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Investing in our securities involves eertaitra high degree of risks— risk, including those relating to our structure and investment
objective. You should carefully consider these risk factors, together with all of the other information included in this report,
before you decide whether to make an investment in our securities. The risks set forth below are not the only risks we face, and
we may face other risks that we have not yet identified, which we do not currently deem material or which are not yet
predictable. If any of the following risks occur, our business, financial condition and results of operations could be materially
adversely affected. In such case, our NAV and the trading price of our shares of common stock could decline, and you may lose
all or part of your investment. Risks Relating to Our Business and Structure Our board of directors may change our operating
policies and strategies without prior notice or shareholder approval, the effects of which may be adverse to our results of
operations and financial condition. Our board of directors has the authority to modify or waive our current operating policies,
investment criteria and strategies without prior notice and without shareholder approval. We cannot predict the effect any
changes to our current operating policies, investment criteria and strategies would have on our business, NAV net-asset-value-,
operating results and-or trading price of our commeon stock. However, the effects might be adverse, which could negatively
impact our ability to pay shareholders distributions and cause shareholders to lose all or part of their investment. Price declines
in the medium- and large- sized U. S. corporate debt market may adversely affect the fair value of our portfolio, reducing our
NAYV net-asset-vatae-through increased net unrealized depreciation. Conditions in the medium- and large- sized U. S. corporate
debt market may deteriorate, as seen during the 2008 financial crisis and the 2020 outbreak of the COVID- 19 pandemic, which
may cause pricing levels to similarly decline or be volatile. During the financial crisis and the 2020 outbreak of the COVID- 19
pandemic, many institutions were forced to raise cash by selling their interests in performing assets in order to satisfy margin
requirements or the equivalent of margin requirements imposed by their lenders and / or, in the case of hedge funds and other
investment vehicles, to satisfy widespread redemption requests. This resulted in a forced deleveraging cycle of price declines,
compulsory sales, and further price declines, with falling underlying credit values, and other constraints resulting from the credit
crisis and the pandemic generating further selling pressure. If similar events occurred in the medium- and large- sized U. S.
corporate debt market, our NAV net-asset-valte-could decline through an increase in unrealized depreciation and incurrence of
realized losses in connection with the sale of our investments, which could have a material adverse impact on our business,
financial condition and results of operations. Our ability to achieve our investment objective depends on the ability of CIM to
manage and support our investment process. If CIM was to lose any members of its senior management team, our ability to
achieve our investment objective could be significantly harmed. Since we have no employees, we depend on the investment
expertise, skill and network of business contacts of the broader networks of CIM and its affiliates. CIM evaluates, negotiates,
structures, executes, monitors and services our investments. Our future success depends to a significant extent on the continued
service and coordination of CIM and its senior management team. The departure of any members of CIM’ s senior management
team could have a material adverse effect on our ability to achieve our investment objective. Our ability to achieve our
investment objective depends on CIM’ s ability to identify and analyze, and to invest in, finance and monitor companies that
meet our investment criteria. CIM” s capabilities in structuring the investment process, providing competent, attentive and
efficient services to us, and facilitating access to financing on acceptable terms depend on the employment of investment
professionals in an adequate number and of adequate sophistication to match the corresponding flow of transactions. To achieve
our investment objective, CIM may need to hire, train, supervise and manage new investment professionals to participate in our
investment selection and monitoring process. CIM may not be able to find investment professionals in a timely manner or at all.
Failure to support our investment process could have a material adverse effect on our business, financial condition and results of
operations. The investment advisory agreement between CIM and us has been approved pursuant to Section 15 of the 1940 Act.
In addition, the investment advisory agreement has termination provisions that allow the parties to terminate the agreement. The
investment advisory agreement may be terminated at any time, without penalty, by us or by CIM, upon 60 days' notice. If the
agreement is terminated, it may adversely affect the quality of our investment opportunities. In addition, in the event such
agreement is terminated, it may be difficult for us to replace CIM. Because our business model depends to a significant extent
upon relationships with public and private lenders, selected middle- market private equity sponsors, large private equity sponsors
(on a limited basis), investment banks and commercial banks, the inability of CIM or its affiliates to maintain or develop these
relationships, or the failure of these relationships to generate investment opportunities, could adversely affect our business. CIM
depends on its broader organizations’ relationships with public and private lenders, selected middle- market private equity
sponsors, large private equity sponsors (on a limited basis), investment banks and commercial banks, and we rely to a significant
extent upon these relationships to provide us with potential investment opportunities. If CIM or its affiliates fail to maintain their
existing relationships or develop new relationships with other sponsors or sources of investment opportunities, we may not be
able to grow our investment portfolio. In addition, individuals with whom CIM has relationships are not obligated to provide us
with investment opportunities, and, therefore, there is no assurance that such relationships will generate investment opportunities
for us. We may face increasing competition for investment opportunities, which could delay deployment of our capital, reduce
returns and result in losses. We compete for investments with other BDCs and investment funds (including private equity funds,
mezzanine funds and funds that invest in CLOs, structured notes, derivatives and other types of collateralized securities and
structured products), as well as traditional financial services companies such as commercial banks and other sources of funding.
Moreover, alternative investment vehicles, such as hedge funds, have invested in areas in which they have not traditionally



invested, including making investments in small to mid- sized private U. S. companies. As a result of these new entrants,
competition for investment opportunities in small and middle- market private U. S. companies may-has intensify-intensified .
Many of our competitors are substantially larger and have considerably greater financial, technical and marketing resources than
we do. For example, some competitors may have a lower cost of capital and access to funding sources that are not available to
us. In addition, some of our competitors may have higher risk tolerances or different risk assessments than we have. These
characteristics could allow our competitors to consider a wider variety of investments, establish more relationships and offer
better pricing and more flexible structuring than we are able to do. We may lose investment opportunities if we do not match our
competitors’ pricing, terms or structure. If we are forced to match our competitors’ pricing, terms or structure, we may not be
able to achieve acceptable returns on our investments or may bear substantial risk of capital loss. A significant increase in the
number and / or the size of our competrtorq in our target market could force us to accept le%% attractrve investment terms =
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will be recorded at fair value as determined in good faith by our board of directors and, as a result, there is and will be
uncertainty as to the value of our portfolio investments. Under the 1940 Act, we are required to carry our portfolio investments
at market value or, if there is no readily available market value, at fair value as determined by our board of directors, including
through delegation to CIM as our valuation designee. There is not a public market for the securities of the privately held
companies in which we invest. Most of our investments will not be publicly traded or actively traded on a secondary market. As
a result, we value these securities quarterly at fair value as determined in good faith by our board of directors as required by the
1940 Act. Certain factors that may be considered in determining the fair value of our investments include investment dealer
quotes for securities traded on the secondary market for institutional investors, the nature and realizable value of any collateral,
the portfolio company’ s earnings and its ability to make payments on its indebtedness, the markets in which the portfolio
company does business, comparison to comparable publicly- traded companies, discounted cash flow and other relevant factors.
