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In	addition	to	the	other	information	contained	or	incorporated	by	reference	in	this	document,	readers	should	carefully	consider
the	following	risk	factors.	Any	of	these	risks	or	the	occurrence	of	any	one	or	more	of	the	uncertainties	described	below	could
have	a	material	adverse	effect	on	the	Company’	s	financial	condition	and	the	performance	of	its	business.	Additional	risks	and
uncertainties	not	presently	known	to	the	Company	or	that	the	Company	currently	deems	immaterial	also	may	impair	its	business
operations.	Real	Estate	Industry	Risks	We	face	risks	associated	with	local	real	estate	conditions	in	areas	where	we	own
properties.	We	may	be	adversely	affected	by	general	economic	conditions	and	local	real	estate	conditions.	For	example,	an
oversupply	of	industrial	properties	in	a	local	area	or	a	decline	in	the	attractiveness	of	our	properties	to	tenants	would	have	a
negative	effect	on	us.	Other	factors	that	may	affect	general	economic	conditions	or	local	real	estate	conditions	include:	•
population	and	demographic	trends;	•	employment	and	personal	income	trends;	•	income	and	other	tax	laws;	•	changes	in
interest	rates	and	availability	and	costs	of	financing;	•	increased	operating	costs,	including	insurance	premiums,	utilities	and	real
estate	taxes,	due	to	inflation	and	other	factors	which	may	not	necessarily	be	offset	by	increased	rents;	•	changes	in	the	price	of
oil;	•	construction	costs;	and	•	weather-	related	events.	We	may	be	unable	to	compete	for	properties	and	tenants.	The	real	estate
business	is	highly	competitive.	We	compete	for	interests	in	properties	with	other	real	estate	investors	and	purchasers,	some	of
whom	have	greater	financial	resources,	revenues	and	geographical	diversity	than	we	have.	Furthermore,	we	compete	for	tenants
with	other	property	owners.	All	of	our	industrial	properties	are	subject	to	significant	local	competition.	We	also	compete	with	a
wide	variety	of	institutions	and	other	investors	for	capital	funds	necessary	to	support	our	investment	activities	and	asset	growth.
We	are	subject	to	significant	regulation	that	constrains	our	activities.	Local	zoning	and	land	use	laws,	environmental	statutes	and
other	governmental	requirements	restrict	our	expansion,	rehabilitation	and	reconstruction	activities.	These	regulations	may
prevent	us	from	taking	advantage	of	economic	opportunities.	Legislation	such	as	the	ADA	may	require	us	to	modify	our
properties,	and	noncompliance	could	result	in	the	imposition	of	fines	or	an	award	of	damages	to	private	litigants.	Future
legislation	may	impose	additional	requirements.	We	cannot	predict	what	requirements	may	be	enacted	or	what	changes	may	be
implemented	to	existing	legislation.	Risks	Associated	with	Our	Properties	We	may	be	unable	to	lease	space	on	favorable	terms
or	at	all.	When	a	lease	expires,	a	tenant	may	elect	not	to	renew	it.	We	may	not	be	able	to	re-	lease	the	property	on	favorable
terms,	if	we	are	able	to	re-	lease	the	property	at	all.	The	terms	of	renewal	or	re-	lease	(including	the	cost	of	required	renovations
and	/	or	concessions	to	tenants)	may	be	less	favorable	to	us	than	the	prior	lease.	We	also	routinely	develop	properties	with	no
pre-	leasing.	If	we	are	unable	to	lease	all	or	a	substantial	portion	of	our	properties,	or	if	the	rental	rates	upon	such	leasing	are
significantly	lower	than	expected	rates,	our	cash	generated	before	debt	repayments	and	capital	expenditures	and	our	ability	to
make	expected	distributions	to	stockholders	may	be	adversely	affected.	We	may	be	affected	negatively	by	tenant	bankruptcies
and	leasing	delays.	At	any	time,	a	tenant	may	experience	a	downturn	in	its	business	that	may	weaken	its	financial	condition.
