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The risks and uncertainties described below are not the only ones that we face. Additional risks and uncertainties that we are
unaware of, or that we currently deem immaterial, also may become important factors that affect our company in the future. If
any of these risks were to occur, our business, financial condition, or results of operations could be materially and adversely
affected. This section includes or refers to certain forward- looking statements. We refer you to the explanation of the
qualifications and limitations en-of such forward- looking statements, appearing under the heading" Forward- Looking
Statements" in Part [I- Item 7 of this Annual Report on Form 10- K. Risks Related to Execution of our Suppty-ChainrThe
Business Strategy Our failure e-ﬁkey—s&pphers—to 1ntr0duce new maﬂu-faefufe—&ﬁd-dehverpfedﬁet—products in a successful
and timely manner could negattvely : result in the loss —A-—stgnifieant
portion-of our market share and a decrease in our revenues and proﬁts. The market for our products is characterized
presently-manufaetured-by a-third-rapidly changing technology and increasingly capable competitors. Accordingly, we
believe that our future success will depend on our ability to accelerate time - to- market party-eontractortoeatedn
Indenesta—Theloss-of thiskeysupphier;or-for new fatture-of this-eontractmanufacturerto-timely-supply-products with
improved functionality , ease- of- use aeeess—neeess&wered-rt—te—eper&te—rts—bﬂsmess— performance or-otherwise rematirin
busittess-, and price eo v pact-o . This includes continuing Altheugh-our
prﬁﬁ&ry—eeﬁtraet—manﬂfaefure%has—&te—abihﬁhto sh-rft—mtroduce pfedueﬁeﬁ—products embedded w1th artlficlal 1ntelhgence
technology to-ptan ;
at-the-Indenesta-plant-that augments rule 1s unique to the mdnufdctme of Cognex...... Wthh destroyed a swmhcant amount of
Cognex - based machlne v1s10n w1th 1mage owned Conswned mventones as well as...... fire destroyed a significant amount of

analys1s eﬂ—pﬂee—aﬂd-perferm&nee—eeﬂs*der&&eﬁs— ln the event ofa supply dlsruptlon ...... the supply of many components, there

There can be no assurance that €ognrex-we will be able to extend or renew these agreements on similar...... by rapid
technologlcdl changes, we trequently introduce new products in accordance A 1t h scheduled release dates -rm-preved
r fewer-eost-that may d Ofte

the rapid back When

they are needed to meet ...... to occur, we could expenence arate of technologlcal change f&&ure—rn—eﬂﬁpredttets—ﬂ%&t—eet&d

festl-l-t—rrrsrgm—ﬁearﬁ—de{ays—rrrshrpmeﬂt—and
preduefs—as—qiﬁek}yhas-pess&-b-}e—te-saﬁsfyhcustomer demands




marketplace
Any-oftheseresultscould have a material adverse elleel on our operating results. l%tsks—Retated—te—&te—G@%L}B-Product
development is often a complex, time - : Ve
results-Produet-developmentis-oftenraeomplexstime—consuming,and costly process involving smnhcant investment in research
and development with no assurance of return on investment.Our strong balance sheet allows us to continue to make significant
investments in research,development,and marketing for new products and technologies.Research is by its nature speculative,and
the ultimate commercial success of a product depends on various factors,many of which are not under our control. We may not
achieve significant revenue from new product investments for several a-sumber-of-years,if at all. Moreover,new products,if
introduced,may not generate the gross margins that we have experienced historically.Increased competition may result in
decreased demand or prlces for our products and serv1ces and may harm our operatlng results. The machlne vision

en—ﬂ&e—g%ebakeeenemy#heseﬂsks—&nd—tmeeﬁamﬁes—mclude prlmarlly —&meﬂg—eﬂ%efs— other —‘-vendors of machlne vision
systems, controllers, and components; manufacturers of image processing systems, sensors, and components; and system
1ntegrat0rs. We also compete w1th 1nternal engmeerlng departments of current our— or prospectlve customers may-delay
otts-, as well as open- source tools
avallable ﬂ%ese—e-ﬁeurdtstﬂbutwn—&nd—mfegﬂrﬁeﬂ-paﬁﬂefs—e%for eustemefs—free from various companies , including tools
using artificial intelligence. In recent years, we have encountered increased competition from low- cost vision providers
in China, as well as from large technology companies that may offer free open- source solutions. Any of these
competitors may have greater financial or other resources than we do or may develop more compelling technologies. We

