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The Beeause-ofthe-following faeters-is only a summary of the principal risks that may materially adversely affect our
business, financial condition, results of operations and cash flows. The following should be read in conjunction with the
more complete discussion of the risks we face, which are set forth more fully below. Strategic Risks « We substantially
depend on acceptance of our products and services by law enforcement agencies throughout the world. If law
enforcement agencies do not continue to purchase and use our products and services, our business prospects, operating
results and financial condition will be materially adversely affected. « We substantially depend on sales of our CEDs, and
if these products do not continue to be widely accepted, our business prospects, operating results and financial condition
will be diminished. ¢ If we are unable to design, introduce, sell and deploy new products or new product features
successfully, our business and financial results could be adversely affected. « We face risks associated with rapid
technological change and new competing products. * Our future success depends on our ability to expand sales through
direct sales and distributors and our inability to increase direct sales or recruit new distributors would negatively affect
our sales. * Negative publicity could adversely impact sales, which could cause our revenues or operating results to
decline. * Acquisitions of, or investments in, other products, technologies or businesses could disrupt our business, dilute
shareholder value, and adversely affect our operating results. * We may not successfully manage our growth or plan for
future growth. » We depend on the services of our executive officers, including Patrick W. Smith, our Chief Executive
Officer. Our failure to retain executive officers could adversely impact our business. Operational Risks * Unavailability
of materials or higher costs could adversely affect our financial results. « Material adverse developments in domestic and
global economic conditions, or the occurrence of other sufficiently disruptive world events, could materially adversely
affect our revenue and results of operations. * If demand for our products increases, our future success will depend on
our ability to manage our growth and to increase manufacturing production capacity. * Delays in product development
schedules could adversely affect our revenues and cash flows. « We expend significant resources in anticipation of a sale
due to our lengthy sales cycle and may receive no revenue in return. * If our security measures or those of our third-
party providers, including cloud storage providers, are breached, resulting in unauthorized access to our and our
customers’ data, it could undermine the confidence in our network, data centers and services, leading to reduced
customer use of our products and services and significant legal and financial exposure and liabilities. « Catastrophic
events could materially adversely affect our business prospects, operating results and financial condition. « Uncertainty
in the development, deployment, and use of Al in our products and services , as well as ether-vartables-our business more
broadly, could adversely affeeting—-- affect our business and reputation. * Defects eur—- or disruptions in our services
could impact demand for our services and subject us to substantial liability. ¢ Defects in our products could reduce
demand for our products or result in product recalls and result in a loss of sales, delay in market acceptance and damage
to our reputation. * Our international operations expose us to additional risks that could harm our business prospects,
operating results and financial condition. « We depend on our ability to attract and retain our key management , sales and
technical personnel. * Failure to comply with federal, state, ot or local regulations applicable to our firearm product,
the TASER 10 CED, could result in governmental actions or litigation, potentially harming our business prospects,
operating results, and financial condition. * Failure to maintain effective internal control over financial reporting may
adversely affect our ability to report our financial condition and operating results in a timely and accurate manner,
which may cause investor confidence to diminish and the value of our common stock to decline. * Our revision of
previously issued consolidated financial statements may adversely affect investor confidence and could result in
regulatory actions and stockholder litigation. Financial Risks ¢ An increasing percentage of our revenue is derived from
subscription billing arrangements that may result in delayed cash collections and may increase customer credit risk on
receivables and contract assets. « Our gross margin depends on a number of factors, including our product mix, cost
structure and acquisitions we may make, any of which could cause our gross margin to fluctuate. * Revenue for our SaaS
products is recognized over multi- year contract terms, which may delay the reflection of new business in our operating
results. « Most of our end- user customers are subject to budgetary and political constraints, which may delay or prevent
sales, result in cancellations, or lead to the non- renewal of contracts. * The open bidding process introduces uncertainty
in securing future contract awards. * We hold the majority of our cash balances, some of which are not insured, at two
depository institutions. * Stock transactions may have a material, unpredictable impact on our operating results and may
result in dilution to existing shareholders. « Our financial performance is subject to risks associated with changes in the
value of the U. S. dollar versus local currencies. « Unanticipated changes in our effective tax rate and additional tax
liabilities could adversely affect our operating results and financial condition. * Our revenue and operating results may
fluctuate unexpectedly from quarter- to- quarter, which could impact our stock price. * Our profitability could suffer
from declines in fair value or impairment of our investments, including our strategic investments, and could fluctuate if
the fair values of our investments increase. Legal and Compliance Risks « We may face personal injury, wrongful death,
product liability and other liability claims that harm our reputation and adversely affect our business prospects,
operating results and financial condition. * Other litigation, government inquiries and regulatory actions may result in
significant costs and judgments and divert management attention from our business. * We have in the past and may in
the future be subject to intellectual property infringement and other claims, which could incur substantial litigation



costs, result in significant damages awards, inhibit our use of certain technologies, and divert management attention
from our business. * If we are unable to protect our intellectual property, the value of our brands and products may
decrease and we may lose our competitive market advantage. « We may be unable to enforce patent rights
internationally, which may limit our ability to prevent our product features from being used by competitors in some
foreign jurisdictions. * The use of open- source software in our products, services and technologies may expose us to
additional risks and harm our intellectual property rights. « A variety of new and existing laws and / or interpretations
could materially and adversely affect our business. * We are subject to evolving corporate governance and public
disclosure regulations and expectations, including with respect to environmental, social and governance (“ ESG ”)
matters, that could expose us to numerous risks. * Our amended and restated bylaws include exclusive forum provisions
that could increase costs to bring a claim, discourage claims or limit the ability of our shareholders to bring a claim in a
judicial forum viewed by shareholders as more favorable for disputes. Risks Related to our Convertible Notes ¢ Fulfilling
our debt obligations requires significant cash resources, which may exceed our available cash flow. * The conditional
conversion feature of the Notes, if triggered, may adversely affect our financial condition and operating results. ¢
Conversion of the Notes may dilute the shareholder ownership and could depress the price of our common stock. *
Changes in the accounting treatment for the Notes may have a material effect on our reported financial results. « The
2027 Note Hedge and Warrant transactions may impact the value of the Notes and our common stock. « We are exposed
to counterparty risk with respect to the 2027 note hedge transactions. Our past financial performance may not be a reliable
indicator of our future performance and historical trends should not be used to anticipate our results or trends in future periods
because of the following factors and other variables affecting our operating results . You should carefully consider the
trends, risks and uncertainties described below and other information in this Annual Report on Form 10- K and subsequent
reports filed with or furnished to the SEC before making any investment decision with respect to our securities. If any of the
following trends, risks or uncertainties actually occurs or continues, our business prospects , financial condition , er-eperating
results of operations or cash flows could be materially adversely affected, the trading prices of our securities could decline, and
you could lose all or part of your investment. All forward- looking statements attributable to us or persons acting on our behalf

are expressly quahhed in their entlrety by this Cdutlondly statement S&&tegte—RtsksWe—&re—strbsﬂm&a-Hy—depeﬁdeﬂt—eﬂ

materialty-adverselyaffeeted—Our largest customer segmeﬁt—vertlcal is U. S. federal state and 10Cdl law enforcement. Axon has

a customer relationship with a substantial number of federal, state and local law enforcement agencies in the United States. At
any point, whether or not related to the performance of our products and services, law enforcement agencies may elect to no
longer purchase or use our CEDs or other products and services. For example, we believe that in the past our sales were
adversely impacted by negative coverage and publicity surrounding our products and services and their use and this could
occur in the future, including as a result of factors beyond our control . If law enforcement agencies no longer purchase our
products and services, or materially decrease their purchases, our grewth-business prospects, operating results and financial
condition will be materially adversely affected. We substantially depend on sales of our FASER-CEDs, and if these products do
not continue to be widely accepted, our growth-business prospects, operating results , and financial condition switt-could be
diminished. For Ineaehofthe years ended December 31, 2024, 2023 ;-and 2022 and-2624-, we derived a significant portion of
our revenues from sales of CEDs TASERbrand-deviees-and related eartridges-products and services , whether sold
individually en-astandatenre-basis-or as part of a bundted-subscription plan offering . We anticipate that ;-and-expeetto
depend-on-sales-ef-these products will continue to account for a significant portion of our revenue for the foreseeable future.
The acceptance of these devices is critical to our grewth-business prospects, operating results and financial condition. If we
cannot are-unable-te-continue to meet customer demands or ¢e-achieve more widespread market acceptance of these products,
ur growth-business prospects, operating results , and financial condition will be materially adversely affected. Demand for
these-offerings-CED products is affected by several anmamber-ef-factors {seme-, many of which are beyond our control ¥,
including continued market acceptance of hese-our products by our customers, technological change , and growth or contraction
of the economy in general. GarFASER-Additionally, our CEDs and other offerings or products could fail to maintain or attain
sufficient customer acceptance for many reasons, including: - our failure to predict market demand accurately in-terms-,
whether as a result of a failure to anticipate demand for product features or functionality and-or to supply offerings that
meet this demand; - real or perceived defects, errors or failures; #-¢ negative publicity about thetproduct performance or
effectiveness; #-e delays in releasing to the market our improved offerings or enhancements , or defects, errors or failures
while releasing such offerings or enhancements ; e-* real or perceived failure to offer complementary products that
enhance the functionality of our offerings; ¢ introduction or anticipated introduction of competing products; and e-e budget
constraints or other limitations for our customers. A decrease in the selling prices of or demand for these products, or their
fallule to maintain broad market acceptance, would ugmhc’lntly harm our competmve posmon gfewt-h—busmess prospects

. Our future success will likely depend on
our dblhty to devi elop new products or aew-product features that dChleVG market acceptance in a timely and cost- effective
manner and in a way that is responsive to customer demand . The development of new products and aew-product features is
complex, time- consuming and expensive, and we may experience delays or incur significant additional costs in completing
the development and introduction of new products. We may choose to carry higher levels of inventory to mitigate the risk of
production delays, which may #rtarr-expose us to an increased risk of obsolescence We have de\ oted, and continue to devote,
significant resources to develop and deploy es e SaaS solutions swhieh-vwe
eontinte-to-broadly-depltoy-to a large number of customers If there is a substantlal increase of new Customers-customers in a




small window, we may have difficulty deploying these solutions in a way that meets market demand. Increases in
customer demand may require us to change our IT infrastructure, expand our IT infrastructure or replace our IT
infrastructure entirely. Scaling and adapting our IT infrastructure is likely to be complex and require additional
technical expertise. If we are required to make any changes to our IT infrastructure, we may incur substantial costs and
experience delays or interruptions in our solutions. These delays or interruptions may cause customers to become
dissatisfied with our solutions and move to competing providers. Our failure to accommodate increased traffic, increased
costs, inefficiencies or failures to adapt to new technologies or customer requirements and the associated adjustments to
our IT infrastructure could harm our business prospects, operating results and financial condition. Additionally,
customers ’ requirements for these products are complex and varied. If we cannot develop scalable solutions that can be
consistently configured for customers with minimal effort or grow and maintain a professional services team +6that—- that can
consistently configure our products to meet the requirements of large numbers of customers ina tlmely dnd cost- eﬁectlv
manner, our ability to broadly scale o4 A A e
impacted, and our business prospects, operating results and hmncml condition could be negatlvely 1mpdcted We cannot
provide any assurance that products that we may develop in the future will achieve market acceptance. If we fail to develop new
products or new product features on a timely basis that dChleVG market acceptance our business, financial results and
competitive position could be adversely affected. We-fa A g
produets—The technology associated with law enforcement devices and software receives ﬁfeeeﬁrﬂg—ugmhc’mt attention dnd 1S
rapidly evolving. The introduction of products embodying new technologies {sueh-as-the-use-ofAl-and-maehinetearning)-and
the emergence of new industry standards can render existing products obsolete and unmarketable. In particular, AI and
machine learning technologies are rapidly developing and as these technologies are incorporated into our products and
the operations of our customers, the pace of change has in the past and may in the future continue to accelerate.
Additionally, we expect our products are-expeeted-to meet and keep pace with evolving security standards and requirements of
our industry and customers, including those of the U. S. federal government and international governments. While we have
some patent protection in certain key areas of our Axon deviee-devices , €EB-CEDs and SaaS technology, new technology may
result in competing products that operate outside our patents and could present significant competition for our products, which
could adversely affect our business, financial results and competitive position. Additionally, our competitors may develop
competing technologies or products with thatprevide-superior features or lower costs are-tess-expensive-thanour-produets-, or
eur-eompetitors-may-respond quicker mere-guiekly-to new-ercmerging technologies, undertake-conduct more extensive
marketing campaigns, have greater financial, marketing, manufacturing and other resources thar-we-do-, er-and may be more
successful in attractlng potentlal customers, employees dnd strateglc partners If we cannot ﬁfe—ne{—ab-}e—te-compete effectlvely
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euﬁsa-}es— Our d1st1 1but10n stmtes_y is to pursue sales through multlple channels prlmarlly through —W-h-teh—afe—pﬂﬂerpa-l-ly
direct sales and independent distributors. We are-foenstng--- focus on direct sales to larger agencies through-otrregional-sales
managers-and our inability to grow sales to these agencies in this manner would materially adversely affect our business
prospects, operating results , and financial condition. In addition, our inability to establish relationships with and retain {aw
enforeementequipment-distributors -who we believe can successfully sell our products ywould materially adversely affect our
business prospects, operating results , and financial condition. If we do not competitively price our products, meet the
requirements of our distributors or end- users, provide adequate marketing support, or comply with the terms of our distribution
arrangements, our distributors may fail to aggressively market our products or may terminate their relationships with us. These
developments would likely have a material adverse effect on our sales. Our reliance on the sales of our products by others also
makes it more difficult to predict our revenues— revenue , cash flow , and operating results. In certain states and foreign
jurisdictions, we have deetded-chosen to sell pursae-sates-directly with law enforcement customers srather than werking
through established distribution channels. Our-However, some of our customers may have strong working relationships with
distributors, and we may face resistance to this change. Failure to H-we-de-netovercome this resistance and successfully

establish effeetively-buitd-a-direct relationship-relationships with our customers could ;-sales-may-be-adverselyaffeeted:

