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An investment in our common stock involves a high degree of risk. In deciding whether to invest in our common stock, you
should consider carefully the following risk factors, as well as the other information included in this Annual Report on Form 10-
K. The materialization of any of these risks could have a material adverse effect on our business, results of operations and
financial condition. Operational and Competitive Risks If we are unable to successfully develop or commercialize new products,
our operating results will suffer. Developing and commercializing a new product is time consuming, costly and subject to
numerous factors that may delay or prevent such development and commercialization. Our future results of operations will
depend to a significant extent upon our ability to successfully commercialize new products in a timely manner. We face several
challenges when developing and commercializing new products, including: * our ability to develop products in a timely and
cost- efficient manner and in compliance with regulatory requirements, including delays associated with the FDA listing and
approval process and our ability to obtain required regulatory approvals in a timely manner, or at all, and maintain such
approvals if obtained; ¢ the success of our clinical testing process to ensure that new products are safe and effective or
bioequivalent to the reference listed drug; « the risk that legal action may be brought against our generic drug products by our
branded drug product competitors, including patent infringement claims among others; ¢ the availability, on commercially
reasonable terms, of raw materials, including APIs and other key ingredients necessary to the development of our drug products;
and  Our ability to scale- up manufacturing methods to successfully manufacture commercial quantities of drug product in
compliance with regulatory requirements. As a result of these and other difficulties, our products in development may or may
not receive necessary regulatory approvals on a timely basis or at all, which may result in unsuccessful development or
commercialization of new products . For example, on June 30, 2023, we received a CRL from the FDA regarding our NDA
for IPX203 for the treatment of Parkinson’ s disease. We resubmitted our NDA for IPX203 on February 7, 2024 (refer to
Note 13. Goodwill and Other Intangible Assets for additional information on the CRL for IPX203). However, we can
provide no assurance that the FDA will approve our NDA for IPX203 timely or at all . Separately, product licensing
involves inherent risks including uncertainties due to matters that may affect the achievement of milestones, as well as the
possibility of contractual disagreements with regard to terms such as license scope or termination rights. If any of our products,
when acquired or developed and approved, cannot be successfully or timely commercialized, our operating results could be
adversely affected. We cannot guarantee that any investment we make in developing, marketing or licensing products will be
recouped, even if we are successful in commercializing those products. We face intense competition in the pharmaceutical
industry from both brand and generic drug product companies, which could significantly limit our growth and materially
adversely affect our financial results. The pharmaceutical industry is highly competitive. The principal competitive factors in the
pharmaceutical market include: ¢ introduction of other generic drug manufacturers’ products in direct competition with our
generic drug products; ¢ introduction of authorized generic drug products in direct competition with our products, particularly
during exclusivity periods; ¢ the ability of generic drug product competitors to quickly enter the market after the expiration of
patents or exclusivity periods, diminishing the amount and duration of significant profits; ¢ consolidation among distribution
outlets through mergers and acquisitions and the formation of buying groups; ¢ the willingness of generic drug customers,
including wholesale and retail customers, to switch among products of different pharmaceutical manufacturers; ¢ pricing
pressures by competitors and customers, even if similar price savings are not passed on to consumers; * a company’ s reputation
as a manufacturer and distributor of quality products; * a company’ s level of service (including maintaining sufficient inventory
levels for timely deliveries); « a company’ s ability to use and integrate artificial intelligence (“ AI ”); ¢ product appearance
and labeling; and ¢ a company’ s breadth of product offerings. Many of our competitors have longer operating histories and
greater financial, R & D, marketing and other resources than we do. Consequently, some of our competitors may be able to
develop products and / or processes competitive with, or superior to, our products and / or processes. Furthermore, we may not
be able to (i) differentiate our products from those of our competitors, (ii) successfully develop or introduce new products, on a
timely basis or at all, that are less costly than those of our competitors, e#(iii ) integrate new systems or technology, such as
Al as quickly or successfully as our competitors, or (iv ) offer customers payment and other commercial terms as favorable
as those offered by our competitors. The markets in which we compete and intend to compete are undergoing, and are expected
to continue to undergo, rapid and significant change. We expect competition to intensify as technology advances and
consolidation continues. New developments by other manufacturers and distributors could render our products uncompetitive or
obsolete. Our We-believe-eurprincipal competitors in the U. S. generic / biosimilar pharmaceutical products market, where we
primarily compete, are Teva Pharmaceutical Industries Ltd., Viatris Inc., Sandoz Group, Pfizer Inc., Fresenius Kabi KGaA,
Hikma Pharmaceuticals PLC, Endo International plc, -Saﬁdez—l-ﬁtefnaﬁeﬁa-l-GmbI-I—Dr Reddy’ s Laboratorles Ltd. , Pfizer
Amphastar Pharmaceuticals, [nc. —Freseﬂ-lus—Kab—l—KGa& Sun Pharmaceutlcal lndustrles Ltd. Lupln Pharmaceutlcals Inc.,
Hikma-Zydus Pharmaceuticals USA P eddy-stabe
Pharmaeeutieals;-Inc., and Aurobindo Pharma lelted Our pr1n01pal competltors in the spemalty pharrnaceutlcal products
market include Supernus Pharmaceuticals, Inc., Jazz Pharmaceuticals PLC, Coherus Biosciences, Inc. and Alkermes PLC. Our
competitors in the AVKARE segment are other wholesalers including Cardinal Health, Inc. AmeﬂseafeeBer—gen—Gefpeﬂtﬁeﬂ
Cencora, Inc., McKesson Drug Co. , and Golden State Medical Supply. The products produced by these companies, among
others, collectively compete with the majority of our products. We also face price competition generally as other generic
manufacturers enter the market. Any such price competition may be especially pronounced where our competitors source their




products from jurisdictions where production costs may be lower (sometimes significantly) than our production costs 5
espeetallytower—eostforeignjurisdietions-. Any of these factors could result in reductions in our sales prices and gross margin.
This price competition has led to an increase in demands for downward price adjustments by generic pharmaceutical
distributors. Our principal strategy in addressing our competition is to offer customers a consistent supply of our generic drug
products, as well as to pursue product opportunities with the potential for limited competition, such as high- barrier- to- entry
FTF or FTM products. We cannot provide assurance, however, that this strategy will enable us to compete successfully in the
generic drug product industry or that we will be able to develop and implement any new or additional viable strategies.
Competition in the generic drug industry has also increased due to the proliferation of authorized generic pharmaceutical
products. Authorized generic drug products are generic drug products that are introduced by brand companies, either directly or
through third parties, under the brand” s NDA approval. Authorized generics do not face any regulatory barriers to introduction
and are not prohibited from sale during the 180- day marketing exclusivity period granted to the FTF ANDA applicant. The sale
of authorized generics adversely impacts the market share of a generic drug product that has been granted 180 days of marketing
exclusivity. This is a significant source of competition for us, because an authorized generic drug product can materially
decrease the profits that we could receive as an otherwise exclusive marketer of a generic drug product. Such actions have the
effect of reducing the potential market share and profitability of our generic drug products and may inhibit us from developing
and introducing generic pharmaceutical drug products corresponding to certain branded drugs. If we fail to obtain exclusive
marketing rights for our products or fail to introduce our products to the market on a timely basis, our revenues, gross margin
and operating results may decline significantly. The Hatch- Waxman amendments to the FDCA provide for a period of 180 days
of generic marketing exclusivity for any applicant that is first to file an ANDA containing a certification of invalidity, non-
infringement or unenforceability related to a patent listed with respect to the corresponding branded drug (commonly referred to
as a “ Paragraph IV certification ™). *~ First filers £ are often able to price the applicable generic drug to yield relatively high
gross margins during this 180- day marketing exclusivity period. With respect to our generic products, ANDAs containing
Paragraph IV certifications generally become the subject of patent litigation that can be both lengthy and costly. There is no
certainty that we will prevail in any such litigation, that we will be the first to file and thus granted the 180- day marketing
exclusivity period, or, if we are granted the 180- day marketing exclusivity period, that we will not forfeit such period. Even
where we are awarded marketing exclusivity, we may be required to share our exclusivity period with other first filers. In
addition, branded drug product companies often authorize a generic version of the corresponding branded drug product to be
sold during any period of marketing exclusivity that is awarded, which reduces gross margins during the marketing exclusivity
period. Branded drug product companies may also reduce the price of their branded drug product to compete directly with
generic drug products entering the market, which would similarly have the effect of reducing gross margins. Furthermore,
timely commencement of the litigation by the patent owner imposes an automatic stay of ANDA approval by the FDA for 30
months, unless the case is decided in the ANDA applicant’ s favor during that period. Finally, if the court decision is adverse to
the ANDA applicant, the ANDA approval will be delayed until the challenged patent expires, and the applicant forfeits the 180-
day marketing exclusivity. Our future profitability depends, to a significant extent, upon our ability to introduce, on a timely
basis, new generic drug products that are either the first- to- market (or among the first- to- market) or that otherwise can gain
significant market share. The timeliness of our product introductions is dependent upon, among other things, the timing of
regulatory approval of our products, which to a large extent is outside of our control, as well as the timing of the introduction of
competing products. As additional distributors introduce comparable generic pharmaceutical products, price competition
intensifies, market access narrows, and product sales prices and gross margins decline, often significantly and rapidly,
regardless of whether consumers ultimately pay less for the drug. Accordingly, our revenues and future profitability are
dependent, in large part, upon our ability or the ability of our development partners to file ANDAs with the FDA in a timely and
effective manner or, alternatively, to enter into contractual relationships with other parties that have obtained marketing
exclusivity. We cannot provide any assurance that we will be able to develop and introduce successful products in the future
within the time constraints necessary to be successful. If we or our development partners are unable to continue to timely and
effectively file ANDAs with the FDA or to partner with other parties that have obtained marketing exclusivity, our revenues,
gross margin and operating results may decline significantly, and our prospects and business may be materially adversely
affected. With respect to our branded products, generic equivalents for branded pharmaceutical products are typically sold at
lower prices than the branded products. The regulatory approval process in the U. S. and European Union exempts generic
products from costly and time- consuming clinical trials to demonstrate their safety and efficacy and relies instead on the safety
and efficacy of prior products. After the introduction of a competing generic product, a significant percentage of the
prescriptions previously written for the branded product are often written for the generic version. In addition, legislation enacted
in most U. S. states allows, or in some instances mandates, a pharmacist to dispense an available generic equivalent when filling
a prescription for a branded product, in the absence of specific instructions from the prescribing physician. Pursuant to the
provisions of the Hatch- Waxman Act, manufacturers of branded products often bring lawsuits to enforce their patent rights
against generic products released prior to the expiration of branded products’ patents, but it is possible for generic manufacturers
to offer generic products while such litigation is pending. As a result, branded products typically experience a significant loss in
revenues following the introduction of a competing generic product, even if subject to an existing patent. Our branded
pharmaceutical products are or may become subject to competition from generic equivalents because there is no proprietary
protection for some of the branded pharmaceutical products we sell, because our patent protection expired or because our patent
protection is not sufficiently broad or enforceable. If we are unable to execute acquisitions or other strategic transactions, or
successfully integrate such acquisitions or manage our growth therefrom, it could have a material adverse effect on our
business. We may seek to expand our business through complementary or strategic acquisitions of other businesses, products or
assets, or through joint ventures, strategic agreements or other arrangements. Any such acquisitions, joint ventures or other



