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Our business is subject to numerous risks and uncertainties, including those highlighted in Part H-I, Item 1A titled ““ Risk
Factors. ”” These risks include, but are not limited to, the following: Risks related to our business and results of operations « We
face rrsks related to the current global economic envrronment which could adversely affect our business, lrnancral condrtron and

not be able to generate the revenue necessary to support our business. * Our ability to achieve prolrtabrlrty depends in part on
maintaining or increasing our gross margins on product sales and services , which we may not be able to achieve. * The effect
of the COVID- 19 pandemic, or the perception of its effects, as well as the responses of governments and private industry
on our operations and the operations of our customers and suppliers, have and could continue to have a material adverse
effect on our business, financial condition, results of operations, or cash flows . ©+ We have outstanding indebtedness and
may incur other debt in the future, which may adversely affect our financial condition and future financial results. « Our
operating results, including our cash flows, quarterly orders, revenues and margins fluctuate from quarter to quarter and may be
unpredictable, which may result in a decline in our stock price. * Our industry is subject to intense competition and rapid
technological change —H-we-, which may result in new products or treatments that are superior to the CyberKnife and
TomoTherapy platforms. We may be unable to anticipate or keep pace with changes in the marl(etplace and the drrectron ot
technological innovation and custorner denr"rnds 0 b ob 2
suffer- * We are subject Interna e : astetttied i Ferte—whi

to risks inherentimrarising from our rnternatronal operatrons —hErﬂ&&need—mtefﬂaﬁoﬂal—taﬂ-ffs—ﬂ&aF&ffeet—etnepfoduets—ef

eompotents-withitrotr-produets-, which may
a-nd—adversely attect our busrness , epef&trons—a-nd—frnancral condrtron and results of operatrons . Ourfl"—he—eﬁgemg—rm-l-rtary

results o-f—epef&treﬁs—may be 1mpacted by changes in forergn currency exchange rates . * [f we encounter rnanuracturrng
problems, or if our manufacturing facilities do not continue to meet federal, state or foreign manufacturing standards, we may be
required to temporarily cease all or part of our manufacturing operations, which would result in delays and lost revenue. * If we
are unable to develop new products or enhance existing products to meet our customers’ needs and compete favorably in the
market, we may be unable to attract or retain customers. ¢ If we do not effectively manage our growth, our business may be
significantly harmed. « We could become subject to product liability claims, product recalls, other field actions and warranty
claims that could be expensive, divert management’ s attention and harm our business. * Our reliance on single - source
suppliers for critical cornponents of our products could harm our abrlrty to rneet demand for our products ina trrnely and cost
effective manner. © Aty :

depend on key employees, the loss of Whorn would adversely aﬁect our busrness If we fail to attract and retain employees
with the expertise required for our business, we may be unable to continue to grow our business. * Disruption of critical
information technology systems, infrastructure and data or cyberattacks could harm our business and financial condition. * Any
actual or perceived failure by us to comply with legal or regulatory requirements related to privacy, cyber security and data
protection in one or multiple jurisdictions could result in proceedings, actions or penalties against us . ® If third party payors
do not provide sufficient coverage and reimbursement to healthcare providers for use of our product platforms or if the
number of patients covered by health insurance reduces, demand for our products and our revenue could be adversely
affected . » The safety and efficacy of our products for certain uses is not yet supported by long - term clinical data, and our
products may therefore prove to be less safe and effective than initially thought. + We rely on third parties to perform spare
parts shipping and other logistics functions on our behalf. A failure or disruption at our logistics providers would
adversely impact our business. ® Third parties may claim we are infringing their intellectual property or that we are operating
outside the scope of or vrolatrng a lrcense or other agreement relatrng to their rntellectual property . We may —aﬁd—we—eeu-ld-

For-be subject to claims that

our eomponents—e-ﬁemployees have wrongfully used otr—- or preduet-disclosed alleged
trade secrets of their former employers . « [t is difficult and costly to protect our rntellectual property and our proprretary

technologres and we may not be able to ensure therr protectron

Modrtrcatrons upgrades, new indications and future products related to our products may require new Food and Drug
Administration (" F DA ") 510 (l() clearances or prernarket approvals and srmrlar lrcensrng or approvals in rnternatronal

regulatrons applicable to our operatrons the violation of Whrch could result in substantral penaltres and harm our busrness o If
we or our distributors do not obtain and maintain the necessary regulatory approvals ina specrfrc country, we will not be able to
market and sell our products n that country - g




y . Risks related to our
common qtock The price of our common Stock is Volatlle and may continue to fluctuate significantly, which could lead to
losses for stockholders. « Future issuances of shares of our common stock could dilute the ownership interests of our
stockholders. * The conditional conversion features of the Notes, if triggered, may adversely affect our financial condition and
operating results. * Provisions in the indenture for the Notes, the credit agreement for our New-Credit Faetity-Facilities (as
defined below) , our certificate of incorporation and our bylaws could discourage or prevent a takeover, even if an acquisition

Would be beneficial in the oplmon of our itockholderq General R1§k% * Our llquldlty epef&t-teﬁs—areﬂlﬂerab-le—te—mterr&pﬁeﬁ

ee&tre-l—wh-teh—weuld—could be adver%ely a—ffeet—etukbusrﬁess—lmpacted by adverse condltlons in the financlal markets We
operate in a rapidly changing environment that involves significant risks, a number of which are beyond our control. In addition
to the other information contained in this Form 10 - K, the following discussion highlights some of these risks and the possible
impact of these factors on our business, financial condition and future results of operations. If any of the following risks actually
occur, our business, financial condition or results of operations may be adversely impacted, causing the trading price of our
common stock to decline. In addition, these risks and uncertainties may impact the “ forward - looking  statements described
elsewhere in this Form 10 - K and in the documents incorporated herein by reference. They could affect our actual results of
operations, causing them to differ materially from those expressed in ““ forward - looking ” statements. Risks Related to Our
Business and Results of Operations We face risks related to the current global economic environment, including risks arising in
connection with the COVID- 19 pandemic, inflation or recession, which could adversely affect our business, financial condition
and results of operations by, among other things, delaying or preventing our customers from obtaining financing to purchase the
Eyberknife-our products and services or TomeTherapyplatforms-andimplementimplementing the required facilities to
house our systems. Our business and results of operations are materially affected by conditions in the global markets and the
economy generally. Concerns over economic and political stability ;-3 inflation levels and related efforts to mitigate inflation ;-5 a
potential recession 55 the level of U. S. national debt, the U. S. debt credit rating and U. S. budgetary concerns; currency
fluctuations and volatility 35 the rate of growth of Japan, China and other Asian economies ;-3 unemployment 53 the availability
and cost of credit 5 trade relations, including the imposition of various sanctions and tariffs -in other countries; the duration
and severity of the COVID- 19 pandemic 53 energy costs ; instability in the banking and financial services sector and
geopolitical uncertainty and conflict have contributed to increased volatility and diminished expectations for the economy and
the markets in general. In turn, periods of economic slowdown or recession could lead to a reduction in demand for our products
and services, which in turn would reduce our revenues and adversely affect our results of operations and our financial position .
The results of these macroeconomic conditions, and the actions taken by governments, central banks, companies, and
consumers in response, have and may continue to result in higher inflation in the U. S. and globally, which has led to an
increase in costs and caused changes in fiscal and monetary policy, including increased interest rates. Other adverse
impacts of recent macroeconomic conditions have been and may continue to be supply chain constraints, logistics
challenges, and fluctuations in labor availability . Thus, if general macroeconomic condmoni detenorate our business and
ﬁnanClal results could be matenally and adver%ely alfected ; s-eaptts

eosts—In an 1nﬂat10na1y environment,we may be unable to raise the prices of our products and services sufficiently to keep up
with the rate of inflation.Impacts from inflationary pressures could be more pronounced and materially adversely impact aspects
of our business where revenue streams and cost commitments are linked to contractual agreements that extend many years into
the future,as we may not be able to quickly or easily adjust pricing,reduce costs,or implement counter measures. ¥We-deperd-A
higher inflationary environment can also negatively impact raw material,component,and logistics costs that,in turn,has
increased the costs of producing and distributing our products.For example,in fiscal year 2023,inflationary pressures
resulted in rising costs for certain materlals,mcludmg 1ncreased loglstlcs costs,that have adversely affected our gross

margins,which have had a material effect on key our business ,financial
condition or results of operations . #-Continued pressure from 1nﬂat10nary factors could further exacerbate these effects.
Further, the U. S. federal government has called for, or enacted, substantial changes to healthcare, trade, fiscal, and tax policies,
which may include changes to existing trade agreements and may have a significant impact on our operations. For example, of
the United States has imposed tariffs on certain foreign products, including from China, that have resulted in and may result in
future retaliatory tariffs on U. S. goods and products. We cannot predict whether these policies will continue, or if new policies
will be enacted, or the impact, if any, that any policy changes could have on our business. In addition, failure of the U. S.
Government to pass a budget in a timely manner or any reductions in healthcare spending in the budget may adversely
impact us or our customers. [f economic conditions worsen , or new legislation is passed related to the healthcare system,
trade, fiscal or tax policies, customer demand may not materialize to levels we require to achieve our anticipated financial
results, which could have a material adverse effect on our business, financial condition and results of operations. Additionally,
the uncertain macroeconomic environment, including volatile credit markets and concerns regarding the availability and cost
of credit, inelading-increased interest rates, inflation, reduced economic growth or a recession, instability in the banking
and financial services sector or concerns related to the COVID- 19 pandemic, inflation-or-areeesston-in any of the
geographic areas where we do business , could impact consumer and customer demand for our products and services , as
Well as our ab1l1ty to manage normal commercml relatlonihlp% with our customers, suppliers and Cred1t0r% 1nclud1ng financial




; volving-the-paymen eoteetion ffuﬂds—ffen%ourcustomerstomeet—veﬂdefs—&nd-wpphefs—aﬁd-delays
asseetated—wﬁ-h—t-he—thelr obllgatlons to us eﬂgemg—ee%LI-B-—l-Q—pa-ndemte— For example, in the United States , at least one

customer has declared bankruptcy causing us to increase our bad debt reserve due to the expectation that they will be
unable to pay us. Further , some of our customers have been delayed in obtaining, or have not been able to obtain, necessary
financing for their purchases of the CyberKnife or TomoTherapy platforms. In addition, some of our customers have been
delayed in obtaining, or have not been able to obtain, necessary financing for the construction or renovation of facilities to house
the CyberKnife or TomoTherapy platforms, the cost of which can be substantial. These delays have , in some instances , led to
our customers postponing the shipment and installation of previously ordered systems or cancelling their system orders and may
cause other customers to postpone their system installation or to cancel their agreements with us. A#-A continuation or further
deterioration of the adverse economic environment would further increase #n-delays and order cancellations , or affect our
ability to collect from our customers, any of which this-natare-would continue to adversely affect etuepfeeluet—sa-les—baekleg
and-revenues, and therefore , harm our business and results of operations . In addition, the ongoing global...... in this © Risk
Factors ” section . [f the CyberKnife or TomoTherapy platforms do not achieve widespread market acceptance, we will not be
able to generate the revenue necessary to support our business. Achieving physician, patient, hospital administrator and third -
party payor acceptance of the CyberKnife and TomoTherapy platforms as preferred methods of tumor treatment is crucial to our
continued success. Physicians will not begin to use or increase the use of the CyberKnife or TomoTherapy platforms unless they
determine, based on experience, clinical data and other factors, that the CyberKnife and TomoTherapy platforms are safe and
effective alternatives to traditional treatment methods. Further, physicians may be slow to adopt new or updated versions of our
CyberKnife and TomoTherapy platforms because of the perceived liability risks arising from the use of new products and the
uncertainty of reimbursement from third- party payors, particularly in light of ongoing health care reform initiatives and the
evolving U. S. health care environment. If we are not able to expand market acceptance of our products and maintain and
increase our base of installed systems, or installed base, then sales of our products may not meet expectations. Any failure to
expand and protect our existing installed base could adversely affect our operating results. We often need to educate physicians
about the use of stereotactic radiosurgery, image guided radiation therapy ( * IGRT * ) and adaptive radiation therapy, convince
healthcare payors that the benefits of the CyberKnife and TomoTherapy platforms and their related treatment processes
outweigh their costs, and help train qualified physicians in the skilled use of these systems. In addition, we also must educate
prospective customers regarding the entire functionality of our radiation therapy systems and their relative benefits compared to
alternative products and treatment methods. We must also increase awareness among potential patients, who are increasingly
educated about treatment options and therefore , impact adoption of new technologies by clinicians. We have expended and will
continue to expend significant resources on marketing and educational efforts to create awareness of stereotactic radiosurgery
and robotic intensity- modulated radiotherapy ( * IMRT * ) as well as adaptive radiation therapy and IGRT generally and to
encourage the acceptance and adoption of our products for these technologies. We cannot be sure that our products will gain
significant market acceptance among physicians, patients and healthcare payors, even if we spend significant time and expense
on their education. In addition to achieving market acceptance of our products and the need to educate physicians and others
about the benefits of our products, the CyberKnife and TomoTherapy platforms are major capital purchases, and purchase
decisions are greatly influenced by hospital administrators who are subject to increasing pressures to reduce costs. In addition,
hospitals and other health professionals have-may redueed-- reduce staffing and reduce or postpone meetings with potential
suppliers in response to the spread of an infectious disease, such as COVID- 19, effectively delaying the decision on potential
purchases of new products such as ours. These and other factors, including the following, may affect the rate and level of market
acceptance of the CyberKnife and TomoTherapy platforms: ¢ the CyberKnife and TomoTherapy platforms’ price relative to
other products or competing treatments; ¢ our ability to develop new products and enhancements and receive regulatory
clearances and approval, if required, to such products in a timely manner; * increased scrutiny by state boards when evaluating
certificates of need requested by purchasing institutions; * perception by patients, physicians and other members of the
healthcare community of the CyberKnife and TomoTherapy platforms’ safety, efficacy, efficiency and benefits compared to
competing technologies or treatments; ¢ willingness of physicians to adopt new techniques and the ability of physicians to
acquire the skills necessary to operate the CyberKnife and TomoTherapy platforms; * extent of third - party coverage and
reimbursement rates, particularly from Medicare, for procedures using the CyberKnife and TomoTherapy platforms; and ¢
development of new products and technologies by our competitors or new treatment alternatives. If the CyberKnife or
TomoTherapy platforms are unable to achieve or maintain market acceptance, new orders and sales of our systems would be

adversely affected our revenue levels Would decrease and our busmess would be harmed G%abi-l-l—ty—te—aehteve—pfeﬁtabﬁtt—y

aehteve—As of June 30 %92%2023 we had an accumulated deﬁclt of $ 492—502 5—1 mllhon We fnay—have 1ncurred net
losses, and expect to incur net losses in the future, particularly as selling and marketing activities increase ahead of any
expected revenue. Our ability to achieve and sustain long - term profitability is largely dependent on our ability to successfully
market and sell the CyberKnife and TomoTherapy platforms, control our costs, and effectively manage our growth. We cannot
assure you that we will be able to achieve profitability and even if we do achieve profitability, we may not be able to sustain or
increase profitability on a quarterly or annual basis. In the event we fail to achieve profitability, our stock price could decline.
Our ability to achieve profitability also depends on our ability to maintain or increase our gross margins on product sales and
services. A number of factors may-have adversely impacted or could impact sweh-gross margins, including: « lower than
expected manufacturing yields of high cost components leading to increased manufacturmg costs; ¢ low production volume,
which will result in high levels of overhead cost per unit of productlon * lower selling pricing ;whieh-we-havereeently
experteneed; * our ability to sell products and services, recognize revenue from our sales and the timing of revenue recognition



and revenue deferrals; ¢ increased labor costs or other costs as a result of increased inflation and supply chain constraints; ¢
delays in receipt of or increased costs related to critical components parts, including as a result of supply chain disruptions; ®
increased inventory costs and liabilities for excess inventory resulting from inventory held in excess of forecasted demand; °
increased service or warranty costs or the failure to reduce service or warranty costs; ¢ increased price competition; ¢ variation in
the margins across products installed in a particular period; * changes to U. S. and foreign trade policies, including enactments
of tariffs on goods imported into the U. S. and any retaliatory tariffs imposed by other countries on U. S. goods, including our
productq' and * how well we execute on our strategic and operating plans. If we are unable to maintain or increase our gross
margins on product sales and service, our results of operatlon% could be adversely 1mpacted we may not achreve proﬁtablhty
and our stock prlce could dechne - v v

Government% ,public institutions,and other organrzatlons have taken and are taking certain preventatrve or protective measures to
combat the spread of the COVID- 19 pandemic. While we are unable to predict the full impact of the COVID- 19 pandemic,we
are closely monitoring the trends in the COVID- 19 pandemic and are continually assessing its current and potential effects on
our business. As-For example,as a result of the COVID- 19 related restrictions in China,sales in China have decreased
and we have experienced delays in the JV obtaining certain necessary regulatory approvals for a Class B device.Sales in
China may continue to experience declines if additional COVID- 19 related restrictions are initiated in the future.In
addition,as a result of timing delays caused by the COVID- 19 pandemic,we have and are continuing to experience disruptions
in our sales and revenue cycle as well as declines in deliveries and installations of our products,which has adversely impacted
the pace at which our backlog converts to revenue.These timing delays have been a result of various factors driven by the
COVID- 19 pandemic,including disruptions in the operations of our customers that have redirected customer resources to the
COVID- 19 response and away from purchases of capital equipment such as our products,disruptions and restrictions on our
ability to travel to customer sites,disruptions in our supply chain,and manufacturing interruptions.We have also experienced
delays in payment and planned installations as a result of the changes to and redirection of customer resources to the response to
the COVID— 19 pandemic and closure% of customer facilities - have-a

fequests—t-hus—fa% whlch may contlnue 1f COVID- 19 resurges in certam areas,partlcularly as t-he—p&ndemt&aﬂd—rts— it

relates to € 5P OVID- 19 pandemte-deepen
or-worsenrelated lockdowns in Chlna In addrtron the COVID 19 pandemrc and other factors eentinte-to-impaet-impacted

the global supply chain,causing disruptions to service providers,logistics and the flow and availability of supplies and
products.In particular,we have experienced disruptions in parts of our supply chain that have resulted in delays in the receipt of
certain components for our products that have also delayed shipments of our products as well as increased pricing pressure
for such parts.These ongoing supply chain challenges and heightened logistics costs have affected our gross margins and net
income (loss),and our current expectations are that gross margins and net income (loss) will continue to be adversely affected by
increased material costs and freight and logistic expenses at least through the remainder of fiscal the-ealendar-year 26222024
Jifnot longer.Furthermore,certain parts required for the manafaetare-manufacturing and servicing of our products are scarce
and becoming increasingly difficult to source , even at increased prices.If such parts become unavailable to us,we would not be
able to manufacture or service our products,which would adversely impact revenue,gross margins,and net income
(10%@) Addltronally,to protect the health and well- being of our employeeq suppliers,and customers,we have also-made
: v 1rnplemented remote work arrangements . as-ost

