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[n addition to other information in this Annual repert-Report on Form 10- K, please consider the following discussion of
factors that make an investment in our securities risky. The risks or uncertainties described in this Annual Report on Form 10 -
K can materially and adversely affect our business, reputation, stock price, results of operations, cash flows or financial
condition. The risks and uncertainties described below have been grouped under general risk categories, one or more of which
categories may be applicable to the risk factors described. The risks and uncertainties described in this Annual Report on Form
10 - K are not the only ones facing us. Additional risks and uncertainties of which we are unaware or that we currently deem
immaterial may also become important factors that can harm our business, reputation, stock price, results of operations, cash
flows, or financial condition. Summary-Some of Rislthe Faetors-factors , events, and contingencies discussed The-fellowing
is-a-summary-of therisks-more-fully-deseribed-below and-sheuld-may have occurred in the past, but the disclosures below
are not representations bereliedupetras to whether or not the factors, events or contingencies have occurred in the past,
anand exhaustive-summary-ofinstead reflect our beliefs and opinions as to the factors, events or contingencies that could
matertalmaterially risks-faeing-our-business-and adversely affect us in the future . Risks Related to Commercial ;Regulatory
and-Other Business-Matters <-Sales of ROLVEDON depend on coverage and reimbursement from third- party payors and a
failure to obtain or a reduction in the coverage and / or reimbursement for our products could have a material adverse effect on
our product sales,business and results of operations.Sales of ROLVEDON are dependent on the availability and extent of
coverage and reimbursement,or level of reimbursement,from third- party payors,including government programs and private
insurance plans.Governments and private payors may regulate prices,reimbursement levels and / or access to our products to

comam cosls or to affect levels of use. VVL rely may—net—be—sueeeﬁs—fu-l—m large partdrrv-mg—the—grw*th—rrrsales%rd—pfeﬁt&bﬁﬁy
- e ne-not- on the —personal-promotion-modet

e 1umburscmcm of ROLVEDON ll]IOuUh government programs such as

on our product sales, business and results of operations . ~Failure to obtam, ora reductlon in, coverage and / or
reimbursement for our products may also lead to patients having to pay more or pay entirely out- of- pocket for
ROLVEDON. If patients are unwilling to pay more or entirely out- of- pocket for ROLVEDON as a result of a reduction
in, or lack of, coverage or reimbursement, it could have a material adverse effect on our product sales, results of
operations, and cash flows. Further, a substantial portion of our ROLVEDON business relies on reimbursement to
customers by the U. S. federal government at ROLVEDON’ s Medicare Part B Average Sales Price (“ ASP ), which
declines based on discounts and other pricing concessions made by manufacturers. These discounts and other pricing
concessions are necessary to remain competitive in the long- acting G- CSF market. A substantial portion of our
ROLVEDON business relies on reimbursement from the U. S. federal government under Medicare Part B coverage.
Most of our products furnished to Medicare beneficiaries in both a physician office setting and hospital outpatient setting
will be reimbursed under ASP payment methodology. ASP- based reimbursement of ROLVEDON under Medicare may
be below, or could fall below, the cost that some medical providers pay for such products, which could materlally and
adversely affect sales of ROLVEDON W e also face r1sks relating to the reporting

3 ons-of busrnesses—prlclng data that affect the U S. relmbursement of

and dlscounts for our ploducls 6

‘—Strategie—traﬂsaeﬁeﬁs—ﬂaat—fa-ﬁ—te-aehreve-ASP data are calculated by the manufacturer based on a formula
deﬁned by statute and regulation and are t-he—then submltted antte wth-wvi

e&use—euﬁbustness—to the Centers 3

managerﬂeﬁt—te&m—wi-th—w%em—we—(“ CMS ), the agency responsnble for admlnlsterlng the Medlcare program, on a
quarterly basis. CMS uses those ASP data to determine the applicable reimbursement rates for ROLVEDON under
Medlcare Part B. However, the statute, regulatlons and CMS guidance do not define specific methodologles h&’v‘e




deﬁsted—freﬁrt-he—Nasdaq—Gﬁﬁtal—M&rket—rf—w are ttnab-}e—requlred to apply Sait-

eontinted-isting standards—The-priee-of-our reasonable judgment to certain aspects eeﬂm&oﬂ—steeleh-tsteﬂeal-}y—has—beeﬁ
volatile—-As-of Deeember31+2623-calculating ASP data. If our submitted ASP data are incorrect , we are-no-longer-may
become subject to substantial ﬁnes and penaltles or other government enforcement actlons, whlch could have a materlal

market—prtee—e-ﬁeureemmon—steel&and—adverse}y——— adverse 1mpdct ﬂ%e—trad-mg—pﬂee-on our business and results of operatlons
the2027-Cenvertible Netes-. I we are not successful in driving the growth in sales and profitability of ROLVEDON afd--et-do
notsueeesstully-eommeretalize-ourproduets-, our business, financial condition and results of operations will be materially and
adversely affected. In 2024 -1-1ght—e-ﬁst}bst&ﬂt—tal-red-ueﬁeﬂs—rrrsa-}es— ROLVEDON became our lead profits-and-eash-flows
AFiSt product ;eur-eperating-. As a results— result, there is

OV 0 i plactng-greater focus risk-and-higher-eoneentratton-on ROLVEDON
fe5ﬂl-ts—sales and proﬁtablhty for the Company gomg forward Any failure to successfully eeﬁm&erera-hze-grow or maintain
sales and profitability of ROLVEDON may ; v ges
svhteh-could have a material and adverse impact on our busmess If the mdrkets or patient subsets thdt we are talgetmg are not
as significant as we estimate, or if we are unable to maintain and grow our market share or are unable to maintain or
expand our pricing, we may not generate significant growth in revenues from sales of ROLVEDON. The commercial success
of ROLVEDON will depend on a number of factors, including the following: ¢ our ability to successfully develop and execute
a commercial strategy focusing on clinics and hospitals; ¢ patient demand for ROLVEDON; ¢ the extent to which the
results from the ROLVEDON same- day dosing trial is recognized in National Comprehensive Cancer Network
guidelines, which may support or enhance our commerecialization efforts;  our partners’ ability to consistently manufacture
ROLVEDON on a timely basis and supply product to us on commercially acceptable terms ; » achieving and maintaining,
and, where applicable, ensuring that our third- party contractors achieve and maintain, compliance with our contractual
obligations and with all regulatory requirements applicable to ROLVEDON : - the prevalence, duration and severity of

potential 31de effects or other satety issues that pdtlents mdy experlence w 1th ROLVEDON aeh-tevrng—aﬂd-ma-rn-tammg,—&ﬂd;

W ; L=-the dlﬁelentldtlon 01‘ ROLVEDON hom othe1 av allable
approved or inv e%tlLdthl]dl drugs and treatments for patlents W 1th chemotherapy- induced neutropenia, and the willingness of
physmans opelators 01‘ hospltals and Clmlcs and pdtlents to ddopt and utilize ROLVEDON * our dblllty to sueeessfully-develop

1

* our dblllty to av 01d thnd party pdtent mterfeIence 1ntelleetudl property challen;:es or mtellectual property mhmgement cldlms
. In addition to the risks discussed......, or otherwise adversely impact our business. We depend on one qualified supplier for the

API aet—rve—pharmaeeﬁt-rea-l—mgred-teﬂt—m each of our products, and we depend on third parties that are single source suppliers to
manufacture our products. Insufficient availability of our products e, the API or aetive-pharmaeeuntieal-ingredients-and-other

raw materials necessary to manufacture our products, or the inability of our suppliers to manufacture and supply our products on
commercially reasonable terms, will adversely impact our sales and / or margins upon depletion of our API the-aetive
tgredtent-and product inventories. We have one qualified supplier for the aetive-pharmaeenttealHngredient(-AP[ 2)-in each of
our products and have single source suppliers for the manufacture of our products. We do not have, and we do not intend to
establish in the foreseeable future, internal commercial- scale manufacturing capabilities. Rather, we intend to use the facilities
of third parties to manufacture products for commercialization and clinical trials. Our dependence on third parties for the



manufacture of our products and any future product candidates may adversely affect our ability to obtain such products on a
timely or competitive basis, if at all. Any stock out, quality concern or failure to obtain sufficient supplies of our products, or the
necessary APIs, excipients or components, from our suppliers, including as a result of disruptions to supplier operations
resulting from factors such as supply chain delays, public health emergencies, climate events or political unrest, or failures by us
to satisfy minimum order requirements due to declines in product demand or otherwise, would adversely affect our business,
results of operations and financial condition. We H-pattientar-, our third- party manufacturers and our suppliers may-be

impaceted-by-epidemies-are subject to numerous regulations , pandemies-orincluding current FDA regulations governing
manufacturlng processes, stablllty testlng, record keeplng, product serlahzatlon and quallty standards. Slmllar

fegu%at—teﬂs—&re—rn—effeet—rn—eﬂ%er—eetmtﬂes— OLII thnd party mdnul‘dctmels and suppllers are 1 dependent entmes who are

subject to their own operational and financial risks which are out of our control. If we or any third- party manufacturer or
supplier fails to perform as required or fails to comply with the regulations of the FDA and other applicable governmental
authorities, our ability to deliver adequate supplies of our products to our customers on a timely basis and on commercially
reasonable terms, or to conduct clinical trials, could be adversely affected. For example, in October 2023, Spectrum’ s drug
product manufacturer for ROLVEDON demanded a significant price increase despite fixed pricing provisions in Spectrum’ s
supply agreement through the latter half of 2025. We have renegotiated supply to meet our demands through2624-and-into 2625
2027 and had to accept higher prices than were previously contracted for, but have no assurance our supplier will not make
further demands that may impact future supply or have a material adverse impact on our business. We are in pricing
negotiations with the drug product manufacturer under the supply agreement to set pricing after the fixed pricing
provision ends. Additionally, although we have fixed pricing with our contract manufacturer for INDOCIN Suppestteries
suppositories through July 2028, we understand the API provider to our INDOCIN contract manufacturer has demanded a
significant price increase to continue supplying API to our contract manufacturer on a purchase order basis. We are assessing the
legal and business implications of these circumstances and cannot predict how they may ultimately be resolved. The
manufacturing processes of our third- party manufacturers and suppliers may also be found to violate the proprietary rights of
others. To the extent these risks materialize and adversely affect such third- party manufacturers’ and / or suppliers’
performance obligations to us, and we are unable to contract for a sufficient supply of required products on acceptable terms, or
if we encounter delays and difficulties in our relationships with manufacturers or suppliers, our business, results of operations
and flnancml condmon could be adv ersely affected. We—A number of our products, 1nclud1ng the INDOCIN products and
b 0 S reg g W o-facing competition

from generlcs, whlch adversely affects our busmess. Approval of addltlonal generlc versmns of our products thatwould

d a further adverse effect

preduet—e%m&ntrfaeﬁlremay—rest&t—m—restﬂeﬁeﬂs—o t-he—preduet—m&mafaeturefer—our bus1ness m&nufaetﬂrmg—faeﬂ-&y—
me}udmgﬂwﬂtdfaw&}ef—&re—pre&uet—freﬁa—ﬂ%e—m&rket— Under the Muanufa ;

-Seteﬂees—( %y-}a—FDA ) -m—Ma—y%@%@-can approve an abbrev1ated new drug appllcatlon ( t-he— ANDA %y%a—Merger—”) TWe
aeguired-SPREX-and-for a generic version of a branded drug without the ANDA applicant undertaking the clinical testing
necessary two— to forms-ofINDOCHN-obtain approval to market a new drug . SPRI>-In place of such clinical studies, an
ANDA applicant usually needs only to submit data demonstrating that its product has the same active ingredient (s) and
is bioequivalent to the branded product in add1t10n to ﬁn—any data necessary N—SAI-B—mdie&ted—rn—&éu-l-t—p&&eﬁts—fGPﬂ&e

shert-—teﬂﬁfup—to establlsh ve-d d vere-pain
dosage, ¢ ; :

a-rthﬂ&s—me}udmg—aetﬁe—ﬂ&res-ef—ehreme—d-tsease— 1nact1ve 1ngred1ents A

safety or efficacy profiles , as compared to the reference drug
arthrittes-. There are no patents covering the-our INDOCIN products —I-n—A-ugust—(whlch accounted for 21 % and 57 % of our
revenue in 2024 and 2023, respectlvely), whlch allows a s_enerlc ph&ﬂﬂaeeuﬁea-l-drug company feeewed—&ppreva-l—freﬂa—t-he