business combinations may involve significant integration challenges, operational complexities and time consumption, adversely
affect liquidity and require substantial resources and effort. It may also disrupt our ongoing businesses, which may adversely
affect our relationships with customers, employees regulators and others with whom we conduct business er-other-dealings-.
Further, if we are unable to realize synergies or other benefits expected to result from any acquisitions, joint ventures or other
business combinations, or to generate additional revenue to offset any unanticipated inability to realize these expected synergies
or benefits, our growth and ability to compete may be impaired, which would require us to focus additional resources on the
integration of operations rather than other profitable areas of our business, and may otherwise cause a material adverse effect on
our business, results of operations and financial condition. Acquisitions may also have hidden costs, including unforeseen pre-
acquisition liabilities or the impairment of customer relationships or certain acquired assets such as goodwill. We may also incur
costs and inefficiencies to the extent an acquisition expands the industries, markets or geographies in which we operate due to
our limited exposure to and experience in a given industry, market or region. Finally, acquisitions can also involve litigation and
/ or post- transaction disputes, including with the counterparty regarding purchase price or other working capital adjustment or
liabilities for which we believe we were indemnified under the relevant transaction agreements, among other matters. As our
competitors introduce their own generic equivalents of our generic drug products, our revenues and gross margin from such
products generally decline, often rapidly. Revenues and gross margin derived from generic pharmaceutical products often follow
a pattern based on regulatory and competitive factors that we believe are unique to the generic pharmaceutical industry. As the
patent (s) for a brand name product or the statutory marketing exclusivity period (if any) expires, the first generic manufacturer
to receive regulatory approval for a generic equivalent of the product is often able to capture a substantial share of the market.
However, as other generic manufacturers receive regulatory approvals for their own generic versions, that market share, and the
price of that product, will typically decline depending on several factors, including the number of competitors, the price of the
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result-resulted -in a significant decline in our revenue and gross margin fremsueh-produets-deetined-signifieantly-. We cannot
provide assurance that we will be able to continue to develop such products or that the number of our competitors for any given
product will not increase to such an extent that we may stop marketing a generic drug product for which we previously obtained
approval, which may have a material adverse impact on our revenues and gross margin. The illegal distribution and sale by third
parties of counterfeit versions of our products or of stolen products could have a negative impact on our reputation and a
material adverse effect on our business, results of operations and financial condition. Third parties could illegally distribute and
sell counterfeit versions of our products, which do not meet the rigorous manufacturing and testing standards that our products
undergo. Counterfeit products are frequently unsafe or ineffective and can be life- threatening. Counterfeit medicines may
contain harmful substances, the wrong dose of the API or no API at all. However, to distributors and users, counterfeit products
may be visually indistinguishable from the authentic version. Reports of adverse reactions to counterfeit drugs or increased
levels of counterfeiting could materially affect patient confidence in the authentic product. It is possible that adverse events
caused by unsafe counterfeit products will mistakenly be attributed to the authentic product. In addition, thefts of inventory at
warehouses, plants or while in- transit, which are not properly stored and which are sold through unauthorized channels, could
adversely impact patient safety, our reputation and our business. Public loss of confidence in the integrity of pharmaceutical
products as a result of counterfeiting or theft could have a material adverse effect on our business, results of operations and
financial condition. Our business is highly dependent on market perceptions of us and the safety and quality of our products. Our
business, products or product pricing could be subject to negative publicity, which could have a material adverse effect on our
business, results of operations and financial condition. Market perceptions of our business are very important to us, especially
market perceptions of the safety and quality of our products. If any of our products or similar products that other companies
distribute are subject to market withdrawal or recall or are proven to be, or are claimed to be, harmful to consumers, then this
could have a material adverse effect on our business, results of operations and financial condition. Also, because our business is
dependent on market perceptions, negative publicity associated with product quality, illness or other adverse effects resulting
from, or perceived to be resulting from, our products could have a material adverse impact on our business, results of operations
and financial condition. The generic pharmaceutical industry has also in recent years been the subject of significant publicity
regarding the pricing of pharmaceutical products more generally, including publicity and pressure resulting from prices charged
by competitors and peer companies for new products as well as price increases by competitors and peer companies on older
products that the public has deemed excessive. This publicity has in the past become more pronounced during U. S.
presidential election years, and there may be a heightened risk as the U. S. presidential election progresses in 2024. Even
if we may have reduced the prices we charge our customers for certain products, often consumers do not see similar reductions
in the prices they paid. Any downward pricing pressure on the price of certain of our products arising from social or political
pressure to lower the cost of pharmaceutical products could have a material adverse impact on our business, results of operations
and financial condition. Accompanying the press and media coverage of pharmaceutical pricing practices and public complaints
about the same, has been increasing U. S. federal and state legislative and enforcement interest with respect to drug pricing. For
instance, the DOJ issued subpoenas to pharmaceutical companies, including us te-the-Company-, seeking information about the
sales, marketing and pricing of certain generic drugs. See Note 21. Commitments and Contingencies for additional information
on the DOJ investigation. In addition to the effects of any investigations or claims brought against us, our business, results of
operations and financial condition could also be adversely affected if any such inquiries, of us or of other pharmaceutical
companies or the industry more generally, were to result in legislative or regulatory proposals that limit our ability to increase
the prices of our products. A substantial portion of our total revenues is expected to be derived from sales of a limited number of
products. We expect that we will continue to derive a substantial portion of our revenue from sales of a limited number of
products. For the year ended December 31, 2022-2023 , our significant product families (defined as our top five products by



annual revenue including both our Generics and Specialty segments) accounted for 24 % of our consolidated net revenue.
The sale of our products may be significantly influenced by market conditions, as well as regulatory actions. We may experience
decreases in the sale of our products in the future as a result of actions taken by our competitors, such as price reductions, or as a
result of regulatory actions related to our products or to competing products, which could have a material impact on our results
of operations. Actions which could be taken by our competitors, which may materially and adversely affect our business, results
of operations and financial condition, may include, without limitation, pricing changes and entering or exiting the market for
specific products. Our approved products may not achieve expected levels of market acceptance. Even if we are able to obtain
regulatory approvals for our new products, the success of those products is dependent upon market acceptance. Levels of market
acceptance for our new products could be affected by several factors, including: « the availability of alternative products from
our competitors; * the prices of our products relative to those of our competitors; * the timing of our market entry; * the ability to
market our products effectively at the retail level; « the perception of patients and the healthcare community, including third-
party payers, regarding the safety, efficacy and benefits of our drug products compared to those of competing products; and ¢ the
acceptance of our products by government and private formularies. Some of these factors will not be in our control, and our
products may not achieve expected levels of market acceptance. Additionally, continuing and increasingly sophisticated studies
of the proper utilization, safety and efficacy of pharmaceutical products are being conducted by the industry, government
agencies and others which can call into question the utilization, safety and efficacy of products currently or previously marketed
by us. In some cases, studies have resulted, and may in the future result, in the discontinuance of product marketing or other risk
management programs such as the need for a patient registry. We may discontinue the manufacture and distribution of certain
existing products, which may adversely impact our business, results of operations and financial condition. We continually
evaluate the performance of our products and may determine that it is in our best interest to discontinue the manufacture and
distribution of certain of our products . For example, in 2023, there was a reduction in the promotional focus on
LYVISPAH ™, which resulted in an impairment charge of $ 34. 1 million recorded to cost of goods sold . We cannot
guarantee that we have correctly forecasted, or will correctly forecast in the future, the appropriate products to discontinue or
that our decision to discontinue various products is prudent if market conditions change. In addition, we cannot assure you that
the discontinuance of products will reduce our operating expenses or will not cause us to incur material charges associated with
such a decision. Furthermore, the discontinuance of existing products entails various risks, including, in the event that we decide
to sell the discontinued product, the risk that we will not be able to find a purchaser for such products or that the purchase price
obtained will not be equal to at least the book value of the net assets for such products. Other risks include managing the
expectations of, and maintaining good relations with, our customers who previously purchased products from among our
discontinued products, which could prevent us from selling other products to them in the future. Moreover, we may incur other
significant liabilities and costs associated with our discontinuance of products, which could have a material adverse effect on our
business, results of operations and financial condition. Manufacturing or quality control problems may damage our reputation
for quality production, demand costly remedial activities and negatively impact our business, results of operations and financial
condition. As a pharmaceutical company, we are subject to substantial regulation by various governmental authorities. For
instance, we must comply with requirements of the FDA, DEA and other healthcare regulators with respect to the manufacture,
labeling, sale, distribution, marketing, advertising, promotion and development of pharmaceutical products. We must register
our facilities, whether located in the U. S. or elsewhere, with the FDA as well as regulators outside the U. S., and our products
must be made in a manner consistent with cGMP, or similar standards in each territory in which we manufacture. The failure of
one of our facilities, or a facility of one of our third- party suppliers, to comply with applicable laws and regulations may lead to
breach of representations made to our customers or to regulatory or government action against us related to products made in
that facility. In addition, the FDA, DEA and other agencies periodically inspect our manufacturing facilities. Following an
inspection, agencies have in the past issued, and may in the future issue , a notice listing conditions that are believed to violate
c¢GMP or other regulations, or a warning letter for violations of “ regulatory significance ” that may result in enforcement action
if not promptly and adequately corrected. We remain committed to continuing to improve our quality control and manufacturing
practices; however, we cannot be assured that the FDA will continue to be satisfied with our corrective actions and with our
quality control and manufacturing systems and standards. Failure to comply strictly with these regulations and requirements, or
our failure to remedy any deficiencies, may damage our reputation and lead to financial penalties, compliance expenditures, the
recall or seizure of products, total or partial suspension of production and / or distribution, withdrawal or suspension of the
applicable regulator’ s review of our submissions, enforcement actions, injunctions and criminal prosecution. Further, other
federal agencies, our customers and partners in our alliance, development, collaboration and other partnership agreements with
respect to our products and services may take any such FDA observations or warning letters into account when considering the
award of contracts or the continuation or extension of such partnership agreements. Because regulatory approval to manufacture
a drug is site- specific, the delay and cost of remedial actions, or obtaining approval to manufacture at a different facility, could
negatively impact our business. Any failure by us to comply with applicable laws and regulations and / or any actions by the
FDA and other agencies as described above could have a material adverse effect on our business, financial position and results
of operations. The majority of our products are produced at a few locations, and a business interruption at one or more of these
locations or within our supply chain could have a material adverse effect on our business, financial position and results of
operations. We produce the majority of the products that we manufacture at our manufacturing facilities in New York, New
Jersey and India, as well as at certain third- party suppliers, one of which is located in Taiwan. Disruptions at these facilities or
within our supply chain can occur for many reasons, including events unrelated to us or beyond our control, such as fires and
other industrial accidents, floods and other severe weather events, natural disasters, environmental incidents or other
catastrophes, utility and transportation infrastructure disruptions, shortages of raw materials, pandemic diseases or viral
contagions saelras-COVD-—9-, and acts of war or terrorism . For example, in November 2023, the Houthi movement, which