As aresult, our determinations of fair value may differ materially from the values that would have been used if a ready market
for these non- traded securities existed. Due to this uncertainty, our fair value determinations may cause our NAV set-asset
walge-on a given date to materially differ from the value that we may ultimately realize upon the sale of one or more of our
investments. There is a risk that investors in our common stock may not receive distributions or that our distributions may not
grow over time. We may not maintain investment results that will allow us to malke-pay a specified level of distributions or
year- to- year increases in distributions. In addition, due to the asset coverage test applicable to us as a BDC, we may be limited
in our ability to make distributions. The amount of any distributions we may pay is uncertain and our distributions may exceed
our earnings. Therefore, portions of the distributions that we pay may repreqent areturn of caprtal to shareholders that will lower
their tax basis in their common stock and v ; ; ; . We may fund
our distributions to shareholders from any sources of fund% avarlable to us, 1nclud1ng borrowings, net investment income from
operations, capital gains proceeds from the sale of assets, non- capital gains proceeds from the sale of assets, and dividends or
other distributions paid to us on account of preferred and common equity investments in portfolio companies. Our ability to pay
distributions might be adversely affected by, among other things, the impact of one or more of the risk factors described in this
section. In addition, the inability to satisfy the asset coverage test applicable to us as a BDC may limit our ability to pay
distributions. All distributions are and will be paid at the discretion of our board of directors and will depend on our earnings,
our financial condition, maintenance of our RIC status, compliance with applicable BDC regulations, compliance with the
terms, conditions and covenants in our financing arrangements, and such other factors as our board of directors may deem
relevant from time to time. We cannot assure investors that we will continue to pay distributions to our shareholders in the
future. The tax treatment and characterization of our distributions may vary significantly from time to time due to the
nature of our investments. The ultimate tax characterization of our distributions paid during a tax year may not finally
be determined until after the end of that tax year. We may pay distributions during a tax year that exceed our
investment company taxable income and net capital gains for that tax year. In such a situation, thc amount by which our
total distributions exceed event-that-we-encounter-delays-inloeating-suitable-investment eppertunities-company taxable
income and net capital gains generally would be treated as a return of capital up to the amount of a shareholder’ s tax
basis in the shares, with any amounts exceeding such tax basis treated as a gain from the sale or exchange of such shares.
A return of capital generally is a return of a shareholder’ s investment rather than a return of earnings or gains derived
from our investment activities. Moreover , we may pay all or a substantial portion of our distributions from the proceeds of
the sale of shares of our common stock (if any) eur—- or from borrowings in anticipation of future cash flow, which may-could
constitute a return of qhareholders caprtal and w1ll lower such —A—refum—e-ﬁe&pﬁa-l—rs—a—reﬁi-m—e-ﬁqhareholder% tax tnvestmeﬁt—
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affect our bu%rnei% or cause us to alter our business %trategy We and our portfoho companies are subject to regulatlon at the
local, state and federal level. New legislation may be enacted or new interpretations, rulings or regulations could be adopted,
including those governing the types of investments we are permitted to make, any of which could harm us and our shareholders,



potentially with retroactive effect. Additionally, any changes to the laws and regulations governing our operations relating to
permitted investments may cause us to alter our investment strategy to avail ourselves of new or different opportunities. Such
changes could result in material differences to our strategies and plans as set forth herein and may result in our investment focus
shifting from the areas of expertise of CIM to other types of investments in which CIM may have less expertise or little or no
experience. Thus, any such changes, if they occur, could have a material adverse effect on our financial condition and results of
operations and the value of a shareholder’ s investment. As a public company, we are subject to regulations not applicable to
private companies, such as provisions of the Sarbanes- Oxley Act. Efforts to comply with such regulations will involve
significant expenditures, and non- compliance with such regulations may adversely affect us. As a public company, we are
subject to the Sarbanes- Oxley Act and the related rules and regulations promulgated by the SEC. Our management is required
to report on our internal control over financial reporting pursuant to Section 404 of the Sarbanes- Oxley Act. We are required to
review on an annual basis our internal control over financial reporting, and on a quarterly and annual basis to evaluate and
disclose changes in our internal control over financial reporting. Maintaining an effective system of internal controls may
require significant expenditures, which may negatively impact our financial performance and our ability to pay distributions.
This process also will result in a diversion of our management’ s time and attention. We cannot be certain of when our
evaluation, testing, and remediation actions will be completed or the impact of the same on our operations. In addition, we may
be unable to ensure that the process is effective or that our internal controls over financial reporting are or will be effective in a
timely manner. In the event that we are unable to maintain an effective system of internal controls and maintain compliance
with the Sarbanes- Oxley Act and related rules, we may be adversely affected. Due to our Listing, we are no longer a *“ non-
accelerated filer ” as defined in Rule 12b- 2 of the Exchange Act and as a result ;eommeneing-with-thisAnntat Report-eonFornt
, we are required to comply with the 1ndependent auditor attestation requirements
of Section 404 (b) of the Sarbanes- Oxley Act Complying with Section 404 (b) requires a rigorous compliance program as well
as adequate time and resources. We are subject to significant documentation and administrative burdens as a result of being
required to comply with Section 404 (b), which will require us to utilize additional resources, and our internal controls may not
be determined to be effective, which may adversely affect investor confidence in us and, as a result, the value of our securities.
We may experience fluctuations in our quarterly results. We could experience fluctuations in our quarterly operating results due
to a number of factors, including our ability or inability to make investments in companies that meet our investment criteria, the
interest rate payable on the debt securities we acquire, the level of our expenses (including our borrowing costs), variations in
and the timing of the recognition of realized and unrealized gains or losses, the degree to which we encounter competition in our
markets and general economic conditions. As a result of these factors, results for any previous period should not be relied upon
as being indicative of performance in future periods. Any unrealized losses we experience on our portfolio may be an indication
of future realized losses, which could reduce our income available for distribution. As a BDC, we are required to carry our
investments at market value or, if no market value is ascertainable, at fair value as determined in good faith by our board of
directors, including through delegation to CIM as our valuation designee. Decreases in the market value or fair value of our
investments relative to amortized cost will be recorded as unrealized depreciation. Any unrealized losses in our portfolio could
be an indication of a portfolio company’ s inability to meet its repayment obligations to us with respect to the affected loans.
