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The Company’ s W eur-business, reputation, results of operations aneh,
financial condition and stock price can be affected by a number of factors, whether currently known or unknown,
including those described below . Yot-When any one or more of these risks materialize from time to time, the Company’
s business, reputation, results of operations, financial condition and stock price can be materially and adversely affected.
The risks below are not the only ones we face. Because of the following factors, as well as other factors affecting the
Company’ s results of operations and financial condition, past financial performance should earefaltynot be considered
to be a reliable indicator of future performance, and investors should not use historical trends to anticipate results or
trends in future periods. Therefore, you should review this section carefully , as well as our consolidated financial statements
and notes thereto and other information appearing in this Annual RepOIt on Form 10- K, f01 1mp01tdnt information regdrdms_
these and other risks that may affect us. Addltlonally, you ;

Whieh—we—haveﬁeﬁt-rﬁed-ﬂ&eﬁa—should cons1der b

. : ry-be-any tefiies i hese these risk factors sheﬂ-}d—be
eeﬁstdered-m connectlon with evaluatms_ the fom ard- lookms_ statements contained in thls report beeatse-they-eoutd-eatse-onr

. Befoere-yor-investinAdign;-yorshoulddenow-that

Velatiity-ofourstoel-Our operations and fmdncml perfonnance depend on U]Obdl and regional economic conditions. Inflation,
fluctuations in currency exchange rates, changes in consumer confidence and demand, and weakress+rgeneral economic
eonditions-weakness and threats, or actual recessions, have and could in the future materially affect our business, results of
operations, and financial condition. Macroeconomic conditions impact consumer confidence and discretionary spending, which
can adversely affect demand for our products. Consumer spending habits are affected by, among other things, inflation,
fluctuations in currency exchange rates, wealness-i-general economic eenditions-weakness , threats or actual recessions,
pandemics, wars and military actions, employment levels efemployment- wages, debt obligations, discretionary income,
interest rates, volatility in capital, and consumer confidence and perceptions of current and future economic conditions.
Macroeconomic conditions Changes-and-uneertainty-can, among other things, reduce or shift spending away from elective
treatments-and-procedures, drive patients to purehase-pursue less costly orthodontic treatments thatmay-eostless-than-our
Invisalign-treatment-options-, resultinra-decrease #rthe number of everattorthodontic and-dental-case starts, reduce patient
traffic in dentists’ offices or reduce demand for dental services generally. Further, decreased demand for dental services can
cause dentists and labs to postpone investments in capital equipment, such as intraoral scanners and CAD / CAM equipment and
software. The reeent-declines in, or uncertain economic outlooks for, the U. S., Chinese, European and certain other
international economies kas-have and may continue to adversely affect consumer and dental practice spending. Fre-inerease
Increases in the cost of fuel and energy, food and other essential items aleng-with-elimbing-as well as higher interest rates
eottd-have and may continue to reduce consumers' disposable income, restlting-which could cause a decrease in fess
discretionary spending for products like ours. Deereases-Further, we cannot predict the impact of efforts by central banks
and federal, state and local governments to combat inflation, which could result in dispesable-ineome-and-- an
dtsereﬁeﬂ&ry-economlc recession or have an adverse 1mpact on consumer spendmo may 6'1“1'01' a prolonged perlod of time

lnﬂdtlon continues to ad\ ersely 1mpdct spendm;: and tldde activities causmg unpredlctable ﬁﬂd-we—&re—uﬂab-}e—te-pfediet—t-he
impacts efhigherinflation-on global and regional economies. Higher mﬂatlon has also increased domestic and international

shipping costs, raw material prices, and labor rates, which eetdd-has adversely impaetimpacted the costs of producing,
procuring and shipping our products. Our ability to recover these cost increases through price increases may continue to lag,
resulting in downward pressure on our operating results. Attempts to offset cost increases with price increases may reduce sales,

increase customer dissatisfaction or otherwise harm our reputation. Farther,we-are-unable-to-prediet the-impact-ofefforts by




events could materially aﬁect our busmess and operatmg 1esults We ha\ ¢ significant mtematlonal operations and sales 6ﬂ't'S'l'd'e
and we are exposed to fluctuations in foreign currencies that have adversely impacted our business or results of
operatlons. Although the U. S. We—e&rn—dollar is our reportmg currency, a large pomon of our ’fe’fa-l—reveﬁues—frem

-, argrowing-portiotrefournet revenues and
net income are Oeneldted in torelul currencies. Whlle we utilize forw ard contracts to reduee-moderate the adverse-earnings
impact fremrthe-effeet-of exchange rate fluctuations on certain assets and liabilities, our hedging strategies may not be
successful, and currency exchange rate fluctuations have and eeuté-may continue to have-a-material-materially adverse
adversely effect en-our operating results and cash flows. In addition, our foreign currency exposure on assets, liabilities and cash
flows that we do not hedge have and could in the future eentinte-to-have-a-material-materially impact en-our financial results
in periods when the U. S. dollar significantly fluctuates in relation to foreign currencies. Our business could be impacted by
geopolitical events, trade and other international disputes, war, and terrorism, or major public health issaes-crises.
Polltlcal events , trade tnewl-ad-mg—p&ndeﬁnes,—dnd other 1nternat10nal dlsputes, war and terrorlsm, ot or businesshas-been

b ajor-major public health crises

i ig-pandentt ; have adversel—y—a—ffeeted,—and could in the future harm matertally
a—f-feet—otuk or di srupt 1nternat10nal commerce and bﬂﬁness—dtre—te—&retﬁﬁrpaet—eﬁ—the global economy and could materlally

customers, suppliers, contract manufacturers, distributors, and othe1 business partners Politieat-events;-Such risks 1nclude
supply chain and trade disruptions and-ether-international-disputes-, wars;-and-terroristreanlead-to-unexpeeted-tariffs or,
trade sanctions or restrictions, whieh-eettd-boycotts, reduced consumer spending, government shut downs, or
cyberattacks, energy shortages or power outages, energy rationing that adverscly impaetimpacts our manufacturing
facilities, rising fuel etr—- or busiress-rising costs of producing, procuring and shipping our products, constraints,
volatility or disruption in the financial markets, deaths or injuries to our employees, restrictions and shortages of food,
water, shelter, and medical supplies, telecommunications failures or destruction of property . Tariffs , such as those on
Chinese goods, and responses to the tariffs may increase the cost of our products and the components and raw materials used
to make them. Fhesednereased-Increased costs could adversely impact our gross margin and meke-otr-produetstess
eompetitive-orreduce demand for our products . Countries eetted-may also adopt other measures, such as controls on the
mperts— import or experts— export of goods, technology or data, that eewtd-would adversely impact our operations and supply
ehain-chains and-or limit our ability to offer products and services. These measures could require us to take various actions,
including changing suppliers or restructuring business relationships. Complying with new or changed trade restrictions is
expensive, time- consuming and disruptive to our operations. Such restrictions can be announced with little or no advance notice



and we may be unable to effectively mitigate the-any adverse 1mpacts e%sueh—measufes— -l-f—Polltlcal events, trade and other
1nternat10nal d1sputesaﬂd-eeﬁ-ﬂ1efs-esealate—rn—t-he—futufe— war 4 eovernRentsrespense—ee .

seetal—eeeﬂeﬁﬁe—busrﬂess—geﬂaehﬁeal—m&rt&w— terrorism, or aets—e-ﬁwa%major publlc health crises inv 01\ ing key

commercial, development or manufacturing markets such as China, Mexico, Israel, Europe, or other countries have and could
again materially impact our mtemat]onal epefat—teﬂ—operatlons Fer—e*am-p-le—The 1mpact tous , our employees -rn—lsrael—and
customers eeu-ld—would be ebliga d

18-uncertain, partlculdlly if eme1;:ency circumstances, dlmed conflicts or an escalation in polmcal mstabﬂlty or violence , or
viral out- breaks disrapts— disrupt our product development, data or information exchange, payroll or banking operations,
product or materials shipping by us or our suppliers and-. Our internation operations would also be impacted by other
unanticipated business disruptions, interruptions and limitations in telecommunication services or critical systems or applications
reliant on a stable and uninterrupted communications infrastructure. Fhe-mititary-Military eonfliet-conflicts betweenRussta-and
Bkraine-has-global pandemics have materially adversely impacted our global economies yand-has-materialty-impaeted-our
g-leb&l—aﬂd—reg-wﬂa-l-epef&ﬁeﬂs— For example Gevefﬁmeﬂts—mel-udmg—t-he—U—S— our U-meed—lémg&eﬂa—&nd—&tese—e%ﬂ%e

operations in Russia were 1mpacted by the conﬂlct in Ukralne and we were affected by the COVID 19 pandemlc. Our
1Tero operatlons, headquartered in Israel are close to areas that have been fmpaeted-affected by t-he—eeﬂ-ﬂ-ret—ongomg

sevefe—t-he—leﬂger—t-he—nnhtcuy action aﬂd-saﬂet—teﬁs—refna—rn—m effeet—Mefeever—the Mlddle East and this may 1mpact our
employees as well as our iTero busmess. Some employees and consultants in Israel have been called for mlhtary service

htend i v— may be absent for 0'f—t'he-0{'heiLHS‘kS
eleseﬂbed-elsewhefe—ﬂafeﬂgheﬂt—t-hese—ﬂslefaeters—&n-yh an unknown perlod of time. Furthermore, our facility may be
damaged or supply chains impaired as a result of hostlhtles Wthll could dlsrupt ongoing operatlons and 1mpact our
ﬁnanclal results. The conflict in the Mlddle B

g y 1mpact the tlmlng eufmanu-faetufmg
-faei-l-rt-tes—ris—rﬂg—fttel—dnd +er—rts-rng—ees-ts—~ cost 01‘ pfeduemg—pfeeﬂr—rﬂg—&nd-sh]ppmg of our products +-eur-expostre-to-foreign
eurreney-exchange rate-fluetuations;-and-eonstraints-, volatility-or-our ablllty to operate out of Israel d'l'S'H:l'pﬁeﬂ—l'ﬂ—t'l‘le

