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In addition to other information in this Annual Report on Form 10- K, you should carefully consider the following risk factors.
Each of these risk factors could materially and adversely affect our business, results of operations and financial condition, as
well as affect the value of an investment in our common stock. Risks Related to Our Business Trends in crude oil and natural
gas prices may affect the drilling and production activity, profitability and financial stability of our customers and therefore the
demand for, and profitability of, our products and services. The oil and gas industry is cyclical in nature and experiences
periodic downturns of varying length and severity. Demand for our products and services is sensitive to the level of capital
spending by global oil and natural gas companies and the corresponding drilling and production activity. The level of drilling
and production activity is directly affected by trends in crude oil and natural gas prices, which are influenced by numerous
factors affecting the supply and demand for oil and gas, including: « worldwide economic activity, including potential disruption
to global trade; « supplies of, and demand for, oil and gas both domestically and globally; ¢ the level of exploration and
production activity;  the industry cost of, and access to, capital; * environmental regulation; « domestic and global political and
economic uncertainty, socio- political unrest and instability, terrorism or hostilities; « U. S. federal, state and foreign government
policies and regulations regarding current and future exploration and development of oil and gas;  the ability and / or desire of
the Organization of the Petroleum Exporting Countries (“ OPEC ™) and other major international producers (collectively with
OPEC, “ OPEC ”) to set and maintain production levels and influence pricing; ¢ the cost of exploring and producing oil and
gas; « the availability, expiration date and price of onshore and offshore leases; ¢ the discovery rate of new oil and gas reserves
in onshore and offshore areas; ¢ the success of drilling for oil and gas in unconventional resource plays such as shale formations;
« the depletion rate of existing oil and gas wells in productions; * takeaway capacity within oil and gas producing basins;
alternative investments in onshore exploration and production opportunities;  shifts in business and personal travel with
increased adoption of remote work arrangements; ¢ health pandemics and epidemics; ¢ exceptional weather conditions, including
severe weather events in the U. S. Gulf Coast; and « the pace of adoption and cost of developing alternative energy sources. We
expect continued volatility in both crude oil and natural gas prices (including the possibilities that such prices could remain at
current levels or decline further for an extended period of time), as well as in the level of drilling and production related
activities as a result of the level of interest rates and costs of capital, decisions of OPEC and other oil exporting nations
regarding production and the other factors listed above. Our ability to modify and adopt our operating activities in response to
lower oilfield service activity levels during periodic industry downturns or in the transmon toa 1ower carbon economy is
important to our business, results of operations and prospects. A

eontintation-ofthereeent-downturn in the industry could eeﬁt-tﬁue—te-lmpact demand for our products and services and could
have a material adverse effect on our business, results of operations, financial condition and cash flows, and could result in asset
impairments, including an impairment of the carrying value of our goodwill, along with other accounting charges. We could
lose customers or generate lower revenue, operating profits and cash flows if there are significant increases in the cost of raw
materials or if we are unable to obtain raw materials. We purchase raw materials, sub- assemblies and components for use in
manufacturing operations, which exposes us to volatility in prices for certain commodities. Significant price increases for these
commodities could adversely affect our operating profits. Like others in our industry, sinee-202+-we-havefaced;and-eontinueto
faeer-inflation in recent years caused increases in our raw materials eest-costs . While we will generally attempt to mitigate
the impact of increased raw material prices by endeavoring to make strategic purchasing decisions, broadening our supplier base
and passing along increased costs to customers, there may be a time delay between the increased raw material prices and the
ability to increase the prices of our products. Additionally, we may be unable to increase the prices of products due to the terms
of existing contracts, a competitor’ s pricing pressure or other factors. The inability to obtain necessary raw materials on
acceptable terms could affect our ability to meet customer commitments and satisfy demand for certain products. Certain of our
product lines depend on a limited number of third- party suppliers and vendors. The ability of these third parties to deliver raw
materials may be affected by events beyond our control. In addition, public health threats, such as COVID- 19, severe influenza
and other highly communicable viruses or diseases could limit access to vendors and their facilities, or the ability to transport
raw materials from our vendors, which would adversely affect our ability to obtain necessary raw materials for certain of our
products or increase the costs of such materials. A significant price increase in or the unavailability of raw materials may result
in a loss of customers and adversely impact our business, results of operations, financial condition and cash flows, and could
result in asset impairments, including an impairment of the carrying value of our goodwill. Decreased capital and other
expenditures by our customers can adversely impact our customers’ demand for our products and services and our revenue. Our
business is directly affected by changes in spending by our customers, and reductions in their capital spending or changes in the
allocation of their expenditures could reduce demand for our products and services and have a material adverse effect on our
revenue. Some of the factors impacting our customers’ capital spending may include: ¢ oil and natural gas prices, as described
above; * changes in customers’ capital allocation, including allocation to alternate suppliers or an increased allocation to
the production of renewable energy or other sustainability efforts, leading to less focus on oil and natural gas production
growth; * consolidation of our customers; * restrictions on our customers’ ability to get their produced oil and natural
gas to market due to infrastructure limitations; ¢ the inability of our customers to access capital on economically
advantageous terms, which may be impacted by, among other things, interest rate fluctuations, global market and economic
conditions, or a decrease of investors’ interest in hydrocarbon producers due to environmental and sustainability initiatives +=



