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Investing in our common stock involves a high degree of risk. You should carefully consider the risks and uncertainties
described below, together with all of the other information in this Annual Report on Form 10- K including the section titled
Management’ s Discussion and Analysis of Financial Condition and Results of Operations ” and our consolidated financial
statements and related notes, before making a decision to invest in our common stock. Our business, results of operations,
financial condition or prospects could also be harmed by risks and uncertainties that are not presently known to us or that we
currently believe are not material. If any of the risks actually occur, our business, results of operations and financial condition
could be adversely affected. In that event, the market price of our common stock could decline, and you could lose all or part of
your investment. Summary of Risk Factors Our business is subject to numerous risks and uncertainties that you should consider
before investing in our company, as fully de%crlbed below. The prlnmpal factors and uncertainties that make 1nve%tmg 1n our
company risky include, among others: ¢ The
markets in Wthh our productq are sold are hlghly competitive and continue to develop. * We
may not be able to reduce the cost to manufacture or service our products as planned. ¢ If we or our third- party manufacturers
are unable to produce our products at a satisfactory quality, in a timely manner, in sufficient quantities or at an acceptable cost,
our business could be negatively impacted. * Shortages in the materials used to manufacture our products, as well as reductions
in manufacturer capacity, could impact our future results. * Coverage policies and reimbursement levels of third- party payers ,
including Medicare or Medicaid, may impact sales of our products. « The acquisition and integration of other companies,
businesses, or technologies could result in operating difficulties, dilution, and other harmful consequences. * We may not be
able to enhance our product offerings through our research and development efforts. * We have incurred significant losses to
date and anticipate continuing to incur losses in the future, and we may not achieve or maintain profitability. ¢« Our loan
agreement with Pacific Western Bank imposes certain financial, and operational restrictions on us, limiting the discretion of
our management in operating our business. ¢ Protecting our intellectual proprietary rights can be costly, and our success in doing
so is not certain. * If we fail to obtain or maintain necessary regulatory clearances or approvals for our medical device products,
or if clearances or approvals for future products or modifications to existing products are delayed or not issued, our commercial
operations would be harmed. « Modifications to our EksoNR , Ekso Indego Therapy, Ekso Indego Personal, and our future
products may require new 510 (k) clearances or premarket approvals, or may require us to cease marketing or recall the
modified products until clearances are obtained ¢ Our failure to meet strict post- market regulatory requirements with respect to
our products could require us to pay fines, incur other costs or even close our facilities. * Our success depends on our
management team, and on our ability to hire, train, retam and motlvate employee% Business and Operatlonal Risks Fhe-engoing

and industrial robotics markets on the basis of product features, clinical outcomes, price, services and other factors. Our
competitive position will depend on multiple, complex factors, including our ability to achieve market acceptance for our
products, develop new products, implement production and marketing plans, secure regulatory approvals for products under
development and protect our intellectual property. Competitors may offer, or may attempt to develop, more efficacious, safer,
cheaper, or more convenient alternatives to our products, including alternatives that could make the need for robotic
exoskeletons obsolete. The entry into the market of manufacturers located in low- cost manufacturing locations may also create
pricing pressure, particularly in developing markets. Our future success depends, among other things, upon our ability to



