Risk Factors Comparison 2023-12-15 to 2022-12-15 Form: 10-K

Legend: New Text Remeved-Fext-Unchanged Text Moved Text Section

The following risks are considered material to our FehnrBeeres-business based upon current knowledge, information, and
assumptlons This dl@CUSSlOH of rlsk f"lctom should be C0ns1dered closely in conjunction with the MD & A Management™s

s as-, including the risks and uncertainties described in the
F OIVVdId Lookmé Statements and the Notes to Con%ohddted F mancml St"ltements These risk factors and other forward-
looking statements relate to future events, expectations, trends, and operating periods ;-aré-. They involve certain factors that are
subject to change and important risks and uncertainties that could cause actual results to differ materially. Some of these risks
and uncertainties could affect particular lines of business, while others could affect all our the-Cempaty—s-businesses. Although
the risks are organized by headings and each risk is discussed s‘eparately, many are interrelated. The risks described in this
Annual Report on Form 10- K and the “Forward- Looking Statements 2-in this report are not the only risks faced by us the
Company-. STRATEGIC RISKS We may face rlsks assoc1ated w1th {-n-temaﬁeﬂal-mternatmnal national, and regional trade
laws, regulations, and policies , {pa 0 8 adeyand government farm programs and
policies which could significantly impair our :Fehﬂ—Beefe—s—proht"lblhty and growth prospects. International, national, and
regional laws, regulations, and policies directly or indirectly related to or restrlctlng the 1mp0rt and exp01t of our :Fehﬂ—Beefe—s
products, services, and technology, or those of our customers , or for
the benefit of favored industries or sectors, could harm our JehnBeere’s-global business. We Jehﬂ—Beefe’—s—pfeﬁfabﬂ-r&y—&ﬂé
growthprospeets-arc subject tied-direetly-to various regulatory risks including, but not limited to, the global-matrketplace-
following: e Restricted access to global markets could tmpairs-- impair our JohnBPeere>s-ability to export goods and services
from #s-various manufacturing locations around the world and-. Restricted access could Himits— limit the ability to access raw
materials and high- quality parts and components at competitive prices on a timely basis. For example, expanding export
controls or limits on foreign investment can impact global supply of key materials and components, and actions taken
within the US- China trade conflict can impact business in Chma, as well as sales, 1mport / exports, and / or busmess
engagement with Chinese entities globally. e Trade restrictions withd ;
agreements-, negotiation of new trade agreements, non- tariff trade barriers, local content requirements, and imposition of new
or retaliatory tariffs against certain countries or covering certain products, including developments in U. S.- China trade relations
, export control and sanctions agalnst Rusma have lmnted and could contlnue to limit, our :Fehﬂ—Beefe—s—ablhty to Capltallze

countries from achlewno a higher standard of 11V1ng, which Could negatively 1mpact our :}ehﬂ—Beefe—s—future growth
opportunities arising from increasing global demand for food, fuel, and infrastructure. Additionaly-e Policies impacting
exchange rates and commodity prices , or those limiting the export or import of commodities, could have a material
adverse effect on the international flow of agricultural and other commodities that may result in a corresponding
negative effect on the demand for agricultural and forestry equipment in many areas of the world. Our agricultural
equipment sales could be harmed by such policies because farm income influences sales of agricultural equipment
around the world. e ehanges-Changes in government farm programs and policies Fineluding-direet payment-and-other
substdies;can stgnifteantly-influence demand for agricultural equipment as well as create unequal competition for multinational
companies relative to domestic companies. Greater-We may be unable to manage increasing political, economic, and social
uncertainty in certain regions and-the-evolvingglobalization-of businesses-the world, which could significantly change the
dynamics of our JehnBeeres-competition, customer base, and product offerings andimpaetJohnDeeres-growth
eppertunities-globally. JehnDeere>s-efferts-Efforts to grow #ts-our businesses depend in part upon access to-and developing
market share and profitability in additional geographic markets, including, but not limited to, Argentina, Brazil, China, India,
and South Africa . There rand-its-stueeessirdeveloping-marketshare—- are and-operatingprofitably-insueh-markets—various
risks associated with our global footprint, including, but not limited to, the following: ® In some cases, these countries have
greater political and economic volatility, greater vulnerability to infrastructure and labor disruptions, and differing teeat
customer product preferences and requirements than our JehnBPeere>s-other markets. In fiscal year 2023, as a result of the
war in Ukraine, we suspended shipments of machines and service parts to Russia. The suspension of shipments to Russia
reduced actual and forecasted revenue for the region and resulted in impairments of most long- lived assets, among other
impacts. In addition, we initiated a voluntary separation program for employees in Russia in the third quarter of fiscal
year 2022. e Having business operations in various regions and countries exposes us FehnBeere-to multiple and potentially
conflicting business practices y-and legal and regulatory requirements that are subject to change . These practices and legal
requirements are often complex and difficult to navigate, including those related to tariffs and trade regulations, investments,
property ownership rights, taxation, repatriation of earnings, and advanced technologies. ® Expanding business operations
globally also increases exposure to currency fluctuations, which can materially affect our the-Company—s-financial results. ®



While we JohnDeere-maintaints-— maintain a positive corporate image and #s-our brands are widely recognized and valued in
#s-our traditional markets, the brands are less known in some emerging markets, which could impede our JohnBeere>s—efforts
to successfully compete in these markets. ® -I-n—&d-d-rt-teﬁ—eh&ng-mg—Changlng U.S. expOIt controls and sanctions on various
foreign countries a8 0 8 a-and €hinese-on various parties 5
could affect our :}ehﬁ—Beefe—s—dbdlty to collect receiv able% plonde aftermarket W"lrranty support for our JohnBDeere
equlpment sell products and otherwise 1mpact our :}ehﬁ—Beefe—s—reputatlon and busmess —"Phe—eeﬁ-ﬂ-ret—bet-weeﬂ—R—ussra—&ﬂd

