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Investing in our securities involves risks. Before you make a decision to transact in our securities, you should carefully consider
the following risk factors in addition to the other information included in this Annual Report on Form 10- K, including matters
addressed in the section titled “ Special Note Regarding Forward- Looking Statements, ” as well as our audited financial
statements and notes thereto. If any of the risks discussed herein actually occur, it may materially harm our business, operations,
financial condition or prospects. As a result, the market price of our securities could decline, and you could lose all or part of
your investment. These risk factors are not exhaustive, and investors are encouraged to perform their own investigation with
respect to Altus and its business, operations, financial condition and prospects. Altus may face additional risks and uncertainties
that are not presently known to us, or that our management currently deems immaterial, which may also impair Altus’ s
business, operations, financial condition or prospects. Summary of Risks Related to Altus’ s Business Our business is subject to
numerous risks and uncertainties, including those highlighted in the section titled" Risk Factors," which represent challenges
that we face in connection with the successful implementation of our strategy and growth of our business. The occurrence of one
or more of the events or circumstances described in that section, alone or in combination with other events or circumstances,
may have a material adverse effect on our business, cash flows, financial condition and results of operations. These risk factors
include, but are not limited to, the following: « Qur growth strategy depends on the widespread adoption of solar power
technology; ° If we cannot compete successfully against other solar and energy companies, we may not be successful in
developing our operations and our business may suffer; « With respect to providing electricity on a price- competitive basis,
solar systems face competition from traditional regulated electric utilities, from less- regulated third party energy service
providers and from new renewable energy companies; * A material reduction in the retail price of traditional utility- generated
electricity or electricity from other sources could harm our business, financial condition, results of operations and prospects;
Due to the limited number of suppliers in our industry, the acquisition of any of these suppliers by a competitor or any shortage,
delay, quality issue, price change, or other limitations in our ability to obtain requisite components or technologies we use could
result in adverse effects; * Although our business has benefited from the declining cost of solar panels in the past, our financial
results may be harmed with the recent increase in the price of solar panels, and our costs overall may continue to increase in the
future due to further increases in the cost of solar panels and tariffs on imported solar panels imposed by the U. S. government;
The operation and maintenance of our facilities is subject to many operational risks, the consequences of which could have a
material adverse effect on our business, financial condition, results of operations and prospects; « Our business, financial
condition, results of operations and prospects could suffer if we do not proceed with projects under development or are unable to
complete the construction of, or capital improvements to, facilities on schedule or within budget; « We face risks related to
project siting, financing, construction, permitting, supply chain delays, governmental approvals and the negotiation of project
development agreements that may impede their development and operating activities; and * While our growth strategy includes
seeking acquisitions of operating solar power generation assets and portfolios, we may not be successful in identifying or
making any acquisitions in the future. We may not realize the anticipated benefits of acquisitions, and integration of these
acquisitions may disrupt our business and management. Business and Operational Risks Our growth strategy depends on the
widespread adoption of solar power technology. The market for solar power products is emerging and rapidly evolving, and our
future success is uncertain. If solar power technology proves unsuitable for widespread commercial deployment or if demand
for solar power products fails to develop sufficiently, we would be unable to generate enough revenues to achieve and sustain
profitability and positive cash flow. The factors influencing the widespread adoption of solar power technology include but are
not limited to: * cost- effectiveness of solar power technologies as compared with conventional and non- solar alternative energy
technologies; * performance and reliability of solar power products as compared with conventional and non- solar alternative
energy products; ¢ continued deregulation of the electric power industry and broader energy industry; ¢ fluctuations in economic
and market conditions which impact the viability of conventional and non- solar alternative energy sources, such as increases or
decreases in the prices of oil and other fossil fuels; and * availability of governmental subsidies and incentives. If we cannot
compete successfully against other solar and energy companies, we may not be successful in developing our operations and our
business may suffer. The solar and energy industries are characterized by intense competition and rapid technological advances,
both in the U. S. and internationally. We compete with solar companies with business models that are similar to ours. In
addition, we compete with solar companies in the downstream value chain of solar energy. For example, we face competition
from purely finance driven organizations that acquire customers and then subcontract out the installation of solar energy
systems, from installation businesses that seek financing from external parties, from large construction companies and utilities,
and increasingly from sophisticated electrical and roofing companies. Some of these competitors may provide energy at lower
costs than we do. Further, some competitors are integrating vertically in order to ensure supply and to control costs. Many of our
competitors also have significant brand name recognition and have extensive knowledge of our target markets. If we are unable
to compete in the market, there will be an adverse effect on our business, financial condition, and results of operations. With
respect to providing electricity on a price- competitive basis, solar systems face competition from traditional regulated electric
utilities, from less- regulated third party energy service providers and from new renewable energy companies. The solar energy
and renewable energy industries are both highly competitive and continually evolving as participants strive to distinguish
themselves within their markets and compete with large traditional utilities. We believe that our primary competitors are the
traditional utilities that supply electricity to our potential customers. Traditional utilities generally have substantially greater



financial, technical, operational and other resources than we do. As a result, these competitors may be able to devote more
resources to the research, development, promotion, and sale of their products or respond more quickly to evolving industry
standards and changes in market conditions than we can. Traditional utilities could also offer other value- added products or
services that could help them to compete with us even if the cost of electricity they offer is higher than that of ours. In addition,
a majority of utilities” sources of electricity is non- solar, which may allow utilities to sell electricity more cheaply than
electricity generated by our solar energy systems. We also compete with companies that are not regulated like traditional utilities
but have access to the traditional utility electricity transmission and distribution infrastructure pursuant to state and local pro-
competitive and consumer choice policies. These energy service companies are able to offer customers electricity supply- only
solutions that are competitive with our solar energy system options on both price and usage of renewable energy technology
while avoiding the long- term agreements and physical installations that our current fund- financed business model requires.
This may limit our ability to attract new customers, particularly those who wish to avoid long- term contracts or have an
aesthetic or other objection to putting solar panels on their roofs. As the solar industry grows and evolves, we will also face new
competitors who are not currently in the market. Low technological barriers to entry characterize our industry and well-
capitalized companies could choose to enter the market and compete with us. Our failure to adapt to changing market conditions
and to compete successfully with existing or new competitors will limit our growth and will have a material adverse effect on
our business and prospects. A material reduction in the retail price of traditional utility- generated electricity or electricity from
other sources could harm our business, financial condition, results of operations and prospects. We believe that a significant
number of our customers decide to buy solar energy because they want to pay less for electricity than what is offered by the
traditional utilities. However, distributed C & I solar energy has yet to achieve broad market adoption as evidenced by the fact
that distributed solar has penetrated less than 5 % of its total addressable market in the U. S. C & I sector. The customer’ s
decision to choose solar energy may also be affected by the cost of other renewable energy sources. Decreases in the retail
prices of electricity from the traditional utilities or from other renewable energy sources would harm our ability to offer
competitive pricing and could harm our business. The price of electricity from traditional utilities could decrease as a result of: ¢
construction of a significant number of new power generation plants, including plants utilizing natural gas, nuclear, coal,
renewable energy or other generation technologies;  relief of transmission constraints that enable local centers to generate
energy less expensively; ¢ reductions in the price of natural gas; ¢ utility rate adjustment and customer class cost reallocation; ¢
energy conservation technologies and public initiatives to reduce electricity consumption; ¢ development of new or lower- cost
energy storage technologies that have the ability to reduce a customer’ s average cost of electricity by shifting load to off- peak
times; or « development of new energy generation technologies that provide less expensive energy . A reduction in utility
electricity prices would make the purchase or the lease of our solar energy systems less economically attractive. If the retail
price of energy available from traditional utilities were to decrease due to any of these reasons, or other reasons, we would be at
a competitive disadvantage, we may be unable to attract new customers and our growth would be limited. Due to the limited
number of suppliers in our industry, the acquisition of any of these suppliers by a competitor or any shortage, delay, quality
issue, price change, or other limitations in our ability to obtain components or technologies we use could result in adverse
effects. While we purchase our products from several different suppliers, if one or more of the suppliers that we rely upon to
meet anticipated demand ceases or reduces production due to its financial condition, acquisition by a competitor, delays in
receipt of component parts, or otherwise is unable to increase production as industry demand increases or is otherwise unable to
allocate sufficient production to us, it may be difficult to quickly identify alternate suppliers or to qualify alternative products on
commercially reasonable terms, and our ability to satisfy this demand may be adversely affected. At times, suppliers may have
issues with the quality of their products, which may not be realized until the product has been installed at a customer site. This
may result in additional cost incurred. There are a limited number of suppliers of solar energy system components and
technologies. While we believe there are other sources of supply for these products available, transitioning to a new supplier
may result in additional costs and delays in acquiring our solar products and deploying our systems. These issues could harm our
business or financial performance. In addition, the acquisition of a component supplier or technology provider by one of our
competitors could limit our access to such components or technologies and require significant redesigns of our solar energy
systems or installation procedures, slow our growth, cause our financial results and operational metrics to suffer, and have a
negative impact on our business. There have also been periods of industry- wide shortages of key components, including solar
panels, in times of industry disruption. The manufacturing infrastructure for some of these components has a long lead- time,
requires significant capital investment and relies on the continued availability of key commodity materials, potentially resulting
in an inability to meet demand for these components. The solar industry is frequently experiencing significant disruption and, as
a result, shortages of key components, including solar panels, may be more likely to occur, which in turn may result in price
increases for such components. Even if industry- wide shortages do not occur, suppliers may decide to allocate key components
with high demand or insufficient production capacity to more profitable customers, customers with long- term supply
agreements or customers other than us and our supply of such components may be reduced as a result —Fre-supply-of
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ires-. We purchase the components for our solar energy systems on both an as- needed basis as well as under
long- term supply agreements. The vast majority of our purchases are denominated in U. S. dollars. Since our revenue is also
generated in U. S. dollars we are mostly insulated from currency fluctuations. However, since our suppliers often incur a
significant amount of their costs by purchasing raw materials and generating operating expenses in foreign currencies, if the
value of the U. S. dollar depreciates significantly or for a prolonged period of time against these other currencies, this may cause
our suppliers to raise the prices they charge us, which could harm our financial results. On December 23, 2021, the Uyghur
Forced Labor Prevention Act was passed, responding to human rights abuses and forced labor practices in the Xinjian Uyghur



