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We have summarized the known, material risks to our business below. Our business, financial condition, and-results of
operations and cash flows could be materially and adversely impacted if any of these risks materialize. Additional risk factors
not currently known to us or that we believe are immaterial may also impair our business, financial condition, and results of
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included elsewhere in thls Annual Report on Form 10- K as well as othel requned fllll]LS by us to the Securities Exchange
Commlssmn such as our Form 10- Q’ s, Form 8- K’ s, proxy stdtements for our annual shaleholdeI meetings, and subsequent

basis-. As a result we are 1nc1edsmgly dependent upon our information systems to operate our business. Our ability to
effectively manage our business depends on the security, reliability, and adequacy of our information systems. In addition,
various privacy and cybersecurity laws and regulations, both in the U. S. and globally, require us to manage and protect sensitive
and confidential information, including personal data of our employees, from disclosure. For example, the European Union’ s
General Data Protection Regulation, which became effective in May 2018, extends the scope of the European Union data
protection laws to all companies processing data of European Union residents, regardless of the company’ s location.
Additionally, we have incurred, and expect to continue to eeeur-ineur , additional costs to comply with increased cybersecurity
protections for our customers, including the U. S. government. Despite our implementation of firewalls, switchgear, and other
network security measures, our servers, databases, and other systems may be vulnerable to various cyber and other security
threats, including those caused by computer hackers, physical or electronic break- ins, sabotage, computer viruses, malware,
worms, and similar disruptions from unauthorized access and tampering with our computer systems , including through social
engineering such as phishing attacks, coordinated denial- of- service attacks, and similar incidents . The occurrence of
some of these risks may be increased due to the inerease-inrremote-workingby-work- from- home arrangements that we have
implemented for many of our office- based cmployeces due-te-the-COVID—9-pandemie-. We continue to review and enhance
our computer systems as well as provide training to our employees in an attempt to prevent unauthorized and unlawful



intrusions. However, it is possible that we may not be able to prevent all intrusions. Such intrusions could result in our network
security or computer systems being compromised and possibly result in the misappropriation or corruption of sensitive
information , including intellectual property, or cause disruptions in our services. While we carry cyber insurance, we still
may be required to expend significant capital and resources to protect against, remediate, or alleviate problems caused by such
intrusions. Any such intrusion could cause us to be non- compliant with applicable laws or regulations, subject us to legal claims
or proceedings, disrupt our operations, damage our reputation, and cause a loss of confidence in our products and services, any
of which could have a material adverse effect on our business, financial condition, and results of operations. Potential product
liability risks exist from the products that we sell. We may be exposed to liabilities for personal injury, death, or property
damage due to the failure of a product that we have sold. We typically agree to indemnify our customers against certain
liabilities resulting from the products we sell, and any third- party indemnification we seek from our suppliers and our liability
insurance may not fully cover our indemnification obligations to customers. We may also not be able to maintain insurance
coverage in the future at an acceptable cost. Any liability for which third- party indemnification is not available and not covered
by insurance could have a material adverse effect on our business, financial condition, and results of operations. In addition, the
failure of a product that we have sold could also result in a recall of, or safety alert relating to, such product which could
ultimately result, in certain cases, in the removal of such product from the marketplace and claims regarding costs
associated therewith. Furthermore, an accident caused by one of our products could damage our reputation for selling quality
products. We believe that our customers consider safety and reliability as key criteria in selecting our products and believe that
our reputation for quality assurance is a significant competitive strength. If an accident were to be caused by one of our products,
or if we were to otherwise fail to maintain a satisfactory record of safety and reliability, our ability to retain and attract customers
may be materially adversely affected. We are subject to liability under warranty obligations. The majority of our contracts
contain provisions which expose us to potential liability for warranty claims made by customers or third parties with respect to
products that have been designed, manufactured, or serviced by us or our suppliers. While we maintain insurance coverage with
respect to certain liability claims, that insurance coverage may not be adequate to cover all claims that may arise, or we may not
be able to maintain adequate insurance coverage in the future at an acceptable cost. Material product warranty obligations not
covered by insurance or that exceed our established reserves could have a material adverse effect on our business, financial
condition, and results of operations. Our earnings and margins depend in part on subcontractor performance, as well as raw
material and component availability and pricing. Our businesses depend on suppliers and subcontractors for raw materials and
components. At times subcontractors perform services that we provide to our customers. Our supply chain has been and may
continue to be impacted by the-cOVID-—9-pandemie-a wide variety of factors, including labor and material shortages as
well as ether-gee—politieal-geopolitical cvents, such as China’ s relationship with the United States and Taiwan. Partientarty
Because we strive to limit the volume of raw materials and component parts on hand , our business could be adversely
affected if we were unable to obtain t-he—these ﬂ&a-rket—foee}eetfeﬂ-te—raw materlals and components from ﬁ—expeﬂeﬂerng
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depend on subcontractors and suppliers to meet thelr contractual obhgatrons in full comphance Wrth customer requrrements
Nonperformance or underperformance by subcontractors and suppliers could materially impact our ability to perform
obligations to our customers, which could result in a customer terminating our contract for default, expose us to liability, and
substantially impair our ability to compete for future contracts and orders. Generally, raw materials and purchased components
are available from a number of different suppliers, though several suppliers are our sole source of certain components. If a sole-
source supplier is delayed or should cease or otherwise be unable to deliver such components, we may not be able to produce
the related product in a timely manner or in sufficient quantities, if at all, which could adversely affect our operating
results . A sole- source supplier of a key component could be-also potentially exert significant bargaining power over
price, quality, warranty claims, or other terms relating to these materials, which could have a material adversely—-
adverse impaeted-effect on our financial condition, results of operations, and cash flows . In addition, supply chain
constraints and improving economic conditions have resulted in sustained increases in the prices we pay for many of the
components and raw materials used in our products Furthermore, we are experiencing higher labor costs due to increased
competition for personnel in many regrons in which we operate as well as general inflationary conditions, including higher
shipping costs, labor shortages, and rising energy prices —We-expeet-inflationary-presstres-to-persistinr2023-. Our ability to
perform our obligations as a prime contractor may be adversely affected if one or more of these suppliers is unable to provide
the agreed- upon supplies or perform the agreed- upon services in a timely and cost- effective manner. While we have attempted
to mitigate the effects of increased costs through price increases, there are no assurances that higher prices can effectively be
passed through to our customers, or that we will be able to fully offset the effects of higher raw materials costs through price
increases on a timely basis. Our business involves risks associated with complex manufacturing processes. Our manufacturing
processes depend on certain sophisticated and high- value equipment. Unexpected failures of this equipment may result in
production delays, revenue loss, and significant repair costs. In addition, equipment failures could result in injuries to our
employees. Moreover, the competitive nature of our businesses requires us to continuously implement process changes intended
to achieve product improvements and manufacturing efficiencies. These process changes may at times result in production
delays, quality concerns, and increased costs. Any disruption of operations at our facilities due to equipment failures or process
interruptions could have a material adverse effect on our business. RISKS RELATED TO OUR STRATEGY Implementing our
acquisition strategy involves risks, and our failure to successfully implement this strategy could have a material adverse effect
on our business. As part of our capital allocation strategy, we aim to grow our business by selectively pursuing acquisitions and




