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Investing in our common stock involves a high degree of risk. You should carefully consider the risks and uncertainties
described below, together with all of the other information contained in this Annual Report, before deciding to invest in our
common stock. If any of the following risks materialize, our business, financial condition, results of operation and prospects will
likely be materially and adversely affected. In that event, the market price of our common stock could decline and you could
lose all or part of your investment. Risks related to our business and operations [f our products or the products of our
competitors do not perform as expected or the reliability of the technology on which our products are based is questioned,we
could experience lost revenue,delayed or reduced market acceptance of our products,increased costs,and damage to our
reputation.Our success depends on the market’ s confidence that we can provide reliable,high- quality products to our
customers.We believe that customers in our target markets are likely to be particularly sensitive to product defects and
errors.Our reputation and the public image of our products and technologies may be impaired if our products or similar products
of our competitors fail to perform as expected.In the future,if our products experience,or are perceived to experience,a material
defect or error,this could result in loss or delay of revenues,delayed or reduced market acceptance, damage to our
reputation,diversion of development resources,legal claims,increased insurance costs or increased service and warranty costs,any
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the scope of the use of our product% which Could hinder our success in the market. Even after any underlylng concerns or
problems are resolved,any lingering concerns in our target market regarding our technology or any manufacturing defects or
performance errors in our products could continue to result in lost revenue,delayed or reduced market acceptance,damage to our
reputation,increased service and warranty costs and claims against us.We operate in a highly competitive industry and if we
cannot compete effectively,our business,financial condition and operating results could be materially and adversely affected. The
life sciences industry is highly competitive and subject to rapid technological change.We anticipate that we will continue to face
increased competition as existing companies may choose to develop new or improved products and as new companies enter the
market with new technologies,any of which could compete with our products or even render our products obsolete. While there
are technological and marketing barriers to entry,we cannot guarantee that these barriers will be sufficient to defend
our market share against current and future competitors. Many of our competitors are significantly larger than us and have
greater financial,technical,research,marketing,sales,distribution and other resources than us and may have longer operating
histories. These companies may develop technologies that are superior alternatives to our products or may be more effective at
commercializing and marketing their technologies #-.There may also be other companies which are currently developing
competitive products and services,or which may in the future develop technologies and products that are
comparable,superior or less costly than our own .\We may need to improve our existing technologies or develop new
technologies for our products to remain competitive.Our future success depends on our ability to compete effectively against
current technologies,as well as to respond effectively to technological advances by developing and marketing products that are
competitive in the continually changing technological landscape.Our competitors may succeed in developing or marketing
technologies and products that are more effective or commercially attractive than any that are being developed or marketed by
us,or may succeed in obtaining regulatory approval,or introducing or commercializing any such products,prior to us.Such
developments could have a material adverse effect on our business,financial condition and results of operations.Also,even if we
can compete successfully,we may not continue do so in a profitable manner. ¥We-Despite our increasingly diversified customer
base, we depend on a limited number of customers and products in a limited number of market sectors. If we lose any of these
large customers or if there are disruptions in the sales of these products, our net product revenue and operating results could
decline significantly. During the years ended December 31, 2024, 2023, and 2022 ;and2624-, we derived approximately +6-28
%, 4825 %, and #4932 % of our revenue from two the-same-eustemer-customers , respectively. In Ne-ethereustomer
aceotnted-for-more-than+0-%-ef revente-tn-the years ended December 31, 2024, 2023, and 2022 and202+In-the-years-ended
-Beeeﬁ‘lber—3—l—292—3,—292—2,—aﬁd—292—l— we derlved approxunately 39-73 %, -36—73 %, and -3-3—77 % of our revenue from CryoStor
products srespee d o rearsended-Deecembe v ;
%%—aﬁd%—e%euf—feveﬁues—freﬁﬁ-etﬁ%&%eﬁefs— respectlvely Our prmmpal customer@ may vary from perlod to
period and such customers may not continue to purchase products from us at current levels or at all. Further, the inability of
some of our customers to consummate anticipated purchases of our products due to changes in end- user demand, and other
unpredictable factors that may affect customer ordering patterns could lead to significant reductions in net product revenue
which could harm our business. We expect our operating results to fluctuate significantly from period to period. Our revenue,
operating margins and other operating results have varied significantly in the past and may continue to fluctuate from period to
period in the future due to a variety of factors, many of which are beyond our control. Factors relating to our business that may
contribute to these fluctuations include , but are not limited to, changes in the timing and terms of product orders and
service contracts by our customers as a result of our customer concentration or otherwise, changes in the demand for the
mix of products and services that we offer, the timing and market acceptance of our new product and service
introductions, delays or problems in the planned introduction of new products or services, or in the performance of any




such products following delivery to customers or the quality of such services, new products, services or technological
innovations by our competitors, and potential supply chain issues, which can, among other things, render our products
and services less competitive due to the rapid technological changes in the markets in which we provide products and
services, impact our ability to reduce our costs in response to decreased demand for our products and services, impact
our ability to accurately estimate customer demand, including the accuracy of demand forecasts used by us, create
disruptions in our manufacturing process or in the supply of components to us, and lead to write- offs for excess or
obsolete inventory, competitive pricing pressures appleable-te-, and increased investment into our infrastructure to
support our growth, including capital equipment, research and development, as well as selling and marketing initiatives
to support continuous pfoeluets— product and services innovation , t-he—leﬂgt-h—ef—eurtechnologlcal capablhty enhancements
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of our common stock may decline. If intangible assets and goodwill become impaired, we may have to take significant
charges against earnings. As of December 31, 2024 the net carrying value of our goodwill and other intangible assets
totaled $ 221. 9 million. We have-announeed-periodically review our goodwill and the estimated useful lives of our
identifiable intangible assets, taking into consideration any events or circumstances that we-intend-to-divestmight result in
either a diminished fair value, our- or Freezerfor intangible assets, a revised useful life. These events and circumstances
include significant changes in the Business-business climate, legal factors, operating performance indicators, advances in
technology and competition . The-faiture-to-eomplete-sueh-divestiture-Any reduction or impairment of value of intangible
assets and goodwill will result in a charge against earnings, which could materially adversely affect our results of
operations and shareholders’ equity in future periods. We depend on outside suppliers for all our manufacturing
supplies, parts and components. We rely on outside suppliers, including several single- source suppliers, for all our
manufacturing supplies, parts and components. Our ability to negotiate favorable terms with those suppliers may be
limited, and if those suppliers experience operational, financial, quality, or regulatory difficulties, or if those suppliers
and / or their facilities refuse to supply us or cease operations temporarily or permanently, or if those suppliers take
unreasonable business positions, we could be forced to cease product manufacturing until the suppliers resume
operations, until alternative suppliers could be identified and qualified, or permanently if the suppliers do not resume
operations and no alternative suppliers could be identified and qualified. We cannot assure you that, in the future, er-our
at-current or alternative sources for manufacturing supplies will be able to meet all ;-or-our the-pursuitdemands on a
timely basis. Unavailability of necessary components sueh-divestitare;could require us to re- engineer our products to
accommodate available substitutions, which could increase costs to us and / or have a materlal advefsel-y——— adverse af-feet
effect euebusrnesses—on manufacturmg schedules products es A

pufehasmg—the—bﬁsrness—and market acceptance wehe At
may-might not be able to find sueeessful—rn—sel—l-mg—euﬁl:reezeﬁBusmess—m—l sufﬁclent alternatlve suppher ina reasonable

amount of timely—- time manner-, or on commercially reasonable terms , if at all -ormay-do-so-on-terms-thataretess
-favefab-le—than—we—euﬁeﬂﬂ-yh&nﬁerpate— [f we fail to obtain the—FreezeihBusmess—rs—net—se-ld—as—an alternative supplier for

