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Our	business	is	subject	to	numerous	risks	and	uncertainties,	which	demonstrate	the	challenges	we	face	in	connection
with	the	successful	implementation	of	our	strategy	and	the	growth	of	our	business.	The	following	considerations,	among
others,	may	offset	our	competitive	strengths	or	have	a	negative	effect	on	our	business	strategy,	which	could	cause	a
decline	in	the	price	of	our	securities	(including	our	common	stock)	and	result	in	a	loss	of	all	or	a	portion	of	your
investment:	Risks	Related	to	Our	Business	and	Industry	•	Legislative	and	regulatory	responses	to	COVID-	19	and	resulting
macroeconomic	trends	have	adversely	affected	our	business	and	could	have	adverse	effects	on	our	business	in	the	future.	•	We
operate	in	the	real	estate	industry	and	our	business	volumes	are	directly	affected	by	market	trends	for	mortgage	refinancing
transactions,	existing	real	estate	resale	transactions	and	new	real	estate	purchase	transactions,	particularly	in	the	residential
segment	of	the	market.	Our	success	depends	on	a	high	volume	of	residential	and,	to	a	lesser	extent,	commercial	real	estate
transactions,	throughout	the	markets	in	which	we	operate.	This	transaction	volume	affects	all	of	the	ways	that	we	generate
revenue,	including	the	number	of	transactions	our	title	insurance	business	underwrites.	Responses	to	the	COVID-	19	pandemic
initially	led	to	a	material	decline	in	purchase	transactions.	Subsequent	U.	S.	federal	stimulus	measures,	including	interest	rate
reductions	by	the	Federal	Reserve,	and	local	regulatory	initiatives,	such	as	permitting	remote	notarization,	eventually	led	to	a
quick	recovery	for	the	real	estate	industry	and	resulted	in	an	increase	in	mortgage	refinancing	and	purchase	volumes.	These
initiatives	also	led	to	a	greater	demand	for	homes,	higher	home	prices,	and	record	low	home	inventories.	In	2022,	high	inflation
and	the	Federal	Reserve’	s	response	to	increase	interest	rates	have	adversely	affected	the	real	estate	market.	If	inflation	persists
and	the	Federal	Reserve	continues	to	raise	rates,	mortgage	rates	may	rise	and	may	have	a	material	adverse	impact	on	our	results
of	operations	and	prospects.	Additionally,	other	changes	in	the	aforementioned	economic	policies	and	initiatives	and	/	or
existing	or	new	limitations	imposed	by	governmental	authorities	on	processes	and	procedures	attendant	to	real	estate
transactions,	such	as	in-	person	showings,	in-	home	inspections	and	appraisals	and	county	recordings,	negative	market	reactions
to	new	measures,	as	well	as	COVID-	19’	s	overall	impact	on	the	U.	S.	economy,	continue	to	create	volatility	and	uncertainty	in
the	real	estate	market	and	may	in	the	future	have	a	material	adverse	impact	on	our	results	of	operations	and	prospects.	The
COVID-	19	pandemic	may	also	affect	the	volume	and	severity	of	our	title	insurance	claims	in	the	future.	As	part	of	the	federal
response	to	the	COVID-	19	pandemic,	the	CARES	Act	initially	allowed	borrowers	to	request	a	mortgage	forbearance	and
prevented	lenders	and	loan	service	providers	from	foreclosing	on	mortgages	backed	by	the	government-	sponsored	enterprises	(“
GSE	”),	such	as	Fannie	Mae	or	Freddie	Mac,	or	federal	mortgages.	The	federal	moratorium	on	foreclosures	of	GSE-	backed
mortgages	expired	on	July	31,	2021.	The	expiration	of	these	foreclosure	moratoriums	could	result	in	an	influx	of	foreclosure
proceedings,	which	could	expose	lenders	to	mortgage	losses.	If	defaults	or	foreclosures	are	at	elevated	levels,	there	may	be	an
influx	of	title	insurance	claims	under	loan	policies	or	claims	might	be	reported	earlier	than	under	normal	conditions.	A
significant	increase	in	claimvolume	or	the	severity	of	those	claims	could	have	an	adverse	effect	on	our	results	of	operations	and
financial	condition.	To	the	extent	the	COVID-	19	pandemic	adversely	affects	the	Company’	s	business	or	financial	condition,	it
may	also	have	the	effect	of	heightening	many	of	the	other	risks	described	in	this	Part	I,	Item	1A	of	this	Annual	Report.	We	have
a	history	of	net	losses	and	could	continue	to	incur	substantial	net	losses	in	the	future.	•	We	have	incurred	net	losses	on	an	annual
basis	since	our	incorporation	in	2016.	We	incurred	net	losses	of	$	35.	1	million,	$	113.	1	million	and	$	302.	2	million	for	the
years	ended	December	31,	2020,	2021,	and	2022,	respectively.	As	a	result	of	these	losses,	we	had	an	accumulated	deficit	of	$
79.	1	million,	$	192.	2	million	and	$	494.	8	million	as	of	December	31,	2020,	2021	and	2022,	respectively.	We	continue	to	invest
in	our	business	to	expand	and	improve	our	underwriting	product	offerings	and	enhance	our	customer	experience	and,	as	a	result,
losses	could	continue	in	the	future.	These	investments	may	not	result	in	increased	revenue	or	growth	in	our	business.	If	we	fail	to
manage	our	losses	or	to	grow	our	revenue	sufficiently,	our	business	will	be	seriously	harmed.	In	addition,	as	a	public	company,
we	have	and	will	continue	to	incur	significant	additional	legal,	accounting	and	other	expenses	that	we	did	not	incur	as	a	private
company.	We	may	encounter	unforeseen	or	unpredictable	factors,	including	unforeseen	operating	expenses,	complications	or
delays,	which	may	also	result	in	increased	costs.	Further,	it	is	difficult	to	predict	the	size	and	growth	rate	of	our	market	or
demand	for	our	underwriting	products,	and	success	of	current	or	potential	future	competitors.	The	net	losses	we	incur	may
fluctuate	significantly	from	period	to	period.	We	will	need	to	generate	significant	additional	revenue	and	maintain	or	improve
our	gross	margins	to	achieve	and	sustain	profitability.	It	is	possible	we	will	not	achieve	profitability	or,	even	if	we	do	achieve
profitability,	we	may	not	remain	profitable	for	any	substantial	period	of	time.	Our	future	growth	and	profitability	depend	in	part
on	our	ability	to	successfully	operate	in	the	highly	competitive	real	estate	and	insurance	industries	;	.	The	real	estate	and
insurance	industries	are	intensely	competitive	and	are	likely	to	remain	so	for	the	foreseeable	future.	Our	competitors	include
larger	and	better	capitalized	traditional	insurers	with	substantially	longer	operating	histories	and	may	in	the	future	include	one	or
more	of	a	growing	number	of	other	-	there	technology	companies	entering	the	insurance	industry.	Some	of	these	competitors
may	be	more	resilient	to	pricing	competition	than	we	are	or	have	the	resources	necessary	to	develop	competing	machine
intelligence	technologies	or	reverse	engineer	certain	aspects	of	our	technology,	which	could	adversely	affect	our	prospects.	Even
though	consumers	have	a	legal	right	to	select	their	own	settlement	service	vendors	and	title	insurance	providers,	consumers
generally	rely	on	referrals	from	real	estate	agents,	lenders,	developers	and	attorneys	when	selecting	their	settlement	services
vendors	and	title	insurance	providers.	There	is	a	great	deal	of	competition	among	settlement	service	vendors	and	title	insurance
providers	for	these	sources	of	transactions.	We	source	a	significant	number	of	our	customer	transactions	through	our
Distribution	Partners	(as	defined	below)	and	third-	party	title	agents	(“	Third-	Party	Agent	(s)	”).	We	rely	on	our	go-	to-	market



team	to	attract,	develop	and	retain	these	Distribution	Partnerships	and	Third-	Party	Agents.	However,	our	business	and
proprietary	data	science	and	machine	intelligence	algorithms	are	still	nascent	compared	to	the	established	business	models	and
practices	of	the	well-	established	incumbents	in	the	title	insurance	industry.	For	example,	the	top	four	title	insurance	companies
accounted	for	about	82	%	of	industry-	wide	premium	volume	for	the	first	nine	months	of	2022.	These	competitors	rely	on	their
well-	established	national	brands,	reputation	and	experience,	size,	financial	strength	and	ratings.	This	competition	could
adversely	affect	demand	for	our	products,	reduce	our	market	share	and	growth	prospects,	and	potentially	reduce	our	profitability.
We	may	also	be	unable	to	attract	and	retain	the	business	development	talent	necessary	to	compete	with	the	well-	established
brands,	regional	underwriters	and	new	entrants	into	the	title	and	escrow	industry.	Our	future	growth	will	depend	in	large	part	on
our	ability	to	grow	our	underwriting	business	using	our	patented	technology	and	machine	intelligence-	driven	processes	to
disrupt	the	way	title	underwriting	has	traditionally	been	conducted	and	sold.	However,	due	to	the	competitive	nature	of	the	real
estate	and	insurance	industries,	there	can	be	no	assurance	that	we	will	be	successful	continue	to	compete	effectively	within	our
industries,	or	that	competitive	pressures	will	not	have	a	material	effect	on	our	business,	results	of	operations	or	financial
condition	.	•	Our	success	and	ability	to	grow	our	business	depend	depends	to	a	significant	extent	on	retaining	and	expanding
our	Distribution	Partners.	If	we	fail	to	add	new	Distribution	Partners	or	retain	current	Distribution	Partners,	our	business,
revenue,	operating	results	and	financial	condition	could	be	harmed.	We	acquire	a	significant	amount	of	our	order	volume	from
local	real	estate	agents,	branch	loan	officers	and	our	Doma	Enterprise	partners	(collectively,	“	Distribution	Partners	”).	Our
success	and	ability	to	grow	our	title	and	escrow	business	depend	on	retaining	and	expanding	our	Distribution	Partner	base.	We
must	retain	and	expand	our	relationships	with	Distribution	Partners	to	significantly	expand	our	order	volumes,	allow	for	future
product	offerings,	achieve	benefits	of	scale,	and	enhance	the	timely	rollout	quantity	and	quality	of	proprietary	data	on	which
our	machine	intelligence	technology	’	s	capability	is	based	.	•	Our	Doma	Enterprise	partnership	agreements	do	not	contain
exclusivity	provisions	that	would	prevent	such	Doma	Enterprise	partners	from	providing	leads	to	competing	companies.	In
addition,	the	agreements	governing	these	Doma	Enterprise	partnerships	contain	termination	provisions	that	allow	the	partner	to
terminate	the	agreement	early	without	cause.	If	one	or	more	of	these	significant	Doma	Enterprise	partners	terminate	our
relationship	or	reduce	the	number	of	leads	provided	to	us,	without	some	growth	offset	with	other	Doma	Enterprise	partners,	our
business	would	be	harmed.	Our	failure	to	retain	any	of	our	existing	Doma	Enterprise	partner	relationships,	either	due	to	the
expiration	of	their	agreements	or	as	a	result	of	their	exercise	of	early	termination	rights	or	otherwise,	could	have	a	material
adverse	effect	on	our	results	of	operations	(including	growth	rates)	and	financial	condition,	to	the	extent	we	do	not	acquire	new
Doma	Enterprise	partners	of	similar	size	and	profitability	or	otherwise	grow	our	business.	There	can	be	no	assurance	that	these
Doma	Enterprise	partners	will	not	terminate	our	relationship	with	them	or	continue	referring	business	to	us	in	the	future.	The
competition	for	new	Distribution	Partners	is	also	significant,	and	we	may	be	unsuccessful	in	our	attempts	to	expand	our
Distribution	Partner	base,	which	could	adversely	affect	our	ability	to	grow.	Moreover,	the	acquisition	of	a	substantial	number	of
new	Distribution	Partners	may	require	additional	staffing	and	investment	in	customer	acquisition.	Our	ability	to	obtain	and
retain	Distribution	Partners	depends	on	our	ability	to	strengthen	our	reputation	and	brand,	provide	superior	customer
experiences,	and	maintain	our	competitive	pricing.	Additionally,	some	multi-	state	lenders	may	be	reluctant	to	partner	with	us	if
they	have	long-	established	relationships	with	larger,	traditional	title	insurers,	whom	they	may	perceive	to	offer	reliability	given
their	size,	financial	resources,	and	longevity.	Our	success	depends	to	a	significant	extent	on	the	timely	rollout	of	our	machine
intelligence	technology	across	our	underwriting	operations.	On	January	7,	2019,	we	acquired	from	the	Lennar	Corporation	(“
Lennar	”),	its	subsidiary,	NATIC	(which	has	been	renamed	“	Doma	Title	Insurance,	Inc.	”	or	referred	to	herein	as	“	DTI	”),	a
major	national	underwriter,	and	a	significant	volume	portfolio	of	national	retail	operations	under	the	North	American	Title
Company	brand	(which	is	being	rebranded	as	Doma	Insurance	Agency	in	its	related	markets)	(collectively,	the	“	Acquired
Business	”)	(the	“	North	American	Title	Acquisition	”).	Since	the	North	American	Title	Acquisition,	we	have	continued	to
invest	in	the	development	and	rollout	of	our	machine	intelligence	platform,	Doma	Intelligence,	and	have	implemented	several
initiatives	to	realign	the	operations	of	the	Acquired	Business.	We	continue	to	transform	the	Acquired	Business’	s	operations,
including	streamlining	our	physical	branch	footprint	and	rationalizing	branch	back-	office	functions	into	a	common	corporate
function,	implemented	a	common	production	platform	across	all	of	our	branches,	and	implemented	our	machine	intelligence
technology	in	parts	of	our	DTI	operations.	We	continue	to	invest	substantially	in	our	machine	intelligence	technology,	and	our
success	depends	to	a	significant	extent	on	our	ability	to	expand	the	use	of	our	machine	intelligence	underwriting	capabilities.
Significant	delays	to	our	planned	expansion	of	the	Doma	Intelligence	platform	in	our	underwriting	operations,	which	could
occur	due	to,	among	other	reasons,	technology	adoption	delays	in	our	Third-	Party	Agent	network,	availability	of	title	and
property	data	in	certain	areas,	inability	to	hire	or	train	adequate	service	personnel,	or	regulatory	requirements,	could	have	a
material	adverse	impact	on	our	results	of	operations	and	growth	prospects,	including	our	margin	growth	and	ability	to	realize
significant	cost	savings	over	time	as	manual	processes	are	replaced	with	our	data	science-	driven	approach	to	underwriting
services.	We	have	a	limited	operating	history	and	a	novel	business	model.	•	Many	of	This	makes	it	difficult	to	evaluate	our
current	business	performance	and	growth	prospects.	We	have	a	limited	operating	history.	Since	we	launched	the	Doma
Intelligence	platform	in	February	2018,	our	size	has	rapidly	changed,	which	makes	it	difficult	to	evaluate	our	current	business
performance	or	our	competitors	in	the	real	estate	future	prospects.	Our	historical	results	may	not	be	indicative	of,	or
comparable	to,	our	future	results.	Our	inability	to	adequately	assess	our	performance	and	growth	could	have	a	material	adverse
effect	on	our	brand	--	and	,	business,	financial	condition	and	results	of	operations.	In	addition,	as	our	business	model	of	using
machine	intelligence	technology	to	enable	instant	title	underwriting	is	novel,	we	have	limited	data	to	validate	key	aspects	of	our
business	model,	such	as	the	use	of	our	proprietary	data	science	and	machine	intelligence	algorithms.	It	may	take	many	years	for
title	insurance	industries	have	brands	claims	to	arise,	and	we	cannot	provide	any	assurance	that	are	the	early	claims	data	that
we	collect	will	well	recognized	provide	useful	measures	for	evaluating	the	Doma	Intelligence	platform	and	our	automation
capabilities	or	for	determining	reserve	and	reinsurance	requirements.	Limited	claims	history	could	result	in	our	not	setting	aside



adequate	reserves	and	/	or	maintaining	sufficient	reinsurance,	which	may	adversely	affect	our	ability	to	write	future	title
insurance	policies,	resulting	in	the	assumption	of	more	risk	with	respect	to	those	policies	or	an	increase	in	our	capital
requirements	.	Our	brand	may	not	become	as	widely	known	or	accepted	as	incumbents’	brands	or	our	brand	may	become
tarnished	.	•	Many	of	our	competitors	in	the	real	estate	and	title	insurance	industries	have	brands	that	are	well	recognized.	As	a
relatively	new	entrant	into	the	title	and	escrow	market,	we	have	spent,	and	expect	that	we	may	for	the	foreseeable	future
continue	to	spend	on	creating	brand	awareness	and	building	our	reputation.	We	experienced	quick	growth	and	may	not	be	able
to	manage	future	growth	build	brand	awareness	to	levels	matching	our	competitors,	and	our	efforts	at	building,	maintaining
and	enhancing	our	reputation	could	fail	and	/	or	may	not	be	cost-	effective	effectively	.	Complaints	•	Our	growth	depends	on
or	our	ability	negative	publicity	about	our	business	practices,	our	marketing	and	advertising	campaigns	(including	marketing
affiliations	or	partnerships),	our	compliance	with	applicable	laws	and	regulations,	the	integrity	of	the	data	that	we	provide	to
customers	and	partners,	data	privacy	and	security	issues,	and	other	aspects	of	our	business,	whether	real	or	perceived,	could
diminish	confidence	in	our	brand,	which	could	adversely	affect	our	reputation	and	business.	As	we	expand	our	product	offerings
and	enter	new	markets,	we	will	need	to	establish	our	reputation	with	current	and	prospective	homeowners,	lenders,	title	agents,
real	estate	professionals,	government	sponsored	entities,	and	regulatory	agencies	and	to	the	extent	we	are	not	successful	in
creating	positive	impressions,	our	business	in	these	newer	markets	could	be	adversely	affected.	While	we	may	choose	to	engage
in	a	broader	marketing	campaign	to	further	promote	our	brand,	this	effort	may	not	be	successful	or	cost-	effective.	If	we	are
unable	to	maintain	or	enhance	our	reputation	or	enhance	consumer	awareness	of	our	brand	in	a	cost-	effective	manner,	our
business,	results	of	operations	and	financial	condition	could	be	materially	adversely	affected.	We	may	not	be	able	to	manage	our
growth	effectively.	Prior	to	the	recent	rising	interest	rate	environment	in	2022,	we	had	experienced	substantial	growth	in	our
operations,	and	we	expect,	as	we	expand	our	underwriting	capabilities	and	as	the	interest	rate	environment	improves,	to	again
experience	substantial	growth	in	our	business.	Our	rapid	growth	had	placed,	and	in	the	future,	may	place,	significant	demands	on
management	and	our	operational	and	financial	resources.	We	have	hired	in	periods	of	growth	and	expect	to	hire	additional
personnel	to	support	any	future	rapid	growth.	Our	organizational	structure	may	become	more	complex	as	we	add	staff,	and	we
will	need	to	enhance	our	operational,	financial	and	management	controls	as	well	as	our	reporting	systems	and	procedures.	We
will	require	significant	capital	expenditures	and	the	allocation	of	valuable	management	resources	to	grow	and	change	in	these
areas	without	undermining	our	corporate	culture	of	rapid	innovation,	teamwork	and	focus	on	the	experience	for	current	and
prospective	homeowners,	lenders,	title	agents	and	real	estate	professionals.	If	we	cannot	manage	our	future	potential	growth
effectively	to	maintain	the	quality	and	efficiency	of	our	customer	experience	as	well	as	the	cost-	effectiveness	of	our	products,
our	business	could	be	harmed	as	a	result,	and	our	results	of	operations	and	financial	condition	could	be	materially	and	adversely
affected.	If	we	are	unable	to	expand	our	product	offerings,	our	prospects	for	future	growth	may	be	adversely	affected	if	.	We	are,
and	intend	in	the	future	to	continue,	investing	significant	resources	in	developing	new,	and	enhancing	existing,	product
offerings,	including	an	expansion	of	the	use	of	our	machine	intelligence	underwriting	approach.	Our	ability	to	attract	and	retain
customers	and	partners	and	therefore	increase	our	revenue	depends	on	our	ability	to	successfully	expand	our	product	offerings.
New	initiatives	and	product	offerings	are	inherently	risky,	as	they	involve	unproven	business	strategies	and	new	products	and
services	with	which	we	may	have	limited	or	no	prior	development	or	operating	experience.	Risks	from	our	innovative	initiatives
including	those	associated	with	potential	defects	in	the	design	and	development	of	the	technologies	used	to	automate	processes,
the	misapplication	of	technologies,	the	reliance	on	data	that	may	prove	inadequate,	and	the	failure	to	meet	customer	and	partner
expectations,	among	others.	Failure	to	accurately	predict	demand	or	growth	with	respect	to	new	or	enhanced	products	in	which
we	invest	could	have	an	adverse	impact	on	our	business,	and	there	is	always	risk	that	these	new	products	and	services	will	be
unprofitable,	will	increase	our	costs	or	will	decrease	our	operating	margins	or	take	longer	than	anticipated	to	achieve	target
margins.	Further,	our	development	efforts	with	respect	to	these	initiatives	could	distract	management	from	current	operations
and	could	divert	capital	and	other	resources	from	our	existing	business.	Moreover,	insurance	regulation	applicable	to	new
products	or	product	enhancements	could	limit	our	ability	to	introduce	new	product	offerings,	and	required	regulatory	approvals
could	delay	product	introductions.	In	addition,	technological	initiatives	that	we	may	seek	to	bring	to	market	which	aim	to	disrupt
our	industry	may	prompt	negative	campaigns	from	competitors	and	others	with	a	vested	interest	in	the	status	quo.	As	a	result	of
these	risks,	we	could	invest	significant	amounts	of	capital	or	other	resources	in	product	offerings	that	are	unsuccessful	,
experience	reputational	damage	or	other	adverse	effects,	which	could	be	material	.	•	Additionally,	we	can	provide	no	assurance
that	we	will	be	able	to	develop,	commercially	market	and	achieve	acceptance	of	our	new	products	and	services.	Our	investment
of	resources	to	develop	new	products	and	services	may	either	be	insufficient	or	result	in	expenses	that	are	excessive	in	light	of
revenue	actually	originated	from	these	new	products	and	services.	If	we	are	unable	to	offer	new	or	enhanced	products	by
continuing	to	innovate	and	improve	on	our	technology,	we	may	be	unable	to	successfully	compete	with	other	companies	that	are
currently	in,	or	that	may	enter,	our	industry,	we	may	not	be	able	to	realize	the	expected	benefits	of	our	investments,	and	our
reputation	and	future	growth	could	be	materially	adversely	affected.	Our	product	development	cycles	are	complex,	and	we	may
incur	significant	expenses	before	we	generate	revenues	and	efficiencies,	if	any,	from	new	products.	•	Because	our	products	are
highly	technical	and	require	rigorous	testing,	development	cycles	can	be	complex.	Moreover,	development	projects	can	be
technically	challenging	and	expensive,	and	may	be	delayed	or	defeated	by	the	inability	to	obtain	the	necessary	licensing	or	other
regulatory	approvals.	The	nature	of	these	development	cycles	may	cause	us	to	experience	delays	between	the	time	we	incur
expenses	associated	with	research	and	development,	and	the	time	we	generate	revenues	and	efficiencies,	if	any,	from	such
expenses.	If	we	expend	a	significant	amount	of	resources	on	research	and	development,	and	our	efforts	do	not	lead	to	the
successful	introduction	or	improvement	of	products	that	are	competitive	in	the	marketplace,	this	could	materially	and	adversely
affect	our	business	and	results	of	operations.	Additionally,	anticipated	demand	from	customers	and	partners	for	a	product	we	are
developing	could	decrease	after	the	development	cycle	has	commenced.	Such	decreased	demand	from	customers	and	partners
may	cause	us	to	fall	short	of	our	sales	targets,	and	we	may	nonetheless	be	unable	to	avoid	substantial	costs	associated	with	the



product’	s	development.	If	we	are	unable	to	complete	product	development	cycles	successfully	and	in	a	timely	fashion	and
generate	revenues	and	efficiencies	from	such	future	products,	the	growth	of	our	business	may	be	harmed.	Adverse	changes	in
economic	conditions,	especially	those	affecting	the	levels	of	real	estate	and	mortgage	activity,	may	reduce	our	revenues.	Our
financial	condition	is	and	results	of	operations	are	affected	by	changes	in	economic	conditions,	particularly	mortgage	interest
rates,	credit	availability	,	real	estate	prices	and	consumer	confidence	.	Our	revenues	and	earnings	have	fluctuated	in	the	past	due
to	the	cyclical	nature	of	the	housing	industry	and	we	expect	them	to	fluctuate	in	the	future.	The	demand	for	our	title	and	escrow
offerings	is	dependent	primarily	on	the	volume	of	residential	real	estate	transactions.	The	volume	of	these	transactions
historically	has	been	influenced	by	such	factors	as	mortgage	interest	rates	,	availability	of	financing	and	the	overall	state	of	the
economy.	Typically,	when	interest	rates	are	increasing	or	when	the	economy	is	experiencing	a	downturn,	real	estate	activity
declines.	As	a	result,	the	real	estate	and	title	insurance	industries	tend	to	experience	decreased	revenues	and	earnings.	Our
revenues	and	results	of	operations	have	been	and	may	in	the	future	be	adversely	affected	by	a	decline	in	affordable	real	estate,
real	estate	activity	or	the	availability	of	financing	alternatives.	In	addition,	weakness	or	adverse	changes	in	conditions	may
reduce	our	revenues.	•	Because	our	revenue	depends	the	level	of	real	estate	activity	could	have	a	material	adverse	effect	on
macroeconomic	our	consolidated	financial	condition	conditions	,	or	our	results	of	operations	.	Historically,	the	demand	for
products	offered	through	our	Doma	Intelligence	platform	has	been	driven	by	mortgage	refinancing	activity,	which	has	grown	in
periods	of	lower	interest	rates.	If	interest	rates	in	the	United	States	continue	to	rise,	or	general	mortgage	activity	continues	to
decrease	for	any	other	reason,	it	is	likely	that	mortgage	activity	will	decline,	which	would	negatively	impact	our	business.	If	we
do	not	further	expand	our	customer	and	partner	base	or	increase	wallet	share	with	existing	partners,	we	may	experience	lower
transaction	volume	than	our	historical	volume	or	expectations	during	periods	of	lower	mortgage	activity.	We	expect	several
factors	to	cause	our	results	of	operations	to	fluctuate	on	a	quarterly	and	annual	basis,	which	may	make	it	difficult	to	predict	our
future	performance.	•	Our	revenue	and	results	of	operations	could	vary	significantly	from	quarter	to	quarter	and	year	to	year,
and	may	fail	to	match	periodic	expectations	as	a	result	of	a	variety	of	factors,	many	of	which	are	outside	of	our	control.	Our
results	may	vary	from	period	to	period	as	a	result	of	fluctuations	in	the	number	of	real	estate	transactions	we	handle,	as	well	as
fluctuations	in	the	timing	and	amount	of	our	expenses.	In	addition,	the	insurance	industry	is	subject	to	its	own	cyclical	trends
and	uncertainties,	including	fluctuating	interest	rates	and	real	estate	prices.	Fluctuations	and	variability	across	the	industry	may
also	affect	our	revenue.	As	a	result,	comparing	our	results	of	operations	on	a	period-	to-	period	basis	may	not	be	meaningful,
and	the	results	of	any	one	period	should	not	be	relied	on	as	an	indication	of	future	performance.	Our	results	of	operations	may
not	meet	the	expectations	of	investors	or	public	market	analysts	who	follow	us,	which	may	adversely	affect	our	stock	price.	In
addition	to	other	risk	factors	discussed	in	this	section	and	elsewhere	in	this	Annual	Report,	factors	that	may	contribute	to	the
variability	of	our	quarterly	and	annual	results	include:	•	our	ability	to	attract	new	customers	and	partners,	and	retain	existing
customers	and	partners,	including	in	a	cost-	effective	manner;	•	our	ability	to	implement	innovative	initiatives	and	/	or	launch
new	or	expand	existing	product	offerings;	•	our	ability	to	accurately	forecast	revenue	and	losses,	and	appropriately	plan	our
expenses;	•	the	effects	of	changes	in	search	engine	placement	and	prominence;	•	the	effects	of	increased	competition	on	our
business;	•	our	ability	to	successfully	maintain	our	position	in	and	expand	in	existing	markets	as	well	as	successfully	enter	new
markets;	•	our	ability	to	protect	our	existing	intellectual	property	and	to	create	new	intellectual	property;	•	our	ability	to	maintain
growth	and	effectively	manage	that	growth;	•	the	length	and	unpredictability	of	our	sales	cycle;	•	our	ability	to	keep	pace	with
technology	changes	in	the	title	insurance	industry;	•	the	success	of	our	sales,	marketing	and	customer	service	efforts;	•	costs
associated	with	defending	claims,	including	title	claims,	intellectual	property	infringement	claims,	misclassifications	and	related
judgments	or	settlements;	•	the	impact	of,	and	changes	in,	governmental	or	other	regulation	affecting	our	business;	•	changes	in
the	economy	generally,	which	could	impact	the	industries	in	which	we	operate;	•	the	attraction	and	retention	of	qualified
employees	and	key	personnel;	•	our	ability	to	choose	and	effectively	manage	third-	party	service	providers;	•	our	ability	to
identify	and	engage	in	joint	ventures	and	strategic	partnerships;	•	the	effectiveness	of	our	internal	controls;	and	•	changes	in	our
tax	rates	or	exposure	to	additional	tax	liabilities.	The	historical	financial	results	as	a	private	company	of	Old	Doma	included
elsewhere	in	this	Annual	Report	may	not	be	indicative	of	what	our	actual	financial	position	or	results	of	operations	would	have
been	as	a	standalone	public	company	or	those	we	will	achieve	in	the	future	.	•	The	historical	financial	results	of	Old	Doma
included	in	this	Annual	Report	may	not	reflect	the	results	of	operations	or	cash	flows	Old	Doma	would	have	achieved	as	a
standalone	public	company	during	the	periods	presented	or	those	we	will	achieve	in	the	future.	This	is	primarily	the	result	of	the
following	factors:	(i)	we	will	incur	additional	ongoing	costs	as	a	result	of	the	Business	Combination,	including	costs	related	to
public	company	reporting,	investor	relations	and	compliance	with	the	Sarbanes-	Oxley	Act	of	2002	(the	“	Sarbanes-	Oxley	Act
”);	and	(ii)	our	capital	structure	is	different	from	that	reflected	in	Old	Doma’	s	historical	financial	statements.	Our	future	results
of	operations	could	be	materially	different	from	amounts	reflected	in	Old	Doma’	s	historical	financial	statements	included
elsewhere	in	this	Annual	Report,	so	it	may	be	difficult	for	investors	to	compare	our	future	results	to	historical	results	or	to
evaluate	Old	Doma’	s	relative	performance	or	trends	in	its	business.	We	may	require	additional	capital	to	support	business
growth	or	to	satisfy	our	regulatory	capital	and	surplus	requirements,	and	this	capital	might	not	be	available	on	acceptable	terms,
if	at	all.	•	Cyber	We	intend	to	continue	to	make	investments	to	support	our	business	growth	and	may	require	additional	funds	to
respond	to	business	challenges,	including	the	need	to	develop	new	features	and	products	or	enhance	our	existing	products	and
services,	satisfy	our	regulatory	capital	and	surplus	requirements,	cover	losses,	improve	our	operating	infrastructure	or	acquire
complementary	businesses	and	technologies.	We	continue	to	invest	in	the	instant	underwriting	capabilities	of	the	Doma
Intelligence	platform,	and	as	a	result,	our	capital	expenditures	and	working	capital	requirements	may	increase	in	the	future.
Many	factors	will	affect	our	capital	needs	as	well	as	their	amount	and	timing,	including	our	growth	and	profitability,	expansion
of	our	footprint	into	new	geographies,	regulatory	requirements,	market	disruptions	and	other	developments.	If	our	present
capital	and	surplus	is	insufficient	to	meet	our	current	or	future	operating	requirements,	including	regulatory	capital	and	surplus
requirements,	or	to	cover	losses,	we	may	need	to	raise	additional	funds	through	equity	or	debt	financings	or	curtail	our	product