This could result in realized losses in the future and ultimately in reductions of our income available for distribution in future
periods. In addition, decreases in the market value or fair value of our investments will reduce our NAV net-asset-value-. Risks
Relating to CIM and its Affiliates CIM and its affiliates, including our officers and some of our directors, face conflicts of
interest caused by compensation arrangements with us and our affiliates, which could result in actions that are not in the best
interests of our shareholders. CIM and its affiliates receive substantial fees from us in return for their services, and these fees
could influence the advice provided to us. Among other matters, the decision to utilize leverage will increase our assets and, as a
result, will increase the amount of management fees payable to CIM and may increase the amount of subordinated income
incentive fees payable to CIM. We may be obligated to pay CIM incentive compensation even if we incur a net loss due to a
decline in the value of our portfolio. Our investment advisory agreement entitles CIM to receive incentive compensation on
income regardless of any capital losses. In such case, we may be required to pay CIM incentive compensation for a fiscal
quarter even if there is a decline in the value of our portfolio or if we incur a net loss for that quarter. Any incentive fee payable
by us that relates to our net investment income may be computed and paid on income that may include interest that has been
accrued, but not yet received, including original issue discount, which may arise if we receive warrants in connection with the
origination of a loan or possibly in other circumstances, or contractual PIK interest, which represents contractual interest added
to the loan balance and due at the end of the loan term. To the extent we do not distribute accrued PIK interest, the deferral of
PIK interest has the simultaneous effects of increasing the assets under management and increasing the base management fee at
a compounding rate, while generating investment income and increasing the incentive fee at a compounding rate. In addition,
the deferral of PIK interest would also increase the loan- to- value ratio at a compounding rate if the issuer’ s assets do not
increase in value, and investments with a deferred interest feature, such as PIK interest, may represent a higher credit risk than
loans on which interest must be paid in full in cash on a regular basis. For example, if a portfolio company defaults on a loan
that is structured to provide accrued interest, it is possible that accrued interest previously included in the calculation of the
incentive fee will become uncollectible. CIM is not under any obligation to reimburse us for any part of the incentive fee it
received that was based on accrued income that we never received as a result of a default by an entity on the obligation that
resulted in the accrual of such income, and such circumstances would result in our paying an incentive fee on income we never
received. There may be conflicts of interest related to obligations that CIM” s senior management and investment teams have to
other clients. The members of the senior management and investment teams of CIM serve-er-may serve as officers, directors or
principals of entities that operate in the same or a related line of business as we do, or of investment funds managed by the same
personnel. In serving in these multiple capacities, they may have obligations to other clients or investors in those entities, the



fulfillment of which may not be in our best interests or in the best interest of our shareholders. Our investment objective may
overlap with the investment objectives of such investment funds, accounts or other investment vehicles. In particular, we rely on
CIM to manage our day- to- day activities and to implement our investment strategy. CIM and certain of its affiliates are
presently, and plan in the future to continue to be, involved with activities that are unrelated to us. As a result of these activities,
CIM, its officers and employees and certain of its affiliates will have conflicts of interest in allocating their time between us and
other activities in which they are or may become involved, including the management of its affiliated funds. CIM and its
officers and employees will devote only as much of its or their time to our business as CIM and its officers and employees, in
their judgment, determine is reasonably required, which may be substantially less than their full time. Our base management and
incentive fees may induce CIM to make and identify speculative investments or to incur additional leverage. The incentive fee
payable by us to CIM may create an incentive for it to make investments on our behalf that are risky or more speculative than
would be the case in the absence of such compensation arrangement. The way in which the incentive fee payable to CIM is
determined may encourage it to use leverage to increase the return on our investments. The part of the management and
incentive fees payable to CIM that relates to our net investment income is computed and paid on income that may include
interest income that has been accrued but not yet received in cash, such as market discount, debt instruments with PIK interest,
preferred stock with PIK dividends and zero- coupon securities. This fee structure may be considered to involve a conflict of
interest for CIM to the extent that it may encourage CIM to favor debt financings that provide for deferred interest, rather than
current cash payments of interest. In addition, the fact that our base management fee is payable based upon our gross assets,
which would include any borrowings for investment purposes, may encourage CIM to use leverage to make additional
investments. Under certain circumstances, the use of leverage may increase the likelihood of default, which would disfavor
holders of our common stock. Such a practice could result in our investing in more speculative securities than would otherwise
be in our best interests, which could result in higher investment losses, particularly during cyclical economic downturns. CIM
relies on key personnel, the loss of any of whom could impair its ability to successfully manage us. Our future success depends,
to a significant extent, on the continued services of the officers and employees of CIM erand its affiliates. The loss of services
of one or more members of CIM’ s management team, including members of our investment committee, could adversely affect
our financial condition, business and results of operations. The compensation we pay to CIM was determined without
independent assessment on our behalf, and these terms may be less advantageous to us than if such terms had been the subject of
arm’ s- length negotiations. The compensation we pay to CIM was not entered into on an arm’ s- length basis with an
unaffiliated third party. As a result, the form and amount of such compensation may be less favorable to us than they might have
been had these been entered into through arm’ s- length transactions with an unaffiliated third party. CIM’ s influence on
conducting our operations gives it the ability to increase its fees, which may reduce the amount of cash flow available for
distribution to our shareholders. CIM is paid a base management fee calculated as a percentage of our gross assets and unrelated
to net income or any other performance base or measure. CIM may advise us to consummate transactions or conduct our
operations in a manner that, in CIM” s reasonable discretion, is in the best interests of our shareholders. These transactions,
however, may increase the amount of fees paid to CIM. CIM” s ability to influence the base management fee paid to it by us
could reduce the amount of cash flow available for distribution to our shareholders. Risks Relating to Business Development
Companies The requirement that we invest a sufficient portion of our assets in qualifying assets could preclude us from
investing in accordance with our current business strategy; conversely, the failure to invest a sufficient portion of our assets in
qualifying assets could result in our failure to maintain our status as a BDC. As a BDC, we may not acquire any assets other
than “ qualifying assets ” unless, at the time of and after giving effect to such acquisition, at least 70 % of our total assets are
qualifying assets. See ““ Item 1. Business — Regulation. ” Therefore, we may be precluded from investing in what we believe are
attractive investments if such investments are not qualifying assets. Conversely, if we fail to invest a sufficient portion of our
assets in qualifying assets, we could lose our status as a BDC, which would have a material adverse effect on our business,
financial condition and results of operations. Similarly, these rules could prevent us from making additional investments in
existing portfolio companies, which could result in the dilution of our position, or could require us to dispose of investments at
an inopportune time to comply with the 1940 Act. If we were forced to sell non- qualifying investments in the portfolio for
compliance purposes, the proceeds from such sale could be significantly less than the current value of such investments. Failure
to maintain our status as a BDC would reduce our operating flexibility. If we do not remain a BDC, we might be regulated as a
registered closed- end investment company under the 1940 Act, which would subject us to substantially more regulatory
restrictions under the 1940 Act and correspondingly decrease our operating flexibility. Regulations governing our operation as a
BDC and RIC will affect our ability to raise, and the way in which we raise, additional capital or borrow for investment
purposes, which may have a negative effect on our growth. As a result of the annual distribution requirement to maintain status
as a RIC, we may need to periodically access the capital markets to raise cash to fund new investments. We may issue “ senior
securities, ” as defined under the 1940 Act, including borrowing money from banks or other financial institutions, only in
amounts such that our asset coverage, as defined in the 1940 Act, equals at least 150 % after such incurrence or issuance
(effective on December 31, 2021, after we obtained the requisite shareholder approval and otherwise continue to satisfy
disclosure requirements in accordance with the 1940 Act). Our ability to issue different types of securities is also limited.
