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We strive to maintain a work environment that reinforces our culture of collaboration, motivation and alignment of interests with
investors. If we do not continue to develop and implement the right processes and tools to maintain this culture, particularly in
light of rapid and significant growth in our scale, global presence and employee population, our ability to compete successfully
and achieve our business objectives could be impaired, which could negatively impact our business, financial condition and
results of operations —Fhe-assetmanagemen btst 15 eompe itive—Thes i 15







beha%ﬁe%rﬂd-ﬁﬂ&ual—rrﬁes’fefs—ﬁ*ﬂi—b&s-ueeess—fﬂl— (hanﬂes in U S dnd forelul tdxatlon of busmesses and otheI tax laws
regulations or treaties or an adverse interpretation of these items by tax authorities could adversely affect us, including by
adversely impacting our effective tax rate and tax liability. Our effective tax rate and tax liability is based on the application of
current income tax laws, regulations and treaties. These laws, regulations and treaties are complex, and the manner which they
apply to us and our funds is sometimes open to interpretation. Significant management judgment is required in determining our
provision for income taxes, our deferred tax assets and liabilities and any valuation allowance recorded against our net deferred
tax assets. Although management believes its application of current laws, regulations and treaties to be correct and sustainable
upon examination by the tax authorities, the tax authorities could challenge our interpretation resulting in additional tax liability
or adjustment to our income tax provision that could increase our effective tax rate. In addition, reeent-past and future changes
to tax laws and regulations may have an adverse impact on us. For example, the reeentlyenaeted-Inflation Reduction Act of
2022 imposes, among other things, a minimum “ book ” tax on certain large corporations and creates a new excme tdx on net
stod( repurchases made by certain publlcly traded cmpomtlons afterDeeember3+2022-.

free a € These and other changes could materially change the
amount and / or timing of tax we and our portfoho compames may be required to pay and may increase tax- related




regulatory and compliance costs . The fradditionthe-U. S. Congress, the Organization for Economic Co- operation and
Development (“ OECD ”) and other government agencies in jurisdictions in which we and our affiliates invest or do business
have maintained a focus on issues related to the taxation of multinational companies. The OECD, which represents a coalition of
member countries, is contemplating changes to numerous long- standing tax principles through its base erosion and profit
shifting (“ BEPS ”) project, which is focused on a number of issues, including the shifting of profits between affiliated entities in
drfferent tax Jurrqdlctloni interest deductrbrhty and ehglblhty for the beneﬁtq of double tax treaties. fPhe—GEGB—a{se-reeeﬁt-ly

%92-4—’Ph13—m—rn-rn&u-na—ta*aﬁd—sevefa-l—$everal of the propo%ed measures are potentrally relevant to some of our structures and
could have an adverse tax impact on our funds, investors and / or our funds’ portfolio companies. Some member countries have
been moving forward on the BEPS agenda but, because timing of implementation and the specific measures adopted will vary
among participating states-member countries , significant uncertainty remains regarding the impact of BEPS proposals. If
implemented, these proposals could result in a loss of tax treaty benefits and increased taxes on income from our investments. 3%
The OECD is also working on a two- pillar initiative, which is aimed at (a) shifting taxing rights to the jurisdiction of the
consumer (“ Pillar One ”) and (b) ensuring all companies pay a global minimum tax (“ Pillar Two ”). Under Pillar Two,
certain entities within a multinational group will be subject to top- up taxes where the overall tax paid on the group’ s
profit in any jurisdiction falls below the minimum 15 % effective tax rate. The EU, among other regions implementing or
intending to implement these rules, adopted Pillar Two and required that all EU member states adopt local legislation to
implement such rules beginning December 31, 2023. If implemented in any of the countries in which our business, our
portfolio companies, or our investment structures are located, these rules could result in increased effective tax rates,
possible denial of deductions, withholding taxes and / or profits being allocated differently and increased complexity,
burden and cost of tax compliance. Given the ongoing design, implementation and administration of Pillar One and
Pillar Two, the timing, scope and impact of any relevant domestic legislation or multilateral conventions remain
uncertain. Syberseeurity-34Cybersecurity and data protection risks could result in the loss of data, interruptions in our
business, and damage to our reputation, and subject us to regulatory actions, increased costs and financial losses, each of which
could have a material adverse effect on our business and results of operations. Our operations are highly dependent on our
technology platforms and we rely heavily on our analytical, financial, accounting, communications and other data processing
systems. Our systems face ongoing cybersecurity threats and attacks, which could result in the fathare-loss of confidentiality,
integrity or availability of such systems and the data held by such systems. Attacks on our systems could involve, and in
some instances have in the past involved, attempts intended to obtain unauthorized access to our proprietary information,
destroy data or disable, degrade or sabotage our systems, or divert or otherwise steal funds, including through the introduction of
computer viruses, “ phishing ” attempts and other forms of social engineering. Attacks on our systems could also involve
ransomware or other forms of cyber extortion. Cyberattacks and other data security threats could originate from a wide
variety of external sources, including cyber criminals, nation state hackers, hacktivists and other outside parties. Cyberattacks
and other security threats could also originate from the malicious or accidental acts of insiders, such as employees , consultants,
independent contractors or other service providers . There has been an increase in the frequency and sophistication of the
cyber and data security threats we face, with attacks ranging from those common to businesses generally to those that are more
advanced and persistent, which may target us because, as an alternative asset management firm, we hold a significant amount of
confidential and sensitive information about our investors, our funds’ portfolio companies and potential investments. As a result,
we may face a heightened risk of a security breach or disruption with respect to this information. Fhere-ean-be-ne-assuranee-that
measures-Measures we take to ensure the integrity of our systems wi-may not provide adequate protection, especially
because cyberattack techniques used-ehange-freqtiently-or-arc continually evolving, may persist undetected over extended
periods of time, and may not reeognized-untitsteeessful-be mitigated in a timely manner to prevent or minimize the
impact of an attack on Blackstone, our investors, our portfolio companies or potential investments . If our systems or
those of third- party serve providers arec compromised either as a result of malicious activity or through inadvertent
transmittal or other loss of data . do not operate properly or are disabled, or we fail to provide the appropriate regulatory or
other notifications in a timely manner, we could suffer financial loss, increased costs, a disruption of our businesses, liability to
our counterparties, investment funds and-or fund investors, regulatory intervention or reputational damage. The costs related to
cyber or other data security threats or disruptions may not be fully insured or indemnified by other means. In addition, we could
also suffer losses in connection with updates to, or the failure to timely update, the technology platforms on which we rely. We
are reliant on third = party service providers for certain aspects of our business, including for the administration of certain funds,
as well as for certain technology platforms, including cloud- based services. These third = party service providers could also face
ongoing cybersecurity threats and compromises of their systems and as a result, unauthorized individuals could gain, and in
some past instances have gained, access to certain confidential data. Cybersecurity and data protection have become top
priorities for regulators around the world. Many jurisdictions in which we operate have laws and regulations relating to privacy,
data protection and cybersecurity, including, as examples , the General Data Protection Regulation (“ GDPR ”) in the European
Union , the U. K. Data Protection Act, and the California Privacy Rights Act (“ CPRA 7). In-additterrFor example , i

F ebruary 2022, the SEC proposed rules regarding registered investment advisers’ and funds’ cybersecurity risk management 5
whielh-would-require requiring thenr the te-adopt-adoption and impltementimplementation of cybersecurity policies and
procedures, enhantee-enhanced diselosures— disclosure eeneerning-eyberseeurity-inetdents-and-risks-in regulatory filings yand

irvestment-advisersto-promptly—- prompt repertreporting of eertaireyberseeurity-incidents to the SEC , which, if —H-this
-pfepesa-l—ts—adopted -1-t—could increase our comphance costs and potentral regulatory habrhty related to Cyber%eeunty -See—

eﬁ-fefeeﬂ&eﬂt—nsks—aﬁd—rep&t&ﬁeﬁa-l—dfﬂﬁageLSmne Jurlidretronq have al%o enacted or propoged lﬂW§ requiring companies to




notify individuals and government agencies of data security breaches involving certain types of personal data. 35 Breaches in
our security or in the security of third - party service providers, whether malicious in nature or through inadvertent transmittal or
other loss of data, could potentially jeopardize our, our employees’ or our fund investors’ or counterparties’ confidential,
proprietary and other information processed and stored in, and transmitted through, our computer systems and networks, or
otherwise cause interruptions or malfunctions in 38-our, our employees’, our fund investors’, our counterparties’ or third parties’
business and operations, which could result in significant financial losses, increased costs, liability to our fund investors and
other counterparties, regulatory intervention and reputational damage. Furthermore, if we fail to comply with the relevant laws
and regulations or fail to provide the appropriate regulatory or other notifications of breach in a timely matter, it could result in
regulatory investigations and penalties, which could lead to negative publicity and reputational harm and may cause our fund
investors and clients to lose confidence in the effectiveness of our security measures and Blackstone more generally. Our funds’
portfolio companies also rely on data processing systems and the secure processing, storage and transmission of information,
including payment and health information , which in some instances are provided by third parties . A disruption or
compromise of these systems could have a material adverse effect on the value of these businesses. Our funds may invest in
strategic assets having a national or regional profile or in infrastructure, the nature of which could expose them to a greater risk
of being subject to a terrorist attack or a security breach than other assets or businesses. Such an event may have material
adverse consequences on our investment or assets of the same type or may require portfolio companies to increase preventative
security measures or expand insurance coverage. Finally, our and our funds’ portfolio companies’ technology platforms, data
and intellectual property are also subject to a heightened risk of theft or compromise to the extent we or our funds’ portfolio
companies engage in operations outside the United States, in particular in those jurisdictions that do not have comparable levels
of protection of proprietary information and assets such as intellectual property, trademarks, trade secrets, know- how and
customer information and records. In addition, we and our funds’ portfolio companies may be required to compromise
protections or forego rights to technology, data and intellectual property in order to operate in or access markets in a foreign
jurisdiction. Any such direct or indirect compromise of these assets could have a material adverse impact on us and our funds’
portfolio companies. Rapidly developing and changing global data security and privacy laws and regulations could increase
compliance costs and subject us to enforcement risks and reputational damage. We and our funds’ portfolio companies are
subject to various risks and costs associated with the collection, storage, transmission and other processing ;-storage-and
transmisster-of personally identifiable information (““ PII ”’) and other sensitive and confidential information. This data is wide
ranging and relates to our investors, employees, contractors and other counterparties and third parties. Any inability, or
perceived inability, by us to adequately address privacy concerns, or comply with applicable privacy laws, regulations,
policies, industry standards, or related contractual obligations, even if unfounded, could result in regulatory and third-
party liability, increased costs, disruption business and operations, and reputational damage. Furthermore, any such
inability or perceived inability of our funds’ portfolio companies, even if unfounded, could result in reputational damage
to us. Data security and privacy compliance obligations to which we are subject impose compliance costs on us, which
could increase significantly as laws and regulations evolve globally. Our compliance obligations include those relating to U.
S. laws and regulations, including, without limitation, state regulations such as the CPRA, which provides for enhanced
consumer protections for California residents, a private right of action for data breaches and statutory fines and damages for data
breaches or other California Consumer Privacy Act (“ CCPA ) violations, as well as a requirement of “ reasonable
cybersecurity. At the U. S. federal level, the SEC has proposed changes to Regulation S- P, which would require, among
other things, that investment companies, broker- dealers, and SEC- registered investment advisers notify affected
individuals of a breach involving their personal financial information within 30 days of becoming aware that it occurred.
36 Our compliance obligations also include those relating to foreign data collection and privacy laws, including, for example,
the GDPR and U. K. Data Protection Act, as well as laws in many other jurisdictions globally, including Switzerland, Japan,
Hong Kong, Singapore, India, China, Australia, Canada and Brazil. Global laws in this area are rapidly increasing in the scale
and depth of their requirements, and are also often extra- territorial in nature. In addition, a wide range of regulators and private
actors are seeking to enforce these laws across regions and borders. Furthermore, we frequently have privacy compliance
requirements as a result of our contractual obligations with counterparties. These legal, regulatory and contractual obligations
heighten our data protectlon and prlvacy obhgatlom in the ordlnary course of conductlng our business in the U. S. and
internationally —W v v : ; 0 ; tet

eﬁ-fefeeﬂ&eﬁt—aeﬁeﬁs—&ﬂd—pfwafe—ht-:g&t-teﬁ— Any mablhty, or pelcelved mablhty, by us or our fund% portfoho companies to

adequately address data protection or privacy concerns, or comply with applicable laws, regulations, policies, industry
standards and guidance, contractual obligations, or other legal obligations, even if unfounded, could result in significant legal,
regulatory and third - party liability, increased costs, disruption of our and our 39-funds’ portfolio companies’ business and
operations, and a loss of client (including investor) confidence and other reputational damage. Many regulators have indicated
an intention to take more aggressive enforcement actions regarding data privacy matters, and private litigation resulting
from such matters is increasing and resulting in progressively larger judgments and settlements. Furthermore, as new
data protection and privacy- related laws and regulations are implemented, the time and resources needed for us and our funds’
portfolio companies to comply with such laws and regulations continues to increase and become a significant compliance
workstream. Our-operations-Technological developments in artificial intelligence could disrupt the markets in which we
operate and subject us to increased competition, legal and regulatory risks and compliance costs. Technological
developments in artificial intelligence, including machine learning technology and generative artificial intelligence
(collectively, “ AI Technologies ”) and their current and potential future applications, including in the private



1nvestment and ﬁnanclal sectors, as well as the legal and regulatory frameworks within which they operate, are rapldly

dts-mpt—teﬂ—rmfe-l-vrﬁg—evolvmg eleetreﬁte—eemmtuﬂeaﬁeﬁs— The full extent of current or future rlsks related thereto is not
possible to predict. AI Technologles could s1gn1ﬁcantly dlsrupt 6‘t'heﬁ the semees—used—by—markets in whlch we operate
and subject us © .

materral—adverse—rmpaet—eﬁ—euﬁabﬁ-rw—to 1ncreased competltlon

sueh-information-systems;-could have a mdtuml dd\'crsc effect on our bus1ness, financial condltlon and results of operations.
We intend to seek to avail ourselves of the potential benefits, insights and efficiencies that are available through the s
use —See~—=Cyberseetrtty-and-data-proteetion-of AI Technologies, which presents a number of potential risks that cannot
be fully mitigated. Data in models that AI Technologies utilize are likely to contain a degree of inaccuracy and error,
which could result in flawed algorithms. This could reduce the tess-effectiveness of datainterraptions-Al Technologies and
adversely impact us and our operations to the extent we rely on the work product of such AI Technologies in such
operations. There is also a risk that AI Technologies may be misused our—- or business;-misappropriated by our
employees and / damage-to-our— or reputation-third parties engaged by us. For example . a user may input confidential
information, including material non- public information or personal identifiable information, into AI Technology
applications, resulting in such information becoming part of a dataset that is accessible by third- party AI Technology
applications and users, including our competitors. Such actions could subject us to legal and regulatory investigations and /
or actions . Further , inereased-eests-and-finanetal-Hosses-we may not be able to control how third- party AI Technologies
that we choose to use are developed or maintained , each-or how data we input is used or disclosed, even where we have
sought contractual protections with respect to these matters. The misuse or mlsapproprlatlon of vv‘lﬂeh—our data u)uld
have an a-matertal-adverse effeetimpact on our bu p
globatprivaeylaws-andregutations— reputation and u)uld merease—eemphaﬂee—eests—aﬂd—subjul us to legal and regulatory
investigations and / or actions. In addition, we may communicate externally regarding AI Technology- related initiatives,
including our development and use of AI Technologies, which subjects us to the risk of being accused of making
inaccurate or misleading statements regarding our ability to avail ourselves of the potential benefits of AI Technology. 37
Regulations related to AI Technologies may also impose on us certain obligations and costs related to monitoring and
compliance. For example, in April 2023, the Federal Trade Commission, U. S. Department of Justice, Consumer
Financial Protection Bureau, and U. S. Equal Employment Opportunity Commission released a joint statement on
artificial intelligence demonstrating interest in monitoring the development and use of automated systems and
enforcement risks-of their respective laws and regulations. In October 2023, the Presidential Administration signed and--
an reputational-damage-executive order that establishes new standards for Al safety and security . *~In addition to the U.
S. regulatory framework, the EU is in the process of introducing a new regulation applicable to certain AI Technologies
and the data used to train, test and deploy them, which if enacted, could impose significant requirements on both the
providers and deployers of AI Technologies. Extensive regulation of our businesses affects our activities and creates the
potential for significant liabilities and penalties. The possibility of increased regulatory focus, particularly given the current
administration, could result in additional burdens on our business. Our business is subject to extensive regulation, including
periodic examinations, inquiries and investigations, by governmental agencies and self- regulatory organizations in the
jurisdictions in which we operate around the world. These authorities have regulatory powers dealing with many aspects of
financial services, including the authority to grant, and in specific circumstances to cancel, permissions to carry on particular
activities. Many of these regulators, including U. S. and foreign government agencies and self- regulatory organizations, as well
as state securities commissions in the United States, are also empowered to conduct examinations, inquiries, investigations and
administrative proceedings that can result in fines, suspensions of personnel, changes in policies, procedures or disclosure or
other sanctions, including censure, the issuance of cease- and- desist orders, the suspension or expulsion of a broker- dealer or
investment adviser from registration or memberships or the commencement of a civil or criminal lawsuit against us or our
personnel. 48-The financial services industry in recent years has been the subject of heightened scrutiny, which is expected to
continue to increase, and the SEC has specifically focused on private equity and the private funds industry. In that connection, in
recent years the SEC’ s stated examination priorities and published observations from examinations have included, among other



things, private equity firms’ collection of fees and dllOCdthl] of expenses their marketmg and v aluatlon pldCtlLeS allocation of
investment opportunities, investor side letter terms a ; ; v , consistency
of firms’ practices with disclosures, handling of material non- public information and 1ns1del tr admg dlsclosures of investment
risk, purperted-watvers-orHimitations-of fiduetary-duties;conflicts arotund-equidity;, risk-managementand-the-existenee-of
interest , and-adherence to notice , consent and other contractual requirements regarding limited partnership advisory
committees and compliance policies and procedures with respect to conflicts of interest . The SEC’ s stated examination
priorities also include investment advisers’ and funds’ compliance with recently adopted rules, including those
referenced herein . Statements by SEC staff in 2622-2023 retterated-and the SEC’ s enforcement and rulemaking activities
reflected a focus on certain of these topics and on bolstering transparency in the private funds industry, including with respect to
fees earned and expenses charged by advisers. In 2622-recent years , the SEC has proposed , and in some instances, adopted,
a number of aew-rules related and-amendments-to existing-riles-private funds and private fund advisors that if-enaeted;
would-have-signtfteantimpact en-our business and operations. InFebraary-Most significantly, in August 2622-2023 . the SEC
propesed-adopted ncw rules and amendments to existing rules under the Advisers Act (collectively, speetfieallyrelated-to
fegtstefed—&dw‘mfs-&nd-t-heth the “ aet-wr&es—wrth—respeet—te—prw&te—Prlvate Fund funds—Ienacted;-the-proposedrutesand

G ; el Adv1ser te—Rules ”) The pﬂva-te-Prlvate F und fuﬂ&s—lﬂelﬁd-lﬂg—eﬂf

expenses;require 1e(rlsteled 1nvestment dd\ isers to distribute quarterly statements containing detalled 1nformat10n about
among other thlngs, compensatlon, fees and expenses, 1nvestments, and performance° obtain an annual audit for private

< Fy v ; and enhanee
feqﬂ%femeﬂfs—'rnel-ud-rng—t-he—need-te—obtcun a fairness or valuation opinion and make certain disclosures yin connection with

adviser- led secondary transactions . In addition, the rules restrict all investment {also-known-as-general-partner—ted
seeondartes);prohibit-advisers from engaging in certain practices unless they satisfy specified disclosure , and in some cases,

consent requirements. The Private Fund Adviser Rules also prohibit providing preferential liquidity and information
rights to investors unless certain conditions are met. Although there is a pending legal challenge to the Private Fund
Adyviser Rules, whether such as-legal challenge will succeed is uncertain. While the full extent of the Private Funds
Adviser Rules’ impact cannot yet be determined , withoutlimitation-the general anticipation is that they will increase
regulatory and compliance costs , eharging-aceelerated-fees-place burdens on our resources, including the time and
attention of our personnel, and heighten the risk of regulatory action. 38 The Private Fund Adviser Rules are
complemented by amended rules that require enhanced record retention and documentation. Furthermore, the SEC (in
May 2023) and the SEC and CFTC ]omtly (1n F ebruary 2024) adopted changes to Form PF, a confidential for-form
relating unp v otr-to reporting by private fund advisers
ehents:-and tmpese—l-nﬁﬁaﬁeﬂs-&nd-lntended to be used by the Flnanclal Stability Oversight Counsel (“ FSOC *) for
systemic risk oversight purposes, that expand existing reporting obligations. Such increased obligations may increase
our costs, lncludlng if we are requlred to spend more tlme, h1re addltlonal personnel or buy new technology dise{esufe

