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Our	business,	financial	condition,	results	of	operations	and	cash	flows	may	be	affected	by	a	number	of	factors	including	,	but	not
limited	to	those	set	forth	below.	This	discussion	should	be	considered	in	conjunction	with	the	discussion	under	the	caption	“
Forward-	Looking	Information	”	preceding	Part	I,	the	information	set	forth	under	Item	1,	“	Business	”	and	with	the	discussion	of
the	business	included	in	Part	II,	Item	7,	“	Management’	s	Discussion	and	Analysis	of	Financial	Condition	and	Results	of
Operations.	”	These	risks	comprise	the	material	risks	of	which	we	are	aware.	If	any	of	the	events	or	developments	described
below	or	elsewhere	in	this	Annual	Report	on	Form	10-	K,	or	in	any	documents	that	we	subsequently	file	publicly	were	to	occur,
it	could	have	a	material	adverse	effect	on	our	business,	financial	condition,	results	of	operations	and	cash	flows.	Risks	Relating
to	Our	Business	Macroeconomic	fluctuations	may	harm	our	business,	results	of	operations	and	stock	price.	Our	business,
financial	condition,	operating	results	and	cash	flows	may	be	adversely	affected	by	changes	in	global	economic	conditions	and
geopolitical	risks,	including	credit	market	conditions,	trade	policies,	levels	of	consumer	and	business	confidence,	commodity
prices	and	availability,	inflationary	pressures,	exchange	rates,	levels	of	government	spending	and	deficits,	political	conditions,
extraordinary	public	health	issues	such	as	large-	scale	health	epidemics	or	pandemics	and	other	challenges	that	could	affect
the	global	economy	including	impacts	associated	with	any	economic	sanctions	imposed	against	Russia,	including	any	territory
within	the	Ukraine	that	Russia	has	occupied,	in	response	to	their	invasion	of	the	Ukraine.	These	economic	and	geopolitical
conditions	could	affect	businesses	such	as	ours	in	a	number	of	ways.	Such	conditions	could	have	an	adverse	impact	on	our
flexibility	to	react	to	changing	economic	and	business	conditions	and	on	our	ability	to	fund	our	operations,	grow	through
operations	or	refinance	maturing	debt	balances	at	economically	favorable	interest	rates.	In	addition,	restrictions	on	credit
availability	could	adversely	affect	the	ability	of	our	customers	to	obtain	financing	for	significant	purchases	and	could	result	in
decreases	in	or	cancellation	of	orders	for	our	products	and	services	as	well	as	impact	the	ability	of	our	customers	to	make
payments.	Similarly,	credit	restrictions	may	adversely	affect	our	supplier	base	and	increase	the	potential	for	one	or	more	of	our
suppliers	to	experience	financial	distress	or	bankruptcy.	See	“	Specific	Risks	Related	Demand	for	our	products	is	variable
and	subject	to	factors	beyond	our	control,	which	could	result	in	unanticipated	events	significantly	impacting	our	results
of	operations.	A	substantial	portion	of	our	sales	is	concentrated	in	industries	that	are	cyclical	in	nature	or	subject	to
market	conditions	which	may	cause	customer	demand	for	our	products	to	be	volatile.	Reductions	in	demand	by	these
industries	would	reduce	the	sales	and	profitability	of	our	business.	Our	CPI	Business	business	Segments	could	be	affected
by	sustained	weakness	in	certain	geographic	markets	or	certain	end	markets	such	as	gaming,	retail	or	banking,	as	well
as	low	employment	levels,	office	occupancy	rates	and	factors	affecting	vending	operator	profitability	such	as	higher	fuel,
food	and	equipment	financing	costs;	results	could	also	be	impacted	by	unforeseen	advances	in	payment	processing
technologies	.	”	Our	In	addition,	our	results	in	Currency	are	subject	to	significant	variability	due	to	the	timing	and	size	of
contract	awards	by	central	banks	for	banknote	production	and	actual	order	rates,	particularly	with	the	U.	S.
government.	Fluctuation	in	the	prices	of,	or	our	ability	to	source	,	our	components	and	raw	materials	from	our	suppliers
could	be	disrupted	,	and	delays	in	the	distribution	of	or	our	products	delayed	in	our	supply	chain	which	could	adversely
affect	our	results	of	operations.	Our	operations	require	significant	amounts	of	necessary	components	and	raw	materials	that	are
critical	to	our	profitability	and	can	fluctuate	in	price.	Our	costs	are	affected	by	price	fluctuations	of	metals	such	as	steel
and	copper	as	well	as	other	raw	materials	such	as	electronic	components,	cotton	and	flax.	We	have	seen	a	period	of
sustained	price	increases	for	components	and	raw	materials,	which	has	resulted	in,	and	may	continue	to	result	in,
increased	costs	for	us	.	We	deploy	a	continuous,	company-	wide	process	to	secure	an	adequate	supply	of	raw	materials	at
prices	which	are	favorable	to	us,	to	source	our	components	and	raw	materials	from	fewer	suppliers,	and	to	obtain	parts	from
suppliers	in	low-	cost	countries	where	possible.	Due	to	a	variety	of	global	factors,	our	business	has	been	experiencing,	and	may
continue	to	experience,	supply	chain	disruptions	from	an	insufficient	availability	of	certain	components	and	raw	materials	and
substantial	freight	delays	in	obtaining	them.	If	we	are	unable	to	timely	source	these	components	or	raw	materials	,	our
operations	may	be	disrupted,	or	we	could	experience	a	delay	or	temporary	stoppage	in	certain	of	our	manufacturing	operations.