W%teh—red-ueed—ever&H—headeeunt—m—Russw— We may -fuft-heﬁed-uee—be 1mpacted by general negatlve economic condltlons
and outlook, causing weakened demand orfor diseontintie-operations-our equipment and services, limiting access to
funding, and resultmg in Rusaa—hlgher fundlng costs. The demand for our products and services depeﬁdtng—depends on

busmess 1nvestment Negative or uncertam economic conditions that cause our :Iehﬂ—Beefe—s—cuStomels to lack conhdence n
the general economlc outlook can ugnlhcqntly reduce their hkellhood of purchasmo our :}ehﬁ—Beefe—s—equmment T—he—G@leI-B

fe—hetg-}ﬁeﬂed-mﬂa&eﬁ—These advefse—economlc events -have—adversely affected dnd may contlnue to ddversely affect our :}e-hﬁ
Beeres-operations. Sustained general negative economic conditions and outlook also affect housing starts, energy prices and

demand, and other construction, which dampens demand for certain construction equipment. Qur FehnBeere>-s-turf operations
and #s-our COHS'[IUCHOH dnd fmestry segments are dependent on construction dCthIty and have also been affected by recent

starts could have a matendl ddverse effect on our ﬁnancnal :}ehﬁ—Beefe—s—results e%epefaﬁeﬂs— If negative economic COHdlthl]S
affect the overall farm economy, there could be a similar effect on our JehnPeere>s-agricultural equipment sales. fn-addition;
ureertairUncertain or negative outlook with respect to pervasive U. S. fiscal issues as well as general economic conditions and
outlook, such as market volatility and eentinged-continuing interest rate increases by the Federal Reserve, have caused and
could continue to cause significant changes in market liquidity conditions. Such changes could impact access to funding and

assoc1ated fundmo costs, which could reduce our ﬂ&e—eem-pa-n-y—s- arnings and cash flows. We may Additionattythe

be ﬁdﬂeefse}y—affected by eh&nges—m—t-he—eqtﬁtry—&ﬂd-beﬂd-mafkefs—

changlng worldwide dem"lnd for food dnd different forms of renewable bto—cnergy , whlch could a—ffeet—lmpact the prlce of
farm commodities and consequently the demand for our eertaindohnPeere-cquipment and-. This could alse-result in higher
research and development costs related to changing machine fuel requirements. Changing worldwide demand for farm outputs to
meet the world” s growing food and renewable bte—energy demands, driven in part by government policies, including those
related to climate change, and a growing world population, are likely to result in fluctuating agricultural commodity prices,
which directly affect sales of agricultural equipment. Lower agricultural commodity prices directly affect farm incomes, which
could negatively affect sales of agricultural equipment and result in higher credit losses. While higher commodity prices benefit
our JehnPeere>s-crop- producing agricultural equipment customers, they highereemmedity-priees-also-could result in greater
feed costs for livestock and poultry producers, which in turn may result in lower levels of equipment purchased by these
customers. Farthermere-In addition , changing bte—energy renewable demands may cause farmers to change the types or
quantities of the crops they raise, with corresponding changes in equipment demands. Finally, changes in governmental policies
regulating bio- fuel utilization could affect commodity demand and commodity prices, demand for our JehnBeere>s-diesel-
fueled equipment, and result in higher research and development costs related to equipment fuel standards. We Jehn-Beere-may
not realize the anticipated benefits of #s-our Smart Industrial eperating-Operating medet-Model and Leap Ambitions. John
Deere s-fatture-Failure to realize the anticipated benefits of #s-our Smart Industrial eperating-Operating medel-Model and
related business strategies in production systems, precision technologies, and aftermarket support could adversely affect the:
Cempany—s-results of our operations and financial condition. Several factors could impact our JehnBeere>s-ability to
successfully execute the-our Smart Industrial eperating-Operating model-Model . including, among other things 5t e fathure



Failure to accurately assess market eppertanity-opportunities and the technology required to address such eppoertanity
opportunities ; ® fattare-Failure to develop and introduce new technologies or lack of adoption of such technologies by our
JehnDeeres-customers; and-o fature-Failure to holistically exeente-provide lifecycle solutions ; and e Failure —In-addition;

tﬁt-he—eempaﬂy—ls—tmab%e—to optumze -rts—our capital allocatlon in connection Wlth the Smart Industrlal eper&t—mg—Operatmg
modet-Model ;-it-ma

eondittorrorresults-ofoperations-. -Si-mr}afly—ls&mllarly we Jehﬂ—Beere—may not reahze the antlclpated beneﬁtq of -rts—our
Leap Ambitions and related goals #n-within the expected timelne-timelines , or at all. As part of #s-our Leap Ambitions we
frameworkJohnDeere-adopted various goals we thatitexpeets— expect to achieve by 2026 or 2030 ras-appleable-. We John
Beere-may not be able to achieve these goals for a variety samber-efreasons, some of which may be beyond our eut-efits
control. Ferexampte-Examples include: ® Qur ;FehnDeere>s-cstimates and assumptions related to efficiency of our products
and the adoption of precision technology may not be accurate; ® eertain-Certain materials, such as quality battery cells and
cameras , may become unavailable or too costly; ex-e The infrastructure required to achieve our goals, such as sufficient
charging stations or fuel availability , may become too costly or may not eeetr-be developed on the expected timeline —; and
® The actual or perceived failure to achieve our Leap Ambitions could negatlvely impact our ability to execute the Smart
Industrial eperating-Operating model-Model c-ha . We JehnBeere-may not realize
all anticipated benefits of acquisitions, joint ventures, and divestitures, or the@e benefits may take longer to realize than
expected From time to time, we Jehﬁ—Beefe—ma-kes» make inateglc acqumtlom and divestitures and p&rt—tetp&tes» partlclpate

enter in the future, may involve qlgnlﬁcant challenges and rlqke including that the acquisitions or joint ventures do not advance
our JehnPeere>-s-business strategy , or fail to produce satisfactory returns on investment. Johr-BDeere-Other risks include: o
We may encounter difficulties in integrating acquisitions with #s-our operations, applying internal control processes to these
acquisitions, managing strategic investments, a#nd-assimilating new capabilities to meet the future needs of our JehrnDeere>s
businesses —, and / or combining business cultures; ® We may choose not to fully integrate businesses and may face
regulatory or compliance exposure until appropriate processes and controls are put in place; ® [ntegrating acquisitions is
often costly and may require significant attention from management —Furthermore;JohnDeere-and personnel; ® We may not
realize all the anticipated benefits of acquisitions or joint ventures, or the realized benefits may be significantly delayed —While
otr-; and e Due diligence evaluation-evaluations of any-potential transaetion-transactions ineludes— include business, legal,
and financial reviews due-diigenee-with the goal of identifying and evaluating the material risks involved ;- these-These due
diligence reviews may not identify all of the issues necessary to accurately estimate the cost and potential risks of a particular
acquisition or joint venture, including potential exposure to regulatory sanctions resulting from an acquisition target’ s or joint
venture partner’ s previous activities or costs associated with any quality issues with an acquisition target? s or joint venture’ s
products or services. We JohnBeere-may also decide to divest businesses if #-determines-any-sueh-divestiturets-in the best
1mere§t§ of #s-our ihareholderq sand Jomt ventures may be terminated at or before their stated explratlon For example , sueh
; v i nate-in fiseal-March and
October %92—1—2023 we sold our ﬁnanclal services and roadbulldmg busmesses in Russ1a followmg the outbreak of the
war in Ukraine . Divestitures of businesses or dissolutions of joint ventures may involve significant challenges and risks,
including failure to advance our business strategy, costs or disruptions to us JehnPeere-, and negative effects on our Johs
Beeres-product offerings, which may adversely affect our JehnBeere-s-business, results of operations, and financial
condition. Divestitures of businesses ef-and dissolutions of joint ventures may result in ongoing financial or legal involvement
in the divested business through indemnifications or other financial arrangements, such as retained liabilities, which could affect
our the-Company—s-future financial results. Our JehnDeere>s-ability to understand #ts-our customers’ speetfie-preferences and
requirements ;-and to develop, manufacture, and market products that meet customer demand ;-could significantly affect #s-our
business results. Our JehnBDeere>s-ability to match new product offerings to dtverse-global customers’ antieipated-preferences
for different types and sizes of equipment and various equipment features and functionality, at affordable prices, is critical to #8
our success. This requires a thorough understanding of our Jehn-Beere>-s-existing and potential customers on a global basis,
particularly in growth markets such as Argentina, Brazil, and India. Failure to deliver quality products that meet customer needs
at competitive prices ahead-efeompetitorscould have an a-signtfieantadverse effect on our JehnBeeres-business. In
addition, Custemer-customer preferences in the markets we served— serve byJohirDeere-eould-ehange-are changing as a
result of ongomg soclal and regulatory focus on sustalnablhty as these market@ tranqmon to less carbon- intensive business
models. Ongetng-se ; y ;