-Fttﬁhefmefe—m—()ctobel 2()22 t-he—SE( pfepesed-proposal a—new—fu-}e—&nd-fe}ated—&fﬁeﬁdmeﬁts—that—\x ould if adopted 1mpose
substantial obligations on registered investment advisers to conduct initial due diligence and ongoing monitoring of a broad
universe of service providers that we mdy use m our m\ estment advisory busmess If ddopted fnel-udrng—vvtﬂa—medrﬁeaﬁens—
these new rules could significantly 4 d

increase compliance burdens and assoudted 1egulat01y costs and comp exlty and—reduetng—&re—abﬁtﬁ#te—reeewe—eeﬁa—m—eaqaeﬂse
reimbursements-or-for us and +

regulatory action, which could adv elsely 1mpact our 1eputat10n dnd our tundralsmu etfons mcludmg as a result ofptrb-l-te
regulatory sanctions. Moreover, in February 2023, the SEC proposed extensiv e amendments to the Custody 1ule for SEC-

v y would apply to all assets of a-an adv1sory chent including
real estate and other assets that generally are not considered securities under the federal securities laws. If adopted, the
amendments would require, among other things, that qualified custodians maintain possession of and control of assets of
advisory clients and participate in or effectuate any changes of such assets’ beneficial ownership. There is a lack of
clarity as to whether all assets held by Blackstone’ s advisory clients can be custodied in a manner that satisfies the
proposed rule or whether existing qualified custodians will provide custodial services for such assets at a reasonable cost
or at all. If adopted, these amendments could expose our registered investment advisers to additional regulatory liability,
increase compliance costs s-and impose limitations on our investing activities. We regularly are subject to requests for
information, inquiries and informal or formal investigations by the SEC and other regulatory authorities, with which we



routinely cooperate, and which have included review of historical practices that were previously examined. Such investigations
have previously and may in the future result in penalties and other sanctions. SEC actions and initiatives can have an adverse
effect on our financial results, including as a result of the imposition of a sanction, a limitation on our or our personnel’ s
activities, or changing our historic practices. Even if an investigation or proceeding did not result in a sanction, or the sanction
imposed against us or our personnel by a regulator were small in monetary amount, the adverse publicity relating to the
investigation, proceeding or imposition of these sanctions could harm our reputation and cause us to lose existing clients or fail
to gain new clients. 44-In addition, certain states and other regulatory authorities have required investment managers to register
as lobbyists, and we have registered as such in a number of jurisdictions. Other states or municipalities may consider similar
legislation or adopt regulations or procedures with similar effect. These registration requirements impose significant compliance
obligations on registered lobbyists and their employers, which may include annual registration fees, periodic disclosure reports
and internal recordkeeping. We are subject to increasing scrutiny from regulators, elected officials, stockholders, investors and
other stakeholders with respect to environmental, social and governance matters, which may adversely impact our ability to raise
capital from certain investors, constrain capital deployment opportunities for our funds and harm our brand and reputation. We,
our funds and their portfolio companies are subject to increasing scrutiny from regulators, elected officials, stockholders,
investors and other stakeholders with respect to ESG enﬂfemﬁeﬂtal—seeta-l-aﬂd-gevemaﬂee—matters With respect to the
alternative asset management industry, in recent years, certain investors, including public pension funds, have placed increasing
importance on the impacts of investments made by the private funds to which they commit capital, including with respect to
climate change, among other aspects of ESG. Conversely, certain investors have raised concerns as to whether the incorporation
of ESG factors in the investment and portfolio management process may be inconsistent with the fiduciary duty to maximize
return for investors. 39 Certain investors have demonstrated increased concern with respect to asset managers taking certain
actions that could adversely impact the value of, or, refraining from taking certain actions that could improve the value of, an
existing or potential investment. At times, investors, including public pension funds, have limited participation in certain
investment opportunities, such as hydrocarbons, and / or conditioned future capital commitments to certain funds on the basts
implementation of sueh-faetors-screens or other sector- specific investment guidelines . Other investors have voiced concern
with respect to asset managers’ policies that may result in such managers subordinating the interests of investors based solely or
in part on ESG considerations. We may be subject to competing demands from different investors and other stakeholder groups
with divergent views on ESG matters, including the role of ESG in the investment process. Investors, including public pension
funds, which represent a significant portion of our funds’ investor bases, may decide to withdraw previously committed capital
(where such withdrawal is permitted) or not commit capital to future fundraises based on their assessment of how we approach
and consider the ESG cost of investments and whether the return- driven objectives of our funds align with their ESG priorities.
This divergence increases the risk that any action or lack thereof with respect to ESG matters will be perceived negatively by at
least some stakeholders and adversely impact our reputation and business. If we do not successfully manage ESG- related
expectations across the varied interests of our stakeholders, including existing or potential investors, our ability to access and
deploy capital may be adversely impacted. In addition, a failure to successfully manage ESG related expectatrons may
negatrvely 1mpact our reputatron and erode stakeholder trust. As-pa ;
: atr-Certain investors also have begun to request or require data from therr
asset managers and / or use third- party benchmarks and -E—SG—ratrngs to allow them to monitor the ESG impact of their
investments. hraddition;reglatory-Regulatory initiatives to require investors to make disclosures to their stakeholders
regarding ESG matters are becoming increasingly common, which may further increase the number and type of investors who
place importance on these issues and who demand certain types of reporting from us or our funds . In addition, government
authorities of certain U. S. states have requested information from and scrutinized certain asset managers with respect to whether
such managers have adopted ESG policies that would restrict such asset managers from investing in certain industries or sectors,
such as traditienal-conventional cnergy. These authorities have indicated that such asset managers may lose opportunities to
manage money belonging to these states and their pension funds to the extent the asset managers boycott er-take-similar-aetions
Wr-t-h—fespeet—te-certam industries. This may impair our ability to access capital from certain investors, and we may in turn not be
able to maintain or increase the size of our funds or raise sufficient capital for new funds, which may adversely impact our
revenues. 42Jmraddition;-there-There has been increased regulatory focus on ESG- related practices by investment managers,
particularly with respect to the accuracy of statements made regarding ESG practices, initiatives and investment strategies. The
SEC maintains has-established-an enforcement task force to examine ESG practices and disclosures by public companies and
investment managers and identify inaccurate or misleading statements, often referred to as * greenwashing. ” The 11-2022;-the
SEC has commenced enforcement actions against at least two-three investment advisers relating to ESG disclosures and
policies and procedures failures, and we expect that there will continue to be significant a-greatertevelefenforcement activity
in this area #rthe-fature- The SEC has also proposed or adopted two ESG- related rules for investment adwisers-advisers and
for 1940 Act funds that address, among other things, enhanced ESG- related disclosure requirements concerning the use -
fPhere—ls—alse—genefa-Hy—a—lﬂgher—l-rkel-theed-of fegu-latefy—feeus—en—ESG ﬁ&a&efs—uﬁdefthemes in the-their 1nvest1ng practices
oS 3 aettons-. This could
increase the risk that we are percerved as, or accused of, greenwashmg Such perceptron or accusation could damage our
reputation, result in litigation or regulatory actions, and adversely impact our ability to raise capital and attract new investors.
Outside of the United States H—S—, the European Commission-adepted-regulatory environment for alternative investment

fund managers an-and actionplan-on-finaneing-financial sustainable-growth-services firms continues to evolve and increase
in complexity , making compliance more costly and time- consuming as-wetas-inttiatives-at-the Eblevelsuehas-the Y

SustainableFinanee-Diselosure Regutation(—SFPR)- See “ — Climate Finanetalregulatory-ehanges— change in-the-United

States-, climate and sustainability- related regulation and sustainability concerns could adversely affect our business 2-and <




affeet-our-business—-Comphanee-with-the-SEDR-and-other—- the 0perat10ns 0f E—SG—fe}afed—fu}es—mayhstlbjeet—us—eﬂr—ftﬂ&ds
aﬂd-oul funds’ pmtfoho compdmes fe—rnefeased-festﬂe&eﬁs— dtse}es'ctfe—eb-l-rg&t-reﬂs%md any actlons eemphaﬁee—aﬂd-et-hef

W perectved-negatively by agovernmentalauthority-or regrlator We may also communicate certain initiatives,
commitments and g goals Iegardmv environmental, d-wefsﬁy—human capltal management , and other ESG- related matters in our
SEC filings or in other disclosures by us or our funds. These initiatives, commitments and goals could be difficult and expensive
to implement, the personnel, processes and technologies needed to implement them may not be cost effective and may not
advance at a sufficient pace, and we may not be able to accomplish them within the timelines we announce or at all. We could,
for example, determine that it is not feasible or practical to implement or complete certain of such initiatives, commitments or
goals based on cost, timing or other consideration. Furthermore Haddition-, we could be criticized for the accuracy, adequacy
or completeness of the disclosure related to our or our funds’ ESG- related policies, practices, initiatives, commitments and
goals, and progress against those goals, which disclosure may be based on frameworks and standards for measuring progress
that are still developing, internal controls and processes that continue to evolve, and assumptions that are subject to change in
the future. In addition, we could be criticized for the scope or nature of such initiatives or goals, or for any revisions to these
goals. Further, as part of our ESG practices, we rely from time to time on third- party data, services and methodologies and such
services, data and methodologies could prove to be incomplete or inaccurate. If our or such third parties’ ESG- related data,
processes or reporting are incomplete or inaccurate, or if we fail to achieve progress with respect to our goals within the scope of
ESG on a timely basis, or at all, we may be subject to enforcement action and our reputation could be adversely affected,
particularly if in connection with such matters we were to be accused of greenwashing. Climate change,climate ehange-and
sustainability - related regulation and sustainability concerns could adversely affect our businesses and the operations of our
funds’ portfolio companies,and any actions we take or fail to take in response to such matters could damage our
reputation. We,our funds and our funds’ portfolio companies face risks associated with climate change including risks related to
the impact of climate- and ESG- related legislation and regulation (both domestically and internationally),risks related to
business trends related to climate change and technology (such as the process of transitioning to a lower- carbon economy),and
risks stemming from the physical impacts of climate change. New-elimate-Climate ehange-and sustainability - related
regulations or interpretations of existing laws may result in enhanced disclosure obligations,which could negatively affect us,our
funds and our funds’ portfolio companies and materially increase the regulatory burden and cost of compliance.For example,
developing-SEC proposed rules,if enacted,would require certain climate- related disclosures by us,including disclosure of
financed emissions, and-- an aeting-extensive and complex category of emissions that is difficult to calculate accurately
and for which there is currently no agreed measurement standard or methodology.Further,in October 2023,California
enacted climate disclosure laws that could require us and / or certain of our portfolio companies to report on inittatives
yyithin-greenhouse gas emissions,climate- related financial risks and the-other climate seope-ofESG;and
eoHeeting;measuring-and-reporting ESG-- related matters.In addition,beginning in 2024,our U.K.entity is expected to be
aﬁd-mefﬁes—eaﬁ—be—ees-t-}y&rfﬁe&}t—&ﬂd-&me

requlred to dlsclose certaln chmate- related financlal mfonnatlon in line with

effect. CSRD will require a much broader range of compames, mcludlng non- EU companies with significant turnover
and a legal presence in EU markets, to produce detailed and prescriptive reports on sustainability- related matters
within their financial statements. Also in the EU, the Sustainable Finance Disclosure Regulation (“ SFDR ) currently
imposes disclosure requirements on certain of our funds and the EU Taxonomy Regulation supplements SFDR’ s
disclosure requirements for certain entities and sets out a framework for classifying economic activities as «
environmentally sustainable. ” Certain requirements under SFDR and the EU Taxonomy Regulation, such as those
requiring us to make certain public disclosures regarding our private funds, may conflict with certain of our other
regulatory obligations, such as limitations on general solicitation for private funds. As a consequence, we may be unable
to fully comply with some requirements of these new regimes, which could result in regulatory actions against us. The
European Commission is currently consulting on making changes to the SFDR and certain SFDR- related regulations
are likely to be amended or new guidance may be issued. Furthermore, the 41 U. K. is implementing its own regulation
and a new “ U. K. Green Taxonomy ” that imposes substantial data collection and disclosure obligations on us.
Collecting, measuring and reporting the information and metrics required under various existing regulations has
imposed administrative burden and increased cost on us, and such burden and cost are likely to increase as new or



proposed regulations are enacted, particularly if the requirements imposed on us by various regulations lack
harmonization on a global basis. We may also communicate certain climate- related initiatives, commitments and goals
in our SEC filings or in other dlsclosures, whlch subjects us to addltlonal risks, including the rlsk of being accused of

in sectors that could tace tranirtron risk if carbon related regulatrom or taxeq are implemented. F or certain of our tund%

portfolio companies,business trends related to climate change may require capital expenditures,product or service redesigns,and
changes to operations and supply chains to meet changing customer expectations. While this can create opportunities,not
addressing these changed expectations could create business risks for portfolio companies,which could negatively impact the
value of such companies and the returns in our funds.Further,advances in climate science may change society’ s understanding
of sources and magnitudes of negative effects on climate,which could also negatively impact portfolio company financial
performance.Further,significant chronic or acute physical effects of climate change , including extreme weather events such as
hurricanes or floods,can also have an adverse impact on certain of our funds’ portfolio companies and investments,especially our
real asset investments and portfolio companies that rely on physical factories,plants e#, stores or other assets located in the
affected areas,or that focus on tourism or recreational travel.As the effects of climate change increase,we expect the frequency
and impact of weather - and climate - related events and conditions to increase as well. $2-In addition,our reputation and
fundraising may be harmed if certain stakeholders,such as our limited partners or stockholders,believe that we are not
adequately or appropriately responding to climate change,including through the way in which we operate our business,the
composition of our funds’ existing portfolios,the new investments made by our funds,or the decisions we make to continue to
conduct or change our activities in response to climate change considerations. #rMoreover,we face business trends related to
climate change risks,such as,for example,the increased attention to ESG considerations by our fund investors,including
in connection with their determination of whether to invest in our funds.See “ — We are subject to increasing scrutiny
from regulators,elected officials,stockholders,investors and other stakeholders with respect to environmental,social and
governance matters,which may adversely impact our ability to raise capital from certain investors,constrain capital
deployment opportunities for our funds and harm our brand and reputation. ” —43-Financial regulatory changes in the
United States could adversely affect our business. The financial services industry continues to be the subject of heightened
regulatory scrutiny in the United States. There has been active debate over the appropriate extent of regulation and oversight of
private investment funds and their managers. We-Our business may be adversely affected by as-aresalt-ofnew or revised
regulations imposed by the SEC or other U. S. governmental regulatory authorities or self- regulatory organizations that
supervise the financial markets. We-Our business also may be adversely affected by changes in the interpretation or
enforcement of existing laws and regulations by these governmental authorities and self- regulatory organizations. Further, new
regulations or interpretations of existing laws may result in enhanced disclosure obligations, including with respect to climate
ehange-orESG-matters, which could ﬂega-t-rve}y—a-ffeet—materlally increase the regulatory burden 1mp0sed on us, our fund@ or
our funds’ portfolio companies 4

Frank Wall Street Retorm and Consumer Protectlon Act (the “ Dodd Frank Act ), enacted in July 2010 1mp0§ed significant
change% on ahno%t every a%pect of the U. S. financial %erceq 1r1du§t1y, 1nclud1ng aspect@ of our business . The Dodd ;-whieh

mafkefs—as—wel-l—&s—efe&ﬁﬂg—the FSOC, an 1nteragency body charged Wrth 1dent1ty1ng and momtonng Syqtemrc rrik to tlnancral
markets. The Underthe-Dedd—FrankAetthe-FSOC can designate certain financial companies as nonbank financial companies
subject to supervision by the Board of Governors of the Federal Reserve System (the *¢ Federal Reserve Board ). If we
were to be designated as such by the FSOC, or if any of our business activities were to be identified by the FSOC as warranting
enhanced regulation or supervision by certain regulators, we could be subject to a materially greater regulatory burden, which
could adversely impact our compliance and other costs, the implementation of certain of our investment strategies and our
profitability. 42 Under the Dodd- Frank Act, whistleblowers who Voluntarrly provrde orlgrnal information to the SEC can
receive compensation and protection , including —¥h a1 wh
wi-be-entittedtoreeetve-a-payment equal to between 10 % and 30 % of certarn monetary ianctlons 1mp0§ed ina %ucces%tul
government action resulting from the information provided by the whistleblower. Aeeerding-to-a-reeent-annual-reportto-the-t-

S-Coengress-on-the Dodd-—Frank-Whistleblower Pregram;-whistleblewer—claims have increased significantly since the enactment
of these provisions and in the 20222023 fiscal year the SEC awarded approximately $ 229-600 million to +03-68 individuals.

Addressing such claims could generate significant expenses and take up significant management time for us and our funds’
porttoho companrei even if iuch claims are ﬁ 1VOlOU§ or Wrthout merit. d also-atth ;




advisers from provrdrng advisory services for compen%atron to a government plan investor for two years, subject to hmlted
exceptions, after the investment adviser, its senior executives or its personnel involved in soliciting investments from
government entities make political contributions to certain candidates and officials in position to influence the hiring of an
investment adviser by such government chent Advr%ers are requrred to 1mp1ement comphance pohcre% desrgned among other
matters, to comply with this rule. Any ettld o
reputational-damage—In addition, there have been ermrlar rules on a state level regardrng pay to play ” practlce% by investment
advisers. Additionally, the SEC >s-has instituted and settled multiple actions against investment advisers for violating its
2022 amended rles-for-investment-adviser-marketing rule, which ﬂ&&t—we&t—mte—effeet—m%@%%—rmpese-lmposed more
prescriptive requirements on fund and-wilHmpaetthe-marketing o 3 y
. Comptianee-Any failure on our part to comply with such t-he—new—ru}e—rules may—fesa-l-t—m—higheieeemp{-taﬂee—could expose

us to s1gn1f1cant penalties and reputatlonal damage v s- The SEC
has adopted ““ Regulation Best Interest, ”” which imposes a ¢ best mterest %tandard of care for broker dealerq when
recommending certain securities transactions to a customer. Regulation Best Interest requires such broker- dealers to evaluate
available alternatives, including those that may have lower expenses and / or lower investment risk than our investment funds.
The continued regulatory focus on Regulation Best Interest may negatively impact whether certain broker- dealers and their
associated persons are willing to recommend investment products, including certain of our funds, to retail customers, which may
adversely impact our ability to distribute our products to certain investors. Furthermore taddition-, the U. S. Department of
Labor as well as several states have proposed regulations or taken other actions pertaining to conduct standards for investment
advisers and broker- dealers that may result in additional requirements related to our business. The potential for governmental
policy and / or legislative changes and regulatory reform by the current administration may create regulatory uncertainty for our
investment %trategie% may make it more difficult to operate our business, and may adversely affect the profitability of our funds’
portfolio companies. Governmental policy and / or legislative changes and regulatory reform could make it more difficult for us
to operate our business, including by impeding fundraising ;-er making certain egqutty-ereredit-investments or investment
strategies unattractive or less profitable. In addition, our ability to identify business and other risks associated with new
investments depends in part on our ability to anticipate and accurately assess regulatory, legislative and other change% that may
have a material impact on our investments the-businesses—trwhich-we-ehoose-to-invest

antteipating-Anticipating policy changes and reforms may be particularly difficult during periods of heightened partisanship
at the federal, state and local levels, including due to the divisiveness surrounding populist movements, political disputes and
socioeconomic issues. The failure to accurately anticipate the possible outcome of such changes and / or reforms could have a
material adverse effect on the returns generated from our funds’ investments and our revenues. 43 ln add-l-t—teﬂ—m—recent years !
there have-has been a ; hanges-at-a ; ; v v
ndustry-whieh-hasted-te-increased regulatory enforcement activity and rulemakrng 1mpaet1ng the ﬁnanelal services industry.
Given the breadth of initiatives by the current administration and at the SEC and certain other regulatory bodies, policy changes
could impose additional costs on us or our investments, require significant attention of senior management or result in
limitations on the eempaﬁies—manner in which we have-invested-or eheese—te&nvesﬁn—fhe—&ﬁufe—feqtufe—fhe—&&eﬁ&en—eﬁserﬁef
whieh-the companies in which we havetnvested-erehooseto-invest tirthe
f&fufe—conduct bu%rnei% Such Changes or reforrns may include, without limitation: * There has been recurring consideration
amongst regulators and intergovernmental institutions regarding the role of nonbank institutions in providing credit and,
particularly, so- called “ shadow banking, ”” a term generally taken to refer to financial intermediation involving entities and
activities outside the regulated banking system. Federal regulatory bodies, such as the FSOC, and international organizations,
such as the 45-Financial Stability Board, are assessing financial stability- related risks associated with, among other things,
nonbank lending and certain types of open- end funds. At this time, #is-arelear-whether any rules or regulations related thereto
will be proposed is unclear . If nonbank financial intermediation became subject to regulations or oversight standards similar to
those applicable to traditional banks, certain of our business activities, including nonbank lending, would be adversely affected
and the regulatory burden on us would materially increase, which could adversely impact the implementation of our investment
strategy and our returns.  In the United States, the-FSOC has the authority to designate nonbank financial companies as
systemically important financial institutions (“ SIFIs ’) subject to supervision by the Federal Reserve Board . Currently, there
are no nonbank financial companies with a nonbank SIFI designation. The FSOC has, however, designated certain nonbank
financial companies as SIFIs in the past, and additional nonbank financial companies, which may include large asset
management companies such as us, may be designated as SIFIs in the future. Ynder-In November 2023, FSOC adopted
amendments to its mestreeent-guidance regarding procedures for designating nonbank financial companies as SIFIs ;-which
eliminated the prior guidance’ s prioritization of FSOC-shifted-fronran—entity—basedapproach-to-an * activities- based ”
approach whereby-for identifying, assessing and addressing potential risks to financial stability. Under the previous
guidance’ s ¢ activities- based ” approach, FSOC swil-indicated that it would primarily focus on regulating activities that

pose systemic risk to-the-finanetal-stability-of the-United-States;rather than destg-naﬁens—e-f—focusmg on mdrvrdual -ﬁ-ﬂﬁs« firm-
specific determinations . The elimination Future-reviews-by-the FSOC€-of :