v -- the components of our products, our assets-and-ineursubstantial-eosts-to
shut—dewn—t-hese—olmatmns could be dlsrupted In addition, we-an uncorrected defect or supplier’ s variation in a
component or raw material, either unknown to us or incompatible with our manufacturing process, could harm our
ability to manufacture products. Our success will depend on our ability to attract and retain key personnel. Our success
in implementing our business strategy depends largely on the skills, experience and performance of key members of our
executive management team and others in key management positions. The continuing service of our executive
management team and other key management positions, together with our ability to attract and retain such management
personnel, is critical to our ability to implement our business strategy. There is substantial competition to attract such
key management personnel and the loss of one or more of these 1nd1v1duals could hav ca materlal adverse effect a-l-ready

operatlng results In addltlon, a crltlcal factor to our business is our ablhty to attract and retain essential engineering,
scientific, sales and management personnel. Our future success depends to a significant degree upon the continued
services of key scientific and technical personnel. We are continually at risk of losing such personnel for-- or moere



information-being unable to hire additional engineering, scientific, sales and management personnel . If theFreezer
Business-issold-we fail to attract and retain such personnel our tt—rs—pesa-b*e—tha-t—&mtet—pfeeeeds—freﬂa—&re—sa%e-sales eottld
efforts will be hindered y 0 v ake-amrand additionat
-rmpamﬁeﬁt—eh&rge—&gamst—we will not be able to achleve our growth objectlves. Our busmess may be subject to product
liability claims eur- or product recalls earnings-in-the-amountofthe-differenee-, which could be expensive and could result
in a diversion of management’ s attention. Our business exposes us to potential product liability risks that are inherent in
designing, manufacturing, and marketing our products. In particular, we are a supplier of bioproduction products to the
cell and gene therapy industry. Our products are used in basic and applied research, and commercial manufacturing of
biologic- based therapies and must meet stringent requirements. Products and services as sophisticated as ours could
contain undetected errors or defects, especially when first introduced or when new equipment or versions are released.
Customers use our products to maintain the health and function of biologic material during sourcing, manufacturing,
storage, and distribution of cells and tissues, and component failures, manufacturing flaws, design defects or inadequate
disclosure of product- related risks with respect to these or other products we manufacture or sell could result in an
unsafe condition or injury. As a result, we face an inherent risk of damage to our reputation if one or more of our
products are, or are alleged to be, defective. We may be exposed to risks from product liability and warranty claims in
the event that our products actually or allegedly fail to perform as expected or the use of our products results, or is
alleged to result, in bodily injury and / or property damage. The outcome of litigation, particularly any class- action
lawsuits, is difficult to quantify. Plaintiffs often seek recovery of very large or indeterminate amounts, including punitive
damages. The magnitude of the potential losses relating to these lawsuits may remain unknown for substantial periods of
time and the cost to defend against any such htlgatlon, whether or not we are found hable, may be si gmtlcant Moreover
Accordingly , we ety

liability losses in the

e*rst—mg—&ﬂd—futtue eustemefs,—supphefs—dnd emp}eyees—mcur s1gn1ﬁcant costs to defend these clalms. Whlle we mamtam

pfeduet—l-iabﬂi-ty—'rﬂsur&nee—eeﬁ*er&geﬁ*hteh—we deem to be ddequate based on historical experience, we cannot -t-hefe—e&n—be—ne

asstranee—--- assure you that coverage will be available for such risks in the future or that,if available,it would prove sufficient
to cover potential claims or that the present amount of insurance can be maintained in force at an acceptable cost to us.In
addition,if any of our products are,or are alleged to be,defective,we may voluntarily participate,or be required by applicable
regulators,to participate in a recall of that product if the defect or the alleged defect relates to safety .We cannot assure you that
we will be successful in initiating appropriate market recall or market withdrawal efforts that may be required in the
future or that these efforts will have the intended effect of preventing product malfunctions and the accompanying
product liability that may result .In the event of a recall,we may experience lost sales and be exposed to individual or class-
action litigation claims and reputational risk.Product liability,warranty and recall costs may have a material adverse effect on our
business,financial condition and results of operations. Insuranee-eoverage-is-inereasingly-diffientt Difficulties to-in
manufacturing could have an adverse effect upon our expenses and our product revenues. We currently manufacture all
of our biopreservation media products and other related components. We currently outsource the manufacturing of
certain thaw products, and certain cold chain products. Manufacturing our products is difficult and complex. To

support our current and prospective clinical customers, we and our outsources manufacturers comply with, and intend
to continue to comply w1th c¢GMP in the manufacture of our products. Our ablhty to adequately manufacture and

produetsina-timely-matter-is-dependent-enthe-uninterrupted dnd eﬁlelent opeldtlon of our faulmes and those ot thnd parties

manufacturing certain of our products or producing raw materials and supplies upon which we rely in our manufacturing. Fhe
mantfaeture-Manufacturing ef-our products may be impacted by:* availability or contamination of raw materials and
components used in the manufacturing process,particularly those for which we have no other source or supplier;* the ongoing
capacity of our facilities and those of our outside manufacturers;* our and our outside manufacturers’ ability to comply with
existing and new regulatory requirements,including cGMP;e inclement weather and natural disasters;* changes in forecasts of
future demand for product components;e potential facility contamination by microorganisms or viruses;® updating of
manufacturing specifications;e product quality success rates and yields;* labor stﬂke—strlkes ;and ¢ global viruses and-,
pandemics and epidemics sinelading-COVID-—9-If efficient manufaetare-manufacturing and supply of our products is
interrupted,we may experience delayed shipments or supply constraints.If we are at any time unable to provide an uninterrupted
supply of our products to customers,our customers may be unable to supply their end- products incorporating our products to
their patients and other customers,which could materially and adversely affect our product revenue and results of operations.In
addition,if we are unable to procure a component from one of our outside manufacturers,we may be required to enter into
arrangements with one or more alternative manufacturing companies,which may cause delays in producing components or result
in significant increase in expenses. While we are not currently subject to FDA or other regulatory approvals en-substantiatly-att
efeurproduets- if our products become subject to regulatory requirements,the manufacture and sale of our products may be
delayed or pre\ ented ,Of We may beeome sub]eet to increased expenses. Whlle Neﬂe—none of our produets are subject to FDA
regulation A s A a ;