development	activities	or	other	growth	initiatives.	Historically,	we	have	funded	our	operations,	marketing	expenditures	and
capital	expenditures	primarily	through	debt	and	equity	issuances.	We	evaluate	financing	opportunities	from	time	to	time,	and	our
ability	to	obtain	financing	will	depend,	among	other	things,	on	our	development	efforts,	business	plans	and	operating
performance,	and	the	condition	of	the	capital	markets	at	the	time	we	seek	financing.	We	cannot	be	certain	that	additional
financing	will	be	available	to	us	on	favorable	terms,	or	at	all.	If	we	raise	additional	funds	through	the	issuance	of	equity,	equity	-
attacks	linked	or	debt	securities,	those	securities	may	have	rights,	preferences	or	privileges	senior	to	those	of	our	common
stock,	and	existing	stockholders	may	experience	dilution.	Any	debt	financing	secured	by	us	in	the	future	could	require	that	a
substantial	portion	of	our	operating	cash	flow	be	devoted	to	the	payment	of	interest	and	principal	on	such	indebtedness,	which
may	decrease	available	funds	for	other	business	activities,	and	could	involve	restrictive	covenants	relating	to	our	capital-	raising
activities	and	other	financial	and	operational	matters,	which	may	make	it	more	difficult	for	us	to	obtain	additional	capital	and	to
pursue	business	opportunities.	Moreover,	as	the	holding	company	of	insurance	subsidiary,	we	are	subject	to	extensive	laws	and
regulations	in	every	jurisdiction	in	which	we	conduct	business,	and	any	issuances	of	equity	or	convertible	debt	securities	to
secure	additional	funds	may	be	impeded	by	regulatory	approvals	or	requirements	imposed	by	such	regulatory	authorities	if	such
issuances	were	deemed	to	result	in	a	person	acquiring	“	control	”	of	our	company	under	applicable	insurance	laws	and
regulations.	Such	regulatory	requirements	may	require	potential	investors	to	disclose	their	organizational	structure	and	detailed
financial	statements	as	well	as	require	managing	partners,	directors	and	/	or	senior	officers	to	submit	biographical	affidavits,
which	may	deter	investments	in	our	company.	If	we	are	unable	to	obtain	adequate	financing	or	financing	on	terms	satisfactory	to
us,	when	we	require	it,	our	ability	to	continue	to	support	our	business	growth,	maintain	minimum	amounts	of	risk-	based	capital
and	to	respond	to	business	challenges	could	be	significantly	limited,	and	our	business,	results	of	operations	and	financial
condition	could	be	adversely	affected.	We	collect,	process,	store,	share,	disclose	and	use	consumer	information	and	other	data
and	are	subject	to	stringent	and	changing	privacy	laws,	regulations	and	standards,	policies	and	contractual	obligations.	Our
actual	or	perceived	failure	to	protect	such	information	and	data,	respect	consumers’	privacy	or	comply	with	data	privacy	and
security	laws	and	regulations	and	our	policies	and	contractual	obligations	could	damage	our	reputation	and	brand	and	harm	our
business	and	operating	results.	Use	of	technology	to	offer	title	and	escrow	products	involves	the	storage	and	transmission	of
information,	including	personal	information,	in	relation	to	our	staff,	contractors,	business	partners	and	current,	past	or	potential
customers.	We	have	legal	and	contractual	obligations	regarding	confidentiality	and	the	protection	and	appropriate	use	of
personally	identifiable	and	other	proprietary	or	confidential	information.	Data	privacy	has	become	a	significant	issue	in	the
United	States	and	around	the	world.	The	regulatory	framework	for	privacy	issues	worldwide	is	rapidly	evolving	and	is	likely	to
remain	uncertain	for	the	foreseeable	future.	Many	government	bodies	and	agencies	have	adopted	or	are	considering	adopting
laws	and	regulations	regarding	the	processing,	collection,	use,	storage	and	disclosure	of	personal	information	and	breach
notification	procedures.	We	are	also	required	to	comply	with	laws,	rules	and	regulations,	as	well	as	contractual	obligations,
relating	to	data	security.	Interpretation	of	these	laws,	rules	and	regulations	and	their	application	to	our	platform	in	applicable
jurisdictions	is	ongoing	and	cannot	be	fully	determined	at	this	time.	We	are	subject	to	numerous	and	constantly	evolving	privacy
laws	and	regulations.	Certain	of	our	activities	are	subject	to	the	privacy	regulations	of	the	Gramm-	Leach-	Bliley	Act,	along	with
its	implementing	regulations,	which	restricts	certain	collection,	processing,	storage,	use	and	disclosure	of	personal	information,
requires	notice	to	individuals	of	privacy	practices,	provides	individuals	with	certain	rights	to	prevent	the	use	and	disclosure	of
certain	nonpublic	or	otherwise	legally	protected	information	and	imposes	requirements	for	the	safeguarding	and	proper
destruction	of	personal	information	through	the	issuance	of	data	security	standards	or	guidelines.	On	October	24,	2017,	the
National	Association	of	Insurance	Commissioners	(“	NAIC	”)	adopted	its	Insurance	Data	Security	Model	Law,	or	the	Insurance
Data	Security	Model	Law,	intended	to	serve	as	model	legislation	for	states	to	enact	in	order	to	govern	the	cybersecurity	and	data
protection	practices	of	insurers,	insurance	agents,	and	other	licensed	entities	registered	under	state	insurance	laws.	Alabama,
Connecticut,	Delaware,	Indiana,	Louisiana,	Michigan,	Mississippi,	New	Hampshire,	Ohio,	South	Carolina	and	Virginia	have
adopted	versions	of	the	Insurance	Data	Security	Model	Law,	each	with	a	different	effective	date,	and	other	states	may	adopt
versions	of	the	Insurance	Data	Security	Model	Law	in	the	future.	The	New	York	Department	of	Financial	Services	has
promulgated	its	own	Cybersecurity	Requirements	for	Financial	Services	Companies	that	is	not	based	upon	the	Insurance	Data
Security	Model	Law,	and	requires	insurance	companies	to	establish	and	maintain	a	cybersecurity	program,	and	implement	and
maintain	cybersecurity	policies	and	procedures	with	specific	requirements.	In	addition,	the	California	Financial	Information
Privacy	Act	further	regulates	how	California	consumers’	nonpublic	personal	information	is	shared	and	includes	certain	more
stringent	obligations	than	the	Gramm-	Leach-	Bliley	Act.	On	June	28,	2018,	California	enacted	a	new	privacy	law	known	as	the
California	Consumer	Privacy	Act	of	2018	(“	CCPA	”),	which	became	effective	January	1,	2020.	The	CCPA	increases	privacy
rights	for	California	residents,	and	imposes	obligations	on	companies	that	process	their	personal	information,	including	an
obligation	to	provide	certain	new	disclosures	to	such	residents.	Specifically,	among	other	things,	the	CCPA	creates	new
consumer	rights,	and	imposes	corresponding	obligations	on	covered	businesses,	relating	to	the	access	to,	deletion	of,	and	sharing
of	personal	information	collected	by	covered	businesses,	including	California	residents’	right	to	access	and	delete	their	personal
information,	opt	out	of	certain	sharing	and	sales	of	their	personal	information,	and	receive	detailed	information	about	how	their
personal	information	is	used.	The	law	exempts	from	certain	requirements	of	the	CCPA	certain	information	that	is	collected,
processed,	sold,	or	disclosed	pursuant	to	the	California	Financial	Information	Privacy	Act	or	the	federal	Gramm-	Leach-	Bliley
Act.	The	definition	of	“	personal	information	”	in	the	CCPA	is	broad	and	may	encompass	other	information	that	we	maintain
beyond	that	excluded	under	the	Gramm-	Leach-	Bliley	Act	or	the	California	Financial	Information	Privacy	Act	exemption.
Further,	the	CCPA	provides	for	civil	penalties	for	violations,	as	well	as	a	private	right	of	action	for	certain	data	breaches	that
result	in	the	loss	of	personal	information.	This	private	right	of	action	is	expected	to	increase	the	likelihood	of,	and	risks
associated	with,	data	breach	litigation.	In	addition,	it	remains	unclear	how	various	provisions	of	the	CCPA	will	be	interpreted
and	enforced.	Moreover,	the	California	Privacy	Rights	Act	(“	CPRA	”)	was	approved	by	California	voters	in	November	2020



and	will	further	modify	and	expand	the	CCPA,	including	by	expanding	consumers’	rights	with	respect	to	certain	personal
information	and	creating	a	new	state	agency	to	oversee	implementation	and	enforcement	efforts.	We	may	be	required	to	expend
significant	time	and	financial	resources	to	evaluate	our	practices	for	compliance	with	CPRA.	Some	observers	have	noted	that	the
CCPA	and	CPRA	could	mark	the	beginning	of	a	trend	toward	more	stringent	privacy	legislation	in	the	United	States,	and
multiple	states	have	enacted,	or	are	expected	to	enact,	similar	laws.	There	is	also	discussion	in	Congress	of	a	new
comprehensive	federal	data	protection	and	privacy	law	to	which	we	likely	would	be	subject	if	it	is	enacted.	The	effects	of	the
CCPA	and	CPRA,	and	other	similar	state	or	federal	laws,	are	potentially	significant	and	may	require	us	to	modify	our	data
processing	practices	and	policies,	and	to	incur	substantial	costs	and	potential	liability	in	an	effort	to	comply	with	such
legislation.	Complying	with	privacy	and	data	protection	laws	and	regulations	may	cause	us	to	incur	substantial	operational	costs
or	require	us	to	change	our	business	practices.	Although	we	take	steps	to	comply	with	financial	industry	cybersecurity
regulations	and	other	data	security	laws	such	as	the	CCPA	and	believe	we	are	materially	compliant	with	their	requirements,	our
failure	to	comply	with	new	or	existing	cybersecurity	regulations	could	result	in	material	regulatory	actions	and	other	penalties.
Because	the	interpretation	and	application	of	privacy	and	data	protection	laws	are	still	uncertain,	it	is	possible	that	these	laws
and	other	actual	or	alleged	legal	obligations,	such	as	contractual	or	self-	regulatory	obligations,	may	be	interpreted	and	applied	in
a	manner	that	is	inconsistent	with	our	existing	data	management	practices	or	the	features	of	our	platform.	If	so,	in	addition	to	the
possibility	of	fines,	lawsuits	and	other	claims,	we	could	be	required	to	fundamentally	change	our	business	activities	and
practices	or	modify	our	platform,	which	could	have	an	adverse	effect	on	our	business	.	Any	inability	to	adequately	address
privacy	concerns,	even	if	unfounded,	or	comply	with	applicable	privacy	or	data	protection	laws,	regulations	and	expose	us	to
policies,	could	result	in	additional	cost	and	liability	to	us,	damage	our	reputation,	inhibit	sales	and	adversely	affect	our	business,
results	of	operations	and	financial	condition	.	•	Additionally,	we	are	subject	to	the	terms	of	our	privacy	policies	and	privacy-
related	obligations	to	third	parties.	Any	failure	or	perceived	failure	by	us	to	comply	with	our	privacy	policies,	our	privacy-
related	obligations	to	consumers	or	other	third	parties,	or	our	privacy-	related	legal	obligations,	or	any	compromise	of	security
that	results	in	the	unauthorized	release	or	transfer	of	sensitive	information,	which	could	include	personally	identifiable
information	or	other	user	data,	may	result	in	governmental	or	regulatory	investigations,	enforcement	actions,	regulatory	fines,
compliance	orders,	litigation	or	public	statements	against	us	by	consumer	advocacy	groups	or	others,	and	could	cause	consumers
to	lose	trust	in	us,	all	of	which	could	be	costly	and	have	an	adverse	effect	on	our	business.	In	addition,	new	and	changed	rules
and	regulations	regarding	privacy,	data	protection	(in	particular	those	that	impact	the	use	of	machine	intelligence)	and	cross-
border	transfers	of	consumer	information	could	cause	us	to	delay	planned	uses	and	disclosures	of	data	to	comply	with	applicable
privacy	and	data	protection	requirements.	For	example,	our	use	of	certain	vendors	outside	of	the	United	States	to	perform
services	on	our	platform	could	subject	us	to	additional	data	protection	regimes	and	increased	risk	of	noncompliance.	Moreover,
if	third	parties	that	we	work	with	violate	applicable	laws	or	our	policies,	such	violations	also	may	put	personal	information	at
risk,	which	may	result	in	increased	regulatory	scrutiny	and	have	a	material	adverse	effect	to	our	reputation,	business	and
operating	results.	If	the	security	of	the	personal	information	that	we	(or	our	vendors)	collect,	store	or	process	is	compromised	or
is	otherwise	accessed	without	authorization,	or	if	we	fail	to	comply	with	our	commitments	and	assurances	regarding	the	privacy
and	security	of	such	information,	our	reputation	may	be	harmed	and	we	may	be	exposed	to	significant	liability	and	loss	of
business.	Cyberattacks	and	other	malicious	internet-	based	activity	continue	to	increase.	In	addition	to	traditional	computer	“
hackers,	”	malicious	code	(such	as	viruses	and	worms),	employee	theft	or	misuse	and	denial-	of-	service	attacks,	sophisticated
nation-	state	and	nation-	state-	supported	actors	now	engage	in	attacks	(including	advanced	persistent	threat	intrusions).	On	July
18,	2021,	Cloudstar,	a	provider	of	technology	solutions	to	the	title	insurance	industry,	reported	a	successful	ransomware	attack
on	its	systems.	While	this	attack	did	not	have	any	impact	on	our	systems	and	had	no	material	impact	on	our	business	or
operations,	it	may	indicate	the	specific	targeting	of	the	real	estate	settlement	services	industry.	We	may	experience	an	increased
risk	of	cyberattacks	to	the	extent	any	such	targeting	exists	and	continues.	We	cannot	guarantee	that	our	or	our	vendors’	security
measures	will	be	sufficient	to	protect	against	unauthorized	access	to	or	other	compromise	of	personal	information.	The
techniques	used	to	sabotage	or	to	obtain	unauthorized	access	to	our	or	our	vendors’	technology,	systems,	networks	and	/	or
physical	facilities	in	which	data	is	stored	or	through	which	data	is	transmitted	change	frequently,	and	we	or	our	vendors	may	be
unable	to	implement	adequate	preventative	measures	or	stop	security	breaches	while	they	are	occurring.	The	security	measures
that	we	have	integrated	into	our	technology,	systems,	networks	and	physical	facilities,	and	any	such	measures	implemented	by
our	vendors,	which	are	designed	to	protect	against,	detect	and	minimize	security	breaches,	may	not	be	adequate	to	prevent	or
detect	service	interruption,	system	failure	or	data	loss.	Security	breaches,	including	by	hackers	or	insiders,	could	expose
personal	or	confidential	information,	which	could	result	in	potential	regulatory	investigations,	fines,	penalties,	compliance
orders,	liability,	litigation	and	remediation	costs,	as	well	as	reputational	harm,	any	of	which	could	materially	adversely	affect	our
business	and	financial	results.	Third	parties	may	also	exploit	vulnerabilities	in,	or	obtain	unauthorized	access	to,	technology,
systems,	networks	and	/	or	physical	facilities	utilized	by	our	vendors.	For	example,	unauthorized	parties	could	steal	or	access	our
users’	names,	email	addresses,	physical	addresses,	phone	numbers	and	other	information	that	we	collect	when	providing	our
title	and	escrow	products	such	as	bank	account	or	other	payment	information.	Further,	outside	parties	may	attempt	to
fraudulently	induce	employees	or	consumers	to	disclose	sensitive	information	in	order	to	gain	access	to	our	information	or
consumers’	information.	Any	of	these	incidents,	or	any	other	types	of	security	or	privacy-	related	incidents,	could	result	in	an
investigation	by	a	competent	regulator,	resulting	in	a	fine	or	penalty,	or	an	order	to	implement	specific	compliance	measures.	It
could	also	trigger	claims	by	affected	third	parties.	While	we	use	encryption	and	authentication	technology	licensed	from	third
parties	designed	to	effect	secure	transmission	of	such	information,	we	cannot	guarantee	the	security	of	the	transfer	and	storage
of	personal	or	other	confidential	information.	Any	or	all	of	the	issues	above	could	adversely	affect	our	ability	to	attract	or	retain
customers	or	partners,	or	subject	us	to	governmental	or	third-	party	lawsuits,	investigations,	regulatory	fines	or	other	actions	or
liability,	resulting	in	a	material	adverse	effect	to	our	business,	results	of	operations	and	financial	condition.	We	are	required	to



comply	with	laws,	rules	and	regulations	as	well	as	contractual	obligations	that	require	us	to	maintain	the	security	of	personal
information.	We	have	contractual	and	legal	obligations	to	notify	relevant	stakeholders	of	security	breaches.	We	operate	in	an
industry	prone	to	cyberattacks.	We	have	previously	and	may	in	the	future	become	the	target	of	cyberattacks	by	third	parties
seeking	unauthorized	access	to	our	or	our	customers’	data	or	to	disrupt	our	ability	to	provide	our	services.	Failure	to	prevent	or
mitigate	cyberattacks	could	result	in	the	unauthorized	access	to	personal	information.	Most	jurisdictions	have	enacted	laws
requiring	companies	to	notify	individuals,	regulatory	authorities	and	others	of	security	breaches	involving	certain	types	of	data.
In	addition,	our	agreements	with	certain	customers	and	partners	may	require	us	to	notify	them	in	the	event	of	a	security	breach.
Such	mandatory	disclosures	are	costly,	could	lead	to	negative	publicity,	may	cause	our	customers	or	partners	to	lose	confidence
in	the	effectiveness	of	our	security	measures,	and	require	us	to	expend	significant	capital	and	other	resources	to	respond	to	and	/
or	alleviate	problems	caused	by	the	actual	or	perceived	security	breach.	A	security	breach	of	any	of	our	vendors	that	process
personal	information	of	our	customers	may	pose	similar	risks.	A	security	breach	may	cause	us	to	breach	customer	or	partner
contracts.	Our	agreements	with	certain	customers	or	partners	may	require	us	to	use	industry-	standard	or	reasonable	measures	to
safeguard	personal	information.	We	also	may	be	subject	to	laws	that	require	us	to	use	industry-	standard	or	reasonable	security
measures	to	safeguard	personal	information.	A	security	breach	could	lead	to	claims	by	our	customers	or	other	relevant
stakeholders	that	we	have	failed	to	comply	with	such	legal	or	contractual	obligations.	As	a	result,	we	could	be	subject	to	legal
action	or	our	customers	or	partners	could	end	their	relationships	with	us.	There	can	be	no	assurance	that	the	limitations	of
liability	in	our	contracts	would	be	enforceable	or	adequate	or	would	otherwise	protect	us	from	liabilities	or	damages,	and	in
some	cases	our	agreements	with	customers	or	partners	do	not	limit	our	remediation	costs	or	liability	with	respect	to	data
breaches.	Litigation	resulting	from	security	breaches	may	adversely	affect	our	business.	Unauthorized	access	to	our	technology,
systems,	networks	or	physical	facilities,	or	those	of	our	vendors,	could	result	in	litigation	with	our	customers	or	other	relevant
stakeholders.	These	proceedings	could	force	us	to	spend	money	in	defense	or	settlement,	divert	management’	s	time	and
attention,	increase	our	costs	of	doing	business,	or	adversely	affect	our	reputation.	We	could	be	required	to	fundamentally	change
our	business	activities	and	practices	or	modify	our	products	and	/	or	technology	capabilities	in	response	to	such	litigation,	which
could	have	an	adverse	effect	on	our	business.	If	a	security	breach	were	to	occur,	and	the	confidentiality,	integrity	or	availability
of	personal	information	was	disrupted,	we	could	incur	significant	liability,	or	our	technology,	systems	or	networks	may	be
perceived	as	less	desirable,	which	could	negatively	affect	our	business	and	damage	our	reputation.	We	may	not	have	adequate
insurance	coverage.	The	successful	assertion	of	one	or	more	large	claims	against	us	that	exceed	our	available	insurance
coverage,	or	result	in	changes	to	our	insurance	policies	(including	premium	increases	or	the	imposition	of	large	deductible	or
coinsurance	requirements),	could	have	an	adverse	effect	on	our	business.	In	addition,	we	cannot	be	sure	that	our	existing
insurance	coverage	and	coverage	for	errors	and	omissions	will	continue	to	be	available	on	acceptable	terms	or	that	our	insurers
will	not	deny	coverage	as	to	any	future	claim.	Technology	disruptions	or	failures,	including	a	failure	in	our	operational	or
security	systems	or	infrastructure,	or	those	of	third	parties	with	whom	we	do	business	,	could	disrupt	our	business	or	cause	legal
or	reputational	harm.	•	We	are	dependent	on	the	secure,	efficient,	and	uninterrupted	operation	of	our	technology	infrastructure,
including	computer	systems,	related	software	applications	and	data	centers,	as	well	as	those	of	certain	third	parties	and	affiliates.
Our	platform	and	computer	/	telecommunication	networks	must	accommodate	a	high	volume	of	traffic	and	deliver	frequently
updated	information,	the	accuracy	and	timeliness	of	which	is	critical	to	our	business.	Our	technology	must	be	able	to	facilitate	a
title	and	escrow	experience	that	equals	or	exceeds	the	experience	provided	by	our	competitors.	We	have	or	may	in	the	future
experience	service	disruptions	and	failures	caused	by	system	or	software	failure,	fire,	power	loss,	telecommunications	failures,
team	member	misconduct,	human	error,	computer	hackers,	computer	viruses	and	disabling	devices,	malicious	or	destructive
code,	denial	of	service	or	information,	as	well	as	natural	or	man-	made	disasters,	weather	and	climate-	related	events,	pandemics
or	other	similar	events,	and	our	disaster	recovery	planning	may	not	be	sufficient	for	all	situations.	This	is	especially	applicable
when	many	of	our	team	members	work	from	their	homes,	as	our	team	members	access	our	secure	networks	through	their	home
networks.	The	implementation	of	technology	changes	and	upgrades	to	maintain	current	and	integrate	new	technology	systems
may	also	cause	service	interruptions.	Any	such	disruption	could	interrupt	or	delay	our	ability	to	provide	services	to	our
Distribution	Partners,	Third-	Party	Agents	and	consumers,	and	could	also	impair	the	ability	of	third	parties	to	provide	critical
services	to	us.	Additionally,	the	technology	and	other	controls	and	processes	we	have	created	to	help	us	identify	misrepresented
information	in	our	title	and	escrow	operations	were	designed	to	obtain	reasonable,	not	absolute,	assurance	that	such	information
is	identified	and	addressed	appropriately.	Accordingly,	such	controls	may	not	have	detected,	and	may	fail	in	the	future	to	detect,
all	misrepresented	information	in	our	title	and	escrow	operations.	If	our	operations	are	disrupted	or	otherwise	negatively
affected	by	a	technology	disruption	or	failure,	this	could	result	in	customer	and	partner	dissatisfaction	and	damage	to	our
reputation	and	brand	and	material	adverse	impacts	on	our	business.	We	do	not	carry	business	interruption	insurance	sufficient	to
compensate	us	for	all	losses	that	may	result	from	interruptions	in	our	service	as	a	result	of	systems	disruptions,	failures	and
similar	events.	Our	title	and	escrow	business	relies	on	data	from	consumers	and	unaffiliated	third	parties,	the	unavailability	or
inaccuracy	of	which	could	limit	the	functionality	of	our	products.	•	We	use	data,	technology	and	intellectual	property	from
consumers	and	unaffiliated	third	parties	in	certain	of	our	products,	including	the	data	used	by	the	machine	learning	algorithms	in
the	Doma	Intelligence	platform,	and	we	may	license	additional	third-	party	technology	and	intellectual	property	in	the	future.
Any	errors	or	defects	in	this	third-	party	data,	technology	and	intellectual	property	could	result	in	errors	that	could	harm	our
brand	and	business.	In	addition,	licensed	data,	technology	and	intellectual	property	may	not	continue	to	be	available	on
commercially	reasonable	terms,	or	at	all.	Further,	although	we	believe	that	there	are	currently	adequate	replacements	for	the
third-	party	data,	technology	and	intellectual	property	we	presently	use,	the	loss	of	our	right	to	use	any	of	this	data,	technology
and	intellectual	property	could	result	in	delays	in	producing	or	delivering	affected	products	until	equivalent	data,	technology	or
intellectual	property	is	identified,	licensed	or	otherwise	procured,	and	integrated.	Our	business	would	be	disrupted	if	any	data,
technology	and	intellectual	property	we	license	from	others	or	functional	equivalents	of	this	software	were	either	no	longer