. k) Aanan

""" de§1gnanon of an 1nd1v1dual ﬁrm as a nonbank SIFI may

increase weuﬂ}d-eﬁ-lyeeetnhrﬁ&fteﬁeﬂgagmg—w%ﬂa—the llkellhood of -ﬁﬂﬁ—s—pfnﬁ&ry—fedefa-l-fmd-s’f&te-fegu-}atefs—t-he-F SOC

designating one or more firms as a nonbank SIFI
identifted-potentialrisk-to-U—S—finanetal-stability—. [f we were de§1gnated asa nonbank SlFl 1nclud1ng as a result of our asset
management or nonbank lending activities, we could become subject to direct supervision by the Federal Reserve Board, and
could become subject to enhanced prudential, capital, supervisory and other requirements, such as risk- based capital
requirements, leverage limits, liquidity requirements, resolution plan and credit exposure report requirements, concentration
limits, a contingent capital requirement, enhanced public disclosures, short- term debt limits and overall risk management
requirements. Requirements such as these, which were designed to regulate banking institutions, would likely need to be
modified to be applicable to an asset manager, although no proposals have been made indicating how such measures would be
adapted for asset managers. ¢ In addition, future reviews by the FSOC of nonbank financial companies for designation as
SIFIs may focus on other types of products and activities, such as nonbank lending activities conducted by certain of our
businesses. If any of our activities were identified by the FSOC as posing potential risks to U. S. financial stability, such
activities could be subject to modified or enhanced regulation or supervision by U. S. regulators with jurisdiction over
such activities, although no proposals have been made indicating how such measures would be applied to any such
identified activities. Trade negotiations and related government actions may create regulatory uncertainty for our funds’
portfolio companies and our investment strategies and adversely affect the profitability of our funds’ portfolio companies. In
recent years, the U. S. government has indicated its intent to alter its approach to international trade policy and in some cases to
renegotiate, or potentially terminate, certain existing bilateral or multi- lateral trade agreements and treaties with foreign
countries, and has made proposals and taken actions related thereto. For example, the U. S. government has imposed tariffs on
certain foreign goods, including from China, such as steel and aluminum. Some foreign governments, including China, have
instituted retaliatory tariffs on certain U. S. goods. 44 Furthermore, the U. S. has implemented a number of economic sanctions
programs and export controls that specifically target Chinese entities and nationals on national security grounds, including, for
example, with respect to China’ s response to political demonstrations in Hong Kong and China’ s conduct concerning the
treatment of Uyghurs and other ethnic minorities in its Xinjiang province. Moreover, the U. S. has implemented additional
sanctions against entities participating in China’ s military industrial complex and providing support to the country’ s military,
intelligence, and surveillance apparatuses. These sanctions impose certain resmctlons on U. S. persons and entltle@ buylng or
qelhng pubhcly -—traded securities of these de§1gnated entltle@ - aS-8 ; :

may—t-hen—faee—peﬂa-l-&es—m—@hma— Fmther e%calatlon of the “ trade war ” between the U. S and Chma the countries’ mablhty to
reach further trade agreements, or the continued use of reciprocal sanctions by each country, may negatively impact
opportunities for investment as well as the rate of global growth, particularly in China, which has and continues to exhibit signs
of slowing growth. Such slowing growth could adversely affect the revenues and profitability of our funds’ portfolio companies.
There is uncertainty as to the actions that may be taken under the current administration with respect to U. S. trade policy,
including with China. Further governmental actions related to the imposition of tariffs or other trade barriers or changes to
international trade agreements or policies, could further increase costs, decrease margins, reduce the competitiveness of
products and services offered by current and future portfolio companies and adversely affect the revenues and profitability of
companies whose businesses rely on goods imported from outside of the United States. See “ — Laws and regulations on
foreign direct investment applicable to us and our funds’ portfolio companies, both within and outside the U. S, may
make it more difficult for us to deploy capltal in certain jurisdictions or to sell assets to certain buyers . ” Our provision of
products and services to insurance companies —me}udmg—ﬂﬁeﬂglﬁrB}aeksfene—}nwmﬂee—Se}tmeﬁs—iubJects us to a variety of
risks and uncertainties. We have increasingly undertaken initiatives to deliver to insurance companies customizable and
diversified portfolios of Blackstone products and strategies across asset classes, as well as the option for partial or full
management of insurance companies’ general account assets. This strategy has in recent years contributed to meaningful growth
in our Assets sader-Under Management, including in Perpetual Capital Assets Under Management. BES-BXCI’ s insurance

platform currently manage@ assets for a number of Gefebﬂdge—Fmaﬁeial—}ﬂe—Eﬁfeﬁake—I:rfe—}ﬂsuf&nee-lnsurance companies

and certain of their respective afﬁhate%

assets for certain insurance- dedlcated funds and %pemal purpose Vethl€§ and has developed and may expeefs—te—contlnue to
develop, other capital- efficient products for insurance companies. The continued success of BtS-our insurance platform will
depend in large part on further developing investment partnerships with insurance company clients and maintaining existing
asset management arrangements, including those described above. If we fail to deliver high- quality, high- performing products
and strategies that help our insurance company clients meet long- term policyholder obligations, BES-we may not be successful



in retaining existing investment partnerships, developing new investment partnerships or originating or selling capital- efficient
assets or products and such failure may have a material adverse effect eaBES-er-on our business, results and financial condition.
The U. S. and non- U. S. insurance industries are subject to significant regulatory oversight. Regulatory authorities in many
relevant jurisdictions have broad regulatory (including through aﬁy—certaln regulatory support organization-organizations ),
administrative, and in some cases discretionary, authority with respect to insurance companies and / or their investment advisors,
which may include, among other things, the investments insurance companies may acquire and hold, marketing practices,
affiliate transactions, reserve requirements and capital adequacy. These requirements are primarily concerned with the
protection of polrcyholders and regulatory authorities often have wide discretion in applyrng the relevant restrictions and
regulations to insurance companies, which may indirectly affect us ;
serviees-to-insuranee-eompantes-. We may be the target or subject of, or may have 1ndemn1ﬁcatron oblrgatlons related to,
litigation (including class action litigation by policyholders), enforcement investigations or regulatory scrutiny. Regulators and
other authorities 47-generally have the power to bring administrative or judicial proceedings against insurance companies, which
could result in, among other things, suspension or revocation of licenses, cease- and- desrst orders, ﬁnes civil penalties, Cnmmal
penalties or other disciplinary action. To the extent we are ; v
insuranee-eompaniesis-direethy-orindireethy-involved in such regulatory actions, our reputation could be harmed, we may
become liable for indemnification obligations and we could potentially be subject to enforcement actions, fines and penalties. 45
Recently, insurance regulatory authorities and regulatory support organizations have increased scrutiny of alternative asset
managers’ involvement in the insurance industry, including with respect to the ownership by such managers or their affiliated
funds of, and the management of assets on behalf of, insurance companies. For example, insurance regulators , including the
National Association of Insurance Commissioners (“ NAIC ) — the U. S. standard- setting and regulatory support
organization for the insurance industry — have increasingly focused on the terms and structure of investment management
agreements, including whether they are at arms’ length, establish a control efrelationship with the insurance company, grant
the asset manager excessive authority or oversight over the investment strategy of the insurance company or provide for
management fees that are not fair and reasonable or termination provisions that make it difficult or costly for the insurer to
terminate the agreement . Regulators have also increasingly focused on the risk profile of certain investments held by
insurance companies (including, without limitation, all or certain tranches of collateralized loan obligations and other
structured securities eredit-assets-), appropriateness of investment ratings and potential conflicts of interest, including affiliated
investments, and potential misalignment of incentives and any potential risks from these and other aspects of an insurance
company’ s relationship with alternative asset managers that may impact the insurance company’ s risk profile. This enhanced
scrutiny may increase the risk of regulatory actions against us and could result in new or amended regulations that limit our
ability, or make it more burdensome or costly, to enter into new investment management agreements with insurance companies
and thereby grow our insurance strategy. Some of the arrangements we have or will develop with insurance companies involve
complex U. S. and non- U. S. tax structures for which no clear precedent or authority may be available. Such structures may be
subject to potential regulatory, legislative, judicial or administrative change or scrutiny and differing interpretations and any
adverse regulatory, legislative, judicial or administrative changes, scrutiny or interpretations may result in substantial costs to
insurance companies or B¥s-us . In some cases we may agree to indemnify insurance companies for their losses resulting from
any such adverse changes or interpretations. Insurance company investment portfolios are often subject to internal and
regulatory requirements governing the categories and ratings of investment products and assets they may acquire and hold.
Many of the investment products and strategies we originate or develop for, or other assets or investments we include in,
insurance company portfolios will be rated and a ratings downgrade or any other negative action by a rating agency or the
NAIC’ s Securities Valuation Office (“ SVO ”), as applicable, with respect to such products, assets or investments could
make them less attractive and limit our ability to offer such products to, or invest or deploy capital on behalf of, insurers.
Furthermore, nsurers-insurance companies are subject to a-certain minimum capital and surplus requirements that vary
by the jurisdiction where the insurance company is domiciled and are generally subject to change over time (as discussed
in more detail below). In the United States, our insurance company clients are subject to risk- based capital (“ RBC ”)
standards and other minimum capital and surplus regtirementrequirements imposed by state laws. The RBC standards
are based upon the Risk- Based Capital for Insurers Model Act promulgated by the NAIC, as adopted by applicable
clients’ insurance regulators. Our Bermuda insurance company clients are subject to Bermuda Solvency Capital
Requirements standards and other minimum capital and surplus requirements imposed by the Bermuda Monetary
Authority. New statutory accounting guidance or changes or clarifications in interpretations of existing guidance may
adversely impact our ability to originate, or invest in, such assets on behalf of our insurance company clients or cause
our clients to increase their required capltal in respect of such assets, thus makmg such assets less attractlve to i insurers .
which may adversely affect our business is-a-sta ;
siske. Certain proposals or exposure drafts released by insurance regulatory authorities 1nclud1ng the NAIC or the SVO, may
result in changes to the RBE&-risk- based capital treatment and / or ratings or re- ratings proeess-processes of certain assets or
investments that are, or may be, held by our insurance company clients . In particular , whieh-the NAIC is considering
revisions to the capital charges for asset- backed securities with a focus on increasing the capital charge on the mezzanine
and / or residual tranches (i. e., equity securities) of 46 these securitizations. Recent proposals would increase the
applicable capital charge of such residual tranches or equity securities of asset- based securitizations from 30 % to 45 %
as of year- end 2024. This potential 50 % increase in the applicable RBC charge of such assets could potentially make such
assets or 1nvestments less attractive to insurers and limit our ab1lrty to orrgrnate or invest 1r1 -t-heﬁa—such assets on behalf of
insurers —Asny-fa Ay al-a
btts-rness—reaﬂ-ts—aﬁd—ﬁﬂaﬁetal—eeﬁd-tt-teﬁ- We rely on complex exemptrons from statutes in conductlng our asset management




activities. We regularly rely on exemptions from various requirements of the U. S. Securities Act of 1933, as amended (the “
Securities Act ”’), the Exchange Act, the 1940 Act, the Commodity Exchange Act and the U. S. Employee Retirement Income
Security Act of 1974, as amended, in conducting our asset management activities. These exemptions are sometimes highly
complex and may in certain circumstances depend on compliance by third parties whom we do not control. If for any reason
these exemptions were to become unavailable to us, we could become subject to regulatory action or third- party claims and our
business could be materially and adversely 48-affected. For example, the “ bad actor ” disqualification provisions of Rule 506 of
Regulation D under the Securities Act ban an issuer from offering or selling securities pursuant to the safe harbor rule in Rule
506 if the issuer or any other “ covered person ” is the subject of a criminal, regulatory or court order or other “ disqualifying
event ” under the rule which has not been waived. The definition of ““ covered person * includes an issuer’ s directors, general
partners, managing members and executive officers; affiliates who are also issuing securities in the offering; beneficial owners
of 20 % or more of the issuer’ s outstanding equity securities; and promoters and persons compensated for soliciting investors in
the offering. Accordingly, our ability to rely on Rule 506 to offer or sell securities would be impaired if we or any “ covered
person ” is the subject of a disqualifying event under the rule and we are unable to obtain a waiver. These regulations often
serve to limit our activities and impose burdensome compliance requirements. Complex regulatory regimes and potential
regulatory changes in jurisdictions outside the United States could adversely affect our business. Similar to the United States,
the jurisdictions outside the United States in which we operate, in particular Europe, have become subject to further regulation.
Governmental regulators and other authorities in Europe have proposed or implemented a number of initiatives, rules and
regulations that could adversely affect our business, including by imposing additional compliance and administrative burden
burdens and increasing the costs of doing business in such jurisdictions. Increasingly, the rules and regulations in the financial
sector in Europe are becoming more prescriptive. Rules and regulations in other jurisdictions are often informed by key features
of U. S. and European rules and regulations and, as a result, our businesses in all jurisdictions, including across Asia, may
become subject to increased regulation in the future. In Europe, the EU Alternative Investment Fund Managers Directive (*
AIFMD ”) e&me—rﬁte—effeet—m%@%l—&ﬂd—estﬁbhshed—estabhshes a regulatory regrme for alternative investment fund managers (*
AIFMs ), mcludmg priva d - ble-te-our AIFMs in Luxembourg and Ireland

v ; The U K. has “ on- shored ” AIFMD and
therefore srmllar requuements continue to apply to funds marketed to U. K. investors notwithstanding Brexit. Changes I

asAlF MD have been adopted H—)—was—made—t-h&t—may

-pfepesa-l—ts—expectedto es v telr o-havea AFHAP artt tod4
thelegistation-eomes— come into force Tpossibly-in late- 2025 Hew—These changes increase the compllance burdens on
certain of our funds and require the-them AHFMD-H-will-affeetus-or-oursubsidiariesis-unelearat-to make changes to thelr
operations, including, among other this-things stage-, butin respect of the-their use regime-maystow-the-paee-of

leverage, which could impact the returns of such funds . In addition, on August 2, 2021, Directive (EU) 2019 / 1160 (the *
CBDF Directive ) and Regulation (EU) 2019 / 1156 (the “ CBDF Regulation ) came into effect, which in part amended
AIFMD. The CBDF Regulation contains treduees-new-standardized requirements for cross- border fund distribution in the
EU sinetading-. CBDF Directive as-has fe}&ted-te—tfaﬂspafeﬂey—been 1mplemented in most EU member states, whlch may
make 1t more complex and pﬂnei-p}es—costly for us eateula p

stlattonis+ d 10 jarisdietions;our-abilty-to raise Caprtal from EEA investors -may—beee-me
mefe—eeﬁap-}eaeaﬁd—eest}y— 47 The EU Secuntlzatron Regulatron (the “ Securruzatron Regulation ”) which became effective on
January 1, 2019, imposes due diligence and risk retention requirements on “ institutional investors ” (which includes managers
of alternative investment funds assets) which must be satisfied prior to holding a securitization position. These requirements
may apply to AIFs managed by not only EEA AIFMs but also non- EEA AIFMs where those AIFs have 49-been registered for
marketing in the EU under national private placement regimes. Similar requirements continue to apply in the U. K.
notwithstanding Brexit . The FCA is looking at amending the regime in the U. K. in the coming years which could result in
divergence between the EU and U. K. requirements, thereby increasing the cost and complexity of compliance . The
Securitization Regulation may impact or limit our funds’ ability to make certain investments that constitute “ securitizations ”
under the regulation. The Securitization Regulation may also constrain certain of our funds’ ability to invest in securitization
positions that do not comply with, among other things, the risk retention requirements. Failure to comply with these
requirements could result in various penalties. The EU regulation £EMIR-on over- the- counter (“ OTC ) derivative
transactions, central counterparties and trade repositories (¢ EMIR *) requires mandatory clearing of certain OTC derivatives
through central counterparties, creates additional risk mitigation requirements (including, in particular, margining
requirements) in respect of certain OTC derivative transactions that are not cleared by a central counterparty, and
imposes reporting and recordkeeping requirements in respect of most derivative transactions. The Simtarrales-apply-inthe-U.
K. has on- shored EMIR in similar , but not identical form. In addition, the EU regulation on transparency of securities
financing transactions (“ SFTR ”) requires certain mandatory reporting and eemplanee-disclosure in connection with
relevant-certain securities financing transactions and total return swaps. Furthermore, the EU Central Securities
Depositories Regulation (“ CSDR ”) provides for and-- an EU- wide framework with respect to securities settlement and
central securities depository and settlement services. The effectiveness of certain requirements under this framework has



been postponed until November 2025. The U. K. requirements-imposes-additional-has on- shored SFTR and CSDR, in
similar, but not identical, forms. Each of the aforementioned regulations is likely to increase the operational burden and
eost-costs associated with certain of our and our funds’ operatlons. In December 2023, the European Commlss1on
reached a provisional agreement on previously proposed otreng d
regulations eemmontyreferred-to as-strengthen the regulatory and superv1sory framework over money launderlng and
financing of terrorism, which includes the establishment of a new regulatory authority. Additionally, in the U. K.,
amendments to the anti- money laundering and financing of terrorism regime are expected to be finalized in 2024. These
proposals, if adopted, could increase the risk of regulatory actions against us. Further, in the EU, the Markets in
Financial Instruments Directive 2014 (2014 / 65/ EU) (** MiFID II "), which has also been on- shored in the U. K.,
requires us to comply with disclosure, transparency, reporting and record keeping obligations and enhanced obligations in
relation to the receipt of investment research, best execution, product governance and marketing communications. Compliance
with MiFID II has resulted in greater overall complexity, higher compliance and administration and operational costs and less
overall flexibility for us. Certain aspects of MiFID II are subject to review and ehange-amendment in beth-the EU and the U. K.
Associated changes to the prudential regulation of EEA and U. K. MiFID investment firms have increased the regulatory capital
and llqmdlty ddequaey 1equlrements for certain of our entities licensed under MiFID , as well as —Fhis-makesitless-eapitat
ve-alse-required us to make changes to the way in which we
remunerate certain senior staﬁ—whteh— Addltlonal regulation around remuneration may make it harder for us to attract and
retain talent, compared to competitors not subject to the same rules. Enhanced internal governance, disclosure and reporting
requirements increase the costs of compliance. Certain regulatory requirements and-propesals-in the EU and U. K. intended to
enhance protection for retail investors and impose additional obligations on the distribution of certain products to retail investors
may impese-additionat-lead to increased costs eneureperations-and limit our ability to access capital from retail investors in
suel-certain jurisdictions. These include EU and U. K. rules requiring that retail investors in packaged retail investment and
insurance products receive key information documents ;-and U. K rules enhancing duties related to distribution of financial
products to retail investors. As-with-any-Furthermore, in May 2023, other—- the organization-European Commission
announced its Retail Investment Strategy, which could result in new regulation that helds-personal-data-of-could impact
our ability to offer our funds to retail investors in the EU . We data-subjeets;we-are required to comply with the Regulation
(EU) 2016 / 679 (General Data Protection Regulation) (the “ EU GDPR ») because, among other things, we process
European individaats-Union data subjects * personal data in the U. S. via our global technology systems. Following Brexit,
the U. K. implemented its own version of EU GDPR (the “U. K. GDPR ”) 48 The EU GDPR and U. K. has—GDPR
impose a range of obligations on processors atre-stn € 6
notwithstanding Brexit-although-transfers-of personal data , mcludlng obhgatlons that apply in respect of between—t-he—E—U
and-U—JIare-subjeettolesssafeguards-then— the transfers— transfer of personal data to third-other countries —Finanetal

regulators-and-, including potential limitations on transfer or requirements to implement further protections for personal
data . Data protection authorities have stgnifteantly—- significant inereased-audit and investigatory powers wnder-GBPR-to
probe how personal data is bemg used and plocessed and —Seﬂeus—bledc hes of fﬂel-ude—&ﬂt-l—t-rus’f——l-ﬁée-these regulatlons can
lead to significant fines 6 : 6 o .
preeeding-year-, regulatory action and 1eputat10ndl 11sk See “ — Rapidly de\ elopmg and changing global data security and
privacy laws and regulations could increase compliance costs and subject us to enforcement risks and reputational damage. ’
European regulators , including the U. K. FCA are increasing their attention on “~greenwashing 2-and rapidly developing and
1mplementum 1e01mes focused on ESG and sustdmdblhtv within the fmanudl serv 1ces sector —I-n—t-he—E-U,—t-he—key—reg-rme&

te—e}atms—by—rrwesters—fer—ﬁns—adversely affect our busnness and the operatlons of our funds portfoho compames in
various ways. See “ — Climate change, climate and sustainability - related selting-and-+orregulatory-regulation and
sustainability concerns enforeementaetion,whiehcould adversely affect result-in-fines-or-our business and other—- the
regulatory-operations of our funds portfollo companles, and any s&neﬁens» actlons and-we take or fall to take in




itiatives-is-yet-to-bereveated—Laws and regulations on foreign direct investment applicable to us and our funds’ portfolio
companies, both within and outside the U. S., may make it more difficult for us to deploy capital in certain jurisdictions or to

sell assets to certain buyers. A number of jurisdictions, including the U. S., have restrictions on foreign direct investment
pursuant to which their respective heads of state and / or regulatory bodies have the authority to block or impose conditions with
respect to certain transactions, such as investments, acquisitions and divestitures, if such transaction threatens to impair national
security. In addition, many jurisdictions restrict foreign investment in assets important to national security by taking steps
including, but not limited to, placing limitations on foreign equity investment, implementing investment screening or approval
mechanisms, and restricting the employment of foreigners as key personnel. These U. S. and foreign laws could limit our funds’
ability to invest in certain businesses or entities or impose burdensome notification requirements, operational restrictions or
delays in pursuing and consummating transactions. For example, the Committee on Foreign Investment in the United States (“
CFIUS ”) has the authority to review transactions that could result in potential control of, or certain types of non- controlling
investments in, a U. S. business or U. S. real estate by a foreign person. In recent years, legislation has expanded the scope of
CFIUS’ jurisdiction to cover more types of transactions and empower CFIUS to scrutinize more closely investments in certain
transactions. CFIUS may recommend that the President block, unwind or impose conditions or terms on such transactions,
certain of which may adversely affect the ability of the fund to execute on its investment strategy with respect to such transaction
as well as limit our flexibility in structuring or financing certain transactions. Additionally, CFIUS or any non- U. S. equivalents
thereof may seek to impose limitations on one or more such investments that may prevent us from maintaining or pursuing
investment opportunities that we otherwise would have maintained or pur%ued Wh1ch Could make 1t more d1fﬁcult for us to
deploy capital in certain of our funds. In additten-August 2023 , ; ; ; at-the