Similarly,	a	general	decline	in	the	economy	may	result	in	a	decline	in	the	demand	for	space	at	our	industrial	properties.	As	a
result,	our	tenants	may	delay	lease	commencement,	fail	to	make	rental	payments	when	due,	or	declare	bankruptcy.	Any	such
event	could	result	in	the	termination	of	that	tenant’	s	lease	and	losses	to	us,	and	funds	available	for	distribution	to	investors	may
decrease.	We	receive	a	substantial	portion	of	our	income	as	rents	under	mid-	term	and	long-	term	leases.	If	tenants	are	unable	to
comply	with	the	terms	of	their	leases	for	any	reason,	including	because	of	rising	costs	or	falling	sales,	we	may	deem	it	advisable
to	modify	lease	terms	to	allow	tenants	to	pay	a	lower	rent	or	a	smaller	share	of	taxes,	insurance	and	other	operating	costs.	If	a
tenant	becomes	insolvent	or	bankrupt,	we	cannot	be	sure	that	we	could	recover	the	premises	from	the	tenant	promptly	or	from	a
trustee	or	debtor-	in-	possession	in	any	bankruptcy	proceeding	relating	to	the	tenant.	We	also	cannot	be	sure	that	we	would
receive	rent	in	the	proceeding	sufficient	to	cover	our	expenses	with	respect	to	the	premises.	If	a	tenant	becomes	bankrupt,	the
federal	bankruptcy	code	will	apply	and,	in	some	instances,	may	restrict	the	amount	and	recoverability	of	our	claims	against	the
tenant.	A	tenant’	s	default	on	its	obligations	to	us	could	adversely	affect	our	financial	condition	and	the	cash	we	have	available
for	distribution.	We	face	risks	associated	with	our	property	development.	We	intend	to	continue	to	develop	properties	where	we
believe	market	conditions	warrant	such	investment.	Once	made,	our	investments	may	not	produce	results	in	accordance	with	our
expectations.	Risks	associated	with	our	current	and	future	development	and	construction	activities	include:	•	the	availability	of
favorable	financing	alternatives;	•	the	risk	that	we	may	not	be	able	to	obtain	land	on	which	to	develop	or	that	due	to	the
increased	cost	of	land,	our	activities	may	not	be	as	profitable;	•	construction	costs	exceeding	original	estimates	due	to	rising
interest	rates	and	increases	in	the	costs	of	materials	and	labor;	•	disruption	in	supply	and	delivery	chains;	•	construction	and
lease-	up	delays	resulting	in	increased	debt	service,	fixed	expenses	and	construction	costs;	•	expenditure	of	funds	and	devotion
of	management’	s	time	to	projects	that	we	do	not	complete;	•	fluctuations	of	occupancy	and	rental	rates	at	newly	completed
properties,	which	depend	on	a	number	of	factors,	including	market	and	economic	conditions,	resulting	in	lower	than	projected
rental	rates	and	a	corresponding	lower	return	on	our	investment;	and	•	complications	(including	building	moratoriums	and	anti-
growth	legislation)	in	obtaining	necessary	zoning,	occupancy	and	other	governmental	permits.	We	face	risks	associated	with
property	acquisitions.	We	acquire	individual	properties	and	portfolios	of	properties	and	intend	to	continue	to	do	so.	Our
acquisition	activities	and	their	success	are	subject	to	the	following	risks:	•	when	we	are	able	to	locate	a	desired	property,
competition	from	other	real	estate	investors	may	significantly	increase	the	purchase	price;	•	acquired	properties	may	fail	to
perform	as	we	project;	•	the	actual	costs	of	repositioning	or	redeveloping	acquired	properties	may	be	higher	than	our	estimates;	•
acquired	properties	may	be	located	in	new	markets	where	we	face	risks	associated	with	an	incomplete	knowledge	or
understanding	of	the	local	market,	a	limited	number	of	established	business	relationships	in	the	area	and	a	relative	unfamiliarity



with	local	governmental	and	permitting	procedures;	•	we	may	be	unable	to	quickly	and	efficiently	integrate	new	acquisitions,
particularly	acquisitions	of	portfolios	of	properties,	into	our	existing	operations,	and	as	a	result,	our	results	of	operations	and
financial	condition	could	be	adversely	affected;	and	•	we	may	acquire	properties	subject	to	liabilities	and	without	any	recourse,
or	with	only	limited	recourse,	to	the	transferor	with	respect	to	unknown	liabilities.	As	a	result,	if	a	claim	were	asserted	against	us
based	upon	ownership	of	those	properties,	we	might	have	to	pay	substantial	sums	to	settle	it,	which	could	adversely	affect	our
cash	flow.	Coverage	under	our	existing	insurance	policies	may	be	inadequate	to	cover	losses.	We	generally	maintain	insurance
policies	related	to	our	business,	including	casualty,	general	liability	and	other	policies,	covering	our	business	operations,
employees	and	assets	as	appropriate	for	the	markets	where	our	properties	and	business	operations	are	located.	However,	we
would	be	required	to	bear	all	losses	that	are	not	adequately	covered	by	insurance.	In	addition,	there	may	be	certain	losses	that	are
not	generally	insured	against	or	that	are	not	generally	fully	insured	against	because	it	is	not	deemed	economically	feasible	or
prudent	to	do	so,	including	losses	due	to	floods,	wind,	earthquakes,	acts	of	war,	acts	of	terrorism	or	riots.	If	an	uninsured	loss	or
a	loss	in	excess	of	insured	limits	occurs	with	respect	to	one	or	more	of	our	properties,	then	we	could	lose	the	capital	we	invested
in	the	properties,	as	well	as	the	anticipated	future	revenue	from	the	properties.	In	addition,	if	the	damaged	properties	are	subject
to	recourse	indebtedness,	we	would	continue	to	be	liable	for	the	indebtedness,	even	if	these	properties	were	irreparably
