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We make forward- looking statements in this report, in other materials we file with the SEC, on our website, in press releases
and in materials that we otherwise share with the public. In addition, our senior management makes forward- looking statements
to investors, analysts, the media and others. Statements, including the statements contained in Item 7, “ Management’ s
Discussion and Analysis of Financial Condition and Results of Operations, ”” concerning our future operations, prospects,
strategies, products, manufacturing facilities, legal proceedings, financial condition, financial performance (including net sales,
earnings and related growth) and demand for our products and services, as well as other statements of our beliefs or expectations
of industry conditions, foreign currency translation impacts, market demand, supply chain and logistics disruptions, farm
incomes, weather conditions, commodity and protein prices, general economic conditions, dividends, share repurchases,
availability of financing, working capital, capital expenditures, debt service requirements, margins, production and sales
volumes, factory productivity, pricing impacts, material costs, benefits from cost reduction initiatives, investments in, and
results of, product development and enhancement , compliance with financial covenants, support from lenders, recovery of
amounts under guarantee, uncertain income tax provisions , tax rates , funding of our pension and postretirement benefit plans,
or realization of net deferred tax assets, are forward- looking statements. The forward- looking statements we make are not
guarantees of future performance and are subject to various assumptions, risks and other factors that could cause actual results to
differ materially from those suggested by the forward- looking statements. These factors include, among others, those set forth
below and in the other documents that we file with the SEC. There also are other factors that we may not describe, generally
because we currently do not perceive them to be material, or likely to become material, that also could cause actual results to
differ materially from our expectations. These risks could impact our business in a number of ways, including by negatively
impacting our future results of operations, cash flows and financial condition. For simplicity, below we collectively refer to
these potential impacts as impacts on our “ performance. ” We expressly disclaim any obligation to update or revise any
forward- looking statements, whether as a result of new information, future events or otherwise, except as required by law.
Market, Economic and Geopolitical Risks Our financial results depend entirely upon the agricultural industry, and factors that
adversely affect the agricultural industry generally, including declines in the general economy, increases in farm input costs,
unfavorable weather conditions and lower commodity and protein prices, adversely affect our performance. Our success depends
entirely on the vitality of the agricultural industry. Historically, the agricultural industry has been cyclical and subject to a
variety of economic and other factors. Sales of agricultural equipment, in turn, also are cyclical and generally reflect the
economic health of the agricultural industry. The economic health of the agricultural industry is affected by numerous factors,
including farm income, farm land values and debt levels and financing costs, all of which are influenced by levels of commodity
and protein prices, acreage planted, crop yields, agricultural product demand, farm input costs, government policies , tariffs and
government subsidies. The economic health of the agricultural industry also is influenced by general economic conditions,
interest rate and exchange rate levels, and the availability of financing for retail customers, including government financing
subsidies to farmers, which can be significant in countries such as Brazil, as discussed elsewhere in this “ Risk Factors ” section.
Trends in the agricultural industry, such as farm consolidations, may affect the agricultural equipment market. In addition,
weather conditions, such as floods, heat waves or droughts, and pervasive livestock or crop diseases affect farmers’ buying
decisions. Downturns in the agricultural industry due to these or other factors, which could vary by market, can result in
decreases in demand for agricultural equipment, which would adversely affect our performance. Moreover, the unpredictable
nature of many of these factors and the resulting volatility in demand make it difficult for us to accurately predict sales and
optimize production. This, in turn, can result in higher costs, including inventory carrying costs and underutilized manufacturing
capacity. During previous downturns in the agricultural industry, we experienced significant and prolonged declines in our
performance, and we expect our business to remain subject to similar market fluctuations in the future. The agricultural
equipment industry is highly seasonal, and seasonal fluctuations significantly impact our performance. The agricultural
equipment business is highly seasonal, which causes our quarterly results and our cash flow to fluctuate during the year.
Farmers generally purchase agricultural equipment in the spring and fall in conjunction with the major planting and harvesting
seasons. In addition, the fourth quarter typically is a significant period for retail sales because of year- end tax planning
considerations, the increase in availability of funds from completed harvests, and the timing of dealer incentives. Our net sales
and income from operations historically have been the lowest in the first quarter and have increased in subsequent quarters.
Most of our sales depend on the availability of financing to retail customers, and any disruption in their ability to obtain
financing, whether due to economic downturns or otherwise, will result in the sale of fewer products by us. In addition, the
collectability of receivables that are created from our sales, as well as from such retail financing, is critical to our business. Most
retail sales of our products are financed, either by our AGCO Finance joint ventures or by a bank or other private lender. The
AGCO Finance joint ventures, which are controlled by Rabobank and are dependent upon Rabobank for financing as well,
finance approximately 50 % of the retail sales of our tractors and combines in the markets where the joint ventures operate. Any
difficulty by Rabobank in continuing to provide that financing, or any business decision by Rabobank as the controlling member
not to fund the business or particular aspects of it (for example, a particular country or region), would require the joint ventures
to find other sources of financing (which may be difficult to obtain) or would require us to find other sources of financing for our
dealers and their retail customers. If we are unable to obtain other sources of financing, our dealers and their retail customers
would be required to utilize other retail financing providers, which may or may not be available. In an economic downturn, we



