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external factors, %uch as employment levels, prevailing wage rates, minimum wage leglslatlon changlng demographlcs health
and other insurance costs and governmental labor and employment requirements. In the event of increasing wage rates, if we or
any of our contract manufacturers fail to increase our wages competitively, the quality of our workforce and products could
decline, Whlle increasing our Wage@ could cause our earnings to decrea%e If we face labor ihortage% or increased labor costs

expenses could increase and our business, ﬁnan01a1 condition and reiult% of operatlonq could be materially and adversely
affected. Consumer preferences for natural and organic food products are difficult to predict and may change. Our business is
primarily focused on sales of non- GMO, organic and natural products, and our success depends, in part, on our ability to offer
products that anticipate the tastes and dietary habits of consumers and appeal to their preferences on a timely and affordable
basis. Consumer eating habits may impact our business because of changes in attitudes regarding diet and health or new
information regarding the health effects of consuming products we distribute. If consumer eating habits change significantly, we
may be required to modify or discontinue sales of certain items in our product portfolio, and we may experience higher costs
associated with implementing those changes. We cannot ensure that we will be able to effectively respond to changes in
consumer health perceptions or to adapt our product offerings to trends in eating habits. A significant shift in consumer demand
away from our products, could reduce our sales and harm our business. Consumer trends change based on a number of possible
factors, including nutritional values, a change in consumer preferences or general economic conditions. Additionally, there is a
growing focus among some consumers to buy local food products in an attempt to reduce the carbon footprint associated with
transporting food products from longer distances, which could result in a decrease in the demand for food products and
ingredients that we import from other countries or transport from remote processing locations or growing regions. Further,
failures by us or our competitors to deliver quality products could erode consumer trust in the organic certification of foods. A
significant shift in consumer demand away from our products would reduce our market share, harming our business. Technology
failures or security breaches could disrupt our operations and negatively impact our business. In the normal course of business,
we rely on information technology systems to process, transmit, and store electronic information. For example, our production
and distribution facilities and inventory management utilize information technology to increase efficiencies and limit costs.
Information technology systems are also integral to the reporting of our results of operations. Furthermore, a significant portion
of the communications between, and storage of personal data of, our personnel, customers, and suppliers depend on information
technology, including social media platforms. Our information technology systems may be vulnerable to a variety of
interruptions, as a result of updating our enterprise platform or due to events beyond our control, including, but not limited to,
natural disasters, terrorist attacks, telecommunications failures, computer viruses, hackers, and other security issues. These
events could compromise our confidential information, impede, or interrupt our business operations, and may result in other
negative consequences, including remediation costs, loss of revenue, litigation and reputational damage. Furthermore, if a
breach or other breakdown results in disclosure of confidential or personal information, we may suffer reputational, competitive
and / or business harm. While we have implemented administrative and technical controls and taken other preventive actions to
reduce the risk of cyber incidents and protect our information technology, they may be insufficient to prevent physical and
electronic break- ins, cyber- attacks, or other security breaches to our computer systems, which could have a material adverse
effect on our business, financial condition or results of operations. Economic downturns could limit consumer demand for our
products and negatively affect our sales and profitability. The premium organic and natural food industry is sensitive to national



and regional economic conditions and the demand for the products that we distribute may be adversely affected from time to
time by economic downturns that impact consumer spending, including discretionary spending. Future economic conditions
such as employment levels, business conditions, housing starts, interest rates, inflation rates, energy and fuel costs and tax rates
could reduce consumer spending or change consumer purchasing habits. Among these changes could be a reduction in the
number of natural and organic products that consumers purchase where there are non- organic alternatives, given that many
premium natural and organic products, and particularly premium natural and organic foods, often have higher retail prices than
do their non- organic counterparts. 16 Regulatory Risks Tariffs imposed on the importation of our products into the United
States would increase the cost of our products and could result in decreased demand for our products. Our operations
and financial results may be adversely impacted by changes in trade policies, including the imposition of tariffs, import /
export restrictions, or other trade barriers. A significant portion of our products is manufactured in foreign countries,
and as a result, we are subject to tariffs, customs duties, and other trade- related costs. While the recent tariffs imposed
by President Trump don’ t apply to imports from Peru and Chile, if the U. S. or other governments impose new or
increased tariffs on goods imported from Peru or other countries where we manufacture our products, it could increase
our production costs, reduce our profit margins, and lead to higher prices for consumers, potentially affecting demand
for our products. Our products and operations are subject to government regulation and oversight both in the United States and
abroad, and our failure to comply with applicable requirements could adversely affect our business and results of operations. We
are affected by a wide range of governmental laws and regulations. Examples of regulatory agencies influencing our operations
