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products is qlgnlﬁcantly 1nﬂuenced by general economic COl’ldlthl’N and trendq in consumer %pendlng on outdoor 11V1ng and
home exteriors, and adverse trends in, among other things, inflation, interest rates, the health of the economy, repair and
remodel and new construction activity, industrial production and institutional funding constraints; * risks related to shortages in
supply, price increases or deviations in the quality of raw materials; ® we compete against other manufacturers of (i) engineered
and composite products; and (ii) products made from wood, metal and other traditional materials; * our ability to maintain
product quality and product performance at an acceptable cost, and potential exposures resulting from our product warranties;
the seasonal nature of certain of our products and the impact that changes in weather conditions, channel inventory
recalibrations and product mix may have on our sales; ¢ our ability to develop new and improved products and effectively
manage the introduction of new products; ¢ our ability to effectively manage changes in our manufacturing process resulting
from the growth and expansion of our business and operations, including , without limitation, with respect to new
manufacturing facilities, cost savings and integration initiatives and the introduction of new products; e risks related to our
ability to accurately predict demand for our products and risks related to our ability to maintain our relationships with key
distributors or other customers; ¢ our ability to retain management; ¢ risks related to acquisitions, divestitures or joint ventures
we may pursue; * our ability to ensure that our products comply with local building codes and ordinances; © risks arising from
the material weaknesses we have identified in our internal control over financial reporting and any failure to remediate
these material weaknesses, as well as risks relating to our ability to maintain an effective system of internal controls and
produce timely and accurate financial statements or comply with applicable regulations; ¢ our ability to protect our intellectual
property rights; ¢ risk of disruption or failure of our technology systems or failure to successfully implement new technology
effectively; ¢ cybersecurity risks and risks arising from new regulations governing information security and privacy; ¢ risks
associated with our indebtedness and debt service. ¢ our reliance on dividends, distributions and other payments from our
subsidiaries to meet our obligations; and ¢ certain provisions in our certificate of incorporation and our bylaws that may delay or
prevent a change of control. Risks Relating to Our Business and Industry Demand for our products is significantly influenced by
general economic conditions and trends in consumer spending on outdoor living and home exteriors, and adverse trends in,
among other things, inflation, interest rates, the health of the economy, repair and remodel and new construction activity,
industrial production, consumer confidence and discretionary spending and institutional funding constraints could have a
material adverse effect on our business. Demand for our products is significantly influenced by a number of economic factors
affecting our customers, including distributors, dealers, contractors, architects, builders, homeowners and institutional and
commercial consumers. Demand for our products depends on the level of residential and commercial improvement and
renovation and new construction activity, and, in particular, the amount of spending on outdoor living spaces and home
exteriors. Home and commercial renovation and improvement and new construction activity are affected by, among other
things, interest rates, consumer confidence and spending habits, demographic trends, housing affordability levels,
unemployment rates, institutional funding constraints, industrial production levels, tariffs, actual inflation levels and uncertainty
with respect to future inflation levels , recession possibility and general economic conditions. Demand for products in our
Residential segment depends primarily on the level of repair and remodel activity and, to a lesser extent, new construction
activity , which are in turn impacted by interest rates and inflation. The reeent-and-eentinmted-combination of high interest rates
and high inflation kave-in recent years has reduced the affordability of mortgages and increased the cost of home improvement
projects. These trends have likely resulted in reduced levels of repair and remodel as well as new construction activity and
demand for our products, and , while inflation levels have moderated in recent months, we expect these trends may continue
for the foreseeable future. In addition, the residential repair and remodel market depends in part on home equity financing, and
accordingly, the level of equity in homes will affect consumers' ability to obtain a home equity line of credit and engage in
renovations that would result in purchases of our products. While home prices and equity levels of current homeowners have
remained strong throughout fiscal 2024 , higher-elevated interest rates could cause home prices to decrease and a weakness or
reduction in home prices may result in a decreased demand for our residential products. We cannot predict if or when interest
rates or inflation levels will decline or , once they have declined, if they will remain low, or the impact that any such decline
may have on home prices, repair and remodel acthlty, new construction acthlty, demand for our products, our bu%mes%
generally or our financial condition —va by




y ; ets-. Demand for our products in our
Commerc1a1 segment is pnmarlly affected by the 1eve1 of commercial and governmental construction and renovation activity.
The levels of commercial and governmental construction and renovation activity are affected by the levels of interest rates,
availability of financing for commercial and industrial projects, the general business environment and the availability of
governmental funding. Sales of products by our Commercial segment have included sales for use in institutions, such as
universities and schools, and in federal, state and local government buildings, which depend on federal, state and local funding
for construction and renovation projects. Sales to institutions that depend on public funding are affected by factors that may
impose constraints on funding availability for construction and renovation projects, including , without limitation, increased
operational costs, budget cuts by federal, state and local governments, including as a result of lower than anticipated tax
revenues, increased limitations on federal spending or government shutdowns. Sales to commercial establishments depend on,
among other things, general levels of industrial production and business growth and the performance of the various markets
sectors in which our commercial end customers operate. Adverse trends in any of the foregoing factors could reduce our sales
and have a material adverse effect on our business, financial condition and results of operations. Such factors could also alter the
balance of our Residential and Commercial sales or the balance of our product sales within either such segment. In light of
differing margins, changes in the relative amount and type of residential and commercial industrial activity or the mix of
products sold may have an impact on our business and cause our revenues and profitability to fluctuate from period to period.
Shortages and disruptions in supply, price increases or deviations in the quality of the raw materials used to manufacture our
products could adversely affect our sales and operating results. The primary raw materials used in our products are various
petrochemical resins, including polyethylene, polypropylene and PVC resins, reclaimed polyethylene and PVC material, waste
wood fiber and aluminum. We also utilize other additives including modifiers, TiO2, and pigments. Our contracts with key
suppliers are typically short term in nature, with terms generally ranging from one to three years. While we do not rely on any
single supplier for the majority of our raw materials, we do obtain certain raw materials from single or a limited number of
suppliers. In particular, we rely on a single supplier for certain critical capped compounds used in our decking and railing
products. We do not currently have arrangements in place for a redundant or second- source supply for those compounds. In the
past, we have experienced disruptions and delays in our supply chain causing us to seek alternate suppliers for certain raw
materials, and we may need to do so again in the future. Alternate suppliers may be more expensive, may encounter delays in
shipments to us or may be unavailable, which would adversely affect our business, financial condition and results of operations.
In the event of an industry- wide general shortage of our raw materials, a shortage affecting or discontinuation in providing any
such raw materials by one or more of our suppliers or a supplier' s declaration of force majeure, we may not be able to arrange
for alternative sources of such materials on a timely basis et on equally favorable terms or at all . In recent years, we have
increased the use of reclaimed polyethylene and-, PVC and aluminum material in our products and we have also increased our
production across our facilities. As we increase our use of such materials and introduce new materials into our manufacturing
processes, we may be unable to obtain adequate quantities of such sew-raw materials in a timely manner , on favorable terms
or at all . Any such shortage may materially adversely affect our production process as well as our competitive position as
compared to companies that are able to source their raw materials more reliably or at lower cost. In addition, increases in the
market prices of raw materials used in the manufacture of our products could adversely affect our operating results as prices of
our raw materials directly impact our cost of sales. The cost of some of the raw materials we use in the manufacture of our
products is subject to significant price volatility and other drivers often outside of our control. For example, the cost of
petrochemical resins used in our manufacturing processes has historically varied significantly and has been affected by changes
in supply and demand and in the price of crude oil. In addition, the potential physical effects of climate change, such as
increased frequency and severity of storms, floods and other climatic events, could disrupt our supply chain, and cause our
suppliers to incur significant costs in preparing for or responding to these effects. In the past, we have faced price volatility for
some of our raw materials as a result of extreme weather events and weather- related disruptions, particularly in the southern
part of the United States where a significant portion of our raw materials are produced. To the extent such extreme weather
events continue in the future or increase in frequency or severity, we may eentinte-te-face increased and / or unpredictable costs
for our raw materials. Global economic uncertainty or conflict between or within nation states have also historically impacted
global supply chains and raw material prices. For example, crude oil prices have fluctuated considerably in recent years, in large
part due to the ongoing conflict between Russia and Ukraine. The feeeﬂt—esea-}aﬂeﬁ—beﬁveen—lﬁael—aﬁd—H&mas-ong01ng conflict
in the Middle East may also have an impact on energy and commodity prices and on our raw materials and freight costs. We
are unable to predict the impact that future supply and demand balances, weather events or conflicts may have on the global
economy, our industry or our business, financial condition, results of operations or cash flows. We have not entered into hedges
of our raw material costs, and our supply contracts with our major vendors generally do not contain obligations to sell raw
materials to us at a fixed price. We seek to mitigate the effects of increases in raw material costs by broadening our supplier
base, increasing our use of recycled material and scrap, reducing waste and exploring options for material substitution and by
increasing prices, however, we may not be able to recover the increases through corresponding increases in the prices of our
products or the other mitigating actions noted above. Even if we are able to implement mitigating actions and / or increase prices
over time, we may not be able to take such action or increase prices as rapidly as our costs increase. If we are unable to, or
experience a delay in our ability to, recover such increases in our costs, our gross profit will suffer. In addition, increases in the
price of our products to compensate for increased costs of raw materials may reduce demand for our products and adversely
affect our competitive position as compared to products made of other materials, such as wood and metal, that are not affected
by changes in the price of resins and some of the other raw materials that we use in the manufacture of our products. We are
dependent upon the ability of our suppliers to consistently provide raw materials that meet our specifications, quality standards