oetr-eustomers—; © customer personnel changes; and © adverse developments in the business or operations of our customers,
including write- downs of oil and natural gas reserves and borrowing base reductions under customers’ credit facilities. Our
operations could be adversely affected by global market and economic conditions in ways we may not be able to predict or
control. Concerns over global economic conditions, inflation, energy costs, geopolitical issues, supply chain disruptions, the
availability and cost of credit, and the continuing conflicts between Russia and Ukraine and in the Middle East have contributed
to increased economic uncertainty. An expansion or escalation of the Russian- Ukraine or Middle East conflicts or an economic
slowdown or recession in the United States or in any other country that significantly affects the supply of or demand for oil or
natural gas could negatively impact our operations and therefore adversely affect our results. Global economic conditions have a
significant impact on oil and natural gas prices and any stagnation or deterioration in global economic conditions could result in
less demand for our services and could cause our customers to reduce their planned spending on drilling and production activity.
Adverse global economic conditions may cause our customers, vendors and / or suppliers to lose access to the financing
necessary to sustain or increase their current level of operations, fulfill their commitments and / or fund future operations and
obligations. Furthermore, challenging economic conditions may result in certain of our customers experiencing bankruptcy or
otherwise becoming unable to pay vendors, including us. In the past, global economic conditions, and expectations for future
global economic conditions, have sometimes experienced significant deterioration in a relatively short period of time and there
can be no assurance that global economic conditions or expectations for future global economic conditions will recover in the
near term or not quickly deteriorate again due to one or more factors. These conditions could have a material adverse effect on
our business, financial condition and results of operations. Continuing inflation and cost increases may impact our sales margins
and profitability. Cost inflation including significant increases in raw material and component costs, labor rates, and global
transportation and logistics costs have impacted profitability and could in future periods eontinte-to-tmpaet-profitabitity-. [n
addition, our customers are also affected by inflation and the rising costs of goods and services used in their businesses, which
could negatively impact their ability to purchase our products, which could adversely impact our revenue and profitability.
There is no guarantee that we can increase selling prices, replace lost revenue, or reduce costs to fully mitigate the effect of
inflation on our costs and business, which may adversely impact our sales margins and profitability. We might be unable to
successfully compete with other companies in our industry. The business in which we operate is highly competitive. The
principal competitive factors are customer service, product technology, product quality and performance, price, breadth of
product offering, local content and geographic footprint, technical expertise and innovation. In some of our product and service
offerings, we compete with the oil and gas industry’ s largest oilfield service providers. These large national and multi- national
companies may have longer operating histories, greater brand recognition, and a stronger presence in geographies than us. They
may also have more robust organizational and technical capabilities. In addition, we compete with many smaller companies
capable of effectively competing on a regional or local basis. Our competitors may be able to respond more quickly to new or
emerging technologies and services and for changes in customer requirements. Many contracts are awarded on a bid basis,
which further increases competition based on price. Further, Ecolab (from whom we acquired the Chemical Technologies
business) may have the ability to terminate certain rights, including patent licenses, if the Chemical Technologies business
begins to compete in the downstream or water fields of use. These restrictions may limit our ability to engage in certain
activities, may potentially lead to disputes and may materially and adversely affect our business, financial condition and results
of operations. As a result of the competitive environment in which we operate, if we are unable to successfully compete in our
industry, we may lose competitive share, be unable to maintain or increase prices for our products and services, or be unable to
develop new business opportunities, which could have a material adverse effect on our business, results of operations, financial
condition and cash flows. . Consolidation in our industry may impact our results of operations.Business consolidations within
the oil and gas industry in recent years have resulted in some of our largest customers combining and using their size and
purchasing power to seek economies of scale and pricing concessions.Continuing consolidation within the industry may result in
reduced capital spending by some of our customers or the acquisition of one or more of our primary customers,which may lead
to decreased demand for our products and services.There is no assurance that we will be able to maintain our level of sales to a
customer that has consolidated,or replace that revenue with increased business activity with other customers.As a result,the
acquisition of one or more of our primary customers may have a significant adverse impact on our business,results of
operations,financial condition and cash flows.We are unable to predict what effect consolidations in the industry may have on
prices,capital spending by our customers,our selling strategies,our competitive position,our ability to retain customers or our
ability to negotiate favorable agreements with our customers —If we are unable to develop new products and technologies, our
competitive position may be impaired, which could materially and adversely affect our sales and market share. The businesses
in which we operate are characterized by changing technologies and the introduction of new products and services. As a result,
our success is dependent upon our ability to develop or acquire new products and services on a cost- effective basis, to introduce
them into the marketplace in a timely manner, and to protect and maintain critical intellectual property assets related to these
developments. Difficulties or delays in research, development or production of new products and technologies, or failure to gain
customer acceptance of new products and technologies, may significantly reduce future revenue and materially and adversely
affect our competitive position. While we intend to continue to commit financial resources and effort to the development of new
products and services, we may not be able to successfully differentiate our products and services from those of our
competltors and / or our ab111ty to do so fnay—could be impacted by an t-he—pfe-}eﬂged—lndustry downturn and-er-we-maytotbe
y . Our customers may not consider our
proposed products and services to be of value to thern or may not view them as superior to our competitors’ products and