We	believe	that	our	supply	management	and	production	practices	are	based	on	an	appropriate	balancing	of	the	foreseeable	risks
and	the	costs	of	alternative	practices.	Nonetheless,	reduced	availability	or	interruption	in	supplies	,	whether	resulting	from	more
stringent	regulatory	requirements;	supplier	financial	condition;	increases	in	duties	and	tariff	costs;	disruptions	in	transportation;
an	outbreak	of	a	severe	public	health	pandemic	,	such	as	the	COVID-	19	pandemic	;	severe	weather;	or	the	occurrence	or	threat
of	wars,	including	Russia’	s	invasion	of	Ukraine	or	other	conflicts,	could	have	an	adverse	effect	on	our	financial	condition,
results	of	operations	and	cash	flows.	The	prices	of	our	components	and	raw	materials	could	fluctuate	dramatically,	which	may
adversely	affect	be	disrupted,	our	-	or	profitability.	The	costs	of	we	could	experience	a	delay	or	temporary	stoppage	in
certain	components	and	raw	materials	that	are	critical	to	our	profitability	can	be	volatile	which	can	have	a	significant	impact	on
our	profitability.	The	costs	in	our	business	segments	are	affected	by	fluctuations	in	the	price	of	our	manufacturing	operations
metals	such	as	steel	and	copper	as	well	as	other	raw	materials	such	as	resin,	electronic	components,	cotton,	and	flax	.	If	We	have
seen	a	period	of	sustained	price	increases	for	components	and	raw	materials	that	may	continue	into	the	future	as	demand
increases	and	supply	may	remain	constrained,	which	has	resulted	in,	and	may	continue	to	result	in,	increased	costs	for	us.	While
we	have	taken	actions	aimed	at	securing	an	adequate	supply	of	raw	materials	at	prices	which	are	favorable	to	us,	if	the	prices	of
critical	components	and	raw	materials	continue	to	increase	or	we	are	unable	to	pass	increased	costs	of	components	and	raw
materials	to	customers,	our	results	of	operating	operations	profit	could	be	adversely	affected.	Additionally,	a	disruption



within	our	supply	chain	network	could	The	COVID-	19	pandemic	had	and	may	continue	to	have	an	adverse	adversely	affect
impact	on	our	results	of	operations	and	financial	performance,	as	well	as	on	the	operations	and	financial	performance	of	many
of	the	customers	and	suppliers	in	industries	that	we	serve.	The	COVID-	19	pandemic	continues	to	present	business	challenges,
and	we	continue	to	experience	impacts	related	to	COVID-	19,	primarily	in	disruptions	in	global	supply	chains,	delays	in	supplier
deliveries,	higher	raw	material	prices,	delays	in	deliveries	to	customers,	travel	restrictions,	site	access	and	quarantine	restrictions,
and	employee	absences.	Because	the	severity,	magnitude	and	duration	of	the	COVID-	19	pandemic	and	its	continuing	economic
consequences	remain	uncertain	and	rapidly	changing,	it	is	difficult	to	predict	the	extent	of	the	pandemic’	s	impact	on	our
operations	and	financial	performance	.	Information	systems	and	technology	networks	failures	and	breaches	in	data	security,
personally	identifiable	and	other	information,	non-	compliance	with	our	contractual	or	other	legal	obligations	regarding	such
information,	or	a	violation	of	our	privacy	and	security	policies	with	respect	to	such	information,	could	adversely	affect	us.	We
are	dependent	on	information	technology	networks	and	systems,	including	the	Internet,	to	process,	transmit	and	store	electronic
information,	and,	in	the	normal	course	of	our	business,	we	collect	and	retain	certain	types	of	personally	identifiable	and	other
information	pertaining	to	our	customers,	stockholders	and	employees.	The	legal,	regulatory	and	contractual	environment
surrounding	information	security	and	privacy	is	constantly	evolving	and	companies	that	collect	and	retain	such	information	are
under	increasing	attack	by	cyber-	criminals	around	the	world.	A	theft,	loss,	fraudulent	use	or	misuse	of	customer,	vendor,
employee	or	our	proprietary	data	by	cybercrime	or	otherwise,	non-	compliance	with	our	contractual	or	other	legal	obligations
regarding	such	data	or	a	violation	of	our	privacy	and	security	policies	with	respect	to	such	data	could	adversely	impact	our
reputation	and	could	result	in	costs,	fines,	litigation	or	regulatory	action	against	us.	Security	breaches	can	create	system
disruptions	and	shutdowns	that	could	result	in	disruptions	to	our	operations.	We	cannot	be	certain	that	advances	in	criminal
capabilities,	new	vulnerabilities	or	other	developments	will	not	compromise	or	breach	the	security	solutions	protecting	our
information	technology,	networks	and	systems.	A	cyber-	attack	on	our	information	systems	technology	or	those	of	our	partners,
vendors,	or	suppliers	could	adversely	affect	our	ability	to	process	orders,	maintain	proper	levels	of	inventory,	collect	accounts
receivable	and	pay	expenses	;	,	all	of	which	could	have	an	adverse	effect	on	our	results	of	operations,	financial	condition	and
cash	flows.	Failure	to	effectively	prevent,	detect	and	recover	from	security	breaches,	including	attacks	on	information
technology	and	infrastructure	by	hackers;	viruses;	breaches	due	to	employee	error	or	actions;	or	other	disruptions	could
seriously	harm	our	operations	as	well	as	the	operations	of	our	customers	and	suppliers.	Such	serious	harm	can	involve,	among
other	things,	misuse	of	our	assets,	business	disruptions,	loss	of	data,	unauthorized	access	to	trade	secrets	and	confidential
business	information,	unauthorized	access	to	personal	information,	legal	claims	or	proceedings,	reporting	errors,	processing
inefficiencies,	negative	media	attention,	reputational	harm,	loss	of	sales,	remediation	and	increased	insurance	costs,	and
interference	with	regulatory	compliance.	We	have	experienced	and	expect	to	continue	to	experience	some	of	these	types	of
cybersecurity	threats	and	incidents,	which	could	be	material	in	the	future.	We	conduct	a	Demand	for	our	products	is	variable
and	subject	to	factors	beyond	our	control,	which	could	result	in	unanticipated	events	significantly	impacting	our	results	of
operations.	A	substantial	portion	of	our	business	outside	the	U.	S.	and	face	risks	inherent	in	non-	domestic	operations.	Net
sales	is	concentrated	by	destination	outside	the	U.	S.	were	44	%	of	our	consolidated	amounts	in	industries	2023.	We	expect
that	non-	U.	S.	sales	will	continue	to	account	for	a	significant	portion	of	our	revenues	for	the	foreseeable	future.	In
addition,	our	operations	outside	the	U.	S.	are	cyclical	in	nature	or	subject	to	market	conditions	the	risks	associated	with
conducting	business	internationally,	including,	but	not	limited	to:	•	economic	and	political	instability,	including	the	risk
of	geopolitical	conflict	or	territorial	incursions,	in	the	countries	and	regions	in	which	may	we	operate;	•	the	risks	of
fluctuations	in	foreign	currency	exchange	rates,	primarily	the	euro,	the	British	pound,	the	Japanese	yen,	and	the
Swedish	krona,	could	adversely	affect	our	reported	results,	as	amounts	earned	in	other	countries	are	translated	into	U.	S.
dollars	for	reporting	purposes;	and	•	changes	in	the	U.	S.	government'	s	approach	to	trade	policy,	including	in	some
cause	-	cases	customer	renegotiating	and	terminating	certain	existing	bilateral	or	multi-	lateral	trade	agreements.	The
adoption	and	expansion	of	trade	restrictions,	the	occurrence	of	a	trade	war,	or	other	governmental	action	related	to
tariffs	(including	in	Mexico	where	our	facility	operates	under	the	Mexican	Maquiladora	program,	which	provides	for
reduced	tariffs	and	eased	import	regulations)	or	trade	agreements	or	policies	has	the	potential	to	adversely	impact
demand	for	our	products	to	,	our	costs,	our	customers,	our	suppliers,	and	the	U.	S.	economy,	which	in	turn	could	have	a
material	adverse	effect	on	our	business,	financial	condition,	results	of	operations	and	cash	flows.	We	may	be	volatile.