Negative-negatively publietty-eonld-adversely-impact sales, or our competitors may be better positioned by continuing to
sell through distributors, which could adversely affect eatse-otirreventes-or-our business prospects, eperatior— operating

results te-deetine-and financial condition . Our business is-dependent-depends #peron the reputation of the Axon brand. If we
are unable to maintain the position of the Axon brand, our business may be adversely affected by diminishing the appeal of the
brand to our customer base. This could result in lower sales and earnings. Our reputation and our brands have in the past
been, and could in the future be, damaged by negative publicity, whether or not merited or as a result of actions that are
within our control. Negative publicity could relate to our company, our brands, our products, our supply chain, our
packaging, our employees or any other aspect of our business. We could experience negative publicity (which may be
raised by consumer advocacy groups, third- party interest groups, investors, employees or other stakeholders) for a
variety of reasons, including as a result of product safety issues, threatened or pending legal or regulatory proceedings,
product claims, advertising and promotional practices, sustainability or policy issues, materials sourcing or
cybersecurity incidents. Negative publicity that damages one of our brands could be compounded by having an adverse
effect on our other brands or our company as a whole. In addition, unfavorable media or investor and analyst reports related
to our industry, company, brand, marketing, personnel, operations, business performance , or prospects may affect our common
stock price and the performance of our business, regarediess-of-even if the publicity is not directly related to our company or
our brands and even if the publicity is not aeeuraey-accurate . Furthermore, the speed at which negative publicity is
disseminated has dramatically increased dramatieatty-through the-use of electronic communication, including social media



outlets, websites and other digital platforms. Alternatively, our employees may knowingly or inadvertently use digital or
social media platforms in ways that may not be aligned with out digital or social media strategy and could damage our
reputation or our brands. Our success in maintaining and enhancing our brand depends on our ability to adapt to this-rapidly
changing +7media--- media envirenment-environments . Adverse publicity or negative commentary from any media eutlets—
outlet could damage our reputation and-, require us to expend substantial resources to remedy the damage or reduce the
demand for our products and services, which would all adversely affect our business and financial results. Acquisitions of, or
investments in, other products, technologies or businesses could disrupt our business, dilute shareholder value, and adversely
affect our operating results. Our business strategy has included, #rthe-past-and may continue to n-the-futare-include , acquiring
or investing makinginvestments-in other complementary products, technologies , or businesses. Identifying and negotiating
these transactions can be time- consuming, difficult , and expensive . Addltlonally , and-our ability to close these transactions
has previously, tnthe-past-and may in the future be-subjeette-, depend on obtaining third- party approvals, such as government
regulatory approvals and clearances, which are beyond our control. Consequently, we can make no assurance that these
transactions once undertaken and announced, will close. Thesekinds-ofaequisitions-Acquisitions or investments may present
reswltn-unforeseen operating difficulties and expenditures-expenses . [f we acquire businesses, technologies or products, we
may netbe-able-to-encounter difficulties in successfully integrate-integrating the acquired personnel, operations, systems,
technologies , or products successfully, or effectively manage-managing the combined business folewing-the-aequisttion-. ‘We

alse-Anticipated benefits of such transactions may not materialize achieve-the-anticipated-benefits-from-the-aequired
business-due to anumber-of-factors rineluding-such as : o-¢ inability to integrate or profitably benefit from acquired products,

technologies or businesses tra-profitable-manter-; e—inabiity-* failure to obtain eerreetoraehieve-regulatory approvals ,
clearances or certifications; e~ exposure to new regulations related to the acquired products, technologies, or business
that are unexpectedly burdensome, negatively impact existing products, technologies or business, or require significant
investment in order to achieve compliance; ¢ unanticipated costs e, liabilitics asseetated-with-, or risks related to the

transaction, such as the-those arising from aequisition;ineludingpotentiat-habilities-due-te-litigation and-petentiat,

government inquiries, regulatory actions; ¢ identified or unknown security vulnerabilities in acquired technologies that

expose us to additional security risks or delay enr-ability-to-integrate-integration the-aequired-produetsinto-oturofferings-or
reeognize-the-benefits-of ourinvestment; ¢ cultural misalignment with e-differences-betweenour-values-and-those—- the efan

acquired company, as well as petential-disruptions to our workplace ealttre-environment or hew-we-are-pereetved-by-investors

- investor perception ; - unionization or labor organization efforts leading to work stoppages, strikes, or disruptions in
business operations; ¢ incurrence of aeguisitton——related-eosts;ineluding-costs related to the transaction and integration
aetivities—; e difficulty integrating the accounting and information systems, operations and personnel of the acquired business;
-+ inability to augmentenhance the acquired technologies and platforms to meet the quality, performance, and levels-that-are
eonsistent-with-our-brand and-reputation-standards expected by our customers ; - difficulties and additional expenses
associated with supporting le;:acy products and hosting infrastructure of the acquired business; #-¢ challenges eenverting
allgnlng the dcquned Company s revenue recoomtlon pOllCleS and forecasting methods the-related-reventes;ineluding

B ; » e—potential-write- offs of acquired assets or investments, anet
peteﬁt—ta-l—ﬁﬂ&nei&l-aﬂd—medlt I‘lSkS or other ﬁnancnal 1mpacts associated with acquired customers; o-diffietlty-eonverting-the-*
challenges transitioning acqulred customers to efthe-aeguired-business-onte-our platferm-systems, processes, and eontraet
contractual terms; e~ diversion of management’ s attention and-other-eompaty resourees-; #-¢ harm to eur-existing business
relationships with business partners and customers as-aresult-ofthe-aequisition-; » e-the-petential-loss of key employees; ®
diversion +8-e-use-of critical resources that-are-neededinr, including substantial portions of available cash, away from other
parts of our business; and-e—use-* shareholder dilution resulting from the issuance of new equity to finance the transaction;
e incurrence of debt on unfavorable terms, repayment difficulties, or significant financial liabilities arising out of the
acquisition or investment; and ¢ exposure to adverse tax consequences, substantial pertiens-ef-asset depreciation, etr-- or
deferred compensation expenses avaitable-eash-to-eonsummate-the-aequisitiorr. We cannot assure you that the anticipated
benefits of any acquisition or investment weute-will be realized , that projected synergies will materialize, or that we would
will not be exposed to unknown liabilities or risks. Integrating an acquired technology, asset , or business into our operations can
be challenging, complex , and costly , and we cannot assure you that we will be successful or that the anticipated benefits of the
acquisitions or investments that we complete will berealized-er-outweigh their costs. If our integration and development efforts
are netsueeessfi-unsuccessful and the anticipated benefits of the acquisitions that-we complete are not achieved, our business
prospects , operating results ;-and financial condition and-prespeetscould be adversely affected. In connection with these types
of transactions, we may issue additional equity securities that would dilute our shareholders, use cash that we may need in the
future to operate our business, incur debt on terms unfavorable to us or that we are unable to repay, incur large charges or
substantial liabilities, encounter difficulties integrating diverse business cultures and values or s-ard-become subject to adverse
tax consequences, substantial depreciation, or deferred compensation charges. These challenges could adversely affect our
business prospects , operating results s-and financial condition . Since our founding in 1993, we have experienced rapid
growth. The growth and expansion of our business places a continuous and significant strain on our management,
operational, and financial resources. Further growth of our operations to support our customer base, our expanding
third- party relationships, our information technology systems, and our internal controls and procedures may not be
adequate to support our operations. Managing our growth will also require significant expenditures and allocation of
valuable management resources, including the challenges of integrating, developing, and meotivating a growing employee
base in various countries around the world. In addition, our rapid growth may make it difficult to evaluate our future
prospects. Our ability to forecast our future results of operations is subject to a number of uncertainties, including our
ability to effectively plan for and model future growth. We have encountered in the past, and may encounter in the




future, risks and uncertainties frequently experienced by growing companies in rapidly changing industries. If we fail to
achieve the necessary level of efficiency in our organization as it grows, or if we arc highty-not able to accurately forecast
future growth, our business would be harmed. We dependent-—-- depend on the services of our executive officers, including
Patrick W. Smith, our Chief Executive Officer. Our failure to retain executive officers could adversely impact our business. Our
future success depends upon our ability to retain executive officers, including Patrick W. Smith, and any failure to do so could
adversely impact our business;prespeets;new product development, business prospects, operating results and financial
condition and-eperatintgresults-. Among other qualifications, Patrick W. Smith is the founder of Axon and brings extensive
executive leadership experience in the technology industry, including the management of worldwide operations, sales, service
and support as well as technology innovation as an inventor listed on $2-over 50 U. S. patents. Mr. Smith has been instrumental
in building the public safety operating system of the future by integrating a suite of hardware devices and cloud - based software
solutions that lead to modern policing and help save lives. From the early days of founding the organization to today as a market
leader, Mr. Smith’ s expertise has brought forth entirely new product categories, including the less- than- lethal TASER de-
escahtlon platform, body —werr-cameras and cloud software that lead-te-medernized— modernize public safety. The loss of any
of our senior management, including Patrick W Smlth Could 1nterrupt our ablhty to execute our business plan as such
individuals may be difficult to replace. Operation A G y 6
finanetal-restdts—\We depend on eertatn-domestic and 1nternat10nal Suppher% for the dehvery of component@ uqed in the a%sembly
of our products. Our reliance on third- party suppliers creates risks related to our potential inability to obtain an adequate supply
of components or sub- assemblies and reduced control over pricing and timing of delivery of components and sub- assemblies,
including single or sole- source components used in the manufacture of our products. Specifically, we depend on suppliers of
sub- assemblies, machined parts, injection molded plastic parts, printed circuit boards, semiconductors, custom wire
fabrications and other miscellaneous eustomer—- custom and off- the- shelf parts for our products. Although we may have-and
are-tmplementing—-- implement addittonat-long- term agleementq with qtrateglc %upphers to mitigate the risk of Supply
contmulty, t-hefe-dlsruptlons Femaifts— remain p0551ble : y v ;

vely-a : d 6 a 0 o allocate sufficient productlon’fe—us— e-Hhey may decommit from
tousprevioushy-agreed —te-supply levels, #-or 1naccurately forecast demand, we may face reduee-reduced eur-access to
components and need require-us-to secure seareh-fer-new suppliers. As the scale of our hardware production increases, we Wt
alse-need to accurately forecast, purchase, warehouse and transport components at high volumes to our manufacturing facilities.
If we are unable to accurately match the timing and quantities of component purchases to our actual needs, we may incur costs
related to unexpected production disruption, storage, transportation , expedite, and write- eff-offs eosts-, which may harm our

business prospects and financial results-condition . The +9Due-to-the-uniquerequirementsof- [ ASER 10 CED presents
additional supply chain challenges due to its unique design and regulatory requirements , including , for example, the

regulation of imports and exports of certain TASER 10 CED components . We also for-import-into-the-United-States-ane
export-from-foreign-seurees;we-purchase ewrraw materials for TASER 10 CEDs from a limited number of suppliers —, Seme
some of which may be subject to market price fluctuations that we may be unable to pass through to our customers.
Because of the unique requirements of TASER 10 CEDs, we cannot change supphers easﬂy Any delay or mterruptlon in
the supply of the raw materials that are used in TASER 10 CEDs ity v W y