and other applicable criteria. Our suppliers' failure to provide raw materials that meet such criteria could adversely affect
production schedules and our product quality, which in turn could materially adversely affect our business, financial condition
and results of operations. We operate in a competitive business environment. If we are unable to compete effectively, our sales
would suffer and our business, financial condition and operating results would be adversely affected. We operate in a
competitive business environment, and we compete with multiple companies with respect to each of our products. While we
have longstanding business relationships with many of our distributors, dealers and contractors, we generally do not have long-
term contracts with these customers. Accordingly, any failure to compete effectively, including as a result of the various factors
described below, could cause our customers to cease purchasing our products or rapidly decrease our sales. Our residential
products compete primarily with wood products that comprise the majority of decking, railing, trim and related market sales.
We also compete with metal products and with engineered products sold by other companies. Products made by Scranton
Products compete with bathroom partitions, lockers and storage solutions sold at a wide range of prices and manufactured using
a variety of materials. Our ability to grow relies in part on the continued conversion in demand from traditional wood products
to our engineered products, and our business could suffer if this conversion does not continue, or reverses, in the future. A
number of suppliers of wood and wood composite decking, railing and trim products have established relationships with
contractors, builders and large home improvement retailers, and, to compete successfully, we must expand and-strengther-our
relationships with those parties. We must also compete successfully with products from other manufacturers that offer
alternatives to wood and wood composite products, including by developing competitive new products and by responding
successfully to new products introduced, and pricing actions, including price reductions, and other competitive actions taken, by
competitors. Some of our competitors have financial, production, marketing and other resources that are significantly greater
than ours. Consolidation by industry participants could further-result in them having inerease-increased their-resources and

resultin-eompetitors-with-expanded-marketshare-, larger customer bases, greater diversified product offerings and greater
technologrcal and marketrng expertrse Wthh may a-l-}ew—lmpact our ablllty to compete agamst them te—eempete—mefe

compete successfully it could have a materral adverse effect on our bus1ness financial condrtron and results of operations. Our
business could be adversely affected if we fail to maintain product quality and product performance at an acceptable cost or if
we incur significant losses, increased costs or harm to our reputation or brand as a result of product liability claims or product
recalls. In order to maintain and increase our net sales and sustain profitable operations we must produce high- quality products
at acceptable manufacturing costs and yields. If we are unable to maintain the quality and performance of our products at
acceptable costs, our brand, the magket-acceptance of our products and our results of operations would suffer. As we regularly
modify and expand our product lines , including through the introduction of new products, and introduce changes to our
manufacturing processes or incorporate new raw materials, we may encounter unanticipated issues with product quality or
production delays. For example, we have disclosed our goal to continue to increase the proportions of recycled materials,
primarily reclaimed polyethylene and PVC, into our products. While we engage in product testing in an effort to identify and
address any product quality issues before we introduce products to market, unanticipated product quality or performance issues
may be identified after a product has been introduced and sold. In addition, we face the risk of exposure to product liability or
other claims, including class action lawsuits, in the event our products are, or are alleged to be, defective or have resulted in
harm to persons or to property. We may in the future incur significant liabilities if product liability lawsuits against us are
successful. We may also have to recall and / or replace defective products, which would also result in adverse publicity and loss
of sales, and would result in us incurring costs connected with the recall, which could be material. Any losses not covered by
insurance could have a material adverse effect on our business, financial condition and results of operations. Real or perceived
quality issues, including , but not limited to, those arising in connection with product liability lawsuits, warranty claims or
recalls, could also result in adverse publicity, which could harm our brand and reputation and cause our sales to decline rapidly.
In addition, any such issues may be seized on by competitors in efforts to compete against us inerease-theirmarket-share- We
provide product warranties and, if our product warranty obligations were significantly in excess of our reserves, our business,
financial condition and results of operations could be materially and adversely affected. We provide various warranties on our
products, ranging from five years to lifetime warranties depending on the product and subject to various limitations.
Management estimates warranty reserves, based #-partapen-on factors such as historical warranty costs and short- and long-
term warranty trends by product line , as a proportion of sales by product line. Management also considers various relevant
factors, including , but not limited to, our stated warranty policies and procedures, as part of the evaluation of our warranty
liability. Because warranty issues may surface later in the life cycle of a product, management continues to review these
estimates on a regular basis and considers adjustments to these estimates based on actual experience compared to historical
estimates. Estimating the required warranty reserves requires a high level of judgment, especially as many of our products are at
a relatively early stage in their product life cycles, and we cannot be sure that our warranty reserves will be adequate for all
warranty claims that arise. We also regularly modify our product hnes and 1ntr0duce changes to our manufacturlng processes or
incorporate new raw materials. ¥ W Hee WitR-Hew s 0
Changes in our products may result in unanticipated product quahty or performance issues and an increase in Warranty claims
for-eertatrofourproduets-. Material warranty obligations , including, but not limited to, those in excess of our reserves , could
have a material adverse effect on our business, financial condition and results of operations. Our quarterly operating results may
fluctuate as a result of seasonality, changes in weather conditions, inventory recalibration in our channel and changes in product
mix. We have typically experienced moderately higher levels of sales of our residential products in the second fiscal quarter of
the year as a result of our ““ early buy ” sales and extended payment terms typically available during that quarter. As a result of




these extended payment terms, our accounts receivable have typically reached seasonal peaks at the end of the second fiscal
quarter of the year, and our net cash provided by operating activities has typically been lower in that quarter relative to other
quarters. Our sales are also generally impacted by the number of days in a quarter or a year that contractors and other
professionals are able to install our products. We have generally experienced lower levels of sales of residential products during
the first fiscal quarter due to adverse weather conditions in certain fﬁ&rkets—geographlc areas , Wthh typrcally reduce the
construction and renovatron activity durrng the winter season - o 6

Adverse Weather condltrons 1nclud1ng the increased occurrence or
strength of extreme weather events caused by climate change or otherwise, may 1nterfere with ordrnary constructron delay
projects or lead to cessation of construction involving our products - A i d antly
fed-uee—eufsa-les—rn—eﬂe—er—mefe—peﬂeds— These conditions may shift sales to subsequent reportlng perlods or decrease overall
sales, given the limited outdoor construction season in many locations. In addition, we have experienced higher levels of sales of
our engineered bathroom partition products and our locker products during the second half of our fiscal year, which includes the
summer months during which schools are typically closed and therefore more likely to be undergoing remodel activities. These
factors can cause our operating results to fluctuate on a quarterly basis. Our operating results may also fluctuate due to changes
in the quantity and type of inventory held from time to time in our distribution channel by our distributors and dealers, especially
during periods of increased economic volatility and uncertainty. Demand signals and inventory recalibration decisions across
our channel can become magnified as they move up the channel to us, potentially resulting in larger demand fluctuations for us
than we are able to forecast. Such fluctuations can result in us having to increase or decrease our manufacturing output quickly,
and we cannot be sure that we would be able to respond to such fluctuations at the appropriate time or in the appropriate
manner, and our short- term results of operations may be negatively impacted. In addition, changes in the mix of products sold
can affect our operating results. We sell products at different prices, composed of different materials and involving varying
levels of manufacturing complexity. Changes in the mix of products sold from period to period may affect our average selling
price, cost of sales and gross margins. If we fail to develop new and improved products successfully, or if we fail to effectively
manage the introduction of new products, our business will suffer. Our continued success depends on our ability to predict the
products that will be demanded by our customers and consumers, such as homeowners or commercial or industrial purchasers,
and to continue to innovate and introduce improved products in our existing product lines and products in new product
categories. We may not be successful in anticipating these needs or preferences or in developing new and improved products .
We must also be able to respond successfully to technological advances, including, but not limited to, artificial
intelligence and machine learning, which may become critical in interpreting consumer preferences in the future . If we
do not respond effectively to changing market trends, demands and preferences and to actions by competitors by introducing
competitive new products, our business, financial condition and results of operations would suffer. Even if we do introduce new
products, consumers may not choose our new products over existing products. In addition, competitors could introduce new or
improved products that would replace or reduce demand for our products or develop proprietary changes in manufacturing
technologies that may render our products obsolete or too expensive to compete effectively. In addition, when we introduce new
products, we must effectively anticipate and manage the effect of new product introductions on sales of our existing products. If
new products displace sales of existing products more broadly or rapidly than anticipated, we may have excess inventory of
existing products and be required to reduce prices on existing products, which could adversely affect our results of operations.
As we continue to introduce new products at varying price points to broaden our product offerings to compete with products
made with wood or other traditional materials across a wide range of prices, our overall gross margins may vary from period to
period as a result of changes in product mix. Moreover, we may introduce new products with initially lower gross margins with
the expectation that the gross margins associated with those products may improve over time as we improve our manufacturing
efficiency for those products, and our results of operations would be adversely affected if we are unable to realize the
anticipated improvements. In the past we have devoted, and in the future we expect to continue to devote, significant resources
to developing new products. However, we cannot be sure that we will successfully complete the development and testing of
new products and be able to release the products when anticipated or at all. From time to time, we may make investments in the
development of products we ultimately determine not to release resulting in write- downs of inventory and related assets. Our
business would suffer if we do not effectively manage our manufacturing processes, including , without limitation, adjusting
production to meet demand, integrating new manufacturing facilities, achieving cost- savings initiatives and successfully
introducing new technologies and products. We continually review our manufacturing operations in an effort to achieve
increased manufacturing efficiencies, to integrate new technologies and to address changes in our product lines and in - market
demand. Periodic manufacturing integrations, realignments and cost- savings programs and other changes have adversely
affected, and could in the future adversely affect, our operating efficiency and results of operations during the periods in which
such programs are being implemented. Such programs may include the addition of manufacturing lines and the consolidation,
integration and upgrading of facilities, functions, systems and procedures, including the introduction of new manufacturing
technologies and product innovations. These programs involve substantial planning, often require capital investments, and may
result in charges for fixed asset impairments or obsolescence and substantial severance costs. Our ability to achieve cost savings
or other benefits within the time frames we anticipate is subject to many estimates and assumptions, a number of which are
subject to significant economic, competitive and other uncertainties. For example, we have made substantial investments to
expand our recycling capabilities and to increase the use of reclaimed materials in our manufacturing processes. While we
anticipate that enhancing these capabilities will ultimately decrease our costs, the introduction of these capabilities has required