Autonomous Region of China (the “ Xinjian Region ). It establishes a rebuttable presumption that the importation of any
goods, wares, articles, and merchandise mined, produced, or manufactured wholly or in part in the Xinjiang Region, or produced
by certain entities, is prohibited by Section 307 of the Tariff Act of 1930 and that such goods, wares, articles, and merchandise
are not entitled to entry to the United States. Approximately 50 % of the global supply of polysilicon, an essential material in
conventional solar modules, is from the Xinjian Region, which has caused some delays in the receipt of polysilicon, affecting
the solar module supply chain. The presumption applies unless the Commissioner of U. S. Customs and Border Protection
determines that the importer of record has complied with specified conditions and, by clear and convincing evidence, that the
goods, wares, articles, or merchandise were not produced using forced labor. We are mitigating the effects of this new
legislation by procuring products only from those countries and regions that have proper documentation as reviewed and
approved by the U. S. Customs and Border Protection. Any additional supply shortages, delays, quality issues, price changes or
other limitations in our ability to obtain components we use, including due-te-EOVIHD—9-and-as a result of our transition to
more diverse solar suppliers from various countries, including from domestic providers, and hostilities in thc Red Sea
Russta-invaston-of-Ukraine-, could limit our growth, cause cancellations or adversely affect our profitability, result in loss of
market share and damage to our brand, and cause our financial results and operational metrics to suffer. Although our business
has benefited from the declining cost of solar panels in the past, our financial results may be harmed now that the cost of solar
panels has increased, and our costs overall may continue to increase in the future, due to increases in the cost of solar panels and
tariffs on imported solar panels imposed by the U. S. government. The declining cost of solar panels and the raw materials
necessary to manufacture them in the past has been a key driver in the pricing of our solar energy systems and customer
adoption of this form of renewable energy. With the increase of solar panel and raw materials prices and because our costs
overall may continue to increase, our growth could slow, and our financial results could suffer. Further, the cost of solar panels
and raw materials could increase in the future due to tariffs, Hngering-isswes-ofCOVID-the Russia invasion of Ukraine
hostilities in the Red Sea , or other factors. On February 7, 2018, the U. S. government imposed a protective tariff on solar
panel components for four years. On February 4, 2022, the U. S. government extended such safeguard measure for four years
and doubled the volume of excluded panels from such safeguard measure from 2. 5 gigawatts (" GW") to 5 GW, and the U. S.
Trade Representative (“ USTR ”) released the following terms of the extended tariff: Year 5Year 6Year 7Year 82 /7 /2022 to 2
/6/20232/7/2023t02/6/20242/7/2024t02 /6 /20252 /7 /2025 to2 /6 /2026Safeguard Tariff on Panels and Cells14.
75 % 14.5 % 14. 25 % 14 % Cells Exempted from Tariff5 GW5 GW5 GW5 GW As indicated in the terms, the tariff will not
apply to the first 5 GW of solar cells imported in each of the four years. In addition, the tariff will not apply to bi- facial panels.
Panels imported from China and Taiwan previously were subject to tariffs from a 2012 solar trade case. The current tariff
applies to all countries. As a result of the protective tariffs, and if additional tariffs are imposed or other disruptions to the
supply chain occur, our ability to purchase these products on competitive terms or to access specialized technologies from other
countries could be limited. Any of those events could harm our financial results by requiring us to account for the cost of tariffs
or to purchase solar panels or other system components from alternative, higher- priced sources. On February 8, 2022, Auxin
Solar, a U. S. module manufacturer petitioned the U. S. Department of Commerce to investigate whether crystalline silicon PV
(" CSPV") cells and modules assembled in Malaysia, Thailand, Vietnam and Cambodia from eight solar companies are
circumventing US anti- dumping and countervailing duty (" AD / CVD") orders on cells and modules from China, which places
a 100 % to 250 % tariff on such modules. The U. S. Department of Commerce decided to open a country- wide circumvention
inquiry investigation and on December 7, 2022, the U. S. Department of Commerce made a preliminary determination that four
of the eight companies being investigated are attempting to bypass U. S. duties by doing minor processing in one of the
Southeast Asian countries before shipping to the United States. Because the U. S. Department of Commerce preliminarily found
that circumvention was occurring through each of the four Southeast Asian countries, the U. S. Department of Commerce is
making a “ country- wide ” circumvention finding, which simply designates the country as one through which solar cells and
modules are being circumvented from the PRC. Companies in these countries will be permitted to certify that they are not
circumventing the AD / CVD orders, in which case the circumvention fmdmgs W111 not apply These fmdmgs are-were
prehmmary, and the U. S Department of Commerce lssued Wi d Off

August 18 —whteh—ts—eufren&y—sehedt&ed—fer—May—l— 2023 afﬁrmlng the prellmmary ﬁndlng that such Chinese companies
were shipping their solar products through such Southeast Asian countries to avoid paying anti- dumping and
countervailing duties . These AD / CVD orders have impeded our ability to import solar modules from certain suppliers and we
are mitigating the effects by diversifying the suppliers from whom we procure our solar modules and entering into long- term
flexible supply agreements . which transition may cause delays . Our market is characterized by rapid technological change,
which requires us to continue to develop new products and product innovations. Any delays in such development could
adversely affect market adoption of our products and our financial results. Continuing technological changes in battery and other
EV technologies could adversely affect adoption of current EV charging technology and / or our products. Our future success
will depend upon our ability to develop and introduce a variety of new capabilities and innovations to our existing product
offerings, as well as introduce a variety of new product offerings, to address the changing needs of the EV charging market. As
new products are introduced, gross margins have historically tended to decline until the products become more mature, with a
more efficient manufacturing process. As EV technologies change, we may need to upgrade or adapt our charging station
technology and introduce new products and services in order to serve vehicles that have the latest technology, in particular
battery cell technology, which could involve substantial costs. Even if we are able to keep pace with changes in technology and
develop new products and services, our research and development expenses could increase, our gross margins could be
adversely affected in some periods and our prior products could become obsolete more quickly than expected. We may not be



able to release new products in a timely manner, or at all, and such new products may not achieve market acceptance. Delays in
delivering new products that meet customer requirements could damage our relationships with customers and lead them to seek
alternative providers. Delays in introducing products and innovations or the failure to offer innovative products or services at
competitive prices may cause existing and potential customers to purchase our competitors’ products or services. Further,
significant developments in alternative technologies, such as advances in other forms of distributed solar power generation,
storage solutions such as batteries, the widespread use or adoption of fuel cells for residential or commercial properties or
improvements in other forms of centralized power production may materially and adversely affect our business and prospects in
ways we do not currently anticipate. Any failure by us to adopt new or enhanced technologies or processes, or to react to
changes in existing technologies, could materially delay deployment of our solar energy systems, which could result in product
obsolescence, the loss of competitiveness of our systems, decreased revenue and a loss of market share to competitors. If we are
unable to devote adequate resources to develop products or cannot otherwise successfully develop products or services that meet
customer requirements on a timely basis or that remain competitive with technological alternatives, our products and services
could lose market share, our revenue will decline, we may experience higher operating losses and our business and prospects
will be adversely affected. The operation and maintenance of our facilities are subject to many operational risks, the
consequences of which could have a material adverse effect on our business, financial condition, results of operations and
prospects. The operation, maintenance, refurbishment, construction and expansion of our facilities involve risks, including
breakdown or failure of equipment or processes, fuel interruption and performance below expected levels of output or
efficiency. Some of our facilities were constructed many years ago and may require significant capital expenditures to maintain
peak efficiency or to maintain operations. There can be no assurance that our maintenance program will be able to detect
potential failures in our facilities before they occur or eliminate all adverse consequences in the event of failure. In addition,
weather- related interference, work stoppages and other unforeseen problems may disrupt the operation and maintenance of our
facilities and may materially adversely affect us. We have entered into ongoing maintenance and service agreements with the
manufacturers of certain critical equipment. If a manufacturer is unable or unwilling to provide satisfactory maintenance or
warranty support, we may have to enter into alternative arrangements with other providers. These arrangements could be more
expensive to us than our current arrangements and this increased expense could have a material adverse effect on our business. If
we are unable to enter into satisfactory alternative arrangements, our inability to access technical expertise or parts could have a
material adverse effect on us. While we maintain an inventory of, or otherwise make arrangements to obtain, spare parts to
replace critical equipment and maintain insurance for property damage to protect against certain operating risks, these
protections may not be adequate to cover lost revenues or increased expenses and penalties that could result if we were unable
to operate our generation facilities at a level necessary to comply with sales contracts. Our business, financial condition, results
of operations and prospects could suffer if we do not proceed with projects under development or are unable to complete the
construction of, or capital improvements to, facilities on schedule or within budget. Our ability to proceed with projects under
development and to complete the construction of, or capital improvements to, facilities on schedule and within budget may be
adversely affected by escalating costs for materials and labor and regulatory compliance, inability to obtain or renew necessary
licenses, rights- of- way, permits or other approvals on acceptable terms or on schedule, disputes involving contractors, labor
organizations, land owners, governmental entities, environmental groups, Native American and aboriginal groups, lessors, joint
venture partners and other third parties, negative publicity, interconnection issues and other factors. If any development project
or construction or capital improvement project is not completed, is delayed or is subject to cost overruns, certain associated costs
may not be approved for recovery or otherwise be recoverable through regulatory mechanisms that may be available, and we
could become obligated to make delay or termination payments or become obligated for other damages under contracts, could
experience the loss of tax credits or tax incentives, or delayed or diminished returns, and could be required to write off all or a
portion of its investment in the project. Any of these events could have a material adverse effect on our business, financial
condition, results of operations and prospects. We face risks related to project siting, financing, construction, permitting,
governmental approvals and the negotiation of project development agreements that may impede their development and
operating activities. We own, develop, construct, manage and operate electric- generation facilities. A key component of our
growth is our ability to construct and operate generation facilities to meet customer needs. As part of these operations, we must
periodically apply for licenses and permits from various local, state, and federal regulatory authorities and abide by their
respective conditions. If we are unsuccessful in obtaining necessary licenses or permits on acceptable terms or resolving third-
party challenges to such licenses or permits, if there is a delay in obtaining or renewing necessary licenses or permits or if
regulatory authorities initiate any associated investigations or enforcement actions or impose related penalties or disallowances
on us, our business, financial condition, results of operations and prospects could be materially adversely affected. Any failure to
negotiate successful project development agreements for new facilities with third parties could have similar results. Our
business is subject to risks associated with construction, such as cost overruns and delays, and other contingencies that may arise
in the course of completing installations such as union requirements, and such risks may increase in the future as we expand the
scope of such services with other parties. We do not typically install charging stations at customer sites. These installations are
typically performed by our partners or electrical contractors with an existing relationship with the customer and / or knowledge
of the site. The installation of charging stations at a particular site is generally subject to oversight and regulation in accordance
with state and local laws and ordinances relating to building codes, safety, environmental protection and related matters, and
typically requires various local and other governmental approvals and permits that may vary by jurisdiction. In addition,
building codes, accessibility requirements or regulations may hinder EV charger installation because they end up costing the
developer or installer more in order to meet the code requirements. Meaningful delays or cost overruns may impact our
recognition of revenue in certain cases and / or impact customer relationships, either of which could impact our business. In
addition, if any of our partners or electrical contractors are unable to provide timely, thorough and quality installation- related



