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You	should	carefully	consider	the	risks	described	below.	These	risks	are	not	the	only	risks	that	we	may	face.	Additional	risks
and	uncertainties	that	we	are	unaware	of,	or	that	we	currently	deem	immaterial,	also	may	become	important	factors	that	affect
us.	If	any	of	the	following	risks	occur,	our	business,	financial	condition	or	results	of	operations	could	be	materially	and
adversely	affected	which	could	cause	our	actual	operating	results	to	differ	materially	from	those	indicated	or	suggested	by
forward-	looking	statements	made	in	this	Annual	Report	on	Form	10-	K	or	presented	elsewhere	by	management	from	time	to
time.	Risks	10Risks	Related	to	our	Business	and	Industry	The	effects	of	the	COVID-	19	pandemic	have	disrupted,	and	may
continue	to	significantly	disrupt,	our	operations,	including	our	ability	to	manufacture	and	supply	products	and	perform	research
and	development	activities,	and	our	customers’	usage	of	our	products,	all	of	which	have	had	and	may	continue	to	have	a	material
and	adverse	effect	on	our	business,	future	revenues	and	financial	condition.	We	are	unable	to	predict	the	extent	to	which	the
pandemic	and	related	impacts	will	continue	to	adversely	impact	our	business	operations,	financial	performance,	results	of
operations	and	the	achievement	of	our	strategic	objectives.	Our	business,	results	of	operation	and	financial	performance	have
been	negatively	impacted	by	the	COVID-	19	pandemic	and	related	public	health	responses,	such	as	shelter-	in-	place	orders,
social	distancing	protocols,	and	travel	restrictions	in	many	of	the	countries	and	regions	in	which	we	have	operations	or
manufacturing	partners.	Due	to	these	impacts	and	measures,	we	have	experienced	and	may	continue	to	experience	significant
and	unpredictable	reductions	in	the	demand	for	our	products.	In	addition,	our	customers	may	delay,	cancel	or	redirect	planned
capital	expenditures	in	order	to	focus	resources	differently	during	or	as	a	result	of	the	COVID-	19	pandemic.	The	effects	of	this
outbreak	on	our	business	has	included	and	could	continue	to	include	disruptions	or	restrictions	on	our	employees’	ability	to
travel	in	affected	regions,	as	well	as	temporary	closures	of	the	facilities	of	our	suppliers,	customers,	or	other	vendors	in	our
supply	chain,	which	could	impact	our	business,	interactions	and	relationships	with	our	customers,	third-	party	suppliers	and
contractors,	and	results	of	operations.	Following	the	COVID-	19	outbreak	around	the	world,	we	had	implemented	certain	travel
restrictions,	temporarily	limited	the	number	of	employees	permitted	onsite	in	our	offices	and	implemented	work-	from-	home
rules.	These	restrictions	have	since	been	removed.	However,	the	future	course	of	COVID-	19	remains	uncertain	and	we	continue
to	monitor	the	situation	for	potential	reinstatement	of	such	restrictions.	Such	restrictions	may	cause	disruption	and	delays	in	our
ability	to	operate	and	manufacture,	test	and	assemble	products	in	our	internal	facilities,	and	limit	our	ability	to	continue	certain
research	and	development	activities	which	could	materially	and	adversely	affect	our	ability	to	develop	or	deliver	products	on	the
timelines	we	currently	anticipate.	The	COVID-	19	pandemic	has	created	economic	uncertainty	and	volatility	in	the	financial
markets	around	the	world,	resulting	in	economic	uncertainty	that	has	affected	and	will	likely	continue	to	affect	demand	for	our
products	and	impact	our	results	of	operations.	As	a	result,	this	may	lead	to	periods	of	regional,	national,	and	global	economic
slowdown	or	regional,	national,	or	global	recessions	that	would	curtail	or	delay	spending	by	semiconductor	manufacturers	and
contract	assemblers	and	affect	demand	for	our	products	as	well	as	increase	the	risk	of	customer	defaults	or	delays	in	payments.