-F-DA—fer—&ﬂd—bega—n—to 1ntr0duce e ; tpposttortes—the-vene v NDO

a s_enerlc alternatlve for these drugs at any time.
Generlc Versreﬁ—versmns of our IN DOCIN era-l—suspeﬂsreﬂﬂ*s-products have been approved and launched, including one




in January 2025, and as a result, we are currently facing the INDOCHN-produets-now-faee-generte-competition from these

generics . [n addition, we are aware of other drug companies that have had interactions with regulatory agencies including the
FDA relating to indomethacin, which could indicate the development of one or more additional INDOCIN product generics or
other formulations of indomethacin —Aeeordingly-and, as a result , we could face competition from additional generics. As a
result of the generic competition, we have lost significant market share and have had to provide pricing concessions to
certain customers of INDOCIN products. In addition, we also face competition for INDOCIN products from hospitals
and other Hist;and-institutions,including a 503B outsourcing facility (2-commonly referred to as a 503B compounder )
,which began compounding 100 mg indomethacin suppositories in 2022 in what we believe to be violation of state and
federal requirements for new drag-drugs produet-thatis-not—essentially-a-eopyofan-and labeling requirements related to
adequate directions for use.For a S03B compounder to qualify for exemptions from these state and federal
requirements,the S03B compounder must meet certain conditions set forth in Section 503B of the FBA-FDCA —approved
produet- We believe that the 503B compounder compounding 100 mg indomethacin suppositories does not meet these
conditions . as-tndemethaein;white-While indomethacin it is included on the FDA” s Category | list of bulk substances it is
evaluating, it is not on the FDA” s list of bulk substances for which there is a clinical need and INDOCIN Suppesiteries
suppositories arc not on the FDA” s drug shortage list *&nd—we—either.We also believe that the 100 mg indomethacin
suppositories being compounded are “essentially a copy Zof our FDA- approved INDOCIN Suppesitertes-suppositories .\We
cannot guarantee that we will be successful in causing #-the S03B compounder to discontinue sales of its unapproved
indomethacin suppository product.We filed an unfair competition lawsuit in the U.S.District Court ( Southern District of
SPB-Fex-Texas —) against this 503B compounder,which was dismissed on September 27,2023 +.We have appealed to the Fifth
Circuit Court of Appeals.The appeal is fully briefed and argued,and we have-fited-are awaiting a ruling from netiee-of

appeatand-the court appeatispending-. With respect to CAMBIA Ga-mb—ra—&nd—Z—rpser—(—\& thh dccounted for 4 % and 5 % and
2—%—0f our revenue in 2024 and 2023 respeutl\ e]y)— W S

kRS

5 and launched in the U S. and asa result we eeu-}d-currently face competmon from e-f
PHSA | the Controlled Substance Act of 1970 and demand-other federal and foreign statutes and regulations govern and
influence the testing,manufacturing,packing,labeling,storing,record keeping,safety,approval,advertising,promotion,sale
and distribution of our products.In addition,we and our partners are also subject to ongoing DEA regulatory
obligations,including annual registration renewal,security,record keeping,theft and loss reporting,periodic inspection
and annual quota allotments for the raw material for commercial production of our products.The failure to comply with
these regulations could result in . among other things,warning letters,fines,injunctions,civil penalties,recall ot or

selzure of products,total or partlal suspensmn of pfe&ue’fs—productlon +-obtatn-and-maintain-adequate-eoverage-, non
renewal p&ﬁy—p&yefs—‘—a&apt—eﬂ%eemmefeta}

the-neeessarysates;marketing applncatlons or authorlzatlons or crlmlnal prosecutlon m&ﬁu-faefttﬂﬂg—whlch could
adversely affect our business , managed-marketsresults of operations and financial condition. We other-eapabilities-and
-rn-frastruef&re—t-haﬁlre also reqmred to report adverse events assocnated Sﬂeeessfuﬁy—nﬁegrafe—&rrd-eeﬂafﬂefetahfe—eﬂr

eempl—y—\x ith a-ppheab’:e—leg&l—our products to the FDA and other reguldtory fequﬁemeﬁts-authorltles.Unexpected or serlous
health or safety concerns could result in labeling changes,recalls,market withdrawals or other regulatory actions.Recalls

may be issued at our discretion or at the discretion of the FDA or other empowered regulatory agencies .Our
commercialization,collaborative and other ~ertHeensirg-arrangements may give rise to disputes over commercial terms,contract
interpretation and ownership or protection of our intellectual property and may adversely affect the commercial success of our
products.We currently have ;-or have had in the past ;-collaboration or license arrangements with a number of
companies,including commercialization or collaborative arrangements,some of which have been based on less definitive
agreements,such as memoranda of understanding,material transfer agreements,options or feasibility
agreements.Commercialization seeHaberative-and Heensing-arrangements-collaborative relationships are generally complex
and can give rise to disputes regarding the relative rights,obligations and revenues of the parties,including the ownership of
intellectual property and associated rights and obligations ,especially when the applicable collaborative provisions have not
been fully negotiated and documented .Such disputes have arisen in the past from time to time and,if they arise again could
delay collaborative research,development or commercialization of potential products,and can lead to lengthy,expensive litigation
or arbitration.The terms of such arrangements may also limit or preclude us from commercializing products or technologies
developed pursuant to such collaborations. Additionally,the commercialization seeHaberative-or Heensing-collaborative partners
under these arrangements might breach the terms of their respective agreements or fail to maintain,protect or prevent
infringement of the licensed patents or our other intellectual property rights by third parties.Moreover,negotiating
commercialization ;eeHaberative-and collaborative fortieensing-arrangements may-often takes considerably longer to
conclude than the parties initially anticipate,which could cause us to enter into less favorable agreement terms that delay or
defer recovery of our development costs and reduce the funding available to support key programs.Any failure by our
commercialization ;eeHaberative-or Heensing-collaborative partners to abide by the terms of their respective agreements with
us (including their failure to accurately calculate,report or pay any royalties payable to either us or a third party or their failure to
repay,in full or in part,either any outstanding receivables or any other amounts for which we are entitled to reimbursement) may



adversely affect our results of operations.We are not always able to enter into commercialization ;eeHaberative-or Heensing
collaborative arrangements on acceptable terms,which can harm our ability to develop and commercialize our current and
potential future products and technologies.Other factors relating to collaborations that may adversely affect the commercial
success of our products include:* any parallel development by a commercialization or collaborative partner of competitive
technologies or products;® arlangements with commelclahzann or collaborative partners that limit or pleclude us from
developlng products or technologles * f2 ; altza abora

premature termination of a commercialization or collaboratmn agreement or the 1nab111ty to renegotiate existing agreements on
favorable terms ;or ¢ failure by a commercialization or collaborative partner to devote sufficient resources to the
development and commercial sales of products using our current and potential future products and technologies .Our
commercialization s;eeHaberative-or Heenstng-collaborative arrangements do not necessarily restrict our commercialization
seeHabeorative-or heenstng-collaborative partners from competing with us or restrict their ability to market or sell competitive
products.Our current and any future commercialization seeHaberative-or Heensing-collaborative partners may pursue existing or
other development- stage products or alternative technologies in preference to those being commercialized or developed in
collaboration with us.In addition,contract disputes with customers or other third parties may arise from time to time.Our
commercialization ;eeHaberativer-or Heensing-collaborative partners,or customers or other third parties,may also terminate their
relationships with us or otherwise decide not to proceed with the development,commercialization or purchase of our
products.We and our commercial partners may be unable to compete successfully in the pharmaceutical and biological product
industry.Competition in the pharmaceutical and biological product industry is intense and we expect Competition to

increase. Competlng products Currently under development or developed in the future may prove superior to our products ~Fhese

ved-and marketed-preduets;-may achieve greater commercial acceptance

t-haﬁ—etuepfeduets— Most of our prmClpal competltors have substantially greater financial,sales,marketing,personnel and research
and development resources than we and our commercial partners do. On July 31,2023,we acquired ROLVEDON is-a-in
connectlon with the Spectrum Merger ROLVEDON competes w1th one other novel long acting G- CSF thatemploysa

branded products m the treatment of -l-N-DQGI-N—LGS mcludmg clobazam tablets and oral solution options. Competition
suspenston-at-any-time-after-the-CGTexelustvity-expires-in July2024-the LGS marketplace includes branded and generic
anti- seizure medications, surgery, neuromodulations, and changes in diet. SPRIX competes with currently marketed
oral opioids, transdermal opioids, local anesthetic patches, stimulants and implantable and external infusion pumps that
can be used for infusion of opioids and local anesthetics, non- narcotic analgesics, local and topical analgesics and anti-
arthritics . We face and will continue to face competition from other companies in the pharmaceutical, medical devices and

drug dehvely industries W1th respect to SPRIX and lNDOClN products —On-Oetober 27,2022 we-completed-the-Sympazan

branded methotrexate products, 1nelud1ng other 1nject10n and auto- 1nject01 products. Competltlon in the methotrexate market
also includes tablets and parenteral dosage forms. In addition, other commonly used pharmaceutical treatments for rheumatoid
arthnt1s 1nclude analgeslcs NSAle COltlcoster01ds and b1010g1c response modifiers —An—a-l-tefnate—ferﬂ%&aﬁeﬁ—e—fdielefeﬁae—ts

competes Wlth a number of tr1ptans that are used to treat nnglalnes and certain other headaches Currently, elght triptans are
available generically and sold in the U. S. (almotriptan, eletriptan, frovatriptan, naratriptan, rizatriptan, sumatriptan,
sumatriptan- naproxen and zolmitriptan). There are other products prescribed for or under development for the treatment or
prevention of migraines that are now or may become competitive with CAMBIA, including CGRP inhibitor products. Certain
partles who have entered into settlement agleements with us began to market generic versions of CAMBIA in January 2023 -

obtain adequate reimbursement for our products from thlrd palty payors, our business will suffer. Sales of our products depend
significantly on the availability of acceptable pricing and adequate reimbursement from third- party payors such as: ¢
government health administration authorities; ¢ private health insurers; ¢ health maintenance organizations; * managed care
organizations; * pharmacy benefit management companies; and ¢ other healthcare- related organizations. If reimbursement is not
available for our products or any future product candidates, demand for our products may be limited. Further, any delay in
receiving approval for reimbursement from third - party payors could have an adverse effect on our future revenues. Third- party
payors frequently require pharmaceutical companies to negotiate agreements that provide discounts or rebates from list prices
and that protect the payors from price increases above a specified annual limit. We have agreed to provide such discounts and
rebates to certain third- party payors —We-, and expect increasing pressure to offer larger discounts and rebates or discounts and



rebates to a greater number of third- party payors to maintain acceptable reimbursement levels for and access to our products for
patients at co- pay levels that are reasonable and customary. Consolidation among large third- party payors may increase their
leverage in negotiations with pharmaceutical companies. If we are forced to provide additional discounts and rebates to third-
party payors to maintain acceptable access to our products for patients, our results of operations and financial condition could be
adversely affected. If third- party payors or wholesalers do not accurately and timely report the eligibility and utilization of our
products under discounted programs, our reserves for rebates or other amounts payable to third- party payors may be lower than
the amount we are invoiced and we may be required to dispute the amount payable, which would adversely affect our business,
financial condition and results of operations. For example, we have had, and continue to have, disputes with managed care
providers over rebates related to our products. Even when rebate claims made by such managed care providers are without
merit, we may be forced to pay such disputed amounts to the extent our failure to do so could otherwise adversely impact our
business, such as our ability to maintain a favorable position on such provider’ s formulary. In addition, if competitors reduce
the prices of their products, or otherwise demonstrate that they are better or more cost effective than our products, this may
result in a greater level of reimbursement for their products relative to our products, which would reduce sales of our products
and harm our results of operations. The process for determining whether a third- party payor will provide coverage for a product
may be separate from the process for setting the price or reimbursement rate that such third- party payor will pay for the product
once coverage is approved. Third- party payors have in the past and may in the future limit coverage to specific products on
an approved list, or formulary, which might not include all of the approved products for a particular indication, including one or
more of our products. Any third- party payor decision not to approve pricing for, or provide adequate coverage and
reimbursement of, our products, including by reducing, limiting or denying reimbursement for new products or excluding
products that were previously eligible for reimbursement, would limit the market acceptance and commercial prospects of our

products and harm our busmess financial condition and results of operatlons Fe%ex&mp}e—sa%e&ef—SP-R—Héhave—beeﬁ—negﬂ-ﬁve}y-

impose restrictions, hmltatlons or condmons on prescribing or relmbulsement of our products 1ndud1ng on the dosms_ or
duration of prescriptions for our products, would harm our business, financial condition and results of operations. Busiress