expect that financing for capital equipment purchases generally would become more difficult and more expensive to obtain. To
the extent that financing is not available, or available only at unattractive prices, it would negatively impact our performance.
Both AGCO and our AGCO Finance joint ventures have substantial accounts receivable from dealers and retail customers and
are adversely impacted when collectability is less than optimal. Overall collectability depends upon the financial strength of the
agricultural industry, which in turn depends upon the factors discussed elsewhere in this “ Risk Factors ” section. Certain finance
joint ventures lease equipment that as-weH-and-alse-may experience residual value losses that exceed expectations caused by
lower pricing for used equipment and higher than expected returns at lease maturity. AGCO guarantees minimum residual
values for some of the leased equipment. To the extent that defaults and losses are higher than expected, our equity in the net
earnings of the finance joint ventures would be less, or there could be losses, which could materially impact our performance. A
majority of our sales and manufacturing take place outside the United States, and, as a result, we are exposed to risks related to
foreign laws, tariffs, taxes, economic conditions, labor supply and relations, political conditions and governmental policies as
well as U. S. laws governing who we sell to and how we conduct business. These risks may delay or reduce our realization of
value from our international operations. A majority of our sales are derived from sales outside the United States. The foreign
countries in which our sales are the greatest are Germany, France, Brazil, the United Kingdom, Australia, Italy, Finland and
Canada. We have significant manufacturing operations in France, Germany, Brazil, Italy and Finland, and we have established
manufacturing operations in emerging markets, such as China. Many of our sales involve products that are manufactured in one
country and sold in a different country, and therefore, our performance can be adversely affected by adverse changes, in either
the country of origin or the country of destination, by the factors discussed elsewhere in this “ Risk Factors ™ section,
particularly the factors that impact the delivered cost of our products. Our business practices in these foreign countries must
comply with not just local law, but also U. S. law, including limitations on where and to whom we may sell products and the
Foreign Corrupt Practices Act (“ FCPA ). We have a compliance program in place designed to reduce the likelihood of
violations of these laws, but it is difficult to identify and prevent violations. Significant violations could subject us to fines and
other penalties as well as increased compliance costs. Some of our international operations also are, or might become, subject to
various risks that are not present in domestic operations, including restrictions on dividends and the repatriation of funds.
Foreign emerging markets may present special risks, such as unavailability of financing, inflation, slow economic growth, price
controls and difficulties in complying with U. S. regulations. Domestic and foreign political developments and government
regulations and policies directly affect the international agricultural industry, which affects the demand for agricultural
equrpment Dechnes in demand for agrlcultural equipment adversely affect our performance Fhe-COVHD-—19-pandemie-eaused
ste a1 7—Future pandemics, in addition to related or unrelated
apphcatlon modification or adoptron of laws regulatrons trade agreements or policies, can adversely affect the agricultural
industry, including the imposition of import and export duties and quotas, expropriation and potentially burdensome taxation,
and could have an adverse effect on our performance. Trade restrictions, including potential withdrawal from or modification of
existing trade agreements, negotiation of new trade agreements, and imposition of new (and retaliatory) tariffs against certain
countries or covering certain products, could limit our ability to capitalize on current and future growth opportunities in the
international markets in which we operate and impair our ability to expand our business by offering new technologies, products
and services. These changes, particularly increases in the cost of steel, also can impact the cost of the products we manufacture.
Trade restrictions and changes in, or uncertainty surrounding, global trade policy also could affect our competitive position .
The U. S. government has recently announced tariffs on all imported steel and aluminum. The U. S. government has also
recently indicated that it intends to impose tariffs on goods imported from foreign countries, including China, Mexico
and Canada. In addition, the U. S. government has also indicated that additional tariffs may be imposed on imports
from other countries in the future. There is substantial uncertainty surrounding these tariffs, including any retaliatory
tariffs and other consequences that may arise from the imposition of tariffs on imports from, and exports to, these other
countries. These risks may delay, adversely impact or reduce our realization of value from our international operations.
For more information on the risks surrounding tariffs and trade regulation, see the risk factor titled “ Changes to United
States tax, tariff, trade and import / export regulations may have a negative effect on global economic conditions,
financial markets and our business ” . As previously discussed, the health of the agricultural industry and the ability of our
international dealers and retail customers to operate their businesses, in general, are affected by domestic and foreign
government programs that provide economic support to farmers. As a result, farm income levels and the ability of farmers to
obtain advantageous financing and other protections would be reduced to the extent that any such programs are curtailed or
eliminated . A recent freeze on the provision of funding and spending in foreign countries through U. S. foreign aid
programs has created economic uncertainty for farmers, and more permanent suspensions or reductions in the provision
of foreign aid by the U. S. could occur in the future and create greater global uncertainty . Any such reductions likely
would result in a decrease in demand for agricultural equipment. For example, a decrease or elimination of current price
protections for commodities or of subsidy payments or financing rate subsidies for farmers in the European Union, the United
States, Brazil or elsewhere would negatively impact the operations of farmers in those regions, and, as a result, our sales may
decline if these farmers delay, reduce or cancel purchases of our products. In emerging markets, some of these (and other) risks
can be greater than they might be elsewhere. In addition, the financing provided by the AGCO Finance joint ventures or by
others in certain jurisdictions is supported by a government subsidy or guarantee in some markets, including financing rate
subsidies. The programs under which those subsidies and guarantees are provided generally are of limited duration and subject
to renewal and contain various caps and other limitations. In some markets, for example Brazil, this support is quite significant
and, from time to time, has not been available. In the event the governments that provide this support elect not to renew these
programs, and were financing not available on reasonable terms, whether through our AGCO Finance joint ventures or
otherwise, our performance would be negatively impacted. In 2024 and As-efDeeember3+;-2023 we-had-approximately 46




employeesinUkraineand-in2023-and2022-, we had net sales of approximately $ 90 million and $ 85 million and-$-F6-mithen
, respectively , in Ukraine . As of December 31, 2024 and 2023 ard2622-, we had less than $ 15 million in assets in Ukraine. It