Our	customers	may	delay	or	cancel	orders	for	our	products	due	to	bankruptcy,	lack	of	liquidity,	lack	of	funding,	operational
failures,	or	other	reasons.	The	ultimate	impact	of	the	COVID-	19	pandemic	on	our	operations	and	financial	performance
depends	on	many	factors	that	are	not	within	our	control,	including,	but	not	limited,	to:	government’	s,	business’	and	individuals’
actions	that	have	been	and	may	continue	to	be	taken	in	response	to	the	pandemic	(including	restrictions	on	travel	and	transport
and	workforce	pressures);	the	impact	of	the	pandemic	and	actions	taken	in	response	to	global	and	regional	economies,	travel,
and	economic	activity;	the	availability	of	federal,	state,	local	or	non-	U.	S.	funding	programs;	general	economic	uncertainty	in
key	global	markets	and	financial	market	volatility;	global	economic	conditions	and	levels	of	economic	growth;	and	the	pace	of
recovery	as	the	COVID-	19	pandemic	subsides.	Although	the	magnitude	of	the	continuing	impact	of	COVID-	19	on	our
business	operations	remains	uncertain	and	difficult	to	predict,	and	this	remains	a	highly	dynamic	situation,	we	have	experienced
and	will	continue	to	experience	in	subsequent	periods,	disruptions	to	our	business	that	will	likely	continue	to	impact	our
business,	financial	condition	and	results	of	operations.	10We	generate	a	large	portion	of	our	sales	from	a	small	number	of
customers.	If	we	were	to	lose	one	or	more	of	our	large	customers,	operating	results	could	suffer	dramatically.	The
semiconductor	manufacturing	industry	is	highly	concentrated,	with	a	relatively	small	number	of	large	semiconductor
manufacturers	and	contract	assemblers	accounting	for	a	substantial	portion	of	the	purchases	of	semiconductor	equipment.	Sales
to	our	five	largest	customers	accounted	for	approximately	97	%,	98	%,	and	84	%	,	and	87	%	of	our	net	sales	in	fiscal	2023,
2022	,	and	2021	and	2020	,	respectively	.	During	fiscal	2023,	two	customers	accounted	for	approximately	79	%	and	10	%
of	our	net	sales	.	During	fiscal	2022,	ON	Semiconductor	one	customer	accounted	for	approximately	82	%	of	our	the
Company’	s	net	sales.	During	fiscal	2021,	four	customers	Advanced	Semiconductor	Engineering,	Inc.,	ON	Semiconductor,
Intel	and	Inphi	accounted	for	approximately	24	%,	23	%,	20	%	and	10	%,	respectively,	of	our	the	Company’	s	net	sales.	During
fiscal	2020,	Intel,	ON	Semiconductor	and	STMicroelectronics,	accounted	for	approximately	43	%,	16	%	and	15	%,	respectively,
of	the	Company’	s	net	sales.	No	other	customers	accounted	for	more	than	10	%	of	our	net	sales	for	any	of	these	periods.	We
expect	that	sales	of	our	products	to	a	limited	number	of	customers	will	continue	to	account	for	a	high	percentage	of	our	net	sales
for	the	foreseeable	future.	In	addition,	sales	to	particular	customers	may	fluctuate	significantly	from	quarter	to	quarter.	The	loss
of,	or	reduction	or	delay	of,	an	order	or	orders	from	a	significant	customer	or	customers,	or	a	delay	in	collecting	or	failure	to
collect	accounts	receivable	from	a	significant	customer	or	customers,	could	adversely	affect	our	business,	financial	condition
and	operating	results.	The	semiconductor	equipment	industry	is	intensely	competitive.	In	each	of	the	markets	we	serve,	we	face
competition	from	established	competitors	and	potential	new	entrants,	many	of	which	have	greater	financial,	engineering,



manufacturing	and	marketing	resources	than	us.	Our	FOX	wafer-	level	and	singulated	die	/	module	test	and	burn	in	systems	face
competition	from	larger	systems	manufacturers	that	have	significant	technological	know-	how	and	manufacturing	capability.
Our	ABTS	TDBI	systems	have	faced	and	are	expected	to	continue	to	face	increasingly	severe	competition,	especially	from
several	regional,	low-	cost	manufacturers	and	from	systems	manufacturers	that	offer	higher	power	dissipation	per	device	under
test.	Some	users	of	such	our	systems,	such	as	independent	test	labs,	build	their	own	burn-	in	systems,	while	others,	particularly
large	IC	manufacturers	in	Asia,	acquire	burn-	in	systems	from	captive	or	affiliated	suppliers.	Our	WaferPak	products	are	facing
and	are	expected	to	face	increasing	competition.	Several	companies	have	developed	or	are	developing	full-	wafer	and	single-
touchdown	probe	cards.	The	Company	expects	that	its	DiePak	products	for	burning-	in	and	testing	multiple	singulated	die	and
small	modules	face	significant	competition.	The	Company	believes	that	several	companies	have	developed	or	are	developing
products	which	are	intended	to	enable	test	and	burn-	in	of	multiple	bare	die,	and	small	modules.	We	expect	our	competitors	to
continue	to	improve	the	performance	of	their	current	products	and	to	introduce	new	products	with	improved	price	and
performance	characteristics.	New	product	introductions	by	our	competitors	or	by	new	market	entrants	could	cause	a	decline	in
sales	or	loss	of	market	acceptance	of	our	products.	We	have	observed	price	competition	in	the	systems	market,	particularly	with
respect	to	its	less	advanced	products.	Increased	competitive	pressure	could	also	lead	to	intensified	price-	based	competition,
resulting	in	lower	prices	which	could	adversely	affect	our	operating	margins	and	results.	We	believe	that	to	remain	competitive
we	must	invest	significant	financial	resources	in	new	product	development	and	expand	our	customer	service	and	support
worldwide.	There	can	be	no	assurance	that	we	will	be	able	to	compete	successfully	in	the	future.	We	rely	on	increasing	market
acceptance	for	our	FOX	system,	and	we	may	not	be	successful	in	attracting	new	customers	or	maintaining	our	existing
customers.	A	principal	element	of	our	business	strategy	is	to	increase	our	presence	in	the	test	equipment	market	through	system
sales	in	our	FOX	wafer-	level	and	singulated	die	/	module	test	and	burn-	in	product	family.	Market	acceptance	of	the	FOX