controls parts of Yemen, began attacking merchant ships in the Red Sea disrupting global supply chains. This disruption
has resulted in a significant increase in our shipping costs, and a prolonged disruption to the global supply chain could
have a material adverse effect on our business, financial position and results of operations . Natural disasters and adverse
weather conditions can be caused or exacerbated by climate change, and the spate of extreme weather events experienced duting
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not, can also disrupt operations. Business interruption could also be caused by compliance failures. A significant disruption at
any of these facilities or otherwise within our supply chain, even on a short- term basis, could impair our ability to produce and
ship products to the market on a timely basis or at all, which could have a material adverse effect on our business, financial
position and results of operations. Our profitability depends on our major customers. If these relationships do not continue as
expected, our business, condition (financial and otherwise), prospects and results of operations could materially suffer. Our four
largest customers, AmerisetreeBergenCorperationr-Cencora, Inc. , McKesson Drug Co., Cardinal Health, Inc. and CVS Health
Corporation, accounted for approximately 70 %, 71 % yand 75 %—aﬁd—74—% of total net sales of products for the years ended
December 31, 2023, 2022 ;-and 2021 and-2626-, respectively. The loss of any one or more of these or any other major customer
or the substantial reduction in orders from any one or more of our major customers could have a material impact on our future
operating results and financial condition. In total, we currently have over 1, 266-300 customers (including over 1, 666-100
customers specific to our AVKARE segment), some of which are part of large purchasing groups. We may experience declines
in the sales volume and prices of our products as a result of the continuing trend of consolidation of certain customer groups,
which could have a material adverse effect on our business, financial position and results of operations. Our ability to
successfully commercialize any generic or branded pharmaceutical product depends in large part upon the acceptance of the
product by third parties, including pharmacies, government formularies, other retailers, physicians and patients. Therefore, our
success will depend in large part on market acceptance of our products. We make a significant amount of our sales to a relatively
small number of drug wholesalers and retail drug chains. These customers represent an essential part of the distribution chain of
our pharmaceutical products. Drug wholesalers and retail drug chains have undergone, and are continuing to undergo, significant
consolidation. This consolidation may result in these groups gaining additional purchasing leverage and, consequently,
increasing the product pricing pressures facing our business. Additionally, the emergence of large buying groups representing
independent retail pharmacies and other drug distributors, and the prevalence and influence of managed care organizations and
similar institutions, potentially enable such groups to demand larger price discounts on our products. For example, there has
been a recent trend of large Wholesalers and retailer customers forming partnerships, such as the alliance between Walgreens and
Cencora, Inc. , the alliance between Rite Aid and McKesson Drug Company, and the alliance
between CVS Caremark and Cardinal Health. The result of these developments may have a material adverse effect on our
business, financial position and results of operations. We depend to a large extent on third- party suppliers and distributors for
the raw materials for our products, particularly the chemical compounds comprising the APIs that we use to manufacture our
products, as well as for certain finished goods. A prolonged interruption in the supply of such products could have a material
adverse effect on our business, financial position and results of operations. We purchase the bulk of the raw materials essential
to our manufacturing business from third parties. If we experience supply interruptions or delays, or if a supplier discontinues
the sale of certain products, we may have to obtain substitute materials or products, which in turn would require us to obtain
amended or additional regulatory approvals, subjecting us to additional expenditures of significant time and resources. In
addition, changes in our raw material suppliers could result in significant delays in production, higher raw material costs and
loss of sales and customers, because regulatory authorities must generally approve raw material sources for pharmaceutical
products, which may be time consuming. For example, we may need as long as 18 months to find and qualify a new sole- source
supplier. If we receive less than one year’ s termination notice from a sole- source supplier that intends to cease supplying raw
materials, it could result in disruption of our ability to produce the drug involved. Any significant supply interruption could
have a material adverse effect on our business, condition (financial and otherwise), prospects and results of operations. To date,
although we have experienced occasional interruptions in supplies, we have experienced no significant difficulties in obtaining
raw materials. However, because the federal drug application process requires specification of raw material suppliers, if raw
materials from a specified supplier were to become unavailable, FDA approval of a new supplier would be required. The
amount of time required for the FDA to qualify a new supplier and confirm that our manufacturing processes meet the necessary
standards could cause delays in the manufacturing and marketing of one or more of our products and could, depending on the
particular product, have a material adverse effect on our results of operations and financial condition. The time necessary to
develop generic drugs may adversely affect whether, and the extent to which, we receive a return on our capital. We generally
begin our development activities for a new generic drug product several years in advance of the patent expiration date of the
brand- name drug equivalent. The development process, including drug formulation, testing, and FDA review and approval,
often takes three or more years. This process requires that we expend considerable capital to pursue activities that do not yield
an immediate or near- term return. Also, because of the significant time necessary to develop a product, the actual market for a
product at the time it is available for sale may be significantly less than the originally projected market for the product. If this
were to occur, our potential return on our investment in developing the product, if approved for marketing by the FDA, would
be adversely affected and we may never receive a return on our investment in the product. It is also possible for the
manufacturer of the brand- name product for which we are developing a generic drug to obtain approvals from the FDA to
switch the brand- name drug from the prescription market to the over- the counter (“ OTC ”) market. If this were to occur, we
would be prohibited from marketing our product other than as an OTC drug, in which case revenues could be substantially less




than we anticipated. The use of legal, regulatory and legislative strategies by brand competitors, including authorized generics
and citizen’ s petition% as well as the potential impact of proposed legislation, may have an adverse effect on our business.
Brand drug companies often pursue strategies that may serve to prevent or delay competition from our generic alternatives to
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potentlal impact of proposed legislation, may increase our CO%t@ a%somated Wlth the mtroductlon or marketmg of our generic
products, delay or prevent such introduction and / or significantly reduce the profit potential of our products. The risks and
uncertainties inherent in conducting clinical trials could delay or prevent the development and commercialization of our own
branded products, which could have a material adverse effect on our business, results of operations and financial condition. With
respect to our branded products which do not qualify for the FDA’ s abbreviated application procedures, we must demonstrate
through clinical trials that these products are safe and effective for use. We have only limited experience in conducting and
supervising clinical trials. The process of completing clinical trials and preparing a-an NDA may take several years and requires
substantial resources. Our studies and filings may not result in FDA approval to market our new drug products and, if the FDA
grants approval, we cannot predict the timing of any approval. There are substantial filing fees for NDAs that are not refundable
if FDA approval is not obtained. There are a number of risks and uncertainties associated with clinical trials. The results of
clinical trials may not be indicative of results that would be obtained from large scale testing. Clinical trials are often conducted
with patients having advanced stages of disease and, as a result, during the course of treatment these patients can die or suffer
adverse medical effects for reasons that may not be related to the pharmaceutical agents being tested, but which nevertheless
affect the clinical trial results. In addition, side effects experienced by the patients may cause delay of approval or limit the
profile of an approved product. Moreover, our clinical trials may not demonstrate sufficient safety and efficacy to obtain
approval from the FDA or foreign regulatory authorities. The FDA or foreign regulatory authorities may not agree with our
assessment of the clinical data or they may interpret it differently. Such regulatory authorities may require additional or
expanded clinical trials. Even if the FDA or foreign regulatory authorities approve certain products developed by us, we cannot
provide assurance that such regulatory authorities will not subject marketing of such products to certain limits on indicated use.
Developing and commercializing branded pharmaceutical products is generally more costly than developing and
commercializing generic products. To Fserderte-grow and achieve success in our branded product business, we must
continually identify, develop, acquire and license new products that we can ultimately market. There are many difficulties and
uncertainties inherent in pharmaceutical R & D, and there is a high rate of failure inherent in new drug discovery and
development. Failure can occur at any point in the process, including late in the process after substantial investment. New
product candidates that appear promising in development may fail to reach the market or may have only limited commercial
success because of efficacy or safety concerns, inability to obtain necessary regulatory approvals and payer reimbursement,
limited scope of approved uses, difficulty or excessive costs to manufacture, or infringement of the patents or IP iteHeetuat
propertyrights of others. Products that do reach the market may ultimately be subject to recalls or other suspensions in sales.
Delays and uncertainties in the FDA approval process and the approval processes in other countries can result in delays in
product launches and lost market opportunity. Because there is a high rate of failure inherent in the R & D process of new
products, there is a significant risk that funds invested in R & D will not generate financial returns. We cannot be certain when
or whether any of our products currently under development will be approved or launched or whether, once launched, such



products will be commercially successful. We may be required to spend several years and incur substantial expense in
completing certain clinical trials. The length of time, number of trial sites and patients required for clinical trials vary
substantially, and we may have difficulty finding a sufficient number of sites and subjects to participate in our trials. Delays in
planned clinical trials can result in increased development costs, delays in regulatory approvals and delays in product candidates
reaching the market. We rely on independent third- party clinical investigators to recruit subjects and conduct clinical trials in
accordance with applicable study protocols and laws and regulations. If regulatory authorities determine that we have not
complied with regulations in the development of a product candidate, they may refuse to accept trial data from the site and / or
not approve the product candidate, and we would not be able to market and sell that product. If we are not able to market and
sell our products after significant expendltures to develop and test them, our bu%lneqe and reqults of operatlon% could be
materially and adversely affected. The Fa at-an ; at-tria : he-results
from early clinical trials may not be predictive of reqults obtamed in later and larger clinical trials, and product candidates in
later clinical trials may fail to show the desired safety or efficacy despite having progressed successfully through earlier clinical
testing. A number of companies in the pharmaceutical industry, including us, have suffered significant setbacks in clinical trials,
even in advanced clinical trials after showing positive results in earlier clinical trials. The completion of clinical trials for our
product candldates may be delayed or halted for a varlety of reasons in addltlon to the reasons noted above tn—addrt—teﬂ—te

addition, our produet Cand1date§ eould be %ubj ect to competition for Cllnlcal study sites and patlents from other therapies under
development which may delay the enrollment in or initiation of our clinical trials. The FDA or foreign regulatory authorities
may require us to conduct unanticipated additional clinical trials, which could result in additional expense and delays in bringing
our product candidates to market. Any failure or delay in completing clinical trials for our product candidates would prevent or
delay the commercialization of our product candidates. We cannot assure you that our expenses related to clinical trials will lead
to the development of brand- name drugs that will generate revenues in the near future. Delays or failure in the development and
commercialization of our own branded products could have a material adverse effect on our business, results of operations and
financial condition. We are increasingly dependent on information technology, and our systems and infrastructure face certain
risks, including cybersecurity and data leakage risks. Significant disruptions to our IT infermation-teehnelogy-systems or
breaches of information security could adversely affect our business. In the ordinary course of business, we collect, store and
transmit large amounts of confidential information, and it is critical that we do so in a secure manner to maintain the
confidentiality and integrity of such information. Additionally, our IT infermatien-teehnetogy-systems are critical to our ability
to store electronic and financial information and to manage a variety of business processes and activities, including
manufacturing, financial, logistics, sales, marketing and administrative functions. We depend on our IT infermatienteehnotogy
infrastructure to communicate internally and externally with employees, customers, suppliers and others. We also use IT
nfermation-teehnelogynetworks and systems to comply with regulatory, legal and tax requirements. We have outsourced
significant elements of our IT information-teehnelogy-infrastructure; as a result we manage independent vendor relationships
with third- parties who are responsible for maintaining significant elements of our IT tﬁfefm&t—teﬂ—teelﬁe-legy—%yqtem% and
infrastructure and who may or could have access to our confidential information. The size and complexity of our IT nfermation
teehnetogy-systems, and those of our third- party vendors, make such systems potentially vulnerable to service interruptions and
security breaches from inadvertent or intentional actions by our employees, partners or vendors. These systems are also
vulnerable to attacks by malicious third parties, such as phishing or ransomware attacks, and may be susceptible to intentional or
accidental physical damage to the infrastructure maintained by us or by third parties, including as a result of extreme weather
events, such as fires, floods, hurricanes, or tornadoes or as the result of the use of AI or other new technologies . For example,

fremrmid-in 2023, certain third - party file transfer services Beeembeﬁ@%l—te—l&te—}eﬂtw%eﬁ—etﬁpef&&eﬁs—were

attacked and compromised s

systemr, which impacted certain of our epef&ﬁeﬁs—vendors and eefpefete—&meﬁens—use—te—feeefd-ultlmately certaln of our
mformatlon including personally 1dent1f1able mformatlon of enrolled empleyee-employees heufs—wefked-and dependents

the %eerecy of Conﬂdentlal proprletary, and / or trade secret 1nf0rmat10n is important to our competitive business poemon We
continually assess these threats and make investments to increase internal protection, detection, and response capabilities, as
well as ensure our third- party providers have required capabilities and controls, to address these risks. Like other public
companies, our computer systems and those of our third- party vendors and service providers are regularly subject to, and will
continue to be the target of, computer viruses, malware or other malicious eedes— code (including ransomware), unauthorized
access, cyber- attacks or other computer- related penetrations, which have caused, and may continue to cause, disruptions to our
operations. For example, we have been the victim of phishing attempts, some of which have been successful in evading