slandmd\ —’l"—h-ts—ts—deﬂe—selel-y—lo support our current and ploxpccll\ e cllmcal customers.However, we cannott-hefe—ea-ﬁ—be—ne
assuranee—-- assure you that swe-our products will not be subject to FDA regulation in the future,and we may develop
products in the future that subject us to regulation by the FDA and similar foreign regulatory agencies.The regulations
enforced by the FDA and similar foreign regulatory agencies govern a wide variety of product- related
activities,including the research,development,testing,manufacture,quality
control,approval,clearance,labeling,packaging,storage,record-
keeping,promotion,advertising,distribution,marketing,post- approval monitoring and reporting,pricing,and export and
import of pharmaceutical products.If we or any of our customers,suppliers or distributors fail to comply with applicable
regulatory requirements,we may face,among other things,warning letters;adverse publicity affecting both us and our
customers;investigations or notices of non- compliance,fines,injunctions,and civil penalties;import or export
restrictions;partial suspensions or total shutdown of production facilities or the imposition of operating
restrictions;increased difficulty in obtalnlng 1cqunu te—e’ota—rn—F DA clearances or appreval—approvals fromrthe FBA;or
foreign equivalents;seizures regtlate phe s-atty-ofour— or recalls of our products #r-or
the-those futare-of our customers;or the 1nab1hty to sell our products and services .Any such feqtrrremeﬂts—FDA or other
foreign regulatory agency actions could detay-disrupt er-our prever : e y-Stb dittons
expenses-Our-business-may-be-subjeetto-Business-business and operatlons, lead to slgnlﬁcant remedlal costs and have a
material adverse impact on our financial position and results of operations. We and our customers are subject to various
international governmental regulations. Compliance with or changes in such regulations may cause us to incur
significant expenses, and if we fail to maintain satisfactory compliance with certain regulations, we may be forced to
recall products and cease their manufacture and distribution, and we could be subject to civil or criminal penalties. We
and our customers are subject to various significant international, federal, state and local regulations, including but not
limited to regulations in the areas of health and safety, employment, labor and immigration, import / export controls,
trade restrictions and anti- competition. In addition, as an international organization, we are subject to data privacy and
security laws, regulations, and customer- imposed controls in numerous jurisdictions as a result of having access to and
processing confidential, personal, or sensitive data in the course of our business. The EU ° s General Data Protection
Regulation, or GDPR, which became effective in May 2018, applies to our activities related to products and services that
we offer to EU customers and workers. The GDPR established new requirements regarding the handling of personal
data and includes significant penalties for non- compliance. Other governmental authorities around the world have
passed or are considering similar types of legislative and regulatory proposals concerning data protection. Each of these
privacy, security and data protection laws and regulations could impose significant limitations and increase our cost of
providing our products and services where we process end user personal data and could harm our results of operations
and expose us to significant fines, penalties and other damages. We must also comply with complex foreign and U. S.
laws and regulations, such as the U. S. Foreign Corrupt Practices Act, the U. K. Bribery Act, and other local laws
prohibiting corrupt payments to governmental officials, anti- competition regulations and sanctions imposed by the U. S.
Office of Foreign Assets Control and other similar laws and regulations. Violations of these laws and regulations could
result in fines and penalties, criminal sanctions, restrictions on our business conduct and on our ability to offer our
products in one or more countries, and could also materially affect our brand, our ability to attract and retain
employees, our international operations, our business and our operating results. Although we have implemented policies
and procedures designed to ensure compliance with these laws and regulations, there can be no assurance that our
employees, contractors, or agents will not violate our policies. These regulations are complex, change frequently and
have tended to become more stringent over time. We may be required to incur significant expenses to comply with these
regulations or to remedy any violations of these regulations. Any failure by us to comply with applicable government
regulations could also result in the cessation of our operations or portions of our operations, product recalls or
impositions of fines and restrictions on our ability to carry on or expand our operations. Healthcare reform measures
could adversely affect our business and financial results. In response to perceived increases in healthcare costs in recent
years, the efforts of governmental and third- party payors to contain or reduce the costs of healthcare and, more
generally, to reform the U. S. healthcare system may adversely affect the busmess and lmanual condition of
pharmaceutical and biotechnology companies , adv b A pharmaecttieal-an
bieteehnotogy-eompantes;-including ours.Specifically,in bolh the United States and some foreign |LlllSdlLll()ll\ there have been a
number of legislative and regulatory proposals to change the healthcare system in ways that could affect our ability to sell our
products profitably,including by limiting the prices we are able to charge for our products,the amounts of reimbursement
available for our products or the acceptance and availability of our products.Efforts by governments and other third- party
payors to contain or reduce the costs of healthcare through various means may limit our commercial opportunities and adversely
affect our operating results and result in a decrease in the pllcc of our common slock or limit our ability to raise capital. We
anticipate additional uncertainty p s
healthcare and pubhc health contlnue Insurance coverage e*peeted—eﬁﬂ%e—rehabrlﬁyef—tkﬁeehﬂelegyheﬂ—\meh—et&

r maintain.While we currently maintain eetld-experienee
s-- product liability insurance . directors inereased-eosts;and

epttation he-m ' s-eonfidenee-that-and officers’ liability insurance,general
hablhty insurance,and other types of 1nsurance,ﬁrst- and third- party insurance is increasingly more difficult to obtain
and maintain and has become more costly and narrower in scope,and we may be required ean-provide-reliable;high-




gaality produets-to otr-etstomers-assume more risk in the future .\We believe-thateustomers-cannot predict the magnitude
of potentially—- potential making-liabilities and claims that may be made against us which could exceed the limits of these
policies. Additionally, our insurance coverage may not protect us against all liability because our policies typically have
various exceptions to the claims covered and also require us to assume some costs of the claim even though a portion of
the claim may be covered. If we are subject to third- party claims or suffer a loss or damage in excess of our insurance
coverage, we may be required to share that risk in excess of our insurance limits. A partially or completely uninsured
claim, if successful and of significant magnitude, could have a material adverse effect on our business, financial condition
and results of operations. Furthermore, any first- or third- party claims made on our insurance policies may impact our
future ability to obtain or maintain product liability insurance coverage at reasonable costs, if at all. We are and may
become the subject of various claims, litigation or investigations which could have a material adverse effect on our
business, financial condition, or results of operations or the price of our common stock. We are and may become subject
to various claims, including “ whistleblower ” complaints, litigation or investigations, including commercial disputes and
employee claims, and from time to time may be involved in governmental or regulatory investigations or similar matters.
Some of these claims may relate to the activities of businesses that we have acquired, even though these activities may
have occurred prior to our acquisition of such businesses. Any claims asserted against us or our management, regardless
of merit or eventual outcome, could harm our reputation, distract our management and have an adverse impact on our
relationship with our existing or prospective clients, distribution partners and other third- parties and could lead to
additional related claims. Furthermore, there is no guarantee that we will be successful in defending ourselves in
pending or future litigation or similar matters under various laws. Any judgments or settlements in any pending
litigation or future claims, litigation or investigation could have a material adverse effect on our business, financial
condition, or results of operations or the price of our common stock. Our business and operations could be negatively
affected by securities litigation or stockholder activism, which could impact the trading price and volatility of our
common stock and may constrain capital deployment opportunities and adversely impact our ability to expand our
business. Our business and operations could be negatively affected if we become subject to any securities litigation or
from continued stockholder activism, which could cause us to incur significant expenses, hinder the execution of our
business and growth strategy, constrain our capital deployment opportunities, and impact the price of our common
stock. In the past, following periods of volatility in the market price of a company’ s securities, securities class action
litigation has often been brought against that company. Stockholder activism, which can take many forms or arise in a
variety of situations, has been increasing recently. Volatility in the price of our common stock, our cash balance, our
financial performance or other reasons may cause us to become the target of securities litigation or continue to be the
target of stockholder activism. Securities litigation and stockholder activism, including potential proxy contests, could
result in substantial costs and divert management’ s and our board of director’ s attention and resources from our
business. Additionally, such securities litigation and stockholder activism could give rise to perceived uncertainties as to
our future, adversely affect our relatlonshlps w1th servnce pr0v1ders and make it more difficult to attract and retain

. The-divestitare-proeess-may-also-Also , we divert

hat-may be benefietal-required to eur-incur

slgnlﬁcant legal fees and olhu expenses related bﬁsmesses—aﬂd-qaef&&eﬁs—}fwe—&fe—tm&b-}e—lo eomplete-a-divestiture-any
securities litigation and activist stockholder matters. Further, the price of eurFreezer Business-on-favorable-terms-or-our

common stock could be sub]ect to slgnlﬁcant ﬂuctuatlon &P&H—Weﬁ&yhﬁlffeﬁreg&twe—ptﬂahe&yh&ﬁd-eﬁﬁ or otherwise

S otrmay-be adversely affected and-by the priee-events, risks and
uncertamtles of etneeemfﬂeﬁ—steekany securltles litigation and stockholder activism. In addition, stockholder activism
may e}eel-rne—constram our capltal deployment opportunltles and may hmlt the types of mvestments that are avallable to