Pres1dent 51gned eurreﬁt—admnﬂs&a&en—ns—fefmula&ng—an Executlve Order estabhshmg appreaeh—te—addfess—et&beuné

screening meehamsm—par+1eularly=felaﬁﬂg—reg1me that is 1ntended to regulate or prohlblt certain investments by U S.
persons in advanced technology sectors in China and China—adjacentinvestments-other jurisdictions that may be
designated as a “ country of concern. ” While the details of this new regime remain subject to a rulemaking process ,
yrhteh-the forthcoming requirements could further negatively impact our ability to deploy capital in such countries. Further,
state regulatory agencies may impose restrictions on private funds’ investments in certain types of assets, which could affect our
funds’ ability to find attractive and diversified investments and to complete such investments in a timely manner. For example,
California adopted regulations that are scheduled to take effect in April 2024 and would subject certain potential investments in
the healthcare sector that transfer a material amount of a healthcare portfolio company’ s assets or governance to review by a
state regulatory agency. 5+In addition, a number of U. S. states are passing and implementing state laws prohibiting or
otherwise restricting the acquisition of interests in real property located in the state by foreign persons. These laws may
impact the ability of non- U. S. limited partners to participate in certain of our investment strategies. 49 Our investments
outside of the United States may also face delays, limitations, or restrictions as a result of notifications made under and / or
compliance with these legal regimes and rapidly —changing agency practices. Other countries continue to establish and / or
strengthen their own national security investment clearance regimes, which could have a corresponding effect of limiting our
ability to make investments in such countries. Heightened scrutiny of foreign direct investment worldwide may also make it
more difficult for us to identify suitable buyers for investments upon exit and may constrain the universe of exit opportunities
for an investment in a portfolio company. As a result of such regimes, we may incur significant delays and costs, be altogether
prohibited from making a particular investment or impede or restrict syndication or sale of certain assets to certain buyers, all of
which could adversely affect the performance of our funds and in turn, materially reduce our revenues and cash flow.
Complying with these laws imposes potentially significant costs and complex additional burdens, and any failure by us or our
funds’ portfolio companies to comply with them could expose us to significant penalties, sanctions, loss of future investment
opportunme% add1t10nal regulatory ﬁcrunny, and reputatlonal harm. Chrnate change, chmate change related ...... in our funds
See aStH 7 stila ; d

fe—%ubstantlal I’l%k of htlganon and regulatory proceedlngs and may face %1gn1ﬂeant l1ab1l1t1e§ and damage to our prefesstenat
reputation as a result of tigatienallegations of improper conduct and negative publicity. From time to time we, our funds and
our funds’ portfolio companies have been and may be subject to litigation, including securities class action lawsuits by
stockholders, as well as class action lawsuits that challenge our acquisition transactions and / or attempt to enjoin them. For
Pleasesee~Hem3-—tegalProeeedingsfor-a discussion of acertain legal preeeeding-proceedings to which we are earrentty-a
party , see “ Part II. Item 8. Financial Statements and Supplementary Data — Notes to Consolidated Financial
Statements — Note 19. Commitments and Contingencies — Contingencies — Litigation. ” Any private lawsuits or
regulatory actions brought against us and resulting in a finding of substantial legal liability could materially adversely
affect our business, financial condition or results of operations. In addition, such actions, even if resulting in a favorable
outcome to us, could result in significant reputational harm, which could seriously harm our business . In recent years, the
volume of claims and amount of damages claimed in litigation and regulatory proceedings against the financial services industry
in general have been increasing. The investment decisions we make in our asset management business and the activities of our
investment professionals (including in connection with portfolio companies and investment advisory activities) may subject us,
our funds and our funds’ portfolio companies to the risk of third - party litigation or regulatory proceedings arising from investor
dissatisfaction with the performance of those investment funds, alleged conflicts of interest, the suitability or manner of
distribution of our products, including to retail investors, the activities of our funds’ portfolio companies and a variety of other
claims. In addition, to the extent investors in our investment funds suffer losses resulting from fraud, gross negligence, willful



misconduct or other similar misconduct, investors may have remedies against us, our investment funds, our senior managing
directors or our affiliates under the federal securities law and / or state law. While the general partners and investment advisers to
our investment funds, including their directors, officers, other employees and affiliates, are generally indemnified to the fullest
extent permitted by law with respect to their conduct in connection with the management of the business and affairs of our
investment funds, such indemnity does not extend to actions determined to have involved fraud, gross negligence, willful
misconduct or other similar misconduct. The activities of our capital markets services business may also subject us to the risk of
liabilities to our clients and third parties, including our clients’ stockholders, under securities or other laws in connection with

transactions in which we participate. Any-private-tawsuits-See “ — Underwrltmg activitles by or-our fegu-}&tefy—aeﬁeﬂs
Jefeught—agarnst—capltal markets serv1ces busmess expose us an

rlsks us—wﬂﬂeh—eet&d—seﬂmas-l-y—hafm—eu%busrﬁe&s— [~ We depend toa large extent on our busmess relatlonshlps and our

reputation for integrity and high- caliber professional services to attract and retain investors and to pursue investment
opportunmes for our funds. As a result, alleganons by prlvate actors, regulators, or employees of improper conduct by private
s Ve o-Us , even 1f unfounded as well

could adversely 1mpact our relatlonshlps with clients and our fundralslng In recent years, there has been 1ncreased
activity on the part of certain activist and other organized groups, with respect to investments made by private funds.
Such groups have at times contacted and otherwise sought to engage with government and regulatory bodies and fund
investors, including public pension funds, on our funds’ investments , which has led may—be—mere—da-mag—rﬁg—to our-business
negative publicity than-that could harm our reputation te-ethertypes-ofbustnesses- The pervasiveness of social media and
the-nterneteoupled-with-inereased-public focus on the externalities of business activities ;could alse-lead to faster-and-wider
dissemination of amy-adverse pubhieity-or inaccurate information about us, making effeetive-remediation more difficult and
f&ft-her—magmfymg the-reputational risks— risk asseetated-with-negative-pableity-. 53-50 Employee misconduct could harm us
by impairing our ability to attract and retain clients and subjecting us to significant legal liability and reputational harm. Fraud,
deceptive practices or other misconduct at portfolio companies or service providers could similarly subject us to liability and
reputational damage and also harm performance. Our employees could engage in misconduct that adversely affects our business.
We are subject to a number of obligations and standards arising from our asset management business and our authority over the
assets managed by our asset management business. The violation of these obligations and standards by any of our employees
would adversely affect our clients and us. Our business often requires that we deal with confidential matters of great significance
to companies in which we may invest. If our employees were to improperly use or disclose confidential information, we could
suffer serious harm to our reputation, financial position and current and future business relationships. Detecting or deterring
employee misconduct is not always possible, and the extensive precautions we take to detect and prevent this activity may not
be effective in all cases. In addition, a prolonged period of remote work, such as the one experienced during the COVID- 19
pandemic, may require us to develop and implement additional precautions in order to detect and prevent employee misconduct.
Such additional precautions, which may include the implementation of security and other restrictions, may make our systems
more difficult and costly to operate and may not be effective in preventing employee misconduct in a remote work environment.
If one of our employees were to engage in misconduct or were to be accused of such misconduct, our business and our reputation
could be adversely affected. We are subject to U. S. and foreign anti- corruption and anti- bribery laws, including the U.
S. Foreign Corrupt Practices Act, as amended (“ FCPA ”), as well as anti- money laundering laws. [n recent years, the U.
S. Department of Justice and the SEC have devoted greater resources to enforcement of the Feretgn-CorruptPraetieesAet(=
F CPA —)— In addition, the U. K. has also slgnlﬂcantly expanded the reach of'its anti- bribery laws. Leoealjurisdtetions;-sueh-as

G aws—While we have policies and procedures designed to ensure strict
comphance by us and our personnel W1th the FCPA and other applicable laws , such policies and procedures may not be
effective in all instances to prevent violations. Any determination that we have violated the FCPA, the U. K. anti- bribery laws
or other applicable anti- corruption , anti- bribery, or anti- money laundering laws could subject us to, among other things,
civil and criminal penalties or material fines, profit disgorgement, injunctions on future conduct, securities litigation and a
general loss of investor confidence, any one of which could adversely affect our business prospects, financial position or the
price matketvakae-of our common stock. Furthermore fnaddition-, we may also be adversely affected if there is misconduct
by personnel of our funds’ portfolio companies or by such companies’ service providers. For example, financial fraud or other
deceptive practices at our funds’ portfolio companies, or failures by personnel at our funds’ portfolio companies to comply with
anti- corruption, anti- bribery, anti- money laundering, trade and economic sanctions , export controls , anti- harassment,
anti- discrimination or other legal and regulatory requirements, could subject us to, among other things, civil and criminal
penalties or material fines, profit disgorgement, injunctions on future conduct and securities litigation, and could also cause
significant reputational and business harm to us. Such misconduct may undermine our due diligence efforts with respect to such
portfolio companies and could negatively affect the valuations of the investments by our funds in such portfolio companies.
Losses to our funds and us could also result from misconduct or other actions by service providers, such as administrators,
consultants or other advisors, if such service providers improperly use or disclose confidential information, misappropriate
funds, or violate legal or regulatory obligations. Moreover radditior, we may face an increased risk of such misconduct to the
extent our investment in non- U. S. markets, particularly emerging markets, increases. 54-51 Another pandemic or global
health crisis like the COVID- 19 pandemic may adversely impact our performance and results of operations. From 2020
to 2022, in response to the COVID- 19 pandemic, many countries instituted quarantine restrictions and took other
measures to limit the spread of the virus. This resulted in labor shortages and disruption of supply chains and




contributed to prolonged disruption of the global economy. A widespread reoccurrence of another pandemic or global
health crisis could increase the possibility of periods of increased restrictions on business operations, which may
adversely impact our business, financial condition, results of operations, liquidity and prospects materially and
exacerbate many of the other risks discussed in this “ Risk Factors ” section. In the event of another pandemic or global
health crisis like the COVID- 19 pandemic, our funds’ portfolio companies may experience decreased revenues and
earnings, which may adversely impact our ability to realize value from such investments and in turn reduce our
performance revenues. Investments in certain sectors, including hospitality, location- based entertainment, retail, travel,
leisure and events, and in certain geographies, office and residential, could be particularly negatively impacted, as was
the case during the COVID- 19 pandemic. Our funds’ portfolio companies may also face increased credit and liquidity
risk due to volatility in financial markets, reduced revenue streams and limited access or higher cost of financing, which
may result in potential impairment of our or our funds’ investments. In addition, borrowers of loans, notes and other
credit instruments in our credit funds’ portfolios may be unable to meet their principal or interest payment obligations
or satisfy financial covenants, and tenants leasing real estate properties owned by our funds may not be able to pay rents
in a timely manner or at all, resulting in a decrease in value of our funds’ credit and real estate investments. In the event
of significant credit market contraction as a result of a pandemic or similar global health crisis, certain of our funds may
be limited in their ability to sell assets at attractive prices or in a timely manner in order to avoid losses and margin calls
from credit providers. In our liquid and semi- liquid vehicles, such a contraction could cause investors to seek liquidity in
the form of redemptions or repurchase of interests from our funds, adversely impacting management fees. Our
management fees may also be negatively impacted if we experience a decline in the pace of capital deployment or
fundraising. A pandemic or global health crisis may also pose enhanced operational risks. For example, our employees
may become sick or otherwise unable to perform their duties for an extended period, and extended public health
restrictions and remote working arrangements may impact employee morale, integration of new employees and
preservation of our culture. Remote working environments may also be less secure and more susceptible to hacking
attacks, including phishing and social engineering attempts. Moreover, our third- party service providers could be
impacted by an inability to perform due to pandemic- related restrictions or by failures of, or attacks on, their
technology platforms. Poor performance of our investment funds would cause a decline in our revenue, income and cash flow,
may obligate us to repay Performance Allocations previously paid to us, and could adversely affect our ability to raise capital
for future investment funds. In the event that any of our investment funds were to perform poorly, our revenue, income and cash
flow would decline because the value of our assets under management would decrease, which would result in a reduction in
management fees, and our investment returns would decrease, resulting in a reduction in the Performance Revenues we earn.
Moreover, we could experience losses on our investments of our own principal as a result of poor investment performance by
our investment funds. Furthermore, if, as a result of poor performance of later investments in a carry fund’ s life, the fund does
not achieve certain investment returns for the fund over its life, we will be obligated to repay the amount by which Performance
Allocations that were previously distributed to us exceed the amount to which the relevant general partner is ultimately entitled.
Similarly, certain of our vehicles’ terms require an offset of Performance Revenues related to past performance, often referred to
as a “ recoupment of loss carryforward . ” —If a recoupment of loss carryforward is triggered, including as a result of a
meaningful decline in the vehicles’ revenues following a period of strong performance, such offset would serve to reduce the
amount of future Performance Revenues to which we would be entitled in such vehicle. In the event that the offset is insufficient
for the vehicle to fully recoup such loss carryforward, we may be required to make a cash payment after a certain period. 52 In
addition, in most cases, the companies in which our investment funds invest will have indebtedness or equity securities, or may
be permitted to incur indebtedness or to issue equity securities, that rank senior to our investment, which may limit the ability of
our investment funds to influence a company’ s affairs and to take actions to protect their investments during periods of financial
distress or following an insolvency. Poor performance of our investment funds could make it more difficult for us to raise new
capital. Investors in funds might decline to invest in future investment funds we raise and investors in hedge funds or other
investment funds might withdraw their investments as a result of poor performance of the investment funds in which they are
invested. Investors and potential investors in our funds continually assess our investment funds’ performance, and our ability to
raise capital for existing and future investment funds and avoid excessive redemption levels will depend on our investment
funds’ continued satisfactory performance. Accordingly, poor fund performance may deter future investment in our funds and
thereby decrease the capital invested in our funds and ultimately, our management fee revenue. Alternatively, in the face of poor
fund performance, investors could demand lower fees or fee concessions for existing or future funds which would likewise
decrease our revenue. Furthermore faaddition-, from time to time, we may pursue new or different investment strategies and
expand into geographic markets and businesses that may not perform as expected and result in poor performance by us and our
investment funds. In addition to the risk of poor performance, such activity may subject us to a number of risks and
uncertainties, including risks associated with (a) the possibility that we have insufficient expertise to engage in such activities
profitably or without incurring inappropriate amounts of risk, (b) the diversion of management’ s attention from our core
businesses, (c) known or unknown contingent liabilities, which could result in unforeseen losses for us and our funds, (d) the

ry requirements arrangements-and-the

i -59-The historical returns attributable to our funds should not be considered as indicative of the future results of our
funds or of our future results or of any returns expected on an investment in common stock.The historical and potential future
returns of the investment funds that we manage are not directly linked to returns on our common stock.Therefore,any continued

positive performance of the investment funds that we manage will not necessarily result in positive returns on an investment in



our common stock.However,poor performance of the investment funds that we manage would cause a decline in our revenue
from such investment funds,and would therefore have a negative effect on our performance and in all likelihood the returns on
an investment in our common stock.Moreover,with respect to the historical returns of our investment funds:* we may create new
funds in the future that reflect a different asset mix and different investment strategies (including funds whose management fees
represent a more significant proportion of the fees than has historically been the case),as well as a varied geographic and
industry exposure as compared to our present funds,and any such new funds could have different returns from our existing or
previous funds,e the rates of returns of our carry funds reflect unrealized gains as of the applicable measurement date that may
never be realized,which may adversely affect the ultimate value realized from those funds’ investments,* competition for
investment opportunities resulting from,among other things,the increased amount of capital invested in alternative investment
funds continues to increase,* our investment funds’ returns in some years benefited from investment opportunities and general
market conditions that may not repeat themselves,our current or future investment funds might not be able to avail themselves of
comparable investment opportunities or market conditions,and the circumstances under which our current or future funds may
make future investments may differ significantly from those conditions prevailing in the past, 53 « newly established funds may
generate lower returns during the period in which they initially deploy their capital ;-and ¢ the rates of return reflect our
historical cost structure,which may vary in the future due to various factors enumerated elsewhere in this report and other factors
beyond our control,including changes in laws.The future internal rate of return for any current or future fund may vary
considerably from the historical internal rate of return generated by any particular fund,or for our funds as a whole.In
addition,future returns will be affected by the applicable risks described elsewhere in this Annual Report on Form 10-
Kincluding risks of the industries and businesses in which a particular fund invests . Certain policies and procedures
implemented to mitigate potential conflicts of interest and address certain regulatory requirements may reduce the synergies
across our various businesses. Because of our various asset management businesses and our capital markets services business,
we will be subject to a number of actual and potential conflicts of interest and subject to greater regulatory oversight and more
legal and contractual restrictions than that to which we would otherwise be subject if we had just one line of business. To
mitigate these conflicts and address regulatory, legal and contractual requirements across our various businesses, we have
implemented certain policies and procedures (for example, information walls) that may $5-reduce the positive synergies that we
cultivate across these businesses for purposes of identifying and managing attractive investments. For example, certain
regulatory requirements require us to restrict access by certain personnel in our funds to information about certain transactions or
investments being considered or made by those funds. In addition, we may come into possession of confidential or material non-
public information with respect to issuers in which we may be considering making an investment or issuers in which our
affiliates may hold an interest. As a consequence of such policies and procedures, we may be precluded from providing such
information or other ideas to our other businesses even where it might be of benefit to them. Our failure to deal appropriately
with conflicts of interest in our investment business could damage our reputation and adversely affect our businesses. As we
have expanded , and as-we-continue to expand , the number and scope of our businesses, we increasingly confront potential
conflicts of interest relating to our funds’ investment activities. Investment manager conflicts of interest continue to be a
significant area of focus for regulators and the media. Because of our size and the variety of businesses and investment strategies
that we pursue, we may face a higher degree of scrutiny compared with investment managers that are smaller or focus on fewer
asset classes. Certain of our funds may have overlapping investment objectives, including funds that have different fee structures
and / or investment strategies that are more narrowly focused. Potential conflicts may arise with respect to allocation of
investment opportunities among us, our funds and our affiliates, including to the extent that the fund documents do not mandate
a specific investment allocation. For example, we may allocate an investment opportunity that is appropriate for two or more
investment funds in a manner that excludes one or more funds or results in a disproportionate allocation based on factors or
criteria that we determine, such as sourcing of the transaction, specific nature of the investment or size and type of the
investment, among other factors. We may also decide to provide a co- investment opportunity to certain investors in lieu of
allocating more a-pieee-of the-that investment to our funds. Moreover Hraddition, the challenge of allocating investment
opportunities to certain funds may be exacerbated as we expand our business to include more lines of business, including more
public vehicles. Allocating investment opportunities appropriately frequently involves significant and subjective judgments. The
risk that fund investors or regulators could challenge allocation decisions as inconsistent with our obligations under applicable
law, governing fund agreements or our own policies cannot be eliminated. In addition, the perception of non- compliance with
such requirements or policies could harm our reputation with fund investors. 54 We may also cause different funds to invest in a
single portfolio company, for example where the fund that made an initial investment no longer has capital available to invest.
We may also cause different funds that we manage to purchase different classes of securities in the same portfolio company. For
example, one of our CLO funds could acquire a debt security issued by the same company in which one of our private equity
funds owns common equity securities. A direct conflict of interest could arise between the debt holders and the equity holders if
such a company were to develop insolvency concerns, and we would have to carefully manage that conflict. A decision to
acquire material non- public information about a company while pursuing an investment opportunity for a particular fund gives
rise to a potential conflict of interest when it results in our having to restrict the ability of other funds to take any action with
respect to that company. Our affiliates or portfolio companies may be service providers or counterparties to our funds or
portfolio companies and receive fees or other compensation for services that are not shared with our fund investors. In such
instances, we may be incentivized to cause our funds or portfolio companies to purchase such services from our affiliates or
portfolio companies rather than an unaffiliated service provider despite the fact that a third - party service provider could
potentially provide higher quality services or offer them at a lower cost. In addition, conflicts of interest may exist in the
valuation of our investments, as well as the personal trading of employees and the allocation of fees and expenses among us, our
funds and their portfolio companies, and our affiliates. Lastly, in certain, infrequent instances we may purchase an investment



