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Our business is subject to a number of risks that may impact our business and prospects. The following summary identifies
certain risk factors that may prevent us from achieving our business objectives or may adversely affect our business, financial
condition and results of operations. These and other risks are discussed in detail in the section that follows. Risk Factors
Relating to Our Business « We operate in a highly competitive business environment. « We face significant risks as a result of
rapid changes in technology, consumer expectations and behavior. « Programming and retransmission costs are increasing and
disputes with programmers and the inability to retain or obtain popular programming can adversely affect our relationship with
customers. * We may not be able to successfully implement our growth strategy. « The financial markets are subject to volatility
and disruptions, which may adversely affect our business. « We are highly leveraged and have substantial indebtedness and may
incur additional indebtedness. « We have in past periods incurred substantial losses from operations, and we may do so in the
future. * A lowering or withdrawal of the ratings assigned to our subsidiaries' debt securities and credit facilities by ratings
agencies may increase our future borrowing costs and reduce our access to capital. « Our subsidiaries' ability to meet obligations
under their indebtedness may be restricted by limitations on our other subsidiaries' ability to send funds. « We are subject to
significant restrictive covenants under the agreements governing our indebtedness. « We will need to raise significant amounts of
funding over the next several years to fund capital expenditures, repay existing obligations and meet other obligations; we may
also engage in extraordinary transactions that involve the incurrence of large amounts of indebtedness. * Changes or uncertainty
in respect of interest rate benchmarks may affect our sources of funding. * We depend on third- party Vendors for certarn
equipment, hardware, licenses and services in the conduct of our business. * ab A-dis
Changes to trade policy, to the extent applicable to equipment we or our customers use, could adversely pfevent—us-&em

affect our finanetat-business and results of operations . » Disruptions to our
networks, infrastructure and facilities could impair our operating activities and negatively impact our reputation and financial
results. ¢ If we experience a significant cybersecurity incident or fail to detect and appropriately respond to a significant
cybersecurity incident, our results of operations and reputation could suffer. » Issues related to the use of Al in our business
could give rise to legal or regulatory action, damage our reputation or otherwise materially harm our business. ¢ The
terms of existing or new collective bargaining agreements can increase our expenses. Labor disruptions could adversely affect
our business, financial condition and results of operations. * A significant amount of our book value consists of intangible assets
that may not generate cash in the event of a voluntary or involuntary sale. « We have engaged and may in the future engage in
acquisitions, dispositions and other strategic transactions and the integration of such acquisitions, the sales of assets and other
strategic transactions could materially adversely affect our business, financial condition and results of operations. * Significant
unanticipated increases in the use of bandwidth- intensive Internet- based services could increase our costs. * Our business
depends on intellectual property rights and on not infringing on others' intellectual property rights. « We may be liable for the
material that content providers distribute over our networks.  If we are unable to retain and hire new key employees, our
ability to manage our business could be adversely affected. « Impairment of the Altice brand or Mr. Drahi' s reputation could
adversely affect current and future customers' perception of Altice USA. « Macroeconomic developments may adversely affect
our busrness . Onhne plracy could result in reduced revenues and 1ncreased expendltures —*—Gtu*n&ebﬁe—wtfe{ess-seﬁ‘tee—ts

3 v v v o RAN-. Risk

F actors Relatrng to Regulatory and Legrslatlve Matters Our busmess 1s subject to extensive governlnental legislation and
regulation. * Our cable system franchises are subject to non- renewal or termination. * Our cable system franchises are non-
exclusive. ¢ Local franchising authorities have the ability to impose additional regulatory constraints on our business. ¢ Further
regulation of the cable industry could restrict our marketing options or impair our ability to raise rates. « We may be materially
adversely affected by regulatory changes related to pole attachments and the regulatory environment related to pole attachments
could impede our ability to expand into new markets. « Changes in channel carriage regulations could impose significant
additional costs on us. * Increasing regulation of our Internet- based products and services could adversely affect our ability to
provide new products and services. * Offering telephone services may subject us to additional regulatory burdens, causing us to
incur additional costs. « Our mobile service exposes us to regulatory risk. « We may be materially adversely affected by
regulatory, legal and economic changes relating to our physical plant. « We may be adversely affected if other parties are able to
get government subsidies to overbuild our plant, or if subsidies we receive to construct facilities or support low- income
subscribers are modified or run out. Risk Factors Relating to Ownership of Our Class A Common Stock and Class B Common
Stock ¢ An active, liquid trading market for our Class B common stock has not developed and we cannot assure you that an
active, liquid trading market will develop in the future. « Our stockholders' percentage ownership in us may be diluted by future
issuances of capital stock. « We have no current plans to pay cash dividends on our Class A common stock or Class B common
stock for the foreseeable future. « Future sales, or the perception of future sales, by us or our existing stockholders in the public
market could cause the market price of our Class A common stock to decline. ¢ The tri- class structure of Altice USA common
stock has the effect of concentrating voting control with Next Alt. « Next Alt controls us and its interests may conflict with ours
or our stockholders in the future. ¢ Anti- takeover provisions in our organizational documents could prevent a change of control
transaction. « Holders of a single class of Altice USA common stock may not have any remedies if an action by our directors has
an adverse effect on only that class of Altice USA common stock. « We are a" controlled company" within the meaning of the
rules of the New York Stock Exchange (" NYSE"). « If securities or industry analysts do not publish research or reports about




our business, if they adversely change their recommendations regarding our Class A common stock, or if our operating results
do not meet their expectations, the market price of our Class A common stock could decline. « We have been subject to
securities class action litigation in the past and could be subject to securities class action litigation in the future. « Our amended
and restated bylaws provide that the Court of Chancery of the State of Delaware is the exclusive forum for substantially all
disputes between us and our stockholders. We operate in a highly competitive business environment which could materially
adversely affect our business, financial condition, results of operations and liquidity. We operate in a highly competitive,
consumer- driven industry and we compete against a variety of broadband, video and telephony providers and delivery systems,
including broadband communications companies, wireless data and telephony providers, fiber- based service providers, satellite-
delivered video providers, Internet- delivered video content and broadcast television signals available to residential and business
customers in our service areas. Some of our competitors include AT & T, DirecTV, DISH, Frontier, Lumen and Verizon. In
addition, our video services compete with all other sources of leisure, news, information and entertainment, including movies,
sporting or other live events, radio broadcasts, home- video services, console games, print media and the Internet. In some
instances, our competitors have fewer regulatory burdens, easier access to financing, greater resources, greater operating
capabilities and efficiencies of scale, stronger brand- name recognition, longstanding relationships with regulatory authorities
and customers, more customers, more flexibility to offer promotional packages at prices lower than ours and greater access to
programming or other services. This competition creates pressure on our pricing and has adversely affected, and may continue to
affect, our ability to add and retain customers, which in turn adversely affects our business, financial condition and results of
operations. The effects of competition may also adversely affect our liquidity and ability to service our debt. For example, we
face intense competition from Verizon, which has constructed FTTH network infrastructure that passes a significant number of
households in our New York metropolitan service area. We estimate that Verizon is-earrently-, together with other fiber-
based service providers, are able to sell fiber- based services rinelading-broadband,~video-and-telephony,—to over
approximately two- thirds of the households in our footprint in New Y ork metropotitan-serviee-area-, New Jersey and
Connecticut combined and may expand these and other service offerings to more customers in the future. We also face
increasing competition from AT & T and new-other fiber- based service providers in various markets in our south- central
United States service area, who we estimate are currently able to sell fiber products to ever-more than one- guarter-third of
these households. While the extent of our competitors’ build- out and sales activity in service areas is difficult to assess because
it is based on visual inspections and other limited estimating techniques and therefore serves only as an approximation, the fiber
build out by competitors in our service areas is significant. Our competitive risks are heightened by the rapid technological
change inherent in our business, evolving consumer preferences and the need to acquire, develop and adopt new technology to
differentiate our products and services from those of our competitors, and to meet consumer demand. We may need to anticipate
far in advance which technology we should use for the development of new products and services or the enhancement of
existing products and services. The failure to accurately anticipate such changes may adversely affect our ability to attract and
retain customers, which in turn could adversely affect our business, financial condition and results of operations. Consolidation
and cooperation in our industry may allow our competitors to acquire service capabilities or offer products that are not available
to us or offer similar products and services at prices lower than ours. In addition, certain of our competitors own directly or are
affiliated with companies that own programming content or have exclusive arrangements with content providers that may enable
them to obtain lower programming costs or offer exclusive programming that may be attractive to prospective customers.
Another source of competition for our video services is the delivery of video content over the Internet directly to customers,
some of which is offered without charging a fee for access to the content. This competition comes from a number of different
sources, including companies that deliver movies, television shows and other video programming, including extensive on
demand, live content, serials, exclusive and original content, over broadband Internet connections to televisions, computers,
tablets and mobile devices, such as Netflix, Hulu, Disney , Apple TV, YouTube TV, Amazon Prime, Sling TV, DirecTV Stream
and others. It is possible that additional competitors will enter the market and begin providing video content over the Internet
directly to customers. Increasingly, content owners, such as Max {fermerhynownasHBO)-, CBS, Disney and ESPN, are
selling their programming directly to consumers over the Internet without requiring a video subscription. The availability of
these services has and will continue to adversely affect customer demand for our video services, including premium and on-
demand services. Further, due to consumer electronics innovations, consumers can watch such Internet- delivered content on
television sets and mobile devices, such as smartphones and tablets. Internet access services are also offered by providers of
wireless services, including traditional cellular phone carriers and others focused solely on wireless data services. Our video
services also face competition from broadcast television stations, entities that make digital video recorded movies and programs
available for home rental or sale, satellite master antenna television (" SMATV") systems, which generally serve large MDUs
under an agreement with the landlord and service providers and open video system operators. Private cable systems can offer
improved reception of local television stations and many of the same satellite- delivered program services that are offered by
cable systems. SMATYV systems currently benefit from operating advantages not available to franchised cable systems,
including fewer regulatory burdens. Cable television has also long competed with broadcast television, which consists of
television signals that the viewer is able to receive without charge using an" off- air" antenna. The extent of such competition is
dependent upon the quality and quantity of broadcast signals available through" off- air" reception, compared to the services
provided by the local cable system. The use of radio spectrum now provides traditional broadcasters with the ability to deliver
HD television pictures and multiple digital- quality program streams. There can be no assurance that existing, proposed or as yet
undeveloped technologies will not become dominant in the future and render our video service offering less profitable or even
obsolete. Our broadband service faces competition from wired and wireless providers. Most broadband communications
companies, which already have wired networks, an existing customer base and other operational functions in place (such as
billing and service personnel), offer DSL, cable or FTTH / FTTP services. We believe these services compete with our