-ﬁﬂanetal—markets—\%le—may—net—be—stleeessful—m—eﬂﬁ or efferts—lead 0 mitteate-the negativetmpaets-of the—eon .
t-he—leﬂgeiksancnons 4 i Ay b

irreputationatharm-or boycotts whlch e-Petu'—pfe&uets—t-ha-t—could 1mpact our sales and revenues. Addltlonally, the recent

electlon in Talwan and Chma S terrltorlal conﬂlcts w1th other nelghbormg countrles may impact our operations instde
v able-in Chlna eeuﬁs—e%et-heﬁrrbttnals—rn

etu*newest—ahgﬁer—f&bﬂea-ﬁeﬂ—faeﬁtw-ls—lee&ted- We cannot have—ne—way—te—med]ct the progress or outcome of t-he—these events
eonfhetirUkraine-or the reactions by governments, businesses or consumers but —A-prelonged-eonthetintensifted-mitttary
activities-or more-extensive-sanetions-tmpaeting-the-they regtonand-the-resulting-eeonomie-impaet-could have-a-material
materially adversely effeetaffect errour business ;-and operating results ef-operations;finanetal-condition Heuidity; growth

prospeets-and-business-onttool-. Our operations may be impacted by natural disasters, which may become more frequent or
severe as a result of climate change, and may adversely impact our business and operating results as well as those of our

customers and suppliers. Natural disasters can impact #s-and-our operations eastomers;-as well as those of our customers and
suppliers eritteal-te-ouroperations-. Natural disasters include earthquakes, tsunamis, floods, droughts, hurricanes, wildfires, and
ether-extreme weather conditions that ean-cause deaths, injuries, and critical health crises, power outages, property damage
restrictions and shortages of food, water, shelter, and medical supplies, telecommunications failures, materials scarcity, price
volatility and other ramifications. Climate change is likely to increase bethrthe frequency and severity of natural disasters and,
consequently, the risks to our bustress-and-operations and financial results . Our digital dental modeling and certain of our
customer facing operations are primarily processed in our facilities oeated-in Costa Rica —Out, our iTero scanners are
primarily manufactured in Chlna and Israel and our dlwneI molds and finished aligners are fabricated in China, Mexico
and Poland. These zones Surloeationsin-CostaRieaand v well- arc susceptible irearthquake-and-hurricane
fenes—aﬂd-ma—y—be—subjeet—to et-her—natural dlsasters rMefeever,—a—sigﬂiﬁe&ﬂt—pefﬁeﬁ—e-Petﬁese&reh—dnd thelr indirect effects

disruptive-seftware; o g

sheﬁages—aﬂd—wrld-ﬁfes— If -t-hefe—ts—a ndtuml disaster oceurs in a region w here one of these dellltleS is-or those of our
customers or suppliers are located, our employees could be impacted, eurresearch eetdd-be-lost, and eur-ability to create



Ehncheelctreatment plans, respond to customer inquiries or manufacture and ship our aligners or intraoral scanners could be
compromised , causing whieh-eoutd-resultinoureustomers-expertenetng-significant product and services delays. The effects of
climate change on regional and global economies could change the supply, demand or availability of sources of energy or other
resources material to our products and operations and affect the availability or cost of natural resources and goods and services
on which we and our suppliers rely. Business and Industry Risks Demand for our products may not increase or may decrease
due to resistance to non- traditional treatment methods, which could have a material impact on our business and operating
results. Our products require our customers to change from traditional treatment methods. For example, [nvisalign
treatment represents-is a significant change from traditional orthedentic metal wires and brackets erthodentie-treatment-, and
customers and consumers may not find it cost- effective or preferable to-traditional-treatment-. A Forinstanee;anumber of
dental professionals eentinreto-believe the-Invisalign treatment is only appropriate for endy-a limited percentage of patients.
Additionally, our clear aligners and iTero products utilize digital technology and some dental professionals have been
and may continue to resist moving to a digital platform. Increased matket-acceptance of our products depends in part #pesn
on the recommendations of dental professionals, as well as other factors including efficacy, safety, ease of use, reliability,
aesthetics sand price compared to competing product% and treatment methods. If demand f01 our products f"uls to increase, or

decreases, our business, including ¢t
bustness-financial and operating results , may be harmed . Our net revenues depend prlmarlly on our Invwahgn system and
iTero scanners and any-deekine-declines in sales or average selling price of these products may adversely affect net revenues,
gross margin and net income. Our net revenues remain largely dependent on sales of our Invisalign system of clear aligners and
iTero intraoral scanners. Of the two, we expect the Inv1sa11gn system w1ll continue to account for the majorlty of our net

e-f—euﬂ&et—feveﬁttes— maklno the eeﬁt-rﬁued—aﬁd—wﬂe%pread acceptance of the anlsahon iyqtem by orthodonthts GP@ and
consumers critical to our -fufttfe—succeqﬁ - : ;

products, particularly eu-lethe anlsahon iyqtem are 1nﬂuenced by numerous factors, 1nclud1ng the type and tlmlno ot products
sold (particularly the timing of orders for additional clear aligners for certain Invisalign products) and foreign currency
exchange rates. In addition, we sell a number of products at different list prices which may differ based on country. Our average
selling prices for our Invisalign system and iTero scanners have been impacted in the past and may be adversely affected again
in the future if: * we introduce new ef-promeotions, change existing promotions, or offer general or volume- based discount
programs, product or services bundles, large account sales or consumer rebate programs; ® participation in amy-promotions or
programs unexpectedly increases et decreases or drtves-changes demand in srexpeeted-and-material ways; * our geographic,
channel jor product mix shifts to lower priced products or to products with thathave-a higher percentage of deferred revenue; ¢
we decrease prices on one or more products or services in response to increasing competitive pricing pressures; ® we introduce
new or change existing products or services, or modify how we market or sell any of our new or existing products or services;
governments impose pricing regulations such as #he-volume- based procurement regulations in China; or ¢ estimates used in the
calculation of deferred revenue differ from actual average selling prices. H-eur-To stimulate product and services demand, we
have a history of offering volume discounts, price reductions and other promotions to targeted customers and consumers
and releasing lower priced products. These promotional campaigns and lower priced products have had, and may in the
future have, unexpected and unintended consequences, including reduced gross margins, profitability and average selling
prices deeline-, eur-net revenues, gross-matrginrvolume growth, and net income may-be-adverselty-affeeted-. Competition in the
markets for our products is increasing and we expect aggressive competition from existing competitors, other companies that
may-introduce new technologies or products in the future and customers who alone or with others create orthodontic appliances
and solutions or other products or 9erv1ce§ that compete Wlth us. The dental 1nduqtry 18 experlencmg tra-petriod-ofimmense and
rapid digital transformation ¥ dets-. While solutions such
as our Invisalign system, iTero scanners and CAD / (AM iottware facilitate thl% transition, whether-our-we face competition
from companies that also seek to introduce new technologies wil-aehieve-market-aceeptanee-and products ;if-adopted;
yhether-and when-companies that remain dedicated to conventional products. We may be unable to compete with these
competitors or they may beeente-render our technology or products obsolcte ;remains-unetear-or economically
unattractive . Currentlythe-The number and types of competitors are diverse and growing rapidly. The [nvisalign system
competes primarily aganst-with traditional metal wires and brackets and increasingly against clear aligners which are
manufactured and distributed by new and existing market entrants and-manufacturers-of traditional-wires-and-brackets-,
lncludlng beﬂa—vx&ﬂﬁn—&ﬂd—etttstde—&le—U—S—aﬁd—ffeﬁa—tradltlonal medical deVlce comp"lnlei laboratories, itartupi and, 1n some

ﬁﬂ&neta-l—e&pabrl-rt—tes— Our competltor% also 1nclude . DTC i)-comp"lnlei that prov1de clear ahgnerq using
a remote business model requiring little or no in- office care from trained and licensed doctors, and doctors and DSOs who ean
manufacture custom aligners in their offices using 3D printing technology. Large consumer product companies may also start



and DSOs ﬁfe—s&mp-hﬂg—have and may contlnue to sample competltlve and alternatlve product% and ’fa-krﬂg—take advantage of

feehﬂe-}eg-ies—ew—bttsiness—eetdd—be—h&lﬁed—Oul ITBIO tnffaefal-se&nﬁer—scanners are ea-n—be—used—to—sﬁnﬁ—e}ear—a-hgﬂer—t-}m&py—

d-also facing increased competition

-ftrﬁeﬁefrs—as—a—diagnesﬁe—tee-l— :H‘Ie-lTBIO tnffaefal-se&nﬁer—scanners eeﬁape’fes» compete with polyvmyl siloxane (“ PVS ”)
impressions that-doetorsuse-and numerous new for— or existing elear-aligr ;

ether-intraoral scanners. #They also eompetes— compete with traditional blte wing 2D dental X- 1ays f01 detectlng
interproximal caries. [f we are unable to compete effectively with these-existing products , existing competitors, new market
entrants, or respond effectively to new technologles our -Sys’eems—busmess, results of operatlons and -Seﬁ‘tees—segfﬁeﬂ’f

materially 1mpacted

successfully develop, introduce, achieve market acceptance of, and manage new products and services. Our success depends on
our ability to quickly and profitably and-gquieldy-develop, manufacture, market, obtain and maintain regulatory approval or
clearance of new products and services along with improvements to existing products and services. We cannot There-isne
assuranee---- assure we-eansaeeessfully—- successful devetop-development , sales or sel-and-achieve-market-acceptance of our
new or improved products and services. The extent ef-and rate at which s-new products or services say-achieve market
acceptance and penetration is a function of many variables, including our ability to: * successfully predict ane-, timely innovate
and develop new technologies and-, applications with-the-and products preferred by customers and consumers that have
features and functionality eustemers-desire-orexpeet-to meet the needs of patients ;  successfully , and in a timely fashion,
obtain regulatory approval or clearance of new and improved products or services from government agencies such as the FDA
and analogous agencies in other countries; * cost- effectively and efficiently develop, manufacture, quality test, market, dispose
of, and sell new or improved products and services offerings , including localized versions for international markets : *
properly forecast the amount and timing of new or improved product and services demand; ¢ allocate our research and
development funding to products and services with higher growth prospects; « ensure the compatibility of our technology,
services and systems with those of our customers; ¢ anticipate and rapidly innovate in response to new competitive products and
services offerings and technologies; ¢ differentiate our products and services preduet-offerings-from our competitors as well as
other product% and services in our own portfoho and succesgfully articulate the benehts to our customers; ¢ ees{—effeeﬁvel-y
manage any