-1-9—could impair our ablhty to manufacture and dehvel TASER 10 CEDs , harm our reputatlon or cause a reduction in
revenues. A significant number of our raw materials or components comprise petroleum- based products or incur some form of
landed cost associated with transporting the raw materials or components te-etrfaethity— Our freight and import costs and the
timely delivery of our products could be adversely impaeted-affected by the materialization or re- emergence of a number of
factors that could reduce the profitability of our operations, including , for example : higher fuel costs (including increased
petroleum prices as a result of, among other things, climate change- related regulations); supply chain shortages; potential port
closures or shipping disruptions; customs clearance issues; increased government regulation or regulatory changes for imports of
foreign products into the United States and exports from foreign sources; and delays created by war, terrorist attacks or threats,
public health issues, national disasters or work stoppages +eand-other-matters-. We are also subject to supply chain disruption if
shoutd-wedearn-that-any of our suppliers is-n-vielatien-violate ef legislation that bans the import of goods based on their
method of production, such as using forced labor or etherwise-sanctioned raw material suppliers . This may also result in
negative publicity regarding our production methods, and alleged unethical or illegal practices of any of our suppliers could
adversely affect our reputation. Any interruption of supply for any material components of our products could significantly
delay the shipment of our products and have a material adverse effect on our revenues, profitability and financial condition. For
example, there have been and may continue to be disruptions in the semi- conductor supply chain that could negatively impact
our ability to make our products. If significant tariffs Domestie-or-international-geopeotitieat-or other events-restrictions
continue to be placed on foreign imports by the United States, our sales and results of operations may be harmed. For
example, ongoing trade tensions between the United States and China have led to a series of significant tariffs on the
importation of certain product categories into the United States over recent years. In retaliation for these tarrifs, China
has recently placed restrictions on the export of certain raw materials , including the-impesittorrefnew-or-gallium and
germanium. Further, President Trump has proposed significantly increased tariffs on foreign imports into the United
States, particularly from China, Mexico and ~#Canada. Such tariffs could have a significant impact on er-our guetas
business, particularly the importation of products used in our business that are manufactured outside the United States,



or could result in our products exported from the United States being subject to retaliatory tariffs imposed by the-other
U—countrles We also source certain -S—Gevefmﬁeﬁt—eﬁ—a-ny-e-ﬁt-hese—raw matenals from forelgn countrles, as do some of or

nnplementanon of tariffs and trade restrictions as Well as Changes in trade pohcles between the United States and such forelgn
countries could Chinahave-inthe-pastiedlead to seme-increases in our supply costs and have-made-make it more difficult to
obtain suppliers ;-and may #rthe-fature-have an adverse effect on our supply chain from a cost and sourcing perspective. If we
attempt to renegotiate prices with suppliers or diversify our supply chain in response to tariffs, such efforts may not yield
immediate results or may be ineffective. V¢ setree-eertainrraw-materialsfrom-China-might also consider increasing prices
to the end consumer; however . as-do-some-this could reduce the competitiveness of our suppliers-products and adversely
affect net sales . We-may-If we fail to manage these dynamlcs successfully, gross margms and profitablhty could be

adversely affected. Increased tariffs
for-— or raw-materials;-whieh-trade restrictions 1mplemented by the Umted States could have restttina matenal adverse
effect on eompenentavatabiity-and-eould-our busmess prospects, operatlng fesu-l-t—results tn—a—mateﬂal-adverse—effeet—eﬁ—eur
reventes;profitabitity-and financial condition. Ma v ;
eendrt—reﬁs—uncertalnty continues to pose l‘lSkS to or-our bus1ness t-he—eeeurrenee—ef—et-heﬁﬁerld-eveﬂts— driven by eoutd

: v s-factors such as eentribute-to-the-uneertairreeononie
eﬁv'rreﬂmeﬁt—'mel-uding—t-he—ongomg Confhcts in Gaza and Ukralne the -rnerease—rn—and—volatlhty of sinterest rates, high inflation
, changes in U. S. immigration policy , an actual recession or fears of a recession, trade policies and tariffs , and geopolitical
tensions. Our inability to offset price inflation in our materials, components, shipping or labor through 1ncreased prices to
customers with long- term fixed- price contracts and formula- based or long- term fixed- price contracts with suppliers could
adversely affect our business prospects , operating results and financial condition andrestlts-efeperations-. Global supply
chain and labor market challenges could also negatively affect our and our suppliers’ performance as-wel-as-the-performanee
ofour-supphers-. Interest rate increases have also created financial market volatility and could further negatively impact
financial markets, lead to an economic downturn or recession , or have an adverse effect on our financial results. Economic
slowdowns can also negatively impact municipal and state tax collections and put pressure on law enforcement budgets, which
may increase the risk that our customers will be unable to appropriate funds for existing or future contracts with us. In addition,
geopolitical risks could affect our customers’ budgets and policies. These and other factors may adversely affect customer
demand and ability to pay, cause decrease in sales, and negatively impact the realizability of our accounts and notes receivable
and contract assets. 206Fe-the-extent-A significant increase in demand for our products may require us inereases; ourfuture

sueeess—wrl-l—be—depeﬂdeﬂt—upeﬁ—etueab&rty—to ma-nage—expand our gfewt-h—aﬁd—te—mefeaseﬁaﬂufae&uang—productmn capacny =
pfeeluet-ieﬁ—eapaeity—te—meet—sales—demaﬁd—whlle malntalnlng product quahty Our primary strategles to aeeeﬂaphsh—meet thls

challenge include introducing additional shifts, increasing the physical size of our assembly facilities, he-hiring ef-additional
production staff, and the-tmplementationr—-- implementing efadditional customized manufacturing automation equipment. As
we develop additional products, we may need to bring new equipment es—Hsre-online , implement new systems, technology,
methods and processes , and hire personnel with different qualifications. The costs associated with implementing new
manufacturing technologies, methods and processes, including the purchase of new equipment, and any resulting delays,
inefficiencies and-or loss of sales, could harm our financial results. The investments we make in equipment, technologies or
personnel may not yield the anticipated labor and material efficiencies, and we may experience difficulty in attracting ,
integrating and retaining qualified personnel. Our inability to meet any future increase in sales demand or effectively manage
our expansion could have a material adverse effect on our revenues, operating results and financial condition. Delays in product
development schedules may adversely affect our revenues and cash flows. The development of CEDs, devices, sensors , and
software is acomplex and time- consuming preeess-. Achieving Fe-achieve-market acceptance requires accurately -fer—euf
produets;we-musteffeetively-antietpate-anticipating customer needs requirements;-and delivering we—must—effeeproducts that
meet-changing-eustomer-adapt to evolving demands in a timely and cost- effective manner. Customers may require product
features and capabilities that our current products do not have. If we fail to develop products that satisfy customer requirements,
our ability to create or increase demand for our products wil-could be harmed-adversely affected . Without the timely and cost-
effective introduction of new products, services , and enhancements, our offerings will likely become less competitive over time,
in which case our competitive position and operating results could suffer. New products ;-and services, and as-wel-as
enhancements to existing products and services, can require long development and testing periods and may-require-significant
investment, including substantial R & D, development of different engineering and manufacturing workflows, and adjustments
to our data and analytics infrastructure. Our focus on our SaaS platform also presents complex development issues. Significant
delays in new product or service releases or signtfieant-problems in creating new products or services could adversely affect our
business, growth prospects, operating results, cash flows , and compet1t1ve pos1t10n Before commlttlng We—e*peﬂd—s-tgm-ﬁeaﬁt

resotrees-inantieipationrofa-sale-due-to purchase our products eng y v
Genera-l-ly— laweeﬁ-fefeemeﬁt—aﬁd-eeﬁeet-teﬁs—agenﬁes—our end- user customers typlcally cons1der a w1de range of issues such

as before-committing-to-purehase ding-product benefits, training costs, the cost to use our products in addition
toyorin place of —other products budget constralnts and product reliability, safety and efﬁcacy Because we sell to various
types of non- government and government entities of multiple sizes, including national agencies, state agencies, county
agencies and municipal agencies, which can require varying levels of approvals followed by appropriations, the length of our
sales cycle may range from a few weeks to as long as several years. Adverse publicity surrounding our products or the safety of

such products has in the past, and could in the future, lengthen our sales cycle with customers. We believe that in the past our




sales were adversely impacted by negative coverage and publicity surrounding our products or the use of our products. We may
incur substantial selling costs and expend significant effort in connection with the evaluation of our products by potential
Cll§t0n161§ before they place an order. If these potentlal customers do not purcha%e our product% we will have expended

eould-adversely-affeet the-sale-efourproduets—2Hfour security measures or those of our thud party providers, 1nclud1ng cloud
storage providers, are breached and-, resulting in unauthorized access s-ebtained-to our or our customers’ data ereur-data-, it

could undermine confidence in our network, data centers , and serviee-services leading to reduced may-bepereeived-asnot
being-sectre;eustomers— customer use of ma-y—eﬁﬁa-rl—er—step—us-rﬁg—our products and services yand we-may-ienr-significant
legal and financial exposure and liabilities. Security breaches of our products Axen-bedy—worneameras;doeks;Axontleet
’v‘ehie}e-ea-mefas—A-xen—S-tgﬂa-l—deﬂees-and AxonEvidenee-and-other-eloud-scrvices erproduets-could result in the unauthorized

release, gathering, monitoring, misuse, loss or destruction of our customers’ data. Additionally, breaches of our network or data
security measures or those of our third- party providers ;— including cloud storage providers, suppliers and vendors — could
disrupt the security of our internal systems and business applications, impair our ability to provide products and services to our
customers and protect the privacy of their data, result in product development delays, result in theft or misuse of our intellectual
property or other assets, 1equ1re us to allocate more resources to 1mp10ve technologleq or otherwise materially adversely affect
our business. 7 A v-of-Supply chain vulnerabilities, such as
compromised third- party software, hardware, our—- or serviees-components , damage-could further expose our reputation;
disruptsystems to cyber risks which could materially adversely affect our business 1ead-to-tegat-iability;andnegatively
mpaet-our-fatare-sales-. Because the techniques used to obtain unauthorized access, or to sabotage systems, change frequently,
grow more complex over time, and generally are not recognized until launched against a target, we may be unable to anticipate
these techniques or to implement adequate preventative measures. The delayed detection of sophisticated threats could allow
attackers to remain undetected within our systems for extended periods, increasing the potential damage to our
operations, intellectual property, and customer data. Morcover, our security measures and those of our third- party service
providers or customers have not in the past and may not in the future immediately detect such security breaches if they occur.
Although we have developed systems and processes that are designed to protect our data and user data, to prevent or detect data
loss yand to-preventerdeteetsccurity breaches, we have been in the past and expeet-are likely to remain eentinte-to-be-a
frequent target of third- party cybersecurity intrusion attempts and we cannot assure that such measures will provide absolute
security. We have in the past and may in the future incur significant costs in protecting against or remediating cyber- attacks .
We also face increasing and evolving disclosure obligations related to cyber and other security events. Despite rigorous
processes, we risk failing to meet all our existing or future disclosure obligations or having our disclosures
misinterpreted. National security or public safety considerations may also affect, or in limited instances prevent, our
public disclosure of a cybersecurity incident in certain circumstances . We devote significant resources to engineer secure
products and ensure security vulnerabilities are mmgated and we requue our third- party service prov1deli to do so as well £

arrangements may increase a-}se—ma-ke—our systems-exposure to cyberattacks due to vulnerablhtles in unsecured dev1ces,
networks, and empleyees— employee environments more-suseeptible-te-attaek-. Breaches could occur during transfer of data -
to - data centers or at any time, and result in unauthorized physical or electronic access to our data—or our customers’ data. Third
parties may attempt to fraudulently induce employees or customers into disclosing sensitive information such as usernames,
passwords or other information #erdes-to gain access to our data or our customers’ data. Additionally, hackers may develop
and deploy viruses, worms and other malicious software programs that attack or gain access to our networks and data centers.
Recent developments in the threat landscape include use of Al and machine learning by attackers to automate , as-well-as
enhance, and evade detection during cyberattacks, along with an increased number of cyber extortion and ransomware
incidents. These attacks ;with-can feature higher financial ransom demand-demands ameunts-and demonstrate increasing
sophistication aneé-vartety-of, including novel ransomware techniques and-, diverse methedetogy-methodologies , and
advance capabilities such as adaptive malware and deepfake- enabled phishing schemes . [ncreasing socioeconomic and
political instability in some countries has heightened these risks. In addition, retaliatory acts by foreign governments in response
to Western sanctions could include cyber- attacks that could directly or indirectly impact our operations. A security breach
could expose us to a risk of loss or inappropriate use of proprietary and sensitive data, or the denial of access to this data. A real
or perceived security breach could also result in a loss of confidence in the security of our products and services, damage our
reputation, disrupt our business sdamage-eurrepatation-, subject us to third- party lawsuits, regulatory fines or investigations or
otherwise subject us to legal liability, negatively impact our future sales and significantly harm our grewwth-business prospects,
operating results and financial condition. Even the perception of inadequate security may damage our reputation and negatively
affect our ability to win new customers or retain existing customers. Catastrophic events could materially adversely affect our
business prospects , operating results , ef-operations-and #er—ﬁnanmal condition. A dmuptlon or failure of our systems or
operations in the event of a major earthquake, weather event {n H €l : O 3
ehange)-, fire , water shortage , explo%lon failure to contain hazaldoui matenal@ mduqtrlal accident, utlhty failure, cyber-
attack, terrorist attack, public health crisis, pandemic, or other catastrophic event could cause delays in completing sales,
providing products and services, or performing other mission- critical functions. A catastrophic event that results in the