significant initial investment, and we cannot be certain we will realize the benefits of this initiative when anticipated or at all. If
these investments and other changes are not effectively integrated into our manufacturing processes, we may suffer from
production delays, lower efficiency and manufacturing yields, increased costs and reduced net sales. We also face risks in
starting up new manufacturing facilities, including with respect to expanding our overall production capacity as well as moving
production to such new facilities, that could increase costs, divert management attention and reduce our operating results. For
example, in 2022 we opened a new manufacturing facility in Boise, Idaho. The establishment and operation of that facility, and
any capacity expansion project, involves significant risks and challenges, including, but not limited to, design and construction
delays and cost overruns. There can be no assurance that our Boise facility will contribute the incremental production capacity
that we anticipated and in a manner suitable to our goals or that any other expansion project will be operational on the timeline
or contribute the incremental production capacity or fulfill such other purpose that we anticipate, and we cannot guarantee that
any such facility will operate at costs acceptable to us or that demand for our products will remain at levels high enough to meet
the return on investment necessary to justify our investment in these projects. We must also effectively address changes to our
manufacturing operations resulting from growth of our business generally, including as a result of acquisitions, and introduction
of new products. As we increase our manufacturing capacity to meet market demand, integrate newly acquired manufacturing
operations or begin to manufacture new products at scale, we may face unanticipated manufacturing challenges as production
volumes increase, new processes are implemented and new supplies of raw materials used in these products are secured. Newly
acquired businesses may not operate as efficiently as we do, and we may have to expend costs to increase their efficiency and
generally integrate them into our processes. New products may initially be more costly and less efficient to produce than our
existing products. In addition, we could experience delays in production as we increase our manufacturing capacity or begin to
manufacture new products that may result in the products ordered by our customers being on back- order as initial production
issues are addressed. As a result, increases in manufacturing capacity, integrating new operations or the introduction of new
products may initially be associated with lower efficiency and manufacturing yields and increased costs, including shipping
costs to fill back- orders. If we experience production delays or inefficiencies, a deterioration in the quality of our products or
other complications in managing changes to our manufacturing processes, including those that are designed to increase capacity,
enhance efficiencies and reduce costs or that relate to new products or technologies, we may not achieve the benefits that we
anticipate from these actions when expected, or at all, and our operations could experience disruptions, our manufacturing
efficiency could suffer and our business, financial condition and results of operations could be materially and adversely affected.
Our sales and results of operations may suffer if we do not maintain our relationships with, forecast the demand of and make
timely deliveries to our key distributors or other customers. Our sales and results of operations depend upon our ability to
maintain our streng-relationships with our network of distributors and dealers. Our top ten distributors collectively accounted for
a majority of our net sales for the year ended September 30, 2623-2024 . Our largest distributor ;Patksite-nes-accounted for
approximately 19 % of our net sales for the year ended September 30, 2623-2024 . While we have long- standing business
relationships with many of our key distributors and our distribution contracts generally provide for exclusive relationships with
respect to certain products within certain geographies, these contracts typrcally permrt the drstrrbutor to termrnate for
convenrence on several months’ notrce S v : ;

—If we do not forecast and plan production effectively , to

mantfacture-suffietent produets-to-meet-demand-or-if we experience delays in our abrhty to manufacture products dealersmay

vaﬂabﬂ-tﬁy—ef—etu“ﬂet—sa-les—\%must—eeﬂtﬂﬁe—to provrde product offerrngs at pr1ce pornts that meet the needs of drstrrbutors and

dealers and that they perceive to be competitive with the-other products e, distributors and dealers may seek alternative
products, including the-those market-of our competitors . If our key distributors or dealers are unwilling to continue to sell our
products at existing or higher levels, or if they desire to sell competing products alongside our products, our ability to maintain
or increase our sales could suffer. In addition, mergers or acquisitions involving our distributors or dealers and one of our
competitors, or a distributor or dealer with a relationship with one of our competitors, could decrease or eliminate purchases of
our product by that distributor or dealer. If a key distributor or dealer were to terminate its relationship with us or reduce
purchases of our products, we may not be able to replace that relationship with a relationship with a new distributor or dealer in a
timely manner or at all. In addition, any such new relationship may take time to develop and may not be as favorable to us as the
relationship it is replacing. The loss of, or a reduction in orders from, any significant distributor or dealer, may have a material
adverse effect on our business, financial condition or results of operatrons An 1nterruptron of our productron capabrhty at one or
more of our manufacturing facilities alHrea ata g
glebateeonemy;—could adversely affect our busrness We manufacture our products at a limited number of manufacturrng
facilities, and we generally do not have redundant production capabilities that would enable us to shift production of a particular
product rapidly to another facility in the event of a loss of one of or a portion of one of our manufacturing facilities. A




catastrophic loss of the use of one or more of our manufacturing facilities due to global health pandemics, accident, fire,
explosion, labor issues, tornado, other weather conditions, natural disasters, condemnation, cancellation or non- renewals of
leases, cybersecurity breaches, terrorist attacks or other acts of violence or war or otherwise could have a material adverse
effect on our production capabilities. In addition, unexpected failures, including , without limitation, as a result of power
outages , cybersecurity breaches or similar disruptions outside of our control, of our equipment and machinery could result in
production delays or the loss of raw materials or products in the equipment or machinery at the time of such failures. Any of
these events could result in substantial revenue loss and repair costs. An interruption in our production capabilities could also
require us to make substantial capital expenditures to replace damaged or destroyed facilities or equipment. There are a limited
number of manufacturers that make some of the equipment we use in our manufacturing facilities, and we could experience
significant delay in replacing manufacturing equipment necessary to resume production. An interruption in our production
capability, particularly if it is of significant duration, could result in a permanent loss of customers who decide to seek alternate
products. Our business operations could be adversely affected by the loss of the services from members of our senior
management team and other key employees. Our success depends in part on the continued contributions of our senior
management and other key employees. Our senior leadership team members have extensive sales and marketing, engineering,
product development, manufacturing and finance backgrounds in our industry. This experience also includes specialized
knowledge and expertise relating to the manufacturing and production of composite Outdeer-outdoor Eivingliving products
and recycled materials, a combmatlon WlllCh may be partrcularly hard to replace eonsidering-the-limited-number-of compantes
at-produe d peral-a v d : ings-. The loss of any member of our
senior management team or other key employees in the future could srgnlﬁcantly impede our ablhty to successfully implement
our busmess strategy, ﬁnancral plans product development goals marketing 1n1t1at1ves and other objectives —S-he&ld—we—lese