available	to	us	or	no	longer	offered	to	us	on	commercially	reasonable	terms.	In	either	case,	we	would	be	required	either	to
attempt	to	redesign	our	products	to	function	with	data,	technology	and	intellectual	property	available	from	other	parties	or	to
develop	these	components	ourselves,	which	would	result	in	increased	costs	and	could	result	in	delays	in	product	sales	and	the
release	of	new	product	offerings.	Alternatively,	we	might	be	forced	to	limit	the	features	available	in	affected	products.	Any	of
these	results	could	harm	our	business,	results	of	operations	and	financial	condition.	Our	success	depends	on	our	upon	the	real
estate	and	title	insurance	industries	industry	continuing	to	adopt	adopting	new	products	at	their	current	pace	and	the	continued
growth	and	acceptance	of	data	science	and	machine	intelligence-	driven	products	and	services	as	effective	alternatives	to
traditional	manual	products	and	services	.	•	We	provide	our	title	and	escrow	products	through	our	platform	that	competes	with
traditional	manual	counterparts.	We	believe	that	the	continued	growth	and	acceptance	of	instant	experiences	generally	will
depend,	to	a	large	extent,	on	the	continued	growth	in	commercial	use	of	the	internet	and	the	continued	migration	of	traditional
offline	markets	and	industries	online.	The	title	and	escrow	process	may	not	migrate	to	new	technologies	as	quickly	as	(or	at	the
levels	that)	we	expect,	and	existing	or	future	federal	and	state	laws	may	prevent	us	from	offering	certain	of	our	title	and	escrow
products.	For	example,	although	a	majority	of	states	have	enacted	permanent	remote	online	notarization,	states	such	as
California	do	not	allow	remote	notarization,	and	others	may	not	enact	permanent	authorization	for	remote	notarization,	which
may	impact	our	ability	to	introduce	our	products	in	certain	markets.	Furthermore,	although	consumers	have	a	legal	right	to	select
their	own	title	insurance	provider,	as	well	as	all	of	their	settlement	service	vendors,	consumers	regularly	use	the	providers
recommended	by	their	advisor,	which	may	be	their	real	estate	agent,	loan	officer	or	attorney.	If	consumer	awareness	of	their
right	to	select	their	own	title	insurance	provider	or	settlement	service	vendors	and	/	or	if	demand	for	online	title	and	escrow
products	does	not	increase,	our	business,	results	of	operations	and	financial	condition	could	be	adversely	affected.	Moreover,	if,
for	any	reason,	an	unfavorable	perception	develops	that	data	automation,	machine	intelligence	and	/	or	bots	are	less	efficacious
than	in-	person	closings	or	traditional	offline	methods	of	preparing	closing	disclosures,	purchasing	title	insurance,	underwriting,
claims	processing,	and	other	functions	that	use	data	automation,	machine	intelligence	and	/	or	bots,	our	business,	results	of
operations	and	financial	condition	could	be	adversely	affected.	Our	proprietary	data	science	and	machine	intelligence	algorithms
may	not	operate	properly	or	as	we	expect	them	to,	which	may	expose	us	to	adverse	financial,	business	or	reputational	impacts.
Moreover,	our	proprietary	machine	intelligence	algorithms	may	lead	to	unintentional	bias	and	discrimination.	We	use
proprietary	data	science	and	machine	intelligence	algorithms	in	a	variety	of	ways.	For	example,	our	Doma	Intelligence	platform
uses	data	science	and	machine	intelligence	algorithms	when	determining	whether	to	underwrite	a	real	estate	transaction	and
when	preparing	a	closing	disclosure.	The	failure	of	any	of	these	algorithms	to	function	effectively	may	expose	us	to	adverse
financial,	business,	or	reputational	impacts.	The	continuous	development,	maintenance	and	operation	of	our	data	analytics
engine	is	expensive	and	complex,	and	may	involve	unforeseen	difficulties	including	material	performance	problems	or
undetected	defects	or	errors.	We	may	encounter	technical	obstacles,	and	it	is	possible	that	we	may	discover	additional	problems
that	prevent	our	proprietary	machine	intelligence	algorithms	from	operating	properly.	These	deficiencies	could	undermine	the
decisions,	predictions	or	analysis	our	data	science	and	machine	intelligence	algorithms	produce,	which	could	subject	us	to
competitive	harm,	legal	or	regulatory	liability	and	brand	or	reputational	harm.	As	a	result	of	any	actual	or	perceived	deficiency
with	our	proprietary	data	science	and	machine	intelligence	algorithms,	we	could	lose	any	of	our	partners	through	which	we
generate	a	meaningful	amount	of	business.	Additionally,	our	proprietary	machine	intelligence	algorithms	may	lead	to
unintentional	bias	and	discrimination	in	the	underwriting	process,	which	could	subject	us	to	competitive	harm,	legal	or
regulatory	liability	and	brand	or	reputational	harm.	Any	of	these	eventualities	could	result	in	a	material	and	adverse	effect	on	our
business,	results	of	operations	and	financial	condition.	We	rely	extensively	on	models	in	managing	many	aspects	of	our
business,	and	if	they	are	not	accurate	or	are	misinterpreted,	it	could	have	a	material	adverse	effect	on	our	business	and	results	of
operations.	We	rely	extensively	on	models	in	managing	many	aspects	of	our	business,	including	title	insurance	underwriting,	fee
balancing,	document	quality	control,	customer	communications	handling,	liquidity	and	capital	planning	(including	stress
testing),	and	reserving.	The	models	may	prove	in	practice	to	be	less	predictive	than	we	expect	for	a	variety	of	reasons,	including
as	a	result	of	errors	in	constructing,	interpreting	or	using	the	models	or	the	use	of	inaccurate	assumptions	(including	failures	to
update	assumptions	appropriately	or	in	a	timely	manner).	Our	assumptions	may	be	inaccurate	for	many	reasons,	including	that
they	often	involve	matters	that	are	inherently	difficult	to	predict	and	beyond	our	control	(e.	g.,	macroeconomic	conditions	and
their	impact	on	Distribution	Partner,	Third-	Party	Agent	and	consumer	behaviors	and	the	ratio	of	title	insurance	claims	to
premiums	collected),	and	they	often	involve	complex	interactions	between	several	dependent	and	independent	variables,	factors
and	other	assumptions.	For	example,	while	our	ratio	of	claims	paid	to	premiums	collected	for	transactions	running	through	the
Doma	Intelligence	platform	has	been	less	than	1	%	to	date,	we	expect	that	as	our	claims	history	increases,	such	ratio	will	be	in
the	low	single	digits	to	high	single	digits	for	refinance	and	purchase	transactions,	based	on,	among	other	things,	the	state	of	the
U.	S.	macroeconomy	during	any	given	period.	The	errors	or	inaccuracies	in	our	models	may	be	material,	and	could	lead	us	to
make	wrong	or	sub-	optimal	decisions	in	managing	our	business,	and	this	could	have	a	material	adverse	effect	on	our	business,
results	of	operations	and	financial	condition.	We	must	comply	with	extensive	government	regulations.	These	regulations	could
adversely	affect	our	ability	to	increase	our	revenues	and	operating	results.	We	must	comply	with	extensive	federal	and	state
government	laws	and	regulations.	We	are	also	subject	to	various	licensing	requirements	by	individual	state	insurance
departments	and	other	regulators	in	the	states	in	which	we	transact	business.	These	laws,	regulations	and	license	requirements
are	complex	and	subject	to	change.	Changes	may	sometimes	lead	to	additional	expenses,	increased	legal	exposure,	increased
required	reserves	or	capital	and	surplus,	and	additional	limits	on	our	ability	to	grow	or	to	achieve	targeted	profitability.
Regulations	to	which	we	are	subject	include,	but	are	not	limited	to:	•	prior	approval	of	transactions	resulting	in	a	change	of	“
control	”;	•	approval	of	policy	forms	and	premiums;	•	restrictions	on	the	sharing	of	insurance	commissions	and	payment	of
referral	fees;	•	privacy	regulation	and	data	security;	•	regulation	of	corporate	governance	and	risk	management;	•	periodic
examinations	of	operations,	finances,	market	conduct	and	claims	practices;	and	required	periodic	financial	reporting;	•	statutory



and	risk-	based	capital	solvency	requirements,	including	the	minimum	capital	and	surplus	our	insurance	subsidiary	must
maintain;	•	establishing	minimum	reserves	that	insurance	carriers	like	our	insurance	subsidiary	must	hold	to	pay	projected
insurance	claims;	•	required	participation	by	our	regulated	insurance	subsidiary	in	state	guaranty	funds;	•	restrictions	on	the	type
and	concentration	of	our	insurance	subsidiary’	s	investments;	•	restrictions	on	the	advertising	and	marketing	of	insurance	by	our
insurance	subsidiary;	•	restrictions	on	the	adjustment	and	settlement	of	insurance	claims	by	our	insurance	subsidiary;	•
restrictions	on	our	insurance	subsidiary’	s	use	of	rebates	to	induce	a	policyholder	to	purchase	insurance;	•	restrictions	on	our
insurance	subsidiary’	s	sale,	solicitation	and	negotiation	of	insurance;	•	prohibitions	on	the	underwriting	of	insurance	on	the
basis	of	race,	sex,	religion	and	other	protected	classes;	•	restrictions	on	the	ability	of	our	insurance	subsidiary	to	pay	dividends	to
us	or	enter	into	certain	related	party	transactions	without	prior	regulatory	approval;	and	•	rules	requiring	our	insurance
subsidiary’	s	maintenance	of	statutory	deposits	for	the	benefit	of	policyholders.	Our	ability	to	retain	state	licenses	depends	on
our	ability	to	meet	licensing	requirements	established	by	the	NAIC	and	adopted	by	each	state,	subject	to	variations	across	states.
If	we	are	unable	to	satisfy	the	applicable	licensing	requirements	of	any	particular	state,	we	could	lose	our	license	to	do	business
in	that	state,	which	would	result	in	the	temporary	or	permanent	cessation	of	our	operations	in	that	state.	Alternatively,	if	we	are
unable	to	satisfy	applicable	state	licensing	requirements,	we	may	be	subject	to	additional	regulatory	oversight,	have	our	license
suspended,	or	be	subject	to	the	seizure	of	assets.	Any	such	event	could	adversely	affect	our	business,	results	of	operations	or
financial	condition.	Also,	given	our	short	operating	history	to	date	and	rapid	rate	of	growth,	we	are	vulnerable	to	regulators
identifying	errors	in	certain	of	our	operations,	including	those	related	to	rates	and	fees	charged	to	consumers,	correct	and	timely
policy	issuance,	and	accurate	and	secure	disbursement	of	funds.	As	a	result	of	such	noncompliance,	regulators	could	impose
fines,	rebates	or	other	penalties,	including	cease-	and-	desist	orders	with	respect	to	our	operations	in	an	individual	state,	or	all
states,	until	the	identified	noncompliance	is	rectified.	In	addition,	several	states	have	adopted	legislation	prohibiting	unfair
methods	of	competition	and	unfair	or	deceptive	acts	and	practices	in	the	business	of	insurance	as	well	as	unfair	claims	practices.
Prohibited	practices	include,	but	are	not	limited	to,	misrepresentations,	false	advertising,	coercion,	disparaging	other	insurers,
unfair	claims	settlement	procedures,	and	discrimination	in	the	business	of	insurance.	Noncompliance	with	any	of	such	state
statutes	may	subject	us	to	regulatory	action	by	the	relevant	state	insurance	regulator,	and	possibly	private	litigation.	States	also
regulate	various	aspects	of	the	contractual	relationships	between	insurers	and	Third-	Party	Agents.	Although	state	insurance
regulators	have	primary	responsibility	for	administering	and	enforcing	insurance	regulations	in	the	United	States,	such	laws	and
regulations	are	further	administered	and	enforced	by	several	additional	governmental	authorities,	each	of	which	exercises	a
degree	of	interpretive	latitude,	including	state	securities	administrators,	state	attorney	generals	as	well	as	federal	agencies
including	the	Federal	Reserve	Board,	the	Federal	Insurance	Office	and	the	U.	S.	Department	of	Justice.	Consequently,
compliance	with	any	particular	regulator’	s	or	enforcement	authority’	s	interpretation	of	a	legal	issue	may	not	result	in
compliance	with	another’	s	interpretation	of	the	same	issue,	particularly	when	compliance	is	judged	in	hindsight.	Such
regulations	or	enforcement	actions	are	often	responsive	to	current	consumer	and	political	sensitivities,	which	may	arise	after	a
major	event.	Such	rules	and	regulations	may	result	in	rate	suppression,	limit	our	ability	to	manage	our	exposure	to	unprofitable
or	volatile	risks,	or	lead	to	fines,	premium	refunds	or	other	adverse	consequences.	The	federal	government	also	may	regulate
aspects	of	our	businesses,	such	as	the	protection	of	consumer	confidential	information.	Failure	to	comply	with	federal
requirements	could	subject	us	to	regulatory	fines	and	other	sanctions.	In	addition,	there	is	risk	that	any	particular	regulator’	s	or
enforcement	authority’	s	interpretation	of	a	legal	issue	or	the	scope	of	a	regulator’	s	authority	may	change	over	time	to	our
detriment.	There	is	also	a	risk	that	changes	in	the	overall	legal	environment	may	cause	us	to	change	our	views	regarding	the
actions	we	need	to	take	from	a	legal	risk	management	perspective.	This	would	necessitate	changes	to	our	practices	that	may
adversely	impact	our	business.	Furthermore,	in	some	cases,	these	laws	and	regulations	are	designed	to	protect	or	benefit	the
interests	of	a	specific	constituency	rather	than	a	range	of	constituencies.	State	insurance	laws	and	regulations	are	generally
intended	to	protect	the	interests	of	purchasers	or	users	of	insurance	products,	rather	than	the	holders	of	securities	that	we	issue.
For	example,	state	insurance	laws	are	generally	prescriptive	with	respect	to	the	content	and	timeliness	of	notices	we	must
provide	policyholders.	Failure	to	comply	with	state	insurance	laws	and	regulations	could	have	a	material	adverse	effect	on	our
business,	operating	results	and	financial	condition.	As	another	example,	the	federal	government	could	pass	a	law	expanding	its
authority	to	regulate	the	insurance	industry,	which	could	expand	federal	regulation	over	our	business	to	our	detriment.	These
laws	and	regulations	may	limit	our	ability	to	grow,	to	raise	additional	capital	or	to	improve	the	profitability	of	our	business.
Litigation	and	legal	proceedings	filed	by	or	against	us	and	our	subsidiaries	could	have	a	material	adverse	effect	on	our	business,
results	of	operations	and	financial	condition.	From	time	to	time,	we	are	subject	to	allegations,	and	may	be	party	to	litigation	and
legal	proceedings	relating	to	our	business	operations.	Litigation	and	other	proceedings	may	include	complaints	from	or	litigation
by	customers	or	reinsurers	related	to	alleged	breaches	of	contract	or	otherwise.	We	expect	that	as	our	market	share	increases,
competitors	may	pursue	litigation	to	require	us	to	change	our	business	practices	or	offerings	and	limit	our	ability	to	compete
effectively.	As	is	typical	in	the	insurance	industry,	we	continually	face	risks	associated	with	litigation	of	various	types	arising	in
the	normal	course	of	our	business	operations,	including	disputes	relating	to	insurance	claims	under	our	title	insurance	policies	as
well	as	other	general	commercial	and	corporate	litigation.	For	example,	although	we	aim	to	extend	the	benefits	of	coverage
provided	under	each	of	our	title	insurance	policies,	customers	could	purchase	policies	that	prove	to	be	inadequate	or
inappropriate.	If	such	customers	were	to	bring	a	claim	or	claims	alleging	that	we	failed	in	our	responsibilities	to	provide	them
with	the	type	or	amount	of	coverage	that	they	sought	to	purchase,	we	could	be	found	liable	for	amounts	significantly	in	excess
of	the	policy	limit,	resulting	in	an	adverse	effect	on	our	business,	results	of	operations	and	financial	condition.	While	we
maintain	agents	errors	and	omissions	insurance	coverage	to	protect	us	against	such	liability,	such	coverage	may	be	insufficient
or	inadequate.	Although	we	are	not	currently	involved	in	any	material	litigation	with	consumers,	members	of	the	insurance
industry	are	periodically	the	target	of	class	action	lawsuits	and	other	types	of	litigation,	some	of	which	involve	claims	for
substantial	or	indeterminate	amounts,	and	the	outcomes	of	which	are	unpredictable.	This	litigation	is	based	on	a	variety	of



issues,	including	sale	of	insurance	and	claim	settlement	practices.	In	addition,	because	we	employ	a	technology	platform	that
collects	consumer	data,	it	is	possible	customers	or	consumer	groups	could	bring	individual	or	class	action	claims	alleging	our
methods	of	collecting	data	and	pricing	risk	are	impermissibly	discriminatory.	We	cannot	predict	with	any	certainty	whether	we
will	be	involved	in	such	litigation	in	the	future	or	what	impact	such	litigation	would	have	on	our	business.	If	we	were	to	be
involved	in	litigation	and	it	was	determined	adversely,	it	could	require	us	to	pay	significant	damages	or	to	change	aspects	of	our
operations,	either	of	which	could	have	a	material	adverse	effect	on	our	financial	results.	Even	claims	without	merit	can	be	time-
consuming	and	costly	to	defend,	and	may	divert	management’	s	attention	and	resources	away	from	our	business	and	adversely
affect	our	business,	results	of	operations	and	financial	condition.	Additionally,	routine	lawsuits	over	claims	that	are	not
individually	material	could	in	the	future	become	material	if	aggregated	with	a	substantial	number	of	similar	lawsuits.	In	addition
to	increasing	costs,	a	significant	volume	of	customer	complaints	or	litigation	could	also	adversely	affect	our	brand	and
reputation,	regardless	of	whether	such	allegations	have	merit	or	whether	we	are	liable.	We	cannot	predict	with	certainty	the
costs	of	defense,	the	costs	of	prosecution,	insurance	coverage	or	the	ultimate	outcome	of	litigation	or	other	proceedings	filed	by
or	against	us,	including	remedies	or	damage	awards,	and	adverse	results	in	such	litigation,	and	other	proceedings	may	harm	our
business	and	financial	condition.	Our	exposure	to	regulation	and	residential	real	estate	transaction	activity	may	be	greater	in
California,	where	we	source	a	significant	proportion	of	our	premiums.	A	large	portion	of	our	premiums	originated	from
residential	real	estate	transactions	in	California.	As	compared	to	our	competitors	who	operate	on	a	wider	geographic	scale	or
whose	business	is	less	concentrated	in	California,	any	adverse	changes	in	the	regulatory	environment	affecting	title	insurance
and	real	estate	settlement	in	California	that	could	include	reductions	in	the	maximum	rates	permitted	to	be	charged,	inadequate
rate	increases	or	more	fundamental	changes	in	the	design	or	implementation	of	the	California	title	insurance	regulatory
framework,	may	expose	us	to	more	significant	risks	and	our	business,	financial	condition	and	result	of	operations	could	be
materially	adversely	affected.	In	addition,	to	the	extent	residential	real	estate	transaction	volume	in	California	changes
significantly,	whether	due	to	changes	in	real	estate	values	that	differ	from	the	overall	U.	S.	real	estate	market,	changes	in	the
local	economy	relative	to	the	U.	S.	economy,	natural	or	man-	made	disasters,	or	weather	or	climate-	related	events	that
disproportionately	impact	residential	real	estate	activity	in	California,	we	could	experience	lower	premiums	and	growth	than
historically	observed	or	projected.	Our	expansion	within	the	United	States	will	subject	us	to	additional	costs	and	risks,	and	we
our	plans	may	not	be	successful.	Our	success	depends	in	part	on	our	ability	to	expand	into	additional	markets	in	the	United
States.	As	of	December	31,	2022,	DTI	is	licensed	and	operates	in	approximately	90	%	of	the	United	States	(by	state	count)	and
the	District	of	Columbia.	We	plan	to	have	a	presence	in	all	states	that	offer	title	insurance	products,	but	cannot	guarantee	that	we
will	be	able	to	provide	nationwide	title	and	escrow	services	on	any	specific	timeline	or	at	all.	Moreover,	one	or	more	states
could	revoke	our	license	to	operate,	or	implement	additional	regulatory	hurdles	that	could	preclude	or	inhibit	our	ability	to
obtain	or	maintain	our	license	in	such	states.	As	we	seek	to	expand	in	the	United	States,	we	may	incur	significant	operating
expenses,	although	our	expansion	may	not	be	successful	for	a	variety	of	reasons,	including	because	of:	•	barriers	to	obtaining	the
required	government	approvals,	licenses	or	other	authorizations;	•	failures	in	identifying	and	entering	into	joint	ventures	with
strategic	partners,	or	entering	into	joint	ventures	that	do	not	produce	the	desired	results;	•	challenges	in,	and	the	cost	of,
complying	with	various	laws	and	regulatory	standards,	including	with	respect	to	the	insurance	business	and	insurance
distribution,	capital	and	outsourcing	requirements,	data	privacy,	tax	and	local	regulatory	restrictions;	•	difficulty	in	recruiting
and	retaining	licensed,	talented	and	capable	employees;	•	competition	from	local	incumbents	that	already	own	market	share,
better	understand	the	local	market,	may	market	and	operate	more	effectively	and	may	enjoy	greater	local	affinity	or	awareness;	•
the	availability	of	accurate	and	comprehensive	data	sources,	which	we	need	to	operate	aspects	of	the	Doma	Intelligence
platform;	•	unfavorable	economic	terms	due	to	government-	regulated	insurance	rates	and	premiums;	and	•	differing	market
demand,	which	may	make	our	product	offerings	less	successful.	Expansion	into	new	markets	in	the	United	States	will	also
require	additional	investments	by	us	both	in	marketing	and	with	respect	to	securing	applicable	regulatory	approvals.	These
incremental	costs	may	result	from	hiring	additional	personnel,	from	engaging	third-	party	service	providers	and	from	incurring
other	research	and	development	costs.	If	we	invest	substantial	time	and	resources	to	expand	our	operations	while	our	revenues
from	those	additional	operations	do	not	exceed	the	expense	of	establishing	and	maintaining	them,	or	if	we	are	unable	to	manage
these	risks	effectively,	our	business,	results	of	operations	and	financial	condition	could	be	adversely	affected.	If	we	fail	to	grow
our	geographic	footprint	or	geographic	growth	occurs	at	a	slower	rate	than	expected,	our	business,	results	of	operations	and
financial	condition	could	be	materially	and	adversely	affected.	Regulators	may	limit	our	ability	to	develop	or	implement	our
proprietary	data	science	and	machine	intelligence	algorithms	and	/	or	may	eliminate	or	restrict	the	confidentiality	of	our
proprietary	technology	,	which	could	have	a	material	adverse	effect	on	our	financial	condition	and	results	of	operations	.	•	Our
workforce	future	success	depends	on	our	ability	to	continue	to	develop	and	implement	our	proprietary	data	science	and	machine
intelligence	algorithms,	and	to	maintain	the	confidentiality	of	this	technology.	Changes	to	existing	regulations	reductions
undertaken	,	their	interpretation	or	implementation,	or	new	regulations	could	impede	our	use	of	this	technology,	or	require	that
we	disclose	our	proprietary	technology	to	our	competitors,	which	could	impair	our	competitive	position	and	result	in	a	material
adverse	effect	on	our	business,	results	of	operations,	and	financial	condition.	We	rely	on	highly	skilled	and	experienced
personnel	and	if	we	are	-	re-	balance	unable	to	attract,	retain	or	our	cost	structure	motivate	key	personnel	or	hire	qualified
personnel,	our	business	may	be	seriously	harmed.	In	addition,	the	loss	of	key	senior	management	personnel	could	harm	our
business	and	future	prospects.	Our	performance	largely	depends	on	the	talents	and	efforts	of	highly	skilled	individuals.	Our
future	success	depends	on	our	continuing	ability	to	identify,	hire,	develop,	motivate	and	retain	highly	skilled	and	experienced
personnel	and,	if	we	are	unable	to	hire	and	train	a	sufficient	number	of	qualified	employees	for	any	reason,	we	may	not	achieve
be	able	to	maintain	or	our	intended	outcome	implement	our	current	initiatives	or	grow,	or	our	business	may	contract	and	we
may	lose	market	share	.	Moreover,	certain	•	Our	results	of	operations	our	competitors	or	other	insurance	or	technology
businesses	may	seek	to	hire	our	employees.	We	cannot	assure	you	that	our	equity	incentives	and	other	compensation	will



provide	adequate	incentives	to	attract,	retain	and	motivate	employees	in	the	future,	particularly	if	the	market	price	of	our
common	stock	does	not	increase	or	declines.	If	we	do	not	succeed	in	attracting,	retaining	and	motivating	highly	qualified
personnel,	our	business	may	be	seriously	harmed.	We	depend	,	in	part,	on	our	senior	management,	including	Max	Simkoff,	our
founder	and	chief	executive	officer.	We	may	not	be	able	to	retain	the	services	of	any	of	our	senior	management	or	other	key
personnel,	as	their	employment	is	at-	will	and	they	-	the	could	leave	at	any	time.	If	we	lose	the	services	of	one	or	more	of	our
senior	management	or	other	key	personnel	we	may	not	be	able	to	successfully	manage	our	business,	meet	competitive
challenges	or	achieve	our	growth	objectives.	Further,	to	the	extent	that	our	business	grows,	we	will	need	to	attract	and	retain
additional	qualified	management	personnel	in	a	timely	manner,	and	we	may	not	be	able	to	do	so.	Our	future	success	depends	on
our	continuing	ability	to	identify,	hire,	develop,	motivate,	retain	and	integrate	highly	skilled	personnel	in	all	areas	of	our
organization.	Failure	of	our	enterprise-	wide	risk	management	processes	could	result	in	unexpected	monetary	losses,	damage	to
our	reputation,	additional	costs	or	impairment	of	our	ability	to	conduct	business	effectively.	Our	risk	management	framework	is
designed	to	identify,	monitor	and	mitigate	risks	that	could	have	a	negative	impact	on	our	financial	condition	or	reputation.	This
framework	includes	departments	or	groups	dedicated	to	enterprise	risk	management,	information	security,	disaster	recovery	and
other	information	technology-	related	risks,	business	continuity,	legal	and	compliance,	compensation	structures	and	other	human
resources	matters,	vendor	management	and	internal	audit,	among	others.	Many	of	the	processes	overseen	by	these	departments
function	at	the	enterprise	level,	but	many	also	function	through,	or	rely	to	a	certain	degree	upon,	risk	mitigation	efforts	in	local
operating	groups.	Similarly,	with	respect	to	the	risks	we	assume	in	the	ordinary	course	of	our	business	through	the	issuance	of
title	insurance	policies	and	the	provision	of	related	products	and	services,	we	employ	localized	as	well	as	centralized	risk
mitigation	efforts.	These	efforts	include	the	implementation	of	underwriting	policies	and	procedures	and	other	mechanisms	for
assessing	risk.	Manual	underwriting	of	title	insurance	policies	and	making	risk-	assumption	decisions	frequently	involve
judgment.	We	maintain	a	tiered	system	of	underwriting	authority,	wherein	title	officers	at	the	state	level	have	limited
underwriting	authority,	third-	party	title	agents	are	subject	to	authorization	levels	above	which	they	must	consult	with	the
underwriting	counsel	of	our	insurance	subsidiary,	and	underwriting	counsel	at	the	regional	level,	reporting	to	the	Chief
Underwriting	Counsel,	have	authority	to	approve	or	deny	a	transaction	at	any	level	of	financial	exposure.	While	we	believe
these	tiers	of	authority	reduce	the	likelihood	that	we	will	make	materially	adverse	risk	determinations,	if	our	risk	mitigation
efforts	prove	inadequate,	our	business,	financial	position	and	results	of	operation	could	be	adversely	affected.	Performance
performance	of	our	investment	portfolio	is	subject	to	a	variety	of	investment	risks	that	may	adversely	affect	our	financial	results
.	•	Our	results	of	operations	depend,	in	part,	on	the	performance	of	our	investment	portfolio.	We	seek	to	hold	a	diversified
portfolio	of	investments	in	accordance	with	our	investment	policy.	In	addition,	our	insurance	subsidiary,	as	domiciled	in	South
Carolina,	and	must	comply	with	South	Carolina	and	related	states’	regulations	on	investments	and	restrictions.	However,	our
investments	are	subject	to	general	economic	and	market	risks	as	well	as	risks	inherent	to	particular	securities.	Our	primary
market	risk	exposures	are	to	changes	in	interest	rates.	See	“	Management’	s	Discussion	and	Analysis	of	Financial	Condition	and
Results	of	Operations	”	and	“	Quantitative	and	Qualitative	Disclosures	about	Market	Risks	”	in	this	Annual	Report.	Our	results
of	operations	are	directly	exposed	to	changes	in	interest	rates,	among	other	macroeconomic	conditions.	Fluctuations	in	interest
rates	may	also	impact	the	interest	income	earned	on	floating-	rate	investments	and	the	fair	value	of	our	fixed-	rate	investments.
An	increase	in	interest	rates	decreases	the	market	value	of	fixed-	rate	investments.	Conversely,	a	decrease	in	interest	rates
increases	the	fair	market	value	of	fixed-	rate	investments.	Our	exposure	to	interest	rate	risk	correlates	to	our	portfolio	of	fixed
income	securities.	In	recent	years,	interest	rates	have	been	at	or	near	historic	lows	but	rapidly	increased	in	2022.	A	protracted
low	interest	rate	environment	would	place	pressure	on	our	net	investment	income,	particularly	as	it	relates	to	fixed	income
securities	and	short-	term	investments,	which,	in	turn,	may	adversely	affect	our	operating	results.	Future	increases	in	interest
rates	could	cause	the	values	of	our	fixed	income	securities	portfolios	to	decline,	with	the	magnitude	of	the	decline	depending	on
the	maturity	of	the	securities	included	in	our	portfolio	and	the	amount	by	which	interest	rates	increase.	The	value	of	our
investment	portfolio	is	subject	to	the	risk	that	certain	investments	may	default	or	become	impaired	due	to	deterioration	in	the
financial	condition	of	one	or	more	issuers	of	the	securities	we	hold,	or	due	to	deterioration	in	the	financial	condition	of	an	insurer
that	guarantees	an	issuer’	s	payments	on	such	investments.	Downgrades	in	the	credit	ratings	of	fixed	maturities	also	have	a
significant	negative	effect	on	the	market	valuation	of	such	securities.	Such	factors	could	reduce	our	net	investment	income	and
result	in	realized	investment	losses.	Our	investment	portfolio	is	subject	to	increased	valuation	uncertainties	when	investment
markets	are	illiquid.	The	valuation	of	investments	is	more	subjective	when	markets	are	illiquid,	thereby	increasing	the	risk	that
the	estimated	fair	value	(i.	e.,	the	carrying	amount)	of	the	securities	we	hold	in	our	portfolio	does	not	reflect	prices	at	which
actual	transactions	would	occur.	Risks	for	all	types	of	securities	are	managed	through	the	application	of	our	investment	policy.
The	maximum	percentage	and	types	of	securities	we	may	invest	in	are	subject	to	the	insurance	laws	regulations,	which	may
change.	Failure	to	comply	with	these	laws	and	regulations	would	cause	nonconforming	investments	to	be	treated	as	non-
admitted	assets	for	purposes	of	measuring	statutory	surplus	and,	in	certain	circumstances,	we	would	be	required	to	dispose	of
such	investments.	Although	we	seek	to	preserve	our	capital,	we	cannot	be	certain	that	our	investment	objectives	will	be
achieved,	and	results	may	vary	substantially	over	time.	In	addition,	although	we	seek	to	employ	investment	strategies	that	are
not	correlated	with	our	insurance	and	reinsurance	exposures,	losses	in	our	investment	portfolio	may	occur	at	the	same	time	as
underwriting	losses	and,	therefore,	exacerbate	the	adverse	effect	of	the	losses	on	us.	Failures	at	financial	institutions	at	which
we	deposit	funds	could	adversely	affect	us.	•	We	deposit	substantial	funds	in	financial	institutions.	These	funds	include	amounts
owned	by	third	parties,	such	as	escrow	deposits.	Should	one	or	more	of	the	financial	institutions	at	which	deposits	are
maintained	fail,	there	is	no	guarantee	that	we	would	recover	the	funds	deposited,	whether	through	Federal	Deposit	Insurance
Corporation	coverage	or	otherwise.	In	the	event	of	any	such	failure,	we	also	could	be	held	liable	for	the	funds	owned	by	third
parties.	Our	actual	incurred	losses	may	be	greater	than	our	loss	and	loss	adjustment	expense	reserves,	which	could	have	a
material	adverse	effect	on	our	financial	condition	and	results	of	operations.	•	Our	financial	condition	and	results	of	operations