Reductions	in	demand	by	these	industries	unable	to	successfully	develop	and	introduce	new	products,	which	would	reduce
the	limit	our	ability	to	grow	and	maintain	our	competitive	position	and	adversely	affect	our	financial	condition,	results	of
operations	and	cash	flow.	Our	growth	depends,	in	part,	on	continued	sales	and	profitability	of	existing	the	affected	business
segments.	•	In	our	Aerospace	&	Electronics	segment,	a	significant	decline	in	demand	for	air	travel,	or	a	decline	in	airline
profitability	generally,	could	result	in	reduced	orders	for	aircraft	and	could	also	cause	airlines	to	reduce	their	purchases	of	repair
parts	from	our	businesses.	In	addition,	our	Aerospace	&	Electronics	segment	could	be	impacted	to	the	extent	that	our	major
aircraft	manufacturing	customers	encounter	problems	which	impact	their	production	rates	and,	correspondingly,	reduce
purchases	of	our	products	(for	example,	the	grounding	of	the	737	MAX	and	associated	suspension	of	737	MAX	production
announced	by	Boeing	in	December	2019	reduced	our	sales	and	operating	profit	in	2020),	or	if	pricing	pressure	from	aircraft
customers	caused	the	manufacturers	to	press	their	suppliers	to	lower	prices	and	/	or	extend	payment	terms;	in	addition,	demand
for	military	and	defense	products	is	dependent	upon	government	spending	in	certain	areas	which	can	vary	year	to	year.	•	Our
Process	Flow	Technologies	segment	is	dependent	on	global	economic	conditions,	customer	capital	spending	and	commodity
prices.	Deterioration	in	any	of	these	economic	factors	could	result	in	sales	and	profits	falling	below	our	current	outlook.	•	Our
Payment	&	Merchandising	Technologies	segment	could	be	affected	by	sustained	weakness	in	certain	geographic	markets	or
certain	end	markets	such	as	gaming,	retail	or	banking	,	as	well	as	the	successful	development	low	employment	levels,	office
occupancy	rates	and	introduction	of	new	products	or	technologies	factors	affecting	vending	operator	profitability	such	as



higher	fuel	,	food	which	face	the	uncertainty	of	customer	acceptance	and	reaction	from	competitors.	Any	delay	in	the
development	or	launch	of	a	new	product	could	result	in	our	not	being	the	first	to	market,	which	could	compromise	our
competitive	position.	The	inability	of	new	products	to	meet	targeted	performance	measures,	or	the	discovery	of	a
successful	counterfeit	of	our	security	technology	products,	could	cause	reputational	harm	and	hurt	future	sales.	Further,
the	development	and	introduction	of	new	products	may	require	us	to	make	investments	in	specialized	personnel	and
capital	equipment	financing	costs;	results	could	,	increase	marketing	efforts	and	reallocate	resources	away	from	other	uses.
We	also	may	need	to	modify	be	impacted	by	unforeseen	advances	in	payment	processing	technologies.	In	addition,	our	results
systems	and	strategy	in	this	segment	light	of	new	products	that	we	develop.	If	we	are	subject	unable	to	develop	significant
variability	due	to	the	timing	and	size	of	contract	awards	by	central	banks	introduce	new	products	in	a	cost-	effective	manner
for	-	or	otherwise	manage	effectively	banknote	production	and	actual	order	rates,	particularly	with	the	operations	U.	S.
government.	•	In	our	Engineered	Materials	segment,	sales	and	profits	could	be	affected	by	declines	in	demand	for	RVs,	building
materials	or	truck	trailers;	results	could	also	be	impacted	by	unforeseen	changes	in	capacity	or	price	increases	related	to	new
products	certain	raw	materials	,	in	particular,	resin.	Our	businesses	are	subject	to	extensive	governmental	regulation;	failure	to
comply	with	those	regulations	could	adversely	affect	our	financial	condition,	results	of	operations	,	and	cash	flows	could	and
reputation.	We	are	required	to	comply	with	various	import	and	export	control	laws,	which	may	affect	our	transactions	with
certain	customers,	particularly	in	our	Aerospace	&	Electronics,	Process	Flow	Technologies	and	Payment	&	Merchandising
Technology	segments,	as	discussed	more	fully	under	“	Specific	Risks	Relating	to	Our	Business	Segments.	”	In	certain
circumstances,	export	control	and	economic	sanctions,	and	other	trade-	related	regulations	may	prohibit	the	export	of	certain
products,	services	and	technologies,	and	in	other	circumstances	we	may	be	adversely	impacted	required	to	obtain	an	export
license	before......	services,	and	damage	to	our	reputation	.	We	compete	with	other	manufacturing	industrial	technology
businesses	for	highly	qualified	employees	in	the	countries	in	which	we	operate,	and	we	may	not	be	able	to	retain	our	personnel
or	hire	and	retain	additional	personnel	needed	for	us	to	sustain	and	grow	our	business	as	planned.	Our	business	segments	and
corporate	offices	are	dependent	upon	highly	qualified	personnel,	and	we	generally	are	dependent	upon	the	continued	efforts	of
key	management	employees.	A	number	of	factors	may	adversely	affect	the	labor	force	available	to	us	or	increase	labor	costs,
including	high	employment	levels,	federal	unemployment	subsidies,	including	enhanced	or	expanded	unemployment	benefits
offered	in	response	to	the	ongoing	COVID-	19	pandemic,	and	other	government	regulations.	We	have	recently	observed	an
overall	tightening	and	increasingly	competitive	labor	market	which	has,	and	could	continue	to	result	in	,	higher	compensation
costs.	While	we	believe	we	have	a	robust	intellectual	capital	process,	we	may	have	difficulty	retaining	key	personnel	or	locating
and	hiring	additional	qualified	personnel.	The	loss	of	the	services	of	any	of	such	personnel	or	our	failure	to	attract	and	retain
other	qualified	and	experienced	personnel	on	acceptable	terms	could	impair	our	ability	to	successfully	sustain	and	grow	our
business,	which	could	have	an	adverse	effect	on	our	results	of	operations	and	financial	condition	.	We	conduct	a	substantial
portion	of	our	business	outside	the	U.	S.	and	face	risks	inherent	in	non-	domestic	operations.	Net	sales	by	destination	outside	the
U.	S.	were	41	%	of	our	consolidated	amounts	in	2022.	We	expect	that	non-	U.	S.	sales	will	continue	to	account	for	a	significant
portion	of	our	revenues	for	the	foreseeable	future.	In	addition,	our	operations	outside	the	U.	S.	are	subject	to	the	risks	associated
with	conducting	business	internationally,	including,	but	not	limited	to:	•	economic	and	political	instability,	including	the	risk	of
geopolitical	conflict	or	territorial	incursions,	in	the	countries	and	regions	in	which	we	operate;	•	the	risks	of	fluctuations	in
foreign	currency	exchange	rates,	primarily	the	euro,	the	British	pound	and	the	Japanese	yen,	could	adversely	affect	our	reported
results,	primarily	in	our	Process	Flow	Technologies	and	Payment	&	Merchandising	Technologies	segments,	as	amounts	earned
in	other	countries	are	translated	into	U.	S.	dollars	for	reporting	purposes;	and	•	changes	in	the	U.	S.	government'	s	approach	to
trade	policy,	including	in	some	cases	renegotiating	and	terminating	certain	existing	bilateral	or	multi-	lateral	trade	agreements.