technologies that supplement our organic growth. We are continuing to actively pursue additional acquisition opportunities,
some of which may be material to our business and financial performance. Although we have been successful with this strategy
in the past, we may not be able to grow our business in the future through acquisitions for several reasons, including: ¢
Encountering difficulties identifying and executing acquisitions; * Increased competition for targets, which may increase
acquisition costs; * Consolidation in our industry, reducing the number of acquisition targets; « Competition laws and regulations
preventing us from making certain acquisitions; and ¢ Acquisition financing not being available on acceptable terms, or at all. In
addition, there are potential risks associated with growing our busmess through acqulsltlons 1nc1ud1ng the fallure to successfully
integrate and realize the expected benefits of an acquisition ;-wh 0 Rps
pandemie-. For example, with any past or future acquisition, there is the p0s51b111ty that . The busmess culture Of the acquired
business may not match well with our culture; * Technological and product synergies, economies of scale, or cost reductions
may not occur as expected; « Management may be distracted from overseeing existing operations by the need to integrate
acquired businesses; « We may acquire or assume unexpected liabilities; * We may experience unforeseen difficulties in
integrating operations and systems; * We may fail to retain or assimilate employees of the acquired business; * We may
experience problems in retaining customers or integrating customer bases; * We may experience increased capital requirements;
* There could be insufficient internal controls over financial activities or financial reporting at an acquired company that could
impact us on a consolidated basis; and « We may encounter difficulties in entering new markets in which we may have little or
no experience. While we conduct financial and other due diligence in connection with our acquisitions and generally seek some
form of protection, such as indemnification from the seller, insurance coverage, and sometimes placing a portion of the purchase
price in escrow or a cash holdback to cover potential liabilities, such acquired companies may have weaknesses or liabilities that
are not accurately assessed or brought to our attention at the time of the acquisition. Further, indemnities, insurance or escrow /
holdback arrangements may not fully cover such matters and acquisitions of public companies typically do not include post-
closing indemnities or escrows . Failure to successfully implement our acquisition strategy, including successfully integrating
acquired businesses, could have a material adverse effect on our business, financial condition, and results of operations. Our
future success will depend, in part, on our ability to develop new technologies. Virtually all products produced and sold by us
are highly engineered and require sophisticated manufacturing and system- integration techniques and capabilities. The
commercial and government markets in which we operate are characterized by rapidly changing technologies. In addition,
product and program needs of our government and commercial customers change and evolve regularly. Accordingly, to remain
competitive in the future, we will need to continue to invest financial resources, including through internal research and
development, acquisitions, or other teaming arrangements, to: (a) identify emerging technological trends in our current and
target markets; (b) develop and manufacture competitive products, systems, and services; (c¢) enhance our offerings by adding
technological innovations that differentiate our products, systems, and services from those of our competitors; and (d) develop,
manufacture, and bring those products, systems, and service to market quickly at cost- effective prices. These expenditures
could divert our attention and resources from other projects, and we cannot be sure that these expenditures will ultimately lead
to the timely development of new offerings and technologies or identification of and expansion into new markets. Due to the
design complexity of our products, we may, in the future, experience delays in completing the development and introduction of
new products. Any delays could result in increased costs of development or deflect resources from other projects. In addition,
there can be no assurance that the market for our products will develop or continue to expand or that we will be successful in
newly identified markets as we currently anticipate. We operate in highly competitive markets. Many of our products and
services are sold in highly competitive markets, and are affected by varying degrees of competition, including competition for
hiring and retaining skilled labor. We compete against companies that often have higher sales volumes and greater financial,
technological, research and development, human, and marketing resources than we have. These companies may also price their
products and services below our selling prices, which could exert downward pressure on our product pricing and margins. As a
result, they may be better able to withstand the effects of periodic economic downturns rineludingwithstanding-the-eurrent
glebal-pandemte-. In addition, some of our largest customers could develop the capability to manufacture products or provide
services similar to products that we manufacture or services that we provide. This would result in these customers supplying
their own products or services and competing directly with us for sales of these products or services, all of which could
significantly reduce our revenues. Furthermore, we are facing increased international competition and cross- border
consolidation of competition. If consolidation of our competition continues to occur, we would expect the competitive pressures
we face to increase. Our management believes that the principal points of competition in our markets are technology, price,
product quality, product performance, sufficient supply of necessary components, technical expertise, timeliness of delivery,
superior customer service and support, and continued certification under customer quality requirements and assurance programs.
If we are unable to compete successfully with existing or new competitors in these areas, we may experience a material adverse
effect on our business, financial condition, and results of operations. We may be unable to protect the value of our intellectual
property. Obtaining, maintaining, and enforcing our intellectual property rights and avoiding infringing on the intellectual
property rights of others are important factors to the operation of our business. While we take precautionary steps to protect our
technological advantages and intellectual property and rely in part on patent, trademark, trade secret, and copyright laws, we
cannot assure that the precautionary steps we have taken will completely protect our intellectual property rights. Because patent
applications in the United States are maintained in secrecy until either the patent application is published or a patent is issued,
we may not be aware of third- party patents, patent applications, and other intellectual property relevant to our products that may
block our use of our intellectual property or may be used in third- party products that compete with our products and processes.
When others infringe on our intellectual property rights, the value of our products is diminished, and we may incur substantial
litigation costs to enforce our rights. Similarly, we may incur substantial litigation costs and the obligation to pay royalties if
others claim we infringed on their intellectual property rights. When we develop intellectual property and technologies with