may not be temperarity-shut-down-at-vartous-times;-able to compete successfully in the future and or-our investments in
research subjeet-to-operating restrietions-to-proteet-publie-heatth-and development the-health-and-safety-of employees-and
eustomers-, sales ~our-vendors-and eontractmanufaeturers-marketing, and support activities may be insufficient to unable
enable to-fulfi-their-delivery-obligations-to-us withinaeeeptable-to maintain our competitive advantage. In addition,
competltlve pressures could lead tmes—feee*tended—peﬂeds—e-ﬁhfﬁe—wlﬂehﬁay—feree—us-m prlce erosion seelea-}teﬂaaﬁve

have a material adverse ellecl on t-he—een-t—hat&ﬁy—eﬂnu busrness—gross margms and operatmg results . Further, in recent
years, we have seen some examples of industry consolidation in our markets. This trend may continue as companies
attempt to strengthen or hold their market positions in an evolving industry and as companies are acquired or are
unable to continue operations ;. We believe that industry consolidation may result in stronger competition and finanetat

eeﬂdtt-teﬂ—may be accompamed by pressure from customers for lower prlces Thls s*tuatten—rs—eeﬂﬁﬂueusb'—ehang-mg—&nd

bustness;reputatton;-financial condition , or operatmg results. Changes in...... 1nhlb1t sales and hdlln our business . If we fail to
sueeesstully proteet-attract and retain key talent and maintain our inteHeetaal-property-unique corporate culture . our
business eompetittve-positterand operating results could suffer. We rely on our proprietary software technology...... business
and operating results could suffer. To support our growth and execute en-our operating plans and strategic initiatives, we must
effectively attract, train, develop, motivate, and retain skilled employees, while maintaining our unique corporate culture.
Technical personnel with experience in machine vision , and more recently artificial intelligence and transformer- based



models, are in high demand and competition for their talents is intense . We rely on attracting and retaining talent with these
skills to execute our product development plans . We use time- based and performance- based equity awards, including stock
options and restricted stock units (" RSUs") as a key component of compensation for our more senior employees rerder-to
align employee interests with the interests of our shareholders, provide competitive compensation packages, and encourage
employee retention. Our stock price volatility may cause periods of time during which option exercise prices might be less than
the sale price of our common stock or the value of RSUs might be less competitive, which may lessen the retentive attributes of
these awards. We are limited as to the number of stock options and RSUs that we may grant under our stock plans, and we are
unsure how effective different stock- based awards with different vesting schedules will be to retain key talent. Accordingly, we
may find it difficult to attract s-and retain s-and-metivate-employees, and any such difftendties-difficulty could materially
adversely affect our business | Beginning with the COVID- 19...... gross margins that we have experienced historically . Our
failure to properly manage the distribution of our products and services could result in the loss of revenues and profits. We
utilize a direct sales force, as well as a network of distribution and integration partners, to sell our products and services. We are
continually reviewing our go- to- market strategy to help ensure that we are reaching the most customers that we can and with
the highest level of service. At times, this may require strategic changes to our sales organization or enlisting or dropping
various distrtbtters-partners in certain regions, which could result in additional costs or operational challenges. In connection
with our “ Emerging Customer ” sales initiative, we are expanding our sales force to reach customers who may be newer
to factory automation and have yet to fully benefit from all that machine vision can offer, which has resulted, and is
expected to continue to result, in increased sales and marketing expenses. In addition, Sueeessfully-successfully managing
the interaction of our direct and indirect sales channels , including the newly- added Emerging Customer sales force, to reach
various potential customers for our products and services is a complex process. Many of our indirect selling arrangements
are non- exclusive, and our distributors are not obligated to buy our products. Thus, they may be unwilling or unable to
dedicate the resources necessary to promote our products or remain sufficiently trained to provide integration support.
In addition, failure of our distributors to adhere to our policies designed to promote compliance with global anti-
corruption laws, export controls, and local laws, could subject us to criminal et or relianee-en-civil penalties and
stockholder litigation. In addition, when we use indirect selling methods , it may reduce visibility to demand and pricing
1sswes-. To support the expansion of our business internationally, we may decide to make changes to our operating structure in
other countries when we believe these changes will make us more competitive by reaching additional customers, offering faster
delivery, importation services, and / or local currency sales. These new operating models may require changes in legal
structures, business systems, and business processes that may result in significant business disruption and negatively impact our
customers’ experience, resulting in loss of sales. Furthermore, as we assume more responsibility for the importation of our
products into other countries, we face higher compliance risk to adherirg-adhere to local regulatory and trade requirements.
Finally, the local stocking of finished products in countries outside of our primary distribution centers may result in higher costs
and increased risk of excess or obsolete inventory associated with maintaining the appropriate level and mix of steelproducts
in multiple inventory locations, resulting in lower gross margins. Our go- to- market strategy has distinct risks and costs, and
therefore, our failure to implement the most advantageous balance in the sales and operatlng model for our products and services
could have a material adverse effect on our revenue and profitability.