compete effectively against current technology, as well as to respond effectively to technological advances, and upon our ability
to successfully implement our marketing strategies and execute our research and development plan. If customers do not perceive
our product offerings to be of value or to be easy and comfortable to use, we may not be able to attract and retain customers. If
we are unable to successfully retain existing customers and attract new customers and achieve volume sales of our products, our
business, prospects, financial condition and operating results will be materially and adversely affected. Furthermore, the markets
for medical and industrial robotic exoskeletons are continuing to develop. We cannot be certain that the markets for robotic
exoskeletons will continue to develop as we expect, or that robotic exoskeletons for medical or industrial use will achieve
market widespread market acceptance. Additionally, the development of new or improved products, processes or technologies
by other companies may render our products or proposed products less competitive or obsolete. The use of robotic devices is not
universally accepted in the rehabilitation community and may never be. Current or future clinical trials and studies may not
provide sufficient data that the rehabilitation community interprets to support the use of exoskeletons in rehabilitation. Any of
these outcomes could materially and adversely affect our business, financial condition and operating results and prospects. We
may not be able to reduce the cost to manufacture or service our products as planned. Our business plan assumes that
exoskeletons can be manufactured more inexpensively than they are currently being manufactured. However, we have not yet
found a way to significantly reduce the manufacturing cost of our products and doing so may prove more difficult than expected
or even impossible. For example, if expectations for greater functionality of the products drive costs up as other factors drive
costs down, the result may be that the overall cost of manufacturing the product stays the same or even increases. Likewise, we
currently provide service and support of our products for our customers at a high standard (both in and out of warranty), and
plan on continuing to do so. Our business plan also assumes that as we continue to improve our product, we achieve improved
levels of product reliability and decreased service cost and frequency, which also may prove more difficult than expected. If we
or our third- party manufacturers are unable to produce our products at a satisfactory quality, in a timely manner, in sufficient
quantities or at an acceptable cost, our business could be negatively impacted. In order to reduce manufacturing costs, we intend
to transition a significant amount of our manufacturing processes to third parties. Reliance on third parties to manufacture our
products presents significant risks to us, including the potential that manufacturing costs may be higher than if we had kept
manufacturing in house, as well as risks of reduced control over delivery schedules and product reliability, manufacturing
deviations from internal and regulatory specifications, failure of a manufacturer to perform its obligations to us for technical,
market or other reasons, misappropriation of our intellectual property, and other risks in meeting schedules and satisfying
requirements of our customers. We have not entered into any long- term manufacturing or supply agreements for any of our
products, and we may need to enter into additional agreements for the commercial development, manufacturing and sale of our
products. There can be no assurance that we can do so on favorable terms, if at all. Our products have been produced in
quantities, and on timelines, sufficient to meet commercial demand and for us to satisfy our delivery schedules. However, our
dependence upon others for the production of a portion of our products, or for a portion of the manufacturing process, may
adversely affect our ability to satisfy demand, as well as to develop and commercialize new products, on a timely and
competitive basis. If manufacturing capacity is reduced or eliminated at one or more of our third- party manufacturers’ facilities,
we could have difficulties fulfilling our customer orders, which could adversely affect customer relationships, and our net
revenues and results of operations could decline. Shortages in the materials used to manufacture our products, as well as
reductions in manufacturer capacity, could impact our future results. Due to a variety of factors, neluding-the-cOVD—9
paﬁdem—re—varrouq materials we and the third- party manufacturers we rely on use to manufacture our productq are Currently, or
may in the future experrence %hortagei and %upply Charn drqruptronq - : he-globa

1nclud1ng from shlppmg delays as-aresult-of government

: attor . Electronic components in
general, battery cells, metal% and plaetrcs all of which we use in our productq have in the recent past, been afe—a-}se—rn %horter
supply compared to prior periods . Numerous factors . as 6

serviees-such as conflicts in maeh*mng—&nd—teel—makmg—ﬁtese—aﬂd-et-heﬁ the Mlddle East faetefs—afe—a}se—eatlﬁﬂg-p%&nt

shutdowns; reductions-inreapaettydelays-and Europe inerea v Ey
sueh-as-the-ongotngpandemie-or further trade tensions between the Unrted States and Chrna may prolong or deepen the%e

challenges. Our operatrng results may be negatrvely nnpacted if global %upply charns of %ennconductor% and other nnportant
commodities recur in the future sh y
payers-may-impaetsales-efourproduets-. To the extent that the adoptron of our products by our customers is dependent in the
future on their ability to obtain adequate reimbursement for the products or treatments provided using our product from third-
party payers, including government payors such as Medicare and Medicaid, managed care organizations and commercial
payors, the coverage policies and reimbursement levels of these third- party payers may impact the decisions of healthcare
providers and-, facilities , or end users to purchase our products or the prices they would be willing to pay for those products.
Reimbursement rates could also affect the acceptance rates of new technologies. We have no control over these factors. In the
United States, the principal decisions about reimbursement for new medical products are typically made by CMS. CMS
decides whether and to what extent a new product will be covered and reimbursed under Medicare and private payors
tend to follow CMS to a substantial degree. Because there is no uniform policy of coverage and reimbursement in the
United States, each payor generally determines for its own enrollees or insured patients whether to cover or otherwise
establish a policy to reimburse our diagnostic tests, and seeking payor approvals is a time- consuming and costly
process. Our business plan within our Personal Health business line depends in a large part on sales of our Ekso Indego
Therapy product by individuals with SCI who are covered by Medicare or Medicaid. On February 29, 2024, CMS
announced that it deferred its payment determination for personal exoskeletons, including the Ekso Indego Personal,