-fut&fe—peﬂeds—()ul acquisitions L\DO\L us to risks 111‘11 u)uld ad\ LI\L]\ affect our busmus and we may not achieve the
anticipated benefits of acquisitions of businesses or technologies. From time to time, potential acquisition opportunities may
become available to us, and we may periodically engage in discussions or negotiations relating to potential acquisitions,
including acquisitions that may be material in size or scope to our business. As a part of our growth strategy, we have made,

and may continue to make, selected acquisitions of eemplementary-produets-other companies and /or-bustnesses—Any
technologies and continue to evaluate expansion through aequisitionracquisitions invetves-of other companies or



technologies, which may carry numerous risks and operational, financial, and managerial challenges, including , but not
limited to, the following, any of which could adversely affect our business, financial condition, or results of operations: *
difficulties in integrating new operations, technologies, products, and personnel; « problems maintaining uniform procedures,
controls, and policies with respect to our financial accounting systems; ¢ lack of synergies or the inability to realize expected
synergies and cost- savings; ¢ difficulties in managing geographically dispersed operations, including risks associated with
entering foreign markets in which we have no or limited prior experience; * underperformance of any acquired technology,
product, or business relative to our expectations and the price we paid; * negative near- term impacts on financial results after an
acquisition, including acquisition- related earnings charges; « the potential loss of key employees;eustomers;-and-strategic
partners of acquired companies; * claims by terminated employees and shareholders of acquired companies or other third parties
related to the transaction; ¢ the assumption or incurrence of additional debt obligations or expenses, or use of substantial portions
of our cash; ¢ diversion of management’ s attention and company resources from existing operations of the business; ¢
inconsistencies in standards, controls, procedures, and policies; * cash expenses and non- cash accounting charges incurred in
connection with acquisitions, including unanticipated costs associated with the amortization of intangible assets; * the
impairment of intangible assets as a result of technological advancements, or worse- than- expected performance of acquired
companies; ¢ assumption of, or exposure to, historical liabilities of the acquired business, including unknown contingent or
similar liabilities, including product liability, that are difficult to identify or accurately quantify; and e risks associated with
acquiring intellectual property, including potential disputes regarding acquired companies’ intellectual property. Additionally T
additter, the successful integration of acquired businesses requires significant efforts and expense across all operational areas,
including sales and marketing, research and development, manufacturing, finance, legal, and information technologies. ©ur
Acquisitions and strategic investments and alliances may require us to integrate and collaborate with a different
company culture, management team, business model, business infrastructure and sales and distribution methodology,
and assimilate and retain geographically dispersed, decentralized operations and personnel. Depending on the size and
complexity of an acquisition, our successful integration of the entity depends on a variety of factors, including
introducing new or modified products and meeting revenue targets as expected, the retention of key employees and key
customers, increased exposure to certain governmental regulations and compliance requirements and increased costs
and use of resources. The integration of acquired businesses is also likely to result in our systems and internal controls
becoming increasingly complex and more difficult to manage. Any difficulties in the assimilation of acquired businesses
into our control system could harm our operating results or cause us to fail to meet our financial reporting obligations.
We are unable to guarantee the success of any acquisitions that we complete and such acquisitions may not be steeessfut-or
may-rotbe-, or remain, profitable. Our failure to successfully address the foregoing integration risks may prevent us from
achievi ing the antlclpated benefits from any dcqumtlon in a reasonable tlme hdme or at all. Even 1f9tuhfeeeﬂt—aeqtﬁs-r&eﬁs—may

healtheare-system-may adversely affect the business and financial condition...... ability to manufacture products. We might not

be able to find-a-suffretentalternative-supplierrealize the revenue and other synergies and growth that we anticipated from
the acquisition in the areasenable-ameunt-of-time frame that ;-eronecommeretally-reasonable-terms;tfat-allJfwe expected,
fath-to-obtainran-and &kema%we—sappheﬁfeﬁhe costs of achlevmg t-he—these benefits may eempeﬂeﬁts—ef—eu%pfeduets—eﬂf

operations—eould-be higher than what we v Y
nerderto-exeeunte— expected our business plan we mu%t attract...... result n an un%afe condltlon or injury . As a result We—faee




peﬂeés—e-ﬁﬁme-aﬂd—t-he—other eest—te—defeﬂd-ag&mst—a-ny-antlc1pated strateglc and financial benefits of such transactions

litigation, whether or not we are...... or the price of our common stock . Risks related to our intellectual property and cyber
security Expiration of our patents may subject us......- U. S. patents. Our proprietary rights may not adequately protect our
technologies and products. Our technology is critical to the implementation of our business plan, and we are dependent on
our patent rights and other intellectual property rights to maintain our competitive position. Our policy is to seek to
protect our proprietary position and our commercial success will depend on our ability to obtain patents and / or regulatory
exclusivity and maintain adequate protection for our technologies and products in the United States and other countries. We will
be able to protect our proprietary rights from unauthorized use by third- parties only to the extent that our proprietary
technologies and products are covered by valid and enforceable patents or are effectively maintained as trade secrets. We intend
to apply for additional patents covering both our technologies and products, as we deem appropriate. We may, however, fail to
apply for patents on important technologies or products in a timely fashion, if at all. Our existing patents and any future patents
we obtain may not be sufficiently broad to prevent others from practicing our technologies or from developing competing
products and technologies. In addition, the patent positions of life science industry companies are highly uncertain and involve
complex legal and factual questions for which important legal principles remain unresolved. As a result, the validity and
enforceability of our patents cannot be predicted with certainty. In addition, we cannot guarantee that: « we were the first to
make the inventions covered by each of our issued patents and pending patent applications; * we were the first to file patent
applications for these inventions; ¢ others will not independently develop similar or alternative technologies or duplicate any of
our technologies; ¢ any of our pending patent applications will result in issued patents; ¢ any of our patents will be valid or
enforceable; ¢ any patents issued to us will provide us with any competitive advantages, or will not be challenged by third
parties; and « we will develop additional proprietary technologies that are patentable, or the patents of others will not have an
adverse effect on our business. The actual protection afforded by a patent varies on a product- by- product basis, from country to
country and depends on many factors, including the type of patent, the scope of its coverage, the availability of regulatory
related extensions, the availability of legal remedies in a particular country and the validity and enforceability of the patents.
Our ability to maintain and solidify our proprietary position for our products will depend on our success in obtaining effective
claims and enforcing those claims once granted. Our issued patents and those that may be issued in the future, or those licensed
to us, may be challenged, invalidated, unenforceable or circumvented, and the rights granted under any issued patents may not
provide us with proprietary protection or competitive advantages against competitors with similar products. We also rely on
trade secrets to protect some of our technology, especially where it is believed that patent protection is inappropriate or
unobtainable. However, trade secrets are difficult to maintain. While we use reasonable efforts to protect our trade secrets, our
employees, consultants, contractors, or scientific and other advisors may unintentionally or willfully disclose our proprietary
information to competitors. Enforcement of claims that a third party has illegally obtained and is using trade secrets is
expensive, time consuming and uncertain. In addition, non- U. S. courts are sometimes less willing than U. S. courts to protect
trade secrets. If our competitors independently develop equivalent knowledge, methods, and know- how, we would not be able
to assert our trade secrets against them and our business could be harmed. Expiration of our patents may subject us to increased
competition and reduce our opportunity to generate product revenue.The patents for our products have varying expiration dates
and,when these patents expire,we may be subject to increased competition and we may not be able to recover our development
costs.In some of the larger economic territories,such as the United States and Europe,patent term extension / restoration may be
available.We cannot,however,be certain that an extension will be granted or,if granted,what the applicable time or the scope of
patent protection afforded during any extended period will be.If we are unable to obtain patent term extension / restoration or
some other exclusivity,we could be subject to increased competition and our opportunity to establish or maintain product
revenue could be substantially reduced or eliminated.Furthermore,we may not have sufficient time to recover our development
costs prior to the expiration of our U.S.and non- U.S.patents. We may not be able to protect our intellectual property rights
throughout the world. Filing, prosecuting, and defending patents on all our products in every jurisdiction would be prohibitively
expensive. Competitors may use our technologies in jurisdictions where we have not obtained patent protection to develop their
own products. These products may compete with our products and may not be covered by any patent claims or other intellectual
property rights. The laws of some non- U. S. countries do not protect intellectual property rights to the same extent as the laws of
the United States, and many companies have encountered significant problems in protecting and defending such rights in foreign
jurisdictions. The legal systems of certain countries, particularly certain developing countries, do not favor the enforcement of
patents and other intellectual property protection, particularly those relating to biotechnology, which could make it difficult for
us to stop the infringement of our patents. Proceedings to enforce our patent rights in foreign jurisdictions could result in
substantial cost and divert our efforts and attention from other aspects of our business. ¥-we-fat-te-proteet We may incur
substantial costs as a result of litigation our— or other proceedlngs relatmg to patent and other 1ntellectua1 property rlghtS
and we may be unable to protect our rights to, our— or v d d
againstus-use of, our technology . Our success will depend to a 51gn1ﬁcant degree on our ablhty to secure and protect
intellectual property rights and enforce patent and trademark protections relating to our technology. While we believe that the
protection of patents and trademarks is important to our business, we also rely on a combination of copyright, trade secret,
nondisclosure and confidentiality agreements, know- how and continuing technological innovation to maintain our competitive