system	is	subject	to	a	number	of	risks.	Before	a	customer	will	incorporate	the	FOX	system	into	a	production	line,	lengthy
qualification	and	correlation	tests	must	be	performed.	We	anticipate	that	potential	customers	may	be	reluctant	to	change	their
procedures	in	order	to	transfer	burn-	in	and	test	functions	to	the	FOX	system.	Initial	purchases	are	expected	to	be	limited	to
systems	used	for	these	qualifications	and	for	engineering	studies.	Market	acceptance	of	the	FOX	system	also	may	be	affected	by
a	reluctance	of	IC	manufacturers	to	rely	on	relatively	small	suppliers	such	as	us.	As	is	common	with	new	complex	products
incorporating	leading-	edge	technologies,	we	may	encounter	reliability,	design	and	manufacturing	issues	as	we	begin	volume
production	and	initial	installations	of	FOX	systems	at	customer	sites.	The	failure	of	the	FOX	system	to	achieve	increased	market
acceptance	would	have	a	material	adverse	effect	on	our	future	operating	results,	long-	term	prospects	and	our	stock	price.	11A	A
substantial	portion	of	our	net	sales	is	generated	by	relatively	small	volume,	high	value	transactions.	We	derive	a	substantial
portion	of	our	net	sales	from	the	sale	of	a	relatively	small	number	of	systems	with	high	dollar	value	which	typically	range	in
purchase	price	from	approximately	$	300,	000	to	well	over	$	1	million	per	system	.	As	a	result,	the	loss	or	deferral	of	a	limited
number	of	system	sales	could	have	a	material	adverse	effect	on	our	net	sales	and	operating	results	in	a	particular	period.	Most
customer	purchase	orders	are	subject	to	cancellation	or	rescheduling	by	the	customer	with	limited	penalties,	and,	therefore,
backlog	at	any	particular	date	is	not	necessarily	indicative	of	actual	sales	for	any	succeeding	period.	From	time	to	time,
cancellations	and	rescheduling	of	customer	orders	11orders	have	occurred,	and	delays	by	our	suppliers	in	providing	components
or	subassemblies	to	us	have	caused	delays	in	our	shipments	of	our	own	products.	There	can	be	no	assurance	that	we	will	not	be
materially	adversely	affected	by	future	cancellations	or	rescheduling	by	our	customers	or	other	delays	in	our	shipments.	For	non-
standard	products	where	we	have	not	effectively	demonstrated	the	ability	to	meet	specifications	in	the	customer	environment,
we	defer	revenue	until	we	have	met	such	customer	specifications.	Any	delay	in	meeting	customer	specifications	could	have	a
material	adverse	effect	on	our	operating	results.	A	substantial	portion	of	net	sales	typically	are	realized	near	the	end	of	each
quarter.	A	delay	or	reduction	in	shipments	near	the	end	of	a	particular	quarter,	due,	for	example,	to	unanticipated	shipment
rescheduling,	cancellations	or	deferrals	by	customers,	customer	credit	issues,	unexpected	manufacturing	difficulties	experienced
by	us	or	delays	in	deliveries	by	suppliers,	could	cause	net	sales	in	a	particular	quarter	to	fall	significantly.	We	may	experience
increased	costs	associated	with	new	product	introductions.	As	is	common	with	new	complex	products	incorporating	leading-
edge	technologies,	we	have	encountered	reliability,	design	and	manufacturing	issues	as	we	began	begin	volume	production	and
initial	installations	of	certain	products	at	customer	sites.	Some	of	these	issues	in	the	past	have	been	related	to	components	and
subsystems	supplied	to	us	by	third	parties	who	have	in	some	cases	limited	the	ability	of	us	to	address	such	issues	promptly.	This
process	in	the	past	required	and	in	the	future	is	likely	to	require	us	to	incur	un-	reimbursed	engineering	expenses	and	to
experience	larger	than	anticipated	warranty	claims	which	could	result	in	product	returns.	In	the	early	stages	of	product
development	there	can	be	no	assurance	that	we	will	discover	any	reliability,	design	and	manufacturing	issues	or,	that	if	such
issues	arise,	that	they	can	be	resolved	to	the	customers’	satisfaction	or	that	the	resolution	of	such	problems	will	not	cause	us	to
incur	significant	development	costs	or	warranty	expenses	or	to	lose	significant	sales	opportunities.	The	Company	is	exposed	to
cybersecurity	threats	or	incidents.	We	collect,	maintain,	and	transmit	data	on	information	systems.	These	systems	include	those
owned	and	maintained	by	the	Company	or	by	third	parties.	In	addition,	we	use	cloud-	based	enterprise	resource	planning,	ERP,
software	to	manage	the	business	integrating	all	facets	of	operations,	including	manufacturing,	finance,	and	sales	and	marketing.
The	data	maintained	on	these	systems	includes	confidential	and	proprietary	information	belonging	to	us,	our	customers,
suppliers,	and	others.	While	the	Company	devotes	significant	resources	to	protect	its	systems	and	data	from	unauthorized	access
or	misuse,	we	are	exposed	to	cybersecurity	risks.	Our	systems	are	subject	to	computer	viruses,	data	breach,	phishing	schemes,
and	other	malicious	software	programs	or	attacks.	We	have	experienced	cyber	threats	and	incidents	in	the	past.	Although	past
threats	and	incidents	have	not	resulted	in	a	material	adverse	effect,	cybersecurity	incidents	may	result	in	business	disruption,
loss	of	data,	or	unauthorized	access	to	intellectual	property	which	could	adversely	affect	our	business.	Our	industry	is	subject	to
rapid	technological	change	and	our	ability	to	remain	competitive	depends	on	our	ability	to	introduce	new	products	in	a	timely
manner.	The	semiconductor	equipment	industry	is	subject	to	rapid	technological	change	and	new	product	introductions	and



enhancements.	Our	ability	to	remain	competitive	depends	in	part	upon	our	ability	to	develop	new	products	and	to	introduce	them
at	competitive	prices	and	on	a	timely	and	cost-	effective	basis.	Our	success	in	developing	new	and	enhanced	products	depends
upon	a	variety	of	factors,	including	product	selection,	timely	and	efficient	completion	of	product	design,	timely	and	efficient
implementation	of	manufacturing	and	assembly	processes,	product	performance	in	the	field	and	effective	sales	and	marketing.