funding from U. S. Government contracts, the government has the royalty- free right to use that property. In addition to our
patent rights, we also rely on unpatented technology, trade secrets, and confidential information. Others may independently
develop substantially equivalent information and techniques or otherwise gain access to or disclose our technology. We may not
be able to protect our rights in unpatented technology, trade secrets, and confidential information effectively. We generally
require each of our employees and consultants to execute a confidentiality agreement at the commencement of an employment
or consulting relationship with us. There is no guarantee that we will succeed in obtaining and retaining executed agreements
from all employees or consultants. Moreover, these agreements may not provide effective protection of our information or, in
the event of unauthorized use or disclosure, they may not provide adequate remedies. RISKS RELATED TO MARKET
CONDITIONS A substantial portion of our revenues and earnings depends upon the continued willingness of the U. S.
Government and other customers in the defense industry to buy our products and services. In 2622-2023 , approximately 4746
% of our total net sales were derived from or related to U. S. defense programs. U. S. defense spending has historically been
cyclical, and defense budgets tend to rise when perceived threats to national security increase the level of concern over the
country’ s safety. At other times, spending by the military can decrease. In August 2011, Congress enacted the Budget Control
Act of 2011 (BCA), which imposed spending caps and certain reductions in defense spending over a ten- year period through
2021. These spending caps and reductions, referred to as sequestration, went into effect in March 2013. Through a series of
bipartisan agreements, Congress has been able to temporarily lift discretionary spending limits every year through 2019. On
August 2, 2019, the Bipartisan Budget Act of 2019 (BBA) was signed into law, which raised the BCA budget caps for both
defense and non- defense discretionary spending in 2020 and 2021 and extended the mandatory BCA spending reductions
through 2029. Absent additional legislative or other remedial action, the sequestration could require reduced U. S. federal
government spending frem-fiseal-2622-through fiscal 2029. As a result of this uncertainty, a decrease in U. S. Government
defense spending or changes in spending allocation could result in one or more of our programs being reduced, delayed, or
terminated. In the event that one or more of our programs are reduced, delayed, or terminated for which we provide products
and services, we may experience a reduction in our revenues and earnrngs and a material adverse effect on our busrness
financial condition, and results of operations. U Fhe-BBA-alsetemporartysuspended pttb
262+ Hewever;-S. lawmakers on several occasions have passed -Beeember—lé—%%—l—llfestdent—&den—s&gned-legrslatron to
raise into-faw-inereasing-the federal debt ceiling by-$2—-5-trilion-, including the most recent suspension to the federal debt
ceiling in June 2023 , Wl’llCl’l is expected to allow the U S governrnent to cover its debt 0bhgat10ns until at least Jaty-of
January 1, 2623-2025 unles e d . Failure by Congress to further
suspend or increase the debt cerhng could delay or result in the loss of contracts for the procurement of our products and
services, and we may be asked or required to continue to perform for some period of time on certain of our U. S. government
contracts, even if the U. S. government is unable to make timely payments. A downturn in the aircraft market could adversely
affect our business. Our sales to large commercial aircraft manufacturers are cyclical in nature, and can be adversely affected by
a number of factors, including current and future passenger traffic levels, increasing fuel and labor costs, environmental
concerns (inclusive of climate change), intense price competition, the retirement of older aircraft, regulatory changes, outbreak
of infectious disease such as the-COVID- 19 pandemie-, terrorist attacks, geopolitical events, conflicts and wars (including the
Russia- Ukraine eenfltet-war and the Hamas- Israel war ), general economic conditions (including cost inflation), worldwide
airline profits, and backlog levels, all of which can be unpredictable and are outside our control. For example, the COVID- 19
pandemic drastically reduced air traffic as travel restrictions and social distancing measures were implemented to help control
the spread of the virus. The reduced air traffic applied financial pressures on airlines, who, in order to preserve cash and
hqu1d1ty, drarnat1cally reduced ﬂrght hours and delayed the purchases of new arrcraft While-U—S—demestic-air-travel-continues
e : AE-W y W vreeover—Furthermore, as companies and
employees become accustomed to Workrng remotely, there is a rlsk that busrness travel and the assocrated fhght hours may not
fully reach pre- pandemic levels —As v : arket-may-shift-awa 5 b .
decrease in demand resulting from a downturn in the aerospace market could adversely affect our busrness frnanclal condition,
and results of operations. Our backlog is subject to reduction and cancellation, which could negatively impact our revenues and
results of operations. Backlog represents products or services that our customers have contractually committed to purchase from
us. Total backlog includes both funded (unfilled orders for which funding is authorized, appropriated, and contractually
obligated by the customer) and unfunded backlog (firm orders for which funding has not been appropriated and / or
contractually obligated by the customer). We are a subcontractor to prime contractors for the vast majority of our government
business -as-. As such, substantially all amounts in backlog are funded. Backlog excludes unexercised contract options and
potential orders under ordering type contracts (e. g. Indefinite Delivery / Indefinite Quantity). Backlog is adjusted for changes in
foreign exchange rates and is reduced for contract cancellations and terminations in the period in which they occur. Backlog as
of December 31, 2622-2023 was $ 2. 6-9 billion. Backlog is subject to fluctuations and is not necessarily indicative of future
sales. The timing of backlog may be impacted by project delays. The U. S. Government may unilaterally modify or cancel its
contracts. In addition, under certain of our commercial contracts, our customers may unilaterally modify or terminate their orders
at any time for their convenience. Accordingly, certarn portrons of our backlog can be cancelled or reduced at the optron of the
U. S. Government and commercial customers. ¥We : sks-are-hetghtern e-to-the-globa mpae
the-COVID—19-pandemie—Our failure to replace cancelled or reduced backlog could negatively 1mpact our results of operations.
RISKSREEATED-TO-EEGAEANDREGUEATORY- MATTERS-As a U. S. Government contractor, we are subject to
numerous procurement rules and regulations. We must comply with and are affected by laws and regulations relating to the
award, administration, and performance of U. S. Government contracts. Government contract laws and regulations affect how
we do business with our customers and, in some instances, impose added costs on our business. These regulations and other
requirements regularly evolve, and new laws, regulations or procurement requirements or changes to current ones could