position. From time to time, litigation may be advisable to protect our intellectual property position. However, these legal means
afford only hmlted protectlon and may not adequately protect our rights or pelmlt us to gam or keep any competmve advantage -

inventions claimed in our patentq or our licensed patents, that 1nd1V1dua1 or company has the rlght to ask the court to rule that
these patents are invalid and / or should not be enforced against that third party. These lawsuits are expensive and would
consume time and other resources even if we were successful in stopping the infringement of these patents. In addition, there is
a risk that the court will decide that these patents are invalid or unenforceable and that we do not have the right to stop the other
party from using the inventions. There is also the risk that, even if the validity or enforceability of these patents is upheld, the
court will refuse to stop the other party on the grounds that such other party’ s activities do not infringe our rights. Hwe-Any
adverse outcome in litigation relating to the validity of our patents, or any failure to pursue litigation or otherwise to
protect our patent position, could materially harm our business and financial condition. In addition, confidentiality
agreements wish-with to-our employees, consultants, customers, and key vendors may not prevent the unauthorized

disclosure or use the-of our technology . It i is p0551ble that these agreements e&atmed—m—tssaed—&ﬂd-&ne*pﬁed—pafeﬂts—ewneé
Jey—et-hefs—we—wﬂl be breached d

effeet—eﬂ—tts—adequate remedles for any such breach . If a thud party asserts that we mfrmged its patentq or other proprietary
rights, we could face a number of risks that could seriously harm our results of operations, financial condition and competitive
position, including: ¢ patent infringement and other intellectual property claims, which would be costly and time consuming to
defend, whether or not the claims have merit, and which could delay a product and divert management’ s attention from our
business; ¢ substantial damages for past infringement, which we may have to pay if a court determines that our product or
technologies infringe a competitor’ s patent or other proprietary rights; ¢ a court prohibiting us from selling or licensing our
technologies unless the third party licenses its patents or other proprietary rights to us on commercially reasonable terms, which
it is not required to do; and ¢ if a license is available from a third party, we may have to pay substantial royalties or lump- sum
payments or grant cross licenses to our patents or other proprietary rights to obtain that license . We cannot predict the extent
to which we might be required to seek licenses or alter our products or services so that they no longer infringe the rights
of others. We also cannot guarantee that licenses will be available or the terms of any licenses we may be required to
obtain will be reasonable. Similarly, changing our products, services or processes to avoid infringing the rights of others
may be costly or impractical and could detract from the value of our products and services. If a judgment of
infringement were obtained against us, we could be required to pay substantial damages and a court could issue an
order preventing us from selling one or more of our products or offering certain of our services. Further, the cost and
diversion of management attention brought about by such litigation could be substantial, even if we were to prevail. Any
of these events could result in significant expense to us and may materially harm our business and our prospects. Even if
we are granted a patent, in certain circumstances we may be unable protect our rights to, or use of, our technology . The
biotechnology industry has produced a proliferation of patents, and it is not always clear to industry participants, including us,
which patents cover various types of products or methods of use. The coverage of patents is subject to interpretation by the
courts, and the interpretation is not always uniform. If we are sued for patent infringement, we would need to demonstrate that
our products or methods of use either do not infringe the patent claims of the relevant patent, and / or that the patent claims are
invalid, and / or that the patent is unenforceable, and we may not be able to do this. Proving invalidity, in particular, is difficult
since it requires a showing of clear and convincing evidence to overcome the presumption of validity enjoyed by issued patents.
U. S. patent laws as well as the laws of some foreign jurisdictions provide for provisional rights in published patent applications
beginning on the date of publication, including the right to obtain reasonable royalties, if a patent subsequently issues and
certain other conditions are met. Because some patent applications in the United States may be maintained in secrecy until the
patents are issued, because patent applications in the United States and many foreign jurisdictions are typically not published
until 18 months after filing, and because publications in the scientific literature often lag behind actual discoveries, we cannot
be certain that others have not filed patent applications for technology covered by our issued patents or our pending applications,
or that we were the first to invent the technology. Patent applications filed by third parties that cover technology similar to ours
may have priority over our patent applications and could further require us to obtain rights to issued patents covering such
technologies. If another party files a U. S. patent application on an invention similar to ours, we may elect to participate in or be
drawn into an interference proceeding declared by the U. S. Patent and Trademark Office to determine priority of invention in
the United States. The costs of these proceedings could be substantial, and it is possible that such efforts would be unsuccessful,
resulting in a loss of our U. S. patent position with respect to such inventions. Some of our competitors may be able to sustain
the costs of complex patent litigation more effectively than we can because they have substantially greater resources. In
addition, any uncertainties resulting from the initiation and continuation of any litigation could have a material adverse effect on



our ability to raise the funds necessary to continue our operations. We cannot predict whether third parties will assert these
claims against us, or whether those claims will harm our business. If we are forced to defend against these claims, whether they
are with or without any merit and whether they are resolved in favor of or against us, we may face costly litigation and diversion
of management’ s attention and resources. As a result of these disputes, we may have to develop costly non- infringing
technology, or enter into licensing agreements. These agreements, if necessary, may be unavailable on terms acceptable to us, if
at all, which could seriously harm our business or financial condition. We may be subject to claims that our employees,
consultants or independent contractors have wrongfully used or disclosed confidential information of third parties. We
employ individuals who previously worked with other companies, including our competitors or potential competitors.
We may be subject to claims that we or our employees, consultants or independent contractors have inadvertently or
otherwise used or disclosed confidential information, including trade secrets or other proprietary information, of former
employers or other third parties. We may also be subject to claims that former employers or other third parties have an
ownership interest in our patents. Litigation may be necessary to defend against these claims. We may not be successful
in defending these claims, and even if we are successful, litigation could result in substantial cost and be a distraction to
our management and other employees. Any litigation or the threat thereof may adversely affect our ability to hire
employees and we may lose valuable intellectual property rights if we fail in defending any such claims. A loss of key
personnel or their work product could diminish or prevent our ability to commercialize our products, which could have
an adverse effect on our business, results of operations and financial condition. Our inability to protect our information
systems and data-networks and the proprietary and confidential information in our possession from continually evolving
cybersecurity risks or other technological risks, including as a result of breaches of our associated third parties' information
technology systems, could materially adversely impact affeetenr-ability-te-eenduet-our business , financial condition and
results of operations, in addition to our reputation and relationships with our employees, customers, suppliers and
business partners . In conducting our business, we eollect, process, transmit and store sensitive, proprietary and confidential
information about our employees, customers, vendors, and other parties, including business and personal information , which
may be entitled to protection under a number of regulatory regimes . This information may , include , but is not limited to,
account access credentials, credit and debit card numbers, bank account numbers, social security numbers, driver’ s license
numbers, names and addresses and other types of sensitive business or personal information. Some of this information is also
processed and stored by our third- party service providers to whom we outsource certain functions and other agents, including
our customers, which we refer to collectively as our associated third parties. Although we take the security of our network
systems and information seriously, there can be no assurance that the security measures we and our associated third
parties employ will effectively prevent unauthorized persons from obtaining unauthorized access to our systems and
information due to the evolving nature and intensity of cyberattacks and threats to data security, in light of new and
sophisticated tools and methods used by criminals and cyberterrorists to penetrate and compromise systems, including
computer viruses, malware, ransomware, phishing, misrepresentation, social engineering and forgery, which make it
increasingly challenging to anticipate, harder to detect, and more difficult to adequately mitigate these risks.
Additionally, threats to our systems and our associated third parties’ systems can derive and have derived from human
error, fraud or malice on the part of employees or third parties, or may result from accidental technological failure,
including as a result of natural disasters, power failures or other events beyond our control. While we have cyber
security insurance, we may incur significant costs in the event of a successful cyber incident against us or in responding
to and recovering from a cyber incident that are not covered by, or exceed the limits of, such insurance. Additionally, the
cost and operational consequences of implementing, maintaining and enhancing further data or system protection
measures could increase significantly to overcome increasingly intense, complex and sophisticated global cyber threats.
The frequency, intensity, and sophistication of cyberattacks and data security incidents has significantly increased in
recent years and is constant. \Vec arc aregular-target-continually subject to cyberattacks and the risk of data security
incidents mattetous-third—party-attempts-, some of which have been successful ;. Such incidents include malicious third
party attempts to identify and exploit system vulnerabilities and / or penetrate or bypass our security measures in order to gain
unauthorized access to our networks and systems or those of our associated third parties. Such access has led and could lead in
the future to the compromise of sensitive, business, personal or confidential information or instructions to transfer funds by us or
customers to unauthorized recipients. In the third quarter during the year ended December 31, 2022, we experienced an
immaterial security breach that successfully redirected payments from BieEife-our customers to unauthorized bank accounts. As
a result, we proactively employ multiple methods at different layers of our systems to defend our systems against intrusion and
attack and to protect the data we collect. These measures have been breached in the past, and we cannot be certain that they will
be sucuessful and suthment to Countel current and emel;:mg teuhnolog:y threats thdt are deswned to breach our systems in order