alongside one of our investment funds or sell an investment to one of our investment funds and conflicts may arise in respect of
the allocation, pricing and timing of such investments and the ultimate disposition of such investments. A failure to
appropriately deal with these, among other, conflicts, could negatively impact our reputation and ability to raise additional funds
or result in potential litigation or regulatory action against us. Further, any-steps-taken-rules recently issued by the SEC and
other measures it takes to preclude or limit certain conflicts of interest may make it more difficult for our funds to pursue
transactions that may otherwise be attractive to the fund and its investors, which may adversely impact fund performance.
Conflicts of interest may arise in our allocation of co- investment opportunities. Potential conflicts will arise with respect to our
decisions regarding how to allocate co- investment opportunities among investors and the terms of any such co- investments. As
a general matter, our allocation of co- investment opportunities is within our discretion and there can be no assurance that co-
investment opportunities of any particular type or amount will become available to any of our investors. We may take into
account a variety of factors and considerations we deem relevant in allocating co- investment opportunities, including, without
limitation, whether a potential co- investor has expressed an interest in evaluating co- investment opportunities, our assessment
of a potential co- investor’ s ability to invest an amount of capital that fits the needs of the investment and our assessment of a
potential co- investor’ s ability to commit to a co- investment opportunity within the required timeframe of the particular
transaction. Our fund documents typically do not mandate specific allocations with respect to co- investments. The investment
advisers of our funds may have an incentive to provide potential co- investment opportunities to certain investors in lieu of
others and / or in lieu of an allocation to our funds, including, for example, as part of an investor’ s overall strategic relationship
with us, or if such allocations are expected to generate relatively greater fees or Performance Allocations to us than would arise
if such co- investment opportunities were allocated otherwise. Co- investment arrangements may be structured through one or
more of our investment vehicles, and in such circumstances co- investors will generally bear the costs and expenses thereof
(which may lead to conflicts of interest regarding the allocation of costs and expenses between such co- investors and investors
in our funds). The terms of any such existing and future co- investment vehicles may differ materially, and in some instances
may be more favorable to us, than the terms of certain of our funds or prior co- investment vehicles, and such different terms
may create an incentive for us to allocate a greater or lesser percentage of an investment opportunity to such co- investment
vehicles. There can be no assurance that any conflicts of interest will be resolved in favor of any particular investment funds or
investors (including any applicable co- investors). As with our investment allocation decisions generally, there is a risk that
regulators and / or investors could challenge our allocations of co- investment opportunities or fees and expenses. 55
Valuation methodologies for certain assets in our funds can be subject to a significant degree of subjectivity and judgment, and
the fair value of assets established pursuant to such methodologies may never be realized, which could result in significant
losses for our funds and the reduction of Management Fees and / or Performance Revenues. Our investment funds make
investments in illiquid investments or financial instruments for which there is little, if any, market activity. We determine the
value of such investments and financial instruments on at least a quarterly basis based on the fair value of such investments as
determined in accordance with GAAP. The fair value of such investments and financial instruments is generally determined
using a primary methodology and corroborated by a secondary methodology. Methodologies are used on a consistent basis and
described in Blackstone” s and the investment funds’ valuation policies and governing agreements . The determination of fair
value using these methodologies takes into consideration a range of factors including, but not limited to, the price at which the
investment was acquired, the nature of the investment, local market conditions, trading values on public exchanges for
comparable securities, current and projected operating performance and financing transactions subsequent to the acquisition of
the investment. These valuation methodologies involve a significant degree of subjective management judgment. For example,
as to investments that we share with another sponsor, we may apply a different valuation methodology or factors er derive a
different value than the-such other sponsor on the same investment. In addition, the valuations of our private investments may at
times differ significantly from the valuations of publicly traded companies in similar sectors or with similar business models. 57
For example, valuations of our private investments do not have an observable market price and may take into account certain
long- term financial projections or estimates , including those prepared by the management of a portfolio company or other
investment. Such projections or estimates may not materialize and arc based on significant judgments and assumptions at the
time they are developed and may not be available to the public. Valuations of publicly traded companies, on the other hand, are
based on the observable price in the reference market which are generally subject to a higher degree of market volatility. These
differences , and the potential exercise of our subjective judgment, might cause some investors and / or regulators to question
our valuations or methodologies . fi-additien-There can be no assurance that our policies will address all necessary
valuation factors or completely eliminate potential conflicts of interest in such determinations. The SEC continues to
focus on issues related to valuation of private funds, including consistent application of the methodology, disclosure, and
conflicts of interest, in its enforcement, examination, and rulemaking activities. Further , variation in the underlying
assumptions, estimates, methodologies and / or judgments we use in the determination of the value of certain investments and
financial instruments could potentially produce materially different results . Valuation methodologies may also change from
time to time . See “ Part II. Item 7. Management’ s Discussion and Analysis of Financial Condition and Results of Operation —
Critical Accounting Policies ” for an overview of our fair value policy and the significant judgment required in the application
thereof. Because there is significant uncertainty in the valuation of, or in the stability of the value of illiquid investments, the fair
values of such investments as reflected in an investment fund’ s net asset value do not necessarily reflect the prices that would
actually be obtained by us on behalf of the investment fund when such investments are realized. Realizations at values lower
than the values at which investments have been reflected in prior fund net asset values would result in reduced gains or losses
for the applicable fund, a decline in certain asset management fees and the reduction in potential Performance Revenues.
Changes in values of investments from quarter to quarter may result in volatility in our investment funds’ net asset value, our
investment in, or fees from, those funds and the results of operations and cash flow that we report from period to period. Further,



a situation where asset values turn out to be materially different than values reflected in prior fund net asset values could cause
investors to lose confidence in us, which would in turn result in dlfﬁculty in raising addmonal funds or redemptlonq from funds
where 1nve§t0r€ hold redemptlon rights. ; atea ;

use of borrowmgs to finance our business exposes us to risks. We use borrowings to finance our buqlne% operations as a pubhc
company. We have numerous outstanding notes with various maturity dates as well as a revolving credit facility that matures on
Jane-3-December 15 , 20272028 . See “ Part II. Item 7. Management’ s Discussion and Analysis of Financial Condition and
Results of Operations — Liquidity and Capital Resources — Sources and Uses of Liquidity ” for further information regarding
our outstanding borrowings. As borrowings under the credit facility and our outstanding notes mature, we will be required to
refinance or repay such borrowings. In order to do so, we may enter into a new facility or issue new notes, each of which could
result in higher borrowing costs. We may also issue equity, which would dilute existing stockholders. Further, we may choose
to repay such borrowings using cash on hand, cash provided by our continuing operations or cash from the sale of our assets,
each of which could reduce the amount of cash available to facilitate the growth and expansion $8-of our businesses, make
repurehase-repurchases under our share repurchase program and pay dividends to our stockholders, operating expenses and
other obligations as they arise. In order to obtain new borrowings, or to extend or refinance existing borrowings, we are
dependent on the willingness and ability of financial institutions such as global banks to extend credit to us on favorable terms
or at all, and on our ability to access the debt and equity capital markets, which can be volatile. There is no guarantee that such
financial institutions will continue to extend credit to us or that we will be able to access the capital markets to obtain new
borrowings or refinance existing borrowings when they mature. In addition, the use of leverage to finance our business exposes
us to the types of risk described in “ — Dependence on significant leverage in investments by our funds could adversely affect
our ability to achieve attractive rates of return on those investments. ”” 57 Interest rates on our and our funds...... in which a
particular fund invests. Dependence on significant leverage in investments by our funds could adversely affect our ability to
achieve attractive rates of return on those investments. Many of our funds’ investments rely heavily on the use of leverage, and
our ability to achieve attractive rates of return on investments will depend on our ability to access sufficient sources of
indebtedness at attractive rates. For example, in many private equity and real estate investments, indebtedness may constitute as
much as 70 % or more of a portfolio company’ s or real estate asset’ s total debt and equity capitalization, including debt that
may be incurred in connection with the investment. The absence of available sources of sufficient senior debt financing for
extended perlodq of time could therefore materially and adversely affect our prlvate equity and real estate businesses —In

interest expense could make it more costly to use debt financing for our acqumtlom or otherwme have an adverse impact on the
cost structure of our transactions, and could therefore adversely affect the returns on our funds’ investments. See “ — Changes
in U. S. and foreign taxation of businesses and other tax laws, regulations or treaties or an adverse interpretation of these items
by tax authorities could adversely affect us, including by adversely impacting our effective tax rate and tax liability. ” In
addition, an increase in either the general levels of interest rates or in the risk spread demanded by sources of indebtedness
would make it more expensive to finance those businesses’ investments. See “ — High interest rates and challenging debt
market conditions have negatively impacted and could continue to ncgatively impact the values of certain assets or
investments and the ability of our funds and their portfolio companies to access the capital markets en-attraetive-terms-, which
could adversely affect investment and realization opportunities, lead to lower- yielding investments and potentially decrease our
net income. ” Investments in highly leveraged entities are inherently more sensitive to declines in revenues, increases in
expenses and interest rates and adverse economic, market and industry developments. The incurrence of a significant amount of
indebtedness by an entity could, among other things: ¢ give rise to an obligation to make mandatory pre- payments of debt using
excess cash flow, which might limit the entity’ s ability to respond to changing industry conditions to the extent additional cash
is needed for the response, to make unplanned but necessary capital expenditures or to take advantage of growth opportunities,
limit the entity’ s ability to adjust to changing market conditions, thereby placing it at a competitive disadvantage compared to
its competitors who have relatively less debt, ¢ allow even moderate reductions in operating cash flow to render it unable to



service its indebtedness, leading to a bankruptcy or other reorganization of the entity and a loss of part or all of the equity
investment in it, * limit the entity’ s ability to engage in strategic acquisitions that might be necessary to generate attractive
returns or further growth s-and ¢ limit the entity’ s ability to obtain additional financing or increase the cost of obtaining such
financing, including for capital expenditureq working capital or general corporate purposes. As a result, the risk of loss
as%omated with a leveraged entlty is generally greater than for companle% Wrth comparatrvely less debt Fefex&mp-}e—maﬁy

portfoho investments reach the p01nt When debt incurred to ﬁnance those investments matures in significant amount% and must
be either repaid or refinanced, those investments may materially suffer if they have generated insufficient cash flow to repay
maturing debt and there is insufficient capacity and availability in the financing markets to permit them to refinance maturing
debt on satisfactory terms, or at all. If a limited availability of financing for such purposes were to persist for an extended period
of time, when 6+-significant amounts of the debt incurred to finance our private equity and real estate funds’ existing portfolio
investments came due, these funds could be materially and adversely affected. 58 Many of the hedge funds in which our funds
of hedge funds invest ane-, our credit- focused funds ;-and or CLOs, may choose to use leverage as part of their respective
investment programs and regularly borrow a substantial amount of their capital. The use of leverage poses a significant degree of
risk and enhances the possibility of a significant loss in the value of the investment portfolio. A fund may borrow money from
time to time to purchase or carry securities or may enter into derivative transactions (such as total return swaps) with
counterparties that have embedded leverage. The interest expense and other costs incurred in connection with such borrowing
may not be recovered by appreciation in the securities purchased or carried and will be lost — and the timing and magnitude of
such losses may be accelerated or exacerbated — in the event of a decline in the market value of such securities. Gains realized
with borrowed funds may cause the fund’ s net asset value to increase at a faster rate than would be the case without
borrowings. However, if investment results fail to cover the cost of borrowings, the fund’ s net asset value could also decrease
faster than if there had been no borrowings. Any of the foregoing circumstances could have a material adverse effect on our
financial condition, results of operations and cash flow. The due diligence process that we undertake in connection with
investments by our investment funds may not reveal all facts and issues that may be relevant in connection with an investment.
When evaluating a potential business or asset for investment, we conduct due diligence that we deem reasonable and
appropriate based on the facts and circumstances applicable to such investment. When conducting due diligence, we may be
required to evaluate important and complex issues, including but not limited to those related to business, financial, credit risk,
tax, accounting, ESG, legal and regulatory and macroeconomic trends. With respect to ESG, the nature and scope of our
diligence will vary based on the investment, but may include a review of, among other things: energy management, air and
water pollution, land contamination, dtversity-human capital management , human rights, employee health and safety,
accounting standards and bribery and corruption. Selecting and evaluating ESG-such factors is subjective by nature, and there is
no guarantee that the criteria utilized or judgment exercised by Blackstone or a third- party ESG-specialist (if any) will reflect
the behefs;valuesrinternat-policies or preferred practices of any particular investor or align with the behefs;values-or-preferred
practices of other asset managers or with market trends. The materiality of ESG-various risks and #mpaets— impact of such
risks on an individual potential investment or portfolio as a whole depend on many factors, including the relevant industry,
eountry;-geography and asset class and the nature of the investment styte-. Outside consultants, legal advisers, accountants and
investment banks may be involved in the due diligence process in varying degrees depending on the type of investment. The due
diligence investigation that we will carry out with respect to any investment opportunity may not reveal or highlight all relevant
facts (including fraud) or risks that may be necessary or helpful in evaluating such investment opportunity and we may not
identify or foresee future developments that could have a material adverse effect on an investment, including, for example,
potential factors, such as technological disruption of a specific company or asset, or an entire industry. Further, some matters
covered by our diligence, such as ESG, are continuously evolving and we may not accurately or fully anticipate such evolution.
The Ferinstanee; ourESG-framework dees-we may use to evaluate certain dlllgence cons1derat10ns may not repre%ent a
unrverqally reeognlzed %tandard for assesqlng E—SG—such Conqrderatrons 3

ameﬂdﬁieﬁfs—uﬁder—AlF MD fequ-rre—requlres us to 1dent1fy, measure, manage and monitor iu@tarnabrhty rrsk% relevant to the
funds managed by our EU AIFMs and take into account sustainability risks when performing investment due diligence. Such
requirements may make our funds less attractive to investors, and any non- compliance with such requirements may subject us to
regulatory action. In addition, when conducting due diligence on investments, including with respect to investments made by our
funds of hedge funds in third - party hedge funds, we rely on the resources available to us and information supplied by third
parties, including information provided by the target of the investment (or, in the case of investments in a third - party hedge
fund, 62-information provided by such hedge fund or its service providers). The information we receive from third parties may
not be accurate or complete and therefore we may not have all the relevant facts and information necessary to properly assess
and monitor our funds’ investment . 59 We may be unable to consummate or successfully integrate development
opportunities, acquisitions or joint ventures that we pursue. We may from time to time seek to engage in selective
development or acquisition of asset management businesses or other businesses complementary to our business where we
think we can add substantial value or generate substantial returns. We may not be able to identify or consummate such
opportunities, including due to competition for such opportunities, our ability to accurately value such opportunities and
the need to negotiate acceptable terms, and obtain requisite approvals and licenses from the relevant governmental
authorities, for such opportunities. Moreover, even if we are able to identify and successfully complete an acquisition, we
may encounter unexpected difficulties or incur unexpected costs associated with integrating and overseeing the



operations of the new businesses . We and our affiliates from time to time are required to report specified dealings or
transactions involving Iran or other sanctioned individuals or entities. The Iran Threat Reduction and Syria Human Rights Act of
2012 (*“ ITRA ) requires companies subject to SEC reporting obligations under Section 13 of the Exchange Act to disclose in
their periodic reports specified dealings or transactions involving Iran or other individuals and entities targeted by certain OFAC
sanctions, including, by way of example, the Russian Federal Security Service, engaged in by the reporting company or any of
its affiliates during the period covered by the relevant periodic report. In some cases, ITRA requires companies to disclose these
types of transactions even if they were permissible under U. S. law. Companies that currently may be or may have been at the
time considered our affiliates have from time to time publicly filed and / or provided to us the disclosures reproduced on Exhibit
99. 1 of our Quarterly Reports as well as Exhibit 99. 1 of this annual report, which disclosure is hereby incorporated by
reference herein. We do not independently verify or participate in the preparation of these disclosures. We are required to
separately file with the SEC a notice when such activities have been disclosed in this report, and the SEC is required to post such
notice of disclosure on its website and send the report to the President and certain U. S. Congressional committees. The
President thereafter is required to initiate an investigation and, within 180 days of initiating such an investigation, determine
whether sanctions should be imposed. Disclosure of such activity, even if such activity is not subject to sanctions under
applicable law, and any sanctions actually imposed on us or our affiliates as a result of these activities, could harm our
reputation and have a negative impact on our business, and any failure to disclose any such activities as required could
additionally result in fines or penalties. Our asset management activities involve investments in relatively illiquid assets, and we
may fail to realize any profits from these activities for a considerable period of time. Many of our investment funds invest in
securities that are not publicly traded. In many cases, our investment funds may be prohibited by contract or by applicable
securities laws from selling such securities for a period of time. Our investment funds will generally not be able to sell these
securities publicly unless their sale is registered under applicable securities laws, or unless an exemption from such registration
is available. The ability of many of our investment funds, particularly our private equity funds, to dispose of investments is
heavily dependent on the public equity markets. For example, the ability to realize any value from an investment may depend
upon the ability to complete an initial public offering of the portfolio company in which such investment is held. Even if the
securities are publicly traded, large holdings of securities can often be disposed of only over a substantial length of time,
exposing the investment returns to risks of downward movement in market prices during the intended disposition period.
Moreover, because the investment strategy of many of our funds, particularly our private equity and real estate funds, often
entails our having representation on our funds’ public portfolio company boards, our funds may be restricted in their ability to
effect such sales during certain time periods. Accordingly, under certain conditions, our investment funds may be forced to
either sell securities at lower prices than they had expected to realize or defer — potentially for a considerable period of time —
sales that they had planned to make. We make investments in companies that are based outside of the United States, which may
expose us to additional risks not typically associated with investing in companies that are based in the United States. Many of
our investment funds generally-invest a significant portion of their assets in the equity, debt, loans or other securities of issuers
located outside the United States. International investments have increased and we expect will continue to increase as a
proportion of certain of our funds’ portfolios in the future. Investments in non- U. S. securities involve certain factors not
typically associated with investing in U. S. securities, including risks relating to: 63-* currency exchange matters, including
fluctuations in currency exchange rates and costs associated with conversion of investment principal and income from one
currency into another, ¢ less developed or efficient financial markets than in the United States, which may lead to potential price
volatility and relative illiquidity, * the absence of uniform accounting, auditing and financial reporting standards, practices and
disclosure requirements and less government supervision and regulation, « changes in laws or clarifications to existing laws that
could impact our tax treaty positions, which could adversely impact the returns on our investments, * a less developed legal or
regulatory environment, differences in the legal and regulatory environment or enhanced legal and regulatory compliance, ¢
heightened exposure to corruption risk in certain non- U. S. markets, ¢ political hostility to investments by foreign or private
equity investors, * reliance on a more limited number of commodity inputs, service providers and / or distribution mechanisms, ¢
more volatile or challenging market or economic conditions, including higher rates of inflation, * higher transaction costs, *
difficulty in enforcing contractual obligations, « fewer investor protections and less publicly available information about 1
respeetofcompanies rron—U—S—markets-, * certain economic and political risks, including potential exchange control
regulations and restrictions on our non- U. S. investments and repatriation of profits on investments or of capital invested, the
risks of war, terrorist attacks, political, economic or social instability, the possibility of expropriation or confiscatory taxation
and adverse economic and political developments ;-and ¢ the possible imposition of non- U. S. taxes or withholding on income
and gains recognized with respect to such securities. In addition, investments in companies that are based outside of the United
States may be negatively impacted by restrictions on international trade or the recent or potential further imposition of tariffs.
See “ — Trade negotiations and related government actions may create regulatory uncertainty for our funds’ portfolio
compames and our investment strategles and adversely affect the proﬁtablhty of our funds portfollo compames 761 Thefe—ea-n

eem&mes—er—t-he—ret&fﬂs-ffem—&leseﬂassets—We may not have sufﬁc1ent cash to pay back « clawback ” Obllgatlons if and When
they are triggered under the governing agreements with our investors. In certain circumstances, at the end of the life of a carry
fund (and earlier with respect to certain of our funds), we may be obligated to repay the amount by which Performance
Allocations that were previously distributed to us exceed the amounts to which the relevant general partner is ultimately entitled
on an after- tax basis. This includes situations in which the general partner receives in excess of the relevant Performance
Allocations applicable to the fund as applied to the fund’ s cumulative net profits over the life of the fund or, in some cases, the
fund has not achieved investment returns that exceed the preferred return threshold. This obligation is known as a *“ clawback ”
obligation and is an obligation of any person who received such Performance Allocations, including us and other participants in



our Performance Allocations plans. Although a portion of any dividends by us to our stockholders may include any Performance
Allocations received by us, we do not intend to seek fulfillment of any clawback €4-obligation by seeking to have our
stockholders return any portion of such dividends attributable to Performance Allocations associated with any clawback
obligation. To the extent we are required to fulfill a clawback obligation, however, our board of directors may determine to
decrease the amount of our dividends to our stockholders. The clawback obligation operates with respect to a given carry fund’ s
own net investment performance only and performance of other funds are not netted for determining this contingent obligation.
Adverse economic conditions may increase the likelihood that one or more of our carry funds may be subject to clawback
obligations. To the extent one or more clawback obligations were to occur for any one or more carry funds, we might not have
available cash at the time such clawback obligation is triggered to repay the Performance Allocations and satisfy such
obligation. If we were unable to repay such Performance Allocations, we would be in breach of the governing agreements with
our investors and could be subject to liability. Moreover, although a clawback obligation is several, the governing agreements of
most of our funds provide that to the extent another recipient of Performance Allocations (such as a current or former employee)
does not fund his or her respective share, then we and our employees who participate in such Performance Allocations plans
may have to fund additional amounts (generally an additional 50- 70 % beyond our pro- rata share of such obligations) beyond
what we actually received in Performance Allocations ;. althetgh-Although we retain the right to pursue any remedies that we
have under such governing agreements against those Performance Allocations recipients who fail to fund their obligations , we
may not be successful in recoverlng such amounts . Inveqtorq in a number of our vehicles —me{udh&g—emehedge—fuﬂds—aﬁd

d d-perp al-vehtelessmay Wrthdraw their investments , and investors in these-certain