-mfeﬁ&aﬁeﬁal-l-y—‘—m&ﬂ&ge—the 1mpact of natlonahsm or 1mt1at1ves ’fe—eﬂeottf&ge—encouraglng -t-he—consumer pﬁfehas&purchases
from ersuppoertef-domestic vendors ;w Ot8
ﬁefepefabﬂﬁy—e-ﬁpfedﬁeﬁhwﬁ-}rfefetgn-eefﬂp&mes- quahfy f01 third- pdlty relmbumement for procedules involving our
products or services ; ¢ offer attractive and competitive service and subscription plans;  encourage customers to adopt new
technologies and provide the needed technical, sales and marketing support to make new product and services launches
successful ; and ¢ source and receive quality raw materials or parts from our suppliers . I we fail to accurately predict
eustomer-the needs and preferences of customers and their patients, or fail to preduee-offer viable teehnotogies-products or
services , we may invest heavily in research and development that does not lead to significant revenues. Even if we successfully
innovate and develop new products dnd product 1mprovement§ we may incur subitantlal costs doing so and our profitability
may suffer - 4 A : . Introduction and acceptance
of any products dnd services may take ugnlhc’lnt time and effort, partlcuhrly if they require doctor education and training to
understand their benefits or doctors choose to withhold judgment on a product untll patlents complete their treatments —Fer

am-ta o . In addition, we periodically
nmoduce new business and sales 1n1t11t1\7e§ to meet customers’ needs and dem"lndﬂ In general our internal resources support
these initiatives without clear indications they will prove successful or be without short- term execution challenges. Should these
initiatives fail be-unsteeessful-, our business, results of operations and financial condition could be materially impacted. We
have-inthe-pastand-may againinthe-futare-invest in or acquire other businesses, products et technologies , or other assets
which may require significant management attention, disrupt our business, dilute stockholder value and adversely affect our
results of operations. Periodically, we have and may in the future acquire, or make investments in, companies, produets-or
technologies , or other assets . Alternatively, we may be unable to find suitable investment or acquisition opportunities or
targets-and-we-may-be unable to complete investments or acquisitions on favorable terms yfat-alt- If we make investments or
complete acquisitions, we may not ultimately strengthen our competitive position or achieve eurgeats-er-desired synergies, and
investments or acquisitions we complete could be viewed negatively by our customers, securities analysts and investors.
Opposition to acquisitions may lead to negative ratings by analysts or investors, give rise to stockholder objections or




result in stockholder activism, any of which could disrupt our operations or harm our stock price. Moreover, to the extent
we make strategic investments, the companies in which we invest may fail or we may ultimately own less than a majority of the
outstanding shares of the company and be eutveted-errunable to control or have significant influence over critical issues that
could harm #s-erthe value of our investment. As Additionaly-as-an organization we do not have a history of significant
acquisitions or integrating their operations and cultures with our own. As such, we are subject to various risks when making a
strategic investment or acquisition which could materially impact our business or results of operations, including that we may: *
fail to perform proper due diligence and inherit unexpected material issues or assets, including intellectual property (“ [P ) or
other litigation or ongoing investigations, accounting irregularities or imnpreprieties;briberyeorruption-orother-compliance
liabilities; ¢ fail to comply with regulations, governmental orders or decrees; * experlence IT iecurlty and prlvacy comphance
issues; * invest in companies that generate net losses or are the-ma S O10 y
or fail to develop; * not realize a positive return on investment or determine that our 1nve§tmenti have dechned in value,
necessitating we steh-thatit-may-beneeessaryto-record impairments such as future impairments of intangible assets and
goodwill; « have to pay cash, incur debt or issue equity securities to pay for an acquisition, adversely affecting our liquidity,
financial condition or the value of our common stock. The sale of equity or issuance of debt to finance any acquisition could
result in dilution to our stockholders. The occurrence of indebtedness would result in increased fixed obligations and could also
include covenants or other restrictions that #ewtd-impede our ability to manage our operations; ¢ find it difficult to implement
and harmonize company- wide financial reporting, forecasting and budgeting, accounting, billing, IT and other systems due to
inconsistencies in standards, internal controls, procedures and policies; ¢ require significant time and resources to effectuate the
integration; ¢ fail to retain key personnel or harm our existing culture or the culture of an acquired entity; * not realize any-eoratt
er-material portions of the expected synergies and benefits of the investment or acquisition; or * unsuccessfully evaluate or
utilize the acqmred technology or acqulred comp"lny s know- how or fail to successfully 1nte0rate the technologleq acqmred

finanetal-eonditton-and-results-ofoperattons—Our operating results have and will continue to ﬂuctuate in the future, which make%

predicting the timing and amount of customer demand, our revenues, costs and expenditures difficult. Our quarterly and annual
operating results have and will contlnue to fluctuate for a Vanety of reasons —tﬂel-ttdmg—as—a—reﬁ&t—ef—ehaﬁgiﬂg—&ee’feﬁ&ﬂd
actdition-te ; d ; Some of the-other—- the factors that have
historically , and could in the future, cause our operating re%ult% to fluctuate nthe-fatare-include: » changes in consumer and
doctor demand; ¢ higher manufacturing, delivery and inventory costs; ¢ the creditworthiness, liquidity and solvency of our
customers and thelr ablhty to tmlely make payment% When due . changes in the tlmlng of revenue recognition and eh&nges—m

i it SHErsS— ° ieaional ﬂuctuatlom e 1mpr0vements —mel-ttd-tﬂg—t-hese
fe}&fed-to p&ﬁe&t—demegf&phtes—or changes in er-our seeseﬁa-l-rtry—as—wel-l—as-products, capablhtles or technologies that replace
or shorten the life cycles of legacy products or cause customers to defer or stop purchasing legacy products until new
products become avatabiity— available efdoetorsto-take-appeintments-; * longer customer payment cycles and greater
difficulty in accounts receivable collection fer-eur-internattonal-sates-; « costs and expenditures, including in connection with the
establishment-ofnew treatment planning and fabrication facilities, the hiring and deployment of personnel ;-and litigation ;a3
¢ the steeess-timing of clear aligner treatment order submlssmn, acceptance, processmg and fulfillment, which can cause
fluctuations in er-our backlog : 0 0 ; and * timing and fluctuation of

qpendlno around marketlng and brand awareness campaloni and 1ndu§t1y trade shows. Fa-ﬂ-rﬁg—te—aeeﬂf&tely—pfediet—eustemef

we undele%tlmate product demand it may exceed our manufacturing capacity or that of one or more of our suppliers, we may
be understaffed and we may not have sufficient materials reeded-for production. Specifically, our manufacturing process relies
on sophisticated computer software and requires new technicians to undergo a relativel-long training process, often 120 days or
longer. As a result, if we fail are-anable-to accurately predict demand, we may have an insufficient number of trained
technicians to ensure-timely manufacture and deliver products are-timely-manufaetured-and-delivered-to meet customers’
expectations, which could damage our relationships with our existing customers or harm our ability to attract new customers.
Specifically, production levels for our intraeral-iTero seanner-scanners are generally foreeasted-set based on forecasts and
historic product demand and we often place orders with suppliers for materials, components and sub- assemblies (“ materials




and components ) as well as finished products weeks or more in advance of prOJected customer orders. Conversely, if we
overestimate customer demand, we may lese-epport o-inerease P wemay-have excessive staffing,
materials, components and finished products, or Capa01ty If we hlre and train too many technicians in anticipation of demand
that does not materialize or materializes slower than anticipated, our costs and expenditures may outpace our revenues or
revenue growth, harming our gross margin and financial results. Additionally, #rerderto secure supplies for production of
products, we semetimes-periodically enter into non- cancelable minimum purchase commitments with vendors, which could
impact our ability to adjust ewr-inventory for terefleet-declining market-demands-- demand . [f product demand decreases or
increases more than forecast, we may be required to purchase or lease additional or larger facilities and additional equipment, or
we may be unable to timely fulfill customer demand . Responding to unanticipated changes in demand the-time-frames-and
with-the-quantities required;any-of whiehrmay take time te-aeeemplish-, lower our gross margin, inhibit sales or harm our
reputation. We may make business decisions that adversely affect our operating results such as modifications to our pricing
policies and payment terms,promotions,development efforts,product releases,business structure or operations.Most of our
expenses,such as employee compensation and lease obligations,are relatively fixed in the short term.Moreover,our expense
levels are based,in part,on our expectations for future revenues.As a result,if our net revenues for a particular period are below
expectations,we may be unable to timely or effectively reduce spending to offset any net revenues shortfall. We are subject to
operating risks,including excess or constrained capacity and operational inefficiencies,which could adversely affect our results
of operations.We are subject to operating risks,including excess or constrained capacity and pressure on our internal
systems,personnel and suppliers. To Frerderto-manage current and anticipated future operations effectively,we must
continually implement and improve our operational,financial and management information systems,hire,train,motivate,manage
and retain employees,and ensure our suppliers remain diverse and capable of meeting grewing-demand for the systems,raw
materials,parts and components essential to the-product mantfaetare- manufacturing and delivery ef-eurproduets- \We may fail
be-unable-to balance near- term efforts to meet existing demand with future esstemer-demand,including adding
personnel,creating scalable,secure and robust systems and operations,and automating processes for long term efficiencies.
Production of our Invisalign system elear-atigrers-and iTero ntraeral-scanners are-could also be limited by capacity constraints
due to a variety of factors, including labor shortages, shipping delays, our dependency on third- party vendors for key materials,
parts, components and equipment, and limited production yields. Any or all of these problems could result...... needed for long
term efficiencies. Any such failure could materially impact our business, operations and prospects. Additionally, we have
established treatment planning and manufacturing facilities closer to our international customers to provide better
experiences, create efficiencies, and provide redundancy should other facilities become unavailable. If a facility is
temporarily, partially or fully shut down, we may be unable to timely fulfill orders, which may negatively impact our
financial results, reputation and overall business. Our products and IT systems are critical to our business. Issues with
product development or enhancements, IT system and software integration, implementation, updates and upgrades have
prevmusly and could agam in the future disrupt our operatlons and have a materlal nnpact on our buqmesq ﬁpefaﬁeﬁs—&nd