is unclear what impact the hostilities in Ukraine going forward will have on our net sales or assets, although we assume that our
net sales may continue to decline in the-Ukraine, possibly significantly. We assess the fair value of our assets in Ukraine for
potential impairment on a periodic basis as warranted. In addition, AGCO sells products in, and purchases parts and components
from, other regions where there could be hostilities. Should hostilities arise, we would expect our sales to decline and for our
parts and component deliveries to be interrupted, which would adversely impact our performance. As a result of the
multinational nature of our business and the acquisitions that we have made over time, our corporate and tax structures are
complex, with a significant portion of our operations being held through foreign holding companies. As a result, we are subject
to taxation from multiple tax jurisdictions, and it can be inefficient, from a tax perspective, for us to repatriate or otherwise
transfer funds. In addition, we must comply with a greater level of tax- related regulation and reviews by multiple governmental
units than do companies with a more simplified structure. Our foreign and U. S. operations also routinely sell products to, and
license technology to, other operations of ours. The pricing of these intra- company transactions is subject to regulation and
review as well. While we make every effort to comply with all applicable tax laws, audits and other reviews by governmental
entities for non- compliance could result in our companies being required to pay additional taxes, interest and penalties , which
could have an adverse effect on our international operations . We face significant competition, and, if we are unable to
compete successfully against other agricultural equipment manufacturers, we will lose dealers and their retail customers and our
performance will decline. The agricultural equipment business is highly competitive, particularly in our major markets. Our two
key competitors, Deere & Company and CNH Industrial N. V., are substantially larger than we are and have greater financial
and other resources. In addition, in some markets, we compete with smaller regional competitors with significant market share in
a single country or group of countries. Our competitors may substantially increase the resources devoted to the development and
marketing, including discounting, of products that compete with our products, which would necessitate our making similar
expenditures. Additionally n-additionr, the industry is attracting technology- focused companies and start- up ventures as
technology increasingly impacts all aspects of the crop cycle. eempetittve-Competitive pressures in the agricultural
equipment business may affect the market prices of new and used equipment, which, in turn, may adversely affect our
performance. We maintain an independent dealer and distribution network in the markets where we sell products. The financial
and operational capabilities of our dealers and distributors are critical to our ability to compete in these markets. In addition, we
compete with other manufacturers of agricultural equipment for dealers. If we are unable to compete successfully against other
agricultural equipment manufacturers, we could lose dealers and their retail customers and performance may decline. Our
expansion plans in emerging markets entail significant risks. Our long- term strategy includes establishing a greater
manufacturing and supply- chain and / or marketing presence in emerging markets such as India and Africa. As we progress
with these efforts, it will involve a significant investment of capital and other resources and entail various risks. These include
risks attendant to obtaining necessary governmental approvals and the construction of facilities in a timely manner and within
cost estimates, the establishment of supply channels, the commencement of efficient manufacturing operations, and, ultimately,
the acceptance of the products by retail customers. While we expect the expansion to be successful, should we encounter
difficulties 1nv01v1ng these or srmrlar factors 1t may not be as successful as we anticipate and Could adversely impact our
performance ea y ; pter ;

sales Durrng 2022 and 2023 we experrenced significant 1nf1at10n in a range of costs, including for parts and components, labor,
transportation, logistics, and energy. While inflation has-cased over 2023 and continued to ease in 2024, and we were have
beerable to pass along these higher costs through increased prices, there can be no assurance that we will be able to continue to
do so in the future . If we are not, it will adversely impact our performance. Product Development, Manufacturing and
Operations Our success depends on the introduction of new products, which requires substantial expenditures. Our long- term
results depend upon our ability to introduce and market new products successfully. The success of our new products will depend
on a number of factors, including: * innovation; ¢ customer acceptance; * the efficiency of our suppliers in providing component
parts and of our manufacturing facilities in producing final products; and ¢ the performance and quality of our products relative
to those of our competitors. As both we and our competitors continuously introduce new products or refine versions of existing
products, we cannot predict the level of market acceptance or the amount of market share our new products will achieve. We
have experienced delays in the introduction of new products in the past, and we may experience delays in the future. Any delays
or other problems with our new product launches, such as high warranty costs, will adversely affect our performance. In
addition, introducing new products can result in decreases in revenues from our existing products. Consistent with our strategy
of offering new products and product refinements, we expect to make substantial investments in product development and
refinement. We may need more funding for product development and refinement than is readily available, which could
adversely affect our performance. If we are unable to deliver precision agriculture and high- tech solutions to our customers, it
could materially adversely affect our performance. Increasingly our customers are implementing precision farming solutions. In



