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Yotr-The following discussion of"" Risk Factors" identifies factors that may adversely affect our business, operations,
financial condition or future performance. This information should be read in conjunction earefally-eonsider-at-ofthe
risks-desertbed-below;-together-with the-" Management’ s Discussion and Analysis of Financial Condition and Result of
Operations' and other—- the consolidated informationeontainednthisreportinetading-the-financial statements and related
notes . The H-any-ofthe-following discussion of risks eeenr;-is not all- inclusive but is designed to highlight what we believe
are the material factors to consider when evaluating our business ;finaneial-conditiorrand expectations. These factors
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stoekholders(including therightto-reeetve-further Heuidating-distributions-, if-any-without limitation, the life expectancies of
insureds and future increases in premium costs to keep the policies in force ) ;-subjeetto-applicabledawand-(ti-as

Offer-orRedemptionrRights—>There is no guarantee that the value determined with respect to a publiestoekholder-particular



life settlement policy by the Company will represent the value that will be realized by the Company on the eventual
disposition of the related investment or that would, in fact, be realized upon an immediate disposition of the investment.
In addition, there can be no guarantee that such valuation accurately reflects the current present value of such life
insurance policy at its actual maturity. Uncertainties as to the valuation of life insurance policies held by the Company
could require adjustments to reported net asset values and could have a material adverse impact on the Company ’ s
deeiston-whether-business. Uncertainties as to redeemtheir—- the shares-valuation may also result in the Company being
less competitive in the market for apro-rata-portion-of-originating new life settlement policies and could adversely affect
the trust-aeeount-witlputsueh-stoekholder-profits the Company realizes on life settlements purchased and sold. The
Company could fail to accurately forecast life expectancies. There may also be changes to llfe expectancles generally,
resultlng in a—bettefpeople hv1ng longer in the uture , of—INo-a be-giv P

the Company stoe gh S " s publie
shares-life settlement pohc1es Prlces i 4P € <h eetrrhis; H for hfe insurance policies
and annuities that may be obtained by the Company depend in large measure, upon the life expectancy of the
underlying insureds. The returns of the Company’ s hold portfoho s is shares—sneh—steekhe-lder—wﬂ-l—be&ealmost entlrely
dependent upon how accurate the risk-actual longevity of ew p-ofe A55Are on-stoek-a
a-business-combination;and- an insured is as compared to the Company s expectatlon for that insured. Llfe expectanc1es
are estimates of the expected longevity or mortality of an insured. In determining the life expectancy of an insured, the
Company relies on medical underwriting conducted by various medical underwriting firms. The medical underwriting
process underlying life expectancy estimates is highly subjective, and mortality and longevity estimates are inherently
uncertain. In addition, there can be no assurance that a-steekholder-the applicable medical underwriting firm received
accurate or complete information regarding the health of ean— an setthis-insured under a life insurance policy , her-or
that such insured’ s health has not changed since the information was received. Different medical underwriting firms use
different methods and may arrive at materially different mortality estimates or-for the same individual based on the

same information, thus causing a life insurance policy’ s value to vary. Moreover, as methods of calculating mortality
estimates change over time, a mortality estimate prepared by any medical underwriting firm in connection with the
acquisition of a life insurance policy may be different from a mortality estimate prepared by the same person at a later
time. The valuation of the life insurance policies will vary depending on the dates of the related mortality estimates and
the medical underwriting firms that provide the supporting information. Other factors, including, but not limited to,
better access to health care, better adherence to treatment plans, improved nutritional habits, improved lifestyle, an
improved economic environment and a higher standard of living could also lead to increases in the longevity of the
insureds under the life insurance policies. In addition to other factors affecting the accuracy of life expectancy estimates,
improvements in medicine, disease treatment, pharmaceuticals and other medical and health services may enable
insureds to live longer. The actual longevity of an insured may be materially different than the predicted mortality
estimate. If the actual maturity date of life insurance policies are longer than projected, it would delay when the
Company could expect to receive a return on its investment and shares-efour-Class-A-—eommeon-stoek—in-the fature-for
Company may be unable to meet its investment objectives and goals. For example, a term life insurance policy in which
the Company may invest have a stated expiration date on the date at which the underlying insured reaches a certain
attained age and, beyond such date, the issuing insurance company may not be obligated to pay the face value, but greater
-- rather only ameuntthan-the redemptionrpriee-cash surrender value which is usually maintained at a low value by
investors, if any, in accordance with the terms of such life insurance policy. Therefore, if the underlying insured survives
to the stated maturity date sct forth in the terms of the life insurance policy, the issuing insurance company may only be
obligated to pay an amount substantially less than the face value, which could have an adverse effect on the performance
of the Company. The medical underwriting and other firms that provide information for the Company’ s forecasts of life
expectancies are generally not regulated by the U. S. federal or state governments, with the exception of the states of
Florlda and Texas, which require life expectancy prov1ders to reglster w1th the1r respectlve ofﬁces of i insurance

broadly regulated and 1f so, that any such regulatlon would not have an-y—rrg-hts—eﬁnterests-a material adverse effect on
the ability of the Company to establish appropriate life expectancies in finds-connection with the purchase or sale of
policies. The Company’ s policy acquisitions are limited by the market availability of life insurance policies that meet the
Company’ s eligibility criteria and purchase parameters, and failure to secure a sufficient number of quality life
insurance policies could have a material adverse effect on the Company’ s business. The life insurance policy secondary
market has grown substantially in the past several years, however, as to whether and how it will continue to develop is
uncertain. There are only a limited number of life insurance policies available in the market from time to time the-trust
aceotntexeeptundereertain-timited-eireumstanees—. There can %—quda-te—yeﬂﬁrwestmeﬁt,—ﬂ%efefereryetrmayhbc no
assurancethattheCompany ore sety publie-shares arra potentialy-at-atos pablie-stoekhotders-will be
entitled-able to reeetve-source life insurance policies on terms acceptable to the Company As more investment funds frem
flow into the market for life insurance policies, margins may be squeezed and the value of the collateral may become
comparatively more expensive to purchase or subject to greater competition on the purchase side. There can be no
assurance that secondary market life insurance policies will be available to the Company on satisfactory or competitive




terms. The supply of life insurance pohcles available in the market may be reduced by, among t-he—other thlngs trust
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atRgto-S al-b yatre-(ii1) the redemptio-entry into the market of
less reputable third- party brokers who submlt 1naccurate otr—- or pubhe—sh-afes—rf—we—false life insurance policy
information to the Companys; (iv) the establishment of new licensing requirements for market participants and a delay in
complying or an inability to comply with such new requirements; or (v) refusal of the carrier that issued a life insurance
policy to consent to its transfer. A change in the availability of life insurance policies could adversely affect the
Company’ s ability to execute its strategy and meet its objectives. The Company may experience increased competition
from originating life insurance companies, life insurance brokers, and investment funds which could have a material
adverse effect on the Company’ s business. Life insurance companies have begun offering to repurchase their own in-
force life insurance policies from their current policyholders by offering “ enhanced cash surrender value payments ”
above the amount of the net cash surrender value provided under the life insurance contracts’ terms and thus compete
directly with the Company and other life settlement providers. The life settlements industry has challenged the legal
validity of the life insurance companies’ actions, and some state insurance regulators have declared that these