significantly increase our costs and risks and reduce our profitability. For example, changes to the FAR requirements
for federal contractors proposed in November 2022 would require companies to make disclosure of annual greenhouse
gas emissions and other disclosures to be deemed a responsible bidder on future government contracts. Such additional
requirements could result in additional expense. A violation of specific laws and regulations could also result in the
imposition of fines and penalties, the termination of our contracts, or debarment from bidding on contracts. These fines and
penalties could be imposed for example, by failing to follow procurement integrity and bidding rules, employing improper
billing practices or otherwise failing to follow cost accounting standards, receiving or paying kickbacks, or filing false claims.
We have been, and expect to continue to be, subjected to audits, reviews, and investigations by government agencies. The failure
to comply with the terms of our government contracts could harm our business reputation. It could also result in our progress
payments being withheld. In some instances, these laws and regulations impose terms or rights that are more favorable to the
government than those typically available to commercial parties in negotiated transactions. For example, the U. S. Government
may terminate any of our government contracts and, in general, subcontracts, at its convenience as well as for default based on
performance. Upon termination for convenience of a fixed- price type contract, we normally are entitled to receive the purchase
price for delivered items, reimbursement for allowable costs for work- in- process, and an allowance for profit on work actually
completed on the contract or adjustment for loss if completion of performance would have resulted in a loss. Upon termination
for convenience of a cost reimbursement contract, we normally are entitled to reimbursement of allowable costs plus a portion
of the fee. Such allowable costs would normally include our cost to terminate agreements with our suppliers and subcontractors.
The amount of the fee recovered, if any, is related to the portion of the work accomplished prior to termination and is
determined by negotiation. A termination arising out of our default could have a material adverse effect on our ability to
compete for future contracts and orders. In addition, on those contracts for which we are teamed with others and are not the
prime contractor, the U. S. Government could terminate a prime contract under which we are a subcontractor, irrespective of the
quality of our services as a subcontractor. Our U. S. Government contracts typically span one or more base years and multiple
option years. The U. S. Government generally has the right to not exercise option periods and may not exercise an option period
if the agency is not satisfied with our performance on the contract or does not receive funding to continue the program. U. S.
Government procurement may adversely affect our cash flow or program profitability. Furthermore, we are subject to other risks
in connection with government contracts, including without limitation: * the frequent need to bid on programs prior to
completing the necessary design, which may result in unforeseen technological difficulties and / or cost overruns; ¢ the difficulty
in forecasting long- term costs and schedules and the potential obsolescence of products related to long- term, fixed price
contracts; ¢ contracts with varying fixed terms that may not be renewed or followed by follow- on contracts upon expiration; ¢
cancellation of the follow- on production phase of contracts if program requirements are not met in the development phase; and
« the fact that government contract wins can be contested by other contractors. Our operations are subject to numerous domestic
and international laws, regulations, and restrictions. Noncompliance with these laws, regulations, and restrictions could expose
us to fines, penalties, suspension, or debarment, which could have a material adverse effect on our profitability and overall
financial condition. We have contracts and operations in many parts of the world subject to United States and foreign laws and
regulations, including the False Claims Act, regulations relating to import- export control (including the International Traffic in
Arms Regulation promulgated under the Arms Export Control Act), sanctions programs implemented by the Office of Foreign
Assets Control of the U. S. Department of Treasury, technology transfer restrictions, repatriation of earnings, exchange controls,
the Foreign Corrupt Practices Act, the U. K. Anti- Brrbery Act, and the ant1 boycott pr0V1s1ons of the U. S Export
Admrmstratron Act —Bee v SOVern A

which-inturnean-ereatecleva 3 A e ptien Although we have 1mplemented polrcles
and procedures and pr0V1ded training that we beheve are sufﬁcrent to address these risks, we cannot guarantee that our
operations will always comply with these laws and regulations. From time to time, we may file voluntary disclosure reports with
the U. S. Department of State, the Department of Energy, and the Department of Commerce regarding certain violations of U. S.
export control laws and regulations discovered by us in the course of our business activities, employee training, or internal
reviews and audits. To date, our voluntary disclosures have not resulted in a fine, penalty, or export privilege denial or
restriction that has had a material adverse impact on our financial condition or ability to export. Our failure, or failure by our
sales representatives or consultants to comply with these laws and regulations could result in administrative, civil, or criminal
liabilities and could, in the extreme case, result in suspension or debarment from government contracts or suspension of our
export privileges, which could have a material adverse effect on our business. The airline industry is heavily regulated, and if we
fail to comply with applicable requirements, our results of operations could suffer. Governmental agencies throughout the world,
including the U. S. Federal Aviation Administration (FAA) and the European Aviation Safety Agency, prescribe standards and
qualification requirements for aircraft components, including virtually all commercial airline and general aviation products.
Specific regulations vary from country to country, although compliance with FAA requirements generally satisfies regulatory
requirements in other countries. We include documentation with our products sold to aircraft manufacturing customers certifying
that each part complies with applicable regulatory requirements and meets applicable standards of airworthiness established by
the FAA or the equivalent regulatory agencies in other countries. In order to sell our products, we as well as the products that
we manufacture must also be certified by our individual OEM customers. If any of the material authorizations or approvals
qualifying us to supply our products is revoked or suspended, then the sale of such product would be prohibited by law, which
would have an adverse effect on our business, financial condition, and results of operations. From time to time, the FAA or
equivalent regulatory agencies in other countries propose new regulations or changes to existing regulations, which are usually
more stringent than existing regulations. If these proposed regulations are adopted and enacted, we may incur significant
additional costs to achieve compliance, which could have a material adverse effect on our business, financial condition, and
results of operations. We are subject to liability under environmental and health and safety laws and regulations. Our business