detection and blocking . While we have experienced threats to our data and systems, to date, we are not aware that we have
experienced a material cyber- security breach. Over time, however, the sophistication of these threats continues to increase. Our
reliance on unsupported and vulnerable operating systems and other software in certain cases may increase both the
likelihood and potential severity of cyber incidents. The preventative actions we take to reduce the risk of cyber incidents and
protect our information may be insufficient. Our efforts may not prevent service interruptions or security breaches in our
systems or the unauthorized or inadvertent wrongful use or disclosure of confidential information that could adversely affect our
business operations or result in the loss, dissemination, or misuse of critical or sensitive information. A breach of our security
measures or the accidental loss, inadvertent disclosure, unapproved dissemination, misappropriation or misuse of trade secrets,
proprietary information, or other confidential information, whether as a result of theft, hacking, fraud, trickery or other forms of
deception, or for any other cause, could enable others to produce competing products, use our proprietary technology or
information, and / or adversely affect our business position. Further, any such interruption, security breach, loss or disclosure of
confidential information could result in financial, legal, business, and reputational harm to us and could have a material adverse
effect on our business, financial position, results of operations and / or cash flow . Artificial intelligence- based platforms may
present new risks and challenges to our business. Al technologies may exacerbate existing risks, including risks
associated with data privacy, cybersecurity, IP, healthcare fraud and abuse, drug development and manufacturing, and
risks to patients or human subjects in clinical trials. Al also introduces new risks, due to the autonomous nature of the
technology, which, in some cases, may be deployed to perform tasks, inform decisions, automate decisions, and make
predictions. AI may amplify biased and discriminatory decision making, perform unreliably and malfunction, generate
insights which are difficult to interpret and explain, and cause direct harm to individuals or groups. Regulators are
proposing, adopting, and implementing new Al laws and regulations. We may be required to change our business
practices and policies as a result of such laws and regulations and may incur substantial compliance- related costs.
Regulators are also using existing laws and regulations to take enforcement actions related to the deployment of Al in
ways that result in non- compliance with current laws and regulations. If we fail to comply with AI laws and regulations,
we may be subject to sanctions, fines, and reputational damage, orders to stop certain processing of personal data, orders
to delete certain data or destroy Al algorithms derived from data collects, legal action on behalf of impacted individuals
or other enforcement or other actions. If we fail to take steps to protect our confidential data, trade secrets, IP and
personal data, we may be subject to legal, regulatory, financial, and reputational risks. Al technologies present
significant opportunities and risks to our business. Harnessing AI’ s transformative potential may enable us to speed up
the discovery and development of new drugs, optimize our manufacturing processes, and drive efficiencies. Our failure
to use Al technologies in a way that maintains trust, quality and control in our business activities and to capitalize on
opportunities presented by AI may also place us at a competitive disadvantage. Failure to address Al risks will reduce
our ability to deliver strategic objectives. Also, investments in Al may not realize the benefits that were anticipated . Our
future success depends on our ability to attract and retain talented employees and consultants. Our future success depends, to a
substantial degree, upon the continued service of the members of our management team. The loss of the services of members of
our management team, or their inability to perform services on our behalf, could have a material adverse effect on our business,
condition (financial and otherwise), prospects and results of operations. Our success also depends, to a large extent, upon the
contributions of our sales, marketing, scientific and quality assurance staff. We compete with brand and generic pharmaceutical
manufacturers for qualified personnel, and our competitors may offer more favorable employment opportunities than we do. If
we are not able to attract and retain the necessary personnel to accomplish our business objectives, we could experience
constraints that would adversely affect our ability to sell and market our products effectively, to meet the demands of our
strategic partners in a timely fashion, and to support our R & D programs. In particular, our sales and marketing efforts depend
on the ability to attract and retain skilled and experienced sales, marketing and quality assurance representatives. Although we
believe that we have been successful in attracting and retaining skilled personnel in all areas of our business, we cannot provide
assurance that we can continue to attract, train and retain such personnel. Any failure in this regard could limit the rates at which
we generate sales and develop or dcqu1re new product% C ﬂtastrophlc events, including severe weather events , war and
terrorist attacks globs v , may negatively affect our business dnd results of
operations. We rely on our netwmk infrastructure and enterprise dpphCthlOl]S internal technology systems and websites to run
our business as well as our or our third- party partners’ physical facilities, such as our R & D or manufacturing premises. In
addition, we rely on third- party hosted services. A disruption, infiltration or failure of these systems, facilities or third- party
hosted services in the event of a hurricane, tsunami, tornado, earthquake, wildfire or flooding or other weather event, power
loss, telecommunications failure, software or hardware malfunctions, pandemics ¢ineluding-the-COVAD-—9-pandemie)-, cyber-
attack, war, terrorist attack or other catastrophic event that our disaster recovery plans do not adequately address, could cause
system interruptions, reputational harm, loss of IP inteHeetualproperty-, delays in our product development, lengthy
interruptions in our services, breaches of data security and loss of critical data. Any of these events could prevent us from
conducting our day- to- day activities and could disrupt the operation of our supply chain. For example, we source some of our
APIs from the Middle East region, and the armed conflicts that have escalated in the area since October 2023 could
threaten our ability to obtain these important inputs. Also, recent attacks by the Houthi movement, which controls parts
of Yemen, on merchant shlps in the Red Sea has resulted ina 51gn1ficant increase in September1;262+TFropteal-StormIda
g : : v : W our faetlities-shipping costs .
Addtt-teﬁ&l-l-y—Separately certain of our product% utlhze a contract manufacturmg company in Taiwan, and an escalation of
tensions between China and Taiwan could impair or prevent altogether our ability to source these products. A catastrophic event
that results in the destruction or disruption of any of our or our third- party partners’ business centers, manufacturing facilities,
data centers, R & D or manufacturing facilities, or our critical business or IT infermationteehnotogy-systems could severely




affect our ability to conduct normal business operations and, as a result, our future operating results could be adversely affected.
The adverse effects of any such catastrophic event would be exacerbated if experienced at the same time as another unexpected
and adverse event ;-sueh-as-the-COVD-—9-pandemte- Additionally, the impacts of the changing weather on water resources

may result in water scarcity, limiting our ability to access sufficient high- quality water in certain locations, which may increase
operational costs. Our bu%lneqs 1nterrupt10n plans may be 1n§ufﬁ01ent to mitigate these, and any other cata%trophlc events. Fhe

corporate governance and public dlscloiure regulatlonq and expectatlon% 1nclud1ng with respect to enVlronmental social and
governance matters, that could expose us to numerous risks. We are subject to changing rules and regulations promulgated by a
number of governmental and self- regulatory organizations, including the SEC, Nasdaq the- New—YorlStoelkExehange-and the
Financial Accounting Standards Board. These rules and regulations continue to evolve in scope and complexity and many new
requirements have been created in response to laws enacted by Congress, making compliance more difficult and uncertain. In
addition, increasingly regulators, customers, investors, employees and other stakeholders are focusing on ESG matters and
related disclosures. Concern over severe weather may also result in new or additional legal or regulatory requirements designed
to mitigate the effects of severe weather on the environment and businesses . If such laws or regulations are more stringent than
current legal or regulatory obligations, we may experience disruption in, or an increase in the costs associated with sourcing,
manufacturing and distribution of our products, as well as an increase in costs associated with monitoring, tracking and
reporting ESG related information to regulatory bodies, which may adversely affect our business, results of operations or
financial condition. These changing rules, regulations and stakeholder expectations have resulted in, and are likely to continue to
result in, increased general and administrative expenses and increased management time and attention spent complying with or
meeting such regulations and expectations. For example, the State of California recently passed the Climate Corporate Data
Accountability Act and the Climate- Related Financial Risk Act that, if implemented, will impose broad climate- related
disclosure obligations on certain companies doing business in California, including us. Other U. S. states’ legislatures are
considering enactment of similar rules and regulations. In addition, the European Union (“ EU ”) enacted the Corporate
Sustainability Reporting Directive (“ CSRD ”) legislation in January 2023 which requires certain reporting and
disclosure relating to ESG matters for companies whose business and assets exceed certain thresholds within EU
countries. Due to our subsidiaries in Ireland, the CSRD requirements will apply to us for 2025 reporting, which will
require significant preparatory work to comply with the reporting rules. developing-Developing and acting on initiatives
within the scope of ESG, and collecting, measuring and reporting ESG related information and metrics can be costly, difficult
and time consuming and is subject to evolving reporting standards, including the SEC’ s reeenthy-proposed climate- related
reporting requirements, and similar proposals by other international regulatory bodies. We may also communicate certain
initiatives and goals, regarding environmental matters, diversity, responsible sourcing and social investments and other ESG
related matters, in our SEC filings or in other public disclosures. These initiatives and goals within the scope of ESG could be
difficult and expensive to implement, the technologies needed to implement them may not be cost effective and may not
advance at a sufficient pace, and we could be criticized for the accuracy, adequacy or completeness of the disclosure. Further,
statements about our ESG - related initiatives and goals, and progress against those goals, may be based on standards for
measuring progress that are still developing, internal controls and processes that continue to evolve, and assumptions that are
subject to change in the future. In addition, we could be criticized for the scope or nature of such initiatives or goals, or for any
revisions to these goals. If our ESG- related data, processes and reporting are incomplete or inaccurate, or if we fail to achieve
progress with respect to our goals within the scope of ESG on a timely basis, or at all, our reputation, business, financial
performance and growth could be adversely affected. IP Risks Relating to Our Indebtedness We have...... accordance with our
strategy. Intellectual Property and Licensing Risks Federal regulation of arrangements between manufacturers of branded and
generic products could adversely affect our business. We are involved in numerous patent litigations in which we challenge the
validity or enforceability of innovator companies’ listed patents and / or their applicability to our generic and / or biosimilar
pharmaceutical products, as well as patent infringement litigation in which other generic / biosimilar companies challenge the
validity or enforceability of our patents and / or their applicability to their generic / biosimilar pharmaceutical products, and
therefore settling patent litigations has been and is likely to continue to be an important part of our business. As part of the
Medicare Prescription Drug and Modernization Act of 2003, companies, including us, are required to file with the FTC and the
DOJ agreements entered into between branded and generic and / or biosimilar pharmaceutical companies related to the
manufacture, marketing and sale of generic / biosimilar versions of branded drugs for their review. In June 2013, the U. S.
Supreme Court in its decision in FTC v. Actavis determined that “ reverse payment ” patent settlement agreements between
brand and generic / biosimilar companies could violate the antitrust laws. The Supreme Court held that such settlement
agreements are neither immune from antitrust attack nor presumptively illegal but rather should be analyzed under the ““ Rule of
Reason ” test to determine whether they violate the federal antitrust laws. This holding has resulted in heightened scrutiny of
such settlement agreements by the FTC and state and local authorities, and has increased the risk of liability in pending antitrust
litigation brought by private plaintiffs. The FTC has brought actions against parties to such settlement agreements, including us,
and we have become subject to increased FTC investigations or enforcement actions arising from such settlement agreements.



Further, private plaintiffs, including direct and indirect purchasers of our products, have also become more active in bringing
private litigation claims against us and other brand and generic / biosimilar pharmaceutical companies alleging that such
settlement agreements violate the antitrust laws. Accordingly, we have in the past received and may receive formal or informal
requests from the FTC for information about a particular settlement agreement, and there is a risk that the FTC, state and local
authorities, or private plaintiffs, may commence an action against us alleging violations of the antitrust laws. We have been and
are currently involved in private antitrust actions involving certain settlement agreements as described in Note 21. Commitments
and Contingencies- Other Litigation Related to the Company' s Business. Antitrust investigations and claims are generally
expensive and time consuming, and we can give no assurance as to the timing or outcome of such investigations or claims or of
any future private litigation or government action alleging that one of our settlement agreements violates antitrust laws. The
impact of federal regulation of arrangements between manufacturers of brand and generic / biosimilar products, further
legislation and the potential for private- party lawsuits associated with such arrangements could adversely affect our business.
From time to time we may need to rely on licenses to proprietary technologies, which may be difficult or expensive to obtain.
We may need to obtain licenses to patents and other proprietary rights held by third parties to develop, manufacture and market
products. If we are unable to timely obtain these licenses on commercially reasonable terms, our ability to commercially market
our products may be inhibited or prevented, which could have a material adverse effect on our business, results of operations
and financial condition. Our competitors or other third parties may allege that we are infringing upon their IP inteHeetual
property-, forcing us to expend substantial resources in litigation, the outcome of which is uncertain. Any unfavorable outcome
of such litigation, including losses related to" at- risk" product launches, could have a material adverse effect on our business,
financial position and results of operations. Companies that produce branded pharmaceutical products routinely bring litigation
against ANDA filers or similar applicants that seek regulatory approval to manufacture and market generic forms of their
branded products alleging patent infringement or other violations of IP inteHeetaatpropertyrights. Patent holders may also
bring patent infringement suits against companies that are currently marketing and selling approved generic products. Similarly,
companies that produce biologics may bring litigation against abbreviated Biologics License Application (“ aBLA ) filers that
seek regulatory approval to manufacture and market biosimilars. Litigation often involves significant expense and can delay or
prevent introduction or sale of our generic and / or biosimilar products. If valid and enforceable patents are infringed by our
products, we would need to delay selling the infringing generic product unless we could obtain a license from the patent holder,
and, if we were already selling the infringing product, cease selling and potentially destroy existing product stock. There may be
situations in which we may make business and legal judgments to market and sell products that are subject to claims of alleged
patent infringement prior to final resolution of those claims by the courts, based upon our belief that such patents are invalid,
unenforceable, or are not infringed by our marketing and sale of such products. This is referred to in the pharmaceutical industry
as an *-* at- risk *-”” launch. The risk involved in an at- risk launch can be substantial because, if a patent holder ultimately
prevails against us, the remedies available to such holder may include, among other things, damages measured by the profits
lost by the patent holder or treble damages, which can be significantly higher than the profits we make from selling the generic
or biosimilar version of the product. We may also be harmed by the loss of any value of such inventory that we are unable to
market or sell. We expend a significant amount of resources on research and development, including milestones on in- licensed
products, which may not lead to successful product introductions. Much of our development effort is focused on technically
difficult- to- formulate products and / or products that require advanced manufacturing technology. We expend significant
resources on R & D primarily to enable us to manufacture and market FDA- approved pharmaceuticals in accordance with FDA
regulations. We have entered into, and may in the future enter into, agreements that require us to make significant milestone
payments upon achievement of various R & D events and regulatory approvals. As we continue to develop and in- license new
products, we will likely incur increased research and licensing expenses. Because of the inherent risk associated with R & D
efforts in the industry, particularly with respect to new drugs, our R & D expenditures may not result in the successful
introduction of FDA- approved pharmaceutical products. Additionally, after we or our development partners submit an ANDA
or aBLA, the FDA may request that additional studies be conducted. As a result, we may be unable to reasonably determine the
total R & D costs required to develop a particular product. Finally, we cannot be certain that any investment made in developing
products will be recovered, even if we are successful in commercialization. To the extent that we expend significant resources
on R & D efforts and are not ultimately able to successfully introduce new products as a result of those efforts, our business,
financial position and results of operations may be materially adversely affected. We depend on our ability to protect our IP
inteleetnal-property-and proprietary rights. Our success depends on our ability to protect and defend the IP inteHeetual-property
rights associated with our current and future products. If we fail to protect our IP inteHeetaal-property-adequately, competitors
may manufacture and market products similar to, or that may be confused with, our products, and our generic competitors may
obtain regulatory approval to make and distribute generic versions of our branded products. Some patent applications in the
Dnited-States-U. S. are maintained in secrecy or are not published until the resulting patents issue. We also cannot be certain that
patents will be issued with respect to any of our patent applications or that any existing or future patents issued to or licensed by
us will provide competitive advantages for our products or will not be challenged, invalidated, circumvented or held
unenforceable in proceedings commenced by our competitors or other third parties. Furthermore, our patent rights may not
prevent or limit our present and future competitors from developing, making, importing, using or commercializing products that
are functionally similar to our products. We rely particularly on trade secrets, trademarks, unpatented proprietary expertise and
continuing innovation that we seek to protect, in part, by registering and using marks; and by entering into confidentiality
agreements with licensees, suppliers, employees, consultants and other parties. We use this approach to protecting our IP
intelleetual-property-in large part because few of our products are protected by patents. We cannot provide assurance that these
agreements will not be breached or circumvented. We also cannot be certain that we will have recourse to adequate remedies in
the event of a breach of such agreements. Disputes may arise concerning the ownership of IP inteHeetaal-property-or the