Other marketing-events

; h-the-ealenda ; ; COVID 19 pandemlc have included and could
mclude Srgnrflcant and unpredrctable reductlons in the demand for our products 35 a deepening of the changes to the operations
and workflows of our customers that could result in increased customer defaults or delays in payment;additional
delays,cancellations and redirection of planned capital expenditures and installations of our system by our customers to focus
resources on COVID- 19; disraptionstreursupply-ehairor-a reduction or interruption in any of our manufacturing processes
resulting in our inability to meet demand for our products or services;or closures of our key facilities or the facilities of our
customers or suppliers.For example, esr-cancellations of orders have increased due to the COVID- 19 pandemic.Further,a lack
of coordinated response on or compliance with risk mitigation with respect to the COVID- 19 pandemic could result in
significant increases to the duration and severity of the pandemic and could have a corresponding negative impact on our
business. Additional impacts may arise that we are not aware of currently;however,the COVID- 19 pandemic or the
perception of its effects could have a material adverse effect on our business,financial condition,results of operations,or
cash flows. In addition, the COVID- 19 pandemic and the various responses to it,may also have the effect of heightening
many of the there— other has-risks discussed in this “ Risk Factors ” section. We have outstanding indebtedness in the form
of Convertlble Senior Noteq and a credit facrhty and may mcur other debt i in the future, Wthh may adversely affect our financial

ptorP d vert 6 ln May 2021 we 1§§ued $ 100 0 mrlhon
aggregate prlncrpal amount of our 3. 75 % Convertrble Senior Notes due 2026 (the 3—7§%Geﬁ¥eft-tb{e—Nefes-d-ue—29%61aﬁd
eoHeetively;-with-the 3-75-%-Cenvertible Notes-due2022the—Notes ). As our debt matures, we anticipate having to expend
significant resources to either repay or refinance the Notes. For example, in May 2021, in connection with the issuance of the 3+
F5-95-Convertible-Notes due2026-, we (i) exchanged approximately $ 82. 1 million aggregate principal amount of our
previously issued 3. 75 % Convertible Senior Notes due 2022 for approximately $ 97. 1 million aggregate principal amount of
the 3-75-%-Cenvertible Notes dae2026-and (i) sold approximately $ 2. 9 million aggregate principal amount of the 3-75%



Cenvertible-Notes due-2626-for cash. If we decide to, or are required to, refinance the Notes in the future, we may be required to
do so on different or less favorable terms or we may be unable to refinance the Notes at all, both of which may adversely affect
our financial condition. In May 2021, we entered into a credit agreement that provided us with a five- year $ 80. 0 million term
loan (the “ Term Loan Facility ) and $ 40. 0 million revolving credit facﬂity (the Revolving Credit Facility and together
with the “ Term Loan Facrhty ” the « Credit Fa(nhties ”).

ty—As ofJune 30 %92%2023 we had total
con%ohdated llab111t18§ of approx1mate1y $ 4-1-9—425 76 milhon 1ncluding long- term liabilities of the Notes of 5 100. 5-0
million the Revolv1ng Credit Facility of Netes—$ 10 0 milllon and the Term Loan Faclllty of 70. 0 milllon, of Wthh $25.

ﬂHmn—e-Pwﬂﬂeh%%#—mthe&m—e&assﬂ-ﬁed—as—a—s%mﬁeﬂﬁ—loan Our ex1st1ng and future levels of 1ndebtedne%§ Could have
important consequences to stockholders and note holders and may adversely affect our financial conditions and future financial
results by, among other things: ¢ affecting our ability to satisfy our obligations under the Notes and NewCredit Facilities; ¢
requiring a substantial portion of our cash flows from operations to be dedicated to interest and principal payments, which may
not be available for operations, working capital, capital expenditures, expansion, acquisitions or general corporate or other
purposes; * impairing our ability to obtain additional ﬁnancing in the future; ¢ limiting our flexibility in planning for, or reacting
to, change% in our business and 1ndu§try, and ¢ 1ncrea§1ng our vulnerabihty to downturns in our bu%ine%s our industry or the

economy in general . The credit agreement
governing the Credit F acrhtie% (the “ Ex1st1ng Credlt Agreement ) also 1nclude certain restrictive covenants that limit, among
other things, our ability and our subsidiaries’ ability to (i) incur indebtedness, (ii) incur liens on their property, (iii) pay
dividends or make other distributions, (iv) sell their assets, (v) make certain loans or investments, (vi) merge or consolidate, (vii)
voluntarily repay or prepay certain indebtedness and (viii) enter into transactions with affiliates, in each case, subject to certain
exceptions. In addition, such agreements require us to meet certain financial covenants, including a consolidated fixed charge
coverage ratio and consolidated senior net leverage ratio, as defined in the Existing eredit-agreement-governing-the-Credit
Faeilities-Agreement. In October 2022, we entered into an amendment with respect of our Existing Credit Agreement to
change the requirements of the financial maintenance covenants under the Existing Credit Agreement for the fiscal
quarter ending December 31, 2022 through the end of the fiscal quarter ending June 30, 2023. However, following June
30, 2023, our financial maintenance covenants under the Existing Credit Agreement will become more stringent and, as
a result could be more difficult to comply with . These restrictions could adversely affect our ability to finance our future
operations or capital needs, withstand a future downturn in our business or the economy in general, engage in business activities,
including future opportunities that may be in our interest, and plan for or react to market conditions or otherwise execute our
business strategies. Our ability to comply with the covenants and other terms governing the Credit Facilities will depend in part
on our future operating performance. If we fail to comply with such covenants and terms, we may be in default and the maturity
of the related debt could be accelerated and become immediately due and payable. In addition, because substantially all of our
assets are pledged as a security under the Credit Facilities, if we are not able to cure any default or repay outstanding
borrowings, such assets are subject to the risk of foreclosure by our lenders. From time to time, we may not be in compliance
with such covenants or other terms governing the Credit Facilities and we may be required to obtain waivers or amendments to
the Existing eredit-Credit agreement-Agreement from our lenders in order to maintain compliance and there can be no certainty
that any such waiver or amendment will be available, or what the cost of such waiver or amendment, if obtained, would be. If
we are unable to obtain necessary waivers and the debt under such credit facility is accelerated, we would be required to obtain
replacement financing at prevailing market rates, which may not be favorable to us. Additionally, a default on indebtedness
could result in a default under the terms of the indenture governing the Notes. There is no guarantee that we would be able to
satisfy our obligations if any of our indebtedness is accelerated. Our-operatingresults-In addition, our debt obligations consist
of a variety of financial instruments that expose us to interest rate risk , including , but not limited to the Credit Facilities
and Notes. If the amount outstanding under the Credit Facilities remained at this level for the next 12 months and
interest rates increased our—- or eash—ﬂews—quafter}y—efdefs-decreased by 50 basis pomt change our annual interest
expense would increase rev ; argtn ; d
a-deeline-in-our- or steelepﬁee-decrease, respectlvely, approx1mately $0.4 milllon We have experienced and expect in the
future to experience fluctuations in our operating results, including gross orders, revenues and margins, from period to period.
Drivers of orders include the introduction and timing of new product or product enhancement announcements by us and our
competitors, the timing of regulatory approvals, changes in price by us and our competitors as well as changes or anticipated
changes in third - party reimbursement amounts or policies applicable to treatments using our products. The availability of
economic stimulus packages or other government funding, or reductions thereof, may also affect timing of customer purchases.
Our products have a high unit price and require significant capital expenditures by our customers. Accordingly, we experience
long sales and implementation cycles, which is of greater concern during a volatile economic environment where we have had
customers delay or cancel orders. The timing of when orders are placed, when installation, delivery or shipping, as applicable, is
accomplished and when revenue is recognized affect our quarterly results. Further, because of the high unit price of the
CyberKnife and TomoTherapy platforms and the relatively small number of units sold or installed each quarter, each sale or
installation of a CyberKnife or TomoTherapy platform can represent a significant percentage of our net orders, backlog or
revenue for a particular quarter and shifts in sales or installation from one quarter to another may have significant effects. For
example, multi- system sales or sales involving negotiations with integrated delivery networks involve additional complexities to
the transaction and require a longer timeline to finalize the sale, which make it more difficult to predict the quarter in which the
sale will occur. In addition, we have experienced and are continuing to experience delay% in order% and installations due to the
impact of the COVID- 19 pandemic at our customer sites. v ; : ;




pandemic has 1mpacted and may continue to impact our business operatlons 1nclud1ng our employees customers and partners,
and there is substantial uncertainty in the nature and degree of its continued effects over time. Once orders are received and
booked into backlog, there is a risk that we may not recognize revenue in the near term or at all. The COVID- 19 pandemic has
adversely impacted the pace at which the backlog converts to revenue. This is primarily the result of delays in the timing of
deliveries and installations in fiscal 2020 and-through 26242022 caused by the COVID- 19 pandemic, which resulted in
decreased revenue for these periods. These We-expeet-thatsueh-delays in deliveries and installations swi-may continue , to
some degree , through the remainder of calendar year £2622-2023 , which weuld-could have a negative impact on our revenue
during such period. Factors that may affect whether these orders become revenue (or are cancelled or deemed aged - out and
reflected as a reduction in net orders) and the timing of revenue include: ¢ economic or political instability, including volatility
related to the current global economic environment and the COVID- 19 pandemic; * delays in the customer obtaining or
inability of a customer to obtain funding or financing; * delays in construction at the customer site and delays in installation; ¢
delays in the customer obtaining or inability of such customer to obtain local or foreign regulatory approvals such as certificates
of need in certain states or Class A or Class B user licenses in China; ¢ the terms of the applicable sales and service contracts of
the CyberKnife and TomoTherapy platforms; and  the proportion of revenue attributable to orders placed by our distributors,
which may be more difficult to forecast due to factors outside our control. Our operating results may also be affected by a
number of other factors, some of which are outside of our control, including: ¢ delays in business operations of our customers or
vendors, construction at customer sites and installation, including sael-delays caused by the impact of the COVID- 19 pandemic
or supply chain delays; ¢ timing and level of expenditures associated with new product development activities;  regulatory
requirements in some states for a certificate of need prior to the installation of a radiation device or foreign regulatory approvals,
such as Class A or Class B user licenses in China; * delays in shipment due to, forexample-among other things , unanticipated
construction delays at customer locations where our products are to be installed, cancellations by customers, natural disasters,
global or regional health pandemics or epidemics, or labor disturbances; ¢ delays in our manufacturing processes or unexpected
manufacturing difficulties, including due to €6VD-—19-related-supply chain and logistics challenges; ¢ the timing of the
announcement, introduction and delivery of new products or product upgrades by us and by our competitors; ¢ timing and level
of expenditures associated with expansion of sales and marketing activities such as trade shows and our overall operations; ¢ the
timing and level of expenditures associated with our financing activities; ¢ the effects of foreign currency adjustments; ¢ changes
in accounting principles, such as those related to revenue recognition, or in the interpretation or the application thereof; and °
fluctuations in our gross margins and the factors that contribute to such fluctuations, as described in Management’ s Discussion
and Analysis of Financial Condition and Results of Operations and the risk factor entitled, “ Our ability to achieve profitability
depends in part on maintaining or increasing our gross margins on product sales and services, which we may not be able to
achieve. ” Because many of our operating expenses are based on anticipated sales and a high percentage of these expenses are
fixed for the short term, a small variation in the timing of revenue recognition can cause significant variations in operating
results from quarter to quarter. If our financial results fall below the expectation of securities analysts and investors, the trading
price of our common stock would almost certainly decline. We report our orders and backlog on a quarterly and annual basis.
Unlike revenues, orders and backlog are not defined by United States generally accepted accounting principles (“ U. S.
GAAP ”), and are not within the scope of the audit conducted by our independent registered public accounting firm. Also, for
the reasons discussed in Management’ s Discussion and Analysis of Financial Condition and Results of Operations, our orders
and backlog cannot necessarily be relied upon as accurate predictors of future revenues. Order cancellation or significant delays
in installation date W111 reduce our backlog and future revenues, and we cannot predlct 1f or When orders W111 mature into
revenues. f-a

suﬁe&ﬂdmg—bhe—effeeﬁ—e#ﬁhe—@@%?—%—p&ﬂdemie—Pamcularly hlgh 1evels of cancellatlons or age — outs in one or more
periods may cause our revenue and gross margins to decline in current or future periods and will make it difficult to compare
our operating results from quarter to quarter. We cannot assure you that our backlog will result in revenue on a timely basis or at
all, or that any cancelled contracts will be replaced. Our industry is subject to intense competition and rapid technological
change, which may result in products or new tumor treatments that are superior to the CyberKnife and TomoTherapy platforms.
If we are unable to anticipate or keep pace with changes in the marketplace and the direction of technological innovation and
customer demands, our products may become obsolete or less useful and our operating results will suffer. The medical device
industry in general and the non - invasive cancer treatment field in particular are subject to intense and increasing competition
and rapidly evolving technologies. Because our products often have long development and government approval cycles, we
must anticipate changes in the marketplace and the direction of technological innovation and customer demands. To compete
successfully, we will need to continue to demonstrate the advantages of our products and technologies over well - established
alternative procedures, products and technologies, and convince physicians and other healthcare decision makers of the
advantages of our products and technologies. Traditional surgery and other forms of minimally invasive procedures,
brachytherapy, chemotherapy or other drugs remain alternatives to the CyberKnife and TomoTherapy platforms. We consider
the competition for the CyberKnife and TomoTherapy platforms to be existing radiation therapy systems, primarily using C -
arm linacs, which are sold by large, well - capitalized companies with significantly greater market share and resources than we
have. Several of these competitors are also able to leverage their fixed sales, service and other costs over multiple products or
product lines. In particular, we compete with a number of existing radiation therapy equipment companies, including Varian
Medical Systems, Inc. , a Siemens Healthineers company ( Varian ”) , Elekta AB (“ Elekta ”) - VtewRay;tre—, RefleXion
Medical Inc. and Zap Surgical Systems. Varian has been the leader in the external beam radiation therapy market for many years
and has the majority market share for radiation therapy systems worldwide. In general, because of aging demographics and
attractive market factors in oncology, we believe that new competitors will enter the radiosurgery and radiation therapy markets




in the years ahead. In addition, some manufacturers of conventional linac based radiation therapy systems, including Varian and
Elekta, have products that can be used in combination with body and / or head frames and 1mage gurdance systems to perform
both radiosurgical and radiotherapy procedures. {-n—May—29-1—7—Var1an Go atadta 7
acquired by Siemens Healthineers in 2021, which may result hav

Additionatly-in September2649;-Varian having greater resources tro d ; hos :
of—eouchadaptationand treatmentmeonitoring-increase their ability to develop new products and technologles and prov1de

better pricing to customers . Furthermore, many government, academic and business entities are investing substantial
resources in research and development of cancer treatments, including surgical approaches, radiation treatment, MRI - guided
radiotherapy systems, proton therapy systems, drug treatment, gene therapy (which is the treatment of disease by replacing,
manipulating, or supplementing nonfunctional genes) and other approaches. Successful developments that result in new
approaches for the treatment of cancer could reduce the attractiveness of our products or render them obsolete. Our future
success will depend in large part on our ability to establish and maintain a competitive position in current and future
technologies. Rapid technological development may render the CyberKnife and TomoTherapy platforms and their technologies
obsolete. Many of our competitors have or may have greater corporate, financial, operational, sales and marketing resources, and
more experience and resources in research and development than we have. We cannot assure you that our competitors will not
succeed in developing or marketing technologies or products that are more effective or commercially attractive than our
products or that would render our technologies and products obsolete or less useful. We may not have the financial resources,
technical expertise, marketing, distribution or support capabilities to compete successfully in the future. In addition, some of our
competitors may compete by changing their pricing model or by lowering the price of their products. If we are unable to
maintain or increase our selling prices, our revenue and gross margins may suffer. Our success will depend in large part on our
ability to maintain a competitive position with our technologies. In addition to competition from technologies performing similar
functions as our platforms, competition also exists for the limited capital expenditure budgets of our customers. For example,
our platforms may compete with other equipment required by a radiation therapy department for financing under the same
capital expenditure budget, which is typically limited. A purchaser, such as a hospital or cancer treatment center, may be
required to select between the two items of capital equipment. Our ability to compete may also be adversely affected when
purchase decisions are based solely upon prrce smce our products are premlum prrced systems due to their hrgher level of
functlonahty and performance We 4 0 : Ay ;