damaged.	We	face	risks	due	to	lack	of	geographic	and	real	estate	sector	diversity.	Substantially	all	of	our	properties	are	located
in	the	Sunbelt	region	of	the	United	States	with	an	emphasis	in	the	states	of	Florida,	Texas,	Arizona,	California	and	North
Carolina.	As	of	December	31,	2022	2023	,	our	largest	markets	were	Houston	and	Dallas.	We	owned	operating	properties
totaling	6.	2	8	million	square	feet	in	Houston	and	5.	4	.	9	million	square	feet	in	Dallas,	which	represent	12	10	.	0	7	%	and	9.	3	6
%,	respectively,	of	the	Company’	s	total	Real	estate	properties	based	on	a	square	foot	basis	percentage	of	total	annualized
base	rent	(as	defined	in	Item	2.	Properties)	.	A	downturn	in	general	economic	conditions	and	local	real	estate	conditions	in
these	geographic	regions,	as	a	result	of	oversupply	of	or	reduced	demand	for	industrial	properties,	local	business	climate,
business	layoffs	and	changing	demographics,	would	have	a	particularly	strong	adverse	effect	on	us.	In	addition,	our	investments
in	real	estate	assets	are	concentrated	in	the	industrial	distribution	sector.	This	concentration	may	expose	us	to	the	risk	of
economic	downturns	in	this	sector	to	a	greater	extent	than	if	our	business	activities	included	other	sectors	of	the	real	estate
industry.	We	face	risks	due	to	the	illiquidity	of	real	estate	which	may	limit	our	ability	to	vary	our	portfolio.	Real	estate
investments	are	relatively	illiquid.	Our	ability	to	vary	our	portfolio	in	response	to	changes	in	economic	and	other	conditions	will
therefore	be	limited.	In	addition,	because	of	our	status	as	a	REIT,	the	Internal	Revenue	Code	limits	our	ability	to	sell	our
properties.	If	we	must	sell	an	investment,	we	cannot	ensure	that	we	will	be	able	to	dispose	of	the	investment	on	terms	favorable
to	the	Company.	We	are	subject	to	environmental	laws	and	regulations.	Current	and	previous	real	estate	owners	and	operators
may	be	required	under	various	federal,	state	and	local	laws,	ordinances	and	regulations	to	investigate	and	clean	up	hazardous
substances	released	at	the	properties	they	own	or	operate.	They	may	also	be	liable	to	the	government	or	to	third	parties	for
substantial	property	or	natural	resource	damage,	investigation	costs	and	cleanup	costs.	Such	laws	often	impose	liability	without
regard	to	whether	the	owner	or	operator	knew	of,	or	was	responsible	for,	the	release	or	presence	of	such	hazardous	substances.
In	addition,	some	environmental	laws	create	a	lien	on	the	contaminated	site	in	favor	of	the	government	for	damages	and	costs
the	government	incurs	in	connection	with	the	contamination.	Contamination	may	adversely	affect	the	owner’	s	ability	to	use,	sell
or	lease	real	estate	or	to	borrow	using	the	real	estate	as	collateral.	We	have	no	way	of	determining	at	this	time	the	magnitude	of
any	potential	liability	to	which	we	may	be	subject	arising	out	of	environmental	conditions	or	violations	with	respect	to	the
properties	we	currently	or	formerly	owned.	Environmental	laws	today	can	impose	liability	on	a	previous	owner	or	operator	of	a
property	that	owned	or	operated	the	property	at	a	time	when	hazardous	or	toxic	substances	were	disposed	of,	released	from,	or
present	at	the	property.	A	conveyance	of	the	property,	therefore,	may	not	relieve	the	owner	or	operator	from	liability.	Although
ESAs	have	been	conducted	at	our	properties	to	identify	potential	sources	of	contamination	at	the	properties,	such	ESAs	do	not
reveal	all	environmental	liabilities	or	compliance	concerns	that	could	arise	from	the	properties.	Moreover,	material
environmental	liabilities	or	compliance	concerns	may	exist,	of	which	we	are	currently	unaware,	that	in	the	future	may	have	a
material	adverse	effect	on	our	business,	assets	or	results	of	operations.	Climate	change	and	its	effects,	including	compliance	with
new	laws	or	regulations	such	as	“	green	”	building	codes,	may	require	us	to	make	improvements	to	our	existing	properties	or
result	in	unanticipated	losses	that	could	affect	our	business	and	financial	condition.	To	the	extent	that	climate	change	causes	an
increase	in	catastrophic	weather	events,	such	as	severe	storms,	fires	or	floods,	our	properties	may	be	susceptible	to	an	increase	in
weather-	related	damage.	Even	in	the	absence	of	direct	physical	damage	to	our	properties,	the	occurrence	of	any	natural	disasters
or	a	changing	climate	in	the	area	of	any	of	our	properties	could	have	a	material	adverse	effect	on	business,	supply	chains	and	the
economy	generally.	Climate	change	could	cause	an	increase	in	property	and	casualty	insurance	premiums.	The	potential	impacts
of	future	climate	change	on	our	properties	could	adversely	affect	our	ability	to	lease,	develop	or	sell	our	properties	or	to	borrow
using	our	properties	as	collateral.	In	addition,	any	proposed	legislation	enacted	to	address	climate	change	could	increase	the
costs	of	energy,	utilities	and	overall	development.	The	resulting	costs	of	any	proposed	legislation	may	adversely	affect	our
financial	position,	results	of	operations	and	cash	flows.	Financing	Risks	We	face	risks	associated	with	the	use	of	debt	to	fund
acquisitions	and	developments,	including	refinancing	risk.	We	are	subject	to	the	risks	normally	associated	with	debt	financing,
including	the	risk	that	our	cash	flow	will	be	insufficient	to	meet	required	payments	of	principal	and	interest.	In	addition,	certain
of	our	debt	will	have	significant	outstanding	principal	balances	on	their	maturity	dates,	commonly	known	as	“	balloon	payments.