Compliance with these requirements may unfavorably limit our investment opportunities and reduce our ability in comparison to
other companies to profit from favorable spreads between the rates at which we can borrow and the rates at which we can lend.
We have borrowed for investment purposes. If the value of our assets declines, we may be unable to satisfy the asset coverage
test, which would prohibit us from paying distributions and could prevent us from qualifying as a RIC. If we cannot satisfy the
asset coverage test, we may be required to sell a portion of our investments and, depending on the nature of our financing
arrangements, repay a portion of our indebtedness at a time when such sales may be disadvantageous. Under the 1940 Act, we
generally are prohibited from issuing or selling our common stock at a price per share, after deducting selling commissions and



dealer manager fees, that is below our NAV net-asset-value-per share, which may be a disadvantage as compared with other
public companies. However, in 2622-2023 we obtained, and in 2623-2024 we intend to again seek, the approval of our
shareholders to issue shares of our common stock at prices below the then current NAV per share of our common stock in
accordance with the 1940 Act. We may also, however, sell our common stock, or warrants, options or rights to acquire our
common stock, at a price below the current NAV set-assetakte-of our common stock if our board of directors, including our
independent directors, determine that such sale is in our best interests and the best interests of our shareholders, and our
shareholders, as well as those shareholders that are not affiliated with us, approve such sale. In any such case, the price at which
our securities are to be issued and sold may not be less than a price that, in the determination of our board of directors, closely
approximates the fair value of such securities. Our ability to enter into transactions with our affiliates is restricted. We are
prohibited under the 1940 Act from participating in certain transactions with certain of our affiliates without the prior approval
of a majority of the independent members of our board of directors and, in some cases, the SEC. Any person that owns, directly
or indirectly, 5 % or more of our outstanding voting securities will be our affiliate for purposes of the 1940 Act and generally we
will be prohibited from buying or selling any securities from or to such affiliate, absent the prior approval of our board of
directors. The 1940 Act also prohibits certain “ joint ” transactions with certain of our affiliates, which could include investments
in the same portfolio company (whether at the same or closely related times), without prior approval of our board of directors
and, in some cases, the SEC. If a person acquires more than 25 % of our voting securities, we will be prohibited from buying or
selling any security from or to such person or certain of that person’ s affiliates, or entering into prohibited joint transactions
with such persons, absent the prior approval of the SEC. Similar restrictions limit our ability to transact business with our
officers, directors, CIM or their respective affiliates. As a result of these restrictions, we may be prohibited from buying or
selling any security from or to any fund or any portfolio company of a fund managed by CIM or entering into joint arrangements
such as certain co- investments with these companies or funds without the prior approval of the SEC, which may limit the scope
of investment opportunities that would otherwise be available to us. Although on August 30, 2022, we, CIM and certain of our
affiliates were granted an-the erder-Order for exemptive relief by the SEC for us to co- invest with other funds managed by
CIM or certain affiliates, our board of directors or CIM’ s investment committee may determine that we should not participate in
a co- investment transaction. We are uncertain of our sources for funding our future capital needs; if we cannot obtain debt or
equity financing on acceptable terms, our ability to acquire investments and to expand our operations will be adversely affected.
We will need to periodically access the capital markets to raise cash to fund new investments in excess of our
repayments, and we may also need to access the capital markets to refinance existing debt obligations to the extent such
maturing obligations are not repaid with availability under our secured credit facilities, which include the JPM Credit
Facility and the UBS Facility, or cash flows from operations. Our working capital is used for our investment opportunities,
operating expenses and for payment of various fees and expenses such as base management fees, incentive fees and other
expenses. Any working capital reserves we maintain may not be sufficient for investment purposes, and we may require
additional debt or equity financing to operate. Accordingly, in the event that we develop a need for additional capital in the
future for investments or for any other reason, these sources of funding may not be available to us. Consequently, if we cannot
obtain debt or equity financing on acceptable terms, our ability to acquire investments and to expand our operations will be
adversely affected. As a result, we would be less able to maintain a broad portfolio of investments and achieve our investment
objective, which may negatively impact our results of operations and reduce our ability to make-pay distributions to our
shareholders. We are a non- diversified investment company within the meaning of the 1940 Act, and therefore we are not
limited with respect to the proportion of our assets that may be invested in securities of a single issuer. We are classified as a
non- diversified investment company within the meaning of the 1940 Act, which means that we are not limited by the 1940 Act
with respect to the proportion of our assets that we may invest in securities of a single issuer. Under the 1940 Act, a “ diversified
” investment company is required to invest at least 75 % of the value of its total assets in cash and cash items, government
securities, securities of other investment companies and other securities limited in respect of any one issuer to an amount not
greater than 5 % of the value of the total assets of such company and no more than 10 % of the outstanding voting securities of
such issuer. As a non- diversified investment company, we are not subject to this requirement. To the extent that we assume
large positions in the securities of a small number of issuers, or within a particular industry, our NAV netasset-valie-may
fluctuate to a greater extent than that of a diversified investment company as a result of changes in the financial condition or the
market’ s assessment of the issuer. We may also be more susceptible to any single economic or regulatory occurrence than a
diversified investment company or to a general downturn in the economy. However, we will be subject to the diversification
requirements applicable to RICs under Subchapter M of the Code. We-are-stbjeetIncreasing scrutiny from stakeholders and
regulators with respect to risks-retatedte-ESG matters and corporate social responsibility may impose additional costs and
expose us to additional risks . Our business (including that of our portfolio companies) faces increasing public scrutiny related
to environmental, social and governance, or ESG , activities, which are increasingly considered to contribute to reducing a
company’ s operational risk, market risk and reputational risk, which may in turn impact the long- term sustainability of a
company’ s performance. A variety of organizations measure the performance of companies on ESG topics, and the results of
these assessments are widely publicized. In addition, investment in funds that specialize in companies that perform well in such
assessments are increasingly popular, and major institutional investors have publicly emphasized the importance of such ESG
ratings and measures to their investment decisions. Our brand and reputation may be negatively impacted if we fail to act
responsibly in a number of areas, including, but not limited to, diversity, equity and inclusion, human rights, climate change and
environmental stewardship, support for local communities, corporate governance , and transparency and eenstdering—
consideration of ESG factors in our investment processes. Adverse incidents with respect to ESG activities could impact the
value of our brand, our relattenships— relationship with existing and future portfolio companies, the cost of our operations and
eurrelationships with investors, all of which could adversely affect our business and results of operations . However, regional



and investor specific sentiment may differ in what constitutes a material positive or negative ESG corporate practice.