order to remain competitive, we have been able to successfully acquire or develop and introduce new solutions that improve
profitability and sustainable farming techniques. Our precision technology products include both hardware and software
components that relate to guidance, telemetry, automation, autonomy and connectivity solutions. We expect to make significant
investments in research and development expenses, acquisitions of businesses, collaborative arrangements and other sources of
technology to drive these outcomes. These investments include the reeently-annetneed-planned-acquisition of the agriculture
assets and technologies of Trimble through the formation of a joint venture of which we witt-own 85 % as further discussed in
the PTx Trimble Ag-joint venture transaction risk factor below. Such investments may not produce attractive solutions for our
customers. We also may have to depend on third parties to supply certain hardware or software components or data services in
our precision technology products. Our dealers' ability to support such solutions also may impact our customers, acceptance and
demand of such products. Rationalization or restructuring of manufacturing facilities, and plant expansions and system upgrades
at our manufacturing facilities, may cause production capacity constraints and inventory fluctuations. The rationalization of our
manufacturing facilities has at times resulted in, and similar rationalizations or restructurings (including relocating production
from one facility to another) in the future may result in, temporary constraints upon our ability to produce the quantity of
products necessary to fill orders and thereby complete sales in a timely manner. In addition, system upgrades at our
manufacturing facilities that impact ordering, production scheduling, manufacturing and other related processes are complex,
and could impact or delay production. A prolonged delay in our ability to fill orders on a timely basis could affect customer
demand for our products and increase the size of our product inventories, causing future reductions in our manufacturing
schedules and adversely affecting our performance. Moreover, our continuous development and production of new products
often involve the retooling of existing manufacturing facilities. This retooling may limit our production capacity at certain times
in the future, which could adversely affect our performance. In addition, the expansion and reconfiguration of existing
manufacturing facilities, as well as new or expanded manufacturing operations in emerging markets, saeh-as-China;could
increase the risk of production delays, as well as require significant investments. We depend on suppliers for components, parts
and raw materials for our products, and any failure by our suppliers to provide products as needed, or by us to promptly address
supplier issues, will adversely impact our ability to timely and efficiently manufacture and sell products. We also are subject to
raw material price fluctuations, which can adversely affect our manufacturing costs. Our products include components and parts
manufactured by others. As a result, our ability to timely and efficiently manufacture current products, to introduce new
products, and to shift manufacturing of products from one facility to another depends on the quality of these components and
parts and the timeliness of their delivery to our facilities. During 2022, we experienced significant supply chain interruptions,
including delays in timely deliveries of components. While supply chain disruptions eased in 2023 and 2024 , there can be no
assurance that there will not be future disruptions. In addition, the potential of future natural gas shortages in Europe, as
well as predicted overall shortages in other energy sources, could also negatively impact our production and that of our
supply chain in the future. At any particular time, we depend on numerous suppliers, and the failure by one or more of our
suppliers to perform as needed will result in fewer products being manufactured, shipped and sold. If the quality of the
components or parts provided by our suppliers is less than required and we do not recognize that failure prior to the shipment of
our products, we will incur higher warranty costs. The timely supply of component parts for our products also depends on our
ability to manage our relationships with suppliers, to identify and replace suppliers that fail to meet our schedules or quality
standards, and to monitor the flow of components and accurately project our needs. The shift from our existing suppliers to new
suppliers, including suppliers in emerging markets, also may impact the quality and efficiency of our manufacturing capabilities,
as well as warranty costs. Changes in the availability and prices of certain raw materials, components and parts could result in
production disruptions or increased costs and lower profits on the sale of our products. Changes in the availability and price of
these raw materials, components and parts, which have fluctuated significantly in the past and are more likely to fluctuate during
times of economic volatility, as well as regulatory instability or change in tariffs, can significantly increase the costs of
production. This, in turn, could have a material negative effect on performance, particularly if, due to pricing considerations or
other factors, we are unable to recover the increased costs through pricing from our dealers. We may encounter difficulties in
integrating businesses we acquire and may not fully achieve, or achieve within a reasonable time frame, expected strategic
objectives and other expected benefits of the acquisitions. From time- to- time we seek to expand through acquisitions of other
businesses " dine A lanne a Tty ha ogria tarol occate g anlh 1 1300 a th sh-tho paan ot q

below-. We expect to realize strategic and other benefits as a result of our acquisitions, including, among other things, the
opportunity to extend our reach in the agricultural industry and provide our dealers and their retail customers with an even wider
range of products and services. However, it is impossible to predict with certainty whether, or to what extent, these benefits will
be realized or whether we will be able to integrate acquired businesses in a timely and effective manner. For example: ¢ the
costs of integrating acquired businesses and their operations may be higher than we expect and may require significant attention
from our management; * the businesses we acquire may have undisclosed liabilities, such as environmental liabilities or
liabilities for violations of laws, such as the FCPA, that we did not expect; * our ability to successfully carry out our growth
strategies for acquired businesses often will be affected by, among other things, our ability to maintain and enhance our
relationships with their existing customers, our ability to provide additional product distribution opportunities to the acquired
businesses through our existing distribution channels, changes in the spending patterns and preferences of customers and
potential customers, fluctuating economic and competitive conditions and our ability to retain their key personnel; and ¢ our
approach and strategies with respect to the development and introduction of new precision technology solutions to improve the
profitability and sustainability for our farmer customers, including technologies we obtain through acquisitions, investments and
joint ventures, may not provide the desired results for our customers. Our ability to address these issues will determine the
extent to which we are able to successfully integrate, develop and grow acquired businesses and technologies to realize the



expected benefits of these transactions. Our failure to do so could have a material adverse effect on our performance. We may
not be able to eomplete-the-Frimble-Agjoint-ventare-transaetionorsuccessfully integrate the PTx Trimble joint venture into
our business, which could adversely affect our business or results of operations. We closed reeently-announeed-the planned
acquisition of the agriculture asset% and technologles of Trimble through the tOImatlon of the PTx Trimble Ag—Jomt venture, of
which we st-own 85 % —Closing-the-transaetionis-dependern PP

J01nt venture transactlons 1nv01ve many r1sks 1nclud1né > the

t-he—sel-}er—w-kﬂeh—may—net—pfeve-aeeﬂf&te—the challengei attendant to 1nte<rrat1ng the operatlons technologles services dnd