-mtefmpﬁeﬁs—Our customer concentratlon can materlally l-nﬁtt—etnkahhw—te-epeﬁﬁe-eufbtwmess—&ﬂd—ad\ ersely tm-paet—t-he




We sell a significant amount of Fh i 0 3 pe ;

petson;or-our products to a limited number of 1ndependent wholesale drug dlstrlbutors. If we were to lose et-heﬁ the
business simtlarelaims-by-etreditors-of one or more of these distributors, if any of ene-partientar-entity-within-our-eorporate
straeture-fromrreaching-the-these assets-of the-distributors failed to fulfill other— their entittes-within-oureorporate-strueture-to
s&ﬁsfy—e}atms—wr}l—be—sﬂeeessftﬂ—l-ﬁobllgatmns, if any of these dlstrlbutors experlenced dlfﬁculty in paymg us on a tlmely

of these dlstrlbutors negotlated lower pricing eorp Spt ith i i 7ta
underlying-etaims-extended payment terms , it could have a matenal adver%e effect on us—aﬁd-our epef&t-mg—res-ul-ts
competitive position , business fesul-ts—ffem—eeﬂfmﬂed-ﬂaef&ﬁeﬁs— and-financial condition , results of operations and cash
flows . Risks Related to Our Regulatory Environment Governmental investigations and inquiries, regulatory actions and
lawsuits brought against us by government agencies and private parties with respect to Assertio Therapeutics’ historical
commercialization of opioids can adversely affect our business, financial condition and results of operations. As a result of the
greater public awareness of the public health issue of opioid abuse, there has been increased scrutiny of, and investigation into,
the commercial practices of opioid manufacturers generally by federal, state and local regulatory and governmental agencies, as
well as increased legal action brought by state and local governmental entities and private parties. For example, Assertio
Therapeutics is currently named as a defendant, along with numerous other manufacturers and distributors of opioid drugs, in
multiple lawsuits alleging common- law and statutory causes of action for alleged misleading or otherwise improper marketing
and promotion of opioid drugs. Such litigation and related matters are described in ““ Item 8. Financial Statements and
Supplementary Data- Note +5-8 . Commitments and Contingencies. ” In March 2017, Assertio Therapeutics received a letter
from Sen. Claire McCaskill (D- MO), the then- Ranking Member on the U. S. Senate Committee on Homeland Security and
Governmental Affairs, requesting certain information regarding Assertio Therapeutics’ historical commercialization of opioid
products. Assertio Therapeutics voluntarily furnished information responsive to Sen. McCaskill’ s request. Assertio
Therapeutics has also received subpoenas or civil investigative demands focused on historical promotion and sales of Lazanda,
NUCYNTA, and NUCYNTA ER from various state attorneys general seeking documents and information regarding our
historical sales and marketing of opioid products. In addition, the State-efCalifornia Department of Insurance (“ CDI ) has
issued a subpoena to Assertio Therapeutics seeking information relating to its historical sales and marketing of Lazanda. The
CDI subpoena also sought information on Gralise, a non- opioid product which Assertio Therapeutics divested to Alvogen in
2020. Assertio Therapeutics has also received subpoenas from the DOJ and the New York Department of Financial Services
seeking documents and information regarding its historical sales and marketing of opioid products. We have also received a
subpoena from the New York Attorney General in May 2023, pursuant to which the New York Attorney General is seeking
information concerning the historical sales and marketing of former opioid products (Lazanda, NUCYNTA, NUCYNTA ER,
and OXAYDO) by Assertio Therapeutics and Zyla. The Company alse-from time to time receives and complies with subpoenas
from governmental authorities related to investigations primarily focused on third parties, including healthcare practitioners. The
Company is Cooperatmg with the tOIeoomg governmental 1nve§t1gat10n§ and i 1nqu111e§ Fhese-matters-are-deseribedin—Jtem-8-
a a - 0 tes—=-These and other governmental
investigations or inquiries, as well as lawsultﬂ in Wthh we are and may become 1nvolved may result in additional claims and
lawsuits being brought against us by governmental agencies or private parties. It is not possible at this time to predict either the
outcome or the potential financial impact of the opioid- related lawsuits mentioned above et any governmental investigations
or inquiries of us or any lawsuits or regulatory responses that may result from such investigations or inquiries , settlements of
any of the matters discussed above, or otherwise. It is also not possible at this time to predict the additional expenses related to
such ongoing opioid- related litigation and investigations, which may be significant. The initiation of any additional
investigation, inquiry or lawsuit relating to us, the costs and expenses associated therewith, or any assertion, claim or finding of




wrongdoing by us, could: * adversely affect our business, financial condition and results of operations; ¢ result in reputational
harm and reduced market acceptance and demand for our products; ¢ harm our ability and our commercial partners’ ability to
market our products; ¢ cause us to incur significant liabilities, costs and expenses; and ¢ cause our senior management to be
distracted from execution of our business strategy. Furthermore, these pending investigations, inquiries and lawsuits could
negativ ely dffect our ability to ralse Cdpltdl and 1mpdlr our ablllty to engds,e in strateolc tmnsactlons We faee-risksrelating-to

from chans,es in laws and reéulatlons appllcdble to, and increased scrutiny and investigations of, the phdllndCt‘:llthd] mdusny,
including the opioid market, which can adversely affect our business, financial condition and results of operations. The
manufacture, marketing, sale, promotion, and distribution of our products are subject to comprehensive government regulation.
Changes in laws and regulations applicable to, and increased scrutiny and investigations of, the pharmaceutical industry,
including the opioid market, could adversely affect our business and our ability to commercialize our products, thereby
adversely affecting our financial condition and results of operations. For example, various federal and state governmental
entities, including the U. S. Department of Justice (“ DOJ ) and a number of state attorneys general, have launched
investigations into the marketing and sales practices of pharmaceutical companies that market or have marketed opioid and non-
opioid pain medications, including us. For instance, we have received subpoenas or civil investigative demands from the DOJ,
several state attorneys general, the New York Department of Financial Services and other state regulators seeking
documentation and information in connection with Assertio Therapeutics’ historical sales and marketing of opioid products. Any
negative regulatory request or action taken by a regulatory agency, including the FDA, with respect to our products could
adversely affect our ability to commercialize such products or otherwise adversely affect our business, results of operations, and
financial condition and may result in increased administrative costs in responding to government inquiries . In addition, the
recent change in U. S. federal administration has led and is expected to continue to lead to changes in the leadership of
various U. S. federal regulatory agencies and changes or proposed or threatened changes to U. S. federal government
policy that have led to, in some cases, legal challenges as well as uncertainty around the funding, functioning and policy
priorities of U. S. federal regulatory agencies and the status of current and future regulations. U. S. federal government
policy changes have included seeking to temporarily broadly halt federal funding, seeking to aggressively downsize the
U. S. federal government’ s workforce and instructing federal agencies to re- prioritize or to cease operating or
enforcing certain laws or regulations. We are unable to predict the extent to which the current U. S. federal
administration may impose or seek to impose leadership or policy changes at the U. S. federal regulatory agencies
responsible for regulating our business or changes to rules and policies impacting our operations. Any such changes
could impose additional costs, require the attention of senior management or result in other changes to or limitations on
our business. For example, the Department of Government Efficiency, an executive administrative agency established by
executive order of President Trump, reportedly has been provided access to key payment and contracting systems at
CMS to look for opportunities for more effective and efficient use of resources. If the U. S. federal administration
imposes or seeks to impose policy changes to the administration of government health programs at CMS, including
Medicare and Medicaid, it may impact our ability to obtain acceptable pricing or adequate reimbursement for our
products from such government health programs and our business could be adversely affected . The regulatory actions
described above, as well as the related litigation and investigations, not only create financial and operational pressure on us, but
could also put pressure on other companies in our industry and with which we have contractual arrangements. Such pressures
could negatively impact our contractual counterparties and may give rise to contract cancellations, breaches or rejections in
bankruptcy. Furthermore, in the event that a contract counterparty seeks to reject a contract, we may have an unsecured claim
for damages, which may not be paid in full (if at all), and we may be forced to return payments made within 90 days of the date
of filing for bankruptcy protection. If any of these events should occur, it may have a material adverse effect on our business,



financial condition and results of operations. Our Pharmaeeutieal-and-biologieal-produet-products , including the marketing of

our products, is subject to substantial regulation in the U. S. and any failure by us or our commercial and collaborative partners
to comply with applicable statutes or regulations can adversely affect our business. Our current marketing activities associated
with our products, as well as marketing activities related to any other products that we may acquire, or for which we or our
collaborative partners obtain regulatory approval, are and will be subject to numerous federal and state laws governing the
marketing and promotion of pharmaceutical and biological products. The FDA regulates post- approval promotional labeling
and advertising to ensure that they conform to statutory and regulatory requirements. In addition to FDA restrictions, the
marketing of prescription drugs is subject to laws and regulations prohibiting fraud and abuse under government healthcare
programs. For example, the federal healthcare program anti- kickback statute (“ Anti- Kickback Statute ) prohibits giving
things of value to induce the prescribing or purchase of products that are reimbursed by federal healthcare programs, such as
Medicare and Medicaid . Our arrangements and practices may not, in every case, meet all criteria for applicable
exceptions and / or safe harbors for the Anti - Kickback Statute, and thus would not be immune from prosecution under
the statute. Additionally, the Anti - Kickback Statute and similar state laws are subject to differing interpretations and
may contain ambiguous requirements or require administrative guidance for implementation. Finally, some of the safe
harbor rules are currently under review for potential revision and may be revised in the future. Given this, our activities
could be subject to the penalties under the Anti- Kickback Statute and similar authorities . In addition, federal false claims
laws prohibit any person from knowingly presenting, or causing to be presented, a false claim for payment to the federal
government. Under these laws, in recent years, the federal government has brought claims against drug manufacturers alleging
that certain marketing activities caused false claims for prescription drugs to be submitted to federal programs. Many states have
similar statutes or regulations that apply to items and services reimbursed under Medicaid and other state programs, and, in some
states, such statutes or regulations apply regardless of the payor. Governmental authorities may also seek to hold us responsible
for any failure of our commercialization or collaborative partners to comply with applicable statutes or regulations. If we, or our
commercial or collaborative partners, fail to comply with applicable FDA regulations or other laws or regulations relating to the
marketing of our products, we could be subject to criminal prosecution, civil penalties, seizure of products, injunctions and
exclusion of our products from reimbursement under government programs, as well as other regulatory or investigatory actions
against our future product candidates, our commercial or collaborative partners or us. We PHSA-are subject to numerous
ongoing regulatory requirements and continual review with respect to products that have obtained regulatory
approval.In addition,the discovery of previously unknown problems with a product or manufacturer may result in
restrictions on the product,manufacturer or manufacturing facility,including withdrawal of the product from the
market.Manufacturers of approved products are also subject to ongoing regulation and inspection,including compliance
with FDA regulations governing cGMP.The FDCA, the Public Health Services Authority ,the Controlled Substance Act of
1970 and other federal and foreign statutes and regulations govern and influence the
testing,manufacturing,packing,labeling,storing,record keeping,safety,approval,advertising,promotion,sale and distribution of our
products.In addition,we and our partners are also subject to ongoing DEA regulatory obligations,including annual registration
renewal,security,record keeping,theft and loss reporting,periodic inspection and annual quota allotments for the raw material for
commercial production of our products.The failure to comply with these regulations could result in,among other things,warning
letters, fines,injunctions,civil penalties,recall or seizure of products,total or partial suspension of production,non- renewal of
marketing applications or authorizations or criminal prosecution,which could adversely affect our business,results of operations
and financial condition.We are also required to report adverse events associated with our products to the FDA and other
regulatory authorities.Unexpected or serious health or safety concerns could result in labeling changes,recalls,market
withdrawals or other regulatory actions. Recall% may be issued at our discretion or at the discretion of the F DA or other
empowered regulatory agencres ; abora ;