and requested additional examples of non- Medicare payer data that would support a payment determination under the
applicable reimbursement code. While we intend to provide pricing documentation to CMS and ultimately finalize a
reimbursement amount, we may be unsuccessful in obtaining an acceptable reimbursement amount, if reimbursement is
approved at all. There could be material delays in this process which would impact our operating results. Until a
reimbursement rate has been established, individual claims will be processed on a case- by- case basis, which may be
yield lower rates of return on our product or be unsuccessful altogether. If CMS determines to not provide
reimbursement for our Ekso Indego Therapy at acceptable levels or at all, delays or cancels reimbursement decisions, or
materially changes any reimbursement levels once set, our ability to sell into this market may be diminished. In addition,
the policies affecting the implementation of individual reimbursement decisions are made by regional DME MACs.
These policies are not yet known to us and may affect the number of individual purchases that are approved to receive
reimbursement in the future. We cannot be certain that coverage for our current and our planned future products will
be provided in the future by additional payors or that existing agreements, policy decisions or reimbursement levels will
remain in place, remain adequate, or be fulfilled under existing terms and provisions. If we cannot obtain coverage and
adequate reimbursement from private and governmental payors such as Medicare and Medicaid for our current
products or new products that we may develop in the future, demand for such products may decline or may not grow as
we expect, which could limit our ability to generate revenue and have a material adverse effect on our financial
condition, results of operations and cash flow. The coverage and reimbursement market may be additionally impacted
by future legislative changes. There are increasing efforts by governmental and third- party payors in the United States
and abroad to cap or reduce healthcare costs which may cause such organizations to limit both coverage and the level of
reimbursement for newly approved products and, as a result, they may not cover or provide adequate payment for our
products. Specifically, there have been several recent U. S. presidential executive orders, Congressional inquiries, and
proposed and enacted federal and state legislation designed to, among other things, bring more transparency to drug
and medical device pricing, reduce the cost under Medicare, review the relationship between pricing and manufacturer
patient programs, and reform government program reimbursement methodologies. We expect to experience pricing
pressures in connection with the sale of any of our products due to the trend toward managed healthcare, the increasing
influence of health maintenance organizations, cost containment initiatives and additional legislative changes. We will
experience long and variable sales cycles. The EksoNR and Ekso Indego products have a lengthy sale and purchase order cycle
because it is a major capital expenditure item and generally requires the approval of senior management at purchasing
institutions, which may contribute to substantial fluctuations in our quarterly operating results. International sales of our
products are subject to factors outside of our control. Our business currently depends in part on our activities in the EMEA,
APAC, and other foreign markets. Our international activities are subject to a number of risks inherent in selling and operating
abroad, including failure of local laws to provide the same degree of protection against infringement of our intellectual property
rights; protectionist laws and business practices that favor local competitors, which could slow our growth in international
markets; the expense of establishing facilities and operations in new foreign markets; building an organization capable of
supporting geographically dispersed operations; challenges caused by distance, language and cultural differences; challenges
caused by differences in legal regulations, markets, and customer preferences, which may limit our ability to adapt our products
or succeed in other regions; multiple, conflicting, and changing laws and regulations, including complications due to unexpected
changes in regulatory requirements, foreign laws, tax schemes, international import and export legislation, trading and
investment policies, exchange controls and tariff and other trade barriers; foreign tax consequences; fluctuations in currency
exchange rates and foreign currency translation adjustments; foreign exchange controls that might prevent us from repatriating
income earned outside the United States; imposition of public sector controls; differing payer reimbursement regimes,
governmental payers or patient self- pay systems and price controls; political, economic and social instability; and restrictions on
the export or import of technology. In order to increase our sales and our market share in the exoskeleton market, we continue to
invest in our research and development efforts and product offerings in response to the evolving demands of people with lower
extremity impairment, other medical conditions and healthcare providers, as well as competitive technologies. We may decide
to invest our business development resources in partnerships, licensing agreements, business acquisition , distribution
arrangements, and other ways that will provide us new product offerings without significant research and development
activities. We may not be successful in developing, obtaining regulatory approval for, or marketing our currently proposed
products, or our approved products for additional indications, products proposed to be created in the future or products that will
be available for us through business acquisitions and distribution arrangements . [n addition, notwithstanding our market
research efforts, our future products may not be accepted by consumers, their caregivers, healthcare providers or third- party
payors who reimburse consumers for our products. The success of any proposed product offerings will depend on numerous
factors, including our ability to:  identify the product features that people with lower extremity impairment, their caregivers,
and healthcare providers are seeking in a medical device that restores mobility and successfully incorporate those features into
our products; * identify the product features that people with lower extremity impairment or other similar indications require
while the products are used at home as well as what items are valuable to the clinics that provide them rehabilitation; * develop
and introduce proposed products in sufficient quantities and in a timely manner; * adequately protect our intellectual property
and avoid infringing upon the intellectual property rights of third- parties; « demonstrate the safety, efficacy, and health benefits
of proposed products; and ¢ obtain the necessary regulatory clearances and approvals for proposed products. If we fail to
generate demand by developing products that incorporate features desired by consumers, their caregivers or healthcare
providers, or if we do not obtain regulatory clearance or approval for proposed products in time to meet market demand, we may
fail to generate sales sufficient to achieve or maintain profitability. We have in the past experienced, and we may in the future
experience, delays in various phases of product development, including during research and development, manufacturing,