”	Therefore,	we	will	likely	need	to	refinance	at	least	a	portion	of	our	outstanding	debt	as	it	matures.	There	is	a	risk	that	we	may
not	be	able	to	refinance	existing	debt	or	that	the	terms	of	any	refinancing	will	not	be	as	favorable	as	the	terms	of	the	existing
debt.	We	face	risks	associated	with	our	dependence	on	external	sources	of	capital.	In	order	to	qualify	as	a	REIT,	we	are	required
each	year	to	distribute	to	our	stockholders	at	least	90	%	of	our	ordinary	taxable	income,	and	we	are	subject	to	tax	on	our	income
to	the	extent	it	is	not	distributed.	Because	of	this	distribution	requirement,	we	may	not	be	able	to	fund	all	future	capital	needs
from	cash	retained	from	operations.	As	a	result,	to	fund	capital	needs,	we	rely	on	third-	party	sources	of	capital,	which	we	may



not	be	able	to	obtain	on	favorable	terms,	if	at	all.	Our	access	to	third-	party	sources	of	capital	depends	upon	a	number	of	factors,
including	(i)	general	market	conditions;	(ii)	the	market’	s	perception	of	our	growth	potential;	(iii)	our	current	and	potential	future
earnings	and	cash	distributions;	and	(iv)	the	market	price	of	our	capital	stock.	Additional	debt	financing	may	negatively	impact
our	financial	ratios,	such	as	our	debt-	to-	total	market	capitalization	ratio,	our	debt-	to-	EBITDAre	ratio	and	our	fixed	charge
coverage	ratio.	Additional	equity	financing	may	dilute	the	holdings	of	our	current	stockholders.	Covenants	in	our	credit
agreements	could	limit	our	flexibility	and	adversely	affect	our	financial	condition.	The	terms	of	our	various	credit	agreements
and	other	indebtedness	require	us	to	comply	with	a	number	of	customary	financial	and	other	covenants,	such	as	maintaining	debt
service	coverage	and	leverage	ratios	and	maintaining	insurance	coverage.	These	covenants	may	limit	our	flexibility	in	our
operations,	and	breaches	of	these	covenants	could	result	in	defaults	under	the	instruments	governing	the	applicable	indebtedness
even	if	we	had	satisfied	our	payment	obligations.	If	we	are	unable	to	refinance	our	indebtedness	at	maturity	or	meet	our	payment
obligations,	the	amount	of	our	distributable	cash	flow	and	our	financial	condition	would	be	adversely	affected.	Adverse	changes
in	our	credit	ratings	could	impair	our	ability	to	obtain	additional	debt	and	equity	financing	on	favorable	terms,	if	at	all.	Our
credit	ratings	are	based	on	our	operating	performance,	liquidity	and	leverage	ratios,	overall	financial	position	and	other	factors
employed	by	the	credit	rating	agencies	in	their	rating	analysis	of	us.	Our	credit	ratings	can	affect	the	amount	and	type	of	capital
we	can	access,	as	well	as	the	terms	of	any	financings	we	may	obtain.	There	can	be	no	assurance	that	we	will	be	able	to	maintain
our	current	credit	ratings.	In	the	event	our	current	credit	ratings	deteriorate,	it	may	be	more	difficult	or	expensive	to	obtain
additional	financing	or	refinance	existing	obligations	and	commitments.	Also,	a	downgrade	in	our	credit	ratings	would	trigger
additional	costs	or	other	potentially	negative	consequences	under	our	current	and	future	credit	facilities	and	debt	instruments.
Increases	in	interest	rates	would	increase	our	interest	expense.	At	December	31,	2022,	we	had	$	170,	000,	000	of	variable	rate
debt	outstanding	not	protected	by	interest	rate	hedge	contracts.	We	may	incur	additional	variable	rate	debt	in	the	future.	If
interest	rates	increase,	then	so	would	the	interest	expense	on	our	unhedged	variable	rate	debt,	which	would	adversely	affect	our
financial	condition	and	results	of	operations.	From	time	to	time,	we	manage	our	exposure	to	interest	rate	risk	with	interest	rate
hedge	contracts	that	effectively	fix	or	cap	a	portion	of	our	variable	rate	debt.	In	addition,	we	refinance	fixed	rate	debt	at	times
when	we	believe	rates	and	terms	are	appropriate.	Our	efforts	to	manage	these	exposures	may	not	be	successful.	Our	use	of
interest	rate	hedge	contracts	to	manage	risk	associated	with	interest	rate	volatility	may	expose	us	to	additional	risks,	including	a
risk	that	a	counterparty	to	a	hedge	contract	may	fail	to	honor	its	obligations.	Developing	an	effective	interest	rate	risk	strategy	is
complex	and	no	strategy	can	completely	insulate	us	from	risks	associated	with	interest	rate	fluctuations.	There	can	be	no
assurance	that	our	hedging	activities	will	have	the	desired	beneficial	impact	on	our	results	of	operations	or	financial	condition.