services, customers could fall behind their construction schedules leading to liability to us or cause customers to become
dissatisfied with the solutions we offer. We may not be able to effectively manage our growth. Our future growth may cause a
significant strain on our management and our operational, financial, and other resources. Our ability to manage our growth
effectively will require us to implement and improve our operational, financial, and management systems and to expand, train,
manage, and motivate our employees and develop processes to efficiently integrate our strategic acquisition of portfolio asses,
which is a primary part of our future growth strategy. These demands will require the hiring of additional management
personnel and the development of additional expertise by management. Any increase in resources used without a corresponding
increase in our operational, financial, and management systems could have a negative impact on our business, financial
condition, and results of operations. While our growth strategy includes seeking operating solar power generation assets and
portfolios to add to our portfolio, we may not be successful in identifying or marking any acquisitions in the future. We may not
realize the anticipated benefits of acquisitions, and integration of these acquisitions may disrupt our business and management.
Our business strategy includes growth through the acquisitions of solar power generation assets and portfolios. We may not be
able to continue to identify attractive acquisition opportunities or successfully acquire those opportunities that are identified in
our pipeline. There is always the possibility that even if there is success in integrating our current or future acquisitions into the
existing operations, we may not derive the benefits, such as administrative or operational synergies or earnings obtained, that
were expected from such acquisitions, which may result in the commitment of capital resources without the expected returns on
the capital. The competition for acquisition opportunities may increase which in turn would increase our cost of making further
acquisitions or causing us to curb our activities of making additional acquisitions. In pursuing our business strategy, from time to
time we evaluate targets and enter into agreements regarding possible acquisitions, divestitures, and joint ventures. To be
successful, we conduct due diligence to identify valuation issues and potential loss contingencies, negotiate transaction terms,
complete transactions, and manage post- closing matters such as the integration of acquired assets and businesses. Our due
diligence reviews are subject to the completeness and accuracy of disclosures made by third parties. We may incur
unanticipated costs or expenses following a completed acquisition, including post- closing asset impairment charges, expenses
associated with eliminating duplicate facilities, litigation, and other liabilities. We have in the past, and in the future we may,
acquire companies, project pipelines, products or technologies or enter into joint ventures or other strategic initiatives. We may
not realize the anticipated benefits of these acquisitions, and any acquisition has numerous risks. These risks include the
following: « difficulty in assimilating the operations and personnel of the acquired company; * difficulty in effectively
integrating the acquired technologies or products with our current technologies; ¢ difficulty in maintaining controls, procedures
and policies during the transition and integration; * disruption of our ongoing business and distraction of our management and
employees from other opportunities and challenges due to integration issues; ¢ difficulty integrating the acquired company’ s
accounting, management information, and other administrative systems; ¢ inability to retain key technical and managerial
personnel of the acquired business; ¢ inability to retain key customers, vendors, and other business partners of the acquired
business; ¢ inability to achieve the financial and strategic goals for the acquired and combined businesses; * incurring
acquisition- related costs or amortization costs for acquired intangible assets that could impact our operating results; * potential
failure of the due diligence processes to identify significant issues with product quality, intellectual property infringement, and
other legal and financial liabilities, among other things; * misjudging the value of acquired assets to us; * potential inability to
assert that internal controls over financial reporting are effective; and * potential inability to obtain, or obtain in a timely manner,
approvals from governmental authorities, which could delay or prevent such acquisitions. Acquisitions of companies, businesses
and assets are inherently risky and, if we do not complete the integration of these acquisitions successfully and in a timely
manner, we may not realize the anticipated benefits of the acquisitions to the extent anticipated, which could adversely affect
our business, financial condition, or results of operations. In addition, our guidance and estimates for our future operating and
financial results assume the completion of certain of our acquisitions that are in our acquisition pipeline. If we are unable to
execute on our actionable pipeline and integrate these acquisitions, we may miss our guidance, which could adversely affect the
market price of our Class A Common Stock and our business, financial condition, or results of operations. Our business is
concentrated in certain markets, putting us at risk of region- specific disruptions. As of December 31, 26222023 , a majority of
our solar facilities were in Massaehusetts;-New Jersey, Minnesota-New York, Massachusetts, and California. We have sifee
recently expanded to include New—¥otlkNorth Carolina and South Carolina to our list of states we are concentrated in and
expect our near- term future growth to occur in states such as Maryland, New York, €alifernta;-and Hawait-New Jersey , and to
further expand our customer base and operational infrastructure. Accordingly, our business and results of operations are
particularly susceptible to adverse economic, regulatory, political, weather and other conditions in such markets and in other
markets that may become similarly concentrated. Our acquisition of solar project portfolios may not be as successful as
acquiring the assets individually. We may acquire entire portfolios of solar projects and the performance of individual solar
projects in such a portfolio will vary. We may not derive the benefits, such as administrative or operational synergies that were
expected and our earnings from the entire portfolio may not exceed the earnings we would have received had we purchased
some, but not all, of the solar projects contained in such portfolio. Our growth depends in part on the success of our relationships
with third parties. A key component of our growth strategy is to develop or expand our relationships with third parties. For
example, we are investing resources in establishing strategic relationships with market players across a variety of industries,
including large retailers, to generate new customers. These programs may not roll out as quickly as planned or produce the
results we anticipated. A significant portion of our business depends on attracting and retaining new and existing solar partners.
Negotiating relationships with our solar partners, investing in due diligence efforts with potential solar partners, training such
third parties and contractors, and monitoring them for compliance with our standards require significant time and resources and
may present greater risks and challenges than expanding a direct sales or installation team. If we are unsuccessful in establishing
or maintaining our relationships with these third parties, our ability to grow our business and address our market opportunity



could be impaired. Even if we are able to establish and maintain these relationships, we may not be able to execute on our goal
of leveraging these relationships to meaningfully expand our business, brand recognition and customer base. This would limit
our growth potential and our opportunities to generate significant additional revenue or cash flows. Our relationship with CBRE
is continuing to develop and may not result in profitable long- term contracts with their referred clients. Our relationship with
CBRE is continuing to develop. The Company expects some development opportunities to come from referrals from CBRE and
Blackstone. Our success depends on profitable long- term contracts with any referred clients. We cannot assure you that new
contracts and clients for our technologies, products and services will develop or that our existing market will grow. If a
significant number of referred clients elect not to use our services or purchase our products, it could materially adversely affect
our financial condition, business and results of operations. The principal benefits expected to result from referrals from CBRE
and Blackstone may not be fully achieved. Challenges we may face in this regard include, but are not limited to: (i) estimating
the capital, personnel and equipment required for proper integration; (ii) minimizing potential adverse effects on existing
business relationships; (iii) enhancing the technology platform; and (iv) successfully developing and marketing the Company’ s
products and services. Any difficulties we may experience in connection with referrals obtained could delay or prevent us from
realizing expected benefits and enhancing our business, and our business, financial condition and results of operation could be
materially and adversely impacted. Failure to successfully recruit, hire and retain a sufficient number of employees and service
providers in key functions would constrain our growth and our ability to timely complete customers’ projects and successfully
manage customer accounts. To support our growth, we need to hire, train, deploy, manage and retain a substantial number of
skilled employees, engineers, installers, electricians, sales and project finance specialists. Competition for qualified personnel in
our industry is increasing, particularly for skilled personnel involved in the installation of solar energy systems. We have in the
past been, and may in the future be, unable to attract or retain qualified and skilled installation personnel or installation
companies to be our solar partners, which would have an adverse effect on our business. We and our solar partners also compete
with the homebuilding and construction industries for skilled labor. As these industries grow and seek to hire additional
workers, our cost of labor may increase. In addition, because we are headquartered in Connecticut, we compete for a limited
pool of technical and engineering resources that requires us to pay wages that are competitive with relatively high regional
standards for employees in these fields. Further, we need to continue to expand upon the training of our customer service team to
provide high- end account management and service to customers before, during and following the point of installation of our
solar energy systems. Identifying and recruiting qualified personnel and training them requires significant time, expense and
attention. It can take several months before a new customer service team member is fully trained and productive at the standards
that we have established. If we are unable to hire, develop and retain talented technical and customer service personnel, we may
not be able to realize the expected benefits of this investment or grow our business. In addition, to support the growth and
success of our direct- to- consumer channel, we need to recruit, retain and motivate a large number of sales personnel on a
continuing basis. We compete with many other companies for qualified sales personnel, and it could take many months before a
new salesperson is fully trained on our solar service offerings. If we are unable to hire, develop and retain qualified sales
personnel or if they are unable to achieve desired productivity levels, we may not be able to compete effectively. We are highly
dependent on members of our management and technical staff. Our success also depends on our ability to continue to attract,
retain and motivate highly skilled junior, mid- level, and senior managers as well as junior, mid- level, and senior technical
personnel. The loss of any of our executive officers, key employees, or consultants and our inability to find suitable
replacements could potentially harm our business, financial condition, and prospects. We may be unable to attract and retain
personnel on acceptable terms given the competition among solar and energy companies. Certain of our current officers,
directors, and / or consultants hereafter appointed may from time to time serve as officers, directors, scientific advisors, and / or
consultants of other solar and energy companies. We do not maintain “ key man ” insurance policies on any of our officers or
employees. Other than certain members of our senior management team, all of our employees are employed *“ at will ” and,
therefore, each employee may leave our employment and join a competitor at any time. We plan to grant stock options,
restricted stock grants, restricted stock unit grants, or other forms of equity awards in the future as a method of attracting and
retaining employees, motivating performance, and aligning the interests of employees with those of our shareholders. If we are
unable to implement and maintain equity compensation arrangements that provide sufficient incentives, we may be unable to
retain our existing employees and attract additional qualified candidates. If we are unable to retain our existing employees and
attract additional qualified candidates, our business and results of operations could be adversely affected. Currently the exercise
prices of all outstanding stock options are greater than the current stock price. As of December 31, 26222023 , we had 62-93
employees, all of which $9-were full- time employees. We may be unable to implement and maintain an attractive incentive
compensation structure in order to attract and retain the right talent. These actions could lead to disruptions in our business,
reduced employee morale and productivity, increased attrition, and problems with retaining existing and recruiting future
employees. Problems with product quality or performance may cause us to incur warranty expenses, damage our market
reputation and prevent us from maintaining or increasing our market share. Customers who enter into customer agreements with
us sometimes are covered by production guarantees and roof penetration warranties. As the owners of the solar energy systems,
we or our investment funds receive a warranty from the inverter and solar panel manufacturers, and, for those solar energy
systems that we do not install directly, we receive workmanship and material warranties as well as roof penetration warranties
from our solar partners. One or more of our third- party manufacturers or solar partners could cease operations and no longer
honor these warranties, leaving us to fulfill these potential obligations to customers, or such warranties may be limited in scope
and amount, and may be inadequate to protect us. We also provide a performance guarantee with certain solar service offerings
pursuant to which we compensate customers on an annual basis if their system does not meet the electricity production
guarantees set forth in their agreement with us. Customers who enter into customer agreements with us that are covered by
production guarantees, typically have such guarantees equal to the length of the term of these agreements, typically 20 or 25