we :Iehn—Beere—must Jee—contmue to pfeaeﬁve-proactlvely ﬁmeﬂﬁeﬂng»—— momtor trends and develeptng»—— develop
alternatives and enhancements that elevate and complement our product offerings. For example, the-Cempany-even though we
plan to offer electric, hybrid- electric, and battery electric equipment solutions, we may be unable to keep up with the
rising demand for electric agriculture, turf, and construction equipment. Fre-16The development of alternative farming
techniques, carbon sequestration technologies, and new low- carbon biofuels are changing -eewld-ehange-farmers’ business
models and equipment needs. If we JohnrDeere-fails— fail to preperly-continue to develop or invest in new-emerging
technologies to meet changing customer demands, we :}ehﬁ—Beefe—Wlll be at risk 0f10§1ng potential sources of revenue, which

could affect our the-Cempany—s-future financial results. If we




aﬁd—eeﬁtf&et—maﬂu-faeﬁtfeﬁ—?hese—fefee&sfs—ale based on estimates of future demand for...... manufacturlng efﬁ01en01es If John
Deere is unable to deliver precision technology and agricultural solutions to #s-our customers, it could affect #s-our business,
results of operations, and financial condition. Qur FJeka-Beere>-s-approach to precision technology involves hardware and
software, guidance, connectivity and digital solutions, automation and machine intelligence, and autonomy. Customers
continue to adopt technology integrated in our portfolio of “ smart ” machines, systems, and solutions. We expect this
trend to persist for the foreseeable future. To create and maintain a competitive differentiation threugh-preeiston-teehnotogy
seluations-, we JohnDeere-needs— need to successfully develop and introduce new precision technology solutions that improve
profitability and sustainability for eur customers through-the-produettonsystems-. We JohnDeere-may make significant
investments in research and development, connectivity solutions, data-digital security for precision technology solutions, and
dealer and employee training. These investments may not produce solutions that provide the desired results for customers’
profitability or sustainability outcomes. We utilize automation and machine learning and intelligence in some of our
products. While the use of these emerging technologies can present significant benefits, it also creates risks and
challenges. Data sourcing, technology, integration and process issues, program bias into decision- making algorithms,
security problems, and the protection of privacy could impair the adoption and acceptance of autonomous machine
solutions. [f John-Deere-the output from these solutions is deemed to be inaccurate or questionable, our brand and
reputation may be harmed and we may be subject to legal liability claims. Automation and machine learning and
intelligence may also become the subject of local, state, federal, and foreign regulatory efforts limiting the features and
capabilities of the technology. If we are not able to deliver precision technology solutions with differentiated features and
functionality, or these solutions are not effective, customers may not adopt technology solutions, which could have a material
adverse effect on our the-Cempany—s-reputation and business. We could be impacted by €hanges-changes to or reallocation of
radio frequency (RF) bands which could disrupt or degrade the reliability of our JehnBeere>-s-high precision augmented Global
Positioning System (GPS) or other RF technology, which could impair our FJehinBeere>s-ability to develop and market GPS-
and RF- based technology solutions , as well as significantly reduce agricultural and construction customers’ profitability. Our
JehnPeere-s-current and planned integrated agricultural business and equipment management systems, as well as #s-our fleet
management telematics solutions for construction equipment, depend upon the use of RF signals. These signals include, but are
not limited to, GPS signals, other GPS- like satellite signals, augmented GPS services, and other RF technologies that link
equipment, operations, owners, dealers, and technicians. These radio services depend on frequency allocations governed by
international and national government agencies. Any international or national reallocation of frequency bands, including
frequency bands segmentation and band spectrum sharing, or other modifications concerning the regulation of frequency bands,
could significantly disrupt or degrade the utility and reliability of our JehaBeere>=s-GPS- based products, which could
negatively affect our Jehn-Beere>s-ability to develop and market GPS- based technology solutions. In addition, disruptions
with GPS signals or the failure of telecommunications network operators to supply the bandwidth we need to support
our products could interfere with the speed, availability, and usability of our equipment and services. If these GPS
signals or RF signals become unavailable, our customers could be unable to use their equnpment mdeﬁmtely For our
JehnDeere>s-agricultural customers, this the-ina ;
result in lower crop yields , decreased operational effic1ency, and higher equlpment malntenance seed, fertlhzel fuel and
wage costs. For construction customers, this disrupting-GRS-erRF-applieations-could result in higher fuel and equipment
maintenance costs, as well as lower construction design and project management efficiencies. These cost increases could
significantly reduce customers’ profitability , sustainability, and demand for our JehnBeere-products. JohnDeere’s-As a
result, our sales and revenue could significantly decrease, which would have a material adverse effect on our results of
operations and our business. Our ability to adapt in highly competitive markets could affect #s-our business, results of
operations, and financial condition. We compete Joehn-Deere-operates-in a variety of highly competitive global and regional
markets —John-Deere-competes-wortldwide-with anumber-efother manufacturers and distributors that produce and sell similar
products. In addition, our FehnBeere-s-industry is attracting non- traditional competitors, including technology- focused
companies and start- up ventures. We JohnDeere-eompetes— compete on the-basis-of-product performance, innovation and
quality, distribution, sustainability, customer service, and price. Aggressive pricing or other strategies of pursued-by
competitors, unanticipated product or manufacturing delays, or our Jehn-Beere>-s-failure to price #s-products competitively
could adversely affect #s-our business, results of operations, and financial condition. We rely JohnrBeererelies-on a network of
independent dealers to manage the distribution of #s-eur products and services . If dealers are unsuccessful with their sales and
business operations, it could have an adverse effect on our overall sales and revenue. We rely JohnDeererettes-on the
capability of #s-our dealers to develop and implement effective sales plans to create demand among purchasers for the
equipment and related products and services that the-dealers purchase from us JohnBDeere-. [ our JohnDeeres-dealers are not
steeessfl-unsuccessful in these endeavors, we theaJehnBeere-will be unable to grow #s-our sales and revenue, which would
have an adverse effect on #s-our financial condition. #-17In addition, the dealer channel’ s ability to support and service
precision technology solutions and emerging power solutions may affect customers’ acceptance and adoption rates of these
products. The unavailability of specialized technicians to service our equipment may result in overburdening dealers’
servicing capacity. Dealers may have trouble funding their day- to- day cash flow needs and paying their obligations due to
adverse business conditions resulting from negative economic effects or other factors. Dealers may exit or we JohrBeere-may
seek to terminate relationships with certain dealers if they are unable to meet customer needs. The unplanned loss of any Fehn
Beere-of our dealers could lead to inadequate market coverage, negative customer impressions efJehn-Beere-, and may
adversely impact our Jehn-Beere>s-ability to collect receivables that are associated with that dealer. ENVIRONMENTAL,