broadband service and are often offered at prices comparable to or lower than our Internet services and, despite sometimes being
offered at speeds lower than the speeds we offer, are capable of serving as substitutes for some consumers. In addition, to the
extent that these providers’ networks are more ubiquitously deployed, such as traditional telephone networks, they may be in a
better position to offer Internet services to businesses passed by their networks on a more economic or timely basis than we can,
even if the services they offer are arguably inferior. They may also increasingly have the ability to combine video services,
mobile services and telephone and Internet services offered to their customers, either directly or through co- marketing
agreements with other service providers. Additionally, federal legislation has substantially increased the amount of subsidies to
entities deploying broadband to areas deemed to be" unserved" or" underserved" in recent the-past-year-years , which could
result in increased competition for our broadband services. Mobile broadband providers increasingly provide Fixed Wireless
Broadband (" FWB") services that can substitute for our fixed broadband service. These 5G FWB services from T- Mobile and
Verizon, for example, in addition to services such as 4G, LTE and other 5G (and variants) wireless broadband services and WiFi
networks, and devices such as wireless data cards, tablets and smartphones, and mobile wireless routers that connect to such
devices, also compete with our broadband services both for in premises broadband service and mobile broadband. All major
wireless carriers have started to offer unlimited data plans, which could, in some cases, become a substitute for the fixed
broadband services we provide. The FCC is likely to continue to make additional radio spectrum available for these wireless
Internet access services, which in time could expand the quality and reach of these services. Our telephony services, including
the mobile wireless voice and data service that we launched in 2019, compete directly with established broadband
communications companies and other carriers, including wireless providers, as increasing numbers of homes are replacing their
traditional telephone service with wireless telephone service. We also compete against VoIP providers like Vonage, Skype,
Facetime, WhatsApp and magicJack that do not own networks but can provide service to any person with a broadband
connection, in some cases free of charge. Our telephony services also face competition from substitute services such as SMS,
chat, Apple Messaging, WhatsApp and similar communications services. In addition, we compete against ILECs, other CLECs
and long- distance voice- service companies for large commercial and enterprise customers. While we compete with the ILECs,
we also enter into interconnection agreements with ILECs so that our customers can make and receive calls to and from
customers served by the ILECs and other telecommunications providers. Federal and state law and regulations require ILECs to
enter into such agreements and provide facilities and services necessary for connection, at prices subject to regulation. The
specific price, terms and conditions of each agreement, however, depend on the outcome of negotiations between us and each
ILEC. Interconnection agreements are also subject to approval by the state regulatory commissions, which may arbitrate
negotiation impasses. We have entered into interconnection agreements with Verizon for New York, New Jersey and portions of
Connecticut, and with Frontier for portions of Connecticut, which have been approved by the respective state commissions. We
have also entered into interconnection agreements with other ILECs in New York and New Jersey and in each of the other states
where we offer VoIP and telecommunications services. These agreements, like all interconnection agreements, are for limited
terms and upon expiration are subject to renegotiation, potential arbitration and approval under the laws in effect at that time.
Our advertising business faces competition from traditional and non- traditional media outlets, such as television and radio
stations, traditional print media and the Internet, including FaeeboelcMeta , Google and others. The broadband communications
industry has undergone significant technological development over time and these changes continue to affect our business,
financial condition and results of operations. Such changes have had, and will continue to have, a profound impact on consumer
expectations and behavior. Our video business faces technological change risks as a result of the continuing development of new
and changing methods for delivery of programming content such as Internet- based delivery of movies, shows and other content
which can be viewed on televisions, wireless devices and other developing mobile devices. Consumers' video consumption
patterns are also evolving, for example, with more content being downloaded for time- shifted consumption. A proliferation of
delivery systems for video content can adversely affect our ability to attract and retain customers and the-demand for our
services and it can also decrease advertising demand on our delivery systems. Our broadband business faces technological
challenges from rapidly evolving wireless Internet solutions. Our telephony service offerings face technological developments in
the proliferation of telephony delivery systems including those based on Internet and wireless delivery. If we do not develop or
acquire and successfully implement new technologies, we will limit our ability to compete effectively for customers, content and
advertising. Many of our video customers take delivery of their services through our set- top box, although customers are
increasingly able to enjoy these services through other devices, for example, Apple TV, which eliminates or reduces the need to
use our devices. We may be required to make material capital and other investments to antieipate-and-to-keep up with
technological change. These challenges could adversely affect our busrness ﬁnancral condrtron and results of operatrons In -t-he
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beheve this add-tt-teﬁa-l—product offerrng erl enable us to dellver greater value and more beneﬁts to eur—custorners by offerlng
mobile voice and data services, in addition to our broadband, video and telephony services. Some of our competitors already
offer, or have announced plans to offer, their own offerings that bundle two or more of their broadband, video, telephony and
mobile voice and data services. If our customers do not view our service offerings as competitive with those offered by our
competitors, we could experience increased customer churn. We cannot provide any assurance that we will realize, in full or in
part, the anticipated benefits we expect from offering the-intreduettonefeur-mobile voice and data services sorthatthey-wit
be-introdueed-to ;new or existing adepted-by;customers , te-the-extent-or-in the timeframe we anticipate. In addition, we may
be required to make material capital and other investments to develop and maintain this business and to antietpate-and-keep up
with technological change. These challenges could adversely affect our business, financial condition and results of operations.
Programming and retransmission costs are increasing and we may not have the ability to pass these increases on to our




customers. Disputes with programmers and the inability to retain or obtain popular programming can adversely affect our
relationship with customers and lead to customer losses, which could materially adversely affect our business, financial
condition and results of operations. Programming costs are one of our largest categories of expenses. In recent years, the cost of
programming in the multichannel eable-andsateltite-video distribution industries-industry has increased significantly and is
expected to continue to increase, particularly with respect to costs for sports programming and broadcast networks. We may not
be able to pass programming cost increases on to our customers due to the increasingly competitive environment. If we are
unable to pass these increased programming costs on to our customers, our results of operations would be adversely affected.
Moreover, programming costs are related directly to the number of customers to whom the programming is provided. Our
smaller customer base relative to our competitors may limit our ability to negotiate lower per- customer programming costs,
which could result in reduced operating margins relative to our competitors with a larger customer base. The expiration dates of
our various programming contracts are staggered, which results in the expiration of a portion of our programming contracts
throughout each year. We attempt to control our programming costs and, therefore, the cost of our video services to our
customers, by negotiating favorable terms for the renewal of our affiliation agreements with programmers. On certain occasions
in the past, such negotiations have led to disputes with programmers that have resulted in temperary-periods during which we
did not carry , or decided to stop carrying , a particular broadcast network or programming service or services. For example, in
26+7-January 2025 , we were unable to reach an agreement with Starz-emraeeeptable-economie-Nexstar Media Group, Inc. ("
Nexstar') upon equitable terms, and effective January +10 , 2648-2025 , al-Starz-Nexstar owned and operated broadcast
stations and serv1ces were removed from our hneups On January 17 aﬁd-2025 we and Nexstar agreed to renewal

terms eontraets—OnFebruary 132648 we
and the appllcable broadcast statlons -Stafz—feaehed-a—new—eaﬁwge-agfeemeﬂt—and we-services were promptly restored the
Starz-to our lineups. Additionally, in January 2025, MSG Networks' services were removed from our lineups previoushy
offered-by-Optimuntand-Suddentink-. Negotiating impasses are common. To the extent we are unable to reach agreement with
certain programmers on terms we believe are reasonable, we may be forced to, or determine for strategic or business reasons to,
cease negotiations with such programmers and remove eertain-the associated programming channels from our line- up and
may decide to replace such programming channels with other programming channels, which may not be available on acceptable
terms or be as attractive to customers. Such disputes, or the removal or replacement of programming, may inconvenience some
of our customers and can lead to customer dissatisfaction and-, negative publicity in-eertaineases-, regulatory inquiries, and
the potential loss of customers, which could have a material adverse effect on our business, financial condition, results of
operations and liquidity. There can be no assurance that our existing programming contracts will be renewed on favorable or
comparable terms, or at all, or that the rights we negotiate will be adequate for us to execute our business strategy. We may also
be subject to increasing financial and other demands by broadcast stations. Federal law allows commercial television broadcast
stations to make an election between" must- carry" rights and an alternative" retransmission consent" regime. Local stations that
elect" must- carry" are entitled to mandatory carriage on our systems, but at no fee. When a station opts for retransmission
consent, cable operators negotiate for the right to carry the station' s signal, which typically requires payment of a per- customer
fee. Our retransmission agreements with stations expire from time to time. Upon expiration of these agreements, we may carry
some stations under short- term arrangements while we attempt to negotiate new long- term retransmission agreements. In
connection with any negotiation of new retransmission agreements, we may become subject to increased or additional costs,
which we may not be able to pass on to our customers. To the extent that we cannot pass on such increased or additional costs to
customers or offset such increased or additional costs through the sale of additional services, our business, financial condition,
results of operations and liquidity could be materially adversely affected. In addition, in the event contract negotiations with
stations are unsuccessful, we could be required, or determine for strategic or business reasons, to cease carrying such stations'
signals, possibly for an indefinite period. Any loss of stations could make our video service less attractive to our customers,
which could result in a loss of customers, which could have a material adverse effect on our business, financial condition, results
of operations and liquidity. There can be no assurance that any expiring retransmission agreements will be renewed on favorable
or comparable terms, or at all. Our future growth, profitability and results of operations depend upon our ability to successfully
implement our business strategy, which, in turn, is dependent upon a number of factors, including our ability to continue to: ®
simplify and optimize our organization; ¢ reinvest in infrastructure and content; * invest in sales, marketing and innovation; ¢
enhance the customer experience; * drive revenue and cash flow growth; and ¢ opportunistically grow through value- accretive
acquisitions. There can be no assurance that we can successfully achieve any or all of the above initiatives in the manner or time
period that we expect. Furthermore, achieving these objectives will require investments which may result in short- term costs
without generating any current revenues and therefore may be dilutive to our earnings. We cannot provide any assurance that we
will realize, in full or in part, the anticipated benefits we expect our strategy will achieve. The failure to realize those benefits
could have a material adverse effect on our business, financial condition and results of operations. In addition, if we are unable
to continue improving our operational performance and customer experience we may face a decrease in new customers and an
increase in customer churn, which could have a material adverse effect on our business, financial condition and results of
operations. For example, there can be no assurance that we will be able to successfully implement our plan to baiHd-aFFHH
expand and upgrade our network within the anticipated timeline or at all or within the cost parameters we currently expect.
Similarly, we may not be successful in growing our mobile voice and data services on our anticipated timeline or realize, in full
or in part, the anticipated benefits we expect from the-introduetion-thereof-offering such services , and we may face
technological, financial, legal, regulatory or other challenges in pursuing these or other initiatives. The financial markets are
subject to volatility and disruptions, which have in the past, and may in the future, adversely affect our business, including by
affecting the cost of new capital and our ability to fund acquisitions or other strategic transactions. From time to time the capital
markets experience volatility and disruption. Volatility in the capital markets may be impacted by a number of factors. Some of