We-derive most a-majority-of our revenue from our 1nternat10na1
operatrons and we plan to contmue expanding our busrness in international markets in the future. In addition, we have
employees engaged in R & D, manufacturing, administration, manufacturing, support and sales and marketing activities. =-As a
result of our international operations, in addition to similar risks we face in our U. S. operations, we are affected by economic,
business, regulatory, social, and political conditions in foreign countries, including the following: ¢ economic or political
instability in the world or in particular regions or countries in which we do business, including the market volatility resulting
from the COVID- 19 pandemte-related restrictions and s-conflicts or war, such as the war in Ukraine; ¢ import delays; ¢
changes in foreign laws and regulations governing, among other matters, the clearance, approval and sales of medical devices; ®
compliance with differing foreign regulatory requirements to sell and market our products; * U. S. relations with the
governments of the foreign countries in which we operate, which may, among other things, affect our access to such
markets, including China, where our JV is located; ¢ longer payment cycles associated with many customers outside the
United States; * inability of customers to obtain requisite government approvals, such as customers in China, including
customers of the JV, obtaining one of the limited number of Class A or Class B user licenses available in order to purchase our
products; ¢ effective compliance with privacy, data protection and information security laws, such as the European Union (* EU
”) General Data Protection Regulation (the “ GDPR ) and new regulations in China; * adequate coverage and reimbursement
for the CyberKnife and TomoTherapy platform treatment procedures outside the United States; ¢ failure of local laws to provide
the same degree of protection against infringement of our intellectual property; ¢ protectionist laws and business practices that
favor local competitors; * U. S. trade and economic sanctions policies that are in effect from time to time and the possibility that
foreign countries may impose additional taxes, tariffs or other restrictions on foreign trade; « trade restrictions that are in effect
from time to time, including U. S. prohibitions and restrictions on exports of certain products and technologies to certain nations
and customers; * the unfamiliarity of shipping companies and other logistics providers with U. S. export control laws, which
may lead to their unwillingness to ship or delays in shrpprng, our products to certain nations and customers desprte such
shipments being permitted under such laws; ¢ v v ; hteh-v
«the inability to obtain required export or 1mport hcenses or approvals . rrsks relating to forergn currency, 1nc1ud1ng
fluctuations in foreign currency exchange rates possibly causing fewer sales due to the strengthening of the U. S. Dollar; ¢
effects of and uncertainties caused by the United Kingdom’ s withdrawal from the European Union; ¢ contractual provisions
governed by foreign laws; and ¢ natural disasters, such as earthquakes and fires, and global or regional health pandemics or
epidemics, such as COVID- 19 sor data privacy or security incidents, that may have a disproportionate effect in certain
geographies resulting in decreased demand or decreased ability of our employees or employees of our customers and partners to
work and travel. Our inability to overcome these obstacles could harm our business, financial condition and operating results.
Even if we are successful in managing these obstacles, our partners internationally are subject to these same risks and may not
be able to manage these obstacles effectively. In addition, our partners internationally are subject to these same risks. If we or
our partners are impacted by any of these factors, our business, financial condition and operating results could be adversely
affected .Our results may be impacted by changes in foreign currency exchange rates.Currently,the majority of our
international sales are denominated in U.S.Dollars.As a result,an increase in the value of the U.S.Dollar relative to foreign
currencies could require us to reduce our sales price or make our products less competitive in international markets. If Foretgn




: i a-stgniftea adwind-as-the U.S.Dollar hasstrengthened-strengthens reeently-, it which-affeetour
festl-l-ts—e-ﬁepefa—t—iefts—&nd-could cause potentlal delays in orders and we mdy see our sales and-margins-eutside-of the-b-S—decline
aS-We-may o b 6 y ; 86 ar- Also,if our international sales
eontinwe-te-increase,we may enter into a greater number of transactions denommated in non - U.S.Dollars,which would expose
us to foreign currency risks,including changes in currency exchange rates.If we are unable to address these risks and
challenges effectively,our international operations may not be successful and our business would be materially harmed .
Enhanced international tariffs, including tariffs imposed by the United States and China that affect our products or components
within our products, other trade barriers or a global trade war could increase our costs and materially and adversely affect our
business operations and financial condition. Our global business could be negatively affected by trade barriers and other
governmental protectionist measures, any of which can be imposed suddenly and unpredictably. For example, following Russia’
s invasion of Ukraine, the United States and other countries imposed economic sanctions and severe export control restrictions
against Russia and Belarus, and the United States and other countries could impose wider sanctions and export restrictions and
take other actions should the conflict further escalate. Any exports or sales of our products into Russia and Belarus may be
impacted by these restrictions. There is currently significant uncertainty about the...... as increase in cyberattacks and espionage.
The military conflict in Ukraine has also led to an unprecedented expansion of sanction programs imposed against Russia by the
United States, Canada, the EU, the United Kingdom, Switzerland, and Japan, among others, that in relevant part, impose
sanctions against some of the largest state- owned and private Russian financial institutions (and their subsequent removal from
the Society for Worldwide Interbank Financial Telecommunication (“ SWIFT ) payment system) and certain Russian
businesses, some of which have significant financial and trade ties to the EU, making it increasingly difficult to transfer money
from Russia to other countries. In response to new international sanctions, and as part of measures to stabilize and support the
volatile Russian financial and currency markets, the Russian authorities imposed significant currency control measures aimed at
restricting the outflow of foreign currency and capital from Russia, imposed various restrictions on transacting with non-
Russian parties, banned exports of various products and imposed other economic and financial restrictions. If we are unable to
receive payment from customers in Russia or transfer money outside of Russia, it could affect our ability to convert backlog
from that region into revenue. The situation is-rapidby-evetving-continues to evolve , and the United States, the EU, the United
Kingdom and other countries may implement additional sanctions, export controls or other measures against Russia and other
countries, regions, officials, individuals or industries in the respective territories. Such sanctions and measures, as well as
existing and potential further responses from Russia or other countries, could adversely affect the global economy and financial
markets, as well as our business, financial condition and results of operations, which may also magnify the impact of other risks
described in this ““ Risk Factors ” section. We-There is also currently significant uncertainty about the future relationship
between the U.S.and various other countries,most significantly China,with respect to trade policies,treaties,government
regulations and tariffs.Since the beginning of 2018 there has been inereasingpublie-threats-and;in-some-eases;-legislative or
executive action,from U.S.and foreign leaders regarding instituting tariffs against foreign imports of certain materials.During the
last half of calendar year 2018,the federal government imposed a series of tariffs ranging from 10 % to 25 % on a variety of
imports from China.These tariffs affect certain components,including the linear accelerator for our CyberKnife platforms,which
we manufacture in China and import into the U.S.,as well as other components that we import into the U.S.from our
suppheri Chlna has 1esp0nded to these tariffs Wlth 1etahat0ry tanﬁs rangmg from 5 % to 25 % ona Wlde range of products from

Lthere has been a chanoe n the U S. pres1dent1al
admlmstratlon and,for that and other reasons,there is no assurance that the exemption on medical linear accelerators
will continue or that we will continue to qualify for such exemption.If these tariffs continue,if additional tariffs arc
placed on certain of our components or products, or if any related counter- measures are taken by China, the U. S. or
other countries, our business, financial condition and results of operations may be materially harmed. The imposition of
tariffs could also increase our costs and require us to raise prices on our products, which may aetively— negatively
menitoring-the-sitaattonrin-Ukraine-and-assesstngits-impact the demand for our products in the affected market. If we are
not successful in offsetting the impact of any such tariffs, our revenue, gross margins and operating results may be
adversely affected. These tariffs are subject to a number of uncertainties as they are implemented, including future
adJustments and changes. The ultlmate reaction of other countries and the 1mpact of these tarlffs or other actlons on eut

busmess ﬁnancnal condltlon and results of operatlons, cannot be predlcted at thls time, nor can we predict the 1mpact of
any other developments with respect to global trade. Further, the imposition of additional tariffs by the U. S. could result
in the adoption of additional tariffs by other countries, as well as further retaliatory actions by any affected country. Any
resulting trade war could negatively impact the global market for medical devices, including radiation therapy devices,
anand unknownperiod-could have a significant adverse effect on our business. These developments may have a material
adverse effect on global economic conditions and the stability of time-global financial markets, and they may significantly
reduce global trade. Any of these factors could depress economic activity, restrict our access to customers and have a
material adverse effect on our business, financial condition and results of operations . The CyberKnife and TomoTherapy
platforms are complex and require the integration of a number of components from several sources of supply. We must



manufacture and assemble these complex systems in commercial quantities in compliance with regulatory requirements and at
an acceptable cost. Our linear accelerator components are extremely complex devices and require significant expertise to
manufacture, and we may encounter difficulties in scaling up production of the CyberKnife or TomoTherapy platforms,
including problems with quality control and assurance, component supply shortages, increased costs, shortages of qualified
personnel, the long lead time required to develop additional radiation shielded facilities for purposes of testing our products and
/ or difficulties associated with compliance with local, state, federal and foreign regulatory requirements. In addition, the
macroeconomic environment and the COVID- 19 pandemic has and may continue to impact the supply of key components
such that we may not receive them in a timely manner, in sufficient quantities or at a reasonable cost. We-In addition, as a
result of COVID- related restrictions in Chlna, we may also experlence limitations in the availability of qualified personnel

e ess-. [ component supply or our manufacturing capacity
does not keep pace with demand we w111 not be able to fulﬁll product orders or service our products in a timely manner, which
in turn may have a negative effect on our financial results and overall business. Conversely, if demand for our products
decreases, the fixed costs associated with excess manufacturing capacity may adversely affect our financial results. Our
manufacturing processes and the manufacturing processes of our third - party suppliers are required to comply with the FDA’ s
Quality System Regulations (“ QSR ”) for any products imported into, or sold within, the U. S. The QSR is a complex
regulatory scheme that covers the methods and documentation of the design, testing, production process and controls,
manufacturing, labeling, quality assurance, packaging, storage and shipping of our products. Furthermore, we are required to
verify that our suppliers maintain facilities, procedures and operations that comply with our quality requirements. We are also
subject to state licensing and other requirements and licenses applicable to manufacturers of medical devices, and we are
required to comply with International Organization for Standardization (“ ISO ), quality system standards in order to produce
products for sale in Europe and Canada, as well as various other foreign laws and regulations. Because our manufacturing
processes include the production of diagnostic and therapeutic X - ray equipment and laser equipment, we are subject to the
electronic product radiation control provisions of the Federal Food, Drug and Cosmetic Act, which requires that we file reports
with the FDA, applicable states and our customers regarding the distribution, manufacturing and installation of these types of
equipment. The FDA enforces the QSR and the electronic product radiation control provisions through periodic inspections,
some of which may be unannounced. We have been and anticipate in the future being subject to such inspections. FDA
inspections usually occur every two to three years. During such inspections, the FDA may issue Inspectional Observations on
Form FDA 483, listing instances where the manufacturer has failed to comply with applicable regulations and procedures, or
warning letters. If a manufacturer does not adequately address the observations, the FDA may take enforcement action against
the manufacturer, including the imposition of fines, restriction of the ability to export product, total shutdown of production
facilities and criminal prosecution. If we or a third - party supplier receive a Form FDA 483 with material or major observations
that are not promptly corrected, fail to pass a QSR inspection, or fail to comply with these, ISO and other applicable regulatory
requirements, our operations could be disrupted and our ability to generate sales could be delayed. Our failure to take prompt
and satisfactory corrective action in response to an adverse inspection or our failure to comply with applicable standards could
result in enforcement actions, including a public warning letter, a shutdown of our manufacturing operations, a recall of our
products, civil or criminal penalties, or other sanctions, which would cause our sales and business to suffer. In addition, because
some foreign regulatory approvals are based on approvals or clearances from the FDA, any failure to comply with FDA
requirements may also disrupt our sales of products in other countries. We cannot assure you that the FDA or other
governmental authorities would agree with our interpretation of applicable regulatory requirements or that we or our third - party
suppliers have in all instances fully complied with all applicable requirements. If any of these events occur, our reputation could
be harmed, we could lose customers and there could be a material adverse effect on our business, financial condition and results
of operations. If we cannot achieve the required level and quality of production, we may need to outsource production or rely on
licensing and other arrangements with third parties who possess sufficient manufacturing facilities and capabilities in
compliance with regulatory requirements. Even if we could outsource needed production or enter into licensing or other third -
party arrangements, this could reduce our gross margin and expose us to the risks inherent in relying on others. We also cannot
assure you that our suppliers will deliver an adequate supply of required components on a timely basis or that they will
adequately comply with the QSR. Failure to obtain these components on a timely basis would disrupt our manufacturing
processes and increase our costs, which would harm our operating results. Our success depends on the successful development,
regulatory clearance or approval, introduction and commercialization of new generations of products, treatment systems, and
enhancements to and / or simplification of existing products that will meet our customers’ needs provide novel features and
compete favorably in the market. The CyberKnife and TomoTherapy platforms, which are currently our principal products, are
technologically complex and must keep pace with, among other things, the products of our competitors and new technologies.
We are making significant investments in long - term growth initiatives. Such initiatives require significant capital commitments,
involvement of senior management and other investments on our part, which we may be unable to recover. Our timeline for the
development of new products or enhancements may not be achieved and price and profitability targets may not prove feasible.
Commercialization of new products may prove challenging, and we may be required to invest more time and money than
expected to successfully introduce them. Once introduced, new products may adversely impact orders and sales of our existing
products or make them less desirable or even obsolete. Compliance with regulations, competitive alternatives, and shifting
market preferences may also impact the successful implementation of new products or enhancements. Our inability to develop,
gain regulatory approval for or supply competitive products to the market as quickly and effectively as our competitors could
limit market acceptance of our products and reduce our sales. In addition, we depend on one of our customers for a
substantial portion of our revenue, and the loss of, or a significant reduction in orders from our major customer could
have a material adverse effect on our revenue and operating results. We had one customer that represented 10 % or




more of total net revenue for the years ended June 30, 2023, 2022, and 2021, respectively. In the future, our major
customer may decide not to purchase our products at all, may purchase fewer products than they did in the past, or may
defer or cancel purchases or otherwise alter their purchasing patterns. Our ability to successfully develop and introduce
new products, treatment systems and product enhancements and simplifications, and the revenues and costs associated with
these efforts, will be affected by our ability to: * properly identify and address customer needs; ¢ prove feasibility of new
products in a timely manner;  educate physicians about the use of new products and procedures; * comply with internal quality
assurance systems and processes timely and efficiently; « manage the timing and cost of obtaining regulatory approvals or
clearances; ¢ accurately predict and control costs associated with inventory overruns caused by phase - in of new products and
phase - out of old products; ¢ price new products competitively; « manufacture and deliver our products in sufficient volumes on
time and accurately predict and control costs associated with manufacturing, installation, warranty and maintenance of the
products; * meet our product development plan and launch timelines; ¢ enter into collaborations with third parties. For example,
a key component of our research and development program is our collaboration with research programs at selected hospitals,
cancer treatment centers, academic institutions and research institutions worldwide; ¢« improve manufacturing yields of
components; and * manage customer demands for retrofits of both old and new products. Even if customers accept new products
or product enhancements, the revenues from these products may not be sufficient to offset the significant costs associated with
making them available to customers. We cannot be sure that we will be able to successfully develop, obtain regulatory approval
or clearance for, manufacture or introduce new products, treatment systems or enhancements, the roll - out of which involves
compliance with complex quality assurance processes, including QSR. Failure to obtain regulatory approval or clearance for our
products or to complete these processes in a timely and efficient manner could result in delays that could affect our ability to
attract and retain customers, or could cause customers to delay or cancel orders, causing our backlog, revenues and operating
results to suffer. In order to implement our business strategy, we expect continued growth in our infrastructure requirements,
particularly as we expand into new and growing markets as well as expand our manufacturing capacities and sales and
marketing capabilities. To manage our growth, we must expand our facilities, augment our management, operational and
financial systems, hire and train additional qualified personnel, scale - up our manufacturing capacity and expand our marketing
and distribution capabilities, all of which will be more difficult to accomplish the lenger-more employees we have that eur
employees-must-work remotely from home. Our manufacturing, assembly and installation process is complex and occurs over
many months and we must effectively scale this entire process to satisfy customer expectations and changes in demand. Further,
to accommodate our growth and compete effectively, we will be required to make improvements to our business operations. We
cannot be certain that our personnel, systems, procedures and internal controls will be adequate to support our future operations
and any expansion of our systems and infrastructure may require us to commit significant additional financial, operational and
management resources. If we cannot manage our growth effectively, our business will suffer. Our business exposes us to
potential liability risks that are inherent in the manufacturing, marketing, sale, installation, servicing, and support of medical
device products. We may be held liable if one of our CyberKnife or TomoTherapy platforms or our software, including the
Precision Treatment Planning with iDMS Data Management System software causes or contributes to injury or death or is found
otherwise unsuitable during usage. Our products incorporate sophisticated components and computer software. Complex
software can contain errors, particularly when first introduced. In addition, new products or enhancements may contain
undetected errors or performance problems that, despite testing, are discovered only after installation. Because our products are
designed to be used to perform complex surgical and therapeutic procedures involving delivery of radiation to the body, defects,
even if small, could result in a number of complications, some of which could be serious and could harm or kill patients. Any
alleged weaknesses in physician training and services associated with our products may result in unsatisfactory patient outcomes
and product liability lawsuits. It is also possible that defects in the design, manufacture or labeling of our products might
necessitate a product recall or other field corrective action, which may result in warranty claims beyond our expectations and
may harm our reputation and create adverse publicity. A product liability claim, regardless of its merit or eventual outcome,
could result in significant legal defense costs that may not be covered by insurance and be time- consuming to defend. We may
also be subject to claims for personal injury, property damage or economic loss related to, or resulting from, any errors or defects
in our products, or the installation, servicing and support of our products, or any professional services rendered in conjunction
with our products. Adverse publicity related to any product liability actions may cause patients to be less receptive to radiation
therapy generally or our products specifically and could also result in additional regulation that could adversely affect our ability
to promote, manufacture and sell our products. The coverage limits of our insurance policies may not be adequate to cover future
claims. If sales of our products increase or we suffer future product liability claims, we may be unable to maintain product
liability insurance in the future at satisfactory rates or with adequate amounts of coverage. A product liability claim, any product
recalls or other field actions or excessive warranty claims, whether arising from defects in design or manufacture or labeling,
could negatively affect our sales or require a change in the design, manufacturing process or the indications for which our
systems or software may be used, any of which could harm our reputation and business and result in a decline in revenue. In
addition, if a product we designed or manufactured is defective, whether because of design or manufacturing, supplied parts, or
labeling defects, improper use of the product or other reasons, we may be required to notify regulatory authorities and / or to
recall the product, possibly at our expense. We have voluntarily initiated recalls and other product corrections in the past. For
example, although we have-did not inittated- initiate any product recalls that were reportable to the FDA in fiscal year 2022
2023 5 in fiscal year 2021, we voluntarily initiated one recall related to the TomoTherapy platform and one recall on the
CyberKnife platform 7beth; and at the beginning of fiscal year 2024, we voluntarily initiated one recall related to the
Radixact platform, which were reported to the FDA. We are committed to the safety and precision of our products and while
no serious adverse health consequences have been reported in connection with these recalls and the costs associated with each
such recall were not material, we cannot ensure that the FDA will not require that we take additional actions to address problems