We do not carry key person insurance to m1t1gate the ﬁnancral effect of losmg the services of any member of our management
team. Acquisitions, divestitures or joint ventures we may pursue in the future may be unsuccessful. We may consider the
acquisition of other manufacturers or product lines of other businesses that either complement or expand our existing business,
or may enter into joint ventures. For example, we have acquired a number of companies in our recent history, including with
respect to both manufacturing operations and recycling initiatives. While we believe those acquisitions were successful in
improving our business, we cannot assure you that we will be able to consummate any other acquisitions or joint ventures or that
any future acquisitions or joint ventures will be able to be consummated at acceptable prices and on acceptable terms. Any
future acquisitions or joint ventures we pursue may involve a number of risks, including , but not limited to, some or all of the
following: * difficulty in identifying acceptable acquisition candidates; ¢ the inability to consummate acquisitions or joint
ventures on favorable terms and to obtain adequate financing, which financing may not be available to us at times, in amounts or
on terms acceptable to us, if at all; « the diversion of management’ s attention from our core businesses; * the disruption of our
ongoing business; ¢ entry into markets-sectors in which we have limited or no experience; * the inability to integrate our
acquisitions or enter into joint ventures without substantial costs, delays or other problems; ¢ unexpected liabilities for which we
may not be adequately indemnified; ¢ inability to enforce indemnification and non- compete agreements; ¢ failing to successfully
incorporate acquired product lines or brands into our business; © the failure of the acquired business or joint venture to perform
as well as anticipated;  the failure to realize expected synergies and cost savings; ¢ the loss of key employees or customers of
the acquired business; ¢ increasing demands on our operational systems and the potential inability to implement adequate
internal controls covering an acquired business or joint venture; ¢ any requirement that we make divestitures of operations or
property in order to comply with applicable antitrust laws; ¢ possible adverse effects on our reported operating results,
particularly during the first several reporting periods after the acquisition is completed; and * impairment of goodwill relating to
an acquired business, which could reduce reported income. In addition, acquisitions or joint ventures could result in significant
increases in our outstanding indebtedness and debt service requirements or could involve the issuance of preferred stock or
common stock that would be dilutive to existing stockholders. Incurring additional debt to fund an acquisition may result in
higher debt service and a requirement to comply with financial and other covenants in addition to those contained in our Senior
Secured Credit Facilities, including potential restrictions on future acquisitions and distributions. Funding an acquisition with
our existing cash would reduce our liquidity. The terms of our existing and future debt agreements may limit the size and / or
number of acquisitions we can pursue or our ability to enter into a joint venture. We have also divested and may in the future
divest certain assets or businesses that no longer fit with our strategic direction or growth targets. Divestitures also involve
significant risks and uncertainties, including , without limitation : « inability to find potential buyers on favorable terms; ¢
failure to effectively transfer liabilities, contracts, facilities and employees to buyers; ¢ requirements that we retain or indemnify
buyers against certain liabilities and obligations; ¢ the possibility that we will become subject to third- party claims arising out
of such divestiture; ¢ challenges in identifying and separating the intellectual property, systems and data to be divested from the
intellectual property, systems and data that we wish to retain; ¢ inability to reduce fixed costs previously associated with the
divested assets or business; ¢ challenges in collecting the proceeds from any divestiture; ¢ disruption of our ongoing business and
distraction of management; * loss of key employees who leave us as a result of a divestiture; and ¢ if customers or partners of the
divested business do not receive the same level of service from the new owners, or the new owners do not handle the customer
data with the same level of care, our other businesses may be adversely affected, to the extent that these customers or partners
also purchase other products offered by us or otherwise conduct business with our retained business. Any of these risks could
have a material adverse effect on our business, financial condition or results of operations. We depend on third parties for
transportation services, and the lack of availability of and / or increases in the cost of transportation could have a material
adverse effect on our business and results of operations. Our business depends on the transportation of both finished goods to



our distributors and other customers and the transportation of raw materials to us primarily through the use of flatbed trucks and
rail transportation. We rely on third parties for transportation of these items. The availability of these transportation services is
subject to various risks, including those associated with supply shortages, change in fuel prices, work stoppages, operating
hazards and interstate transportation regulations. In particular, a significant portion of our finished goods are transported by
flatbed trucks, which are occasionally in high demand (especially at the end of calendar quarters) and / or subject to price
fluctuations based on market conditions and the price of fuel. Any material delays and challenges, including increases to freight
and shipping costs and our ability to secure sufficient quantities of flatbed trucks and railcars necessary for our operations, both
with respect to our procurement ot raw materials and our dellvely of our produets may result in a material adverse effect on our

and-, financlal condltlon or results of operations. lnCIedses in labor costs, potential ldbor d1sputes dnd work stoppages or an
inability to hire skilled manufacturing, sales and other personnel could adversely affect our business. An increase in labor costs,
work stoppages or disruptions at our facilities or those of our suppliers or transportation service providers, or other labor
disruptions, could decrease our sales and increase our expenses. In addition, although our employees are not represented by a
union, our labor force may become subject to labor union organizing efforts, which could cause us to incur additional labor costs
and increase the related risks that we now face. The competition for skilled manufacturing, sales and other personnel is often

intense in the regions in which our manufacturing facilities are located. Reglonal-Buﬂng%GQ—l—fhe—eﬂ&re-eeﬂﬁtry—e*peﬂeneed-&n
overath-tightening-and-inereasingly-eompetitive-labor me A

-l-abe%sheﬁage—shortages ef, mc1edsed turnover rates w1thm our employee bdse changes in work- hfe balance expectatlons

y p 0 , increases in the salaries and wages paid by
competing employers as a result of general macroeconomic factms or otherwne each could lead to increased costs, such as
increased overtime to meet demand and increased salaries and wage rates to attract and retain employees, and could negatively
affect our ability to efficiently operate our manufacturing facilities and overall business. If we are unable to hire and retain
employees capable of performing at a high- level, or if mitigation measures we may take to respond to a decrease in labor
av. d1lab1]1ty ha\ e unintended negdm e consequences, our business, fmancml condition and results of operations could be

pfeeedures-a-nd—mtemal control over tmancml reportme g and our management has concluded —W%&e—we—were—ab-le—to

determine-that our disclosure controls and procedures aﬂd—mfefnal—eeﬁtrel-ever—ﬁﬂ&netal—repeiﬂng—wele not effective as of the
end of the period covered by this antietps G t i O-eXp 0

Wemal—eeﬁrel—eve%ﬁﬂ&netal—repef&ng»— report [f we fail to remedlate these materlal weaknesses, or if we
identify additional material weaknesses in the future or otherwise fail to maintain an effective system of internal eentret
controls everfinanetalreporting-in the future, we may not be able to accurately or timely report our financial condition or
results of operations erpreventfraud-, whieh-may-adversely-affeetinvestor-investors may lose confidence in us-and;-as-aresuit;

the valge-accuracy and completeness of our ﬁnanclal reports and the tradlng prlce of our Class A common stock may

decline . Pursuant Any-fathire-to mainta d proeedures-and al-eontro RARE

Section 404 of the Sarbanes- Oxley Act of 2002 or SOX our management is requlred to reportig—-- report eeu-ld—ha’v‘e—&n
; d , and if-we-are-unable-to-assertthat

ew%ntemal—eeﬂtreﬁferﬁnarwialfeper&ng—is—effeeﬁvereﬁrﬁour independent reg]steled publlc accounting firm is unable
required to attest to, express-anopintonomn-the effectiveness of our internal control over —mvesters—may—lese—een—ﬂdeﬂee—m—t-he

acetracy-and-eompleteness-ofour-financial repertsreporting -w
deeline-. firaddition-The rules governing the standards that must be met for management to determlne the adequacy of

our internal control over financial reporting are complex and require significant documentation , testing, and possible
remediation if a deficiency is identified. Annually, we are-anable-perform activities that include reviewing, documenting,
and testing our internal control over financial reporting. If we fail to maintain eentintie-to-meet-these—- the requirements
adequacy of our internal control over financial reporting , we may-will not be able to conclude remaintisted-on an ongoing
basis that we have effective internal control over financial reporting in accordance with SOX. Any failure to achieve and
maintain an effective internal control environment could result in materially misstated consolidated financial statements
and a failure to meet our reporting obligations, which would likely cause investors to lose confidence in our reported
financial information. This could result in significant expenses to remediate any internal control deficiency and lead to a
decline in our stock price. Our Chief Executive Officer and Chief Financial Officer have concluded that our disclosure
controls and procedures were not effective as of September 30, 2024, and our management has concluded that our