Economic, political, and other risks associated with international sales and operatlons could adversely affect or-our

business pﬂ%ﬁ—fﬁf@tmprﬁdmt&ﬂnd sewrees—&nd—may—ha-rm—eu%operatmg results fPhe—maehme—'v‘tsren—maﬂeet—eeﬁt-mues—te—be

We antlclpate that a-lse—eeﬂapete

W%t-h—rnteﬂ&a-l-lnternatlonal eng-rneeﬂng—dep&rt-ments—sales w1ll represent a more 51gn1ficant portion of eutrent-or-our
pfespeeﬁve—ettstemefs—as-wel-l—as—epeﬂ—revenue in 2024 due to the acqu1s1tlon of J apan - based Morltex Corporatlon souree

eeﬁrpeﬁtwe—pressures—eeu{d—}ead-we source components from supphers located out51de of the Unlted States, 1nclud1ng
Chlna, utilize third- party contract manufacturers, prlmarlly located in Indones1a and Malays1a, to pﬂee—efeaen—t-haf

ssemble certain of our products ,and beglnnlng in the fourth quarter
of 2023 w1th the acqu1s1tlon of Morltex Corporatlon manufacture optical components at production plans located in
Vietnam and China .We intend to continue to expand our sales and operations outside of the United States and expand our
presence in international emerging markets.As a result,our business is subject to the risks inherent in international sales and
operations,including,among other things:e various regulatory and statutory requirements,* difficulties in injecting and
repatriating cash,e export and import restrictions,e trade tariffs,e transportation delays,* product certification requirements,®
employment regulations and local labor conditions,* difficulties in staffing and managing foreign operations,particularly as we
expand our presence globally ¢ corruption,e instability in economic or political conditions,* political or trade sanctions,*
difficulties protecting intellectual property,e uncertainties surrounding the interpretation and application of regulatory and
statutory requirements,* varying data protection and privacy laws,® business systems connectivity issues,and ¢ potentially
adverse tax consequences.Any of these factors eenld-have-a-material-could have a material adverse effect on our business, gross
margins-and-operating results or financial condition . Further-over-the-past We face several risks related to conducting



business in China. In recent year-years , we-trade tariffs imposed by the United States on certain components imported
from Chinese suppliers resulted in higher costs for our products, which, to date, have not seerrbeen some-examples
material to our total cost of goods. In addition to trade tariffs, U. S. export controls that place restrictions on the
exportation of our products or a subset of our products, including applicable regulations promulgated by the U. S.
Commerce Department’ s Bureau of industry-Industry eensolidationr-and Security, have had a negative impact on our
revenue from customers based in China. Trade tariffs and export controls also have had an indirect impact on the
economic climate in China, which in turn, has had a negative impact on the Company' s revenue from customers based
in China who see risk in doing business with a U. S. company. The 1mpos1t10n of addltlonal tariffs etr— or other trade
barriers could increase our costs in certam mmkcts - €0 :

marketpositions-inan-and may cause evolving
alternative providers eeﬂt—mﬂe—epef&ﬁeﬁs—l:er—e*&mp-}e—seﬂﬁe—ol eﬂeeﬂrrent—&nd-peteﬁ&&l-eefnpet—ﬁefs—m—t-he—mdc hine vision
industry-have-made-aequisitions-products and services. To date , the impact of these restrictions has been immaterial to or

our total revenue memeed—new—s&&tegw—&h&nees—w&ﬁa—eﬂ%er—etrrrent—dnd costs; however, if dlsputes potential-eompetiters

contlnue or further escalate, actlons by governments in response could be aeeemp&nied—by—presstlre—freﬁa—eusfefners—fer
towerpriees-significantly more severe and restrictive and could materially adversely affect our operating results . This-An