the main factors which have recently contributed to capital markets volatility include, but are not limited to, inflationary
pressures, the outlook for interest rates, and the military conflicts between Russia and Ukraine and in the Middle East. There
can be no assurance that market conditions will not continue to be volatile or worsen in the future. Historteal-Financial market
disruptions may be have-typteatty-beenaccompanied by a broader economic downturn, which historically has histertealy-led to
lower demand for our products, such as video services, as well as lower levels of television advertising, and increased incidence
of customers' inability to pay for the services we provide. A recurrence of these conditions may farther-adversely impact our
business, financial condition and results of operations. We rely on the capital markets, particularly for offerings of debt
securities and borrowings under syndicated facilities, to meet our financial commitments and liquidity needs if we are unable to
generate sufficient cash from operations to fund such anticipated commitments and needs and to fund acquisitions or other
strategic transactions. Adverse changes in credit markets, including rising interest rates, could increase our cost of borrowing or
make it more difficult for us to obtain financing for our operations or to refinance existing indebtedness. Disruptions or
volatility in the capital markets could also adversely affect our ability to refinance on satisfactory terms, or at all, our scheduled
debt maturities and could adversely affect our ability to draw on our revolving credit facilities. Persistent disruptions in the
capital markets as well as the broader global financial market could increase our interest expense, adversely affecting our
business, financial position, results of operations and liquidity. Our access to funds under our revolving credit facilities is
dependent on the ability of the financial institutions that are parties to those facilities to meet their funding commitments. Those
financial institutions may not be able to meet their funding commitments if they experience shortages of capital and liquidity or
if they experience excessive volumes of borrowing requests within a short period of time. Moreover, the obligations of the
financial institutions under our revolving credit facilities are several and not joint and, as a result, a funding default by one or
more institutions does not need to be made up by the others. Longer term, volatility and disruptions in the capital markets and
the broader global financial market as a result of uncertainty, changing or increased regulation of financial institutions, reduced
alternatives or failures of significant financial institutions could adversely affect our access to the liquidity needed for our
businesses. Such disruptions could require us to take measures to conserve cash or impede or delay potential acquisitions,
strategic transactions and refinancing transactions until the markets stabilize or until alternative credit arrangements or other
funding for our business needs can be arranged. We are highly leveraged and have substantial indebtedness, which reduces our
capability to withstand adverse developments or business conditions. If we incur additional indebtedness, such indebtedness
could further exacerbate the risks associated with our substantial indebtedness. Our subsidiaries have incurred substantial
amounts of indebtedness in connection with acquisitions and to finance the Cequel Acquisition, the Cablevision Acquisition, our
operations, upgrades to our cable plant and acquisitions of other cable systems, sources of programming and other businesses.
We have also incurred substantial indebtedness in order to offer new or upgraded services to our current and potential customers.
At December 31, 2623-2024 , the carrying value of our total aggregate indebtedness, including finance leases ;notes-payabte
and supply chain financing was approximately $ 25. 1 billion. Because we are highly leveraged, our payments on our
indebtedness are significant in relation to our revenues and cash flow, which exposes us to significant risk in the event of
downturns in our businesses (whether through competitive pressures or otherwise), our industry or the economy generally, since
our cash flows would decrease ;-but our required payments under our indebtedness would not. Any-deerease-Decreases in our
revenues or an-ierease-increases in operating costs (and corresponding reduction in our cash flows) would therefore adversely
affect our ability to make interest or principal payments on our indebtedness as they come due. Economic downturns may also
impact our ability to comply with the covenants and restrictions in our indentures, credit facilities and other agreements
governing our indebtedness and may impact our ability to pay or refinance our indebtedness as it comes due. If we do not repay
or refinance our debt obligations when they become due and do not otherwise comply with the covenants and restrictions in our
indentures, credit facilities and other agreements governing our indebtedness, we would be in default under those agreements
and the underlying debt could be declared immediately due and payable. In addition, any default under any of our indentures,
credit facilities or other agreements governing our indebtedness could lead to an acceleration of debt under any other debt
instruments or agreements that contain cross- acceleration or cross- default provisions. If the indebtedness incurred under our
indentures, credit facilities and other agreements governing our indebtedness were accelerated, we would not have sufficient
cash to repay amounts due thereunder. To avoid a default, we could be required to defer capital expenditures, sell assets, seek
strategic investments from third parties or otherwise reduce or eliminate discretionary uses of cash. However, if such measures
were to become necessary, there can be no assurance that we would be able to sell sufficient assets or raise strategic investment
capital sufficient to meet our scheduled debt maturities as they come due. In addition, any significant reduction in necessary
capital expenditures could adversely affect our ability to retain our existing customer base and obtain new customers, which
would adversely affect our business, financial position and results of operations. Our overall leverage and the terms of our
financing arrangements could also: * make it more difficult for us to satisfy obligations under our outstanding indebtedness; ¢
limit our ability to obtain additional debt or equity financing in the future, including for working capital, capital expenditures or
acquisitions, and increase the costs of such financing; * limit our ability to refinance our indebtedness on terms acceptable to us
or at all; * limit our ability to adapt to changing market conditions; « restrict us from making strategic acquisitions or cause us to
make non- strategic divestitures; * require us to dedicate a significant portion of our cash flow from operations to paying the
principal of and interest on our indebtedness, thereby limiting the availability of our cash flow to fund future capital
expenditures, working capital, research and development, and other corporate purposes; ¢ increase our vulnerability to or limit
our flexibility in planning for, or reacting to, changes in our business and the broadband communications industry generally as
well as general economic conditions, including the risk of increased interest rates; * place us at a competitive disadvantage
compared with competitors that have a less significant debt burden; and ¢ adversely affect public perception of us and our
brands. In addition, a substantial amount of our indebtedness bears interest at variable rates. If market interest rates increase, our
variable- rate debt will have higher debt service requirements, which could adversely affect our cash flows and financial



condition. For more information, see" Item 7A. Quantitative and Qualitative Disclosures About Market Risk — Interest Rate
Risk." Although we have historically entered into, and may in the future enter into, hedging arrangements to limit our exposure
to an increase in interest rates or to other risks, such arrangements may not offer complete protection from these risks. In
addition, the nature of these hedges could prevent us from realizing benefits we would have received had the hedge not been put
in place, such as if interest rates fall. The terms of our existing indebtedness restrict, but do not prohibit, us from incurring
additional indebtedness. We may increase our consolidated indebtedness for various business reasons, which might include,
among others, financing acquisitions or other strategic transactions, funding prepayment premiums, if any, on the debt we
refinance, funding distributions to our shareholders or general corporate purposes. If we incur additional indebtedness, such
indebtedness will be added to our current debt levels and the above- described risks we currently face could be magnified. We
have in past periods incurred substantial losses from operations, and we may do so in the future, which may reduce our ability to
raise needed capital. We have in the past incurred substantial losses from operations and we may do so in the future. Significant
losses from operations could limit our ability to raise any needed financing, or to do so on favorable terms, as such losses could
be taken into account by potential investors, lenders and the organizations that issue investment ratings on our indebtedness.
Credit rating agencies continually revise their ratings for companies they follow. The condition of the financial and credit
markets and prevailing interest rates have fluctuated in the past and are likely to fluctuate in the future. In addition,
developments in our business and operations or the amount of indebtedness incurred could lead to a ratings downgrade on our
or our subsidiaries' indebtedness. The debt ratings for our subsidiaries' debt securities and credit facilities are currently below
the" investment grade" category, which could resutts— result in higher borrowing costs and more restrictive covenants in our
indentures and credit facilities, as well as a reduced pool of potential investors of that debt as some investors will not purchase
debt securities or become lenders under credit facilities that are not rated in an investment grade rating category. In addition,
there can be no assurance that any rating assigned will remain for any given period of time or that a rating will not be lowered or
withdrawn entirely by a rating agency, if in that rating agency' s judgment, future circumstances relating to the basis of the
rating, such as adverse changes, so warrant. Our credit rating (including the credit rating assigned to our subsidiaries’ debt
securities and credit facilities) has in the past been and may contlnue to be 1mpacted by a number of factors, including the effeets
state of the U. S. economy exp e v wi-, factors affecting the broadband
communications and video service 1ndustry, our operatlng performance and our ﬁnancmg acthltles Any-sueh-fluetaationin-the
In 2024, S & P downgraded our credit rating to “ CCC ” and Moody’ s Investors Service downgraded our credit rating to
“ Caa2.” A deterioration of #s-our financial position or a further downgrade of our or our subsidiaries ' ratings for any
reason may impact our ability to access debt markets in the future or increase our cost of future debt which could have a
material adverse effect on our business, financial condition and results of operations, which in return may adversely affect the
market price of shares of our Class A common stock. Our primary debt obligations have been incurred by our subsidiaries,
mainly CSC Holdings, LLC (" CSC Holdings"). A portion of the indebtedness incurred by CSC Holdings is not guaranteed by
any of its subsidiaries. CSC Holdings is primarily a holding company whose ability to pay interest and principal on such
indebtedness is wholly or partially dependent upon the operations of its subsidiaries and the distributions or other payments of
cash, in the form of distributions, loans or advances, those other subsidiaries deliver to our indebted subsidiaries. Our
subsidiaries are separate and distinct legal entities and, unless any such subsidiaries has guaranteed the underlying indebtedness,
have no obligation, contingent or otherwise, to pay any amounts due on our indebted subsidiaries' indebtedness or to make any
funds available to our indebted subsidiaries to do so. These subsidiaries may not generate enough cash to make such funds
available to our indebted subsidiaries and in certain circumstances legal and contractual restrictions may also limit their ability to
do so. Also, our subsidiaries' creditors, including trade creditors, in the event of a liquidation or reorganization of any subsidiary,
would be entitled to a claim on the assets of such subsidiaries, including any assets transferred to those subsidiaries, prior to any
of our claims as a stockholder and those creditors are likely to be paid in full before any distribution is made to us. To the extent
that we are a creditor of a subsidiary, our claims could be subordinated to any security interest in the assets of that subsidiary
and-or any indebtedness of that subsidiary senior to that held by us. The indentures, credit facilities and agreements governing
the indebtedness of our subsidiaries contain various negative covenants that restrict our subsidiaries' (and their respective
subsidiaries') ability to, among other things: ¢ incur additional indebtedness and guarantee indebtedness; * pay dividends or
make other distributions, or repurchase or redeem capital stock;  prepay, redeem or repurchase subordinated debt or equity;
issue certain preferred stock; « make loans and investments; * sell assets; * incur liens; ¢ enter into transactions with affiliates; ¢
create or permit any encumbrances or restrictions on the ability of their respective subsidiaries to pay dividends or make other
distributions, make loans or advances or transfer assets, in each case to such subsidiary, or its other restricted subsidiaries; and ¢
consolidate, merge or sell all or substantially all of their assets. We are also subject to certain affirmative covenants under our
subsidiary' s revolving credit facility, which, among other things, require our operating subsidiaries to maintain a specified
financial ratio if there are any outstanding loans thereunder. Our ability to meet these financial ratios may be affected by events
beyond our control and, as a result, there can be no assurance that we will be able to meet these ratios. Violation of these
covenants could result in a default that would permit the relevant creditors to require the immediate repayment of the
borrowings thereunder, which could result in a default under other debt instruments and agreements that contain cross- default
provisions and, in the case of our revolving credit facility, permit the relevant lenders to restrict the relevant borrower' s ability
to borrow undrawn funds under such revolving credit facility. A default under any of the agreements governing our indebtedness
could materially adversely affect our financial condition and results of operations. As a result, we may be: * limited in how we
conduct our business; ¢ unable to raise additional debt or equity financing to operate during general economic or business
downturns; or * unable to compete effectively or to take advantage of new business opportunities. These restrictions could have
a material adverse effect on our ability to grow in accordance with our strategy and on the value of our debt and equity
securities. We will need to raise significant amounts of funding over the next several years to fund capital expenditures, repay