Because	new	product	development	commitments	must	be	made	well	in	advance	of	sales,	new	product	decisions	must	anticipate
both	future	demand	and	the	technology	that	will	be	available	to	supply	that	demand.	Furthermore,	introductions	of	new	and
complex	products	typically	involve	a	period	in	which	design,	engineering	and	reliability	issues	are	identified	and	addressed	by
our	suppliers	and	by	us.	There	can	be	no	assurance	that	we	will	be	successful	in	selecting,	developing,	manufacturing	and
marketing	new	products	that	satisfy	market	demand.	Any	such	failure	would	materially	and	adversely	affect	our	business,
financial	condition	and	results	of	operations.	Because	of	the	complexity	of	our	products,	significant	delays	can	occur	between	a
product’	s	introduction	and	the	commencement	of	the	volume	production	of	such	product.	We	have	experienced,	from	time	to
time,	significant	delays	in	the	introduction	of,	and	technical	and	manufacturing	difficulties	with,	certain	of	our	products	and	may
experience	delays	and	technical	and	manufacturing	difficulties	in	future	introductions	or	volume	production	of	our	new	products.
Our	inability	to	complete	new	product	development,	or	to	manufacture	and	ship	products	in	time	to	meet	customer	requirements
would	materially	adversely	affect	our	business,	financial	condition	and	results	of	operations.	12A	A	decrease	in	customer	device
failure	rates	may	result	in	a	decrease	in	demand	for	our	products.	Customer	tool	utilization	is	driven	by	many	factors	including
failure	rates	of	customer	devices.	Improvements	in	yield	may	result	in	customers	decreasing	test	and	burn-	in	times,	or	electing
to	perform	sampling	rather	than	100	%	burn-	in	of	12of	their	devices.	Based	upon	data	obtained	from	our	systems	customers
may	revise	internal	manufacturing	processes	to	decrease	failure	rates.	A	decrease	in	customer	tool	utilization	may	result	in	a
decrease	in	demand	for	our	products	impacting	our	business	and	results	of	operations.	Future	changes	in	semiconductor
technologies	may	make	our	products	obsolete.	Future	improvements	in	semiconductor	design	and	manufacturing	technology
may	reduce	or	eliminate	the	need	for	our	products.	For	example,	improvements	in	semiconductor	process	technology	and
improvements	in	conventional	test	systems,	such	as	reduced	cost	or	increased	throughput,	may	significantly	reduce	or	eliminate
the	market	for	one	or	more	of	our	products.	If	we	are	not	able	to	improve	our	products	or	develop	new	products	or	technologies
quickly	enough	to	maintain	a	competitive	position	in	our	markets,	our	business	may	decline.	Operational	and	Other	Risks
Supply	chain	issues,	including	a	shortage	of	critical	components	or	contract	manufacturing	capacity,	could	result	in	a	delay	in
fulfillment	of	customer	orders,	or	an	increase	in	costs,	resulting	in	an	adverse	impact	on	our	business	and	operating	results.	Our
sales	growth	depends	on	our	ability	to	obtain	timely	deliveries	of	parts	from	our	suppliers	and	contract	manufacturers.	There	is
currently	a	market	shortage	of	semiconductor	and	other	component	supply	which	has	affected,	and	could	further	affect,	lead
times,	the	cost	of	supply,	and	our	ability	to	meet	customer	demand	for	our	products.	While	we	have	taken	steps	to	obtain	an
assurance	of	supply	from	our	key	suppliers,	the	market	shortage	of	semiconductor	supply	may	impact	our	ability	to	meet
customer	order	fulfillments,	or	result	in	a	significant	increase	in	costs	of	our	inventories.	Manufacturing	issues	or	capacity
problems	experienced	by	our	suppliers	or	contract	manufacturers	could	impact	our	ability	to	secure	sufficient	supply	of	critical
components.	Due	to	the	market	shortage	of	semiconductor	supply,	suppliers	and	contract	manufacturers	may	commit	their
capacity	to	others,	limiting	our	supplies	or	increasing	costs.	The	failure	to	obtain	timely	delivery	of	supplies,	or	a	significant
increase	in	costs,	could	result	in	a	material	impact	in	our	business	and	results	from	operations.	We	sell	our	products	and	services
worldwide,	and	our	business	is	subject	to	risks	inherent	in	conducting	business	activities	in	geographic	regions	outside	of	the
United	States.	Approximately	86	%,	90	%,	and	68	%	,	and	39	%	of	our	net	sales	for	in	fiscal	2023,	2022	,	and	2021	and	2020	,
respectively,	were	attributable	to	sales	to	customers	for	delivery	outside	of	the	United	States.	We	provide	sales	and	service	in
North	America	and	Taiwan,	operate	a	sales	organization	and	service	in	Taiwan,	Germany	and	a	service	organization	in	the
Germany	and	Philippines,	as	well	as	direct	support	through	third	party	agreements	in	China	and	South	Korea.	We	expect	that
sales	of	products	for	delivery	outside	of	the	United	States	will	continue	to	represent	a	substantial	portion	of	our	future	net	sales.