escalation of the China- Taiwan conflict could lead to mere-variability-challenges procuring integrated circuit chips from
Taiwan- based vendors that are fundamental to the design of our products. Although we are taking steps to mitigate this
risk, including purchasing chips in advance of demand, there can be no assurance that these steps will be successful in
securing an adequate supply of chips at our current cost structure. Geopolitical tensions, trade disputes, and concerns
about supply chain resilience have prompted some multinational companies to reassess their operations in China. Rising
labor costs, intellectual property concerns, and uncertainties around regulatory environments have contributed to a
trend where certain industries, particularly in manufacturing, are exploring diversification of their production bases to
other countries out—- or reshoring to their home country. These trends may adversely affect our revenue in China and
operating results . To date, the Russia- Ukraine war that has been ongoing since the first quarter of 2022 and eeuld-the
Israel- Hamas war that began in the fourth quarter of 2023 have not had a material adverse effect on our business .
Economic sanctions and export controls imposed by the United States and other countries targeting specific industries ,
eonfliet-entities , ineluding resultingsanetions-and individuals in Russia, export-eontrols-imposed-by-the-U-S-and-other
eeuntries-as well as the impact on the supply of energy resources in Europe,have not materially adversely affected our business
to date . sheweversfurther-Further escalation of these geopolitical tensions ,however, could have a broader impact that-expands
into-which could adversely affect our business and / or our supply chain,distribution and integration partners,or
customers in other—- the broader region markets-where-we-do-business-, including saeh-as-the European Union
.Furthermore . instability may lead to increased market volatility which-eetld-adversely-affeet-our-business-and-+or-onr

supply-ehain-, negatively impacting distribution-and-integration-partners;or-eustomers— customer confidence and spending i
the-breaderregion- We also are subject to applicable anti- corruption laws,such as the U.S.Foreign Corrupt Practices Act and

the U.K.Bribery Act,and similar anti- corruption and anti- kickback laws in the jurisdictions in which we operate.These laws
generally prohibit offering,promising,giving,or authorizing others to provide anything of value,either directly or indirectly,to a
government official or private party in order to influence official action or otherwise gain an unfair business advantage,such as to
obtain or retain business.Particularly as a result of our global operations,including in developing countries,and our growing
international sales force,our relationships with our customers and resellers could expose us to liability under these
laws.Violations of anti- corruption laws may result in severe civil and criminal penalties for noncompliance.Even an
unsuccessful challenge or investigation into our practices is costly to defend,and could cause adverse publicity,and thus could
have a material adverse effect on our business, financial condition,or operating results ;-and-finanetal-eonditton-.
Implementation of our acquisition strategy may not be successful, which could affect our ability to increase our revenue or
profitability and may otherwise adversely affect our business. We have acquired, and may continue to acquire, new businesses
and technologies. During the fourth quarter of 2023, we completed our largest acquisition to date by acquiring Moritex
Corporation, a global provider of premium optical components based in Japan, for an enterprise value of approximately
$ 270 million. Fhese--- The Moritex acquisition, and acquisitions in general, may involve significant risks and uncertainties,
which could includc among olhcrs: e the divcrsion of management' s attention from olhcr opcralional mallcrs, - difftenttiesor

-f&r—freﬁa—t-he—eefﬁp&ny—s—he&dqﬁaﬁefs—-—l he mabllnv 10 realize e\pecud synergies or olher benefits resulting from 1hc

acquisition, including the failure to achieve projected sales of acquired products, ¢ difficulties or delays integrating
personnel, operations, technologies, products, processes, and systems of the acquired business, particularly in locations
far from the Company' s headquarters, * the failure to retain key talent and difficulties integrating corporate cultures, °
entry into markets in which we may have limited prior experience and where competitors have stronger market
positions, * the inability to protect and secure acquired intellectual property or confidential information, ¢ difficulties or
delays completing the development of acquired in- process technology, ¢ the failure to retain key customers , ° the
impairment of acquired intangible assets resulting from lower- than- expected cash flows from the acquired assets, ¢ acquisition-
related charges, which could adversely impact operating results and cash flows in any given period and could be substantially
different from period to period, * difficulties with implementing internal controls and accounting systems necessary to be
compliant with requirements applicable to public companies subject to SEC reporting, and ° difficulties with closing a
transaction due to regulatory approvals, employment matters, required consents, litigation, or other challenges, which could
increase costs and prevent the acquisition from being completed within the expected timeframe, or from being completed at all 5