years. We may suffer financial losses associated if significant performance guarantee payments are triggered. Because of our
limited operating history and the length of the term of our customer agreements, we have been required to make assumptions
and apply judgments regarding a number of factors, including the durability, performance and reliability of our solar energy
systems. Our assumptions could prove to be materially different from the actual performance of our systems, causing us to incur
substantial expense to repair or replace defective solar energy systems in the future or to compensate customers for systems that
do not meet their production guarantees. Product failures or operational deficiencies also would reduce our revenue from power
purchase or lease agreements because they are dependent on system production. Any widespread product failures or operating
deficiencies may damage our market reputation and adversely impact our financial results. Our business, financial condition,
results of operations and prospects can be materially adversely affected by weather conditions, including, but not limited to, the
impact of severe weather. Weather conditions directly influence the demand for electricity and natural gas and other fuels and
affect the price of energy and energy- related commodities. In addition, severe weather and natural disasters, such as hurricanes,
floods, tornadoes, icing events and earthquakes, can be destructive and cause power outages and property damage, reduce
revenue, affect the availability of fuel and water, and require us to incur additional costs, for example, to restore service and
repair damaged facilities, to obtain replacement power and to access available financing sources. Furthermore, our physical
plants could be placed at greater risk of damage should changes in the global climate produce unusual variations in temperature
and weather patterns, resulting in more intense, frequent and extreme weather events, and abnormal levels of precipitation. A
disruption or failure of electric generation, or storage systems in the event of a hurricane, tornado or other severe weather event,
or otherwise, could prevent us from operating our business in the normal course and could result in any of the adverse
consequences described above. Any of the foregoing could have a material adverse effect on our business, financial condition,
results of operations and prospects. Where cost recovery is available, recovery of costs to restore service and repair damaged
facilities is or may be subject to regulatory approval, and any determination by the regulator not to permit timely and full
recovery of the costs incurred could have a material adverse effect on our business, financial condition, results of operations and
prospects. Changes in weather can also affect the production of electricity at power generation facilities. Threats of terrorism
and catastrophic events that could result from terrorism, cyberattacks or individuals and / or groups attempting to disrupt our
business, or the businesses of third parties, may materially adversely affect our business, financial condition, results of
operations and prospects. We are subject to the potentially adverse operating and financial effects of terrorist acts and threats, as
well as cyberattacks and other disruptive activities of individuals or groups. There have been cyberattacks within the energy
industry on energy infrastructure such as substations, gas pipelines and related assets in the past and there may be such attacks in
the future and these may increase as a result of the Russia invasion of Ukraine. Our generation and fael-energy storage facilities,
information technology systems and other infrastructure facilities and systems could be direct targets of, or otherwise be
materially adversely affected by, such activities. Terrorist acts, cyberattacks or other similar events affecting our systems and
facilities, or those of third parties on which we rely, could harm our business, for example, by limiting our ability to generate,
purchase or transmit power, natural gas or other energy- related commodities, by limiting our ability to bill customers and
collect and process payments, and by delaying our development and construction of new generation facilities or capital
improvements to existing facilities. These events, and governmental actions in response, could result in a material decrease in
revenues, significant additional costs (for example, to repair assets, implement additional security requirements or maintain or
acquire insurance), significant fines and penalties, and reputational damage, could materially adversely affect our operations (for
example, by contributing to disruption of supplies and markets for natural gas, oil and other fuels), and could impair our ability
to raise capital (for example, by contributing to financial instability and lower economic activity). In addition, the
implementation of security guidelines and measures has resulted in and is expected to continue to result in increased costs. Such
events or actions may materially adversely affect our business, financial condition, results of operations and prospects. Our
ability to obtain insurance and the terms of any available insurance coverage could be materially adversely affected by
international, national, state or local events or company- specific events, as well as the financial condition of insurers. Insurance
coverage may not continue to be available or may not be available at rates or on terms similar to those presently available to us.
Our ability to obtain insurance and the terms of any available insurance coverage could be materially adversely affected by
international, national, state or local events or company- specific events, as well as the financial condition of insurers. If
insurance coverage is not available or obtainable on acceptable terms, we may be required to pay costs associated with adverse
future events. We may need to raise additional funds and these funds may not be available when needed. We may need to raise
additional capital in the future to further scale our business and expand to additional markets. We may raise additional funds
through the issuance of equity, equity- related or debt securities, through tax equity partnerships, or through obtaining credit
from government or financial institutions. We cannot be certain that additional funds will be available on favorable terms when
required, or at all. If we cannot raise additional funds when needed, our financial condition, results of operations, business and
prospects could be materially and adversely affected. If we raise funds through the issuance of debt securities or through loan
arrangements, the terms of which could require significant interest payments, contain covenants that restrict our business, or
other unfavorable terms. Also, changes in tax law or market conditions could negatively impact the availability of tax equity or
the terms on which investors are willing to acquire tax equity and therefore reduce our access to capital on favorable terms for
new solar energy projects. In addition, to the extent we raise funds through the sale of additional equity securities, our
stockholders would experience dilution. Our ability to use our net operating loss carryforwards and certain other tax attributes
may be limited. As of December 31, 2022-2023 , we had U. S. federal and state net operating loss carryforwards (“ NOLs ) of
approximately $ 262-340 . 4-1 million and $ +55-225 . 4-7 million, respectively, which begin expiring in varying amounts in
2034 and 2622-2024 , respectively, if unused. Under Sections 382 and 383 of the Internal Revenue Code of 1986, as amended
(the" Code"), if a corporation undergoes an “ ownership change, ” the corporation’ s ability to use its pre- change NOLs and
other pre- change tax assets, such as tax credits, to offset its post- change income and taxes may be limited. In general, an



ownership change ” occurs if there is a cumulative change in our ownership by “ 5 % shareholders ” that exceeds 50 percentage
points over a rolling three- year period. Similar rules may apply under state tax laws. Additionally, states may impose other
limitations on the use of NOLs and tax credit carryforwards. For example, California has recently imposed other limitations on
the use of NOLs and limited the use of certain tax credits for taxable years beginning in 2020 through 2022. Our ability to use
our NOLs may be limited by an applicable ownership change. Any such limitations on our ability to use our NOLs and other tax
assets could adversely impact our business, financial condition, and results of operations. Any limitation may result in the
expiration of all or a portion of the net operating loss carryforwards and tax credit carryforwards before utilization.
Unanticipated changes in effective tax rates or adverse outcomes resulting from examination of our income or other tax returns
could adversely affect our financial condition and results of operations. We will be subject to income taxes in the United States,
and our tax liabilities will be subject to the allocation of expenses in differing jurisdictions. Our future effective tax rates could
be subject to volatility or adversely affected by a number of factors, including: * changes in the valuation of our deferred tax
assets and liabilities; * expected timing and amount of the release of any tax valuation allowances; * tax effects of stock- based
compensation; ¢ costs related to intercompany restructurings; ¢ changes in tax laws, regulations or interpretations thereof; or
lower than anticipated future earnings in jurisdictions where we have lower statutory tax rates and higher than anticipated future
earnings in jurisdictions where we have higher statutory tax rates. In addition, we may be subject to audits of our income, sales
and other transaction taxes by taxing authorities. Outcomes from these audits could have an adverse effect on our financial
condition and results of operations. As an emerging growth company and-smaHerreporting-eompaty-within the meaning of the
Securities Act, we will utilize certain modified disclosure requirements, and we cannot be certain if these reduced requirements
will make our common stock less attractive to investors. We are an" emerging growth company, " within the meaning of the
Securities Act of 1933, as amended (the" Securities Act"), and for as long as we continue to be an emerging growth company,
we may choose to take advantage of exemptions from various reporting requirements that are available to ““ emerging growth
companies, ” but not to other public companies, including: * not being required to have our independent registered public
accounting firm audit our internal control over financial reporting under Section 404 of the Sarbanes- Oxley Act of 2002, as
amended the (" Sarbanes- Oxley Act"); * reduced disclosure obligations regarding executive compensation in our periodic
reports and proxy statements; and ¢ exemptions from the requirements of holding a nonbinding advisory vote on executive
compensation and stockholder approval of any golden parachute payments not previously approved. We plan in filings with the
U. S. Securities and Exchange Commission (" SEC"), we plan to continue to utilize the modified disclosure requirements
available to emerging growth companies. As a result, our stockholders may not have access to certain information they may
deem important. We eeuld-expect to remain an “ emerging growth company ” until the earliest of: * December 31, 2626-2025 ; *
the last day of the first fiscal year in which our annual gross revenue exceeds $ 1. 235 billion; * the date that we become a “
large accelerated filer ” as defined in Rule 12b- 2 under the Exchange Act, which would occur if the market value of our
common stock that is held by non- affiliates exceeds $ 700 million as of the last business day of our most recently completed
second fiscal quarter; and  the date on which we have issued more than $ 1 billion in non- convertlble debt during the
precedlng three- year perlod ; are-a ; : 3

h1st0r1ca1 ﬁnan01al results may not be indicative of What our actual ﬁnanc1a1 position or results of operatlons would have been if
we were a public company. Our business has achieved rapid growth since we launched. Our net revenue was $ 484155 . 2
rn11110n and $ 7—1—101 -8—2 mllhon for the years ended Decelnber 31, 2023 and 2022 and-2021;respeetively—Ournet-income-was
, respectively. However, our results of
operatlons financial condltlon and cash ﬂows reflected in our consohdated ﬁnanc1a1 statements may not be indicative of the