repurchase offers arc unlawful while other state insurance regulators have approved unable-to-eomplete-aninitial-business
eombination-within36-monthsfrontthe-them elosing-ofour-initial-publie-offering;subjeet. To the extent that life insurance

companies can seek to applieable-law-and-as-farther-desertbed-hereirrepurchase their own in- force life insurance policies,
they present competition to the Company in acquiring policies . [n addition, the Company is subject to significant
competition from other life settlement brokers and investment funds for the purchase of life settlement policies.
Increased competition for life settlement policies may result in the Company being unable to access the number of life
settlement policies that it desires for its business at prices that it deems acceptable. Historically, there has been a
negative public perception of the life settlement industry that could affect the value and / or liquidity of the Company’ s
investments and the life settlement industry faces political opposition from life insurance companies which could have a
material adverse effect on the Company’ s business. Many regulators, lawmakers and other governmental authorities, as
well as many insurance companies and insurance industry organizations, are hostile to or otherwise concerned about
certain aspects of the longevity- contingent asset markets. The life settlement industry and some of its participants have
also been, and may continue to be, portrayed negatively in a number of widely read publications and other forms of
media. These opponents regularly contend that life settlement transactions are contrary to public policy by promoting
financial speculation on human life and often involve elements of fraud and other wrongdoing. Continued public
opposition to the life settlement industry, as well as actual or alleged wrongdoing by participants in the industry, could
have a material adverse effect on the Company and its investors, including on the value and / or liquidity of the
Company’ s investments. In March 2010, the American Council of Life Insurers, an insurance carrier trade association,
issued a press release calling for a complete ban on life settlement securitization. While that effort was not successful, any
such federal or state legislation, if we-are-tinable-passed, could have the effect of severely limiting or potentially
prohibiting the continued operation of the Company’ s life settlement purchasing operations. All of the foregoing could
adversely affect the Company’ s ability to eemplete-execute its investment strategy and meet its investment objectives.
The Company or third parties the Company relies upon could fail to accurately evaluate, acquire, maintain, track, or
collect on life settlement policies, which could have a material adverse impact on the Company’ s revenues. The
Company relies on third party data for tracking and servicing its life settlement policies. This includes the origination
and servicing of life settlement policies by the servicing and tracking agent, market counterparties and other service
providers, and the Company may not be in a position to verify the risks or reliability of such third- party data and
systems. Failures in the systems employed by the Company and other service providers, counterparties, and other parties
could result in mistakes made in the evaluation, acquisition, maintenance, tracking and collection of life settlement
policies and other longevity- linked investments. This could result in the Company overpaying for life settlement policies
it acquires or underpricing life settlement policies it sells. In addition, disruptions in the Company’ s operations as a
result of a failure in a third party system may cause the Company to suffer, among other things, financial loss, the
disruption of its business, liability to third- parties, regulatory intervention or reputational damage. Any of the foregoing
failures or disruptions could have a material adverse effect on the Company. There is a risk of fraud in the origination of
the original life insurance policy or in subsequent sales of the life insurance policy that could adversely affect the
Company’ s returns which could have a materlal adverse 1mpact on the Company s business. The Company faces the
risk that an original owner initia Ress-combin ng-of a life insurance policy, the
related insured, the insurance agent 1nvolved in the issuance of such life insurance policy, et or initialpublie-offering
other party may have committed fraud, or misstated or failed to provide material information in connection with the
origination or subsequent sale of that life insurance policy. While most life insurance policies may not be challenged for
anyreason-fraud after the end of the two- year contestability period , eemplianee-there may be situations where such
fraud in connection with Pelawaretaw-the issuance of a life insurance policy may regquire-survive the contestability period.




If an issuing insurance company successfully challenges a life insurance policy acquired by the Company on the grounds
of fraud, the Company may lose 1ts entlre investment in that hfe insurance pohcy Furthermore, if we—submﬁ—a—p-}a-n—ef
dissolution-to-our-then— the age 3 0
Weeeds—heH—m—etrHrust—aeeett&t—Company may receive lower death beneﬁts than expected . [n addition that-ease-, there
publiestoekholders-may be foreed-information directly relevant to wait-beyond36-monthsfrontthe-elosing-of ourinitiat
prblic-offering-before-they— the feeewe—f&ﬂds—fremetﬁus%aeeetmt—Iﬂ—value ofa hfe insurance pohcy, 1nclud1ng, but 'HG'I]Ot
limited to, information relating to other—- the insured’ s medical eire W y
interestofany kindin-financial condition, to which the Company trust—aeeeﬂﬁt—l-le-}éers—e%w&ﬁ&nts—\\ 111 not lmx ¢ access. It is
not possible to verify the accuracy or completeness of each piece of information or the completeness of the overall
information supplied by such parties. Any such misstatement or omission could cause the Company to rely on
assumptions which turn out to be inaccurate. Additionally, there can be no assurance that the seller of a life insurance
policy in the tertiary market properly acquired that policy from the former owner, or that a former beneficiary or other
interested party will not attempt to challenge the validity of the transfer. The occurrence of any one or more of these
factors could adversely affect the Company’ s performance and returns. The Company may become subject to claims by
life insurance companies, individuals and their families, or regulatory authorities which could have a material adverse
impact on the Company’ s business. The secondary market for life insurance policies has been subjected to allegations of
fraud and misconduct as reflected in certain litigated cases. Some of these cases, some of which have been brought by
regulatory authorities, involve allegations of fraud, breaches of fiduciary duty, bid rigging, non- disclosure of material
facts and associated misconduct in life settlement transactions. Cases have also been brought by the life insurance
companies that challenge the legality of the original issuance of the life insurance policies based on lack of insurable
interest, fraud and misrepresentation grounds. Further, both federal and U. S. state statutes safeguard an insured’ s
private health information. In addition, insureds frequently have an expectation of confidentiality even if they are not
legally entitled to it. Even if the Company properly obtains and uses otherwise private health information, but fails to
maintain the confidentiality of such information, the Company may be the subject of complaints from the affected
individuals, their families and relatives and, potentially, interested regulatory authorities. Because of the uncertainty of
applicable laws, it is not possible to predict the outcome of those disputes. It is also possible that, due to a
misunderstanding regarding the scope of consents that a transaction party possesses, the Company may request and
receive from health care providers, information that it in fact did not have a right to request or receive. If the Company
finds itself to be the recipient of complaints for the-these preceedsheld-acts, it is not possible to predict what the results
will be. This uncertainty also increases the likelihood that a transaction party may sell, or cause to be sold, life insurance
policies in violation of applicable law, which could potentially result in additional costs related to defending claims or
enduring regulatory inquiries, rescinding such transactions, possible legal damages and penalties and probable reduced
market value of the affected life insurance policies. Each of the foregoing factors may delay or reduce the return on the
policies and adversely affect the Company’ s business and results of operations. Life settlements in which we invest are
not currently regulated under the federal securities laws, but if deemed to be securities would require further
compliance with federal and state securities laws, which could result in significant additional regulatory burdens on the
Company, and limit the Company’ s investments, which could have an adverse impact on the Company’ s business and
results of operations. The origination and trading in whole, non- variable life insurance policies has historically been
understood to not involve transactions in securities. However, on February 22, 2019, the United States Court of Appeals
for the Fifth Circuit in a case captioned In the Matter of Living Benefits Asset Management, LL.C, vs. Kestrel Aircraft
Company, Incorporated, case No. 18- 10510, concluded that whole, non- variable life insurance policies, when offered for
sale to an investor, were securities for purposes of the Investment Company Act. If this same conclusion were to be
reached in the-other trustaeeount-circuits or at the Supreme Court and extended to the Securities Act, there would be
significant changes to our industry and it would materially impact the Company’ s ability to conduct its business. In
2002, the Eleventh Circuit Court of Appeals reached a similar conclusion with respect to fractionalized death benefits
payable under non- variable policies in SEC v. Mutual Benefits Corp., but, the District of Columbia Circuit Court of
Appeals reached a contrary result with respect to fractionalized death benefits in SEC v. Life Partners which was
decided in 1996. The Company does not presently transact in fractionalized death benefits, i. e. buying or selling a part
of, but not all of, a life settlement policy, nor does it currently plan to transact in fractionalized death benefits. On July
22,2010, the SEC released a staff report that recommended that Congress clearly define life settlements to be securities,
so that the investors in life settlements transactions would be protected under the U. S. federal securities laws. To date,
the SEC has not made another such recommendation to Congress nor has Congress acted on the SEC staff’ s report. If
the statutory definitions of “ security ” were to be amended to encompass life settlements involving non- variable life
insurance policies, or if the Supreme Court or the-other Circuit Courts were warrants—Aeeordingly;-to higuidate-your
conclude that non- variable life insurance policies are securities for purposes of the Securities Act, the Company could
become subject to additional extensive regulatory requirements under the federal securities laws. Those regulatory
requirements would include the obligation to register the Company’ s sales and offerings of life settlements with the SEC
as public offerings under the Securities Act. Also, if the resale of non- variable life insurance policies were to be
considered securities, the Company’ s ownership of those policies as a percentage of its assets or source of income could
be limited as it would likely manage its business to avoid being required to register as an “ investment company ”
pursuant -you-may-be-foreed-to the Investment Company Act. Those limitations could have an adverse effect on the
Company’ s business and results of operations. Any legislation or court or regulatory interpretations leading to that
regulatory change or a change in the transactions that are characterized as life settlement transactions could lead to