destruction or disruption of any of our critical operations, or of the 22eapaetty—- capacity , reliability or security of our
information technology systems, could harm our ability to conduct normal business activities and our operating results , as well
as expose us to claims, litigation and governmental investigations and fines. Such events may also jeopardize employee safety
and availability, causing additional delays or operational challenges. [n addition, catastrophes may put pressure on federal,
state and municipal government budgets, which may increase the risk that our customers will be unable to appropriate funds for
existing or future contracts with us. These and other factors may adversely affect customer demand and their ability to pay,
cause decrease in sales, and negatively impact the realizability of our accounts receivable and contract assets . Furthermore,
service delays or failures during such events could damage our reputation, especially with public safety customers, and
erode trust in our ability to deliver reliable solutions during critical times . Public health emergencies steh-as-the-COVD-
19-glebatpandemie-have adversely affected workforces, economies ;-and financial markets globally, and led to an economic
downturn in the past and may do so agam in the future. As—We may also face threats to our physical security, including to

our facilities an-and v W - the safety firstresponders;-we
fematn—feeﬁsed—eﬂ—pfefee{-iﬂg—ﬂ%e—hea}t-l%and well- being ofour eﬁ&p-}eyees—whﬂe—asst&rﬂg—people. In addition to the potential

catastrophic events described above, the-these eentintity-of threats could involve insider threats, workplace violence, ot
or civil unrest, which could adversely affect our company. Our customers and suppliers face similar risks that, if
realized, could also adversely impact our operations. Such acts could cause delays, manufacturing downtime, or other
impacts that could detrimentally impact our ability to perform our operations. We could also incur unanticipated costs
to remediate impacts and lost business eperations-. [f our backup and mitigation plans are netsufftetent-insufficient to
minimize business disruption, our financial results could be adversely affected. We are continuously monitoring our operations
and intend to take appropriate actions to mmgdte the risks arising from catastlophu events, but there can be no assurances that
we will be sucuessful in doing so. B : :

systems and tools that mcmporate Al- based tedmologles including generative Al, f01 our customers . We also leverage and
expect to continue leveraging AI- based technologies for internal use to drive efficiency in our woerkferee-business
operations . As with many new and emerging technologies, Al presents numerous risks and challenges to thateeuld-adversely
affeet-our internal business operations and our customers. For example, unexpected failures or inaccuracies in Al- driven
systems could expose our customers to operational risks, particularly in high- stakes use cases such as law enforcement
or public safety . The development, adoption , integration and use of generative Al technology remains in the early stages 5
and consequently, our Al technology may contain material defects or errors. Additionally, ineffective or inadequate Al or
generative Al governance, development , use or deployment practices by us or third parties could result in unintended
consequences. For example, Al algorithms that we use may be flawed or may be (or maybe-perceived to be) based on datasets
that are biased or insufficient —traddition-, any-a risk raised by the ACLU in a report dated December 10, 2024. Biases in
Al models could result in discriminatory outcomes, eroding trust among customers and communities we serve. Any
latency, disruption , or failure in our Al systems , third- party Al systems that we utilize, or infrastructure could cause delays
or errors in our offerings. Additionally, inadequate governance, testing, or quality assurance processes could result in
delays-flawed deployments, including those that result in physical harm or which produce erroneous or harmful outputs
that may damage our reputation and expose us to legal liabilities. Correcting such defects or crrors #rmay be costly and
time- consuming and could harm our efferings-business. Failure to adequately train customers on the use and limitations
of AI- driven products could also compound these risks. Thoroughly testing generative AI models is challenging due to
their complexity and the unpredictability of their outputs . Developing, testing , and deploying resource- intensive Al
systems may require additional investment and increase our costs. There also may be real or perceived social harm,
environmental harm, unfairness or other outcomes that undermine public confidence in the deployment and use of Al
Furthermore fraddition-, third parties may deploy Al technologies in a manner that reduces customer demand for our products
and services. Competitive pressures may also drive rapid Al development or deployment, increasing the risk of releasing
inadequately tested or unreliable features. Any of the foregoing may result in decreased demand for our products and
services or harm to our business, financial results , or reputation. The legal and regulatory landscape surrounding Al
technologies is rapidly evolving and uncertain, inelading-particularly in relation-te-the-areas of intellectual property,
cybersecurity, and-privacy , and data protection. For example, there is uncertainty around the validity and enforceability of
intellectual property rights related to our development, deployment and use of Al. Cyber attacks that use AI may also become
increasingly frequent and effective. Additionally, third parties that license Al technologies to us may impose unfavorable
licensing terms or terminate the licenses altogether, requiring us to seek licenses from alternative sources to avoid
disruptions in feature delivery. Compliance with new or changing laws, regulations , or industry standards relating to Al may
impose significant operational costs and may limit our ability to develop, deploy or use Al technologies. In part due to our
global scope and law enforcement customer base, we may face heightened scrutiny and regulatory requirements, which
could further increase compliance costs and limit our ability to develop, deploy or use our Al solutions or other Al
technologies. For example, the AI Act in the European Union imposes compliance requirements on a variety of Al uses
by law enforcement, as well as on the companies that develop those products, including us. Other jurisdictions may
adopt similar measures in the future. In the future, we may voluntarily or involuntarily initiate recalls if our products
are determined by us or a regulatory authority to be noncompliant with applicable laws and regulations. Such recalls,
whether voluntary or involuntary, could result in significant expense, supply chain complications, and may harm our
brand, business, prospects, financial condition and operating results. Please also see “ Operational Risks — Defects in
our products could reduce demand for our products or result in product recalls and result in a loss of sales, delay in
market acceptance, and damage to our reputation ” in Part I, Item 1A of this Annual Report on Form 10- K below for



additional information. We may also face increased scrutiny regarding data privacy and security risks related to the
data we use to train and evaluate AI models, as breaches or misuse of this data and associated terms and conditions
could expose us to significant liabilities. For example, while we do not use customer data to train AI models today, we do
occasionally use data obtained from the Axon Customer Evidence Improvement Program (“ ACEIP ”) for evaluation
and we may use ACEIP data to also train models in the future, while ensuring proper consents and compliance with
applicable laws. This approach reflects our commitment to responsible data usage and governance. However, there
remains a significant risk in the nature of data used by third- party providers to train the AI models we rely on,
including whether such third- party providers have trained AI models on data that they did not have proper consents
for. Failure to apploprlately reqpond to thls evolvmg land@cape may result in legal hablhty, legulatmy actlon or brand and
reputational harm.
habtity—\We rely on euﬁeﬁﬂ-y—sewe—euﬁ%xeﬂ—Eﬁéeﬁee-eustemefs—freﬂa—thnd party cloud stefage-servwe prov1de1§ baseé
located in the United States and other countries to deliver our cloud services . The use of these cloud sterage-service providers
gives us greater flexibility in efficiently delivering a more tailored, scalable customer experience, but also exposes us to
additional risks and vulnerabilities. Lack of availability of this infrastructure could be due to several a-number-efpotential
causes yineluading-such as technical failures, natural disasters, fraud or security attacks that we cannot predict or prevent.
Interruptions in our service, or loss or corruption of digital evidence, may reduce our revenue, cause us to issue credits or pay
penalties, cause customers to file litigation against us, cause customers to terminate their subscriptions , and adversely affect our
renewal rates and our ability to attract new customers. Our business will also be harmed if our customers and potential
customers believe our service is unreliable. 23Stree--- Since our customers use our services for important aspects of their
operations, any errors, defects, disruptions in service or other performance problems could hurt our reputation and may damage
our customers’ operations. Additionally, the inability to recover or restore lost or corrupted digital evidence in a timely
manner could result in significant reputational damage. This risk is particularly acute for law enforcement and public
safety customers, where service reliability is critical, and disruptions could have serious operational or legal
consequences. As a result, customers could elect not to renew our services or to delay or withhold payment to us . Delayed
resolution of service outages or technical defects could also lead to prolonged dissatisfaction and erosion of customer
trust . We could also lose future sales or customers may make warranty or other claims against us, which could result in an
increase in our warranty expense, an increase in collection cycles for and decline in the collectability of accounts receivable or in
the convertibility of contract assets to cash, and an increase in the expense and risk of litigation. Defects in our products could
reduce demand for our products or result in product recalls and result in a loss of sales, delay in market acceptance , and damage
to our reputation. Complex components and assemblies used in our products may contain undetected defects that could be
subsequently discovered at any point in the life of the product. Errors or defects in our products , including software- related
errors or defects, may only be discovered after they have been tested, commercialized and deployed. In such event Hthatis
the-ease-, we may incur significant additional development costs and product recall, repair or replacement costs, or liability for
personal injury or property damage caused by such errors or defects. In particular, defects in products designed for public
safety or law enforcement use could undermine customer and community trust, erode confidence in our brand, and
result in heightened scrutiny or regulatory enforcement. Our reputation or brand may be damaged as a result of these
problems and may result in difficulty retaining current customers and securing new contracts. Defects in our products could
result in a loss of sales, delay in market acceptance, damage to our reputation and increased warranty costs, which could
adversely affect our business, financial results and competitive position. Additionally, we are subject to the U. S. Consumer
Products Safety Act of 1972, as amended by the Consumer Product Safety Improvement Act of 2008, which empowers the
Consumer Products Safety Commission to exclude from the market products that are found to be unsafe or hazardous, and
similar laws under foreign jurisdictions. We could also face challenges with cross- border compliance if products are
recalled in multiple jurisdictions, further increasing operational and financial burdens. Under certain circumstances, the
Consumer Products Safety Commission or comparable foreign agerey-agencies could require us to repurchase or recall one or
more of our products. If we were required to remove, or we voluntarily remove, our products from the market, our reputation
could be tarnished, and we might have large quantities of finished products that we could not sell. A recall of critical
components may also disrupt manufacturing and delay delivery of other products in our portfolio, compounding the
adverse effect on our business. Our international operations expose us to additional risks that could harm our business
prospects , operating results , and financial condition. ©ur-We have significant international operations are-stgntfieant-and we
plan to continue growing internationally by acquiring existing entities and 7et-setting up new legal entities in new markets. In
certain international markets, we have limited operating experience and may not benefit from first- to- market advantages or
otherwise succeed. Our international operations expose us to other risks, including: e restrictions on foreign ownership and
investments ane-, along with stringent foreign exchange controls thatmight-preventusfront, could limit our ability to
repatriating-repatriate cash carned in countries outside the United States; @~ import and export requirements, tariffs, trade
disputes ane-batriers-, product certification requirements-mandates , sanctions , and customs could hinder our ability to
elassifteations-thatmay-preventus-from-offering—-- offer products or pfewdmg—eerwces in certain apartieulareountry
countries or ebtaining--- obtain necessary parts and components to manufacture products; - longer payment cycles in seme
certain countries, inereased-heightened credit risk, and higher tevels-instances of payment fraud; e-¢ uncertainty regarding
liability for our products and services, including uncertainty resulting from local laws and lack of legal precedent; and -
different-differing labor laws and customs, existence of workers’ councils and labor unions, and other challenges caused by
distance, language , and cultural differences. Our Inadditton;eur-suite of products is TASER-deviees-are-regtlated-by-the b-—S-
Bureat-of Industry-and-Seeurity-and-require-eensesfor-cxport abroad—- controlled under both United States and

international regulatory bodies . Changes in U. S. foreign policy, foreign governmental status and evolving international




human rights pollcy ObJeLtl\ es mdy 1mpact Axon’ s ablllty to obtain licenses for a given destination —Changesto-foreign
: 0 or busrness—customer Trade

y latlons include, amonget-hers» other categories , emlronmental regulations, climate- and sustainability- 1eldted