and facilities are subject to numerous federal, state, local, and foreign laws and regulations relating to the use, manufacture,
storage, handling, and disposal of hazardous materials and other waste products used in the manufacturing of certain of our
products or providing certain of our services, and we are subject to potentially significant fines or penalties, including
criminal sanctions, as well as facility shutdowns to address violations, and may require the installation of costly pollution
control equipment or operational changes to limit emissions or discharges . We may also be subject to increasingly stringent
environmental standards in the future, particularly as greenhouse gas emissions and climate change regulations and initiatives
increase . Regulatory bodies may decide in the future to limit or ban certain materials we use in our manufacturing
process due to potentially significant health and safety risks to people or the environment. Such limitations or bans may
in the future require us to consider, the use of alternative raw materials or changes to our method of operations. Such
alternatives often require customer approval and may result in additional costs, including higher raw material expenses,
changes in operational methods, and additional customer qualifications. The formulation changes could also impact the
utility of our products . Environmental laws generally impose liability for investigation, remediation, and removal of hazardous
materials and other waste products on property owners and those who dispose of materials at waste sites, whether or not the
waste was disposed of legally at the time in question. We are currently addressing environmental remediation at certain current
and former facilities, and we have been named as a potentially responsible party along with other organizations in a number of
environmental clean- up sites and may be named in connection with future sites. We are required to contribute to the costs of the
investigation and remediation and to establish reserves in our financial statements for future costs deemed probable and
estimable. Although we have estimated and reserved for future environmental remediation costs, the final resolution of these
liabilities may significantly vary from our estimates and could potentially have an adverse effect on our results of operations and
financial position. We are al%o qubject to federal state, local and forelgn laws and regulatmns governmg worker health and
qafety requlrementq 4 : 0

felafed—te-GGWH—the—eﬂs{—e-ﬁeempl}ﬂﬁg—er—fmlmg—Falllng to comply —Wltll these laws and regulatlons could have an

adverse effect on our operating results. We may be subject to periodic litigation and regulatory proceedings, which may
adversely affect our business and financial performance. From time to time, we are involved in lawsuits and regulatory actions
brought or threatened against us in the ordinary course of business. These actions and proceedings may involve claims for,
among other things, compensation for alleged personal injury, workers’ compensation, employment discrimination, or breach of
contract. Due to the inherent uncertainties of litigation, we cannot accurately predict the ultimate outcome of any such actions or
proceedings. The outcome of litigation, particularly class action lawsuits and regulatory actions, is difficult to assess or quantify,
as plaintiffs may seek recovery of very large or indeterminate amounts in these types of lawsuits, and the magnitude of the
potential loss may remain unknown for substantial periods of time. In addition, plaintiffs in many types of actions may seek
punitive damages, civil penalties, consequential damages or other losses, or injunctive or declaratory relief. These proceedings
could result in substantial cost and may require us to devote substantial resources to defend ourselves and distract our
management from the operation of our business. Moreover, any insurance or indemnification rights that we may have may be
insufficient or unavailable to protect us against such losses. The ultimate resolution of these matters through settlement,
mediation, or court judgment could have a material impact on our financial condition, results of operations, and cash flows. Our
business, financial condition, and results of operations could be materially adversely affected by climate change regulations.
Climate change regulations at the federal, state, or local level or in international jurisdictions could require us to limit emissions,
change our manufacturing processes, obtain substitute materials which may cost more or be less available, increase our
investment in control technology for greenhouse gas emissions, fund offset projects, or undertake other costly activities. These
regulations could significantly increase our costs and restrict our manufacturing operations by virtue of requirements for new
equipment. New permits may be required for our current operations, or expansions thereof. Failure to timely receive permits
could result in fines, suspension of production, or cessation of operations at one or more facilities. In addition, restrictions on
carbon dioxide or other greenhouse gas emissions could result in significant costs such as higher energy costs and the passing
down of carbon taxes, emission cap and trade programs, and renewable portfolio standards by utility companies. The cost of
complying, or of failing to comply, with these and other climate change and emissions regulations could have an adverse effect
on our operating results. Increasing focus on environmental, social, and governance responsibility may impose additional costs
on us and expose us to new risks. Regulators, stockholders, and other interested constituencies have focused increasingly on
corporate responsibility, specifically related to the environmental, social, and governance (ESG) sor sustainability practices of
companies, including climate change , over the past few years, and expectations in this area are rapidly evolving. The
criteria used to evaluate ESG practices may continue to evolve, which could result in greater expectations and may cause
us to undertake costly initiatives to satisfy new criteria and abide by any new disclosure requirements . Some investors
have used, and may continue to use, ESG criteria to guide their investment strategies, and may not invest in us, or divest their
holdings of us, if they believe our policies relating to ESG matters are inadequate. Our customers may also require us to
implement environmental, social, or governance responsibility procedure% or %tandardi before they continue to do bu%mei% with
us. Additionally, we may face reputational challenges if our ESG en¥ G ; 0 Fprocedures
or standards do not meet the standards set by certain constituencies , Wh1ch are often 1ncon51stent in approach Furthermore,
from time to time, we may communicate certain initiatives or goals regarding ESG matters. Although we intend to meet
these commitments, we may be required to expend significant resources to do so, which could increase our operational
costs. Further, there can be no assurance of the extent to which any of our commitments will be achieved, if at all. In
addition, we could be criticized for the scope of such initiatives or goals or perceived as not acting responsibly in
connection with these matters . The occurrence of any of the foregoing could have a material adverse effect on our business,
financial condition, and results of operations. RISKS RELATED TO FINANCIAL MATTERS Political and economic changes