liability 1f it is determrned that we are promoting or have in the pa%t prornoted the off- label ” use of d-rttgs—our products .
Companies may not promote drugs for *“ off- label ” use — that is, uses that are not described in the product’ s labeling and that
differ-fromrare not consistent with those approved by the FDA. Physicians may prescribe drug products for off- label uses, and
such off- label uses are common across some medical specialties. Although the FDA and other regulatory agencies do not
regulate a physician’ s choice of treatments, the FDCA and FDA regulations restrict communications on the subject of off- label
uses of drug products by pharmaceutical companies. The Office of Inspector General of the U. S. Department of Health and
Human Services €015, the FDA, and the DOJ all actively enforce laws and regulations prohibiting promotion of off- label
use and the promotion of products for which marketing clearance has not been obtained. If any of the investigations of the DOJ,
the attorneys general identified above, and the State of California Department of Insurance (“ CDI ”), as well as the actions
filed by states and municipalities against us, result in a finding that we engaged in wrongdoing, including sales and marketing
practices for our former, current and / or future products that violate applicable laws and regulations, we would be subject to
significant liabilities. Such liabilities would harnmr-damage our business-reputation , finanetal-eondition-and-results-ofoperations
aswethas-divert management’ s attention from our business operations , and damage-harm our reputatior-business, financial
condition and results of operations . For additional information regarding potential liability, see also ©“ — Governmental
investigations and inquiries, regulatory actions and lawsuits brought against us by government agencies and private parties with
respect to Assertio Therapeutics’ historical commercialization of opioids can adversely affect our business, financial condition
and results of operations. ”” Healthcare reform can reduce our revenues, increase our expenses and adversely affect the



commercial success of our products. There have been, and there will continue to be, legislative, regulatory and third- party payor
proposals to change the healthcare system in ways that could impact our ability to commercialize our products profitably. We
anticipate that the federal and state legislatures and the private sector will continue to consider and may adopt and implement
healthcare policies, such as the IRA and ACA, intended to curb rising healthcare costs. These cost- containment measures may
include, among other measures: requirements for pharmaceutical companies to negotiate prescription drug prices with
government healthcare programs; controls on government- funded reimbursement for drugs; new or increased requirements to
pay prescription drug rebates to government healthcare programs, including if drug prices increase at a higher rate than inflation;
controls on healthcare providers; challenges to or limits on the pricing of drugs, including pricing controls or limits or
prohibitions on reimbursement for specific products through other means; requirements to try less expensive products or
generics before a more expensive branded product; and public funding for cost effectiveness research, which may be used by
government and private third- party payors to make coverage and payment decisions. For example, the ACA includes numerous
provisions that affect pharmaceutical companies. For example, the ACA seeks to expand healthcare coverage to the uninsured
through private health insurance reforms and an expansion of Medicaid. The ACA also imposes substantial costs on
pharmaceutical manufacturers, such as an increase in liability for rebates paid to Medicaid, new drug discounts that must be
offered to certain enrollees in the Medicare prescription drug benefit and an annual fee imposed on all manufacturers of brand
prescription drugs in the U. S. The ACA also requires increased disclosure obligations and an expansion of an existing program
requiring pharmaceutical discounts to certain types of hospitals and federally subsidized clinics and contains cost- containment
measures that could reduce reimbursement levels for pharmaceutical products. The ACA also includes provisions known as the
Physician Payments Sunshine Act, which require manufacturers of drugs, biologics, devices and medical supplies covered under
Medicare and Medicaid to record any transfers of value to physicians and teaching hospitals and to report this data to the CMS
for subsequent public disclosure. Similar reporting requirements have also been enacted on the state level domestically, and an
increasing number of countries worldwide either have adopted or are considering similar laws requiring transparency of
interactions with healthcare professionals. Failure to report appropriate data may result in civil or criminal fines and / or
penalties. In addition, the IRA contains provisions intended to lower beneficiary drug spending. The IRA enables Medicare to
negotiate prescription drug prices with manufacturers of certain high- cost drugs for the first time. A separate provision requires
drug manufacturers to pay rebates to Medicare if their drug prices increase at a higher rate than the rate of inflation (the so-
called inflation rebate provision). Additionally, beginning in 2024, the IRA eliminates the 5 % coinsurance for catastrophic
coverage under Medicare Part D; in 2025, the IRA will cap the beneficiary annual out- of- pocket expenditure. These efforts to
reduce aggregate beneficiary spending are expected to shift some costs to drug manufacturers. However, actions by the new
administration in the U. S. may spark uncertainty for the IRA. Although a full repeal of the IRA may be unlikely due to
its budgetary impact, the new U. S. administration could change some of the IRA provisions, including Medicare drug
price negotiations. In addition, while we are not currently engaged in a significant number of clinical trials at this time, if
that changes and we are unable to adapt to changes in existing requirements or the adoption of new requirements or
policies governing clinical trials, our development plans may be impacted. For example, in December 2022, with the
passage of Food and Drug Omnibus Reform Act (“ FDORA ”°), Congress required sponsors to develop and submit a
Diversity Action Plan (“ DAP ) for each Phase 3 clinical trial or any other “ pivotal study ” of a new drug or biological
product. These plans are meant to encourage the enrollment of more diverse patient populations in late- stage clinical
trials of FDA- regulated products. In June 2024, as mandated by FDORA, the FDA issued draft guidance outlining the
general requirements for DAPs. Unlike most guidance documents issued by the FDA, the DAP guidance when finalized
will have the force of law because FDORA specifically dictates that the form and manner for submission of DAPs are
specified in FDA guidance. On January 27, 2025, in response to an Executive Order issued by President Trump on
January 21, 2025, on Diversity, Equity and Inclusion programs, the FDA removed this draft guidance from its website.
This action raises questions about the applicability of statutory obligations to submit DAPs and the agency’ s current
thinking on best practices for clinical development. Any new laws or regulations that have the effect of imposing additional
costs or regulatory burden on pharmaceutical manufacturers, or otherwise negatively affect the industry, could adversely affect
our ability to successfully commercialize our products and any future product candidates. The implementation of any price
controls, caps on prescription drugs or price transparency requirements, whether at the federal level or state level, could
adversely affect our business, operating results and financial condition . We are not always able to protect our intellectual
property and are subject to risks from liability for infringing the intellectual property of others . Our success depends in
part on our ability to obtain and maintain patent protection for our products and technologies, and to preserve our trade secrets.
Our policy is to seek to protect our proprietary rights by, among other methods, filing patent applications in the U. S. and foreign
jurisdictions to cover certain aspects of our technology. We hold patents in the U. S. and in foreign countries. In addition, we
may pursue patent applications relating to our technologies in the U. S. and abroad. Any such patent applications may lack
priority over other applications or may not result in the issuance of patents. Even if issued, our patents may not be sufficiently
broad to provide protection against competitors with similar technologies and may be challenged, invalidated or circumvented,
which could limit our ability to stop competitors from marketing related products or may not provide us with competitive
advantages against competing products. We also rely on trade secrets and proprietary know- how, which are difficult to protect.
We seek to protect such information, in part, by entering into confidentiality agreements with employees, consultants,
collaborative partners and others before such persons or entities have access to our proprietary trade secrets and know- how.
These confidentiality agreements may not be effective in certain cases, due to, among other things, the lack of an adequate
remedy for breach of an agreement or a finding that an agreement is unenforceable. In addition, our trade secrets may otherwise
become known or be independently developed by competitors. Our ability to develop our technologies and to make commercial
sales of products using our technologies also depends on not infringing other patents or intellectual property rights. We are not



aware of any such intellectual property claims directly against us. Fhe-However, the pharmaceutical industry has experienced
extensive litigation regarding patents and other intellectual property rights. Patents issued to third parties in the future could in
the-future-be asserted against us, although we believe that we do not infringe any valid claim of any patents. If claims
concerning any of our products were to arise and it was determined that these products infringe a third party’ s proprietary rights,
we or our commercial partners could be subject to substantial damages for past infringement or could be forced to stop or delay
activities with respect to any infringing product, unless we or our commercial partner, as applicable, can obtain a license, or our
product may need to be redesigned so that it does not infringe upon such third party’ s patent rights, which may not be possible
or could require substantial funds or time. Such a license may not be available on acceptable terms, or at all. Even if we, our
collaborators or our licensors were able to obtain a license, the rights may be nonexclusive, which could give our competitors
access to the same intellectual property. In addition, any public announcements related to litigation or interference proceedings
initiated or threatened against us, even if such claims are without merit, could cause our stock price to decline. Risks Related to
Our Business Development Activities Our success is dependent on our ability to successfully execute business development
strategies,strategic partnerships,acquisitions of businesses,products or technologies,and investment opportunities to build and
grow for the future F arlure to do 50 erl hmlt our builne%% growth and prospect% Over the past several years,we have-been-in-the
P 6 ; 7 y-and-have actively pursued and executed
several opportunistic business development and strateglc transactions designed to grow our revenues and profits and improve
our balance sheet,with varying levels of success.Successfully identifying and executing on such business development and
strategic transactions is not easily achievable and depends on several factors,including,but not limited to,the availability and
willingness of other parties to transact on terms we find attractive and our ability to fund such transactions from our existing
cash flows or raise funds from third parties.If we are unable to find attractive opportunities,finance them and successfully
execute and integrate such acquisitions,our business growth and prospects will be adverqely impacted An important element of
our business strategy is to actively seek to acquire products,technologies or companres and to 1n license or seek co- promotlon
rights to additional products. [n eireumstanees-where-the past, w : : : € x
eompantes;-the-terms-of thesesettlements-have acquired ROLVEDON Otrexup,Sympazan CAMBIA the INDOCIN
products, SPRIX ,NUCYNTA and NUCYNTA ER (both NUCYNTA products were subsequently divested to Collegium
in February 2020) .We cannot be certain that we will be able to successfully identify,pursue,finance and complete any future
acquisitions or whether we would be able to successfully integrate or develop any acquired business,product or
technology,succe%ifully commermahze and reahze the antrcrpated benefits from acqu1red products or retain any key employee%