applicability of confidentiality agreements. We cannot be sure that our trade secrets and proprietary technology will not be
independently developed or otherwise become known by our competitors or, if patents are not issued with respect to our
internally developed products, that we will be able to maintain the confidentiality of information relating to these products. In
addition, efforts to ensure our IP inteHeetual-property-rights may be costly, time- consuming and / or ultimately unsuccessful.
We cannot be sure that we will have the resources to protect our own rights against infringement by third parties. Our inability
to protect our IP inteHeetual-property-and proprietary rights could have a material adverse effect on our business, results of
operations, financial condition and cash flows. Legal and Regulatory Risks We are involved in various legal proceedings and
may be involved in future legal proceedings, all of which are uncertain, and existing and future proceedings may require us to
incur substantial expense to defend and / or expose us to substantial liability. The development, manufacture and sale of our drug
products involves an inherent risk of product liability and other claims and the associated adverse publicity, and insurance
against such potential claims is expensive and may be difficult to obtain. Litigation is inherently subject to uncertainties and we
may be required to expend substantial amounts in the defense or resolution of this and similar matters. We regularly monitor the
use of our products for trends or increases in reports of adverse events or product complaints, and regularly report such matters
to the FDA. In some cases, an increase in adverse event reports may be an indication that there has been a change in a product’ s
specifications or efficacy. Such changes could lead to a recall of the product in question or, in some cases, increases in product
liability claims related to the product in question. If the coverage limits for product liability and other insurance policies are not
adequate, or if certain of our products are excluded from coverage, a claim brought against us, whether covered by insurance or
not, could have a materlal adverse effect on our busmess results of operatlons ﬁnanmal condltlon and cash ﬂows We—aw}se—fel-y

ewse}f-—rnSttf&ﬂee—pfegf&m—In the ordmary course of our busmess we may also be subject to a variety of other types of clalms
proceedings, investigations and litigation initiated by government agencies or third parties. These matters may include
compliance matters, product regulation or safety, taxes, employee benefit plans, employment discrimination, health and safety,
environmental, antitrust, securities law, customs, import / export, government contract compliance, financial controls or
reporting, IP inteHeetual-preperty-, allegations of misrepresentation, false claims or false statements, commercial claims, claims
regarding promotion of our products and services, or other similar matters. In addition, government investigations related to the
use of our generic drug products may cause reputational harm to us. Negative publicity, whether accurate or inaccurate, about
the efficacy, safety or side effects of our generic drug products or product categories, whether involving us or a competitor,
could materially reduce market acceptance of our products, cause consumers to seek alternatives to our products, result in
product withdrawals and cause our stock price to decline. Negative publicity could also result in an increased number of product
liability claims, whether or not these claims have a basis in scientific fact. Any such claims, proceedings, investigations or
litigation, regardless of the merits, might result in substantial costs to defend or settle, restrictions on product use or sales, or
otherwise injure our business. We manufacture and derive a portion of our revenue from the sale of pharmaceutical products in
the opioid class of drugs. The U. S. Department of Health and Human Services has declared the wide-spread-widespread
addiction to and abuse of such products a public health emergency, and #rreeent-menths;-the federal government has also
announced plans to increase federal oversight on opioid sale and consumption. These plans, along with changing public and
clinical perceptions of opioid products and the risks relating to their use may result in the imposition of even stricter regulation
of such products and further restrictions on their sale and use. For instance, the DEA has recently increased its scrutiny and
regulation over the manufacture, distribution and sale of opioid products, which may require us to incur significant expenses to
comply with such regulations. We derive substantial revenues from the sale of certain controlled drug substances that are subject
to specific aggregate production quotas established and administered by the DEA in accordance with governing laws and
regulations. Our inability to secure our quota allocation, the DEA” s decision to allocate quota in an amount less than the amount
we requested, or a delay by the government in the issuance of the quota for these substances can result in a substantial impact to
our revenues. State governments have also taken steps to impose surcharges or taxes on opioid manufacturers or distributors.
Any new or stricter regulations imposed by governmental authorities such as the DEA related to opioid products, as well as a
potential increase in opioid- related litigation involving us, could result in material adverse effects on our business and results of
operations. Refer to Note 21. Commitments and Contingencies- Prescription Opioid Litigation for more information regarding
opioid- related litigation involving us the-Cempany-. We are subject to United States federal and state laws related to healthcare
fraud and abuse and health information privacy and security, and the failure to comply with such laws may adversely affect our
business. In the Bnited-States-U. S. , many of our products are eligible for reimbursement under federal and state health care
programs such as Medicaid, Medicare, TRICARE, and / or state pharmaceutical assistance programs, and as a result, certain
federal and state healthcare laws and regulations pertaining to fraud and abuse and patients’ rights are, and will be, applicable to
our business. We could be subject to healthcare fraud and abuse and patient privacy regulation by both the federal government
and the states in which we conduct our business. The domestic and foreign laws that may affect our ability to operate include,
but are not limited to: (i) the U. S. Anti- Kickback Statute, which applies to our marketing and research practices, educational
programs, pricing policies and relationships with healthcare providers or other entities, by prohibiting, among other things,
soliciting, receiving, offering or paying remuneration, directly or indirectly, as a means of inducing, or in exchange for, either
the referral of an individual or the purchase or recommendation of an item or service reimbursable under a federal healthcare
program, such as the Medicare and Medicaid programs; (ii) U. S. federal civil and criminal false claims laws and civil monetary
penalty laws, which prohibit, among other things, individuals or entities from knowingly presenting, or causing to be presented,
claims for payment from Medicare, Medicaid or other third- party payers that are false or fraudulent; (iii) the U. S. Health
Insurance Portability and Accountability Act of 1996, (** HIPAA *-), which among other things created new federal criminal
statutes that prohibit executing a scheme to defraud any healthcare benefit program or making false statements relating to
healthcare matters, and HIPAA, as amended by the Health Information Technology for Economic and Clinical Health Act of



2009, and our implementing regulations, which impose certain requirements relating to the privacy, security and transmission of
individually identifiable health information and place restrictions on the use of such information for marketing communications;
(iv) the U. S. Physician Payments Sunshine Act, which among other things, requires manufacturers of drugs, devices, biologics
and medical supplies for which payment is available under a federal healthcare program to report annually information related to
L€ payments or other transfers of value - made to physicians, physician assistants, advanced practice nurses and teaching
hospitals, and ownership and investment interests held by certain healthcare professionals and their immediate family members,
and similar state laws; (v) the government pricing rules applicable to the Medicaid, Medicare Part B, 340B Drug Pricing
Program, the U. S. Department of Veterans Affairs program, the TRICARE program, and state price reporting laws; and (vi)
state and foreign law equivalents of each of the above U. S. laws, such as anti- kickback and false claims laws which may apply
to items or services reimbursed by any third- party payer, including commercial insurers, and state and foreign laws governing
the privacy and security of health and other sensitive information in certain circumstances, such as the requirements under the
European Union’ s General Data Protection Regulation and certain U. S. state privacy laws, many of which differ from each
other in significant ways and often are not preempted by HIPAA, thus complicating compliance efforts. Violations of certain of
these laws, including the fraud and abuse laws may result in severe penalties against us and / or our responsible employees,
including jail sentences, large fines, and the exclusion of our products from reimbursement under federal and state programs.
Additionally, these risks may be compounded by our rapid international expansion. Defense of litigation claims and government
investigations can be costly, time- consuming, and distract management, and it is possible that we could incur judgments or
enter into settlements that would require us to change the way we operate our business. We are committed to conducting the
sales and marketing of our products in compliance with the healthcare fraud and abuse laws, but certain applicable laws may
impose liability even in the absence of specific intent to defraud. Furthermore, should there be ambiguity, a governmental
authority may take a position contrary to a position we have taken, or should an employee violate these laws without our
knowledge, a governmental authority may impose civil and / or criminal sanctions. Any adverse outcome in these types of
actions, or the imposition of penalties or sanctions for failing to comply with fraud and abuse laws, could adversely affect us and
may have a material adverse effect on our business, results of operations, financial condition and cash flows. Some of the
statutes and regulations that govern our activities, such as federal and state anti- kickback and false claims laws, are broad in
scope, and while exemptions and safe harbors protecting certain common activities exist, they are often narrowly drawn. While
we manage our business activities to comply with these statutory provisions, due to their breadth, complexity and, in certain
cases, uncertainty of application, it is possible that our activities could be subject to challenge by various government agencies.
In particular, the FDA, the DOJ and other agencies have increased their enforcement activities with respect to the sales,
marketing, research and similar activities of pharmaceutical companies in recent years, and many pharmaceutical companies
have been subject to government investigations related to these practices. A determination that we are in violation of these and /
or other government regulations and legal requirements may result in civil damages and penalties, criminal fines and
prosecution, administrative remedies, the recall of products, the total or partial suspension of manufacturing and / or distribution
activities, seizure of products, injunctions, whistleblower lawsuits, failure to obtain approval of pending product applications,
withdrawal of existing product approvals, exclusion from participation in government healthcare programs and other sanctions.
Any of these types of investigations or enforcement actions could affect our ability to commercially distribute our products and
could materially and adversely affect our business, financial condition, results of operations and cash flows. Approvals for our
new generic drug products may be delayed or become more difficult to obtain if the FDA institutes changes to its approval
requirements. Similarly, the FDA could change the approval or post- approval regulatory requirements for new drug
applications. The FDA may institute changes to its ANDA-approvalrequirements-user fee structure , such as implementing
new or additional fees similar to the fees imposed by the GDUFA and its seeend-third iteration (GDUFA H-III ), which may
make it more difficult or expensive for us to obtain approval for our new generic products. The FDA may also implement ether
changes to the ANDA approval or post- approval regulatory requirements that may directly affect some of our ANDA
filings pending approval from the FDA or our already- approved products , such as changes to guidance from the FDA
regarding bioequivalency requirements for particular drugs. Such changes may cause our development of such generic drugs to
be significantly more difficult or result in delays in FDA approval or result in our decision to abandon or terminate certain
projects or the marketing of certain approved products . Any changes in FDA requirements may make it more difficult for
us to file ANDASs or obtain approval of our ANDAs and generate revenues and thus have a material adverse effect on our
business, results of operations and financial condition. Healthcare reform and a reduction in the coverage and reimbursement
levels by governmental authorities, HMOs, MCOs or other third- party payers may adversely affect our business. As part of
commercializing our products, we have obtained authorization to receive reimbursement at varying levels for the cost of certain
products and related treatments from governmental authorities and private health insurers and other organizations, such as health
matntenanee-organizattons{~HMOs -and managed care organizations (**“ MCOs *~” ) . The drug pricing reforms in the
IRA have impacted, and may impact in the future, the prices of certain of our products. For example, rebates related to
the IRA reduced our net revenue for the year ended December 31, 2023 by $ 7. 9 million . The trend toward managed
healthcare in the Dnited-States-U. S. , the growth of organizations such as HMOs and MCOs, and legislative proposals to reform
healthcare and government insurance programs could significantly influence the purchase of pharmaceutical products, resulting
in lower prices and a reduction in product demand. The Patient Protection and Affordable Care Act and the Health Care and
Education Reconciliation Act of 2010 were signed into law on March 23, 2010 and March 30, 2010, respectively. These laws
are referred to herein as - healthcare reform. *> A number of provisions of the healthcare reform laws continue to have a
negative impact on the price of our products sold to U. S. government entities. For example, the legislation includes measures
that (i) significantly increase Medicaid rebates through beth-the expansion of the program; (ii) substantially expand the Public
Health System (340B) program to allow other entities to purchase prescription drugs at substantial discounts; (iii) extend the