The	adoption	and	expansion	of	trade	restrictions,	the	occurrence	of	a	trade	war,	or	other	governmental	action	related	to	tariffs	or
trade	agreements	or	policies	has	the	potential	to	adversely	impact	demand	for	our	products,	our	costs,	our	customers,	our
suppliers,	and	the	U.	S.	economy,	which	in	turn	could	have	a	material	adverse	effect	on	our	business,	financial	condition,	results
of	operations	and	cash	flows.	•	The	COVID-	19	pandemic	had	and	may	continue	to	have	an	adverse	impact	on	our	operations
and	financial	performance,	as	well	as	on	the	operations	and	financial	performance	of	many	of	the	customers	and	suppliers	in
industries	that	we	serve.	The	COVID-	19	pandemic	continues	to	present	business	challenges,	and	we	continue	to	experience
impacts	related	to	COVID-	19,	primarily	in	disruptions	in	global	supply	chains,	delays	in	supplier	deliveries,	higher	raw	material
prices,	delays	in	deliveries	to	customers,	travel	restrictions,	site	access	and	quarantine	restrictions,	and	employee	absences.
Because	the	severity,	magnitude	and	duration	of	the	COVID-	19	pandemic	and	Net	periodic	pension	(benefit)	cost	and	pension
contributions	associated	with	our	retirement	benefit	plans	may	fluctuate	significantly	depending	upon	changes	in	actuarial
assumptions	and	future	market	performance	of	plan	assets.	Total	net	periodic	pension	benefit	and	pension	contributions	were	$
2.	3	million	and	$	19.	7	million,	respectively	in	2022.	The	costs	of	our	defined	benefit	pension	plans	are	dependent	upon	various
factors,	including	rates	of	return	on	investment	assets,	discount	rates	for	future	payment	obligations,	and	expected	mortality,
among	other	things.	In	addition,	funding	requirements	for	benefit	obligations	of	our	pension	plans	are	subject	to	legislative	and
other	government	regulatory	actions.	Variances	in	related	estimates	could	have	an	adverse	effect	on	our	financial	condition,
results	of	operations	and	cash	flows.	Our	business	could	be	harmed	if	we	are	unable	to	protect	our	intellectual	property.	We	rely
on	a	combination	of	trade	secrets,	patents,	trademarks,	copyrights	and	confidentiality	procedures	to	protect	our	products	and
technology.	Existing	trade	secret,	patent,	trademark	and	copyright	laws	offer	only	limited	protection.	Our	patents	could	be
invalidated	or	circumvented.	In	addition,	others	may	develop	substantially	equivalent,	or	superseding	proprietary	technology,	or
competitors	may	offer	equivalent	non-	infringing	products	in	competition	with	our	products,	thereby	substantially	reducing	the
value	of	our	proprietary	rights.	The	laws	of	some	foreign	countries	in	which	our	products	are	or	may	be	manufactured	or	sold
may	not	protect	our	products	or	intellectual	property	rights	to	the	same	extent	as	do	the	laws	of	the	U.	S.	We	cannot	assure	that
the	steps	we	take	to	protect	our	intellectual	property	will	be	adequate	to	prevent	misappropriation	of	our	technology.	We	could



incur	significant	and	/	or	unexpected	costs	in	our	efforts	to	successfully	avoid,	manage,	defend	and	litigate	intellectual	property
matters.	Our	inability	to	protect	our	intellectual	property	could	have	an	adverse	effect	on	our	financial	condition,	results	of
operations	and	cash	flows	.	We	may	be	unable	to	identify	or	to	complete	acquisitions,	or	to	successfully	integrate	the	businesses
we	acquire.	We	have	evaluated,	and	expect	to	continue	to	evaluate,	a	wide	array	of	potential	acquisition	transactions.	Our
acquisition	program	attempts	to	address	the	potential	risks	inherent	in	assessing	the	value,	strengths,	weaknesses,	contingent	or
other	liabilities,	systems	of	internal	control	and	potential	profitability	of	acquisition	candidates,	as	well	as	other	challenges	such
as	retaining	the	employees	and	integrating	the	operations	of	the	businesses	we	acquire.	Integrating	acquired	operations	involves
significant	risks	and	uncertainties,	including:	•	Maintenance	of	uniform	standards,	controls,	policies	and	procedures;	•
Unplanned	expenses	associated	with	the	integration	efforts;	•	Inability	to	achieve	planned	facility	repositioning	savings	or
related	efficiencies	from	recent	and	ongoing	investments;	and	•	Unidentified	issues	not	discovered	in	the	due	diligence	process,
including	legal	contingencies.	There	can	be	no	assurance	that	suitable	acquisition	opportunities	will	be	available	in	the	future,
that	we	will	continue	to	acquire	businesses	or	that	any	business	acquired	will	be	integrated	successfully	or	prove	profitable,
which	could	adversely	impact	our	growth	rate.	Our	ability	to	achieve	our	growth	goals	depends	in	part	upon	our	ability	to
identify	and	successfully	acquire,	finance	and	integrate	companies	and	businesses	at	appropriate	prices	and	realize	anticipated
cost	savings.	Our	our	financial	condition,results	of	operations,cash	flows	and	reputation.We	are	required	to	comply	with	various
import	and	export	control	laws,which	may	affect	our	transactions	with	certain	customers.In	certain	circumstances,export	control
and	economic	sanctions,and	other	trade-	related	regulations	may	prohibit	the	export	of	certain	products,services	and
technologies,and	in	other	circumstances	we	may	be	required	to	obtain	an	export	license	before	exporting	the	controlled	item.A
failure	to	comply	with	these	requirements	might	result	in	suspension	of	these	contracts	and	suspension	or	debarment	from
government	contracting	or	subcontracting.	We	For	example,compliance	with	regulations	related	to	the	sourcing	of	conflict-
free	minerals	mined	from	the	democratic	Republic	of	Congo	and	adjoining	countries	could	limit	the	pool	of	suppliers
who	can	provide	conflict-	free	minerals	to	us,and	as	a	result,may	cause	us	to	incur	additional	expenses	and	may	create