select our dssocmted third pdmes Calefully and we seek to ensure that our customers adequately protect their systems and ddtd
we do not control their actions and are not able to oversee their processes. Any problems experienced by our associated third
parties, including those resulting from breakdowns or other disruptions in the services provided by such parties or cyber- attacks



and security breaches, could adversely affect our ability to conduct our business and our financial condition. We-eoutd-also-be
subjeet-to-hability-for-etaims-The protection and security of our network systems and our own information, as well as
information relating to the-oss-er-our mistse-employees, customers, suppliers, business partners and others, is vitally
important to us. Any failure of us or our associated third parties to maintain the security of our network systems and the
proprietary, confidential, and personal data in our possession, including via the penetration of our network security and

the mlsapproprlatlon of proprletary, conﬁdentlal and pemonal 1nformat10n sﬁeh—as—vte-}&t-tefref—data—pfwaey—}ws.—We

ould result in -l-rabﬂ-rfy—costly 1nvest1gat10ns and remedlatlon
-bss—e#buqmeqs disruption , pfetrae’ced-damage to our reputatlon, financial obligations to third parties, fines, penalties,
regulatory proceedings and eostly-private litigation with potentially large costs , governmentaHntervention;,-fines-and
damage-to-also result in deterioration in our reputation-employees’, customers’, suppliers’ and business partners’
confidence in us and other competitive disadvantages, and thus could have a material adverse effect on our business,
financial condition and results of operations . Risks related to our common stock Our stock price and volume may be volatile,
and purchasers of our securities could incur substantial losses. The trading price and volume of our common stock, traded on the
NASDAQ Capital Market €, or NASDAQ -, has been highly ;and-may-inthe-fatare-be;-volatile and could fluctuate widely
in price in response to various factors, many of which are beyond our control. In addition, the securities markets have
from time- to- time experienced significant price and volume fluctuations that are unrelated to the operating
performance of companies. These market fluctuations may also materially and adversely affect the market price of our
common stock . For example, in the year ended December 31, 2623-2024 , the highest intra- day sale price of our common
stock on NASDAQ was $ 26-28 . §9-88 per share and the lowest intra- day sale price of our common stock on NASDAQ was $
814 . 92-50 per share. Our highest trading day volume was 2-1 , 242-692 , +66-900 shares traded and the lowest trading day
volume was 4+38-106 , 506-600 shares traded. We may continue to incur substantial increases or decreases in our stock price and
volume in the foreseeable future. Our stock price and trading volume and the market prices and trading volume of many publicly
traded companies, including companies in the life sciences industry, have been, and can be expected to be, highly volatile. The
future market price and trading volume of our common stock could be significantly impacted by numerous factors, including,
but not limited to: * Future sales of our common stock or other capital raising events by us; ¢ Sales of our common stock by
existing shareholders; « Changes in our capital structure, including stock splits or reverse stock splits; * Changes in our product
offerings and business structure through acquisitions or divestitures, and public perception of our announced acquisitions
and divestitures; * Announcements of technological innovations for new commercial products by our present or potential
competitors; * Developments concerning proprietary rights; ¢ Adverse results in our field or with clinical tests of our products in
customer applications; ¢ Adverse litigation; * Unfavorable legislation or regulatory decisions; * Public concerns regarding our
products; ¢ Variations in quarterly operating results; « General trends in the health care and biotechnology ndustry-industries ;
* Global viruses, epidemics, and pandemics jinelading-COVB-—19-; and * Other factors outside of our control, including
significant market fluctuations. In addition, sales of a substantial number of shares of our common stock or other securities in the
public markets (including an issuance by us of additional securities in a public offering or private placement), or the perception
that these sales may occur, could cause the market price of our common stock or other securities to decline and could materially
impair our ability to raise capital through the sale of additional securities. The sale of a large number of shares of our common
stock or other securities also might make it more difficult for us to sell equity or equity- related securities in the future at a time
and at the prices that we deem appropriate . A significant percentage of our outstanding common stock is held by one
stockholder, and this stockholder therefore has significant influence on us and our corporate actions. As of December 31, 2023
2024 , based on our review of public filings and our the-Company—s-records, one of our existing stockholders, Casdin Capital,
LLC €€casdiny;owned 8, 707, 165 shares of our common stock, representing +9-18 . 3-6 % of the issued and outstanding
shares of common stock. Accordingly, this stockholder has had, and will continue to have, significant influence in determining
the outcome of any corporate transaction or other matter submitted to our stockholders for approval, including mergers,
consolidations and the sale of all or substantially all our assets, election of directors and other significant corporate actions. In
addition, without the consent of this stockholder where a stockholder vote may be necessary, we could be prevented from
entering into transactions that could be beneficial to us. We have not paid dividends on our common stock in the past and do
not expect to pay antieipate-deelaringany-eash-dividends in the foreseeable future. Any return on investment may be
limited to the value of our common stock. We have never deelared-erpaid cash dividends on our common stock and do not
anticipate paying plante-pay-any-cash dividends in the near-foreseeable future . Any future determination to pay dividends
will be at the discretion of our board of directors (the'" Board"), subject to compliance with covenants in current and
future agreements governing our indebtedness, and will depend on our results of operations, financial condition, capital
requirements, contractual arrangements and other factors that our Board deems relevant . Our current policy is to retain
all funds and earnings for use in the operation and expansion of our business. Certain Anti—taleoverprovisions in our Amended
and Restated Certificate of Incorporation and Amended and Restated Bylaws and under Delaware law could make an acquisition
of us, which may be beneficial to our stockholders, more difficult and may prevent attempts by our stockholders to replace or
remove our current management ane-imit-the-marketpriee-of our-eommeon-stoek-. Certain Previstens-provisions in our
Amended and Restated Certificate of Incorporation and Amended and Restated Bylaws may have the effect of delaying or
preventing a change of control or changes in our management, including , among other things, provisions that: « authorize our
board-Board ef-direetors-to issue, without further action by the stockholders, undestgnated-shares of preferred stock and to
determine the price and other terms, including preferences and voting rights ; - allew-restrict the ability of our