Our	future	performance	will	depend,	in	significant	part,	upon	our	ability	to	continue	to	compete	in	foreign	markets	which	in	turn
will	depend,	in	part,	upon	a	continuation	of	current	trade	relations	between	the	United	States	and	foreign	countries	in	which
semiconductor	manufacturers	or	assemblers	have	operations.	A	change	toward	more	protectionist	trade	legislation	in	either	the
United	States	or	such	foreign	countries,	such	as	a	change	in	the	current	tariff	structures,	export	compliance	or	other	trade
policies,	could	adversely	affect	our	ability	to	sell	our	products	in	foreign	markets.	In	addition,	we	are	subject	to	other	risks
associated	with	doing	business	internationally,	including	longer	receivable	collection	periods	and	greater	difficulty	in	accounts
receivable	collection,	the	burden	of	complying	with	a	variety	of	foreign	laws,	difficulty	in	staffing	and	managing	global
operations,	the	impact	of	the	COVID-	19	pandemic	on	the	global	economy	and	financial	markets,	risks	of	civil	disturbance	or
other	events	which	may	limit	or	disrupt	markets,	international	exchange	restrictions,	changing	political	conditions	and	monetary
policies	of	foreign	governments.	Our	net	sales	for	fiscal	2022	2023	were	primarily	denominated	in	U.	S.	Dollars.	However,
because	a	substantial	portion	of	our	net	sales	is	from	sales	of	products	for	delivery	outside	the	United	States,	an	increase	in	the
value	of	the	U.	S.	Dollar	relative	to	foreign	currencies	would	increase	the	cost	of	our	products	compared	to	products	sold	by
local	companies	in	such	markets.	In	addition,	since	the	price	is	determined	at	the	time	a	purchase	order	is	accepted,	we	are
exposed	to	the	risks	of	fluctuations	in	the	U.	S.	Dollar	exchange	rate	during	the	lengthy	period	from	the	date	a	purchase	order	is
received	until	payment	is	made.	This	exchange	rate	risk	is	partially	offset	to	the	extent	our	foreign	operations	incur	expenses	in
the	local	currency.	To	date,	we	have	not	invested	in	any	instruments	designed	to	hedge	currency	risks.	Our	operating	results
could	be	adversely	affected	by	fluctuations	in	the	value	of	the	U.	S.	Dollar	relative	to	other	currencies.	13We	We	purchase
materials	from	suppliers	worldwide,	which	subjects	the	Company	to	increased	risk.	We	purchase	components,	sub-	assemblies,
and	chambers	from	suppliers	outside	the	United	States.	Increases	in	tariffs,	additional	taxes,	disruptions	due	to	the	COVID-	19
pandemic	or	trade	barriers	may	result	in	an	increase	in	our	manufacturing	costs.	A	decrease	in	the	value	of	the	U.	S.	Dollar
relative	to	foreign	currencies	would	increase	the	cost	of	our	materials.	Should	the	Company	increase	its	sales	prices	to	recover



the	increase	in	costs,	this	could	result	in	a	decrease	in	the	competitiveness	of	our	products.	In	addition,	we	are	subject	to	other
risks	associated	with	purchasing	materials	from	suppliers	worldwide.	Government	authorities	13authorities	may	also
implement	protectionist	policies	or	impose	limitations	on	the	transfer	of	intellectual	property.	This	may	limit	our	ability	to	obtain
products	from	certain	geographic	regions	and	require	us	to	identify	and	qualify	new	suppliers.	The	process	of	qualifying
suppliers	could	be	lengthy,	and	no	assurance	can	be	given	that	any	additional	sources	would	be	available	to	us	on	a	timely	basis.
Changes	in	trade	relations,	currency	fluctuations,	or	protectionist	policies	could	have	a	material	adverse	effect	on	our	business,
financial	condition	or	results	of	operations.	Global	unrest	may	impact	our	ability	to	sell	our	products	or	obtain	critical	materials.