depend	on	our	ability	to	accurately	price	risk	and	assess	potential	losses	and	loss	adjustment	expenses	under	the	terms	of	the	title
insurance	policies	we	underwrite.	Our	loss	and	loss	adjustment	expense	reserves	are	subject	to	significant	variability	due	to	our
limited	use	of	reinsurance	as	well	as	the	inherent	risks	of	writing	title	insurance	policies,	which	include	their	long	duration	and
sensitivity	to	future	changes	in	economic	conditions.	For	the	title	insurance	industry	overall,	approximately	75	%	of	ultimate
claim	amounts	are	reported	within	the	first	seven	years	of	the	policy	life.	There	are	two	types	of	reserve	accounts	that	reflect	the
amount	of	claims	and	/	or	events	that	have	transpired:	“	known	claim	reserves	”	and	“	incurred	but	not	reported	”	(“	IBNR	”).
Known	claim	reserves	do	not	represent	an	exact	calculation	of	liability.	Rather,	these	reserves	represent	an	estimate	of	what	the
expected	ultimate	settlement	and	administration	of	claims	will	cost,	and	the	ultimate	liability	may	be	greater	or	less	than	the
current	estimate.	In	our	industry,	there	is	always	the	risk	that	reserves	may	prove	inadequate	since	we	may	underestimate	the
cost	of	claims	and	claims	administration.	The	factors	that	are	considered	in	establishing	known	claim	reserves	include	but	are
not	limited	to,	claim	severity,	facts	that	are	uncovered	or	determined	during	the	course	of	the	claim,	analysis	and	applicability	of
judicial	theories	of	liability	and	defenses,	procedural	posture	of	the	claim	and	other	factors.	Known	claim	reserves	are	adjusted
regularly	as	the	facts	are	discovered	and	coverage	under	the	policy	is	analyzed	and	determined.	We	base	our	loss	and	loss
adjustment	expense	reserve	estimates	on	our	assessment	of	current	economic	and	business	trends,	as	well	as	estimates	of	future
trends	in	claim	volume,	claim	severity,	and	other	factors.	These	variables	are	affected	by	internal	and	external	events	that	could
increase	our	exposure	to	losses,	including	changes	in	actuarial	projections,	claims	handling	procedures,	variation	in	state-	by-
state	claims	experience,	inflation,	a	decline	in	real	estate	prices,	rise	in	interest	rates	or	increase	in	mortgage	defaults	and
foreclosures,	other	macroeconomic	and	judicial	trends	and	legislative	and	regulatory	changes.	We	estimate	the	loss	provision
rate	at	the	beginning	of	each	year	and	reassess	the	rate	at	midyear	as	of	June	30	of	every	year	to	ensure	that	the	resulting	sum	of
the	known	claim	reserves,	IBNR	loss,	and	loss	adjustment	expense	reserves	included	in	our	balance	sheet	together	reflect	our
best	estimate	of	the	total	costs	required	to	settle	all	IBNR	and	known	claims.	However,	our	estimates	could	prove	to	be
inadequate.	Changes	in	expected	ultimate	losses	and	corresponding	loss	rates	for	recent	policy	years	are	considered	likely	and
could	result	in	a	material	adjustment	to	the	IBNR	reserves.	A	material	change	in	expected	ultimate	losses	and	corresponding	loss
rates	for	older	policy	years	is	also	possible,	particularly	for	policy	years	with	loss	rates	exceeding	historical	norms.	Our
estimates	could	ultimately	prove	to	be	materially	different	from	actual	claims	experience,	which	may	adversely	affect	our	result
of	operations	and	financial	conditions.	If	any	of	our	insurance	reserves	should	prove	to	be	inadequate	for	the	reasons	discussed
above,	or	for	any	other	reason,	we	will	be	required	to	increase	reserves,	resulting	in	a	reduction	in	our	net	income	and
stockholders’	equity	in	the	period	in	which	the	deficiency	is	identified.	Future	loss	experience	substantially	in	excess	of
established	reserves	could	also	have	a	material	adverse	effect	on	future	earnings	and	liquidity	and	financial	rating,	which	would
affect	our	ability	to	attract	new	business	or	to	retain	existing	Distribution	Partners	and	Third-	Party	Agents.	There	are	risks
associated	with	our	indebtedness.	4	•	Unexpected	changes	in	the	interpretation	of	our	coverage	On	December	31,	2020,	Old
Doma	entered	into	a	credit	agreement	with	Hudson	Structured	Capital	Management	Ltd.	(“	HSCM	”)	providing	for	-	or
provisions	a	$	150.	0	million	senior	secured	term	loan	(“	Senior	Debt	”)	that	was	funded	by	the	lenders,	which	are	affiliates	of
HSCM	on	January	29,	2021	(“	Funding	Date	”).	The	Senior	Debt	matures	five	years	from	the	Funding	Date.	Old	Doma	(now
known	as	States	Title)	used	a	portion	of	the	net	proceeds	from	the	Senior	Debt	to	repay	all	amounts	outstanding	and	owed	under
the	note	payable	to	Lennar	Title	Group,	LLC	,	including	loss	limitations	approximately	$	65.	5	million	in	aggregate	principal
amount	outstanding	and	accrued	interest.	The	provisions	of	the	Senior	Debt	and	any	additional	indebtedness	we	incur	will	limit
our	ability	and	the	ability	of	our	subsidiaries	to,	among	other	things,	incur	or	assume	debt,	incur	certain	liens	or	permit	them	to
exist,	undergo	certain	changes	in	business,	management,	control	or	business	locations,	dispose	of	assets,	make	certain
investments,	merge	with	other	companies,	pay	dividends	and	enter	into	certain	transactions	with	affiliates.	States	Title	is	also
required	to	comply	with	certain	financial	covenants	set	forth	in	the	Senior	Debt.	In	addition,	a	failure	to	comply	with	the
provisions	of	our	current	and	any	additional	indebtedness,	including	the	Senior	Debt,	could	result	in	a	default	or	an	and	event	of
default	that	could	enable	our	lenders	to	declare	the	outstanding	principal	of	that	debt,	together	with	accrued	and	unpaid	interest
plus	the	amount	of	any	applicable	prepayment	premium,	to	be	immediately	due	and	payable.	If	we	were	unable	to	repay	those
amounts,	the	lenders	under	our	Senior	Debt	and	any	other	future	secured	debt	agreement	could	proceed	against	the	collateral
granted	to	them	to	secure	that	indebtedness.	The	Senior	Debt	is	secured	by	a	first-	priority	pledge	and	security	interest	in
substantially	all	assets	of	our	wholly	owned	subsidiary	States	Title	(which	represent	substantially	all	of	our	assets)	and	its
existing	and	future	domestic	subsidiaries	and	is	guaranteed	by	all	of	States	Title’	s	domestic	subsidiaries	(in	each	case,	subject	to
customary	exclusions,	including	the	exclusion	of	regulated	insurance	company	subsidiaries).	Any	of	these	events	could
materially	adversely	affect	our	liquidity	and	financial	condition.	The	outstanding	indebtedness	and	any	additional	indebtedness
we	incur	may	have	significant	consequences,	including,	without	limitation,	the	following:	•	our	ability	to	pay	interest	and	repay
the	principal	for	our	indebtedness	is	dependent	upon	our	ability	to	manage	our	business	operations	and	generate	sufficient	cash
flows	to	service	such	debt.	We	may	be	required	to	use	a	significant	portion	of	our	cash	flow	from	operations	and	other	available
cash	to	service	this	indebtedness,	thereby	reducing	the	amount	of	cash	available	for	other	purposes,	including	capital
expenditures,	acquisitions	and	strategic	investments;	•	our	indebtedness	and	leverage	may	increase	our	vulnerability	to
downturns	in	our	business,	to	competitive	pressures,	and	to	adverse	changes	in	general	economic	and	industry	conditions;	•	our
ability	to	obtain	additional	financing	for	working	capital,	capital	expenditures,	acquisitions,	share	repurchases,	or	our	policies
other	general	corporate	and	other	purposes	may	be	limited;	and	•	our	flexibility	in	planning	for,	or	reacting	to,	changes	in	our
business	and	our	industry	may	be	limited.	Changes	in	tax	law	could	adversely	affect	our	business	and	financial	conditions.	There
can	be	no	assurance	that	future	tax	law	changes	will	not	increase	the	rate	of	the	corporate	income	tax	significantly,	impose	new
limitations	on	deductions,	credits	or	other	tax	benefits,	or	make	other	changes	that	may	adversely	affect	our	business,	cash	flows
or	financial	performance.	In	addition,	the	IRS	has	yet	to	issue	guidance	on	important	issues	regarding	the	changes	made	by	the
Tax	Cuts	and	Jobs	Act	(the	“	TCJA	”)	and	the	CARES	Act.	In	the	absence	of	such	guidance,	we	will	take	positions	with	respect



to	several	unsettled	issues.	There	is	no	assurance	that	the	IRS	or	a	court	will	agree	with	the	positions	taken	by	us,	in	which	case
tax	penalties	and	interest	may	be	imposed	that	could	adversely	affect	our	business,	cash	flows	or	financial	performance.	Other
future	changes	in	tax	laws	or	regulations,	or	the	interpretation	thereof,	tax	policy	initiatives	and	reforms	under	consideration	and
the	practices	of	tax	authorities	could	adversely	affect	us.	We	are	unable	to	predict	what	tax	reform	may	be	proposed	or	enacted
in	the	future	or	what	effect	such	changes	would	have	on	our	business,	but	such	changes	could	affect	our	financial	position	and
overall	or	effective	tax	rates	in	the	future,	reduce	after-	tax	returns	to	our	stockholders,	and	increase	the	complexity,	burden	and
cost	of	tax	compliance.	If	our	effective	tax	rate	increases,	our	operating	results	and	cash	flow	could	be	adversely	affected.	Our
effective	income	tax	rate	can	vary	significantly	between	periods	due	to	a	few	complex	factors	including,	but	not	limited	to,
projected	levels	of	taxable	income,	tax	audits	conducted	and	settled	by	tax	authorities,	and	adjustments	to	income	taxes	upon
finalization	of	income	tax	returns.	Our	ability	to	utilize	our	net	operating	loss	carryforwards	and	certain	other	tax	attributes	may
be	limited.	As	of	December	31,	2022,	we	had	federal	income	tax	net	operating	loss	(“	NOL	”)	carryforwards	of	approximately	$
371.	2	million	available	to	offset	our	future	taxable	income,	if	any,	prior	to	consideration	of	annual	limitations	that	may	be
imposed	under	section	382	of	the	Internal	Revenue	Code	of	1986	(the	“	Code	”),	or	otherwise.	Of	our	NOLs,	$	0.	2	million	of
losses	will	begin	to	expire	in	2036	and	the	remainder	of	federal	NOLs	can	be	carried	forward	indefinitely.	We	may	be	unable	to
fully	use	our	NOLs,	if	at	all.	Under	section	382	of	the	Code,	if	a	corporation	undergoes	an	“	ownership	change	”	(very	generally
defined	as	a	greater	than	50	%	change,	by	value,	in	the	corporation’	s	equity	ownership	by	certain	stockholders,	or	groups	of
stockholders,	who	own	at	least	5	%	of	a	company’	s	stock	over	a	rolling	three-	year	period),	the	corporation’	s	ability	to	use	its
pre-	ownership	change	NOLs	to	offset	its	post-	ownership	change	income	may	be	limited.	We	may	have	experienced	ownership
changes	in	the	past,	and	we	may	experience	ownership	changes	in	the	future	as	a	result	of	subsequent	shifts	in	our	stock
ownership,	including	this	offering,	some	of	which	may	be	outside	of	our	control.	If	we	undergo	an	ownership	change,	we	may
be	prevented	from	fully	utilizing	our	NOLs	existing	at	the	time	of	the	ownership	change	prior	to	their	expiration.	Future
regulatory	changes	could	also	limit	our	ability	to	utilize	our	NOLs.	To	the	extent	we	are	not	able	to	offset	future	taxable	income
with	our	NOLs,	our	net	income	and	cash	flows	may	be	adversely	affected.	The	TCJA,	as	modified	by	the	CARES	Act,	among
other	things,	includes	changes	to	U.	S.	federal	tax	rates	and	the	rules	governing	NOL	carryforwards.	For	federal	NOLs	arising	in
tax	years	beginning	after	December	31,	2017,	the	TCJA	as	modified	by	the	CARES	Act	limits	a	taxpayer’	s	ability	to	utilize
NOL	carryforwards	in	taxable	years	beginning	after	December	31,	2020	to	80	%	of	taxable	income.	In	addition,	federal	NOLs
arising	in	tax	years	beginning	after	December	31,	2017	can	be	carried	forward	indefinitely,	but	carryback	of	NOLs	are	generally
permitted	to	the	prior	five	taxable	years	only	for	NOLs	arising	in	taxable	years	beginning	before	2021	and	after	2017.	Deferred
tax	assets	for	NOLs	will	need	to	be	measured	at	the	applicable	tax	rate	in	effect	when	the	NOLs	are	expected	to	be	utilized.	The
new	limitation	on	use	of	NOLs	may	significantly	impact	our	ability	to	utilize	our	NOLs	to	offset	taxable	income	in	the	future.	In
addition,	for	state	income	tax	purposes,	there	may	be	periods	during	which	the	use	of	NOL	carryforwards	is	suspended	or
otherwise	limited,	which	could	accelerate	or	permanently	increase	state	taxes	owed.	For	example,	California	recently	imposed
limits	on	the	usability	of	California	state	NOLs	to	offset	taxable	income	in	tax	years	beginning	after	2019	and	before	2023,
including	no	two	year	carryback	beginning	in	2019	and	no	carryforward	for	tax	years	2020	through	2022.	The	NOLs	can	be
computed	but	not	utilized	in	these	periods.	Additionally,	the	state	NOLs	generally	have	a	definite	life	carryforward	that	can
affect	the	ability	to	utilize	all	of	the	state	NOLs.	Unfavorable	economic	or	other	business	conditions	could	cause	us	to	record	an
impairment	of	all	or	a	portion	of	our	goodwill,	other	intangible	assets	and	other	long-	lived	assets.	We	annually	perform
impairment	tests	of	the	carrying	values	of	our	goodwill,	other	indefinite-	lived	intangible	assets	and	other	long-	lived	assets.	We
may	also	perform	an	evaluation	whenever	events	may	indicate	an	impairment	has	occurred.	In	assessing	whether	an	impairment
has	occurred,	we	consider	various	factors	including	our	long-	term	prospects,	sustained	declines	in	our	market	capitalization,
negative	macroeconomic	trends	or	negative	industry	and	company-	specific	trends.	If	we	conclude	that	the	carrying	values	of
these	assets	exceed	the	fair	value,	we	may	be	required	to	record	an	impairment	of	these	assets.	During	the	year	ended	December
31,	2022,	we	determined	that	the	Company	was	less	likely	to	reach	previously	forecasted	revenue	as	a	result	of	adverse
mortgage	and	housing	market	conditions,	including	rapidly	rising	interest	rates	and	low	housing	inventory.	In	addition,	during
the	three	months	ended	December	31,	2022,	the	Company	implemented	a	strategic	initiative	to	focus	resources	on	its	instant
underwriting	capabilities.	With	these	factors	and	a	significant,	sustained	decrease	in	the	Company’	s	stock	price	in	2022,	the
Company	recognized	a	goodwill	impairment	charge	of	$	65.	2	million	in	our	Distribution	segment.	As	of	December	31,	2022,
the	Distribution	segment	had	allocated	goodwill	of	$	22.	9	million	and	the	Underwriting	segment	had	allocated	goodwill	of	$	23.
4	million.	Additionally,	during	the	year	ended	December	31,	2022,	the	Company	recognized	a	long-	lived	asset	impairment
charge	of	$	32.	0	million.	See	Part	II,	Item	8	“	Financial	Statements	and	Supplementary	Data	”	of	this	Annual	Report	for	more
details	on	the	impairment	charges	recognized	in	2022.	Any	substantial	impairment	that	may	be	required	in	the	future	could	have
a	material	adverse	effect	on	our	results	of	operations	or	financial	condition.	•	Unexpected	changes	in	the	interpretation	of	our
coverage	or	provisions,	including	loss	limitations	and	exclusions,	in	our	policies	could	have	a	material	adverse	effect	on	our
financial	condition	and	results	of	operations.	There	can	be	no	assurances	that	specifically	negotiated	loss	limitations	or
exclusions	in	our	policies	will	be	enforceable	in	the	manner	we	intend,	or	at	all.	As	industry	practices	and	legal,	judicial,	social
and	other	conditions	change,	unexpected	and	unintended	issues	related	to	claims	and	coverage	may	emerge.	While	these
limitations	and	exclusions	help	us	assess	and	mitigate	our	loss	exposure,	it	is	possible	that	a	court	or	regulatory	authority	could
nullify	or	void	a	limitation	or	exclusion,	or	legislation	could	be	enacted	modifying	or	barring	the	use	of	such	limitations	or
exclusions.	These	types	of	governmental	actions	and	court	decisions,	if	issued	post-	policy,	could	result	in	higher	than
anticipated	losses	and	loss	adjustment	expenses,	which	could	have	a	material	adverse	effect	on	our	financial	condition	or	results
of	operations	by	either	broadening	coverage	beyond	our	underwriting	intent	or	by	increasing	the	frequency	or	severity	of	claims.
In	addition,	court	decisions,	such	as	the	1995	Montrose	decision	in	California,	could	read	policy	exclusions	narrowly	so	as	to
expand	coverage,	thereby	requiring	insurers	to	create	and	write	new	exclusions.	Under	the	insurance	laws,	the	insurer	typically



has	the	burden	of	proving	an	exclusion	applies,	and	any	ambiguities	in	the	terms	of	a	loss	limitation	or	exclusion	provision	are
typically	construed	against	the	insurer.	These	issues	may	adversely	affect	our	business	by	either	broadening	coverage	beyond
our	underwriting	intent	or	by	increasing	the	frequency	or	severity	of	claims.	In	some	instances,	these	changes	may	not	become
apparent	until	sometime	after	we	have	issued	insurance	contracts	that	are	affected	by	the	changes.	As	a	result,	the	full	extent	of
liability	under	our	insurance	contracts	may	not	be	known	for	many	years	after	a	contract	is	issued.	State	regulation	of	the	rates
we	charge	for	title	insurance	could	adversely	affect	our	results	of	operations.	•	Our	title	insurance	subsidiary	is	subject	to
extensive	rate	regulation	by	the	applicable	state	agencies	in	the	jurisdictions	in	which	they	operate.	Title	insurance	rates	are
regulated	differently	in	various	states,	with	some	states	requiring	the	subsidiary	to	file	and	receive	approval	of	rates	before	such
rates	become	effective	and	some	states	promulgating	the	rates	that	can	be	charged.	In	general,	premium	rates	are	determined	on
the	basis	of	historical	data	for	claim	frequency	and	severity	as	well	as	related	production	costs	and	other	expenses.	In	all	states
in	which	our	title	subsidiary	operates,	our	rates	must	not	be	excessive,	inadequate	or	unfairly	discriminatory.	Premium	rates
could	prove	insufficient	when	ultimate	claims	and	expenses	exceed	historically	projected	levels.	Premium	rate	inadequacy	may
not	become	evident	quickly	and	may	take	time	to	correct,	and	could	adversely	affect	our	business	operating	results	and	financial
conditions.	Denial	of	claims	or	our	failure	to	properly	accurately	and	timely	pay	claims	could	materially	and	adversely	affect
our	business	,	financial	condition,	results	of	operations,	and	prospects	.	•	Under	the	terms	of	our	policies	and	subject	to	specific
state	regulations	and	on	unfair	claims	settlement	practices,	we	are	required	to	accurately	and	timely	evaluate	and	pay	claims.
Our	ability	to	do	so	depends	on	several	factors,	including	the	efficacy	of	our	claims	processing,	the	training	and	experience	of
our	claims	adjusters	and	our	ability	to	develop	or	select	and	implement	appropriate	procedures	and	systems	to	support	our	claims
functions.	An	increase	in	the	average	time	to	process	claims	could	lead	to	customer	and	partner	dissatisfaction	and	undermine
our	reputation	and	position	in	the	title	insurance	market.	If	our	claims	adjusters	are	unable	to	effectively	process	our	volume	of
claims,	our	ability	to	grow	our	business	while	maintaining	high	levels	of	customer	and	partner	satisfaction	could	be
compromised,	which	in	turn,	could	adversely	affect	our	operating	margins.	Any	failure	to	pay	claims	appropriately	or	timely
under	the	provisions	of	the	policy	could	also	lead	to	regulatory	and	administrative	actions	or	other	legal	proceedings	and
litigation	against	us,	or	result	in	damage	to	our	reputation,	any	one	of	which	could	materially	and	adversely	affect	our	business,
financial	condition,	results	of	operations,	and	prospects.	Unexpected	increases	in	the	volume	or	severity	of	claims	may	adversely
affect	our	results	of	operations	and	financial	condition	.	•	Our	business	may	experience	volatility	in	claim	volume	from	time	to
time,	and	short-	term	trends	may	not	continue	over	the	longer	term.	The	volume	of	title	insurance	claims	is	subject	to	cyclical
influences	from	both	the	real	estate	and	mortgage	markets,	and	changes	in	claim	volume	may	result	from	changes	in	a	mix	of
business,	macroeconomic	or	other	factors.	A	large	portion	of	our	title	insurance	volume	stems	from	title	policies	issued	to
lenders.	These	policies	insure	lenders	against	losses	on	mortgage	loans	due	to	title	defects	in	the	collateral	property.	Even	if	an
underlying	title	defect	exists	that	could	result	in	a	claim,	often,	the	lender	must	realize	an	actual	loss,	or	at	least	be	likely	to
realize	an	actual	loss,	for	a	title	insurance	liability	to	exist.	As	a	result,	title	insurance	claims	exposure	is	sensitive	to	lenders’
losses	on	mortgage	loans	and	is	affected	in	turn	by	external	factors	that	affect	mortgage	loan	losses,	particularly	macroeconomic
factors.	A	general	decline	in	real	estate	prices	can	expose	lenders	to	a	greater	risk	of	losses	on	mortgage	loans,	as	loan-	to-	value
ratios	increase,	and	defaults	and	foreclosures	increase.	A	significant	increase	in	claim	volume	or	the	severity	of	those	claims
could	have	an	adverse	effect	on	our	results	of	operations	and	financial	condition.	Changes	in	claim	severity	are	typically	driven
by	limited	financing	alternatives,	declining	real	estate	values	and	the	increase	in	foreclosures	that	often	results	therefrom.	While
actuarial	models	for	pricing	and	reserving	typically	include	an	expected	level	of	inflation,	unanticipated	increases	in	claim
severity	can	arise	from	events	that	are	inherently	difficult	to	predict.	Although	we	pursue	various	loss	management	initiatives	to
mitigate	future	increases	in	claim	severity,	there	can	be	no	assurances	that	these	initiatives	will	successfully	identify	or	reduce
the	effect	of	future	increases	in	claim	severity.	Moreover,	as	our	business	model	is	nascent,	we	have	limited	claims	data	to
evaluate	the	efficacy	of	these	loss	mitigation	initiatives.	Our	use	of	Third	third	-	Party	party	Agents	agents	could	adversely
impact	the	frequency	and	severity	of	title	claims.	•	We	underwrite	title	insurance	policies	referred	through	two	principal
channels:	our	Distribution	agents	(which	includes	all	Doma	Enterprise	partner	referrals	and	affiliated	agents)	and	other	non-
captive	title	and	escrow	agents	in	the	market.	For	the	title	insurance	policies	we	underwrite	for	Third-	Party	Agents,	these	agents
may	perform	the	title	search	and	examination	function	or	the	agent	may	utilize	our	title	and	escrow	products.	In	either	case,	the
Third-	Party	Agent	is	responsible	for	ensuring	that	the	search	and	examination	is	completed.	The	Third-	Party	Agent	thus
retains	the	majority	of	the	title	premium	collected,	with	the	balance	remitted	to	our	title	underwriter	for	bearing	the	risk	of	loss
in	the	event	that	a	claim	is	made	under	the	title	insurance	policy.	Our	relationship	with	each	Third-	Party	Agent	is	governed	by
an	agency	agreement	defining	how	the	Third-	Party	Agent	issues	a	title	insurance	policy	on	our	behalf.	The	agency	agreement
also	sets	forth	the	Third-	Party	Agent’	s	liability	to	us	for	policy	losses	attributable	to	the	Third-	Party	Agent’	s	errors.	For	each
Third-	Party	Agent	with	whom	we	enter	into	an	agency	agreement,	financial	and	loss	experience	records	are	maintained.
Periodic	audits	of	our	agents	are	also	conducted	and	the	number	of	Third-	Party	Agents	with	whom	we	transact	business	is
strategically	managed	in	an	effort	to	reduce	future	expenses	and	manage	risks.	Despite	efforts	to	monitor	the	Third-	Party
Agents	with	which	we	transact	business,	there	is	no	guarantee	that	a	Third-	Party	Agent	will	comply	with	its	contractual
obligations	to	us.	Furthermore,	we	cannot	be	certain	that,	due	to	changes	in	the	regulatory	environment	and	litigation	trends,	we
will	not	be	held	liable	for	errors	and	omissions	by	a	Third-	Party	Agent.	Accordingly,	our	use	of	Third-	Party	Agents	could
adversely	impact	the	frequency	and	severity	of	title	claims	and	could	expose	us	to	potential	liability.	Reinsurance	may	be
unavailable	at	current	levels	and	prices,	which	may	limit	our	ability	to	underwrite	new	policies	.	;	Furthermore	furthermore	,
reinsurance	subjects	us	to	counterparty	risk	and	may	not	be	adequate	to	protect	us	against	losses,	which	could	have	a	material
effect	on	our	results	of	operations	and	financial	condition	.	•	Reinsurance	is	a	contract	by	which	an	insurer,	which	may	be
referred	to	as	the	ceding	insurer,	agrees	with	a	second	insurer,	called	a	reinsurer,	that	the	reinsurer	will	cover	a	portion	of	the
losses	incurred	by	the	ceding	insurer	in	the	event	a	claim	is	made	under	a	policy	issued	by	the	ceding	insurer,	in	exchange	for	a