Medicaid rebate rate to a significant portion of Managed Medicaid enrollees; (iv) apply a 75 % discount to Medicare Part D
beneficiary spending in the coverage gap for branded and authorized generic prescription drugs; and (v) levy a significant excise
tax on the industry to fund healthcare reform. Such cost containment measures and healthcare reform affect our ability to sell
our products and have a material adverse effect on our business, results of operations and financial condition. Additionally, the
Medicare Part D Prescription Drug Benefit established a voluntary outpatient prescription drug benefit for Medicare
beneficiaries (primarily the elderly over 65 and the disabled). These beneficiaries may enroll in private drug plans. There are
multiple types of Part D plans and numerous plan sponsors, each with its own formulary and product access requirements. The
plans have considerable discretion in establishing formularies and tiered co- pay structures and in placing prior authorization and
other restrictions on the utilization of specific products. In addition, Part D plan sponsors are permitted and encouraged to
negotiate rebates with manufacturers. The Medicare Part D program, which went into effect January 1, 2006, is administered by
the CMS within the Department of Health and Human Services. The CMS has issued extensive regulations and other sub-
regulatory guidance documents implementing the Medicare Part D benefit, and the OIG has issued regulations and other
guidance in connection with the Medicare Part D program. The federal government can be expected to continue to issue
guidance and regulations regarding the obligations of Part D sponsors and their subcontractors. Participating drug plans may
establish drug formularies that exclude coverage of specific drugs and payment levels for drugs negotiated with Part D drug
plans may be lower than reimbursement levels available through private health plans or other payers. Moreover, beneficiary co-
insurance requirements could influence which products are recommended by physicians and selected by patients. There is no
guarantee that any drug that we market will be offered by drug plans participating under the Medicare Part D program or of the
terms of any such coverage, or that covered drugs will be reimbursed at amounts that reflect current or historical levels.
Additionally, any reimbursement granted may not be maintained, or limits on reimbursement available from third- party payers
may reduce the demand for, or negatively affect the price of those products, which could significantly harm our business, results
of operations, financial condition and cash flows. We may also be subject to lawsuits relating to reimbursement programs that
could be costly to defend, divert management’ s attention and adversely affect our operating results. Most state Medicaid
programs have established preferred drug lists, and the process, criteria and timeframe for obtaining placement on the preferred
drug list varies from state to state. Under the Medicaid drug rebate program, a manufacturer must pay a rebate for Medicaid
utilization of a product. The rebate for single source products (including authorized generics) is based on the greater of (i) a
specified percentage of the product’ s average manufacturer price or (ii) the difference between the product’ s average
manufacturer price and the best price offered by the manufacturer. The rebate for multiple source products is a specified
percentage of the product’ s average manufacturer price. In addition, many states have established supplemental rebate programs
as a condition for including a drug product on a preferred drug list. The profitability of our products may depend on the extent to
which they appear on the preferred drug hsts of a srgnrﬁcant number of state Medlcard programs and the amount of the rebates
that must be paid to such states. Fhe p € s
efbiestmitars—In addition, there is srgnrﬁcant ﬁscal pressure on the Medrcald program, and arnendrnents to lower the
pharmaceutical costs of the program are possible. Such amendments could materially adversely affect our anticipated revenues
and results of operations. Due to the uncertainties regarding the outcome of future healthcare reform initiatives and their
enactment and implementation, we cannot predict which, if any, of the future reform proposals will be adopted or the effect such
adoption may have on our business. Future rulemaking and reform, including repeal of existing {aw-laws , including healthcare
reform laws , with respect to the healthcare and pharmaceutical industries, could increase rebates, reduce prices or the rate of
price increases for healthcare products and services, or require additional reporting and disclosure. We cannot predict the timing
or impact of any future rule making, reform or repeal of healthcare laws. We depend on third- party agreements for a portion of
our product offerings and any failure to maintain these arrangements or enter into similar arrangements with new partners could
result in a material adverse effect. We have broadened our product offering by entering into a variety of third- party agreements
covering any combination of joint development, supply, marketing and / or distribution of products. We cannot provide
assurance that the development, supply, marketing and / or distribution efforts of our contractual partners will continue to be
successful, that we will be able to renew such agreements or that we will be able to enter into new agreements with favorable
terms for additional products. Any alteration to, or termination of, our current distribution and marketing agreements, failure to
enter into new and similar agreements, or interruption of our product supply under the-such agreements, could have a material
adverse effect on our business, condition (financial and otherwise), prospects or results of operations. The testing required for
the regulatory approval of our products is conducted primarily by independent third parties. Any failure by any of these third
parties to perform this testing properly and in a timely manner may have an adverse effect upon our ability to obtain regulatory
approvals. Our applications for regulatory approval of our products, including both internally developed and in- licensed
products, incorporate the results of testing and other information that is conducted or gathered primarily by independent third
parties (including, for example, manufacturers of raw materials, testing laboratories, contract research organizations or
independent research facilities). Our ability to obtain and maintain regulatory approval of the products being tested is dependent
upon the quality of the work performed by these third parties, the quality of the third parties’ facilities, and the accuracy of the
information provided by third parties. We have little or no control over any of these factors. If this testing is not performed
properly, our ability to obtain or maintain regulatory approvals, and to launch or continue selling products, could be restricted or
delayed. Our reporting and payment obligations under the Medicaid rebate program and other governmental purchasing and
rebate programs are complex and may involve subjective decisions. Any determination that we have failed to comply with those
obligations could subject us to penalties and sanctions, which could have a material adverse effect on our business. The
regulations applicable to us regarding reporting and payment obligations with respect to Medicaid reimbursement and rebates
and other governmental programs are complex. Our calculations and methodologies are subject to review and challenge by the
applicable governmental agencies, and it is possible that such reviews could adversely affect us and our business. In addition,




because our processes for these calculations and the judgments involved in making these calculations involve, and will continue
to involve, subjective decisions and complex methodologies, these calculations are subject to the risk of error and misjudgment.
Any governmental agencies that have commenced (or that may commence) an investigation of us could impose, based on a
claim of violation of anti- fraud and false claims laws or otherwise, civil and / or criminal sanctions, including fines, penalties
and possible exclusion from federal health care programs (including Medicaid and Medicare). Some of the applicable laws may
impose liability even in the absence of specific intent to defraud. Furthermore, should there be ambiguity with respect to how to
properly calculate and report payments, and even in the absence of any such ambiguity, a governmental authority may take a
position contrary to a position that we have taken and may impose civil and / or criminal sanctions on us. Any such penalties,
sanctions, or exclusion from federal health care programs could have a material adverse effect on our business, financial position
and results of operations. From time to time we conduct routine reviews of our government pricing calculations. These reviews
may have an impact on government price reporting and rebate calculations used to comply with various government regulations
regarding reporting and payment obligations. Investigations and litigation concerning the calculation of average wholesale
prices may adversely affect our business. Many government and third- party payers, including Medicare, Medicaid, HMOs and
others, reimburse doctors and others for the purchase of certain prescription drugs based on a drug’ s average wholesale price (+
“ AWP L) In the past several years, state and federal government agencies have conducted ongoing investigations of
manufacturers’ reporting practices with respect to AWP, as a result of which certain agencies have suggested that reporting of
inflated AWPs by manufacturers has led to excessive payments for prescription drugs. Numerous pharmaceutical companies
have been named as defendants in actions brought by various State Attorneys General and have faced state law qui tam actions
brought on behalf of various states, alleging generally that the defendants defrauded state Medicaid systems by purportedly
reporting or causing the reporting of AWP and / or = Wholesale Acquisition Costs £ that exceeded the actual selling price of
the defendants’ prescription drugs. These cases generally seek some combination of actual damages, and / or double damages,
treble damages, compensatory damages, statutory damages, civil penalties, disgorgement of excessive profits, restitution,
disbursements, counsel fees and costs, litigation expenses, investigative costs, injunctive relief, punitive damages, imposition of
a constructive trust, accounting of profits or gains derived through the alleged conduct, expert fees, interest and other relief that
the court may have deemed proper. We can give no assurance that we will be able to settle current or future actions on terms
that we deem reasonable, or that such settlements or adverse judgments, if entered, will not exceed the amount of any reserve
liability we have recorded . Accordingly, such actions could adversely affect us and may have a material adverse effect on our
business, results of operations, financial condition and cash flows. Failure to comply with our government contracting
regulations could adver%ely affect our business and reqults of Opelathl’B Ourl-ﬂ%aﬁuafy%@%@—we—eemp}eted—t-he—aeqwst&en-ef
AVKARE segment +1n |
AvKARE-generates a qubitantlal amount of its net revenue from government contracts Contracts Wlth fedelal @tate and local
governmental customers are subject to various procurement regulations, contract provisions and other requirements relating to
their formation, administration and performance, and are subject to regular audits and investigations. Any failure by us to
comply with the government contracting regulations could result in the imposition of various civil and criminal penalties, which
may include termination of contracts, forfeiture of profits, suspension of payments, fines and suspension or debarment from
future government business. Such failures could also cause reputational damage to our business. In addition, some of AVKARE’
s contracts provide for termination by the government, without cause. If one or more of our government contracts is suspended
or terminated or if we are suspended, debarred or otherwise restricted from future government work, our business, results of
operanonq and ﬁnanmal condition could suffer. Risks Relating to Our Indebtedness We have a substantial amount

e » of J:}BGR—ts—&néefway&nd—W&H—eeﬂe}uée—by—}u%lndebtednessaWhWh

total mdebtedness,comprlsed of $ 2.4 billion,$
192.0 million a-n—and tnefease-$ 179 0 mllllon in t-he—ees{—e-f—ewhborrowmgq under-outstanding on the Term Loan Due
2028,Term Loan Due 2025 and Amended New Revolving Credit Facility,respectively.As of December 31,2023,we had an
ability to borrow up to an additional $ 253.2 million under ot-our revolving credit facilities,comprised of $ 225.2 million
and $ 28.0 million of available capacity under the Amended New Revolving Credit Facility and the Amended Rondo
Revolving Credit Facility,respectively.Our substantial level of indebtedness could have important consequences.For
example,it could:e increase our vulnerability to adverse economic and industry conditions;e limit our ability to obtain
additional financing for future working capital,capital expenditures,raw materials,strategic acquisitions and other
general corporate requirements;e expose us to unhedged interest rate fluctuations (such as recent increases in interest
rates from 2022 through 2023,which may to continue into 2024 and potentially beyond) because the interest on certain
debt under the credit facilities is imposed at variable rates;* require us to dedicate a materiat-adverse-effeet-substantial
portion of our cash flow from operations to payments on our debt,thereby reducing the availability of cash flow for
operations and other purposes;* make it more difficult for us to satisfy our obligations to our lenders,resulting in possible
defaults on and acceleration of such indebtedness;e limit our ability to refinance indebtedness out-- or Fermteoan-on