gu
regulations, tax and statutory financial regulations, export and import controls, customs and duties regulations, internal control
and disclosure rules, privacy and data protection requirements, anti- corruption laws ;steh-as-the-U—S—Fereign-Corrapt
Praetices7Aret, and other local laws prohibiting corrupt payments to governmental officials, and competition regulations yemeng
ethers-. Violations of these laws and regulations could result in fines and penalties, criminal sanctions against us, our directors,
officers , or employees, as well as prohibitions on the conduct of our business and on our ability to offer our products and
services in one or more countries ;afe- They could also materially adversely affect our brand, international growth efforts,
ability to attract and retain employees, business , and operating results. Although we have implemented policies and procedures
designed to ensure compliance with these laws and regulations, there can be no assurance that our directors, officers, employees,
contractors , or agents will not v 101ate our pollues nor that enforcement actions by regulators will be consistent .
Furthermore ; : , sales-inconsistent enforcement of local
laws and ’feehmeal—perseﬂnel-regulatlons in some ]lll‘lSdlCthIlS may mcrease compliance uncertainty and risk . Our success
depends upon the continued service of our key management personnel . Although we have entered into employment
agreements with our key personnel, including Mr. Smith, these agreements have no specific duration and constitute at-
will employment, which means they may terminate their employment with us at any time. Additionally, we do not
maintain any key person insurance on any of our officers or employees. Any changes in our senior management team,
even in the ordinary course of business, may be disruptive to our business. Such changes may result in a loss of
institutional knowledge and cause disruptions to our business. Losing any member of our existing senior management
team could also damage key seller relationships, lead to unanticipated replacement, recruitment and training costs, and
make it more difficult to operate our business and achieve our business goals. Additionally, if our senior management
team fails to work together effectively or execute our plans and strategies on a timely basis as a result of management
turnover or otherwise, our business could be harmed . Our success also depends on our ability to continue to attract, retain
and motivate qualified technical employees. Our ability to compete effectively and our future success depends on our continuing
to identify, hire, develop, motivate and retain highly skilled personnel. In particular, we compete with many other companies
for employees with high levels of expertise in our industry, as well as for skilled engineers (including those with highly
sought after experience in fields such as data science or Al), sales, and operations professionals. Job candidates may also
be threatened with legal action under agreements with their existing employers if we attempt to hire them, which could
impact hiring and result in a diversion of our time and resources. In addition, we are selective in our hiring process
which requires significant investment of time and resources from internal stakeholders and management. At times, we
have experienced, and we may continue to experience, difficulty in hiring personnel who meet the demands of our
selection process and with appropriate qualifications, experience, or expertise, and we may not be able to fill positions as
quickly as desired. In addition, our recruiting personnel, methodology, and approach may need to be altered to address a
changing candidate pool and profile. We may not be able to identify or implement such changes in a timely manner.
Restrictive U. S. immigration policies and regulatory changes may also affect our ability to hire, mobilize or retain some
of our global talent. Many of our technical personnel are foreign nationals entering the United States on work visas,
primarily under the H- 1B visa classification. The H- 1B visa classification enables U. S. employers to hire qualified
foreign nationals in positions that require an education at least equal to a bachelor’ s degree. U. S. immigration laws and
regulations are subject to legislative and administrative changes, as well as changes in the application of standards and
enforcement. Future restrictions on the availability of work visas could restrain our ability to acquire the skilled
professionals needed to meet our customers’ requirements, which could have a material adverse effect on our business.
The scope and impact of these changes remain unclear, however a narrow interpretation and vigorous enforcement of
existing laws and regulations could adversely affect the ability of entities with which we subcontract to utilize foreign
nationals and / or renew existing foreign national consultants on assignment. There can be no assurance that we will be
able to keep or replace all foreign nationals currently employed, or continue to acquire foreign national talent at the
same rates as in the past. In addition, our compensation arrangements, such as our equity incentives, may not always be

successful in attracting new emplovees dnd 1et41mm and momatmv our existing emplovees Restrietive-immigration-poliey-and

&pphe&b-}e—terms—e%t-he—erﬁp{ey-me&t—&greerneﬁfs—ln pmtlul ar, we may e*peet—te—eeﬂt—mﬁe—te—taee signtfieant-challenges in hiring

personnel, particularly for executive- level engineering talent, whether as a result of competition with other companies or other
factors. We have had and expect to continue to have unique equity incentives designed to attract and retain long- term
employees. We utilize these plans to align pay and performance and drive shareholder returns while reducing near- term cash
expenditures. Our equity incentives and ongoing stock and option grants are subject to having sufficient shares under our stock
plan and any new plans or increases in the number of shares available for grant under existing plans must be approved by our
shareholders. If we are unable to obtain shareholder approval, we may be unable to attract and retain top talent, including senior
executives. Our ability to attract, retain and motivate employees may also be adversely affected by commeon stock price
volatility. The loss of the service of one or more of our key personnel could dd\ ersely 1mpaet our business —plospects

operating results and financial condition and-eperatingresults- The




Alcohol Tobacco, Firearms and Exploswes (the “ ATF ”) which -1-teeﬁses-regulates the manufacture, sale and import of
firearms in the United States —Fhe-primary-primarily under federaHaws-are-the National Firearms Act of 1934, the GEA-Gun
Control Act of 1968, and the Firearms Owners’ Protection Act of 1986, which have been amended from time to time. The ATF
conducts periodic audits of our Astzena-facilities that hold federal firearms licenses. If we fail to comply with ATF rules and
regulations, the ATF may limit our activities or growth related to the TASER 10 CED aetivities-er-growth-, fine us, or,
ultimately, suspend our ability to produce and sell the TASER 10 CED product line. Fhere-are-Such audits may also expose
operational inefficiencies or create delays that affect production timelines or access to necessary permits. Also, various
state and local laws, regulations , and ordinances relating to firearm characteristics, features and sales govern the TASER 10
CED product line . Axon and local distributors must comply with state and local laws, regulations , and ordinances pertaining
to firearm and magazine sales in the jurisdictions where the TASER 10 CED is sold . Non- compliance with such laws could
expose us to legal liability, reputational harm, and additional costs with remedying violations . Additionally, certain
TASER 10 CED components are regulated for import into the United States by the ATF and are subject to ATF import permits
that limit Axon’ s ability to source from some suppliers leading to a potential decrease in supply chain agility. Supply chain
constraints or an inability to source TASER 10 CED components could have a material adverse effect on our business 5
prospects, operating results and financial condition and-eperatingresults-. 25Federal--- Federal and state legislatures
frequently consider legislation relating to the regulation of firearms, including the amendment or repeal of existing legislation.
Existing laws may also be affected by future judicial rulings and interpretations. These possible changes to existing legislation or
the enactment of new legislation may seek to restrict the makeup of a firearm, mandate the use of certain technologies in a
firearm, remove existing legal defenses in lawsuits, set minimum age limits to purchase certain firearms, or ban the sale and, in
some cases, the ownership of various types of firearms and accessories. In addition, evolving public sentiment or political
pressure regarding firearm regulation could impact customer demand for TASER 10 CEDs, especially in jurisdictions
with stricter firearm laws. Such restrictions or bans could have a material adverse effect on our business yprospects, operating
results and financial condition ﬁﬂd—epera{-mg—restﬂ-ts— Fallure -I-Pwe—fa—ﬂ-to mdmtdm eﬁectlve mternal control over hmncml
reporting may adversely affect ertden 3 ness-or-signifieant-defietene etir-internal-eentrol-overfinaneta
repertingour ability to report our fmdnClal condltlon and operatlng results e%eper&ﬁeﬂs—m a timely and accurate manner eettd
be-adversety-affeeted-, which may cause investor confidence in our company eewte-to diminish ;-and the value of our common
stock may-to decline. Preparing our consolidated financial statements involves many a-samber-ef-complex manual and
automated processes, which are-dependent—-- depend upet-on individual data input or review and require significant
management judgment. The increasing complexity of our operations, including growth in international markets and
expansion of product offerings, further heightens the risk of control deficiencies. Acquired businesses may have
insufficient internal controls, which may have been identified or unidentifiable during diligence, that could require
significant remediation efforts and create additional risks of financial misstatements during integration. One or more of
these processes may result in errors that may not be , and in the past have not been, immediately detected and could result in a
material misstatement or other errors in our consolidated financial statements. Such errors may be more likely to occur when
implementing new systems and processes, particularly when implementing evolving and complex accounting rules. The
Sarbanes- Oxley Act of 2002 the-~Sarbanes—OxdeyAetrequires, among other things, that as a publicly —traded company we
disclose whether our internal control over financial reporting and disclosure controls and procedures are effective. A material
weakness is a deficiency, or combination of deficiencies, in internal control over financial reporting, such that there is a
reasonable possibility that a material misstatement of our annual or interim financial statements will not be prevented or detected
on a timely basis. While we continually undertake steps to improve our internal control over financial reporting as our business
changes, we may not be successful in making the improvements and changes necessary to be able to identify and remediate
control deficiencies or material weaknesses on a timely basis. Our ability to address deficiencies may also be constrained by
resource llmltatlons, including access to skllled accountmg personnel partlcularly durmg perlods of rapld growth Fer—

in our internal control
over fmdncml reportmg as of December 31 2024 related to a fallure to des1gn and malntam effectlve controls related to
revenue recognition for our customer contracts. Specifically, we did not design and maintain controls to update our
revenue recognition policies to reflect changes in product offerings or terms and conditions of arrangements with
customers to ensure revenue was appropriately recognized and disclosed in accordance with U. S. GAAP. We are
working to remediate the material weakness as further discussed in Item 9A of this Annual Report on Form 10- K. If we
cannot successfully remediate identified control deficiencies, including any current or future material weaknesses in our
internal control over financial reporting: the accuracy and timing of our financial reporting may be adversely affected; our
liquidity, access to capital markets and perceptions of our creditworthiness may be adversely affected; we could face difficulty
forecasting our financial results accurately, impacting decision- making by investors and analysts; we may be unable to
maintain compliance with securities laws, stock exchange listing requirements and debt instruments’ covenants regarding the
timely filing of periodic reports; we may be subject to regulatory investigations and penalties; investors may lose confidence in
our financial reporting; we may suffer defaults under our debt instruments; and our commeon stock price may decline. The
revision of certain of our previously issued Finanetat-financial RisksAn-inereasingpereentage-of statements to correct
errors related to our historical conclusions of principal vs. agent accounting under Accounting Standards Codification,
revente-Revenue is-derived-lrom subseription-billing-arrangements-that-Contracts with Customers ("' ASC 606'') may have




the effect of eroding investor confidence in the Company and our financial reporting and accounting practices and
processes and may raise reputational issues for our business. Such revision may also result in delayed-eash-eoHeettons-and
may-inerease-eustomer-—ereditrisk-stockholder litigation against us, or adverse regulatory consequences. Any such
regulatory consequences, litigation, claim or dispute, whether successful or not, could subject us to additional costs,
divert the attention of our management, or impair our reputation. Each of these consequences could have a material
adverse effect on reeetvables-our business prospects, operating results and eentraet-assets-financial condition . Our strategy
includes maintaining a significant portion eentinuing to-shiftaninereasing-ameunt-of our business te-through a subscription
model, to-better-mateh-which aligns with the municipal budgeting process of our customers and as-weH-as-te-aHovw-allows for
multiple product offerings to be bundied-combined into existing subscriptions. This approach differs from is-ineontrastto-a
traditional €EB-hardware sale i-whieh-, where the entire ameunt-being-ehargedforthe-hardware payment is commonly
invoiced upon shipment , by spreading payments over the subscription or installment period . While Fhis-this model
provides predictable recurring revenue, it impacts liquidity #ra-eommensurate-fashion-, as with-the-cash is for-the
subseription-or-mstalimentpurehase-received in multiple installments rather than ap-frentupfront . We White-we-record an
estimate of expected credit losses and perform ongoing reviews of trade accounts receivables . However , if we become aware
of information related to the creditworthiness of a major customer, or if future actual default rates on receivables in general
differ from those currently anticipated, we may have to adjust our expected credit loss reserve . Such adjustments could
negatively impact earnings and require additional resources for collections or restructuring customer payment terms.
Furthermore , whieh-our reliance on municipal and government customers may heighten the risk of delayed payments
during perlods of political or economic instability, such as government shutdowns or reduced tax revenues. Any of these
factors could adversely affect our business prospects , operating results and financial condition er-eperatingrestlts- Our
gross margin is-dependent-depends on many a-number-of-factors, including our product mix, cost structure , and acquisitions
we may make, any of which could cause our gross margin to deekne-fluctuate . Our gross margin could decline in future
periods due to adverse impacts from various factors, including: ® 26-e—changes in product mix; #-* changes in shipment volume;
- increased warranty costs; e-¢ sales discounts; e-entry-* expanding into new markets or grewthimrlower - margin markets,
including markets-those with different-distinct pricing and cost structures, through acquisitions or internal development; ®
higher e-ourability-to-redueeproduction costs; e-¢ increases in matertat-materials , labor , erethermanufacturing , —related
eosts-or highersupply chain logistics eests-; ®-¢ excess inventory and obsolescence charges; #-¢ increased amortization of
purchased intangible assets, especially from acquisitions; and e-» how well we execute on our strategy and operating plans. Any
ene-of these factors could orthe-eumulative-effeets-of eertairof these-faetorsmay-result in significant fluctuations in our gross
margin. This variability and unpredictability could resuitirrlead to our fatkare-inability to meet internal expectations or those of
securities andlysts or investors for a pdltl(,uldl perlod Failure to meet or exceed such expectcmons for these or any other reasons

fesul-ts—Our SaaS serviee-revenue is genelally recoomzed ratably over the terms of the contracts, Wthh geﬂefa-l-ly—r&nge—ranges
from one to ten years. As a result, most of the SaaS revenue we report each quarter is the result of agreements entered into
during previous quarters. Consequently, current trends, whether positive or negative, in-this-pertion-efenrbusiness-may not be
fully reflected in our revenue results for several periods, and a decline in new or renewed SaaS contracts in any period may not
be immediately reflected in our reported financial results for that period, but may-could result in a decline in our revenue in
future reporting periods. If any of our assumptions about revenue from our SaaS delivery model prove-are incorrect, our actual
results ﬂ‘ray—va-lﬂy—could dlffer mdtenally from those dntlc1pated estimated , or prOJected A s1gn1ficant portion Mest-efourend-
v of our end- user