that resulted in previous recalls or that similar or more significant product recalls will not occur in the future. A required
notification of a correction or removal to a regulatory authority or recall could result in an investigation by regulatory authorities
of our products, which could in turn result in required recalls, restrictions on the sale of the products or other civil or criminal
penalties. The adverse publicity resulting from any of these actions could cause customers to review and potentially terminate
their relationships with us. These investigations, corrections or recalls, especially if accompanied by unfavorable publicity,
patient injury or termination of customer contracts, could result in incurring substantial costs, losing revenues and damaging our
reputation, each of which would harm our business. Our reliance on single - source suppliers for critical components of the
CyberKnife and TomoTherapy platforms could harm our ability to meet demand for our products in a timely and cost effective
manner. We currently depend on single —source suppliers for some of the critical components necessary to assemble the
CyberKnife and TomoTherapy platforms, including, with respect to the CyberKnife platform, the robot, couch and magnetron
and, with respect to the TomoTherapy platforms, the couch, solid state modulator and magnetron. In addition, as a result of
global supply chain disruptions, we have experienced and continue to experience disruptions in parts of our supply chain, which
has caused delays in the receipt of certain component parts for our products and increased pricing pressure for such parts,
including with respect to parts purchased from our single- source suppliers, adversely affecting our gross margins in the near
term, and increasing the risk that these supply chain disruptions could materially affect our ability to meet customer demand.
Furthermore, as a result of the effects of the macroeconomic conditions, including inflation, the COVID- 19 pandemic and
associated supply chain challenges, some of our suppliers have limited or reduced the sale of such components to us or increased
the cost of certain components to us. If these conditions worsen, or if these suppliers were to experience financial difficulties,
additional supply chain or other problems that prevents them from supplying us with the necessary components, we could fail to
meet product demand, which could have a material adverse effect on our business, financial condition and results of operations.
These sole source and other suppliers could also be subject to quality and performance issues, materials shortages, excess
demand, reduction in capacity and other factors that may disrupt the flow of goods to us; thereby adversely affecting our
business and customer relationships. If any single - source supplier was to cease delivering components to us or fail to provide
the components to our specifications and on a timely basis, we might be required to find alternative sources for these
components. The disruption or termination of the supply of components, including as a result of global shortages in important
components, have resulted in, and will continue to cause , inflationary pressure on our supply chain and eewld-eause-a
significant increase in the costs of these components, which have materially affected and could continue to adversely affect
our results of operations. In some cases, alternative suppliers may be located in the same geographic area as existing suppliers,
and are thus subject to the same economic, political and geographic factors that may affect existing suppliers to meet our
demand. We may have difficulty or be unable to find alternative sources for these components. Difficulties in obtaining a
sufficient supply of component materials continue to increase, and we expect such difficulties to persist at least through the
remainder of fiscal the-eatendar-year 8£2622-2024 , if not longer. As a result, we may be unable to meet the demand for the
CyberKnife or TomoTherapy platforms, which could harm our ability to generate revenue and damage our reputation. Even if
we do find alternate suppliers, we will be required to qualify any such alternate suppliers and we would likely experience a
lengthy delay in our manufacturing processes or a cessation in production, which would result in delays of shipment to end
users. We cannot assure you that our single - source suppliers will be able or willing to meet our future demands. We generally
do not maintain large volumes of inventory, which makes us even more susceptible to harm if a single —source supplier fails to
deliver components on a timely basis, and maintaining our historical levels of inventory has been adversely impacted by the
COVID- 19 pandemic and macroeconomic environment . Furthermore, if we are required to change the manufacturer of a
critical component of the CyberKnife or TomoTherapy platforms, we will be required to verify that the new manufacturer
maintains facilities, procedures and operations that comply with our quality and applicable regulatory requirements and
guidelines, which could further impede our ability to manufacture our products in a timely manner. If the change in
manufacturer results in a significant change to the product, a new 510 (k) clearance would be necessary, which would likely
cause substantial delays. The disruption or termination of the supply of key components for the CyberKnife or TomoTherapy
platforms could harm our ability to manufacture our products in a timely manner or within budget, harm our ability to generate
revenue, lead to customer dissatisfaction and adversely affect our reputation and results of operations. Failures of components
also affect the reliability and performance of our products, can reduce customer confidence in our products, and may adversely
affect our financial performance. From time to time, we may receive components that do not perform according to their
specifications, which could result in the inability of such customer utilize our systems in their practices until such components
are replaced. Any future difficulty in obtaining reliable component parts could result in increased customer dissatisfaction and
adversely affect our reputation, our ability to protect and retain our installed base of customers and results of operations. Our
operating results could be materially impacted...... to continue to grow our business. We are highly dependent on the members
of our senior management, sales, marketing, operations and research and development staff. Our future success will depend in
part on our ability to retain our key employees and to identify, hire and retain additional personnel. Competition for qualified
personnel in the medical device 1ndustry is 1ntense and ﬁndlng and retalnlng quahﬁed personnel Wlth experlence in our 1ndustry
1sveryd1fﬁcult. her-the-eentin eetrringrestrietion g : entionb sOig

-pefse-nﬂel— We beheve there are only a hrmted number of 1nd1V1duals with the requlslte skllls to serve in many of our key

positions and we face significant competition for key personnel and other employees, parttendarty-in-the-SanFraneiseo-Bay-Area

vwhere-our-headguartersistoeated-from other medical equipment and software manufacturers, technology companies,
universities and research institutions . Fluctuations in labor availability globally, including labor shortages and staff

burnout and attrition, may also impact our ability to hire and retain personnel critical to our manufacturing, logistics,
and commercial operations . As a result, we may not be able to retain our existing employees or hire new employees quickly



enough to meet our needs. Moreover, we have in the past conducted reductions in force in order to optimize our organizational
structure and reduce costs, and certain senior personnel have also departed for various reasons. For example, in December
2022, we reduced the global workforce by four and half percent. At the same time, we may face high turnover among
employees that are critical to our ongoing operations , requiring us to expend time and resources, including financial
resources, to source, train and integrate new employees. The challenging markets in which we compete for talent may also
require us to invest significant amounts of cash and equity to attract and retain employees. In addition, a significant portion of our
compensation to our key employees is in the form of stock related grants. A prolonged depression in our stock price could make
it difficult for us to retain our key and other employees and recruit additional qualified personnel and we may have to pay
additional compensation to employees to incentivize them to join or stay with us. We do not maintain, and do not currently
intend to obtain, key employee life insurance on any of our personnel. If we fail to hire and retain key personnel and other
employees, we may be unable to continue to grow our business successfully. Disruption of critical information technology
systems, infrastructure and data or cyberattacks or other security breaches or incidents could harm our business and financial
condition. Information technology helps us operate more efficiently, interface with customers, maintain financial accuracy and
efficiency and accurately produce our financial statements. If we do not allocate and effectively manage the resources necessary
to build, sustain and secure the proper technology infrastructure, we could be subject to transaction errors, processing
inefficiencies, the loss of customers, business disruptions or the loss, unavailability of or damage to data and intellectual
property through a cyberattack (including ransomware and other attacks) or other security breach or incident. While
management is committed to identifying and improving data security risks through oversight of data security by our Chief
Information Security Officer and implementation of various technical safeguards, procedural requirements and policies,
regardless of the resources we allocate and the effectiveness with which we manage them, we face a risk of cyberattacks and
other security breaches and incidents. Any cyberattacks or other security breaches or incidents we suffer could expose us to a
risk of lost , unavailable, or corrupted information, snavaitabiity-efinfermation;-unauthorized disclosure or other processing
of 1nf0rrnat10n claims, htlgatlon and p0551ble liability to employees, customers and others and 1nvest1gat10ns and proceedlngs
by regulatory authormes -8 v OV 0 ; : &3y v

Addmonally, eybefseetﬂ%rfeseafehefs—have-ebsefved—mefeased-cyberattack act1v1ty may be —aﬁd—wafned-ef—helghtened risks-of
eyberseetrity-attaeks;-in connection with the military conflict in Ukraine. In addition to potential exposure to cyberattacks,

security incidents, or other actions that may compromise the security of or interfere with the function of our products, defects or
vulnerabilities in the software or systems of our third party vendors may expose failures in our internal controls and risk
management processes, which may adversely impact our business, financial condition, results of operations, or cash flows and
may also harm our reputation, brand, and customer relationships . If our data management systems or those of our third- party
providers do not effectively collect, store, process and report relevant data for the operation of our business, whether due to
equipment malfunction or constraints, software deficiencies, computer viruses, security breaches or incidents , cyberattacks,
catastrophic events or human error, our ability to effectively plan, forecast and execute our business plan and comply with
applicable laws and regulations will be impaired, perhaps materially. Any such impairment could materially and adversely
affect our financial condition, results of operations, cash flows and the timeliness with which we internally and externally report
our operating results. As a result, our information systems require an ongoing commitment of significant resources to maintain,
protect, and enhance existing systems and develop new systems to keep pace with continuing changes in information processing
technology, evolving legal and regulatory standards, the increasing need to protect patient and customer information, and the
information technology needs associated with our changing products and services. There can be no assurance that our process of
consolidating the number of systems we operate, upgrading and expanding our information systems capabilities, continuing our
efforts to build security into the design of our products, protecting and enhancing our systems and developing new systems to
keep pace with continuing changes in information processing technology will be successful or that additional systems issues will
not arise in the future, or that we will not suffer from disruptions or other systems issues even if we devote substantial resources
and personnel to these efforts. In addition, privacy and security breaches and incidents arising from errors, malfeasance or
misconduct by employees, contractors or others with permitted access to our systems may pose a risk that sensitive data,
including individually identifiable data, may be exposed to unauthorized persen-persons or to the public and may compromise
our security systems. There can be no assurance that any efforts we make to prevent against such privacy or security breaches or
incidents have been or will be able to prevent breakdowns or breaches or incidents in our systems or those of our third- party
service providers that could adversely affect our business. Third parties may also attempt to fraudulently induce employees or
customers into disclosing user names, passwords or other sensitive information, which may in turn be used to access our
information technology systems. For example, our employees have received in the past and likely will continue to receive
phishing " e- mails attempting to induce them to divulge sensitive information. We may also face increased cybersecurity
risks due to our reliance on internet technology and many of our employees working remotely at least part of the time,
which may create additional opportunities for cybercriminals to exploit vulnerabilities. [n addition, unauthorized persons



may attempt to hack into our products or systems to obtain personal data relating to patients or employees, our confidential or
proprietary information or confidential information we hold on behalf of third parties, which, if successful, could pose a risk of
loss, unavailability, or corruption of, or unauthorized access to or acquisition of, data, risk to patient safety and risk of product
recall. The As-the-techniques used to obtain unauthorized access to our systems change frequently and may be difficult to detect,
and we may not be able to anticipate and prevent these intrusions or mitigate them when they occur. Third- party service
providers store and otherwise process certain personal data and other confidential or proprietary information of ourselves and
third parties on our behalf, and these service providers face similar risks. Moreover, we manufacture and sell hardware and
software products that allow our customers to store confidential information about their patients. Both types of products are
often connected to and reside within our customers’ information technology infrastructures. We do not have measures to
configure or secure our customers’ equipment or any information stored in our customers’ systems or at their locations, which is
the responsibility of our customers. Our customers are also continually updating their cybersecurity standards for the products
that they purchase. While we have implemented security measures designed to protect our hardware and software products from
unauthorized access and cyberattacks, these measures may not meet the standards set by our customers or be effective in
securing these products, particularly since techniques used to obtain unauthorized access, or to sabotage systems, change
frequently and may not be recognized until launched against a target. A network security or systems security breach er-of
incident suffered by ourselves or our third- party service providers or other events that cause the loss or unauthorized use or
disclosure of, or access by third parties to, sensitive information stored by us or our customers could result in loss,
unavailability, or unauthorized acquisition, modification, or other processing of data, and any such events . or the
perception that these events have occurred or that our security measures for our products are lacking, could have serious
negative consequences for our business, including tess-efinrfermation-indemnity obligations, possible fines, penalties and
damages, reduced demand for our products and services, an unwillingness of our customers to use our products or services, harm
to our reputation and brand, and time Consunnng and expensive htigation any of which could have an adverse effect on our
financial results Due : : d-atry aet-t0 the-business-or-operationsresulting-from-data;

y atte 3 frequently changing attack techniques, along with the
increased Volume and sophistication of the attacks 1nclud1ng the increasing use of tools and techniques that are designed to
circumvent controls, avoid detection, and remove or obfuscate forensic evidence, all of which hinders our ability to identify,
investigate, and recover from incidents, there-is-the-potential-that-we could be adversely impacted by cybersecurity attacks or
other security breaches . This impact could result in reputational, competitive, operational, or other business harm as well as
financial costs and claims, demands, litigation and regulatory action. While we do maintain insurance coverage that is
intended to address certain aspects of data security risks, such insurance coverage may be insufficient to cover all losses or all
types of claims that may arise. Any actual or perceived failure by us to comply with legal or regulatory requirements
related to privacy, cybersecurity and data protection in one or multiple jurisdictions could result in proceedings, actions
or penalties against us. There are numerous state, federal and foreign laws, regulations, decisions and directives regarding
privacy and the collection, storage, transmission, use, processing, disclosure and protection of persenaly—- personal
tdentiftable-information and etherpersenaleustemer-or-other data, the scope of which is continually evolving and subject to
differing interpretations. Our worldwide operations mean that we are subject to privacy, cyber security and data protection laws
and regulations in many jurisdictions to Varying degrees, and that some of the data we process, store and transmit may be
transmitted across countries. For example, in the U. S., privacy and security rules implementing the Health Insurance
Portability and Accountability Act (“ HIPAA ) privaey-and-seeurity-ratesrequire us as a business associate, in certain instances,
to protect the confidentiality of patient health information, and the Federal Trade Commission has consumer protection
authority, including regarding privacy and cyber security. In Europe, the General-DataProteetionRegulatton (-G DPR 2);whieh
yrentinto-effeetinMay2048-imposes several stringent requ1reinents for controllers and processors of personal data that will
increase our obligations and, in the event of violations, may impose significant fines of up to the greater of 4 % of worldwide
annual revenue or € 20 million. In the UK, the Data Protection Act of 2018 and the UK GDPR swhiek—collectively implement
material provisions of the GDPR and provide for penalties for noncompliance of up to the greater of £ 17. 5 million or four
percent of worldwide revenues. Data transfer and localization requirements also appear to be increasing and becoming more
complex. With regard to transfers to the U. S. of personal data from our employees and European customers and users, both the
EU- U. S. Privacy Shield and standard contractual clauses issued by the European Commission (the ¥ EU SCCs - ) have
been subject to legal challenge. In July 2020, the Court of Justice of the European Union (“ CJEU ”) released a decision in the
Schrems II case (Data Protection Commissioner v. Facebook Ireland, Schrems) (the “ CJEU Decision ), declaring the EU- U.
S. Privacy Shield invalid and imposing additional obligations in connection with the use of the EU SCCs, another mechanism
for cross- border personal data transfers from the European Economic Area (“ EEA ). Although the EU SCCs remain a valid
means to transfer personal data from the EEA, the CJEU imposed additional obligations in connection with their use and, on
June 4, 2021, the European Commission 1ssued reVised -t-he—EU SCCs that address certain concerns ofthe CJEU —E—)ﬂst-rng—data

. The United Kingdom also has issued new standard contractual Clauses (the L& UK SCCs )
that became effective March 21, 2022, and which adse-are required to be implemented evertime-. In March 2022, the EU and
U. S. reached an agreement in principle on a new EU- U. S. Data Privacy Framework (“ DPF ). In October 2022, the U.
S. issued an executive order in furtherance of this framework, on which basis the European Commission adopted an
adequacy decision with respect to the DPF in July 2023, allowing for the DPF to be implemented and available for
companies to use to legitimize transfers of personal data from the E. U. to the U. S. It remains unclear, however, whether
this new framework will be appropriate for us to rely upon, and it may be subject to legal challenge. Additionally, the
European Commission’ s adequacy decision regarding the DPF provides that the DPF will be subject to future reviews



and may be subject to suspension, amendment, repeal, or limitations to its scope by the European Commission . The
CJEU Decision, the revised EU SCCs and UK SCCs, regulatory guidance and opinions, and other developments relating to
cross- border data transfer may require us to implement additional contractual and technical safeguards for any personal data
transferred out of the EEA, Switzerland, and the United Kingdom, which may increase compliance costs, lead to increased
regulatory scrutiny or liability, may require additional contractual negotiations, and may adversely impact our business,
financial condition and operating results. Other jurisdictions have adopted laws and regulations addressing privacy, data
protection, data security, or other aspects of data processing, such as data localization. For example, the People’ s Republic of
China (* PRC ”) and Russia have passed laws that require individually identifiable data on their citizens to be maintained on
local servers and that may restrict transfer or processing of that data if certain data quantity thresholds are triggered.
Additionally, the Personal Information Protection Law (* PIPL 7) of the People>sRepublie-of-China(“-PRC 2;was-adopted-on
Angust 20,202+ and-went into effect on November 1, 2021. The PIPL shares similarities with the GDPR, including
extraterritorial application, data minimization, data locahzatlon and purpose limitation requirements, and obligations to provide
certain notices and rights to citizens of the PRC. The PIPL allows for fines of up to 50 million Renminbi or 5 % of a covered
company’ s revenue in the prior year. We may be required to modify our policies, procedures, and data processing measures in
order to address requirements under these or other privacy, data protection, or cyber security regimes, and may face claims,
litigation, investigations, or other proceedings regarding them and may incur related liabilities, expenses, costs, and operational
losses. Further, the current U. S. administration is engaged in a comprehensive evaluation of national security concerns and
other risks relating to the transfer of personally identifiable information from the United States to China, and on June 9, 2021,
U. S. President Jeseph-Biden signed an executive order instituting a framework for determining national security risks of
transactions that involve applications connected to governments or militaries of certain foreign adversaries or that collect
sensitive personal data from U. S. consumers. In 2019, an executive order citing national security risks in the
telecommunications sector served to block U. S. companies from buying Chinese- made Huawei and ZTE products. If our
operations, including those involving the processing of U. S.- collected data such as medical imagery, through the JV in China,
come to be perceived as a U. S. national security risk, those operations may become subject to executive orders, sanctions, or
other measures. Any ban or other restriction on our transfer of data to the JV in China may increase costs as we seek operational
and data processing alternatives. New and proposed privacy, cybersecurity, and data protection laws are also providing new
rights to individuals and increasing the penalties associated with non- compliance. For example, the California Consumer
Privacy Act (the “ CCPA ”), which became effective on January 1, 2020, imposes stringent data privacy and data protection
requirements regarding the personal information of California residents, and provides for penalties for noncompliance of up to $
7,500 per violation, as well as a private right of action from individuals in relation to certain security breaches. Additionally, a
new privacy law, the California Privacy Rights Act (“ CPRA 7), approved by Cahfornra voters 1n November 2020, became it
ge—lﬂfe—effeet—effectlve on January 1, 2023 The CPRA whrch d 6

whieh srgnrﬁcantly rnodrﬁes the CCPA has eﬁu-}d-
peteﬂt—ta-l—l-y—fesu-l-t—resulted in further uncertarnty and may requrre us to incur additional costs and expenses in an effort to
comply. We will continue to monitor developments related to the CPRA and anticipate additional costs and expenses associated
with CPRA compliance. The enactment of the CCPA, as modified by the CPRA, is prompting a wave of similar legislative
developments in other states in the U. S., which could potentially create a patchwork of overlapping but different state laws. For
example, #rMareh26245-Virginia , Colorado, Utah, and Connecticut all have enacted the-Virginta-ConsumerDataProteetion
Aet-state laws that have become, or will become, effective in 2023; Texas, Montana, Oregon, and Florida have adopted
laws that will become effective in 2024, Iowa and Tennessee have adopted laws that will become effective in 2025; and
Indiana has adopted a law that will become effective in 2026. In addition, Delaware has passed a law that is awaiting

s1gnature by its state governor and that would go 1nt0 effect in eﬁ4anuary—l—292-3—2025 —rn%u-ly—z-ea—l—eeﬁerade—enaefed—ﬂae