products of the acquired lines of businesses, reactions by customers to the transaction, particularly the rate at which Trimble’ s
largest OEM customer reduces purchases of Trimble equipment and the levels of the OEM' s product supply remaining in
the market , and the rate of replacement by the joint venture of those sales, personnel turnover, and the diversion of
management' s attention from other business matters. We frradditten;we-may be unable to achieve anticipated benefits from the
transaction in the time frame that we anticipate, or at all. All of these risks, as well as the others that typically accompany a large
transaction, could adversely affect our business or results of operations. Our business routinely is subject to claims and legal
actions, some of which could be material. We routinely are a party to claims and legal actions incidental to our business. These
include claims for personal injuries by users of farm equipment, disputes with distributors, vendors and others with respect to
commercial matters, and disputes with taxing and other governmental authorities regarding the conduct of our business,
including environmental matters. While these matters generally are not material to our business, it is entirely possible that a
matter will arise that is material. In addition, we use a broad range of technology in our products. We developed some of this
technology, we license some of this technology from others, and some of the technology is embedded in the components and
parts that we purchase from suppliers. From time- to- time, third parties make claims that the technology that we use violates
their patent rights. While to date none of these claims have been significant, we cannot provide any assurances that there will not
be significant claims in the future or that currently existing claims will not prove to be more significant than anticipated. We
are, and in the past have been, subject to the actions of activist stockholders, which could divert management’ s attention
and negatively impact our business. The Company values constructive input from investors and regularly engages in
dialogue with its shareholders regarding strategy and performance. The Company’ s Board of Directors and
management team are committed to acting in the best interests of all the Company’ s shareholders. Stockholders may,
from time to time, engage in proxy solicitations or advance stockholder proposals, or otherwise attempt to effect changes
and assert influence on our Board of Directors and management. Responding to some of these actions can be costly and
time- consuming, may disrupt the Company’ s operations and divert the attention of the Board of Directors,
management and the Company’ s employees. Such activities could interfere with the Company’ s ability to execute its
strategic plan. Any perceived uncertainties as to our future direction and control, our ability to execute on our strategy,
or changes to the composition of our Board of Directors or senior management team arising from a proxy contest could
lead to the perception of a change in the direction of our business or instability which may affect the market price and
volatility of the Company’ s common stock, result in the loss of potential business opportunities, make it more difficult to
pursue our strategic initiatives, or limit our ability to attract and retain qualified personnel and business partners, any
of which could adversely affect our business and operating results. We may choose to initiate, or may become subject to,
litigation as a result of a proxy contest or matters arising from a proxy contest, which would serve as a further
distraction to our board of directors and management and would require us to incur significant additional costs. In
addition, actions such as those described above could cause significant fluctuations in our stock price based upon
temporary or speculative market perceptions or other factors that do not necessarily reflect the underlying fundamentals
and prospects of our business. Financial Risks We can experience substantial and sustained volatility with respect to currency
exchange rates and interest rates, which can adversely affect our performance and the competitiveness of our products. We
conduct operations in a variety of currencies. Our production costs, profit margins and competitive position are affected by the
strength of the currencies in countries where we manufacture or purchase goods relative to the strength of the currencies in
countries where our products are sold. We also are subject to currency exchange rate risk to the extent that our costs are
denominated in currencies other than those in which we denominate sales, and to risks associated with translating the financial
statements of our foreign subsidiaries from local currencies into United States dollars. Similarly, changes in interest rates affect
us by increasing or decreasing borrowing costs and finance income. Our most significant transactional foreign currency
exposures are the Euro, the Brazilian real and the Canadian dollar in relation to the United States dollar, and the Euro in relation
to the British pound. Where naturally offsetting currency positions do not occur, we attempt to manage these risks by
economically hedging some, but not necessarily all, of our exposures through the use of foreign currency forward exchange or
option contracts. As with all hedging instruments, there are risks associated with the use of foreign currency forward exchange
or option contracts, interest rate swap agreements and other risk management contracts. While the use of such hedging
instruments provides us with protection for a finite period of time from certain fluctuations in currency exchange and interest
rates, when we hedge we forego part or all of the benefits that might result from favorable fluctuations in currency exchange and
interest rates. In addition, any default by the counterparties to these transactions could adversely affect our performance. Despite
our use of economic hedging transactions, currency exchange rate or interest rate fluctuations may adversely affect our



performance. We also are subject to the risk of the imposition of limitations by governments on international transfers of funds.
In recent years, the Argentine government has substantially limited the ability of companies to transfer funds out of Argentina.
As a consequence of these limitations, the spread between the official government exchange rate and the exchange rates
resulting implicitly from certain capital market operations, usually effected to obtain United States dollars, has broadened
significantly. In December 2023, the central bank of Argentina adjusted the official foreign currency exchange rate for the
Argentine peso, significantly devaluing the currency relative to the United States dollar. In December 2023, we recorded losses
of approximately $ 80. 4 million related to the devaluation of the Argentine peso and the related impacts to our AGCO finance
joint venture in Argentina as included within Item 8, “ Financial Statements and Supplementary Data." Further devaluation of
the peso or continuation or expansion of limitations of transfer of funds in Argentina or in other markets in which we operate,
would adversely affect our performance. Please refer to the" Foreign Currency Risk Management" section within Item 7,
Management’ s Discussion and Analysis of Financial Condition and Results of Operations, ” for more information. We have
significant pension and retiree healthcare obligations with respect to our employees, and our cash flow available for other
purposes may be adversely affected in the event that payments become due under any pension plans that are unfunded or
underfunded. Declines in the market value of the securities used to fund these obligations will result in increased pension
expense in future periods. A portion of our active and retired employees participate in defined benefit pension and retiree
healthcare plans under which we are obligated to provide prescribed levels of benefits regardless of the value of the underlying
assets, if any, of the applicable plans. To the extent that our obligations are unfunded or underfunded, we will have to use cash
flow from operations and other sources to fulfill our obligations either as they become due or over some shorter funding period.
In addition, since the assets that we already have provided to fund these obligations are invested in debt instruments and other
securities, the value of these assets varies due to market factors. Historically, these fluctuations have been significant and
sometimes adverse, and there can be no assurances that they will not be significant or adverse in the future. Similarly the amount
of our obligations varies depending upon mortality assumptions, discount rates, salary growth, retirement rates and ages,
inflation, changes in health care costs and similar factors, which generally are not in our control. We also are subject to laws and
regulations governing the administration of our plans in certain countries, and the specific provisions, benefit formulas and
related interpretations of such laws, regulations and provisions can be complex. Failure to properly administer the provisions of
our plans and comply with applicable laws and regulations could have an adverse impact to our results of operations. We have
unfunded or underfunded obligations related to our pension and other postretirement health care benefits. See the notes to our
Consolidated Financial Statements contained in Item 8, ““ Financial Statements and Supplementary Data, ” for more information
regarding our unfunded or underfunded obligations. We have substantial goodwill, and impairment of that goodwill could
materially impact our results of operation. As of December 31, %92—3—2024 we had approxrmately $ 1, 3—3—3—820 4 m11110n of
goodwill reflected on our consohdated balance iheet —W W ; W W

matertal-. As discussed in Note 1 to our Con%ohdated Financial Statements in Item 8, “ F 1nancra1 Statemente and Supplementary
Data," we test goodwill for impairment annually or more often under certain circumstances. Goodwill can be difficult to value,
and in all events valuation requires the use of estimates and judgment as discussed in" Critical Accounting Estimates" in Item 7,
“ Management’ s Discussion and Analysis of Financial Condition and Results of Operations ”. Our goodwill was created in
connection with business acquisitions. If those businesses do not perform as expected, future valuations may not support the
amount of goodwill, and we could conclude that an impairment has occurred. Srmllarly, if the eqtrmates and judgment u%ed in
our annual 1mpa1rment tests prove to be 1ncorrect 1mpa1rment could be required. An