in foreign countries and markets, including foreign currency fluctuations, may have a material effect on our operating results.
During 2822-2023 , approximately 2728 % of our total net sales were to customers outside of the United States. Additionally,
we also have operating facilities located in foreign countries. Doing business in foreign countries is subject to numerous risks,
including without limitation: (a) political and economic instability and potential for social unrest; (b) the uncertainty of the
ability of non- U. S. customers to finance purchases; (¢) restrictions on the repatriation of funds; (d) restrictive trade policies; (e)
tariff regulations; (f) difficulties in obtaining export and import licenses; (g) government financed competition; (h) changes in
the local labor- relations climate; (i) economic conditions in local markets, including changes in inflation; (j) health concerns
(including the-COVID- 19 pandemie-or any of its variants ); (k) complying with foreign regulatory and tax requirements that
are subject to change; and (1) limitations on our ability to enforce legal rights and remedies. For example, in response to Russia’
s invasion of Ukraine, the United States, along with the European Union, kas-have imposed restrictive sanctions on Russia,
Russian entities, and Russian citizens. We are subject to these governmental sanctions and export controls, which may subject
us to liability if we are not in full compliance with applicable laws. Further, implementation of new tariff schemes by various
governments, such as those implemented by the United States and China in recent years, could potentially increase the costs of
our materials, increase our cost of production, and ultimately increase the landed cost of our products sold from one country into
another country. While these factors or the impact of these factors are difficult to predict, any one or more of these factors could
adversely affect our operations. There has been, and may continue to be, significant volatility in global stock markets and
foreign currency exchange rates that eould result in the strengthening of the U. S. dollar against foreign currencies in which we
conduct business. To the extent that foreign sales are transacted in foreign currencies and we do not enter into currency hedge
transactions, we are exposed to risk of losses due to fluctuations in foreign currency exchange rates, particularly for the British
Pound, Euro, and Canadian dollar. Significant fluctuations in the value of the currencies of the countries in which we do
business could have an adverse effect on our results of operations. Unanticipated changes in our tax provisions or exposure to
additional income tax liabilities could affect our cash flows and financial condition. Our business operates in many locations
under government jurisdictions that impose income taxes. Changes in domestic or foreign income tax laws and regulations, or
their interpretation, could result in higher or lower income tax rates assessed or changes in the taxability of certain revenues or
the deductibility of certain expenses, thereby affecting our income tax expense and profitability. In both 2021 and 2022, the
Biden administration announced, and in certain cases has enacted, several tax proposals to fund new government investments in
infrastructure, healthcare, and education, among others. Certain of these proposals involve an increase in the domestic corporate
tax rate, which if implemented could have a material impact on our future results of operatiom and cash flows. On August 16,
2022, the Inflation Reduction Act of 2022 (<-IRA ) was signed into law, with tax provisions prlmanly focused on
1mplement1ng a 15 % minimum tax on global adjusted financial statement income and a 1 % excise tax on share repurchases.
Certain provisions of the IRA wil-beeeme-became cffective in the beginning #r-of fiscal 2023. We have evaluated the impact
of the IRA on our bu%lne%i —and deem 1t to be 1mmater1al Further {-n—addl-t-teﬂ— ﬁﬂ—M&feh—Zq—Ze%G—fh&eefeﬂaﬁfusﬂd-

tmfaverab%yﬂ%&dmefmﬂy—ta*fafes—mﬂﬁﬂeusqumdlcnons Where -lﬂ-W‘h-teh-WC operate could arise e%sel-l—mte—may—mefease—a

meansresult of funding-the base erosion sig v o-assist-and profit
shifting preteet-project undertaken -mdwndua-}s—&nd-busmesseﬁmpae’eed—by the GGW—B—Organuatlon for Economic Co - 1%
pandemie-operation and Development (OECD) . +eannot-bepredieted-In December 2022, the European Union (EU)
member states reached an agreement to implement the minimum tax component (Pillar Two) of the OECD’ s tax reform
initiative with certain aspects effective January 1, 2024, and other aspects effective January 1, 2025. While it is uncertain
whether the U. S. will enact legislation to adopt Pillar Two . when;-legislative changes to address Pillar Two are being
adopted by taxing authorities in whatferm-other countries where we do business. Based on the Corporation’ s
preliminary assessments ., or-with-what-it does not expect Pillar Two to have a material impact on its cffective dates;new

tax -}aws—efeh&ngeshm—taaﬁafes» rate may—be—eﬁaeted—efnor on its consolidated fegu}aﬁeﬁs—&nd-&rl-mgs—mw—be—eﬂae’eed-

%ubject to examination by U S. federal state, and local tax authormeq and by non- U. S tax authorities. We regularly assess the
likelihood of an adverse outcome resulting from such examinations to determine the adequacy of our provision for taxes. There
can be no assurance as to the outcome of any such examinations. If the ultimate determination of our taxes owed were for an
amount in excess of amounts reserved, our operating results, cash flows, and financial condition could be materially and
adversely affected. We use estimates when accounting for feng-contracts that apply over - terrreontraets-time revenue
recognition . Changes in estimates could affect our profitability and overall financial position. -eng-Accounting for contracts
that apply over - ternreontraet-aceounting-time revenue recognition requires judgment relative to assessing risks, estimating
contract reventes-net sales and costs, and making assumptions for schedule and technical issues. Due to the size and nature of
many of our contracts, the estimation of total revertes-net sales and costs at completion is complicated and subject to many
variables. For example, assumptions must be made regarding the length of time to complete the contract, as costs also include
expected increases in wages and prices for materials and allocated fixed costs . Similarly, assumptions must be made regarding
the future impact of efficiency initiatives and cost reduction efforts. Incentives, awards, price escalations, liquidated damages, or
penalties related to performance on contracts are considered in estimating revenue and profit rates using either the expected