sa-}es-e-ﬁaeqtﬂred-pfe&uets— Acqumtlons are 1nhe1ently rlsky and the 1nc1b111ty to etfectlvely manage these rlsks could hdve a
material adverse effect on our operating results. Bustness-systentdisruptions-Risks Related to Information Technology and
Intellectual Property Information security breaches may adversely affect our business. We rely on our information
technology systems, including third- party services, to effectively run our business. We may be subject to information
security failures or breaches caused by hacking, malicious software, acts of vandalism or terrorism, or other events. The
eoutdsuffer—We rely on our proprietary software technology and hardware designs,as well as the technical
expertise,creativity,and knowledge of our personnel to maintain our position as a leading provider of machine vision
products.Software piracy and reverse engineering may result in counterfeit products that are misrepresented in the market as
Cognex products or pirated products that contain stolen technology ssuch as software. Although we use a variety of methods to
protect our intellectual property,we rely most heavily on patent,trademark,copyright,and trade secret protection,as well as non-
disclosure agreements with customers,suppliers,employees,and consultants. We also attempt to protect our intellectual property
by restricting access to our proprietary information by a combination of technical and internal security measures.These
measures,however,may not be adequate to:* protect our proprietary technology,* protect our patents from
challenge,invalidation,or circumvention,or * ensure that our intellectual property will provide us with competitive
advantages.Our pending and future patent applications may not issue as patents or,if issued,may not issue in a form that will
provide us with any meaningful protection or any competitive advantage.Even if issued,existing or future patents may be
challenged,narrowed,invalidated,or circumvented,which could limit our ability to stop competitors from developing and
marketing similar products,increase costs,or limit the length of patent protection we may have for our
products.Furthermore,other companies may design around technologies we have patented,licensed,or
developed.Moreover,changes in patent laws or their interpretation in the United States and other countries could also diminish
the value of our intellectual property or narrow the scope of our patent protection.In addition,the legal systems of certain
countries do not favor the aggressive enforcement of patents,and the laws of foreign countries may not protect our rights to the
same extent as the laws of the United States.As a result,our patent portfolio may not provide us with sufficient rights to exclude
others from commercializing products similar to ours.Any of these adverse circumstances could have a material adverse effect
on our operating results.Risks Related to Executlon of our -Sﬂpp-}y'—Gha-m—"Phe—fa-ﬂ-ufe-Busmess Strategy If we fail to
manufaeture-attract and retain key talent v v :
maintain our unique corporate culture,our business and operating results could suffer A—Company purchasmg a
significant amount of inventory in advance of demand. These measures to purchase inventory may expose us to an
1ncreased rlsk of excess or obsolete 1nventory and resultmg charges if actual demand is meking-we-have-beenrequired;and

when they are needed to meet our demand. Whlle we typically expect these components to be consumed in the production of our
finished goods,this arrangement may expose us to an increased risk of excess or obsolete inventory and resulting
charges.Disruptions to one of our distribution centers could adversely affect our operating results. ¥We-Cognex ship-ships
finished products for customers located in the Americas from our Southborough,Massachusetts distribution center, and finished
products for customers loedted -rn—Eu-repe—outsnde of the Amerlcas from our C 011( [reland distribution center ;ane-for-eustoners
; ; 0 .Following the
COVID 19 pandemlc We—Cognex has experienced,and may contlnue to experlence again-, 1ncreased labor shortages or
working restrictions due to factors such as health and safety concerns or governmental regulations.Although we have the ability
to shift operations from one distribution center to another,there are practical challenges to doing so in a timely,cost- effective
manner,and we may experience delays in shipping customer orders.These delays could negatively impact customer satisfaction
and,in turn,cause loss of sales,which could adversely affect our operating results.Our products may contain design or
manufacturing defects,which could result in reduced demand ,significant delays,substantial costs,or customer dissatisfaction
and / or loss of sales.If flaws in either the design or manufacture of our products were to occur,we could experience a
significant irvestments-delays, substantial costs, or customer dissatisfaction and / or loss of sales. If flaws in either the
design or manufacture of our products were to occur, we could experience a rate of failure in our products that could
result in significant delays in shipment and material repair or replacement costs. Due, in part, to our focus on releasing
new products as quickly as possible to satisfy customer demands, our release- to- market process may not be robust
enough to detect significant design flaws or software bugs. While we engage in product quality programs and processes,
including actively monitoring and evaluating the quality of our component suppliers and contract manufacturers, these
actions may not be sufficient to avoid a product failure rate that results in: * substantial delays in shipment, ¢ significant
repair or replacement costs, * product liability claims or lawsuits, particularly in connection with life sciences customers,
electric vehicle battery manufacturers, or other high- risk end- user industries, * customer dissatisfaction and / or loss of
sales, or * potential damage to our reputation. Any of these results could have a material adverse effect on our operating
results. Risks Related to Revenue Concentrations The loss of, or significant curtailment of purchases by, large customers