operatmg re%ult% We rely on the efﬁment uninterrupted and secure operation of our ﬁwn—complex IT systems and are dependent
on key third party software embedded in our products and IT systems as well as third- party hosted IT systems to support our
operations. All software and IT systems are vulnerable to damage, eyber-cybersecurity attacks or interruption from a variety of
sources. To effectively manage and improve our operations, our IT systems and applications require an ongoing commitment of
significant expenditures and resources to maintain, protect, upgrade, enhance and restore existing systems and develop new
systems to keep pace with continuing changes in information processing technology, evolving industry and regulatory standards,
increasingly sophisticated eyber-cybersecurity threats, and changing customer preferences. Expanded-remote-wotking-and
tnereased-usage-Usage of online and hosted technology platfmms by us, our customers and suppliers, including remote
working, teledentistry and new or expanded use of online service platforms, products and solutions such as ¥dee-eenfereneing
appheations;-doctor, consumer and patient apps have increased the demands on and risks to our IT systems and personnel.
Moreover, we continue to transform certain business processes, extend established processes to new subsidiaries and / or
implement additional functionality in our enterprise resource planning, product development, manufacturing, and other software
and IT systems which entails certain risks, including disruption of our operations, such as our ability to develop and update
products that are safe and secure, track orders and timely ship products, manage our supply chain and aggregate financial and
operational data. Failure to adequately protect and maintain the integrity of our products and our IT systems and those of our
suppliers and customers may resultira-matertatmaterially impact effeet-errour financial position, results of operations and
cash flows. We have a complex, global iTero intraeral-scanner installed base of older and newer models. These models are
continually updated to add, expand or improve en-existing-ernew-features with new hardware improvements-, tmpfeveﬁaeﬁts—te
third-party-eomponents;-or part-to provide repair or replacement parts . We have experienced hardware issues in the past and
may in the future, including issues relating to manufacturing, design, quality, or safety, of which we become aware only after
products or changes have been introduced into the market. We also have not been and may net-continue to be abte-unable to



ensure that third party components or amy-changes to the-them foregeing-will be compatible with, or will not be-ineempatibte
swith-er-have a negative impact on the functionality of , our iTero tntraeral-scanners. As a result, there have been and may be
widespread failures of our iTero #traerat-scanners or we may experience epidemic failures of our iTero trtraeral-seanter
scanners to perform as anticipated. Previously, we have not been and in the future may not be prepared for, or have the
infrastructure to, timely and adequately remediate or implement corrective measures for such failures, including due to our
dependency on third party providers or suppliers. Consequently As-a-eensegteriee-, any remediation has-beenand-may be inthe
future-time- consuming and difficult to achieve, which may materially impact our customers and eus-business partners, damage
our reputation and result in lost business and revenue opportunities, and could be materially costly . Additionally, we
continuously upgrade and...... of our customers or our business partners|. A significant portion of our clear aligner production is
dependent on digital scans from our globally dispersed and decentralized installed base of iTero and third- party intraoral
scanners. Failures of all or any portion of e&s— our or third- party software or other components or systems to interoperate with
iTero or third- party scanners, termination of interoperability with third- party scanners, malware or ransomware attacks,
product or system vulnerabilities or defects, interference or disruptions for us, our customers, labs or other business partners in
the use of our products or the transmission or processing of data needed for the use or ordering of our products, or a system
outage for any reason have harmed our operations previously and in the future could materially and adversely affect materialy
and-adversely-our ability to accept scans, manufacture clear aligners or restorative procedures or treatments and services or
otherwise service our customers . Any of these events which-may;-amongstether-things;-harm our sales, damage our reputation,
adversely impact our strategic partners or result in litigation .Additionally,we continuously upgrade and issue new releases of
our-produets-and-eustomerfaetng-software applications ;-upon which customer facing smanufacturing and treatment planning
operations depend.Software applications and products containing software frequently contain errors or defects,especially when
first introduced or whennew-verstens-arereleased. Additionally,the third- party software integrated into or interoperable with
our products and services will routinely reach end of life,and as a consequence,certain applications and models of our iTero
traoral-scanners may be exposed to additional vulnerabilities,including increased security risks,errors and malfunctions that
may be irreparable or difficult to repair.The discovery of a defect,error or security vulnerability in our products,software
applications or IT systems,incompatibility with customers’ computer operating systems and hardware configurations with a new
release or upgraded version or the failure of our products or primary IT systems may cause adverse consequences,including <
delay or loss of revenues,significant remediation costs,delay in market acceptance,loss of data,disclosure of financial,health or
other personal information of our customers or their patients,product recalls,damage to our reputation,loss of market share or
increased service costs,any of which could have a material effect on our business,financial condition or results of our operations
and the operations of our customers or our business partners . We are highly dependent on third- party suppliers, some of
whom are sole source suppliers, for certain key machines, components and materials, and our business and operating results
could be harmed if supply is restricted or ends, or if the price of raw materials used in our manufacturing process increases. We
are highly dependent on our supply chain, particularly manufacturers of specialized scanning equipment, rapid prototyping
machines, resin and other advanced materials, as well as the optics, electronic and other mechanical components of our traerat
lTero scanners. We marntarn qrngle %upply relatronshrp% for many of the%e machines and materral% Trpartiendarour-€T

manufacturrng tﬁ—a—l-maﬁed-m*mbeeef—lee&ﬁeﬂs— we risk-are exposed to multrple supply chain vulnerabilities. Because of For
e*amp}e—damage—te-efour desﬁﬁeﬁeﬂ—ef—a—faei-l-rfy-dependence on our supphers, changes in key relatmnshlps can materrally

drqrupt our &b

e&ﬂ—ﬂ‘ra’eeﬂa-l—l-y—nﬁpﬂet—eur—bttstﬁess— For 1n§tance we may be unable to qurckly eqtabhsh or quahfy replacement %uppher%

creating production interruptions, delays and inefficiencies. Finding substitute manufacturers may be expensive, time-
consuming or impossible and could result in a-significant interraption-interruptions in the supply of one or more products ,
product retesting or additional product registration causing us to lose revenues and suffer-damage te-eur-customer
relationships. Technology changes by our service providers, vendors, and other third parties could disrupt access to required
manufacturing capacity or require expensive, time- consuming development efforts to adapt and integrate new equipment or
processes. In the event of technology changes, delivery delays, labor stoppages or shortages, or shortages of, or increases in
price for these items, sales may decrease and our business and prospects may be harmed. We use distributors for a portion of the
importation, marketing and sales of efferts-related-te-our products and services, which exposes us to risks to our sales ane-,
operations and reputation , including the risk that these distributors do not comply with applicable laws or our internal
procedures In addition to our direct sales force, we have and expect to continue to use distributors to import, market, sell,

service and support our products. Our distribution agreements with-these-distributors-are generally non- exclusive and
terminable by either party with Httle-customary notice. If alternative distributors sast-cannot be quickly found and trained in
the use, marketing, sales and support of our products and services, our revenues and ability to sell or service our products in key
markets key-to-our-bustrness-could be adversely affected. These distributors may also choose to sell alternative or competing
products or services. In addition, we may be held responsible for the actions of these distributors and their employees and agents



for compliance with laws and regulations, including fair competition, bribery and corruption, trade compliance, safety, data
privacy and marketing and sales activities. The conduct of these distributors also impacts our reputation and our brand. If
our distributors fail to satisfy customers, our reputation and brand loyalty could be harmed. A distributor may also affect
our ability to effectively market our products in certain foreign countries or regulatory jurisdictions if it holds the regulatory
authorization in such countries or within such regions and causes, by action or inaction, the suspension of such marketing
authorization or sanctions for non- compliance or prevents us from taking control of any such authorization. It may be difficult,
expensive, and time- consuming for us to re- establish market access or regulatory compliance. A disruption in the operations of
a primary freight carrier, higher shipping costs or shipping delays could disrupt our supply chain and impact our revertes-or
gross-margiroperating and financial results . We are dependent on commercial freight carriers, primarily UPS, to deliver our
products. If the operations of carriers are disrupted or we fail to mitigate any disruptions ., we may be unable to timely deliver
eur-products to our customers who may choose alternatwe produet% causmg Whteh—eeu-ld—eattse—our net revenues and gross
margm to decllne, possnbly materrally d ;

mcrea%mgly larger portron of our total revenues ﬁom international %ale% Wl’llCh carry higher thppmg costs that eeu-ld—negatrvely
impact our gross margin and results of operations. If freight costs materially increase and we are unable to successfully pass all
or significant portions of the increases along to our customers, or we cannot otherwise offset such increases #eureostefnet
reventes-, our gross margin and financial results could be materially affected. Our success depends fargely-on the-talents-and
efferts-ofour personnel . If ;-and+f-we cannot are-urable-te-attract, motivate, train or retain ewt-personnel, it may be mere
difficult to achieve grow-effeetively-and-purste-our strategic priorities, andeeutd-materially effeet-effecting en-our results of
operations. We are highly dependent on the talent and effeft—efforts of our per%onnel —rnelud-rﬁg—htg—h-ly—s-lﬂ-l—led— We strive to
retam our per%onnel i ; g

eompet1trve compematron and beneﬁt@ development opportun1t1e§ and trammg, ﬂexrble Work optrons and an inclusive
corporate culture. However, there-is-sabstantial-competition #reur-industey-for highly- skilled personnel is intense , in-partieutar
particularly signifteantly-higher-demand-for-technical and digital talent —Furthermere-, and our competitors have and are
likely to continue to recruit our personnel. Our compensation and benefit arrangements ysueh-as-ourequity-award-programs;
may not always-be-steeessful-successfully in-attraeting—-- attract new employees and-, retainitig—-- retain and-or metivating

motivate existing employees. In addition, other internal and external factors can impact our ability to hire and retain talent,
including insufficient advancement or career opportunities and restrictive immigration policies. The loss of any efearkey
personnel, particularly executive management, kesresearch and development personnel or fey-sales teampersonnel, could harm
our business and prospects and eeswtd-impede the achievement of our research and development, operational or strategic
objectives. We provide significant training to our personnel and our business will be #mpaeted-harmed if our training fails to
properly prepare them eur-persennel-to perform the work required, we are unable to successfully instill technical expertise in
new and existing personnel or if our techniques prove unsuccessful or are not cost- effective. Moreover, for certain roles, this
training and experience can make key personnel, such as our sales personnel, highly desirable to competitors and lead to
increased attrition. It can take up to twelve months or more to train sales representatives to successfully market and sell
our products and for them to establish strong customer relationships. The loss of the services and knowledge frem-of our
highly- qlﬂlled employeei may irgmflcantly delay or prevent the achievement of our development and bu%mei% objectives ane