significantly increased compliance costs and increased liability risk to the Company, and could adversely affect the
Company s ablllty to acqulre or sell llfe insurance pollcles in the future
] 6 ange-This could materially and adversely affect the Company’ s

busmess, ﬁnanclal condltlon and results 0f operatlons which in turn could materially Hmitinvestors—ability-to-make
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. The Company Our-tintts v We-cannot assure you as to the
ultimate content, timing, or effect of changes, nor is 1t poss1ble at this time to estlmate the impact of any such potential
change in administration or new legislation on the Company’ s business, financial condition, or results of operations and
consequently, any potential material and adverse effect on the performance of the Company. The Company may be
subject to certain U. S. state securities laws, and failure to comply with applicable requirements may result in fines,
sanctions and rescission of purchase or sale transactions. Certain U. S. state laws specifically characterize life settlements
as securities transactions. Thus, in some U. S. states, purchases and sales of life insurance policies by the Company may
be subject to applicable U. S. state blue sky laws or other U. S. state securities laws. The Company intends to comply
with all applicable federal and state securities laws. However, this will not necessarily exempt the Company from
compliance with U. S. federal or state broker- dealer laws. The failure to comply with applicable securities laws in
connection with the purchase or sale of life settlement policies could result in the Company being subject to fines,
administrative and civil sanctions and rescission of life settlement policy purchase or sales transactions. Each of the
foregoing factors could materially and adversely affect the performance of the Company. The Company could in the
future be required to register as an investment company under the Investment Company Act or could have to
substantively change its business model in order to fit within an applicable exemption from such registration
requirement. The Company’ s sales of life insurance policies and investment and financing programs of which the
purchase or sale of a life insurance policy is a part are subject to an evolving regulatory landscape. Depending on the
facts and circumstances attending such sales or programs, U. S. state and federal securities laws, including the
Investment Company Act could be implicated, and it is possible that the Company could in the future be required to
register as an investment company under the Investment Company Act. The Company would not be able to continue to
operate its business as it does today if required to register as an investment company. In such event, the Company would
have to substantively change its business model to avoid registration as an investment company under the Investment
Company Act. If the Company were required to change its business model in order to fit within an exemption from
registration, it would have a material adverse effect on the performance of the Company. The Company faces privacy
and cyber security risks related to its maintenance of proprietary information, including information regarding life
settlement policies and the related insureds, and any adverse impact related to such risks could have a material adverse
impact on the Company’ s business. The Company relies on data processing systems to price and close transactions, to
evaluate investments, to monitor its portfolio and capital, and to generate risk management and other reports that are
critical to oversight of the Company’ s activities. Further, the Company relies on information systems to store sensitive
information about the Company, its affiliates, and its investments, including life settlement policies and information
about the related insured individuals and others. While the Company is not aware of security breaches eur—- or
proceedings related to the processing of information, the loss or improper access, use or disclosure of the Company’ s
proprietary information can adversely impact the Company. For example, the Company could suffer, among other
things, financial loss, the disruption of its business, liability to third parties, regulatory intervention or reputational
damage. Any of the foregoing events could have a material adverse effect on the Company. Additionally, the Company
collects information related to life insurance, including nonpublic personal information (“ NPI ”) and protected health
information (“ PHI ”), and information from its website, such as contact information and high- level policy information.
The Company also collects information from its employees, such as standard HR information, and business contact
information from third party employees. The Company shares information with its service providers, and has entered
into non- disclosure and business association agreements, where appropriate. Although the Company has, and believes
that each service provider has, procedures and systems in place that it believes are reasonably designed to protect such
information and prevent data loss and seetrities-security breaches, such measures cannot guarantee absolute security.
Furthermore, the techniques used to obtain unauthorized access to data, disable or degrade service, or sabotage systems
change frequently with increasing sophistication and may be difficult to detect for long periods of time. For example,
hardware or software acquired from third parties may contain defects in design or other problems that could
unexpectedly compromise information security. Network connected services provided by third parties to the Company
may be susceptible to compromise, leading to a breach of the Company’ s network and / or business interruptions. The
Company’ s systems or facilities may be susceptible to employee error or malfeasance, government surveillance, or other
security threats. The Company is subject to U. S. privacy laws and regulations. Failure to comply with such obligations
could lead to regulatory investigations or actions; litigation; fines and penalties; disruptions of operations; reputational
harm; loss of revenue or profits; and other adverse business consequences. Due to the type of information the Company
collects, including personal, medical, and financial information on the underlying insureds, and the nature of its services,
the Company is subject to privacy laws. In the United States, federal, state and local governments have enacted
numerous data privacy and security laws to address privacy, data protection and collection, and the processing and
disclosure of certain types of information. Obligations related to these laws are quickly changing, becoming increasingly
stringent and creating regulatory uncertainty. In addition, these obligations may be subject to differing applications and
interpretations, which can result in inconsistency or conflict among jurisdictions. Among these laws, the Company is
likely subject to the Telephone Consumer Protection Act (“ TCPA ), Controlling Assault of Non- Solicited Pornography