ﬂ‘ra*y%ak&leﬂger—te—aehie’v‘e—t-l‘taﬂ-aﬂt-telpated—lf we are unable to enhance and broaden our product offerlng% our bu%rnesq and

prospects will be limited.In addition,if our executive management team is not able,in a timely manner,to develop,implement and
execute successful business development strategies and plans to maintain and increase our product revenues,our

business, financial condition and results of operations will be materially and adversely affected,and the existing business may be
required to take further steps to reduce its costs at some point in time.It may take time for our executive management

team de%prte their-the-their petent—ral—mgmﬁcant 1ndustry- related experlence, to generate-new-tigation—JTt-may-take-time-for

sto-develop,implement and execute our
business %trategre% and plans. F urther our future bumne%i %trategres and plans may differ materially,or may continue to
evolve,from those we previously pursued.If our business strategies and plans,or our efforts to realize future operational
efficiencies,cause disruption in our business or operations or do not achieve the level of success or results we anticipate,our
business,financial condition and results of operations will be materially and adversely affected. Strategic transactions that fail
to achieve the anticipated levels of revenue,synergies and profit growth will cause our business to suffer. We seek to
engage in strategic transactions with third parties ;saelas-, such as product acquisitions, strategic partnerships, joint
ventures, business combinations et or divestitures. We face significant competition in seeking potential strategic
partners and transactions, and the negotiation process for acquiring any product or engaging in strategic transactions
can be time- consuming and complex. Engaging in strategic transactions, such as acquisitions of product rights,
businesses combinations and divestitures, and commercialization arrangements, have in the past and may in the future
require us to incur non- recurring and other charges, increase our near- and long- term expenditures, pose titigation—
integration over-challenges and fail to achieve the anticipated results or synergies or distract our management and
business, which may harm our business. As part of an effort to acquire a product term-of-otr—- or company or to enter
Glametza-(metformin-ANDA-settlement—Entry-into other patent—strateglc transactions , we conduct tegal-and-finanetal-duc
diligence with the goal of identifying,evaluating and assessing material risks involved in the transaction. However Pespite-our
efforts-,it is not possible to ascertain,evaluate and accurately assess all pesstbte-potential risks,which may impact our ability to
realize the intended advantages of the transaction.We also assume liabilities and legal risks in connection with a
transaction,including those relating to activities of the seller prior to the consummation of the transaction and contracts that we
assume.Failure to realize the expected benefits from acquisitions or strategic transactions that we may consummate,or that we
have completed,such as those described above,whether as a result of identified or unidentified risks,integration
difficulties,regulatory setbacks,governmental investigations,independent actions of or financial position of our collaborative
partners , litigation settementslitigation-or other events,could adversely affect our business,results of operations and financial
condition. These factors,many of which are beyond our control,could delay or prevent the achievement of our business
objectives and cause our business,financial condition and results of operations to be materially and adversely affected.Failure to
integrate any business,product or technology we acquire,will cause our business,financial condition and operating results to
suffer.Integrating any business,product or technology we acquire is expensive and time- consuming and can disrupt and
adversely affect our ongoing business,including product sales,and distract our management.Our ability to successfully integrate




any business,product or technology we acquire depends on a number of factors,including,but not limited to,our ability to:e
maintain existing agreements subjeets-with customers, suppliers, distributors and vendors, avoid delays in entering into
new agreements with prospective customers, suppliers, distributors and vendors, and leverage relationships with such
third parties; * obtain and maintain adequate coverage, reimbursement and pricing from managed care, government
and other third- party payors with respect to any acquired product; * maintain and increase sales of our existing
products; ¢ establish or manage the transition of the manufacture and supply of any acquired product, including the
necessary active pharmaceutical ingredients, excipients and components; * integrate and unify the offerings and services
available to customers; * integrate the owned and licensed technologies from third parties; * integrate personnel from the
acquired business; * combine our and the acquired business’ operations and corporate functions, if any; * address
possible differences in business backgrounds, corporate cultures and management philosophies, if any; « meet the capital
requirements of the acquired business in a manner that permits us to achieve any cost savings additional-potential-elaims

eha-Heﬂgr&g—t-hese—set&emeﬂts—&néefaﬁﬁtfust—lws—or other ﬁevel—t-heeﬂes—synergles antlclpated to result from the acqulsltlon

;» identify and add the necessary sales,marketing, m’lnuracturlng,regulatory and other 1elated personnel capabilities and
1nfrast1uctu1e that are required to successfully integrate any acquired business,product or technology;* minimize the disruption
and distraction of our management and other employees in connection with the integration of any acquired
business,product or technology;* harmonize our and the acquired business’ operating practices,compensation
programs,internal controls and other policies,processes and procedures;® manage the transition and migration of all
commercial,financial,legal,clinical,regulatory and other pertinent information relating to any acquired business,product or
technology; identify and eliminate redundant and underperforming functions and assets;® comply with legal,regulatory

and contr’lctual requrrements apphcable to any acqmred business product or technology ‘—ebt&m—aﬂd-ma-mtaﬂa—&dequate

produet-and * maintain and extend 1ntellectual property protection for any acquired product or technology— If we are unable
to perform the above functions or otherwise effectively integrate any acquired businesses, products or technologies, our
business, financial condition and operating results will suffer. Risks Related to Our Financial Position Our existing capital
resources are-may not seeessarty-be sufficient to fund our future operations or product acquisitions and strategic transactions
that we may pursue. We fund our operations primarily through revenues from product sales and do not have any committed
sources of capital. To the extent that our existing capital resources and revenues from ongoing operations are insufficient to fund
our future operations, including our litigation- related costs, product acquisitions and strategic transactions that we may
pursue, er-eurtitigation—related-eosts;-we will have to raise additional funds through the sale of our equity securities, through
additional debt financing, from development and licensing arrangements and / or from the sale of assets. We may be unable to
raise such additional capital on a timely basis and on favorable terms, or at all. If we raise additional capital by selling our
equity or convertible debt securities, the issuance of such securities could result in dilution of our shareholders’ equity positions.
Our failure to generate sufficient cash flow from our business to make payments on our debt would adversely affect our
business, financial condition and results of operations. Our indebtedness could limit our ability to incur additional debt to fund
our operations. We have significant indebtedness under our 6. 5 % Convertible Senior Notes, which mature on September 1,
2027 with interest payable semi- annually in arrears on March 1 and September 1 of each year ( the “ 2027 Convertible
Notes ”) . Holders of the 2027 Convertible Notes will have the right to require us to repurchase their 2027 Convertible Notes for
cash upon the occurrence of a “ fundamental change, ” as defined in the indenture for the 2027 Convertible Notes, and we may
elect to settle all or a portion of the conversion obligation of the 2027 Convertible Notes in cash. Our ability to make scheduled
payments of the principal of, to pay interest on, to offer to repurchase the 2027 Convertible Notes upon a fundamental change as
defined in the indenture for the 2027 Convertible Notes, or to refinance the 2027 Convertible Notes and any additional debt
obligations we may incur depends on our future performance, which is subject to economic, financial, competitive and other
factors that may be beyond our control. If we are unable to generate the necessary cash flow, we may be required to adopt one
or more alternatives, such as selling assets, restructuring debt or obtaining additional equity capital on terms that may be
onerous or highly dilutive. Any failure to generate sufficient cash flow to satisfy our obligations under the 2027 Convertible
Notes or any future indebtedness could lead to a default under the 2027 Convertible Notes or such indebtedness. The indenture
for the 2027 Convertible Notes contains covenants limiting our ability in the future to secure our or our subsidiaries’ assets or
have our subsidiaries issue guarantees without equally and ratably securing or guaranteeing the 2027 Convertible Notes. These
covenants may make it more difficult for us to incur indebtedness to fund our operations on attractive terms or at all. We may
seek to refinance all or a portion of our outstanding indebtedness in the future. Any such refinancing would depend on the
capital markets and business and financial conditions at the time, which could affect our ability to obtain attractive terms if or
when desired or at all. In addition, our significant indebtedness, combined with our other financial obligations and contractual
commitments, could have other important consequences to our business. For example, it could: « limit our ability to borrow
additional amounts for working capital and other general corporate purposes, including funding possible acquisitions of,
or investments in, new and complementary businesses, products and technologies, which is a key element of our
corporate strategy; ® make it more difficult for us to meet our payment and other obligations under our indebtedness ; ®
require the dedication of a substantial portion of our cash flow from operations to service our indebtedness, thereby
reducing the amount of our cash flow available for other purposes, including working capital, business development
activities, any future clinical trials and / or research and development, capital expenditures and other general corporate
purposes ; ° result in other events of default under our indebtedness, which events of default could result in all of our debt
becoming immediately due and payable; « make us more vulnerable to adverse changes in general economic, industry and



competitive conditions and adverse changes in government regulation; < limit our ability-te-berrow-additional-amountsfor

reacting to, changes in our business and our mdustry and ¢ put us at a disadvantage Compaled to our Competltors who hd\ e less
debt. Any of these factors can adversely affect our business, financial condition and results of operations. In addition, if we incur
additional indebtedness, the risks related to our business and our ability to service or repay our indebtedness would increase. We
have incurred operating losses in the past and may incur operating losses in the future. We have incurred net losses in
many of the years of our existence, including in the past two ycars. We may incur operating losses in future years. Any such
losses may have an adverse impact on our total assets, shareholders’ equity and working capital. We have significant amounts of
long- lived assets which depend upon future positive cash flows to support the value recorded in our balance sheet. We have
recognized are-subjeetto-inereasedrisk-of future-impairment charges in the past and may recognize impairment charges in
the future should actual financial results differ materially from our projections. Our consolidated balance sheet contains
significant amounts of long- lived assets, including intangible assets representing the product rights which we have acquired. We
review the carrying value of our long- lived assets when indicators of impairment are present, as was the case in the third
quarter and fourth quarter of 2023 and in each quarter of 2024 . Conditions that could indicate impairment of long- lived assets
include, but are not limited to, our market capitalization declining below the book value of our equity, a significant adverse
change in market conditions, significant competing product launches by our competitors, significant adverse change in the
manner in which the long- lived asset is being used, and adverse legal or regulatory outcomes. During each of the tre-three
third-quarterof-months ended December 31, 2623-2024 , September 30, 2024, June 30, 2024 and March 31, 2024 , we
determined that eur-the book value of our equity exceeded our market capitalization, which management determined represented
an indicator of impairment with respect to our long- lived assets. Applying the relevant accounting iteratre-guidance ,
management first assessed the recov eldblllty of our lonU lived assets at the product level at each date . After Inperforming

d vas4 : p-grouping its-the long- lived assets at the lowest level for
whlch there are 1dent1ﬁable cash flows that are largely mdependent of the cash flows of other assets and liabilities, we
estimated the future net undiscounted cash flows expected to be generated from the use of the long- lived asset groups
and their eventual disposition at each impairment testing date. We then compared the estimated undiscounted cash flows
to the carrying amounts of the long- lived asset groups at each date. For the assessment performed for the three months
ended December 31, 2024, we determined that the estimated undiscounted cash flows and fair value of the Otrexup asset
group were less than its carrying value and recognized an impairment loss for this asset group of approximately $ S. 2
million, reducing its carrying value to zero. For all of our other asset groups, the estimated undiscounted cash flows
exceeded their carrying amounts, and we concluded that the other asset groups were fully recoverable and no
adjustment to the carrying values was required. For the assessments performed for each of the three months ended
September 30, 2024, June 30, 2024 and March 31, 2024, we determined that the estimated undiscounted cash flows were
in excess of the carrying amounts for all of the long- lived asset groups at each impairment testing date. Accordingly, we
concluded that the long- lived asset groups were fully recoverable and no adjustment to their carrying values was
required. During each of the three months ended December 31, 2023 and September 30, 2023, we performed an
assessment of the recoverability and impairment of our long- lived assets as a result of the book value of our equity
exceeding our market capitalization, which management determined represented an indicator of impairment. Similar to
each of the assessments performed in each quarter of 2024, for the three months ended December 31, 2023 management
assessed the recoverability of our long- lived assets at the product level at that date. For the three months ended
September 30, 2023 management assessed the recoverablhty of our long- lived assets at the entity level ;-mestnotably

: o-. We-In each case, management

detelmmed that the e&ﬂﬂyrﬁg—falr value of t-h-ts—the 1dent1fied asset group was not fully recoverable and was less than each of
their carrying values and recognized an impairment loss for the asset group . For the three months ended December 31,
2023, we recognized an impairment loss for the INDOCIN and Otrexup product asset groups of approximately $ 36. 0
million and $ 4. 8 million, respectively. For the three months ended September 30, 2023, Managementmanagement therr
assessed-and-concluded that the fair value of the entity level asset group was less than its carrying value and serecognized an
1mpanment loss of approxnndtely $ 2%8 8 mllhon which was allocated to the intangible assets of the uoupaﬁd—ls—elﬁss-rﬁed

recov eldblllty 01‘ our dssets we utlllze our mtule projections 01‘ cash flows. PIOJeCtlons of mtule Cash ﬂow s are mherently
subjective and reflect assumptions that may or may not ultimately be realized. Significant assumptions utilized in our



projections include, but are not limited to, our evaluation of the market opportunity for our products, the current and future
competitive landscape and resulting impacts to product pricing, future regulatory actions, planned strategic initiatives and the
realization of benefits associated with our existing patents. Given the inherent subjectivity and uncertainty in projections, we
could experience significant unfavorable variances in future periods or revise our projections downward. This would result in an
increased risk that our long- lived assets may be 1mpaned Any future 1mpanments Could have a material adverse eﬁeet on our
financial condition and results of operatlons e H

payﬁﬁeﬂt—teiﬁs—rt—eeu-ld—hd\ e recognlzed 1nventory wrlte G

finanetal-eonditton; results-of off charges epefa-ﬁeﬂs—&nd-eash—ﬂe%—éhaﬂges—m -fa-nethe past and may recognlze write- off
charges in the future. Inventorles are stated at the lower of cost or net ahzable \% alue , of eontingent-eonsideration