W ave-aehiev ey : : results that may be achieved in future
periods. Consequently, there can be no assurance that we W111 be able to generate sufficient income to pay our operating
expenses and make satisfactory distributions to our shareholders, or any distributions at all. Certain estimates of market
opportunity and forecasts of market growth may prove to be inaccurate. From time to time, we make statements with estimates
of the addressable market for our solutions and the EV market in general. Market opportunity estimates and growth forecasts,
whether obtained from third- party sources or developed internally, are subject to significant uncertainty and are based on
assumptions and estimates that may prove to be inaccurate. The estimates and forecasts relating to the size and expected growth
of the target market, market demand and adoption, capacity to address this demand and pricing may also prove to be inaccurate.
In particular, estimates regarding the current and projected market opportunity are difficult to predict. The estimated addressable
market may not materialize for many years, if ever, and even if the markets meet the size estimates and growth forecasts, our
business could fail to grow at similar rates. Litigation and Regulatory Risks Our business, financial condition, results of
operations and prospects may be materially adversely affected by the extensive regulation of our business. Our operations are
subject to complex and comprehensive federal, state and other regulation. This extensive regulatory framework, portions of
which are more specifically identified in the following risk factors, regulates, among other things and to varying degrees, our
industry, businesses, rates and cost structures, operation and licensing of solar power facilities, construction and operation of
electricity generation facilities and acquisition, disposal, depreciation and amortization of facilities and other assets,
decommissioning costs and funding, service reliability, wholesale and retail competition, and SRECs trading. In our business




planning and in the management of our operations, we must address the effects of regulation on our business and any inability or
failure to do so adequately could have a material adverse effect on our business, financial condition, results of operations and
prospects. Our business, financial condition, results of operations and prospects could be materially adversely affected as a result
of new or revised laws, regulations, interpretations or ballot or regulatory initiatives. Our business is influenced by various
legislative and regulatory initiatives, including, but not limited to, new or revised laws, including international trade laws,
regulations, interpretations or ballot or regulatory initiatives regarding deregulation or restructuring of the energy industry, and
regulation of environmental matters, such as environmental permitting. Changes in the nature of the regulation of our business
could have a material adverse effect on our business, financial condition, results of operations and prospects. We are unable to
predict future legislative or regulatory changes, initiatives or interpretations, although any such changes, initiatives or
interpretations may increase costs and competitive pressures on us, which could have a material adverse effect on our business,
financial condition, results of operations and prospects. We are subject to Federal Energy Regulatory Commission ("' FERC
") rules related to energy generation that are designed to facilitate competition on practically a nationwide basis by providing
greater certainty, flexibility and more choices to power customers. We cannot predict the impact of changing FERC rules or the
effect of changes in levels of wholesale supply and demand, which are typically driven by factors beyond our control. There can
be no assurance that we will be able to respond adequately or sufficiently quickly to such rules and developments, or to any
changes that reverse or restrict the competitive restructuring of the energy industry in those jurisdictions in which such
restructuring has occurred. Any of these events could have a material adverse effect on our business, financial condition, results
of operations and prospects. We are not currently regulated as an electric utility under applicable law in the jurisdictions in
which we operate, but we may be subject to regulation as an electric utility in the future. Most federal, state and municipal laws
do not currently regulate us as an electric utility in the jurisdictions in which we operate, such as FERC rules for small power
production and cogeneration facilities. As a result, we are not subject to the various regulatory requirements applicable to U. S.
utilities. However, any federal, state, local or other applicable regulations could place significant restrictions on our ability to
operate our business and execute our business plan by prohibiting or otherwise restricting our sale of electricity. These
regulatory requirements could include restricting the structuring of our sale of electricity, as well as regulating the price of our
solar service offerings. If we become subject to the same regulatory authorities as utilities in other states or if new regulatory
bodies are established to oversee our business, our operating costs could materially increase. Any reductions or modifications to,
or the elimination of, governmental incentives or policies that support solar energy, including, but not limited to, tax laws,
policies and incentives, renewable portfolio standards or feed- in- tariffs, or the imposition of additional taxes or other
assessments on solar energy, could result in, among other items, the lack of a satisfactory market for the development and / or
financing of new solar energy projects, our abandoning the development of solar energy projects, a loss of our investments in
solar energy projects and reduced project returns, any of which could have a material adverse effect on our business, financial
condition, results of operations and prospects. We depend heavily on government policies that support utility scale renewable
energy and enhance the economic feasibility of developing and operating solar energy projects in regions in which we operate or
plan to develop and operate renewable energy facilities. The federal government and a majority of state governments in the
United States provide incentives, such as tax incentives, renewable portfolio standards or feed- in- tariffs, that support or are
designed to support the sale of energy from utility scale renewable energy facilities, such as wind and solar energy facilities. As
a result of budgetary constraints, political factors or otherwise, governments from time to time may review their laws and
policies that support renewable energy and consider actions that would make the laws and policies less conducive to the
development and operation of renewable energy facilities. Any reductions or modifications to, or the elimination of,
governmental incentives or policies that support renewable energy or the imposition of additional taxes or other assessments on
renewable energy, could result in, among other items, the lack of a satisfactory market for the development and / or financing of
new renewable energy projects, our abandoning the development of renewable energy projects, a loss of our investments in the
projects and reduced project returns, any of which could have a material adverse effect on our business, financial condition,
results of operations and prospects. On August 16, 2022, President Biden signed into law the Inflation Reduction Act (the “ IRA
), which extends the availability of investment tax credits (“ ITCs ) and production tax credits (“ PTCs ). We and our tax
equity partners have claimed and expect to continue to claim ITCs with respect to qualifying solar energy projects. In structuring
tax equity partnerships and determining ITC eligibility, we have relied upon applicable tax law and published Internal Revenue
Service (“ IRS ) guidance. However, the application of law and guidance regarding ITC eligibility to the facts of particular
solar energy projects is subject to a number of uncertainties, in particular with respect to the new IRA provisions for which
Department of Treasury regulations (“ Treasury Regulations ) are forthcoming, and there can be no assurance that the IRS will
agree with our approach in the event of an audit. The Department of Treasury is expected to issue Treasury Regulations and
issue additional guidance with respect to the application of the newly enacted IRA provisions, and the IRS and Department of
Treasury may modify existing guidance, possibly with retroactive effect. Any of the foregoing items could reduce the amount of
ITCs or, if applicable, PTCs available to us and our tax equity partners. In this event, we could be required to indemnify tax
equity partners for disallowed ITCs or, if applicable, PTCs, adjust the terms of future tax equity partnerships, or seek alternative
sources of funding for solar energy projects, each of which could have a material adverse effect on our business, financial
condition, results of operations and prospects — The absence of net energy metering and related policies to offer competitive
pricing to our customers in our current markets, and adverse changes to net energy metering policies, may significantly reduce
demand for electricity from our solar energy systems. Several of the states where we currently serve customers has adopted a
net energy metering policy. Net energy metering typically allows our customers to interconnect their on- site solar energy
systems to the utility grid and offset their utility electricity purchases by receiving a bill credit at the utility” s retail rate for
energy generated by their solar energy system that is exported to the grid in excess of the electric load used by the customers. At
the end of the billing period, the customer simply pays for the net energy used or receives a credit at the retail rate if more



energy is produced than consumed. Utilities operating in states without a net energy metering policy may receive solar
electricity that is exported to the grid when there is no simultaneous energy demand by the customer without providing retail
compensation to the customer for this generation. In addition to net metering policies, certain of our primary markets, including
Massachusetts, New York, New Jersey and Maryland have adopted programs specifically aimed at providing renewable energy
benefits to specific customers, such as community solar and low and moderate income customers. Many of these programs are
set- up with a finite capacity of MW installed. Historically, regulators in our primary markets have continuously rolled out new
incentive programs as the caps on existing programs begin to fill to promote continued investment in renewables in order to
meet the goals set forth in their renewable portfolio standards, however the continuous roll- out of such programs is not
guaranteed. Our ability to sell solar energy systems and the electricity they generate may be adversely impacted by the failure to
expand existing limits on the amount of net energy metering in states that have implemented it, the failure to adopt a net energy
metering policy where it currently is not in place, the imposition of new charges that only or disproportionately impact
customers that utilize net energy metering, or reductions in the amount or value of credit that customers receive through net
energy metering. If such charges are imposed, the cost savings associated with switching to solar energy may be significantly
reduced and our ability to attract future customers and compete with traditional utility providers could be impacted. Our ability
to sell solar energy systems and the electricity they generate also may be adversely impacted by the unavailability of expedited
or simplified interconnection for grid- tied solar energy systems or any limitation on the number of customer interconnections or
amount of solar energy that utilities are required to allow in their service territory or some part of the grid. Limits on net energy
metering, interconnection of solar energy systems and other operational policies in key markets could limit the number of solar
energy systems installed in those markets. If the caps on net energy metering in jurisdictions are reached, and new caps are not
put in place, or if the amount or value of credit that customers receive for net energy metering is significantly reduced, future
customers will be unable to recognize the current cost savings associated with net energy metering. We rely substantially on net
energy metering when we establish competitive pricing for our prospective customers and the absence of net energy metering
for new customers would greatly limit demand for our solar energy systems. Our business depends in part on the regulatory
treatment of third- party- owned solar energy systems. Our power purchase agreements are third- party ownership
arrangements. Sales of electricity by third parties face regulatory challenges in some states and jurisdictions. Other challenges
pertain to whether third- party owned systems qualify for the same levels of rebates or other non- tax incentives available for
customer- owned solar energy systems, whether third- party owned systems are eligible at all for these incentives, and whether
third- party owned systems are eligible for net energy metering and the associated cost savings. Reductions in, or eliminations
of, this treatment of these third- party arrangements could reduce demand for our systems, adversely impact our access to capital
and could cause us to increase the price we charge our customers for energy. Existing electric utility industry regulations, and
changes to regulations, may present technical, regulatory and economic barriers to the purchase and use of solar energy
offerings that may significantly reduce demand for our solar energy offerings. Federal, state and local government regulations
and policies concerning the electric utility industry, and internal policies and regulations promulgated by electric utilities,
heavily influence the market for electricity generation products and services. These regulations and policies often relate to
electricity pricing and the interconnection of customer- owned electricity generation. In the U. S., governments and utilities
continuously modify these regulations and policies. These regulations and policies could deter customers from purchasing
renewable energy, including solar energy systems. This could result in a significant reduction in the potential demand for our
solar energy systems. For example, utilities commonly charge fees to larger, industrial customers for disconnecting from the
electric grid or for having the capacity to use power from the electric grid for back- up purposes. These fees could increase our
customers’ cost to use our systems and make them less desirable, thereby harming our business, prospects, financial condition
and results of operations. In addition, depending on the region, electricity generated by solar energy systems competes most
effectively with expensive peak- hour electricity from the electric grid, rather than the less expensive average price of
electricity. Modifications to the utilities’ peak hour pricing policies or rate design, such as to a flat rate, would require us to
lower the price of our solar energy systems to compete with the price of electricity from the electric grid. In addition, any
changes to government or internal utility regulations and policies that favor electric utilities could reduce our competitiveness
and cause a significant reduction in demand for our products and services. For example, certain jurisdictions have proposed
assessing fees on customers purchasing energy from solar energy systems or imposing a new charge that would
disproportionately impact solar energy system customers who utilize net energy metering, either of which would increase the
cost of energy to those customers and could reduce demand for our solar energy systems. It is possible charges could be
imposed on not just future customers but our existing customers, causing a potentially significant consumer relations problem
and harming our reputation and business. Compliance with occupational safety and health requirements and best practices can be
costly, and noncompliance with such requirements may result in potentially significant monetary penalties, operational delays
and adverse publicity. The installation of solar energy systems requires our employees to work at heights with complicated and
potentially dangerous electrical systems. The evaluation and modification of buildings as part of the installation process requires
our employees to work in locations that may contain potentially dangerous levels of asbestos, lead, mold or other materials
known or believed to be hazardous to human health. We also maintain a fleet of trucks and other vehicles to support our
installers and operations. There is substantial risk of serious injury or death if proper safety procedures are not followed. Our
operations are subject to regulation under the U. S. Occupational Safety and Health Act, or OSHA, and equivalent state laws.
Changes to OSHA requirements, or stricter interpretation or enforcement of existing laws or regulations, could result in
increased costs. If we fail to comply with applicable OSHA regulations, even if no work- related serious injury or death occurs,
we may be subject to civil or criminal enforcement and be required to pay substantial penalties, incur significant capital
expenditures or suspend or limit operations. High injury rates could expose us to increased liability. In the past, we have had
workplace accidents and received citations from OSHA regulators for alleged safety violations, resulting in fines. Any such