stockholders te-require-us-to call a special meeting of stockholders exeept upon written request of the holders of 35 % of the
outstanding shares entitled to vote thereat; « establish an-advance notice proeedure-procedural fer-mechanics and disclosure
requirements applicable to stockholder nominations of directors and submissions of proposals regarding other business at
stockholder meetings ; and ° provide that any vacancies on our beard-Board resulting from death, resignation,
disqualification, removal or other cause or in increase in the authorized number of directors may be filled only by a
majority of directors then in office, even though less than a quorum ;-and-+speetfy-that, or by the sole remaining director. As
a Delaware corporation, we are also subject to certain Delaware anti- takeover provisions. Under Delaware law, a
corporation may ne-not engage in a business combination with steekholder-ispermitted-to-eumulate-votes-at-any eleetion
holder of direetors-15 % or more of its capital stock unless the holder has held the stock for three years or, among other
things, the Board has approved the transaction. Our Board could rely on Delaware law to prevent or delay an
acquisition of us . These provisions may frustrate or prevent any attempts by our stockholders to replace or remove our current
management by making it more difficult for stockholders to replace members of our beard-Board ef-direetors-, which is
responsible for appointing the members of our management. fraddition;beeause-we-are-tneorperated-n-Our Amended and
Restated Bylaws designate the Court of Chancery of the State of Dclaware -we-are-governed-and U. S. federal district
courts as the exclusive forums for certain types of actions and proceedings that may be initiated by our stockholders,
which limits our stockholders’ ability to choose the judicial forum for disputes with us or our directors, officers, or the
other employees. Our Amended and Restated Bylaws provide that, with certain limited exceptions, any: ¢ derivative
action, suit or proceeding brought on our behalf; ¢ action asserting a claim of breach of a fiduciary duty owed by any of
our directors, officers, employees to us or our stockholders; ¢ civil action to interpret, apply or enforce any provisions—

provision of Seetien203-ofthe Pelaware-General Corporation Law -whieh-timits-the-ability-of the State stoekholders-owning
trexeess-of +5-%-of Delaware; ¢ civil action to interpret, apply, enforce ot or eutst&ndtﬂgdvot-mg—stoelﬁe—rﬂefge
determine the validity of the provisions of 6r-our Amended ated
te—ttse—ﬂet—eper&tmg—}ess—and ta*ered-rt—e&rry‘ferw&rds—Restated Certlﬁcate of Incorporatlon dnd eertatn—bm—l-t-—m—}esses—te
Amended and Restated Bylaws; or ¢ action asserting a claim governed by the internal
affairs doctrine; will be exclusively brought in the Court of Chancery of the State of Delaware (or, if the Court of
Chancery of the State of Delaware lacks jurisdiction, the sole and exclusive forum for such action shall be another state
or federal court located within the State of Delaware). Furthermore, unless we consent in writing to the selection of an
alternative forum, the federal district courts of the United States of America will be the sole and exclusive forum for the
resolution of any complaint asserting a cause of action under the Securities Act. The enforceability of similar choice of
forum provisions efin the-other Internal-Reventie-Code-companies’ certificates of incorporation or similar governing
documents has been challenged in legal proceedings , and it is possible that eertatnrtransaetions-or-a eombination-court could
find the choice of forum provisions contained eertaintransactions-may-result-in material-our bylaws to be inapplicable or
unenforceable, including with respect to claims arising under the U. S. federal securities laws. This exclusive forum
provision may limit the ability of a stockholder to commence litigation in a forum that the stockholder prefers, or may
require a stockholder to incur additional costs in order to commence Hmitattons— litigation en-in Delaware eur—- or ability
to-U. S. federal district court, each of which may discourage such lawsuits against 1se- us eur— or our directors or
officers net-operatingtoss-and-tax-ereditearryforwards-. Alternatlvely -Seeﬁeﬁ—3-82—&nd—3-83—ef—ﬂ&e—}&terﬁal—l%eveﬂﬂe—€eée—ef
1986, if as-amended;-eontainrriles-that Hmit-the-ability-ofa p-chs
this exclusive forum provision inapplicable to, or unenforceable in respect of one or more of the speclfied types of
actions or proceedings described above, we may incur additional costs assoclated with resolvmg such matters in other
jurisdictions , which could negatively affect our business is-genera

eve%a—t-hree-—ye&epeﬂed- results of te—ut-ﬂ-rze—rts—net—eperaﬁﬂg—operatlons -}ess—&ﬁd-ta*eredtt—e&rwferw&rds—aﬂd-eeft&m—btuk-rﬂ

v tty—We have identified
materlal W edknesses in our mterndl control over hndncml 1epomno, dnd 1f our 1emedldt10n of such mdtendl weaknesses is not
effective, or if we are unable to develop and maintain an effective system of internal control over financial reporting or
disclosure controls and procedures, we may not be able to accurately and timely report financial results or prevent fraud, and our
ability to meet our reporting obligations and the trading price of our common stock could be negatively affected. As described in
[tem 9A — Controls and Procedures and elsewhere in this Form 10- K, Management identified material weaknesses in our
internal control over financial reporting for the fiscal years ended December 31, 2024 and 2023 and2622-. Effective internal
control over financial reporting is necessary to provide reliable financial reports and to assist in the effective prevention of fraud.
Any inability to provide reliable financial reports or prevent fraud could harm our business. We regularly review and update our
system of internal control over financial reporting, disclosure controls and procedures, and corporate governance policies. In
addition, we are required under the Sarbanes- Oxley Act of 2002 to report annually on our internal control over financial
reporting. Any system of internal controls, however well designed and operated, is based in part on certain assumptions and can
provide only reasonable, not absolute, assurances that the objectives of the system are met. A material weakness is a deficiency,
or a combination of deficiencies, in internal control over financial reporting, such that there is a reasonable possibility that a
material misstatement of our annual or interim financial statements will not be prevented or detected on a timely basis.




Accordingly, a material weakness increases the risk that the financial information we report contains material errors . In the
course of making our assessment of the effectiveness of internal control over financial reporting as of December 31, 2024,
we identified one material weakness. The material weakness identified was in relation to not maintaining effective
internal controls to verify that key inputs for our stock- based awards were entered correctly into the equity system early
in 2024, which was attributable to an outdated internal policy with unclear guidance regarding appropriate inputs . [n
the course of making our assessment of the effectiveness of internal control over financial reporting as of December 31, 2023,
we identified several material weaknesses. Material weaknesses were identified in relation to (i) ineffective control environment
attributed to the acquisition of six private companies in 2019 — 2021 without the proper internal control infrastructure in place,
insufficient resources with the appropriate level of internal controls training, knowledge, and expertise to meet our financial
reporting requirements and provide adequate oversight over the performance of internal controls, and turnover in the first half of
2023 in key positions, resulting in a delay in establishing control activities to effectively mitigate the risks; (ii) internal control
procedures over cert’nn financial statement areas; and (1i1) chanoe mdnagement contlols over certam key financial systems. ¥