Oﬁ}me—Memfeﬂng—fhat—er—take-effeet—eﬂﬁkﬂy—HG%— These new state laws share srmrlarrtres Wrth the CCPA CPRA and

legislation proposed in other states. Additionally, the U. S. federal government is contemplating privacy legislation. We cannot
fully predict the impact of the CCPA, CPRA, or other new or proposed legislation on our business or operations, but the
restrictions imposed by these laws and regulations may require us to modify our data handling practices and impose additional
costs and burdens, including risks of regulatory fines, litigation and associated reputational harm. In addition, U. S. and
international laws that have been applied to protect consumer privacy (including laws regarding unfair and deceptive practices in
the U. S. and GDPR in the EU) may be subject to evolving interpretations or applications in light of privacy developments. As a
result, we may be subject to significant consequences, including penalties and fines, for any failure to comply with such laws,
regulations and directives. Privacy, cyber security and data protection legislation around the world is comprehensive and
complex and there has been a reeent-trend towards more stringent enforcement of requirements regarding protection and
confidentiality of personal data. The restrictions imposed by such laws and regulations may limit the use and adoption of our
products and services, reduce overall demand for our products and services, require us to modify our data handling practices and
impose additional costs and burdens. With increasing enforcement of privacy, cyber security and data protection laws and
regulations, there is no guarantee that we will not be subject to investigation, enforcement actions or other proceedings by
governmental bodies or that our costs relating to privacy, data protection or cyber security laws and regulations will not increase
significantly. Enforcement actions, investigations and other proceedings can be costly, require significant time and attention of
management and other personnel and interrupt regular operations of our business. In addition, there has been a developing trend
of civil lawsuits and class actions relating to breaches of consumer data held by large companies. While we have not been named



in any such suits, we may be in the future, including if we were to suffer a security breach or incident. Any inability to
adequately address concerns relating to privacy, data protection or cyber security, even if unfounded, or te comply with
applicable laws, regulations, policies, industry standards, contractual obligations or other legal obligations could result in
additional cost and liability to us, damage our reputation, inhibit sales and adversely affect our business. Our actual or alleged
failure to comply with applicable laws and regulations could result in investigation, enforcement actions or other proceedings
against us, including fines and public censure, claims for damages by customers and other affected individuals, damage to our
reputation and loss of goodwill (both in relation to existing customers and prospective customers), any of which could harm our
business, results of operations and financial condition. If third - party payors do not provide sufficient coverage and
reimbursement to healthcare providers for use of the CyberKnife and TomoTherapy platforms or if the number of patients
covered by health insurance reduces, demand for our products and our revenue could be adversely affected. Our customers rely
significantly on reimbursement from public and private third- party payors for CyberKnife and TomoTherapy platform
procedures. Our ability to commercialize our products successfully and increase market acceptance of our products will depend
in significant part on the extent to which public and private third- party payors provide adequate coverage and reimbursement
for procedures that are performed with our products and the extent to which patients that are treated by our products continue to
be covered by health insurance. Third- party payors may establish or change the reimbursement for medical products and
services that could srgnlflcantly 1nﬂuence the purchase of medrcal products and services —Hradditionactions-by-the

reimbursement pohcres or other cost containment measures are instituted in a manner that srgnlflcantly reduces the coverage or
payment for the procedures that are performed with our products or if there is a prolonged reduction in the number of patients
eligible to be treated by our products that are covered by health insurance, our revenue may decline, our existing customers may
not continue using our products or may decrease their use of our products, and we may have difficulty obtaining new customers.
Such actions would likely have a material adverse effect on our operating results. In addition, the Centers for Medicare and
Medicaid Services (“ CMS ) reviews reimbursement rates annually and may implement significant changes in future years,
which could discourage existing and potential customers from purchasing or using our products. Further, outside of the U. S.,
reimbursement practices vary significantly by country. Market acceptance of our products may depend on the availability and
level of coverage and reimbursement in any country within a particular time. Although we believe that the CyberKnife and
TomoTherapy platforms have advantages over competing products and technologies, we do not have sufficient clinical data
demonstrating these advantages for all tumor indications. In addition, we have only limited five - year patient survival rate data,
which is a common long - term measure of clinical effectiveness in cancer treatment. We also have limited clinical data directly
comparing the effectiveness of the CyberKnife platform to other competing platforms. Future patient studies or clinical
experience may indicate that treatment with the CyberKnife platform does not improve patient survival or outcomes relative to
other platforms . Likewise, because the TomoTherapy platform have-has only been on the market since 2003, we have limited
comphcatlon or patrent survrval rate data W1th respect to treatment us1ng the systems for all cllnlcal lndlcatlons —I-n—addi-t—teﬂ—

-p-}at-feﬂﬁ— If future patrent studres or cllmcal experience do not support our behefs that the TomoTherapy platform offer a more
advantageous treatment for a wide variety of cancer types, use of the systems could fail to increase or could decrease, and our
business would therefore be adversely affected. Such results could reduce the rate of reimbursement by both public and private
third - party payors for procedures that are performed with our products, slow the adoption of our products by physicians,
significantly reduce our ability to achieve expected revenues and could prevent us from being profitable. In addition, if future
results and experience indicate that our products cause unexpected or serious complications or other unforeseen negative effects,
the FDA could rescind our clearances, our reputation with physicians, patients and others may suffer and we could be subject to
significant legal liability. We rely on third parties to perform spare-partsshipping and ether-logistics functions on our behalf. A
fattare-Failures or disraption-disruptions at our logistics providers has occurred and could continue to occur, which would
adversely impact our business. Customer service is a critical element of our sales strategy. Third —party logistics providers store
most of our spare parts inventory in depots around the world and perform a significant portion of our spare parts logistics and
shipping activities. Our logistics providers may terminate their relationship with us, suffer an interruption in their business,
including as a result of macroeconomic factors or COVID- 19, significantly increase fees for services or experience delays,
disruptions or quality control problems in their operations, or we may have to change and qualify alternative logistics providers
for our spare parts. For example, we have experienced and continue to experience delays in shipment of parts to customers as
well as increased freight and logistics expenses, which has intensified as a result of macroeconomic factors and may
intensify if such factors the-COVAD-—19-pandemte-continues to disrupt the global supply chain. These delays and increased
costs have adversely affected our gross margins and net income (loss) and we currently expect such delays and increased costs
to continue through at least the remainder of fiscal the-ealendar-ycar £2022-2024 , if not longer. If this continues for longer
than we expect or if any of the above occurs our customers may experience further delays and higher costs and our reputation,
business, financial condition and results of operations, including our ability to recognize revenue, may be adversely affected.
Third parties may claim we are infringing their intellectual property or that we are operating outside the scope of or violating a
license or other agreement relating to their intellectual property, and we could suffer significant audit, litigation or licensing
expenses, incur liabilities associated with indemnification obligations to customers, experience disruptions in the supply of
components of our products or related services, or be prevented from selling our product or components of our product. The
medical device industry is characterized by a substantial amount of litigation over patent and other intellectual property rights. In



particular, the field of radiation treatment of cancer is well established and crowded with the intellectual property of competitors
and others. We also expect that other participants will enter the field. A number of companies in our market, as well as
universities and research institutions, have issued patents and have filed patent applications that relate to the use of radiation
therapy and stereotactic radiosurgery to treat cancerous and benign tumors. Determining whether a product infringes a patent
involves complex legal and factual issues, and the outcome of patent litigation actions is often uncertain. We have not conducted
an extensive search of patents issued to third parties, and no assurance can be given that third - party patents containing claims
covering our products, parts of our products, technology or methods do not exist, have not been filed, or could not be filed or
issued. Because of the number of patents issued and patent applications filed in our technical areas or fields, our competitors or
other third parties may assert that our products and the methods we employ in the use of our products are covered by U. S. or
foreign patents held by them. In addition, because patent applications can take many years to issue and because publication
schedules for pending applications vary by jurisdiction, there may be applications now pending of which we are unaware, and
which may result in issued patents that our current or future products infringe. Also, because the claims of published patent
applications can change between publication and patent grant, there may be published patent applications that may ultimately
issue with claims that we infringe. There could also be existing patents that one or more of our products or parts may infringe
and of which we are unaware. As the number of competitors in the market for less invasive cancer treatment alternatives grows,
and as the number of patents issued in this area grows, the possibility of patent infringement claims against us increases.
Regardless of the merit of infringement claims, they can be time - consuming and result in costly litigation and diversion of
technical and management personnel. Some of our competitors may be able to sustain the costs of complex patent litigation
more effectively than we can because they have substantially greater resources. In addition, any uncertainties resulting from the
initiation and continuation of any litigation could have a material adverse effect on our ability to raise funds, if necessary, to
continue our operations. Also, because we purchase major components and seftware for each of our products from eutside
third party suppliers and manufacturers , we face the additional risk that infringement claims may be brought against us
based on patents and other intellectual property rights that are embodied or contained in, or practiced by, those components
(including software components) that we obtain from third parties, and any such claims against us, such as by our direct and
indirect suppliers, may additionally allege that we are operating outside the scope of or violating a license or other agreement
relating to their intellectual property . These third party suppliers or manufacturers may terminate their licenses with us
for a variety of reasons, including actual or perceived failures or breaches of contractual commitments, or they may
choose not to renew their licenses with us. The loss of, or inability to obtain, certain third- party licenses or other rights,
including the right to resell, or to obtain such licenses or rights on favorable terms, or the need to engage in litigation
regarding these matters, could affect the operability or performance of our products until equivalent technology can be
identified, licensed or developed, if at all, and integrated into our products, and it may have a material adverse effect on
our business, financial condition, and results of operations . In the event that we become subject to a patent infringement or
other intellectual property lawsuit and if the relevant patents or other intellectual property were upheld as valid and enforceable
and we were found to infringe or violate the terms of a license or other agreement to which we are a party, we could be subject
to third- party audit, experience disruptions in the supply of third- party components or related services, or be prevented from
selling our products (or components of our products) unless we obtain a license or are able to redesign the product to avoid
infringement. Required licenses may not be made available to us on acceptable terms or at all. If we are unable to obtain a
license or successfully redesign our system, we might be prevented from selling such system. If there is an allegation or
determination that we have infringed the intellectual property rights of a competitor or other person, we may be required to pay
damages, pay ongoing royalties or otherwise settle such matter upon terms that are unfavorable to us. In these circumstances, we
may be unable to sell our products at competitive prices or at all, and our business and operating results could be harmed —We
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As is common in the medical device industry, we employ individuals who were previously employed at other medical
equipment or biotechnology companies, including our competitors or potential competitors. We may be subject to claims that we
or those employees have inadvertently or otherwise used or disclosed trade secrets or other proprietary information of their
former employers. Litigation may be necessary to defend against these claims. If we fail in defending any such claims, in
addition to paying monetary damages, we may lose valuable intellectual property rights or personnel. Even if we are successful
in defending against claims of this nature, litigation could result in substantial costs and be a distraction to management. Our
success depends significantly on our ability to obtain, maintain and protect our proprietary rights to the technologies used in our
products. Patents and other proprietary rights provide uncertain protections, and we may be unable to protect our intellectual
property. For example, we may be unsuccessful in defending our patents and other proprietary rights against third - party
challenges. As key patents expire, our ability to prevent competitors from copying our technology may be limited. In addition,
patent reform legislation or precedent could increase the uncertainties and costs surrounding the prosecution of our patent
applications and the enforcement or defense of our issued patents. In addition to patents, we rely on a combination of trade
secrets, copyright and trademark laws, nondisclosure agreements and other contractual provisions and technical security
measures to protect our intellectual property rights. These measures may not be adequate to safeguard the technology underlying
our products, including in case of a security breach involving our intellectual property. If these measures do not protect our
rights adequately, third parties could use our technology, and our ability to compete in the market would be reduced. Although
we have attempted to obtain patent coverage for our technology where available and appropriate, there are aspects of the
technology for which patent coverage was never sought or never received. There also may be countries in which we sell or
intend to sell the CyberKnife or TomoTherapy platforms but have no patents or pending patent applications. Our ability to
prevent others from making or selling duplicate or similar technologies will be impaired in those countries in which we have no
patent protection. Although we have several issued patents in the U. S. and in foreign countries protecting aspects of the



CyberKnife and TomoTherapy platforms, our pending U. S. and foreign patent applications may not issue, may issue only with
limited coverage or may issue and be subsequently successfully challenged by others and held invalid or unenforceable. In
addition, many countries limit the enforceability of patents against certain third parties, including government agencies or
government contractors. In these countries, patents may provide limited or no benefit. Patent protection must ultimately be
sought on a country- by- country basis, which is an expensive and time consuming process with uncertain outcomes.
Accordingly, we may choose not to seek patent protection in certain countries, and we will not have the benefit of patent
protection in such countries. Similarly, our issued patents and those of our licensors may not provide us with any competitive
advantages. Competitors may be able to design around our patents or develop products which provide outcomes comparable or
superior to ours. Our patents may be held invalid or unenforceable as a result of legal challenges by third parties, and others may
challenge the inventorship or ownership of our patents and pending patent applications. In addition, the laws of some foreign
countries, such as China where the JV operates, may not protect our intellectual property rights to the same extent as do the laws
of the United States and, even if they do, uneven enforcement and procedural barriers may exist in such countries. In the event a
competitor or other third party infringes upon our patent or other intellectual property rights or otherwise misappropriates such
rights, enforcing those rights may be difficult and time consuming. Even if successful, litigation to enforce our intellectual
property rights or to defend our patents against challenge could be expensive and time consuming and could divert our
management’ s attention from our core business. Damage awards resulting from successful litigation in foreign jurisdictions
may not be in amounts commensurate with damage awards in the U. S. We may not have sufficient resources to enforce our
intellectual property rights or to defend our patents against a challenge. In addition, we may not prevail in any lawsuits that we
initiate, and the damages or other remedies awarded, if any, may not be commercially valuable. Litigation also puts our patents
at risk of being invalidated or interpreted narrowly and our patent applications at risk of not issuing. Additionally, we may
provoke third parties to assert claims against us. We also license patent and other proprietary rights to aspects of our technology
to third parties in fields where we currently do not operate as well as in fields where we currently do operate. Disputes with our
licensees may arise regarding the scope and content of these licenses. Further, our ability to expand into additional fields with
our technologies may be restricted by our existing licenses or licenses we may grant to third parties in the future. Additionally,
we have written agreements with collaborators regarding the ownership of intellectual property arising from our collaborations.
These agreements generally provide that we must negotiate certain commercial rights with collaborators with respect to joint
inventions or inventions made by our collaborators that arise from the results of the collaboration. In some instances, there may
not be adequate written provisions to address clearly the resolution of intellectual property rights that may arise from a
collaboration. If we cannot successfully negotiate sufficient ownership and commercial rights to the inventions that result from
our use of a third- party collaborator’ s materials where required, or if disputes otherwise arise with respect to the intellectual
property developed with the use of a collaborator’ s technology, we may be limited in our ability to utilize these intellectual
property rights. In addition, we may face claims by third parties that our agreements with employees, contractors or consultants
obligating them to assign intellectual property to us are ineffective or in conflict with prior or competing contractual obligations
of assignment, which could result in ownership disputes regarding intellectual property we have developed or will develop and
interfere with our ability to capture the commercial value of such intellectual property. Litigation may be necessary to resolve an
ownership dispute, and if we are not successful, we may be precluded from using certain intellectual property or may lose our
exclusive rights in that intellectual property. Either outcome could harm our business. The policies and procedures we have in
place to protect our trade secrets may not be effective in preventing misappropriation of our trade secrets by others. In addition,
confidentiality agreements executed by our employees, consultants and advisors may not be enforceable or may not provide
meaningful protection for our trade secrets or other proprietary information in the event of unauthorized use or disclosure.
Litigating a trade secret claim is expensive and time consuming, and the outcome is unpredictable. In addition, courts outside
the United States are sometimes less willing to protect trade secrets. Moreover, our competitors may independently develop
equivalent knowledge methods and know - how. If we are unable to protect our intellectual property rights, we may be unable to
prevent competitors from using our own inventions and intellectual property to compete against us and our business may be
harmed. Unfavorable results of legal proceedings could materially and adversely affect our financial condition. We are and may
become a party to legal proceedings, claims , investigations, demands and other legal matters in the ordinary course of business
or otherwise including intellectual property, product liability, employment, class action, whistleblower and other litigation
claims, and governmental and other regulatory investigations and proceedings. These legal proceedings, claims and other legal
matters, regardless of merit, may be costly, time - consuming and require the attention of key management and other personnel.
The outcomes of such matters are uncertain and difficult to predict. If any such matters are adjudicated against us, in whole or in
part, we may be subject to substantial monetary damages, disgorgement of profits and injunctions that prevent us from operating
our business, any of which could materially and adversely affect our business and financial condition. We cannot guarantee that
our insurance coverage will be sufficient to cover any damages awarded against us. Further, legal proceedings, and any adverse
resolution thereof, can result in adverse publicity and damage to our reputation, which could adversely impact our business .
Because the majority of our product revenue is derived from sales of the CyberKnife and TomoTherapy platforms,
which have a long and variable sales and installation cycle, our revenues and cash flows may be volatile and difficult to
predict . Our primary products are the CyberKnife and TomoTherapy platforms. We expect to generate substantially all of our
revenue for the foreseeable future from sales of and service contracts for the CyberKnife and TomoTherapy platforms. The
CyberKnife and TomoTherapy platforms have lengthy sales and purchase order cycles because they are major capital
equipment items and require the approval of senior management at purchasing institutions. In addition, sales to some of our
customers are subject to competitive bidding or public tender processes. These approval and bidding processes can be lengthy.
Selling our systems, from first contact with a potential customer to a complete order, generally spans six months to two years
and involves personnel with multiple skills. The sales process in the U. S. typically begins with pre - selling activity followed by