and Marketing Act of 2003, the Gramm- Leach Bliley Act (“ GLBA ) and the Health Insurance Portability and
Accountability Act of 1996 (“ HIPAA ). The Company may be considered a financial institution under the GLBA, and
is subject to the GLBA through the NPI it collects. The GLBA regulates, among other things, the use of certain
information about individuals (NPI) in the context of the provision of financial services. The GLBA includes both a “
Privacy Rule, ” which imposes obligations on financial institutions relating to the use or disclosure of NPI, and a
Safeguards Rule, ” which imposes obligations on financial institutions, and indirectly, their service providers, to
implement and maintain physical, administrative and technological measures to protect the security of NPI. The
Company has certain business components that are subject to HIPAA. HIPAA imposes privacy, security and breach
notification obligations on “ covered entities ” and “ business associates. ” Furthermore, HIPAA requires “ covered
entities ” and “ business associates ” to develop and maintain policies with respect to the protection of PHI. If in violation
of HIPAA, the Company may be subject to significant civil, criminal and administrative fines and penalties and / or
additional reporting and oversight obligations. HIPAA also authorizes state Attorneys Generals to file suit on behalf of
their residents. Courts may award damages, costs and attorneys’ fees related to violations of HIPAA in such cases. While
HIPAA does not create a private right of action allowing individuals to sue the Company in civil court for violations of
HIPAA, its standards have been used as the basis for duty of care in state civil suits such as those for negligence or
recklessness in the misuse or breach of PHI. Because of the complexity of the various data privacy laws the Company
may be subject to, compliance can be costly. The Company has taken general steps to comply with data privacy and
security laws. For example, the Company has implemented a number of policies, including policies regarding access
controls, customer data privacy, secure data disposal, and incident response and risk assessments. Despite these efforts,
the Company may at times fail in its efforts due to the complexity and evolving nature of these laws. Failure to comply
with relevant data privacy laws could negatively impact the Company’ s operations, including subject the Company to
possible government enforcement actions which could result in investigations, fines, penalties, audits, inspection,
litigation, additional reporting requirements and / or oversight. The Company’ s business may be subject to additional or
different government regulation in the future, which could have a material adverse impact on the Company’ s business.
The Company is currently licensed and operating in 49 states. Increased regulation (whether promulgated under
insurance laws or any other applicable law) and regulatory oversight of and changes in law applicable to life settlements
may restrict the ability of the Company to carry on its business as currently conducted. This could also impose additional
administrative burdens on the Company, including responding to examinations and other regulatory inquiries and
implementing policies and procedures. Regulatory inquiries often are confidential in nature, may involve a review of an
individual’ s or a firm’ s activities or may involve studies of the industry or industry practices, as well as the practices of
a particular institution. There is currently no direct legal authority regarding the proper federal tax treatment of life
settlements and potential future rulings from the IRS may have significant tax consequences on the Company. There is
no direct legal authority regarding the proper U. S. federal income tax treatment of life settlements, and the Company
does not plan to request a ruling from the IRS. Consequently, significant aspects of the tax treatment of the Company’ s
assets are uncertain, and the IRS or a court might not agree with the Company’ s treatment of life settlements as prepaid
financial contracts that are not debt. If the IRS were successful in asserting an alternative treatment, the tax
consequences of ownership and disposition of life settlements could be materially and adversely affected. In addition, in
2007, the U. S. Treasury Department and the IRS released a notice requesting public comments on various issues
regarding the U. S. federal income tax treatment of “ prepaid forward contracts ” and similar instruments. Any
Treasury regulations or other guidance promulgated after consideration of these issues could materially and adversely
affect the tax consequences of an investment in life settlements, possibly with retroactive effect. There have been lawsuits
in various states questioning whether a purchaser of a life insurance policy has the requisite “ insurable interest ” in the
policy which would permit the purchaser to collect the insurance benefits and an adverse finding in any of these lawsuits
could have a material adverse effect on the Company’ s business. All states require that the initial purchaser of a new life
insurance policy insuring the life of another individual have an insurable interest in that individual’ s life at the time of
the original issuance of the policy. An “ insurable interest ” is an economic stake in an event for which a person or entity
purchases an insurance policy. An insurance policy may only be initially purchased by a person or entity who has an
insurable interest in the insured. For example, if a spouse purchases an insurance policy on his or her spouse or a
company purchases an insurance policy on an employee. In addition, some states may require that the Company have an
insurable interest in the insured. Whether an insurable interest exists in the context of the purchase of a life insurance
policy is critical because in the absence of a valid insurable interest, life insurance policies are unenforceable under the
laws of most states. Where a life insurance policy has been issued to a policy holder without an insurable interest in the
life of the insured, the life insurance company may not be required to pay the face value under the policy and may also be
entitled to retain the premiums paid. Generally, there are two forms of insurable interest in the life of an individual,
familial and financial. Additionally, an individual is deemed to have an insurable interest in his or her own life. Insurable
interest is determined at the inception of the policy. The definition of exactly what constitutes “ insurable interest ” tends
to vary by state. Some cases have also been initiated by life insurance companies, challenging the legality of the original
issuance of policies on insurable interest grounds and asserting that such policies constitute “ Stranger- Originated Life
Insurance ” or “ STOLI, ” which is defined as a practice or plan to initiate a life insurance policy for a third- party
investor who, at the time of policy origination, has no insurable interest in the insured. Some states (such as Utah and
New York) permit the heirs and beneficiaries of an insured to recover the face value under such STOLI policies rather
than the policy owner which lacked insurable interest. While the Company does not believe it has invested in any STOLI
polices, and has policies and procedures in place to identify potential STOLI policies, there can be no guarantee that the