CLIMATE, AND WEATHER RISKS-Unfaverable-RISKSUnfavorable weather conditions or natural eatamities-catastrophes
that reduce agricultural production and demand for agriculture and turf equipment could directly and indirectly affect our Fohn
Peere’s-business. The purchasing decisions of our customers, particularly the purchasers of agriculture and turf

equlpment can be 51gn1ficantly affected by Pee%poor or unu@ual weather condmonq Tpartienlarly-during-the-planting-and

agﬂeul-mfe—&ﬂd-tufﬁequtpmeﬂt— Such condltlons 1nclude.
-faefers—m—&gﬂet&mfa-l—pfeduefmﬂ—lniufﬁment levels of rain , which prevent farmers from plantlng new crops and may cause
growing crops to die or result in lower yields — ® EXC€§§1V6 rain or flooding can prevent planting from occurring at optimal
times and may cause crop loss through 1ncrea§ed disease or mold growth ; @ —Femperature-affeets-therate-ofgrowth;-maturity;
and-gqratity-eferops—Temperatures outside normal ranges , which can alse-cause crop failure or decreased yields and may also
affect disease incidence —3 ® Natural eatamtttes-disasters such as regional floods, hurricanes or other storms, droughts, diseases
, wildfires . and pests, elther as a physical effect of climate change or otherwise, which have had , and could in the future have ,

91gn1ﬁcant negatlve effect@ on agncultural and livestock productlon ;@ —"Phe—res&}fmg—neg&t-ﬁmmaet—eﬁ—f&fm—meeme—e&n

eusfefﬁefs—Adver@e Weathe1 condmon@ ina pamculal geographlc region, partlcularly during the important spring selling season
; and e rmay-adversely-affeetsales-of some-tarfequipment—Drought conditions can adversely affect sales of certain mowing
equlpment and wnusualy-ratry-weather-can similarly cause lower sales ¥olumes— volume. Each of these conditions could
have a negative impact on farm income which can affect demand for agricultural equipment and the financial condition
and credit risk of our dealers and customers . Governmental actions designed to address climate change and-based on the
emergence of new technologies and business models in connection with the transition to a lower- carbon economy could
adversely affect John Deere and #s-our customers. There is global scientific consensus that greenhouse gas (GHG) emissions
continue to alter the composition of Earth’ s atmosphere in ways that are affecting and are expected to continue to affect the
global climate. These considerations have led to new international, national, regional, and local legislative and regulatory
responses. Various stakeholders, including legislators and regulators, shareholders, and non- governmental organizations, as
well as companies in many business sectors, including us JehaBeere-, are continuing to look for ways to reduce GHG
emissions. The regulation of GHG emissions from certain stationary or mobile sources or the imposition of carbon pricing
mechanisms could result in additional costs to us FJehnBeere-in the form of taxes or emission allowances, required facilities
improvements, and increased energy costs -whieh-. These results would increase our Jehn-Beere>-s-operating costs through
higher utility, transportation, and materials eests— cost and could prevent us from selling products into certain markets .
Increased input costs, such as fuel and fertilizer, and compliance- related costs could also affect customer operations and
demand for our JehnBeere-equipment. Further, our JehnDeere>s-financial services segment is subject to additional
international and national European regulations relating to climate and environmental risk, which are continually evolving and
could affect the tending-financing operations and climate- risk processes developed by the segment JohnDeere>sfinanetat
serviees-. Regulators in Europe and the U. S. have also focused efforts on increased disclosure related to climate change and
mitigation efforts . The EU recently adopted the European Sustainability Reporting Standards (ESRS) and the Corporate
Sustainability Reporting Directive (CSRD) that will impose disclosure of the risks and opportunities arising from social
and environmental issues, and on the impact of companies’ activities on people and the environment. The CSRD will
need to be transposed into Member State law before it becomes effective, which is expected to occur in 2024. Similarly,
the State of California recently passed the Climate Corporate Data Accountability Act and the Climate- Related
Financial Risk Act that will impose broad climate- related disclosure obligations on certain companies doing business in
California, including us, starting in 2026 . The SEC has included in its regulatory agenda potential rulemaking on climate
change disclosures that, if adopted, could significantly increase compliance burdens and associated regulatory costs and
complexity. nereasingly-18Increasingly stringent engine emission regulations or bans on internal combustion engines eette
may impact our Jehn-Beere>s-ability to manufacture and distribute certain engines or equipment, which could negatively affect
business results. Our JehnBeere-s-equipment operations must meet increasingly stringent engine emission reduction
regulations throughout the world, including the European Union’ s Stage V standard , which limits the amount of harmfat
certain substances in exhaust gases that off- road engines can emit into the environment. In-addition;-governmentat
Governmental agencies throughout the world are enacting more stringent laws and regulations to reduce off- road engine
emissions. These laws and regulations are applicable to engines we manufaetared— manufacture byJohnDPeere-, including
those used in Jehn—Beefe—agnculture and CF eenstruetion-and-forestry-cquipment. We have JohnBDeere-has-incurred , and
eontites— continue to incur , substantial research and development costs related to the implementation of these more rigorous
laws and regulations. While we have JohnBDeere-has-developed and #s-are executing comprehensive plans to meet these
requirements, these plans are subject to mamy-variables that could delay or otherwise affect our FJohnBeere>s-ability to
manufacture and distribute certain equipment or engines, which could negatively impact business results. Additionally, in
certain locations governments have banned , or may in the future ban , internal combustion engines for some types of products
completely. To the extent these bans affect products manufactured and sold by us FJehnBeere-, our business, results of
operations, and financial condition could be negatively affected. FINANCIAL RISKS Sustained increases in funding obligations
under the...... of operations, and financial condition. Changes in government banking, monetary, and fiscal policies could have a
negative effect on us JehnBeere-. Policies of the U. S. and other governments regarding banking, monetary, and fiscal policies
intended to promote or maintain liquidity, stabilize financial markets, and / or address local deficit or structural economic issues
may-netbe-effeetive-and-could have a material impact on our JehrnBeere>s-customers and markets. JohnrDeere>s-Central
bank policy interest rates continued to increase in fiscal year 2023. Most of our retail receivables are fixed rate, while
wholesale financing receivables are variable rate. We have both fixed and variable rate borrowings. Historically, rising