- i H-OWirb , have-timtted-which
typlcally lack dlrect connol over t-he—thelr ameunt—ef—meﬂey—budgets. These budgets are often influenced by legislative
processes and polltlcal con51derat10ns, llmltlng the agencles ability to allocate funds as they see e&n—speﬂd—l-n—&dd-r&en—

-rn—eha-l-leﬂgrng—eeeﬂemie—eﬂ-ﬂrefnﬂeﬂts— TheIe can be no assurance that the economic and —bﬁdget—mg—er—pohnedl issues
pressures will not Werseﬁ—aﬂd-adversely -rﬂ‘rpaet—affect sales of our produets -Sefﬁe—Addltlonally, government procurement

processes are often subject e-to budgetary; potitieal-or-other
scheduling delays and uncertalntles Wthh -frequeﬁt-l-y—eeeuﬁcan d1srupt antlclpated sales. Federal agencies, in eonneetion

thh—the—aeqtuﬁtteﬁ—ef—preduets—bypartlcular, are vulnerable to broader governmental challenges, such as ageﬁetes—&nd

fundmg and debt 11mlt COHStIdlntS which has prev10usly

resulted in government shutdowns e-f— 1nclud1ng t-he—those federa-l—geverﬁmeﬂt—m 2018 and 2019 —Bue—te—geverﬁmeﬂt—fuﬂdﬂ&g

fu-les— and addltlonal shutdowns narrowly avolded more recently

te—reﬂew—eeﬂt-r&ets-rn—t-he—fufufe- Al-t-heug-h—Whlle we ha-ve—eﬂtered-—— enter into COHtl‘stS for the dehver of products dnd
services in the future , and anticipate that the-these contracts will be completed, if agencies de-netfail to appropriate meney
funds in future year budgets, terminate contracts for 27eenventerree—- convenience, or if other cancellation clauses are invoked,

thls would prevent us from recognlzlng antlclpated revenue and cash flow asseetated—wrﬂa—&rese—beekmgs—wﬂl—net—&lt—nﬁately

pfeﬁs-teﬁs—ﬂenerally allow : t e of Hre-a able-us to recover only our 1ncurred costs ,
teurred-or-committed aﬁd—sett-lemeﬂt—expenses . dnd a portlon ofpfe-ﬁ-t—proﬁts if any, on the work completed prior to




termination. We may or may not be able to recover all the costs incurred during the start- up phase of a terminated contract. The
unexpected termination of significant contracts could result in stgnifieantsubstantial revenue shortfalls. If revente-these
shortfalls eeewr-and-are not offset by corresponding reductions in expenses, our financial performance and overall business
could be adver%ely affected. We cannot antlcrpate if, When or to what extent our customers might terminate their contracts with

agencies purehase—often procure products and services through an open brddmg proce%s —G-eﬁeral-l-y— Whlch typically involves

publishing a gevernmental-entity-witl-publishan-established-list of requirements reqtesting-and soliciting proposals from
potential vendors fe—propose—se-luﬁens—fer—t-he—esfabhshed—reqwfeﬁaeﬁfs— To respond-compete successfully te-in these requests

for proposals, we must accurately estimate our cost structure for servicing a proposed contract, the time required to establish
operations for the proposed customer, and the likely terms of any other third- party propo%al% submitted. We-However, we
cannot guarantee that we will win any-future bids 1 g 6 or that any winning
bids will ultimately result in contracts en-with favorable terms. Our contracts typlcally have ftm—fer—a—ﬁxed namber-terms, with
the possibility of extension at the discretion yes ay-be-extended-for-an-add p of years-the
contracting entity er-its-agent-eleetsto-dose-. When these contracts expire, t-hey—contracts may be epened—reopened to for
bidding-by-competing bidders, and there is no guarantee that the contracts will be renewed or extended. ©ur-In some cases,
customers may initiate the eleette-open-bidding processes sp-carlier than antietpated-expected , resulting in increased
competition prior to the anticipated end of contracts. ©ur-Additionally, many of our contracts with government agencies
include termination for convenience provisions that may allow our customers to terminate the contract earlier than their
term length. fatture-Failure to secure new contracts , retain existing ones, or negotiate favorable terms through the open

bidding process could —er—te—seeure—sueh—eeﬂtraefs—eﬂ—faver&ble—terﬁs—mayadversely a—ffeet—lmpact our revenues , proﬁtablhty,
and gress-margins-overall financial performance . We hold maintainme

msured—&t—fwe—depesﬁery—msﬁf&&eﬁs—“‘e—m&mfam—the majorrty of our cash and Caqh equrvalentq accounts at two deposltory
institutions - 2 2 W v 69 -
Our balances Wrth the%e and other mSUtutlonS regularly exceed F ederal Depo%rt Insurance Corporatron-rnsured— insurance
limits for domestic deposits and-, as well as various foreign deposit i insurance program% For addltlonal dlscussmn eeveﬂng
our-depositsinAustralia-, Belgtumrefer to Note 1 in Part IT , o o

Item 8 of thls Annual Report on Form 10- K. If any of t-he—these N d i Hig i
deposltory 1n§t1tut10n§ were to -fa-l-led» fall (sueh—a% -t-he—seen
Wlth several U S. banl( fallure% at—severa-l—U—S—baﬁks—m spring of 2023) , and the-their mstitatton™s-assets were insufficient to
cover #s-deposits , and-or the-if governments did not take aetteris— action to support deposits exceeding exeess-efexisting
insurance limits —Amy-steh-, we could incur losses related to the uninsured balances. Such losses or delays in aeeess
accessing to-funds as-aresult-ofsueheventscould have—a—materta-l—materlally and advefse—adversely ef-feet—affect of-our

hqurdrty, operatlng results and ﬁnancral condmon :

We have hmoncally
granted and expect to continue to grant itocl( based compeniatron to &ey-employees and non- employee directors as a means of
attracting and retaining highly qualified personnel. All stock- based awards are required to be recognized in our financial
statements based on their grant date fair values. The amount recognized for stock compensation expense could vary depending
on a number of assumptions or changes that may occur. Changes in the subjective and probability- based assumptions can
materially affect the estimates of the fair value of the awards and timing of recognition of stock- based compensation expense
and, consequently, the related amount recognized in our consolidated statements of operations and comprehensive income. As
we continue to mature, the incentives to attract, retain and motivate employees provided by our equity awards or by future
arrangements may not be as effective as in the past. We may also issue equity securities to pay for acquisitions and grant stock-
based awards to retain the employees of acquired companies. If we issue significant equity awards to attract additional
employees, to retain our existing employees s-or related to acquisitions, we could incur substantial 28adedittenal--- additional
share-stock - based compensation expense and the owner%h1p of our exmlng ihareholderq Would be further dlluted which could
depress the market price of our stock. G 8 v G
B—S—detar-versustoeal-eurrenetes—For eufreﬁt—&nd-petenﬁal—mternatronal customers (whether current or potentlal) whose
contracts are or would be denominated in U. S. dollars, the relative change in local currency values creates relative fluctuations
in our product pricing. These changes in international end- user costs may result in lost orders and reduce the competitiveness of
our products in certain foreign markets. Additionally, intercompany sales to our non- U. S. dollar functional currency
international subsidiaries are transacted in U. S. dollars, which could increase our foreign exchange rate risk caused by foreign
currency transaction gains and losses. For non- U. S. dollar denominated sales, weakening of foreign currencies relative to the

U. S. dollar generally leads us to raise international pricing, potentially reducing demand for our products. Should we decide not
to raise local prices to fully offset the dollar’ s strengthening, the U. S. dollar value of our foreign currency denominated sales
and earnings would be adversely affected. We do not currently engage in hedging activities related to fluctuations in foreign
currency. Fluctuations in foreign currency could result in a change in the U. S. dollar value of our foreign denominated assets
and liabilities, including accounts receivable. Therefore, the U. S. dollar equivalent collected on a given sale could be less than
the amount invoiced causing the sale to be less profitable than contemplated. We also import selected components that are used
in the manufacturing of some of our products. Although our purcha%e orders are generally in U. S. dollar@ Weal(ne%% inthe U. S.
dollar Could lead to prlce 1ncrea§e§ for the components Une ; arate-and-o al-t

—We are iubJect to income taxes in the United States and

various other Jumdrctrons etttstde—ef—t-he—Hmted—Sfa’fes— Our effective tax rate could flaetaate-dte-to-be impacted by changes in
the-mix-of earnings-andHossesireountries-with-differtng-statutory tax rates , the geographic distribution of our earnings, and




the application of top- up taxes introduced under global minimum tax regulations of the Organization for Economic Co-
operation and Development (“ OECD ”) framework . Our tax expense could also be impacted by changes in non- deductible
expenses, ehanges—}n—exceqs tax benefits related-te-from stock option cxcrcises efstoekoptions-and RSU vesting efrestrieted
HS-( , ehanges-inradjustments to the valuation of deferred tax assets and liabilities and-our-ability-to-utilize
them, the applicability of withholding taxes, and changes in ewrtabiity-fer-unrecognized tax benefits . Although we believe
that our tax estimates are reasonable, the ultimate tax determination involves significant judgments that could become
subject to audit by tax authorities in the ordinary course of business. Our estimates are based on information available to
us at the time we prepare the income tax provision . We are %ub] ect to potentlal tax examrnatrons in multlple Jurr%dlctlonq
While we regularly evaluate new information to adjust thatma ;
our change-irmeasurementofa-tax position taken-, there is ean—be—no assufanee-guarantee that the outcome ﬁnal
determination-of an=y=these examinations will not have—a-n—advefse—adversely effeet-affect errour operating results and financial
condition. Our tax provision could also be impacted by changes in U. S. federal, state and-, local , or feretgr-international tax
laws, including fundamental-significant tax reforms which target law—ehaﬂges—appheable—te-corporate multinationals, and
proposals by the current H—S—Prestdent-or Congress-future administrations . Additionally, we may be subject to additional tax
liabilities due to changes in #efr—income- based taxes resulting from changes in U. S. federal, state ane-, local , or foreign tax
laws, changes in taxirg-tax jurisdictions’ administrative interpretations, decisions, policies and positions, results of tax
examinations, settlements or judicial decisions, changes in accounting principles, changes to our business operation% including
acquisitions, as well as the evaluation of new information that results in a change to a tax position taken in a prior period.
Further-Furthermore , recommendations from the Organtzatienr OECD for Eeonomte-Co—operation-and-Development(*
OECED D regardinga global minimum income tax and other changes , are being implemented or considered and+eor
mplemented-in jurisdictions where we operate. W-e-While we believe enactment of the recommended framework in
jurisdictions where we operate will result in minimal impacts to our financial results in the near term —FHhke-, the impact of any
new tax legislation may differ materially from our estimates due to future regulatory guidance or changes in our interpretations
or assumptions we have made. 2960ur-See “ Management’ s Discussion and Analysis of Financial Condition and Results of
Operations — Provision for Income Taxes ” in Part II, Item 7 of this Annual Report on Form 10- K for additional
information. Several factors, including some beyond our control, may affect our reventies— revenue and operating results
may—ﬂuefuate—tu&e*peetedl-y—freﬂa—quaﬁer—te—quaﬁeﬁ potentlally causmg whreh—may—eause—our common qtoek prrce to
fluctuate d A
ftt&tfe—d-ue—te—vaﬂe-us—faefers— 1nclud1ng .- budgetary Cycles of munlcrpal state , and federal law enforcement and corrections
agencies; #-¢ market acceptance of our products and services; ®-¢ the timing of large domestic and international orders; e-¢ the
outcome of any existing or future litigation; e-¢ adverse publicity surrounding our products, the safety of our products, or the use
of our products; e changes in our sales mix; #-* new product introduction costs; #-¢ increased raw material expenses; ®-*
changes in our operating expenses, including stock- based compensation expense; ¢ changes in foreign currency exchange
rates, inflation , and interest rates; -®-¢ inventory obsolescence; #-* changes in warranty reserve; ¢ existing or future tariffs; and
o regulatory changes that may affect the marketability of our products and services. As a result of these and other factors, we
believe that short- term period- to- period comparisons of our operating results may not be-provide meaningful insights t-the
shertterrr, and our performance in a particular period may not be indicative of our performance in any future period.
Additionally, F—l-uefuﬂﬁeﬁs—ﬂuctuatlons in our revenues and operatrng reqults may—alse—eause—could lead to declmes in the
market prlce of our common qtoek prie