: an-impairment of that-goodwill could be significant and
could matenally 1mpaCt our results of operations . In connectlon w1th the PTx Trimble joint venture transaction, we
recognized $ 1, 592. 2 million of goodwill as of the acquisition date. During the year ended December 31, 2024, we
recognized an impairment charge of $ 351 million, which resulted from the deterioration of the near- term outlook of the
PTx Trimble North America reporting unit driven by weak industry demand and lower market penetration. While our
annual impairment testing in 2024 now supports the carrying amount of this goodwill, we may be required to re-
evaluate the carrying amount in future periods, thus utilizing different assumptions that reflect the then current market
conditions and expectations, and, therefore, we could conclude that an impairment has occurred. Additionally, as the
carrying value of the PTx Trimble North America reporting unit approximates its fair value following the impairment
charge, the PTx Trimble North America reporting unit is considered at risk of future impairment. If our assumptions
are not realized, or if there are future changes in any of the assumptions due to a change in economic conditions or
otherwise, it is possible that a further 1mpa1rment charge may need to be recorded in the future . We have a substantial
amount of indebtedness and-w d , and, as a result, we are subject to
certain restrictive covenants and payment obhgatlons that may adversely affect our abrhty to operate and expand our business.
Our credit facility and certain other debt agreements have various ﬁnancral and other covenants that requlre us to marntarn
certam total debt to EBITDA and interest coverage ratios s ARTOHT At Bt

v 3 . In addition, the credit facility and certain
other debt agreements contain other restrictive covenants, such as ones that 11m1t the incurrence of indebtedness and the making
of certain payments, including dividends, and are subject to acceleration in the event of default. If we fail to comply with these
covenants and are unable to obtain a waiver or amendment, an event of default would result. If any event of default were to
occur, our lenders could, among other things, declare outstanding amounts due and payable, and our cash may become
restricted. In addition, an event of default or declaration of acceleration under our credit facility or certain other debt agreements
also could result in an event of default under our other financing agreements. Our substantial indebtedness could have other
important adverse consequences such as: ¢ requiring us to dedicate a substantial portion of our cash flows from operations to



payments on our indebtedness, which would reduce the availability of our cash flow to fund future working capital, capital
expenditures, acquisitions and other general corporate purposes; ¢ increasing our vulnerability to general adverse economic and
industry conditions; ¢ limiting our flexibility in planning for, or reacting to, changes in our business and the agricultural industry;
* restricting us from being able to introduce new products or pursuing business opportunities; ¢ placing us at a competitive
disadvantage compared to our competitors that may have less indebtedness; and ¢ limiting, along with the financial and other
restrictive covenants in our indebtedness, among other things, our ability to borrow additional funds, repurchase shares, pay cash
dividends or engage in or enter into certain transactions. Changes to United States tax, tariff, trade and import / export
regulations may have a negative effect on global economic conditions, financial markets and our business. There have been
ongoing discussions and significant changes to United States trade policies, treaties, tariffs and taxes. Although the levels
change from period to period, we generally have substantial imports into the United States of products and components that are
either produced in our foreign locations or are purchased from foreign suppliers, and also have substantial exports of products
and components that we manufacture in the United States. The impact of any changes to current trade, tariff or tax policies
relating to imports and exports of goods is dependent on factors such as the treatment of exports as a credit to imports, and the
introduction of any tariffs or taxes relating to imports from specific countries. Tariff changes are difficult to predict and may
cause us material short- term or long- term cost fluctuations. The new political administration in mestsignifieantehanges
have-been-the-impeositionreftariffsby-the United States has signaled an intention to use tariffs more robustly in pursuing
government policy and has already implemented some new tariffs. When increases are made to U. S. duty rates or
tariffs, reciprocal action by other countries sometimes occurs, and any such increases could impact the price of our
products and cause a decline in the demand for our products. We rely on impertsfrem-Chinaand-the impesitionruse of free
trade agreements, where available, that may experience alterations, suspensions or cancellations, which could increase
our customs expense or otherwise harm our business. In addition to duties and tariffs, any actions taken by China-of
tartffs-onimports-from-the United States or by foreign countries to further implement trade policy changes, including
limiting foreign investment or trade, increasing regulatory requirements, or other actions that impact our ability to
obtam necessary llcenses or approvals could negatlvely 1mpact our busmess These actions t-faée—fesﬁﬁeﬁeﬁs—rne}ude

agﬂeuw}mfal—eeﬁﬁmedtﬁes—m’fe—ehma,—whteh—me unprednctable,
any of eeﬁm&edﬁyhaﬂd-pfetem—pﬂees—eﬁr&ﬂ&ng—t-he—them e*peﬁ—e-ﬁeemedtﬁes—could also have—a—m&temrl—ad*fefse—rmpaet—eﬁ