interest rates impact our borrowings sooner than the benefit is realized from the financing receivable and equipment on
operating lease portfolios. Our operations and results could also be affected by financial regulatory reform that could, among
other things, have an adverse effect on the financial services segment and on our FehaBeeres-customers by limiting their
ability to enter #te-hedging transactions or to finance purchases of our FJehirBeere-products. Government policies on spending
can also affect us JoehnBPeere-, especially the CF eenstruetionand-forestry-segment, due to the impact of government spending
on infrastructure development. Our JehnrBeeres-operations, including those outside of the Untted-States-U. S. , may also be
affected by non- U. S. regulatory reforms being implemented to further regulate non- U. S. financial institutions and markets.
Changes in tax rates, tax legislation, or exposure to additional tax liabilities could have a negative effect on JohnrBeere-our
business . We are JohnBDeereis-subject to income taxes in the U. S. and numerous foreign jurisdictions. Our Jehn-Deere>s
domestic and international tax liabilities are dependent upon the location of earnings among these different jurisdictions. Tax
rates in various jurisdictions may be subject to significant change. Our JohnBeeres-cffective tax rates could be affected by
changes in the mix of earnings in countries with differing statutory tax rates, changes in the valuation of deferred tax assets and
liabilities, or changes in tax laws or their interpretations. If our FJohnBeeres-effective tax rates were to increase, or if the
ultimate determination of taxes owed is for an amount more than amounts previously accrued, our JohrBeere>s-operating
results, cash flows, and financial condition could be adversely affected. Our Fhe-Company—s-consolidated financial results are
reported in U. S. dollars while certain assets and other reported items are denominated in the-foreign currencies ef-ether
eountries-, creating currency exchange and translation risk. We :Iehn—Beere—eper&tes—m—maﬁy—afeas« are a global company
with efthe-werld,nvelving-transactions denominated in a variety of currencies. We are Jehn-Deere-ts-subject to currency
exchange risk to the extent that #s-our costs are denominated in currencies other than those in which we John-Deere-earns—
earn our revenues. Additionally, the reporting currency for our the-Cempany—s-consolidated financial statements is the U. S.
dollar. Certain of our JehnBDeere>s-assets, liabilities, expenses, and revenues are denominated in other countries’ currencies,
which are then translated into U. S. dollars at the applicable exchange rates and trthe-Cempany—s-reported in our consolidated
financial statements. Therefore, fluctuations in foreign exchange rates affect the value of those items as reflected in our the
Company-s-consolidated financial statements, even if their value remains unchanged in their—- the original currencies. While
the use of currency hedging instruments may provide us with some protection from adverse fluctuations in currency exchange
rates, by utlhzlng the%e mqtrument% we potentlally forego any beneﬁt% that may result from favorable fluctuations in such rates.
: ; ; In Argentina, we have employed mechanisms to
convert Argentme pesos into U. S. dollars to the extent posmble. These mechanisms are subjeet-te-interestraterisks-short-
term in nature , leaving us exposed to long- term currency fluctuations. ehanges-Changes in interest rates eatrredtee
demand-for-- or equipmentmarket liquidity conditions could adversely affect our financials and our earnings and / or cash
flows. Central bank policy interest rates continued margins;-and-timit-aeeess—to e&prtal—ma-rkets—veﬁh&e—mereaﬁng—mcrease
borrowing-eosts-in fiscal year 2023 . Rising interest rates could have a dampening effect on overall economic activity and / or
the financial condition of our Jehn-Beere>-s-customers, either or both of which could negatively affect customer demand for our

:Iehﬁ—Beere—eqmpment and cu%tomerq ab111ty to repay the1r obhgatlom to us :Iehn—Beere—I-n—respeﬁse—teﬂﬁereasmg—mﬂaﬁeﬁ—t-he

e*peets—te—make—add-r&eﬁa-l-r&te—mereases— Rmng interest rates eeutd-may cause credlt market dis}eeaﬁeﬁs—wdlslocatlons that
whiehreould-have-an-can impact en-funding costs, which can affect are-impertantto-the financial services segment-beeatise
suehreosts-affeetthe-segment’ s ability to offer customers competitive financing rates. While we the-Cempany-strives—- strive to
match the interest rate characteristics of #s-our financial assets and liabilities, changing interest rates eetdé-have had an adverse
effect on our the-Cempany—s-nect interest rate margin — the difference between the yield we the-Compatty-earns— earn on s
our assets and the interest rates we t-he—eempaﬂy-pays» pay for funding, which has eetld-inturn-affeetaffected our the
Cempany—s-net interest income and earnings. In addition, actions by credit rating agencies, such as downgrade% or negative
changes to ratings outlooks, can affect the availability and cost of funding for us the-Cempany-and can increase our the
Gempa—ny—s—eest—costs of capltal and hurt ts-our competmve poqmon —F&Hheﬁdﬂe—te&e—eess&&e&eﬁhe—lseﬂdeﬂ—kﬁerb&nk

- air Becau%e the ﬁnanc1al services segment pr0V1de9 financing
for a significant portion of our Jehﬁ—Beere—s—%ales worldwide, negative economic conditions in the financial industry could
materially impact our Jehn-Beere>-s-operations and financial results. Negative economic conditions could have an adverse
effect on the financial industry in which the financial services segment operates. The financial services segment provides
financing for a significant portion of our JehnBeere-s-sales worldwide. The financial services segment is exposed to the risk
that customers and others will default on contractual obligations and may experience credit losses that exceed t#s-our
expectations and adversely affect #s-our financial condition and results of operations. The financial services segment’ s inability
to access funds at cost- effective rates to support #s-our financing activities could have a material adverse effect on our Jehn
Beeres-business. The financial services segment’ s liquidity and ongoing profitability depend largely on timely access to capital
to meet future cash flow requirements and to fund operations and costs associated with engaging in diversified funding activities.
Additionally, negative market conditions could reduce customer confidence levels, resulting in declines in credit applications
and increases in delinquencies and default rates, which could materially impact the financial services segment’ s write- offs and
provision for credit losses. The financial services segment may also experience residual value losses that exceed #s-our
expectations caused by lower pricing for used equipment and higher- than- expected equipment returns at lease maturity.
Sustained increases in funding obligations under eur-the Company’ s pension plans shteh-may impair etr-the Company’ s