accidents, citations, violations, injuries or failure to comply with industry best practices may subject us to adverse publicity,
damage our reputation and competitive position and adversely affect our business. We have previously been, and may in the
future be, named in legal proceedings, become involved in regulatory inquiries or be subject to litigation, all of which are costly,
distracting to our core business and could result in an unfavorable outcome or a material adverse effect on our business, financial
condition, results of operations or the market price for our common stock. We are involved in legal proceedings and receive
inquiries from government and regulatory agencies from time to time. In the event that we are involved in significant disputes or
are the subject of a formal action by a regulatory agency, we could be exposed to costly and time- consuming legal proceedings
that could result in any number of outcomes. Although outcomes of such actions vary, any current or future claims or regulatory
actions initiated by or against us, whether successful or not, could result in significant costs, costly damage awards or settlement
amounts, injunctive relief, increased costs of business, fines or orders to change certain business practices, significant dedication
of management time, diversion of significant operational resources, or otherwise harm our business, financial condition and
results of operations or adversely affect the market price for our common stock. If we are not successful in our legal proceedings
and litigation, we may be required to pay significant monetary damages, which could hurt our results of operations. Lawsuits are
time- consuming and expensive to resolve and divert management’ s time and attention. Although we carry general liability
insurance, our insurance may not cover potential claims or may not be adequate to indemnify us for all liability that may be
imposed. We cannot predict how the courts will rule in any potential lawsuit against us. Decisions in favor of parties that bring
lawsuits against us could subject us to significant liability for damages, adversely affect our results of operations and harm our
reputation. Further, we may be subject to claims or liabilities arising from the ownership or operation of acquired solar systems
for the periods prior to our acquisition of them, including environmental, employee- related, indemnification for tax equity
partnerships and other liabilities and claims not covered by insurance. These claims or liabilities could be significant. Our ability
to seek indemnification from the former owners of our acquired businesses for these claims or liabilities may be limited by
various factors, including the specific time, monetary or other limitations contained in the respective acquisition agreements and
the financial ability of the former owners to satisfy our indemnification claims. In addition, insurance companies may be
unwilling to cover claims that have arisen from acquired businesses or locations, or claims may exceed the coverage limits that
our acquired businesses had in effect prior to the date of acquisition. If we are unable to successfully obtain insurance coverage
of third- party claims or enforce our indemnification rights against the former owners, or if the former owners are unable to
satisfy their obligations for any reason, including because of their current financial position, we could be held liable for the
costs or obligations associated with such claims or liabilities, which could adversely affect our financial condition and results of
operations. Product liability claims against us could result in adverse publicity and potentially significant monetary damages. If
our solar service offerings, including our racking systems, PV modules, batteries, inverters, or other products, injured someone,
we would be exposed to product liability claims. Because solar energy systems and many of our other current and anticipated
products are electricity- producing devices, it is possible that customers or their property could be injured or damaged by our
products, whether by product malfunctions, defects, improper installation or other causes. We rely on third- party manufacturing
warranties, warranties provided by our solar partners and our general liability insurance to cover product liability claims and
have not obtained separate product liability insurance. Our solar systems, including our PV modules, batteries, inverters, and
other products, may also be subject to recalls due to product malfunctions or defects. Any product liability claim we face could
be expensive to defend and divert management’ s attention. The successful assertion of product liability claims against us could
result in potentially significant monetary damages that could require us to make significant payments, as well as subject us to
adverse publicity, damage our reputation and competitive position and adversely affect sales of our systems and other products.
In addition, product liability claims, injuries, defects or other problems experienced by other companies in the residential solar
industry could lead to unfavorable market conditions to the industry as a whole, and may have an adverse effect on our ability to
attract customers, thus affecting our growth and financial performance. A failure to comply with laws and regulations relating to
our interactions with current or prospective community solar customers could result in negative publicity, claims, investigations
and litigation, and adversely affect our financial performance. As of December 31, 2622-2023 , approxtmately-9-over 25 % of
our business operates pursuant to contracts and transactions with residential customers via community solar. We must comply
with federal, state, and local laws and regulations that govern matters relating to our interactions with residential consumers,
including those pertaining to privacy and data security and warranties. These laws and regulations are dynamic and subject to
potentially differing interpretations, and various federal, state and local legislative and regulatory bodies may expand current
laws or regulations, or enact new laws and regulations, regarding these matters. Changes in these laws or regulations, or their
interpretation, could affect how we do business, acquire customers, and manage and use information we collect from and about
current and prospective community solar customers and the costs associated therewith. We strive to comply with all applicable
laws and regulations relating to our interactions with residential customers. It is possible, however, that these requirements may
be interpreted and applied in a manner that is inconsistent from one jurisdiction to another and may conflict with other rules or
our practices. Our non- compliance with any such law or regulations could also expose us to claims, proceedings, litigation and
investigations by private parties and regulatory authorities, as well as fines and negative publicity, each of which may materially
and adversely affect our business. We have incurred, and will continue to incur, expenses to comply with such laws and
regulations, and increased regulation of matters relating to our interactions with residential consumers could require us to modify
our operations and incur additional expenses, which could have an adverse effect on our business, financial condition and results
of operations. Changes in tax laws, guidance or policies, including, but not limited to , changes in corporate income tax rates, as
well as judgments and estimates used in the determination of tax- related asset and liability amounts, could materially adversely
affect our business, financial condition, results of operations and prospects. Our provision for income taxes and reporting of tax-
related assets and liabilities require significant judgments and the use of estimates. Amounts of tax- related assets and liabilities
involve judgments and estimates of the timing and probability of recognition of income, deductions and tax credits, including,



but not limited to, estimates for potential adverse outcomes regarding tax positions that have been taken and the ability to utilize
tax benefit carryforwards, such as net operating loss and tax credit carryforwards. Actual income taxes could vary significantly
from estimated amounts due to the future impacts of, among other things, changes in tax laws, guidance or policies, including
changes in our corporate income tax rates, our financial condition and results of operations, and the resolution of audit issues
raised by taxing authorities. These factors, including the ultimate resolution of income tax matters, may result in material
adjustments to tax- related assets and liabilities, which could materially adversely affect our business, financial condition, results
of operations and prospects. Changes in laws, regulations or rules, or a failure to comply with any laws, regulations or rules, may
adversely affect our business and results of operations. We are subject to laws, regulations and rules enacted by national,
regional and local governments and the NYSE. In particular, we are required to comply with certain SEC, NYSE and other legal
or regulatory requirements. Compliance with, and monitoring of, applicable laws, regulations and rules may be difficult, time
consuming and costly. Those laws, regulations or rules and their interpretation and application may also change from time to
time and those changes could have a material adverse effect on our business and results of operations, including a potential
delisting on the NYSE. In addition, a failure to comply with applicable laws, regulations or rules, as interpreted and applied,
could have a material adverse effect on our business and results of operations. Intellectual Property and Data Privacy Risks If
we are unsuccessful in developing and maintaining our proprietary technology, our ability to attract and retain solar partners
could be impaired, our competitive position could be harmed and our revenue could be reduced. Our future growth depends on
our ability to continue to develop and maintain our proprietary technology that supports our solar service offerings, including our
proprietary software solutions which manage our operation as well as a series of proprietary capture and management tools. In
addition, we rely, and expect to continue to rely, on licensing agreements with certain third parties for aerial images that allow
us to efficiently and effectively analyze a customer’ s rooftop for solar energy system specifications. In the event that our current
or future products require features that we have not developed or licensed, or we lose the benefit of an existing license, we will
be required to develop or obtain such technology through purchase, license or other arrangements. If the required technology is
not available on commercially reasonable terms, or at all, we may incur additional expenses in an effort to internally develop the
required technology. If we are unable to maintain our existing proprietary technology, our ability to attract and retain solar
partners could be impaired, our competitive position could be harmed and our revenue could be reduced. Our business may be
harmed if we fail to properly protect our intellectual property, and we may also be required to defend against claims or
indemnify others against claims that our intellectual property infringes on the intellectual property rights of third parties. We
believe that the success of our business depends in part on our proprietary technology, including our software, information,
processes and know- how. We rely on copyright, trade secret and other protections to secure our intellectual property rights.
Although we may incur substantial costs in protecting our technology, we cannot be certain that we have adequately protected or
will be able to adequately protect it, that our competitors will not be able to utilize our existing technology or develop similar
technology independently or that foreign intellectual property laws will adequately protect our intellectual property rights.
Despite our precautions, it may be possible for third parties to obtain and use our intellectual property without our consent.
Unauthorized use of our intellectual property by third parties, and the expenses incurred in protecting our intellectual property
rights, may adversely affect our business. In the future, some of our products could be alleged to infringe existing patents or
other intellectual property of third parties, and we cannot be certain that we will prevail in any intellectual property dispute. In
addition, any future litigation required to enforce our patents, to protect our trade secrets or know- how or to defend us or
indemnify others against claimed infringement of the rights of third parties could harm our business, financial condition, and
results of operations. If we experience a significant disruption in our information technology systems, fail to implement new
systems and software successfully or if we experience cyber security incidents or have a deficiency in cybersecurity, our
business could be adversely affected. We depend on information systems to process orders, manage inventory, process and bill
customers and collect payments from our customers, respond to customer inquiries, contribute to our overall internal control
processes, maintain records of our property, plant and equipment, and record and pay amounts due vendors and other creditors.
These systems may experience damage or disruption from a number of causes, including power outages, computer and
telecommunication failures, computer viruses, malware, ransomware or other destructive software, internal design, manual or
usage errors, cyberattacks, terrorism, workplace violence or wrongdoing, catastrophic events, natural disasters and severe
weather conditions. We may also be impacted by breaches of our third- party processors. If we were to experience a prolonged
disruption in our information systems that involve interactions with customers and suppliers, it could result in the loss of sales
and customers and / or increased costs, which could adversely affect our overall business operation. Although no such incidents
have had a direct, material impact on us, we are unable to predict the direct or indirect impact of any future incidents to our
business. In addition, numerous and evolving cybersecurity threats, including advanced and persistent cyberattacks, phishing and
social engineering schemes, particularly on internet applications, could compromise the confidentiality, availability, and
integrity of data in our systems. The security measures and procedures we and our customers have in place to protect sensitive
data and other information may not be successful or sufficient to counter all data breaches, cyberattacks, or system failures.
Although we devote resources to our cybersecurity programs and have implemented security measures to protect our systems
and data, and to prevent, detect and respond to data security incidents, there can be no assurance that our efforts will prevent
these threats. Because the techniques used to obtain unauthorized access, or to disable or degrade systems change frequently,
have become increasingly more complex and sophisticated, and may be difficult to detect for periods of time, we may not
anticipate these acts or respond adequately or timely. These threats may increase as a result of the recent banking crisis. As
these threats continue to evolve and increase, we may be required to devote significant additional resources in order to modify
and enhance our security controls and to identify and remediate any security vulnerabilities. Any security breach or
unauthorized disclosure or theft of personal information we gather, store and use, or other hacking and phishing attacks on our
systems, could harm our reputation, subject us to claims or litigation and have an adverse impact on our business. We receive,