increase the associated costs;® require us to sell assets to reduce debt or influence the decision about whether to do so;*
limit our flexibility in planning for,or reacting to,changes in our business and the industry in which we operate or
prevent us from carrying out capital spending that is necessary or important to our growth strategy and efforts to
improve operating margins or our business;and ° place us at a competitive disadvantage compared to any competitors
that have less debt or comparable debt at more favorable terms-interest rates and that,as a result,may be better
positioned to withstand economic downturn .\We may not be able to generate sufficient cash to service all of our indebtedness
and may be forced to take other actions to satisfy our obligations under our indebtedness,which may not be successful.Our
ability to make scheduled payments on or refinance our debt obligations depends on our financial condition and operating
performance,which are subject to prevailing economic and competitive conditions and to certain
financial,business,legislative,regulatory and other factors which may be beyond our control. We may be unable to maintain a
level of cash flows from operating activities sufficient to permit us to pay the principal,premium,if any,and interest on our
indebtedness.As of December 31, 2622-2023 ,we had approximately $ 2.7 billion of total indebtedness. During 2024,we expect
to make $ 58.8 million in prmclpal payments on the Term Loan Due 2028. We expect to make-$27-0-millioninprineipat
payments-and-make interest payments totaling $ 269274 . 5-6 million,excluding the impact of our interest rate swap and
borrowings under our Amended New Revolvmg Credlt Faclllty durrng %92—3—2024 related to eur-the Term Loan Relatedto
Due 2028 and the o do Term Loan Due 2);we

g 2025 Refer to
Note 16. Debt and « Comnntrnent% and Contractual Obhgatrons under Part ILItem 7. Management s Discussion and Analysis
of Financial Condition and Results of Operations for additional information.If our cash flows and capital resources are
insufficient to fund our debt service obligations,we could face substantial liquidity problems and could be forced to reduce or
delay investments and capital expenditures or to dispose of material assets or operations,seek additional debt or equity capital or
restructure or refinance our indebtedness.We may not be able to effect any such alternative measures on commercially
reasonable terms or at all and,even if successful,those alternative actions may not allow us to meet our scheduled debt service
obligations.Our credit agreements restrict our ability to dispose of assets and use the proceeds from those dispositions and also
restrict our ability to raise debt or equity capital to be used to repay other indebtedness when it becomes due.We may not be able
to con%ummate those drspo%rtroni or obtarn proceed% in an amount Sufﬁcrent to meet any debt servrce obhgatronq when due. Any

of operations and our abrhty to qatrsfy our obligations, 1nclud1ng our indebtedness. lf we cannot make scheduled paymentq on our
debt,we will be in default and,as a result:* our debt holders could declare all outstanding principal and interest to be due and
payable;e the lenders under our credit agreements could terminate their commitments to lend us capital;and ¢ we could be forced
into bankruptcy or liquidation.The terms of our credit agreements restrict our operations,particularly our ability to respond to
changes or to take certain actions.Our credit agreements contarn a number of restrrctrve covenants that i 1n1p0%e operating and

financial restrictions on us and may limit our ability to , among

ineludingrestrietions-on-the-other things abitityto- «incur addrtlonal 1ndebtedne%§ ~—pay d1V1dend§ or make other distributions

or repurchaqe or redeem Caprtal stock; hprepay,redeem or repurchase certarn debt; --make loans and 1nve§tment§ or =secll

the covenants under SUCh eredrt agreement% eould result in an event of default under the apphcable 1ndebtednes% Such a default
may allow the creditors to accelerate the related debt and may result in the acceleration of any other debt to which a cross-
acceleration or cross- default provrqron apphe% Wthh could have a material adverse effect on our bu%rne%i ,operations and
financial results. e 5 and-pava ereditas

heuidation—In the event our lenders accelerated the repayment of the borrow1ng§ we and our subsidiaries may not have
sufficient assets to repay that indebtedness.Any acceleration of amounts due under the credit agreements would likely have a
material adverse effect on us.As a result of these reqtrletronq ,we may be —-—hnnted in how we conduct business , s>-unable to

unable to compete

raise additional debt—ereequtw—ﬁnancrng and 0-0p

effectively e W ;
with our strategy . Economlc Pohtrcal and Financial Risks Our Current operatloni in, and potential expansion into additional 5
international markets subjects us to increased regulatory oversight both in those international markets and domestically as Well
as regulatory, economic, social and political uncertainties, which could cause a material adverse effect on our business, financial
po%ition and results of operations. We are %ubject to certain risks associated with having substantial assets and operations located
in foreign Jurr%drctlonq 1nelud1ng our operatloni in India and Ireland, as well as related to our Heensed-distribution activities

d alia-being initiated in new geographies outside the U. S. and India New
Zeal-a-nd— Over the past several years, we have significantly expanded our Indian operations, and we may in the future expand
our international business and operations in these jurisdictions or into jurisdictions in which we have limited operating
experience, including with respect to seeking regulatory approvals, marketing or selling products. Our international operations
may be adversely affected by general economic conditions (including inflation, expropriation and other government actions),
economic and fiscal policy (including changes in exchange rates and controls, interest rates and taxation policies), changes in IP
nteHeetaal-property-protections and remedies, trade regulations, tax laws, and increased government regulation (including those
affecting approval, production, pricing, and marketing of, reimbursement for and access to our products). With respect to India,
our operations could also be adversely affected by any reversal of India’ s recent economic liberalization and deregulation
policies, as well as social instability and other political, economic or diplomatic developments in the future. Certain jurisdictions




have, from time to time, experienced instances of civil unrest and hostilities, both internally and with neighboring countries.
Rioting, military activity, terrorist attacks, armed hostilities or unstable government and legal systems could cause our
operations in such jurisdictions to be adversely affected or suspended. We generally do not have insurance for losses and
interruptions caused by terrorist attacks, military conflicts and wars. In addition, our international operations may subject us to
heightened scrutiny under the Foreign Corrupt Practices Act or similar anti- bribery laws, and could subject us to liability under
such laws despite our efforts to comply. Some emerging market countries may be particularly vulnerable to periods of financial
or political instability or significant currency fluctuations or may have limited resources for healthcare spending. As a result of
these and other factors, our strategy to grow in emerging markets may not be successful, and growth rates in these markets may
not be sustainable. Government financing and economic pressures can lead to negative pricing pressure in various markets
where governments take an active role in setting prices, access criteria (e. g., through health technology assessments) or other
means of cost control. Further, notwithstanding our compliance programs, there can be no assurances that our policies will
prevent our employees or agents from violating any applicable laws or protect us from any such violations. Additionally, we
cannot predict the nature, scope or impact of any future regulatory requirements that may apply to our expanding international
operations or how foreign governments will interpret existing or new laws. We may make acquisitions of, or investments in,
complementary businesses or products, which may be on terms that may not turn out to be commercially advantageous, or may
require additional debt or equity financing, which could increase our leverage and / or dilute equity holders. While we regularly
review the potential acquisition of technologies, products, product rights and complementary businesses and are currently
evaluating, and intend to continue to evaluate, potential product and / or company acquisitions and other business development
opportunities, we may not be able to identify suitable acquisition or investment candidates. In addition, to the extent that we do
identify candidates that we believe to be suitable, we cannot provide any assurance that we will be able to reach an agreement
with the selling party or parties or consummate the transaction on terms that are commercially advantageous to us or at all. If we
make any acquisitions or investments, we may finance such acquisitions or investments through our cash reserves, debt
financing, which may increase our leverage, or by issuing additional equity interests, which could dilute the holdings of our
then- existing shareholders. If, due to capital constraints, we require financing, we cannot provide any assurance that we will be
able to obtain such financing when needed on acceptable terms or at all. Global economic conditions could harm us. Global
efforts to contain health care costs continue to exert pressure on product pricing and market access to pharmaceutical products.
In many international markets, government- mandated pricing actions have reduced prices of patented drugs, and it is possible
that the U. S. may adopt similar measures to reduce drug prices to consumers. Some countries may be subject to periods of
financial instability, may have reduced resources to spend on healthcare or may be subject to economic sanctions, and our
business in these countries may be disproportionately affected by these changes. Continued concerns about the systemic impact
of potential geopolitical issues and economic policy uncertainty, particularly in areas in which we operate, could potentially
cause economic and market instability in the future and could adversely affect our business, including our financial performance.
These conditions may also result in decreased consumer spending, including spending on our products. Challenging
economic conditions eeutd-alse-have resulted, and may continue to result , in tighter credit conditions. The cost and
availability of credit may be adversely affected by illiquid credit markets and wider credit spreads, which could adversely affect
the ability of our third- party distributors, partners, manufacturers and suppliers to buy inventory or raw materials and to
perform their obligations under agreements with us, which could disrupt our operations and adversely affect our financial
performance. We have increased exposure to tax liabilities, including foreign tax liabilities. As a U. S. company with
subsidiaries in, among other countries, India, Switzerland, Ireland and the United Kingdom H—&—, we are subject to, or
potentially subject to, income and other taxes in these jurisdictions as well as the Ynited-States-U. S . Significant judgment is
required in determining our worldwide provision for income taxes and other tax liabilities. Changes in tax laws or tax rulings
may have a significant adverse impact on our effective tax rate. In addition, we have potential tax exposures resulting from the
varying application of statutes, regulations and interpretations, which include exposures on intercompany terms of cross- border
arrangements among foreign subsidiaries in relation to various aspects of our business, including R & D activities and
manufacturing. Tax authorities in various jurisdictions may disagree with, and subsequently challenge, the amount of profits
taxed in such jurisdictions. Any such challenges may result in increased tax liability, including accrued interest and penalties,
which would cause our tax expense to increase and may have a material adverse effect on our business, financial position and
results of operations and our ability to satisfy our debt obligations. In addition, many countries are implementing legislation
and other guidance to align their international tax rules with the Organization for Economic Co- operation and
Development’ s (“ OECD ) Base Erosion and Profit Shifting recommendations and action plan that aim to standardize
and modernize global corporate tax policy, including changes to cross- border tax, transfer pricing documentation rules,
and nexus- based tax incentive practices. The OECD has issued a two- pillar approach to global taxation, focusing on
global profit allocation and a global minimum tax rate. The *“ Pillar One ” global profit allocation proposal would not
apply to us, since it generally applies to companies with global revenues exceeding € 20 billion (approximately $ 22
billion using the exchange rate as of December 31, 2023). We have begun to evaluate the “ Pillar Two ” proposal which
focuses on a global minimum tax of at least 15 %. Legislation for the “ Pillar Two > proposal has been enacted or
substantively enacted in certain jurisdictions in which we operate. The legislation will be effective with the financial year
beginning on January 1, 2024. While the Pillar Two effective tax rates in most of the jurisdictions in which we operate
exceeds 15 %, our provision for income taxes, net income and cash flows may be adversely impacted by the Pillar Two
proposal. In certain circumstances, we issue price adjustments and other sales allowances to our customers. Although we may
establish reserves-liabilities based on our estimates of these amounts, if estimates are incorrect and the reserves-liabilities are
inadequate, it may result in adjustments to these reserves-liabilities that may have a material adverse effect on our financial
position and results of operations. As described above, the first company to file an ANDA containing a Paragraph IV