Termination	of	interest	rate	hedge	contracts	typically	involves	costs,	such	as	transaction	fees	or	breakage	costs.	The
discontinuation	of	London	Interbank	Offered	Rate	(“	LIBOR	”)	and	the	replacement	of	LIBOR	with	an	alternative	reference	rate
may	adversely	affect	our	borrowing	costs	and	could	impact	our	business	and	results	of	operations.	In	the	U.	S.,	the	Alternative
Reference	Rates	Committee	(“	AARC	”),	which	was	convened	by	the	Federal	Reserve	Board	and	the	Federal	Reserve	Bank	of
New	York,	has	recommended	the	Secured	Overnight	Financing	Rate	(“	SOFR	”)	plus	a	recommended	spread	adjustment	as	its
preferred	alternative	to	USD-	LIBOR-	BBA.	There	are	significant	differences	between	LIBOR	and	SOFR,	such	as	LIBOR	being
an	unsecured	lending	rate	while	SOFR	is	a	secured	rate,	and	SOFR	is	an	overnight	rate	while	LIBOR	reflects	term	rates	at
different	maturities.	We	expect	that	all	LIBOR	settings	relevant	to	us	will	cease	to	be	published	or	will	no	longer	be
representative	after	June	30,	2023.	As	a	result,	any	of	our	LIBOR-	based	borrowings	and	hedges	that	extend	beyond	such	date
have	been	amended	to	modify	the	index	from	LIBOR	to	SOFR.	Concurrently,	the	related	swaps	were	amended	to	reference
SOFR	rather	than	LIBOR.	While	we	expect	LIBOR	to	be	available	in	substantially	its	current	form	until	June	30,	2023,	it	is
possible	that	LIBOR	will	become	unavailable	prior	to	that	point.	This	could	result,	for	example,	if	sufficient	banks	decline	to
make	submissions	to	the	LIBOR	administrator.	In	that	case,	the	risks	associated	with	the	transition	to	an	alternative	reference
rate	will	be	accelerated	and	magnified.	The	lack	of	certain	limitations	on	our	debt	could	result	in	our	becoming	more	highly
leveraged.	Our	governing	documents	do	not	limit	the	amount	of	indebtedness	we	may	incur.	Accordingly,	we	may	incur
additional	debt	and	would	do	so,	for	example,	if	it	were	necessary	to	maintain	our	status	as	a	REIT.	We	might	become	more
highly	leveraged	as	a	result,	and	our	financial	condition	and	cash	available	for	distribution	to	stockholders	might	be	negatively
affected	and	the	risk	of	default	on	our	indebtedness	could	increase.	Other	Risks	Inflation	and	related	volatility	in	the	economy
could	negatively	impact	our	tenants,	our	results	of	operations	and	the	value	of	our	publicly-	traded	equity	securities.	Inflation	in
the	United	States	accelerated	rapidly	in	2022	and	is	expected	to	continue	at	an	elevated	level	in	the	near-	term.	Inflation	and	its
related	impacts,	including	increased	prices	for	services	and	goods	and	higher	interest	rates	and	wages,	and	any	fiscal	or	other
policy	interventions	by	the	U.	S.	government	in	reaction	to	such	events,	could	negatively	impact	our	tenants’	businesses	or	our
results	of	operations.	Most	of	our	leases	require	the	tenants	to	pay	their	pro	rata	share	of	operating	expenses,	including	real	estate
taxes,	insurance	and	common	area	maintenance,	although	a	limited	number	of	tenants	have	capped	the	amount	of	these
operating	expenses	they	are	responsible	for	under	their	lease.	As	a	result,	we	believe	that	most	of	our	leases	mitigate	our
exposure	to	increases	in	costs	and	operating	expenses	resulting	from	inflation.	However,	there	can	be	no	assurance	that	our
tenants	would	be	able	to	absorb	these	expense	increases	and	be	able	to	continue	to	pay	us	their	portion	of	operating	expenses,
capital	expenditures	and	rent.	In	addition,	while	most	of	our	leases	provide	for	scheduled	rent	increases,	high	levels	of	inflation
could	outpace	these	increases.	As	a	result,	our	business,	financial	condition,	results	of	operations,	cash	flows,	liquidity	and
ability	to	satisfy	our	debt	service	obligations	and	to	pay	dividends	and	distributions	to	shareholders	could	be	adversely	affected
over	time.	There	is	no	guarantee	that	we	will	be	able	to	mitigate	the	effects	of	inflation	and	related	impacts,	and	the	duration	and
extent	of	any	prolonged	periods	of	inflation,	and	any	related	adverse	effects	on	our	results	of	operations	and	financial	condition,
remain	unknown	at	this	time.	Additionally,	inflationary	pricing	may	have	a	negative	effect	on	the	construction	costs	necessary	to
complete	our	development	projects,	including,	but	not	limited	to,	costs	of	construction	materials,	labor	and	services	from	third-
party	contractors	and	suppliers.	Higher	construction	costs	could	adversely	impact	our	investments	in	real	estate	assets	and	our



expected	yields	on	development	and	value-	add	projects.	Although	the	Company	has	an	obligation	to	complete	development
projects	currently	under	construction,	the	Company	does	not	have	any	obligation	to	start	new	development	projects	in	the	future.