store and use personal information of customers, including names, addresses, e- mail addresses, credit information and other
housing and energy use information, as well as the personal information of our employees. Unauthorized disclosure of such
personal information, whether through breach of our systems by an unauthorized party, employee theft or misuse, or otherwise,
could harm our business. In addition, computer malware, viruses, social engineering (predominantly spear phishing attacks), and
general hacking have become more prevalent, have occurred on our systems in the past, and could occur on our systems in the
future. Inadvertent disclosure of such personal information, or if a third party were to gain unauthorized access to the personal
information in our possession, has resulted in, and could result in future claims or litigation arising from damages suffered by
such individuals. In addition, we could incur significant costs in complying with the multitude of federal, state and local laws
regarding the unauthorized disclosure of personal information. Our efforts to protect such personal information may be
unsuccessful due to software bugs or other technical malfunctions; employees, contractor, or vendor error or malfeasance; or
other threats that evolve. In addition, third parties may attempt to fraudulently induce employees or users to disclose sensitive
information. The risks of these threats may increase due to the recent banking crisis. Although we have developed systems and
processes that are designed to protect the personal information we receive, store and use and to prevent or detect security
breaches, we cannot assure you that such measures will provide absolute security. Any perceived or actual unauthorized
disclosure of such information could harm our reputation, substantially impair our ability to attract and retain customers and
have an adverse impact on our business. Our business is subject to complex and evolving laws and regulations regarding privacy
and data protection. Many of these laws and regulations are subject to change and uncertain interpretation, and could result in
claims, increased cost of operations or otherwise harm our business. The regulatory environment surrounding data privacy and
protection is constantly evolving and can be subject to significant change. New data protection laws, including recent legislation
in a number of states afford consumers of those states an array of new rights, including the right to be informed about what
kinds of personal data companies have collected and why it was collected, pose increasingly complex compliance challenges
and potentially elevate our costs. Complying with varying jurisdictional requirements could increase the costs and complexity of
compliance, and violations of applicable data protection laws could result in significant penalties. Any failure, or perceived
failure, by us to comply with applicable data protection laws could result in proceedings or actions brought against us by
governmental entities or others, subject us to significant fines, penalties, judgments and negative publicity, require us to change
our business practices, increase the costs and complexity of compliance, and adversely affect our business. Risks Relating to Our
Financial Statements If we fail to develop and maintain an effective system of internal control over financial reporting and other
business practices, and of board- level oversight, we may not be able to report our financial results accurately or prevent and
detect fraud and other improprieties. Consequently, investors could lose confidence in our financial reporting, and this may
decrease the trading price of our stock. We must maintain effective internal controls to provide reliable financial reports and to
prevent and detect fraud and other improprieties. We are responsible for reviewing and assessing our internal controls and
implementing additional controls when improvement is needed. The process of designing and implementing effective internal
controls is a continuous effort that requires us to anticipate and react to changes in our business and the economic and regulatory
environments and to expend significant resources to maintain a system of internal controls that is adequate to satisfy our
reporting obligations as a public company. If we are unable to establish or maintain appropriate internal financial reporting
controls and procedures, it could cause us to fail to meet our reporting obligations on a timely basis, result in material
misstatements in our consolidated financial statements and harm our results of operations. The Sarbanes- Oxley Act
requirements regarding internal control over financial reporting, and other internal controls over business practices, are costly to
1mplement and malntaln and such costs are relatlvely more burdensome for smaller compames such as us than for larger

We-are Worklng to improve all of our controls but, if our controls are not
effectlve we may not be able to report our ﬁnanc1a1 results accurately or prevent and detect fraud and other improprieties, which
could lead to a decrease in the market price of our stock. Failure to implement any required changes to our internal controls or
other changes we identify as necessary to maintain an effective system of internal controls could harm our operating results and
cause investors to lose confidence in our reported financial information. Any such loss of confidence would have a negative
effect on the market price of our common stock. We have identified material weaknesses in our internal control over financial
reporting. If we are unable to remediate these material weaknesses, or otherwise fail to maintain an effective system of internal
control over financial reporting, this may result in material misstatements of our consolidated financial statements or cause us to
fail to meet our periodic reporting obligations. As a public company, we are required, pursuant to Section 404 (a) of the
Sarbanes- Oxley Act, to furnish a report by management on, among other things, the effectiveness of our internal control over
financial reporting in our annual report for the year ended December 31, 2622-2023 . This assessment includes disclosure of any
material weaknesses identified by our management in our internal control over financial reporting. A material weakness is a
deficiency or combination of deficiencies in internal control over financial reporting such that there is a reasonable possibility
that a material misstatement of the financial statements would not be prevented or detected on a timely basis. We have identified
material weaknesses in our internal control over financial reporting that we are currently working to remediate, which relate to:
(a) insufficient qualified personnel, which caused management to be unable to appropriately define responsibilities to create an
effective control environment; (b) the lack of a formalized risk assessment process; and (c) selection and development of control
activities, including over information technology. Our management has concluded that these material weaknesses in our internal
control over financial reporting are due to the fact that prior to the Merger we were a private company with limited resources
and did not have the necessary business processes and related internal controls formally designed and implemented coupled with
the appropriate resources with the appropriate level of experience and technical expertise to oversee our business processes and
controls. Our management has developed a remediation plan which we have begun and will continue to implement. These
remediation measures are ongoing and include: hiring additional finance department employees with appropriate expertise;



progressing towards the completion of our formalized risk assessment for SOX processes, including process mapping; and
proceeding with steps intended to remediate the selection and development of control activities material weakness through the
documentation of processes and controls in the financial statement close, reporting and disclosure processes while working to
further enable our enterprise resource planning system and implement supporting software to improve the accuracy and controls
over financial reporting. The material weaknesses will be considered remediated when our management designs and implements
effective controls that operate for a sufficient period of time and management has concluded, through testing, that these controls
are effective. Our management will monitor the effectiveness of its remediation plans and will make changes management
determines to be appropriate, however we may encounter problems or delays in completing the remediation of the material
weaknesses. In connection with the material weaknesses identified in our internal eentret-controls over financial reporting we
determined that our internal eentrel-controls over financial reporting are not effective and were not effective as of December 31,
20222023 . If not remediated, these material weaknesses could result in material misstatements to our annual or interim
consolidated financial statements that might not be prevented or detected on a timely basis, or in delayed filing of required
periodic reports. If we are unable to assert that our internal control over financial reporting is effective, or when required in the
future, if our independent registered public accounting firm is unable to express an unqualified opinion as to the effectiveness of
the internal control over financial reporting, investors may lose confidence in the accuracy and completeness of our financial
reports, the market price of our common stock could be adversely affected and our company could become subject to litigation
or investigations by NYSE, the SEC, or other regulatory authorities, which could require additional financial and management
resources. Each of these material weaknesses could result in a misstatement of account balances or disclosures that would result
in a material misstatement ¢e-in the annual or interim consolidated financial statements that would not be prevented or detected.
In order to maintain and improve the effectiveness of our internal control over financial reporting, we have expended, and
anticipate that we will continue to expend, significant resources, including accounting- related costs and significant management
oversight. Our independent registered public accounting firm is not required to formally attest to the effectiveness of its internal
control over financial reporting until after it is no longer an “ emerging growth company ” as defined in the Jumpstart Our
Business Startups Act of 2012, as amended (the" JOBS Act"). At such time, our independent registered public accounting firm
may issue a report that is adverse in the event it is not satisfied with the level at which our internal control over financial
reporting is documented, designed or operating. Any failure to maintain effective disclosure controls and internal control over
financial reporting, and remediate identified material weaknesses could adversely affect our business and operating results and
could cause a decline in the market price of our common stock. The rules governing the standards that must be met for our
management to assess our internal control over financial reporting are complex and require significant documentation, testing
and remediation. Testing and maintaining internal controls may divert our management’ s attention from other matters that are
important to our business. Our testing, or the subsequent testing by our independent registered public accounting firm, may
reveal additional deficiencies in our internal controls over financial reporting that are deemed to be material weaknesses. A
material weakness in internal controls could result in our failure to detect a material misstatement of our annual or quarterly
consolidated financial statements or disclosures. We may not be able to conclude on an ongoing basis that we have effective
internal controls over financial reporting in accordance with Section 404. If we are unable to conclude that we have effective
internal controls over financial reporting, investors could lose confidence in our reported financial information, which could
have a material adverse effect on the market price of our common stock. A significant portion of our activities are conducted
through variable interest entities (“ VIEs ”), and changes to accounting guidance, policies or interpretations thereof could cause
us to materially change the presentation of our financial statements. We fund a significant portion of our activities by means of
tax equity partnerships. In many cases, we consolidate these tax equity partnerships as VIEs in which we hold a variable interest
and of which we are deemed to be the primary beneficiary. We evaluate whether an entity is a VIE whenever reconsideration
events as defined by the accounting guidance occur. We determine the value of noncontrolling interests in VIEs using the
HLBYV method, as described under “ Management’ s Discussion and Analysis of Financial Condition and Results of Operations
— Critical Accounting Policies and Use of Estimates. ” Accounting for VIEs and noncontrolling interests is complex, subject to
a number of uncertainties, and dependent on assumptions and estimates. Any changes in U. S. generally accepted accounting
principles (" GAAP") guidance, policies or interpretation thereof could materially impact the presentation of our financial
statements. Risks Related to Ownership of Our Securities Concentration of ownership among existing executive officers,
directors and their affiliates may prevent new investors from influencing significant corporate decisions. Our directors,
executive officers and their affiliates as a group beneficially own approximately 33 % of the outstanding shares of our Class A
common stock but without giving effect to any conversions of our Alignment Shares. As a result, these stockholders are able to
exercise a significant level of influence over all matters requiring stockholder approval, including the election of directors, any
amendment of the certificate of incorporation and approval of significant corporate transactions. This influence could have the
effect of delaying or preventing a change of control or changes in management and will make the approval of certain
transactions difficult or impossible without the support of these stockholders. Our stock price will be volatile, which could cause
the value of your investment to decline. The market price of our common stock will be volatile and could be subject to wide
fluctuations in response to various factors, some of which are beyond our control. These factors include: * actual or anticipated
fluctuations in operating results; * failure to meet or exceed financial estimates and projections of the investment community or
that we provide to the public; ¢ issuance of new or updated research or reports by securities analysts or changed
recommendations for the industry in general; « announcements of significant acquisitions, strategic partnerships, joint ventures,
collaborations or capital commitments; ¢ operating and share price performance of other companies in the industry or related
markets; * the timing and magnitude of investments in the growth of the business; ¢ actual or anticipated changes in laws and
regulations; * additions or departures of key management or other personnel; * increased labor costs; ¢ disputes or other
developments related to intellectual property or other proprietary rights, including litigation; « the ability to market new and