----- i iderattorris-determined usig-by specific manufactured lot. Inventories consist

of costs of the actlve pharmaceutlcal 1ngred1ent contract manufacturing an-and eptienrprieing modelunder-the-ineome
approach-packaging costs. We review for potentially excess, dated or obsolete inventories based on estimated INDOCHN

pfeduet—feveﬂues—t-hfeugh—}anu&ry—}%—a-nd» an analysis of inventory diseeuﬂted-te-pfeseﬁt—v&lue—?he—fafﬁahmeasufeﬂaeﬂt

, AS W ell as 1nvent0ry that may
not be salable because it does not meet our quahty standards. We write down the value of potentially excess, dated or
obsolete inventory, or inventory with quality issues impacting its salability, when evidence of these conditions exist. For
the years ended December 31, 2024 and 2023, we recognized $ 9. 0 million and $ 3. 3 million of inventory write- downs,
respectlvely We may recognlze 1nvent0ry write- downs in the future based on changes in pro;ected demand contlnulng

less—e-ﬁpublie—eeﬂ-ﬁdeﬁee—m—etmﬂal-eeﬁfels—“ lndl Could have an ad\ erse effect on our ﬁnancnal condltlon stee-lepﬂee—ef
itigatt AtOTYP ifrgs-, results of operations whteh—may—be—eest-ly—m divert-cash flows. Our

financial results are 1mpacted by mandgement attentton’ s assumptions and use of estimates . The preparation of financial
statements in conformity with generally accepted accounting principles in the U. S. GAAP-requires management to make
estimates and assumptions that affect the amounts reported in the consolidated financial statements and accompanying notes.
Estimates are used when accounting for amounts recorded in connection with acquisitions, including initial fair value
determinations of assets and liabilities as well as subsequent fair value measurements. Additionally, estimates are used in
determining items such as product returns, rebates, evaluation of impairment of intangible assets, fair-valae-ofeontingent
eonstderation-obligation-and taxes on income. Although management believes these estimates are based upon reasonable
assumptions within the bounds of its knowledge of our business and operations, actual results could differ materially from these
estimates. For additional information, please Referrefer to the Critical Accounting Policies and Significant Estimates section
within “ Item 7. Management’ s Discussion and Analysis of Financial Condition and Results of Operations. ” We face risks
relating to product liability losses and other litigation liability for which we may be unable to maintain or obtain
adequate insurance. We are, or may be, involved in various legal proceedings, lawsuits and certain government inquiries
and investigations, including with respect to, but not limited to, securities class action lawsuits, Medicare and Medicaid
reimbursement claims, patent infringement, product liability, personal injury, antitrust matters, breach of contract,
opioid- related matters, promotional practices and compliance with laws relating to the manufacture and sale of
controlled substances. For example, as discussed below, we, along with other opioid manufacturers and, often,
distributors, have been named in lawsuits related to the manufacturing, distribution, marketing and promotion of




opioids, and received various subpoenas and requests for information on the same matters. Further, we are subject to
pending antitrust litigation and pending and potential future shareholder litigation relating to the Spectrum Merger and
/ or the approval and launch of generic indomethacin suppositories in the second half of 2023, and Spectrum is named in
several securities class action and shareholder derivative lawsuits filed by former Spectrum stockholders. We also have a
qui tam complaint filed against Depomed, Inc. (now known as Assertio Therapeutics) for which a settlement in principle
was reached in the fourth quarter of 2024. Such litigation and related matters are described in “ Item 8. Financial
Statements and Supplementary Data — Note 8. Commitments and Contingencies. ” The defense of these legal
proceedings, inquiries, and investigations have resulted in, and are expected to continue to result in, us incurring
significant expenses and may adversely impact our ability to execute product acquisitions and strategic transactions
using our common stock, obtain financing or refinance existing debt, or could make us less attractive to potential
acquirers. In addition, other than with respect to shareholder litigation, we do not presently anticipate receiving any
insurance coverage for any of our pending litigation (or for potential future claims relating to our historical
commercialization of opioids). With respect to shareholder litigation, we have provided notice to our insurance carriers
with respect to such litigation and anticipate receiving some amount of insurance coverage with respect to such
litigation; there is, however, no guarantee that our shareholder litigation insurance coverage will adequately protect us
from our pending or future shareholder litigation claims. If any of these legal proceedings, inquiries or investigations
were to result in an adverse outcome, the impact could have an adverse effect on our competitive position, business,
financial condition, results of operations and cash flows. We have obtained product liability insurance for sales of our
products and any clinical trials currently underway, but: * we may be unable to maintain product liability insurance on
acceptable terms; * we may be unable to obtain product liability insurance for future trials; * we may be unable to obtain
product liability insurance for future products; or  our insurance may not provide adequate protection against potential
liabilities or may provide no protection at all. Our inability to obtain or maintain adequate insurance coverage at an
acceptable cost could prevent or inhibit the commercialization of our products. Defending a lawsuit could be costly and
significantly divert management’ s attention from conducting our business. If third parties were to bring a successful
product liability or other claims, or series of claims, against us for uninsured liabilities, or in excess of our insured
liability limits, our business, results of operations and financial condition could be adversely affected. Risks Related to
Future Product Development The development of drug and biological product candidates is inherently difficult and uncertain,
and we cannot be certain that any of our future product candidates erthese-ofeureoHaborative-partrers-will be approved for
marketing or, if approved, will achieve market acceptance . Failure to obtain regulatory approval for our products, our raw
materials or future product candidates, will limit our ability to commercialize our products, and our business will suffer.
Other than our ongoing post- marketing pediatric Phase 4 clinical study of ROLVEDON, we are currently not engaged
in any material clinical or preclinical trials, but may be in the future . Clinical development is a long, expensive and
uncertain process and is subject to delays and failures. As a condition to regulatory approval, each future product candidate must
undergo extensive and expensive preclinical studies and clinical trials to demonstrate to a statistically significant degree that any
such product candidate is safe and effective. The results at any stage of the development process may lack the desired safety,
efficacy or pharmacokinetic characteristics. Positive or encouraging results of prior clinical trials are not necessarily indicative
of the results obtained in later clinical trials —Further-, and produet-eandidatesin-later clinical trials may fail to show the desired
safety and efficacy despite having progressed in development. In addition, data obtained from pivotal clinical trials are
susceptible to varying interpretations, which could delay, limit or prevent regulatory approval. Product candidates are subject to
the risk that any or all of them may be found to be ineffective or unsafe, or otherwise may fail to receive necessary regulatory
clearances. The FDA or other applicable regulatory agencies may determine that our data is not sufficiently compelling to
warrant marketing approval and require us to engage in additional clinical trials or provide further analysis, which may be costly
and time- consuming. A number of companies in the pharmaceutical and biological product industry have suffered significant
setbacks in clinical trials, even in advaneed-later clinical trials after showing positive results in preclinical studies or earlier
clinical trials. If our future product candidates fail at any stage of development, they will not receive regulatory approval, we
will not be able to commercialize them and we will not receive any return on our investment in any such product candidates. We
may also have asset impairments, other asset write- offs, or additional liabilities as a result of the failure of any of our
future product candidates, which would impact our results from operations and financial position. Other factors could
delay or result in the termination of our er-etreeHaberative-partners-future clinical trials and related development programs,
including: * negative or inconclusive results; ¢ patient enrollment requirements and rates; ¢ patient noncompliance with the
protocol; « adverse medical events or side effects among patients during the clinical trials; * any findings resulting from FDA
inspections of clinical operations; ¢ failure to meet FDA preferred or recommended clinical trial design, end points or statistical
power;  failure to Comply w 1th current Good clmlcal prdctlces ° our fallure, and the fallure of third- party clmlcal trial

mdblllty of third- party clinical trial vendors to satlsfactonly perfonn thelr contmctual oblls_atlons Lomp]y w1th dpphcable laws
and reoulatlons or meet deadlmes . delays or failures in ObtdllllllL Clll]lCcl] mdtendls or manufactunng suﬁlment quantltles of the

unexpected external medlcdl threats such as epldemlgs pdndemlcs or other dlsedse outbreaks —&nd—*—aet-ua-l—er—pefeewed—}aeleef
effieacy-orsafety-of the-produeteandidate-. We are unable to predict whether any future product candidates will receive
regulatory clearances or be successfully manufactured or marketed. Further, due to the extended testing and regulatory review
process required before marketing clearance can be obtained, the time frame for commercializing a product is long and
uncertain. Even if product candidates receive regulatory clearance, these products may not achieve or maintain market
acceptance. If it is discovered that our ereureeHaberaters™products or technologies have potential adverse effects or other



characteristics that indicate they may be ineffective as therapeutics, our product development efforts and our business could be
significantly harmed. Even assuming our ereur-eelaberativepartners>products obtain regulatory approval, successful
commercialization requires: * market acceptance; ¢ a cost- effective commercial- scale production; and ¢ reimbursement under
private or governmental health plans. Any material delay or failure in the governmental approval process, the successful
production of commercial product or the successful commercialization of any future approved product candidates ;orthose-of
ewﬂabefafwe—paftﬂefs—could adversely impact our business, financial condition and results of operations suffer-. The
regulatory process is expensive and time consuming.Even after investing significant time and expenditures on clinical trials,we
may not obtain regulatory approval of any future product candidates.Data obtained from clinical trials are susceptible to varying
interpretations,which could delay,limit or prevent regulatory approval,and the FDA may not agree with our methods of clinical
data analysis or our conclusions regarding safety and / or efficacy.Significant clinical trial delays could impair our ability to
commercialize any future products and could allow our competitors to bring products to market before we do.In
addition,changes in regulatory policy for product approval during the period of product development and regulatory agency
review of each submitted new application may cause delays or rejections.Even if we receive regulatory approval,this approval
may entail limitations on the indicated uses for which we can market a product . We and our collaborative partners customarily
depend on third- party contract research organizations, clinical investigators and clinical sites to conduct clinical trials with
regard to product candidates, and if they do not perform their regulatory, legal and contractual obligations, or successfully enroll
patients in and manage our clinical trials, we and our collaborative partners may not be able to obtain regulatory approvals for
future product candidates. We and our collaborative partners customarily rety-depend on third- party contract research
organizations and other third parties to assist us in designing, managing, monitoring and otherwise conducting clinical trials. We
and our collaborative partners do not directly control these third parties and, as a result, we and our collaborative partners may
be unable to control the amount and timing of resources that they devote to our or our collaborative partners’ clinical trials.
Although we and our collaborative partners rely on third parties to conduct clinical trials, we and our collaborative partners are
responsible for confirming that each clinical trial is conducted in accordance with its general investigational plan and protocol,
as well as the FDA’ s and other applicable regulatory agencies’ requirements, including good clinical practices, for conducting,
recording and reporting the results of clinical trials to ensure that the data and results are credible and accurate and that the trial
participants are adequately protected. If we, contract research organizations or other third parties assisting us or our collaborative
partners with clinical trials fail to comply with applicable good clinical practices, the clinical data generated in such clinical
trials may be deemed unreliable and the FDA, or other applicable regulatory agencies, may require us or our collaborative
partners to perform additional clinical trials before approving any marketing applications with regard to future product
candidates. We cannot be certain that, upon inspection, the FDA or other applicable regulatory agencies will determine that any
of our clinical trials or those of our collaborative partners comply with good clinical practices. In addition, clinical trials must be
conducted with product produced under the FDA’ s cGMP regulations and similar regulations outside of the U. S. Our or our
collaborative partners’ failure, or the failure of our product manufacturers, to comply with these regulations may require the
repeat or redesign of clinical trials, which would delay the regulatory approval process. We and our collaborative partners also
customarily rely on clinical investigators and clinical sites to enroll patients and other third parties to manage clinical trials and
to perform related data collection and analysis. If clinical investigators and clinical sites fail to enroll a sufficient number of
patients in such clinical trials or fail to enroll them on the planned schedule, these trials may not be completed or completed as
planned, which could delay or prevent us or our collaborative partners from obtaining regulatory approvals for future product
candidates. Agreements with clinical investigators and clinical sites for clinical testing and for trial management services place
substantial responsibilities on these parties, which could result in delays in, or termination of, clinical trials if these parties fail to
perform as expected. If these clinical investigators, clinical sites or other third parties do not carry out their contractual duties or
obligations or fail to meet expected deadlines, or if the quality or accuracy of the clinical data they obtain is compromised due to
their failure to adhere to clinical protocols or for other reasons, clinical trials may be extended, delayed or terminated, and we
and our collaborative partners may be unable to obtain regulatory approval for, or successfully commercialize, product
candidates. In addition, clinical trials sometimes need to be amended once the trial is in process in order to ensure enrollment
and / or successful prosecution of a trial, and such amendments could introduce significant delays and / or additional costs to our
or our collaborative partners’ clinical programs. Failure to obtain regulatory approval for our...... which we can market a product.
We are subject to risks associated with NDAs we submitted—-- submit under Section 505 (b) (2) of the FDCA. The products we
and our collaborative partners develop or acquire generally are or will be submitted for approval under Section 505 (b) (2) of the
FDCA, which was enacted as part of the Drug Price Competition and Patent Term Restoration Act of 1984, otherwise known as
the Hatch- Waxman Act. Section 505 (b) (2) permits the submission of an NDA where at least some of the information required
for approval comes from studies not conducted by or for the applicant and for which the applicant has not obtained a right of
reference. For instance, the NDA for €ambia-CAMBIA relies on the FDA’ s prior-approval-previous findings of safety and
efficacy of Cataflam, the diclofenac initially approved by the FDA. For NDAs submitted under Section 505 (b) (2) of the
FDCA, the patent certification and related provisions of the Hatch- Waxman Act apply. In accordance with the Hatch- Waxman
Act, such NDAs may be required to include certifications, known as “ Paragraph IV certifications, ” that certify any patents
listed in the Orange Book publication in respect to any product referenced in the 505 (b) (2) application are invalid,
unenforceable and / or will not be infringed by the manufacture, use or sale of the product that is the subject of the 505 (b) (2)
application. Under the Hatch- Waxman Act, the holder of the NDA which the 505 (b) (2) application references may file a
patent infringement lawsuit after receiving notice of the Paragraph IV certification. Filing of a patent infringement lawsuit
triggers a one- time automatic 30- month stay of the FDA” s ability to approve the 505 (b) (2) application. Accordingly, we may
invest a significant amount of time and expense in the development of one or more products only to be subject to significant
delay and patent litigation before such products may be commercialized, if at all. A Section 505 (b) (2) application may also not