EastGroup	evaluates	new	development	projects	on	a	case-	by-	case	basis	including	many	factors	such	as	construction	costs,
potential	yields,	and	tenant	demand,	and	no	assurance	can	be	given	that	inflationary	pricing	will	not	have	a	material	adverse
impact	on	our	development	pipeline	and	future	results.	Inflation	may	also	cause	increased	volatility	in	financial	markets,	which
could	affect	our	ability	to	access	the	capital	markets	or	impact	the	cost	or	timing	at	which	we	are	able	to	do	so.	To	the	extent	our
exposure	to	increases	in	interest	rates	on	any	of	our	debt	is	not	eliminated	through	interest	rate	swaps	and	interest	rate	protection
agreements,	such	increases	will	result	in	higher	debt	service	costs,	which	will	adversely	affect	our	cash	flows.	Our	exposure	to
increases	in	interest	rates	in	the	short	term	includes	our	variable-	rate	borrowings.	With	the	exception	of	the	unsecured	bank
credit	facilities,	all	of	the	Company’	s	debt	has	an	effectively	fixed	interest	rate.	See	“	Financing	Risks	–	Increases	in	interest
rates	would	increase	our	interest	expense.	”	Increases	in	interest	rates	could	also	increase	our	debt	financing	costs	over	time,
either	through	near-	term	borrowings	on	our	existing	unsecured	bank	credit	facilities	or	refinancing	of	our	existing	borrowings
that	may	incur	incrementally	higher	interest	rates.	One	of	the	factors	that	may	influence	the	trading	price	of	our	publicly-	traded
common	stock	is	the	interest	rate	on	our	debt	and	the	dividend	yield	on	our	common	stock	relative	to	market	interest	rates.	As
market	interest	rates	rise,	unless	we	eliminate	our	exposure	to	such	increases,	our	borrowing	costs	may	rise	and	result	in	less
funds	being	available	for	distribution.	Therefore,	we	may	not	be	able	to,	or	we	may	choose	not	to,	provide	a	higher	distribution
rate	on	our	common	stock.	In	addition,	fluctuations	in	interest	rates	could	adversely	affect	the	market	value	of	our	properties.
These	factors	could	result	in	a	decline	in	the	market	prices	of	our	common	stock.	There	is	no	guarantee	we	will	be	able	to
mitigate	the	impact	of	inflation.	The	market	value	of	our	common	stock	could	decrease	based	on	our	performance	and	market
perception	and	conditions.	The	market	value	of	our	common	stock	may	be	affected	by	the	market’	s	perception	of	our	operating
results,	growth	potential,	and	current	and	future	cash	dividends	and	may	also	be	affected	by	the	real	estate	market	value	of	our
underlying	assets.	The	market	price	of	our	common	stock	may	also	be	influenced	by	the	dividend	on	our	common	stock	relative
to	market	interest	rates.	Rising	interest	rates	may	lead	potential	buyers	of	our	common	stock	to	expect	a	higher	dividend	rate,
which	would	adversely	affect	the	market	price	of	our	common	stock.	In	addition,	rising	interest	rates	would	result	in	increased
expense,	thereby	adversely	affecting	cash	flow	and	our	ability	to	service	our	indebtedness	and	pay	dividends.	The	state	of	the
economy	or	other	adverse	changes	in	general	or	local	economic	conditions	may	adversely	affect	our	operating	results	and
financial	condition.	Turmoil	in	the	global	financial	markets	may	have	an	adverse	impact	on	the	availability	of	credit	to
businesses	generally	and	could	lead	to	a	further	weakening	of	the	U.	S.	and	global	economies.	Currently	these	conditions	have
not	impaired	our	ability	to	access	credit	markets	and	finance	our	operations.	However,	our	ability	to	access	the	capital	markets
may	be	restricted	at	a	time	when	we	would	like,	or	need,	to	raise	financing,	which	could	have	an	impact	on	our	flexibility	to
react	to	changing	economic	and	business	conditions.	Furthermore,	deteriorating	economic	conditions	including	business	layoffs,
downsizing,	industry	slowdowns	and	other	similar	factors	that	affect	our	customers	could	negatively	impact	commercial	real
estate	fundamentals	and	result	in	lower	occupancy,	lower	rental	rates	and	declining	values	in	our	real	estate	portfolio	and	in	the
collateral	securing	any	loan	investments	we	may	make.	Additionally,	an	adverse	economic	situation	could	have	an	impact	on
our	lenders	or	customers,	causing	them	to	fail	to	meet	their	obligations	to	us.	No	assurances	can	be	given	that	the	effects	of	an
adverse	economic	situation	will	not	have	a	material	adverse	effect	on	our	business,	financial	condition	and	results	of	operations.