There is no guarantee that our ESG and sustainability practices will uniformly fit every investor’ s definition of best
practices for all ESG considerations across geographies and investor types. If we do not successfully manage
expectations across varied stakeholder interests, it could erode stakeholder trust, impact our reputation, and constrain
our investment opportunities Additionally, new regulatory initiatives related to ESG that are applicable to us and our
portfolio companies could adversely affect our business. For example, in May 2018, the European Commission adopted an *
action plan on financing sustainable growth. ” The action plan is, among t-he—other-SEGhas—ametmeed—t-h&t—rt—may—feqwfe
things, designed to define and reorient investment toward sustainability. The action plan contemplates: establishing
European Union, or EU, labels for green financial products; clarifying asset managers’ and institutional investors’
duties regarding sustainability in their investment decision- making processes; increasing disclosurc efeertaitt
requirements in the financial services sector around ESG -—rela-ted—m&ttefs—mel-uding—ﬁ&ﬂa—respeet—and strengthening the
transparency of companies on their ESG policies and introducing a ¢ green supporting factor’ in the EU prudentlal rules
for banks and insurance companles to eerpefate-lncorporate climate risks into banks’ and insurance companies’ risk fund
d al-management policies . There is a risk that a significant reorientation in the
market following the 1mplementat10n of these and further measures could be adverse to our portfollo companies if they are
perceived to be less valuable as a consequence of, e. g., their carbon footprint or “ greenwashing ” (i. e., the holding out of a
product as having green or sustainable characteristics where this is not, in fact, the case). Atthis-tire;-We and our portfolio
companies are subject to the risk that similar measures might be introduced in there— other jurisdictions in the future.
There is tneertainty-also a growing regulatory interest across ]lll‘lSdlCthIlS in 1mprov1ng transparency regaldlng the seepe
definition, measurement and disclosure of ESG factors in order to s
at-at-allow y-investors to validate and better understand sustainability clalms In add-rtteﬁ—m—202l the SEC estabhshed an
enforcement task force to look into ESG practices and disclosures by public companies and investment managers and has started
to bring enforcement actions based on ESG disclosures not matching actual investment processes. Fhere-Further, in 2022, the
SEC issued a proposed rule regarding the enhancement and standardization of mandatory climate- related disclosures
for investors that would mandate extensive disclosure of climate- related data, l‘lSkS, and opportunltles for certaln publlc
companies. In addition, the SEC has announced that it is : 0 g
transpareney-working on proposals for mandatory disclosure of certaln ESG- related matters, 1nclud1ng with respect to
board diversity and human capital management. At this time, there is uncertainty regarding the scope definition;
ﬂ&eawren&eﬁt—aﬂd-diseleswe—of -E—SG—faeters—m—efdeHe-such proposals or when they would become effective (if at aHow—-

Ey . Compliance with any new laws or regulations increases our
regulatory burden and Could make comphance more dlfﬁcult and expensive, affect the manner in which we or our portfolio
companies conduct our businesses and adversely affect our profitability. Risks Relating to Our Investments Our investments in
prospective portfolio companies may be risky, and we could lose all or part of our investment. We invest and intend to invest in
the following types of loans of private and thinly- traded U. S. middle- market companies. Senior Secured Debt. First Lien
Loans and Second Lien Loans. When we invest in senior secured term debt, including first lien loans and second lien loans, we
will generally take a security interest in the available assets of these portfolio companies, including the equity interests of their
subsidiaries. We expect this security interest to help mitigate the risk that we will not be repaid. However, there is a risk that the
collateral securing our loans may decrease in value over time or lose its entire value, may be difficult to sell in a timely manner,
may be difficult to appraise and may fluctuate in value based upon the success of the business and market conditions, including
as a result of the inability of the portfolio company to raise additional capital. Also, in some circumstances, our security interest
could be subordinated to claims of other creditors. In addition, deterioration in a portfolio company’ s financial condition and
prospects, including its inability to raise additional capital, may be accompanied by deterioration in the value of the collateral for
the loan. Consequently, the fact that a loan is secured does not guarantee that we will receive principal and interest payments
according to the loan’ s terms, or at all, or that we will be able to collect on the loan should we be forced to enforce our
remedies. Unitranche Loans. We also expect to invest in unitranche loans, which are loans that combine both senior and
subordinated financing, generally in a first- lien position. Unitranche loans provide all of the debt needed to finance a leveraged
buyout or other corporate transaction, both senior and subordinated, but generally in a first lien position, while the borrower
generally pays a blended, uniform interest rate rather than different rates for different tranches. Unitranche debt generally
requires payments of both principal and interest throughout the life of the loan. Unitranche debt generally has contractual
maturities of five to six years and interest is typically paid quarterly. Generally, we expect these securities to carry a blended
yield that is between senior secured and subordinated debt interest rates. Unitranche loans provide a number of advantages for
borrowers, including the following: simplified documentation, greater certainty of execution and reduced decision- making
complexity throughout the life of the loan. In addition, we may receive additional returns from any warrants we may receive in
connection with these investments. In some cases, a portion of the total interest may accrue or be paid in kind. Because
unitranche loans combine characteristics of senior and subordinated financing, unitranche loans have risks similar to the risks
associated with senior secured debt, including first lien loans and second lien loans, and subordinated debt in varying degrees
according to the combination of loan characteristics of the unitranche loan. Unsecured Debt. Our unsecured debt, including
corporate bonds and subordinated, or mezzanine, investments will generally rank junior in priority of payment to senior debt.