internal control over financial reporting was not effective as of September 30, 2024 due to the following material
weaknesses: A material weakness is a deficiency, or a combination of deficiencies, in internal control over financial
reporting, such that the-there NY-SE-and-eperatingresults-eondd-suffer-We-cxtend credit to our distributors and.to a lesser
extent,dealers and other customers,based on an evaluation of their financial condition,and we generally do not require collateral
to secure these extensions of credit.The financial health of many of our customers is affected by changes in the economy and the
cyclical nature of the building industry.The effects of elevated-rising interest rates,reduced home prices and homeowner equity
and prospective homebuyer purchasing power and any related economic downturn sreeessteror protracted or severe economic
declines and cyclical downturns from other causes in the building industry ,including any long- term effects of global health
pandemics, may cause our customers to be unable to satisfy their payment obligations,including their debts to us.While we
maintain allowances for credit losses,these allowances may not be adequate to provide for actual losses,and our financial
condition and results of operation could be materially and-adversely-affeeted-. Subjective estimates and judgments used by
management in the preparation of our financial statements, including estimates and judgments that may be required by new or
changed accounting standards, may impact our financial condition and results of operations. The preparation of financial
statements requires management to make estimates and judgments that affect the reported amounts of assets, liabilities, revenue
and expenses, including the accounting for rebates, warranties and recovery of goodwill. Due to the inherent uncertainty in
making estimates, results reported in future periods may be affected by changes in estimates reflected in our financial statements
for earlier periods. Estimates and judgments are continually evaluated and are based on historical experience and other factors,
including expectations of future events that are believed to be reasonable under the circumstances. For example, we review our
goodwill and other intangibles not subject to amortization for impairment annually, or when events or circumstances indicate
that it is more likely than not that the fair value of a reporting unit could be lower than its carrying value. Changes in economic
or operating conditions impacting our estimates and assumptions could result in the impairment of our goodwill or long- lived
assets, which may require us to record a significant charge to earnings in our financial statements that could have a material
adverse effect on our results of operations. From time to time, there may be changes in the financial accounting and reporting
standards that govern the preparation of our financial statements. These changes can materially impact how we record and report
our financial condition and results of operations. In some instances, we could be required to apply a new or revised standard
retrospectively. If the estimates and judgments we use in preparing our financial statements are subsequently found to be
incorrect or if we are required to restate prior financial statements, our financial condition or results of operations could be
significantly affected. Our forecasts of market opportunity and market growth may prove to be inaccurate, and we cannot assure
you our business will grow at rates similar to our overall markets, or at all. Estimates and forecasts of market size and
opportunity and of market growth are subject to significant uncertainty and are based on assumptions and estimates that may not
prove to be accurate. Our estimates and forecasts of the size of the markets that we may be able to address and the growth in
these markets are subject to many assumptions and may prove to be inaccurate. Further, recent increases in interest rates,
reduced home prices and homeowner equity and prospective homebuyer purchasing power s-as-wel-as-the-global-health
pandemies;-have affected and may continue to materially affect the growth of our markets, and we cannot predict the extent to
which those estimates will be affected. Further, we may not be able to address fully the markets that we believe we can address,
and we cannot be sure that these markets will grow at historical rates or the rates we expect for the future. Our growth is subject
to many factors, including our success in implementing our business strategy, which is subject to many risks and uncertainties.
Accordingly, even if we are able to address the markets that we believe represent our market opportunity and even if these
markets experience the growth we expect, we may not be able to grow our business at similar rates, or at all. We may be subject
to significant compliance costs as well as liabilities under environmental, health and safety laws and regulations, including
climate- and climate change- related regulations, which could materially and adversely affect our business, financial condition
and operations. Our past and present operations, assets and products are subject to regulation by extensive environmental laws
and regulations at the federal, state and local levels , including, but not limited to, permitting requirements . These laws
regulate, among other things, air emissions, the discharge or release of materials into the environment, the handling and disposal
of wastes, remediation of contaminated sites, worker health and safety and the impact of products on human health and safety
and the environment . These laws and regulations often vary depending on the applicable governmental agency and the
location where our activities are conducted . Under some of these laws, liability for contaminated property may be imposed
on current or former owners or operators of the property or on parties that generated or arranged for waste sent to the property
for disposal. Liability under these laws may be joint and several and may be imposed without regard to fault or the legality of
the activity giving rise to the contamination. Our facilities are located on sites that have been used for manufacturing activities
for an extended period of time, which increases the possibility of contamination being present. Despite our compliance efforts,
we may still face material liability, compliance costs, limitations on our operations or fines or penalties for violations of
environmental, health and safety laws and regulations, including releases of regulated materials and contamination by us or
prev10us occupants at our current or former propertles or at off51te dlsposal locations we use. We afe—may also face delays

of onerous conditions in any such permlts each of whlch could adversely affect our business, financial condltlon and
operations. In addition, climate change and new or revised rules and regulations related thereto, including regulations adopted



by federal and state regulators with respect to greenhouse gas emissions andregulations-enaeted-by-the-SEC€-, may impact our

business in numerous ways. Climate change and its effects could lead to further increases in raw material prices or their reduced
availability due to, for example, increased frequency and severity of extreme weather events and any supply chain disruptions
resulting therefrom, and could cause increased incidence of disruption to the production and distribution of our products and an
adverse impact on consumer demand and spending. In recent menths-years , there have been substantial-significant legislative
and regulatory developments on climate- related issues, including proposed, issued or implemented legislation and rulemakings
that would require companies to assess and / or disclose climate metrics, risks, opportunities, policies and practices. For
example, in March 2622-2024 , the SEC propesed-adopted climate- related disclosure requirements-rules that would require
increased climate change- related disclosure in our periodic reports and other filings with the SEC , which rules have been
stayed pending completion of judicial review. The State of California has also recently enacted laws and regulations
regarding disclosure of climate- related risks and greenhouse gas emissions, each of which is expected to impose
meaningful compliance burdens on in- scope companies. In addition, various governmental bodies and international
organizations have proposed or adopted policies or requirements that seek to reduce the usage of plastics and plastic
products, which could impact the availability of our raw materials, consumer sentiment regarding our products and our
ability to effectively source waste for purposes of our recycling operations . The potential impact to us of these legislative
and regulatory developments , including the potential impact to us as part of the value chain of our customers, suppliers
and other business partners that are subject to current or future legislation or regulations in this area, is uncertain at this
time . We are continuing to monitor and evaluate these impacts , although we expect that the emerging legal and regulatory
requirements on climate- related issues will result in additional compliance and may require us to spend significant resources and
divert management attention. We cannot be sure that we will be able to successfully adapt our operations in response to any
climate- related changes or comply with any increased reporting or other obligations in a cost- effectrve manner, and our
bu%rne%i ﬁnancral condition and result% of operatroni Could be materrally and adversely affected

sa-fet—y—}aws—&ﬂd-fegu-}a-t-reﬁs— Our bu%rne%i operatroni Could %uffer 1f we farl to adequately protect our 1ntellectual property rrghtq
and we may experience claims by third parties that we are violating their intellectual property rights. We rely on trademark and
service mark protection to protect our brands, and we have registered or applied to register many of these trademarks and service
marks. In particular, we believe the AZEK and AZEK Exteriors brands, the TimberTech brand, the VERSATEX brand, the
StruXure brand and the FULL- CIRCLE brand, including FULL- CIRCLE PVC Recycling and FULL- CIRCLE Recycling, are
significant to the success of our business. In the event that our trademarks or service marks are successfully challenged and we
lose the rights to use those trademarks or service marks, or if we fail to prevent others from using them (or similar marks), we
could be forced to rebrand our products and programs, requiring us to devote resources to advertising and marketing new
brands. In addition, we cannot be sure that any pending trademark or service mark applications will be granted or will not be
challenged or opposed by third parties or that we will be able to enforce our trademark rights against counterfeiters. We
generathy-also rely on a combination of unpatented proprietary know- how and trade secrets, and to a lesser extent, patents to
preserve our position in the market. Because of the importance of our proprietary know- how and trade secrets, we employ
various methods to protect our intellectual property, such as entering into confidentiality agreements with third parties, and
controlling access to, and distribution of, our proprietary information. We may not be able to deter current and former
employees, contractors and other parties from breaching confidentiality obligations and misappropriating proprietary
information. It is difficult for us to monitor unauthorized uses of our products and technology. Accordingly, these protections
may not be adequate to prevent competitors from copying, imitating or reverse engineering our products or from developing and
marketing products that are substantially equivalent to or superior to our own. In addition, we have applied for patent protection
relating to certain existing and proposed products, processes and services or aspects thereof. We cannot be sure that any of our
pending patent applications will be granted or that any patents issued as a result of our patent applications will be of sufficient
scope or strength to provide us with any meaningful protection or commercial advantage. If third parties take actions that affect
our rights or the value of our intellectual property or proprietary rights, or if we are unable to protect our intellectual property
ffem—m&mgement—er—misa-pﬁepﬂ&&eﬁ— including in response to developing artificial intelligence technologies , other
companies may be able to offer competitive products at lower prices, and we may not be able to effectively compete against
these companies. In addition, if any third party copies or imitates our products in a manner that affects customer or consumer
perception of the quality of our products, or of engineered products generally, our reputation and sales could suffer whether or
not these violate our intellectual property rights. In addition, we face the risk of claims that we are infringing third parties’
intellectual property rights. Any such claim, even if it is without merit, could be expensive and time- consuming to defend and
could divert the time and attention of our management. An intellectual property claim against us that is successful could cause
us to cease making or selling products that incorporate the disputed intellectual property, require us to redesign our products,
which may not be feasible or cost effective, and require us to enter into costly royalty or licensing arrangements, any of which
could have a material adverse effect on our business, financial condition and results of operations. Moreover, certain material
technology and know- how we use to manufacture our products is licensed to us rather than owned by us, and our license is
subject to termination in the event of uncured material breach, among other reasons. Any major disruption or failure of our or