Company will identify all STOLI policies. As such, the Company may acquire certain life insurance policies that may be
deemed by an issuing insurance company to be STOLI policies, whether purposefully, if the Company deems such life
insurance policy to be an attractive investment even after taking into account the insurable interest risk, or
inadvertently, where the true nature of such life insurance policy is not discovered prior to its acquisition by the
Company. Should an issuing insurance company successfully challenge the validity of a life insurance policy acquired by
the Company, the Company will lose its investment in such life insurance policy. Furthermore, the Company will also
suffer losses if a family member of an insured is successful in asserting a claim that he or she, and not the Company, is
entitled to the face value payable under a life insurance policy. The failure of the Company to accurately and timely
track and pay premium payments on the life insurance policies it holds could result in the lapse of such policies which
would have a material adverse impact on the Company’ s business. In order to realize on its investment in life insurance
policies, the Company must ensure that the life insurance policies remain in force until they mature or are sold by the
Company. Failure by the Company to pay premiums on the life insurance policies when due will result in termination or
“lapse ” of the life insurance policies and will result in the loss of the Company’ s investment in such life insurance
policies. The originating life insurance company may increase the cost of insurance premiums, which would adversely
affect the Company’ s returns. For any life insurance policies that may be obtained by the Company, the Company
sresponsible or-for maintaining the policies, including paying insurance premiums. If a life insurance company
increases the cost of insurance charged for any of the life insurance policies held by the Company, the amounts required
to be paid for insurance premiums due for these life insurance policies may increase, requiring the Company to incur
additional costs for the life insurance policies which may reduce the value of such life insurance policies and
consequently affect the returns available on such policies. Life insurance companies have in the past materially increased
the cost of insurance charges. There can be no assurance that life insurance policies acquired by the Company will not
be subject to cost of insurance increases. If any such life insurance policies are affected by a cost of insurance increase,
the value of such life insurance policy may be materially reduced and the Company may decide or may be forced to allow
such life insurance policy to lapse, resulting in a loss to the Company. In the event an insurance company experiences
significantly higher than anticipated expenses associated with operation and / or policy administration, or, in some
instances, lower investment returns, the insurance company may have the right to increase the charges to each of its
policy owners, but not beyond guaranteed maximums. While the insurance companies did not specify the reason for the
increases, it is generally believed that the low interest rate environment was a significant contributing factor in the
decision to raise the cost of insurance. The Company may not be able to liquidate its life insurance policies which could
have a material adverse effect on the Company’ s business. In the ordinary course of its business, the Company engages
in the purchase and sale of life insurance policies. The liquidation value of these life insurance policies is important
where, for example, it becomes necessary to sell life insurance policies from the Company’ s hold portfolio in order to
meet the Company’ s cash flow needs, including the payment of future premiums. In many cases liquidations may not be
a viable option to meet the Company’ s liquidity because of, among other things: (1) the lack of a market for such life
insurance policies at the time; (2) the uncertainties surrounding the liquidation value of an individual life insurance
policy; (3) the extensive amount of time and effort it might take to sell a life insurance policy; (4) the effect excessive sales
of life insurance policies may have on transactions and future cash flows; and (5) the tax consequences. The Company
assumes the credit risk associated with life insurance companies and may not be able to realize the full value of insurance
company payouts which could have a material adverse effect on the Company’ s profits. The Company will assume the
credit risk associated with life insurance policies issued by various life insurance companies. The failure or bankruptcy
of any such life insurance company could have a material adverse impact on the Company’ s ability to achieve its
investment objectives. A life insurance company’ s business tends to track general economic and market conditions that
are beyond its control, including extended economic recessions, interest rate changes, the subprime lending market crisis
or changes in investor perceptions regarding the strength of insurers generally and the life insurance policies or
annuities they offer. Adverse economic factors and volatility in the financial markets may have a material adverse effect
on a life insurance company’ s business obligation to pay the face value of policies. The insolvency of any insurance
company or a downgrade in the ratings of an insurance company could have a material adverse impact on the value of
the related life insurance policies, the collectability of the related face value, cash surrender value or other amounts
agreed to be paid by such insurance company. In the event that a life insurance carrier becomes insolvent or is placed
into receivership, most state guaranty associations place a $ 300, 000 or lower cap on face value for policies per insured.
In addition to the limitations on the amount of coverage, which vary by state, there are limitations on who may make
claims under such coverage and the Company may not be eligible to make claims under U. S. state guarantee funds as
most U. S. state guarantee fund laws were enacted with the stated goal of assisting policyholders residing in such states.
Even if available to the Company, guarantee fund coverage limits are typically smaller than the face values of some of
the life insurance policies that the Company will acquire. There can be no assurance that as more life settlement
transactions are undertaken, legislators will not adopt additional restrictions on the availability of U. S. state guaranty
funds. The Company’ s success is dependent upon the services of its experienced management and talented employees. If
the Company is unable to retain management and / or key employees, its ability to compete could be harmed. The
success of the Company is dependent upon the talents and efforts of highly skilled individuals employed by the Company
and the Company’ s ability to identify and willingness to provide acceptable compensation to attract, retain and motivate
experienced management, talented investment professionals and other employees. Most of the shares registered for sale
by the Registration Statement of which this Prospectus is a part are owned by our founders who are also key members of
management of the Company. There can be no assurance that the Company’ s management and professionals



eonlmue to be associated with the Company listed-and the fallure to attract or retaln such profess1onals could have a
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Competition in the financial services industry for qualified management and employees is intense and there is no

guarantee than—that N%rS-BAQ— if lost the talents of the Company S professmnals een-t-rﬂtled—hstmg—reqtrrremeﬂts,—m—erder

seettr&ies—exeh&nge—we—expeet—eﬂeseeﬂrmes—wuld be qﬂeted—en—&n—eyerreplaced The Company s mtellectual property
rights may not adequately protect the Company’ s business. To be successful, the Company must protect its technology,
know - how and brand through means, such as trademarks, trade secrets, patents, copyrights, service marks, contractual
restrictions, and other intellectual property rights and confidentiality procedures. Despite the Company’ s efforts to
1mplement these protectlons, the—they may not adequately protect its busmess for a variety of reasons —eounter-market—f

v , including: « atimited-avaitabtlity—-- inability of
market—qttet&t-teﬂs-to successfully reglster or obtaln patents and other mtellectual property rights for eurseeurities

important innovations that sufficiently protect the full scope of such innovations ; - redueed-tiquidity-for-our-seenrities
inability to maintain appropriate conﬁdentlahty and other protectlve measures to estabhsh and ma1nta1n the Company
s trade secrets ; ° uncertamty a-de 6 0 . v

trading-in , our-ClassA—e
trading-aetivity-in, legal standards relatlng to lhe seeendary—tfae}mg—market—fe%etﬁeenﬂﬁes-vahdlty, enforceability and
scope of protection of intellectual property rights ; - potential invalidation a-timited-amount-of news-and-analysteoverage
the Company’ s intellectual property rights through administrative processes or litigation ; and - a-deereased-other
practical, resource, or business limitations on the Company’ s ability to isste-additional-seenrities-detect and prevent

infringement or misappropriation of er-our obtainaddittenatfinaneinginthefutare-rights and to enforce our rights . The
Nattonal-Seeurities MarketsImprovement-Aetof 1996-Litigation may be necessary to enforce the Company’ s intellectual

property or proprietary rights , whieh-protect the Company’ s trade secrets, or determine the validity and scope of
proprietary rights claimed by others. Any litigation, whether or not resolved in the Company’ s favor, could result in
significant expense to the Company, and divert the time and efforts of the Company’ s technical and management
personnel. If the Company is unable to a-federatstatute;prevents— prevent third parties erpreempts-the-states-from
infringing upon regutating-thesale-of eertainrseeurities-, violating which-are-referred-to-as“-covered-seeurities—>Beeause-ont—
or mlsapproprlatlng the Company S 1ntellectual property trmts—@lassﬁﬁ—eefﬁmerrsted(—&nd-vmrrant&afe—hsted—en