Global	economic	uncertainty	and	financial	market	volatility	caused	by	political	instability,	changes	in	international	trade
relationships	and	conflicts,	such	as	the	conflict	between	Russia	and	Ukraine	and	the	political	climate	in	China	and	Taiwan	may
result	in	limited	access	to	these	markets	for	sales	and	material	purchases.	Periods	of	macroeconomic	weakness	or	recession	and
heightened	market	volatility	caused	by	adverse	geopolitical	developments	could	increase	these	risks,	potentially	resulting	in
adverse	impacts	on	our	business	operations.	Increased	energy	costs	in	Europe,	resulting	from	Russia’	s	limiting	energy	supplies
in	the	region,	may	result	in	an	economic	downturn	or	an	increase	in	the	cost	of	materials.	The	recent	decline	in	relations	with
between	the	United	States	and	China,	and	relations	between	China	and	Taiwan,	may	result	in	the	imposition	of	trade	restrictions
with	China	or	Taiwan.	While	we	have	limited	sales	in	Europe	and	Taiwan,	and	procurement	from	these	regions,	unrest	in	these
areas	may	result	in	a	decrease	in	sales	of	our	products,	or	an	increase	in	costs	of	materials	and	services.	Our	dependence	on
subcontractors	and	sole	source	suppliers	may	prevent	us	from	delivering	our	products	on	a	timely	basis	and	expose	us	to
intellectual	property	infringement.	We	rely	on	subcontractors	to	manufacture	many	of	the	components	or	subassemblies	used	in
our	products.	Our	FOX	and	ABTS	systems,	WaferPak	contactors,	DiePak	carriers,	WaferPak	Aligners,	and	DiePak	Loaders
contain	several	components,	including	environmental	chambers,	power	supplies,	high-	density	interconnects,	wafer	contactors,
module	contactors,	signal	distribution	substrates,	and	certain	ICs	that	are	currently	supplied	by	only	one	or	a	limited	number	of
suppliers.	Our	reliance	on	subcontractors	and	single	source	suppliers	involves	a	number	of	significant	risks,	including	the	loss	of
control	over	the	manufacturing	process,	the	potential	absence	of	adequate	capacity	and	reduced	control	over	delivery	schedules,
manufacturing	yields,	quality	and	costs.	In	the	event	that	any	significant	subcontractor	or	single	source	supplier	is	unable	or
unwilling	to	continue	to	manufacture	subassemblies,	components	or	parts	in	required	volumes,	we	would	have	to	identify	and
qualify	acceptable	replacements.	The	process	of	qualifying	subcontractors	and	suppliers	could	be	lengthy,	and	no	assurance	can
be	given	that	any	additional	sources	would	be	available	to	us	on	a	timely	basis.	Any	delay,	interruption	or	termination	of	a
supplier	relationship	could	adversely	affect	our	ability	to	deliver	products,	which	would	harm	our	operating	results.	Our
suppliers	manufacture	components,	tooling,	and	provide	engineering	services.	During	this	process,	our	suppliers	are	allowed
access	to	our	intellectual	property.	While	we	maintain	patents	to	protect	from	intellectual	property	infringement,	there	can	be	no
assurance	that	technological	information	gained	in	the	manufacture	of	our	products	will	not	be	used	to	develop	a	new	product,
improve	processes	or	techniques	which	compete	against	our	products.	Litigation	may	be	necessary	to	enforce	or	determine	the
validity	and	scope	of	our	proprietary	rights,	and	there	can	be	no	assurance	that	our	intellectual	property	rights,	if	challenged,	will
be	upheld	as	valid.	Tightening	of	fiscal	monetary	policy,	and	periodic	economic	and	semiconductor	industry	downturns	could
negatively	affect	our	business,	results	of	operations	and	financial	condition.	Inflation	has	reached	a	40-	year	high	during	2022,
and	market	rates	of	interest	have	risen	after	a	prolonged	period	at	historical	lows.	The	increase	in	inflation	has	resulted	in	a
tightening	of	world-	wide	monetary	policy,	which	in	turn	has	resulted	in	an	increase	in	the	cost	of	credit.	Financial	turmoil	in	the
banking	system	and	financial	markets	has	resulted,	and	may	result	in	the	future,	in	a	tightening	of	the	credit	markets,	disruption
in	the	financial	markets	and	global	economy	downturn.	Periodic	global	economic	and	semiconductor	industry	downturns	have
negatively	affected	and	could	continue	to	negatively	affect	our	business,	results	of	operations,	and	financial	condition.	These
events	may	contribute	to	significant	slowdowns	in	the	industry	in	which	we	operate.	Difficulties	in	obtaining	capital	and
deteriorating	market	conditions	can	pose	the	risk	that	some	of	our	customers	may	not	be	able	to	obtain	necessary	financing	on
reasonable	terms,	which	could	result	in	lower	sales.	Customers	with	liquidity	issues	may	lead	to	additional	bad	debt	expense.