certification that successfully challenges the patent (s) on a branded product may be granted 180 days of generic market
exclusivity by the FDA for such generic product. At the expiration of such exclusivity period, other generic distributors may
enter the market, resulting in a significant price decline for the drug (in some instances, price declines have exceeded 90 %).
When we experience price declines following a period of generic marketing exclusivity, or at any time when a competitor enters
the market or offers a lower price with respect to a product we are selling, we may, at our discretion, decide to lower the price of
our product to retain market share and provide price adjustments to our customers for the difference between our new (lower)
price and the price at which we previously sold the product which is still held in inventory by such customers. We accrue for
these adjustments when the expected value of an adjustment is greater than zero, based on contractual pricing, actual net sales,
accrual rates based on historical average rates, and estimates of the level of inventory of its products in the distribution channel
that remain subject to these adjustments. There are also circumstances under which we may decide not to provide price
adjustments to certain customers, and consequently, as a matter of business strategy, we may risk a greater level of sale returns
of products in a customer’ s existing inventory and lose future sales volume to competitors rather than reduce our pricing. Based
on estimates, we establish reserves-liabilities for sales allowances including, but not limited to: sales discounts and returns,
chargebacks, sales volume rebates, shelf stocks, re—preeurement-eharges;-cash discounts, and Medicaid rebate obligations at the
time of sale. Although we believe our reserves-liabilities are adequate as of the date of this report, we cannot provide assurances
that our reserves will ultimately prove to be adequate. Increases in sales allowances may exceed our estimates for a variety of
reasons, including unanticipated competition or an unexpected change in one or more of our contractual relationships. We will
continue to evaluate the effects of competition and will record a price adjustment reserve-liability if and when we deem it
necessary. Any failure to establish adequate reserves-liabilities with respect to sales allowances may result in a material adverse
effect on our financial position and results of operations. If we determine that our goodwill and other intangible assets have
become impaired, we may record significant impairment charges, which would adversely affect our results of operations.
Goodwill and other intangible assets represent a significant portion of our assets. Goodwill is the excess of cost over the fair
market value of net assets acquired in business combinations. In the future, goodwill and intangible assets may increase as a
result of future acquisitions. We review our goodwill and indefinite lived intangible assets at least annually for impairment. We
review our intangible assets with finite lives for recoverability whenever events or changes in circumstances indicate that the
carrying amount of the assets may not be fully recoverable. Impairment may result from, among other things, deterioration in
the performance of acquired businesses, adverse market conditions and adverse changes in applicable laws or regulations,
including changes that restrict the activities of an acquired business. Generic pharmaceuticals have faced regular and increasing
price erosion each year, placing even greater importance on our ability to continually introduce new products. If these trends
continue or worsen, or if we experience further difficulty in this market or the specialty market, our revenues and profits in our
Generics and Specialty segments may continue to be affected adversely. A decline in our market capitalization, even if otherwise
due to macroeconomic or industry- wide factors, could put pressure on the carrying value of our goodwill in both our Generics
and Specialty segments and cause us the-Cempany-to conduct an interim impairment test. A determination that all or a portion
of our goodwill or other intangible assets is impaired, although a non- cash charge against earnings, could have a material
adverse effect on our results of operations and financial condition. Risks Related to Our Tax Receivable Agreement We are
required under a tax receivable agreement to make cash payments in respect of certain tax benefits to which we may become
entitled, and we expect that the payments we will be required to make will be substantial. We are a party to a tax receivable
agreement (“ TRA ) with each of the members of the group, together with their affiliates and certain assignees, who owned
Amneal when it was a private company (“ Members ” or the “ Amneal Group ), dated May 4, 2018. On November 7, 2023,
the TRA was amended as part of the Reorganization, and it may be further amended or supplemented from time to time.
Under the November 7, 2023 amendment, the parties agreed to reduce our future obligation to pay 85 % of the realized
tax benefits subject to the TRA to 75 % of such realized tax benefits. Therefore, under the TRA, we will be required to
make cash payments to the Menlber% and their permrtted transferees equal to -85—75 % of certain attrlbuted tax benefits, if any,
that we actually realize

Income Taxeq we have determlned it is more- hkely than not we W111 be unable to utrhze all of our deferred tax assets (“
DTAs”) %ubject to the TRA and, therefore, reversed #he-substantially all of the liability under the TRA related to the tax savings
we may reahze from Amneal eenﬁ&en—Common uﬁﬁs—Unlts qold or exchanged through December 31, 2019 For We-reversed

years ended December 31, 2023 and %9-1-9—Fer—t-he—yeaﬁeﬁded—9eeem-ber—3-l—2022 we recorded an expense as%ocrated with the

TRA in other income, net of $ 3. 1 million and $ 0. 6 million ef+whieh-al-ofthatameuntis-atiability-as-of, respectively. We
did not record an expense associated with the TRA for the year ended December 31, 2021. As of December 31, 2023 and

2022 , we had a TRA liability of $ 3. 7 million and $ 0. 6 million, respectively . If utrhzatron of these DTAs becomes more-
hkely than- not in the future, at such time, we could incur obligations ineremental-to-and-substantialylarger-than-the
approximately-approximating the $ 202-185 . 72 million unrecorded contingent TRA liability as of December 31, 20222023
. Should we determine that a DTA with a valuation allowance is realizable in a subsequent period, the related valuation
allowance will be released and if a resulting TRA payment is determined to be probable, a corresponding liability will be
recorded. As a result, our future results of operations and earnings could be significantly impacted by these matters .
However, if the tax attributes are not utilized i in future year% 1t is rea%onably poqsrble no amounts would be paid under the TRA.




amount of our taxable income —and the tax rate in effect at the time of realization of the
taxable income (the TRA liability is determined based on a percentage of the corporate tax savings from the use of the TRA’ s
attributes). Further-sales-Because the Amneal Group has sold or exehanges-exchanged oeeurring-subsequentto-Deeember3+
all of their common units , %92—2—eeu+d—1=esu-1-t—m—as of the Reorganlzatmn, future Amneal tax deductlons and obligations are
no longer an associated risk to-pay 0 6 pits-. [n certain cases, payments
under the TRA to the Members or their permltted transferees may be accelerated or 51gn1ﬁcantly exceed the actual benefits we
realize in respect of the tax attributes subject to the TRA. The TRA continues to prevides— provide that upon certain mergers,
asset sales, other forms of business combinations or other changes of control or if, at any time, we elect an early termination of
the TRA, then our obligations under the TRA to make payments would be based on certain assumptions, including an
assumption that we would have sufficient taxable income to fully utilize all potential future tax benefits that are subject to the
TRA . The parties agree that there was no change of control from the Reorganization . As a result of the foregoing, we
could be required to make payments under the TRA that (i) are greater than the actual benefits we ultimately realize in respect
of the tax benefits that are subject to the TRA and (ii) are based on the present value of the anticipated future tax benefits that
are the subject of the TRA, which payment may be required to be made significantly in advance of the actual realization, if any,
of such future tax benefits. In these situations, our obligations under the TRA could have a substantial negative impact on our
liquidity and could have the effect of delaying or preventing certain mergers, asset sales, other forms of business combinations
or other changes of control. There can be no assurance that we will be able to fund or finance our obligations under the TRA.
We will not be reimbursed for any payments made to the Members or their permitted transferees under the TRA in the event that
any tax benefits are disallowed. Payments under the TRA will be based on the tax reporting positions that we determine, and the
Internal Revenue Service or another tax authority may challenge all or part of the tax benefits we claim, as well as other related
tax positions we take, and a court could sustain such challenge. If the outcome of any such challenge would reasonably be
expected to materially adversely affect a recipient’ s rights or obligations (including the amount or timing of payments) under
the TRA, then we will not be permitted to settle or fail to contest such challenge without the consent of the Members. We will
not be reimbursed for any cash payments previously made to the Members or their permitted transferees under the TRA in the
event that any tax benefits initially claimed by us and for which payment has been made to the Members or their permitted
transferees are subsequently challenged by a taxing authority and are ultimately disallowed. Instead, any excess cash payments
made by us to the Members or their permitted transferees will be netted against any future cash payments that we might
otherwise be required to make to Heldings-Members or its-their permitted transferees under the terms of the TRA. However,
we might not determine that we have effectively made an excess cash payment to the Members or their permitted transferees for
a number of years following the initial time of such payment. As a result, payments could be made under the TRA in excess of
the tax savings that we ultimately realize in respect of the tax attributes with respect to the Members or their permitted
transferees. Risks Related to Our Class A Common Stock The We-are-eontroled-by-the-Amneal Group owns a majority of our
outstanding Class A Common Stock . The interests of the Amneal Group may differ from the interests of our other
stockholders. As of December 31, 2022-2023 , the Amneal Group controlled the majority of the voting power of all of our
outstanding shares of common stock. Accordingly, the Amneal Group has substantial influence over the outcome of corporate
actions requiring stockholder approval, including the election of directors, any merger, consolidation, or sale of all or
substantially all of our assets or any other significant corporate transactions. These stockholders may also delay or prevent a
change of control of the Company, even if such a change of control would benefit our other stockholders. This concentrated
control could discourage a potential investor from seeking to acquire Class A €ommetrcommon Steek-stock and, as a result,
might harm the market price of that Class A €emmen-common Steek-stock . Through its control of a majority of our voting
power and the provisions set forth in our charter, bylaws and our Third the-Company—s-Seeond-Amended and Restated
Stockholders Agreement, dated Peeember+6-November 7 , 20472023 (as amended to date, the © Stockholders Agreement ),
the Amneal Group has the ability to designate and elect a majority of our board of directors. As of December 31, 2622-2023 , six
out of eleven members of our board of directors (the “ Board of Directors ”) , have been designated by the Amneal Group. The
Amneal Group has control over all matters submitted to our stockholders for approval, including changes in capital structure,
transactions requiring stockholder approval under Delaware law and corporate governance, subject to the terms of the
Stockholders Agreement relating to the Amneal Group' s agreement to vote in favor of directors not designated by the Amneal
Group and such other matters that are set forth in the Stockholders Agreement. The Amneal Group may have different interests
than our other stockholders and may make decisions adverse to such interests. In the ordinary course of their business activities,
the Amneal Group may engage in activities where their interests conflict with our interests or those of our other stockholders.
Our certificate of incorporation provides that the Amneal Group have no duty to refrain from engaging in the same business
activities or similar business activities or lines of business in which we operate. The Amneal Group also may pursue business
opportunities with any of our clients, customers or vendors —that may be complementary to our business and, as a result, those
acquisition opportunities may not be available to us. The Amneal Group could also transfer control of us to a third- party by
transferring its shares. In addition, the-Cempany-beheves-members of the Amneal Group have pledged Amneat-Commennits
and-the-eorresponding-shares of our Class B-A €emmen-common Steekstock to secure borrowings, and other members of the
Amneal Group could enter into similar arrangements. In connection with these arrangements, we have entered into agreements
with certain Amneal Group members and the lending institutions to whom their securities may be pledged. The voluntary or
forced sale of some or all of these #mits-er-shares pursuant to a margin call or otherwise could cause our stock price to decline




and negatively impact our business. Similarly, a voluntary or forced sale could cause us to lose our “ controlled company ”
status under the Nasdaq New—YeotkStoekExehange-listing requirements, which would require us to comply over a transition
period with certain corporate governance requirements from which we are currently exempt, including having a fully
independent compensation committee. If all of our the-Amneal-CommonYnits-and-eorresponding-shares of Class B-A
common stock were pledged to secure borrowings by members of the Amneal Group , a complete foreclosure could result in
a change of control. Future sales of shares by the Amneal Group could cause our Class A Common Stock price to decline. The
majority of our Class A €emmen-common Steelestock is held by the Amneal Group and is eligible for sale or transfer (subject
to certain continuing restrictions). The Amneal Group may elect to sell their shares. If some or all of these shares are sold, or if it
is perceived that they will be sold, the trading price of our Class A €emmen-common Steelstock could decline. We are a
holding company with nominal net worth and depend on dividends and distributions from our subsidiaries. We are a holding
company with nominal net worth and will not have any material assets or conduct any business operations other than our
investments in our subsidiaries. Our business operations are conducted primarily out of our direct operating subsidiary, Amneal,
and its subsidiaries. As a result, our ability to satistfy our financial obligations and, notwithstanding any restrictions on payment
of dividends under our existing indebtedness, our ability to pay dividends, if any, is dependent upon cash dividends and

distributions or other tmnsters from our submdlarles including from Amnedl —Gﬁr—eh&ffeikpfeﬂdes%h&t—ﬂ%e—eem{—e-ﬁehaﬂeeﬁ‘
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management-. We do not anticipate that we will pay any cash div 1dends in the foreseeable future. We expect that we will retain
our future earnings to fund the development and growth of our business. As a result, capital appreciation, if any, of our Class A
Cemmen-common Steelestock will be the sole source of gain for our stockholders for the foreseeable future. The payment of
future cash dividends, if any, will be at the discretion of our Board of Directors and will be dependent upon our earnings,
financial Condltlon Capltdl reqmrements and other fdctors as our Board 01‘ Directors may deem relevant. G-eﬁefa-l—Rrs{eF&efefs