This may result in a heightened level of risk and volatility or a loss of principal, which could lead to the loss of the entire
investment. These investments may involve additional risks that could adversely affect our investment returns. To the extent
interest payments associated with such debt are deferred, such debt may be subject to greater fluctuations in valuations, and such
debt could subject us and our shareholders to non- cash income, including PIK interest and original issue discount. Loans
structured with these features may represent a higher level of credit risk than loans that require interest to be paid in cash at




regular intervals during the term of the loan. Since we generally will not receive any principal repayments prior to the maturity
of some of our unsecured debt investments, such investments will have greater risk than amortizing loans. Collateralized
Securities, Structured Products and Other. We may also invest in collateralized securities, structured products and other similar
securities, which may include CDOs, CBOs, CLOs, structured notes and credit- linked notes. Investments in such securities and
products involve risks, including, without limitation, credit risk and market risk. Certain of these securities and products may be
thinly traded or have a limited trading market. Where our investments in collateralized securities, structured products and other
similar securities are based upon the movement of one or more factors, including currency exchange rates, interest rates,
reference bonds (or loans) and stock indices, depending on the factor used and the use of multipliers or deflators, changes in
interest rates and movement of any factor may cause significant price fluctuations. Additionally, changes in the reference
instrument or security may cause the interest rate on such a security or product to be reduced to zero, and any further changes in
the reference instrument may then reduce the principal amount payable on maturity of the security or product. Collateralized
securities, structured products and other similar securities may be less liquid than other types of securities and more volatile than
the reference instrument or security underlying the product. Equity Investments. We make selected equity investments. In
addition, when we invest in senior secured debt, including first lien loans and second lien loans, or unsecured debt, we may
acquire warrants to purchase equity securities. Our goal is ultimately to dispose of these equity interests and realize gains upon
our disposition of such interests. However, the equity interests we receive may not appreciate in value and, in fact, may decline
in value. Accordingly, we may not be able to realize gains from our equity interests, and any gains that we do realize on the
disposition of any equity interests may not be sufficient to offset any other losses we experience. Non- U. S. Securities. We may
invest in non- U. S. securities, which may include securities denominated in U. S. dollars or in non- U. S. currencies, to the
extent permitted by the 1940 Act. Because evidence of ownership of such securities usually are held outside the United States,
we would be subject to additional risks if we invested in non- U. S. securities, which include possible adverse political and
economic developments, seizure or nationalization of foreign deposits and adoption of governmental restrictions, which might
adversely affect or restrict the payment of principal and interest on the non- U. S. securities to investors located outside the
country of the issuer, whether from currency blockage or otherwise. Since non- U. S. securities may be purchased with and
payable in foreign currencies, the value of these assets as measured in U. S. dollars may be affected unfavorably by changes in
current rates and exchange control regulations. Below- Investment Grade Debt Securities. In addition, we invest in debt
securities that are rated below investment grade by rating agencies or that would be rated below investment grade if they were
rated. Debt securities rated below investment grade quality are generally regarded as having predominantly speculative
characteristics and may carry a greater risk with respect to a borrower’ s capacity to pay interest and repay principal. They may
also be difficult to value and illiquid. To the extent original issue discount constitutes a portion of our income, we will be
exposed to risks associated with the deferred receipt of cash representing such income. Our investments may include original
issue discount instruments. To the extent original issue discount constitutes a portion of our income, we will be exposed to
typical risks associated with such income being required to be included in taxable and accounting income prior to receipt of cash,
including the following: ¢ Original issue discount instruments may have unreliable valuations because the accruals require
judgments about collectability. ¢ Original issue discount instruments may create heightened credit risks because the inducement
to trade higher rates for the deferral of cash payments typically represents, to some extent, speculation on the part of the
borrower. * For accounting purposes, distributions to shareholders representing original issue discount income do not come from
paid- in capital, although they may be paid from offering proceeds (if any) or borrowings . Thus, although a distribution of
original issue discount income comes from the cash invested by shareholders or from borrowings , the 1940 Act does not
require that shareholders be given notice of this fact.  In the case of PIK “ toggle ” debt, the PIK election has the simultaneous
effects of increasing our assets under management, thus increasing the base management fee, and increasing our investment
income, thus increasing the potential for realizing incentive fees. * Since original issue discount will be included in our
investment company taxable income for the year of the accrual, we may be required to make a distribution to our shareholders
in order to satisfy the annual distribution requirement applicable to RICs, even if we will not have received any corresponding
cash amount. As a result, we may have difficulty meeting such annual distribution requirement necessary to maintain RIC tax
treatment under the Code. If we are not able to obtain cash from other sources, and choose not to make a qualifying share
distribution, we may fail to qualify for RIC tax treatment and thus become subject to corporate- level income tax. ¢ Original
issue discount creates a risk of non- refundable cash payments to the advisor based on non- cash accruals that may never be
realized. Our portfolio companies may incur debt that ranks equally with, or senior to, our investments in such companies. We
intend to invest primarily in senior secured debt, including first lien loans, second lien loans and unitranche loans of private and
thinly- traded U. S. middle- market companies. Our portfolio companies may have, or may be permitted to incur, other debt that
ranks equally with, or senior to, the debt in which we invest. By their terms, such debt instruments may entitle the holders to
receive payment of interest or principal on or before the dates on which we are entitled to receive payments with respect to the
debt instruments in which we invest. Also, in the event of insolvency, liquidation, dissolution, reorganization or bankruptcy of a
portfolio company, holders of debt instruments ranking senior to our investment in that portfolio company would typically be
entitled to receive payment in full before we receive any payment or distribution. After repaying such senior creditors, such
portfolio company may not have any remaining assets to use for repaying its obligation to us. In the case of debt ranking equally
with debt instruments in which we invest, we would have to share on an equal basis any payments or distributions with other
creditors holding such debt in the event of an insolvency, liquidation, dissolution, reorganization or bankruptcy of the relevant
portfolio company. There may be circumstances where our debt investments could be subordinated to claims of other creditors
or we could be subject to lender liability claims. If one of our portfolio companies were to file for bankruptcy, depending on the
facts and circumstances, including the extent to which we actually provided managerial assistance to that portfolio company, a
bankruptcy court might recharacterize our debt investment and subordinate all or a portion of our claim to that of other creditors.