services. In addition, our competitors or customers may develop new technologies which are similar to, or improvements on, our
existing technologies. Further, we may not be able to adapt to evolving customer needs and technologies, including the
transition to a lower- carbon economy and energy system by our customers, develop new products, and achieve and maintain
technological advantages in developing products and services in support of the evolving industry. If we do not successfully
compete through the development and introduction of new products and technologies, our business, results of operations,
financial condition and cash flows could be materially adversely affected Tariffs and other trade measures could adversely
affect our results of operations ,financial position and cash flows.Our material input costs are adversely affected by tariffs
imposed by the U.S.government on products imported into the United States and tariffs imposed by other jurisdictions,including
the European Union,Canada,Mexico,India and China on U.S.goods and services, sanetions-imposed-reonneetion-with-the
eonfhietbetweenRussta-Russian and-Ukraine-Conflict Sanctions ,and by trade restrictions imposed on business dealings with
particular entities and / or individuals. Adeitienat-tariffs;farther-Further trade restrictions,retaliatory trade measures and
additional tariffs could result in higher input costs for our products,disrupt our supply chain and logistics srestriet-ortimit-the
availability-of matertals-or-supphies- cause adverse financial impacts due to volatility in foreign exchange rates and interest
rates,inflationary pressures on raw materials and energy,and heighten cybersecurity threats and other restrictions.We may not be
able to fully mitigate the impact of these increased costs or pass price increases on to our customers. While tariffs and other
retaliatory trade measures imposed by other countries on U.S.goods have not yet had a significant impact on our business or
results of operations,we cannot predict further developments,and such existing or future tariffs could have a material adverse
effect on our results of operations,financial position and cash flows. . Our growth and results of operations may be adversely
affected if we are unable to complete third party acquisitions on acceptable terms and integrate such acquisitions. Over time, it is
expected that we will acquire value creating capabilities that broaden our existing technological, geographic and cost position,
thereby complementing our businesses. However, there can be no assurance that we will be able to find suitable opportunities to
purchase or acquire such capabilities on acceptable terms. If we are unsuccessful in our acquisition efforts, our revenue growth
could be adversely affected. In addition, we face the risk that a completed acquisition may underperform relative to
expectations. We may not achieve the synergies originally anticipated, may become exposed to unexpected liabilities, or may
not be able to sufficiently integrate completed acquisitions into our then current business and growth model. There can be
significant challenges inherent in the process of integrating acquired businesses, including the ability to ensure the effectiveness
of internal control over financial reporting, integrating information technology, accounting, finance and other systems, as well as
retention of key officers and personnel. The successful or cost- effective integration of acquired businesses cannot be assured.
These factors could potentially have an adverse impact on our business, results of operations, financial condition and cash flows.
Our products are used in operations that are subject to potential hazards inherent in the oil and gas industry and, as a result, we
are exposed to potential liabilities that may affect our financial condition and reputation. Our products are used in potentially
hazardous drilling, completion and production applications in the oil and gas industry where an accident or a failure of a product
can potentially have catastrophic consequences. Risks inherent in these applications, such as equipment malfunctions and
defects, failures, equipment misuse, explosions, blowouts and uncontrollable flows of oil, natural gas or well fluids can cause
personal injury, loss of life, suspension of operations, damage to formations, damage to facilities, business interruption and
damage to or destruction of property, surface and drinking water resources, equipment and the environment. While we currently
maintain insurance protection against some of these risks and seek to obtain indemnity agreements from our customers requiring
them to hold us harmless from some of these risks, our current insurance and contractual indemnity protection may not be
sufficient or effective enough to protect us under all circumstances or against all risks. The occurrence of a significant event not
fully insured or indemnified against, or the failure of a customer to meet its indemnification obligations to us could adversely
affect our business, results of operations, financial condition and cash flows. A-Our operations are subject to the risk of
manufacturing disruptions, and hazards common to manufacturing and supplying chemical spitt-errelease-products, the
occurrence of which could materially and adversely affect our business. As a manufacturer and supplier of chemical products,
we face therets-a-potential fer-hazards common in such operations such as fires, explosions, and ehemieals— chemical to-be
aceidentalty-spted-spills , refeased-releases or diseharged-discharges , cither in liquid or gaseous form, during production,
transportation, storage or use. Such arelease-an occurrence could result in loss of life, severe injury, environmental
contamination , and disruption for, and damage to, our manufacturing facilities, customers, communities, and other
stakeholders, as well as a—humaﬁ—efammal—hea}&rhafafd—aﬁd—feaﬂt—m—agmﬁcant remediation costs fer-us-and-potentiat

: and other stakehelders-liabilities that may
exceed the coverage provnded by our msurance pollcles Accordmgly, such hazards arelease-could have a material adverse
effect on our business, financial condition, results of operations and cash flows | Consolidation in our industry may impact...... to
negotiate favorable agreements with our customers . The credit risks of our customer base could result in losses. The majority of
our customers are oil and gas companies that have faced or may in the future face liquidity constraints during adverse
commodity price environments. These customers are also affected by prolonged changes in economic and industry conditions
such as geopolitical unrest and instability, volatility in oil and gas prices as a result of associated changes in demand for such
commodities, and continuing inflationary pressures, including increased interest rates and cost of credit. If a significant number
of our customers experience prolonged business declines, disruptions, or bankruptcies, we may incur increased exposure to
credit risk and losses from bad debts . The loss of one or more...... operations, financial condition and cash flows|. Changes in
our customer and product mix could cause our profit margin to fluctuate. From time to time, we may experience changes in our
customer mix or in our product mix. Our customer relationships depend, in part, on our ability to provide customers the products
they need when they need them and our ability to provide an appropriate level of service to gain and retain customers. If our
customers’ experience is negative or our customers require lower- margin products from us and fewer higher- margin products,
our results of operations and financial condition may suffer. We are subject to information technology, cybersecurity and




privacy risks. We depend on various information technologies and other products and services to store and process business
information and otherwise support our business activities. We also manufacture and sell hardware and software to provide
monitoring, controls and optimization of customer critical assets in oil and gas production and distribution. In addition, certain of
our customer offerings include digital components, such as remote monitoring of certain customer operations. We also provide
services to maintain these systems. Additionally, our operations rely upon partners, suppliers and other third- party providers of
information technology and other products and services. If any of these information technologies, products or services are
damaged, cease to properly function, are breached due to employee error, malfeasance, system errors, or other vulnerabilities, or
are subject to cybersecurity attacks, such as those involving unauthorized access, malicious software and / or other intrusions, we
and our partners, suppliers or other third parties could experience: (i) production downtimes, (ii) operational delays, (iii) the
compromising of confidential, proprietary or otherwise protected information, including personal and customer data, (iv)
destruction, corruption, or theft of data, (v) security breaches, (vi) other manipulation, disruption, misappropriation or improper
use of our systems or networks, (vii) hydrocarbon pollution from loss of containment, (viii) financial losses from remedial
actions, (ix) loss of business or potential liability, (x) adverse media coverage, and (xi) legal claims or legal proceedings,
including regulatory investigations and actions, and / or damage to our reputation. Increased risks of such attacks and disruptions
also exist as a result of geopolitical conflicts, such as the continuing conflict between Russia and Ukraine. While we have not
experienced a material breach of our information technologies and we attempt to mitigate these risks by employing a number of
measures, including employee training, technical security controls and maintenance of backup and protective systems, the
Company’ s and our customers’, partners’, vendors’ and other third- parties’ systems, networks, products and services remain
potentially vulnerable to known or unknown cybersecurity attacks and other threats, any of which could have a material adverse
effect on our business, results of operations, financial condition and cash flows. While we currently maintain cybersecurity
insurance, such insurance may not be sufficient in type or amount to cover us against claims related to cybersecurity breaches or
attacks, failures or other data security- related incidents, and we cannot be certain that cyber insurance will continue to be
available to us on economically reasonable terms, or at all, or that an insurer will not deny coverage as to any future claim. The
successful assertion of one or more large claims against us that exceed available insurance coverage, or the occurrence of
changes in our insurance policies, including premium increases or the imposition of large deductible or co- insurance
requirements, could materially and adversely affect our results of operations, cash flows, and financial condition. We are subject
to risks relating to existing international operations and expansion into new geographical markets. We continue to focus on
expanding sales globally as part of our overall growth strategy and expect sales from outside the United States to continue to
represent a significant and growing portion of our revenue. Our international operations and global expansion strategy are
subject to general risks related to such operations, including: ¢ political, social and economic instability and disruptions; ¢ export
controls, economic sanctions, embargoes or trade restrictions; ¢ the imposition of duties and tariffs and other trade barriers; ®
limitations on ownership and on repatriation or dividend of earnings; ¢ transportation delays and interruptions; ¢ labor unrest and
current and changing regulatory environments; ¢ increased compliance costs, including costs associated with disclosure
requirements and related due diligence; ¢ difficulties in staffing and managing multi- national operations; ¢ limitations on our
ability to enforce legal rights and remedies; * access to or control of networks and confidential information due to local
government controls and vulnerability of local networks to cyber risks; and ¢ fluctuations in foreign currency exchange rates. If
we are unable to successfully manage the risks associated with expanding our global business or adequately manage operational
risks of our existing international operations, these risks could have a material adverse effect on our growth strategy into new
geographical markets, our reputation, our business, results of operations, financial condition and cash flows. Dependence on
joint ventures and other local partners could adversely affect our profits. We conduct some operations through joint ventures in
which unaffiliated third parties may control or have significant influence on the operations of the joint venture. As with any joint
venture arrangement, differences in views among the joint venture participants may result in the joint venture operating in a
manner that is contrary to our preference, delayed decisions or in failures to agree on major issues. These factors could have a
material adverse effect on the business and results of operations of our joint ventures and, in turn, our business and consolidated
results of operations. In addition to joint ventures, we rely on local third- party partners in a number of foreign jurisdictions to
provide various services in support of our product sales, including sales and distribution, installation, field service, technical
support, and the provision of equipment and personnel. If a local partner is unwilling or unable to deliver its services for any
reason including, but not limited to, a dispute with us, the deterioration of its financial condition or a loss of personnel, we may
be unable to engage an alternative partner or subcontractors to perform the same services, or on terms substantially similar to
those with our existing partners. The failure to do so may cause us to breach the terms of existing contracts, impede our ability
to complete orders, and / or result in damage to our customer relationships in that jurisdiction, any of which may damage our
reputation and have a material adverse effect on our business in the impacted jurisdiction. 5