our customers' or suppliers' technology systems or our website, or our failure to successfully implement new technology
effectively, could adversely affect our business and operations. We rely on various technology systems, including information
technology and operational technology systems, owned by us and third parties, to manage our operations, maintain books and
records, record transactions, provide information to management and prepare our financial statements. In addition, we have
made a significant investment in our website which we believe is critical for lead generation and is the primary forum through
which we interact with end consumers. Further, our customers and our suppliers rely on similarly complex and potentially
vulnerable technology systems, some of which may be the same as the systems we or other customers and suppliers rely
on. A failure of our or our customers' or suppliers' technology systems or our website to operate as expected could disrupt our
business and adversely affect our financial condition and results of operations. These systems and our website are vulnerable to
damage from hardware failure; fire; power loss; data network and telecommunications failure; loss or corruption of data, cyber
attacks and impacts of terrorism; natural disasters or other disasters. We may not have sufficient redundant operations to cover a
loss or failure in a timely manner. In addition, the operation of these systems and our website are dependent upon third party
technologies, systems and services, and support by third party vendors, and we cannot be sure that these third- party systems,
services and support will continue to be available to us or our customers or suppliers without interruption. Any damage to eur
such technology systems or website could cause interruptions to our operations that materially adversely affect our ability to
meet customers’ requirements, resulting in an adverse impact to our business, financial condition and results of operations.
Periodically, these systems and our website need to be expanded, updated or upgraded as our business needs change. We or our
customers or suppliers may not be able to successfully implement changes tetr-to such technology systems and to our
website without experiencing difficulties, which could require significant financial and human resources. We face cybersecurity
risks and risks arising from new regulations governing information security and privacy and may incur increasing costs in an
effort to mitigate those risks. The automated nature of our business and our reliance on digital technologies alse-could makes—-
make us a target for, and potentially vulnerable to, cybersecurity attacks, computer malware, computer viruses, social
engineering (including phishing and ransomware attacks), general hacking, physical or electronic break- ins, or similar
disruptions. In addition, our hybrid working environment may exacerbate these and other operational risks. The techniques used
to obtain unauthorized, improper or illegal access to our systems, or to disable or degrade service or sabotage systems, are
constantly evolving, may be difficult to detect quickly, and often are not recognized until after they have been launched against
a target. Attempts to gain access to our systems or facilities could occur through various means, including, among others,
hacking into our or our vendors’ or consumers’ systems, or attempting to fraudulently induce our employees, partners,
consumers or others into clicking on a malware link or disclosing usernames, passwords, or other sensitive information, which
may in turn be used to access our technology systems. Such efforts may be state- sponsored and supported by significant
financial and technological resources, making them even more difficult to detect and prevent. We may be unable to anticipate
these techniques, react in a timely manner, or implement adequate preventative or remedial measures. We are also subject to the
risk that cybersecurity attacks on, or other security incidents affecting, our vendors may adversely affect our business even if an
attack or breach does not directly impact our systems. Due to the evolving nature of cybersecurity threats, the scope and impact
of any incident cannot be predicted. In addition, the rapid evolution and increased adoption of artificial intelligence technologies
may intensify our cybersecurity risks. While we have implemented measures to safeguard our systems and mitigate potential
risks, there is no assurance that such actions will be sufficient to prevent cybersecurity attacks or security breaches that damage
or interrupt access to information systems or networks, compromise confidential or otherwise protected information, destroy or
corrupt data, or otherwise disrupt our operations which could have a material adverse effect on our business, financial condition
and reputation. In addition to the various technology systems we rely on to manage our operations, maintain books and records,
record transactions, provide information to management and prepare our financial statements as described above, we utilize
systems and websites that allow for the secure storage and transmission of our proprietary or confidential information and
proprietary or confidential information regarding our customers, employees and others, including personal information. All of
these systems, including those owned and operated by third parties, are also potential targets for cybersecurity attacks. Data
security breaches can occur as a result of a breach by us or our employees or by persons with whom we have commercial
relationships that result in the unauthorized release of personal or confidential information. In addition to our own databases, we
use third- party service providers to store, process and transmit confidential or sensitive information on our behalf. A data
security breach could occur in the future either at their location or within their systems that could affect our personal or
confidential information. A data security breach may expose us to a risk of loss or misuse of this information, and could result in
significant costs to us, which may include, among others, fines and penalties, costs related to remediation, potential costs and
liabilities arising from governmental or third- party investigations, proceedings or litigation, diversion of management attention
and harm to our reputation. Any compromise or breach of our security could result in a violation of applicable privacy and other
laws, significant legal and financial exposure, and a loss of confidence in our security measures, which could have an adverse
effect on our business, financial condition and reputation. The regulatory environment surrounding information security and
privacy is increasingly demanding, with frequent imposition of new and changing requirements, which could cause us to incur
substantial costs. In the United States, various laws and regulations apply to the collection, processing, disclosure and security of
certain types of data, 1nclud1ng 8 but not llmlted to, the Electromc Communications Privacy Act, the Computer Fraud and
Abuse Act, the Hea : : € ramm Leach Bliley Act , and various state
laws relating to privacy and data security, 1nclud1ng the Cahforma Consumer Privacy Act and the Illinois Personal
Information Protection Act. Federal and state laws and regulations require notice of any data security breaches that involve
personal information. These mandatory disclosures regarding a security breach are costly and often lead to widespread negative
publicity, which may cause consumers to lose confidence in the effectiveness of our data security measures. We may incur
significant costs and operational consequences in connection with investigating, mitigating, remediating, and putting in place




additional tools and devices designed to prevent security incidents, as well as in connection with complying with any
notification or other obligations resulting from any security incidents. Any failure or perceived failure by us to comply with
laws, regulations, policies or regulatory guidance relating to privacy or data security may result in governmental investigations
and enforcement actions, litigation, fines and penalties or adverse publicity, and could cause our customers and consumers to
lose trust in us, which could have an adverse effect on our reputation and business. While we maintain insurance to mitigate our
exposure to these risks, our insurance policies carry retention and coverage limits, which may not be adequate to reimburse us
for losses caused by security breaches or other cybersecurity events, and we may not be able to collect fully, if at all, under
these insurance policies. Changes te-legistative-in trade policies, including the imposition of tariffs, could negatively impact
our business, financial condition and .Changes in trade policies,including the imposition of tariffs,could negatively impact
our business,financial condition and results of operations. We procure certain of the raw materials we use in the manufacturing
of our products directly or indirectly from outside of the United States.The United States has implemented certain tariffs on steel
and aluminum imported into the country.In October 2023, certain industry groups within the United States petitioned the

U.S. government to 1mpose additional tanffs on the 1mp0rtat10n of alumlnum We—nﬂpeﬁ—befh—sfeel-&nd-a}tmnﬂm—&eﬂa—et&s&de

-rﬂefeased-faﬂffs—rﬂ—t-he—fufufe—The 1mp051t10n and continuation of tarlffs and other potentl’ll changes in U S trade pohcy could
increase the cost and / or limit the availability of raw materials ,which could hurt our competitive position and adversely
impact our business,financial condition and results of operations regulatory pelietes, scientific, technological,
methodological and other developments. In addition, certain information relating to or underlying our sustainability-
related initiatives, targets and goals, as well as progress thereon, incorporates or otherwise relies on data provided to
home-ownership-us by third parties, which may have been prepared or be presented in ways that are not consistent with
our methodologies or practices. If our data, processes, and reporting related to such initiatives, targets, and goals are
incomplete or inaccurate, or if we fail, or are perceived to fail, to achieve progress with respect to such targets or goals
on a timely basis, or at all, our reputation, business, financial performance, and growth could be adversely affected. Our
use of artificial intelligence technologies may not be successful and may present business, compliance, and reputational
risks. We have begun implementing the use of certain artificial intelligence tools within our business. Artificial
intelligence is an emerging technology, and we cannot be sure that our use of artificial intelligence will increase efficiency
or provide any other benefits. Further, the use of artificial intelligence technologies could present certain risks. For
example, the use of artificial intelligence has the potential to result in bias, miscalculations, data errors and other
unintended consequences. Further, the use of artificial intelligence tools may unintentionally compromise confidential or
sensitive information, put our intellectual property at risk, or subject us to claims related to data privacy management or
intellectual property infringement. It is possible that the artificial intelligence tools we use may negatively affect our
reputatlon, dlsrupt our operatlons, or have a materlal adverse effeet—lmpact on our busmess—hnancul eeﬁd-r&eﬁ—&nd—results of

of our products must comply Wlth locql buﬂdlng codes and ordinances and failure of our product% to comply with such codes and
ordinances may have an adverse effect on our business. Many of our products must comply with local building codes and
ordinances. These codes and ordinances are subject to future government review and interpretation. If our products fail to
comply with such local building codes or ordinances, our ability to market and sell such products would be impaired. Also,
should these codes and ordinances be amended or expanded, or should new laws and regulations be enacted, we could incur
additional costs or become subject to requirements or restrictions that require us to modify our products or adversely affect our
ability to market and sell our products. Furthermore, failure of our products to comply with such codes or ordinances could
subject us to negative publicity or damage our reputation. Our insurance coverage may be inadequate to protect against the
potential hazards incident to our business. We maintain customary insurance policies for businesses of our type, including
property, business interruption, product liability and casualty insurance coverage, but such insurance may not provide adequate
coverage against potential claims, including losses resulting from interruptions in our production capability or product liability
claims relating to the products we manufacture. Consistent with market conditions in the insurance industry, premiums and
deductibles for some of our insurance policies have been-inereasing-increased in recent years , sometimes substantially, and
may, in the future, increase further. In some instances, some types of insurance may become available only for reduced amounts
of coverage, if at all. In addition, our insurers could deny coverage for claims. If we were to incur a significant liability for
which we were not fully insured or that our insurers disputed, our business, financial condition or results of operations could be
materially adversely affected. We are subject to litigation and legal proceedings and may be subject to additional litigation,
arbitration or legal proceedings in the future. From time to time, we may be involved in litigation relating to claims arising out
of our operations and businesses that cover a wide range of matters, including, among others, contract and employment claims,
personal injury claims, product liability claims and warranty claims. The results of any current or future litigation cannot be
predicted with certainty and, regardless of the outcome, we may incur significant costs and experience a diversion of
management resources as a result of litigation. The results of any such litigation could have a material adverse impact on our