include the United States Department of Agriculture (the “ USDA ”), the Food and Drug Administration (the “ FDA ”), the
Federal Trade Commission (the “ FTC ), and the Environmental Protection Agency (the “ EPA ), among others. These
agencies regulate, among other things, with respect to our products and operations: ® design, development, and manufacturing;
e testing, labeling, content, and language of instructions for use and storage; ® product safety; ® marketing, sales, and
distribution; e record keeping procedures; ® advertising and promotion; e recalls and corrective actions; and e product import
and export. These laws and regulations affect various aspects of our business. For example, certain food ingredient products
manufactured by us are regulated under the United States Federal Food, Drug, and Cosmetic Act (“ FDCA ”), as administered
by the FDA. Under the FDCA, pre- marketing approval by the FDA is required for the sale of a food ingredient which is a food
additive unless the substance is generally recognized as safe, under the conditions of its intended use by qualified experts in food
safety. We believe that most food ingredients in our products are generally recognized as safe. However, this status cannot be
determined until actual formulations and uses are finalized. As a result, we may be adversely affected if the FDA determines
that our food ingredient products do not meet the criteria for generally recognized as safe. The regulations to which we are
subject are complex and have tended to become more stringent over time. Regulatory changes could result in restrictions on our
ability to carry on or expand our operations, higher than anticipated costs or lower than anticipated sales. The failure to comply
with applicable regulations could jeopardize our ability to sell our products and result in enforcement actions and third- party
lawsuits such as: ® warning letters; ® fines; ® injunctions; e civil penalties and civil lawsuits; ® termination of distribution; ®
recalls or seizures of products; e termination of distribution; e delays in the introduction of products into the market; and e total
or partial suspension of production. Any of these sanctions could result in higher than anticipated costs or lower than anticipated
sales and harm our reputation, business, financial condition, and results of operations. We may also be required to take
corrective actions, such as installing additional equipment or taking other actions, each of which could require us to make
substantial capital expenditures. In addition, we could be required to indemnify our employees in connection with any expenses
or liabilities that they may incur individually in connection with regulatory action against them. As a result, our future business
prospects could deteriorate due to regulatory constraints, and our profitability could be impaired by our obligation to provide
such indemnification to our employees. 17 Our reputation could suffer from real or perceived issues involving the labeling or
marketing of our products. Products that we sell carry claims as to their origin, ingredients, or health benefits, including, by way
of example, the use of the term ““ natural ”, “ functional ”, or *“ healthy ™, or similar synonyms or implied statements relating to
such benefits. Although the FDA and the USDA each has issued statements regarding the appropriate use of the word “ natural,
” there is no single, U. S. government regulated definition of the term “ natural ” for use in the food industry, which is true for
many other adjectives common in our industry. The resulting uncertainty has led to consumer confusion, distrust, and legal
challenges. Plaintiffs have commenced legal actions against several food companies that market *“ natural ” products, asserting
false, misleading, and deceptive advertising and labeling claims, including claims related to genetically modified ingredients. In
limited circumstances, the FDA has taken regulatory action against products labeled “ natural ” but that nonetheless contain
synthetic ingredients or components. Should we become subject to similar claims, consumers may avoid purchasing products
from us or seek alternatives, even if the basis for the claim is unfounded. Adverse publicity about these matters may discourage
consumers from buying our products. The cost of defending against any such claims could be significant. Any loss of confidence
on the part of consumers in the truthfulness of our labeling or ingredient claims would be difficult and costly to overcome and
may significantly reduce our brand value. Any of these events could adversely affect our reputation and brand and decrease our
sales, which would have a material adverse effect on our business, financial condition, and results of operations. Similarly,
certain USDA regulations set forth the minimum standards producers must meet in order to have their products labeled as *
certified organic. ” While we believe our products and our supply chain are in compliance with these regulations, changes to
food regulations may increase our costs to remain in compliance. We could lose certifications if a facility becomes
contaminated, if we do not use raw materials that are certified, or if key ingredients used in our products are no longer allowed
to be used in food certifications. The loss of our certifications could materially and adversely affect our business, financial
condition, or results of operations. In addition, the USDA has proposed a rule requiring disclosure of the use of genetic
engineering in manufacturing a product or an ingredient used in a product. The rule has not been finalized, and we are unable to
predict with certainty what the final requirements will be. If the USDA issues bioengineering disclosure regulations inconsistent



with our practices, the resulting changes in labeling could adversely affect customer acceptance of our product and materially
and adversely affect our business. Litigation and regulatory enforcement concerning marketing and labeling of food products
could adversely affect our business and reputation. The marketing and labeling of any food product in recent years has brought
increased risk that consumers will bring class action lawsuits and that the FTC and / or state attorneys general will bring legal
action concerning the truth and accuracy of the marketing and labeling of the product. Examples of causes of action that may be
asserted in a consumer class action lawsuit include fraud, unfair trade practices and breach of state consumer protection statutes.