----- hetrp ets get-eo atnts-or-othereapital-disetph astres;whieh
may-adversely-affeetonrreventue-and-eash-flow—Failure to attract, retain and develop personnel could have an adverse effect on
our results of operations, financial condition and cash flows. The delivery of our services and products requires personnel with
specialized skills and experience, and our growth, profitability and effectiveness in conducting our operations and executing our




strategic plans depend in part on our ability to attract, retain and develop qualified personnel, and align them with appropriate
opportunities for key management positions. We may experience employee turnover or labor shortages if our business
requirements and / or expectations about when and how often employees work either on- site or remotely are inconsistent with
the expectations of our employees oz, if employees pursue employment in fields with less volatility than in the energy industry ,
or as a result of uncertainties related to the Merger . Additionally, during periods of increased investment in the oil and gas
industry, competition for qualified personnel may increase and the availability of qualified personnel may be further
constrained. Although we believe we generally offer competitive compensation packages, our costs of operations and selling,
general and administrative expenses could increase in the future if required to attract and retain qualified personnel and there is
no assurance that the prices of our products and services could be increased to offset any such increases. If we are unsuccessful
in our efforts to attract and retain sufficient qualified personnel on terms acceptable to us, or do so at rates necessary to maintain
our liquidity and competitive position, our business, results of operations, financial condition, cash flows, and market share
could be adversely affected. The inability to protect or obtain patent and other intellectual property rights could adversely affect
our revenue, operating profits and cash flows. We own patents, trademarks, licenses and other intellectual property related to our
products and services, and we continuously invest in research and development that may result in innovations and intellectual
property rights. We employ various measures to develop, maintain and protect our innovations and intellectual property rights.
These measures may not be effective in capturing intellectual property rights, and they may not prevent our intellectual property
from being challenged, invalidated, circumvented, infringed, misappropriated or otherwise violated, particularly in countries
where intellectual property rights are not highly developed or protected. We also may not be successful in fully protecting
innovations and intellectual property we develop or acquire. In addition, if licenses to certain intellectual property are no longer
available, we may not be able to continue providing services or products relating to that license, which could adversely affect
our financial condition, results of operations and cash flows. Unauthorized use of our intellectual property rights and any
potential litigation we may initiate or have initiated against us in respect of our intellectual property rights could adversely
impact our competitive position and have a negative impact on our business, results of operations, financial condition and cash
flows. Natural disasters and unusual weather conditions could have an adverse impact on our business. Our business could be
materially and adversely affected by natural disasters or severe weather conditions, including the effects of climate change.
Hurricanes, tropical storms, flash floods, blizzards, extreme cold weather and other natural disasters or severe weather
conditions, which may increase in frequency or intensity as a result of climate change, could result in evacuation of personnel,
curtailment of services, damage to equipment and facilities, interruption in transportation of products and materials and loss of
productivity. For example, certain of our manufactured products and components are manufactured at a single facility, and
disruptions in operations or damage to any such facilities could reduce our ability to manufacture our products and satisfy
customer demand. If our customers are unable to operate or are required to reduce operations due to natural disasters or severe
weather conditions, our business could be adversely affected as a result of curtailed deliveries of our products and services. Our
headquarters and certain manufacturing facilities are located in the U. S. Gulf Coast, and this region is also home to many of our
customers and suppliers. Hurricanes or other severe weather events impacting the Gulf Coast could materially and adversely
affect our operations, our ability to obtain raw materials at reasonable cost, or at all, and our customers in the region. Risks
Related to Financial Condition and Markets Investor sentiment towards climate change, fossil fuels and other Environmental,
Social and Governance (“ ESG ) matters could adversely affect our access to and cost of capital and stock price. There have
been efforts within the investment community (including investment advisors, investment fund managers, sovereign wealth
funds, public pension funds, universities and individual investors) to promote the divestment of, or limit investment in, the stock
of companies in the oil and gas industry. There has also been pressure on lenders and other financial services companies to limit
or curtail financing of companies in the oil and gas industry. If these efforts continue or expand, our stock price and our ability to
raise capital may be negatively impacted. Members of the investment community are also increasing their focus on ESG
practices and disclosures, including practices and disclosures related to climate change and sustainability, D & I initiatives, and
heightened governance standards, among companies more generally. As a result, we may continue to face increasing pressure
regarding our ESG disclosures and practices. Over the past few years, there has also been an acceleration in investor demand for
ESG investing opportunities, and many large institutional investors have committed to increasing the percentage of their
portfolios that are allocated towards ESG investments. With respect to any of these investors, our sustainability report, ESG
disclosures and efforts may not satisfy the investor requirements or their requirements may not be made known to us. If we are
unable to meet the ESG standards or investment criteria set by these investors and funds, we may lose investors or investors
may allocate a portion of their capital away from us, our cost of capital may increase, and our stock price may be negatively
impacted. Our credit facility imposes restrictions that limit our operating flexibility and such facility may not be available if
financial covenants are violated or if an event of default occurs. Our credit facility contains a number of covenants restricting,
among other things, our ability to incur liens and indebtedness, sell assets, repurchase our equity shares and make certain types
of investments. We are also subject to certain financial covenants, including but not limited to compliance with certain leverage
and interest coverage ratios as defined in the restated credit agreement. A breach of any covenant or our inability to comply with
the required financial ratios could result in a default under our credit facility, and we can provide no assurance that we will be
able to obtain the necessary waivers or amendments from our lenders to remedy a default. In the event of any default not cured
or waived, the lenders are not obligated to provide funding or issue letters of credit and could declare any outstanding
borrowings, together with accrued interest and other fees, to be immediately due and payable, thus requiring us to apply
available cash to repay any borrowings then outstanding. If we are unable to repay borrowings with respect to our credit facility
when due, our lenders could proceed against the guarantees of our major domestic subsidiaries. If any indebtedness under our
credit facility is accelerated, we can provide no assurance that our assets would be sufficient to repay such indebtedness in full.
Our exposure to exchange rate fluctuations on cross- border transactions and the translation of local currency results into U. S.