ere-1s requlred to
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ad\ Ll\al\ affected Jay— The Company may become subject t0 1ntellectual property dlsputes, which are costly and may
subject the reeent-COVID-Company to significant liability and increased costs of doing business. The Company may in
the future become subject to intellectual property disputes. The Company’ s success depends, in part, on the Company’ s
ability to operate without infringing, misappropriating or otherwise violating the intellectual property rights of third
parties. However, the Company may not be aware that its practices are infringing, misappropriating or otherwise
violating third - +5-eutbreak-party intellectual property rights, and such third parties may bring claims against the
Company or its business partners alleging such infringement, misappropriation or violation. Any claims of intellectual
property infringement, even the-those without merit status-of debt-and-equity marketsHrDeeember2049-, anovelstrainof
eoronavirus-wasreported-may be time- consuming and expensive to resolve, divert management’ s time and attention,
cause the Company to cease using or incorporating the asserted challenged intellectual property rights expose it to other
legal liabilities, or require it to enter into licensing agreements to obtain the right to use a third party’ s intellectual
property. Although the Company carries general liability insurance, it may not cover potential claims of this type or may
not be adequate to indemnify the Company for all liability that may be imposed. The Company cannot predict the
outcome of lawsuits and cannot ensure that the results of any such actions will not have surfaecedin-Wahan-an adverse
effect on the Company’ s business , €hina-financial condition , or results of operations. Even if the claims do not result in
litigation or are resolved in the Company’ s favor, these claims, and the time and resources necessary to resolve them,
could divert the resources of the Company’ s management and harm the Company’ s business and results of operations.
Pandemics, along with rising interest rates and inflation, may disrupt the ability of the Company and its providers to
originate life settlement policies which could have a material adverse impact on has-and-is-eentinuing-to-spread-throughout
Chinaand-other—- the parts-efthe-world-Company’ s financial position. Pandemics , ineluding-particularly in the United
States —OnJanuary-36-, 2020-could have a material and adverse effect on our business operations. These could include
disruptions or restrictions on our ability to source life settlement policies , as well as temporary closures the-Werld-Health
Grg&mzaﬁeﬂ—dee}ared-t-he—etﬁ-breaw}ﬁ €9¥I-B—0ur fac111t1es and the fac111t1es of our th1rd party +9-a—Publie Health

0,5~ v - service providers Seeretary
A}e%M— Any dlsruptlon Az&H—I—&ee}afed-a—pﬂbhe—lﬂrea-l-ﬂa—efnergeﬂey—fer— or delay of our third the-United-States-to-ate-the-U-

-S—heal-ﬂ&eafe—eemmtmﬁy—rrrres-peﬂd-mg—te-eel\%}]} party serv1ce provnders would hkely 1mpact our operating results +9;
nd-on-Mareh he-W ; e~ A-In addition, a

swmhuml outblml\ of contaglous G@%%B—H—&ﬁd-ﬁtheﬁn-fee&eﬂs—(hsmsex in the human populatlon could result in a
widespread health crisis that could adversely affect the economies and financial mdlluls wer}dwtde-ofthe Unlted States and
throughout the world resultlng in &ﬂd» an economlc downturn that th atry-potenttal-ta

ﬂ&eet-mgs—wrth—peteﬁ&al—rrwesters—effor tlu ’fa-rget—hfe insurance p011c1es and s1gn1ﬁcantly 1mpact the eempany—Company s

operating results. Adverse changes in the perceived or actual economic climate, including higher unemployment rates,
declines in income levels, inflation, and recession may shift the timing and volume of transactions, or the number of
customers using our services for a prolonged period. In the past, we have identified material weaknesses in our internal
control over financial reporting that existed as of December 31, 2022, which were remediated as of December 31, 2023.
Detailed descriptions of the changes to internal control over financial reporting as they relate to the material weaknesses
are provided in Part II, Item 9A — “ Controls and Procedures ” of this Annual Report on Form 10- K. If we experience
additional material weaknesses in the future or otherwise fail to maintain an effective system of internal controls, we may
not be able to accurately or timely report our financial condition or results of operations. In the future we may discover
additional material weaknesses in our system of internal financial and accounting controls and procedures that could
result in a material misstatement of our financial statements. Our internal control over financial reporting will not
prevent or detect all errors and all fraud. A control system, no matter how well designed and operated, can provide only
reasonable, not absolute, assurance that the control system’ s objectives will be met. Because of the inherent limitations
in all control systems, no evaluation of controls can provide absolute assurance that misstatements due to error or fraud
will not occur or that all control issues and instances of fraud will be detected. Risks Related to Being a Public Company
The market price of our notes may be volatile or may decline regardless of our operating performance. You may lose
some or all of your investment. The trading price of our notes may be volatile. The securities markets have recently
experienced extreme volatility. This volatility often has been unrelated or disproportionate to the operating performance
of particular companies. You may not be able to resell your notes at an attractive price due to a number of factors such
as the following: * the impact of pandemics on our financial condition and the results of operations; * our operating and
financial performance and prospects; * our quarterly or annual earnings or those of other companies in our industry
compared to market expectations; * conditions that impact demand for our products and / or services; * future
announcements concerning our business, our clients’ businesses or our competitors’ businesses; * the public’ s reaction
to our press releases, other public announcements and filings with the SEC;  the market’ s reaction to our reduced
disclosure and other requirements as a result of being an “ emerging growth company ” under the Jumpstart Our
Business Startups Act (the “ JOBS Act ”); « the size of our public float; « coverage by or changes in financial estimates
by securities analysts or failure to meet their expectations; *» market and industry perception of our success, or lack



thereof, in pursuing our growth strategy; * strategic actions by us or our competitors, such as acquisitions or
restructurings; * changes in laws or regulations which adversely affect our industry or us; * privacy and data protection
laws, privacy or data breaches, or the loss of data; » changes in accounting standards, policies, guidance, interpretations

or prlnclples, . changes in senior management or key personnel 3« issuances exchanges veﬂders—&nd—seﬁﬂees-preﬁdefs—&re

seafeh—sales, -feﬁ or expected issuances a-business-eombination e prents
uneertainrexchanges or sales of our capital stock; ° changes in our d1v1dend pohcy, . adverse resolutlon of new or pending
litigation against us; and eannet-bepredieted-» changes in general market, economic and political conditions in the United
States and global economles or financial markets mcludm(T new—those resultmg from tn-feﬂﬁatren—mﬂatlon vﬂﬂeh—may

. ) . .

eemb-l-ﬁa-t—teﬂ—md\ be—matu mll\ adversel-y—a-ffeeted—reduce the market price of the notes, regardless of our operatmg
performance . [n addition, price volatility our-ability-to-eonsummate-atransaetion-may be dependent-greater if the public
ﬂoat and trading volume of our notes 1s low As a result, you may suffer a loss on your investment. In the-ability-toraise

b b -- the related-events-past, following periods of
market volatility, stockholders have 1nst1tuted securltles class actlon htlgatlon If we were 1nvolved in securities litigation,
it could have a substantial cost mas y

mereased—markeﬁelaﬁ%rty—éeere&sed—m&rket—ﬁqtudﬁyﬁmd dlvert h
te—us—e%&t—a-H—Bee&use—e%etu&l-uﬁrted—luouuu and 1 srgnrﬁeant—eempeﬁﬁen—fe%attentlon of management from our busmcss

an-y—eufren-t—rnteﬁt-ren—develop and 1mplement all requlred accountlng practlces and pollcles, we may be uuable to do-se
provide the financial information required of a U. S. publicly traded company in a timely and reliable manner. The
implementation of all required accounting practices and policies and the hiring of additional financial staff has increased
and may continue to increase our operating costs and requires our management to devote significant time and resources
to such implementation . [f we entered-into-aletterof intent-or-merger-agreement-where-fail to develop and maintain
effective internal controls and procedures and disclosure procedures and controls, we patd-may be unable to provide
financial information and required SEC reports that are timely and reliable. Any such delays or deficiencies could harm
us, including by limiting our ability to obtain financing, either in the public capital markets or from private sources and
damaging our reputation, which in either cause could impede our ability to implement our growth strategy. In addition,
any such delays or deficiencies could result in our failure to meet the requirements for the-right-continued listing of our
notes on NASDAQ. Our ability to reeetve-exetusivity-fromra-target-timely raise capital in the future may be limited, or may
be unavailable on acceptable terms, if at all. Our failure to raise capital when needed could harm our business , operating
results and were-stbsequently-financial condition. Debt issued to raise additional capital may reduce the cash flow