premium.	Our	regulated	insurance	subsidiary	obtains	reinsurance	to	help	manage	its	exposure	to	title	insurance	risks.	Although
our	reinsurance	counterparties	are	liable	to	us	according	to	the	terms	of	the	reinsurance	policies,	we	remain	primarily	liable	to
our	policyholders	as	the	direct	insurers	on	all	risks	reinsured.	As	a	result,	reinsurance	does	not	eliminate	the	obligation	of	our
regulated	insurance	subsidiary	to	pay	all	claims,	and	we	are	subject	to	the	risk	that	one	or	more	of	our	reinsurers	will	be	unable
or	unwilling	to	honor	their	obligations,	that	the	reinsurers	will	not	pay	in	a	timely	fashion,	or	that	our	losses	are	so	large	that	they
exceed	the	limits	inherent	in	our	reinsurance	treaties,	limiting	recovery.	We	are	also	subject	to	the	risk	that,	under	applicable
insurance	laws	and	regulations,	we	may	not	be	able	to	take	credit	for	the	reinsurance	on	our	financial	statements	and	instead
would	be	required	to	hold	separate	admitted	assets	as	reserves	to	cover	claims	on	the	risks	that	we	have	ceded	to	the	reinsurer.
Our	reinsurers	may	become	financially	unsound	by	the	time	that	they	are	called	upon	to	pay	amounts	due,	which	may	not	occur
for	many	years,	in	which	case	we	may	have	no	legal	ability	to	recover	what	is	due	to	us	under	our	agreement	with	such
reinsurer.	Any	disputes	with	our	reinsurers	regarding	coverage	under	reinsurance	treaties	could	be	time-	consuming,	costly	and
uncertain	of	success.	Market	conditions	beyond	our	control	impact	the	availability	and	cost	of	the	reinsurance	we	purchase.	No
assurances	can	be	made	that	reinsurance	will	remain	continuously	available	to	us	to	the	same	extent	and	on	the	same	terms	and
rates	as	is	currently	available,	as	such	availability	depends	in	part	on	factors	outside	of	our	control.	A	new	contract	may	not
provide	sufficient	reinsurance	protection.	Market	forces	and	external	factors,	such	as	significant	losses	from	adverse	changes	to
the	real	estate	market,	such	as	a	decline	in	real	estate	prices,	rise	in	interest	rates	or	increase	in	mortgage	defaults	and
foreclosures,	or	an	increase	in	capital	and	surplus	requirements,	impact	the	availability	and	cost	of	the	reinsurance	we	purchase.
If	we	were	unable	to	maintain	our	current	level	of	reinsurance	or	purchase	new	reinsurance	protection	in	amounts	that	we
consider	sufficient	at	acceptable	prices,	we	would	have	to	either	accept	an	increase	in	our	catastrophe	exposure,	reduce	our
insurance	underwritings,	or	develop	or	seek	other	alternatives.	The	unavailability	of	acceptable	reinsurance	protection	would
have	a	materially	adverse	impact	on	our	business	model,	which	depends	on	reinsurance	companies	to	absorb	any	unfavorable
variance	from	the	level	of	losses	anticipated	at	underwriting.	If	we	are	unable	to	obtain	adequate	reinsurance	at	reasonable	rates,
we	would	have	to	increase	our	risk	exposure	or	reduce	the	level	of	our	underwriting	commitments,	each	of	which	could	have	a
material	adverse	effect	upon	our	business	volume	and	profitability.	Alternatively,	we	could	elect	to	pay	higher	than	reasonable
rates	for	reinsurance	coverage,	which	could	have	a	material	adverse	effect	upon	our	profitability	unless	policy	premium	rates
could	be	raised,	in	most	cases	subject	to	approval	by	state	regulators,	to	offset	this	additional	cost.	Starting	in	late	February
2021,	we	reduced	the	level	of	reinsurance	on	policies	underwritten	using	our	machine	intelligence	system	from	100	%	to	25	%,
which	may	impact	our	overall	risk	profile	and	financial	and	capital	condition.	To	the	extent	we	experience	higher	claim	activity
than	our	projections	of	claim	losses	and	financial	impacts	thereof,	our	financial	situation	and	our	business	may	be	adversely
affected.	To	the	extent	we	seek	to	increase	our	reinsurance	coverage	in	response	to	such	an	event,	we	may	be	unable	to	secure
additional	coverage	at	acceptable	rates	and	terms	or	at	all.	This	may	have	an	adverse	effect	on	our	financial	condition.	We	may
be	unable	to	prevent,	monitor	or	detect	fraudulent	activity	,	including	policy	acquisitions	or	payments	of	claims	that	are
fraudulent	in	nature	.	•	Failure	If	we	fail	to	maintain	adequate	systems	and	processes	to	prevent,	monitor	and	detect	fraud,
including	fraudulent	policy	acquisitions	or	our	risk	claims	activity,	or	if	inadvertent	errors	occur	with	such	prevention,
monitoring	and	detection	systems	due	to	human	or	computer	error,	our	business	could	be	materially	adversely	impacted.	While
we	believe	past	incidents	of	fraudulent	activity	have	been	relatively	isolated,	we	cannot	be	certain	that	our	systems	and
processes	will	always	be	adequate	in	the	face	of	increasingly	sophisticated	and	ever	-	based	changing	fraud	schemes.	We	use	a
variety	of	tools	to	protect	against	fraud,	but	these	tools	may	not	always	be	successful	at	preventing	such	fraud.	Instances	of	fraud
may	result	in	increased	costs,	including	possible	settlement	and	litigation	expenses,	and	could	have	a	material	adverse	effect	on
our	business	and	reputation.	A	downgrade	by	the	ratings	agency,	reductions	in	statutory	capital	and	surplus	maintained	by	our
title	insurance	underwriters	or	a	deterioration	in	other	measures	of	financial	strength	could	adversely	affect	us.	Certain	of	our
Doma	Distribution	Partners	and	third-	party	agencies	use	measurements	of	the	financial	strength	of	our	title	insurance
underwriters,	including,	among	others,	the	rating	provided	by	the	rating	agency	Demotech,	Inc.	and	levels	of	statutory	capital
and	surplus	maintained	by	those	underwriters,	in	determining	the	amount	of	a	policy	they	will	accept	and	the	amount	of
reinsurance	required.	Our	title	insurance	underwriter’	s	financial	strength	rating	is	A’	(A	Prime)	by	Demotech,	Inc.	The	rating
provides	the	agency’	s	perspectives	on	the	financial	strength,	operating	performance	and	cash-	generating	ability	of	those
operations.	The	agency	continually	reviews	this	rating	and	the	rating	is	subject	to	change.	Statutory	capital	and	surplus,	or	the
amount	by	which	statutory	assets	exceed	statutory	liabilities,	is	also	a	measure	of	financial	strength.	Our	title	insurance
underwriter	maintains	a	statutory	capital	and	surplus.	Accordingly,	if	the	rating	or	statutory	capital	and	surplus	of	these	title
insurance	underwriters	are	reduced	from	their	current	levels,	or	if	there	is	a	deterioration	in	other	measures	of	financial	strength,
our	results	of	operations,	competitive	position	and	liquidity	could	be	adversely	affected.	Failure	to	maintain	our	statutory	capital
and	surplus	at	the	required	levels	could	adversely	affect	us	our	ability	to	maintain	regulatory	authority	to	conduct	our	business.
Our	insurance	subsidiary	is	subject	to	minimum	capital	and	surplus	standards,	including	requirements,	prohibitions	and
limitations	applicable	to	investments,	promulgated	by	South	Carolina,	its	state	of	domicile,	and	by	New	York,	where	we	are	not
domiciled	but	expect	to	be	held	subject	to	the	minimum	capital	and	surplus	requirements	upon	our	admission	to	insure
transactions	in	New	York.	Our	regulated	subsidiaries	are	required	to	report	their	results	of	minimum	capital	and	surplus
calculations	and	investment	practices	to	the	departments	of	insurance.	Failure	to	maintain	the	minimum	capital	and	surplus
standards	could	subject	our	regulated	subsidiary	to	corrective	action,	including	the	required	submission	of	a	remediation	plan,
the	imposition	by	the	state	of	a	deadline	for	remediation,	or	designation	by	the	state	that	the	insurer	is	in	a	“	hazardous	financial
condition	”	and	related	issuance	of	an	order	to	nonadmit,	limit,	dispose	of,	withdraw	from,	or	discontinue	an	investment	or
investment	practice.	Our	insurance	subsidiary	is	currently	in	compliance	with	the	minimum	capital	and	surplus	requirements.
Severe	weather	events	and	other	climate	related	catastrophes,	including	the	effects	of	climate	change,	are	inherently
unpredictable	and	may	have	a	material	adverse	effect	on	our	financial	results	and	financial	condition.	To	the	extent	that	climate



change	impacts	changes	in	weather	patterns	or	otherwise,	properties	in	areas	where	we	may	have	significant	geographic
exposure	could	experience	wildfires	and	other	instances	of	severe	weather,	including	hurricanes,	severe	winter	storms,	and	/	or
flooding	due,	in	part,	to	increases	in	storm	intensity	and	rising	sea	levels.	These	and	other	climate	change	related	effects	could
impact	property	prices	and	housing-	related	costs	or	disrupt	borrowers’	ability	to	pay	their	mortgage.	If	defaults	or	foreclosures
occur	at	elevated	levels,	there	may	be	an	influx	of	title	insurance	claims	under	loan	policies	or	claims	might	be	reported	earlier
than	under	normal	conditions.	A	significant	increase	in	claim	volume	or	the	severity	of	those	claims	could	have	an	adverse
effect	on	our	results	of	operations	and	financial	condition.	In	addition,	climate	change	could	impact	the	level	of	mortgage	and
mortgage-	related	transactions	that	could	negatively	impact	our	volume	of	business.	The	frequency,	severity,	duration,	and
geographic	location	and	scope	of	such	climate	change	related	catastrophe	and	severe	weather	events	are	inherently
unpredictable,	and,	therefore,	we	are	unable	to	predict	the	ultimate	impact	climate	change	and	such	events	may	have	on	our
business	.	Risks	Related	to	Our	Intellectual	Property	•	Our	intellectual	property	rights	are	valuable,	and	any	inability	to	obtain,
maintain,	protect	or	enforce	our	intellectual	property	could	reduce	the	value	of	our	products,	services	and	brand.	•	Our	trade
secrets,	trademarks,	copyrights	and	other	intellectual	property	rights	are	important	assets	for	us.	We	rely	on,	and	expect	to
continue	to	rely	on,	patent,	trademark,	trade	dress,	domain	name,	copyright,	and	trade	secret	laws,	to	protect	our	brand	and	other
intellectual	property	rights.	In	addition,	we	seek	to	enter	into	various	agreements	with	our	employees,	independent	contractors,
consultants	and	third	parties	with	whom	we	have	relationships,	pursuant	to	which	such	individuals	assign	intellectual	property
rights	they	develop	to	us	and	agree	to	maintain	confidentiality	of	our	confidential	information.	However,	we	may	fail	to	enter
into	such	agreements	with	all	relevant	individuals,	such	assignments	may	not	be	self-	executing,	and	such	agreements	may	not
effectively	prevent	unauthorized	use	or	disclosure	of	our	confidential	information,	intellectual	property	or	technology	and	or
provide	an	adequate	remedy	in	the	event	of	unauthorized	use	or	disclosure	of	our	confidential	information,	intellectual	property
or	technology.	In	addition,	we	may	fail	to	consistently	obtain,	police	and	enforce	such	agreements.	Additionally,	various	factors
outside	our	control	pose	a	threat	to	our	intellectual	property	rights,	as	well	as	to	our	products,	services	and	technologies.	The
efforts	we	have	taken	to	protect	our	intellectual	property	rights	may	not	be	sufficient	or	effective,	and	any	of	our	intellectual
property	rights,	including	our	issued	patents,	have	in	the	past	and	may	in	the	future	be	challenged	in	courts	or	patent	offices.	The
issuance	of	a	patent	is	not	conclusive	as	to	its	scope,	validity	or	enforceability	and	challenges	to	our	intellectual	property,
including	issued	patents,	could	result	in	their	being	narrowed	in	scope	or	declared	invalid	or	unenforceable,	in	whole	or	in	part,
which	could	limit	our	ability	to	stop	others	from	using	or	commercializing	similar	or	identical	technology,	or	limit	the	duration
of	the	patent	protection	of	our	technology	platform.	As	a	result,	despite	our	efforts	to	protect	our	proprietary	rights,	there	can	be
no	assurance	that	our	patent	portfolio	and	other	intellectual	property	rights	will	be	sufficient	to	protect	against	others	offering
products	or	services	that	are	substantially	similar	to	ours	and	compete	with	our	business	or	that	unauthorized	parties	may	attempt
to	copy	aspects	of	our	technology	and	use	information	that	we	consider	proprietary.	We	have	filed,	and	may	continue	in	the
future	to	file,	applications	to	protect	certain	of	our	innovations	and	intellectual	property.	We	do	not	know	whether	any	of	our
applications	will	result	in	the	issuance	of	a	patent,	trademark	or	copyright,	as	applicable,	or	whether	the	examination	process
will	require	us	to	narrow	our	claims	or	otherwise	limit	the	scope	of	such	intellectual	property.	In	addition,	we	may	not	receive
competitive	advantages	from	the	rights	granted	under	our	intellectual	property.	Our	existing	intellectual	property,	and	any
intellectual	property	granted	to	us	or	that	we	otherwise	acquire	in	the	future,	may	be	contested,	circumvented	or	invalidated,	and
we	may	not	be	able	to	prevent	third	parties	from	infringing,	misappropriation	or	otherwise	violating	our	rights	to	our	intellectual
property.	Therefore,	the	exact	effect	of	the	protection	of	this	intellectual	property	cannot	be	predicted	with	certainty.	Because
obtaining	patent	protection	requires	disclosing	our	inventions	to	the	public,	such	disclosure	may	facilitate	our	competitors’
developing	improvements	to	our	innovations.	In	addition,	given	the	costs,	effort,	risks	and	downside	of	obtaining	patent
protection,	including	the	requirement	to	ultimately	disclose	the	invention	to	the	public,	we	may	choose	not	to	seek	patent
protection	for	certain	innovations.	Any	failure	to	adequately	obtain	such	patent	protection,	or	other	intellectual	property
protection,	could	later	prove	to	adversely	impact	our	business.	We	currently	hold	various	domain	names	relating	to	our	brand.
Failure	to	protect	our	domain	names	could	adversely	affect	our	reputation	and	brand	and	make	it	more	difficult	for	users	to	find
our	website.	We	may	be	unable,	without	significant	cost	or	at	all,	to	prevent	third	parties	from	acquiring	domain	names	that	are
similar	to,	infringe	upon,	or	otherwise	decrease	the	value	of	our	trademarks	and	other	proprietary	rights.	We	may	be	required	to
spend	significant	resources	to	monitor	and	protect	our	intellectual	property	rights,	and	some	violations	may	be	difficult	or
impossible	to	detect.	Litigation	to	protect	and	enforce	our	intellectual	property	rights	could	be	costly,	time-	consuming	and
distracting	to	management	and	could	result	in	the	impairment	or	loss	of	portions	of	our	intellectual	property.	Our	efforts	to
enforce	our	intellectual	property	rights	may	be	met	with	defenses,	counterclaims	and	countersuits	attacking	the	validity	and
enforceability	of	our	intellectual	property	rights.	Our	inability	to	protect	our	proprietary	technology	against	unauthorized
copying	or	use,	as	well	as	any	costly	litigation	or	diversion	of	management’	s	attention	and	resources,	could	impair	the
functionality	of	our	products,	delay	introductions	of	enhancements	to	our	products,	result	in	our	substituting	inferior	or	more
costly	technologies	into	our	products	or	harm	our	reputation	or	brand.	In	addition,	we	may	be	required	to	license	additional
technology	from	third	parties	to	develop	and	market	new	offerings	or	product	features,	which	may	not	be	on	commercially
reasonable	terms,	or	at	all,	and	could	adversely	affect	our	ability	to	compete.	Although	we	take	measures	to	protect	our
intellectual	property,	if	we	are	unable	to	prevent	the	unauthorized	use	or	exploitation	of	our	intellectual	property,	the	value	of
our	brand,	content,	and	other	intangible	assets	may	be	diminished,	competitors	may	be	able	to	more	effectively	mimic	our
service	and	methods	of	operations,	the	perception	of	our	business	and	service	to	current	and	prospective	homeowners,	lenders,
title	agents	and	real	estate	professionals	may	become	confused,	and	our	ability	to	attract	customers	and	partners	may	be
adversely	affected.	Any	inability	or	failure	to	protect	our	intellectual	property	could	adversely	impact	our	business,	results	of
operations	and	financial	condition.	While	we	take	precautions	designed	to	protect	our	intellectual	property,	it	may	still	be
possible	for	competitors	and	other	unauthorized	third	parties	to	copy	our	technology	and	use	our	proprietary	brand,	content	and



information	to	create	or	enhance	competing	solutions	and	services,	which	could	adversely	affect	our	competitive	position	in	our
rapidly	evolving	and	highly	competitive	industry.	Some	license	provisions	that	protect	against	unauthorized	use,	copying,
transfer	and	disclosure	of	our	technology	may	be	unenforceable	under	the	laws	of	certain	jurisdictions	and	foreign	countries.
While	we	enter	into	confidentiality	and	invention	assignment	agreements	with	our	employees	and	consultants	and	enter	into
confidentiality	agreements	with	our	third-	party	providers	and	strategic	partners,	we	cannot	assure	you	that	these	agreements
will	be	effective	in	controlling	access	to,	and	use	and	distribution	of,	our	products	and	proprietary	information.	Further,	these
agreements	do	not	prevent	our	competitors	from	independently	developing	technologies	that	are	substantially	equivalent	or
superior	to	our	offerings.	If	we	are	unable	to	protect	the	confidentiality	of	our	trade	secrets,	our	business	and	competitive
position	would	be	harmed.	•	In	addition	to	registered	intellectual	property	rights,	such	as	trademark	registrations,	we	rely	on
non-	registered	proprietary	information	and	technology,	such	as	trade	secrets,	confidential	information,	know-	how	and	technical
information.	Certain	information	or	technology	that	we	endeavor	to	protect	as	trade	secrets	may	not	be	eligible	for	trade	secret
protection	in	all	jurisdictions,	or	the	measures	we	undertake	to	establish	and	maintain	such	trade	secret	protection	may	be
inadequate.	To	protect	our	proprietary	information	and	technology,	we	rely	in	part	on	agreements	with	our	employees,	investors,
independent	contractors	and	other	third	parties	that	place	restrictions	on	the	use	and	disclosure	of	this	intellectual	property.
These	agreements	may	not	adequately	protect	our	trade	secrets,	these	agreements	may	be	breached,	or	this	intellectual	property,
including	trade	secrets,	may	otherwise	be	disclosed	or	become	known	to	our	competitors,	which	could	cause	us	to	lose	any
competitive	advantage	resulting	from	this	intellectual	property.	To	the	extent	that	our	employees,	independent	contractors	or
other	third	parties	with	whom	we	do	business	use	intellectual	property	owned	by	others	in	their	work	for	us,	disputes	may	arise
as	to	the	rights	in	related	or	resulting	know-	how	and	inventions.	Current	or	future	legal	requirements	may	require	us	to	disclose
certain	proprietary	information	or	technology,	such	as	our	proprietary	data	science	and	machine	intelligence	algorithms,	to
regulators	or	other	third	parties,	including	our	competitors,	which	could	impair	or	result	in	the	loss	of	trade	secret	protection	for
such	information	or	technology.	The	loss	of	trade	secret	protection	could	make	it	easier	for	third	parties	to	compete	with	our
products	and	services	by	copying	functionality.	In	addition,	any	changes	in,	or	unexpected	interpretations	of,	intellectual
property	laws	may	compromise	our	ability	to	enforce	our	trade	secret	and	intellectual	property	rights.	Costly	and	time-
consuming	litigation	could	be	necessary	to	enforce	and	determine	the	scope	of	our	proprietary	rights,	and	failure	to	obtain	or
maintain	protection	of	our	trade	secrets	or	other	proprietary	information	could	harm	our	business,	results	of	operations	and
competitive	position.	If	our	trademarks	and	trade	names	are	not	adequately	protected,	we	may	not	be	able	to	build	name
recognition	in	our	markets	of	interest	and	our	competitive	position	may	be	harmed.	The	registered	or	unregistered	trademarks	or
trade	names	that	we	own	may	be	challenged,	infringed,	circumvented,	declared	generic,	lapsed	or	determined	to	be	infringing	on
or	dilutive	of	other	marks.	We	may	not	be	able	to	protect	our	rights	in	these	trademarks	and	trade	names,	which	we	need	in	order
to	build	name	recognition	with	potential	members.	In	addition,	third	parties	may	file,	for	registration	of	trademarks	similar	or
identical	to	our	trademarks,	thereby	impeding	our	ability	to	build	brand	identity	and	possibly	leading	to	market	confusion.	If	they
succeed	in	registering	or	developing	common	law	rights	in	such	trademarks,	and	if	we	are	not	successful	in	challenging	such
third-	party	rights,	we	may	not	be	able	to	use	these	trademarks	to	develop	brand	recognition	of	our	technologies,	products	or
services.	In	addition,	there	could	be	potential	trade	name	or	trademark	infringement	claims	brought	by	owners	of	other
registered	trademarks	or	trademarks	that	incorporate	variations	of	our	registered	or	unregistered	trademarks	or	trade	names.	If
we	are	unable	to	establish	name	recognition	based	on	our	trademarks	and	trade	names,	we	may	not	be	able	to	compete
effectively,	which	could	adversely	impact	our	business,	financial	condition	and	results	of	operations.	Third	parties	may	allege
that	we	infringe,	misappropriate	or	otherwise	violate	their	intellectual	property	rights	,	and	we	may	become	subject	to
intellectual	property	disputes,	which	are	costly	and	may	subject	us	to	significant	liability	and	increased	costs	of	doing	business	.
•	We	are	from	time	to	time	subject	to	intellectual	property	disputes.	Our	success	depends,	in	part,	on	our	ability	to	develop	and
commercialize	our	products	and	services	without	infringing,	misappropriating	or	otherwise	violating	the	intellectual	property
rights	of	third	parties.	However,	we	may	not	be	aware	that	our	products	or	services	are	infringing,	misappropriating	or	otherwise
violating	third-	party	intellectual	property	rights,	and	such	third	parties	may	bring	claims	alleging	such	infringement,
misappropriation	or	violation.	For	example,	there	may	be	issued	patents	of	which	we	are	not	aware,	held	by	third	parties	that,	if
found	to	be	valid	and	enforceable,	could	be	alleged	to	be	infringed	by	our	current	or	future	technologies	or	products.	There	also
may	be	pending	patent	applications	of	which	we	are	not	aware	that	may	result	in	issued	patents,	which	could	be	alleged	to	be
infringed	by	our	current	or	future	technologies	or	products.	Because	patent	applications	can	take	years	to	issue	and	are	often
afforded	confidentiality	for	some	period	of	time,	there	may	currently	be	pending	applications,	unknown	to	us,	that	later	result	in
issued	patents	that	could	cover	our	current	or	future	technologies	or	products.	Lawsuits	can	be	time-	consuming	and	expensive
to	resolve	and	can	divert	management’	s	time	and	attention.	The	industry	in	which	we	operate	is	characterized	by	the	existence
of	a	large	number	of	patents,	copyrights,	trademarks,	trade	secrets,	and	other	intellectual	and	proprietary	rights.	Companies	in
the	software	industry	are	often	required	to	defend	against	litigation	claims	based	on	allegations	of	infringement,
misappropriation	or	other	violations	of	intellectual	property	rights.	Our	technologies	may	not	be	able	to	withstand	any	third-
party	claims	against	their	use	.	In	addition,	many	companies	have	the	capability	to	dedicate	substantially	greater	resources	to
enforce	their	intellectual	property	rights	and	to	defend	claims	that	may	be	brought	against	them,	than	we	can.	In	a	patent
infringement	claim	against	us,	we	may	assert,	as	a	defense,	that	we	do	not	infringe	the	relevant	patent	claims,	that	the	patent	is
invalid,	or	both.	The	strength	of	our	defenses	may	depend	on	the	patents	asserted,	the	interpretation	of	these	patents,	or	our
ability	to	invalidate	the	asserted	patents.	However,	we	could	be	unsuccessful	in	advancing	non-	infringement	and	/	or	invalidity
arguments	in	our	defense.	In	the	United	States,	issued	patents	enjoy	a	presumption	of	validity,	and	the	party	challenging	the
validity	of	a	patent	claim	must	present	clear	and	convincing	evidence	of	invalidity,	which	is	a	high	burden	of	proof.	Conversely,
the	patent	owner	need	only	prove	infringement	by	a	preponderance	of	the	evidence,	which	is	a	lower	burden	of	proof.	We	do	not
currently	have	a	large	patent	portfolio,	which	could	prevent	us	from	deterring	patent	infringement	claims	through	our	own