could have an adverse effect on our business . In 2023 systems-related-to-otr-satesproeesses-, no single customer

represented tnehd-rﬂg—systems—te—hel-p—ew—sa}es—teaﬁrmore efﬁeteﬁt-ly—maﬁage—than 10 % of our total revenue. However, we
have had eustemer-customers retati ps-a :

irvestment-of time-and-meney-this size in the past partlcularly in the logistics and consumer electronlcs 1ndustr1es. Large
customers may divert management’ s attention from other operational matters and pull resources from other areas of the
business, resulting in potential loss of sales from other customers. In addition, large customers may receive preferred
pricing and a higher level of support, which may lower our gross margin percentage. Furthermore, in certain instances,




due to long supplier lead times, we may purchase inventory in advance of receipt of a large customer purchase order,
whlch exposes us to an mcreased rlsk of excess or obsolete inventory and resulting charges . The implementatiorrloss of

p&ﬂfeu}afly—fhese—fhat—afe—eﬂstemef-—faemgrmayﬁeaﬁt—m

-rmpfeve—tts—ma-nagemeﬂt—m-fefma&en—sysfems— suppert—new—busmess—mede}s—and suppeft—could in the future e*paﬂsreﬂ—e-ﬁettf

vhave a material adverse effect on our
operatlng re%ults quks Related to F 1nan01a1 Matterq We are at risk for impairment charges with respect to our investments or
acquired intangible assets, which could have a material adverse effect on our operating results. As of December 31, 2622-2023 ,
we had approximately $ 673-374 million of debt securities in our investment portfolio. These debt securities are reported at fair
value, with unrealized gains and losses, net of tax, included in shareholders’ equity as other comprehensive income (loss) since
these securities are designated as available- for- sale securities. As of December 31, 2622-2023 , our portfolio of debt securities
had a net unrealized loss of $ 269 , 837967 , 000. Included in this net loss, were gross unrealized losses totaling $ 27-10 , 566
555, 000, of which $42-1 , H8-561 , 000 were in a loss position for less than twelve months and $ +4-8 , 842-994 , 000 were in
a loss position for greater than twelve months. Management monitors its debt securities that are in an unrealized loss position to
determine whether a loss exists related to the credit quality of the issuer that would be reported in current operations. While
Managementmanagement currently intends to hold these securities to full value recovery at maturity , we may determine to
sell these securities prior to maturity to fund our operations, make acquisitions, or for other purposes, which may result
in a loss . It is our policy to invest in investment- grade debt securities that minimize our exposure to credit losses ; however, no
assurances can be made that we will not incur credit losses with respect to our securities portfolio . No credit losses were
recorded in 28222023 . As of December 31, 2622-2023 , we had approximately $ 42-113 million in acquired intangible assets,
consisting primarily of acquired technologies and customer relationships . The majority of these intangible assets were
recorded in the fourth quarter of 2023 when Cognex acquired Moritex Corporation . These assets are susceptible to
changes in fair value due to a decrease in the historical or projected cash flows from the use of these assets, which may be
negatively impacted by economic trends. We evaluate long- lived assets for impairment annually each fourth quarter and
whenever events or change% in mrcumstances referred to aq trlggerlng events," indicate the carrylng Value may not be
recoverable. 1 : be 0 v sgered VW