limited release testing, marketing, and customer education efforts. Such delays could cause customers to delay or forgo
purchases of our products, or to purchase our competitors’ products. Even if we are able to successfully develop proposed
products when anticipated, these products may not produce sales in excess of the costs of development, and they may be quickly
rendered obsolete by changing consumer preferences or the introduction by our competitors of products embodying new
technologies or features. We may never complete the development of any of our proposed products or product improvements
into marketable products. We do not know when or whether we will successfully complete the development of the planned
development- stage or next generation exoskeletal technologies, or any other proposed, developmental, or contemplated product
for any of our target markets. We continue to seek to improve our technologies before we are able to produce a commercially
viable product. Failure to improve on any of our technologies could delay or prevent their successful development for any of our
target markets. Developing any technology into a marketable product is a risky, time = consuming and expensive process. You
should anticipate that we will encounter setbacks, discrepancies requiring time - consuming and costly redesigns and changes
and that there is the possibility of outright failure. We may not meet our product development, manufacturing, regulatory,
commercialization and other milestones. We have historically relied, and in the future may rely, on sales of our EksoNR, Ekso
Indego Therapy and Ekso Indego Personal for a significant portion of our revenue. We currently rely, and in the future will rely,
on sales of our EksoNR, Ekso Indego Therapy and Ekso Indego Personal for a large portion of our revenue. These products are
relatively new, and market acceptance and adoption depends on educating people with lower extremity impairment, physical
therapists and other clinicians as to the distinct features, ease- of- use, improved quality of life and other benefits when
compared to alternative therapies. These products may not be perceived to have sufficient potential benefits compared with their
alternatives. In addition, physical therapists and other clinicians may be slow to change their treatment practices because of
perceived liability risks arising from the use of new products. Accordingly, physical therapists and other clinicians may not
recommend these products until there is sufficient evidence to convince them to alter the treatment methods they typically
recommend. Such evidence may include endorsements from prominent healthcare providers or other key leaders in the lower
extremity impairment and neurological impairment communities attesting to the effectiveness of these products in providing
identifiable immediate and long- term quality of life benefits, and the publication of peer- reviewed clinical studies
demonstrating their value. Any factors that negatively impact sales of these products would adversely affect our business,
financial condition and operating results. We rely on independent distributors for the sale and marketing of our products in
certain geographies. In non- German- speaking Eurepean-countries in Europe . other countries in EMEA , and countries in
APAC except Singapore and—Gent—ra-l—&nd—SeﬁthAmeﬂean—eeuﬁmes— we rely on mdependent distributors to dlstrlbute and
asslst us with the marketlng and sale of our products W

dlstrlbutom were to cease to distribute our products our sales could be adversely affected. In such a situation, we may need to
seek alternative independent distributors or increase our reliance on our other independent distributors or our direct sales
representatives, which may not prevent our sales from being adversely affected. Further;We rely on service agreements and
arrangements with Parker Hannifin to facilitate thc extent-production and sale of our newly-aequired-distributiorrehannels
Ekso Indego Therapy and Ekso Indego Personal dev1ces, and such agreements and arrangements have eenfraefua-l—or will
soon expire. As part 7 W v of the
HMC Acquisition, we entered 1nto a series of service agreements with Parker Hannlﬁn. Services prov1ded Parker
Hannifin under these agreements include providing us certain access to their facilities in Ohio, IT services, and
distribution services, among others. If we are not able to transition to alternative sources for these services before these
agreements expire, it could affect our ability to design, manufacture, market, and sell our Ekso Indego Therapy and
Ekso Indego Personal devices. For example, we need to acquire or lease office space in Ohio as we transition our Ohio
operation to our own facility. In addition, we need to contract with new distribution partners for our Ekso Indego
Therapy and Ekso Indego Personal devices in Europe, as Parker Hannifin’ s contracts in the region will expire in March
2024, as will our only distribution channel into the region. We also rely on Parker Hannifin’ s CE mark, which expires in
May 2024, for the sale of our Ekso Indego Therapy and Ekso Indego Personal devices into Europe. If we cannot replace
these services provided by Parker Hannifin by the associated deadlines or expiration dates, it may materially affect our
business results and-prospeets-may-be-adverselyaffeeted-. Our success depends on our management team and on our ability to
identify, hire, train and retain highly qualified managerial, technical and sales and marketing personnel. Any significant
leadership change and accompanying senior management transition, such as the reeent-change in our chief executive officer in
December 2022 , and the hiring of other new leaders in key roles, involves inherent risk and any failure to ensure a smooth
transition could hinder our strategic planning, execution and future performance. In addition, as we introduce new products or
services, we will need to hire additional personnel. Currently, competition for personnel with the required knowledge, skill and
experiences is intense, particularly in the San Francisco Bay area, where we are headquartered, and we may not be able to
attract, assimilate or retain such personnel. The inability to attract and retain the necessary managerial, technical and sales and
marketing personnel could have a material adverse effect on our business, results of operations and financial condition. The
acquisition and integration of other companies, businesses, or technologies could result in operating difficulties, dilution, and