dollars could negatively impact our results of operations. A portion of our business is transacted and / or denominated in foreign
currencies, and fluctuations in currency exchange rates or the inability to exchange or repatriate foreign currencies could have a
significant impact on our results of operations, financial condition and cash flows, which are presented in U. S. dollars. Cross-
border transactions, both with external parties and intercompany relationships, result in increased exposure to foreign exchange
effects. We conduct business in countries that have restricted or limited trading markets for their local currencies and restrict or
limit cash repatriation. We may accumulate cash in those geographies, but we may be limited in our ability to convert our profits
into U. S. dollars, repatriate the profits from those countries or reinvest those earnings to fund operations in other countries.
Significant changes in currency exchange rates could negatively affect our results of operations. Additionally, a future
strengthening of the U. S. dollar potentially exposes us to competitive threats from lower cost producers in other countries and
could result in unfavorable translation effects as the results of foreign locations are translated into U. S. dollars for reporting
purposes. Our indebtedness could adversely affect our financial condition and operating flexibility. Our ability to make
payments on, and to refinance, our indebtedness, as well as any future indebtedness that we may incur, will depend upon the
level of cash flows generated by our operations, our ability to sell assets, availability under our revolving credit facility and our
ability to access the capital markets and / or other sources of financing. Our ability to generate cash is subject to general
economic, industry, financial, competitive, legislative, regulatory and other factors that are beyond our control. If we are not
able to repay or refinance our indebtedness as it becomes due, we may be forced to sell assets or take other disadvantageous
actions, including (i) reducing financing in the future for working capital, capital expenditures, acquisitions and general
corporate purposes or (ii) dedicating an unsustainable level of cash flow from operations to the payment of principal and interest
on the indebtedness. In addition, our ability to withstand competitive pressures and to react to changes in the oil and gas industry
could be impaired. Disruptions in the capital and credit markets, low commodity prices, our debt level and other factors may
restrict our ability to raise capital on favorable terms, or at all. Disruptions in the capital and credit markets, in particular with
respect to companies in the energy sector, could limit our ability to access these markets or may significantly increase our cost to
borrow. Continued low commodity prices, the rapid increases in interest rates by the U. S. Federal Reserve to counteract
inflation, as well as other factors, have caused some lenders to increase interest rates, enact tighter lending standards which we
may not satisfy as a result of our debt level or otherwise, refuse to refinance existing debt at maturity on favorable terms, or at
all, and in certain instances have reduced or ceased to provide funding to borrowers. If we are unable to access the capital and
credit markets on favorable terms or at all, it could adversely affect our business, financial condition, results of operations and
cash flows. Legal and Regulatory Risks War, terrorism or civil unrest could harm our business. Due to the unsettled political
conditions in many natural gas and oil- producing countries, our operations, revenue and profits are subject to adverse
consequences of war, terrorism, civil unrest, strikes, currency controls, and governmental actions. These risks could result in the
loss of our personnel or assets, cause us to evacuate our personnel from certain countries, cause us to increase spending on
security worldwide, cause us to cease operating in certain countries, disrupt financial and commercial markets, including the
supply of and pricing for oil and natural gas, and generate political and economic instability in some of the geographic areas in
which we operate. Areas where we operate or have operated that have significant risks include, but are not limited to, the Middle
East, North Africa, West Africa, the Caspian Sea region, Southeast Asia and Indonesia, Mexico, Russia, and Venezuela and
other countries in South America. In addition, any possible reprisals as a consequence of military or other action, such as acts of
terrorism in the United States or elsewhere, could have a material adverse effect on our business, results of operations and
financial condition. Federal, state and local legislative and regulatory initiatives relating to oil and gas development and the
potential for related litigation could result in increased costs and additional operating restrictions or delays for our customers,
which could reduce demand for our products. Environmental laws, regulations and policies could limit our customers’
exploration and production activities. Although we do not directly engage in drilling or hydraulic fracturing activities, we
provide products and services to operators in the oil and gas industry. There has been significant growth in opposition to oil and
gas development both in the United States and globally. This opposition is focused on attempting to limit or stop hydrocarbon
development in certain areas. Examples of such opposition include: (i) efforts to reduce access to public and private lands, (ii)
delaying or canceling permits for drilling or pipeline construction or export facilities (iii) limiting or banning industry techniques
such as hydraulic fracturing, and / or adding restrictions on the use of water and associated disposal, (iv) delaying or denying air-
quality permits, and (v) advocating for increased regulations, punitive taxation, or citizen ballot initiatives or moratoriums on
industry activity. In addition, various state and local governments have implemented, or are considering, increased regulatory
oversight of oil and gas development through additional permitting requirements, operational restrictions, including on the time,
place and manner of drilling activities, disclosure requirements and temporary or permanent bans on hydraulic fracturing,
exports of liquified natural gas or other facets of crude oil and natural gas exploration and development in certain areas such as
environmentally sensitive watersheds. Increased regulation and opposition to oil and gas activities could increase the potential
for litigation concerning these activities, and could include companies who provide products and services used in hydrocarbon
development, such as us. The adoption of new laws, regulations or policies at the federal, state, or local levels imposing
reporting obligations, or otherwise limiting or delaying hydrocarbon development, could make it more difficult for our
customers to complete oil and gas wells, increase our customers’ costs of compliance and doing business, and otherwise
adversely affect the oil and gas activities they pursue. Such developments could negatively impact demand for our products and
services. In addition, heightened political, regulatory and public scrutiny, including lawsuits, could expose us or our customers to
increased legal and regulatory proceedings, which could be time- consuming, costly, or result in substantial legal liability or
significant reputational harm. We could be directly affected by adverse litigation or indirectly affected if the cost of compliance
or the risks of liability limit the ability or willingness of our customers to operate. Such costs and scrutiny could directly or
indirectly, through reduced demand for our products and services, have a material adverse effect on our business, results of
operations, financial condition and cash flows. We and our customers are subject to extensive environmental and health and