Addrtronally, faethitating-scamless
leader Shrp tranqmonq for l(ey positions is a—crmcal to faeteﬁn—ﬂuqtammg t-he—our culture and organizational maintaining-the

success efeurorgantzation-. [ our succession planning is efferts-are-noteffeetive-ineffective , it could adversely impact our
business. We continue to assess the-key personnel that-we believe are-essential to our long- term success . Moreover , as-future
organizational changes may eewld-alse-cause ewr-employee attrition fate-rates to increase. If we fail to effectively manage any
organizational or strategic changes, our financial condition, results of operations, and reputation, as well as our ability to

queeesqfully attract, motivate and retain l(ey employeei eeuld—may be harmed We h%@%%—we—gradu&&y—reepeﬂed—maﬂy—of—eﬁr

have adopted a hybrld Work Schedule in t-hat—a-l-lews—many of our offices, allowmg employeei t-he—eppeﬁttmw—to eollaborate and
connect with others several in-enr-offiees-for-some-days each efthe-weck while having-providing the option to work remotely

other days. This hybrid work approach that-we-have-adepted-may materialy-inerease-oureosts-or-create unforeseen-challenges
with er-eemplieationsineluding:=-diffienlttes-maintaining our corporate culture, employee satisfaction and disruption-of
mefaleer—deefeased—leyalw—*drfﬁet&ﬁes—w-rﬂa—hrrrng , promotlon, and retentron —parﬁeu-l&rlrrﬂwe—m&st—eempete—agamst—et-hef

aﬂd—l—l—t—rg&t—ten— We A—lse—we—belleve a l(ey to faeteﬁn—our success has been the culture we have ereated that emphairzes a ihared
vision and values focusing on agility, customer success and accountability. We believe-this-eulture-fosters-anenvironment-of

integrityinnovationereativity;-and-teamwork—We-have experienced and may continue to experience in the future, difficulties

attracting and retaining employees that meet the qualifications, experience, compliance mindset and values we expect. If we



cannot are-tnable-to-attr act and retain personnel that meet our selection criteria or relax our standards terderto-meetthe

W 0 OV 6 vely-, our corporate culture, ability to achieve our strategic
objectives, and our compliance w1th obllgatlons under our internal controls and other requirements may be harmed. This could
have a material adverse effect on our results of operations and our ability to maintain market share. We are-have employees
represented by works councils in certain countries and others that may be or may become eligible to be represented by
works councils, trade unions and other employee associations. Labor disputes and work stoppages involving our
employees may disrupt our operations and could materially impact our results or operations. We dependent-—-- depend on
our marketing activities to deepen our market penetration and raise awareness of our brand-brands and products, which may #net
prove sueeessfit-unsuccessful or may become less effective or more costly to maintain in the long term. Our marketing efforts
and costs are significant and include national and regional campaigns in multiple countries involving television, print and social
media and —mefe—feeeﬂt-l-y,—alllames with professmnal sports teams, social media mﬂuencers dnd other strategic partners. We

assurance our advertlsmg campdl;:ns will adnexe the returns on dd\ ertlsllm spend deﬂred increase brdnd or produd awareness
sufficiently or generate goodwill and positive reputational goals. Moreover, should any entity or individual endorsing us or our
products take actions, make or publish statements in support of, or lend support to events or causes which are may—be—perceived
by a portion of society negatively, our sponsorships or support of these entities or individuals may be questioned, beyestts-ofou
products ﬁﬂﬂeﬂﬂeed-boycotted , and our reputation may-be-harmed, any of which could have-a-materiatmaterially effecteﬁ—our
grossmargir-financial results and business overall. In addition, various countries prohibit certain types of marketing activities.
For example, some countries restrict direct to consumer advertising of medical devices. We eoutdranafout-efhave in the past
and may again in the future be alleged to violate marketing restrictions and be ordered to stop certain marketing activities or
prevented from selling our products . Moreover, competitors do not always follow these restrictions, creating an unfair
advantage and making it more difficult and costly ferts-to compete. Additionally, we rely heavily on data generated from our
campaigns to target specific audiences and evaluate their effectiveness, particularly data generated from internet activities on
mobile devices. To obtain this data, we are dependent on third parties and popular mobile operating systems, networks,
technologies, products, and standards that-we do not control, such as the Android and iOS operating systems , and mobile
browsers. Any-ehanges-Changes in such systems that degrade sredwee-or eliminate our ability to target or measure the results of
ads or increase costs to target audiences could adversely affect the-effeetivenress-efour campaigns. Ferexampte; Apple-has
released-mobile-operating-Operating systems that-could also include signifieant-data privacy ehanges-settings that may-limit
our ability to interpret, target and measure ads effectively. We have been incorporating and continue to work to further
incorporate artificial intelligence (“ AI ”) into our products, services and internal operations. Implementation of AI and
machine learning technologies may result in legal and regulatory risks, reputational harm or have other adverse
consequences to our business. We have and are continuing to incorporate Al, including machine learning and
independent algorithms, in certain of our products, services and internal operations, which is intended to enhance their
operation and effectiveness internally and for our customers, suppliers and consumers. Al innovation presents risks and
challenges that could impact our business. Our, or vendors’, Al algorithms may be flawed. Our datasets or Al training
algorithms may be insufficient or contain biased information. Additionally, many countries and regions, including the
EU, have proposed new and evolving regulations related to the use of AI and machine learning technologies. The
regulations may impose onerous obligations and may require us to unexpectedly rework or reevaluate improvements to
be compliant. Use of Al technologies may expose us to an increased risk of regulatory enforcement and litigation.
Moreover, some of the Al features involve the processing of personal data and may be subject to laws, policies, legal
obligations, and codes of conduct related to privacy and data protection. AI development and deployment practices
could subject us to competitive harm, regulatory enforcement, increased cybersecurity risks, reputational harm and legal
liability. Legal, Regulatory and Compliance Risks We arc subject to antitrust and competition regutatory-regulations aetivity
, litigation and enforcement aettens-that may result in fines, penalties, restrictions on our business practices, and product or
operational changes which could materially impact our business. We currently are and may in the future be in-the-future
subject to antitrust , competition or unfair competition related investigations, enforcement actions or claims ;and-settements;
by governmental agencies, competitors, consumers, customers, and others which , even if unfounded, could cause us to incur
substantial costs , enter into settlements, consents, be subject to judgments, involve negative publicity, and divert
management time and attention, which may materially impact or-our results of operations. Resolving these matters may
require us to change our business practices in a-manner-materially adverse ways te-eur-busiftess-. Governments s-enforeement
authorittes-and regulators otherldegisltative-bedtes-are actively developing new competition laws and regulations aimed at the
teuhnolog:y sector, Al ﬁﬁ-l—ﬁeta-l—mtel-hgeﬂee—and digital pldtfmms sand coordinating activities globally, including and-enforeing
: y-in petentiatty-large markets such as the EU, U. S., and China.
Government reguldtory actlons dnd court decisions may result in fines or hinder our ability to provide certain benefits to our
consumers, reducing the attractiveness of our products and the revenue derived that-eemes-from them. These actions and
decisions may also hinder our ability to pursue certain mergers, acquisitions, business combinations or Other-other
eompantes-transactions. We are currently subject to two antitrust actions with jury trials scheduled to begin on May 13,
2024, and gevernmentagenetes-have-January 21, 2025. We believe the plaintiffs’ claims are without merit in each of the
these pas{—&ﬂd-may—actlons, but we w1ll llkely incur costs in connectlon w1th t-he—these -fufufe—&l-}ege-trlals and w1th our




eeﬁStﬂﬁtﬂg—Any—fa-x-}&fe—Fallure to obtaln or malntaln approval% or comply Wlth regulatlon% regardlng our products or services or
the-those produets-and-serviees-of our suppliers ereustomers-could materially harm our sales, result in substantial penalties and
fines and cause harm to our reputation. We and many of our healthcare provider customers, suppliers and distributors are subject
to extensive and frequently changing regulations under numerous federal, state, local and foreign laws, including those
regulating: « the storage, transmission and disclosure of personal, financial, and medical information and-as well as healthcare
records; ¢ prohibitions against the offer, payment or receipt of remuneration to induce referrals to entities providing healthcare
services or goods or to induce the order, purchase or recommendation of our products; and  the design, manufacture , marketing
and advertising of our products. The healthcare and technology markets are also highly regulated and subject to changing
political, economic and regulatory influences. Global regulators are expanding and changing t-he—regulation% and guidance for
products, Wthh can limit the potentlal beneﬁti of productq and cause fesu-}t—tn—protracted review tnnehnei for new pfed-uet—
products iitrod w g W 0 v

fegu}aﬁeﬁshfeg&fd-mg—fhe—use-aiﬂ-ﬁeial—tnfel-hgeﬂee- Our Crltlcal thlrd- party Vendorq and service pr0V1der§ are %nnllarly subject

to various regulations. Our failure or the failure of our suppliers, customers, advertisers and influencers to strictly adhere to
clearances or approvals in the labeling, marketing and sales of our products and services could subject us to claims or litigation,
including aettons-aHeging-allegations of false or misleading advertising or ether-violations of laws or regulations, which may
result in costly investigations, fines, penalties, as well as material judgments, settlements or decrees. We are also subject to

complex new and changlng enV1r0nmenta1 and-, health and qafety regulatlon% —Addt&eﬁa-l—b&a—kmg&peﬁteﬁ-e-ﬁetﬁeveﬂues—afe