challenges	for	us	to	obtain	conflict-	free	minerals	at	competitive	prices.In	addition,we	are	subject	to	the	Foreign	Corrupt
Practices	Act,which	prohibits	U.S.companies	and	their	intermediaries	from	making	improper	payments	to	foreign	officials	for
the	purpose	of	obtaining	or	retaining	business,or	securing	any	improper	advantage.We	are	also	subject	to	the	anti-	bribery	laws
of	other	jurisdictions.Failure	to	comply	with	any	of	these	and	similar	regulations	could	result	in	civil	and	criminal
liability,monetary	and	non-	monetary	penalties,fines,disruptions	to	our	business,limitations	on	our	ability	to	export	products	and
services,and	damage	to	our	reputation	.Our	future	results	of	operations	and	financial	condition	could	be	adversely	impacted	by
intangible	asset	impairment	charges.	As	of	December	31,	2022	2023	,	we	had	goodwill	and	other	intangible	assets,	net	of
accumulated	amortization,	of	$	1,	944	150	.	1	million,	which	represented	approximately	44	54	%	of	our	total	assets.	Our
goodwill	is	subject	to	an	impairment	test	on	an	annual	basis	and	is	also	tested	whenever	events	and	circumstances	indicate	that
goodwill	may	be	impaired.	Any	excess	goodwill	resulting	from	the	impairment	test	must	be	written	off	in	the	period	of
determination.	Intangible	assets	(other	than	goodwill)	are	generally	amortized	over	the	useful	life	of	such	assets.	In	addition,
from	time	to	time,	we	may	acquire	or	make	an	investment	in	a	business	that	will	require	us	to	record	goodwill	based	on	the
purchase	price	and	the	value	of	the	acquired	assets.	We	may	subsequently	experience	unforeseen	issues	with	such	business	that
adversely	affect	the	anticipated	returns	of	the	business	or	value	of	the	intangible	assets	and	trigger	an	evaluation	of	the
recoverability	of	the	recorded	goodwill	and	intangible	assets	for	such	business.	Future	determinations	of	significant	write-	offs
of	goodwill	or	intangible	assets	as	a	result	of	an	impairment	test	or	any	accelerated	amortization	of	other	intangible	assets	could
have	an	adverse	effect	on	our	financial	condition	and	results	of	operations.	Our	operations	expose	us	to	the	risk	of	environmental
liabilities,	costs,	litigation	and	violations	that	could	adversely	affect	our	financial	condition,	results	of	operations,	cash	flows	and
reputation.	Our	operations	are	subject	to	extensive	environmental	and	health	and	safety	laws	and	regulations	in	the	jurisdictions
in	which	they	operate,	which	impose	limitations	on	the	discharge	of	pollutants	into	the	ground,	air	and	water	and	establish
standards	for	the	generation,	treatment,	use,	storage	and	disposal	of	solid	and	hazardous	wastes.	We	must	also	comply	with
various	health	and	safety	regulations	in	the	U.	S.	and	abroad	in	connection	with	our	operations.	The	costs	of	compliance	with
these	regulations	results	in	ongoing	costs	that	may	increase	over	time.	Failure	to	comply	with	any	of	these	laws	could	result	in
civil	and	criminal	liability,	substantial	monetary	and	non-	monetary	penalties	and	damage	to	our	reputation.	In	addition,	we
cannot	provide	assurance	that	our	costs	related	to	remedial	efforts	or	alleged	environmental	damage	associated	with	past	or
current	waste	disposal	practices	or	other	hazardous	materials	handling	practices	will	not	exceed	our	estimates	or	adversely	affect
our	financial	condition,	results	of	operations	and	cash	flows.	We	may	be	unable	to	improve	productivity,	reduce	costs	and	align
manufacturing	capacity	with	customer	demand.	We	are	committed	to	continuous	productivity	improvement,	and	we	continue	to
evaluate	opportunities	to	reduce	costs,	simplify	or	improve	global	processes,	and	increase	the	reliability	of	order	fulfillment	and
satisfaction	of	customer	needs.	In	order	to	operate	more	efficiently	and	control	costs,	from	time	to	time	we	execute	restructuring
activities,	which	include	workforce	reductions	and	facility	consolidations.	For	example,	we	recorded	pre-	tax	restructuring
charges	of	$	32.	1	million	for	the	2020	repositioning	program	related	to	actions	to	reduce	our	global	workforce	in	response	to	the
adverse	economic	impact	of	COVID-	19	and	integration	actions	related	to	the	Cummins-	Allison	acquisition.	At	the	end	of
2022,	we	took	modest	cost	reduction	actions	in	response	to	continued	global	economic	uncertainty.	While	these	are	proactive
actions	to	increase	our	productivity	and	operating	effectiveness,	our	inability	to	adequately	respond	to	potential	declines	in	global
demand	for	our	products	and	services	and	properly	align	our	cost	base	could	have	an	adverse	effect	on	our	financial	condition,
results	of	operations	and	cash	flows.	We	could	face	potential	product	liability	or	warranty	claims,	we	may	not	accurately
estimate	costs	related	to	such	claims,	and	we	may	not	have	sufficient	insurance	coverage	available	to	cover	such	claims.	Our
products	are	used	in	a	wide	variety	of	commercial	applications	and	certain	residential	applications,	including,	in	many	cases,	in
severe	service	or	mission	critical	applications.	We	face	an	inherent	business	risk	of	exposure	to	product	liability	or	other	claims
in	the	event	our	products	are	alleged	to	be	defective	or	that	the	use	of	our	products	is	alleged	to	have	resulted	in	harm	to	others



or	to	property.	We	may	in	the	future	incur	liability	if	product	liability	lawsuits	against	us	are	successful.	Moreover,	any	such
lawsuits,	whether	or	not	successful,	could	result	in	adverse	publicity	to	us,	which	could	cause	our	sales	to	decline.	In	addition,
consistent	with	industry	practice,	we	provide	warranties	on	many	of	our	products	and	we	may	experience	costs	of	warranty	or
breach	of	contract	claims	if	our	products	have	defects	in	manufacture	or	design	or	they	do	not	meet	contractual	specifications.