patent	portfolio,	and	our	competitors	and	others	may	now	and	in	the	future	have	significantly	larger	and	more	mature	patent
portfolios	than	we	have.	Any	litigation	may	also	involve	patent	holding	companies	or	other	adverse	patent	owners	that	have	no
relevant	product	revenue,	and	therefore,	our	patents	may	provide	little	or	no	deterrence	as	we	would	not	be	able	to	assert	them
against	such	entities	or	individuals.	An	adverse	result	in	any	infringement	or	misappropriation	proceeding	could	subject	us	to
significant	damages,	injunctions	and	reputational	harm.	If	a	third	party	is	able	to	obtain	an	injunction	preventing	us	from
accessing	such	third-	party	intellectual	property	rights,	or	if	we	cannot	license	or	develop	alternative	technology	for	any
infringing	aspect	of	our	business,	we	may	be	forced	to	limit	or	stop	sales	of	our	relevant	products	and	technology	capabilities	or
cease	business	activities	related	to	such	intellectual	property.	We	cannot	predict	the	outcome	of	lawsuits	and	cannot	ensure	that
the	results	of	any	such	actions	will	not	have	an	adverse	effect	on	our	business,	financial	condition	or	results	of	operations.	Any
intellectual	property	litigation	to	which	we	might	become	a	party,	or	for	which	we	are	required	to	provide	indemnification,	may
require	us	to	do	one	or	more	of	the	following:	•	cease	selling	or	using	products	or	services	that	incorporate	the	intellectual
property	rights	that	we	allegedly	infringe,	misappropriate	or	violate;	•	make	substantial	payments	for	legal	fees,	settlement
payments	or	other	costs	or	damages;	•	obtain	a	license,	which	may	not	be	available	on	reasonable	terms	or	at	all,	to	sell	or	use
the	relevant	technology;	•	redesign	the	allegedly	infringing	products	to	avoid	infringement,	misappropriation	or	violation,	which
could	be	costly,	time-	consuming	or	impossible;	•	rebrand	our	products	and	services	and	/	or	be	prevented	from	selling	some	of
our	products	or	services	if	third	parties	successfully	oppose	or	challenge	our	trademarks	or	successfully	claim	that	we	infringe,
misappropriate	or	otherwise	violate	their	trademarks	or	other	intellectual	property	rights;	and	/	or	•	limit	the	manner	in	which	we
use	our	brands.	Even	if	the	claims	do	not	result	in	litigation	or	are	resolved	in	our	favor,	these	claims,	and	the	time	and	resources
necessary	to	resolve	them,	could	divert	the	resources	of	management	and	harm	our	business	and	operating	results.	Moreover,
there	could	be	public	announcements	of	the	results	of	hearings,	motions	or	other	interim	proceedings	or	developments,	and	if
securities	analysts	or	investors	perceive	these	results	to	be	negative,	it	could	have	a	substantial	adverse	effect	on	the	price	of	our
common	stock.	The	occurrence	of	infringement	and	misappropriation	claims	may	grow	as	the	market	for	our	platform	and
products	grows.	Accordingly,	our	exposure	to	damages	resulting	from	infringement	claims	could	increase	and	this	could	further
exhaust	our	financial	and	management	resources.	Any	of	the	foregoing	could	adversely	impact	our	business,	financial	condition
and	results	of	operations.	We	employ	third-	party	licensed	software	for	use	in	our	business,	and	the	inability	to	maintain	these
licenses,	errors	in	the	software	we	license	or	the	terms	of	open	source	licenses	could	result	in	increased	costs	or	reduced	service
levels,	which	would	adversely	affect	our	business.	Our	business	relies	on	certain	third-	party	software	obtained	under	licenses
from	other	companies.	We	anticipate	that	we	will	continue	to	rely	on	such	third-	party	software	in	the	future.	Although	we
believe	that	there	are	commercially	reasonable	alternatives	to	the	third-	party	software	we	currently	license,	this	may	not	always
be	the	case,	or	it	may	be	difficult	or	costly	to	replace.	In	addition,	integration	of	new	third-	party	software	may	require
significant	work	and	require	substantial	investment	of	our	time	and	resources.	Our	use	of	additional	or	alternative	third-	party
software	would	require	us	to	enter	into	license	agreements	with	third	parties,	which	may	not	be	available	on	commercially
reasonable	terms	or	at	all.	Many	of	the	risks	associated	with	the	use	of	third-	party	software	cannot	be	eliminated,	and	these	risks
could	negatively	affect	our	business.	If	we	fail	to	comply	with	any	of	the	obligations	under	our	license	agreements,	we	may	be
required	to	pay	damages	and	the	licensor	may	have	the	right	to	terminate	the	license.	Termination	by	the	licensor	would	cause
us	to	lose	valuable	rights,	and	could	prevent	us	from	selling	our	products	and	services,	or	inhibit	our	ability	to	commercialize
future	products	and	services.	Our	business	would	suffer	if	any	current	or	future	licenses	terminate,	if	the	licensors	fail	to	abide
by	the	terms	of	the	license,	if	the	licensors	fail	to	enforce	licensed	intellectual	property	rights	against	infringing	third	parties,	if
licensed	intellectual	property	is	found	to	be	invalid	or	unenforceable	or	if	we	are	unable	to	enter	into	necessary	licenses	on
acceptable	terms.	In	addition,	our	rights	to	certain	technologies,	are	licensed	to	us	on	a	nonexclusive	basis.	The	owners	of	these
nonexclusively	licensed	technologies	are	therefore	free	to	license	them	to	third	parties,	including	our	competitors,	on	terms	that
may	be	superior	to	those	offered	to	us,	which	could	place	us	at	a	competitive	disadvantage.	In	addition,	the	agreements	under
which	we	license	intellectual	property	or	technology	from	third	parties	are	generally	complex,	and	certain	provisions	in	such
agreements	may	be	susceptible	to	multiple	interpretations.	The	resolution	of	any	contract	interpretation	disagreement	that	may
arise	could	narrow	what	we	believe	to	be	the	scope	of	our	rights	to	the	relevant	intellectual	property	or	technology,	or	increase
what	we	believe	to	be	our	financial	or	other	obligations	under	the	relevant	agreement.	Any	of	the	foregoing	could	adversely
impact	our	business,	financial	condition	and	results	of	operations.	Additionally,	the	software	powering	our	technology	systems
incorporates	software	covered	by	open	source	licenses.	The	terms	of	many	open	source	licenses	have	not	been	interpreted	by	U.
S.	courts,	and	there	is	a	risk	that	the	licenses	could	be	construed	in	a	manner	that	imposes	unanticipated	conditions	or
restrictions	on	our	ability	to	operate	our	systems.	If	portions	of	our	proprietary	software	are	determined	to	be	subject	to	certain
open	source	licenses,	we	could	be	required	to	publicly	release	the	affected	portions	of	our	source	code	or	reengineer	all	or	a
portion	of	our	technology	systems,	each	of	which	could	reduce	or	eliminate	the	value	of	our	technology	systems.	Moreover,	we
cannot	ensure	that	we	have	not	incorporated	additional	open	source	software	in	our	products	in	a	manner	that	is	inconsistent
with	the	terms	of	the	applicable	license	or	our	current	policies	and	procedures.	Such	risk	could	be	difficult	or	impossible	to
eliminate	and	could	adversely	affect	our	business,	financial	condition,	and	results	of	operations.	Risks	Related	to	Ownership	of
Our	Securities	The	price	of	our	securities	may	be	volatile.	The	price	of	our	securities	may	fluctuate	due	to	a	variety	of	factors,
including:	•	changes	in	the	industries	in	which	we	and	our	customers	operate;	•	developments	involving	our	competitors;	•
changes	in	laws	and	regulations	affecting	our	business;	•	variations	in	our	operating	performance	and	the	performance	of	our
competitors	in	general;	•	actual	or	anticipated	fluctuations	in	our	quarterly	or	annual	operating	results;	•	publication	of	research
reports	by	securities	analysts	about	us	or	our	competitors	or	our	industry;	•	the	public’	s	reaction	to	our	press	releases,	our	other
public	announcements	and	our	filings	with	the	SEC;	•	actions	by	stockholders,	including	the	sale	by	investors	of	any	of	their
shares	of	our	common	stock;	•	additions	and	departures	of	key	personnel;	•	commencement	of,	or	involvement	in,	litigation
involving	the	combined	company;	•	changes	in	our	capital	structure,	such	as	future	issuances	of	securities	or	the	incurrence	of



additional	debt;	•	the	volume	of	shares	of	our	common	stock	available	for	public	sale;	and	•	general	economic	and	political
conditions,	such	as	recessions,	interest	rates,	housing	prices,	local	and	national	elections,	fuel	prices,	international	currency
fluctuations,	corruption,	political	instability,	acts	of	war	or	terrorism,	and	the	lingering	effects	of	the	COVID-	19	outbreak.
These	market	and	industry	factors	may	materially	reduce	the	market	price	of	our	securities	regardless	of	our	operating
performance.	If	we	cannot	regain	compliance	with	the	NYSE’	s	continued	listing	requirements	and	rules,	the	NYSE	may	delist
our	common	stock,	which	could	negatively	affect	our	company,	the	price	of	our	common	stock	and	our	stockholders’	ability	to
sell	our	common	stock.	On	August	1,	2022,	we	received	notice	from	the	New	York	Stock	Exchange	(the	“	NYSE	”)	that	we
were	no	longer	in	compliance	with	the	NYSE	continued	listing	standards,	set	forth	in	Section	802.	01C	of	the	NYSE’	s	Listed
Company	Manual	(“	Section	802.	01C	”),	because	the	average	closing	price	of	our	common	stock	was	less	than	$	1.	00	per	share
over	a	consecutive	30	trading-	day	period.	Pursuant	to	Section	802.	01C,	the	company	had	a	period	of	six	months	following	the
receipt	of	the	notice	to	regain	compliance	with	the	minimum	share	price	requirement.	The	company	would	have	regained
compliance	at	any	time	during	the	six-	month	cure	period	if	on	the	last	trading	day	of	any	calendar	month	during	the	cure	period
the	common	stock	has	a	closing	share	price	of	at	least	$	1.	00	and	an	average	closing	share	price	of	at	least	$	1.	00	over	the	30
trading-	day	period	ending	on	the	last	trading	day	of	that	month.	The	company	was	unable	to	regain	compliance	with	the	$	1.	00
share	price	rule	within	this	period,	however,	Section	802.	01C	also	provides	for	an	exception	to	the	six-	month	cure	period	if	the
action	required	to	cure	the	price	condition	requires	stockholder	approval,	as	would	be	the	case	to	effectuate	a	reverse	stock	split,
in	which	case	the	action	needs	to	be	approved	by	no	later	than	the	company’	s	next	annual	stockholders’	meeting,	and	the	price
condition	will	be	deemed	cured	if	the	price	of	the	common	stock	promptly	exceeds	$	1.	00	per	share	and	the	price	remains
above	that	level	for	at	least	the	following	30	trading	days.	The	company	intends	to	regain	compliance	with	the	requirements	of
Section	802.	01C	by	implementing	a	reverse	stock	split,	subject	to	approval	by	the	company’	s	(i)	board	of	directors	and	(ii)
stockholders	at	the	next	annual	meeting	of	stockholders,	as	permitted	in	Section	802.	01C.	However,	there	can	be	no	assurances
that	the	company	will	meet	continued	listing	standards	within	the	specified	cure	period.	If	we	are	unable	to	satisfy	the	NYSE
criteria	for	continued	listing,	our	common	stock	would	be	subject	to	delisting.	A	delisting	of	our	common	stock	could	negatively
impact	us	by,	among	other	things,	reducing	the	liquidity	and	market	price	of	our	common	stock;	reducing	the	number	of
investors	willing	to	hold	or	acquire	our	common	stock,	which	could	negatively	impact	our	ability	to	raise	equity	financing;
decreasing	the	amount	of	news	and	analyst	coverage	of	the	company;	and	limiting	our	ability	to	issue	additional	securities	or
obtain	additional	financing	in	the	future,	which	could	put	additional	pressure	on	our	liquidity	and	ability	to	continue	to	operate	as
a	going	concern.	In	addition,	delisting	from	the	NYSE	may	negatively	impact	our	reputation	and,	consequently,	our	business.
We	do	not	intend	to	pay	cash	dividends	for	the	foreseeable	future.	We	currently	intend	to	retain	our	future	earnings,	if	any,	to
finance	the	further	development	and	expansion	of	our	business	and	do	not	intend	to	pay	cash	dividends	in	the	foreseeable	future.
Any	future	determination	to	pay	dividends	will	be	at	the	discretion	of	our	board	of	directors	and	will	depend	on	our	financial
condition,	results	of	operations,	capital	requirements,	restrictions	contained	in	the	Senior	Debt	as	well	as	any	future	agreements
and	financing	instruments,	business	prospects	and	such	other	factors	as	our	board	of	directors	deems	relevant.	See	also	Item	1	“
Business	—	Laws	and	Regulations	—	State	Disclosure	Requirements	and	Other	Substantive	Insurance	Regulations	”	for
additional	discussion	regarding	potential	restrictions	on	our	ability	to	distribute	dividends.	Insiders	have	substantial	control	over
us	and	could	limit	your	ability	to	influence	the	outcome	of	key	transactions,	including	a	change	of	control.	•	As	of	December	31,
2022,	holders	of	more	than	10	%	of	our	common	stock,	our	directors	and	executive	officers	and	entities	affiliated	with	them	own
a	majority	of	the	outstanding	shares	of	our	common	stock.	As	a	result,	these	stockholders,	if	acting	together,	would	be	able	to
influence	or	control	matters	requiring	approval	by	our	stockholders,	including	the	election	of	directors	and	the	approval	of
mergers	or	other	extraordinary	transactions.	They	may	also	have	interests	that	differ	from	yours	and	may	vote	in	a	way	with
which	you	disagree	and	which	may	be	adverse	to	your	interests.	The	concentration	of	ownership	may	have	the	effect	of
delaying,	preventing	or	deterring	a	change	of	control	of	our	company,	could	deprive	our	stockholders	of	an	opportunity	to
receive	a	premium	for	their	common	stock	as	part	of	a	sale	of	our	company	and	might	ultimately	affect	the	market	price	of	our
common	stock.	Future	sales	or	issuances	of	shares	of	our	common	stock	may	cause	the	market	price	of	our	securities	to	drop
significantly,	even	if	our	business	is	doing	well.	•	Sales	of	a	substantial	number	of	shares	of	our	common	stock	in	the	public
market	could	occur	at	any	time.	We	have	filed	a	registration	statement	to	register	for	resale	the	shares	issued	in	the	private
placement	that	closed	concurrent	with	the	Business	Combination,	and	shares	held	by	certain	other	holders	pursuant	to	a
registration	rights	agreement.	In	addition,	our	outstanding	shares,	other	than	those	issued	in	the	private	placement	and	shares
held	by	our	affiliates,	are	freely	tradeable.	Sales	of	our	common	stock,	whether	pursuant	to	the	registration	statement	or
otherwise,	or	the	perception	in	the	market	that	the	holders	of	a	large	number	of	shares	intend	to	sell	shares,	could	reduce	the
market	price	of	our	common	stock.	We	are	unable	to	predict	the	effect	that	sales	may	have	on	the	prevailing	market	price	of	our
common	stock	and	public	warrants.	Additionally,	to	the	extent	our	outstanding	options	or	warrants	are	exercised,	or	our
restricted	stock	units	vest,	additional	shares	of	our	common	stock	will	be	issued,	which	will	result	in	dilution	to	the	holders	of
our	common	stock	and	increase	the	number	of	shares	eligible	for	resale	in	the	public	market.	Sales,	or	the	potential	sales,	of
substantial	numbers	of	shares	in	the	public	market	by	certain	selling	securityholders	could	increase	the	volatility	of	the	market
price	of	our	common	stock	or	adversely	affect	the	market	price	of	our	common	stock.	Further,	future	issuances	of	shares	of	our
common	stock	or	other	equity	related	securities,	including	any	shares	of	our	common	stock	issued	to	finance	capital
expenditures,	finance	acquisitions	or	repay	debt,	will	result	in	dilution	to	the	holders	of	our	common	stock,	will	increase	the
number	of	shares	eligible	for	resale	in	the	public	market,	and	may	adversely	affect	the	market	price	of	our	common	stock.
Delaware	law	and	our	organizational	documents	contain	certain	provisions,	including	anti-	takeover	provisions	that	limit	the
ability	of	stockholders	to	take	certain	actions	and	could	delay	or	discourage	takeover	attempts	that	stockholders	may	consider
favorable.	The	Delaware	General	Corporation	Law	(the	“	DGCL	”)	and	our	organizational	documents	contain	provisions	that
could	have	the	effect	of	rendering	more	difficult,	delaying	or	preventing	an	acquisition	that	stockholders	may	consider



favorable,	including	transactions	in	which	stockholders	might	otherwise	receive	a	premium	for	their	shares.	These	provisions
could	also	limit	the	price	that	investors	might	be	willing	to	pay	in	the	future	for	shares	of	our	common	stock,	and	therefore
depress	the	trading	price	of	our	common	stock.	These	provisions	could	also	make	it	difficult	for	stockholders	to	take	certain
actions,	including	electing	directors	who	are	not	nominated	by	the	current	members	of	our	board	of	directors	or	taking	other
corporate	actions,	including	effecting	changes	in	management.	Among	other	things,	our	certificate	of	incorporation	and	bylaws
includes	provisions	regarding:	•	providing	for	a	classified	board	of	directors	with	staggered,	three-	year	terms;	•	the	ability	of	our
board	of	directors	to	issue	shares	of	preferred	stock,	including	“	blank	check	”	preferred	stock	and	to	determine	the	price	and
other	terms	of	those	shares,	including	preferences	and	voting	rights,	without	stockholder	approval,	which	could	be	used	to
significantly	dilute	the	ownership	of	a	hostile	acquirer;	•	prohibiting	cumulative	voting	in	the	election	of	directors,	which	limits
the	ability	of	minority	stockholders	to	elect	director	candidates;	•	the	limitation	of	the	liability	of,	and	the	indemnification	of,	our
directors	and	officers;	•	the	ability	of	our	board	of	directors	to	amend	our	bylaws,	which	may	allow	our	board	of	directors	to	take
additional	actions	to	prevent	an	unsolicited	takeover	and	inhibit	the	ability	of	an	acquirer	to	amend	our	bylaws	to	facilitate	an
unsolicited	takeover	attempt;	and	•	advance	notice	procedures	with	which	stockholders	must	comply	to	nominate	candidates	to
our	board	of	directors	or	to	propose	matters	to	be	acted	upon	at	a	stockholders’	meeting,	which	could	preclude	stockholders
from	bringing	matters	before	annual	or	special	meetings	of	stockholders	and	delay	changes	in	our	board	of	directors	and	also
may	discourage	or	deter	a	potential	acquirer	from	conducting	a	solicitation	of	proxies	to	elect	the	acquirer’	s	own	slate	of
directors	or	otherwise	attempting	to	obtain	control	of	us.	These	provisions,	alone	or	together,	could	delay	or	prevent	hostile
takeovers	and	changes	in	control	or	changes	in	our	board	of	directors	or	management.	Delaware	law	may	delay	or	prevent	a
change	in	control,	and	may	discourage	bids	for	our	common	stock	at	a	premium	over	its	market	price.	•	We	are	subject	to	the
provisions	of	Section	203	of	the	DGCL.	These	provisions	prohibit	large	stockholders,	in	particular	a	stockholder	owning	15	%
or	more	of	the	outstanding	voting	stock,	from	consummating	a	merger	or	combination	with	a	corporation	unless	this	stockholder
receives	board	approval	for	the	transaction	or	66	2	/	3	%	of	the	shares	of	voting	stock	not	owned	by	the	stockholder	approve	the
merger	or	transaction.	These	provisions	of	Delaware	law	may	have	the	effect	of	delaying,	deferring	or	preventing	a	change	in
control,	and	may	discourage	bids	for	our	common	stock	at	a	premium	over	its	market	price.	The	provisions	of	our	certificate	of
incorporation	requiring	regarding	exclusive	forum	in	the	Court	of	Chancery	of	the	State	of	Delaware	and	the	federal	district
courts	of	the	United	States	for	certain	types	of	lawsuits	may	have	the	effect	of	discouraging	lawsuits	against	our	directors	and
officers.	Risks	Related	to	Our	certificate	of	incorporation	provides	that,	unless	we	otherwise	consent	in	writing,	the	Merger	•
The	Merger	Court	of	Chancery	of	the	State	of	Delaware	is	subject	to	various	closing	conditions,	which	may	delay	the	sole
Merger,	result	in	additional	expenditures	of	money	and	resources	exclusive	forum	for	(i)	any	derivative	action	or	proceeding
brought	on	behalf	reduce	the	anticipated	benefits	or	result	in	the	termination	of	the	Merger	Agreement.	•	Failure	to
complete	the	Merger	may	result	in	us	paying	;	(ii)	any	action	asserting	a	termination	fee	claim	of	breach	of	a	fiduciary	duty
owed	by	any	director,	officer,	employee	or	agent	reimbursement	of	us	expenses	to	the	us	or	our	stockholders,	or	any	claim	for
aiding	and	abetting	any	such	alleged	breach;	(iii)	any	action	asserting	a	claim	against	us,	our	directors,	officers	or	employees
arising	pursuant	to	any	provision	of	the	other	party	and	DGCL,	our	certificate	of	incorporation	or	bylaws;	or	(iv)	any	action
asserting	a	claim	against	us,	our	directors,	officers	or	employees	governed	by	the	internal	affairs	doctrine.	This	provision	does
not	apply	to	suits	brought	to	enforce	a	duty	or	liability	created	by	the	Exchange	Act	or	any	claim	for	which	the	U.	S.	federal
district	courts	have	exclusive	jurisdiction.	Further,	our	certificate	of	incorporation	also	provides	that,	unless	we	consent	in
writing,	the	U.	S.	federal	district	courts	will	be	the	exclusive	forum	for	resolving	any	complaint	asserting	a	cause	of	action
arising	under	the	Securities	Act.	Although	our	certificate	of	incorporation	provides	that	the	U.	S.	federal	district	courts	will	be
the	exclusive	forum	for	resolving	any	complaint	asserting	a	cause	of	action	arising	under	the	Securities	Act	it	is	possible	that	a
court	could	harm	rule	that	such	provisions	are	inapplicable	for	a	particular	claim	or	action	or	that	such	provisions	are
unenforceable.	Moreover,	investors	cannot	waive	compliance	with	federal	securities	laws	and	the	rules	and	regulations
thereunder.	These	provisions	may	have	the	effect	of	discouraging	lawsuits	against	our	directors	and	officers.	The	enforceability
of	similar	choice	of	forum	provisions	in	other	companies’	certificates	of	incorporation	has	been	challenged	in	legal	proceedings,
and	it	is	possible	that,	in	connection	with	any	applicable	action	brought	against	us,	a	court	could	find	the	exclusive	forum
provisions	contained	in	our	certificate	of	incorporation	to	be	inapplicable	or	unenforceable	in	such	action.	Our	only	significant
asset	is	our	ownership	interest	in	our	wholly	owned	subsidiary	States	Title	and	such	ownership	may	not	be	sufficient	to	pay
dividends	or	make	distributions	or	loans	to	enable	us	to	pay	any	dividends	on	our	common	stock	price	and	or	our	future
business	and	satisfy	our	other	financial	obligations.	As	of	December	31,	2022,	we	have	no	significant	direct	operations	and	no
significant	assets	other	than	our	ownership	of	our	wholly	owned	subsidiary	States	Title.	We	will	depend	on	States	Title	for
distributions,	loans	and	other	payments	to	generate	the	funds	necessary	to	meet	our	financial	obligations,	including	our	expenses
as	a	publicly	traded	company	and	to	pay	any	dividends	with	respect	to	our	common	stock.	The	financial	condition	and	operating
requirements	of	States	Title	may	limit	our	ability	to	obtain	cash	from	States	Title.	The	earnings	from,	or	other	available	assets	of,
States	Title	may	not	be	sufficient	to	pay	dividends	or	make	distributions	or	loans	to	enable	us	to	pay	any	dividends	on	our
common	stock	or	satisfy	our	other	financial	obligations.	Further,	the	provisions	of	the	Senior	Debt	will	limit	States	Title	ability
and	the	ability	of	its	subsidiaries	to,	among	other	things,	pay	dividends	or	make	distribution	to	us.	We	will	have	broad	discretion
over	the	use	of	proceeds	from	the	exercise	of	warrants	and	options,	and	we	may	invest	or	spend	the	proceeds	in	ways	with	which
investors	do	not	agree	and	in	ways	that	may	not	yield	a	return.	We	will	have	broad	discretion	over	the	use	of	proceeds	from	the
exercises	of	warrants	and	options.	Investors	may	not	agree	with	our	decisions,	and	our	use	of	the	proceeds	may	not	yield	a	return
on	investment.	We	intend	to	use	these	net	proceeds	for	working	capital	and	other	general	corporate	purposes,	which	may	include
sales	and	marketing	activities,	research	and	development,	general	and	administrative	matters	and	capital	expenditures.	We	may
also	use	a	portion	of	the	net	proceeds	for	the	acquisition	of,	or	investment	in,	complementary	companies,	products,	services,
technologies	or	assets.	However,	we	have	no	current	commitments	or	agreements	to	enter	into	any	such	acquisitions	or	make



any	such	investments.	Our	use	of	these	proceeds	may	differ	substantially	from	our	current	plans.	Our	failure	to	apply	the	net
proceeds	from	the	exercises	of	warrants	and	options	effectively	could	impair	our	ability	to	pursue	our	growth	strategy	or	could
require	us	to	raise	additional	capital	.	Risks	Related	to	Accounting	and	Financial	Reporting	•	We	are	currently	an	emerging
growth	company	and	a	smaller	reporting	company	within	the	meaning	of	the	Securities	Act,	and	to	the	extent	we	have	taken
advantage	of	certain	exemptions	from	disclosure	requirements	available	to	emerging	growth	companies	or	smaller	reporting
companies,	this	could	make	our	securities	less	attractive	to	investors	and	may	make	it	more	difficult	to	compare	our
performance	with	other	public	companies.	•	We	are	currently	an	“	emerging	growth	company	”	within	the	meaning	of	the
Securities	Act,	as	modified	by	the	JOBS	Act,	and	we	may	take	advantage	of	certain	exemptions	from	various	reporting
requirements	that	are	applicable	to	other	public	companies	that	are	not	emerging	growth	companies	including,	but	not	limited	to,
not	being	required	to	comply	with	the	auditor	attestation	requirements	of	section	404	of	the	Sarbanes-	Oxley	Act,	reduced
disclosure	obligations	regarding	executive	compensation	in	our	periodic	reports	and	proxy	statements,	and	exemptions	from	the
requirements	of	holding	a	nonbinding	advisory	vote	on	executive	compensation	and	stockholder	approval	of	any	golden
parachute	payments	not	previously	approved.	As	a	result,	our	stockholders	may	not	have	access	to	certain	information	they	may
deem	important.	We	cannot	predict	whether	investors	will	find	our	securities	less	attractive	because	we	will	rely	on	these
exemptions.	If	some	investors	find	our	securities	less	attractive	as	a	result	of	our	reliance	on	these	exemptions,	the	trading	prices
of	our	securities	may	be	lower	than	they	otherwise	would	be,	there	may	be	a	less	active	trading	market	for	our	securities	and	the
trading	prices	of	our	securities	may	be	more	volatile.	Further,	section	102	(b)	(1)	of	the	JOBS	Act	exempts	emerging	growth
companies	from	being	required	to	comply	with	new	or	revised	financial	accounting	standards	until	private	companies	(that	is,
those	that	have	not	had	a	Securities	Act	registration	statement	declared	effective	or	do	not	have	a	class	of	securities	registered
under	the	Exchange	Act)	are	required	to	comply	with	the	new	or	revised	financial	accounting	standards.	The	JOBS	Act	provides
that	a	company	can	elect	to	opt	out	of	the	extended	transition	period	and	comply	with	the	requirements	that	apply	to	non-
emerging	growth	companies	but	any	such	election	to	opt	out	is	irrevocable.	We	have	elected	not	to	opt	out	of	such	extended
transition	period,	which	means	that	when	a	standard	is	issued	or	revised	and	it	has	different	application	dates	for	public	or
private	companies,	we,	as	an	emerging	growth	company,	can	adopt	the	new	or	revised	standard	at	the	time	private	companies
adopt	the	new	or	revised	standard.	This	may	make	comparison	of	our	financial	statements	with	another	public	company,	which
is	neither	an	emerging	growth	company	nor	an	emerging	growth	company	that	has	opted	out	of	using	the	extended	transition
period	difficult	or	impossible	because	of	the	potential	differences	in	accountant	standards	used.	We	will	cease	to	be	an	emerging
growth	company	upon	the	earliest	of	(i)	the	end	of	the	fiscal	year	following	the	fifth	anniversary	of	the	closing	of	Capitol’	s
initial	public	offering;	(ii)	the	first	fiscal	year	after	our	annual	gross	revenues	are	$	1.	07	billion	or	more;	(iii)	the	date	on	which
we	have,	during	the	three-	year	period,	issued	more	than	$	1.	0	billion	in	nonconvertible	debt	securities;	or	(iv)	the	end	of	any
fiscal	year	in	which	we	are	deemed	to	be	a	large	accelerated	filer,	which	means	the	market	value	of	our	common	stock	held	by
non-	affiliates	exceeded	$	700	million	as	of	the	end	of	the	second	quarter	of	that	fiscal	year.	Additionally,	we	are	a	“	smaller
reporting	company	”	as	defined	in	Item	10	(f)	(1)	of	Regulation	S-	K.	Smaller	reporting	companies	may	take	advantage	of
certain	reduced	disclosure	obligations,	including,	among	other	things,	providing	only	two	years	of	audited	financial	statements.
We	will	remain	a	smaller	reporting	company	until	the	last	day	of	the	fiscal	year	in	which	(1)	the	market	value	of	our	common
stock	held	by	non-	affiliates	exceeds	$	250	million	as	of	the	end	of	that	fiscal	year’	s	second	quarter,	or	(2)	our	annual	revenues
exceeded	$	100	million	during	such	completed	fiscal	year	and	the	market	value	of	our	common	stock	held	by	non-	affiliates
exceeds	$	700	million	as	of	the	end	of	that	fiscal	year’	s	second	quarter.	To	the	extent	we	take	advantage	of	such	reduced
disclosure	obligations,	it	may	also	make	comparison	of	our	financial	statements	with	other	public	companies	difficult	or
impossible.	As	provided	by	law,	after	we	lose	our	“	emerging	growth	company	”	and	/	or	“	smaller	reporting	company	”	status,
we	will	no	longer	be	able	to	take	advantage	of	certain	exemptions	from	reporting,	and	we	will	also	be	required	to	comply	with
the	auditor	attestation	requirements	of	section	404	of	the	Sarbanes-	Oxley	Act.	We	will	incur	additional	expenses	in	connection
with	such	compliance	and	management	will	need	to	devote	additional	time	and	effort	to	implement	and	comply	with	such
requirements.	Our	Public	and	Private	Placement	Warrants	are	accounted	for	as	liabilities	and	the	changes	in	value	of	our
warrants	could	have	a	material	effect	on	our	financial	results.	•	On	April	12,	2021,	the	Acting	Director	of	the	Division	of
Corporation	Finance	and	Acting	Chief	Accountant	of	the	SEC	together	issued	a	statement	regarding	the	accounting	and
reporting	considerations	for	warrants	issued	by	special	purpose	acquisition	companies	entitled	“	Staff	Statement	on	Accounting
and	Reporting	Considerations	for	Warrants	Issued	by	Special	Purpose	Acquisition	Companies	(“	SPACs	”)	”	(the	“	SEC
Statement	”).	Specifically,	the	SEC	Statement	focused	on	certain	settlement	terms	and	provisions	related	to	certain	tender	offers
following	a	business	combination,	which	terms	are	similar	to	those	contained	in	the	Warrant	Agreement	governing	our	warrants.
We	have	11,	500,	000	public	warrants	and	5,	833,	333	private	placement	warrants,	and	have	determined	to	classify	the	warrants
as	derivative	liabilities	measured	at	fair	value,	with	changes	in	fair	value	each	period	reported	in	earnings.	As	a	result,	included
on	our	consolidated	balance	sheets	as	of	December	31,	2022	and	December	31,	2021	contained	in	this	Annual	Report	are
derivative	liabilities	related	to	embedded	features	contained	within	the	warrants.	Accounting	Standards	Codification	Topic	815,
“	Derivatives	and	Hedging	—	Contracts	in	Entity’	s	Own	Equity,	”	provides	for	the	remeasurement	of	the	fair	value	of	such
derivatives	at	each	balance	sheet	date,	with	a	resulting	non-	cash	gain	or	loss	related	to	the	change	in	the	fair	value	being
recognized	in	earnings	in	the	statements	of	operations.	As	a	result	of	the	recurring	fair	value	measurement,	our	financial
statements	and	results	of	operations	may	fluctuate	quarterly,	based	on	factors	that	are	outside	of	our	control.	Due	to	the
recurring	fair	value	measurement,	we	expect	that	we	will	recognize	noncash	gains	or	losses	on	the	warrants	each	reporting
period	and	that	the	amount	of	such	gains	or	losses	could	be	material.	If	we	are	unable	to	develop	and	maintain	an	effective
system	of	internal	control	over	financial	reporting,	we	may	not	be	able	to	accurately	report	our	financial	results	in	a	timely
manner,	which	may	adversely	affect	investor	confidence	in	us	and	materially	and	adversely	affect	our	business	and	operating
results.	The	risks	described	above	should	be	read	together	Management	is	responsible	for	establishing	and	maintaining