other harmful consequences. We may selectively pursue strategic acquisitions, any of which could be material to our business,
operating results, and financial condition ;e-the- HMEAequisition-. Future acquisitions could divert management’ s time and
focus from operating our business. In addition, integrating an acquired company, business or technology is risky and may result
in unforeseen operating difficulties and expenditures associated with integrating employees from the acquired company into our
organization and integrating each company’ s accountrng, management 1nf0rmat10n human resources and other administrative
systems to permrt effeetrve management s

beneﬁts of future acqursmons may not materrahze 1nclud1ng our ability to expand our product offerrngs as a result of overlap in
the addressable market for our existing products and the addressable market for products we may acquire. Future acquisitions or
dispositions could result in potentially dilutive issuances of our equity securities, the incurrence of debt, contingent liabilities et
amortization expenses, or write- offs of goodwill and intangible assets , any of which could harm our financial condition.
Future acquisitions may also require us to obtain additional financing, which may not be available on favorable terms or at all. If
we fail to manage the complex and lengthy reimbursement process, our business and operating results could be adversely
affected. The sale of products in our Personal Health business line prlmarlly depends on reimbursements provided by

third party payors. We d-distribute these products to end users
through the VA hospitals. In the near future tn—a—majeﬂry-e-f—eases—we also anticipate our products may be distributed

through DME suppllers -mveree—&nd—eel-}eet—paymeﬁts—dﬁeeﬂ-y-who will then pursue reimbursement from Medicare,
’ e—insurance providers pfeﬂsteﬁs%&le—a-lse

Ve’fera-ns— Our ﬁnancral condltron and results of operatrons may be affected by -t-he—‘«%ﬁ—coverage poley-and relmbursement
policies of the-these healtheare-industry¥—s-payors, which are also subject to change over time. The reimbursement process 5
svhteh-is complex and can involve lengthy delays between the time that a product is delivered to the consumer and the time that
the reimbursement amounts are settled. Depending on the payor, we or our customers may be required to obtain certain payor-
specific documentation from physicians and other healthcare providers before submitting claims for reimbursement. Certain
payors have filing deadlines and they will not pay claims submitted after such time. We are-alse-may be subject to extensive
pre- payment and post- payment audits by governmental and private payors that could result in material delays, refunds of
monies received or denials of claims submitted for payment under such third- party payor programs and contracts. We cannot
ensure that we will be able to continue to effectively manage the process which would adversely affect our business, financial
condition and results of operations. Shutdowns of the U. S. federal government could materially impair our business and
financial condition. Development of our product candidates or regulatory approval may be delayed for reasons beyond our
control. For example, in 2018 and 2019 the U. S. government shut down several times and certain regulatory agencies, such as
the FDA and the SEC, had to furlough critical FDA, SEC, and other government employees and stop critical activities. If a
prolonged government shutdown or budget sequestration occurs, it could significantly impact the ability of the FDA to timely
review and process our regulatory submissions, which could have a material adverse effect on our business. In addition, while
CMS reimbursement is considered an essential service and is thus less likely to be affected, other administrative
functions within CMS could be affected. Further, in our operations as a public company, future government shutdowns could
impact our ability to access the public markets, such as through the declaration of effectiveness of registration statements and
obtain necessary capital in order to properly capitalize and continue our operations. Financial & Accounting Risks We have
incurred significant losses to date and anticipate continuing to incur losses in the future, and we may not achieve or maintain
profitability. We have thus far been largely dependent on capital raised through the sale of equity securities in various public and
private offerings, and we have incurred losses in each fiscal year since our incorporation in 2005. Our net losses were $ 15. 2
mllllon and $ 15 1 ﬂa1-1-1-teﬁ-aﬂd—$—9—8—mrlhon for the years ended December 31, 2023 and 2022 a-ﬁd—292—1— respectrvely(—wﬁh