: aw-materia ot have a material adver%e effect on global economlc condltlons
and the stability of global financial markets, s1gn1ﬁcantly reduce global trade, restrict our access to suppliers otr— or
performanee-customers, and have a material adverse effect on our business, financial condition and results of operations .
Further, the Pacific Rim region is an important producer of parts and components that are critical to our products, particularly
semiconductor chips. Should events in that region or between governments in that region and the countries in which we
manufacture products deteriorate, it could significantly and adversely impact the availability of parts and components to us, and,
correspondingly, our ability to produce products at targeted levels. Changes to income tax laws and regulations, or the
interpretation of such laws, in any of the jurisdictions in which we operate could significantly increase our effective tax rate and
ultimately reduce our cash flows from operating activities and otherwise have a material adverse effect on our financial
condition. On December 15, 2022, the European Union Member States formally adopted the EU’ s Pillar Two Directive, which
generally provides for a minimum effective tax rate of 15 %, as established by the Organization for Economic Co- operation and
Development (OECD) Pillar Two Framework that was supported by over 130 countries worldwide. The European Union
effective dates are January 1, 2024, and January 1, 2025, for different aspects of the directive. Fhe-Based on the issued
guidance and interpretation, the Company does not expect a material top- up tax. As this is evaluating-an evolving area
with new guidance and practices being developed, the Company continues to assess the impact this-direetive-could-have-of

the Pillar Two income taxes legislation on its the-Companys-futurc tax-provistorrand-the-effeetive-taxrate;-as-well-as-any
other-impaets-on-the-Company—s-financial performance pesitionand-results-of operations— Future The-COVID-—19-pandemie
pandemics has-distapted-our-business-and eperations;-and-fatare-public health crises could materially adversely impact our

business, financial condition, liquidity and results of operations. Any future Fhe-COVID-—19-pandemte-haspreviousty-disrupted
etr-business—The-COVID-—9-pandemic or other new public health crises may disrupt our business in the future, which could

materially affect our results of operations, financial condition, liquidity and future expectations. Any such events may adversely
impact our global supply chain and global manufacturing operations and cause us to suspend our operations in the affected
markets. In particular, we could experience, among other things: continued or additional global supply chain and logistics
disruptions; labor disruptions or shortages; an inability to manufacture; and an inability to sell to our customers. Climate Change
and Other Environmental Risks We increasingly are subject to risks attendant to climate change. Failure to understand and
prepare for the risks related to the transition to a lower- carbon economy, and risks related to the physical impacts of climate
change could impact our performance. It is widely recognized that global climate change is occurring. We are unable to predict
with any certainty the impacts upon our business of climate change, although we recognize that they are likely to be significant.



Among the risks that we face are (i) increased governmental regulation of both our manufacturing operations and the equipment
that we produce, (ii) the possibility that we will not become as resource- efficient in our operations as we need to, both as a
result of our own actions (or #aetions— inaction ) and those of our suppliers, (iii) that we will not be able to develop new and
improved products that help our farmer customers address climate- related changes and opportunities and that keep our products
competitive with the products of others, (iv) that climate change will reduce demand for our products, and (v) the impacts on our
physical facilities, including from increased severe weather condition risks. The first three of these risks may be considered “
transition ” risks. Addressing each of these risks is likely to entail the incurrence of significant costs by us, although, in the case
of transition risks, we already may be incurring many, if not most, of these costs through our ongoing engine development
programs , carbon footprint reduction projects, and our precision farming research and development. However, we may not
be able to address these risks effectively and efficiently, which would impact our performance. In addition, we-ate-regulators in
Europe and the U S. have focused efforts on tnefeasmg-}yh mcreasmg sﬂbjeet—te-reportlng and dlsclosure requlrements

signiﬁeaﬁt-ky—'mefease%emp}iaﬂee—bt&deﬂs—and mltlgatlon efforts ;

HHORH ainability : d andGHGer&e%wﬂg&dise}e&ﬁe—s’c&ﬂdafds—m—hme—Ze%—
W S A otftriest te ate-indiea v ards-. Our failure
to comply w1th any applicable rules or regulatlons or other criticisms of our sustamablhty dlsclosures could lead to penalties or
claims and other litigation, impact our reputation, customer attraction and retention, access to capital and employee retention,
and otherwise adversely impact our performance. Compliance with these requirements will be complex and expensive. Investors
and financial institutions increasingly are expecting the disclosures described above, and some financial institutional investors
are assessing their investments and investment opportunities based upon how businesses are addressing climate change. Any
failure by us to satisfy their assessments could impact the desirability of an investment in AGCO, our access to capital could be
restricted and the share price of our common stock could be impacted. For a discussion of some of the actions that we have
taken, see Item 1, “ Business ”, above. We are subject to extensive environmental laws and regulations, including increasingly
stringent engine emissions standards, and our compliance with, or our failure to comply with, existing or future laws and
regulations could delay production of our products or otherwise adversely affect our business. In addition to the more general
climate change regulation described above, we are subject to increasingly stringent environmental laws and regulations in the
countries in which we operate. These regulations govern, among other things, emissions into the air, discharges into water, the
use, handling and disposal of hazardous substances, waste disposal and the prevention and remediation of soil and groundwater
contamination. Our costs of complying with these or any other current or future environmental regulations may be significant.
For example, several countries have adopted more stringent environmental regulations regarding emissions into the air, and it is
possible that new emissions- related legislation or regulations will be adopted in connection with concerns regarding GHG. The
regulation of GHG emissions from certain stationary or mobile sources could result in additional costs to us in the form of taxes
or emission allowances, facilities improvements and energy costs, which would increase our operating costs through higher
utility and transportation expenses and costs of materials. Increased input costs, such as fuel and fertilizer, and compliance-
related costs also could impact retail customer operations and demand for our equipment. Because the impact of any future
GHG legislative, regulatory or product standard requirements on our global businesses and products is dependent on the timing
and design of mandates or standards, we are unable to predict its potential impact at this time. In addition, the products that we
manufacture or sell, particularly engines, are subject to increasingly stringent environmental regulations, including those that
limit GHG emissions. As a result, on an ongoing basis we incur significant engineering expenses and capital expenditures to
modify our products to comply with these regulations. Further, we may experience production delays if we or our suppliers are
unable to design and manufacture components for our products that comply with environmental standards. For instance, as we
are required to meet more stringent engine emission reduction standards that are applicable to engines we manufacture or
incorporate into our products, we expect to meet these requirements through the introduction of new technology to our products,
engines and exhaust after- treatment systems, as necessary. Failure to meet applicable requirements could materially affect our
performance. We also may be subject to liability in connection with properties and businesses that we no longer own or operate.
We may be adversely impacted by costs, liabilities or claims with respect to our operations under existing laws or those that may
be adopted in the future that could apply to both future and prior conduct. If we fail to comply with existing or future laws and
regulations, we may be subject to governmental or judicial fines or sanctions, or we may not be able to sell our products and,
therefore, it could adversely affect our performance. We are subject to disclosure obligations with respect to conflict materials.
We are subject to SEC disclosure obligations relating to “ conflict minerals ” (columbite- tantalite, cassiterite (tin), wolframite
(tungsten) and gold) that are sourced from the Democratic Republic of Congo or adjacent countries. Complying with these
requirements has and will require us to incur additional costs, including the costs to determine the sources of any conflict
minerals used in our products and to modify our processes or products, if required. As a result, we may choose to modify the
sourcing, supply and pricing of materials in our products. In addition, we may face reputational and regulatory risks if the
information that we receive from our suppliers is inaccurate or inadequate, or our process for obtaining that information does not
fulfill the SEC’ s requirements. We have a formal policy with respect to the use of conflict minerals in our products that is