be approved until any non- patent exclusivity, such as exclusivity for obtaining approval of a new chemical entity, listed in the
Orange Book for the referenced product has expired. The FDA may also require us to perform one or more additional clinical
studies or measurements to support the change from the approved product. The FDA may then approve the new formulation for
all or only some of the indications sought by us. If the FDA disagrees with the use of the Section 505 (b) (2) regulatory pathway
for future product candidates, we would need to reconsider our plans and might not be able to obtain approval for any such
product candidates in a timely or cost- efficient manner, or at all. The FDA may also reject our future Section 505 (b) (2)
submissions and may require us to file such submissions under Section 501 (b) (1) of the FDCA, which could be considerably
more expensive and time- consuming. Risks Related to Share Ownership Our common stock may be delisted from The
Nasdaq Capital Market if we are unable to regain and maintain compliance with its continued listing standards. Our
common stock is listed on the-The Nasdaq Capital Market ( Nasdaq ) . There are a number of continued listing requirements
that we must satisfy in order to maintain our listing on Fhe-Nasdaq CapitalMarket-, including the requirement to maintain a
minimum bid price of at least $ 1. 00 (the “ Bid Price Rule ™). If a deficiency with respect to this requirement continues for a
period of 30 consecutive business days, Nasdaq may require us to satisfy a minimum bid price per share of our common stock of
at least $ 1. 00 for a period in excess of ten consecutive business days, but generally no more than 20 consecutive business days,
before determining that we have demonstrated an ability to maintain long- term compliance with the Bid Price Rule. As
previousty-diselosed-On January 22 , enFebraary242624-2025 , we received notification from Nasdaq indicating that our
common stock is subject to potential delisting from Fhe-Nasdaq CapitalMarket-because we are not in compliance with the Bid
Price Rule. It did not result in the immediate delisting of our common stock. We have until Aungust39-July 21 , 2624-2025 to
regain compliance and, if we do not, we may be eligible for an additional 180- day calendar period in which to regain
compliance. If we do not regain compliance with the Bid Price Rule by the applicable deadline, Nasdaq will provide written
notification to us that our common stock will be subject to delisting. At that time, we may appeal Nasdaq’ s delisting
determination to a Nasdaq Listing Qualifications Panel (the “ Panel ). We expect that our common stock would remain listed
pending the Panel’ s decision. However, there can be no assurance that, if we do appeal the delisting determination by Nasdaq
to the Panel, that such appeal would be successful. We are intend-te-actively meniter-monitoring the closing bid price of our
common stock and may, if appropriate, consider available options to regain compliance with the Bid Price Rule, which could
include, if necessary, seeking to effect a reverse stock split. However, there can be no assurance that we will be able to regain
compliance with the Bid Price Rule. We have also been unable to comply with the Bid Price Rule in the past and for periods in
2021 our continued listing on Fhe-Nasdaq CapitalMarketrequired the grant of a grace period from Nasdaq and the
implementation of a one- for- four reverse stock split. If we fail to comply with the Bid Price Rule in the future, there can be no
assurance that we will be granted such grace periods or that we will be able to receive the necessary shareholder approval to
implement an additional reverse stock split. In particular, we may encounter difficulties obtaining such shareholder approval due
to our heavily retail investor shareholder base, which may also affect our ability to obtain shareholder approval of other
significant corporate actions. Any delisting of our common stock would likely adversely affect the market liquidity and market
price of our common stock and our ability to obtain financing for the continuation of our operations and / or result in the loss of
confidence by investors. If we were delisted from Fhe-Nasdaq €apital-Market, it would constitute a “ fundamental change ”
under the 2027 Convertible Notes, which would require us to offer to repurchase the 2027 Convertible Notes and would allow
the holders of the 2027 Convertible Notes to convert their 2027 Convertible Notes into our common stock at an increased
conversion rate, which would make conversion of the 2027 Convertible Notes more dilutive. The market price of our common
stock historically has been volatile. Our results of operations have and may continue to fluctuate and affect our stock price. The
trading price of our common stock has been, and is likely to continue to be, volatile and could be subject to wide fluctuations in
response to various factors, some of which are beyond our control. Factors affecting our operating results and that could

adversely affect our stock price include *ea%abﬁtﬁ*—te—gfew—sa%e&eﬂ%@b‘%E—D@N—aﬁd—the eeﬁ&mefem-l—sueeess—aﬁd—mﬂ-ﬁéet
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continue to be volatile and investors may be unable to sell their shales at a price equdl to, or aboxe the pnce pdld Any
significant drops in our stock price, including those we experienced in 2023 and 2024 , have and could give rise to shareholder
lawsuits, which are costly and time- consuming to defend against and which may adversely affect our ability to raise capital
while the suits are pending, even if the suits are ultimately resolved in our favor. In addition, if the market for pharmaceutical
stocks or the stock market in general experiences uneven investor confidence, the market price of our common stock could
decline for reasons unrelated to our business, operating results or financial condition. For example, if one or more securities or
industry analysts downgrades our stock or publishes an inaccurate research report about our company, the market price for our
common stock would likely decline. The market price of our common stock might also decline in reaction to events that affect
other companies within, or outside, our industry even if these events do not directly affect us. Fluctuations in the market price of
our common stock mdy dlSO 1mpdct the tradmg pnce of the 2027 Convertible Notes, and investors may be unable to sell their

actions by activist shareholders, including as a result of a potentlal proxy contest for the electlon of directors at our annual
meeting. The Company was subjected to vote- no campaigns and a threatened proxy contest in the run- up to its 2024
Annual Meeting of Stockholders as a result of activist investors, one of whom attempted to launch a proxy contest #r-for
the Company’ s 2025 run—ap-te-its26+6-Annual Meeting of -Sh&fehe-}defs,—wﬂa-teh—Stockholders. The contlnulng actions of

activist investors have resulted in significant legal and the-other fees neg
substanttal-eosts-being incurred by the Company . A—futufe—pfexy—eeﬂtest—wet&d-ln partlcular, one act1v1st mvestor has
engaged in ongoing activity harmful to the Company including but not limited to (i) making false and unwarranted
claims concerning the safety of the Company’ s products, (ii) releasing and threatening to release the Company’ s
confidential and proprietary information obtained by a former Company employee, and (iii) threatening litigation
against the Company in connection with his false claims concerning the Company’ s products. These activities have
compelled the Company to file a lawsuit against the investor and have require-required us-te-inenr-signifieanttegal-fees-and
proxy-solieitation-expenses-and-require-significant time and attention by management and the Board of Directors. We have also

been named in a lawsuit by an activist investor who purported to nominate candidates for the Company’ s Board of
Directors for consideration at the Company’ s 2025 Annual Meeting of Stockholders. The Nominating and Corporate
Governance Committee of the Company’ s Board of Directors determined that the activist investor’ s purported
nominations were invalid under the Company’ s bylaws, and the activist investor has filed suit objecting to that
determination and asserting other claims against the Company and its current and former directors and officers. The
potential of a-additional proxy eentest-contests or other continuing actions by these or other activist investors could result
in costly and time- consuming litigation, interfere with our ability to execute our strategic plan, give rise to perceived
uncertainties as to our future direction, adversely affect our relationships with customers, suppliers, investors, prospective and
current team members and others, result in the loss of potential business opportunities, or make it more difficult to attract and
retain qualified personnel, any of which could materially and adversely affect our business and operating results. We are may

&}se—be—subjeet —ffeﬁa—t-rme—to t-rme—rlsks related to unsollclted takeover attempts in eﬂ&eﬁ the future -}ega-l-aﬂd—buﬁness