P ottt As of December 31, 2023 and 2022 aﬂd—Z@Q—l— we had an
accumulated deﬂcrt of $ 239. 2 mllllon and $ 223 —9—m-1-1-1-teﬂ—&ﬂd4$—298— 9 million, respectrvely The operation of our business
and our growth efforts will require significant cash outlays to support our operations and-advanee-eapital-equipment
expenditures-and-eommitments- We believe we have sufficient resources to operate for the foreseeable future based upon our
current cash resources, expected the-reeentrate of usinig-cash to be used for operations andHnvestmentand-assuming modest
increases in current revenue and operating offsetby-inerementatnereasestmrexpenses remaining flat refated-to-inereased-sales
and-marketing-and-researeh-and-development-, and cash required to satisfy debt obligations a-petential-inereasein
subseription-aetivity frontrour-medieal-deviee-business-. However, unless we are able to generate significant revenues from sales
and-subseriptions-efourproduets-, we will not be able to achieve or maintain profitability in the near future or at all, and we will
remain largely dependent on capital raised from past and future financings to implement our business plan, support our
operations and service our debt obligations. Our lack of profitability may depress our stock price, and if we are unable to
become profitable, we may be required to reduce the scope of our business development activities, which could harm our
business plans, financial condition and operating results, or to cease our operations entirely. Our loan agreement imposes certain
financial, and operational restrictions on us, limiting the discretion of our management in operating our business. Our loan
agreement with Pacific Western Bank, which we entered into in August 2020 (the" PWB Loan Agreement"), contains, subject to
certain carve- outs, various restrictive covenants that limit our management' s discretion in operating our business. In particular,
these instruments limit our ability to, among other things , hold cash outside Pacific Western Bank, incur additional debt,




grant liens on assets, sell or acquire assets outside the ordinary course of business, pay dividends and make certain fundamental
business changes. Our obligations, which become due in August 2623-2026 , are also secured by a security interest in all of our
assets, exclusive of intellectual property. As a result, we may need to use our capital resources to repay the PWB Loan in order
to undertake certain financing or strategic transactions. We may be unable to generate sufficient cash flow to service our debt
obligations and operate our business. As described in Note 10 to the consolidated financial statements, we have material near-
term indebtedness due to the PWB Loan Agreement and the $ 5 million unsecured, subordinated promissory note (the “
Promissory Note ) we delivered to Parker Hannifin Corporation in connection with the HMC Acquisition. Servicing our debt
requires a significant amount of cash. While we anticipate that we will have adequate cash resources to fund our operations and
satisfy our debt obligations, our ability to generate sufficient cash depends on numerous factors beyond our control and our
business may not generate sufficient cash flow from operating activities. Our ability to make payments on, and refinance, our
debt and fund planned capital expenditures will depend on our ability to generate cash in the future. To some extent, this is
subject to general economic, financial, competitive, legislative, regulatory and other factors that are beyond our control,
including rising interest rates. We cannot assure our business will generate sufficient cash flow from operations, or future
borrowings will be available to us in an amount sufficient to fund our liquidity needs. If our cash flows and capital resources are
insufficient to service our indebtedness, we may be forced to reduce or delay capital expenditures, sell assets or product lines ,
seek additional capital or restructure or refinance our indebtedness. These alternative measures may not be successful and may
not permit us to meet our scheduled debt service obligations. Our ability to restructure or refinance our debt will depend on the
condition of the capital markets and our financial condition at such time. Any refinancing of our debt could be at higher interest
rates and may require us to comply with more onerous covenants, which could further restrict our business operations. We may
might not be able have-suffietentfunds-to meet-our-future-eapital-requirentents-continue as a going concern . As-Our audited
consolidated financial statements as of December 31, 2622-2023 have been prepared under the assumption that we will
continue as a going concern for the next twelve months. As of December 31, 2023 . we had cash and restricted cash of $ 26
8 . 5-6 million #rand an accumulated deficit of $ 239. 2 million. We do not believe that our cash and restricted cash are
sufficient to fund our operations for the next 12 months . While-we-believe-We will need to increase revenues
substantially beyond levels that we have attained in the past in order to generate sustainable operating profit and
sufficient cash flows to fund-continue doing business without raising additional capital from time to time. As a result of our
expected operating losses and cash burn for the foreseeable future and recurring losses from operations , if we are unable
to raise sufficient capital through additional debt for— or equity arrangements, atleast-twelve-months-from-the-there