We may also be subject to lender liability claims for actions taken by us with respect to a borrower’ s business or instances
where we exercise control over the borrower. We generally will not control our portfolio companies. We do not expect to control
most of our portfolio companies, even though we may have board representation or board observation rights ;and our debt
agreements with such portfolio companies may contain certain restrictive covenants. As a result, we are subject to the risk that a
portfolio company in which we invest may make business decisions with which we disagree and the management of such
company, as representatives of the holders of the company’ s common equity, may take risks or otherwise act in ways that do
not serve our interests as debt investors. Due to the lack of liquidity for our investments in non- traded companies, we may not
be able to dispose of our interests in our portfolio companies as readily as we would like or at an appropriate valuation. As a
result, a portfolio company may make decisions that could decrease the value of our portfolio holdings. We are exposed to risks
associated with changes in interest rates, including the current fising-high interest rate environment. We are subject to financial
market risks, including changes in interest rates. General interest rate fluctuations may have a substantial negative impact on our
investments and investment returns and, accordingly, may have a material adverse effect on our ability to achieve our investment
objective and our target rate of return on invested capital. In addition, an increase in interest rates would make it more expensive
to use debt for our financing needs. Changing interest rates, including rates that fall below zero, may have unpredictable effects
on markets, may result in heightened market volatility and may detract from our performance to the extent we are exposed to
such interest rates and / or volatility. In periods of rising-high interest rates, such as the current interest rate environment, to the
extent we borrow money subject to a floating interest rate, our cost of funds would increase, which could reduce our net
investment income. Further, sistng-high interest rates could also adversely affect our performance if such tnereases-rates cause
our borrowing costs to rise at a rate in excess of the rate that our investments yield. Further, rising-high interest rates could also
adversely affect our performance if we hold investments with floating interest rates, subject to specified minimum interest rates
(such as a EHBOR-er-SOFR floor ;-as-appheable-), while at the same time engaging in borrowings subject to floating interest
rates not subject to such minimums. In such a scenario, #isirg-high interest rates may increase our interest expense, even though
our interest income from 1nvestments is not increasing in a correspondmg manner as a result of such m1mmum interest rates. In
an effort In y astrg-to combat
ristng-inflation —I-n—Febfu&fyz’le%Zv— the F ede1 al Reselve -fuft-her—fa-lsed-rﬁtefest—lncreased the federal funds rate in 2023.
Although the Federal Reserve left its benchmark rates by-6-—25%-and-steady in the fourth quarter of 2023, it has indicated
that ;-additional rate increases in lightefthc economtereeovery-and-higher-thanantieipated-future may be necessary to
mitigate inflatiorrinflationary (although-stewing);itexpeets-pressures and there can be no assurance that the Federal
Reserve will not make upwards adjustments to furtherraise-interest the federal funds rate in the future. However, there
are reports that the Federal Reserve may begin to cut the benchmark rates in 2623-2024 but-at-aless-aggressivepaee-. If
general interest rates remain high eentinte-to-rise-, there is a risk that the portfolio companies in which we hold floating rate
securities will be unable to pay esealating-high interest amounts, which could result in a default under their loan documents with
us. Ristng-High interest rates could also cause portfolio companies to shift cash from other productive uses to the payment of
interest, which may have a material adverse effect on their business and operations and could, over time, lead to increased
defaults. In addition, sisirg-high interest rates may increase pressure on us to provide fixed rate loans to our portfolio companies,
which could adversely affect our net investment income, as increases in our cost of borrowed funds would not be accompanied
by increased interest income from such fixed- rate investments. Also, an increase in interest rates available to investors could
make an investment in our common stock less attractive if we are not able to pay distributions at a level that provides a
similar return, which could reduce the value of our common stock. A decrease in the general level of interest rates can be
expected to lead to lower interest rates applicable to our portfolio investments and therefore lower net investment income
available for distributions to shareholders. The timing, number and amount of any such future interest rate inereases-changes
are uncermn and —"Phe—diseeﬁ&ntla&eﬁ—e#ﬂ&e—there -I:I-Be}%beﬂeh-maﬁecan be no assurance that a s1gn1ﬁcant change in




; aet-or ; ; atior-may adversely affect the business, results
of operations and financial condmon of our portfolio companies. Certain of our portfolio companies are in industries that maybe
have been impacted by inflation. Reeent-Although the U. S. inflation rate has decreased in the fourth quarter of 2023, it
remains well above the historic levels over the past several decades. inflationary-Inflationary pressures have increased the
costs of labor, energy and raw materials and have adversely affected consumer spending, economic growth and certain of our
portfolio companies’ operations. If such portfolio companies are unable to pass any increases in their costs along to their
customers, it could adversely affect their results and impact their ability to pay interest and principal on our loans, particularly if
interest rates eentiie-to-remain high or rise further in response to inflation. In addition, any projected future decreases in our
portfolio companies’ operating results due to inflation could adversely impact the fair value of those investments. Any decreases
in the fair value of our investments could result in future unrealized losses and therefore reduce our net assets resulting from
operations. While the United States and other developed economies are experiencing higher- than- normal inflation rates, it
remains uncertain whether substantial inflation will be sustained over an extended period of time or have a significant effect on
the U. S. economy or other economies. Inflation may affect our investments adversely in a number of ways, including those
noted above. During periods of rising inflation, interest and dividend rates of any instruments we or our portfolio companies
may have issued could increase, which would tend to reduce returns to our investors. Inflationary expectations or periods of
rising inflation could also be accompanied by the rising prices of commodities that are critical to the operation of portfolio
companies. Portfolio companies may have fixed income streams and, therefore, be unable to pay their debts when they become
due. The market value of such investments may decline in value in times of higher inflation rates. Some of our portfolio
investments may have income linked to inflation through contractual rights or other means. However, as inflation may affect
both income and expenses, any increase in income may not be sufficient to cover increases in expenses. Governmental efforts to
curb inflation often have negative effects on the level of economic activity. In an attempt to stabilize inflation, certain countries
have imposed wage and price controls at times. Past governmental efforts to curb inflation have also involved more drastic
economic measures that have had a materially adverse effect on the level of economic activity in the countries where such
measures were employed. We can offer no assurance that continued and more widespread inflation in the United States and / or
other economies will not become a serious problem in the future and have a material adverse impact on us. International
investments create additional risks. We have made, and expect to continue to make, investments in portfolio companies that are
domiciled outside of the United States. We anticipate that up to 30 % of our investments may be in assets located in jurisdictions
outside the United States. Our investments in foreign portfolio companies are deemed ““ non- qualifying assets, ” which means,
as required by the 1940 Act, they may not constitute more than 30 % of our total assets at the time of our acquisition of any
asset, after giving effect to the acquisition. Notwithstanding that limitation on our ownership of foreign portfolio companies,
those investments subject us to many of the same risks as our domestic investments, as well as certain additional risks including
the following: « foreign governmental laws, rules and policies, including those restricting the ownership of assets in the foreign
country or the repatriation of profits from the foreign country to the United States; ¢ foreign currency devaluations that reduce
the value of and returns on our foreign investments; ¢ adverse changes in the availability, cost and terms of investments due to
the varying economic policies of a foreign country in which we invest; * adverse changes in tax rates, the tax treatment of
transaction structures and other changes in operating expenses of a particular foreign country in which we invest; * the
assessment of foreign- country taxes (including withholding taxes, transfer taxes and value added taxes, any or all of which
could be significant) on income or gains from our investments in the foreign country; ¢ adverse changes in foreign- country