We	estimate	our	future	warranty	costs	based	on	historical	trends	and	product	sales,	but	we	may	fail	to	accurately	estimate	those
costs	and	thereby	fail	to	establish	adequate	warranty	reserves	for	them.	While	we	maintain	insurance	coverage	with	respect	to
certain	liability	claims,	that	insurance	coverage	may	not	be	adequate	to	cover	all	claims	that	may	arise	or	we	may	not	be	able	to
maintain	adequate	insurance	coverage	in	the	future	at	an	acceptable	cost.	Any	liabilities	not	covered	by	insurance	or	that	exceed
our	established	reserves	could	have	an	adverse	effect	on	our	financial	condition,	results	of	operations	and	cash	flows.	We	may
be	unable	to	successfully	develop	and	introduce	new	products,	which	would	limit	our	ability	to	grow	and	maintain	our
competitive	position	and	adversely	affect	our	financial	condition,	results	of	operations	and	cash	flow.	Our	growth	depends,	in
part,	on	continued	sales	of	existing	products,	as	well	as	the	successful	development	and	introduction	of	new	products	or
technologies,	which	face	the	uncertainty	of	customer	acceptance	and	reaction	from	competitors.	Any	delay	in	the	development
or	launch	of	a	new	product	could	result	in	our	not	being	the	first	to	market,	which	could	compromise	our	competitive	position.
Further,	the	development	and	introduction	of	new	products	may	require	us	to	make	investments	in	specialized	personnel	and
capital	equipment,	increase	marketing	efforts	and	reallocate	resources	away	from	other	uses.	We	also	may	need	to	modify	our
systems	and	strategy	in	light	of	new	products	that	we	develop.	If	we	are	unable	to	develop	and	introduce	new	products	in	a	cost-
effective	manner	or	otherwise	manage	effectively	the	operations	related	to	new	products,	our	financial	condition,	results	of
operations	and	cash	flows	could	be	adversely	impacted.	We	face	significant	competition	which	may	adversely	impact	our
financial	condition,	results	of	operations,	and	cash	flows	in	the	future.	While	we	are	a	principal	competitor	in	most	of	our
markets,	all	of	our	markets	are	highly	competitive.	The	competitors	in	many	of	our	business	segments	can	be	expected	in	the
future	to	improve	technologies,	reduce	costs	and	develop	and	introduce	new	products.	The	ability	of	our	business	segments	to
achieve	similar	advances	will	be	important	to	our	competitive	positions.	Competitive	pressures,	including	those	discussed	above,
could	cause	one	or	more	of	our	business	segments	to	lose	market	share	or	could	result	in	significant	price	erosion,	either	of
which	could	have	an	adverse	effect	on	our	financial	condition,	results	of	operations	and	cash	flows.	Fluctuations	in	interest	rates
could	affect	our	financial	results.	A	portion	of	our	indebtedness	bears	interest	at	variable	rates	that	are	linked	to	changing	market
interest	rates.	As	a	result,	an	increase	in	market	interest	rates	would	increase	our	interest	expense	and	our	debt	service
obligations.	As	of	December	31,	2022,	we	had	approximately	$	400.	0	million	of	indebtedness	that	bears	interest	at	variable
rates.	This	amount	represented	approximately	32	%	of	our	total	indebtedness.	As	of	December	31,	2022,	a	hypothetical	1	%
increase	in	prevailing	interest	rates	would	increase	our	2022	interest	expense	by	approximately	$	4.	0	million.	Additional	tax
expense	or	exposures	could	affect	our	financial	condition,	results	of	operations	and	cash	flows.	We	are	subject	to	income	taxes
in	the	U.	S.	and	various	international	jurisdictions.	Our	financial	condition,	results	of	operations	and	cash	flow	could	be	affected
by	changes	to	any	or	all	of	the	following:	tax	laws,	regulations,	accounting	principles	and	judicial	rulings,	the	geographic	mix	of
our	earnings,	the	valuation	of	our	deferred	tax	assets	and	liabilities,	and	the	results	of	audits	and	examinations	of	previously	filed
tax	returns.	If	our	internal	controls	are	found	to	be	ineffective,	our	financial	results	or	our	stock	price	may	be	adversely	affected.
We	believe	that	we	currently	have	adequate	internal	control	procedures	in	place	for	future	periods,	including	processes	related	to
newly	acquired	businesses;	however,	increased	risk	of	internal	control	breakdowns	generally	exists	in	any	business	environment
that	is	decentralized	such	as	ours.	In	addition,	if	our	internal	control	over	financial	reporting	is	found	to	be	ineffective,	investors
may	lose	confidence	in	the	reliability	of	our	financial	statements,	which	may	adversely	affect	our	stock	price.	We	Specific	Risks
Relating	to	Our	Reportable	Segments	Our	Aerospace	&	Electronics	segment	sales	are	primarily	affected	by	conditions	in
subject	to	risks	related	to	the	Separation	that	could	negatively	impact	our	results	commercial	aerospace	industry	which	is
cyclical	in	nature,	and	by	changes	in	defense	spending	by	the	U.	S.	government.	Commercial	aircraft	are	procured	primarily	by
airlines,	and	airline	capital	spending	can	be	affected	by	a	number	of	factors	including	not	obtaining	credit	availability	and
related	cost,	current	and	expected	fuel	prices,	and	current	and	forecast	air	traffic	demand	levels.	Air	traffic	levels	are	affected	by
a	different	array	of	factors	including	general	economic	conditions	and	global	corporate	travel	spending,	although	other	--	the
intended	tax	treatment	of	non-	economic	events	can	also	adversely	impact	airline	traffic,	including	terrorism	or	pandemic
health	concerns,	such	as	the	Separation	transaction,	failure	of	Crane	Company	to	perform	under	COVID-	19	pandemic.