intended to minimize, if not eliminate, conflict minerals sourced from the covered countries to the extent that we are unable to
document that they have been obtained from conflict- free sources. Human Capital Risks Our labor force is heavily unionized,
and our obligations under collective bargaining agreements and labor laws subject us to the risks of work interruption or
stoppage and could cause our costs to be higher. Most of our employees, most notably at our manufacturing facilities, are
subject to collective bargaining agreements and union contracts with terms that expire on varying dates. Several of our collective
bargaining agreements and union contracts generally are of limited duration and, therefore, must be re- negotiated frequently. As
a result, we are at greater risk of work interruptions or stoppages than non- unionized companies, and any work interruption or
stoppage could significantly impact the volume of products we have available for sale. In addition, collective bargaining
agreements, union contracts and labor laws may impair our ability to streamline existing manufacturing facilities, restructure our
business or otherwise reduce our labor costs because of limitations on personnel and salary changes and similar restrictions. Our
ability to recruit, develop, train and retain qualified and skilled employees could impact our ability to execute strategies. Our
success is dependent, in part, on our ability to recruit, develop, train and retain qualified employees with the relevant education,
background and experience. Equally we must be able to retain such skilled employees through our efforts to develop, train,
compensate and engage them. Failure to do so could impair our ability to execute our business strategies and could ultimately
impact our performance. Data Security, Privacy and Cybersecurity Risks Our business increasingly is subject to regulations
relating to privacy and data protection, and if we violate any of those regulations we could be subject to significant claims,
penalties and damages. Increasingly, the United States, the European Union, Brazil and other governmental entities are
imposing regulations designed to protect the collection, maintenance and transfer of personal information. For example, the
European Union adopted the General Data Protection Regulation (the “ GDPR ”) that imposed stringent data protection
requirements and greater penalties for non- compliance beginning in May 2018. The GDPR also protects a broader set of
personal information than traditionally has been protected in the United States and provides for a right of *“ erasure. ” Other
regulations govern the collection and transfer of financial data and data security generally. These regulations generally impose
penalties in the event of violations, and private lawsuits in the event of a release of personal information are common. While we
attempt to comply with all applicable privacy regulations, their implementation is complex, and, if we are not successful, we
may be subject to penalties and claims for damages from regulators and the impacted parties. Cybersecurity breaches and other
disruptions to our information technology infrastructure could interfere with our operations and could compromise confidential
information, exposing us to liability that could cause our business and reputation to suffer. We rely upon information technology
networks and systems, some of which are managed by third parties, to process, transmit and store electronic information, and to
manage or support a variety of business processes and activities, including supply chain, manufacturing, distribution, invoicing
and collection of payments from dealers or other purchasers of our equipment. We also use information technology systems to
record, process and summarize financial information and results of operations for internal reporting purposes and to comply
with regulatory financial reporting, legal and tax requirements. Additionally, we collect and store sensitive data, including
intellectual property and proprietary business information, in data centers and on information technology networks. The secure
operation of these information technology networks and the processing and maintenance of this information is critical to our
business operations and strategy. Despite security measures and business continuity plans, our information technology networks
and infrastructure are vulnerable to damage, disruptions or shutdowns due to attacks by cyber criminals or breaches due to
employee error or malfeasance or other disruptions during the process of upgrading or replacing computer software or hardware,
power outages, computer viruses, telecommunication or utility failures, terrorist acts or, natural disasters or other catastrophic
events. On May 5, 2022, we discovered that we had been subject to a ransomware cyberattack. The attack resulted in the
temporary closure of most of our production sites and parts operations. A majority of the affected locations resumed operations
within approximately two weeks after the attack was discovered. There was some data exfiltration as a result of the attack, and a
portion of the exfiltrated data subsequently was released publicly. We do not have significant retail operations, and we do not
believe that the exfiltrated data included privacy- protected consumer data or that the exfiltration was consequential. We have
invested heavily in maturing our information technology and cybersecurity operations and continue to review and improve our
safeguards to minimize our exposure to future attacks. The cost of remediation to the impacted systems has not been material.
We maintain a cyber liability insurance program, although the coverage may not be sufficient in some circumstances. While we
do not believe that the ultimate consequences of the attack were material to our performance, the occurrence of any similar or
other events in the future could compromise our networks, and the information stored there could be accessed, publicly
disclosed, lost or stolen. Any such access, disclosure or other loss of information could result in legal claims or proceedings,
liability or regulatory penalties under laws protecting the privacy of personal information, and could disrupt our operations and
damage our reputation, which could adversely affect our performance. In addition, as security threats continue to evolve and
increase in frequency and sophistication, we increasingly are needing to invest additional resources to protect the security of our
systems and likely will need to invest even more in the future. 21