business, financial condition, cash flows and results of operations. We-are-in-the-earlystages-ofimplementing strategie
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eash-flows-orresults-ofoperattons—(Geopolitical unrest and armed conflicts may cause economic conditions in the United States
or abroad to deteriorate and exacerbate certain risks we face. The current conflicts in the Middle East and Russia / Ukraine have

created substantial uncertainty in the global political and economic landscapes. While our manufacturing operations are all
within North America and we have no operations in the Middle East, Russia or Ukraine, we continue to monitor and respond to
any adverse impact that such events may have on the global economy in general, on our business and operations and on the
businesses and operations of our suppliers and customers. For example, while we have no direct exposure to customers and
vendors in Russia or Ukraine, we currently have and have had supplier relationships within Israel. While we do not currently
expect a material adverse impact on our business or financial results, we are unable to fully predict the impact that current and
future governmental actions and other events will have on the global economy, our industry or our business, financial condition,
results of operations or cash flows. For example, these and similar conflicts have resulted in, and may in the future result in,
increased inflation, escalating energy and commodity prices and constrained availability, and thus increasing costs, of raw
materials and freight. Such conflicts and related events may also have the effect of heightening many of the other risks
described in this anngal-Annual repert-Report , such as those relating to our supply chain, volatility in prices of raw materials,
scrap and other inputs, cybersecurity, demand for our products and market conditions, any of which could negatively affect our
business, financial condition, results of operations or cash flows . Changes in trade policies, including......, financial condition
and results of operations . Risks Relating to Our Indebtedness Our indebtedness could materially adversely affect our financial



condition. As of September 30, 2023-2024 , our total indebtedness was $ 594-440 . 0 million under our first lien credit facility, or
the 2622-2024 Term Loan Agreement-Facility , and, as described below, we may incur more debt. Our indebtedness could have
important consequences to the holders of our Class A common stock, including , without limitation, the following: * making it
more difficult for us to satisfy our obligations with respect to other debt we may incur; ¢ limiting our ability to obtain additional
financing to fund future working capital, capital expenditures, acquisitions or other general corporate requirements; * requiring
us to dedicate a substantial portion of our cash flows to debt service payments instead of other purposes, thereby reducing the
amount of cash flows available for working capital, capital expenditures, acquisitions and other general corporate purposes; *
increasing our vulnerability to general adverse economic and industry conditions;  exposing us to the risk of increased interest
rates as certain of our borrowings, including borrowings under the 2622-2024 Term Loan Agreement-Facility and our revolving
credit agreement-facility , or the 2024 Revolving Credit Facility, and, together, with the 2622-2024 Term Loan Agreement
Facility , the Senior Secured Credit Facilities, are at variable rates of interest; * limiting our flexibility in planning for and
reacting to changes in the industry in which we compete; ¢ placing us at a disadvantage compared to other, less leveraged
competitors; and ¢ increasing our cost of borrowing. In addition, the credit agreements— agreement that gevermgoverns the
Senior Secured Credit Facilities , or the Senior Secured Credit Agreement, eontain-contains restrictive covenants , including
financial maintenance covenants, that may limit our ability to engage in activities that may be in our long- term best interest.
Our failure to comply with those covenants could result in an event of default which, if not cured or waived, could result in the
acceleration of all our debt. The 2622-2024 Term Loan Agreement-Facility will mature on Aprit28-September 26 , 2031, and
the 2029-2024 -and-the-Revolving Credit Facility will mature on Mareh-3+September 26 , 2626-2029 . We may need to
refinance all or a portion of our indebtedness on or before the maturity thereof. We may not be able to obtain such financing on
commercially reasonable terms or at all. Failure to refinance our indebtedness could have a material adverse effect on us. We
may not be able to generate sufficient cash to service all of our indebtedness and may be forced to take other actions to satisfy
our obligations under our indebtedness, which may not be successful. Our ability to make scheduled payments on or refinance
our debt obligations depends on our financial condition and operating performance, which are subject to prevailing economic
and competitive conditions and to financial, business, legislative, regulatory and other factors, some of which are beyond our
control. We cannot be sure that our business will generate sufficient cash flows from operating activities, or that future
borrowings will be available, to permit us to pay the principal, premium, if any, and interest on our indebtedness. If our cash
flows and capital resources are insufficient to fund our debt service obligations, we could face substantial liquidity problems and
could be forced to reduce or delay investments and capital expenditures or to dispose of material assets or operations, seek
additional debt or equity capital or restructure or refinance our indebtedness. We may not be able to effect any such alternative
measures, if necessary, on commercially reasonable terms or at all and, even if successful, those alternative actions may not
allow us to meet our scheduled debt service obligations. The eredit-agreements-that-governrthe-Senior Secured Credit Faetlities
Agreement restrietrestricts our ability to dispose of assets and use the proceeds from those dispositions and may also restrict
our ability to raise debt or equity capital to be used to repay other indebtedness when it becomes due. We may not be able to
consummate those dispositions or to obtain proceeds in an amount sufficient to meet any debt service obligations then due. Our
inability to generate sufficient cash flows to satisfy our debt obligations, or to refinance our indebtedness on commercially
reasonable terms or at all, would have a material adverse effect on our financial condition and results of operations. If we cannot
make scheduled payments on our debt, we will be in default, and the lenders under the Senior Secured Credit Facilities could
accelerate the debt, terminate their commitments to loan money, and / or foreclose against the assets securing their borrowings,
and we could be forced into bankruptcy or liquidation. We and our subsidiaries may be able to incur substantially more debt.
This could further exacerbate the risks to our financial condition described herein. We and our subsidiaries may be able to incur
significant additional indebtedness in the future. Although the ereditagreements-thatgovernthe-Senior Secured Credit Faetlities
Agreement eontairr-contains restrictions on the incurrence of additional indebtedness, these restrictions are subject to a number
of qualifications and exceptions, and the additional indebtedness incurred in compliance with these restrictions could be
substantial. These restrictions also will not prevent us from incurring obligations that do not constitute indebtedness. As of
September 30, 2623-2024 , we had commltments avallable for borrowmg under the 2024 Revolvmg Credlt F acﬂlty of up to $
-159-372 9—8 mllhon —We-a ptio d

ae‘fua-l-beffew-lﬁg—eapaeﬁy— In addmon we also have the optlon to incur 1ncrementa1 term loans under the %92—2—2024 Term Loan
Agreement-Facility and incremental revolving loan commitments under the 2024 Revolving Credit Facility in an amount
that shall not exceed the sum of (i) the Fixed Incremental Amount, as defined in the 2022-Fermtoan-Senior Secured Credit
Agreement, and (i1) the Ratio Incremental Amount, as defined in the 2022Ferm-toan-Senior Secured Credit Agreement,
subject to certain other limitations and conditions set forth in the 2622-2024 Term Loan Agreement-Facility . All of those
borrowings would be secured by first- priority liens on our property. The terms of the eredit-agreements-thatgovernthe-Senior
Secured Credit Faeilities-Agreement may restrict our current and future operations, including our ability to respond to changes
or to take certain actions. The eredit-agreements-that-gevernrthe-Senior Secured Credit Faetlities-Agreement eenitain-contains a
number of restrictive covenants that impose significant operating and financial restrictions on us and may limit our ability to
engage in acts that may be in our long- term best interest. See “ Management’ s Discussion and Analysis of Financial Condition
and Results of Operations — Indebtedness. ”” The restrictive covenants under the Senior Secured Credit Faetlities-Agreement
include restrictions on our ability to: * incur additional indebtedness and guarantee indebtedness; ¢ pay dividends or make other
distributions or repurchase or redeem our capital stock; ¢ prepay, redeem or repurchase junior debt; ¢ issue certain preferred
stock or similar equity securities; * make loans and investments; * sell assets or property, except in certain circumstances; ® incur
liens; * enter into transactions with affiliates; * modify or waive certain material agreements in a manner that is adverse in any



material respect to the lenders; ¢ enter into agreements restricting our subsidiaries’ ability to pay dividends; and ¢ make
fundamental changes in our business, corporate structure or capital structure, including, among other things, entering into
mergers, acquisitions, consolidations and other business combinations or selling all or substantially all of our assets. As a result
of these restrictions, we may be: ¢ limited in how we conduct our business; ¢ unable to raise additional debt or equity financing
to operate during general economic or business downturns; or ¢ unable to grow in accordance with our strategy, compete
effectively or to take advantage of new business opportunities. A breach of the covenants or restrictions under the eredit
agreements-that-governrthe-Senior Secured Credit Faethittes-Agreement could result in a default or an event of default. Such a
default may allow the creditors to accelerate the related debt and may result in the acceleration of any other debt to which a
cross- acceleration or cross- default provision applies. In addition, an event of default under the Senior Secured Credit Faeilities
Agreement would permit the lenders under the 2024 Revolving Credit Facility to terminate all commitments to extend further
credit under such facility. Furthermore, if we were unable to repay the amounts due and payable under the Senior Secured
Credit Facilities, those lenders under each facility could proceed against the collateral granted to them to secure that
indebtedness. In the event our lenders were to accelerate the repayment of our indebtedness, we and our subsidiaries may not
have sufficient assets to repay that indebtedness. In exacerbated or prolonged circumstances, one or more of these events could
result in our bankruptcy or liquidation. We rely on available borrowings under the 2024 Revolving Credit Facility for cash to
operate our business, and the-any avatability—-- inability efereditunderthe Revolving-CreditFaetlity- may be-subjeet-to
stgnifieant-fluetuationrborrow may adversely affect our liquidity, financial position and results of operations . In addition to
cash we generate from our business, our principal existing source of cash is borrowings available under the 2024 Revolving
Credit Facility. As of September 30, 2623-2024 , we had commrtments aw‘&r-}ab-}e—te—be—befrewed—under the 2024 Revolvrng
Credrt F acrhty of u-p—te—$ -159—375 0 mrlhon —W : :