cause separ&te{y—maﬁaged-aeeetmfs—may—pefmﬁ—the dlssolutlon

such vehicles aeeotnt—astly-, which v o ; dsha o :
-fuﬂds—te—be—d-tsse-l—ved—&&y—e-ﬁt-hese—eveﬁfs—would lead toa decrea%e in our revenues —wh-teh—eet&d—be—aibs’f&n&a-l- We have a

number of vehicles that permit investors in such vehicles to withdraw their investments and / or terminate our management of
such capital, as applicable and in certain cases, subject to certain limitations. Investors in our hedge funds may generally redeem
their investments on a periodic basis following, in certain cases, the expiration of a specified period of time when capital may
not be withdrawn, subject to the applicable fund’ s specific redemption provisions. In addition, in certain other open- ended and /
or perpetual capital vehicles, including eere-real-estate;-certain real-estate-debtfunds-of our investment vehicles that are
available to individual investors , such as BREIT and-, BCRED and BXPE ., investors may request redemptions or
repurchases of their interests on a periodic basis, subject to certain limitations . During periods of market volatility, investor
subscriptions to such vehicles are likely to be reduced, and investor redemption or repurchase requests are likely to be
elevated, which may negatively impact the fees we earn from such vehlcles Ina dechnrng market our hqurd or semi- hqurd
Vehrcle% have and may continue to 62 experrence declines i in Value which ;

calls and forced @elhng of assets. Addrﬁeﬁal—faeferﬁhat-eet&d—feﬁdt—m—mvesters-lnvestors leaving-our-funds-inelade-may also
seek to redeem their interests due to changes in interest rates that make other investments more attractive, ehanges-inor
rebalancing of their due-to-investors—asset alloeationrallocations pettey-, changes in investor perception regarding-otrfoets-of

us and or-our reputatlon ahgme&t—ef—mterest— unhapprneeq with a fund’ s per formance or investment strategy, eha-nges—m—ettf

appropriate and permissible under a Vehrcle s constituent documents, we have prevrouqu and may in the future limit or prorate
redemptions or repurcha%eq in such vehicle for a period of time. This may subject us to reputational harm, make such vehicles
less attractive to investors in the future and negatrvely 1mpact future %uchrrptroni to such vehicles. This could have a material
adverse effect on : y paet-the revenues we derive from such
vehicles. For example, market volatlllty drove a materlal increase in BREIT repurchase requests beginning in late 2022,
and pursuant to the terms of the vehicle, BREIT began to prorate such requests beginning in November 2022. BREIT
inflows also materlally declined after proratlon was announced which led to net outflows in BREIT. The inclusion of

redemption features in investment ourhedgefunds-or

ﬁt-heieepeﬂ—eﬂded-er—pefpe’éual-e&pﬁal—vehrcles creates helghtened risk of operational error, including with respect to the
calculation of net asset values, which could expose us to increased risk of litigation have-a-material-adverse-effeetonour

busittess-, regulatory action reventues;netineome-and eash-flows-reputational damage . 65-In addition, we currently manage a
significant portion of investor assets through separately managed accounts whereby we earn management and / or incentive
fees, and we intend to continue to seek additional separately managed account mandates. The investment management
agreements we enter into in connection with managing separately managed accounts on behalf of certain clients may be
terminated by such clients on as little as 30 days’ prior written notice. In addition, the boards of directors of the investment
management companies we manage could terminate our advisory engagement of those companies, on as little as 30 days’ prior
written notice. In the case of any such terminations, the management and incentive fees we earn in connection with managing
such account or company would immediately cease, which Could result in a qrgnlﬁcant adver%e impact on our revenues. The
governing agreementq of -rﬂest—many of our investment fund% 0

ﬁﬁﬂefe—speetﬁed—mvestefs)—prowde that, iubject to Certarn COI]dlthl’N thrrd party investors in tho%e funds have the rlght to
remove the general partner of the fund or to accelerate the termination date of the investment fund without cause by a majority
or supermajority vote, resulting in a reduction in management fees we would earn from such investment funds and a significant



reduction in the amounts of Performance Revenues from those funds. Performance Revenues could be significantly reduced as a
result of our inability to maximize the value of investments by an investment fund during the liquidation process or in the event
of the triggering of a *“ clawback ” obligation or a recoupment of loss carry forward amounts. In addition, the governing
agreements of our investment funds provide that in the event certain *“ key persons ” in our investment funds do not meet
specified time commitments with regard to managing the fund, then investors in certain funds have the right to vote to terminate
the investment period by a specified percentage (including, in certain cases, a simple majority) vote in accordance with specified
procedures, accelerate the withdrawal of their capital on an investor- by- investor basis, or the fund’ s investment period will
automatically terminate and a specified percentage (including, in certain cases, a simple majority) vote of investors is required to
restart it. In addition, the governing agreements of some of our investment funds provide that investors have the right to
terminate, for any reason, the investment period by a vote of 75 % of the investors in such fund. In addition to having a
significant negative impact on our revenue, net income and cash flow, the occurrence of such an event with respect to any of our
investment funds would likely result in significant reputational damage to us. In addition, because al-efour investment funds
have advisers that are registered under the Advisers Act, an “ assignment ” of the management agreements of al-efour
investment funds (which may be deemed to occur in the event these advisers were to experience a change of control) would
generally be prohibited without consent of the 63 investment fund, which may require investor consent. We cannot be certain
that consents required for assignments of our investment management agreements will be obtained if a change of control occurs,
which could result in the termination of such agreements and the corresponding loss of revenue . [n addition, with respect to
our 1940 Act registered funds, the continuance of cach investment fund’ s investment management agreement generally must
be approved annually by the fund’ s board of directors, including independent members of such #vestment-fund’ s board of
directors and, in certain cases, by its stockholders, as required by law. Termination of these agreements would cause us to lose
the fees we earn from such investment funds. Third - party investors in our investment funds with commitment- based structures
may not satisfy their contractual obligation to fund capital calls when requested by us, which could adversely affect a fund’ s
operations and performance. Investors in all of our carry funds (and certain of our hedge funds) make capital commitments to
those funds that we are entitled to call from those investors at any time during prescribed periods. We depend on investors
fulfilling their commitments when we call capital from them in order for those funds to consummate investments and otherwise
pay their obligations (for example, management fees) when due. A default by an investor may also limit a fund’ s availability to
incur borrowings and avail itself of what would otherwise have been available credit. We have not had investors default on fat
te-henor-capital calls to any meaningful extent. Any investor that did not fund a capital call would generally be subject to several
possible penalties, including having a significant amount of its existing investment forfeited in that fund. However, the impact of
the forfeiture penalty is directly correlated to 66-the amount of capital previously invested by the investor in the fund and if an
investor has invested little or no capltal for instance early in the life of the fund, then the forfeiture penalty may not be as
meanmgful Third - party investors in carry private-equity;real-estate-and-venture-eapttal-funds typically use distributions from
prior investments to meet future capital calls. In cases where valuations of investors’ existing investments fall and the pace of
distributions slows, investors may be unable to make new commitments to third - party managed investment funds such as those
advised by us. If investors were to fail to satisfy a significant amount of capital calls for any particular fund or funds, the
operation and performance of those funds could be materially and adversely affected. Risk management activities may adversely
affect the return on our funds’ investments. When managing our exposure to market risks, we may (on our own behalf or on
behalf of our funds) from time to time use forward contracts, options, swaps, caps, collars and floors or pursue other strategies or
use other forms of derivative instruments to limit our exposure to changes in the relative values of investments that may result
from market developments, including changes in prevailing interest rates, currency exchange rates and commodity prices. The
use of derivative financial instruments and other risk management strategies may not be properly designed to hedge,
manage or otherwise reduce the risks we have identified. In addition, we may not be able to identify, or may not have
fully identified, all applicable material market risks to which we are exposed. We may also choose not to hedge, in whole
or in part, any of the risks that have been identified. The success of any hedging or other derivatives transactions generally
will depend on our ability to correctly predict market changes, the degree of correlation between price movements of a
derivative instrument, the position being hedged, the creditworthiness of the counterparty and other factors , some of which
may be beyond our ability to hedge . As a result, while we may enter into a transaction in order to reduce our exposure to
market risks, the transaetion-unintended market changes may result in poorer overall investment performance than if it had not
been executed. Such transactions may also limit the opportunity for gain if the value of a hedged position increases. While such
hedging arrangements may reduce certain risks, such arrangements themselves may entail certain other risks. These
arrangements may require the posting of cash collateral at a time when a fund has insufficient cash or illiquid assets such that the
posting of the cash is either impossible or requires the sale of assets at prices that do not reflect their underlying value. In
addition, if our derivative counterparties or clearinghouses fail to meet their obligations with respect to the posting of
cash collateral, our efforts to mitigate certain risks may be ineffective. Morcover, these hedging arrangements may generate
significant transaction costs, including potential tax costs, that reduce the returns generated by a fund. 64 Finally , the
regulation of derivatives and commodity interest transactions in the United States and other countries is a rapidly
changing area of law and is subject to ongoing modification by governmental and judicial action. Newly instituted and
amended regulations could significantly increase the cost of entering into derivative contracts (including through
requirements to post collateral, which could negatively impact available liquidity), materially alter the terms of
derivative contracts, reduce the availability of derivatives to protect against risks, reduce our ability to restructure our
existing derivative contracts and increase our exposure to less creditworthy counterparties. Furthermore , the CFTC may
in the future require certain foreign exchange products to be subject to mandatory clearing, which could increase the cost of
entering into currency hedges. Our real estate funds are subject to the risks inherent in the ownership and operation of real estate



and the construction and development of real estate. Investments by our real estate funds will be subject to the risks inherent in
the ownership and operation of real estate and real estate- related businesses and assets. Such investments are subject to the
potential for deterioration of real estate fundamentals and the risk of adverse changes in local market and economic conditions,
which may include changes in supply of and demand for competing properties in an area, ehanges-increases in interest rates and
related-inereases-inr-borrowing costs, fluctuations in the average occupancy and room rates for hotel properties, changes in
demand for commercial office properties (including as a result of an increased prevalence of remote work), changes in the
financial resources of tenants, defaults by borrowers or tenants, depressed travel activity, and the lack of availability of mortgage
funds, which may render the sale or refinancing of properties difficult or impracticable. In addition, investments in real estate
and real estate- related businesses and assets may be subject to the risk of environmental liabilities, contingent liabilities upon
disposition of assets, casualty or condemnations losses, energy and supply shortages, natural disasters, climate change related
risks (including climate- related transition risks and acute and chronic physical risks), acts of god, terrorist attacks, war and other
events that are beyond our control, and various uninsured or uninsurable risks. Further, investments in real estate and real estate-
related businesses and assets are subject to changes in law and regulation, including in respect of building, environmental and
zoning laws, rent control and other regulations impacting our residential real estate investments and changes to tax laws and
regulations, including real property and income tax rates and the taxation of business entities and the deductibility of corporate
interest expense. For example, we have seen an increasing focus toward rent regulation as a means to address residential
affordability caused by undersupply of housing in 6é7certain markets in the U. S. and Europe, which may contribute to adverse
operating performance in certain parts of our residential real estate portfolio, including by moderating rent growth in certain
geographies and markets. In addition, if our real estate funds acquire direct or indirect interests in undeveloped land or
underdeveloped real property, which may often be non- income producing, they will be subject to the risks normally associated
with such assets and development activities, including risks relating to the availability and timely receipt of zoning and other
regulatory or environmental approvals, the cost and timely completion of construction (including risks beyond the control of our
fund, such as weather or labor conditions or material shortages) and the availability of both construction and permanent
financing on favorable terms. Certain of our investment funds may invest in securities of companies that are experiencing
significant financial or business difficulties, including companies involved in bankruptcy or other reorganization and liquidation
proceedings. Such investments are subject to a greater risk of poor performance or loss. Certain of our investment funds,
especially our credit- focused funds, may invest in business enterprises involved in work- outs, liquidations, spin- offs,
reorganizations, bankruptcies and similar transactions and may purchase high- risk receivables. An investment in such business
enterprises entails the risk that the transaction in which such business enterprise is involved either will be unsuccessful, will take
considerable time or will result in a distribution of cash or a new security the value of which will be less than the purchase price
to the fund of the 6S security or other financial instrument in respect of which such distribution is received. In addition, if an
anticipated transaction does not in fact occur, the fund may be required to sell its investment at a loss. Investments in troubled
companies may also be adversely affected by U. S. federal and state laws relating to, among other things, fraudulent
conveyances, voidable preferences, lender liability and a bankruptcy court’ s discretionary power to disallow, subordinate or
disenfranchise particular claims. Investments in securities and private claims of troubled companies made in connection with an
attempt to influence a restructuring proposal or plan of reorganization in a bankruptcy case may also involve substantial
litigation. Because there is substantial uncertainty concerning the outcome of transactions involving financially troubled
companies, there is a potential risk of loss by a fund of its entire investment in such company. Moreover, a major economic
recession could have a materially adverse impact on the value of such securities. Adverse publicity and investor perceptions,
whether or not based on fundamental analysis, may also decrease the value and liquidity of securities rated below investment
grade or otherwise adversely affect our reputation. In addition, at least one federal Circuit Court has determined that an
investment fund could be liable for ERISA Title IV pension obligations (including withdrawal liability incurred with respect to
union multiemployer plans) of its portfolio companies, if such fund is a “ trade or business ”” and the fund’ s ownership interest
in the portfolio company is significant enough to bring the investment fund within the portfolio company’ s “ controlled group. ”
While a number of cases have held that managing investments is not a “ trade or business ” for tax purposes, the Circuit Court in
this case concluded the investment fund could be a “ trade or business ” for ERISA purposes based on certain factors, including
the fund’ s level of involvement in the management of its portfolio companies and the nature of its management fee
arrangements. Litigation related to the Circuit Court’ s decision suggests that additional factors may be relevant for purposes of
determining whether an investment fund could face * controlled group ” liability under ERISA, including the structure of the
investment and the nature of the fund’ s relationship with other affiliated investors and co- investors in the portfolio company.
Moreover, regardless of whether an investment fund is determined to be a ““ trade or business ™ for purposes of ERISA, a court
might hold that one of the fund’ s portfolio companies could become jointly and severally liable for another portfolio company’
s unfunded pension liabilities pursuant to the ERISA “ controlled group ” rules, depending upon the relevant investment
structures and ownership interests as noted above. 68-Investments in energy, manufacturing, infrastructure, real estate and
certain other assets may expose us to increased environmental liabilities that are inherent in the ownership of real assets.
Ownership of real assets in our funds or vehicles may increase our risk of direct and / or indirect liability under environmental
laws that impose, regardless of fault, joint and several liability for the cost of remediating contamination and compensation for
damages. In addition, changes in environmental laws or regulations (including climate change initiatives) or the environmental
condition of an investment may create liabilities that did not exist at the time of acquisition. Even in cases where we are
indemnified by a seller against liabilities arising out of violations of environmental laws and regulations, there can be no
assurance as to the financial viability of the seller to satisfy such indemnities or our ability to achieve enforcement of such
indemnities. See ©“ — Climate change, climate ehange-and sustainability - related regulation and sustainability concerns could
adversely affect our businesses and the operations of our funds’ portfolio companies, and any actions we take or fail to take in



response to such matters could damage our reputation. ” Investments by our funds in the power and energy industries involve
various operational, construction, regulatory and market risks. The development, operation and maintenance of power and
energy generation facilities involves many risks, including, as applicable, labor issues, start- up risks, breakdown or failure of
facilities, lack of sufficient capital to maintain the facilities and the dependence on a specific fuel source. Power and energy
generation facilities in which our funds invest are also subject to risks associated with volatility in the price of fuel sources and
the impact of unusual or adverse weather conditions or other natural events, such as droughts or wildfires , as well as the risk 66
of performance below expected levels of output, efficiency or reliability. The occurrence of any such items could result in lost
revenues and / or increased expenses. In turn, such developments could impair a portfolio company’ s ability to repay its debt or
conduct its operations. We may also choose or be required to decommission a power generation facility or other asset. The
decommissioning process could be protracted and result in the incurrence of significant financial and / or regulatory obligations
or other uncertainties. Our power and energy sector portfolio companies may also face construction risks typical for power
generation and related infrastructure businesses. Such developments could result in substantial unanticipated delays or expenses
and, under certain circumstances, could prevent completion of construction activities once undertaken. Delays in the completion
of any power project may result in lost revenues or increased expenses, including higher operation and maintenance costs related
to such portfolio company. The power and energy sectors are the subject of substantial and complex laws, rules and regulation
by various federal and state regulatory agencies. Failure to comply with applicable laws, rules and regulations could result in the
prevention of operation of certain facilities or the prevention of the sale of such a facility to a third party, as well as the loss of
certain rate authority, refund liability, penalties and other remedies, all of which could result in additional costs to a portfolio
company and adversely affect the investment results. In addition, the increased scrutiny placed by regulators, elected officials
and certain investors with respect to the incorporation of ESG factors in the investment process and the impact of certain
investments made by our energy funds has negatively impacted and is likely to continue to negatively impact our ability to exit
certain of our traditienat-conventional energy investments on favorable terms. The current administration has focused on
climate change pohcres and has re- joined the Paris Agreement whlch 1ncludes commltments from countries to reduce thelr
greenhouse gas ernrss10ns among other commitments. v :

- Leglslatlve efforts by the adrnrnrstratron or the U. S Congress to
place addrtronal hmltatlons on coal and gas electric generatron mining and / or exploration could adversely affect our traditional
conventional energy investments. Conversely, certain investors have raised concerns as to whether the incorporation of ESG
factors in the investment and portfolio management process may be inconsistent with the fiduciary duty to maximize returns for
investors, which may result in such investors calling into question certain non- traditienal-conventional energy investments
made by our energy funds. 69-In addition, the performance of the investments made by our credit and equity funds in the energy
and natural resources markets are also subject to a high degree of market risk, as such investments are likely to be directly or
indirectly substantially dependent upon prevailing prices of oil, natural gas and other commodities. Oil and natural gas prices are
subject to wide fluctuation in response to factors beyond the control of us or our funds’ portfolio companies, including relatively
minor changes in the supply and demand for oil and natural gas, market uncertainty, the level of consumer product demand,
weather conditions, climate change initiatives, governmental regulation (including with respect to trade and economic
sanctions), the price and availability of alternative fuels, political and economic conditions in oil producing countries, foreign
supply of such commodities and overall domestic and foreign economic conditions. These factors make it difficult to predict
future commodity price movements with any certainty. Our investments in infrastructure assets may expose us to increased risks
that are inherent in the ownership of real assets. Investments in infrastructure assets may expose us to increased risks that are
inherent in the ownership of real assets. For example, * Ownership of infrastructure assets may present risk of liability for
personal and property injury or impose significant operating challenges and costs with respect to, for example, compliance with
zoning, environmental or other applicable laws. 67 ¢ Infrastructure asset investments may face construction risks including,
without limitation: (a) labor disputes, shortages of material and skilled labor, or work stoppages, (b) slower than projected
construction progress and the unavailability or late delivery of necessary equipment, (c) less than optimal coordination with
public utilities in the relocation of their facilities, (d) adverse weather conditions and unexpected construction conditions, (e)
accidents or the breakdown or failure of construction equipment or processes, and (f) catastrophic events such as explosions,
fires, terrorist aetivities-attacks and other similar events. These risks could result in substantial unanticipated delays or expenses
(which may exceed expected or forecasted budgets) and, under certain circumstances, could prevent completion of construction
activities once undertaken. Certain infrastructure asset investments may remain in construction phases for a prolonged period
and, accordingly, may not be cash generative for a prolonged period. Recourse against the contractor may be subject to liability
caps or may be subject to default or insolvency on the part of the contractor. * The operation of infrastructure assets is exposed to
potential unplanned interruptions caused by significant catastrophic or force majeure events. These risks could, among other
effects, adversely impact the cash flows available from investments in infrastructure assets, cause personal injury or loss of life,
damage property, or instigate disruptions of service. In addition, the cost of repairing or replacing damaged assets could be
considerable. Repeated or prolonged service interruptions may result in permanent loss of customers, litigation, or penalties for
regulatory or contractual non- compliance. Force majeure events that are incapable of, or too costly to, cure may also have a
permanent adverse effect on an investment.  The management of the business or operations of an infrastructure asset may be
contracted to a third - party management company unaffiliated with us. Although it would be possible to replace any such
operator, the failure of such an operator to adequately perform its duties or to act in ways that are in our best interest, or the
breach by an operator of applicable agreements or laws, rules and regulations, could have an adverse effect on the investment’ s
financial condition or results of operations. Infrastructure investments may involve the subcontracting of design and
construction activities in respect of projects, and as a result our investments are subject to the risks that contractual provisions
passing liabilities to a subcontractor could be ineffective, the subcontractor fails to perform services which it has agreed to