safety laws and regulations that may increase our costs, limit the demand for our products and services or restrict our operations.
Our operations and the operations of our customers are subject to numerous and complex federal, state, local and foreign laws,
regulations and policies relating to the protection of human health, safety and the environment. These laws, regulations and
policies may adversely affect us by limiting or curtailing our customers’ exploration, drilling and production and export
activities, impacting the products and services we design, market and sell and the facilities where we manufacture our products.
For example, our operations and the operations of our customers are subject to numerous and complex laws, regulations and
policies that, among other things: may regulate the management and disposal of hazardous and non- hazardous wastes; may
require acquisition of environmental permits related to our operations; may restrict the types, quantities and concentrations of
various materials that can be released into the environment; may limit or prohibit operational activities in certain ecologically
sensitive and other protected areas; may regulate specific health and safety criteria addressing worker protection; may require
compliance with operational and equipment standards; may impose testing, reporting and record- keeping requirements; and
may require remedial measures to mitigate pollution from former and ongoing operations. Sanctions for noncompliance with
such laws, regulations and polices may include revocation of permits, corrective action orders, administrative or civil penalties,
criminal prosecution and the imposition of injunctions to prohibit certain activities or force future compliance. Some
environmental laws, regulations and policies provide for joint and several strict liability for remediation of spills and releases of
hazardous substances. In addition, we or our customers may be subject to claims alleging personal injury or property damage as
a result of alleged exposure to hazardous substances, as well as damage to natural resources. These laws and regulations may
expose us or our customers to liability for the conduct of or conditions caused by others, or for our acts or for the acts of our
customers that were in compliance with all applicable laws and regulations at the time such acts were performed. Any of these
laws and regulations could result in claims, fines or expenditures that could be material to our business, results of operations,
financial condition and cash flows. Environmental laws, regulations and policies, and the interpretation and enforcement thereof,
frequently change, and have tended to become more stringent over time. New laws, regulations treaties, or international
agreements related to greenhouse gases and climate change, including incentives to conserve energy or use alternative energy
sources, and temporary or permanent bans on certain activities or licenses or permits for certain activities may have a material
adverse effect on our customers by limiting or curtailing their exploration, drilling, and production and export activities, which
may adversely affect our operations by limiting demand for our products and services. Additionally, the implementation of new
laws, regulations and policies may have a material adverse effect on our operating results by requiring us to modify our
operations or products or shut down some or all of our facilities. Various laws, regulations and policies exist or are under
development that seek to regulate the emission of greenhouse gases (“ GHG ”), including establishing GHG “ cap and trade ”
programs, increased efficiency standards, participation in international climate agreements, issuance of executive orders by the
U. S. presidential administration and incentives or mandates for pollution reduction, use of renewable energy sources, or use of
alternative fuels with lower carbon content. Any regulation of GHG emissions could result in increased compliance costs or
additional operating restrictions for us and / or our customers and limit or curtail exploration, drilling and production and export
activities of our customers, which could directly or indirectly, through reduced demand for our products and services, adversely
affect our business, results of operations, financial condition and cash flows. Our reputation, ability to do business and results of
operations may be impaired by violations of U. S. and international laws and regulations regarding ;-anti- bribery, trade control,
trade sanctions, anti- corruption and similar laws. Our operations require us to comply with a number of U. S. and international
laws and regulations, including those relating to anti- corruption, anti- bribery, fair competition, export and import compliance,
money laundering and data privacy. In particular, our international operations are subject to the regulations imposed by the
Foreign Corrupt Practices Act and the United Kingdom Bribery Act 2010 as well as anti- bribery and anti- corruption laws of
various jurisdictions in which we operate. In response to the conflict between Russia and Ukraine beginning in February 2022,
the U. S. and foreign governmental bodles in JurlSdlCthIlS in Wthh we operate imposed have-announeed-targeted sanctions and
export control measures v d-aeld 6 d ; which may-resuit-presented
economic risk to our ablllty to malntaln economlc tles to our 0peratlons in eemﬁef-sa-neﬁens-and-et-her—re’ca-hatefy—meaﬁﬁes
and-aettons-by-Russia ag 8 nthet-Sanetior . While we

strive to maintain high ethical standards and robust 1nterna1 controls we cannot pr0V1de assurance that our internal controls and
compliance systems will always protect us from acts committed by our employees, agents or business partners that would
violate such U. S. or international laws or regulations. Any such violations of law or improper actions could subject us to civil or
criminal investigations in the United States or other jurisdictions, could lead to substantial civil or criminal, monetary and non-
monetary penalties and related shareholder lawsuits, could lead to increased costs of compliance and could damage our
reputation, business, results of operations, financial condition and cash flows. Tariffs and other trade measures could
adversely......, financial position and cash flows. Changes in domestic and foreign governmental laws, regulations and policies,
risks associated with emerging markets, changes in statutory tax rates and laws, and unanticipated outcomes with respect to tax
audits could adversely affect our business, profitability and reputation. Our domestic and international sales and operations are
subject to risks associated with changes in laws, regulations and policies (including environmental and employment regulations,
export / import laws, local content and local ownership requirements, tax policies such as export subsidy programs and research
and experimentation credits, carbon emission regulations and other similar programs). Failure to comply with any of the
foregoing laws, regulations and policies could result in civil and criminal, monetary and non- monetary penalties, as well as
damage to our reputation. In addition, we cannot provide assurance that costs of complying with new and evolving regulatory
reporting requirements and current or future laws, including environmental protection, employment, data security, data privacy
and health and safety laws, will not exceed our estimates. In addition, we have made investments in certain countries, and we
may in the future invest in other countries, which may carry high levels of currency, political, compliance, or economic risk.
While these risks or the impact of these risks are difficult to predict, any one or more of them could adversely affect our