of these investments or intangible assets are 1mpa1red we W111 be requlred to take a related charge t earnings that could have a
material adverse effect on our operating results. We may have additional tax liabilities and our effective tax rate may increase or
fluctuate, which could adversely affect our operating results and financial condition. As a multinational corporation, we are
subject to income taxes, as well as non- income based taxes, in the United States and numerous foreign jurisdictions. Our
effective income tax rate is dependent on the geographic distribution of our worldwide earnings or losses and the tax laws and
regulations in each geographic region in which we operate. Significant judgment is required in determining our worldwide
provision for income and other taxes. The application of tax laws and regulations is subject to legal and factual interpretation,
judgment, and uncertainty, and tax laws themselves are subject to change. For example, many countries have recently adopted,
or are considering the adoption of, revisions to their respective tax laws based on the Organization for Economic Co- operation
and Development * s (“ OECD ”) Zs-Inclusive Framework, which could impact our tax liability due to our organizational
structure and significant operations outside of the United States. Furthermore, we are subject to regular review and audit by both
domestic and foreign tax authorities and may be assessed additional taxes, penalties, fees, or interest, which could have a
material adverse effect on our financial position, liquidity, or results of operations. Although we believe our tax positions are
reasonable, the final determination of tax audits or any related litigation could be different from what is reflected in our financial
statements and could have a material adverse effect on our income tax provision, net income, or cash flows in the period in
which the determination is made. Fluctuations in foreign currency exchange rates and the use of derivative instruments to hedge
these exposures could adversely affect our reported results, liquidity, and competitive position. We face exposure to foreign
currency exchange rate fluctuations, as a significant portion of our revenues, expenses, assets, and liabilities are denominated in
currencies other than the functional currencies of our subsidiaries or the reporting currency of our company, which is the U. S.
Dollar. In certain instances, we utilize forward contracts to hedge against foreign currency fluctuations. These contracts are used
to minimize foreign currency gains or losses, as the gains or losses on the derivative are intended to offset the losses or gains on
the underlying exposure. We do not engage in foreign currency speculation. If the counterparty to any of our hedging
arrangements experiences financial difficulties, or is otherwise unable to honor the terms of the contract, we may experience
material losses. The success of our foreign currency risk management program depends on forecasts of transaction activity
denominated in various currencies. To the extent that these forecasts are overstated or understated during periods of currency
volatility, we could experience unanticipated foreign currency gains or losses that could have a material impact on our results of
operations. In addition, our failure to identify new exposures and hedge them in an effective manner may result in material
foreign currency gains or losses. In addition to the U. S. Dollar, a significant portion of our revenues and expenses are
denominated in the Euro and Chinese Renminbi, and to a lesser extent the Korean Won, Japanese Yen, Kerean-Wen;and
Mexican Peso , and Indian Rupee . We estimate that approximately 52 % of our sales in 2822-2023 were invoiced in currencies
other than the U. S. Dollar, and we expect sales denominated in foreign currencies to eentinte-to-represent a more significant
portion of our total revenue in 2024 due to the acquisition of Japan- based Moritex Corporation in the fourth quarter of
2023 . While we also have expenses denominated in these same foreign currencies, the impact on revenues has historically
been, and is expected to continue to be, greater than the offsetting impact on expenses. Therefore, in times when the U. S.