We	may	fail	to	qualify	as	a	REIT.	If	we	fail	to	qualify	as	a	REIT,	we	will	not	be	allowed	to	deduct	dividends	to	stockholders	in
computing	our	taxable	income	and	will	be	subject	to	federal	income	tax	at	regular	corporate	rates.	In	addition,	we	may	be	barred
from	qualification	as	a	REIT	for	the	four	years	following	disqualification.	The	additional	tax	incurred	at	regular	corporate	rates
would	significantly	reduce	the	cash	flow	available	for	distribution	to	stockholders	and	for	debt	service.	Furthermore,	we	would
no	longer	be	required	by	the	Internal	Revenue	Code	to	make	any	dividends	to	our	stockholders	as	a	condition	of	REIT
qualification.	If	we	were	to	fail	to	qualify	as	a	REIT,	subject	to	certain	limitations	in	the	Internal	Revenue	Code,	corporate
stockholders	may	be	eligible	for	the	dividends	received	deduction,	and	individual,	trust	and	estate	stockholders	may	be	eligible
to	treat	the	dividends	received	from	us	as	qualified	dividend	income	taxable	as	net	capital	gains	under	the	provisions	of	Section
1	(h)	(11)	of	the	Internal	Revenue	Code.	However,	non-	corporate	stockholders	(including	individuals)	will	not	be	able	to	deduct
20	%	of	certain	dividends	they	receive	from	us.	The	REIT	qualification	requirements	are	extremely	complex,	and	interpretation
of	the	U.	S.	federal	income	tax	laws	governing	REIT	qualification	is	limited.	Although	we	believe	we	have	operated	and	intend
to	operate	in	a	manner	that	will	continue	to	qualify	us	as	a	REIT,	we	cannot	be	certain	that	we	have	been	or	will	be	successful	in
continuing	to	be	taxed	as	a	REIT.	In	addition,	facts	and	circumstances	that	may	be	beyond	our	control	may	affect	our	ability	to
qualify	as	a	REIT.	We	cannot	assure	you	that	new	legislation,	regulations,	administrative	interpretations	or	court	decisions	will
not	change	the	tax	laws	significantly	with	respect	to	our	qualification	as	a	REIT	or	with	respect	to	the	federal	income	tax
consequences	of	qualification.	Legislative	or	regulatory	action	with	respect	to	tax	laws	and	regulations	could	adversely	affect	the
Company	and	our	stockholders.	We	are	subject	to	state	and	local	tax	laws	and	regulations.	Changes	in	state	and	local	tax	laws	or
regulations	may	result	in	an	increase	in	our	tax	liability.	A	shortfall	in	tax	revenues	for	states	and	municipalities	in	which	we
operate	may	lead	to	an	increase	in	the	frequency	and	size	of	such	changes.	If	such	changes	occur,	we	may	be	required	to	pay
additional	taxes	on	our	assets	or	income.	These	increased	tax	costs	could	adversely	affect	our	financial	condition,	results	of
operations	and	the	amount	of	cash	available	for	the	payment	of	dividends.	In	addition,	in	recent	years,	numerous	legislative,
judicial	and	administrative	changes	have	been	made	to	the	federal	income	tax	laws	applicable	to	investments	in	REITs	and
similar	entities.	Additional	changes	to	tax	laws	are	likely	to	continue	to	occur	in	the	future,	and	we	cannot	assure	our
stockholders	that	any	such	changes	will	not	adversely	affect	the	taxation	of	a	stockholder.	We	cannot	assure	you	that	future
changes	to	tax	laws	and	regulations	will	not	have	an	adverse	effect	on	an	investment	in	our	stock.	To	maintain	our	status	as	a
REIT,	we	limit	the	amount	of	shares	any	one	stockholder	can	own.	The	Internal	Revenue	Code	imposes	certain	limitations	on
the	ownership	of	the	stock	of	a	REIT.	For	example,	not	more	than	50	%	in	value	of	our	outstanding	shares	of	capital	stock	may



be	owned,	directly	or	indirectly,	by	five	or	fewer	individuals	(as	defined	in	the	Internal	Revenue	Code)	during	the	last	half	of
any	taxable	year.	To	protect	our	REIT	status,	our	charter	prohibits	any	holder	from	acquiring	more	than	9.	8	%	(in	value	or	in
number,	whichever	is	more	restrictive)	of	our	outstanding	equity	stock	(defined	as	all	of	our	classes	of	capital	stock,	except	our
excess	stock	(of	which	there	is	none	outstanding))	unless	our	Board	of	Directors	grants	a	waiver.	The	ownership	limit	may	limit
the	opportunity	for	stockholders	to	receive	a	premium	for	their	shares	of	common	stock	that	might	otherwise	exist	if	an	investor
were	attempting	to	assemble	a	block	of	shares	in	excess	of	9.	8	%	of	the	outstanding	shares	of	equity	stock	or	otherwise	effect	a
change	in	control.	Certain	tax	and	anti-	takeover	provisions	of	our	charter	and	bylaws	may	inhibit	a	change	of	our	control.