W nh 1upul to the notes and affect our ab111ty to execute

our investment strategy or 1mpact the value of our 1nvestments We have funded our operations since inception
primarily through our origination . a-targetactive management and holding of life settlement policies. We cannot be
certain when or if our operations will generate sufficient cash to fund our ongoing operations or the growth of our
business . We intend to continue to make investments to support our business and may require additional funds.
Additional financing may not be available on favorable terms, if at all. If adequate funds are not available on acceptable
terms, we may be unable to invest in future growth opportunltles, whlch could harm our busmess, operatmg results and
ﬁnanclal condltlon If we 1ncur debt are-tnab

-'rmpai-ﬂﬁeﬁt—efet-her—eh&rges—t-h&t—cou d hax e a—srg&rﬁea-n-t—neg&t—we—effeet—rlghts senior to holders of the notes to make clalms
on our ﬁﬁaﬁﬁa-l—eeﬁd-r&eﬁ—rese&ts—assets The Company has a series of epera-t—teﬂs—&ﬂd-eursteelepﬂee-warrants outstandlng




ab-}e—te—be—s&ﬁsﬁed—by—us—eﬂ-}y-l% (1) warrants

Placement Warrants ? ) 0r1g1nally issued in connectlon W



distribution-of the-funds-in-the-trastaeeeunt-to-the Company’ s common stock steeid&e-}defs—&s—deserrbed—be}e*vv—P&rsu&ﬂt—te—the

frust—agfeeﬂaeﬁt— fhe—ﬁ%tstee—rs—net—perm&ted—te—rrwest—m—par value $ 0 0001 per share (other—- the “ Common Stock ),
see h Se--- the mstr&meﬁts-exerclse &ﬁd—by
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elholdervote-to-am modty lhc Closmgstlbs-taﬂee-eﬁmﬂg
of eﬂ-Pthe Busmess ebhgat—reﬂ— Combmatlon to feeleeﬂa—l-%i%-e-ﬁeﬂﬁpubhe—purchase up to 1, 780, 000 shares Hwe-denot
stress-eot nonths-from-the-elosing-of ourinitial publie-offering-or-our (b)-withrespeet
te—Common Stock 1ssuable upon the exercise, atany— an exercise efher—prevmeﬂs—re}&&ng—te-steekhe%deﬁ—ﬂghﬁ-erpreprlce
-—r&rtta—l—bttsmess—eernbmat-teﬂ—aet-ﬁﬂt-y—of$ 11. 50 per share e-Hm) absent
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-8—999—999—01—$—1—99—per—whe-}e4waﬁ&ﬂt—warrants We receive no capltal until the Warrants are exerclsed which er—er}se













e are an ““ emerging growth company . ”
me&mﬂg—e-ﬁt-he—The reduced publlc company reportlng requlrements applicable to emerging growth companies may
make our Seeurities-securities Aet-less attractive to investors. We qualify as medifted-by-an “ emerging growth company,
” as defined in the JOBS Act ;-and-. While we may-take-advantage-ofeertairremain an emerging growth company, we are
permitted and plan to rely on exemptions from varieusreporting-certain disclosure requirements that are applicable to other
public companies that are not emerging growth companies . These provisions ielading-include : (1) an exemption from
compliance ;butnethimited-to; not-beingrequired-to-eomply-with the auditor attestation feqﬂtrefneﬂts— requirement in the
assessment of our internal control over financial reporting pursuant to Section 404 of the Sarbanes- Oxley Act, (2) not
being required to comply with any requirement that may be adopted by the Public Company Accounting Oversight
Board regarding mandatory audit firm rotation or a supplement to the auditor’ s report providing additional
information about the audit and the financial statements, (3) reduced disclosure obligations regarding executive
compensation arrangements in our periodic reports , registration statements and proxy statements yand (4) exemptions from
the requirements of holding a nonbinding advisory vote on executive compensation and stockholder approval of any golden
parachute payments not previously approved. As a result, eurstoekholders-may-the information we provide will be different
than the information that is available with respect to other public companies that are not have-aceessto-eertain
nformation-emerging growth companies. In addition, Section 107 of they— the JOBS Act provides that may-deem
mpertant—We-eonld-be-an emerging growth company can take advantage of the exemptlon from complylng w1th new fei“
or revised accounting standards provided in Section 7 (a) (2) (B) up a
lose-thatstatus-earhier;ineludingif the-market-valte-of the Securities Act etﬂLG}ass—A—eefﬂfﬂefrsteeHre}d—by—ﬂeﬂ—a-fﬁ-hates
exeeeds-$-700-mitlion-as long as e-ﬁ&ny%&ne—%@—befefe—t-h&t—&me—m—ﬁdﬂeh—ease— e are weu}d—ne—}eﬂgefbe—an emergi 1g glowlh
eompany as—e%t-he—feﬂewmg—Beeember—Zv—l— An We-ea 3 ety
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exempts—cmu ging glowth eemp&mes—frem—bet&g—req&rred—te—eempl—ycompany Wtﬂa—new—efrewsed—ﬁﬂaﬁeml-can therefore
delay the adoptlon of certain aecoummu slanddlds until those standards would 0therw1se apply to pll\dlL wmpamcs {thatis;
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that a company can eleu to opt out of the cxlmded transition pcnod and comply with the 1Lquuemenls lhal applv to non-
emerging growth companies , but any such aselection to opt out is irrevocable. We have elected to irrevocably opt out of such
extended transition period, which means that when a standard is issued or revised and it has different application dates for public
or private companies, we will adopt the new or revised standard at the time public companies adopt the new or revised standard.
This may make comparison of our financial statements with another emerging growth company that has not opted out of using
the extended transition period difficult or impossible because of the potential differences in accounting standards used. As-We
cannot predict whether investors will find our securities less attractive if we rely on these exemptions. If some investors
find our securities less attractive as a result, -fel-}ewrﬂg—t-he—there eeﬁsummaﬁeﬁ—may be a less actlve trading market for our
securities. The market price of thep d otr-our securities may be
more volatile. Our management has limited experience in operatmg a publlc company . Our executive officers have
limited experience in the management of a publicly traded company. Our management team may not successfully or




effectlvely manage its trans1tlon toa pubhc company that will be sub]ect to s1gmﬁcant regulatory oversnght and eomply

undu federal securltles laws. Thelr hmlted experlence in deahng with the Sarbanes—OxleyAetmay-make-increasingly
complex laws pertalmng to pubhc compames could be a dlsadvantage in that it is likely that more-diffienitforusto