sales presentations and other sales related activities. After the customer has expressed an intention to purchase a CyberKnife or
TomoTherapy platform, we negotiate and enter into a definitive purchase contract with the customer. The negotiation of terms
that are not standard for Accuray may require additional time and approvals. Typically, following the execution of the contract,
the customer begins the building or renovation of a radiation - shielded facility to house the CyberKnife or TomoTherapy
platform, which together with the subsequent installation of the CyberKnife or TomoTherapy platform, can take up to 24 months
to complete. In order to construct this facility, the customer must typically obtain radiation device installation permits, which are
granted by state and local government bodies, each of which may have different criteria for permit issuance. If a permit was
denied for installation at a specific hospital or treatment center, our CyberKnife or TomoTherapy platform could not be installed
at that location. In addition, some of our customers are cancer centers or facilities that are new, and in these cases, it may be
necessary for the entire facility to be completed before the CyberKnife or TomoTherapy platform can be installed, which can
result in additional construction and installation delays. Our sales and installations of CyberKnife and TomoTherapy platforms
tend to be heaviest during the third month of each fiscal quarter. Under our revenue recognition policy, we recognize revenue
attributable to a CyberKnife or TomoTherapy platform and related upgrades when control of a platform or upgrade is
transferred, which generally happens when a system or upgrade is shipped, while an element of installation is deferred until
performed. Events beyond our control may delay shipment or installation and the satisfaction of contingencies required to
receive cash inflows and recognition of revenue associated with shipment or installation. Such events may include a delay in the
construction at the customer site or customer delay in obtaining receipt of regulatory approvals such as certificates of need. In
addition, as-aresult-disruption in operations of certain customers caused by the COVID- 19 pandemic or aned-the-disraption
to-thetr— other macroeconomic factors operations;eertaireustomers-have resulted in experieneed-and-may-eontinte-to
expertenee-delays in construction, shipment or installation and some have failed to timely pay their obligations when due. If the
events which are beyond our control delay the customer from obtaining funding or financing of the entire transaction, we may
not be able to recognize revenue for the sale of the entire system because the collectability of contract consideration is not
reasonably assured. The long sales cycle, together with delays in the shipment of CyberKnife and TomoTherapy platforms or
customer cancellations that could affect our ability to recognize revenue, could adversely affect our cash flows and revenue,
which would harm our results of operations and may result in significant fluctuations in our reporting of quarterly revenues .
Our historical experience indicates that some of our customers will cancel or renegotiate contracts as economic
conditions change or when product offerings change during the long sales cycle. We anticipate a portion of our open
contracts may never result in revenue recognition primarily due to the long sales cycle and factors outside of our control
including changes in customers' needs or financial condition, changes in government or health insurance reimbursement
policies or changes to regulatory requirements . As a result of these fluctuations, it is likely that in some future quarters, our
operating results will fall below the expectations of securities analysts or investors. If that happens, the market price of our stock
would likely decrease. These fluctuations also mean that you will not be able to rely upon our operating results in any particular
period as an indication of future performance. We depend on third - party distributors to market and distribute our products in
international markets. If our distributors fail to successfully market and distribute our products, our business will be materially
harmed. We have strategic relationships with a number of key distributors for sales and service of our products in certain foreign
countries, including the JV in China and other third- party distributors in other regions. We cannot control the efforts and
resources our third —party distributors will devote to marketing the CyberKnife or TomoTherapy platforms. Our distributors
may not be able to successfully market and sell the CyberKnife or TomoTherapy platforms, including as a result of concerns
regarding the COVID- 19 pandemic, may not devote sufficient time and resources to support the marketing and selling efforts
and may not market the CyberKnife or TomoTherapy platform at prices that will permit the product to develop, achieve or
sustain market acceptance. In some jurisdictions, we rely on our distributors to manage the regulatory process and oversee their
activities such that they are in compliance with all laws that govern their activities, such as the U. S. Foreign Corrupt Practices
Act (“ FCPA ), and we are dependent on their ability to do so effectively. If a distributor is terminated by us or goes out of
business, it may take us a period of time to locate an alternative distributor, to seek appropriate regulatory approvals and to train
its personnel to market the CyberKnife or TomoTherapy platforms, and our ability to sell and service the CyberKnife or
TomoTherapy platforms in the region formerly serviced by such terminated distributor could be materially and adversely
affected. Any of our distributors could become insolvent or otherwise become unable to pay amounts owed to us when due. If
any of these distributor relationships end and are not replaced, our revenues from product sales or the ability to service our
products in the territories serviced by these distributors could be adversely affected. Any of these factors could materially and
adversely affect our revenue from international markets, increase our costs in those markets or damage our reputation. If we are
unable to attract additional international distributors, our international revenue may not grow. If our distributors experience
difficulties, do not comply with regulatory or legal requirements that results in fines or penalties, do not actively market the
CyberKnife or TomoTherapy platforms or do not otherwise perform under our distribution agreements, our potential for revenue
from international markets may be dramatically reduced, and our business could be harmed. The high unit price of the
CyberKnife and TomoTherapy platforms, as well as other factors, may contribute to substantial fluctuations in our operating
results, which could adversely affect our stock price. Because of the high unit price of the CyberKnife and TomoTherapy
platforms and the relatively small number of units shipped each quarter, each shipment of a CyberKnife or TomoTherapy
platform can represent a significant percentage of our revenue for a particular quarter. Therefore, if we do not ship a CyberKnife
or TomoTherapy platform when anticipated, we will not be able to recognize the associated revenue and our operating results
will vary significantly from our expectations. This is of particular concern when the economic environment is volatile, such as
the current economic environment. For example, during periods of severe economic volatility, such as during the COVID- 19
pandemic, we have had customers cancel or postpone orders for our CyberKnife and TomoTherapy platforms and delaying any
required build - outs. These fluctuations and other potential fluctuations mean that you should not rely upon our operating results



in any particular period as an indication of future performance. As a strategy to assist our sales efforts, we may offer extended
payment terms, which may potentially result in higher days sales outstanding, reduced cash flows in a particular period and
greater payment defaults. We offer longer or extended payment terms for qualified customers in some circumstances. As of June
30, 26222023 , customer contracts with extended payment terms of more than one year amounted to approximately 6 % of our
enrrent-total accounts receivable balance. While we qualify customers to whom we offer longer or extended payment terms,
the1r fmanmal posmons may change adversely over the longer t1me perlod glven for payment —I-n—addi-t-ten—as—a—fesu-l-t—e—f—t-he

eeffes-pend-mg—paymeﬁt—ebhgat—teﬁs— ThlS may result in an increase in payment defaults which Would negatlvely affect our

revenue. In addition, any increase in days sales outstanding could also negatively affect our cash flow. We have entered into
certain relationships with collaborators, partnerships, strategic alliances, joint venture partners and other third parties, which are
outside of our full control and may harm our existing business if we fail to realize the expected benefits of such relationships.
We are a part of certain collaborations, partnerships, strategic alliances, joint ventures and other third- party relationships and
depend in part on them to grow our business and market share. Reliance on these third parties subjects us to a number of risks,
including that: « we may be required to contribute significant amounts of capital or incur losses in the initial stages of a
collaboration, partnership, alliance or joint venture, particularly as selling and marketing activities increase ahead of expected
long- term revenue. For example, we completed our capital contributions to the JV in the second quarter of fiscal 2020 and one
system upgrade in the first quarter of fiscal ended-September36;2626-2021 . Further contributions may be necessary in the
future as the JV expands its operations in China in order to achieve our long- term strategy in China; © the failure of a
collaboration, partnership, strategic alliance, joint venture or other third- party relationship to meet our performance and
financial expectations, which could adversely impact our ability to meet internal forecasts and expectatlons For example, we
have experienced losses in connection with our : ; ;
than-that has negatively impacted
operating results feyeﬁue—aﬂd—adjnsted—E—B—H’—BA— « the process for customers of the collaboratlon partnershlp, alhance or joint
venture to comply with local or foreign regulatory requirements that may be required to purchase our products may cause delays
in the collaborator, partner, alliance partner or joint venture’ s ability to conduct business. For example, any delays in the JV
obtaining necessary regulatory clearances for a Class B device, in customers in China obtaining Class A or Class B user licenses
or in the subsequent tender process to complete the sale could affect the JV’ s expected ability to initiate sales, recognize
revenue and achieve revenue and orders expectations in China; * we may not be in a position to exercise sole decision making
authority regarding any collaboration, partnership, alliance or joint venture, which could result in impasses on decisions or
decisions made by our partners, and our partners in such collaborations, partnerships, alliances or joint ventures may have
economic or business interests that are, or may become, inconsistent with our interests; ¢ collaborations, partnerships, alliances
and joint ventures can be difficult to manage and may involve significant expense and divert the focus and attention of our
management and other key personnel away from our existing businesses; * with respect to joint ventures, we may not be able to
attract qualified employees, acquire customers or develop reliable supply, distribution or other partnerships; * we could face
potential damage to existing customer relationships or lack of customer acceptance or inability to attract new customers as a
result of certain collaborations, partnerships, alliances and joint ventures; ¢ collaborators, partners, alliance partners and joint
ventures may also operate in foreign jurisdictions with laws and regulations with which we have limited familiarity, which could
adversely impact our ability to comply with such laws and regulations and may lead to increased litigation risk; and  foreign
laws may offer us inadequate or less intellectual property protection relative to U. S. laws, which may impact our ability, as well
as the ability of the collaborator, partner, alliance partner and joint venture, to safeguard our respective intellectual property from
infringement and misappropriation. As a result of these and other factors, we may not realize the expected benefits of any
collaboration, partnership, strategic alliance or joint venture or such benefits may not be realized at expected levels or within the
expected time period. We may attempt to acquire new businesses, products or technologies, including forming joint ventures,
and if we are unable to successfully complete these acquisitions or to integrate acquired businesses, products, technologies or
employees, we may fail to realize expected benefits or harm our existing business. Our success will depend, in part, on our
ability to expand our product offerings and grow our business in response to changing technologies, customer demands and
competitive pressures. In some circumstances, we may determine to do so through the acquisition of complementary businesses,
products or technologies rather than through internal development. The identification of suitable acquisition candidates can be
difficult, time consuming, and costly, and we may not be able to successfully complete identified acquisitions. Other companies
may compete with us for these strategic opportunities. In addition, even if we successfully complete an acquisition, we may not
be able to successfully integrate newly acquired organizations, products or technologies into our operations or timely and
effectively commence operations because the process of integration could be expensive, time consuming and may strain our
resources. Furthermore, the products and technologies that we acquire may not be successful or may require significantly greater
resources and investments than we originally anticipated. Implementing or acquiring new lines of business or offering new
products and services within existing lines of business can affect the sales and profitability of existing lines of business or
products and services, including as a result of sales channel conflicts. With respect to any acquisition, we may be unable to
retain employees of acquired companies, or retain the acquired company’ s customers, suppliers, distributors or other partners
who are our competitors or who have close relationships with our competitors. Future acquisitions could also result in
potentially dilutive issuances of equity securities or the incurrence of debt, contingent liabilities, or expenses or other charges,
any of which could harm our business and affect our financial results or cause a reduction in the price of our common stock.
Further, acquisition targets may also operate in foreign jurisdictions with laws and regulations with which we have limited
familiarity, which could adversely impact our ability to comply with such laws and regulations and may lead to increased




litigation risk. Such laws may also offer us inadequate or less intellectual property protection relative to U. S. laws, which may
impact our ability, as well as the ability of the acquisition target 7to safeguard our respective intellectual property from
infringement and misappropriation. As a result of these and other factors, we may not realize the expected benefits of any
acquisition or such benefits may not be realized at expected levels or within the expected time period. The failure to successfully
consummate such strategic transactions and effectively integrate and execute following such consummation may have an
adverse impact on our growth, profitability, financial position and results of operations. Our liquidity could be adversely
impacted by adverse conditions in the financial markets.At June 30,2022,we had $ 88.7 million in cash and cash
equivalents.The available cash and cash equivalents are held in accounts managed by third - party financial institutions
and consist of cash in our operating accounts and cash invested in money market funds.To date,we have experienced no
material realized losses on or lack of access to our invested cash,or cash equivalents;however,we can provide no
assurances that access to our invested cash and cash equivalents will not be impacted by adverse conditions in the
financial markets.At any point in time,we also have funds in our operating accounts that are with third- party financial
institutions that exceed the Federal Deposit Insurance Corporation (“ FDIC ”) insurance limits.While we monitor daily
the cash balances in our operating accounts and adjust the cash balances as appropriate,these cash balances could be
impacted if the underlying financial institutions fail or become subject to other adverse conditions in the financial
markets.To date,we have experienced no loss or lack of access to cash in our operating accounts. Our ability to raise
capital er-ebtainr-finaneing-in the future may be limited,and our failure to raise capital when needed could prevent us from
executing our growth strategy. While we believe that our existing cash and cash equivalents will be sufficient to meet our
anticipated cash needs for at least the next twelve months,the timing and amount of our working capital and capital expenditure
requirements may vary significantly depending on numerous factors,including the other risk factors described above and
below.If our capital resources are insufficient to satisfy our liquidity requirements,we may seek to sell additional equity
securities or debt securities or obtain other debt financing,which could be difficult or impossible depending on the state of
economic and capital markets environments at the time,as well as the state of our business,operating results and financial
condmon For example any Sugtalned dliruptlon in the Capltal marketq from the global economic environment could negatlvely

feaseﬁab-}e—tefms-e%&t—a-l-lﬁ%}se—eﬂr—debt leveli may impair our ablhty to obtaln addltlonal flnancmg in the future The qale of
additional equity securities or convertible debt securities would result in additional dilution to our stockholders.We cannot
assure that addmonal hnancmg,lf requned or de%lred will be avallable in amounts or on terms acceptable to us,if at all. Hwe-are

—We may not be able to tully utlhze certain tax loss carryforward% As of June 30, 2022-2023 , we had
approximately $ 324-294 . 6-1 million and $ 434125 . 1 million in federal and state net operating loss carryforwards,
respectively. The federal and state carryforwards expire in varying amounts beginning in 2025 for federal and 2023-2024 for
state purposes. In addition, as of June 30, 2022-2023 , we had federal and state research and development tax credit
carryforwards of approximately $ 25-27 . 59 million and $ 22. +6 million, respectively. The Hnetutiized;the-California
research credits have no expiration date, but if not utilized, the federal research credits and other non- California state research
credits will begin to expire in 2023-2024 . The Tax Act legislation, as modified by the Coronavirus Aid, Relief and Economic
Security Act (the “ CARES Act ), among other things, includes changes to the rules governing net operating losses. Net
operating losses arising in tax years beginning after December 31, 2017 are subject to an 80 % of taxable income limitation (as

calculated before taking the net operating losses into account). It is uncertain if and to what extent various states will conform to
the Tax Act or CARES Act For state income tax purpo%e% there may be periods during Wthh the use of net operatmg losses is

&eve}epment—efed-rt—ln addmon utlhzatlon of our net opelatlng loss and CIedlt carry - forwardq is iubject to annual hmltatlon
due to the application of the ownership change limitations provided by Section 382 of the Internal Revenue Code and similar
state provisions to us. Future changes in our stock ownership, including future offerings, as well as changes that may be outside
of our control, could result in an ownership change under Section 382 of the Internal Revenue Code. Additionally, one of the
provisions under the Tax Cuts and Jobs Act that became effective in tax years beginning after December 31, 2021
required the capitalization and amortization of research and experimental expenditures and although this change did
not have an impact on our current consolidated financial statements, it may have an impact on future periods as our
research and experimental expenditures have been a material amount on our financial statements. We are subject to the
tax laws of various foreign jurisdictions, as well as within the United States, which are subject to unanticipated changes and
interpretation and could harm our future results. The application of tax laws of various foreign jurisdictions and within the
United States is subject to interpretation and depends on our ability to operate our business in a manner consistent with our
corporate structure and intercompany arrangements. The taxing authorities of jurisdictions in which we operate may challenge
our methodologies for valuing intercompany arrangements including our transfer pricing or determine that the manner in which
we operate our business does not achieve the intended tax consequences. The application of tax laws can also be subject to




conflicting interpretations by tax authorities in the various jurisdictions we operate. It is not uncommon for taxing authorities in
different countries to have conflicting views, with respect to, among other things, the manner in which the arm’ s length standard
is apphed for transfer prlclng purpo%eq Further, tax laws are %ubject to change Wthh could adversely nnpact our tax rate. Fef

tﬂefeased—mfﬁgma-l—eefpef&te—taﬁﬁes—A number of Countrle% as Well as orgamzatlons such as the Organlzatlon for Economlc