laws, including those relating to taxation, bankruptcy and ownership of assets; ¢ changes that adversely affect the social,
political and / or economic stability of a foreign country in which we invest; ¢ high inflation in the foreign countries in which we
invest, which could increase the costs to us of investing in those countries;  deflationary periods in the foreign countries in
which we invest, which could reduce demand for our assets in those countries and diminish the value of such investments and
the related investment returns to us; and ¢ legal and logistical barriers in the foreign countries in which we invest that materially
and adversely limit our ability to enforce our contractual rights with respect to those investments. In addition, we may make
investments in countries whose governments or economies may prove unstable. Certain of the countries in which we may invest
may have political, economic and legal systems that are unpredictable, unreliable or otherwise inadequate with respect to the
implementation, interpretation and enforcement of laws protecting asset ownership and economic interests. In some of the
countries in which we may invest, there may be a risk of nationalization, expropriation or confiscatory taxation, which may have
an adverse effect on our portfolio companies in those countries and the rates of return we are able to achieve on such
investments. We may also lose the total value of any investment which is nationalized, expropriated or confiscated. The
financial results and investment opportunities available to us, particularly in developing countries and emerging markets, may be
materially and adversely affected by any or all of these political, economic and legal risks. Second priority liens on collateral
securing debt investments that we make to our portfolio companies may be subject to control by senior creditors with first
priority liens. If there is a default, the value of the collateral may not be sufficient to repay in full both the first priority creditors
and us. Certain debt investments that we make to portfolio companies may be secured on a second priority basis by the same
collateral securing first priority debt of such companies. The first priority liens on the collateral will secure the portfolio



company’ s obligations under any outstanding senior debt and may secure certain other future debt that may be permitted to be
incurred by the company under the agreements governing the loans. The holders of obligations secured by the first priority liens
on the collateral will generally control the liquidation of and be entitled to receive proceeds from any realization of the collateral
to repay their obligations in full before us. In addition, the value of the collateral in the event of liquidation will depend on
market and economic conditions, the availability of buyers and other factors. There can be no assurance that the proceeds, if
any, from the sale or sales of all of the collateral would be sufficient to satisfy the debt obligations secured by the second
priority liens after payment in full of all obligations secured by the first priority liens on the collateral. If such proceeds are not
sufficient to repay amounts outstanding under the debt obligations secured by the second priority liens, then we, to the extent
not repaid from the proceeds of the sale of the collateral, will only have an unsecured claim against the company’ s remaining
assets, if any. The rights we may have with respect to the collateral securing the debt investments we make to our portfolio
companies with senior debt outstanding may also be limited pursuant to the terms of one or more intercreditor agreements that
we enter into with the holders of senior debt. Under such an intercreditor agreement, at any time that obligations that have the
benefit of the first priority liens are outstanding, any of the following actions that may be taken in respect of the collateral will
be at the direction of the holders of the obligations secured by the first priority liens: the ability to cause the commencement of
enforcement proceedings against the collateral; the ability to control the conduct of such proceedings; the approval of
amendments to collateral documents; releases of liens on the collateral; and waivers of past defaults under collateral documents.
We may not have the ability to control or direct such actions, even if our rights are adversely affected. Economic recessions or
downturns could impair our portfolio companies and adversely affect our operating results. Many of our portfolio companies
may be susceptible to economic recessions or downturns and may be unable to repay our debt investments during these periods.
Therefore, our non- performing assets are likely to increase, and the value of our portfolio is likely to decrease, during these
periods. Adverse economic conditions may also decrease the value of any collateral securing our senior secured debt. A
prolonged recession may further decrease the value of such collateral and result in losses of value in our portfolio and a decrease
in our revenues, net income and NAV net-asset-vate- Unfavorable economic conditions also could increase our funding costs,
limit our access to the capital markets or result in a decision by lenders not to extend credit to us on terms we deem acceptable.
These events could prevent us from increasing investments and adversely affect our operating results. A covenant breach or
other defaults by our portfolio companies may adversely affect our operating results. A portfolio company’ s failure to satisfy
financial or operating covenants imposed by us or other lenders could lead to defaults and, potentially, termination of its loans
and foreclosure on its secured assets, which could trigger cross- defaults under other agreements and jeopardize a portfolio
company’ s ability to meet its obligations under the debt or equity securities that we hold. We may incur expenses to the extent
necessary to seek recovery upon default or to negotiate new terms, which may include the waiver of certain financial covenants,
with a defaulting portfolio company. Investing in middle- market companies involves a number of significant risks, any one of
which could have a material adverse effect on our operating results. Investments in middle- market companies involve the same
risks that apply generally to investments in larger, more established companies. However, such investments have more
pronounced risks in that middle- market companies: * may have limited financial resources and may be unable to meet their
obligations under their debt securities that we hold, which may be accompanied by a deterioration in the value of any collateral
and a reduction in the likelihood of us realizing on any guarantees we may have obtained in connection with our investment; ®
have shorter operating histories, narrower product lines and smaller market shares than larger businesses, which tends to render
them more vulnerable to competitors’ actions and changing market conditions, as well as general economic downturns; * are
more likely to depend on the management talents and efforts of a small group of persons; therefore, the death, disability,
resignation or termination of one or more of these persons could have a material adverse impact on our portfolio company and,
in turn, on us; * generally have less predictable operating results, may from time to time be parties to litigation, may be engaged
in rapidly changing businesses with products subject to a substantial risk of obsolescence, and may require substantial additional
capital to support their operations, finance expansion or maintain their competitive position. In addition, our executive officers,
directors and members of CIM may, in the ordinary course of business, be named as defendants in litigation arising from our
investments in the portfolio companies; and * may have difficulty accessing the capital markets to meet future capital needs,
which may limit their ability to grow or to repay their outstanding indebtedness upon maturity. We may not realize gains from
our equity investments. Certain investments that we may make could include warrants or other equity securities. In addition, we
may make direct equity investments in portfolio companies. Our goal is ultimately to realize gains upon our disposition of such
equity interests. However, the equity interests we receive may not appreciate in value and, in fact, may decline in value.
Accordingly, we may not be able to realize gains from our equity interests, and any gains that we do realize on the disposition of
any equity interests may not be sufficient to offset any other losses we experience. We also may be unable to realize any value if
a portfolio company does not have a liquidity event, such as a sale of the business, recapitalization or public offering, which
would allow us to sell the underlying equity interests. We may seek puts or similar rights to give us the right to sell our equity
securities back to the portfolio company issuer. We may be unable to exercise these put rights for the consideration provided in
our investment documents if the issuer is in financial distress. An investment strategy focused primarily on privately- held
companies presents certain challenges, including, but not limited to, the lack of available information about these companies. We
have invested and continue to invest primarily in privately- held companies. Investments in private companies pose significantly
greater risks than investments in public companies. First, private companies have reduced access to the capital markets, resulting
in diminished capital resources and the ability to withstand financial distress. Second, the depth and breadth of experience of
management in private companies tends to be less than that at public companies, which makes such companies more likely to
depend on the management talents and efforts of a smaller group of persons and / or pe