internal	controls	over	financial	reporting,	disclosure	controls,	and	complying	with	the	text	of	the	full	risk	factors	described	in
Part	I,	Item	1A.	“	Risk	Factors	”	and	the	other	requirements	of	the	Sarbanes	information	set	forth	in	this	Annual	Report
on	Form	10	-	K,	including	our	consolidated	Oxley	Act	and	the	rules	promulgated	by	the	SEC	thereunder.	Internal	control	over
financial	reporting	is	a	process	designed	to	provide	reasonable	assurance	regarding	the	reliability	of	financial	reporting	and	the
preparation	of	financial	statements	and	the	related	notes,	as	well	as	in	other	documents	that	we	file	with	the	SEC.	Our
business,	prospects,	financial	condition	or	operating	results	could	be	harmed	by	any	of	these	risks,	as	well	as	other	risks
not	currently	known	to	us	or	that	we	currently	consider	immaterial.	Certain	statements	in	“	Risk	Factors	”	are	forward-
looking	statements.	See	“	Cautionary	Note	Regarding	Forward-	Looking	Statements	”	herein.	5Item	1.	Business	Mission
Doma	is	a	technology	company	that	is	architecting	the	future	of	real	estate	transactions.	Using	machine	intelligence	and
our	proprietary	technology	solutions,	we	are	creating	a	vastly	more	simple,	efficient,	and	affordable	real	estate	closing
experience	for	current	and	prospective	homeowners,	lenders,	title	agents	and	real	estate	professionals.	Our	mission	is	to
remove	friction	and	frustration	from	an	antiquated	real	estate	transaction	process	that	has	been	stuck	in	the	19th
century,	buried	in	piles	of	paper	and	hampered	by	technology	that	is	decades	out	of	date.	Our	approach	is	based	on	our
innovative	cloud-	based	software	platform,	“	Doma	Intelligence,	”	which	will	enable	us	to	deliver	a	significantly
improved	and	more	affordable	customer	experience	at	every	point	in	the	closing	process	of	a	home	purchase	or
refinance.	Doma’	s	broader	mission	is	founded	on	the	premise	that	home	ownership	represents	a	key	milestone	in	life
that	should	be	available	to	all	individuals.	Overview	Doma	was	founded	in	2016	to	focus	top-	tier	data	scientists,	product
managers,	and	engineers	on	building	game-	changing	technology	to	completely	reimagine	the	residential	real	estate
closing	process.	Our	approach	to	the	title	process	is	driven	by	our	innovative	platform,	Doma	Intelligence.	It	provides	a
revolutionary	new	real	estate	closing	platform	that	seeks	to	eliminate	laborious,	manual	tasks	involved	in	underwriting
title	insurance,	performing	core	escrow	functions,	generating	closing	documentation	and	getting	documents	signed	and
recorded.	The	platform	harnesses	the	power	of	data	analytics,	machine	learning	and	natural	language	processing,	which
enables	us	to	deliver	a	more	affordable	and	faster	transaction.	Doma’	s	machine	intelligence	algorithms	are	being
trained	and	optimized	on	30	years	of	historical	anonymized	transaction	data	allowing	us	to	make	underwriting	decisions
in	less	than	a	minute	and	significantly	reduce	the	time,	effort	and	cost	of	facilitating	the	entire	closing	process.	Our
primary	business	activity	is	the	issuance	of	residential	and	commercial	title	insurance	on	purchase	and	refinance
transactions.	We	also	provide	title,	escrow	and	settlement	services	for	primarily	residential	refinance	transactions.	In
refinance	transactions,	we	reach	homeowners	refinancing	existing	mortgages	on	their	homes	through	our	referral
relationships	with	large,	centralized	lenders	and	mortgage	originators.	These	partners	have	developed	operating	and
processing	systems	for	originating	and	processing	refinance	transactions	at	scale.	Our	Doma	Intelligence	platform	has
been	used	for	refinance	transactions,	with	all	of	the	Doma	Enterprise	order	volume	on	the	platform.	Our	underwriting
insurance	business	services	Doma	transactions	in	addition	to	purchase	and	refinance	transactions	for	independent	title
agents.	Our	go-	to-	market	strategy	is	centered	on	these	two	principal	distribution	channels,	which	we	call"	Third-	Party
Agents"	for	the	independent	title	and	escrow	agents	and	“	Doma	Enterprise	”	for	our	referral	relationships	with	large,
centralized	lenders	and	mortgage	originators.	For	orders	driven	through	the	Doma	Intelligence	platform,	our
technological	edge	allows	us	to	provide	a	strong	value	proposition.	To	date,	our	technology	has	shown	that	it	is	capable
of:	•	Providing	machine	learning	enabled	title	commitments	on	over	80	%	of	our	title	insurance	orders	driven	through
the	Doma	Intelligence	platform	with	title	commitment	decisions	made	in	one	minute	or	less	and	full	commitment
appearing	in	typically	less	than	an	hour.	This	facilitates	a	dramatically	faster	experience	than	the	typical	three	to	five
days	for	legacy	title	and	escrow	providers	to	deliver	a	title	commitment;	•	Delivering	a	notably	faster	end-	to-	end
process,	with	customers	on	average	experiencing	over	15	%	faster	closings	and	closing	10	%	more	reliably.	6We	believe
we	have	an	attractive	business	model	with	strong	profitability	as	highlighted	by	our	approximately	40	%	and	53	%
adjusted	gross	profit	as	a	percentage	of	retained	premiums	and	fees	in	our	Underwriting	segment	for	the	years	ended
December	31,	2023	and	2022,	respectively.	We	expect	to	meaningfully	grow	our	business	by	expanding	the	use	of	the
Doma	Intelligence	platform	with	our	Third-	Party	Agents	and	identifying	new	ways	to	leverage	our	proven	instant
underwriting	capabilities.	We	are	still	only	in	the	early	stages	of	the	digital	transformation	of	the	real	estate	experience,
with	much	of	the	entire	closing	process	still	burdened	with	manual	steps	that	do	not	match	today’	s	technological	and
digital	advancements.	We	are	confident	that	we	can	use	machine	intelligence	to	help	drive	a	faster,	more	frictionless
home	ownership	experience,	and	we	will	strategically	deploy	our	technology	and	capital	to	areas	where	we	can	create
time	and	cost	savings	for	our	customers.	Discontinued	Operations	Starting	in	the	second	quarter	of	2023	and	finalized	in
the	third	quarter	of	2023,	the	Company	sold	its	assets	used	in	or	related	to	the	Company’	s	title	insurance	agency
business	operated	through	retail	title	offices	(the	Company’	s	‘	Local	Component’).	With	the	execution	of	these
agreements,	the	Company	no	longer	has	operations	related	to	our	previous	Local	retail	branch	footprint.	The	Company
determined	that	the	execution	of	these	agreements	represented	a	strategic	shift	that	had	a	major	effect	on	the	Company’
s	operations	and	financial	results,	which	triggered	discontinued	operations	presentation	in	the	third	quarter	of	2023,	in
accordance	with	ASC	205-	20-	45	international	financial	reporting	standards.	A	material	weakness	is	defined	as	a	deficiency	,	or
for	a	combination	of	deficiencies	the	Company'	s	Local	Component	within	its	previous	Distribution	segment.	All	periods
presented	have	been	revised	to	show	results	from	continuing	and	discontinued	operations	,	in	internal	control	over
financial	reporting	unless	otherwise	noted.	For	more	information	,	such	refer	to	Part	II,	Item	8,	Note	23"	Discontinued
Operations."	Proposed	Merger	On	March	28,	2024,	we	entered	into	an	Agreement	and	Plan	of	Merger	(the	“	Merger
Agreement	”),	with	RE	Closing	Buyer	Corp.,	a	Delaware	corporation	(“	Parent	”),	and	RE	Closing	Merger	Sub	Inc.,	a
Delaware	corporation	and	wholly	owned	subsidiary	of	Parent	(“	Merger	Sub	”).	The	Merger	Agreement	provides	that	,
subject	to	the	terms	and	conditions	set	forth	there	therein	is	,	Merger	Sub	will	merge	with	and	into	the	Company	(the	“



Merger	”),	with	the	Company	surviving	the	Merger	and	becoming	a	wholly	owned	subsidiary	reasonable	possibility	that	a
material	misstatement	of	Parent.	Parent	and	Merger	Sub	are	affiliates	of	Closing	Parent	Holdco,	L.	P.,	a	Cayman	Islands
exempted	limited	partnership	(“	Topco	”),	the	indirect	parent	company	’	s	annual	or	interim	financial	statements	will	not	be
prevented	or	detected	by	the	company’	s	internal	controls	on	a	timely	basis.	In	addition,	prior	to	the	Business	Combination,	Old
Doma,	as	a	private	company,	was	not	required	to	document	and	test	its	internal	controls	over	financial	reporting	nor	was
management	required	to	certify	the	effectiveness	of	Parent	internal	controls	or	have	its	auditors	opine	on	the	effectiveness	of	its
internal	control	over	financial	reporting	.	Under	As	a	public	company,	we	are	now	subject	to	the	terms	of	the	Merger
Sarbanes-	Oxley	Act.	The	Sarbanes-	Oxley	Act	requires	,	among	other	things,	Parent	would	acquire	our	outstanding	shares
for	$	6.	29	per	share	in	cash.	The	Company’	s	board	of	directors,	acting	on	the	unanimous	recommendation	of	a	special
committee	comprised	of	independent	and	disinterested	directors	formed	for	the	purpose	of	considering	the	transaction,
unanimously	(i)	determined	that	the	Merger	Agreement	and	the	transactions	contemplated	thereby,	including	the
Merger,	the	Voting	and	Support	Agreement	(as	defined	below)	and	the	other	agreements	contemplated	by	the	Merger
Agreement	and	the	transactions	contemplated	thereby	are	fair,	advisable	and	in	the	best	interests	of	the	Company	and
the	disinterested	stockholders	and	(ii)	approved	the	Merger	Agreement	and	the	transactions	contemplated	thereby,
including	the	Merger,	and	the	Voting	and	Support	Agreement	and	the	other	agreements	contemplated	by	the	Merger
Agreement	and	the	transactions	contemplated	thereby,	and	(iii)	resolved	to	submit	and	recommend	the	Merger
Agreement	to	the	Company’	s	stockholders	for	approval	and	adoption	thereby.	A	further	description	of	the	Merger
Agreement,	the	Merger	and	certain	inter-	related	transactions	was	included	in	the	Company’	s	Current	Report	on	Form
8-	K,	filed	with	the	SEC	on	March	29,	2024,	and	incorporated	herein	by	reference.	For	more	information,	also	refer	to
Part	II,	Item	8,	Note	24"	Subsequent	Events."	Industry	Background	A	Large,	Antiquated	Market	Residential	real	estate
is	one	of	the	largest	markets	and	biggest	contributors	to	the	U.	S.	economy.	Approximately	66	%	of	American	households
owned	a	home	as	of	the	fourth	quarter	of	2023,	according	to	the	U.	S.	Census	Bureau,	and	according	to	the	Mortgage
Bankers	Association,	there	were	nearly	4.	8	million	homes	sold	in	2023	for	approximately	$	1.	9	trillion	of	total
transaction	volume.	There	were	a	total	of	approximately	4.	3	million	mortgage	originations	in	2023,	split	between	home
purchase	financings	(approximately	77	%)	and	mortgage	refinancings	(approximately	23	%).	Virtually	all	of	these
mortgages,	whether	related	to	a	purchase	or	refinancing,	required	title	insurance	as	well	as	escrow	and	closing	services.
7The	processes	underlying	the	residential	real	estate	market	and	the	companies	providing	services	to	it	have	remained
largely	analog	as	many	other	industries	have	quickly	migrated	toward	a	more	digital	world.	Digitization	of	industries
across	the	economy	has	been	associated	with	delivering	goods,	services	and	experiences	with	vastly	improved	efficiency
and	certainty.	The	next	wave	of	first-	time	homebuyers	will	be	dominated	by	the	over	72	million	Americans	classified	as
millennials,	according	to	Statista,	who	are	more	oriented	toward	instant,	digital	processes	than	ever	before.	Over	the
next	several	years,	as	many	as	5	million	millennials	will	annually	reach	age	32	which	represents	the	average	age	of	a	first-
time	homebuyer.	This	will	provide	a	tailwind	for	the	real	estate	market	as	well	as	for	market	participants	offering
technology-	enabled	and	digital	services.	Unique	Differentiators	The	Opportunity	for	Doma	in	Title	and	Escrow	There
are	several	factors	that	we	maintain	effective	disclosure	controls	believe	gives	Doma	a	meaningful	first	mover	advantage	in
delivering	a	faster,	more	efficient,	more	enjoyable	and	more	affordable	solution	across	the	title	insurance	and	closing
market:	•	A	proprietary	platform	based	on	machine	intelligence	that	has	been	purpose-	built	and	refined	specifically	for
the	unique	nuances	encountered	in	U.	S.	residential	real	estate	transactions	and	is	being	trained	and	optimized	on	30
years	of	proprietary	title	insurance	and	closing	data.	Our	extensively	tested	technology	has	both	deepened	and
broadened	referral	partners’	reliance	on	Doma	with	solutions	that	remove	entire	chunks	of	the	closing	process.	•	A
highly	specialized	approach	to	fulfilling	key	service	functions	that	combines	deep	operational	excellence	with	at-	scale
centralization	to	augment	our	technology-	led	product	offerings	and	deliver	a	vastly	improved	level	of	service	to	referral
partners	and	customers.	We	are	powering	the	most	optimal	and	affordable	outcomes	by	combining	cutting-	edge
technology	with	deep-	market	knowledge.	•	Owning	the	end-	to-	end	process	of	closing,	as	both	and	-	an	procedures
escrow	agency	and	a	title	insurance	underwriter,	Doma	has	a	differentiated	ability	to	innovate	across	the	entire	end-	to-
end	process	of	writing	a	policy,	from	underwriting	to	the	back-	end	processing.	Our	relentless	focus	on	innovation	and
performance	improvement	drives	new	customer	acquisition,	and	growth	with	existing	referral	partners,	and	underpins
the	high	capital-	efficiency	of	our	business	model.	The	Traditional	Title	and	Closing	Experience	The	process	of	going
from	and	-	an	internal	control	accepted	offer	on	a	home	purchase	to	signed	final	documents	—	referred	to	as	the	title	and
closing	process	—	is	largely	a	cumbersome	black	box	with	little	explanation	provided	to	the	customer	as	to	why	it	takes
an	average	of	up	to	45	days	to	complete,	according	a	December	2023	report	from	ICE	Mortgage	Technology.	The	typical
process,	which	is	identical	for	refinance	transactions,	is	outlined	below	for	illustrative	purposes:	•	Order	for	title
insurance	placed.	A	representative	of	the	buyer,	seller	or	the	lender	places	an	order	for	title	insurance.	•	Title	search
begins.	An	individual	at	a	title	company	begins	a	search	to	clear	the	title.	This	involves	performing	a	search	of	historical
property	records,	which	is	done	digitally	where	possible,	but	often	requires	manual	review	of	paper	records	depending
on	when	the	property	last	changed	hands	and	the	sophistication	of	the	county	office.	•	Title	issues	arise.	Sometimes	issues
are	discovered	during	the	title	search	process	that	may	need	to	be	resolved	prior	to	closing.	Examples	may	include	an
incorrect	legal	description	of	the	property	on	a	deed	or	mortgage,	unresolved	liens	from	prior	owners	or	ownership
matters	such	as	mistakes	on	a	deed	or	missing	heirs.	•	Title	is	cleared	to	close.	Typically	three	to	five	days	after	the	title
search	begins,	the	search	is	complete	and	any	issues	on	a	title	are	resolved.	The	title	is	then	cleared	to	close.	8	•	Fee
collaboration	begins.	Traditionally,	fee	collaboration	involves	a	tedious	process	where	individuals	at	both	the	title	and
escrow	company	as	well	as	the	lender	manually	compare	itemized	fees	across	the	settlement	statements	in	order	to
balance	those	fees	and	incorporate	them	into	the	closing	documents.	•	Final	document	signing	is	coordinated.	The	title



and	escrow	company	schedules	the	signing	event	to	involve	a	notary	and	all	those	who	need	to	sign	the	closing
documents,	such	as	borrowers,	sellers,	buyers,	attorneys	and	real	estate	agents.	While	a	number	of	states	allow	for
methods	that	enable	the	signing	event	to	take	place	via	an	online	video	session,	most	signing	events	still	take	place	in-
person.	•	Post-	closing	process	is	initiated.	In	the	final	steps	of	closing	after	signing,	payoff	demands	are	processed,	funds
are	disbursed,	and	the	documents	are	recorded	with	the	county.	•	Title	insurance	issued.	A	title	insurance	policy	is
issued	to	the	owner	and	/	or	lender,	protecting	their	interest	(s)	in	the	property.	The	process	seeks	to	protect	home	buyers
and	lenders	from	defects	in	the	title	to	the	home	that	can	lead	to	losses	and	to	ensure	that	all	the	right	parties	are	paid
and	that	all	the	correct	documents	are	signed	and	recorded	with	the	proper	authorities.	The	historical	closing	process	is
an	incredibly	labor	intensive,	manual	process	today	for	three	primary	reasons.	First,	the	process	has	not	been	disrupted
or	fundamentally	altered	since	being	established	in	the	1890s.	Second,	much	of	the	technology	used	by	title	companies	to
process	title	and	escrow	was	created	in	the	1990s,	and	there	has	been	little	innovation	since.	Third,	many	counties
throughout	the	United	States	have	yet	to	digitize	their	records,	making	the	title	search	process	for	transfer	of	ownership
cumbersome	and	time	consuming.	Technology	that	Transforms	the	Experience	Our	vision	is	to	architect	the	future	of
real	estate	transactions	and	create	a	vastly	more	simple,	efficient,	and	affordable	closing	experience	for	current	and
prospective	homeowners,	lenders,	title	agents	and	real	estate	professionals.	As	a	first	step	towards	that	goal,	we	chose	to
initially	focus	on	transforming	the	underwriting	portion	of	the	real	estate	landscape.	To	that	end,	we	have	built	a
proprietary	platform	called	Doma	Intelligence.	We	commercially	launched	the	initial	core	feature	of	the	Doma
Intelligence	platform	in	2018	and	have	since	built	out	a	set	of	complementary	features	that	extend	cutting	edge	machine
learning	across	the	entire	title	and	escrow	process.	This	platform	automates	many	aspects	of	the	closing	process,
powered	by	data	science,	natural	language	processing	and	machine	intelligence.	Currently,	all	of	our	direct	refinance
order	volume	from	our	Doma	Enterprise	partners	are	fulfilled	through	our	Doma	Intelligence	platform.	Our	machine
intelligence	algorithms	are	being	trained	and	optimized	on	30	years	of	historical	data,	allowing	our	Doma	Intelligence
platform	to	make	a	majority	of	our	title	underwriting	decisions	in	less	than	a	minute,	significantly	reducing	the	time,
effort	and	cost	of	the	closing	process.	Doma	Title,	a	product	powered	by	Doma	Intelligence,	replaces	the	time	and	labor-
intensive	title	search	process	with	a	predictive	algorithm	that	utilizes	a	forward-	thinking,	risk-	based	insurance	model	to
produce	title	commitments	automatically,	compared	to	a	multi-	day	process	in	the	traditional	path.	More	than	80	%	of
orders	passed	through	Doma	Title	today	have	machine	learning	enabled	title	commitment	decisions	made	in	one	minute
or	less,	with	the	full	commitment	appearing	in	typically	less	than	an	hour.	As	a	result,	transactions	can	be	processed
faster,	with	less	back-	and-	forth	between	the	parties.	This	increased	speed	will	improve	the	pull-	through	rate	of	closings
for	our	customers	over	financial	reporting	time	by	shortening	the	time	to	close.	Over	more	than	five	years	of	operations,
Doma	Title’	s	data-	science	driven,	automated	approach	to	the	title	curative	process	maintains	the	same	degree	of	safety
and	protection	for	the	policyholder	against	any	outstanding	issues	on	title.	9The	Doma	Intelligence	Platform	Integration
Options	Our	integration	offerings	for	lenders	cover	a	range	of	integration	channels	that	include:	•	Direct	integrations	to
partner	systems	such	as	Loan	Origination	Systems	(“	LOS	”)	or	other	applications;	•	Integrations	via	third-	party
middleware;	and	•	Doma	Connect,	a	set	of	modern,	RESTful	public	APIs	that	enable	partners	to	create	more	seamless
and	efficient	workflows	with	their	own	systems,	rather	than	relying	on	email	as	a	form	of	information	exchange.	All	our
integration	options	were	built	in	a	way	that	both	support	and	complement	our	machine	intelligence	enabled	product
offerings	so	that	partners	can	maximize	their	unique	value	within	workflows.	Technology	Infrastructure	Best-	in-	class
machine	learning	systems	require	a	proper	flow	of	data	from	production	into	the	data	science	environment	as	well	as
proper	labeling.	The	key	advancement	of	the	data	architecture	behind	the	Doma	Intelligence	platform	is	the	inclusion	of
manual	labeling	within	its	ecosystem.	Currently,	we	target	a	rate	of	approximately	80	%	of	underwriting	decisions	to	be
instant	for	transactions	that	run	through	the	Doma	Intelligence	platform.	Even	if	a	policy	is	not	instantly	underwritten,
it	still	benefits	from	other	Doma	Intelligence	features.	Machine	learning	systems	can	ingest	human-	labeled	data	to	yield
increased	accuracy	and	predictive	power,	resulting	in	a	fully	closed	optimization	system	that	is	entirely	proprietary
within	Doma.	To	power	this	system,	we	have	connected	the	leading	multi-	connected	data	warehouse,	Snowflake,	to	our
Azure	/	Python	machine	learning	environment	and	Looker	visualization	tool,	synergizing	human	production,	machine
learning	automation,	and	resilient	and	vibrant	cloud	architecture	in	a	manner	that	is	unlike	that	of	most	real	estate
technology	companies.	Underwriting	Insurance	Services	Doma	Title	Insurance,	Inc.,	or	referred	to	herein	as	“	DTI	”
(formerly	known	as	North	American	Title	Insurance	Company	("	NATIC")),	a	subsidiary	of	Doma,	is	a	seasoned	title
insurance	underwriter	with	a	national	network	of	independent	and	affiliated	title	insurance	agents	authorized	to	issue
title	insurance	policies	for	consumers	and	lenders.	When	a	property	claim	arises	against	an	underwriting	policy,	based
on	the	policy	issued,	DTI	provides	coverage	that	includes	losses	from	defects	in	the	title	that	were	not	discovered	during
the	search	and	examination.	DTI	offers	products	and	services	for	all	real	estate	transaction	types,	operates	in	48	states
and	the	District	of	Columbia	and	holds	an	A’	(A	Prime),	unsurpassed	rating	by	Demotech,	Inc.	as	of	December	31,	2023.
DTI’	s	team	of	underwriting	attorneys	provide	legal	guidance	and	answers	to	complex	title	issues	with	a	guaranteed
response	time	of	one	hour.	10Growth	Opportunities	We	are	in	the	early	stages	of	a	multi-	year	business	model	expansion
to	provide	services	to	the	residential	real	estate	market.	We	intend	to	invest	in	our	business	to	advance	the	efficiency,
affordability,	and	quality	of	execution	in	real	estate	transactions	through	the	adoption	of	our	proprietary	platform.	Our
growth	opportunities	and	strategies	include:	•	Innovate	and	advance	the	Doma	Intelligence	platform.	We	have	developed
a	leading	machine	learning	platform	and	a	strong	track	record	of	technological	innovation	supported	by	our	intellectual
property	portfolio.	We	are	continuously	optimizing	and	improving	our	machine	learning	platform	to	deliver	title
insurance	and	transaction	services	to	lenders	and	homeowners	with	best-	in-	class	customer	service	as	well	as	high
efficiency	and	accuracy,	all	at	a	lower	cost	to	homeowners.	We	intend	to	continue	making	investments	in	research	and