The FTC and / or state attorneys general may bring legal action that seeks removal of a product from the marketplace and
impose fines and penalties. Even when unmerited, class claims, action by the FTC or state attorneys’ general enforcement
actions can be expensive to defend and adversely affect our reputation with existing and potential customers and consumers and
our corporate and brand image, which could have a material and adverse effect on our business, financial condition or results of
operations. We may face scrutiny from evolving state regulations concerning health, safety, our supply chain and marketing. In
addition to the federal regulatory issues listed above, there are a growing number of state regulations that might impair our
ability to operate and avoid interruption. For example, California currently enforces legislation commonly referred to as *
Proposition 65 ” that requires that “ clear and reasonable ”” warnings be given to consumers who are exposed to chemicals
known to the State of California to cause cancer or reproductive toxicity. Although we seek to comply with the requirements of
Proposition 65, there can be no assurance that we will not be adversely affected by litigation or other actions relating to
Proposition 65 or future legislation that is similar or related thereto. Increased compliance costs associated with operating in
California and other states could adversely affect our business, financial condition and results of operations. Risks Related to
Our Capital Structure Our indebtedness could adversely affect our ability to raise additional capital to fund operations, limit our
ability to react to changes in the economy or our industry and prevent us from meeting our financial obligations and our
creditors have broad remedies in the event of default. As of December 31, 2024 and 2023 and2622-, we had total liabilities of §
10, 514,292 and $ 914, 622 and-$-8;404;-033- respectively. Certain portions of this indebtedness are secured by a security
interest in substantially all of our assets, and our security agreements include broad remedies in favor of the lenders, including
the right to foreclose on pledged assets in connection with an event of default. 18 If we cannot generate sufficient cash flow
from operations to service our debt, we may need to further refinance our debt, dispose of assets, or issue equity to obtain
necessary funds. We do not know whether we will be able to do any of this on a timely basis or on terms satisfactory to us, or at
all. Our substantial indebtedness could have important consequences, including: @ our ability to obtain additional debt or equity
financing for working capital, capital expenditures, debt service requirements, acquisitions, and general corporate or other
purposes may be limited; @ a portion of our cash flows from operations will be dedicated to the payment of principal and
interest on the indebtedness and will not be available for other purposes, including operations, capital expenditures and future
business opportunities; and ® we may be vulnerable in a downturn in general economic conditions or in business or may be
unable to carry on capital spending that is important to our growth. Our Articles of Incorporation provide that the Nevada
Eighth Judicial District Court of Clark County, Nevada shall be the exclusive forum for certain litigation that may be initiated
by our stockholders, which could limit our stockholders’ ability to obtain a favorable judicial forum for disputes with us or our
directors, officers or employees. Our Articles of Incorporation provide that, subject to limited exceptions, the Nevada Eighth
Judicial District Court of Clark County, Nevada shall be, to the fullest extent permitted by law, the sole and exclusive forum for
(1) any derivative action or proceeding brought in the name or right of the Corporation or on its behalf, (ii) any action asserting a
claim for breach of a fiduciary duty owed by any of our directors, officers, employees or agents to us or our stockholders, (iii)
any action asserting a claim arising pursuant to any provision of Nevada Revised Statutes (“ NRS ) Chapters 78 or 92A, our
Articles of incorporation or our bylaws, (iv) any action to interpret, apply, enforce or determine the validity of our Articles of
Incorporation or bylaws, or (v) any action asserting a claim governed by the internal affairs doctrine. Notwithstanding these
provisions of our Articles of Incorporation, Section 27 of the Exchange Act creates exclusive federal jurisdiction over all suits
brought to enforce any duty or liability created by the Exchange Act or the rules and regulations thereunder, and Section 22 of
the Securities Act creates concurrent jurisdiction for federal and state courts over all suits brought to enforce any duty or liability
created by the Securities Act or the rules and regulations thereunder, and notwithstanding the provisions of our Articles of
Incorporation, compliance with the federal securities laws and the rules and regulations thereunder may not be waived by our
investors. Accordingly, the exclusive forum provision of our Articles of Incorporation would not apply to suits brought to
enforce any liability or duty created by the Securities Act, the Exchange Act the rules and regulations thereunder or any other
claim for which the federal courts have exclusive or concurrent jurisdiction, which may cause us to incur additional costs
associated with resolving such actions in other jurisdictions. These choice of forum provisions may limit a stockholder’ s ability