existing obligations and meet other obligations and the failure to do so successfully could adversely affect our business. We may
also engage in extraordinary transactions that involve the incurrence of large amounts of indebtedness. Our business is capital
intensive. Operating and maintaining our cable systems requires significant amounts of cash payments to third parties. Capital
expenditures were $ 1, 433, 0 million, $ 1, 704. 8 million yand $ 1, 914. 3 million and-$3523+-Fmillien-in 2024, 2023 ;-and
2022 and2021-, respectlvely, and prlmarlly include payments for customer premlse equlpment network 1nfra%tructure %upport
and other costs —W Hig W v srad g y

further enhance our service offerlngs We may have qubstantlal future capital Commltments in the form of long term Contractq
that require substantial payments over a period of time. In the longer term, our ability to fund our operations, make planned
capital expenditures, make scheduled payments on our indebtedness and repay our indebtedness depends on our future operating
performance and cash flows and our ability to access the capital markets, which, in turn, are subject to prevailing economic
conditions and to financial, business and other factors, some of which are beyond our control. Competition, market disruptions
or deterioration in economic conditions have in the past, and could in the future, lead to lower demand for our products, as
well as lower levels of advertising, and increased incidence of customers' inability to pay for the services we provide. These
events would adversely impact our results of operations, cash flows and financial position. As such, we may not be able to
generate sufficient cash internally to fund anticipated capital expenditures, make ongoing interest payments and repay our
indebtedness at maturity. Accordingly, we may have to do one or more of the following: ¢ refinance existing obligations to
extend maturities; ¢ raise additional capital, through bank loans, debt or equity issuances or a combination thereof; ¢ cancel or
scale back current and future spending programs; or ¢ sell assets or interests in one or more of our businesses. However, we may
not be able to refinance existing obligations or raise any required additional capital on terms acceptable to us or at all. Borrowing
costs related to future capital raising activities may be significantly higher than our current borrowing costs and we may not be
able to raise additional capital on favorable terms, or at all, if financial markets experience volatility . In addition, we have
become aware that certain of our creditors (collectively, the “ Co- Op ”) have entered into a cooperation agreement,
which we believe restricts such creditors from participating in financing transactions with us, except as approved by the
Co- Op. Members of the Co- Op represent a significant percentage of the holders of our outstanding indebtedness, and
the existence of the Co- Op may result in a significant limitation on our ability to access the syndicated loan market or
the market for high yield bonds, along with our ability to refinance our existing indebtedness, extend the maturities of
our indebtedness or consummate strategic transactions to manage our liabilities, on favorable terms, or at all . [f we are
unable to pursue our current and future spending programs, we may be forced to cancel or scale back those programs. Our
choice of which spending programs to cancel or reduce may be limited. Failure to successfully pursue our capital expenditure
and other spending plans could materially and adversely affect our ability to compete effectively. It is possible that in the future
we may also engage in extraordinary transactions and such transactions could result in the incurrence of substantial additional
indebtedness. The interest rates applicable to our term loan due April 2027 were previously linked to the London Interbank
Offered Rate (" LIBOR"), which has recently been the subject of international reform proposals. Certain LIBOR settings were
discontinued at the end of 2021, and the remaining settings were phased out by the end of June 2023. In the United States, the
Alternative Reference Rates Committee proposed the Term Secured Overnight Financing Rate (" Term SOFR") as an
alternative to LIBOR for use in contracts that were indexed to U. S. dollar LIBOR and proposed a phased market transition plan
to Term SOFR. Term SOFR significantly differs from LIBOR and may not yield the same or similar economic results as
LIBOR which could have a material adverse effect on the liquidity of, and the amount payable under, our sources of funding.
Pursuant to the terms of our credit facilities agreement, subsequent to the phase- out of LIBOR on June 30, 2023, the interest
rate on our outstanding LIBOR- linked borrowings became linked to synthetic USD LIBOR, calculated as Term SOFR plus the
spread adjustment for the corresponding LIBOR setting, until September36-March 31 , 2024-2025 . Thereafter, the interest
rate on outstanding synthetic USD LIBOR- linked borrowings will become linked to the alternate base rate, where the
alternative base rate is the greater of (x) the prime rate or (y) the federal funds effective rate plus 50 basis points . [f we
are unable to transition our outstanding borrowings that accrue interest at alternative reference rates to Term SOFR, or if there
are any further significant changes to the setting of alternative interest rate benchmarks, and in the event of the discontinuation
of, or changes in the manner of administration of, interest rate benchmarks, the interest rates on our borrowings could be
materially different than expected. These developments may cause us to renegotiate some of these agreements and may have an
adverse effect on our financial condition and results of operations. We depend on third- party vendors for certain equipment,
hardware, licenses and services in the conduct of our business. If we do not have access to such items and services on
reasonable terms and on a timely basis, our ability to offer our products and services could be impaired, and our business, results
of operations and financial condition could be adversely affected. We use third- party suppliers, service providers and licensors
to supply some of the equipment, hardware, services, software and operational support necessary to provide some of our
products and services. Some of these vendors are our sole source of supply or have, either through contract or as a result of
intellectual property rights, a position of some exclusivity. Some of these vendors do not have a long operating history or may
not be able to continue to supply the products or services we desire. In addition, because of the pace at which technological
innovations occur in our industry, we may not be able to obtain access to the latest technology on reasonable terms. The
termination or disruption in these relationships as a result of contractual disagreements, operational or financial failures on the



part of our vendors, the imposition of tariffs, or other adverse-cvents that prevent vendors from providing the equipment or
services we need, with the level of quality we require, in a timely manner, and at reasonable prices, could result in significant
costs to us and have a negative effect on our ability to provide our products and services. It is also possible that, under some
circumstances, we could be forced to switch to different key vendors. Because of the cost and time lag that can be associated
with transitioning from one vendor to another, our business could be substantially disrupted if we were required to or chose to do
so, especially if the replacement became necessary on short notice. As a result, our business, results of operations and financial
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agreements, treaties or tariffs and their impact on our business. However, changes in United States and foreign trade
policy, including the imposition of new or increased tariffs on foreign goods imported into the United States and used in
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Events such as natural disasters, power outages, accidents, maintenance failures, telecommunications failures, degradation of
plant assets, cyber attacks, terrorist attacks and similar events pose risks of potentially significant service disruptions or possible
shutdowns. While we have developed and maintain systems designed to prevent service disruptions and shutdowns, and we have
developed system redundancy and disaster recovery plans designed to mitigate such network and system- related disruptions and
to expeditiously recover from such events, these measures may be ineffective or inadequate and may not be sufficient for all
eventualities. Any of these events, if experienced by or directed at us or technologies or assets upon which we depend, could
have adverse consequences on our network, infrastructure or facilities, as well as our customers and business, including
degradation of service, service disruption, excessive call volume to call centers, and damage to our or our customers’ equipment
and data. Large expenditures may be necessary to repair or replace damaged property, networks and system infrastructure
following one of the identified or similar events or to protect property, networks and infrastructure from other events in the
future. Moreover, the amount and scope of insurance that we maintain against losses resulting from any such events may not be
sufficient to cover our losses or otherwise adequately compensate us for any disruptions to our business that may result. A
significant shutdown or service disruption could result in damage to our reputation and credibility, customer dissatisfaction and
ultimately a loss of customers or revenue. Any significant loss of customers or revenue, or significant increase in costs of
serving those customers, could adversely affect our growth, financial condition and results of operations. Further, any of such
events could lead to claims against us and could result in regulatory penalties, particularly if we encounter difficulties in
restoring service to our customers on a timely basis or if the related losses are found to be the result of our practices or failures.
The combined effects of extreme weather and climate change may compound this risk. Portions of our geographic service areas
have experienced one or more severe weather and storm events over the past several years. In September 2626-2024 , for
example, portions-of oursonthern-footprint-were-the rain, wind and flooding from Hurricane Helene impacted by-muttipte
storms-our Western North Carolina service area , ineludinghurrieanesDelta-resulting in power outages and Laura;-that
eatsed-stgnifieant-service disruptions to customers as well as damage to our cable network infrastraetare-and-faethities-in
these—-- the areas— area . Severe weather events and other natural disasters, including s-storms, floods , fires , tornadoes, rising
sea levels, solar events, electromagnetic events, erothernataral-disasters;-could result in severe business disruptions, property
damage, prolonged service disruption, significant decreases in revenues and earnings, or significant additional costs, reputational
and regulatory consequences. Fe-In the conduct of our business, we rely on systems, networks and infrastructure to
provide our services to our customers. Additionally, the nature of our business involves the receipt and storage of information
about our customers and employees. We are regularly the target of attempted cyber intrusions, including by means of
hacking, phishing, denial of service attacks and dissemination of computer viruses, ransomware and other malicious
software. We are also targeted by unauthorized parties, including nation states, that seek to gain access to our systems or
facilities and to our proprietary business information. Cyber attacks targeting companies like ours have preeedures-in
plaece-become more frequent and damaging over time (including through the use of AI and machine learning). To the
extent these cyber attacks are successful, our IT systems, networks, and infrastructure could face damage, disruptions,
or shutdowns, and the personal information of our customers and employees could be misappropriated. While we
commit substantial resources to continuously monitor and further develop our network and infrastructure to detect,
protect and respend-te-data-address the risk of unauthorized access, misuse, computer viruses and other events, our
security inetdents-programs and measures do not prevent all intrusions . Hoewever-Further , because the techniques used to
obtain unauthorized access, disable or degrade service, or sabotage systems change frequently and may be difficult to detect for
long periods of time, we may be unable to anticipate these techniques or implement adequate preventive measures. In addition,
hardware, software or applications we develop or procure from third parties may contain defects in design or manufacture or



resources -t-rme—aﬂd—meﬂey—to addressassess—aﬂd—femedy— and our 1nc1dent response efforts may not be effective in all cases. If
our efforts to protect our systems, networks and infrastructure are unsuccessful, or the security of information about our