Dollar strengthens in relation to these foreign currencies, we would expect to report a net decrease in operating income.
Conversely, in times when the U. S. Dollar weakens in relation to these foreign currencies, we would expect to report a net
increase in operating income. Thus, changes in the relative strength of the U. S. Dollar may have a material impact on our
operating results. General Risk Factors Unfavorable global economic conditions may negatively impact our operating results.
Our revenue levels are impacted by global economic conditions, as we have a significant business presence in many countries
throughout the world. Unfavorable economic conditions, such as inflation, slower growth or recession, higher interest rates,
tighter credit, and labor shortages , may cause companies to delay or reduce spending for automation projects, including those
with machine vision, amid weaker general manufacturing confidence and heightened uncertainty around global trade. Fuarther
Furthermore , customer confidence and capital investment can be materially adversely impacted as a result of financial market
volatility, negative financial news, declines in income or asset values, energy shortages and cost increases, labor and healthcare
costs, and other global economic conditions. When global economic conditions are unfavorable, our revenue and our ability to
generate operating profits could be materially adversely affected. As a result of global economic conditions, our business is
subject to the following risks, among others: ¢ our customers may not have sufficient cash flow or access to financing to
purchase our products and services, ¢ our customers may not pay us within agreed upon terms or may default on their payments
altogether,  our ¥endors-suppliers may be unable to fulfill their delivery obligations to us in a timely manner, * lower demand
for our products may result in charges for excess and obsolete inventory if we are unable to sell inventory that is either already
on hand or that we are committed to purchase, * lower cash flows may result in impairment charges for acquired intangible
assets or goodwill, « a decline in our stock price may make stock- based awards a less attractive form of compensation and a less
effective incentive ferm-— for efretention for our employees, and ¢ the trading price of our common stock may be volatile. As of
December 31, 20222023 , we the-Company-had approximately $ 54-576 million in cash and investments. In addition, Cegrex
has-we have no long- term debt. We believe that our strong cash position puts us in a relatively good position to weather
economic downturns. Nevertheless, our operating results have been materially adversely affected in the past, and could be
materially adversely affected in the future, as a result of unfavorable economic conditions and reduced capital spending by
manufacturers and logistics companies worldwide. Natural disasters, fires, energy shortages, widespread public health issues, or
man- made disasters could result in business disruptions that may adversely affect our business and operating results. Our
business, and the businesses of our customers, suppliers, and third- party service providers, could be disrupted by natural
disasters, fires, energy shortages, public health crises, such as pandemics and epidemics, man- made disasters, such as
cyberattacks eyber—attaeks-, terrorism or industrial accidents, or other events outside of our control. Certain of our business
operations, such as our third- party primary contractor manufaetarer-manufacturers in Indonesia and Malaysia , are in
locations that may be more prone to earthquakes and other natural disasters, and global climate change may result in certain
types of natural disasters occurring more frequently or with more intense effects. Following a business disruption, the Company
could be subject to production downtimes, operational delays, substantial recovery time, customer claims, significant
expenditures to resume operations, the diversion of management’ s attention and resources, or loss of business, any of which
could have a material adverse effect on our competitive position, operating results, or financial condition. Because we rely the
Company-relies-on single or limited sources for the supply of certain components and manufacture of our products, a business
disruption affecting such sources would worsen any adverse consequences to the-Cempaty-our business . While we the
Company-maintains— maintain insurance coverage for certain types of losses, such insurance coverage may be insufficient to
cover all losses that may arise. The impact of any such business disruption is difficult to predict. Economic, political, and other
risks...... financial condition, or operating results. Expectations relating to environmental, social, and governance considerations
expose the Company to potential liabilities, increased costs, reputational harm, and other adverse effects on our business. Many
governments, regulators, investors, employees, customers , and other stakeholders are increasingly focused on environmental,
social, and governance considerations relating to businesses, including climate change and greenhouse gas emissions, human
and civil rights, and diversity, equity, and inclusion. In addition, we the-Company-makes— make statements about is-our
environmental, social, and governance goals and initiatives through its-our Sustainability Reports, information provided on its
our website, and other communications . In addition, future environmental laws and regulations have the potential to
affect our operations, increase our costs, decrease our revenue, or change the way we design or manufacture our
products . Responding to these environmental, social, and governance considerations and implementation of these goals and
initiatives involves risks and uncertainties, requires investments, and depends in part on third- party performance or data that is
outside of our the-Company—s-—control. We The-Cempany-cannot guarantee that #-we will achicve our tts-announeed
environmental, social, and governance goals and initiatives. In addition, some stakeholders may disagree with our the
Company—s-goals and initiatives. Any failure, or perceived failure, by-the-Cempany-to achieve tts-our goals, further #s-our
initiatives, adhere to #s-our public statements, comply with federal, state, or international environmental, social, and governance
laws and regulations, or meet evolving and varied stakeholder expectations and standards could result in legal and regulatory
proceedings against the Company and adversely affect our the-Company>—s-business, reputation, results of operations, financial
condition, and stock price. The price of the Company” s stock is subject to volatility. We have The-Compatnyhas-cxperienced
substantial stock price volatility in the past and may continue to do so in the future. The price of our the-Cempany>-s-stock may
be affected by factors such as our the-Cempany—s-financial performance, announcements of technological innovations or new
products by us or our competitors, market conditions, and other factors. Additionally, the Company, the technology industry,
and the overall stock market have, from time to time, experienced extreme stock price and volume fluctuations that have affected
stock prices in ways that may have been unrelated to these companies’ operating performance. Price volatility may cause the
average price at which we repurchase our stock in a given period to exceed the stock’ s price at a given point in time. We
believe the price of our stock should reflect expectations of future growth and profitability. If we the-Company-fails— fail to
meet expectations related to future growth, profitability, dividends, share repurchases , or other market expectations, the price of



our the-Coegnex’s-stock may decline significantly, which could have a material adverse impact on investor confidence and
employee retention. Our Company may be subject to time- consuming and costly litigation or activist shareholder activities.
From time to time, we may be subject to various claims, demands, and lawsuits by competitors, shareholders, customers,
distributors, patent trolls, former employees, or other parties arising in the ordinary course of business, including lawsuits
charging patent infringement, or claims and lawsuits instituted by us to protect our intellectual property and confidential
information , or for other reasons. These matters can be time consuming, divert management’ s attention and resources, and
cause us to incur significant expenses. Furthermore, the results of any of these actions may have a material adverse effect on our
operating results.