14Turmoil	--	Turmoil	in	the	international	financial	markets	has	resulted,	and	may	result	in	the	future,	in	dramatic	currency
devaluations,	stock	market	declines,	restriction	of	available	credit	and	general	financial	weakness.	In	addition,	flash	memory	and
other	similar	device	prices	have	historically	declined	and	will	likely	do	so	again	in	the	future.	These	developments	may	affect	us
in	several	ways.	The	market	for	semiconductors	and	semiconductor	capital	equipment	has	historically	been	cyclical,	and	we
expect	this	to	continue	in	the	future.	The	uncertainty	of	the	semiconductor	market	may	cause	some	manufacturers	in	the	future
to	further	delay	capital	spending	plans.	Economic	conditions	may	also	affect	the	ability	of	our	customers	to	meet	their	payment
obligations,	resulting	in	cancellations	or	deferrals	of	existing	orders	and	limiting	additional	orders.	In	addition,	some
governments	have	subsidized	portions	of	fabrication	facility	construction,	and	14and	financial	turmoil	may	reduce	these
governments’	willingness	to	continue	such	subsidies.	Such	developments	could	have	a	material	adverse	effect	on	our	business,
financial	condition	and	results	of	operations.	The	current	economic	conditions	and	uncertainty	about	future	economic	conditions
make	it	challenging	for	us	to	forecast	our	operating	results,	make	business	decisions,	and	identify	the	risks	that	may	affect	our
business,	financial	condition	and	results	of	operations.	If	such	conditions	recur,	and	we	are	not	able	to	timely	and	appropriately
adapt	to	changes	resulting	from	the	difficult	macroeconomic	environment,	our	business,	financial	condition	or	results	of
operations	may	be	materially	and	adversely	affected.	If	we	are	not	able	to	reduce	our	operating	expenses	sufficiently	during
periods	of	weak	revenue,	or	if	we	utilize	significant	amounts	of	cash	to	support	operating	losses,	we	may	erode	our	cash
resources	and	may	not	have	sufficient	cash	to	operate	our	business.	In	recent	years	We	have	in	the	past	,	in	the	face	of	a
downturn	in	our	business	and	a	decline	in	our	net	sales,	we	implemented	a	variety	of	cost	controls	and	restructured	our
operations	with	the	goal	of	reducing	our	operating	costs	to	position	ourselves	to	more	effectively	meet	the	needs	of	the	then
weak	market	for	test	and	burn-	in	equipment.	While	we	took	significant	steps	to	minimize	our	expense	levels	and	to	increase	the
likelihood	that	we	would	have	sufficient	cash	to	support	operations	during	the	downturn,	we	have	experienced	historical



operating	losses.	We	anticipate	that	our	existing	cash	balance	together	with	income	from	operations,	collections	of	existing
accounts	receivable,	revenue	from	our	existing	backlog	of	products,	the	sale	of	inventory	on	hand,	and	deposits	and	down
payments	against	significant	orders	,	and	available	balance	under	our	ATM	offering,	will	be	adequate	to	meet	our	working
capital	and	capital	equipment	requirements.	Depending	on	our	rate	of	growth	and	profitability,	and	our	ability	to	obtain
significant	orders	with	down	payments,	we	may	require	additional	equity	or	debt	financing	to	meet	our	working	capital
requirements	or	capital	equipment	needs.	There	can	be	no	assurance	that	additional	financing	will	be	available	when	required,	or
if	available,	that	such	financing	can	be	obtained	on	terms	satisfactory	to	us.	We	may	be	subject	to	litigation	relating	to
intellectual	property	infringement	which	would	be	time-	consuming,	expensive	and	a	distraction	from	our	business.	If	we	do	not
adequately	protect	our	intellectual	property,	competitors	may	be	able	to	use	our	proprietary	information	to	erode	our	competitive
advantage,	which	could	harm	our	business	and	operating	results.	Litigation	may	be	necessary	to	enforce	or	determine	the
validity	and	scope	of	our	proprietary	rights,	and	there	can	be	no	assurance	that	our	intellectual	property	rights,	if	challenged,	will
be	upheld	as	valid.	Such	litigation	could	result	in	substantial	costs	and	diversion	of	resources	and	could	have	a	material	adverse
effect	on	our	operating	results,	regardless	of	the	outcome	of	the	litigation.	In	addition,	there	can	be	no	assurance	that	any	of	the
patents	issued	to	us	will	not	be	challenged,	invalidated	or	circumvented	or	that	the	rights	granted	thereunder	will	provide
competitive	advantages	to	us.	There	are	no	pending	claims	against	us	regarding	infringement	of	any	patents	or	other	intellectual
property	rights	of	others.	However,	in	the	future	we	may	receive	communications	from	third	parties	asserting	intellectual
property	claims	against	us.	Such	claims	could	include	assertions	that	our	products	infringe,	or	may	infringe,	the	proprietary
rights	of	third	parties,	requests	for	indemnification	against	such	infringement	or	suggestions	that	we	may	be	interested	in
acquiring	a	license	from	such	third	parties.	There	can	be	no	assurance	that	any	such	claim	will	not	result	in	litigation,	which
could	involve	significant	expense	to	us,	and,	if	we	are	required	or	deem	it	appropriate	to	obtain	a	license	relating	to	one	or	more
products	or	technologies,	there	can	be	no	assurance	that	we	would	be	able	to	do	so	on	commercially	reasonable	terms,	or	at	all.