customers and employees are-unsteeessful-is compromised , a significant data security breach may harm our ability to
provide services to our customers or result in costly government enforcement actions, private litigation and negative publicity
resulting in reputation or brand damage with-eustomers-, and our financial condition and results of operations could suffer. For
example, in November 2019, a phishing attack against employee email accounts resulted in the exposure of certain employees'
email credentials and, as a result, the exposure of information in those accounts including personal information of current and
former employees as well as some customers. We took measures to secure against these attacks and responded by notifying
affected persons, relevant state and federal agencies and law enforcement agencies. While the November 2019 attack was hkas
beencontained both from an exposure and cost perspective, similar attacks could impose costs, liability and reputational harm
that could adversely affect our operations and financial results. While we maintain insurance for cyber incidents, due to policy
terms, limits and exclusions, it may not apply in all cases, and may not be adequate to cover all liabilities . We currently
incorporate Al technology in certain parts of our business operations. Al presents risks and challenges, and its use could
have unintended consequences. Al algorithms and training methodologies may be flawed. Additionally, Al technologies
are complex and rapidly evolving. While we aim to develop and use Al responsibly and attempt to identify and mitigate
ethical and legal issues presented by its use, we may be unsuccessful in identifying or resolving issues before they arise.
The United States has taken initial steps to regulate Al, which could ultimately increase the risks associated with utilizing
Al in our business, including with respect to data protection, privacy, intellectual property infringement and
cybersecurity, or decrease its usefulness. These challenges could adversely affect our reputation or otherwise materially
harm our business . A portion of our workforce is represented by labor unions under established collective bargalnlng
agreements ernegotiating-for-a-firsteontraet. The terms of existing or new collective bargaining agreements can increase our
expenses. Labor disruptions could adversely affect our business, financial condition and results of operations. As of December
31,2023-2024 , approximately 456-400 of our employees were represented by either the Communications Workers of America
(" CWA") or the International Brotherhood of Electrical Workers (" IBEW"). We have existing collective bargaining
agreements with the CWA and IBEW that cover these unionized employees in New York, New Jersey and West Virginia ane-,
which expire at various times between February 2026 through April 2024-2027 threugh-Deeember20626-. The collective
bargaining agreements with the CWA and IBEW covering these groups of employees or any other agreements with unions may
increase our expenses or affect our ability to implement operational changes. Increased unionization of our workforce and any
labor disputes we experience could create disruption or have an adverse effect on our business, financial condition and results of
operations. At December 31, 2823-2024 , we reported approximately $ 31. 9-7 billion of consolidated total assets, of which
approximately $ 22.5-2 billion were intangible. Intangible assets primarily included franchises from city and county
governments to operate cable systems, goodwill, customer relationships and trade names. While we believe the carrying values
of our intangible assets are recoverable, we may not receive any cash in the event of a voluntary or involuntary sale of these
intangible assets, particularly if we were not continuing as an operating business. We urge our stockholders to read carefully the
notes to our consolidated financial statements contained herein, which provide more detailed information about these intangible
assets. Our business has grown significantly as a result of acquisitions, which entail numerous risks including:  distraction of
our management team in identifying potential acquisition targets, conducting due diligence and negotiating acquisition
agreements; ¢ difficulties in integrating the operations, personnel, products, technologies and systems of acquired businesses; ®
difficulties in enhancing our customer support resources to adequately service our existing customers and the customers of
acquired businesses; * the potential loss of key employees or customers of the acquired businesses; ¢ unanticipated liabilities or
contingencies of acquired businesses; ¢ unbudgeted costs which we may incur in connection with pursuing potential acquisitions
which are not consummated; ¢ failure to achieve projected cost savings or cash flow from acquired businesses, which are based
on projections that are inherently uncertain; ¢ fluctuations in our operating results caused by incurring considerable expenses to
acquire and integrate businesses before receiving the anticipated revenues expected to result from the acquisitions; and *
difficulties in obtaining regulatory approvals required to consummate acquisitions, or costs associated with obtaining such
approvals in the form of additional expenses or ongoing conditions on the operation of the business. We also participate in
competitive bidding processes, some of which may involve significant cable systems. We also may sell all or portions of the
businesses we own, including cable systems or business units. If we engage in acquisitions, dispositions or other strategic
transactions in the future, we may incur additional debt, contingent liabilities and amortization expenses, which could materially
adversely affect our business, financial condition and results of operations. We could also issue substantial additional equity
which could dilute existing stockholders. If our acquisitions do not result in the anticipated operating efficiencies, are not
effectively integrated, or result in costs which exceed our expectations, or if our dispositions fail to generate adequate
consideration, result in contingent liabilities, adversely affect our ability to generate revenue or are disruptive to our other
businesses, our business, financial condition and results of operations could be materially adversely affected. The rising
popularity of bandwidth- intensive Internet- based services poses risks for our broadband and wireless services. Examples of
such services include gamlng servnces, the dellvery of Vldeo via streamlng technology and by download and peer- to- peer
file sharing services ;-ga v d delivery-ofvideov vand-by-download-. [f hecavy usage of




bandwidth- intensive broadband and wireless services grows beyond our current expectations or capacity, we may need to incur
more expenses than currently anticipated to expand the bandwidth capacity of our systems or our customers could have a
suboptimal experience when using our broadband or wireless services, which could adversely affect our business, reputation,
financial condition and results of operations. In order to provide quality services at attractive prices, we need the continued
flexibility to develop and refine business models that respond to changing consumer uses and demands and to manage
bandwidth usage efficiently. Our ability to undertake such actions could be restricted by regulatory and legislative efforts to
impose so- called" net neutrality" requirements on broadband communication providers like us that provide broadband services.
For more information, see" Regulation — Broadband." Our business depends on intellectual property rights and on not
infringing on the intellectual property rights of others. We rely on our patents, copyrights, trademarks and trade secrets, as well
as licenses and other agreements with our vendors and other parties, to use our technologies, conduct our operations and sell our
products and services. It is possible that our intellectual property rights are challenged or invalidated by third- party proceedings
and may ultimately not be strong enough to provide meaningful commercial competitive advantage. Third parties have in the
past, and may in the future, assert claims or initiate litigation related to exclusive patent, copyright, trademark and other
intellectual property rights to technologies and related standards that are relevant to us. These assertions have increased over time
as a result of our growth and the general increase in the pace of patent claims assertions, particularly in the United States.
Because of the existence of a large number of patents in the networking field, the secrecy of some pending patents and the rapid
rate of issuance of new patents, we believe it is not always possible to determine with precision in advance whether a particular
service, product or any of their components infringes or will infringe on the patent rights of others. Asserted claims and #er
initiated litigation can include claims against us or our manufacturers, suppliers or customers, alleging infringement of their
proprietary rights with respect to our existing or future products ase-or services or components of those products amre-+or
services. Regardless of the merit of these claims, they can be time- consuming, result in costly litigation and diversion of
technical and management personnel, or require us to modify our business, develop a non- infringing technology, cause us to be
enjoined from use of certain intellectual property, use alternate technology or enter into license and royalty agreements. There
can be no assurance that licenses will be available on acceptable terms and conditions, if at all, or that our indemnification by
our suppliers will be adequate to cover our costs if a claim were brought directly against us or our customers. Furthermore,
because of the potential for high court awards that are not necessarily predictable and the high cost of litigation, it is not unusual
to find even arguably unmeritorious claims settled for significant amounts. If any infringement or other intellectual property
claim made against us by any third- party is successful, if we are required to indemnify a customer with respect to a claim
against the customer, or if we fail to modify our business, develop non- infringing technology, use alternate technology or
license the proprietary rights on commercially reasonable terms and conditions, our business, financial condition and results of
operations could be materially adversely affected. The law in most cases limits the liability of private network operators for
information carried on, stored on or disseminated through their networks. However, these limitations on liability are subject to
certain exceptions and the contours of those exceptions are not fully settled. Among other things, the limitation of copyright
liability for network operators with respect to materials transmitted over their networks is conditioned upon the network
operators’ terminating the accounts of repeat infringers in certain circumstances, and the law is unsettled as to the circumstances
in which such termination is required to maintain the operator’ s limitation of liability. As such, we could be exposed to legal
claims relating to content disseminated on our networks asd-or asserting that we are not eligible for statutory limitations on
liability for network operators with respect to such content. Claims could involve matters such as defamation, invasion of
privacy or copyright infringement. For example, we two-eemplaints-have been in active litigation on two recent cases relating
to copyright infringement, one of which is ongoing and one of which has been settled. Each of the complaints were filed in
the U. S. District Court for the Eastern District of Texas aleging-and alleged that certain of our Internet subscribers infringed
the plaintiffs' copyrighted works. There can be no assurance as to the outcome of sueh-these types of titigations— litigation . We
may incur significant costs in defending these or similar actions, and if we need to take measures to reduce our exposure to
these risks or are required to pay damages in relation to, such claims or choose to settle such claims, our business, reputation,
financial condition and results of operations could be materially adversely affected. See" Note 17. Commitments and
Contingencies — Legal Matters." Our operational results have depended, and our future results will depend upon the retention
and continued performance of our management team. The competitive environment for management talent in the broadband
communications industry could adversely impact our ability to retain and hire new key employees for management positions.
The loss of the services of key members of management and the inability or delay in hiring new key employees could adversely
affect our ability to manage our business and our future operational and financial results . The success of our business is also
dependent on our ability to recruit qualified and skilled professionals, including those who are citizens of other countries.
Immigration laws in the U. S. are subject to legislative and regulatory changes, as well as variations in the standards of
application and enforcement. It is difficult to predict the events that could affect immigration laws or their enforcement,
and the resulting restrictive impact on our ability to obtain or renew work visas for our professionals. If immigration
laws are changed or if new and more restrictive government regulations are enacted or enforcement is increased, our
access to qualified and skilled professionals may be limited . Our ability to attract and retain customers depends, in part, upon
the external perceptions of Altice USA, which in turn may be affected by the Altice brand and Mr. Drahi' s reputation and the
quality of Altice products outside the U. S. and corporate and management integrity. The broadband communications and video
services industry is by its nature more prone to reputational risks than other industries. This has been compounded in recent
years by the free flow of unverified information on the Internet and on social media. Impairment of, including any loss of
goodwill or reputational advantages, the Altice brand or Mr. Drahi' s reputation H#rmarkets-in-whieh-we-do-noteperate-could
adversely affect current and future customers', regulators', investors' and others' perception of Altice USA. Our performance is
subject to global economic conditions and the related impact on consumer spending levels. Continued uncertainty about global