development	to	strengthen	our	technical	advantage	in	our	platform’	s	architecture.	We	believe	that	our	deep
understanding	of	the	regulatory	framework	and	the	embedded	knowledge	of	the	real	estate	industry	in	our	machine
learning	platform	will	enable	us	to	efficiently	develop	new	offerings,	which	will	further	differentiate	us	relative	to	our
competitors.	•	Drive	increased	usage	within	our	existing	base	of	partners.	The	value	proposition	of	the	Doma	Intelligence
platform	is	what	drives	wallet	share	expansion	from	our	existing	referral	partners.	We	believe	that	our	title	insurance
and	transaction	services	allow	our	lender	partners	to	quickly	achieve	improvements	in	efficiency	that	will	let	them
process	more	loans	with	less	overhead,	driving	meaningful	profitability	improvements.	To	drive	more	transactions	from
our	Third-	Party	Agents	and	better	serve	them,	we	launched	an	‘	Accelerated	Commitment’	refinance	product	in	the
fourth	quarter	of	2022,	which	uses	the	Doma	Intelligence	platform	to	reduce	their	curative	and	post-	closing	tasks.	These
efficiency	gains	in	turn	allow	our	independent	title	agents	to	focus	on	marketing	and	expanding	their	network.	•	Drive
growth	by	acquiring	new	customers	and	partners.	We	believe	that	all	constituents	involved	in	residential	real	estate
transactions	will	continue	to	embrace	the	benefits	of	our	technology	driven	solutions	and	that	the	opportunity	to
continue	growing	our	base	of	customers	and	referral	partners,	including	centralized	lenders,	independent	title	agents
and	local	realtors,	is	substantial.	To	drive	new	growth	in	new	customers	and	referral	partners,	we	intend	to	build	on	this
momentum	by	identifying	new	ways	to	more	quickly	roll	out	our	proven	instant	underwriting	capabilities.	Our	instant,
machine-	learning	based	underwriting	is	our	original	core	value	driver.	It	has	delivered	value	to	many	of	the	largest,
most	well-	known	mortgage	originators	in	the	country	.	We	are	also	continuing	identifying	more	efficient	and	profitable
ways	to	improve	make	this	technology	more	widely	available,	with	an	emphasis	on	successfully	deploying	our	technology
with	new	distribution	channels.	We	are	working	towards	engaging	in	new	partnerships	with	mortgage	originators	and
the	broader	lending	ecosystem	in	addition	to	independent	title	agents.	•	Expand	our	geographic	footprint.	As	of
December	31,	2023,	we	were	licensed	in	48	states	and	the	District	of	Columbia	for	our	underwriting	services.	There	is
opportunity	to	grow	our	presence	in	those	geographic	locations	and	gain	approval	and	licensure	in	the	states	where	we
are	not	currently	operating.	We	have	a	dedicated	internal	control	organization	that	is	focused	on	establishing	the
operational	infrastructure	and	obtaining	the	necessary	state	and	local	licensure	to	enter	new	geographies	which	will
allow	us	to	grow	with	new	and	existing	customers	and	increase	our	market	share	over	financial	reporting	time.
11Customer	Acquisition	Our	sales	and	marketing	approach	is	rooted	in	the	competitive	pricing	and	accelerated	timeline
enabled	by	the	efficiencies	gained	through	the	Doma	Intelligence	platform.	Unlike	traditional	title	and	escrow
organizations,	we	embrace	a	go-	to-	market	strategy	that	leverages	digital	distribution	and	modern,	cloud-	based
automation.	We	believe	this	generates	lower	customer	acquisition	costs	and	increases	conversion	rates.	Sales	We
generate	sales	across	two	principal	distribution	channels:	•	Third-	Party	Agents.	Comprised	of	independent	title	and
escrow	agents	utilizing	our	underwriting	insurance	services.	•	Doma	Enterprise.	Represents	partnerships	with	national
lenders	and	mortgage	originators	that	maintain	centralized	lending	operations.	Our	Third-	Party	Agent	sales
organization	is	comprised	of	sales	professionals	located	across	the	United	States.	They	engage	with	senior	executive
leadership	at	independent	title	and	escrow	agencies	via	traditional	field	sales	techniques	of	phone	calls,	meetings	and
industry	events.	Strong	educational	content	compliments	the	value	proposition	of	underwriting	insurance	services	for
Third-	Party	agents.	Our	Doma	Enterprise	sales	team	is	focused	on	building	lasting	relationships	with	partners	that
transact	with	high	monthly	customer	volumes	and	are	generally	regionally	agnostic.	Our	sales	cycles	in	this	distribution
channel	ranges	from	three	months	to	a	year	with	the	duration	typically	dictated	by	the	size	and	complexity	of	the
potential	lender’	s	requirements.	12Customer	Success	For	centralized	lenders,	our	customer	success	team	ensures	a
white-	glove	experience	from	their	initial	onboarding	through	their	entire	order	production	lifecycle	with	every
homeowner	they	engage.	Through	proactive	monitoring	of	account	health	and	implementation	of	best	practices,	this
team	ensures	that	these	referral	partners	and	our	customers	are	achieving	maximum	value	from	the	engagement.	The
customer	success	team	also	works	to	continuously	educate	referral	partners	and	customers	on	our	new	product	features
and	provides	guidance	on	operational	best	practices	to	allow	them	to	maximize	the	benefit	realized	from	our	solutions.
The	customer	success	team	continuously	and	proactively	collects	feedback	to	ensure	we	are	improving	how	we	deliver
and	meet	their	needs	.	In	partnership	with	direct	sales	order	to	maintain	and	improve	the	effectiveness	of	our	procedures	and
internal	control	over	financial	reporting	,	we	this	team	drives	increased	wallet	share	which	is	inextricably	linked	to	our	high
levels	of	customer	satisfaction.	Doma	Service	Operations	Doma	offers	a	comprehensive	service	offering	that	caters	to	the
needs	of	all	constituents	involved	in	the	closing	process	for	all	transactions	flowing	through	our	Doma	Intelligence
platform.	This	approach	helps	ensure	our	referral	partners	–	and	ultimately,	homeowners	–	have	expended,	and	-	an
anticipate	efficient	closing	experience	that	is	free	of	friction	and	frustration.	Doma	Service	Operations	is	a	team	focused
on	fulfilling	strategic	goals	around	operational	efficiencies,	growth,	and	throughput	that	we	believe	is	unique	in	our
industry	will	continue	to	expend,	resources,	including	accounting-	related	costs	and	significant	management	oversight	.
However	The	team	is	,	at	its	core,	a	fulfillment	organization	that	as	was	conceived	to	inform	the	accounting	acquirer	in	the
Business	Combination	,	we	cannot	assure	you	adopt	and	supplement	Doma	technology	products.	The	team	operates	with	a
singular	focus	of	ensuring	short	and	long-	term	success	for	all	stakeholders	involved	in	the	real	estate	closing	process.	It
is	a	centralized	operation	that	we	believe	is	the	first-	of-	its-	kind	that	borrows	from	data-	centric	platforms,	lean
fulfillment	processes	and	practices,	and	the	high-	touch	service	of	a	local	title	and	escrow	operation	–	all	combined	into
an	efficient,	scalable	model	that	can	flex	to	fit	the	needs	of	our	customers.	Doma	Service	Operations	seeks	to	exceed
industry-	standard	service	level	agreements	for	each	transaction	milestone	and	helps	drive	revenue	growth	by	delivering
fast	and	personal	service.	We	have	identified	all	been	building	our	intellectual	property	for	a	number	of	years	and	a
significant	part	of	this	effort	has	been	in	the	development	and	patenting	of	our	transformative	technology	in	the	home
title	and	closing	areas.	We	seek	to	obtain	,	maintain	and	protect	our	intellectual	property	by	relying	on	a	combination	of



federal,	state	and	common	law	in	the	United	States,	as	well	as	on	contractual	measures.	This	includes	a	variety	of
measures,	such	as	patents,	trademarks	and	trade	secrets.	We	also	seek	to	place	appropriate	restrictions	on	our
proprietary	information	to	control	access	and	prevent	unauthorized	disclosures,	a	key	part	of	our	broader	risk
management	strategy.	13We	cannot	provide	assurances	that	any	of	our	pending	patent	applications	will	issue	as	patents
or	that	we	will	not	in	the	future	have	additional	material	weaknesses.	If	we	identify	any	material	weaknesses	in	the	future,	any
such	newly	identified	material	weakness	could	limit	our	ability	to	prevent	or	our	issued	patents	detect	a	misstatement	of	our
accounts	or	disclosures	that	could	result	in	a	material	misstatement	of	our	annual	or	interim	financial	statements.	In	such	case,
we	may	be	unable	to	maintain	compliance	with	securities	law	requirements	regarding	timely	filing	of	periodic	reports	in	addition
to	the	New	York	Stock	Exchange	(“	NYSE	”)	listing	requirements,	investors	may	lose	confidence	in	our	financial	reporting	and
our	stock	price	may	decline	as	a	result.	We	cannot	assure	you	that	the	measures	taken	to	date	,	or	any	measures	taken	in	the
future	patents	that	issue	from	our	pending	patent	applications	,	will	be	sufficient	to	protect	our	technology	avoid	potential
future	material	weaknesses	.	The	terms	of	individual	issued	patents	extend	for	varying	periods	depending	on	the	date	of
filing	of	the	patent	application	or	the	date	of	patent	issuance	and	the	legal	term	of	patents	in	the	countries	in	which	they
are	obtained.	General	Generally	,	utility	patents	issued	for	applications	filed	in	the	United	States	are	granted	a	term	of	20
years	from	the	earliest	effective	filing	date	of	a	non-	provisional	patent	application.	The	issuance	of	a	patent	is	not
conclusive	as	to	its	validity	and	our	issued	patents	may	from	time-	to-	time	be	challenged,	narrowed	and	/	or	invalidated.
The	term	of	a	patent,	and	the	protection	it	affords,	is	therefore	limited	and	we	may	face	competition,	including	from
other	competing	technologies.	Failure	to	protect	our	intellectual	property	or	proprietary	rights	adequately	could
significantly	harm	our	competitive	position,	business,	financial	condition	and	results	of	operations.	For	additional
information,	please	see	the	Part	I,	Item	1A	“	Risk	Factors	—	Risks	Related	to	Our	Intellectual	Property	”	in	this	Annual
Report	on	Form	10-	K	(this	“	Annual	Report	”).	Competition	The	obligations	associated	traditional	title	and	escrow
market	is	highly	concentrated	by	legacy,	incumbent	players.	The	“	big	four	”	providers	of	traditional	title	and	escrow
services	are	Fidelity	National	Financial,	Inc.;	First	American	Financial	Corporation;	Old	Republic	International
Corporation	and	Stewart	Information	Services	Corporation.	The	incumbent	title	and	escrow	service	providers	are
larger	than	us	and	have	significant	competitive	advantages,	including	increased	name	recognition,	higher	financial
ratings,	greater	resources	and	additional	access	to	capital	than	we	currently	do.	Competition	is	based	on	many	factors,
including	the	reputation	and	experience	of	the	title	and	escrow	services	provider,	pricing	and	other	terms	and
conditions,	customer	service,	relationships	with	being	brokers	and	agents,	size,	and	financial	strength	ratings,	among
other	considerations.	We	also	compete	with	new	market	entrants	such	as	technology-	enabled	escrow	agencies	and
technology	providers	of	a	public	company	involve	significant	expenses	title	processing	system.	We	believe	none	of	these
new	market	entrants	enjoy	the	breadth	of	services	or	first-	mover	technology	advantage	Doma	possesses	today.	Further,
we	see	certain	software	platforms	less	as	true	or	direct	competitors	and	more	as	alternative	solution	offerings	for	small	to
mid-	scale	title	agencies	who	may	compete	with	us	in	regional	markets.	We	believe	that	we	compare	favorably	across
many	of	the	key	competitive	factors,	and	have	required	and	developed	a	proprietary	technology	platform	that	we	believe
will	continue	be	difficult	for	other	providers	to	require	significant	resources	emulate.	As	we	expand	into	new	lines	of
business	and	management	attention	offer	additional	products	beyond	title	and	escrow	services	,	which	may	divert	we	could
face	intense	competition	from	our	business	operations.	As	a	privately	held	company	companies	,	Old	Doma	had	not	been
required	to	that	are	already	established	in	such	markets.	Government	Regulation	The	extensive	and	comply	complex
rules	with	many	corporate	governance	and	regulations	that	financial	reporting	practices	and	policies	required	of	a	publicly
traded	company.	As	a	public	company,	we	are	subject	to	the	reporting	requirements	of	the	Exchange	Act	act	as	a	natural
barrier	to	entry	in	our	industry	,	adding	another	dimension	to	our	first	mover	advantage	the	Sarbanes-	Oxley	Act,	and	the
listing	standards	of	the	NYSE	.	The	These	rules	Exchange	Act	requires	the	filing	of	annual,	quarterly	and	regulations,	as	well
as	licensing	current	reports	with	respect	to	a	public	company’	s	business	and	financial	condition.	The	Sarbanes-	Oxley	Act
requires	examination	by	various	federal,	state	and	local	government	authorities,	are	designed	to	,	among	other	things,
protect	customers	(such	as	payment	regulations,	insurance	regulations,	state	and	federal	real	estate	transaction
regulations).	We	are	also	subject	to	state	and	federal	laws,	which	require	extensive	disclosure	to,	and	consents	from,
customers.	Moreover,	in	many	jurisdictions	where	we	operate,	there	are	laws	regulating	pricing,	prohibiting
discrimination	and	unfair,	deceptive,	or	abusive	acts	or	practices	and	imposing	multiple	qualification	and	licensing
obligations	on	our	activities.	Failure	to	comply	with	any	of	these	rules,	regulations	or	requirements	may	result	in,	among
other	things,	lawsuits	(including	class	action	lawsuits)	or	administrative	enforcement	actions	seeking	monetary	damages,
fines	or	civil	monetary	penalties,	restitution	or	other	payments	to	customers,	modifications	to	business	practices,
revocation	of	required	licenses	or	registrations.	The	following	is	a	summary	of	certain	aspects	of	the	various	statutes	and
regulations	applicable	to	us	and	our	subsidiaries.	This	summary	is	not	a	comprehensive	analysis	of	all	applicable	laws,
and	is	qualified	by	reference	to	the	full	text	of	statutes	and	regulations	referenced	below.	14State	Licensing
Requirements	We	or	one	or	more	of	our	subsidiaries	may	need,	and	have	obtained,	one	or	more	state	licenses	as	a	title
insurance	business	and	title	agency	in	order	to	offer	title	insurance	policies	and	to	provide	title	escrow	and	closing
services	to	close	refinance	and	home	sale	transactions.	Where	we	have	obtained	licenses,	state	licensing	statutes	may
impose	a	variety	of	requirements	and	restrictions	on	us,	including:	•	record-	keeping	requirements;	•	surety	bond	and
minimum	net	worth	requirements;	•	restrictions	on	insurance	premium	and	escrow	pricing	and	fees;	•	annual	or
biennial	activity	reporting	and	license	renewal	requirements;	•	notification	and	approval	requirements	for	changes	in
principal	officers,	directors,	stock	ownership	or	corporate	control;	•	restrictions	on	marketing	and	advertising;	•
individual	licensing	requirements;	•	anti-	money	laundering	and	compliance	program	requirements;	•	data	security	and
privacy	requirements;	and	•	requirements	for	policy	forms	and	endorsements	and	other	customer-	facing	documents.



These	statutes	may	also	subject	us	to	the	examination	authority	of	state	regulators	in	certain	cases,	and	we	have
experienced,	are	currently	and	will	likely	continue	to	be	subject	to	and	experience	exams	by	state	regulators.	These
examinations	have	and	may	continue	to	result	in	findings	or	recommendations	that	require	us	to	modify	our	internal
controls	and	/	or	business	practices.	Laws	and	Regulation	Federal	and	State	UDAAP	Laws	The	Dodd-	Frank	Wall	Street
Reform	and	Consumer	Protection	Act	of	2010	Act	grants	the	Consumer	Financial	Protection	Bureau	(the	“	CFPB	”)	the
power	to	enforce	unfair,	deceptive,	or	abusive	acts	and	practices	(“	UDAAP	”)	prohibitions	and	to	adopt	UDAAP	rules
defining	unlawful	acts	and	practices.	Additionally,	provisions	of	the	Federal	Trade	Commission	Act	(“	FTC	Act	”)
prohibit	“	unfair	”	and	“	deceptive	”	acts	and	practices	in	business	or	commerce	and	give	the	FTC	enforcement
authority	to	prevent	and	redress	violations	of	this	prohibition.	Virtually	all	states	have	similar	laws.	Whether	a	public
particular	act	or	practice	violates	these	laws	frequently	involves	a	highly	subjective	and	/	or	fact-	specific	judgment.
State	Disclosure	Requirements	and	Other	Substantive	Insurance	Regulations	We	are	subject	to	state	laws	and
regulations	that	impose	requirements	related	to	title	insurance	disclosures	and	terms,	discrimination,	reporting,	claim
handling	and	processing.	The	method,	extent	and	substance	of	such	regulation	varies	by	state,	but	generally	has	its
source	in	National	Association	of	Insurance	Commissioners	(the	“	NAIC	”)	model	laws	and	regulations	that	establish
standards	and	requirements	for	conducting	the	business	of	insurance	and	that	delegate	regulatory	authority	to	a	state
regulatory	agency.	Moreover,	the	NAIC	Accreditation	Program	requires	state	regulatory	agencies	to	meet	baseline
standards	of	solvency	regulation,	particularly	with	respect	to	regulation	of	multi-	state	insurers.	In	general,	such
regulation	is	intended	for	the	protection	of	those	who	purchase	or	use	our	insurance	products,	and	not	our	stockholders.
These	rules	have	a	substantial	effect	on	our	business	and	relate	to	a	wide	variety	of	matters	including:	insurance
company	establish	licensing	and	maintain	examination;	price	setting	or	premium	rates;	trade	practices;	approval	of	policy
forms;	claims	practices;	restrictions	on	transactions	between	our	subsidiaries	and	their	affiliates,	including	the	payment
of	dividends;	investments;	underwriting	standards;	advertising	and	marketing	practices;	capital	adequacy;	and	the
collection,	remittance	and	reporting	of	certain	taxes,	licenses	and	fees.	15The	state	laws	and	regulations	that	have	the
most	significant	effective	---	effect	internal	control	over	on	our	insurance	operations	and	financial	reporting	.	As	a	result,	we
have	incurred	and	will	continue	to	incur	significant	legal,	accounting	and	other	expenses.	These	expenses	will	increase	once	we
are	no	longer	discussed	below.	The	ability	of	our	subsidiaries	to	pay	dividends	to	us	is	regulated	by	the	laws	of	their	state
of	domicile.	Under	these	laws,	insurance	companies	must	provide	advance	informational	notice	to	the	domicile	state
insurance	regulatory	authority	prior	to	payment	of	any	dividend	or	distribution	to	our	stockholders.	Prior	approval
from	the	state	insurance	regulatory	authority	must	be	obtained	before	payment	of	an	"	extraordinary	dividend"	“
emerging	growth	company	”	as	defined	under	the	state'	s	JOBS	Act	or	a	“	smaller	reporting	company.	”	Also,	our	entire
management	team	and	many	of	our	other	employees	have	devoted	and	will	continue	to	devote	substantial	time	to	compliance.
These	rules	and	regulations	have	and	will	continue	to	result	in	us	incurring	substantial	legal	and	financial	compliance	costs	and
have	made	and	will	continue	to	make	some	activities	more	time-	consuming	and	costly.	For	example,	these	rules	and	regulations
make	it	more	difficult	and	more	expensive	for	us	to	obtain	director	and	officer	liability	insurance	,	and	it	code.	The	amount	of
ordinary	dividends	that	may	be	required	paid	to	accept	reduced	policy	limits	and	coverage	us	is	subject	to	certain
limitations,	the	amounts	of	which	change	each	year.	or	For	additional	information	about	dividends	incur	substantially
higher	costs	to	obtain	the	same	or	similar	coverage.	As	a	result	,	it	may	be	difficult	refer	to	Part	II,	Item	5	“	Market	for
Registrant'	s	us	to	attract	and	retain	qualified	people	to	serve	on	our	board	of	directors,	our	board	committees	or	as	executive
officers.	If	analysts	do	not	publish	research	about	our	business	or	if	they	publish	inaccurate	or	unfavorable	research,	our	stock
price	and	trading	volume	could	decline.	The	trading	market	for	our	common	Common	Equity	stock	will	depend	in	part	on	the
research	and	reports	that	analysts	publish	about	our	business.	We	do	not	have	any	control	over	these	analysts.	If	one	or	more	of
the	analysts	who	cover	us	downgrade	our	common	stock	or	publish	inaccurate	or	unfavorable	research	about	our	business	,
Related	Shareholder	Matters	the	price	of	our	common	stock	would	likely	decline.	If	one	or	more	of	these	analysts	cease
coverage	of	our	company	or	fails	to	regularly	publish	reports	on	us,	we	could	lose	visibility	in	the	financial	markets,	which	in
turn	could	cause	our	stock	price	or	trading	volume	to	decline.	In	addition,	if	we	fail	to	meet	the	expectations	and	Issuer
Purchases	of	Equity	forecasts	for	our	business	provided	by	securities	Securities	”	under	analysts,	our	stock	price	could
decline.	We	may	be	subject	to	securities	litigation,	which	is	expensive	and	could	divert	management	attention.	The	market	price
of	our	common	stock	may	be	volatile	and,	in	the	past,	companies	that	have	experienced	volatility	in	the	market	price	of	their	--
the	heading	“	Dividend	Policy	”	and	stock	have	been	subject	to	securities	class	action	litigation.	We	may	be	the	target	of	this
type	of	litigation	in	the	future.	We	may	also	may	become	the	target	of	litigation	from	our	involvement	in	the	Business
Combination	as	described	in	Note	1	22	“	Organization	Regulation	and	business	operations	Statutory	Financial	Information,	”
contained	in	Part	II,	Item	8	“	Financial	Statements	and	Supplementary	Data	.	”	We	are	subject	to	various	state	regulations
requiring	investment	portfolio	diversification	and	limiting	the	concentration	of	investments	we	may	maintain	in	certain
asset	categories.	Failure	to	comply	with	these	regulations	leads	to	the	treatment	of	nonconforming	investments	as	non-
admitted	assets	for	purposes	of	measuring	statutory	surplus.	Further,	in	some	instances,	state	regulations	require	us	to
sell	certain	nonconforming	investments.	For	public	reporting,	insurance	companies	prepare	financial	statements	in
accordance	with	U.	S.	generally	accepted	accounting	principles	(“	U.	S.	GAAP	”).	However,	state	laws	require	us	to
calculate	and	report	certain	data	according	to	statutory	accounting	rules	as	defined	in	the	NAIC	Accounting	Practices
and	Procedures	Manual.	While	not	a	substitute	for	any	U.	S.	GAAP	measure	of	performance,	statutory	data	frequently
is	used	by	industry	analysts	and	other	recognized	reporting	sources	to	facilitate	comparisons	of	the	performance	of
insurance	companies.	State	insurance	laws	require	that	insurance	companies	analyze	the	adequacy	of	their	reserves
annually.	Our	appointed	actuaries	must	submit	an	opinion	that	our	statutory	reserves	are	adequate	to	meet	policy
claims-	paying	obligations	and	related	expenses.	Real	Estate	Settlement	Procedures	Act	The	federal	Real	Estate



Settlement	Procedures	Act	(“	RESPA	”)	and	Regulation	X,	which	implements	it,	require	certain	disclosures	to	be	made
to	the	borrower	at	application,	as	to	the	lender’	s	good-	faith	estimate	of	loan	origination	costs,	and	at	closing	with
respect	to	the	real	estate	settlement	statement;	apply	to	certain	loan	servicing	practices	including	escrow	accounts,
member	complaints,	servicing	transfers,	lender-	placed	insurance,	error	resolution	and	loss	mitigation.	RESPA	also
prohibits	giving	or	accepting	any	fee,	kickback	or	a	thing	of	value	for	the	referral	of	real	estate	settlement	services,	and
giving	or	accepting	any	portion	of	any	fee	charged	for	rendering	a	real	estate	settlement	service	other	than	for	services
actually	performed.	For	most	home	loans,	the	time	of	application	(loan	estimate)	and	time	of	loan	closing	disclosure
requirements	for	RESPA	and	TILA	have	been	combined	into	integrated	disclosures	under	the	TILA-	RESPA	Integrated
Disclosures	(“	TRID	”)	rule.	Electronic	Fund	Transfer	Act	and	NACHA	Rules	The	federal	Electronic	Fund	Transfer	Act
(“	EFTA	”)	and	Regulation	E	that	implements	it	provide	guidelines	and	restrictions	on	the	provision	of	electronic	fund
transfer	services	to	consumers,	and	on	making	an	electronic	transfer	of	funds	from	consumers’	bank	accounts.	In
addition,	transfers	performed	by	ACH	electronic	transfers	are	subject	to	detailed	timing	and	notification	rules	and
guidelines	administered	by	the	National	Automated	Clearinghouse	Association	(“	NACHA	”).	Most	transfers	of	funds	in
connection	with	the	origination	and	repayment	of	home	loans	are	performed	by	electronic	fund	transfers,	such	as	ACH
transfers.	We	obtain	necessary	electronic	authorization	from	borrowers	for	such	transfers	in	compliance	with	such	rules.
Recently,	the	NACHA	Board	of	Directors	approved	a	change	in	the	NACHA	Operating	Rules	that	requires	ACH
Originators	to	utilize	commercially	reasonable	fraudulent	transaction	detection	systems.	The	rule	change,	effective	on
March	19,	2021,	required	ACH	Originators,	including	lenders,	to	perform	account	validation	as	part	of	their
commercially	reasonable	fraudulent	transaction	detection	system.	This	rule	change	required	changes	to	our	fraud
detection	systems	associated	with	ACH	electronic	transfers	that	were	properly	implemented.	16Electronic	Signatures	in
Global	&	National	Commerce	Act	/	Uniform	Electronic	Transactions	Act	The	Federal	Electronic	Signatures	in	Global
and	National	Commerce	Act	(“	ESIGN	”),	and	similar	state	laws,	particularly	the	Uniform	Electronic	Transactions	Act
(“	UETA	”),	authorize	the	creation	of	legally	binding	and	enforceable	agreements	utilizing	electronic	records	and
signatures.	ESIGN	and	UETA	require	businesses	that	want	to	use	electronic	records	or	signatures	in	consumer
transactions	and	to	provide	electronic	disclosures	and	other	electronic	communications	to	consumers,	to	obtain	the
consumer’	s	consent	to	receive	information	electronically.	Privacy	and	Consumer	Information	Security	In	the	ordinary
course	of	our	business,	we	access,	collect,	store,	use,	transmit	and	otherwise	process	certain	types	of	data,	including
personally	identifiable	information	(“	PII	”),	which	subjects	us	to	certain	federal	and	state	privacy	and	information
security	laws,	rules,	industry	standards	and	regulations	designed	to	regulate	consumer	information	and	data	privacy,
security	and	protection,	and	mitigate	identity	theft.	These	laws	impose	obligations	with	respect	to	the	collection,
processing,	storage,	disposal,	use,	transfer,	retention	and	disclosure	of	PII,	and,	with	limited	exceptions,	give	consumers
the	right	to	prevent	use	of	their	PII	and	disclosure	of	it	to	third	parties.	The	Gramm-	Leach-	Bliley	Act	of	1999	(the	“
Gramm-	Leach	Bliley	Act	”)	requires	us	to	disclose	certain	information	sharing	practices	to	consumers,	and	any
subsequent	changes	to	such	practices,	and	provide	an	opportunity	for	consumers	to	opt	out	of	certain	sharing	of	their
PII.	This	may	limit	our	ability	to	share	PII	with	third	parties	for	certain	purposes,	such	as	marketing.	In	addition,	the
CFPB	is	expected	to	issue	a	new	rule	regulating	the	disclosure	of	consumer	and	information,	which	may	limit	our	ability
to	receive	or	use	PII	and	other	consumer	information	and	records	supplied	by	third	parties,	or	share	information	with
third	parties.	Further,	all	50	states	and	the	District	of	Columbia	have	adopted	data	breach	notification	laws	that	impose,
in	varying	degrees,	an	obligation	to	notify	affected	individuals	and	government	authorities	in	the	event	of	a	data	or
security	breach	or	compromise,	including	when	a	consumer’	s	PII	has	or	may	have	been	accessed	by	an	unauthorized
person.	These	laws	may	also	require	us	to	notify	relevant	law	enforcement,	regulators	or	consumer	reporting	agencies	in
the	event	of	a	data	breach.	Some	laws	may	also	impose	physical	and	electronic	security	requirements	regarding	the
safeguarding	of	PII.	On	January	1,	2020,	the	California	Consumer	Privacy	Act	(“	CCPA	”)	took	effect.	The	CCPA
provides	for	civil	penalties	for	violations,	as	well	as	a	private	right	of	action	for	certain	data	breaches	that	result	in	the
loss	of	personal	information.	While	personal	information	that	we	process	that	is	subject	to	the	Gramm-	Leach	Bliley	Act
is	exempt	from	the	CCPA,	the	CCPA	regulates	other	personal	information	that	we	collect	and	process	in	connection	with
the	business.	A	new	California	ballot	initiative,	the	California	Privacy	Rights	Act	(“	CPRA	”)	was	passed	in	November
2020.	Effective	starting	on	January	1,	2023,	the	CPRA	imposes	additional	obligations	on	companies	covered	by	the
legislation	and	will	significantly	modify	the	CCPA,	including	by	expanding	consumers’	rights	with	respect	to	certain
sensitive	personal	information.	The	CPRA	also	creates	a	new	state	agency	that	will	be	vested	with	authority	to
implement	and	enforce	the	CCPA	and	the	CPRA.	Certain	other	state	laws	impose	similar	privacy	obligations.	We
anticipate	that	more	states	may	enact	legislation	similar	to	the	CCPA,	which	provides	consumers	with	new	privacy
rights	and	increases	the	privacy	and	security	obligations	of	entities	handling	certain	personal	information	of	such
consumers.	The	CCPA	has	prompted	a	number	of	proposals	for	new	federal	and	state-	level	privacy	legislation.	These
proposals,	if	enacted,	may	add	additional	complexity,	variation	in	requirements,	restrictions	and	potential	legal	risk,
require	additional	investment	of	resources	in	compliance	programs,	impact	strategies	and	the	availability	of	previously
useful	data	and	could	result	in	increased	compliance	costs	and	/	or	changes	in	business	practices	and	policies.	17Legal
Proceedings	In	the	ordinary	course	of	business,	the	Company	is,	or	may	become,	involved	in	various	pending	or
threatened	litigation	matters	related	to	our	operations,	some	of	which	may	include	claims	for	punitive	or	exemplary
damages.	For	our	business,	customary	litigation	includes,	but	is	not	limited	to,	cases	related	to	title	and	escrow	claims,
for	which	we	make	provisions	through	our	loss	reserves.	Further,	ordinary	course	litigation	may	include	class	action	and
purported	class	action	lawsuits.	We	are	not	involved	in	any	legal	proceedings	which	reasonably	could	be	expected	to
have	a	material	adverse	effect	on	our	business,	results	of	operations	or	financial	condition.	For	more	information,	see



Part	I,	Item	3	“	Legal	Proceedings	”	of	this	Annual	Report.	Securities	litigation	against	us	could	result	in	substantial	costs	and
divert	management’	s	attention	from	other	business	concerns,	which	could	seriously	harm	our	business.