to bring a claim in a judicial forum that it finds favorable for certain disputes with us or our directors, officers, employees or
agents, which may discourage such lawsuits against us and our directors, officers, employees and agents. Stockholders who do
bring a claim in the Nevada Eighth Judicial District Court of Clark County, Nevada could face additional litigation costs in
pursuing any such claim, particularly if they do not reside in or near the State of Nevada. The Nevada Eighth Judicial District
Court of Clark County Nevada may also reach different judgments or results than would other courts, including courts where a
stockholder considering an action may be located or would otherwise choose to bring the action, and such judgments or results
may be more favorable to us than to our stockholders. Alternatively, if a court were to find the choice of forum provision
contained in our Articles of Incorporation to be inapplicable or unenforceable in an action, we may incur additional costs
associated with resolving such action in other jurisdictions, which could adversely affect our business and financial condition. 19
We are an emerging growth company and a smaller reporting company, and the reduced reporting requirements applicable to
emerging growth companies and smaller reporting companies may make our common stock less attractive to investors. We are
an emerging growth company, as defined in the JOBS Act. For as long as we continue to be an emerging growth company, we
may take advantage of exemptions from various reporting requirements that are applicable to other public companies that are



not emerging growth companies, including not being required to comply with the auditor attestation requirements of Section 404
of the Sarbanes- Oxley Act, reduced disclosure obligations regarding executive compensation in our periodic reports and proxy
statements and exemptions from the requirements of holding nonbinding advisory votes on executive compensation and
stockholder approval of any golden parachute payments not previously approved. We could be an emerging growth company
until the five- year anniversary of our IPO, although circumstances could cause us to lose that status earlier, including if we
become a ““ large accelerated filer ” as defined in Rule 12b- 2 under the Securities Exchange Act of 1934, as amended, or the
Exchange Act, or if we have total annual gross revenue of $ 1. 07 billion or more during any fiscal year before that time, in
which cases we would no longer be an emerging growth company as of the following December 31 or, if we issue more than $
1. 0 billion in non- convertible debt during any three year period before that time, in which case we would cease to be an
emerging growth company immediately. Even after we no longer qualify as an emerging growth company, we may still qualify
as a “ smaller reporting company ”, which would allow us to take advantage of many of the same exemptions from disclosure
requirements, including not being required to comply with the auditor attestation requirements of Section 404 of the Sarbanes-
Oxley Act and reduced disclosure obligations regarding executive compensation in our periodic reports and proxy statements.
Investors may find our common stock less attractive because we may rely on these exemptions. We may take advantage of
certain of the scaled disclosures available to smaller reporting companies and will be able to take advantage of these scaled
disclosures for so long as our voting and non- voting common stock held by non- affiliates is less than $ 250. 0 million
measured on the last business day of our second fiscal quarter, or our annual revenue is less than $ 100. 0 million during the
most recently completed fiscal year and our voting and non- voting common stock held by non- affiliates is less than $ 700. 0
million measured on the last business day of our second fiscal quarter. If some investors find our common stock less attractive as
a result, there may be a less active trading market for our common stock and our stock price may be more volatile. ITEM 1B.
Unresolved Staff Comments Not Applicable. ITEM 1C. CYBERSECURITY Risk Management and Strategy We
periodically assess risks from cybersecurity threats, and monitor our information systems for potential vulnerabilities.
However, to date, given the small size of our company and the nature of our operations, our reliance on information
systems has been limited to the use of standard off- the- shelf software (such as Google, QuickBooks and Microsoft
Office) and the use by our employees of standard personal computers. Accordingly, management has not implemented
any formal process for assessing, identifying, and managing risks from cybersecurity threats. Risks from cybersecurity
threats have, to date, not materially affected us, our business strategy, results of operations or financial condition. We
discuss how cybersecurity incidents could materially affect us in our risk factor disclosures in Item 1A of this Annual
Report on Form 10- K. Governance As discussed above, given the nature of our current operations and our experience to
date, we do not currently perceive cybersecurity as a particularly significant risk to our business. Accordingly, we have
not tasked our Board of Directors with any additional cybersecurity oversight duties, or designated any committee of the
Board of Directors to specifically oversee cybersecurity risks to our business. ITEM 2. Properties