Our	commercial	business	is	also	affected	by	the	market	various	transaction	agreements	and	actual	for	-	or	potential	conflicts
business	jets	where	demand	is	typically	tied	to	corporate	profitability	levels,	and	the	freight	markets	which	are	most	heavily
influenced	by	general	economic	conditions.	Demand	for	our	commercial	aftermarket	business	is	closely	tied	to	total	aircraft
flight	hours.	Any	decrease	in	demand	for	new	aircraft	or	equipment,	or	use	of	interest	with	Crane	Company	existing	aircraft
and	equipment,	would	likely	result	in	decreased	sales	of	our	products	and	services	.	•	In	connection	with	addition,	our
commercial	business	could	also	be	impacted	to	the	extent	that	our	major	aircraft	manufacturing	customers	encounter	problems
which	impact	their	--	the	production	rates	Separation,	we	received	and	-	an	Internal	Revenue	Service	,	correspondingly,
reduce	purchases	of	our	products	(	for	example,	the	“	IRS	”	grounding	of	the	737	MAX	and	associated	suspension	of	737	MAX
production	announced	by	Boeing	in	December	2019	reduced	our	sales	and	operating	profit	in	2020	)	ruling	(	,	or	if	pricing
pressure	from	aircraft	customers	caused	the	manufacturers	to	press	their	--	the	“	IRS	Ruling	”)	suppliers	to	lower	prices	and	/	or
extend	payment	terms.	The	defense	portion	of	the	segment’	s	business	is	dependent	primarily	on	U.	S.	government	spending,
and	to	a	lesser	extent,	foreign	government	spending,	on	the	specific	military	platforms	and	programs	where	our	business
participates.	Any	reduction	in	appropriations	for	these	platforms	or	programs	could	impact	the	performance	of	our	business.	Our
sales	to	defense	customers	are	also	affected	by	the	level	of	activity	in	military	flight	operations.	We	rely	on	certain
subcontractors	issues	relevant	to	the	qualification	of	the	distribution	under	sections	368	(a)	(1)	(D)	and	355	of	the	Internal
Revenue	Code,	based	on	certain	facts	and	representations	set	forth	in	such	request.	The	IRS	Ruling	does	not	address	all



of	the	requirements	relevant	to	the	qualification	of	the	distribution	for	the	intended	tax	treatment.	It	was	a	condition	to
the	completion	of	the	distribution	that	Crane	Holdings,	Co.	receive	a	tax	opinion	regarding	the	tax	treatment	of	the
distribution	(the	“	Tax	Opinion	”).	The	Tax	Opinion	relied	on	certain	facts,	assumptions,	representations	and
undertakings	from	us	and	Crane	Company,	including	those	regarding	the	past	and	future	conduct	of	the	companies’
respective	businesses	and	other	matters.	Notwithstanding	the	Tax	Opinion,	the	IRS	could	determine	that	the	distribution
or	any	such	related	transaction	is	taxable	if	it	determines	that	any	of	these	facts,	assumptions,	representations	or
undertakings	are	not	correct	or	have	been	violated,	or	that	the	distribution	should	be	taxable	for	other	reasons,
including	if	the	IRS	were	to	disagree	with	the	conclusions	in	the	Tax	Opinion.	If	the	distribution	or	any	of	the	above
referenced	related	transactions	is	determined	to	be	taxable	for	U.	S.	federal	income	tax	purposes,	we	could	incur
significant	U.	S.	federal	income	tax	liabilities.	•	We	and	Crane	Company	entered	into	certain	agreements	in	connection
with	the	separation	transaction,	including	a	separation	and	distribution	agreement,	a	transition	services	agreement,	a	tax
matters	agreement,	and	-	an	suppliers	to	intellectual	property	matters	agreement	and	an	employee	matters	agreement,
which	provide	and	produce	raw	materials,	integrated	components	and	sub-	assemblies	for	certain	obligations	of	each
company	for	the	benefit	of	the	other	for	a	period	of	time	after	the	completion	of	the	separation	transaction	.	If	Crane
Company	The	Aerospace	and	Defense	industry	is	unable	experiencing	continued	disruptions	due	to	the	lingering	impacts	of
COVID-	19	,	global	supply	chain	constraints,	and	labor	instability.	If	one	or	more	of	our	-	or	otherwise	fails,	suppliers	or
subcontractors	continue	to	satisfy	its	obligations	under	these	agreements,	including	its	indemnification	obligations,	we
could	incur	operational	difficulties	or	losses	and	experience	delivery	delays	or	other	performance	problems,	we	may	be
unable	to	meet	commitments	to	our	customers	and	-	an	adverse	impact	on	our	financial	position	condition	,	results	of
operations	and	cash	flows	.	•	Crane	Company	is	not	restricted	from	competing	with	us.	If	Crane	Company	in	the	future
decides	to	engage	in	the	type	of	business	we	conduct,	it	may	continue	to	be	adversely	impacted.	In	some	instances,	we	depend
upon	a	single	source	of	supply.	Any	service	disruption	from	one	of	these	suppliers,	either	due	to	circumstances	beyond	the
supplier'	s	control,	such	as	geopolitical	developments,	could	have	a	competitive	advantage	over	us	material	adverse	effect	on
our	ability	to	meet	commitments	to	our	customers	or	increase	our	operating	costs.	We	are	required	to	comply	with	various	export
control	laws	,	which	may	cause	our	business,	financial	condition	and	results	of	operations	to	be	materially	adversely	affect
affected	our	transactions	.	Because	of	their	positions	with	us	prior	to	the	completion	of	the	separation	transaction,	certain
customers.	In	certain	circumstances,	export	control	and	economic	sanctions	regulations	may	prohibit	the	export	of	certain
products,	services	and	technologies,	and	in	other	circumstances	we	may	be	required	to	obtain	an	export	license	before	exporting
the	controlled	item.	We	are	also	subject	to	investigation	and	audit	for	compliance	with	the	requirements	governing	government
contracts,	including	requirements	related	to	procurement	integrity,	manufacturing	practices	and	quality	procedures,	export
control,	employment	practices,	the	accuracy	of	records	and	the	recording	of	costs	and	information	security	requirements.	A
failure	to	comply	with	these	requirements	could	result	in	suspension	of	these	contracts,	and	suspension	or	our	executive	officers
debarment	from	government	contracting	or	subcontracting.	Failure	to	comply	with	any	of	these	regulations	could	result	in	civil
and	directors	have	criminal	liability,	monetary	and	non-	monetary	penalties,	fines,	disruptions	to	our	business,	limitations	on