’v‘e}u-me-based-pfeeﬂfemeﬂt—fegtﬂaﬁeﬁs—m-ehma— There can be no assurance -t-hﬁt—we W111 adequately addres% the business risks

associated with the implementation and compliance with such laws and our internal processes and procedures to comply with
such laws or that we will be able to take advantage of any resulting business opportunities. Furthermore, #rgenrerat-before we
can sell a new medical device or market a new use of , or claim for , an 6Xl€tll’lg product, we frequently must obtain clearance
or approval todosob : d ; afrexemption-=app . For instance, in the U. S., FDA regulations are
wide ranging and govern, among other things, product design, product materials, development, manufacturlng and testing +,
product labeling and product storage. It takes significant time, effort and expense to obtain and maintain clearances er-and

approvals of products and services frem-governmental-regulatorsstaehasthe FBA-, and there is no guarantee we will

sueeesstully-or-timely succeed, if at ebtatn-or-maintainrapprovalstmrall , in erany-ofthe countries in which we do business. In
other countries, the requirements, time, effort and expense to obtain and maintain clearances similar-marketing-antherizations

may differ materially from those of the FDA. Moreover, these laws may change resulting in additional time ane, expense or
loss of market access. If apprevalsrequirements to market our products or services are delayed, we may be unable to offer
them in markets we deem important te-eur-bustness-. Additionally, failure to comply with applicable regulatory requirements
could result in enforcement actions with sanctions including, among other things, fines, civil penalties and criminal prosecution.
Fatlure-or-delays-Delays or failures to obtain or maintain regulatory approvals , clearances or to comply with regulatory
requirements may materially harm our domestic or international operations, and adversely impact our business. We and certain
of our third- party vendors must also comply with and adhere to facility registration and product listing requirements for of
regulators-and-adhere-to-appheable-Quality System regulations. The FDA enforces its Quality System regulations through
periodic unannounced inspections. Failure to satisfactorily correct an adverse inspection finding or to comply with applicable
manufacturing regulations can result in enforcement actions, or we may be required to find alternative manufacturers, which
could be a long and costly process and may cause reputational harm. Enforcement actions by regulators could have a material
effect on our business. We are also subject to anti- corruption and anti- bribery (“ ABAC ) laws such as the Foreign Corrupt
Practices Act (= FCPA ) and the U. K. Bribery Act of 2010, which generally prohibit eerrgpt-payments to foreign officials
for the purpose of obtaining or keepirg-maintaining business, securing an advantage and directing business to another. To
comply with ABAC laws, regulators require the-maintenanee-of-that we maintain accurate books and records and a system of
internal accounting controls. Under the FCPA, we may be held liable for any-eerrupt-corruption aetions-taken-by directors,
officers, employees, agents, or other strategic or local partners or representatives. In addition, while we have policies requiring
compliance eur-persontetto-eomply-with applicable laws and regulations and we provide significant training to foster
compliance, they-our employees, third parties acting on our behalf and customers may not properly adhere to our policies or
applicable laws or regulations, including steh-as-our-peletes-ern-the use of certain electronic communications and maintaining
accurate books and records. If our personnel or the personnel of our agents or suppliers fail to comply with any laws, regulations,
policies or procedures, or we fail to audit and enforce compliance, #-eeuld-sabjeetus-to-harmte-our reputation may be harmed ,
we may tess-lose ef-customers, fess-orrevenues, or face regulatory investigations, actions and fines. Security breaches, data
breaches, eyber-cybersecurity attacks, other cybersecurity incidents or the failure to comply with privacy, security and data
protection laws could materially impact our operations, patient care could suffer, we could be liable for damages, and our
business, operations and reputation could be harmed. We retain confidential customer personal and financial, patient health
fermation-and our own proprietary information and data essential to our business operations. We rely #perron the effeetive
effectiveness operattenr-of our I'T systems, our policies and contracts and policies of our third- party vendors and these--
the IT systems of our service providers ;venders;-and other third parties to safeguard the information and data. Additionally,
our success may-be-dependent-depends on our thesaeeess-ef-healthcare providers, many of whom are eemprised-efindividual
or small operations with limited IT experience and inadequate or untested security protocols, in-meanaging-to successfully




manage data privacy and data-security requirements. It is critical that the facilities, infrastructure and IT systems on which we
depend terumreur-busiress-and the products we develop remain secure and be perceived by the marketplace and our customers
as to-be-secure. Despite the implementation of security features in our products and security measures in our IT systems, we and
our service providers, third- party vendors, and other third parties are eentime-to-be-targeted by or subject to physical break-
ins, computer viruses er-and other malicious code, unauthorized or fraudulent access, programming errors or other technical
malfunctions, hacking or phishing attacks, malware, ransomware, employee error or malfeasance, eyber-cybersecurity attacks,
and other breaches of IT systems or similar disruptive actions, including by organized groups and nation- state actors. For
example, we have experienced, and may again experience in the future, cybersecurity incidents and unauthorized internal
employee exfiltration of company 1nformat10n F urther the frequency and sophlstlcatlon of thrrd party cybersecurlty eyber-
attacks is 1ncreas1ng : d-o v 0 y

opef&t—teﬂs—te&m—on—h-lgh—a-}eﬁ— Slgmﬁcant service dlsruptlons breaches in our 1nfrastructure and IT systems or other
cybersecurity incidents could expose us to htlgatlon or regulatory investigations, impair our reputation and competitive position,
be distracting to ewr-management, and require significant time and resources to address. Affeeted-parties-orregulatory-agenetes
eould-initiate-tegat-Legal or regulatory action agamst us ;whteh-could prevent us from resolving the-issues quickly or force us to
resolve them in unanticipated ways, cause us to incur significant expense and -l-tabi-l-l-ty—damages or result in judtetat-or
goveramental-orders forcing us to cease operations or modify our business practices in ways that eewld-materially limit or
restrict the capabilities of our products and services we-previde-. Concerns over our privacy practices could adversely affect
others’ perception of us and deter customers jand patients and-partrers-from using our products. In addition, patient care could
suffer, and we could be hable 1f our products or lT systems fall to tlmely deliver accurate and complete information tra-timely
t ; as-cybersecurity and other forms of insurance coverage

related to a cyber attacks, bfeaeh—breaches event—eeveftﬂg—expenses— and other 1nc1dents -feﬁ or security problems

: v t wiee-. However, damages and
claims arrsmg from sueh—speclfic 1n01dents may not be covered ot, may exceed the amount of any coverage , and do not cover
the time and effort we may-incur investigating and responding to any incidents, which may be material. The costs to eliminate,
mitigate or recover from security problems and eyber-cybersecurity attacks and incidents could be material and , depending on
the nature and extent of the problem and the networks or products impacted, may result in network or systems interruptions,
decreased product sales, or data loss that may have a material 1mpact on our operatrons net revenues and operatmg results
Additionally, our iTero scanners sold to customers globally ; G
strategic business partner-partners or other locations may be 1ndependently or collectrvely the target of a—cybersecurrty -tnetdeﬂt—
incidents or attaek-attacks or subject to the-intraston-of-a-viras-viruses , bug-bugs , or other similar negative intrader-intruders
. Due to the large and growing number of these decentralized teeations-devices , we may fet-be able-unable te-, or not have the
capacity, knowledge, or infrastructure te-, to respond to or remedy a cybersecurity issue in a timely manner, which may cause
loss or damage to us et our customers , or strategic business partners or may cause further malfunctions in, or damage to, our
servers, databases, systems or products and services, loss or damage of our data, interruption or temporary cessation of our
operations, or an overall negative impact to our business or reputation. We are also subject to federal, state and foreign laws and
regulations respecting -inelading regulationsaffeeting-the security and privacy of patient healthcare information applicable to
healthcare providers and their business associates, such as HIPAA, enes-as well as those relating to privacy, data security ane
proteetion, content regulation, and consumer protection yameng-ethers-. We are subject to various national and regional data
localization or data residency laws sueh-as-, including U. S. state law, the EU General Data Protection Regulation tirthe-BY
and analogous laws in China which generally require that-certain types of data collected within a country be stored and
processed only within that country or approved countries and-. other-Other countries are considering eraetirg-similar data
localization or data residency laws. We have and likely will again in the future be required to implement new or expand existing
data storage protocols, build new storage facilities, and / or devote additional resources to comply with such laws, any of which
could be costly. We are also subject to data export restrictions and international transfer laws which prohibit or impose
conditions upon the transfer of such data fremrene-eeuntry-to-another-. These laws and regulations are constantly evolving and
may be created, interpreted, applied, ereated-or amended in ways a-manner-that eewdd-adversely affect our business. Our
business exposes us to potential liability for the quality and safety of our products and services, how we advertise and market
those products and services and how and to whom we sell them, and we may incur substantial expenses or be found liable for
substantial damages or penalties if we are subject to claims or litigation. Our products and services involve an inherent risk of
claims concerning their design, materials, manufacture, safety and performance, how they are marketed and advertised in a
complex framework of highly regulated domestic and international laws and regulations, how we package, bundle or sell them
to individual customers whe-may-beprivate-individuals-or companies , including er-publie-entitiesswehas-hospitals and clinics
, and how we train and support doctors, their staffs and patients who administer-er-use our products. Moreover, consumer
products and services are routinely subject to claims of false, deceptive or misleading advertising, consumer fraud and unfair
business practices. Additionally, we may be held liable if any-our preduet-products we-develop-ermantifaetare-or services we
offer-or-perforfreanses— cause injury or is-are otherwise found unhealthy. If our products are safe but they are promoted for use
or used in unintended or unexpected ways or for which we have not obtained clearance er-apprevals{“ off- label ” usage), we
may be investigated, fined or have our products or services enjoined or approvals rescinded or we may be required to defend
ourselves in litigation. Although we maintain insurance for product liability, business practices and other types of activities we
make or offer, coverage may not be available on acceptable terms, if at all, and may be insufficient for actual liabilities. Any




claim for product liability, sales, advertising and business practices, regardless of its merit or eventual outcome, could result in
material legal defense costs and damage our reputation, increase our expenses and divert management’ s attention. Increased
focus on current and anticipated environmental, social and governance (“ ESG ) laws and #ereased-scrutiny of our ESG
policies and practices may materially increase our costs, expose us to petentiat-liability, adversely impact our reputation,
employee retention, willingness of customers and suppliers to do business with us and willingness of investors to invest in us.
Our operations are subject to a variety of existing local, regional and global ESG laws and regulations, and we siHH-ikely-are
and may be required to comply with new, broader, more complex and more costly ESG laws and regulations that-foeus-onESG
matters-. Our compliance obligations sw#HHkely-span all aspects of our business and operations, including product design and
development, materials sourcing and other procurement activities, product packaging, product safety, energy and natural
resources usage, facilities design and utilization, recycling and collection, transportation, disposal activities and workers’ rights.
Environmental regulations related to greenhouse gases , hazardous materials, sustainability and reduction of waste are
expected to have an increasingly larger impact on e&#us or our suppliers ~erergy-setrees-. Many U. S. and foreign regulators
have enaeted-or are considering enacting new or additional disclosure requirements or limits on the emissions of greenhouse
gases, including sbatnethmitedto-carbon dioxide and methane, from power generated generattenanits-using fossil fuels. The
effects of greenhouse gas emission limits on power generation are subject to Srgnrflcant uncertainties, including the timing of
any-new requirements, levels of emissions reductions and the scope and types of emissions regulated. Fhese-timits-may-have-the
effeetof Additionally, laws on sustainability and waste reduction are increasing and consumers may demand our
products, packaging and operations be more sustainable, affect how we manufacture and package our products, increase
our costs and those of our suppliers , and eestd-which may result in manufacturing, transportation and supply chain disruptions
and-delays-if clean energy or sustainable alternatives are not readily available in adequate amounts when required. Moreover,
alternative clean energy sources, coupled with reduced investments in traditional energy seurees-production and infrastructure,
may not fatte-provide the predictable, reliable, and consistent energy that we, our suppliers and other businesses require need
-feﬁepefaﬁens— -Regu-}at-tens—felafed—te-Addltmnally, the 9ourcrng and availability of eertairmetals may-have-animpaeton-our
ay-be-used in the manufacture of, or contained in, our