business, results of operations and reputation. We are subject to taxation in a number of jurisdictions. Accordingly, our effective
tax rate is impacted by changes in the mix among earnings in countries with differing statutory tax rates. A material change in
the statutory tax rate or interpretation of local law in a jurisdiction in which we have significant operations could adversely
impact our effective tax rate and impact our financial results. Our tax returns are subject to audit and taxing authorities could
challenge our operating structure, taxable presence, application of treaty benefits or transfer pricing policies. If changes in
statutory tax rates or laws or audits result in assessments different from amounts estimated, then our business, results of
operations, financial condition and cash flows may be adversely affected. In addition, changes in tax laws could have an adverse
effect on our customers, resulting in lower demand for our products and services. €ertain-Risks Related to the Merger The
Merger is subject to a number of conditions to the obligations of both ChampionX and SLB to complete the Merger,
including receipt of required regulatory clearances, which may impose unacceptable conditions et or subsidiaries-could
delay completion of the Merger or result in termination of the Merger Agreement. On April 2, 2024, we entered into the
Merger Agreement whereby SLB will acquire ChampionX in an all- equlty transactlon pursuant to the Merger Our and
SLB’ s respective obligations to consummate the Merger arc defendan d e ey
fesu-l-t-rﬂg—frem—sub]ect to the satlsfactlon at or prlor to the clos1ng of numerous condltlons, 1nclud1ng, among t-he—other

0 pttl-, (a) adoption by our shareholders of the
Merger Agreement (b) the recelpt of approval for hstmg of the shares of SLB Common Stock which will comprlse

subject to ofﬁc1al notice of issuance; (c) the absence of certain e-ﬁlegal restramts that enjoin, prohibit, prevent our— or
substidiaries make illegal the consummation of the Transactions; ( d eeHeetively-the“-COREXIT Defendants™-) are-among
the defendantstnrexpiration or termination of the waiting period (and any extension of such period) under the HSR Act
and any commitment to, or agreement with, any governmental entity to delay the consummation of, or not to

consummate before a lawsunitarisingfront-certain date, the Transactions and use-of- COREXITF™M-dispersantinresponse-to

the 20+6-Deepwater Horizonrott-spith-receipt of all clearances, consents and approvals under certain specified regulatory
laws; (e) the effectiveness of the registration statement on Form S- 4 to be filed by SLB in connection with the issuance of

the Equity Consideration , which will include a proxy ¢
statement eesﬁ#hﬂaknntrfﬂﬂ%&ns—ﬁratter—}ws—e}&ﬁned—&amages—of ChamplonX (i) w1th respect to SLB (1) the absence of
Mutual Legal Restraints, (ii) the absence of investigations of the Transaction under negligenee-specified regulatory laws,
(iii) the expiration of all waiting periods applicable under Speclﬁed Regulatory Filings following SLB’ s determination to
submit such filings, (iv) receipt of all clearances, consents and approvals under the Specified Regulatory Filings and (v)
the absence of certain other theortes—Whtile-regulatory laws prohibiting or making illegal the consummation of the
Transactions or otherwise as set forth in the Merger Agreement and (g) certain the-other elaims-against-customary
conditions relating to the parties’ representations and warranties in the Merger Agreement and the performance of the
their COREXIT Defendants-were-dismissed-pursuant-to-respective obligations. On May 15, 2024, the Form S- 4 and proxy
statement / prospectus that was filed with the SEC in connection with the Transactions was declared effective by the
SEC On June 18 2024 our shareholders adopted the Merger Agreement ata speclal meetmg of shareholders However

, we cannot predict whether and when the there-- other conditions to the completion of the
Merger will be satisfied. Many of the conditions to the completion of the Merger are not within our or SLB’ s control, an
and appeal-ofthe-dismissal-the-involvement-we might-cannot predict when, or if, these conditions will be satisfied.
Furthermore, the requirement for obtaining regulatory clearances could delay the completion of the Merger for a
significant period of time or prevent it from occurring. Regulators may seek to enjoin the completion of the Merger or
require the parties to license, or hold separate, assets or terminate existing relationships and contractual rights, which
could be in excess of the contractual requirements for remedies, or which could prevent certain of the anticipated benefits
of the Merger from being achieved in a timely manner or at all. Completion of the Merger may trigger change in control
or other provisions in certain agreements to which we or any of our respective subsidiaries or joint ventures is a party.
The completion of the Merger may trigger change in control or other provisions in certain agreements to which we or
any of our respective subsidiaries or joint ventures is a party. If we are unable to negotiate waivers of those provisions,
the counterparties may exercise their rights and remedies under such agreements, potentially terminate such
agreements, or seek monetary damages. Even if we are able to negotiate waivers, the counterparties may require a fee
for such waivers or seek to renegotiate such agreements on terms less favorable to us or our applicable subsidiary or
joint venture. If our suppliers were to seek to terminate or modify their supplier arrangements, then we or our respective
subsidiaries or joint ventures may be unable to procure necessary supplies or services from other suppliers in a timely
and efficient manner and on acceptable terms, or at all. Failure to complete the Merger could negatively impact the price
of our stock and have ira material adverse effect on our results of operations, cash flows and financial position. If these---
the matters-in-Merger is not completed for any reason, including as a result of failure to obtain all requisite regulatory
approvals, our ongoing business may be materially and adversely affected and, without realizing any of the benefits of
having completed the Merger, we would be subject to a number of risks, including the following: * we may experience
negative reactions from the financial markets, including negative stock price impacts; « we may experience negative
reactions from commercial and business partners; and ¢ we will still be required to pay certain significant costs relating
to the Merger, such as legal, accounting, financial advisor, and printing fees. If the Merger is not completed, the risks
described above may materialize and the-they may have a material adverse effect on our results of operations, cash flows,
financial position, and the price of our publicly- traded stock. The pendency of the Merger may adversely affect our