perform and the subcontractor becomes insolvent. 76-Infrastructure investments often involve an ongoing commitment to a
municipal, state, federal or foreign government or regulatory agencies. The nature of these obligations exposes us to a higher
level of regulatory control than typically imposed on other businesses and may require us to rely on complex government
licenses, concessions, leases or contracts, which may be difficult to obtain or maintain. Infrastructure investments may require
operators to manage such investments and such operators’ failure to comply with laws, including prohibitions against bribing of
government officials, may adversely affect the value of such investments and cause us serious reputational and legal harm.
Revenues for such investments may rely on contractual agreements for the provision of services with a limited number of
counterparties, and are consequently subject to counterparty default risk. The operations and cash flow of infrastructure
investments are also more sensitive to inflation and, in certain cases, commodity price risk. Furthermore, services provided by
infrastructure investments may be subject to rate regulations by government entities that determine or limit prices that may be
charged. Similarly, users of applicable services or government entities in response to such users may react negatively to any
adjustments in rates and thus reduce the profitability of such infrastructure investments. Our investments in the life sciences
industry may expose us to increased risks. Investments by BXLS may expose us to increased risks. For example, * BXLS’ s
strategies include, among others, investments that are referred to as *“ corporate partnership ” transactions. Corporate partnership
transactions are risk- sharing collaborations with biopharmaceutical and medical device partners on drug and medical device
development programs and investments in royalty streams of pre- commercial biopharmaceutical products. BXLS’ s ability to
source corporate partnership transactions has been, and will continue to be, in part dependent on the ability of special purpose
development companies to identify, diligence, negotiate and in many cases, take the lead in executing the agreed development
plans with respect to, a corporate partnership transaction. Moreover, as such special purpose development companies are jointly
owned by us or our affiliates and unaffiliated life sciences investors, we (and our funds) are not the sole beneficiaries of such
sourcing strategies and capabilities of such special purpose development companies. In addition, payments to BXLS under such
corporate partnerships (which can include future royalty or other milestone- based payments) are often contingent upon the
achievement of certain milestones, including approvals of the applicable product candidate and / or product sales thresholds,
over which BXLS may not have the ability to exercise meaningful control. « Life sciences and healthcare companies are subject
to extensive regulation by the U. S. Food and Drug Administration, similar foreign regulatory authorities and, to a lesser extent,
other federal and state agencies. These companies are subject to the expense, delay and uncertainty of the product approval
process, and there can be no guarantee that a particular product candidate will obtain regulatory approval. In addition, the
current regulatory framework may change or additional regulations may arise at any stage during the product development
phase of an investment, which may delay or prevent regulatory approval or impact applicable exclusivity periods. If a company
in which our funds are invested is unable to obtain regulatory approval for a product candidate, or a product candidate in which
our funds are invested does not obtain regulatory approval, in a timely fashion or at all, the value of our investment would be
adversely impacted. In addition, in connection with certain corporate partnership transactions, our special purpose development
companies will be contractually obligated to run clinical trials. Further, a clinical trial (including enrollment therein) or
regulatory approval process for pharmaceuticals has and may in the future be delayed, otherwise hindered or abandoned as a
result of epidemics (including COVID- 19), which could have a negative impact on the ability of the investment to engage in
trials or receive approvals, and thereby could adversely affect the performance of the investment. In the event such clinical trials
do not comply with the complicated regulatory requirements applicable thereto, such special purpose development companies
may be subject to regulatory actions. F- Intellectual property often constitutes an important part of a life sciences company’ s
assets and competitive strengths, particularly for royalty monetization transactions. To the extent such companies’ intellectual
property positions with respect to products in which BXLS invests, whether through a royalty monetization or otherwise, are
challenged, invalidated or circumvented, the value of BXLS’ s investment may be impaired. The success of a life sciences
investment depends in part on the ability of the biopharmaceutical or medical device companies in whose products BXLS
invests to obtain and defend patent rights and other intellectual property rights that are important to the commercialization of
such products. The patent positions of such companies can be highly uncertain and often involve complex legal, scientific and
factual questions. * The commercial success of products could be compromised if governmental or third - party payers do not
provide coverage and reimbursement, breach, rescind or modify their contracts or reimbursement policies or delay payments for
such products. In both the U. S. and foreign markets, the successful sale of a life sciences company’ s product depends on the
ability to obtain and maintain adequate coverage and reimbursement from third - party payers, including government healthcare
programs and private insurance plans. Governments and third - party payers continue to pursue aggressive initiatives to contain
costs and manage drug utilization and are increasingly focused on the effectiveness, benefits and costs of similar treatments,
which could result in lower reimbursement rates and narrower populations for whom the products in which BXLS invests will
be reimbursed by third- party payers. For example, in the U. S., Federal legislation has passed that modifies coverage,
reimbursement and pricing policies for certain products. Adtheugh-Regulatory agencies have provided guidance on how they
intend to implement certain components of the leglslatlon In general as regulatory agencles and 0thers continue to define
and implement the legislation, such legislation have d y g e g

may result in lower product prices, altered market dynamlcs, or the unavallablhty of adequate thlrd party payer
reimbursement to enable BXLS to realize an appropriate return on its investment. 69 Our funds may be forced to dispose of
investments at a disadvantageous time. Our funds may make investments of which they do not advantageously dispose of prior
to the date the applicable fund is dissolved, either by expiration of such fund’ s term or otherwise. Although we generally expect
that our funds will dispose of investments prior to dissolution or that investments will be suitable for in- kind distribution at
dissolution, we may not be able to do so. The general partners of our funds have only a limited ability to extend the term of the
fund with the consent of fund investors or the advisory board of the fund, as applicable, and therefore, we may be required to
sell, distribute or otherwise dispose of investments at a disadvantageous time prior to dissolution. This would result in a lower




than expected return on the investments and, perhaps, on the fund itself. Hedge fund investments are subject to numerous
additional risks. Investments by our funds of hedge funds in other hedge funds, as well as investments by our credit- focused,
real estate debt and other hedge funds and similar products, are subject to numerous additional risks, including the following: ¢
Certain of the funds in which we invest are newly established funds without any operating history or are managed by
management companies or general partners who may not have as significant track records as a more established manager. ¢
Generally, the execution of third- party hedge funds’ investment strategies is subject to the sole discretion of the management
company or the general partner of such funds. As a result, we do not have the ability to control the investment activities of such
funds, including with respect to the selection of investment opportunities, any deviation from stated or expected investment
strategy, the liquidation of positions and the use of leverage to finance the purchase of investments, each of which may impact
our ability to generate a successful return on our investment in such underlying fund. 72—~ Hedge funds may engage in
speculative trading strategies, including short selling, which is subject to the theoretically unlimited risk of loss because there is
no limit on how much the price of a security may appreciate before the short position is closed out. A fund may be subject to
losses if a security lender demands return of the lent securities and an alternative lending source cannot be found or if the fund is
otherwise unable to borrow securities that are necessary to hedge or cover its positions. « Hedge funds are exposed to the risk
that a counterparty will not settle a transaction in accordance with its terms and conditions because of a dispute over the terms of
the contract (whether or not bona fide) or because of a credit or liquidity problem or otherwise, thus causing the fund to suffer a
loss. Counterparty risk is accentuated for contracts with longer maturities where events may intervene to prevent settlement, or
where the fund has concentrated its transactions with a single or small group of counterparties. Generally, hedge funds are not
restricted from dealing with any particular counterparty or from concentrating any or all of their transactions with one
counterparty. Moreover, the funds’ internal consideration of the creditworthiness of their counterparties may prove insufficient.
The absence of a regulated market to facilitate settlement may increase the potential for losses. ¢ Credit risk may arise through a
default by one of several large institutions that are dependent on one another to meet their liquidity or operational needs, so that
a default by one institution causes a series of defaults by the other institutions. This “ systemic risk ” may adversely affect the
financial intermediaries (such as clearing agencies, clearing houses, banks, securities firms and exchanges) with which the hedge
funds interact on a daily basis. 70 ¢ The efficacy of investment and trading strategies depends largely on the ability to establish
and maintain an overall market position in a combination of financial instruments. A hedge fund’ s trading orders may not be
executed in a timely and efficient manner due to various circumstances, including systems failures or human error. In such
event, the funds might only be able to acquire some but not all of the components of the position, or if the overall position were
to need adjustment, the funds might not be able to make such adjustment. As a result, the funds would not be able to achieve the
market position selected by the management company or general partner of such funds, and might incur a loss in liquidating
their position. * Hedge funds are subject to risks due to potential illiquidity of assets. Hedge funds may make investments or
hold trading positions in markets that are volatile and which may become illiquid. Timely divestiture or sale of trading positions
can be impaired by decreased trading volume, increased price volatility, concentrated trading positions, limitations on the ability
to transfer positions in highly specialized or structured transactions to which they may be a party, and changes in industry and
government regulations. It may be impossible or costly for hedge funds to liquidate positions rapidly in order to meet margin
calls, withdrawal requests or otherwise, particularly if there are other market participants seeking to dispose of similar assets at
the same time or the relevant market is otherwise moving against a position or in the event of trading halts or daily price
movement limits on the market or otherwise. Any “ gate ” or similar limitation on withdrawals with respect to hedge funds may
not be effective in mitigating such risk. Moreover, these risks may be exacerbated for our funds of hedge funds. For example, if
one of our funds of hedge funds were to invest a significant portion of its assets in two or more hedge funds that each had illiquid
positions in the same issuer, the illiquidity risk for our funds of hedge funds would be compounded. For example, in 2008 many
hedge funds, including some of our hedge funds, experienced significant declines in value. In many cases, these declines in
value were both provoked and exacerbated by margin calls and forced selling of assets. Moreover, certain of our funds of hedge
funds were invested in third - party hedge funds that halted redemptions in the face of illiquidity and other issues, which
precluded those funds of hedge funds from receiving their capital back on request. * Hedge fund investments are subject to risks
relating to investments in commodities, futures, options and other derivatives, the prices of which are highly volatile and may be
subject to the theoretically unlimited risk of loss in certain circumstances, including if the fund writes a call option. Price
movements of F3-commodities, futures and options contracts and payments pursuant to swap agreements are influenced by,
among other things, interest rates, changing supply and demand relationships, trade, fiscal, monetary and exchange control
programs and policies of governments and national and international political and economic events and policies. The value of
futures, options and swap agreements also depends upon the price of the commodities underlying them and prevailing exchange
rates. In addition, hedge funds’ assets are subject to the risk of the failure of any of the exchanges on which their positions trade
or of their clearinghouses or counterparties. Most U. S. commodities exchanges limit fluctuations in certain commodity interest
prices during a single day by imposing “ daily price fluctuation limits ™ or ““ daily limits, ” the existence of which may reduce
liquidity or effectively curtail trading in particular markets. As a result of their affiliation with us, our hedge funds may from
time to time be restricted from trading in certain securities (e. g., publicly traded securities issued by our current or potential
portfolio companies). This may limit their ability to acquire and / or subsequently dispose of investments in connection with
transactions that would otherwise generally be permitted in the absence of such affiliation. In addition, the use of leverage by
the hedge funds in which our funds of hedge funds invest poses additional risks, including those described in “ —
Dependence on significant leverage in investments by our funds could adversely affect our ability to achieve attractive
rates of return on those investments. ” 71 We are reliant on third- party service providers for certain aspects of our
business, and are subject to risks in using prime brokers, custodians, counterparties, administrators and other agents. We are
reliant on other third- party service providers for certain technology platforms that facilitate the continued operation of



our business, including cloud- based services. We generally have less control over the delivery of such third- party
services, and as a result, may face disruptions to our ability to operate our business as a result of interruptions of such
services. A prolonged global failure of cloud services provided to us could result in cascading systems failures. In
addition, we may not be able to adapt our information systems and technology to accommodate our growth, or the cost
of maintaining such systems may increase materially from its current level, which could have a material adverse effect on
us. Many of our funds depend on the services of prime brokers, custodians, counterparties, administrators and other agents ,
including to carry out certain securities and derivatives transactions. The terms of these contracts are often customized and
complex, and many of these arrangements occur in markets or relate to products that are -net—subject to limited or no regulatory
oversight salthengh ; : stla ;
éerrva-t-l’v‘es-mafket— -I-ﬁ-paft-teu-lar—seme—Some of our funds utrhze prime brokerage arrangements Wrth a relatlvely hmrted
number of counterparties, which has the effect of concentrating the transaction volume (and related counterparty default risk) of
these funds with these counterparties. Our funds are subject to the risk that the counterparty to one or more of these contracts
defaults, either voluntarily or involuntarily, on its performance under the contract. Any such default may occur suddenly and
without notice to us. Moreover, if a counterparty defaults, we may be unable to take action to cover our exposure, either because
we lack contractual recourse or because market conditions make it difficult to take effective action. This inability could occur in
times of market stress, which is when defaults are most likely to occur. In addition, our risk management process may not
accurately anticipate the impact of market stress or counterparty financial condition, and as a result, we may not have taken
sufficient action to reduce our risks effectively. Default risk may arise from events or circumstances that are difficult to detect,
foresee or evaluate. In addition, concerns about, or a default by, one large participant could lead to significant liquidity problems
for other participants, which may in turn expose us to significant losses. Although we have risk management processes to ensure
that we are not exposed to a single counterparty for significant periods of time, given the large number and size of our funds, we
often have large positions with a single counterparty. For example, most of our funds have credit lines. If the lender under one or
more of those credit lines were to become insolvent, we may have difficulty replacing the credit line and one or more of our
funds may face liquidity problems. In the event of a counterparty default, particularly a default by a major investment bank or a
default by a counterparty to a significant number of our contracts, one or more of our funds may have outstanding trades that
they cannot settle or are delayed in settling. As a result, these funds could incur material losses and the resulting market impact
of a major counterparty default could harm our businesses, results of operation and financial condition. In addition, under certain
local clearing and settlement regimes in Europe, we or our funds could be subject to settlement discipline fines. See “ —
Complex regulatory regimes and potential regulatory changes in jurisdictions outside the United States could adversely affect
our business. ” 74-In the event of the insolvency of a prime broker, custodian, counterparty or any other party that is holding
assets of our funds as collateral, our funds might not be able to recover equivalent assets in full as they will rank among the
prime broker’ s, custodian’ s or counterparty’ s unsecured creditors in relation to the assets held as collateral. In addition, our
funds’ cash held with a prime broker, custodian or counterparty generally will not be segregated from the prime broker’ s,
custodian’ s or counterparty’ s own cash, and our funds may therefore rank as unsecured creditors in relation thereto. If our
derivatives transactions are cleared through a derivatives clearing organization, the CFTC has issued final rules regulating the
segregation and protection of collateral posted by customers of cleared and uncleared swaps. The CFTC is also working to
provide new guidance regarding prime broker arrangements and intermediation generally with regard to trading on swap
execution facilities. 72 The counterparty risks that we face have increased in complexity and magnitude over time as-a-resalt-of
dﬁﬁpﬁeﬂ—m—the—ﬁﬁaﬁewl-maﬂéets—m—feeeﬂt—yeafs— For example, in certain areas the number of counterparties we face has
increased and may continue to increase, which may result in increased complexity and monitoring costs. Conversely, in certain
other areas, the consolidation and elimination of counterparties has increased our concentration of counterparty risk and
decreased the universe of potential counterparties, and our funds are generally not restricted from dealing with any particular
counterparty or from concentrating any or all of their transactions with one counterparty. In addition, counterparties have in the
past and may in the future react to market volatility by tightening underwriting standards and increasing margin requirements for
all categories of financing, which may decrease the overall amount of leverage available and increase the costs of borrowing.
Underwriting activities by our capital markets services business expose us to risks. Blackstone Securities Partners L. P. may act
as an underwriter, syndicator or placement agent in securities offerings and, through affiliated entities, loan syndications. We
may incur losses and be subject to reputational harm to the extent that, for any reason, we are unable to sell securities or
indebtedness we purchased or placed as an underwriter, syndicator or placement agent at the anticipated price levels or at all. As
an underwriter, syndicator or placement agent, we also may be subject to liability for material misstatements or omissions in
prospectuses and other offering documents relating to offerings we underwrite, syndicate or place. Risks Related to Our
Organizational Structure The significant voting power of holders of our Series I preferred stock and Series II preferred stock
may limit the ability of holders of our common stock to influence our business. Holders of our common stock are entitled to vote
pursuant to Delaware law with respect to: « A conversion of the legal entity form of Blackstone, ¢ A transfer, domestication or
continuance of Blackstone to a foreign jurisdiction, * Any amendment of our certificate of incorporation to change the par value
of our common stock or the powers, preferences or special rights of our common stock in a way that would affect our common
stock adversely, * Any amendment of our certificate of incorporation that requires for action the vote of a greater number or
portion of the holders of common stock than is required by any section of Delaware law, and « Any amendment of our certificate
of incorporation to elect to become a close corporation under Delaware law. In addition, our certificate of incorporation provides
voting rights to holders of our common stock on the following additional matters: ¢ A sale, exchange or disposition of all or
substantially all of our assets, * A merger, consolidation or other business combination, #5-+ Any amendment of our certificate
of incorporation or bylaws enlarging the obligations of the common stockholders, * Any amendment of our certificate of
incorporation requiring the vote of the holders of a percentage of the voting power of the outstanding common stock and Series




I preferred stock, voting together as a single class, to take any action in a manner that would have the effect of reducing such
voting percentage ;-and « Any amendments of our certificate of incorporation that are not included in the specified set of
amendments that the Series II Preferred Stockholder has the sole right to vote on . 73 Furthermore, our certificate of
incorporation provides that the holders of at least 66 2 / 3 % of the voting power of the outstanding shares of common stock and
Series I preferred stock may vote to require the Series II Preferred Stockholder to transfer its shares of Series II preferred stock
to a successor Series II Preferred Stockholder designated by the holders of at least a majority of the voting power of the
outstanding shares of common stock and Series I preferred stock. Other matters that are required to be submitted to a vote of the
holders of our common stock generally require the approval of a majority of the voting power of our outstanding shares of
common stock and Series I preferred stock, voting together as a single class, including certain sales, exchanges or other
dispositions of all or substantially all of our assets, a merger, consolidation or other business combination, certain amendments to
our certificate of incorporation and the designation of a successor Series II Preferred Stockholder. Holders of our Series I
preferred stock, as such, will collectively be entitled to a number of votes equal to the aggregate number of Blackstone Holdings
Partnership Units held by the limited partners of the Blackstone Holdings Partnerships on the relevant record date and will vote
together with holders of our common stock as a single class. As of February 4716 , 2623-2024 , Blackstone Partners L. L. C., an
entity owned by the senior managing directors of Blackstone and controlled by Mr. Schwarzman, owned the only share of
Series I preferred stock outstanding, representing approximately 39. #2 % of the total combined voting power of the common
stock and Series I preferred stock, taken together. Our certificate of incorporation and bylaws contain additional provisions
affecting the holders of our common stock, including certain limits on the ability of the holders of our common stock to call
meetings, to acquire information about our operations and to influence the manner or direction of our management. In addition,
any person that beneficially owns 20 % or more of the common stock then outstanding (other than the Series II Preferred
Stockholder or its affiliates, a direct or subsequently approved transferee of the Series I Preferred Stockholder or its affiliates or
a person or group that has acquired such stock with the prior approval of our board of directors) is unable to vote such stock on
any matter submitted to such stockholders. We are not required to comply with certain provisions of U. S. securities laws
relating to proxy statements and certain related matters. We are not required to file proxy statements or information statements
under Section 14 of the Exchange Act except in circumstances where a vote of holders of our common stock is required under
our certificate of incorporation or Delaware law, such as a merger, business combination or sale of all or substantially all of our
assets. In addition, we will generally not be subject to the *“ say- on- pay ” and “ say- on- frequency ” provisions of the Dodd-
Frank Act. As a result, our common stockholders do not have an opportunity to provide a non- binding vote on the
compensation of our named executive officers. Moreover, holders of our common stock are not able to bring matters before our
annual meeting of stockholders or nominate directors at such meeting, nor are they generally able to submit stockholder
proposals under Rule 14a- 8 of the Exchange Act. #6-We are a controlled company and as a result qualify for some exceptions
from certain corporate governance and other requirements of the New York Stock Exchange. Because the Series II Preferred
Stockholder holds more than 50 % of the voting power for the election of directors, we are a *“ controlled company ” and fall
within exceptions from certain corporate governance and other requirements of the rules of the New York Stock Exchange.
Pursuant to these exceptions, controlled companies may elect not to comply with certain corporate governance requirements of
the New York Stock Exchange, including the requirements (a) that a majority of our board of directors consist of independent
directors, (b) that we have a nominating and corporate governance committee that is composed entirely of independent directors,
(c) that we have a compensation committee that is composed entirely of independent directors and (d) that the compensation
committee be required to consider certain independence factors when engaging compensation consultants, legal counsel and
other committee advisers. While we currently have a majority independent board of directors, we have elected to avail ourselves
of the other exceptions. Accordingly, our common stockholders generally do not have the same protections afforded to
stockholders of companies that are subject to all of the corporate governance requirements of the NYSE. 74 Potential conflicts
of interest may arise among the Series II Preferred Stockholder and the holders of our common stock. Blackstone Group
Management L. L. C., an entity owned by senior managing directors of Blackstone and controlled by Mr. Schwarzman, is the
sole holder of the Series II Preferred stock. As a result, conflicts of interest may arise among the Series II Preferred Stockholder,
on the one hand, and us and our holders of our common stock, on the other hand. The Series II Preferred Stockholder has the
ability to influence our business and affairs through its ownership of Series II Preferred stock, the Series II Preferred
Stockholder’ s general ability to appoint our board of directors, and provisions under our certificate of incorporation requiring
Series II Preferred Stockholder approval for certain corporate actions (in addition to approval by our board of directors). If the
holders of our common stock are dissatisfied with the performance of our board of directors, they have no ability to remove any
of our directors, with or without cause. Further, through its ability to elect our board of directors, the Series II Preferred
Stockholder has the ability to indirectly influence the determination of the amount and timing of our investments and
dispositions, cash expenditures, indebtedness, issuances of additional partnership interests, tax liabilities and amounts of
reserves, each of which can affect the amount of cash that is available for distribution to holders of Blackstone Holdings
Partnership Units. In addition, conflicts may arise relating to the selection, structuring and disposition of investments and other
transactions, declaring dividends and other distributions and other matters due to the fact that our senior managing directors hold
their Blackstone Holdings Partnership Units directly or through pass- through entities that are not subject to corporate income
taxation. See ““ Part III. Item 13. Certain Relationships and Related Transactions, and Director Independence ” and * Part III.
Item 10. Directors, Executive Officers and Corporate Governance. ” Our certificate of incorporation states that the Series 11
Preferred Stockholder is under no obligation to consider the separate interests of the other stockholders and contains provisions
limiting the liability of the Series II Preferred Stockholder. Subject to applicable law, our certificate of incorporation contains
provisions limiting the duties owed by the holder of our Series II preferred stock and contains provisions allowing the Series II
Preferred Stockholder to favor its own interests and the interests of its controlling persons over us and the holders of our