! o
be—ees-t—l-y—&ﬂd-t-ﬂﬁe-—eeﬁsuﬂ‘rmg— We have in the past and may in the future be subject to unsollclted dttempts to gain connol of
our company. Responding to any such attempt would distract management attention away from our business and would require

us to incur significant costs. Moreover, any unsolicited takeover attempt may disrupt our business by causing uncertainty among
current and potential employees, producers, suppliers, customers and other constituencies important to our success, which could



negatively impact our financial results and business initiatives. Other disruptions to our business include potential volatility in
our stock price and potential adverse impacts on the timing of, and our ability to consummate, acquisitions of products and
companies. Conversions of the 2027 Convertible Notes or future sales of our common stock or equity- linked securities in
the public market could lower the market price of our common stock and adversely impact the trading price of the 2027
Convertible Notes. In 2022, we issued the 2027 Convertible Notes, and in the future, we may sell additional shares of our
common stock or equity- linked securities to raise capital. A substantial number of shares of our common stock is reserved for
issuance upon the exercise of restricted stock units and stock options, and upon conversion of the 2027 Convertible Notes. We
cannot predict the effect, if any, that conversions of the 2027 Convertible Notes or of any future issuances of common stock or
equity- linked securities, may have on the market price of our common stock. The issuance and sale or conversion of substantial
amounts of common stock or equity- linked securities, or the perception that such issuances and sales may occur, could
adversely affect the trading price of the 2027 Convertible Notes and the market price of our common stock and impair our
ability to raise capital through the sale of additional equity or equity- linked securities. Risks Related to our Corporate
Organization and General Business Risks Our success is dependent in large part upon the continued services of our
executive management team. OQur success is dependent in large part upon the continued services of members of our
executive management team, and on our ability to attract and retain key management and operating personnel.
Management, scientific and operating personnel are in high demand in our industry and are often subject to competing
offers. Changes in our management team may disrupt our business, strategic and employee relationships, which may
delay or prevent the achievement of our business objectives, strategies and plans. During such transition periods, there
may be uncertainty among investors, employees and others concerning our future direction and performance. For
example, Dan A. Peisert separated from his service as our CEO effective as of January 2, 2024 and Heather L. Mason,
an existing member of our Board of Directors, was appointed to serve as our interim CEO. Effective May 29, 2024, our
Board of Directors appointed Brendan P. O’ Grady to serve as our CEO and Ms. Mason transitioned back to her role as
an independent director. Further, on December 12, 2024, our Board of Directors announced the appointment of Paul
Schwichtenberg as our Chief Transition Officer and Mary Pietryga our Chief Commercial Officer. As with any
significant leadership change, these transitions involve inherent risks and any failure to execute a smooth transition
could hinder employee retention and recruitment and our strategic planning, business execution, and future
performance, which could have an adverse effect on our business, financial condition and results of operations. We
cannot provide assurances that any current or future changes of management personnel will not cause disruption to
operations or customer relationships, a decline in our operating results or a delay in the execution of our business
strategies and plans. The loss of the services of one or more members of management or key employees or the inability to
hire additional personnel as needed could result in delays in the research, development and commercialization of our
products and potential product candidates, or otherwise adversely impact our business. Despite our corporate structure,
creditors of our operating subsidiaries could be successful in piercing the corporate veil and reaching the assets of one
another, which could have an adverse effect on us and our operating results, results from continued operations, and
financial condition. Our operating subsidiaries are separate legal entities within our holding company corporate
structure. There can be no assurance that our efforts to preclude corporate veil- piercing, alter ego, control person, or
other similar claims by creditors of any one particular entity within our corporate structure from reaching the assets of
the other entities, including Assertio Holdings, within our corporate structure to satisfy claims will be successful. If a
court were to allow a creditor to pierce the corporate veil and reach the assets of such other entities within our corporate
structure, despite such entities not being directly liable for the underlying claims, it could have a material adverse effect
on us and our operating results, results from continued operations, and financial condition. If we are unable to satisfy
regulatory requirements relating to internal controls, our stock price could suffer. Section 404 of the Sarbanes- Oxley
Act of 2002 requires companies to conduct a comprehensive evaluation of the effectiveness of their internal control over
financial reporting. At the end of each fiscal year, we must perform an evaluation of our internal control over financial
reporting, include in our annual report the results of the evaluation and have our external auditors also publicly attest to
the effectiveness of our internal control over financial reporting. Our ability to produce accurate financial statements
and comply with applicable laws, rules and regulations is largely dependent on our maintenance of internal control and
reporting systems, as well as on our ability to attract and retain qualified management and accounting personnel to
further develop our accounting function and internal control policies. If we fail to effectively establish and maintain such
reporting and accounting systems or fail to attract and retain personnel who are capable of designing and operating such
systems, these failures will increase the likelihood that we may be required to restate our financial results to correct
errors or that we will become subject to legal and regulatory infractions, which may entail civil litigation and
investigations by regulatory agencies including the SEC. In addition, if material weaknesses are found in our internal
controls in the future, if we fail to complete future evaluations on time or if our external auditors cannot attest to the
effectiveness of our internal control over financial reporting, we could fail to meet our regulatory reporting requirements
and be subject to regulatory scrutiny and a loss of public confidence in our internal controls, which could have an
adverse effect on our stock price or expose us to litigation or regulatory proceedings, which may be costly or divert
management attention. Business interruptions due to natural disasters and other emergencies could severely disrupt our
operations, and have a material adverse effect on our business, results of operations, financial condition and prospects.
Our operations and infrastructure, and those of our partners, third- party suppliers, manufacturers and vendors are
vulnerable to damage or interruption from natural disasters or other crises. Our business and operations can be
seriously interrupted by natural disasters, fire, flood, the effects of climate change, actual or threatened public health
crises, power loss, telecommunications failures, equipment failures, intentional acts of theft, vandalism, terrorism,



epidemics, pandemics and other disease outbreak and other public health crises. Our back- up operations and our
business interruption insurance as part of our formal disaster recovery plan may not be adequate to compensate us for
losses that occur. A significant business interruption could result in losses or damages incurred by us and require us to
cease or curtail our operations. Data breaches and cyberattacks or other failures in our telecommunications or
information technology systems, or those of our third- party vendors or other contractors or consultants, could result in
information theft, data corruption and significant disruption of our business operations. Securities breaches can
adversely impact our operations and financial results. In the ordinary course of our business, we collect, maintain and
transmit sensitive data on our computer networks and information technology systems, including our intellectual
property and proprietary or confidential business information. The secure maintenance of such information is critical to
our business. Furthermore, we have outsourced elements of our operations to third- party vendors, who each have access
to our confidential information, which increases our risk of data breaches or cyber- attacks. Companies have been
increasingly subject to a wide variety of security incidents, cyber- attacks and other attempts to gain unauthorized
access, including ransomware attacks. These threats can come from a variety of sources, ranging in sophistication from
an individual hacker to a state- sponsored attack and motives (including corporate espionage). Cyber threats may be
generic, or they may be custom- crafted to target our information systems or those of our third- party vendors. Cyber-
attacks are becoming increasingly more prevalent and much harder to detect and defend against. Sophisticated cyber
attackers are skilled at adapting to existing security technology and developing new methods of gaining access to
organizations’ sensitive business data, which could result in the loss of proprietary information, including trade secrets.
We may not be able to anticipate all types of security threats, and we may not be able to implement preventive measures
effective against all such security threats. The techniques used by cyber criminals change frequently and may not be
recognized until or after they are launched. Cybersecurity incidents, including phishing attacks and attempts to
misappropriate or compromise confidential or proprietary information or sabotage enterprise IT systems are becoming
increasingly frequent and more sophisticated. Cybersecurity incidents increasingly involve the use of artificial
intelligence (“ AI ”) and ML to launch more automated, targeted and coordinated attacks on targets. The information
and data processed and stored in our technology systems, and those of our strategic partners, contract research
organizations, contract manufacturers, suppliers, distributors or other third parties for which we depend to operate our
business, may be vulnerable to loss, damage, denial- of- service, unauthorized access or misappropriation. Our network
and storage applications and those of our third- party vendors may be subject to unauthorized access by hackers or
breached due to operator error, malfeasance or other system disruptions. We and certain of the third parties for which
we depend on to operate our business may, and certain of such third parties have, experienced cybersecurity incidents,
including third- party unauthorized access to and misappropriation of personal information, and may experience similar
incidents in the future. These incidents could compromise our system infrastructure or lead to the loss, destruction,
alteration, disclosure, or dissemination of, or damage or unauthorized access to, our data or data that is processed or
maintained on our behalf, or other assets. There can be no assurance that our cybersecurity risk management protocols
will be sufficient to prevent or mitigate cyber- attacks. In addition, it is often difficult to anticipate or immediately detect
such incidents and the damage that may be caused by such incidents. These data breaches and any unauthorized access
or disclosure of our information or intellectual property could compromise our intellectual property and expose sensitive
business information, including our financial information or the information of our business partners. Cyber- attacks
could cause us to incur significant remediation costs, disrupt key business operations, harm our reputation and divert
attention of management and key information technology resources. We expect to incur significant costs in an effort to
detect and prevent security incidents and otherwise implement our internal security and business continuity measures,
and actual, potential, or anticipated attacks may cause us to incur increasing costs, including costs to deploy additional
personnel and protection technologies, train employees, and engage third- party experts and consultants. We may face
increased costs and find it necessary or appropriate to expend substantial resources in the event of an actual or
perceived security breach. Our network security and data recovery measures and those of our third- party vendors may
not be adequate to protect against such security breaches and disruptions. These incidents could also subject us to
litigation and regulatory investigations, expose us to significant expense and cause significant harm to our business. Our
insurance coverage may not be sufficient to prevent or recover from cyber- attacks, including coverage of applicable
resulting losses arising from any such incident. In addition, such insurance may not be available to us in the future on
economically reasonable terms, or at all. Further, our insurance may not cover all claims made against us and could
have high deductibles in any event, and defending a suit, regardless of its merit, could be costly and divert management
attention. Furthermore, if the information technology systems of our third- party vendors and other contractors and
consultants become subject to disruptions or security breaches, we may have insufficient recourse against such third
parties and we may have to expend significant resources to mitigate the impact of such an event, and to develop and
implement protections to prevent future events of this nature from occurring. Macroeconomic conditions can materially
impact our business and operations. Adverse economic conditions, including inflationary pressures, economic slowdown
or recession, relatively high interest rates, changes in monetary policy, potential U. S. federal government shutdowns,
geopolitical conflicts, financial institution instability and similar events beyond our control can affect our business and
financial results. For instance, recent supply chain constraints have led to higher inflation, which if sustained could have
a negative impact on the acquisition of our APIs or the cost to manufacture and purchase our products, as well as our
business and results of operations. If inflation or other factors were to significantly increase our business costs or the
costs of the manufacturers we use to manufacture our products, our ability to purchase our APIs or our products may be
negatively affected. Interest rates, the liquidity of the credit markets and the volatility of the capital markets could also



affect the operation of our business and our ability to raise capital on favorable terms, or at all, in order to fund our
operations. Similarly, these macroeconomic factors could affect the ability of our third- party suppliers to supply our
APIs and our manufacturers to manufacture our products cost effectively. As a result of changes to U. S. policy,
especially in light of recent comments made by the new U. S. federal administration, there may be changes to existing
trade agreements, the imposition of new tariffs (including potential tariffs on imported pharmaceuticals into the United
States) and greater restrictions on trade generally. In addition, support for protectionism and rising anti- globalization
sentiment in the United States and other countries may slow global growth. In particular, a protracted and wide- ranging
trade conflict between the United States its trading partners, including China, Canada and Mexico, or the imposition of
tariffs or other trade protection measures by either country in any other context, can adversely affect global economic
growth. Concerns also remain around the social, political and economic impacts of the changing political landscape in
Europe and elsewhere. Broader geopolitical tensions remain high among the United States, Russia, China and across the
Middle East. Given the international scope of our operations, any of the above factors, including sanctions, export
controls, tariffs, trade wars and other governmental actions, can have a material adverse effect on our business, financial
condition, cash flows and results of operations and can cause the market value of our common shares and / or debt
securities to decline. The use of new and evolving technologies, such as AI and ML, in our operations, and the operations
of third parties upon which we rely, may result in spending additional resources and present new risks and challenges
that can impact our business including by posing security and other risks to our sensitive data, and as a result we may be
exposed to reputational harm, other adverse consequences, and liability. The use of new and evolving technologies, such
as Al / ML, in our operations, and the operations of third parties upon which we rely presents new risks and challenges
that could negatively impact our business. The use of certain AI / ML technologies can give rise to intellectual property
risks, including compromises to proprietary intellectual property and intellectual property infringement. Additionally,
several U. S. jurisdictions have proposed, enacted, or are considering, laws governing the development and use of Al /
ML. Additionally, certain privacy laws extend rights to consumers (such as the right to delete certain personal data) and
regulate automated decision making, which may be incompatible with our use of AI / ML. These obligations may make it
harder for us to conduct our business using AI / ML, lead to regulatory fines or penalties, require us to change our
business practices, retrain our AI / ML, or prevent or limit our use of AL / ML. For example, the Federal Trade
Commission has required other companies to turn over (or disgorge) valuable insights or trainings generated through the
use of Al / ML where they allege the company has violated privacy and consumer protection laws. If we cannot use AI /
ML or that use is restricted, our business may be less efficient, or we may be at a competitive disadvantage. In addition,
our vendors may in turn incorporate Al / ML tools into their own offerings, and the providers of these AI / ML tools may
not meet existing or rapidly evolving regulatory or industry standards, including with respect to privacy and data
security. Further, bad actors around the world use increasingly sophisticated methods, including the use of AI / ML, to
engage in illegal activities involving the theft and misuse of sensitive data. Any of these effects could damage our
reputation, result in the loss of valuable property and information, cause us to breach applicable laws and regulations,
and adversely impact our business.