liquidity or financial condition. We-The Company maintair-maintains certain defined benefit pension plans for certain
employees,which impose funding obligations. W-e-The Company tse-uses vartous-many assumptions in calculating eur-its
future payment obligations under these plans.Significant adverse changes in credit or market conditions could result in actual
rates ot return on penslon investments being lower than expected The Company Regulatory-changes-eould-eausea

ded We-may be required to make significant contributions to eur-its pension
plans n the future. These detOIS could swnltlcdntly increase etr-the Company’ s payment obligations under the plans and
adversely affect enrits business,results of operations,and financial condition . MANUFACTURING AND OPERATIONAL
RISKS-RISKSWe based on estimates of future demand for particular products and services.Failure to accurately forecast our
needs may result in unmet market demand,parts shortages,manufacturing delays,increased costs,or excess inventory.In response

to recent ﬁsea-l—ye&r—zeéé—supply chain d-tsr&pt—teﬂs—rew-l-ted—rn—htghe%constramts,John Deere has worked w1th suppllers to

forecast demand the-futare-could be attected by many factors, mcludmo changes in customer demand for eur-John Deere’ s
products and services,changes in demand for the products and services of competitors,unanticipated changes in general market
conditions,and the weakening of economic conditions or customer confidence in future economic conditions.If the forecasts
used to manage inventory are not accurate, we-John Deere has in the past and may in the future cxperience excess inventory
levels,shortage of available products ,or reduced manufacturing efficiencies.If John Deere is Changes in the availability and
price of certain raw materials, components, and whole goods have resulted and could continue to result in signifteant-disruptions
to the supply chain causing production disruptions, increased costs, and lower profits on sales of our Jehn-Beere-products. We
JohnDeererequires—- require access to various raw materials, components, and whole goods at competitive prices to
manufacture and distribute #s-our products. The price and availability of these materials have varied significantly in the last 24
36 months . For example, in fiscal year 2022, supply chain disruptions impacted many aspects of our business, including
receiving past due deliveries from suppliers, parts availability, increased production costs, and are-expeeted-higher
inventory levels. We experienced supply chain improvements in fiscal year 2023 with a return to eentintie-te-normal in the
second half of the fiscal year. While we have seen stabilization in the supply chain and some commodity pricing
improvements, we anticipate potential fluetaate-fluctuations due to inflation, geopolitical and economic uncertainty, and
regulatory and policy instability, including import tariffs and trade agreements. The latter have the potential to significantly
increase production and logistics costs and have a material negative effect on the profitability of the business, particularly if we
are :}ehﬁ—Beere—ts—undble to recover the mcre'lsed costs due to market considerations or other -faetefs—ZOfactors We have John

chdnoes in the availability and prices ot these raw materials, components whole g s_oods cmd trel,taht over the past several years,

espec1ally in ﬁscal years 2021 and 2022 Global 1og1stlcs network chdllenoes tﬂehde—shefmges—of—shrppmg—eeﬁta-mers,—eeeaﬁ

ha-ve—resulted in delays, ShOItd(’eS of key manutdcturms_ components increased order bdcklocs 1n01edsed tmnsportatlon costs,
and production inefficiencies from a higher number of partially completed machines in inventory, which increased our the
Company—s-overall production and overhead costs. Increases in such costs have had an adverse effect on our JehirBeete™s
business operations. faaneffort-We rely on our suppliers to mitigate-acquire the raw material-materials shortages-,
components, and whole goods required to manufacture their products. Significant disruptions to the supply chain
resulting from shortages eonstraints; JohnDeere-has-inereased-the-listpriee-of raw materials #s-produets-and-worked-with
supphers-to-ensure-optimum-nventorylevels—Heowever-, i#f-components, and whole goods have and could continue to
adversely affect our ablhty to meet commltments to our customers ﬁre—uﬂwﬂhng—te-aeeept—pﬂee-rﬂereases—rrﬂehﬂ—Beefe

Qeﬁa-rn—certaln mdtendls and components used n our :Fehn—Beere—s—products are acquired from a single supplier or are
proprietary in nature and cannot be alternativ ely sourced expedltlously Furthermore As-diseussed-underftem1-, if our

customers are unwilling d-to voluntartly-terminate-ttsjoint-venture
agfeemeﬂt—wrth—l-htaehn—accept price increases for our products, or 1f we are unable to offset the increases in costs, raw

tottseustomers-. Disputes with labor unions ha-ve—may ddversely a—ffeeted» affect our :}ehﬁ—Beere—s—dblhty to operate #ts-in our
facilities as well as #s-impact our financial results. Many of our JehnrBeeres-production and maintenance employees are
represented by labor unions under various collective bargaining agreements with different expiration dates. Fhe-Our failure of
:}ehﬁ—Beefe—to successtully renegotlate labor agreements as they explre has from time to time led, and could in the future lead, to