value method or most likely amount method. It is possible that materially different amounts could be obtained, because of the
significance of the judgments and estimation processes described above, if different assumptions were used or if the underlying
circumstances were to change. Changes in underlying assumptions, circumstances, or estimates may have a material adverse
effect upon future period financial reporting and performance. See “ Critical Accounting Estimates and Policies ” in Part II, Item
7 of this Form 10- K. Our future financial results could be adversely impacted by asset impairment charges. As of December 31,
20222023 , we had goodwill and other intangible assets, net of accumulated amortization, of approximately $ 2. 2-1 billion,
which represented approximately 49-46 % of our total assets. Our goodwill is subject to an impairment test on an annual basis
and-s-alse-tested-, or more frequently, whenever events and circumstances indicate that goodwill may be impaired. Intangible
assets (other than goodwill) are generally amortized over the useful life of such assets. In addition, from time to time, we may
acquire or make an investment in a business that will require us to record goodwill based on the difference between the
purchase price and the fair value of the acquired assets. We may subsequently experience unforeseen issues with such business
that adversely affect the anticipated returns of the business or value of the intangible assets and trigger an evaluation of the
recoverability of the recorded goodwill and intangible assets for such business. For example, if the financial performance of
such business was to decline significantly, we could incur a material non- cash charge to our income statement for the
impairment of goodwill and other intangible assets. Future determinations of significant write- offs of goodwill or intangible
assets as a result of an impairment test or any accelerated amortization of other intangible assets could have a material adverse
impact on our financial condition and results of operations. Our current debt, and debt we may incur in the future, could
adversely affect our business and financial position. As of December 31, 2622-2023 , we had approximately $ 1. 3-0 billion of
debt outstanding. Our level of debt and debt servicing costs associated with that indebtedness, in part because of increases
in interest rates on variable rate indebtedness under our revolving credit facility, could have significant consequences for
our business. For example, our indebtedness could require us to use a substantial portion of our cash flows from operations to
pay the principal and interest on our debt, thereby reducing funds available for working capital, acquisitions, dividends, capital
expenditures, and other investments in our business, including investments in technology and research and development; make
us vulnerable to economic downturns and increases in interest rates; limit us from obtaining additional debt; limit our flexibility
in planning for, or reacting to, changes in the industries in which we compete; and place us at a competitive disadvantage
compared to our competitors, some of whom have lower debt service obligations and greater financial resource than we do. In
addition, most of our debt arrangements require us to maintain certain debt and interest coverage ratios and limit our
ability to incur debt, make investments or undertake certain other business activities. These requirements could limit our
ability to obtain future financing and may prevent us from taking advantage of attractive business opportunities. Our
ability to meet the financial covenants or requirements in our debt arrangements may be affected by events beyond our
control, and we cannot assure you that we will satisfy such covenants and requirements. A breach of these covenants or
our inability to comply with the restrictions could result in an event of default under our debt arrangements which, in
turn, could result in an event of default under the terms of our other indebtedness. Upon the occurrence of an event of
default under our debt arrangements, after the expiration of any grace periods, our lenders could elect to declare all
amounts outstanding under our debt arrangements, together with accrued interest, to be immediately due and payable.
If this were to happen, we cannot ensure that our assets would be sufficient to repay in full the payments due under
those arrangements or our other indebtedness or that we could find alternative financing to replace that indebtedness.
We self- insure health benefits and may be adversely impacted by unfavorable claims experience. We are primarily self- insured
for our health benefits. If the number or severity of claims increases, or we are required to accrue or pay additional amounts
because the claims prove to be more severe than our original assessment, our operating results would be adversely affected. Our
future claims expense might exceed historical levels, which could reduce our earnings. We expect to periodically assess our self-
insurance strategy. We are required to periodically evaluate and adjust our claims reserves to reflect our experience. However,
ultimate results may differ from our estimates, which could result in losses over our reserved amounts. In addition, because we
do not carry “ stop loss ” insurance, a significant increase in the number of claims that we must cover under our self- insurance
retainage could adversely affect our profitability. Increasing costs of certain employee and retiree benefits could adversely affect
our financial position, results of operations, or cash flows. Our earnings may be positively or negatively impacted by the amount
of income or expense we record for our pension and other postretirement benefit plans. U. S. GAAP requires that we calculate
income or expense for the plans using actuarial valuations. These valuations reflect assumptions relating to financial markets
and other economic conditions. Changes in key economic indicators can change the assumptions. The most significant year- end
assumptions used to estimate pension or other postretirement benefit expense for the following year are the discount rate, the
expected long- term rate of return on plan assets, expected future medical cost inflation, and expected compensation increases.
In addition, we are required to make an annual measurement of plan assets and liabilities, which may result in a significant
change to equity through a reduction or increase to other comprehensive income. For a discussion regarding how our financial
statements can be affected by pension and other postretirement benefit plans accounting policies, see “ Management’ s
Discussion and Analysis — Critical Accounting Estimates and Policies — Pension and Other Postretirement Benefits ”” in Part
II, Item 7 of this Form 10- K. Although U. S. GAAP expense and pension or other postretirement contributions are not directly
related, the key economic factors that affect U. S. GAAP expense would also likely affect the amount of cash we would
contribute to the pension or other postretirement plans. Potential pension contributions include both mandatory amounts required
under federal law, Employee Retirement Income Security Act, and discretionary contributions to improve the plans’ funded
status. An obligation to make contributions to pension plans could reduce the cash available for working capital and other
corporate uses. GENERAL RISKS Our future growth and continued success are dependent upon our key personnel. Our success
in driving business performance and executing our growth strategy is dependent upon the efforts of our senior management
personnel and our ability to attract and retain other highly qualified management and technical personnel. Because of the



complex nature of many of our products and services, and our focus on technological and product innovations, we are
generally dependent on an educated and highly skilled workforce, including our engineering talent and our sales
professionals. We strive to attract and hire talented employees, as well as support their growth, development, and
engagement. However, we face competmon for mamgement and qudhhed technical personnel from other comp"lnles and

organlzqtlons—Add-rt-teﬁa-l-l-y— whlch i

wﬂ-l-rﬂg—te—}eave— s’f&b{ejeb—te-exp{efe-varlety of reasons, mcludlng wage 1nﬂat10n, sustalned labor shortages, and a few
opportanity-shift toward remote work . Therefore, we may not be able to retain our existing management and technical

personnel or fill new management or technical positions or vacancies created by expansion or turnover at our existing
compensation levels. Although we have entered into change of control agreements with some members of senior management,
we do not have employment contracts with our key executives. As some of our key executives approach retirement age, we have
made a concerted effort to reduce the effect of the loss of our senior management personnel through management succession
planning. However, we may be required to devote significant time and resources to identify and integrate key new personnel
should key management losses occur earlier than anticipated. The loss of members of our senior management and qualified

technical personnel could have a material adverse effect on our busmess On-September 92021+ President Biden-direeted-the