Cooperation and Development, support the 15 % global minimum tax initiative, and are beginning to adopt laws to
implement this initiative. Such countries and organizations are also actively considering changes to existing tax laws or have
proposed or enacted new laws that could increase our tax obligations in countries where we do business or cause us to change
the way we operate our business, which could materially impact our results of operation . Our results may be impacted by......
and our business would be materially harmed . If we fail to maintain an effective system of internal control over financial
reporting, our ability to produce timely and accurate financial results could be impaired. As a result, current and potential
stockholders could lose confidence in our financial reporting, which could have an adverse effect on our business and our stock
price. Effective internal controls are necessary for us to provide reliable financial reports and to protect from fraudulent, illegal,
or unauthorized transactions. If we cannot maintain effective controls and provide timely and reliable financial reports, our
business and operating results could be harmed . In August 2023, we began using a new enterprise resource planning system
(the “ ERP system ”) for financial reporting. Although we have completed this transition to a new enterprise resource
planning system any disruption or difficulties in connection with our ERP system could adversely impact the
effectiveness of our internal control over financial reporting. Any disruptions or difficulties that may occur in connection
with our ERP system or other systems (whether in connection with the regular operation, periodic enhancements,
modifications or upgrades of such systems or the integration of any acquired businesses into such systems, or due to
cybersecurity events such as ransomware attacks) could also adversely affect our ability to manufacture products,
process orders, deliver products, provide customer support, fulfill contractual obligations, track inventories, or otherwise
operate our business, in particular as a result of our limited experience implementing such systems and the complex
nature of the system itself. It is also possible that any disruption or difficulties in connection with our ERP system could
adversely impact the effectiveness of our internal control over financial reporting, which could lead to further material
weaknesses or significant deficiencies in our controls, which in turn could adversely affect our business, financial
condition or results of operations . A failure to implement and maintain effective internal control over financial reporting
could result in a material misstatement of our financial statements or otherwise cause us to fail to meet our financial reporting
obligations. This, in turn, could result in a loss of investor confidence in the accuracy and completeness of our financial reports,
which could have an adverse effect on our business and operating results and our stock price, and we could be subject to
stockholder litigation. In addition, it may be difficult to timely determine the effectiveness of our financial reporting systems
and internal controls because of the complexity of our financial model. We recognize revenue from a range of transactions
including CyberKnife and TomoTherapy platform sales and services. The CyberKnife and TomoTherapy platforms are complex
products that contain both hardware and software elements. The complexity of the CyberKnife and TomoTherapy platforms and
of our financial model used to recognize revenue on such systems requires us to process a greater variety of financial
transactions than would be required by a company with a less complex financial model. Accordingly, efforts to timely remediate
deficiencies or weaknesses in our internal controls would likely be more challenging for us than they would for a company with
a less complex financial model. Furthermore, if we were to find an internal control deficiency or material weakness, we may be
required to amend or restate historical financial statements, which would likely have a negative impact on our stock price. Our
liquidity could be adversely impacted by...... to us, if at all. Risks Related to the Regulation of our Products and Business
Modifications, upgrades, new indications and future products related to the CyberKnife or TomoTherapy Systems or the
Precision Treatment Planning and iDMS Data Management System software may require new FDA 510 (k) clearances or
premarket approvals and similar licensing or approvals in international markets. Such modifications, or any defects in design,
manufacture or labeling may require us to recall or cease marketing the affected systems or software until approvals or
clearances are obtained. The CyberKnife and TomoTherapy platforms as well as the Precision Treatment Planning with iDMS
Data Management System software are medical devices that are subject to extensive regulation in the United States by local,
state and the federal government, including the FDA. The FDA cleared the latest imaging feature for the Radixact System,
ClearRTTM, under K202412 on December 18, 2020. The FDA regulates virtually all aspects of a medical device design,
development, testing manufacturing, labeling, storage, record keeping, adverse event reporting, sale, promotion, distribution
and shipping. Before a new medical device, or a new intended use or indication or claim for an existing product, can be
marketed in the United States, it must first receive either premarket approval or 510 (k) clearance from the FDA, unless an
exemption exists. Either process can be expensive, lengthy and unpredictable. The FDA’ s 510 (k) clearance process generally
takes from three to twelve months, but it can last longer. The process of obtaining premarket approval is much more costly and
uncertain than the 510 (k) clearance process and it generally takes from one to three years, or even longer, from the time the
application is filed with the FDA. Additionally, outside of the United States, our products are subject to clearances and
approvals by foreign governmental agencies similar to the FDA. In order to market our products internationally, we must obtain
licenses or approvals from these governmental agencies, which could include local requirements, safety standards, testing or
certifications, and can be time consuming, burdensome and uncertain. Despite the time, effort and cost, there can be no
assurance that a particular device or a modification of a device will be approved or cleared by the FDA or any foreign
governmental agency in a timely fashion, if at all. Even if we are granted regulatory clearances or approvals, they may include
significant limitations on the indicated uses of the product, which may limit the market for those products, and how those
products can be promoted. Medical devices may only be marketed for the indications for which they are approved or cleared.
The FDA and other foreign governments also may change their policies, adopt additional regulations, or revise existing



regulations, each of which could prevent or delay approval or clearance of our device, or could impact our ability to market our
currently approved or cleared device. We are also subject to medical device reporting regulations, which require us to report to
the FDA and other international governmental agencies if our products cause or contribute to a death or a serious injury, or
malfunction in a way that would likely cause or contribute to a death or a serious injury. We also are subject to the QSR in the
U. S. and ISO 13485 certification in many international markets, compliance with which is necessary to receive FDA and other
international clearances or approvals to market new products and is necessary for us to be able to continue to market a cleared or
approved product in the United States or globally. After a product is placed in the market, we are also subject to regulations by
the FDA and Federal Trade Commission related to the advertising and promotion of our products to ensure our claims are
consistent with our regulatory clearances, that there is scientific data to substantiate our claims and that our advertising is not
false or misleading. Our products are also subject to state regulations and various worldwide laws and regulations. A component
of our strategy is to continue to upgrade the CyberKnife and TomoTherapy platforms as well as the Precision Treatment
Planning with iDMS Data Management System software. Upgrades previously released by us required 510 (k) clearance and
international registration before we were able to offer them for sale. We expect our future upgrades will similarly require 510
(k) clearance or approval; however, future upgrades may be subject to substantially more time- consuming data generation
requirements and uncertain premarket approval or clearance processes. If we were required to use the premarket approval
process for future products or product modifications, it could delay or prevent release of the proposed products or modifications,
which could harm our business. The FDA requires device manufacturers to make their own determination of whether or not a
modification requires an approval or clearance; however, the FDA can review a manufacturer’ s decision not to submit for
additional approvals or clearances. Any modification to an FDA approved or cleared device that would significantly affect its
safety or efficacy or that would constitute a major change in its intended use would require a new premarket approval or 510 (k)
clearance. We cannot assure you that the FDA will agree with our decisions not to seek approvals or clearances for particular
device modifications or that we will be successful in obtaining premarket approvals or 510 (k) clearances for modifications in a
timely fashion, if at all. We have obtained 510 (k) clearance for the CyberKnife platform for the treatment of conditions
anywhere in the body when radiation treatment is indicated, and we have obtained 510 (k) clearance for the TomoTherapy
platform to be used as integrated systems for the planning and delivery of IMRT for the treatment of cancer. We have made
modifications to the CyberKnife and TomoTherapy platforms in the past and may make additional modifications in the future
that we believe do not or will not require additional approvals or clearances. If the FDA disagrees, based on new finalized
guidance and requires us to obtain additional premarket approvals or 510 (k) clearances for any modifications to the CyberKnife
or TomoTherapy platforms and we fail to obtain such approvals or clearances or fail to secure approvals or clearances in a timely
manner, we may be required to cease manufacturing and marketing the modified device or to recall such modified device until
we obtain FDA approval or clearance and we may be subject to significant regulatory fines or penalties. The FDA and similar
governmental authorities in other countries in which we market and sell our products have the authority to require the recall of
our products in the event of material deficiencies or defects in design, manufacture or labeling. A government mandated recall,
or a voluntary recall by us, could occur as a result of component failures, manufacturing errors or design defects, including
defects in labeling and user manuals. Any recall could divert management’ s attention, cause us to incur significant expenses,
generate negative publicity, harm our reputation with customers, negatively affect our future sales and business, require redesign
of the CyberKnife or TomoTherapy platform, and harm our operating results. In these circumstances, we may also be subject to
significant enforcement action. If any of these events were to occur, our ability to introduce new or enhanced products in a
timely manner would be adversely affected, which in turn would harm our future growth. In addition to regulation by the FDA
and similar governmental authorities in other countries, our operations are subject to other laws and regulations, such as laws
and rules governing interactions with healthcare providers, anti- corruption laws, privacy rules and transparency laws. In order
to maintain compliance with these laws and requirements, we must continually keep abreast of any changes or developments to
be able to integrate compliance protocols into the development and regulatory documentation of our products. Failure to
maintain compliance could result in substantial penalties to us and harm our business. Laws and ethical rules governing
interactions with healthcare providers. The Medicare and Medicaid “ anti - kickback ” laws, and similar state laws, prohibit
soliciting, offering, paying or accepting any payments or other remuneration that is intended to induce any individual or entity to
either refer patients to or purchase, lease or order, or arrange for or recommend the purchase, lease or order of, healthcare
products or services for which payment may be made under federal and state healthcare programs, such as Medicare and
Medicaid. Such laws impact our sales, marketing and other promotional activities by reducing the types of financial
arrangements we may have with our customers, potential customers, marketing consultants and other service providers. They
particularly impact how we structure our sales offerings, including discount practices, customer support, product loans,
education and training programs, physician consulting, research grants and other service arrangements. Many of these laws are
broadly drafted and are open to a variety of interpretations, making it difficult to determine with any certainty whether certain
arrangements violate such laws, even if statutory safe harbors are available. Generally, courts have taken a broad
interpretation of the scope of the “ anti- kickback ” laws, holding that these laws may be violated if merely one purpose
of a payment arrangement is to induce referrals or purchases. Further, a person or entity does not need to have actual
knowledge of the statute or specific intent to violate it in order to have committed a violation. Violations of these laws can
be punishable with prison time, and can also result in criminal fines, administrative civil money penalties and exclusion
from participation in federal healthcare programs. In addition to-sueh-anti—kiekbaektaws- a claim including items or
services resulting from a violation of the federal Anti- Kickback Statute constitutes a false or fraudulent claim for
purposes of the federal False Claims Act. Federal and state “ false claims ” laws generally prohibit the knowing filing or
causing the filing of a false claim or the knowing use of false statements to obtain payment from government payors. Although
we do not submit claims directly to payors, manufacturers can be held liable under these laws if they are deemed to ““ cause ”



the submission of false or fraudulent claims by providing inaccurate billing or coding information to customers, or through
certain other activities, including promoting products for uses or indications that are not approved by the FDA . In addition to
actions initiated by the government itself, the federal False Claims Act authorizes actions to be brought on behalf of the
federal government by a private party having knowledge of the alleged fraud called a “ relator ”. Because the complaint
is initially filed under seal, the action may be pending for some time before the defendant is even aware of the action. If
the government is ultimately successful in obtaining redress in the matter or if the relator succeeds in obtaining redress
without the government’ s involvement, then the relator is typically entitled to receive a percentage of the recovery.
When an entity is determined to have violated the federal False Claims Act, it may be required to pay up to three times
the actual damages sustained by the government, plus civil penalties for each separate false claim, and may be excluded
from participation in federal health care programs, and, although the federal False Claims Act is a civil statute,
violations may also implicate various federal criminal statutes. Several states have also adopted comparable state false
claims act, some of which apply to all payors . We are also subject to federal and state physician self - referral laws. The
federal Ethics in Patient Referrals Act of 1989, commonly known as the Stark Law, prohibits, subject to certain exceptions,
physician referrals of Medicare and Medicaid patients to an entity providing certain “ designated health services ” if the
physician or an immediate family member has any financial relationship with the entity. The Stark Law also prohibits the entity
receiving the referral from billing any good or service furnished pursuant to an unlawful referral. Various states have corollary
laws to the Stark Law, including laws that require physicians to disclose any financial interest they may have with a healthcare
provider to their patients when referring patients to that provider. Both the scope and exceptions for such laws vary from state to
state. If our past or present operations are found to be in violation of any of these “ anti - kickback, ” * false claims, ” “ self -
referral ” or other similar laws in foreign jurisdictions, we may be subject to the applicable penalty associated with the violation,
which may include significant civil and criminal penalties, damages, fines, imprisonment and exclusion from healthcare
programs. The impact of any such violations may lead to curtailment or restructuring of our operations, which could adversely
affect our ability to operate our business and our financial results. Anti - corruption laws. We are also subject to laws regarding
the conduct of business overseas, such as the FCPA, the U. K. Bribery Act of 2010, the Brazil Clean Companies Act, and other
similar laws in foreign countries in which we operate. The FCPA prohibits the provision of illegal or improper inducements to
foreign government officials in connection with the obtaining of business overseas. Becoming familiar with and implementing
the infrastructure necessary to ensure that we and our distributors comply with such laws, rules and regulations and mitigate and
protect against corruption risks could be quite costly, and there can be no assurance that any policies and procedures we do
implement will protect us against liability under the FCPA or related laws for actions taken by our employees, executive
officers, distributors, agents and other intermediaries with respect to our business. Violations of the FCPA or other similar laws
by us or any of our employees, executive officers, distributors, agents or other intermediaries could subject us or the individuals
involved to criminal or civil liability, cause a loss of reputation in the market, and materially harm our business. Laws protecting
patient health information. There are a number of federal and state laws protecting the confidentiality of certain patient health
information, including patient records, and restricting the use and disclosure of that protected information. In particular, the U.
S. Department of Health and Human Services (“ HHS ) has promulgated patient privacy rules under the HIPAA. These privacy
rules protect medical records and other personal health information of patients by limiting their use and disclosure, giving
patients the right to access, amend and seek accounting of their own health information and limiting most uses and disclosures
of health information to the minimum amount reasonably necessary to accomplish the intended purpose. The HIPAA privacy
standard was amended by the Health Information Technology for Economic and Clinical Health Act, enacted as part of the
American Recovery and Reinvestment Act of 2009. Although we are not a *“ covered entity ” under HIPAA, we are considered a
“ business associate ” of certain covered entities and, as such, we are directly subject to HIPAA, including its enforcement
scheme and inspection requirements, and are required to implement policies, procedures as well as reasonable and appropriate
physical, technical and administrative security measures to protect individually identifiable health information we receive from
covered entities. Our failure to protect health information received from customers in compliance with HIPAA or other laws
could subject us to civil and criminal liability to the government and civil liability to the covered entity, could result in adverse
publicity, and could harm our business and impair our ability to attract new customers. Transparency laws. The Sunshine Act,
which was enacted by Congress as part of the Patient Protection and Affordable Care Act on December 14, 2011, requires each
applicable manufacturer, which includes medical device companies such as Accuray, to track and report to the federal
government on an annual basis all payments and other transfers of value from such applicable manufacturer to U. S. licensed
physicians and teaching hospitals as well as physician ownership of such applicable manufacturer’ s equity, in each case subject
to certain statutory exceptions. Furthermore, on October 25, 2018, President Trump signed into law the “ Substance Use-
Disorder Prevention that Promoted Opioid Recovery and Treatment for Patients and Communities Act ” which in part (under a
provision entitled “ Fighting the Opioid Epidemic with Sunshine ) extends the reporting and transparency requirements for
physicians in the Physician Payments Sunshine Act to physician assistants, nurse practitioners, clinical nurse specialists,
certified registered nurse anesthetists, and certified nurse midwives {with-reperting-requirenents-gotnginto-effeetin2622-for
paymentsmade-in262H-. Such data is swibbe-made-available by the government on a publicly searchable website. Failure to
comply with the data collection and reporting obligations imposed by the Sunshine Act can result in civil monetary penalties
ranging from $ 1, 000 to $ 10, 000 for each payment or other transfer of value that is not reported (up to a maximum of $ 150,
000 per reporting period) and from $ 10, 000 to $ 100, 000 for each knowing failure to report (up to a maximum of $ 1 million
per reporting period). In addition, we are subject to similar state and foreign laws related to the tracking and reporting of
payments and other transfers of value to healthcare professionals, the violation of which could, among other things, result in
civil monetary penalties and adversely impact our reputation and business. Conflict minerals. The Dodd Frank Wall Street
Reform and Consumer Protection Act and the rules promulgated by the SEC under such act require companies, including



Accuray, to disclose the existence in their products of certain metals, known as “ conflict minerals, ” which are metals mined
from the Democratic Republic of the Congo and adjoining countries. These rules require investigative efforts, which has and
will continue to cause us to incur associated costs, could adversely affect the sourcing, availability and pricing of minerals used
in our products and may cause reputational harm if we determine that certain of our components contain such conflict minerals
or if we are unable to alter our processes or sources of supply to avoid using such materials, all of which could adversely impact
sales of our products and results of operations. To be able to market and sell our products in a specific country, we or our
distributors must comply with applicable laws and regulations of that country. In jurisdictions where we rely on our distributors
to manage the regulatory process, we are dependent on their ability to do so effectively. While the laws and regulations of some
countries do not impose barriers to marketing and selling our products or only require notification, others require that we or our
distributors obtain the approval of a specified regulatory body. These laws and regulations, including the requirements for
approvals, and the time required for regulatory review vary from country to country. The governmental agencies regulating
medical devices in some countries, for example, require that the user interface on medical device software be in the local
language. We currently provide user guides and manuals, both paper copies and electronically, in the local language but only
provide an English language version of the user interface. Obtaining regulatory approvals is expensive and time - consuming,
and we cannot be certain that we or our distributors will receive regulatory approvals in each country in which we market or
plan to market our products. If we modify our products, we or our distributors may need to apply for additional regulatory
approvals before we are permitted to sell them. We may not continue to meet the quality and safety standards required to
maintain the authorizations that we or our distributors have received. It can also be costly for us and our distributors to keep up
with regulatory changes issued or mandated from time to time. If we change distributors, it may be time - consuming and
disruptive to our business to transfer the required regulatory approvals, particularly if such approvals are maintained by our third
- party distributors on our behalf. If we or our distributors are unable to maintain our authorizations, or fail to obtain appropriate
authorizations in a particular country, we will no longer be able to sell our products in that country, and our ability to generate
revenue will be materially adversely affected. Within the EU, we are required under the Medical Device Directive to affix the
Conformité Européene ;er-(* CE ) mark on our products in order to sell the products in member countries of the EU. This
conformity to the applicable directives is done through self - declaration and is verified by an independent certification body,
called a Notified Body, before the CE mark can be placed on the device. Once the CE mark is affixed to the device, the Notified
Body will regularly audit us to ensure that we remain in compliance with the applicable European laws or directives. CE
marking demonstrates that our products comply with the laws and regulations required by the European Union countries to
allow free movement of trade within those countries. If we cannot support our performance claims and / or demonstrate or
maintain compliance with the applicable European laws and directives, we lose our CE mark, which would prevent us from
selling our products within the European Union. In addition, the EU* s Medical Device Regulation (“ MDR ), which replaced
the existing Medical Device Directive, became effective in May 2021. The MDR establishes new requirements and oversight for
maintaining the CE mark. The official guidance continues to be published for the implementation of these requirements and the
number of Notified Bodies are still limited. There may be variability in review timeframes and requirements as both
manufacturers and authorities navigate these new requirements. In addition, the EU and Switzerland failed to establish a Mutual
Recognition Agreement (“ MRA ) for medical devices to include Switzerland within the MDR and as a result, Switzerland has
initiated its own medical device regulation similar to the EU MDR, which will require additional registrations for economic
operators and products within Switzerland for our devices. Under the Pharmaceutical Affairs Law in Japan, a pre - market
approval necessary to sell, market and import a product, or Shonin, must be obtained from the Ministry of Health, Labor and
Welfare (“ MHLW ”), for our products. Before issuing approvals, MHLW examines the application in detail with regard to the
quality, efficacy, and safety of the proposed medical device. The Shonin is granted once MHLW is content with the safety and
effectiveness of the medical device. The time required for approval varies. A delay in approval could prevent us from selling our
products in Japan, which could impact our ability to generate revenue and harm our business. In addition to laws and regulations
regarding medical devices, we are subject to a variety of environmental laws and regulations around the world regulating our
operations, including those relating to the use, generation, handling, storage, transportation, treatment and disposal of hazardous
materials, which laws impose compliance costs on our business and can also result in liability to us. Although we follow
procedures intended to comply with existing environmental laws and regulations, risk of accidental contamination or injury can
never be fully eliminated. In the event of an accident, state or federal or other applicable authorities may curtail our use of these
materials and interrupt our business operations. In addition, future changes in these laws and regulations could also increase our
costs of doing business. We must continually keep abreast of these standards and requirements and integrate our compliance into
the development and regulatory documentation for our products. Failure to meet these standards could limit our ability to market
our products in those regions that require compliance to such standards. For example, the European Union has adopted directives
that may lead to restrictions on the use of certain hazardous substances or other regulated substances in some of our products
sold there, unless such products are eligible for an exemption. While we believe that certain of our products are exempt, there
can be no guarantee that such determination would not be challenged or that the regulations would not change in a way that
would subject our products to such regulation. These directives, along with other laws and regulations that may be adopted by
other countries, could increase our operating costs in order to maintain access to certain markets, which could adversely affect
our business. Healthcare reform legislation could adversely affect demand for our products, our revenue and our
financial condition. In March 2010, the Patient Protection and Affordable Care Act, as amended by Health Care and Education
Reconciliation Act (collectively, the “ ACA ) were signed into law. Since its enactment, there have been judicial and
Congressional challenges to certain aspects of the ACA. In particular, on December 14, 2018, a Texas U. S. District Court Judge
ruled that the ACA is unconstitutional in its entirety because the “ individual mandate ”” was repealed by Congress as part of the
Tax Act. Additionally, on December 18, 2019, the U. S. Court of Appeals for the 5th Circuit upheld the District Court ruling