our :Iehﬁ—Beefe—s—reiulte of operatlonq in fhe—f-i-rst—qu&ﬁeﬁef—hseal 2022 beeau%e of reduced pfe&ueﬁen—productlons and
shipments . Certain of our labor agreements expire as early as 2024. Disruptions to our manufacturing and parts-
distribution facilities through various forms of labor disputes could adversely affect us . Any strike, work stoppage, or
other dispute with a labor union distracts management from operating the business, may displace employees from ordinary job
positions to fill in vacant positions, may affect our JehrBeere>s-reputation, and could materially adversely affect our business,
results of operations, and financial condition. Our business may suffer if our equipment fails to perform as expected. If
our equipment does not perform as expected, we may receive warranty claims and have to perform post- sales repairs or
recalls. We may also be subject to regulatory requirements and penalties that will impact our ability to develop, market,
and sell equipment. This may result in product delivery delays. It could also lead to product liability, breach of warranty,
and consumer protection claims. These claims and warranty expenses could be significant. As a manufacturer of
equipment, we must manage the Company-cost and risk associated with product warranties, post- sale repairs and
recalls, regulatory penalties, and product liability, breach of warranty, and consumer protection claims with respect to
our products. In addition to post- sale repairs or recalls initiated by us for various reasons, investigations into our
products by government regulators may compel us to initiate product recalls or may result in negative public perceptions
about the safety of our products, even if we disagree with the regulator ° s determination. Such post- sale repairs or
recalls, whether voluntary or involuntary, could result in significant expense, supply chain complications, and may harm
our brand, business, prospects results-ofoperations-, ane-financial condition , and operating results . RESOURCES RISKS
Our JehBeere>s-ability to attract, develop, engage, and retain qualified employees could affect #s-our ability to execute #s
our strategy. Qur JehnBeere>s-continued success depends, in part, on #s-our ability to identify and attract qualified candidates
with the requisite education, background, and experience as well as #s-our ability to develop, engage, and retain qualified
employees. Failure to attract, develop, engage, and retain qualified employees, whether as a result of an insufficient number of
qualified applicants, difficulty in recruiting new employees, or inadequate resources to train, integrate, and retain qualified
employees, could impair our JehaBeere>s-ability to execute #s-our business strategy and could adversely affect our John
Beeres-business , results of operations, and financial condition . [n addition, while we John-Deere-strives— strive to reduce
the impact of the departure of employees, our Jehn-Beere>-s-operations or ability to execute #s-our business strategy and meet
#s-our business objectives may be affected by the loss of employees, particularly when departures involve larger numbers of
employees, such as those we FohnBeere-could experience if a surge occurs in the number of employees voluntarily leaving their
jobs. Higher rates of employee separations may adversely affect us JohnBeere-through decreased employee morale, the loss of
knowledge of departing employees, and the devotion of resources to recruiting and onboarding new employees. Security
breaches and other disruptions to our FJehrBeere>s-information technology infrastructure could interfere with our JehnBDeere>s
operations and could compromise the-our information efJehnBeere-as well as its-information of our employees, customers,
suppliers, and / or dealers, exposing us JehnPeere-to liability that could cause our JehnBPeere-s-business and reputation to
suffer. In the ordinary course of business, we rely JehnBeererelies-upon information technology networks and systems, some
of which are managed by third parties, to process, transmit, and store electronic information and to manage or support a variety
of business processes and activities, including supply chain, manufacturing, distribution, invoicing, and collection of payments
from dealers and other purchasers of our JohaBeere-equipment and from customers of the financial services segment. We John
Beere-uses— use information technology systems to record, process, and summarize-21summarize financial information and
results of operations for internal reporting purposes and to comply with regulatory financial reporting, legal, and tax
requirements. Additionally, we JohnDeere-eoleets— collect and stores— store sensitive data, including intellectual property,
proprietary business information, and the proprietary business information of our FJehnBeere>-s-customers, suppliers, and
dealers, as well as personally identifiable information of our Jehn-Beere>-s-customers and employees -in data centers ywhich
are often owned by third parties ;-and on information technology networks. The secure operation of these information
technology networks and the processing and maintenance of this information is critical to our Jehn-Beere>-s-business operations
and strategy. Despite security measures, including a vulnerability disclosure program, and business continuity plans, our Jehn
Beeres-information technology networks and infrastructure have been and may be vulnerable to intrusion, damage, disruptions,
or shutdowns due to attacks by cyber criminals, employee-employees ’ , sapptier-suppliers * , or dealer-dealers ’ crror or
malfeasance, supply chain compromise, disruptions during the process of upgrading or replacing computer software or
hardware, power outages, computer viruses, ransomware or other malware, telecommunication or utility failures, terrorist acts,
natural disasters, or other events. Although we have Jehn-Beere-hasnot suffered any significant cyber incidents that resulted in
material business impact, we have from time to time been the target of malicious cyber threat actors. The occurrence of any
significant event could compromise our FehnPeere-s-networks, and the information stored there could be accessed, obtained,
publicly disclosed, lost, altered, misused, or stolen. Any such access, disclosure, alteration, misuse , or other loss of information
could result in legal claims or proceedings, government investigations, liability or regulatory penalties, disruption te-FehnBDeere>
s-or shut down of our operations, and damage to our JehnBeere>s-reputation, which could adversely affect our JohnBeere>s
business, results of operations, and financial condition. Furthermore faaddition-, as security threats continue to evolve and
increase in frequency and sophistication, we FohirBeere-may need to invest additional resources to protect information security.

-Seeuﬂtryebfeaehes—wrt-h-feﬁaeet—te—}e%m—]aeefe-Any unauthorlzed control or manlpulatlon of our products s—systems could

produetq 1nelude conneethlty hardware and ioftware typleally used for remote system updatei Whlle we have JehnDeere-has



implemented security measures intended to protect against unauthorized remote access to #ts-these products, third-party-seetrity
researehers-and-malicious threat actors ;-have reperteddy-attempted, and may attempt in the future, to gain unauthorized access to
such products in order to gain control of the products, change the products’ functionality, user interface, or performance
characteristics, interfere with the products’ operations, or gain access to data stored in or generated by the products or to systems
to which they connect. In addition, reports of unauthorized access to our FehanBeeres-products, systems, and data, regardless of
their ¥eraetty-reliability , may result in the perception that the products, systems, or data are vulnerable to malicious or
unauthorized modifications. Any unauthorized access to or control of eur FJekrBeere-products or systems, any loss of data, or
any perception that products, systems, or data are vulnerable could result in legal claims or proceedings against us FJohnBeere-,
government investigations, liability , or regulatory penalties, which could adversely affect our JehrBeere>-s-business, results of
operations, and ﬁnanc1al condition. fPhe—peteﬂﬁa-l-Our bus1ness could be adversely affected by the mfrlngement or loss of

relies-on-We protect our lntellectual property with a Comblnatlon of patents trademark% copyrlghtq trade secret laws, and
eonfidentiality-legal agreements to-proteetits-intelleetual-propertyrights- We JohnDeere-heavily relies-rely on certain
trademarks that-eentribate-to protect our :Iehn—Beere—s—ldentlty and the-customer recognition of #s-our products and services,
including , but not hmlted to, the “ John Deere ” mark, the leaping deer logo, the “ Nothing Runs Like a Deere ” slogan, the
“Jp-2 —-and the green and yellow color combination. These trademarks, as well as the
many patents that protect innovations used in our products, are integral to our theJohnBeere-business, and their loss could
have a material adverse effect on us the-Company-. Additionally, third parties may initiate litigationrlegal proceedings to

challenge the validity of our intellectual property John-Beeres-patents-or allege that we John-Deere-infringes— infringe on

their intellectual property patents-orproprietaryrights We JohnrBPeere-may incur substantial costs if #s-eempetitors-or-other
third parties initiate such itigatterrlegal proceedings , or if we John-Deere-initiates— initiate any-legal proceedings to protect its