eondition-eould-be-adversely-affeeted—Our business, financial condltlon and result% of opelatlons could be matenally adversely

affected if the United States were to withdraw from or materially modify certain international trade agreements, or if tariffs or
other restrictions on the foreign- sourced goods that we sell were to increase. A significant portion of our business activities are
conducted in foreign countries, including Mexico and Canada. Our business benefits from free trade agreements such as the
United States- Mexico- Canada Trade Agreement (USMCA) and relies on various U. S. corporate tax provisions related to
international commerce as we build, market, and sell our products globally. Although there are no immediate effects on our
operations with respect to USMCA, we cannot predict future developments in the political climate involving the United States,
Mexico and Canada, and thus, these may have an adverse and material impact on our operations and financial growth. The
United States and other countries have levied tariffs and taxes on certain goods (such as those implemented by the United States
and China in recent years). Some of our products are included in these tariffs. All of this could lead to increased costs and
diminished sales opportunities in the U. S. and abroad. Media and political reactions in the affected countries could potentially
exacerbate the impact on our operations in those countries. The imposition of new or increased tariffs, duties, border adjustment
taxes or other trade restrictions by the United States could also result in the adoption of new or increased tariffs or other trade
restrictions by other countries. The tariffs may in the future increase our cost of materials and may cause us to increase prices to
our customers which we believe may reduce demand for our products. Our price increases may not be sufficient to fully offset
the impact of the tariffs and result in lowering our margin on products sold. If the U. S. government increases or implements
additional tariffs, or if additional tariffs or trade restrictions are implemented by other countries, the resulting trade barriers
could have a significant adverse impact on our suppliers, our customers and on our business. We are not able to predict future
trade policy of the U. S. or of any foreign countries in which we operate or purchase goods, or the terms of any renegotiated
trade agreements, or their impact on our business. Global economic conditions may adversely affect our business, operating
results and financial condition. Although we currently generate significant operating cash flows, which combined with access to
the credlt markets provides us with significant dlicretlonary funding capacity, global macroeconomic uncertainty, inelading-the
the ongoing trade disputes between the United States and China, the




United Kingdom’ s withdrawal from the European Union, armed conflicts around the world, such as the-those in Russta-
Ukraine and Israel, and any conflict or threatened conflict between China and Taiwan (including the imposition of related
sanctions by the United States and other countries as well as measures taken in response to such sanetten-sanctions ),
inflationary pressures , rising interest rates, labor shortages . global supply chain disruptions, and uncertainty regarding the
stability of global credit and financial markets could affect our ability to fund our operations. In addition, certain of our
customers and suppliers could be affected directly by an economic downturn and could face credit issues or cash flow problems
that could give rise to payment delays, increased credit risk, bankruptcies, and other financial hardships, which could impact
customer demand for our products as well as our ability to manage normal commercial relationships with our customers and
suppliers. Depending on their severity and duration, the effects and consequences of a global economic downturn could have an
adverse impact on our results of operations and financial condition. A percentage of our workforce is employed under collective
bargaining agreements. Approximately 76 % of our workforce is employed under collective bargaining agreements, which from
time to time are subject to renewal and negotiation. We cannot ensure that we will be successful in negotiating new collective
bargaining agreements, that such negotiations will not result in significant increases in the cost of labor, including healthcare,
pensions, or other benefits, or that a breakdown in such negotiations will not result in the disruption of our operations, including
by way of strikes or work stoppages. Although we have generally enjoyed good relations with both our unionized and non-
unionized employees, we may experience an adverse impact on our operating results if we are subject to labor actions. Future
terror attacks, war (including the Russia- Ukraine eenfet-war and Israel- Hamas war ), natural disasters, climate change-
related events, pandemic diseases ( ineludingthe-such as COVID- 19 pandemte-), or other events beyond our control could
adversely impact our businesses. Despite our concerted effort to minimize risk to our production capabilities and corporate
information systems and to reduce the effect of unforeseen interruptions through insurance or other risk transfer mechanisms,
such as our business continuity planning and disaster recovery plans, we could be adversely impacted by terror attacks, war
(including the Russia- Ukraine eenfliet-war and Israel- Hamas war ), natural disasters such as earthquakes, hurricanes, floods,
tornadoes, ice storms, climate change- related events, pandemic diseases such as COVID- 19, or other events such as strikes by
the workforce of a significant customer or supplier. Several of our facilities, because of their locations, could be subject to
catastrophic loss caused by the aforementioned natural disasters. Global climate change may aggravate natural disasters and
increase severe weather events that affect our business operations. These risks could negatively impact demand for or supply of
our products and could also cause disruption to our facilities or systems, which could also interrupt operational processes and
adversely impact our ability to manufacture our products and provide services and support to our customers. The insurance we
maintain may be insufficient to cover our losses, and any incidents may result in loss of, or increased costs of, such insurance. In
addition, while our existing disaster recovery and business continuity plans €, including those relating to our information
technology systems J-are well designed, they may not be fully responsive to, or minimize losses associated with, catastrophic
events. As a result, any business disruption could negatively affect our business, operating results, or financial condition. The
COVID- 19 pandemic adversely impacted, and may in the future adversely impact, our business, operations, and
financial results. The COVID- 19 pandemic disrupted the global economy and adversely impacted certain elements of
our business, including our supply chain, transportation networks, and production levels. Although the World Health
Organization and the U. S. federal government declared an end to COVID- 19 as a global and national health
emergency in May 2023, any future resurgence or development of new strains or variants of COVID- 19, together with
preventative measures taken to contain or mitigate such crises, could impact our business, operations and financial
condition in a variety of ways, such as: (i) impact our customers such that the demand for our products and services
could change; (ii) disrupt our supply chain and impact the ability of our suppliers to provide products or services as
required; (iii) disrupt our ability to sell and provide our products and services and otherwise operate effectively; (iv)
increase incremental costs resulting from the adoption of preventative measures and compliance with regulatory
requirements; (v) create financial hardship on customers, including by creating restrictions on their ability to pay for
our products and services; and (vi) result in closures of our facilities or the facilities of our customers or suppliers.