ﬂ&easafeﬂ&eﬁt—e-ﬁrﬂd-rfeet—&ﬁ&hﬂbﬁrt—tes—The dforementloned mdtendl Weaknesses dld not result in any 1dent1fled materlal
misstatements to our financial statements, and there were only immaterial changes to previously released financial results. To
address our material weaknesses, we have developed and begun to implement the remediation plans described in Item 9A —
Controls and Procedures and-elsewhere-in this Form 10- K. However, elements of our remediation plans can only be
accomplished over time and we can offer no assurance that these initiatives will ultimately have the intended effects. Any
failure to establish and maintain effective internal control over financial reporting and disclosure controls and procedures could
adversely impact our ability to report our financial results on a timely and accurate basis. If our financial statements are not
accurate, investors may not have a complete understanding of our operations or may lose confidence in our reported financial
information. Likewise, if our financial statements are not filed on a timely basis as required by the SEC and The NASDAQ
Stock Market LLC, we could face severe consequences from those authorities. In either case, it could result in a material
adverse effect on our business or have a negative effect on the trading price of our common stock. Further, if we fail to remedy
these deficiencies (or any other future deficiencies) or maintain the adequacy of our internal control over financial reporting and
disclosure controls and procedures, we could be subject to regulatory scrutiny, civil or criminal penalties or shareholder
litigation. We can give no assurance that the measures we have taken and plan to take in the future will remediate the material
weaknesses identified or that any additional material weaknesses or restatements of our financial statements will not arise in the
future due to a failure to implement and maintain adequate internal control over financial reporting or disclosure controls and
procedures. Further, in the future, if we cannot conclude that we have effective internal control over financial reporting or
disclosure controls and procedures, or if our independent registered public accounting firm is unable to provide an unqualified
opinion regarding the effectiveness of our internal control over financial reporting, investors could lose confidence in the
reliability of our financial statements, which could lead to a decline in our stock price. Failure to comply with reporting
requirements could also subject us to sanctions and / or investigations by the SEC, The NASDAQ Stock Market LLC or other
regulatory authorities. Our ability to use net operating loss and tax credit carryforwards and certain built- in losses to
reduce future tax payments is limited by provisions of the Internal Revenue Code, and it is possible that certain
transactions or a combination of certain transactions may result in material additional limitations on our ability to use
our net operating loss and tax credit carryforwards. Section 382 and 383 of the Internal Revenue Code of 1986, as
amended, contain rules that limit the ability of a company that undergoes an ownership change, which is generally any
change in ownership of more than 50 % of its stock over a three- year period, to utilize its net operating loss and tax
credit carryforwards and certain built- in losses recognized in years after the ownership change. These rules generally
operate by focusing on ownership changes involving stockholders owning directly or indirectly 5 % or more of the stock
of a company and any change in ownership arising from a new issuance of stock by us. Generally, if an ownership
change occurs, the yearly taxable income limitation on the use of net operating loss and tax credit carryforwards and
certain built- in losses is equal to the product of the applicable long- term, tax- exempt rate and the value of our stock
immediately before the ownership change. We may be unable to offset our taxable income with losses, or our tax liability
with credits, before such losses and credits expire and therefore would incur larger federal income tax liability. Risks
related to disruptive events Public health crises ;suehas-the-COVAID-—9-pandemtie;-have adversely affected, and could in the
future adversely affect, our business, financial condition. results of operations and cash flows. We are subject to risks associated
with public heath crises, including those related to pandemics and epidemics. The occurrence of such public health risks
could materially affect our business, financial condition, results of operations and cash flows, including due to negative
impacts to the €6VHD-—19-global pandemie-economy, disruptions to global supply chains and workforce participation, and
volatility and disruption of financial markets . The-For example, the COVID- 19 pandemic has-created significant volatility,
uncertainty, and economic disruption, which kas-had —&ﬂd-may—eeﬁt—mtte—te—ha-ve—dn ad\ erse effect on our busmess opeldtlons
results of operations, cash flows and financial condition - y Fvea
eur-business-. [n particular, the financial or operational impacts as a result of €9¥I-B-—1-9—efeﬂ&eﬁfufufe—pubhc health crises




have included, and may in the future include: * The temporary closure of our manufacturing facilities and / or those of our

outside manumgturers * Unav Lulablllty of supphes and other components for our ploducts —rﬂe-l-&d-mg—di—fﬁeu-l-&es—m—ebt&rmﬂg

s g errdedDeeembe ; » Costs associated w 1th plotectmg the health of our employees
and ddhellmy to any uudanw or 01dels of various gov emmentdl authorities, such masking, testing, and social distancing
requirements; ¢ Risks associated with remote work, including increased cybersecurity risk; « Widespread staffing shortages; *
Outbreaks of disease in our facilities or those of our third- party service providers, which could require us or them to temporarily
shut down business operations or cause a disruption to, or shortage in, our or their workforce;  Significant volatility or
reductions in demand for our products; * Delays in shipments of our products, which could harm our customer relations and
adversely impact our competitive position and sales; * Restrictions on the ability of our personnel to access customers; ¢
Challenges to our capacity to manufacture, sell and support the use of our products; and ¢ Volatility in credit or financial
markets. The extent to which public health crises, including health pandemics and epidemics and other outbreaks, saek-as
€OHD-19;impaets— impact our business er-operations, financial performance and resu Its of operatlons remams
uncertain and will depend on many factors outside our control

be—pfed-tefed- including ﬂew—rﬂ-fefmaﬁeﬂ—wh-teh—ﬁwefnefge—eeﬂeefﬁmg—t he tlmlngsevefrfy—e-ﬁa-paiﬁeu-}&r—vrfus—aﬂd-&s*aﬂ&nfs

hedlth crisis , —Fo-the e*teﬂt—emergence of new variants,
the €9¥I—B-—1—9—paﬂdeﬁ=ne-development avallablhty, dlstrlbutlon and effectlveness of vaccines and treatments, and the
imposition of protective public safety measures. Additional future impacts on us may include material adverse effects on
or-our ether-manufacturing, supply chain and distribution channels, our ability to execute our strategic plans, and our
proﬁtablhty The potentlal effects of publu hedlth eﬂsrs—crlses may also impact and potentially heighten advefse}y—a-f-feefs
ot;-many of the-our other risks— risk deseribed-factors discussed in this *
Risk chtms seutlonmafy‘—a}se—be—hetghfeﬁed- Natural disasters, geopolitical unrest, war, terrorism, public health issues or
other catastrophic events could disrupt the supply, delivery or demand of products, which could negatively affect our operations
and performance. We are subject to the risk of disruption by earthquakes, floods and other natural disasters, fire, power
shortages, geopolitical unrest, war, terrorist attacks and other hostile acts ;-publte-health-isstues;epidemtes-orpandemies-and
other events beyond our control and the control of the third parties on which we depend. Any of these catastrophic events,
whether in the United States or abroad, may have a strong negative impact on the global economy, our employees, facilities,
partners, suppliers, distributors or customers, and could decrease demand for our products, create delays and inefficiencies in
our supply chain and make it difficult or impossible for us to deliver products to our customers. A catastrophic event that results
in the destruction or disruption of our data centers or our critical business or information technology systems would severely
affect our ability to conduct normal business operations and, as a result, our operating results would be adversely affected.
Global climate change and related legal and regulatory developments could negatively affect our business, financial
condition and results of operations. Climate change presents risks to us and to our customers, with the risks expected to
increase over time. Our products and services are subject to and affected by environmental regulation by federal, state,
and local authorities in the United States and regulatory authorities with jurisdiction over our international operations.
Future regulations or voluntary actions on our part in response to climate change could result in costly changes to our
facilities to reduce carbon emissions and could increase energy costs as a result of switching to less carbon- intensive, but
more expensive, sources of energy to operate our facilities and to transport and ship products and samples. There can be
no assurance that climate change or environmental regulation and response will not have a negative competitive impact
on our ability to provide our products or that economic returns will match the investments that we are making in the
development of new products and services. We will likely face increasing complexity related to product design, the use of
regulated materials, energy consumption and efficiency, and the reuse, recycling, or disposal of products and their
components at end- of- use or useful life. There continues to be a lack of consistent climate legislation, which creates
economic and regulatory uncertainty regarding future incentives for energy- efficiency and costs of compliance, which
may impact the demand for our products and services, our costs associated with providing our products and services,
and our results of operations and financial condition. In addition, the potential physical impacts of climate change on our
operations are highly uncertain and would be particular to the geographic circumstances in areas in which we operate.
These may include changes in global weather patterns, which could include local changes in rainfall and storm patterns
and intensities, water shortages, changing sea levels, and changing temperature averages or extremes. These impacts
may also adversely affect our properties, our business, financial condition and results of operations. Tariffs and other
trade policies could have a substantial impact on our business. Our business is dependent upon the availability of
supplies for our products. U. S. relations with the rest of the world remains uncertain with respect to taxes, trade policies
and tariffs, especially under an increasingly volatile political landscape within the U. S. and abroad. Changes in U. S.
administrative policy may lead to significant increases in tariffs for imported goods among other possible changes. There




have been significant tariffs imposed on imported goods within the U. S. and there are currently indications that future
tariffs are likely to be imposed. The imposition of such tariffs may strain international trade relations and increase the
risk that foreign governments implement retaliatory tariffs on goods imported from the United States. Similarly, interest
rates may continue to rise and create further uncertainty and volatility in the market which would negatively impact our
business, financial condition and results of operations. In addition, the potential exists that other countries may impose
retaliatory tariffs, which could adversely affect our sales to those countries. These political and economic changes could
have a material effect on global economic conditions and the stability of financial markets and could significantly reduce
global trade. In addition to potential increases on tariffs, wars or conflicts could affect our ability to obtain raw
materials. Ongoing and future conflicts and other geopolitical events may result in sanctions or other export controls
imposed by the U. S. or United Nations. As we increase sales in international markets, any such international instability
and reduction in global trade could negatively impact our expansion plans and international sales. Such risks may also
affect our customers’ budgets and their policies which may adversely affect our sales revenue.