economic conditions poses a risk as consumers and businesses may postpone spending in response to tighter credit,
unemployment, negative financial news, and #er-declines in income or asset values, which could have a material negative effect
on demand for our products and services. As our business depends on consumer discretionary spending, our results of operations
are sensitive to changes in macroeconomic conditions. Our customers may have less money for discretionary purchases as a
result of inflation, job losses, foreclosures, bankruptcies, increased fuel and energy costs, higher interest rates, higher taxes,
reduced access to credit, and lower home values. These and other economic factors could adversely affect demand for our
products, which in turn could adversely affect our financial condition and results of operations. Online piracy of entertainment
and media content could result in reduced revenues and increased expenditures which could materially harm our business,
financial condition and results of operations. Online entertainment and media content piracy is extensive in many parts of the
world and is made easier by technological advances. This trend facilitates the creation, transmission and sharing of high - quality
unauthorized copies of entertainment and media content. The proliferation of unauthorized copies of this content will likely
continue, and if it does, could have an adverse effect on our business, financial condition and results of operations because these
products could reduce the demand for and revenue we receive from our products. Additionally, in order to contain this problem,
we may have to implement elaborate and costly security and antipiracy measures, which could result in significant expenses and
losses of revenue. There can be no assurance that even the highest levels of security and anti- piracy measures will prevent
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Our business is subject to extensive governmental legislation and regulation, which could adversely affect our business, increase
our operational and administrative expenses and limit our revenues. Regulation of the cable, telephone, mobile, and broadband
industries imposes operational and administrative expenses and limits their revenues. We operate in all of these industries and
are therefore subject to, among other things: * rules governing the provisioning and marketing of cable equipment and
compatibility with new digital technologies; * rules governing the manner in which we advertise, market or price our products
and services in the marketplace, and how we position those products and services against competing products and services; ®
rules and regulations relating to data protection and customer and employee privacy; ¢ rules establishing limited rate regulation
of video service; ¢ rules governing the copyright royalties that must be paid for retransmitting broadcast signals; ¢ rules
governing when a cable system must carry a particular broadcast station and when it must first obtain retransmission consent to
carry a broadcast station; ¢ rules governing the provision of channel capacity to unaffiliated commercial leased access
programmers; * rules limiting the ability to enter into exclusive agreements with MDUs and control inside wiring; ¢ rules for
cable franchise renewals and transfers; ¢ other requirements covering a variety of operational areas such as equal employment
opportunity, emergency alert systems, disability access, technical standards and customer service and consumer protection
requirements; * rules, regulations and regulatory policies relating to the provision of broadband service, including" net
neutrality" requirements; * rules, regulations and regulatory policies relating to the provision of telephony services; and ¢ rules,
regulations and regulatory policies relating to licensed mobile network operators, wholesale access to mobile networks by
resellers or MVNOs, and regulation of the prices, terms, or service provided by mobile operators. Many aspects of these
regulations are currently the subject of judicial proceedings and administrative or legislative proposals. There are also efforts to
amend or expand the federal, state and local regulation of some of our cable systems, which may compound the regulatory risks
we already face, and proposals that might make it easier for our employees to unionize. The Permanent Internet Tax Freedom
Act prohibits many taxes on Internet access service and the Federal Communications Commission has issued orders affirming
that states and localities may not exercise their franchising authority to regulate our non- cable services, but certain states and
localities are considering new taxes and fees on our provision of cable, broadband, and telecommunications taxes that could
increase operating expenses. Certain states are also considering adopting energy efficiency regulations governing the operation
of equipment that we use, which could constrain innovation. Congress periodically considers whether to rewrite the entire



Communications Act, or to adopt more focused changes to that Act, to account for changes in the communications marketplace.
Congress has in the past considered, and continues to consider, additional regulations on cable providers and ISPs to address
specific consumer or customer issues. In response to recent data breaches and increasing concerns regarding the protection of
consumers' personal information, Congress, states, and regulatory agencies are considering the adoption of new privacy and
data security laws and regulations that could result in additional privacy, as well as network and information security,
requirements for our business. These new laws, as well as existing legal and regulatory obligations, could require significant
expenditures. Additionally, there have been statements by federal government officials indicating that some laws and regulations
applicable to our industry may be repealed or modified in a way that could be favorable to us and our competitors. There can be
no assurance that any such repeal or modification will be beneficial to us or will not be more beneficial to our current and future
competitors. Our cable system franchises are subject to non- renewal or termination. The failure to renew a franchise in one or
more key markets could adversely affect our business. Our cable systems generally operate pursuant to franchises, permits and
similar authorizations issued by a state or local governmental authority controlling the public rights- of- way. Some franchises
establish comprehensive facilities and service requirements, as well as specific customer service standards and monetary
penalties for non- compliance. In many cases, franchises are terminable if the franchisee fails to comply with significant
provisions set forth in the franchise agreement governing system operations. Franchises are generally granted for fixed terms
and must be periodically renewed. Franchising authorities may resist granting a renewal if either past performance or the
prospective operating proposal is considered inadequate. Franchise authorities often demand concessions or other commitments
as a condition to renewal. In some instances, local franchises have not been renewed at expiration, and we have operated and are
operating under either temporary operating agreements or without a franchise while negotiating renewal terms with the local
franchlslng authorltles As of December 31 %92—3—2024 We—e-ﬁour 1argest -&aﬁeh-tses—— franchlse , namely-the-Fownrof

AN ; P d-the-New York City franehise-,
comprising apprOXImately 279 thousand 3%9—999—V1deo custorners were-was explred We are currently lawfully operating in
these-this franchisc areas— area under temporary authority recognized by the State of New York. In addition, Lightpath holds a
franchise from New York City that expired on December 20, 2008 and the renewal process is pending. We believe New York
City is treating the expiration date of this franchise as extended until a formal determination on renewal is made, but there can
be no assurance that we will be successful in renewing this franchise on anticipated terms or at all. We expect to renew or
continue to operate under all or substantially all of our franchises. The traditional cable franchising regime has undergone
significant change as a result of various federal and state actions. Some state franchising laws do not allow incumbent operators
like us to immediately opt into favorable statewide franchising as quickly as new entrants, and often require us to retain certain
franchise obligations that are more burdensome than those applied to new entrants. There can be no assurance that we will be
able to comply with all significant provisions of our franchise agreements and certain of our franchisors have from time to time
alleged that we have not complied with these agreements. Additionally, although historically we have renewed our franchises
without incurring significant costs, there can be no assurance that we will be able to renew, or to renew on terms as favorable,
our franchises in the future. A termination of or a sustained failure to renew a franchise in one or more key markets could
adversely affect our business in the affected geographic area. Our cable system franchises are non- exclusive. Accordingly, local
and state franchising authorities can grant additional franchises and create competition in market areas where none existed
previously, resulting in overbuilds, which could adversely affect our results of operations. Cable systems are operated under
non- exclusive franchises historically granted by local authorities. More than one cable system may legally be built in the same
area, which is referred to as an overbuild. It is possible that a franchising authority might grant a second franchise to another
cable operator and that such franchise might contain terms and conditions more favorable than those afforded to us. Although
entry into the cable industry involves significant cost barriers and risks, well- financed businesses from outside the cable
industry, such as online service providers, or public utilities that already possess fiber optic and other transmission lines in the
areas they serve, may over time become competitors. In addition, there are a few cities that have constructed their own cable
systems, in a manner similar to city- provided utility services, and private cable companies not affiliated with established local
exchange carriers have also demonstrated an interest in constructing overbuilds. We believe that for any potential competitor to
be successful, such competitor' s overbuild would need to be able to serve the homes and businesses in the overbuilt area with
equal or better service quality, on a more cost- effective basis than we can. In some cases, local government entities and
municipal utilities may legally compete with us without securing a local franchise or on more favorable franchise terms. In
recent years, federal legislative and regulatory proposals have sought to facilitate the ability of municipalities to construct and
deploy broadband facilities that could compete with our cable systems, and in the past three years, state and local governments
have received substantial federal broadband subsidies that can be used to construct and operate such networks. In addition,
certain telephone companies and competitive broadband providers have obtained or are seeking authority to operate in
communities through a local franchise or other form of right- of- way authority. As a result, competing operators may build
systems in areas in which we hold franchises. The FCC has adopted rules that streamline entry for new competitors (including
those affiliated with telephone companies) and reduce franchising burdens for these new entrants. The FCC subsequently
extended more modest relief to incumbent cable operators like us, affirming that the Communications Act bars states and
localities from exercising their cable franchising authority to regulate cable operators’ non- cable services, and subjecting certain
fees for access to the right- of- way and certain in- kind payments obligations to the statutory cap on franchise fees. The FCC’ s
order was challenged by several municipalities and substantially upheld by the U. S. Sixth Circuit Court of Appeals on appeal,
although the court curtailed the relief related to in- kind contributions. Local franchising authorities have the ability to impose
additional regulatory constraints on our business, which could reduce our revenues or increase our expenses. In addition to the
franchise agreement, local franchising authorities in some jurisdictions have adopted cable regulatory ordinances that further
regulate the operation of cable systems. This additional regulation increases the cost of operating our business. For example,




some local franchising authorities impose minimum customer service standards on our operations. There are no assurances that
the local franchising authorities will not impose new and more restrictive requirements. Further regulation of the cable industry
could restrict our marketing options or impair our ability to raise rates to cover our increasing costs. The cable industry has
operated under a federal rate regulation regime for more than three decades. Currently, rate regulation by franchising authorities
is strictly limited to the basic service tier and associated equipment and installation activities. A franchising authority that
wishes to regulate basic cable service offered by a particular cable system must certify and demonstrate that the cable system is
not subject to" effective competition" as defined by federal law. Our franchise authorities have not certified to exercise this
limited rate regulation authority. If any of our local franchising authorities obtain certification to regulate rates, they would have
the power to reduce rates and order refunds on the rates charged for basic service and equipment, which could reduce our
revenues. The FCC and Congress also continue to be concerned that cable rate increases are exceeding inflation. It is possible
that either the FCC or Congress will adopt more extensive rate regulation for our video services or regulate our other services,
such as broadband and telephony services, which could impede our ability to raise rates, or require rate reductions. Recent FCC
price regulation initiatives are described in Regulation — Cable Television — Pricing and Packaging. To the extent we are
unable to raise our rates in response to increasing costs, or are required to reduce our rates, our business, financial condition,
results of operations and liquidity will be materially adversely affected. There has been legislative and regulatory interest in
requiring cable operators to offer historically bundled programming services on an a la carte basis. It is possible that new
marketing restrictions could be adopted in the future. These restrictions could affect how we provide, and limit, customer
equipment used in connection with our services and how we provide access to video programming beyond conventional cable
delivery. A number of state and local regulatory authorities have imposed or seek to impose price- or price- related regulation
that we believe is inconsistent with FCC direction, and these efforts, if successful, will diminish the benefits of deregulation and
hamper our ability to compete with our largely unregulated competitors. We brought a challenge in federal and state court
against one such attempt to regulate our pricing by the New Jersey Board of Public Utilities, but that regulation was upheld by
the New Jersey Supreme Court. In addition, in the past, there has been interest at the FCC and in Congress in proposals that
would allow customers to receive cable service without having to rent a set- top box from their cable operator. These proposals
could, if adopted, adversely affect our relationship with our customers and programmers and our operations. It is also possible
that regulations will be adopted affecting the negotiations between MVPDs (like us) and programmers. While these regulations
might provide us with additional rights and protections in our programming negotiations, they might also limit our flexibility in
ways that adversely affect our operations. Pole attachments are cable wires that are attached to utility poles. Cable system pole
attachments to utility poles operated by investor- owned utilities historically have been regulated at the federal or state level,
generally resulting in favorable pole attachment rates and rights for attachments used to provide cable service. Adverse changes
in the current pole attachment approach could result in a substantial increase in our pole attachment costs. Moreover, expansion
of our business into new areas, including areas where poles are operated by electric cooperatives or municipalities not subject to
FCC or state regulation, may be frustrated by delays, capacity constraints," makeready" demands or the general inability to
secure appropriate pole or conduit rights, as well as higher pole and conduit access costs. Cable operators also face significant
regulation affecting the carriage of broadcast and other programming channels. We can be required to devote substantial
capacity to the carriage of programming that we might not otherwise carry voluntarily, including certain local broadcast signals;
local public, educational and governmental access programming; and unaffiliated, commercial leased access programming
(channel capacity designated for use by programmers unaffiliated with the cable operator). Regulatory changes in this area
could disrupt existing programming commitments and contracts , interfere with our preferred use of limited channel capacity
and limit our ability to offer services that would maximize our revenue potential. It is possible that other legal restraints will be
adopted limiting our discretion over programming decisions. On February 26, 2015, the FCC adopted a new" net neutrality" or
Open Internet order (the" 2015 Order") that: (1) reclassified broadband Internet access service from an information service to a
Title I common carrier service, (2) applied certain existing Title II provisions and associated regulations; (3) forbore from
applying a range of other existing Title II provisions and associated regulations, but to varying degrees indicated that this
forbearance may be only temporary and (4) issued new rules expanding disclosure requirements and prohibiting blocking,
throttling, paid prioritization and unreasonable interference with the ability of end users and edge providers to reach each other.
The 2015 Order also subjected broadband providers' Internet traffic exchange rates and practices to potential FCC oversight and
created a mechanism for third parties to file complaints regarding these matters. The 2015 Order could have had a material
adverse impact on our business by limiting our ability to efficiently manage our cable systems and respond to operational and
competitive challenges. In December 2017, the FCC adopted an order (the" 2017 Order") that in large part reverses the 2015
Order and reestablishes the" information service" classification for broadband services. The 2017 Order was affirmed in part on
appeal in October 2019 insofar as it classified broadband Internet access services as information services subject to lesser federal
regulation. However, the 2017 Order was also vacated in part on appeal insofar as it preempted states from subjecting
broadband Internet access services to any requirements more stringent than the federal requirements As a result, the precise
extent to which state rules may impose such requrrernents on broadband Internet access service provrders as Well as other
regulatrons that dlffer from federal requrrements is not fully settled Addittona pgress-and-som eonstde