While	we	believe	we	have	complied	with	all	applicable	environmental	laws,	our	failure	to	do	so	could	adversely	affect	our
business	as	a	result	of	having	to	pay	substantial	amounts	in	damages	or	fees.	Federal,	state	and	local	regulations	impose	various
controls	on	the	use,	storage,	discharge,	handling,	emission,	generation,	manufacture	and	disposal	of	toxic	and	other	hazardous
substances	used	in	our	operations.	We	believe	that	our	activities	conform	in	all	material	respects	to	current	environmental	and
land	use	regulations	applicable	to	our	operations	and	our	current	facilities,	and	that	we	have	obtained	environmental	permits
necessary	to	conduct	our	business.	Nevertheless,	failure	to	comply	with	current	or	future	regulations	could	result	in	substantial
fines,	suspension	of	production,	alteration	of	our	manufacturing	processes	or	cessation	of	operations.	Such	regulations	could
require	us	to	acquire	expensive	remediation	equipment	or	to	incur	substantial	expenses	to	comply	with	environmental
regulations.	Any	failure	to	control	the	use,	disposal	or	storage	of	or	adequately	restrict	the	discharge	of,	hazardous	or	toxic
substances	could	subject	us	to	significant	liabilities.	15Risks	Related	to	Ownership	of	our	Common	Stock	Our	stock	price	may
fluctuate.	The	price	of	our	common	stock	has	fluctuated	in	the	past	and	may	fluctuate	significantly	in	the	future.	We	believe	that
factors	such	as	announcements	of	developments	related	to	our	business,	fluctuations	in	our	operating	results,	general	conditions
in	the	semiconductor	and	semiconductor	equipment	industries	as	well	as	the	worldwide	economy,	announcement	of
technological	innovations,	new	systems	or	product	enhancements	by	us	or	our	competitors,	fluctuations	in	the	level	of
cooperative	development	funding,	acquisitions,	changes	in	governmental	regulations,	developments	in	patents	or	other
intellectual	property	rights	and	changes	in	our	relationships	with	customers	and	suppliers	could	cause	the	price	of	our	common
stock	to	fluctuate	substantially.	In	addition,	in	recent	years	the	stock	market	in	general,	and	the	market	for	small	capitalization
and	high	technology	stocks	in	particular,	have	experienced	extreme	price	fluctuations	which	have	often	been	unrelated	to	the
operating	performance	of	the	affected	companies.	Such	fluctuations	could	adversely	affect	the	market	price	of	our	common
stock.	Increased	scrutiny	and	changing	expectations	from	stakeholders	with	respect	to	the	Company’	s	ESG	practices
may	result	in	additional	costs	or	risks.	Companies	across	many	industries	are	facing	increasing	scrutiny	related	to	their
ESG	practices.	Investor	advocacy	groups,	certain	institutional	investors,	investment	funds	and	other	influential	investors
are	also	increasingly	focused	on	ESG	practices	and	in	recent	years	have	placed	increasing	importance	on	the	non-
financial	impacts	of	their	investments.	If	our	ESG	practices	do	not	meet	investor	or	other	industry	stakeholder
expectations,	which	continue	to	evolve,	we	may	incur	additional	costs	and	our	brand,	ability	to	attract	and	retain
qualified	employees	and	business	may	be	harmed.	Risks	Related	to	our	Legal	/	Organizational	Structure	We	depend	on	our
key	personnel	and	our	success	depends	on	our	ability	to	attract	and	retain	talented	employees.	Our	success	depends	to	a
significant	extent	upon	the	continued	service	of	Gayn	Erickson,	our	President	and	Chief	Executive	Officer,	as	well	as	other
executive	officers	and	key	employees.	We	do	not	maintain	key	person	life	insurance	for	our	benefit	on	any	of	our	personnel,	and
none	of	our	employees	are	subject	to	a	non-	competition	agreement	with	us.	The	loss	of	the	services	of	any	of	our	executive
officers	or	a	group	of	key	employees	could	have	a	material	adverse	effect	on	our	business,	financial	condition	and	operating
results.	Our	future	success	will	depend	in	significant	part	upon	our	ability	to	attract	and	retain	highly	skilled	technical,
management,	sales	and	marketing	personnel.	There	are	a	limited	number	of	personnel	with	the	requisite	skills	to	serve	in	these
positions,	and	it	has	become	increasingly	difficult	for	us	to	hire	such	personnel.	Competition	for	such	personnel	in	the
semiconductor	equipment	industry	is	intense,	and	there	can	be	no	assurance	that	we	will	be	successful	in	attracting	or	retaining
such	personnel.	Changes	in	management	could	disrupt	our	operations	and	adversely	affect	our	operating	results.	If	we	fail	to
maintain	effective	internal	control	over	financial	reporting	in	the	future,	the	accuracy	and	timing	of	our	financial	reporting	may
be	adversely	affected.	We	are	required	to	comply	with	Section	404	of	the	Sarbanes-	Oxley	Act	of	2002.	The	provisions	of	the
act	require,	among	other	things,	that	we	maintain	effective	internal	control	over	financial	reporting	and	disclosure	controls	and
procedures.	Preparing	our	financial	statements	involves	a	number	of	complex	processes,	many	of	which	are	done	manually	and
are	dependent	upon	individual	data	input	or	review.	These	processes	include,	but	are	not	limited	to,	calculating	revenue,
deferred	revenue	and	inventory	costs.	While	we	continue	to	automate	our	processes	and	enhance	our	review	and	put	in	place



controls	to	reduce	the	likelihood	for	errors,	we	expect	that	for	the	foreseeable	future,	many	of	our	processes	will	remain
manually	intensive	and	thus	subject	to	human	error.	The	collapse	of	certain	U.	S.	banks	and	potentially	other	financial
institutions	may	have	adverse	impacts	on	our	business.	On	March	10,	2023,	Silicon	Valley	Bank	(“	SVB	”)	was	shut
down,	followed	on	March	11,	2023	by	Signature	Bank	and	the	Federal	Deposit	Insurance	Corporation	was	appointed	as
receiver	for	those	banks.	Since	that	time,	there	have	been	reports	of	instability	at	other	U.	S.	banks.	The	Company’	s
cash	and	investment	balances	held	at	banks	and	brokerage	firms	may	at	time	exceed	federally	insured	levels.	On	March
15,	2023,	the	Company	filed	a	Current	Report	on	Form	8-	K	with	the	SEC,	disclosing	its	exposure	to	SVB	and	stating
that	the	Company	did	not	expect	a	significant	impact	on	its	operations.	16