§ S al-and-- an increasing amount of their time may be
devoted to these act1v1t1es whlch w1ll result in less t1me bemg devoted to the management resourees;and-inerease-the-time
and-eosts-of eompleting-an-and growth aequisition—Seettonr464-of the Sarbanes—OxleyAetrequires-that-we-evaluate
Company. We may not have adequate personnel with the appropriate level of knowledge, experience and reperton
training in the accounting policies, practices eur—- or systemofinternal eentret-controls over financial reporting beginning
yith-ourreportrequired of public companies in the Unlted States. The development and 1mplementatlon of the standards
and controls necessary for the Company yea A= med-to be-achieve the
level of accounting standards required of a l-&fge—aeeelefated—ﬁ-ler—efan—aeeeleﬂﬁed—ﬁ-lefpubllc company in the United
States may require costs greater than expected. It is possible that the Company will we-be required to expand its
employee base and hire additional employees to support its operations as a public eomply-company with-which will
increase its operating costs in future periods. Changes in tax regulations or the-their interpretation could negatively
impact our cash flows and results of operations. Changes in tax and other revenue raising laws, regulations and policies
in the jurisdictions where we do business could impose new restrictions, costs or prohibitions on our practices and
negatively impact our results of operations. In addition, interpretation of tax regulations requires us to exercise our
judgment and taxing authorities or our independent registered public accounting firm attestationrequirement-on-may reach
conclusions about the application of such regulations that differ from our conclusions. Changes to US tax laws,
regulations, et or tn-tefna-l-eeﬂffel-ever—mterpretatlons could 1mpact the tax treatment of our earmngs and adversely




arrants-are-aceous S at sesfatr-va ould have a mdlclml cl[ccl on our operatlng
results or cash flows. The ﬁnal outcome of tax audlts, 1nvest1gatlons, and any related litigation could be materially
different from our historical tax provisions and accruals. Our use of different estimates and assumptions in the
application of our accounting policies could result in material changes to our reported financial condition and results of
operations, and changes in accounting standards or their interpretation could significantly impact our reported results
of operations . ThePublte-Statement-Our accounting policies are critical to the manner in which we present our results of
operations and financial condition. Many of these policies, including policies relating to the recognition of revenue, are
highly complex and involve many assumptions, estimates and judgments. We are required to review these assumptions,
estlmates and Judgments regularly and rev1se them when necessary Our actual results of operatlons Vary from perlod to

Item 7. Management ° s Discussion ewn-stoek-(th
eemmeﬁ—rn—S-PAGs—and Analys1s of F1nanc1al Condltlon and Results of Operatlons for further 1nformatlon are-stmilarto
ontai & 0 ants-. [n addition respense-to-the Publie-Statement-, we-re-
evalaated-the regulatory bodles that estabhsh dccounlmg tfe&t-meﬁt—e-ﬁand reporting standards, including the SEC and the
Financial Accounting Standards Board, periodically revise ot or warrants;-issue new financial accounting and
determ-rned—reportlng standards llldl govern fhey— the preparatlon of our consolldated financial sheuld-be-elassified-as
ment-statements of. Changes to
these standards or thelr 1nterpretat10n could s1gn1ﬁcantly 1mpact our reported results in future periods. Our
lndebtedness may restrlct our opuduon\ for-eachrespeetiveperiod-. As aresultderivativetabilitiesrelated-to-our
ot g AFERTTES eluded-enour-batareeshee as-of December 3 1, 2022-2023 —Aeeounting-Standards-Codifieation{=
*S@):Pepie-&lé— Berfva-t—ives—and—l—ledg-mg—we had approximately $ 139 . provides-820, 514 of total debt outstanding. This
indebtedness could restrict our flexibility to react to changes in our businesses, industry, economic conditions, and
increase borrowing costs. We must dedicate a portion of our cash flow from operations to debt servicing and repayment
of debt, which reduces funds available for strategic initiatives and opportunltles, share repurchases, worklng capital, and
the-other general corporate needs. It also increases

da-te—w-rt-h—a—result-mg—nen—eash—g&m—efour vulnerablllty -less—rela-ted—lo the 1mpact eh&nge—rn—fafﬁal-ue—te—be—reﬂeeted-en—the




Beeember3+2622-. If we are unable to develop-and-maintair-comply with our debt agreements, or to raise additional
capital when needed, our business, cash flow, liquidity, an-and results effeetive-systemrof internal-operations could be
harmed. Our ability to make scheduled cash payments on and to refinance our indebtedness depends on our ability to
generate significant operating cash flow in the future, which, to a significant extent, is subject to general economic,
financial, competitive, legislative, regulatory and other factors that are beyond our control . We everfinanetat-reporting;
wwe-may not be able to maintain aeeuratelyreport-ourfinaneialresultsitra timely-manner-sufficient level of cash flow from
operating activities to permit us to pay the principal , whieh-may-premium, if any, and interest on our indebtedness. In
addition, our credit ratings will impact the cost and availability of future borrowings and, accordingly, our cost of
capital. Downgrades in our ratings could adversely affect our businesses nvestor-eonfideneetrus-, cash flows, financial
condition, operating results and share and debt prices, as well as our ability to acquired life settlement policies. Failure
to make scheduled cash payments on our existing debt, or to comply with the restrictive covenants and other
requirements in our debt agreements, could result in an event of default, which, if not cured or waived, could result in
acceleration of our debt repayment obligations. We may not have sufficient cash to repay any accelerated debt
obligations, which would immediately and materially harm our business, results of operations and financial condition. We
may be required to raise additional capital to refinance our existing debt, or to expand or support our operations. Our
access to and cost of financing will depend on, among other things, economic conditions, conditions in the financing
markets, the availability of sufficient amounts of financing, our prospects and our credit ratings, and the outlook for our
industry as a whole. The terms of future debt agreements could include more restrictive covenants or require
incremental collateral, which may further restrict our business operations or adversely affect our ability to obtain
additional financing. There is no guarantee that debt or equity financings will be available in the future on terms
favorable to us or at all. If we are unable to access additional funds on acceptable terms, we may have to adjust our
business and-eperatitig-operations , and our ability to acquire additional life settlement policies, or make other investments
in our business could be impaired, any of which may adversely affect our cash flows and rcsults —FeHewing-the-issuanee-of
the-Publie-Statement-operations. We may incur substantlally more debt &nd—aftereeﬂsm-t&ﬁeﬁ—whlch could exacerbate
further the risks associated with our leverage. We 1 piblte g
auditeommittee-eoneladed-subsidiaries may incur substantlal addltlonal mdebtedness in the future. To the extent that -in
lightef-we and our subsidiaries incur additional indebtedness or such the-other obligations Publie-Statement-, the risks
associated with our substantial indebtedness described above will increase. Risks related to ownership of our common
stock. Our stock repurchase program may not enhance long- term stockholder value and could increase the volatility of
the market price of our common stock and diminish our cash. Our stock repurchase program does not obligate us to
repurchase any shares of our common stock. The timing and amount of any repurchases depend upon several factors,
including market conditions, business conditions, statutory and contractual restrictions, the trading price of our
common stock and the nature of other investment opportunities available to us. In addition, repurchases of our common
stock could affect our stock price and increase its volatility. The ex1stence ofa stock repurchase program could cause our
stock price to be higher than it would be absent the program wa A
finanetal-statements-as-of Deeember31+,2626;-and could reduce market llquldlty or our stock the—perted—frem—Mayé%ﬁ@%@
tineeption)-thretgh-Deeember31;2626-. Use Aspart-of sael-our funds to repurchase stock could diminish our cash
reserves, which may impact our ability to finance growth, pursue strategic opportunities, and discharge liabilities. Our
stock repurchases may not enhance stockholder value because the market price of our common stock may decline below
the preeess— prlces Fat whlch we repurchased stock and short ﬁeﬂ&ﬁed-a—mateﬂahﬁeakness—m—etﬁnterna{-eeﬂtremfef
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