-I-nteﬂaet—tfa-fﬁe—A number of states, 1nclud1ng Cahforma and New York have adopted leglslatron and #efexecutlve orders that
apply" net neutrality" rules to ISPs. The California legislation took effect in March 2021 —Addittenratty-, and was upheld in
2023-2022 by the Ninth Circuit Court of Appeals against a challenge by internet service providers. New York has in
place an executive order that requires entities contracting with state agencies to commit to and certify compliance with
net neutrallty principles across the market. In 2024 the FCC propesed-reelassifying— reclassified broadband service as a
common carrier telecommunications service and reinstituting reinstituted net neutrality rules substantially similar to those in



the 2015 Order. #is-pessible-The 2024 Order was stayed and, in 2025, vacated by the Sixth Circuit Court of Appeals. The
court’ s decision may be appealed. New York and New Jersey each has in place an executive order that requires entities
contracting with state agencies to commit to and certify compliance with net neutrality principles across the market.
These state net neutrality requirements currently remain in place notwithstanding the court decision overturning the
FCC’ s witlgivestatesteewayto-adopt-theirownnet neutrality rules or-. In other—- the wake requirements-applieable-to-terms
orprieing-of the Sixth Circuit decision, Congress may consider legislation codifying some form of “ net neutrality ” rules.
The FCC or Congress could also address the extent to which states may also impose such rules or otherwise regulate
broadband service —'Phe—FGGts%aqaeeted—te—aet—en—ﬂﬁs—pfepesal—by—rmd-%@% While neither the FCC nor states Currently
regulate the price for broadband services generally, the state of New York enacted legislation that would regulate the price and
terms for the broadband service offered to low- income households. This law was enjoined by a New York federal court, and
but the rulingis-eurrently-injunction was vacated on appeal and the Supreme Court has declined to hear an appeal. A
petition for the Supreme Court to reconsider that denial remains pending . Numerous states are also seeking to impose
price caps on broadband service provided to low- income households as a condition of awarding subsidies for the construction
of broadband networks to unserved and underserved areas. We offer telephone services over our broadband network and
continue to develop and deploy interconnected VoIP services. The FCC has ruled that competitive telephone companies that
support VoIP services, such as those that we offer to our customers, are entitled to interconnect with incumbent providers of
traditional telecommunications services, which ensures that our VoIP services can operate in the market. It remains unclear
precisely to what extent federal and state regulators will subject VoIP services to traditional telephone service regulation.
Expanding our offering of these services may require us to obtain certain authorizations, including federal and state licenses. We
may not be able to obtain such authorizations in a timely manner, or conditions could be imposed upon such licenses or
authorizations that may not be favorable to us. The FCC has already extended certain traditional telecommunications
requirements, such as E911 capabilities, USF contribution, CALEA, measures to protect Customer Proprietary Network
Information, customer privacy, disability access, number porting, battery back- up, network outage reporting, rural call
completion reporting and other regulatory requirements to many VoIP providers such as us. If additional telecommunications
regulations are applied to our VoIP service, it could cause us to incur additional costs and may otherwise materially adversely
impact our operations. In 2011, the FCC released an order significantly changing the rules governing intercarrier compensation
for the origination and termination of telephone traffic between interconnected carriers. In 2020, the FCC adopted further
reforms to 1ntercarr1er Compenqatlon for the orlglnatlon of certain Callq Theseﬂ-les—have—resul-ted—rn—a—sﬂsst&fﬁia-l—deefe&se—iﬂ

-payments—ln -September—ZOl() we launched our mob11e service using our own core 1nfra§tructure and our 1MVNO agreement%
with Sprint (now T- Mobile) and other roaming partners, including AT & T. Our iMVNO service is subject to many of the same
FCC regulations as traditional mobile service as well as some state and local regulations. The FCC or other regulatory
authorities may adopt new or different regulations for iMVNOs or mobile carriers, or impose new fees, which could adversely
affect our service or the business opportunity generally. Our systems depend on physical facilities, including transmission
equipment and miles of fiber and coaxial cable. Significant portions of those physical facilities occupy public rights- of- way
and are subject to local ordinances and governmental regulations. Other portions occupy private property under express or
implied easements, and many miles of the cable are attached to utility poles governed by pole attachment agreements. No
assurances can be given that we will be able to maintain and use our facilities in their current locations and at their current costs.
Changes in governmental regulations or changes in these relationships could have a material adverse effect on our business and
our results of operations. We may be adversely affected if other parties are able to get government subsidies to overbuild
our plant, or if subsidies we receive to construct facilities or support low- income subscribers run out. As part of various
government initiatives including the American Rescue Plan Act and the Infrastructure Investment and Jobs Act, federal and state
governments have made available subsidies to entities deploying broadband to areas deemed to be" unserved" or" underserved,"
and have in some cases funded overbuilds. We and many other entities, including broadband services competitors and new
entrants into such services, have applied for and-or received these funds. We have generally opposed such subsidies when
directed to areas that we serve and have deployed broadband capable networks. Despite those efforts, we could be placed at a
competltlve dlsadvantage if rec1p1ents use the%e funds to qubsldlze services that Compete W1th our broadband services. From n

Y54 ; ; g-Sitree December 31 2021 through June 1, 2024 the ACP has
prov1ded broadband prov1der§ with a monthly relmburqement of up to $ 30 (up to $ 75 in Tribal areas) to offset the costs of
providing a subscriber bill credit for broadband service to qualified ACP- enrolled low- income households. Funding for We
eurrently-reeetve-reimbursement-from-the ACP ended on June 1, 2024 . We cannot predict whether Congress will authorize
addltlonal hew—ﬂae—wrnd—deﬁm—aﬁd-eenehisten—e%ﬂae—ACP withaffeetour— or other funding broadband-business;ineluding-onr
. An active, liquid trading market for our Class B
common itock has not developed and we cannot assure you that an actlve liquid trading market will develop in the future.
Holders of shares of our Class B common stock may need to convert them into shares of our Class A common stock to realize
their full potential value, which over time could further concentrate voting power with remaining holders of our Class B
common stock. Our Class B common stock is not listed on the NYSE or any other stock exchange and we do not currently
intend to list our Class B common stock on the NYSE or any other stock exchange. There is currently no active, liquid trading
market for the Class B common stock and we cannot assure you that an active trading market will develop or be sustained at

any time in the future. If an active market is not developed or sustained, the price and liquidity of the Class B common stock
may be adversely affected. Because the Class B common stock is unlisted, holders of shares of Class B common stock may
need to convert them into shares of our Class A common stock, which is listed on the NYSE, in order to realize their full