productq may be affected by 121W§ and regulatlon@ fegafd-mg—governlng the use of minerals obtained from certain regions of the
world like the Democratic Repubhc of Congo and adjoining countries. Although we do not believe that-we or-eour-supplets
source minerals from this region, our expanding geographic operations may increase the risk of purchasing “ conflict
minerals ” and our efforts to identify whether any of our products contain minerals impacted by these laws and
regulations may not be adequate or complete. Other restrictions apply to the substances incorporated into our products,
including the chemical compounds in our clear aligners, the electronics in our iTero scanners, and the packaging in
which they are shipped. These laws are proliferating and new substances subject to restrictions are regularly being
added each year. We may be forced to re- design our products or identify new suppliers to maintain our compliance with
these laws. Further, these laws and regulations may decrease the number of suppliers capable of supplying our needs for
eertainmetals-, thereby negatively affecting our ability to manufacture products in sufficient quantities ef-at competitive prices,
leading customers to potentially choose competitive goods and services. Meeting our obligations under existing ESG laws and 5
raes;erregulations is already-costly te-for us and our suppliers, and we expect these-these regulations and costs to increase as
new-taws-are-enaeted;possitbly-materially. Additionally, we-expeetregulators te-may perform investigations, inspections and
periodically audit our compliance with these laws and regulations, and we cannot be sure provide-assuranee-that-our efforts or
operations will be compliant. If we fail to comply with any requirements, we could be subject to significant penalties or
habrhneq and we may be requrred to 1mplement new and materially more costly processes and procedures te-eome-tnte

phian ; anges-. Even if we successfully comply with these laws and
regulatronq our %upphers may not fa-rl—te—eenap-lry— We may also suffer financial and reputational harm if customers require, and
we are unable to deliver, certification that our products are complaint eenfhetfree-. In all of these situations, customers may
stop purchasing products from us, and may take legal action against us, which could harm our reputation, revenues and results
of operations. Investor advocacy groups, institutional investors, investment funds, proxy advisory services, stockholders, and
customers are also increasingly focused on corporate ESG practices. Additionally, public interest and legislative pressure related
to pablie-companies’ ESG practices continues to grow. lf our ESG practices fail to meet investor or other 1ndu9try %takeholder% :
! frequently evolvrng expectatron% and Standardq i g ; ; ; ;

o o attoRs;—our brand
reputatron and employee retention may be harmed neg&ﬁ*el-y—rmpaeted— Cugtomerq and Suppherq may be unwrlhng to do
business with us and investors may be unwrlhng to invest in us —in-a v W

standards or practices as qulckly as stakeholders deslre comply Wlth or tlmely report on our ESG effort% or practices
accurately, or satisfy the disclosure and other expectations of stakeholders, our reputation, business, financial performance,
growth, and stock price may be adversely impacted. Intellectual Property Risks Our success depends in part on our proprietary
technology, and if we fail to successfully obtain or enforce our iteHeetualproperty~IP Zrrights, our competitive position may
be harmed. Our success depends in part on our ability to maintain existing IP rights and obtain and-, maintain and enforce
further IP preteetion-protections for our products. Our inability to do so could harm our competitive position. We rely on our
portfoho of 1squed and pendlng patent apphcatronq in the U. S and other Countrle% to protect a large part of our IP and our




competing products similar in design to eur-ours produets-ane-if they are invalidated, held unenforceable, circumvented, or
otherwise limited in scope. Furthermore, our foreign patents— patent protections may be more limited in geographic scope

than those pfeﬂded—undei U. S. patents» patent and IP laws Additionally, ﬁemaﬁeﬂal—}P-ﬂghts—}a-ws—afe—WpteaHy—}es‘s

of-any of our patent applications may not result in an 1ssued patent or the scope of the patent ultimately issued may be narrower
than swe-initially sought. We may not be afforded the protection of a patent if our currently pending or future patent filings do
not result in the issuance of patents or we fail to timely apply for patent protection. We may not fat-te-apply for a patent if our
personnel fail to disclose or recognize new patentable ideas or innovations. Remote working can decrease the-opportunities for
our personnel to collaborate, thereby reducing the-oppertanttiesfor-effeetive-invention disclosures and patent application filings.
We may choose not to file a foreign patent application if the limited protections provided by a foreign patent do not outweigh
the costs to obtain it. Further, third parties may file patents or develop IP strategies that prevent or limit the effectiveness
of our patents. We also protect our IP through copyrights, trademarks, trade secrets, and confidentiality obligations. We
generally enter into confidentiality agreements with our employees, consultants and collaborative partners upon commencement
of a relationship with us. However, despite the existence of these protections, we have experienced incidents in which our
proprietary information has been misappropriated and believe it eewtd-will be misappropriated again in the future. If these
agreements do not provide meaningful protection against the unauthorized use or disclosure of our trade secrets or other
confidential information, adequate remedies may not exist to prevent unauthorized uses or disclosures. Enforcement of our IP
rights is time- consuming and costly, and could ultimately prove to be unsuccessful. In certain jurisdictions, enforcement
of IP rights is more difficult due to legislation and geopolitical circumstances. As we launch our products in different
regions at different times, our products may be acquired and reverse engineered by potential competitors in regions
where infringement is more difficult to pursue. Our inability to maintain the proprietary nature of our technology through
patents, copyrights or trade secrets would impair our competitive advantages and could have a material effect on our operating
results, financial condition and future growth prospects. In particular, a failure to protect our IP rights might allow competitors to
copy our technology or create counterfeit or pirated versions of our products, which could adversely affect our reputation,
pricing and market share. Litigation regarding our IP rights, rights claimed by third parties, or IP litigation by any vendors on
whose products or services we rely for our products and services may impact our ability to grow our business, adversely impact
our results of operations and adversely 1mpact our reputation. Extensive litigation over patents-and-other|P rights is common in
v 6 technologies and industries on which our products and services are based.
Litigation, interferences, oppositions, re- exams, inter partes reviews, post grant reviews or other proceedings have been
necessary and will likely be needed in the future to determine the validity and scope of certain of our IP rights and the-those 2
rights-claimed by third parties. These proceedings are used to determine the validity, scope or non- infringement of certain
patent rights pertinent to the manufacture, use or sale of our products and the products of competitors. We have been sued for
infringement of third parties’ patents in the past and #e-are currently defending patent infringement lawsuits and other legal
claims. In addition, we periodically receive letters from third parties drawing our attention to their IP rights and there may be
other third- party IP rights of which we are presently unaware. As dentistry continues to become more digital, competitors
may make defense of our IP more challenging Asserting or defending these types-efproceedings can be unpredictable,
protracted, time- Consunnng, expensive and distracting to management and technical personnel. Their outcomes eetléd-may
adversely affect the-valid ; : our ability to manufacture and market our products,
require us to seek a—heeﬁse—llcenses for infringing products or technologies or result in the assessment of significant monetary
damages. Anunfaverable-Unfavorable rulingrulings could include monetary damages, an-injunettefr-injunctions prohibiting
us from selling our products, or anexclusion erder-orders preventing us from importing our products in one or more countries.
Moreover, independent actions by competitors, customers or others have alleged been-breught-atteging-that our efforts to
enforce our patenter-other-1P rights constitute unfair competition or violations of antitrust laws the-H—S—and-other
fartsdiettens-and investigations and additional litigation based on the same or similar claims may be brought in the future. The
potential effects on our business operations resulting from litigation, whether or not ultimately determined in our favor or settled
by us, are costly and could materially affect our results of operations and reputation. Financial, Tax and Accounting Risks [f
our goodwill , intangible or long- lived assets become impaired, we may be required to record a material charge to earnings.
Under B-S—Generalty Aeeepted-Aceounting Praetiees(~GAAP 2y, we review our goodwill at least annually, or more
frequently, if we identify events or circumstances that indicate it is more likely than not that the fair value of a reporting
unit has been reduced below its carrying value. We review finite- lived intangible assets and long- lived asset-assets group
for impairment When events or changes n cncumstances 1ndicate the carrying value of the asset (asset group) may not be
recoverable. i pa atly—The qualitative and-analysis performed by

management to 1dent1fy 1nd1cators of impairment or the quantitative analysis used to testgoodwill-are-dependent-apon
vartous-determine fair value requires management to exercise significant judgement in determining appropriate
assumptions and refleet-managements-best-cstimates —~Changestreertain-assamptions-, including revenue growth rates, gross

and operating margins, discount rates ;earntngs-multiptes-and future cash flows may-eause-a-change-ineireumstanees
-md-teat—rng— Management is respons1ble fo ontlnually assessmg qualltative factors that could negatively 1mpact the

and long— llved assets and if requlred assessments»-— assesses the fair value of each to determine if they have become
impaired. Consequently, we may be required to record a material charge to earnings our #the-financial statements during the
period in which any impairment of goodwill , intangible or long- lived asset group is determined. Changes in, or interpretations
of, accounting rules and regulations, could result in unfavorable accounting charges. We prepare our consolidated financial