proprietary-rights-or enforce our intellectual property . If the outcome of any such Htigatienrlegal proceedings is unfavorable
to us FJehnBeere-, our business could be adversely affected. LEGAL AND COMPLIANCE RISKS Our John-Beere>s-global
operations are subject to complex and changing laws and regulations, the violation of which could expose us FJehnBeere-to
potential liabilities, increased costs, and other adverse effects. We JohnDeere>-s-globat-operations-are subject to numerous
international, federal, state, and local laws and regulations, many of which are complex, frequently changing, and subject to
varying interpretations. These laws and regulations cover a variety broad-speetrum-of subjeet-subjects areas-, including
advertising +, anti — money laundering +, antitrust +, consumer finance +, environmental, climate- related, health ;-and safety +,
foreign exchange controls and cash repatriation restrictions 4, foreign ownerihlp and investment +, import / export and trade +,
human rights, labor s-and employment 4, product liability s-and-telematies-and-reporting, cybersecurlty, data privacy ,
telematics, and connectivity. These laws may vary substantially within the different markets in which we Jehn-Deere-operates—-
operate . Compliance with these laws and regulations is eesthy-expensive and may further increase the cost of conducting our
JehnDeere>s-global operations. In addition, we JehaBeere-must comply with the U. S. Foreign €errapt-22Corrupt Practices
Act and all applicable foreign anti- corruption laws, including the U. K. Bribery Act ;%hiek-. These laws generally prohibit
companies and their intermediaries from making improper payments or providing anything of value to improperly influence
government officials or private individuals for the purpose of obtaining or retaining a business advantage, regardless of whether
those practices are culturally expected in a particular jurisdiction. Although we have JohnBeerehas-a compliance program in
place designed to reduce the likelihood of potential violations of sueh-these laws and regulations, there can be no assurance that
our JehnPeere-s-cmployees, contractors, or agents will not violate such laws and regulations or our JehnBeere>s-policies and
procedures. Violations of these laws and regulations could result in criminal or civil sanctions and have a material adverse effect
on our FJehnBeere>-s-reputation, business, results of operations, and financial condition. Changes to existing laws and
regulations , or changes to how they are interpreted , or the implementation of new, more stringent laws or regulations , could
adversely affect our JohnBeere>s-business by increasing compliance costs, limiting our JehnBPeere>s-ability to offer a product
or service, requiring changes to our Jehn—Beefe—s—bu%me%i practlce% or otherwme maklng our :}ehﬁ—Beefe—s—products and
services less attractlve to customel% 6 6

-m—fese&feh—&ﬂd—éeve{epmeﬂt—Leglslatwe and regulatory Changes and other actions that could potentlally affect our :Ie-hﬁ
Beeres-business may be announced with little or no advance notice and we FJehnBeere-may not be able to effectively mitigate
all adverse effects from such measures. We are JohirBeere-ts-subject to governmental laws, regulations, and other legal
obligations related to privacy and data protection . Any sand-any-inability or perceived inability of John-Deere-to-address
addressing these requirements could adversely affect our business. The legislative and regulatory framework for privacy and
data protection issues worldwide is rapidly evolving and is likely to remain uncertain for the foreseeable future. We John-Deere
eoHeets— collect personal information and other data as integral parts of #s-our business processes and activities. This data is
subject to a variety of U. S. and foreign laws and regulations, including oversight by various regulatory and other governmental
bodies. Many foreign countries and governmental bodies, including the EU EurepeanYnten-, China, Canada, and other relevant
jurisdictions where we JohnBDeere-eenduets— conduct business, have laws and regulations concerning the collection and use of
personal information and other data obtained from their residents or by businesses operating within their jurisdictions. The EU
FurepeanYnten-General Data Protection Regulation (GDPR) , the California Consumer Privacy Act, and the China Personal
Information Protection Law, among others, impose stringent data protection requirements and provide significant penalties for



noncompliance. New privacy laws will continue to come into effect around the world in the future. Any inability or perceived
inability to adequately address privacy and data protection concerns (. even if unfounded ) , or comply with applicable laws,
regulations, policies, industry standards, contractual obligations, or other legal obligations (including at newly acquired
companies) could result in additional cost and liability to us the-Company-or-Company-offietals- damage our reputation, inhibit
sales, and otherwise adversely affect our business. Legal proceedings and disputes in which we are JehnBeere+s-, and may in
the future 7be , involved could harm our the-Cempany—s-business, financial condition, reputation, and brand. We routinely are
:}Ohﬂ—Beefe—tS—Sﬂ-bjeeHﬁ-’ vartety-of party to claims and lcgal actions incidental proeeedings-andHegal-comphianeerisks
around-the-world—JohnDeerefacesrisks-of exposure-to vartous-types-of-our business. These include claims for personal

injury or property by users of our equipment , fawsuits-environmental , health, and safety claims, disputes with
distributors, vendors and others with respect to commercial matters, and disputes with taxing and other government

governmental tﬂqﬁﬁes—authorltles regardlng the conduct of or-our tﬂvesﬁgaﬁeﬂs—m—t-he—efd-mary—eet&se—e%bumness —T—he

fepuf&t—teﬂ—&ﬂd-bf&nd— The defense of lawsults dnd government inquiries or investigations has 1esu1ted and may result mt-he
expendltures of significant financial resources and the diversion of management’ s tlme and attentlon away hom business

:}ehﬁ—Beefe—ts—cunently subjeet toa consohdated multldlstrlct seﬂes-e-ﬁa-nﬁerust—class action -}awsuﬂs— lawsuit in the Northern
District of Illinois alleging that 1 we have engaged in attempted monopolizing— monopolization , exclusionary
conduct, and restraint of the market for repair services for #s-John Deere brand agricultural equipment —H-thesedawsuits
resultin-adverse-findings-by limiting repair resources only to our authorized technicians for— or independent authorized
John Deere dealers. In addition , the Federal Trade Commission (FTC) is 1nvest1gat1ng whether we have v1olated laws in
connection with the repair of § d P
mede-GENERALRISKS-John Dee1e —s—brand agrlculture equ1pment as well as our 1nformat10n securlty practlces and
statements as they relate to the risk of unauthorized access to our computer systems, products, and services. We are fully
cooperating with the FTC. We are currently unable to predict the outcome of these matters. The development and
resolution of these matters could have a material adverse effect on our business, operations, and financial results.
GENERAL RISKSOur reputation and brand could be damaged by negative publicity. Our JehrnBeere>-s-brand has worldwide
recognition and significantly contributes to the success of #s-our business. Our JehnBeere>s-reputation is critical to growing #8
our customer base. Our FohnBeeres-brand depends on the ability to maintain a positive customer perception of the business,
including the core values of integrity, quality, innovation, and commitment. Negative claims or publicity involving us Johs
Beere-, #ts-our products or services, #s-our culture and values , our stance on environmental, social, and governance topics ,
customer data, or any of #s-our key employees or suppliers, could damage our FohirPeeres-reputation and brand image,
regardless of whether such claims are accurate. In addition, our stance on environmental, social, and governance topics
Damage-damage to our JohnBeeres-reputation could adversely impact the ability to attract new and maintain existing
Customels employees, dealeIs and busmess Ielatlonshlps Addtt—teﬂ&l-l-y—For example we have been the subject of negative