that the individual mandate was unconstitutional and remanded the case back to the District Court to determine whether the
remaining provisions of the ACA are invalid as well. On June 18, 2021, the United States Supreme Court upheld the ACA,
holding that the individuals who brought the lawsuit did not have standing to challenge the law. It is unclear how this decision
and the decisions of the current administration will impact the ACA and our business. Complying with any new legislation or
reversing changes implemented under the ACA could be time- intensive and expensive, resulting in a material adverse effect on
our business. The ACA includes a large number of health related provisions, including expanding Medicaid eligibility, requiring
most individuals to have health insurance, establishing new regulations on health plans, establishing health insurance exchanges,
requiring manufacturers to report payments or other transfers of value made to physicians and teaching hospitals, modifying
certain payment systems to encourage more cost - effective care and a reduction of inefficiencies and waste and including new
tools to address fraud and abuse. The laws also include a decrease in the annual rate of inflation for Medicare payments to
hospitals and the establishment of an independent payment advisory board to suggest methods of reducing the rate of growth in
Medicare spending. We do not yet know the full impact that the ACA will have on our business. The expansion in the
government' s role in the U. S. healthcare industry may result in decreased profits to us, lower reimbursement by third- party
payors for our products, or reduced volume of medical procedures conducted with our products, all of which could have a
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eﬁvefage—tméeﬁ-he—AGA—We cannot predlct the ultrmate content, tlrnrng or effect of any healthcare reform legrslatron or the
impact of potential legislation on us. In addition, since the adoption of the ACA, other legislation designed to keep federal
healthcare costs down has been proposed or passed. For example, under the sequestration required by the Budget Control Act of
2011, as amended by the American Taxpayer Relief Act of 2012, Medicare payments for all items and services under Parts A
and B incurred on or after April 1, 2013 have been reduced by up to 2 %. In 2020 and 2021, during the COVID- 19 pandemic,
Congress passed several laws including the Coronavirus Aid, Relief, and Economic Security (“ CARES ) Act and Consolidated
Appropriations Act of 2021, that temporarily suspended the 2 % sequestration. At the end of 2021, Congress passed the
Protecting Medicare and American Farmers from Sequester Cuts Act, which extended the suspension on the 2 % sequestration
through March 31, 2022, and adjusted the sequester to 1 % for the period between April 1, 2022 and June 30, 2022. Future
federal legislation may impose further limitations on the coverage or amounts of reimbursement available for our products from
governmental agencies or third - party payors. These limitations could have a negative impact on the demand for our products
and services, and therefore on our financial position and results of operations. Since the enactment of the ACA, CMS continues
its efforts to move away from fee for service payments for furnishing items and services in Medicare. As a result of actions
taken in 2020 and 2021, CMS has finalized, but not implemented a radiation oncology alternative payment model (" RO- APM
). This model was designed to determine if a site neutral, modality agnostic, episode —based payment model would reduce
Medicare expenditures and preserve beneficiary quality of care. However, due to severatthe COVID- 19 related-pandemic,
implementation of the RO- APM has been delays-delayed and-fatture-to-gainrstakeholdereonsensus-several times. On
August 29, 2022 , CMS has-indefinitely-published a final rule in the Federal Register, CMS- 5527- F2, that delayed
-rmp’:efnenta&en—ef—the medelunti-start date of the RO- APM to a date to be determined through future rle—making
rulemaking . As such, it remains unclear as to if or when CMS will introduce the RO- APM. If implemented, it is unclear what
impact, if any, the RO- APM and other government payer initiatives will have on our business and operating results, but
uncertainties surrounding the new payment model or other initiatives could pause or otherwise delay the purchase of our
products by our customers and any resulting decrease in reimbursement to our customers may result in reduced demand for our
services. Future legislative or policy initiatives directed at reducing costs could be introduced at either the federal or state level.
We cannot predict what healthcare reform legislation or regulations, if any, including any potential repeal or amendment of the
ACA, will be enacted in the United States or elsewhere, what impact any legislation or regulations related to the healthcare
system that may be enacted or adopted in the future might have on our business, or the effect of ongoing uncertainty or public
perception about these matters will have on the purchasing decisions of our customers. However, the implementation of new
legislation and regulation may materially lower reimbursements for our products, materially reduce medical procedure volumes
and significantly and adversely affect our business. Risks Related to Our Common Stock The stock market in general has
recently experienced relatively large price and volume fluctuations, particularly in response to macroeconomic factors new
news-otrthe-COVAD-—9-pandemte-. In addition, the trading prices of the stock of healthcare companies of our size can
experience extreme price and volume fluctuations. These fluctuations often have been unrelated or out of proportion to the
operating performance of these companies. Our stock price has experienced periods of volatility, including in recent quarters.
Broad market fluctuations may also harm our stock price. Continued market fluctuations could result in extreme volatility in the
price of our common stock, which could cause a decline in the value of our common stock. Any negative change in the public’ s
perception of the prospects of companies that employ similar technology or sell into similar markets could also depress our stock
price, regardless of our actual results. In addition to the other risk factors described above and below, factors affecting the
trading price of our common stock include: ¢ impacts to our business, operations or financial condition caused by concerns in
connectron with the global economlc environment, COVID- 19 pandemrc or supply chain disruptions; * fiseal-and-menetary
Stitrreus s-to-eotnteract-the-impaet-ofth demte—s-regulatory developments related to manufacturing,
marketrng or sale of the CyberKnife or TomoTherapy platform . pohtrcal or social uncertainties, including as a result of the
conflict between Russia and Ukraine;  changes in product pricing policies; ¢ variations in our operating results, as well as costs
and expenditures; ¢ announcements of technological innovations, new services or service enhancements, strategic alliances or
significant agreements by us or by our competitors; ¢ changes in analysts’ estimates, investors’ perceptions, recommendations




by securities analysts or our failure to achieve analysts’ and our own estimates; ¢ recruitment or departure of key personnel; ¢ the
performance of our competitors and investor perception of the markets and industries in which we compete; * announcement of
strategic transactions or capital raising activities; and * market conditions in our industry, the industries of our customers and the
economy as a whole, including the impact of increased inflation et a recession —Future-tssuanees-of shares-ofour—- or
mstablllty in eommon-stockeould-dilute-the ewnership-interests-ofourstoekholders-banking and financial services sector .
Any issuance of equity securities could dilute the interests of our stockholders and could substantially decrease the trading price
of our common stock. We may issue equity securities in the future for a number of reasons, including to finance our operations
and business strategy (including in connection with acquisitions, strategic collaborations or other transactions), to adjust our
ratio of debt to equity, to satisfy our obligations upon the exercise of outstanding options or for other reasons. In AugustMay
26472021 , we issued $ 85-100 . 0 million aggregate principal amount of the eu-ﬁ3—7§—%—€eﬂveft—1b{e—N0tes We exchanged
approximately due2022-and-inMay 202 veissued-$ 82 srega retpal-attots
ee&vefﬁ-b}e—Nefes—due%G%é%@-’/— 1 m11110n aggregate prmmpal amount of t-he—then outstandlng 3. 75 % Convertlble Senior
Notes 6-Were-1Ss eertatn - vertible-Notes due 2022 inexehange-for approximately $ 8297
.1 mllhon aggregate pr1n01pal amount of the 3—7§%€en=veft-1-b-}e—N0tes due2022-and issued approximately $ 2. 9 million
aggregate principal amount of the 3—75-%-Cenvertible-Notes due2026-were-isswed-to certain other qualified new investors for
cash. To the extent we issue common stock upon conversion of any outstanding convertible notes, that conversion would dilute
the ownership interests of our stockholders. In the event the conditional conversion features of the Notes are triggered, holders
of the Notes, as applicable, will be entitled to convert such notes at any time during specified periods at their option. If one or
more holders elect to convert such notes, unless we elect to satisfy our conversion obligation by delivering solely shares of our
common stock (other than paying solely cash in lieu of any fractional share), including if we have irrevocably elected full
physical settlement upon conversion, we would be required to make cash payments to satisfy all or a portion of our conversion
obligation based on the applicable conversion rate, which could adversely affect our liquidity. In addition, even if holders do not
elect to convert such notes, if we have irrevocably elected net share settlement upon conversion we could be required under
applicable accounting rules to reclassify all or a portion of the outstanding principal of such notes as a current rather than long -
term liability, which could result in a material reduction of our net working capital. Provisions in the indenture for the Notes, the
credit agreement for our New-Credit Facilities, our certificate of incorporation and our bylaws could discourage or prevent a
takeover, even if an acquisition would be beneficial in the opinion of our stockholders. Provisions of our certificate of
incorporation and bylaws could make it more difficult for a third - party to acquire us, even if doing so would be beneficial in
the opinion of our stockholders. These provisions include: ¢ authorizing the issuance of *“ blank check ” preferred stock that
could be issued by our board of directors to increase the number of outstanding shares and thwart a takeover attempt; °
establishing a classified board of directors, which could discourage a takeover attempt; ¢ prohibiting cumulative voting in the
election of directors, which would limit the ability of less than a majority of stockholders to elect director candidates; ¢ limiting
the ability of stockholders to call special meetings of stockholders; ¢ prohibiting stockholder action by written consent and
requiring that all stockholder actions be taken at a meeting of our stockholders; and ¢ establishing advance notice requirements
for nominations for election to the board of directors or for proposing matters that can be acted upon by stockholders at
stockholder meetings. In addition, Section 203 of the Delaware General Corporation Law may discourage, delay or prevent a
change of control of our company. Generally, Section 203 prohibits stockholders who, alone or together with their affiliates and
associates, own more than 15 % of the subject company from engaging in certain business combinations for a period of three
years following the date that the stockholder became an interested stockholder of such subject company without approval of the
board or 662 /3 % of the independent stockholders. The existence of these provisions could adversely affect the voting power of
holders of common stock and limit the price that investors might be willing to pay in the future for shares of our common stock.
A change of control will also trigger an event of default under the Credit Facilities. If an event of default occurs, the agent for
the lenders under the Credit Facilities may, at its discretion, suspend or terminate any of the lenders’ loan obligations thereunder
and / or declare all or any portion of the loan then - outstanding under the Credit Facilities, including all accrued but unpaid
interest thereon, to be accelerated and immediately due and payable. Furthermore, if a “ fundamental change  (as such term is
defined in the applicable indenture of the Notes) occurs, holders of the Notes will have the right, at their option, to require us to
repurchase all or a portion of their convertible notes. A “ fundamental change ” generally occurs when there is a change in
control of Accuray (acquisition of 50 % or more of our voting stock, liquidation or sale of Accuray not for stock in another
publicly traded company) or trading of our stock is terminated. In the event of a “ make - whole fundamental change ” (as such
term is defined in the applicable indenture of the Notes), we may also be required to increase the conversion rate applicable to
the Notes surrendered for conversion in connection with such make - whole fundamental change. A *“ make - whole fundamental
change ” is generally a sale of Accuray not for stock in another publicly traded company. In addition, the applicable indentures
for the Notes prohibits us from engaging in certaln mergers or acqu1s1t10ns unless among other thlngs the suerVlng entlty
assumes our obligations under the Notes. Ourtsg e be-ad Fimpaeted dverse-ee onsif Rane
markets—At June 30, 26222023 ,we had $ 88-89 . 7—4 mllhon in cash and cash equwalents The avallable cash and cash
equivalents are held in accounts managed by third - party financial institutions and consist of cash in our operating accounts and
cash invested in money market funds.To date,we have experienced no material realized losses on or lack of access to our
invested cash,or cash equivalents;however,we can provide no assurances that access to our invested cash and cash equivalents
will not be impacted by adverse conditions in the financial markets .Actual events involving reduced or limited
liquidity,defaults,non- performance or other adverse developments that affect domestic and international financial
institutions or other companies in the financial services industry or the financial services industry generally,or concerns
or rumors about any events of these kinds may in the future lead to market- wide liquidity problems.In addition,the
tightening of the credit markets would it make more difficult to raise capital through either debt or equity offerings on




commercially reasonable terms or at all At any point in time,we also have funds in our operating accounts that are with third-
party financial institutions that exceed the Federal Deposit Insurance Corporation (“ FDIC ™) insurance limits. While we monitor
daily the cash balances in our operating accounts and adjust the cash balances as appropriate,these cash balances could be
impacted if the underlying financial institutions fail or become subject to other adverse conditions in the financial markets.To
date,we have experienced no loss or lack of access to cash in our operating accounts.Our ability-operations are vulnerable to
raise-eapital-interruption or loss because of natural disasters,global or regional health pandemics or epidemics,terrorist
acts and other events beyond our control,whlch has 1mpacted and could in the future adversely affect may—be—l-rmtted—aﬂ&
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facilities, each of which is equipped to manufacture unique components of our products. Our manufacturing facilities are located
in Madison, Wisconsin, and Chengdu, China. We do not maintain backup manufacturing facilities for any of our manufacturing
facilities or for our IT facilities, so we depend on each of our current facilities for the continued operation of our business. In
addition, we conduct a significant portion of other activities, including administration and data processing, at facilities located in
California, which has experienced major earthquakes and fires in the past, as well as other natural disasters. Chengdu, China,
where one of our manufacturing facilities is located, has also experienced major earthquakes in the past. We do not carry
earthquake insurance. In addition, China has suffered health epidemics related to the outbreak of COVID- 19 (including
resurgences of COVID- 19), avian influenza and severe acute respiratory syndrome, which could adversely affect our operations
in China, including our manufacturing operations in Chengdu, as well as the operations of the JV and those of our customers.
Furthermore, the COVID- 19 pandemic has spread widely around the world, including in locations where we have facilities and
operations. Unexpected events at any of our facilities or otherwise, including as a result of responses to epidemics or pandemics;
fires or explosions; natural disasters, such as hurricanes, floods, ternades-tornadoes and earthquakes; war or terrorist activities
(including the conflict between Russia and Ukraine); unplanned outages; supply disruptions; and failures of equipment or
systems, including telecommunications systems, or the failure to take adequate steps to mitigate the likelihood or potential
impact of such events, could significantly disrupt our operations, delay or prevent product manufacturing and shipment for the
time required to repair, rebuild or replace our manufacturing facilities, which could be lengthy, result in large expenses to repair
or replace the facilities, and adversely affect our results of operation. In particular, telecommunication system failures or
disruptions could significantly disrupt our operations as a result of our increase remote work arrangements due-te-the-COVID~
+3-pandemte-. In addition, concerns about terrorism, the effects of a terrorist attack, political turmoil or an epidemic outbreak
could have a negative effect on our operations and the operations of our suppliers and customers and the ability to travel, which
could harm our business, financial condition and results of operations. Changes in interpretation or application of generally
accepted accounting principles may adversely affect our operating results. We prepare our financial statements to conform to U.
S. GAAP United-States-GenerallyAceepted-Aeeounting Prineiples- These principles are subject to interpretation by the
Financial Accounting Standards Board, American Institute of Certified Public Accountants, the Public Company Accounting
Oversight Board, the Securities and Exchange Commission and various other regulatory or accounting bodies. A change in
interpretations of, or our application of, these principles can have a significant effect on our reported results and may even affect
our reporting of transactions completed before a change is announced. Additionally, as we are required to adopt new accounting
standards, our methods of accountlng for certaln items may change which could cause our results of operatlons to fluctuate
from period to period - 0 ;
wlﬂel‘l—ls—geﬂefa-l—lry“at—t-rme-e-ﬁée}weﬁ'- Under the previous accountlng guldance we rccognlzed system revenue upon acceptance
when and if we have installation responsibilities. If circumstances change over time or interpretation of the revenue recognition
rules change, we could be required to adjust the timing of recognizing revenue and our financial results could suffer. We have
not paid dividends in the past and do not expect to pay dividends in the foreseeable future. We have never declared or paid cash
dividends on our capital stock. We currently intend to retain all future earnings for the operation and expansion of our business
and, therefore, do not anticipate declaring or paying cash dividends in the foreseeable future. The payment of dividends will be
at the discretion of our board of directors and will depend on our results of operations, capital requirements, financial condition,
prospects, contractual arrangements, and other factors our board of directors may deem relevant. If we do not pay dividends, a
return on a stockholders’ investment will only occur if our stock price appreciates. 69