issutng-date-of this-Annual-Report-will be uncertainty regarding our ability to maintain liquidity sufficient to operate our
busmess effectlvely which raises substantlal doubt as to our ablhty to contmue as a going concern. If we cannot continue

seettﬂt-tes-stockholders would likely lose most or all of thelr 1nvestment inus . If we are unable to generate sustamable
operating profit and sufficient cash flows, then our future success will depend on our ability to raise capital. We are
seeking additional funds;-we-mayneed-financing and evaluating financing alternatives in order to meet detaymodify-or
our abandensente-cash requirements or-for alt-ef the next 12 months. We cannot be certain that raising additional capital,
whether through selling additional debt etir— or businessplans-equity securities or eease-operations-obtaining a line of
credit or other loan, will be available to us or, if available, will be on terms acceptable to us . [ we issue additional
securities to raise funds threugh-, the-these issuanee-of-debt-securities may have rights , preferences, or privileges senior to
the-those amount-of any-indebtedness-that-our common stock, and our current stockholders may experience dilution. If we

may-raise-tn-the-future-may-be-substantial-are unable to obtain funds when needed or on acceptable terms , and-we may be
requned to curtanl Seettfe—stteh—lﬂéebfedﬂess—wﬁ-h-our current product development programs, cut operating costs, forego

Semer—te-t-hese-e-ﬁt-he—he}éefs-e{leﬂfeefﬂfﬂeﬁ-sfeele We may not be able to lex erage our cost structure or dchleve better mdrs_ms.
Due to the early - stage customer adoption of our products, our current sales and marketing, research and development, and
general and administrative expenses are each a higher percentage of sales than they will need to be for us to reach profitability.
While we do expect these expenses to grow as our business grows, we also expect these expenses to decline as a percentage of
revenues over time. If we are unable to leverage these costs and grow revenues at a greater pace than these operating expenses



as we expect, we will not be able to achieve viable operating margins and profitability. We could fail to maintain effective
internal control over our financial reporting. Section 404 of the Sarbanes- Oxley Act of 2002 requires us to include in our annual
reports on Form 10- K and quarterly reports on Form 10- Q an assessment by management of the effectiveness of our internal
control over financial reporting. While we believe that the policies, processes and procedures we have put in place will be
sufficient to render our internal controls over financial reporting effective, our initiatives may not prove successful. If so,
management may not be able to conclude that our internal control over financial reporting is effective. This could result in a loss
of investor confidence in the reliability of our financial statements, which in turn could negatively affect the price of our
common stock. In addition, we must perform system and process evaluation and testing of our internal control over financial
reporting to allow management to report on the effectiveness of our internal control over financial reporting, as required by
Section 404. Our compliance with Section 404 may require that we incur substantial accounting expense and expend significant
management efforts. Intellectual Property Risks RisksProteetinng-—---- Protecting our intellectual proprietary rights can be costly,
and our success in doing so is not certain. Our long- term success largely depends on our ability to market technologically
competitive products. Failure to protect or to obtain, maintain or extend adequate patent and other intellectual property rights
could have a material adverse impact on our competitive advantage and impair our business. Our issued patents may not be
sufficient to protect our intellectual property and our patent applications may not result in issued patents. Even if our patent
applications issue as patents, they may not issue in a form that will provide us with any meaningful protection, prevent
competitors from competing with us or otherwise provide us with any competitive advantage. Our competitors may be able to
circumvent our patents by developing similar or alternative technologies or products in a non- infringing manner or may
challenge the validity of our patents. Our attempts to prevent third parties from circumventing our intellectual property and other
rights ultimately may be unsuccessful. We may also fail to take the required actions or pay the necessary fees to maintain any of
our patents that issue. Furthermore, we have not filed applications for all of our inventions internationally and may not be able to
prevent third parties from using our proprietary technologies or may lose access to technologies critical to our products in other
countries. These include, in some cases, countries in which we are currently selling products and countries in which we intend
to sell products in the future. Intellectual property litigation and infringement claims could cause us to incur significant expenses
or prevent us from selling certain of our products. The industries in which we operate, including, in particular, the medical
device industry, are characterized by extensive intellectual property litigation and, from time to time, we might be the subject of
claims by third parties of potential infringement or misappropriation. Regardless of outcome, such claims are expensive to
defend and divert the time and effort of our management and operating personnel from other business issues. A successful claim
or claims of patent or other intellectual property infringement against us could result in our payment of significant monetary
damages and / or royalty payments or negatively impact our ability to sell current or future products in the affected category and
could have a material adverse effect on our business, cash flows, financial condition or results of operations. Because
competition in our industry is intense, competitors may infringe or otherwise violate our issued patents, patents of our licensors
or other intellectual property. To counter infringement or unauthorized use, we may be required to file infringement claims,
which can be expensive and time- consuming. Any claims we assert against perceived infringers could provoke these parties to
assert counterclaims against us alleging that we infringe their patents. In addition, in a patent infringement proceeding, a court
may decide that a patent of ours is invalid or unenforceable, in whole or in part, construe the patent’ s claims narrowly, or refuse
to stop the other party from using the technology at issue on the grounds that our patents do not cover the technology in
question. An adverse result in any litigation proceeding could put one or more of our patents at risk of being invalidated or
interpreted narrowly. We may also elect to enter into license agreements in order to settle patent infringement claims or to
resolve disputes prior to litigation, and any such license agreements may require us to pay royalties and other fees that could be
significant. Furthermore, because of the substantial amount of discovery required in connection with intellectual property
litigation, there is a risk that some of our confidential information could be compromised by disclosure. Some of the patents and
patent applications in the intellectual property portfolio are not within our complete control, which could reduce the value of
such patents. Some of our U. S. patents (which have associated international patents and applications) are co- owned by UC
Berkeley. UC Berkeley has exclusively licensed its rights under many of these patents to us, but we do not have an exclusive
license to UC Berkeley’ s rights under three of these patents. UC Berkeley has licensed their U. S. rights in two of these three co-
owned patents to an unrelated third- party. The third patent is a continuation- in- part of a patent that UC Berkeley has licensed
to us. Under the terms of the relevant license agreement between us and UC Berkeley, we have exclusive rights to any claims
that are fully supported by the specification in the parent application. However, any claims that are not based on the
specification in the parent application are co- owned by UC Berkeley and us, and UC Berkeley’ s rights in respect of such claims
are not exclusively licensed to us. There is no assurance that we will be able to obtain a license to UC Berkeley’ s rights in any
such claims on commer01ally reasonable terms or at all, and UC Berkeley may choose to hcense its rlghts to thrrd partles instead