invest a portron of available funds in a portfolro Congritrng of equﬁy—%ecurrtre% of various types. Our egutty-investments consist
of investments in both marketable and non- marketable securities. Investments in marketable securities are measured at fair
value on a recurring basis. We generally have elected to apply the measurement alternative for non- marketable securities.
Under the alternative, we measure investments without readily determinable fair values at cost, less impairment, adjusted by
observable price changes and we assess for impairment whenever events or changes in circumstances indicate that the carrying
amount may not be recoverable. Our future investment income may fall short of expectations due to changes in interest rates, or
due to certain inherent risks involved in investments in early- stage privately held companies. For example, we have recognized
and may in the future recognize an unrealized loss on an investment if we determine that our carrying amount for an investment
without a readily determinable fair value is not expected to be fully recovered, which would cause our earnings performance to
suffer from such losses. By contrast, we have recorded and may in the future record an unrealized gain on an investment if we
determine the fair Value exceed% the carryrng amount, Whrch would benefit our earnrng% per formance Thlrd partles often use

confrontations that may result in serious, permanent bodrly injury or death to those involved. Our CED products may be
associated with these injuries. A person, or the family members of a person, injured or killed in a confrontation or otherwise in
connection with the use of our products, may bring legal action against us to recover damages on the basis of a number of
theories, including wrongful death, personal injury, negligent design, defective product, product performance issues, or
inadequate warnings or training. We are currently subject to a number of such lawsuits and have been and may be in the future
subject to significant adverse judgments and settlements. We may also be subject to lawsuits involving allegations of criminal
misuse of our products. We have no control over how our products are used by our customers or other end- users and cannot
assure-ensure they are used consistent with our specifications, design and warnings. While our products are designed to be non-
lethal, we cannot guarantee they will be used in a manner consistent with their intended use and any misuse exposes us to
litigation, reputational harm and controversy. Although we maintain product liability insurance in amounts that we believe are



reasonable, we may not be able to maintain such insurance on acceptable terms, if at all, and product liability claims could result
in a potential award of monetary damages in excess of the amount of insurance coverage available to us. Because we
manufacture and sell CEDs, insurance carriers may decide not to insure our products or our company in the future. Similar to
product liability claims, we face exposure to class action lawsuits related to the design, performance, safety, pricing or
advertising of our products. Such class action lawsuits could also result in substantial monetary judgments, defense costs,
business distraction, reallocation of internal resources, 1nJunct1ons related to the sale of products ;-and petentiatly-reputational
harm eurreputation-. [f successful, - the aforementioned claims could result

in adverse judgments or unfavorable settlements —\Ve—tneufsrgmﬁcant legal expenses irdefending-these-eases-, and-signifieant
htigationreoutdresultina diversion of management’ s attention and resources , and reputational harm eeuld-alseresultin

negative-publieity-abont-ourproduets-. The outcome of any litigation is 1nherently uncertain and there can be no assurance that
our existing or any future litigation will not have a material adverse effect on our business prospects , operating results and
financial condition er-eperatingresults-. Other litigation, government inquiries and regulatory actions may subject us to
significant costs and judgments and divert management attention from our business. We have been and could in the future be
involved in numerous other litigation, government inquiries and regulatory matters relating to our products, contracts,
employees and business relationships, including litigation against persons or entities we believe have infringed on our
intellectual property, infringement litigation filed against us, litigation against a competitor, antitrust litigation, and enforcement
actions filed against us. See-For additional discussion of litigation 41, refer to Note 13 +2-to-the-eonsolidated-finaneiat
statementsineladed-in Part I, Item 8 of this Annual Report on Form 10- K. Such matters have resulted, and are expected to
continue to result in, substantial costs to us, including in the form of attorneys’ fees and costs, damages, fines or other penalties,
whether pursuant to an adverse judgment or settlement, and diversion of our management s attention, which could adversely

affect our busrness prospects operatmg results and ﬁnancral eond1t10n 0

companies own 1ntellectual property rights that are d1rectly or 1nd1rectly related to pubhc safety technologies. These companies
periodically demand licensing agreements or engage in litigation based on allegations of infringement or other violations of their
patents, trademarks, copyrights or trade secrets. These companies may also allege that their patents protect features
essent1al to the 1mplementat10n of partlcular techmcal standards. Non- practicing entities may 3+alse—- also hold have

d-o W q g-patents that are directly or indirectly related to public safety
technologres These ent1t1es may seek compensation for percerved infringement of their patents, including by filing claims
against us, independent of the merit of any such claims. As we enter new markets, expand into new product categories, and
otherwise offer new products, services and technologies, additional intellectual property claims may be filed against us by these
companies, entities and other third parties. Our-Additionally, eur use of Al tools in our business may increase the likelihood
that third parties will claim that we infringe their intellectual property rights. Intellectual property claims may also be filed
against us as our current products, services and technologies gain additional market share. If our products, services or
technologies were found to infringe a third- party’ s proprietary rights, we could be forced to discontinue use of the protected
technology or enter into costly royalty or licensing agreements #r-erder-to be able to sell our products, services or technologies.
Such royalty and licensing agreements may not be available on terms acceptable to us or at all. We could also be required to pay
substantial damages, fines or other penalties, indemnify customers or distributors, cease the manufacture, use or sale of
infringing products or processes, make proprietary source code publicly available, and / or expend significant resources to
develop or acquire non- infringing technologies. Our suppliers may not provide, or we may not be able to obtain, intellectual
property indemnification sufficient to offset all damages, fines or other penalties resulting from any claims of intellectual
property infringement brought against us or our customers. There is no guarantee that our use of conventional technology
searching and brand clearance searching will identify all potential rights holders. Rights holders may demand payment for past
infringements and / or force us to accept costly license terms or discontinue use of protected technology and / or works of

authorship that may include, for example, photos, videos and software. Our euﬁeﬂt—R—&—B—feetts—eﬁ-dweleping-development
and sale of software based products 1nclud1ng that Wl’llCl’l is related to Al or VR, increases th1s rrsk —I-Pwe—afe—uﬂa-b-le—te—pfeteet

. Our future success depends upon our proprretary technology Our protect1ve measures for this proprretary technology mclude
patents, trademarks, copyrights and trade secret protection. However, these protective measures, as well as our efforts to pursue
such protective measures, may prove inadequate. For example, the value of intellectual property protection in certain countries
may not be apparent until after such protection can no longer be pursued. As such, our intellectual property protection may not
extend to all countries in which our products are distributed or will be distributed in the future. Though we work to protect our
innovations, we may not be able to obtain protection for certain innovations. For example, we may be unable to patent some
software- based products. Furthermore, any use of Al tools to create content or code that may be incorporated into our products
or services may also impact our ability to obtain or successfully defend certain intellectual property rights. The scope of any
patent protection we have obtained, or may obtain, may not prevent others from developing and selling competing products.
Despite our efforts, any intellectual property protection we obtain may be later determined to be insufficient or ineffective. Our
protective measures may prove inadequate for reasons outside of our control. Varying intellectual property laws across countries
may lead to differences in protection between such countries. In certain countries in which our products are distributed, the
ability to effectively enforce intellectual property rights may not exist. Patent requirements differ by country and certain
domestic or international laws may prohibit us from satisfying these requirements, creating a risk that some of our international
patents may become unenforceable. Patents for older technologies, such as those first introduced in our TASER M26 CED and
TASER X206 medels-of€EDs-- CED . have expired or will expire due to statutory limits on patent term-terms . Despite policies



and efforts to maintain secrecy of trade secrets and other confidential information, such information could be compromised by
employees, partners or other third parties. Once established, there is no guarantee that our intellectual property rights will remain
in force. Issued patents may be re- examined and subsequently ruled invalid or unenforceable. Our registered trademarks may
also be diminished or lost. For example, there is a risk that our “ TASER ” trademark could become synonymous with the
general product category of “ conducted energy devices ” resulting in claims of genericness that could interfere with our
enforcement efforts and create customer confusion as to product source. The right to stop others from misusing our trademarks
and service marks in commerce depends, to some extent, on our ability to show evidence of enforcement of our rights against
such misuse in commerce. Our efforts to stop improper use, if ineffective, may lead 32te-to the loss of trademark and service
mark rights, brand loyalty and notoriety among our customers and prospective customers. Inability to protect our intellectual
property could negatively impact our commercial efforts and competitive market advantage. Regardless of the outcome, the
prosecution of patent and other intellectual property claims is both costly and time- consuming. Unauthorized use of our
proprietary technology could divert our management’ s attention from our busmess and could result in a material adverse effect
on our busmess prospects operatlng results and fmancral position 4 At : ; pforeepa

fefetgﬂ—j-ttﬂsd-ret-}eﬁs— Our U. S. patents protect us from 1mported mfrmgmg products commg into the Umted States from abroad.
We have filed applications for patents in foreign countries; however, these may be inadequate to protect markets for our
products in these foreign countries. Each patent is examined and granted according to the law of the country where it was filed
independent of whether a U. S. patent on similar technology was granted. Certain foreign countries have patent working
requirements that require a patent owner to practice a patented invention within the respective country. A patent in a foreign
country may be subject to cancellation, forfeiture, compulsory license or other penalty if the claimed invention has not been
worked in that country. Meeting the requirements of working an invention differs by country and ranges from sales in the
country to manufacturing in the country. U. S. export law, or the laws of some foreign countries, may prohibit us from satisfying
the requirements for working the invention, creating a risk that some of our international patents may become unenforceable. In
a country in which we do not have a patent or a country in which our patent in that country is unenforceable or unenforced, other
companies and makers of similar products may be able to copy our products or features of our products without consequence,
thus limiting our ability to capture market share or protect our technology, which could materially harm our grewth-business
prospects and operating results. The use of open = source software in our products, services and technologies may expose us to
additional risks and harm our intellectual property. Open - source software is typically freely accessible, usable and modifiable.
Certain open source software licenses require a user who intends to distribute the open source software as a component of the
user’ s software to disclose publicly part or all of the source code to the user’ s software or require the user of such software to
make any derivative works of the open source code available to others on potentially unfavorable terms or at no cost. The terms
of many open - source licenses have not been interpreted by courts, and there is a risk that those licenses could be construed in a
manner that imposes unanticipated conditions or restrictions on our ability to commercialize our products, services and
technologies. In that event, we could be required to seek licenses from third parties #rerderto continue offering our products, to
re- develop our products, to discontinue sales of our products or to release our proprietary software code under the terms of an
open = source license, any of which could harm our business. Although we aim to avoid any use of open source software in our
products, services and technologies, and otherwise only use open source software available under permissive open source
licenses, it is possible that other manners of use, including those that a third - party may allege to be in breach of a
corresponding open source license, may have inadvertently occurred in deploying our products, services and technologies. If a
third- party software provider has incorporated certain types of open - source software into software we license from such third -
party for our products services and technologies without our knowledge, we could be required to disclose the source code to our
products, services and technologies. This could harm our mtellectual property pos1tron as well as our busmess prospects
operatlng results and ﬁnan01al condition ;€4 ; Frev—4

. As detalled n“ Item 1. Business — Government Regulatlon T
in this Annual Report on Form 10- K we are subject to a variety of laws and regulatlons in the United States and abroad that
involve matters central to our business, including laws and regulations related to: privacy, data protection, security, retention and
deletion; rights of publicity; content; intellectual property; regulation of certain of our CEDs as firearms; advertising; marketing;
distribution; electronic contracts and other communications; competition; consumer protection; telecommunications; product
liability; taxation; labor and employment; sustainability; economic or other trade prohibitions or sanctions; securities aw-; and
online payment 33serwiees—-- services . The introduction of new products ;-and expansion of our activities in certain jurisdictions
, including through acquisitions . or other actions that we may take may subject us to additional laws, regulations or other
government scrutiny . There are several legislative proposals in the United States, at both the federal and state level, that
could impose new obligations in areas affecting our business . [n addition, foreign privacy, data protection, content,
competition, sustainability and other laws and regulations can impose different obligations or be more restrictive than those in
the United States. These U. S. federal and state and foreign laws and regulations, which in some cases can be enforced by
private parties in addition to government entities, are constantly evolving and can be subject to significant change. As a result,
the application, interpretation, and enforcement of these laws and regulations are often uncertain and may be interpreted and
applied inconsistently from country to country and inconsistently with our current policies and practices. New laws and
regulatrons (or new mterpretatrons of exrstmg laws and regulatlons) could materlally and adversely affect mayrequire-us-to