potential value. Sellers of a significant number of shares of Class B common stock may be more likely to convert them into
shares of Class A common stock and sell them on the NYSE. This could over time reduce the number of shares of Class B
common stock outstanding and potentially further concentrate voting power with remaining holders of Class B common stock.
Our stockholders' percentage ownership in us may be diluted by future issuances of capital stock, which could reduce their
influence over matters on which stockholders vote. Pursuant to our amended and restated certificate of incorporation, our Board
of Directors has the authority, without action or vote of our stockholders, to issue all or any part of our authorized but unissued
shares of Class A common stock, including shares issuable upon the exercise of options, Class B common stock, Class C
common stock or shares of our authorized but unissued preferred stock. We may issue such capital stock to meet a number of
our business needs, including funding any potential acquisitions or other strategic transactions. Future issuances of Class A
common stock, Class B common stock or voting preferred stock could reduce our stockholders' influence over matters on which
our stockholders vote and, in the case of issuances of preferred stock, would likely result in their interest in us being subject to
the prior rights of holders of that preferred stock. Because we have no current plans to pay cash dividends on our Class A
common stock or Class B common stock for the foreseeable future, our stockholders may not receive any return on investment
unless they sell their Class A common stock or Class B common stock. We intend to retain future earnings, if any, for future
operations, expansion and debt repayment and have no current plans to pay any cash dividends for the foreseeable future. The
declaration, amount and payment of any future dividends on shares of Class A common stock and shares of Class B common
stock will be at the sole discretion of our Board of Directors. Our Board of Directors may take into account general and
economic conditions, our financial condition and results of operations, our available cash and current and anticipated cash needs,
capital requirements, contractual, legal, tax and regulatory restrictions and implications on the payment of dividends by us to our
stockholders or by our subsidiaries to us and such other factors as our Board of Directors may deem relevant. In addition, our
ability to pay dividends is limited by covenants contained in the agreements governing our existing indebtedness and may be
limited by covenants contained in any future indebtedness we or our subsidiaries incur. As a result, our stockholders may not
receive any return on an investment in our Class A common stock or Class B common stock unless our stockholders sell our
Class A common stock or Class B common stock. The sale of substantial amounts of shares of our Class A common stock
(including shares of Class A common stock issuable upon conversion of shares of our Class B common stock), or the perception
that such sales could occur, could cause the prevailing market price of shares of our Class A common stock to decline. These
sales, or the possibility that these sales may occur, also might make it more difficult for us to sell equity securities in the future
at a time and at a price that we deem appropriate. As of December 31, 2023-2024 , we had a total of 24279 . 8-0 million shares
of Class A common stock outstanding and 184. 2 million shares of Class B common stock outstanding. Any shares held by our
affiliates, as that term is defined under Rule 144 (" Rule 144") of the Securities Act of 1933, as amended (the" Securities Act"),
including Next Alt and its affiliates, may be sold only in compliance with certain limitations. Pursuant to a stockholders and
registration rights agreement between us, Next Alt, Altice Burope-N. V. and certain former shareholders, the Altice parties
thereto have the right, subject to certain conditions, to require us to register the sale of their shares of our Class A common stock,
or shares of Class A common stock issuable upon conversion of shares of our Class B common stock, under the Securities Act.
Registration of any of these outstanding shares of capital stock would result in such shares becoming freely tradable without
compliance with Rule 144 upon effectiveness of the registration statement, except for shares received by individuals who are
our affiliates. If these stockholders exercise their registration rights and sell shares of common stock, or if the market perceives
that they intend to sell such shares, the market price of our Class A common stock could drop significantly. These factors could
also make it more difficult for us to raise additional funds through future offerings of our Class A common stock or Class B
common stock or other securities. In the future, we may also issue our securities in connection with investments or acquisitions.
The number of shares of our Class A common stock, Class B common stock or Class C common stock issued in connection
with an investment or acquisition could constitute a material portion of then- outstanding shares of our Class A common stock
and Class B common stock. Any issuance of additional securities in connection with investments or acquisitions may result in
additional dilution to our stockholders. In addition, to #Next-Adt—stenders-foreelose-on-the shares-extent large holders of our
€lassA-and-ClassB-common stock tt-haspledged-- pledge some or all of i-eonneetion-vwith-eertain-transactions;-sueh-lenders
may-have-the rightto-aequire-andselsueh-shares they own as collateral for loans , swhieh-the forced sale of the common
stock subject to a pledge into the market in a short period could eatse-negatively impact the market price of our €lass#
common stock te-drep-signifteantty— The tri- class structure of Altice USA common stock has the effect of concentrating voting
control with Next Alt. This will limit or preclude our stockholders' ability to influence corporate matters, including the election
of directors, amendments of our organizational documents and any merger, consolidation, sale of all or substantially all of our
assets or other major corporate transaction requiring stockholder approval. Shares of Class B common stock will not
automatically convert to shares of Class A common stock upon transfer to a third- party. Each share of Class B common stock is
entitled to twenty- five votes per share and each share of Class A common stock is entitled to one vote per share. If we issue any
shares of Class C common stock, they will be non- voting. Because of the twenty- five- to- one voting ratio between our Class B
common stock and Class A common stock, a majority of the combined voting power of our capital stock is controlled by Next
Alt. This allows Next Alt to control all matters submitted to our stockholders for approval until such date as Next Alt ceases to
own, or to have the right to vote, shares of our capital stock representing a majority of the outstanding votes. This concentrated
control will limit or preclude our stockholders' ability to influence corporate matters for the foreseeable future, including the
election of directors, amendments of our organizational documents and any merger, consolidation, sale of all or substantially all
of our assets or other major corporate transaction requiring stockholder approval. The disparate voting rights of Altice USA
common stock may also prevent or discourage unsolicited acquisition proposals or offers for our capital stock that our
stockholders may feel are in their best interest as one of our stockholders. Shares of our Class B common stock are convertible
into shares of our Class A common stock at the option of the holder at any time. Our amended and restated certificate of



incorporation does not provide for the automatic conversion of shares of Class B common stock upon transfer under any
circumstances. The holders of Class B common stock thus will be free to transfer them without converting them into shares of
Class A common stock. As of February 8-7 , 2824-2025 , Next Alt and other entities controlled by Patrick Drahi own or have the
right to vote approximately 49-41 % of our issued and outstanding Class A and Class B common stock, which represents
approximately 95-94 % of the voting power of our outstanding capital stock. So long as Next Alt continues to control a majority
of the voting power of our capital stock, Next Alt and, through his control of Next Alt, Mr. Drahi, will be able to significantly
influence the composition of our Board of Directors and thereby influence our policies and operations, including the
appointment of management, future issuances of Altice USA common stock or other securities, the payment of dividends, if any,
on Altice USA common stock, the incurrence or modification of debt by us, amendments to our amended and restated certificate
of incorporation and amended and restated bylaws and the entering into extraordinary transactions, and their interests may not in
all cases be aligned with our stockholders' interests. In addition, Next Alt may have an interest in pursuing acquisitions,
divestitures and other transactions that, in its judgment, could enhance its investment or improve its financial condition, even
though such transactions might involve risks to our stockholders. For example, Next Alt could cause us to make acquisitions that
increase our indebtedness or cause us to sell revenue- generating assets. In addition, Next Alt is able to determine the outcome of
all matters requiring stockholder approval and is able to cause or prevent a change of control of the Company or a change in the
composition of our Board of Directors and could preclude any unsolicited acquisition of the Company. The concentration of
ownership could deprive our stockholders of an opportunity to receive a premium for their shares of our Class A common stock
or Class B common stock as part of a sale of the Company and ultimately might affect the market price of our Class A common
stock. If conflicts arise between us and Next Alt, these conflicts could be resolved in a manner that is unfavorable to us and as a
result, our business, financial condition and results of operations could be materially adversely affected. In addition, if Next Alt
ceases to control us, our business, financial condition and results of operations could be adversely affected. Anti- takeover
provisions in our organizational documents could delay or prevent a change of control transaction. Certain provisions of our
amended and restated certificate of incorporation and amended and restated bylaws may have an anti- takeover effect and may
delay, defer or prevent a merger, acquisition, tender offer, takeover attempt or other change of control transaction that a
stockholder might consider in its best interest, including those attempts that might result in a premium over the market price for
the shares held by our stockholders. These provisions provide for, among other things: ¢ a tri- class common stock structure, as
a result of which Next Alt generally will be able to control the outcome of all matters requiring stockholder approval, including
the election of directors and significant corporate transactions, such as a merger or other sale of our company or its assets; * the
ability of our Board of Directors to, without further action by our stockholders, fix the rights, preferences, privileges and
restrictions of up to an aggregate of 100, 000, 000 shares of preferred stock in one or more series and authorize their issuance;
and ¢ the ability of stockholders holding a majority of the voting power of our capital stock to call a special meeting of
stockholders. These anti- takeover provisions could make it more difficult for a third- party to acquire us, even if the third-
party' s offer may be considered beneficial by many of our stockholders. As a result, our stockholders may be limited in their
ability to obtain a premium for their shares of our Class A common stock. In addition, so long as Next Alt controls a majority of
our combined voting power it will be able to prevent a change of control of the Company. Under Delaware law, the board of
directors has a duty to act with due care and in the best interests of all of our stockholders, including the holders of all classes of
Altice USA common stock. Principles of Delaware law established in cases involving differing treatment of multiple classes of
stock provide that a board of directors owes an equal duty to all common stockholders regardless of class and does not have
separate or additional duties to any group of stockholders. As a result, in some circumstances, our Board of Directors may be
required to make a decision that could be viewed as adverse to the holders of one class of Altice USA common stock. Under the
principles of Delaware law and the business judgment rule, holders may not be able to successfully challenge decisions that they
believe have a disparate impact upon the holders of one class of our stock if our Board of Directors is disinterested and
independent with respect to the action taken, is adequately informed with respect to the action taken and acts in good faith and in
the honest belief that the board is acting in the best interest of all of our stockholders. We are a" controlled company" within the
meaning of the rules of the NYSE. As a result, we qualify for, and rely on, exemptions from certain corporate governance
requirements that would otherwise provide protection to stockholders of other companies. Next Alt controls a majority of the
voting power of our capital stock. As a result, we are a" controlled company" within the meaning of the corporate governance
standards of the NYSE. Under these rules, a company of which more than 50 % of the voting power is held by an individual,
group or another company is a" controlled company" and may elect not to comply with certain corporate governance
requirements, including: ¢ the requirement that a majority of our Board of Directors consists of" independent directors" as
defined under the rules of the NYSE; and ¢ the requirement that we have a governance and nominating committee. Consistent
with these exemptions, we will continue not to have a majority of independent directors on our Board of Directors or a
nominating and governance committee. Accordingly, our stockholders will not have the same protections afforded to
stockholders of companies that are subject to all of the corporate governance requirements of the NYSE. The trading market for
our Class A common stock will be influenced by the research and reports that industry or securities analysts publish about us or
our business. We do not have any control over these analysts. If one or more of these analysts cease coverage of us or fail to
publish reports on us regularly, we could lose visibility in the financial markets, which in turn could cause our stock price or
trading volume to decline. Moreover, if one or more of the analysts who cover us downgrades our Class A common stock, or if
our operating results do not meet their expectations, the market price of our Class A common stock could decline. We were the
defendant in a securities class action litigation related to our 2017 initial public offering (" IPO Litigation") which was settled
and approved by the court in February 2022, and we may be subject to additional securities class action litigation in the future.
In the past, securities class action litigation has often been instituted against companies whose securities have experienced
periods of volatility in market price. Securities litigation brought against us following volatility in the price of our Class A



common stock, regardless of the merit or ultimate results of such litigation, could result in substantial costs, which would hurt
our financial condition and results of operations and divert management' s attention and resources from our business. While the
IPO Litigation is resolved, there can be no assurance that other securities class action litigation, if instituted in the future, will
not materially and adversely affect our financial condition and results of operations. Our amended and restated bylaws provide
that the Court of Chancery of the State of Delaware is the exclusive forum for substantially all disputes between us and our
stockholders, which could limit our stockholders' ability to obtain a favorable judicial forum for disputes with us or our
directors, officers or other stockholders. Our amended and restated bylaws provide that the Court of Chancery of the State of
Delaware (or, if the Court of Chancery does not have jurisdiction, another state or federal court located in the State of Delaware)
is the exclusive forum for: (i) any derivative action or proceeding brought in our name or on our behalf; (ii) any action asserting
a breach of fiduciary duty; (iii) any action asserting a claim against us arising under the General Corporation Law of the State of
Delaware; (iv) any action regarding our amended and restated certificate of incorporation or our amended and restated bylaws;
or (v) any action asserting a claim against us that is governed by the internal affairs doctrine. Our amended and restated bylaws
permit our Board of Directors to approve the selection of an alternative forum. Unless waived, this exclusive forum provision
may limit a stockholder' s ability to bring a claim in a judicial forum that it finds favorable for disputes with us or our directors,
officers or other stockholders, which may discourage such lawsuits against us and our directors, officers and other stockholders.
Alternatively, if a court were to find this provision in our amended and restated bylaws to be inapplicable or unenforceable in an
action, we may incur additional costs associated with resolving such action in other jurisdictions, which could adversely affect
our business, financial condition and results of operations.