There are hrnrtatrons on our ability to incur the full $ -159—375 0

mrlhon of ex1st1ng commrtments under the 2024 Revolvrng Credrt F acrhty Avaﬁabﬁrﬁy—er—be-hmﬁed-te-t-he—}esser—eﬁa

ehgi-bie—aese’ts—as—e#aﬂy—meaﬁtfemeﬁt—daf&Any 1nab111ty to borrow under the 2024 Revolvrng Credrt F acrhty may adversely

affect our liquidity, financial position and results of operations. Our variable rate indebtedness subjects us to interest rate risk,
which could cause our debt service obligations to increase significantly. Borrowings under the Senior Secured Credit Facilities
are at variable rates of interest and expose us to interest rate risk. If interest rates were to increase, our debt service obligations
on the variable rate indebtedness would increase even though the amount borrowed remained the same, and our net income and
cash flows, including cash available for servicing our indebtedness, will correspondingly decrease. For example, the Board of
Governors of the Federal Reserve System increased interest rates multiple times in 2622-a1nd-2023 in response to concerns about
inflation, and it may raise interest rates again in the future. Based on amounts outstanding as of September 30, 2623-2024 ,
unhedged, each 100 basis point change in interest rates would result in a $ 2-1 . 9-4 million change in annual interest expense on
our indebtedness under the Senior Secured Credit Facilities. We have and may continue to enter into agreements such as
floating for fixed- rate interest rate swaps and or other hedging contracts in order to hedge against interest rate volatility
associated with our Senior Secured Credit Facilities. For example, we have entered into $ 300 million of interest rate swaps
against our 20222024 Term Loan AgreementFacility , which was accruing interest at a rate based on SOFR, for fixed rates.
However, we may not enter into additional interest rate swaps in the future and, even if we do enter into additional interest rate
swaps, we may not maintain interest rate swaps with respect to all of our variable rate indebtedness. Moreover, any swaps or
other instruments we have entered into or may enter into may not fully mitigate our interest rate risk. In addition, these
agreements expose us to the risk that other parties to the agreements will not perform or that the agreements will be
unenforceable. Risks Relating to Ownership of Our Class A Common Stock The market price of our Class A common stock
may be volatile or may decline steeply or suddenly regardless of our operating performance, and we may not be able to meet
investor or analyst expectations. You may not be able to resell your shares at or above the price you paid and may lose all or
part of your investment. If you purchase shares of Class A common stock, you may not be able to resell those shares at or above
the price you paid. The market price of our Class A common stock may fluctuate or decline significantly in response to
numerous factors, many of which are beyond our control, including , without limitation : - actual or anticipated fluctuations in
our revenues or other operating results; * worsening of economic conditions in the United States and reduction in demand for
our products; ¢ increases in interest rates or changes in tax laws that make it more costly for consumers to finance home
renovation or purchases; ¢ variations between our actual operating results and the expectations of securities analysts, investors
and the financial community; ¢ any forward- looking financial or operating information we may provide to the public or
securities analysts, any changes in this information or our failure to meet expectations based on this information; ¢ actions of
securities analysts who initiate or maintain coverage of us, changes in financial estimates by any securities analysts who follow
us or our failure to meet these estimates or the expectations of investors; ¢ additional shares of Class A common stock being sold
into the market by us or our stockholders, or the anticipation of such sales; * announcements by us or our competitors of
significant products or features, innovations, acquisitions, strategic partnerships, joint ventures, capital commitments,
divestitures or other dispositions; ¢ loss of relationships with significant distributors, dealers or other customers; * changes in
operating performance and stock market valuations of companies in our industry, including our competitors; ¢ difficulties in
integrating any new acquisitions we may make; * loss of services from members of management or employees or difficulty in
recruiting additional employees; * price and volume fluctuations in the overall stock market, including as a result of general
economic trends; ¢ an active trading market in our Class A common stock not being maintained or our failure to satisfy the
continued listing standards of the NYSE; ¢ future issuances of our Class A common stock or other equity securities; * lawsuits




threatened or filed against us, or events that negatively impact our reputation; and * developments in new legislation and
pending lawsuits or regulatory actions, including interim or final rulings by judicial or regulatory bodies. In addition, extreme
price and volume fluctuations in the stock markets have affected and continue to affect the stock prices of many companies.
Often, their stock prices have fluctuated in ways unrelated or disproportionate to their operating performance. In the past,
stockholders have filed securities class action litigation against companies following periods of market volatility. Such securities
litigation, if instituted against us, could subject us to substantial costs, divert resources and the attention of management from
our business and seriously harm our business. Provisions in our certificate of incorporation and bylaws, could make a merger,
tender offer or proxy contest difficult, thereby depressing the trading price of our Class A common stock. Our certificate of
incorporation and bylaws contain provisions that could depress the trading price of our Class A common stock by acting to
discourage, delay or prevent a change of control of our company or changes in our management that our stockholders may deem
advantageous. In particular, our certificate of incorporation and bylaws: * establish a classified board of directors so that not all
members are elected at one time, which could delay the ability of stockholders to change the membership of a majority of our
board of directors, provided that such classification will be phased out by 2025, such that, following our 2025 annual meeting of
stockholders, all directors will be elected annually for one- year terms; ¢ permit our board of directors to establish the number of
directors and fill any vacancies (including vacancies resulting from an expansion in the size of our board of directors); ¢
establish limitations on the removal of directors; ¢ authorize the issuance of ““ blank check ” preferred stock that our board of
directors could use to implement a stockholder rights plan; ¢ provide that our board of directors is expressly authorized to make,
alter or repeal our bylaws; ¢ restrict the forum for certain litigation against us to Delaware;  provide that stockholders may not
act by written consent, which requires stockholder action to be taken at an annual or special meeting of our stockholders; ¢
prohibit stockholders from calling special meetings, which could delay the ability of our stockholders to force consideration of a
proposal or to take action, including with respect to the removal of directors; ¢ prohibit us, except under specified circumstances
and subject to specified exceptions, from engaging in a business combinations with any stockholders, or stockholders, who own
or within the last three years has owned 15 % of our voting stock; and ¢ establish advance notice requirements for nominations
for election to our board of directors or for proposing matters that can be acted upon by stockholders at annual stockholder
meetings, which may discourage or deter a potential acquirer from conducting a solicitation of proxies to elect the acquirer’ s
own slate of directors or otherwise attempting to obtain control of us. Any provision of our certificate of incorporation, our
bylaws or Delaware law that has the effect of delaying or deterring a change in control could limit the opportunity for our
stockholders to receive a premium for their shares of Class A common stock and could also affect the price that some investors
are willing to pay for our Class A common stock. We are a holding company and rely on dividends, distributions, and other
payments, advances and transfers of funds from our subsidiaries to meet our obligations. We are a holding company that does
not conduct any business operations of our own. As a result, we are largely dependent upon cash distributions and other
transfers from our direct and indirect subsidiaries to meet our obligations. The agreements governing the indebtedness of our
subsidiaries impose restrictions on our subsidiaries’ ability to pay dividends or other distributions to us. See “ Management’ s
Discussion and Analysis of Financial Condition and Results of Operations — Liquidity and Capital Resources — Liquidity
Outlook — Holding Company Status. ” Each of our subsidiaries is a distinct legal entity, and under certain circumstances legal
and contractual restrictions may limit our ability to obtain cash from them and we may be limited in our ability to cause any
future joint ventures to distribute their earnings to us. The deterioration of the earnings from, or other available assets of, our
subsidiaries for any reason could impair their ability to make distributions to us. We cannot guarantee that our share repurchase
program will be fully implemented or that it will enhance long- term stockholder value. In May-June 2622-2024 , our Board of
Directors approved a share repurchase program authorizing the repurchase of up to $ 488-600 million of our Class A common
stock , in addition to the remaining available amount of approximately $ 76 million pursuant to the 2022 Share
Repurchase Authorization . The repurchase program does not have an expiration date and we are not obligated to repurchase a
specified number or dollar value of shares, on any particular timetable or at all. There can be no assurance that we will
repurchase stock at favorable prices. The repurchase program may be suspended or terminated at any time and, even if fully
implemented, may not enhance long- term stockholder value. 33