; : y 0 ge-our business praetiees-. The
cost of comphance Wlth these 1aws and regulatrons is hrgh and is hkely to increase in the future. Additionally, these laws and
regulations, or any associated inquiries or investigations or other government actions, have in the past and may in the future
delay or impede the development of new products, result in negative publicity, cause customers to delay purchases, require




significant management time and attention, cause us to change our business practices, and subject us to remedies that may
harm our business, including eivil or criminal liability

hat we modify or cease existing

, such as fines e, demands or orders t




bustness—ts—subject to ev: olvm;c corporate governance and pubhc dlsclosure regulations and expectations, including with respect
to environmental-soetal-and-governanee(-ESG Zy-matters, that could expose us to numerous risks. We are subject to changing
rules and regulations promulgated by several asumberefgovernmental and self- regulatory organizations, including the SEC,
the Nasdaq Stock Market and the Financial Accounting Standards Board (¢ FASB *) . These rules and regulations continue to
evolve in scope and complexity and many new requirements have been created in 36respense—-- response to laws enacted by
Congress, making compliance more difficult and uncertain. In addition, increasingly regulators, customers, investors, employees
and other stakeholders are focusing on ESG matters and related disclosures. These changing rules, regulations and stakeholder
expectations have resulted in, and are likely to continue to result in, increased general and administrative expenses and increased
management time and attention spent complying with or meeting such regulations and expectations. For example, developing
and acting on initiatives within the scope of ESG, and collecting, measuring and reporting ESG- related information and metrics
can be costly, difficult and time- consuming and is subject to evolving reporting standards, including the SEC’ s recently
propesed-adopted and stayed climate- related reporting requirements, and similar proposals by other domestic or international
regulatory bodies. Foreign governments have also enacted legislation to address ESG issues, such as the UK Modern Slavery
Act. Additionally, unfavorable perception regarding our social initiatives, governance practices, diversity initiatives, the
perceived or actual impacts of our products and services, environmental policies or other growing concerns of our stakeholders,
could adversely affect our reputation. Any negative effect on our reputation could have an adverse effect on the size of our
customer base, which could adversely affect our business and financial results. We have been, and may be in the future, subject
to informal private or public inquiries and formal proxy proposals by activists urging us to take certain corporate actions related
to ESG matters, which may not be aligned with our best interests. These activities may adversely affect our business in a number
of ways, since responding to inquiries or proposals can be costly, time- consuming, and disruptive to our operations and could
meaningfully divert our resources, including the attention of our management team and our employees. We may also
communicate certain initiatives and goals, regarding environmental matters, diversity, responsible sourcing and social
investments and other ESG- related matters, in our SEC filings or in other public disclosures. These initiatives and goals within



the scope of ESG could be difficult and expensive to implement, the technologies needed to implement them may not be cost
effective and may not advance at a sufficient pace, and we could be criticized for the accuracy, adequacy or completeness of the
disclosure. Further, statements about our ESG- related initiatives and goals, and progress against those goals, may be based on
standards for measuring progress that are still developing, internal controls and processes that continue to evolve, and
assumptions that are subject to change in the future. In addition, we could be criticized for the scope or nature of such initiatives
or goals s-or for any revisions to these goals. Given the dynamic nature of ESG expectations, standards and regulations, which
may change over time, we may from time to time need to update or otherwise revise our current practices, initiatives and goals,
including in response to legislative or legal developments. If our ESG- related data, processes and reporting are incomplete or
inaccurate, or if we fail to achieve progress with respect to our goals within the scope of ESG on a timely basis, or at all, we may
be exposed to potential hablhty or lmgatlon and our reputatlon business, ﬁnan01a1 performance and growth could be adversely

fa—vefab-}e—fer—d-tspiﬁes- Our amended and restated bylawq pr0V1de that unle%% we consent in ertlng to the %electlon of an
alternative forum, the Chancery Court of the State of Delaware will be, to the fullest extent permitted by law, the sole and
exclusive forum for (i) any derivative action or proceeding brought on our behalf; (ii) any action asserting a claim of breach of a
fiduciary duty owed by any of our directors, officers or shareholders; (iii) any action asserting a claim arising pursuant to any
provision of the Delaware General Corporation Law or of our amended and restated certificate of incorporation or our amended
and restated bylaws; or (iv) any action asserting a claim against us or any of our directors or officers governed by the internal
affairs doctrine. In addition, our amended and restated bylaws also provide that, unless we consent in writing to the selection of
an alternative forum, the federal district courts of the United States shall be the exclusive forum for the resolution of any claim
arising under the Securities Act. The exclusive forum provision in our amended and restated bylaws does not apply to suits
brought to enforce any duty or liability created by the Exchange Act or any other claim for which the federal courts have
exclusive jurisdiction. The choice of forum provision may increase costs to bring a claim, discourage claims or limit a
shareholder’ s ability to bring a claim in a judicial forum that it finds favorable for disputes with Axon or Axon’ s directors,
officers or other employees, which may discourage such lawsuits against Axon or Axon’ s directors, officers and other
3Femployees—- employees . Alternatively, if a court were to find the choice of forum provision contained in our amended and
restated bylaws to be inapplicable or unenforceable in an action, we may incur additional costs associated with reqolvmg such
action in other jurisdictions. Fulfilling RisksRelated-to-our-Convertible NotesServietig-our debt obligations requires &
significant ameunt-ef-cash resources , and we may not have sufficient cash flow to pay our substantiat-debt. As of December 31,
2623-2024 , we had ﬁufsf&ﬂdmg—&n—$ 690. 0 mllllon in aggregate principal amount outstanding under ef$-6969-mithenofeur
our <2027 Notes 2. Our ability to malke-meet our debt
obllgatlons, including making our scheduled payments of the principal and efte-pay-interest erpayments or torefinanee
refinancing our indebtedness sineladingtheNetes-, depends on our future performance, which is subject to economic, financial,
competitive , and other factors , many of which are beyond our control. ©urIf our business fails may-noteentinte-to generate
sufficient cash flow from operations irto meet the-these obligations futare-sufftetenttoserviee-ourdebt-and fund make

neeessary-capital expenditures —H-vwe-are-unable-to-generate-saeheash-flow-, we may be required to adopt one or more
alternatives, such as seHing-assets— asset sales , debt restructuring debt-, or ebtainingraising additional equity capital e,

which could involve unfavorable or dilutive tcrms . Additionally, thatmay-be-enerous-or-our highty-dilutive—Our-ability to
refinance our indebtedness will depend on the-eapital-markets— market conditions and our financial eenditien-standing at such
time —We-, which may not be able-favorable. Failure to engage in any of these-aetivities-erengagetnrthese activities on
desirable terms —Whteh—could result in a default on our debt obhgatlons —mel-ud-lﬁg—t-he—Netes— :Phe—If the Condmonal Converﬂon
feature of the Notes yH-trige Re

eenvefsmﬁ—fe&‘fttre-ef—t-he—Nefes—m trlggered holderq of Notes may choose WrH—be-eﬁ{-rt-}ed—to convert their Noteq at—aﬁy—t-rme
during specified periods at their eptter-discretion . If one or more holders elect to convert their Notes, we would be required to
settle any converted principal amount in ef sueh-Netes-through-the-payment-ofcash, which could adversely affeetimpact our
liquidity. Moreover fraddition-, even if no holders de-netelect to convert their Notes, ywe-eetdd-bereguiredunder-applicable
accounting rules to-may require that we reclassify all or a portion of the outstanding principal of the Notes as-to a current 5
rather-thanlong—tern;-liability ;whiel. Such reclassification would result-in-a-material-materially reduce fe&ueﬁeﬂ—ef—our net
working capital , potentially affecting our financial flexibility and stability . Conversion of the Notes may dilute the
ownership interest of our shareholders or could meay-etherwise-depress the price of our common stock. The conversion of some
or all of the Notes may-could dilute the-our shareholders’ ownership interests efeursharehelders- Upon conversion efthe
Netes— we have the option to pay or dehver —as—t-he—ease—may—be—caih %hareq of our common %tock ora Comblnatlon of both

pﬂﬂenpa-l—&meﬂﬂt—e-ﬁt-he—Netes—bemg—eeﬁvefted- If we elect to %ettle the remalnder 1f any, of our conversion obhgatlon
exceeding rexeess-ofthe aggregate-principal amount of the Notes with betng-eenvertedin-shares of our common stock or a

eombination-mix of cash and shares-efeureommeon-stock, any sales in the public market of our common stock issuable upon
such conversion could adversely affect prevailing market prices of our common stock. Additionally In-addittenr, the existence
of the Notes may encourage short selling by market participants because the conversion of the Notes could be used to satisfy
short positions, or anticipated conversion of the Notes into shares of our common stock could depress the market price of our
common stock. Changes in the accounting treatment for the Notes could have a material effect on our reported financial results.
Wehave-As of January 1, 2022, we adopted Aeeounting-Standards-Update2020—086-(-ASU 2020- 06 H-as-eofJannary1- 2022
which affects the accounting treatment of the Notes . Accordingly, we do not bifurcate the liability and equity components of
the Notes on our consolidated balance sheet and #e-use the if- converted method of calculating diluted earnings per share (*




EPS ”) . Under this the-if—eenverted-method, diluted EPS earnings-per-share-will generally be calculated assuming that all the
Notes were converted solely into shares of common stock at the beginning of the reporting period, unless the result would be
anti- dilutive, which could adversely affect our diluted EPS earnings-pershare-. Because the principal amount of the Notes upon
conversion is required to be paid in cash, and only the excess is permitted to be settled in shares, the application of the if-
converted method will produce a similar result as the treasury stock method prior to the adoption of ASU 2020- 06. The effect

of the treasury stock method is that the 38-shares issuable upon conversion of such Notes are not included in the calculation
of diluted EPS except to the extent that the conversion value of such Notes exceeds their principal amount. In accordance
with ASU 2020- 06, the Notes are reflected as a liability on our consolidated balance sheets, with the initial carrying
amount equal to the principal amount of the Notes, net of issuance costs. The issuance costs have been treated as a debt
discount for accounting purposes, which are and will be amortized into interest expense over the term of the Notes. As a
result of this amortization, the interest expense that we recognize for the Notes for accounting purposes is greater than
the cash interest payments payable on the Notes, thereby resulting in lower reported income. Future changes made to our
accounting standards related to the Notes could have a material effect on our reported financial results. The 2027 Note
Hedge and Warrant transactions may impact the value of the Notes and our common stock. In connection with the
pricing of the Notes, we have entered into 2027 Note Hedge transactions and Warrant Transactions with the option
counterparties. The Note Hedge transactions are intended to reduce the potential dilution to our common stock upon
any conversion of Notes and offset any cash payments we are required to make in excess of the principal amount of
converted Notes. However, the Warrant transactions could have a dilutive effect on our common stock to the extent that
the market price per share of our common stock exceeds the strike price of the Warrants. Additionally, the option
counterparties or their affiliates may modify their hedge positions by entering into or unwinding various derivatives tied
our common stock, or by buying or selling our common stock or other securities in secondary market transactions
following the pricing of the Notes. These activities could occur prior to the maturity of the Notes, or and in connection
with any conversion, redemption, or repurchase of the Notes. Such actions could cause fluctuations in the market price of
our common stock, either increasing or decreasing its value. If any of the Note Hedge and Warrant transactions fail to
become effective, counterparties or their affiliates may unwind their hedge positions, which could adversely affect the
value of our common stock. The potential effect of these transactions and activities on the market price of our common
stock will depend in part on market conditions and other factors beyond our control, and their impact cannot be
ascertained at this time. Any of these activities could adversely affect the value of our common stock. We are exposed to
counterparty risk with respect to the 2027 Note Hedge transactions. The option counterparties for the 2027 Note Hedge
transactions are financial institutions, and we face the risk that any or all of them might default on their obligations
under these transactions. Our exposure to this credit risk is unsecure, as the option counterparties have not secured their
obligations by any collateral. If an option counterparty becomes subject to insolvency proceedings, we will become an
unsecured creditor in those proceedings with a claim equal to our exposure under the 2027 Note Hedge transactions at
that time. Our exposure will depend on many factors, including an increase in the market price and volatility of our
common stock. A default by an option counterparty could lead us to suffer adverse tax consequences and result in
greater dilution of our common stock than we currently anticipate. We cannot provide assurances as to the financial
stability or solvency of the option counterparties, and any default could materially and adversely affect our financial
results and shareholder value.