business, financial results and operations. Whether or not the Merger is completed, its announcement and pendency
could cause disruptions to our business, including: * uncertainties associated with the Merger may cause us to lose
management personnel and other key employees, which could adversely affect our futurc business and operations

following the Merger; * or-our business relationships may be subject the-potential-for-future htigation—-Although-we-believe

we-haverights-to disruption due to uncertainty assoclated eeﬂfﬂbtrﬁefﬁmdﬁfrﬂéemﬁrﬁe&ﬁefr&em—&nfd-p&f&es—m
eontreettorr-with the fawsaitMerger , which 1 ght-an r-the-remaining-sait-could have a material adverse

effect on us-and-our finanetal-eendition;results of operations ef, mxh 1]0\\ S, and financlal position; * matters relating to the
Merger (including integration planning) require substantial commitments of time and resources by our management,
which may result in the distraction of our management from ongoing business operations and pursuing other
opportunities that could be beneficial to us; and * the Merger Agreement places certain restrictions on how we conduct
our operations, which may delay or prevent us from undertaking business opportunities that, absent the Merger
Agreement, we may have pursued. SLB may fail to realize the anticipated benefits of the Merger and may fail to
successfully integrate the businesses and operations of the parties in the expected time frame . The COREXIT Defendants
eontinte-success of the Merger, and the value that ChampionX shareholders who receive SLB Common Stock following
the Merger will realize, depends on, among other things, the successful combination of ChampionX’ s and SLB’ s
businesses in a manner that realizes anticipated synergies and benefits and meets or exceeds the forecasted stand- alone
cost savings anticipated by the combined business. If the combined business is not able to se-successfully achieve these
synergies, or the cost to achieve these synergies is greater than expected, the-then COREXIT ™M -oil-dispersant-produet-and
previousty-seld-produetremains-irthe inventories-anticipated benefits of individuat-the Merger may not be realized fully or
at all or may take longer to realize than expected. If the transaction closes, it is possible that the integration process could
result in the loss of key ChampionX employees or key SLB employees, the loss of customers , providers, vendors, or
business partners, the disruption of either or both parties’ ongoing businesses, inconsistencies in standards, controls,
procedures, and policies, potential unknown liabilities and unforeseen expenses, delays, or regulatory conditions
associated with and following completion of the Merger, or higher than expected integration costs and and-- an eil-spit
response-organizations-overall post- completion integration process that takes longer than originally anticipated. In
addition, at times the attention of certain members of our management team and resources may be focused on the
completion of the Merger and planning the anticipated integration, and diverted from day- to- day business operations
or other opportunities that may have been beneficial to ChampionX, which may disrupt our ongoing business and the
operations of the combined business . Ve may be subject to eannotpredietthe-potential-for-future-litigation challenging the
Merger withrespeetto-stueh-sales-or-inventory—However-, iforte-and an unfavorable judgment or moere-ofruling in any such

lawsuits could prevent or delay the consummation of the Merger and / or result in substantial costs. Lawsuits related to
the Merger may be filed against us, SLB, and our respective affiliates, directors and officers. If dismissals arc breught-and
wwon-not obtained or a settlement is not reached . thesc suits-lawsuits could prevent or delay completion of the Merger and
/ or result in substantial costs to us. The Merger Agreement contains provisions that could have discouraged or deterred
a material-adverse-tmpaet-potential competing offer to acquire our common stock. We are not permitted to solicit
proposals for certain alternative business combination transactions and, subject to certain exceptions, we are not
permitted to engage in discussions or negotiations regarding an alternative business combination transaction. In
addition, the Merger Agreement restricted the ability of the Board to change its recommendation in support of the
Merger prior to the meeting of ChampionX shareholders to vote on the adoption of the Merger Agreement, which was
held on June 18, 2024. Such restrictions could have discouraged our— or finanetal-deterred a third party, that may have
been willing to pay more than SLB for our outstanding common stock, from considering or proposing such an
acquisition. Our shareholders will receive no cash consideration, other than cash in lieu of fractional shares of SLB
common stock, with which to pay any potential tax liability resulting from the Merger. Although our shareholders will
receive no cash consideration in the Merger other than any cash received in lieu of fractional shares of SLB common
stock, the receipt of SLB common stock and any cash in lieu of fractional shares of SLB common stock by our
shareholders in exchange for ChampionX common stock in the Merger will be treated as a taxable transaction for U. S.
federal income tax purposes. The amount of income, gain or loss recognized by each of our shareholders in the Merger
will vary depending on each such shareholder’ s particular situation, including the fair market value of the SLB common
stock, the amount of any cash in lieu of fractional shares of SLB common stock received by such shareholder in the
Merger, and the adjusted tax basis of the ChampionX common stock exchanged by such shareholder in the Merger. We
or SLB may waive one or more of the closing conditions without us re- soliciting shareholder approval. We or SLB may
determine to waive, in whole or in part, one or more of the conditions to us or SLB, as the case may be, being obligated to
consummate the Merger. Both we and SLB currently expects to evaluate the materiality of any waiver and its effect on
our respective shareholders in light of the facts and circumstances at the time to determine whether any re- solicitation of
proxies by us is required in light of such waiver. Any determination whether to waive any condition to the consummation
of the Merger or of us to re- solicit shareholder approval as a results—- result of a waiver will be made by us and / or SLB
at the time of such waiver based on the facts and circumstances as they exist at that time . 23-The shares of SLB common
stock to be received by our shareholders upon the completion of the Merger will have different rights from the current
rights of holders of shares of ChampionX common stock. Upon completion of the Merger, our shareholders will no
longer be shareholders of ChampionX, a Delaware corporation, but will instead become shareholders of SLB, a
company organized under the laws of Curacao, and their rights as shareholders will be governed by Curacgao law and
SLB’ s articles of incorporation and by- laws. Curacao law and the terms of SLB’ s articles of incorporation and by- laws
may be materially different than Delaware law and the terms of our second amended and restated certificate of




incorporation and amended and restated by- laws, which currently govern the rights of our shareholders. 26