our	ability	to	export	products	and	services,	and	damage	to	our	reputation.	Due	to	the	lengthy	research	and	development	cycle
involved	in	bringing	commercial	and	military	products	to	market,	we	cannot	accurately	predict	the	demand	levels	that	will	exist
once	a	given	new	product	is	ready	financial	interest	in	shares	of	Crane	Company	common	stock.	Continuing	ownership	of
shares	of	Crane	Company	common	stock	and	equity	awards	could	create,	for	-	or	appear	to	create	market.	In	addition	,
potential	conflicts	of	interest	if	we	are	unable	to	develop	and	Crane	Company	pursue	introduce	new	products	in	a	cost-
effective	manner	or	otherwise	effectively	manage	the	same	corporate	opportunities	introduction	of	new	products	and	/	or
programs,	our	-	or	face	decisions	that	results	of	operations	and	financial	condition	could	have	different	implications	be
adversely	impacted.	Demand	for	Crane	Company	our	products	could	also	be	adversely	impacted	by	industry	consolidation	that
could	result	in	greater	acceptance	of	competitors'	products.	Our	Process	Flow	Technologies	segment	competes	in	markets	that
are	fragmented	and	highly	competitive.	The	business	competes	against	large,	well	established	global	companies,	as	well	as
smaller	regional	and	local	companies.	We	compete	based	on	our	products’	quality,	reliability	and	safety,	our	brand	reputation,
value-	added	technical	expertise	and	customer	support	and	consistent	on-	time	delivery.	Demand	for	our	Process	Flow
Technologies	products	is	heavily	dependent	on	our	customers’	level	of	new	capital	investment	and	planned	maintenance
expenditures.	Customer	spending	typically	depends	on	general	economic	conditions,	availability	of	credit,	and	expectations	of
future	demand.	Slowing	global	economic	growth,	volatility	in	commodity	prices,	including	the	price	of	oil	could	all	contribute
to	lower	levels	of	customer	spending,	and	project	delays	or	cancellations.	A	portion	of	this	segment’	s	business	is	subject	to
government	contracting	rules	and	regulations.	Failure	to	comply	with	these	requirements	could	result	in	suspension	or	debarment
from	government	contracting	or	subcontracting,	civil	and	criminal	liability,	monetary	and	non-	monetary	penalties,	disruptions	to
our	business,	limitations	on	our	ability	to	export	products	and	services,	or	damage	to	our	reputation.	At	our	foreign	operations,
results	could	also	be	adversely	impacted	by	a	weakening	of	local	currencies	against	the	U.	S.	dollar.	Our	Process	Flow
Technologies	business	has	the	greatest	exposure	to	the	euro,	British	pound	and	Canadian	dollar,	and	lesser	exposure	to	several
other	currencies.	Our	Payment	&	Merchandising	Technologies	segment	sales	are	dependent	on	capital	spending	in	a	variety	of
end	markets	and	across	numerous	geographies.	The	level	of	capital	expenditures	by	our	customers	depends	on	general	economic
conditions,	availability	of	credit,	and	expectations	of	future	demand.	In	addition,	our	results	in	this	segment	are	subject	to
significant	variability	due	to	the	timing	and	size	of	contract	awards	by	central	banks	for	banknote	production	and	actual	order
rates,	particularly	with	the	U.	S.	government.	This	business	regularly	develops	and	markets	new	products.	Delays	in	the	product
development	process,	the	inability	of	new	products	to	meet	targeted	performance	measures,	or	the	discovery	of	a	successful
counterfeit	of	our	security	technology	products	could	hurt	future	sales.	This	business	is	also	directly	and	indirectly	exposed	to
changes	in	government	regulations;	for	example,	changes	in	gaming	regulations	could	influence	the	spending	patterns	of	our



casino	operator	customers,	or	changes	in	anti-	money	laundering	regulations	could	result	in	additional	technical	requirements	for
our	products.	We	are	also	subject	to	investigation	and	audit	for	compliance	with	the	requirements	governing	government
contracts,	including	requirements	related	to	procurement	integrity,	manufacturing	practices	and	quality	procedures,	export
control,	employment	practices,	the	accuracy	of	records	and	the	recording	of	costs	and	information	security	requirements.	A
failure	to	comply	with	these	requirements	could	result	in	suspension	of	these	contracts,	and	suspension	or	debarment	from
government	contracting	or	subcontracting.	Failure	to	comply	with	any	of	these	regulations	could	result	in	civil	and	criminal
liability,	monetary	and	non-	monetary	penalties,	fines,	disruptions	to	our	business,	limitations	on	our	ability	to	export	products
and	services,	and	damage	to	our	reputation.	At	our	foreign	operations,	results	could	also	be	adversely	impacted	by	a	weakening
of	local	currencies	against	the	U.	S.	dollar;	this	business	has	the	greatest	exposure	to	the	euro,	British	pound,	the	Japanese	yen,
and	the	Mexican	peso,	although	there	is	lesser	exposure	to	several	other	currencies.	In	addition,	our	facility	in	Mexico	operates
under	the	Mexican	Maquiladora	program.	This	program	provides	for	reduced	tariffs	and	eased	import	regulations;	we	could	be
adversely	affected	by	changes	in	such	program,	or	by	our	failure	to	comply	with	its	requirements.	Our	Engineered	Materials
segment	manufactures	and	sells	fiberglass	reinforced	plastic	(“	FRP	”)	panels	and	coils,	primarily	for	use	in	the	manufacturing	of
RVs,	trucks,	and	trailers,	with	additional	applications	in	commercial	and	industrial	building	construction.	Demand	in	these	end
markets	is	dependent	on	general	economic	conditions,	credit	availability,	and	consumer	and	corporate	spending	levels.	A
decline	in	demand	in	any	of	these	end	markets,	including	a	significant	change	in	RV	industry	capacity;	a	loss	of	market	share	to
alternative	materials	such	as,	for	example,	non-	reinforced	plastic,	PVC,	tile,	stainless	steel,	epoxy	paint,	wood,	and	aluminum;
or	customer	pricing	pressure	would	result	in	lower	sales	and	profits	for	this	business.	Profitability	could	also	be	adversely
affected	by	an	and	us	increase	in	the	price	of	resin	or	fiberglass	if	we	are	unable	to	pass	the	incremental	costs	on	to	our
customers	.	Additional	risks	include	the	loss	of	a	principal	supplier.