statements in conformity with GAAP. These principles are subject to interpretation by the SEC and various bodies formed to
interpret and create appropriate accounting policies. A change in these policies or in the way these policies are interpreted by us
or regulators could have-a-matertabmaterially effect enour reported results and may even retroactively affect previously
reported financial statements. We are required to annually assess our internal control over financial reporting and any adverse
results from such assessment may result in a loss of investor confidence in our financial reports and adversely effeet-affect our
stock price. We are required to furnish in our Form 10- K a report by our management regarding the effectiveness of our internal
control over financial reporting that includes, among other things, an assessment of the effectiveness of our internal control over
financial reporting as of the end of our fiscal year, including a statement as to whether it eurinternal-eontrol-overfinanetat
reporting-is effective. Our internal controls may become inadequate because of changes in personnel, updates and upgrades to
or migration away from existing software, failure to maintain accurate books and records, changes in accounting standards or
interpretations of existing standards, and, as a result, the degree of compliance of our internal control over financial reporting
with the existing policies or procedures may become ineffective. Establishing, testing and maintaining an effective system of
internal control over financial reporting requires significant resources and time commitments on the part of our management and
our finance staff, may require additional staffing and infrastructure investments and increases our costs of doing business. If we
are unable to assert that our internal control over financial reporting is effective in any future period (or if our auditors are
unable to express an opinion on the effectiveness of our internal controls or conclude that our internal controls are ineffective),
the timely filing of our financial reports could be delayed or we could be required to restate past reports, and cause us to lose
investor confidence in the accuracy and completeness of our financial reports the-fatare-, which could have an adverse effect
on our stock price. If we fail to manage our exposure to global financial and securities market risks successfully, our operating
results and financial statements could be materially impacted. A majority of our marketable investments are investment grade,
liquid, fixed- income securities and money market instruments denominated in U. S. dollars. If the carrying value of an
investment exceeds the fair value, and the decline in fair value is deemed to be other- than- temporary, we are required to write
down the value of the investment, which could materially harm our results of operations and financial condition. Moreover, the
performance of certain securities in our investment portfolio correlates with the credit condition of the U. S. financial sector. In
an unstable credit or economic environment, it is necessary to assess the value of our investments more frequently and we might
incur material realized, unrealized or impairment losses associated with these investments. Additionally, bank failures could
cause or continue to cause volatility in the credit or capital markets, market- wide liquidity issues, bank- runs and
general concern across the global financial industry. These conditions could limit our access to capital or impair the
value of assets we hold. Our effective tax rate may vary significantly from period to period. We are Adtgr-operatesglobaly-and
#8-subject to taxes in the U. S. and foreign countries. Various internal and external factors may affect our future effective tax
rate. These factors include changes in the global economic environment, ehanges-rour legal entity structure or activities
performed within our entities, ehanges-tn-our business operations, ehanges-in tax laws, regulations and / or rates, new-or-ehanges
to existing accounting pronouncements, eh&ﬂgi-ﬁg—interpretations of existing tax laws or regulations, ehanges-in relative
proportions of revenues and income before taxes in the various jurisdictions in which we operate that have differing %tatutory
tax rates, ehaftges-in overall levels of pretax earnings, as well as the ;

settlement of income tax audits and non- deductible goodwill impairments. %effeeﬁv&&n&r&te—ts—&kse—depeﬂdeﬂt—m—paﬁ—eﬂ
foreeasts-of full-yearresults-whieh-ean-varymatertally—Furthermore, we may continue to experience sigatfteant-variation in our

effective tax rate related to excess tax benefits or tax expense on stock- based compensation, particularly in the first quarter of
each year when the majority of our equity awards vest. New tax laws and practices, changes to existing tax laws and practices,
or dlsputei regarding the positions we take regarding tax laws, could negatively affect our provision for income taxes as well as
our ongoing operations. Compliance with We-are-stabjeetto-tax laws requlres both-withinrand-outstde-of the U—S-requiring
significant judgment concerning determintng-our worldwide provision for income taxes. Changes in tax laws or changes to
how those laws are applied to our business #praetiee;-could affect the amount of tax te-which we are subject to and the manner
in which we operate. Addittonally-Specifically, in 2016 , the Organization for Economic Cooperation and Development 8"
OECD ”) estabhshed the Incluswe Framework on Base Erosion and Profit Shifting (“ BEPS ) prejeethas-resulted-in

v v member-to among other things, allocate greater taxing rights to
countries where customers are located and establlsh a global minimum tax rate. After years of evaluating their
respective tax laws, many countries have implemented-its-enacted changes, or are committed to enacting changes, which
may increase our tax expense in future years. For example, the European Union and other countries have enacted or
have committed to enact the OECD / G20 Framework’ s Plllar Two 15 % global minimum tax. If more countries adopt
these changes based on the BEPS guidance -
pfejeets—whteh— our provision for income taxes tﬁadep’eed—by—membefeetmtﬂes—may&ffeet—eiﬁ or operatlons fax—pesr&ens
rmany-- may be adversely affected ofthe-eountries-in-whieh-we-do-business- Moreover, the application of indirect taxes
(such as sales and use tax (“ SUT ), value- added tax (“ VAT ”), goods and services tax (“ GST ”), and other indirect taxes) to
our operations is complex and evolving. U. S. states, local and foreign taxing jurisdictions have differing rules and regulations
governing differing types of taxes, and these rules and regulations are subject to varying interpretations and exemptions that
may change over time. We collect and remit SUT, VAT, GST and other taxes in many jurisdictions and we are routinely subject
to audits. We are also routinely subjeetto-andits-audited regarding our tax reporting and remissions by local and national
government-governments , and we-may also be subject to audits in B—S—states;toealand-foretgnjurisdictions for which we
have not accrued tax liabilities. The positions we take regarding taxes as well as the amounts we collect or remit may be
challenged and we may be liable for failing to collect or remit all erany-perttereftaxes deemed owed or the taxes could exceed
our estimates. One or more U. S. states or countries may seek to impose incremental or new sales, use, or other tax collection
obligations efs-or may determine that such taxes should have but have not been paid by us. If we dispute rulings or positions




taken by tax authorities, we may incur significant expenses , and-expend-stgaifteant-time and effort to defend our positions 5
whielhr-may-be-eostly-. OnAugust16-During the year ended December 31 , 2622-2023 | the InflationReduetionAetof 2622
Company received a notice and initial assessment from His Majesty’ s Revenue and Customs (“ I RA-HMRC ”) was
enaeted-for unpaid VAT related to certain clear aligner sales made during various periods beginning 2019 through 2023 .
While we assert that these sales are exempt from VAT lteeontainsnumerous-new U—S—federal-taxtaw provistons-, ineluding

that we have reasonably relied upon statements and guidance by HMRC and that our mterpretatlon of relevant

unpald VAT is not probable eva-l-u&te—t-he—l—&ﬁ—s—mpaet—te—etukbuﬂnes‘s— W‘h-teh-lt is p0s51ble that we may be m&terta-l—subject
to a loss in connection with unpaid VAT . The application of existing ;-and new jerfutare-tax laws, and the results of audits 5

Whet-her—m—t-he—U—Srer—mtefﬂaﬁeﬂaHy—could harm our business. Furthermore, there have been and will continue to be
substantial ongoing costs associated with complying with the various tax requirements and defendlng our positions in the
numerous markets in which we conduct or will conduct business. Historically, the market price for our common stock has been
volatile. The market price of our common stock is subject to rapid and large price fluctuations attributable to various factors,
many of which are beyond our control. The factors include:  quarterly variations in our results of operations and liquidity or
changes in our forecasts and guidance; ¢ our ability to regain or sustain our historical growth rates; * changes in
recommendations by the investment community or speculation in the press or investment community regarding estimates of our
net revenues, operating results or other performance indicators; * announcements by us or our competitors or new market
entrants, including strategic actions, management change% and material transactions or acquisitions; * technical factors in the
public trading markets for our stock that may produce price movements inconsistent thatmay-ermay-neteompertwith macro,
industry or company- specific fundamentals, including ;withewttmitationsthe sentiment of retail investors ( relading-as it may
be expressed on financial trading and other social media sites), the amount and status of short interest in our securities, access to
margin debt, trading in options and other derivatives on our common stock, fractional share trading, and other technical trading
factors or strategies; * announcements regarding stock repurchases, sales or purchases of our common stock by us, our officers
or directors, credit agreements and debt issuances; ¢ announcements of technological innovations, new, additional or revised
programs, business models, products or product offerings by us, our customers or competitors; * key decisions in pending
litigation, new litigation, settlements, judgments or decrees; and ¢ general economic market conditions, including rising interest
rates, inflationary pressures, recessions, consumer sentiment and demand, global political conflict and industry factors unrelated
to our actual performance. In addition, the stock market in general, and the market for technology and medical device
companies, in particular, have-often experieneed-- experience extreme price and volume fluctuations eften-unrelated to-or
disproportionate to corporate operating performance. These broad market and industry factors may include market expectations
of, or actual changes in, monetary policies that have the goal of easing or tightening interest rates such as the U. S. federal funds
rate and austerity measures of governments intended to control budget deficits. Histortealy;-seeurtttes-Securities litigation,
including securities class action lawsuits and securities derivative lawsuits, is often brought against an issuer following periods
of volatility in the market price of its securities and we have not been exempt from such litigation. We cannot guarantee that we
will continue to repurchase our common stock in the future, and any repurchases that-we may make may not achieve our desired
objectives. We have a history of recurring stock repurchase programs intended to return capital to our investors. Future stock
repurchase programs are contingent on a variety of factors, including our financial condition, market conditions, results of
operations, business requirements, and our Beard-efBireetors-continuing determination that stock repurchases are in the best
interests of our stockholders and in compliance with all applicable laws and agreements. There is no assurance that we will
continue repurchasing our common stock in the future at ;-eenststentwith-historical levels or at all, or that our stock repurchase
programs will have-a-beneftetal-beneficially impact en-our stock prlce Additionally, thetRA-effective January 1 , ameng
2023, other—- the things;Inflation Reduction Act imposes a 1 % excise tax on our stock any-domestie-eorporation-that
repurchases #tsstoek-after Deeember3+-2022-, which will increase our tax liabilities and the cost to make-repurehasesretire
stock and may impact if and how much stock we choose to repurchase in the future. Future sales of significant amounts of our
common stock may depress our stock price. A significant percentage of our outstanding common stock is currently owned by a
small number of stockholders. These stockholders have sold in the past, and may sell in the future, large amounts of our stock
over relatively short periods of time. Sales of substantial amounts of our stock by existing stockholders may adversely affect the
market price of our stock by creating the perception of difficulties or problems with our business that may depress our stock
price. 34