Certain	provisions	contained	in	our	charter	and	bylaws	and	the	Maryland	General	Corporation	Law	may	discourage	a	third	party
from	making	a	tender	offer	or	acquisition	proposal	to	us.	If	this	were	to	happen,	it	could	delay,	deter	or	prevent	a	change	in
control	or	the	removal	of	existing	management.	These	provisions	also	may	delay	or	prevent	our	stockholders	from	receiving	a
premium	for	their	common	shares	over	then-	prevailing	market	prices.	These	provisions	include:	•	the	REIT	ownership	limit
described	above;	•	special	meetings	of	our	stockholders	may	be	called	only	by	the	chairman	of	the	board,	the	chief	executive
officer,	the	president,	a	majority	of	the	board	or	by	stockholders	possessing	a	majority	of	all	the	votes	entitled	to	be	cast	at	the
meeting;	•	our	Board	of	Directors	may	authorize	and	issue	securities	without	stockholder	approval;	and	•	advance-	notice
requirements	for	proposals	to	be	presented	at	stockholder	meetings.	In	addition,	Maryland	law	provides	protection	for	Maryland
corporations	against	unsolicited	takeovers	by	limiting,	among	other	things,	the	duties	of	the	directors	in	unsolicited	takeover
situations	and	certain	“	business	combinations	”	and	“	control	share	acquisitions.	”	Our	bylaws	contain	provisions	exempting	us
from	the	Maryland	Control	Share	Acquisition	Act	and	the	Maryland	Business	Combination	Act.	Our	bylaws	prohibit	the	repeal,
amendment	or	alteration	of	our	Maryland	Control	Share	Acquisition	opt	out	without	the	approval	by	the	Company’	s
stockholders;	however,	there	can	be	no	assurance	that	this	provision	will	not	be	amended	or	eliminated	at	some	time	in	the
future.	The	Company	faces	risks	in	attracting	and	retaining	key	personnel.	Many	of	our	senior	executives	have	strong	industry
reputations,	which	aid	us	in	identifying	acquisition	and	development	opportunities	and	negotiating	with	tenants	and	sellers	of
properties.	The	loss	of	the	services	of	these	key	personnel	could	affect	our	operations	because	of	diminished	relationships	with
existing	and	prospective	tenants,	property	sellers	and	industry	personnel.	In	addition,	attracting	new	or	replacement	personnel
may	be	difficult	in	a	competitive	market.	We	have	severance	and	change	in	control	agreements	with	certain	of	our	officers	that
may	deter	changes	in	control	of	the	Company.	If,	within	a	certain	time	period	(as	set	in	the	officer’	s	agreement)	following	a
change	in	control,	we	terminate	the	officer’	s	employment	other	than	for	cause,	or	if	the	officer	elects	to	terminate	his	or	her
employment	with	us	for	reasons	specified	in	the	agreement,	we	will	make	a	severance	payment	equal	to	the	officer’	s	average
annual	compensation	times	an	amount	specified	in	the	officer’	s	agreement,	together	with	the	officer’	s	base	salary	and	vacation
pay	that	have	accrued	but	are	unpaid	through	the	date	of	termination.	These	agreements	may	deter	a	change	in	control	because
of	the	increased	cost	for	a	third	party	to	acquire	control	of	us.	We	rely	on	information	technology	in	our	operations,	and	any
material	failure,	inadequacy,	interruption	or	cyber-	attack	of	that	technology	could	harm	our	business.	We	rely	on	information
technology	networks	and	systems,	including	the	internet,	to	process,	transmit	and	store	electronic	information,	and	to	manage	or
support	a	variety	of	business	processes,	including	financial	transactions	and	records,	and	to	maintain	personal	identifying
information	and	customer	and	lease	data.	We	purchase	some	of	our	information	technology	from	vendors,	on	whom	our	systems
depend.	We	rely	on	commercially	available	systems,	software,	tools	and	monitoring	to	provide	security	for	processing,
transmission	and	storage	of	data	relating	to	our	business	operations	(including	our	financial	transactions	and	records)	and
confidential	customer	data	(including	individually	identifiable	information	relating	to	financial	accounts).	Although	we	have
taken	steps	to	protect	the	security	of	our	information	systems	and	the	data	maintained	in	those	systems,	it	is	possible	that	our
safety	and	security	measures	will	not	prevent	the	systems’	improper	functioning	or	damage,	or	the	improper	access	or	disclosure
of	our	business	operations	or	personally	identifiable	information	such	as	in	the	event	of	cyber-	attacks.	Security	breaches,
including	physical	or	electronic	break-	ins,	computer	viruses,	phishing	or	spoofing	attacks	by	hackers	and	similar	breaches,	can
create	system	disruptions,	shutdowns,	misappropriation	of	assets	or	unauthorized	disclosure	of	confidential	information.	In	some
cases,	it	may	be	difficult	to	anticipate	or	immediately	detect	such	incidents	and	the	damage	they	cause.	Any	failure	to	maintain
proper	function,	security	and	availability	of	our	information	systems	could	interrupt	our	operations,	damage	our	reputation,
subject	us	to	liability	claims	or	regulatory	penalties	and	could	have	a	materially	adverse	effect	on	our	business,	financial
condition	and	results	of	operations.	We	may	be	impacted	by	changes	in	U.	S.	social,	political,	regulatory	and	economic
conditions	or	laws	and	policies.	Any	changes	to	U.	S.	tax	laws,	foreign	trade,	manufacturing,	and	development	and	investment
in	the	territories	and	countries	where	our	customers	operate	could	adversely	affect	our	operating	results	and	our	business.
Pandemics,	such	as	COVID-	19,	and	mitigation	efforts	to	control	their	spread	may	impact	our	business,	financial	condition,
results	of	operations	and	cash	flows.	The	COVID-	19	pandemic,	including	the	ongoing	emergence	of	viral	variants,	has	caused
and	could	continue	to	cause	widespread	disruptions	to	the	U.	S.	and	global	economy	and	has	contributed	to	significant	volatility
and	negative	pressure	in	financial	markets.	Our	financial	condition,	results	of	operations	and	cash	flows	are	affected	by	our
ability	to	lease	our	properties	and	collect	rental	revenues,	renew	our	leases	or	lease	vacant	space	on	favorable	terms,	and	the
health	and	well-	being	of	our	customers,	employees	and	other	stakeholders,	all	of	which	could	be	adversely	affected	by	COVID-
19	or	other	pandemics.	In	addition,	to	the	extent	the	COVID-	19	pandemic,	its	macroeconomic	effects	or	the	government
responses	thereto	adversely	affect	our	business,	financial	condition,	results	of	operations	and	cash	flows,	they	may	also	have	the
effect	of	heightening	many	of	the	other	risks	described	in	“	Item	1A.	Risk	Factors	”	in	this	Annual	Report	on	Form	10-	K.