enhanced solutions on a timely basis; ¢ sales of substantial amounts of the common stock by our board of directors, executive
officers or significant stockholders or the perception that such sales could occur; * changes in capital structure, including future
issuances of securities or the incurrence of debt; and * general economic, political and market conditions. In addition, the stock
market in general, and the stock prices of technology companies in particular, have experienced extreme price and volume
fluctuations that have often been unrelated or disproportionate to the operating performance of those companies. Broad market
and industry factors may seriously affect the market price of our common stock, regardless of actual operating performance. In
addition, in the past, following periods of volatility in the overall market and the market price of a particular company’ s
securities, securities class action litigation has often been instituted against these companies. This litigation, if instituted, could
result in substantial costs and a diversion of management’ s attention and resources. Anti- takeover provisions contained in our
governing documents and applicable laws could impair a takeover attempt. Our third amended and restated certificate of
incorporation and second amended and restated bylaws afford certain rights and powers to the public company board of directors
that could contribute to the delay or prevention of an acquisition that it deems undesirable. We are also subject to Section 203 of
the Delaware General Corporation Law, or DGCL, and other provisions of Delaware law that limit the ability of stockholders in
certain situations to effect certain business combinations. Any of the foregoing provisions and terms that has the effect of
delaying or deterring a change in control could limit the opportunity for stockholders to receive a premium for their shares of
their common stock, and could also affect the price that some investors are willing to pay for the common stock. Our Alignment
Shares have been accounted for as derivative liabilities and have been recorded at fair value with changes in fair value each
period reported in earnings, which may have an adverse effect on the market price of our common stock. We have +-996 , 188
267;-566-Alignment Shares outstanding, all of which will be held by the Sponsor, certain officers of CBAH (such officers,
together with the Sponsor, the" Sponsor Parties") and existing CBAH directors. The Alignment Shares will automatically
convert into shares of Class A common stock based upon the Total Return (as defined in Exhibit 4. 4 to this Form) on the Class
A common stock as of the relevant measurement date over each of the seven fiscal years following the Merger. We estimate the
fair value of our Alignment Share using a Monte Carlo simulation, which is based on various market inputs (e. g., measurement
of our stock price after the consummation of the Merger). As a result of the estimation processes involved in presenting these
instruments at fair value, our financial statements and results of operations may fluctuate quarterly, based on various factors,
many of which are outside of our control. If our stock price is volatile, we expect that we will recognize non- cash gains or
losses on Alignment Shares for each reporting period and that the amount of such gains or losses could be material. The impact
of changes in fair value on earnings may have an adverse effect on the market price of our Class A common stock. We may
issue additional shares of Class A common stock or other equity securities without your approval, which would dilute your
ownership interests and may depress the market price of your shares. We may issue additional shares of Class A common stock
or other equity securities of equal or senior rank in the future without stockholder approval in connection with, among other
things, future acquisitions, repayment of outstanding indebtedness or under our equity plans and in a number of other
circumstances. Our issuance of additional shares of Class A common stock or other equity securities of equal or senior rank
could have the following effects: * your proportionate ownership interest will decrease; ¢ the relative voting strength of each
previously outstanding share of common stock may be diminished; or ¢ the market price of shares of common stock may
decline. Our charter designates a state court within the State of Delaware, to the fullest extent permitted by law, as the sole and
exclusive forum for certain types of actions and proceedings that may be initiated by our stockholders, which could limit the
ability of our stockholders to obtain a favorable judicial forum for disputes with us or with our directors, officers or employees
and may discourage stockholders from bringing such claims. Under our charter, unless we consent in writing to the selection of
an alternative forum, the sole and exclusive forum will be the Court of Chancery of the State of Delaware (or, if such court does
not have jurisdiction, the federal district court for the District of Delaware) for: « any derivative action or proceeding brought on
our behalf;  any action asserting a claim of breach of a fiduciary duty owed by, or any wrongdoing by, any current or former
director, officer or employee of the Company or the Company’ s stockholders; * any action asserting a claim against us or any
current or former director or officer or other employee of ours arising pursuant to any provision of the DGCL or our Certificate
of Incorporation or bylaws (as either may be amended, restated, modified, supplemented or waived from time to time); and ¢ any
action asserting a claim against us or any current or former director or officer or other employee of ours governed by the internal
affairs doctrine, or any action asserting an “ internal corporate claim  as that term is defined in Section 115 of the DGCL. These
provisions of our charter could limit the ability of our stockholders to obtain a favorable judicial forum for certain disputes with
us or with our current or former directors, officers or other employees, which may discourage such lawsuits against us and our
current or former directors, officers and employees. If, securities or industry analysts cease publishing research or reports about
us, our business, or our market, or if they change their recommendations regarding our Class A common stock adversely, then
the price and trading volume of our Class A common stock could decline. The trading market for our Class A common stock
will be influenced by the research and reports that industry or securities analysts may publish about us, our business and
operations, our market, or our competitors. If any of the analysts who may cover us change their recommendation regarding our
stock adversely, or provide more favorable relative recommendations about our competitors, the price of our Class A common
stock would likely decline. If any analyst who may cover us were to cease coverage of us or fail to regularly publish reports on
us, we could lose visibility in the financial markets, which could cause our stock price or trading volume to decline. General
Risks Our results of operations may fluctuate from quarter to quarter, which could make our future performance difficult to
predict and could cause our results of operations for a particular period to fall below expectations, resulting in a decline in the
price of our common stock. Our quarterly results of operations are difficult to predict and may fluctuate significantly in the
future. We have experienced seasonal and quarterly fluctuations in the past and expect these fluctuations to continue. However,
given that we are operating in a rapidly changing industry and one of our primary growth strategies is to acquire strategic
portfolio assets, those fluctuations may be masked by our recent growth rates. As a result, these fluctuations may not be readily



apparent from our historical results of operations and our past quarterly results of operations may not be good indicators of
likely future performance. In addition to the other risks described in this “ Risk factors ” section, as well as the factors discussed
in this Annual Report on Form 10- K, the following factors, among others, could cause our results of operations and key
performance indicators to fluctuate: « the expiration, reduction or initiation of any governmental tax rebates, tax exemptions, or
teentive-incentives ; * significant fluctuations in customer demand for our solar service offerings or fluctuations in the
geographic concentration of installations of solar energy systems; * changes in financial markets, which could restrict our ability
to access available and cost- effective financing sources; ¢ seasonal, environmental or weather conditions that impact sales,
energy production, and system installation;  the acquisition of portfolio assets or other companies that we would expect to be
able to integrate into our business operations and the costs associated therewith, including the costs of diligence and integration;
« the amount and timing of operating expenses related to the maintenance and expansion of our business, operations and
infrastructure; * announcements by us or our competitors of new products or services, significant acquisitions, strategic
partnerships or joint ventures; ¢ capital- raising activities or commitments; ¢ changes in our pricing policies or terms or those of
our competitors, including utilities; * changes in regulatory policy related to solar energy generation; ¢ the loss of one or more
key partners or the failure of key partners to perform as anticipated; ¢ our failure to successfully integrate acquired solar
facilities; * actual or anticipated developments in our competitors’ businesses or the competitive landscape; * actual or
anticipated changes in our growth rate; * general economic, industry and market conditions; and * changes to our cancellation
rate. In the past, we have experienced seasonal fluctuations in installations in certain states, particularly in the fourth quarter.
This has been the result of weather- related installation delays. Our actual revenue or key operating metrics in one or more future
quarters may fall short of the expectations of investors and financial analysts. If that occurs, the market price of our common
stock could decline and stockholders could lose part or all of their investment. Adverse economic conditions may have negative
consequences on our business, results of operations and financial condition. Unpredictable and unstable changes in economic
conditions, including recession, inflation, increased government intervention, the closure of regional banks which has recently
occurred, or other changes, may adversely affect our general business strategy. We rely upon our ability to generate additional
sources of liquidity and we may need to raise additional funds through public or private debt or equity financings in order to
fund existing operations or to take advantage of opportunities, including acquisitions of complementary businesses or
technologies. Any adverse change in economic conditions would have a negative impact on our business, results of operations
and financial condition and on our ability to generate or raise additional capital on favorable terms, or at all. We may not
successfully implement our business model. Our business model is predicated on our ability to provide solar systems at a profit,
and through organic growth, geographic expansion, and strategic acquisitions. We intend to continue to operate as we have
previously with sourcing and marketing methods that we have used successfully in the past. However, we cannot assure that our
methods will continue to attract new customers in the very competitive solar systems marketplace. In the event our customers
resist paying the prices projected in our business plan to purchase solar installations, our business, financial condition, and
results of operations will be materially and adversely affected. Regulatory decisions that are important to us may be materially
adversely affected by political, regulatory and economic factors. The local and national political, regulatory and economic
environment has had, and may in the future have, an adverse effect on regulatory decisions with negative consequences for us.
These decisions may require, for example, us to cancel or delay planned development activities, to reduce or delay other
planned capital expenditures or to pay for investments or otherwise incur costs that we may not be able to recover through rates,
each of which could have a material adverse effect on our business, financial condition, results of operations and prospects.
Certain other subsidiaries of ours are subject to similar risks.