common stock. Our certificate of incorporation contains provisions stating that the Series II Preferred Stockholder is under no
obligation to consider the separate interests of the other stockholders (including, without limitation, the tax ##consequences to
such stockholders) in deciding whether or not to authorize us to take (or decline to authorize us to take) any action as well as
provisions stating that the Series II Preferred Stockholder shall not be liable to the other stockholders for damages for any
losses, liabilities or benefits not derived by such stockholders in connection with such decisions. See “ — Potential conflicts of
interest may arise among the Series II Preferred Stockholder and the holders of our common stock. ” The Series II Preferred
Stockholder will not be liable to Blackstone or holders of our common stock for any acts or omissions unless there has been a
final and non- appealable judgment determining that the Series II Preferred Stockholder acted in bad faith or engaged in fraud or
willful misconduct and we have also agreed to indemnify the Series II Preferred Stockholder to a similar extent. Even if there is
deemed to be a breach of the obligations set forth in our certificate of incorporation, our certificate of incorporation provides that
the Series II Preferred Stockholder will not be liable to us or the holders of our common stock for any acts or omissions unless
there has been a final and non- appealable judgment by a court of competent jurisdiction determining that the Series II Preferred
Stockholder or its officers and directors acted in bad faith or engaged in fraud or willful misconduct. These provisions are
detrimental to the holders of our common stock because they restrict the remedies available to stockholders for actions of the
Series II Preferred Stockholder. 75 In addition, we have agreed to indemnify the Series Il Preferred Stockholder and our former
general partner and its controlling affiliates and any current or former officer or director of any of Blackstone or its subsidiaries,
the Series II Preferred Stockholder or former general partner and certain other specified persons (collectively, the “ Indemnitees
), to the fullest extent permitted by law, against any and all losses, claims, damages, liabilities, joint or several, expenses
(including legal fees and expenses), judgments, fines, penalties, interest, settlements or other amounts incurred by any
Indemnitee. We have agreed to provide this indemnification if the Indemnitee acted in good faith and in a manner the
Indemnitee reasonably believed to be in or not opposed to the best interests of Blackstone, and with respect to any alleged
conduct resulting in a criminal proceeding against the Indemnitee, such person had no reasonable cause to believe that such
person’ s conduct was unlawful. We have also agreed to provide this indemnification for criminal proceedings. The Series 11
Preferred Stockholder may transfer its interest in the sole share of Series II preferred stock which could materially alter our
operations. Without the approval of any other stockholder, the Series II Preferred Stockholder may transfer the sole outstanding
share of our Series II preferred stock held by it to a third party upon receipt of approval to do so by our board of directors and
satisfaction of certain other requirements. Further, the members or other interest holders of the Series II Preferred Stockholder
may sell or transfer all or part of their outstanding equity or other interests in the Series II Preferred Stockholder at any time
without our approval. A new holder of our Series II preferred stock or new controlling members of the Series II Preferred
Stockholder may appoint directors to our board of directors who have a different philosophy and / or investment objectives from
those of our current directors. A new holder of our Series II Preferred stock, new controlling members of the Series II Preferred
Stockholder and / or the directors they appoint to our board of directors could also have a different philosophy for the
management of our business, including the hiring and compensation of our investment professionals. If any of the foregoing
were to occur, we could experience difficulty in forming new funds and other investment vehicles and in making new
investments, and the value of our existing investments, our business, our results of operations and our financial condition could
materially suffer. 78-We intend to pay regular dividends to holders of our common stock, but our ability to do so may be limited
by cash flow from operations and available liquidity, our holding company structure, applicable provisions of Delaware law and
contractual restrictions. Our intention to pay to holders of common stock a quarterly dividend representing approximately 85 %
of Blackstone Inc.” s share of Distributable Earnings, subject to adjustment by amounts determined by Blackstone’ s board of
directors to be necessary or appropriate to provide for the conduct of its business, to make appropriate investments in its
business and our funds, to comply with applicable law, any of its debt instruments or other agreements, or to provide for future
cash requirements such as tax- related payments, clawback obligations and dividends to stockholders for any ensuing quarter. All
of the foregoing is subject to the qualification that the declaration and payment of any dividends are at the sole discretion of our
board of directors, and may change at any time, including, without limitation, to reduce such quarterly dividends or to eliminate
such dividends entirely. Blackstone Inc. is a holding company and has no material assets other than the ownership of the
partnership units in Blackstone Holdings held through wholly owned subsidiaries. Blackstone Inc. has no independent means of
generating revenue. Accordingly, we intend to cause Blackstone Holdings to make distributions to its partners, including
Blackstone Inc.” s wholly owned subsidiaries, to fund any dividends Blackstone Inc. may declare on our common stock. 76 Our
ability to make dividends to our stockholders will depend on a number of factors, including among others general economic and
business conditions, our strategic plans and prospects, our business and investment opportunities, our financial condition and
operating results, including the timing and extent of our realizations, working capital requirements and anticipated cash needs,
contractual restrictions and obligations including fulfilling our current and future capital commitments, legal, tax and regulatory
restrictions, restrictions and other implications on the payment of dividends by us to holders of our common stock or payment of
distributions by our subsidiaries to us and such other factors as our board of directors may deem relevant. Our ability to pay
dividends is also subject to the availability of lawful funds therefor as determined in accordance with the Delaware General
Corporation Law. The amortization of finite- lived intangible assets and non- cash equity- based compensation results in
expenses that may increase the net loss we record in certain periods or cause us to record a net loss in periods during which we
would otherwise have recorded net income. As of December 31, 20222023 , we have $ 247201 . 3-2 million of finite- lived
intangible assets (in addition to $ 1. 9 billion of goodwill), net of accumulated amortization. These finite- lived intangible assets
are from the-our initial public offering (“ IPO ) and subsequent business acquisitions. We are amortizing these finite- lived
intangibles over their estimated useful lives, which range from three to twenty years, using the straight- line method, with a
weighted- average remaining amortization period of 76 . +2 years as of December 31, 2622-2023 . We also record non- cash
equity- based compensation from grants made in the ordinary course of business and in connection with other business



acquisitions. The amortization of these finite- lived intangible assets and of this non- cash equity- based compensation will
increase our expenses during the relevant periods. These expenses may increase the net loss we record in certain periods or
cause us to record a net loss in periods during which we would otherwise have recorded net income. A substantial and sustained
decline in our share price could result in an impairment of intangible assets or goodwill leading to a further reduction in net
income or increase to net loss in the relevant period. #9-We are required to pay our senior managing directors for most of the
benefits relating to any additional tax depreciation or amortization deductions we may claim as a result of the tax basis step- up
we received as part of the reorganization we implemented in connection with our IPO or receive in connection with future
exchanges of our common stock and related transactions. As part of the reorganization we implemented in connection with our
IPO, we purchased interests in our business from our pre- [PO owners. In addition, holders of partnership units in Blackstone
Holdings (other than Blackstone Inc.” s wholly owned subsidiaries), subject to the vesting and minimum retained ownership
requirements and transfer restrictions set forth in the partnership agreements of the Blackstone Holdings Partnerships, may up to
four times each year (subject to the terms of the exchange agreement) exchange their Blackstone Holdings Partnership Units for
shares of Blackstone Inc.” s common stock on a one- for- one basis. A Blackstone Holdings limited partner must exchange one
partnership unit in each of the Blackstone Holdings Partnerships to effect an exchange for a share of common stock. The
purchase and subsequent exchanges are expected to result in increases in the tax basis of the tangible and intangible assets of
Blackstone Holdings that otherwise would not have been available. These increases in tax basis may increase (for tax purposes)
depreciation and amortization and therefore reduce the amount of tax that we would otherwise be required to pay in the future,
although the IRS may challenge all or part of that tax basis increase, and a court could sustain such a challenge. We have entered
into a tax receivable agreements with our senior managing directors and other pre- IPO owners that provides for the payment by
us to the counterparties of 85 % of the amount of cash savings, if any, in U. S. federal, state and local income tax or franchise
tax that we actually realize as a result of these increases in tax basis and of certain other tax benefits related to entering into the
tax receivable agreement, including tax benefits attributable to payments under the tax receivable agreement. This payment
obligation is an obligation of Blackstone Inc. and / or its wholly owned subsidiaries and not of Blackstone Holdings. As such,
the cash distributions 77 to public stockholders may vary from holders of Blackstone Holdings Partnership Units (held by
Blackstone personnel and others) to the extent payments are made under the tax receivable agreements to selling holders of
Blackstone Holdings Partnership Units. As the payments reflect actual tax savings received by Blackstone entities, there may be
a timing difference between the tax savings received by Blackstone entities and the cash payments to selling holders of
Blackstone Holdings Partnership Units. While the actual increase in tax basis, as well as the amount and timing of any payments
under this agreement, will vary depending upon a number of factors, including the timing of exchanges, the price of our
common stock at the time of the exchange, the extent to which such exchanges are taxable and the amount and timing of our
income, we expect that as a result of the size of the increases in the tax basis of the tangible and intangible assets of Blackstone
Holdings, the payments that we may make under the tax receivable agreements will be substantial. The payments under a tax
receivable agreement are not conditioned upon a tax receivable agreement counterparty’ s continued ownership of us. We may
need to incur debt to finance payments under the tax receivable agreement to the extent our cash resources are insufficient to
meet our obligations under the tax receivable agreements as a result of timing discrepancies or otherwise. Although we are not
aware of any issue that would cause the IRS to challenge a tax basis increase, the tax receivable agreement counterparties will
not reimburse us for any payments previously made under the tax receivable agreement. As a result, in certain circumstances
payments to the counterparties under the tax receivable agreement could be in excess of our actual cash tax savings. Our ability
to achieve benefits from any tax basis increase, and the payments to be made under the tax receivable agreements, will depend
upon a number of factors, as discussed above, including the timing and amount of our future income. If Blackstone Inc. were
deemed an “ investment company ” under the 1940 Act, applicable restrictions could make it impractical for us to continue our
business as contemplated and could have a material adverse effect on our business. An entity will generally be deemed to be an “
investment company " for purposes of the 1940 Act if: (a) it is or holds itself out as being engaged primarily, or proposes to
engage primarily, in the business of investing, reinvesting or trading in securities, or (b) absent an applicable exemption, it owns
or proposes to acquire investment securities having a value exceeding 40 % of the value of its total assets (exclusive of U. S.
government securities and cash items) on an unconsolidated basis. We believe that we are engaged primarily in the business of
providing asset management and capital markets services and not in the business of investing, reinvesting or trading in
securities. We also believe that the primary source of income from each of our businesses is properly characterized as income
earned in exchange for the provision of services. We hold ourselves out as an asset management and capital markets firm and do
not propose to engage primarily in the business of investing, reinvesting or trading in securities. Accordingly, we do not believe
that Blackstone Inc. is an “ orthodox ” investment company as defined in section 3 (a) (1) (A) of the 1940 Act and described in
clause (a) in the first sentence of this paragraph. Furthermore, Blackstone Inc. does not have any material assets other than its
equity interests in certain wholly owned subsidiaries, which in turn will have no material assets (other than intercompany debt)
other than general partner interests in the Blackstone Holdings Partnerships. These wholly owned subsidiaries are the sole
general partners of the Blackstone Holdings Partnerships and are vested with all management and control over the Blackstone
Holdings Partnerships. We do not believe the equity interests of Blackstone Inc. in its wholly owned subsidiaries or the general
partner interests of these wholly owned subsidiaries in the Blackstone Holdings Partnerships are investment securities.
Moreover, because we believe that the capital interests of the general partners of our funds in their respective funds are neither
securities nor investment securities, we believe that less than 40 % of Blackstone Inc.’ s total assets (exclusive of U. S.
government securities and cash items) on an unconsolidated basis are comprised of assets that could be considered investment
securities. Accordingly, we do not believe Blackstone Inc. is an inadvertent investment company by virtue of the 40 % test in
section 3 (a) (1) (C) of the 1940 Act as described in clause (b) in the first sentence of this paragraph. In addition, we believe
Blackstone Inc. is not an investment company under section 3 (b) (1) of the 1940 Act because it is primarily engaged in a non-



investment company business. 78 The 1940 Act and the rules thereunder contain detailed parameters for the organization and
operation of investment companies. Among other things, the 1940 Act and the rules thereunder limit or prohibit transactions
with affiliates, impose limitations on the issuance of debt and equity securities, generally prohibit the issuance of options and
impose certain governance requirements. We intend to conduct our operations so that Blackstone Inc. will not be deemed to be
an investment company under the 1940 Act. If anything were to happen which would cause Blackstone Inc. to be deemed to be
an investment company under the 1940 Act, requirements imposed by the 1940 Act, including limitations on our capital
structure, ability to transact business with affiliates (including us) and ability to compensate key employees, could make it
impractical for us to continue our business as currently conducted, impair the agreements and arrangements between and among
Blackstone Inc., Blackstone Holdings and our senior managing directors, or any combination thereof, and materially adversely
affect our business, financial condition and results of operations. In addition, we may be required to limit the amount of
investments that we make as a principal or otherwise conduct our business in a manner that does not subject us to the registration
and other requirements of the 1940 Act. Other anti- takeover provisions in our charter documents could delay or prevent a
change in control. In addition to the provisions described elsewhere relating to the Series II Preferred Stockholder’ s control,
other provisions in our certificate of incorporation and bylaws may discourage, delay or prevent a merger or acquisition that a
stockholder may consider favorable by, for example: ¢ permitting our board of directors to issue one or more series of preferred
stock, 834 providing for the loss of voting rights for the common stock, ¢ requiring advance notice for stockholder proposals
and nominations if they are ever permitted by applicable law, ¢ placing limitations on convening stockholder meetings, *
prohibiting stockholder action by written consent unless such action is consent to by the Series II Preferred Stockholder ;-and *
imposing super- majority voting requirements for certain amendments to our certificate of incorporation. These provisions may
also discourage acquisition proposals or delay or prevent a change in control. Risks Related to Our Common Stock The price of
our common stock may decline due to the large number of shares of common stock eligible for future sale and for exchange.
The market price of our common stock could decline as a result of sales of a large number of shares of common stock in the
market in the future or the perception that such sales could occur. These sales, or the possibility that these sales may occur, also
might make it more difficult for us to sell shares of common stock in the future at a time and at a price that we deem
appropriate. We had a total of 766-714 , 369-644 , 856-445 shares of common stock outstanding as of February +7-16 , 2623
2024 . Subject to the lock- up restrictions described below, we may issue and sell in the future additional shares of common
stock. Limited partners of Blackstone Holdings owned an aggregate of 444, 656-290 , +62-894 Blackstone Holdings Partnership
Units outstanding as of February 716 , 2623-2024 . In connection with our initial public offering, we entered into an exchange
agreement with holders of Blackstone Holdings Partnership Units (other than Blackstone Inc.” s wholly owned subsidiaries) so
that these holders, subject to the vesting and minimum retained ownership requirements and transfer restrictions set forth in the
partnership agreements of the Blackstone Holdings Partnerships, may up to four times each year (subject to the terms of the
exchange agreement) exchange their Blackstone Holdings Partnership Units for shares of Blackstone Inc. common stock on a
one- for- one basis, subject to customary conversion rate adjustments for splits, unit distributions and reclassifications. A
Blackstone Holdings limited partner must exchange one partnership unit in each of the Blackstone Holdings Partnerships to
effect an exchange for a share of common stock. The common stock we issue upon such exchanges would be “ restricted
securities, ” as defined in Rule 144 under the Securities Act, unless we register such issuances. However, we have entered into a
registration rights agreement with the limited partners of the Blackstone Holdings Partnerships that requires us to register these
shares of common stock under the Securities Act and we have filed registration statements that cover the delivery of common
stock issued upon exchange of Blackstone Holdings Partnership Units. See “ Part III. Item 13. Certain Relationships and Related
Transactions, and Director Independence — Transactions with Related Persons — Registration Rights Agreement. ” While the
partnership agreements of the Blackstone Holdings Partnerships and related agreements contractually restrict the ability of
Blackstone personnel to transfer the Blackstone Holdings Partnership Units or Blackstone Inc. common stock they hold and
require that they maintain a minimum amount of equity ownership during their employ by us, these contractual provisions may
lapse over time or be waived, modified or amended at any time. As of February 4716 , 2623-2024 , we had granted 45, 46-460 ,
914 265;273-outstanding deferred restricted shares of common stock and 48-13 , 467235 , 845-560 outstanding deferred
restricted Blackstone Holdings Partnership Units to our non- senior managing director professionals and senior managing
directors under the Blackstone Inc. Amended and Restated 2007 Equity Incentive Plan (“ 2007 Equity Incentive Plan ). The
aggregate number of shares of common stock and Blackstone Holdings Partnership Units (together, ““ Shares ) covered by our
2007 Equity Incentive Plan is increased on the first day of each fiscal year during its term by a number of Shares equal to the
positive difference, if any, of (a) 15 % of the aggregate number of Shares outstanding on the last day of the immediately
preceding fiscal year (excluding Blackstone Holdings Partnership Units held by Blackstone Inc. or its wholly owned
subsidiaries) minus (b) the aggregate number of Shares covered by our 2007 Equity Incentive Plan as of such date (unless the $2
administrator of the 2007 Equity Incentive Plan should decide to increase the number of Shares covered by the plan by a lesser
amount). An aggregate of +68-171 , 978-729 , 288-750 additional Shares were available for grant under our 2007 Equity
Incentive Plan as of February +716 , 2623-2024 . We have filed a registration statement and intend to file additional registration
statements on Form S- § under the Securities Act to register common stock covered by the 2007 Equity Incentive Plan
(including pursuant to automatic annual increases). Any such Form S- 8 registration statement will automatically become
effective upon filing. Accordingly, common stock registered under such registration statement will be available for sale in the
open market. In addition, the Blackstone Holdings partnership agreements authorize the wholly owned subsidiaries of
Blackstone Inc. which are the general partners of those partnerships to issue an unlimited number of additional partnership
securities of the Blackstone Holdings Partnerships with such designations, preferences, rights, powers and duties that are
different from, and may be senior to, those applicable to the Blackstone Holdings Partnership Units, and which may be
exchangeable for our shares of common stock. Our certificate of incorporation also provides us with a right to acquire all of the



then outstanding shares of common stock under specified circumstances, which may adversely affect the price of our shares of
common stock and the ability of holders of shares of common stock to participate in further growth in our stock price. Our
certificate of incorporation provides that, if at any time, less than 10 % of the total shares of any class of our stock then
outstanding (other than Series I preferred stock and Series II preferred stock) is held by persons other than the Series II
Preferred Stockholder and its affiliates, we may exercise our right to call and purchase all of the then outstanding shares of
common stock held by persons other than the Series II Preferred Stockholder or its affiliates or assign this right to the Series II
Preferred Stockholder or any of its affiliates. As a result, a stockholder may have his or her shares of common stock purchased
from him or her at an undesirable time or price and in a manner which adversely affects the ability of a stockholder to participate
in further growth in our stock price. Our amended and restated bylaws designate the Court of Chancery of the State of Delaware
or the federal district courts of the United States of America, as applicable, as the sole and exclusive forum for certain types of
actions and proceedings that may be initiated by our stockholders, which could limit our stockholders’ ability to obtain a
favorable judicial forum for disputes with Blackstone or our directors, officers or other employees. Our amended and restated
bylaws provide that, unless we consent in writing to the selection of an alternative forum, the Court of Chancery of the State of
Delaware will, to the fullest extent permitted by law, be the sole and exclusive forum for: (a) any derivative action or proceeding
brought on our behalf, (b) any action asserting a breach of fiduciary duty owed by any of our current or former directors,
officers, stockholders or employees to us or our stockholders, (c) any action asserting a claim against us arising under the
Delaware General Corporation Law (the “ DGCL ™), our certificate of incorporation or our amended and restated bylaws or as
to which the DGCL confers jurisdiction on the Court of Chancery of the State of Delaware, or (d) any action asserting a claim
against us that is governed by the internal affairs doctrine. Our amended and restated bylaws further provide that, unless we
consent in writing to the selection of an alternative forum, to the fullest extent permitted by law, the federal district courts of the
United States of America will be the exclusive forum for the resolution of any complaint asserting a cause of action arising
under the federal securities laws of the United States, including, in each case, the applicable rules and regulations promulgated
thereunder. Any person or entity purchasing or otherwise acquiring any interest in any shares of our capital stock shall be
deemed to have notice of and to have consented to the forum provision in our amended and restated bylaws. This choice- of-
forum provision may limit a stockholder’ s ability to bring a claim in a different judicial forum, including one that it may find
favorable or convenient for a specified class of disputes with Blackstone or our directors, officers, other stockholders or
employees, which may discourage such lawsuits. Alternatively, if a court were to 3-find this provision of our amended and
restated bylaws inapplicable or unenforceable with respect to one or more of the specified types of actions or proceedings, we
may incur additional costs associated with resolving such matters in other jurisdictions, which could materially adversely affect
our business, financial condition and results of operations and result in a diversion of the time and resources of our management
and board of directors. Item 1B. Unresolved Staftf Comments