v : ; : v : . If we fall to comply Wrth
our obhgatlons in the agreements under which we hcense 1ntellectual property rights from third- parties or otherwise experience
disruptions to our business relationships with our licensors, we could lose intellectual property rights that are important to our
business. We are a party to two exclusive license agreements and-one-amendment-to-the-lieense-agreement-with UC Berkeley,
covering ten patents exclusively licensed to us. In addition, -m—eenﬁeet—teﬁ—as a result of the « HMC ” acquItlon, we are party
to two license agreements with Vanderbilt University etra 0 1S,V d




field-. We may also need to obtain additional licenses from others to advance our research and development actrvrtres or allow
the commercialization of our devices or any other devrces we may 1dent1fy and pursue Our hcense agreements Wlth UC
Berkeley and Vanderbilt University the-rights-an atton d vith
1mpose various development, diligence, commerc1al1zatron and other 0bhgat10ns on us, and any future license agreements may
impose similar or other obligations on us. For example, under our license agreements with UC Berkeley we are required to
submit a commercialization plan with performance milestones and progress report to UC Berkeley, and must satisfy specified
minimum annual royalty payment obligations. In spite of our efforts, our licensors might conclude that we have materially
breached our obligations under such license agreements and might therefore terminate the license agreements, thereby removing
or limiting our ability to develop and commercialize products and technology covered by these hcense agreements If our license
agreements w1th UC Berkeley or Vanderbllt Unlvers1ty are term1nated g : s-ts-tnteHeetaalp

fenﬁtnated—er—ﬁﬂpeded—m—a—materlal—way— competrtors or other thrrd parties Would have the freedom to seek regulatory approval
of, and to market, products that may be identical or functionally similar to our devices and we may be required to cease our
development and commercialization of such devices. Any of the foregoing could have a material adverse effect on our
competitive position, business, financial conditions, results of operations and prospects. Moreover, disputes may arise between
us and our counterparties regarding intellectual property subject to a licensing agreement, including the scope of rights granted
under the license agreement and other interpretation- related issues; the extent to which our devices, technology and processes
infringe on intellectual property of the licensor that is not subject to the licensing agreement; the sublicensing of patent and
other rights under our collaborative research and development relationships; our diligence obligations under the license
agreement and what activities satisfy those diligence obligations; the ownership of inventions and know- how resulting from the
joint creation or use of intellectual property by our licensors and us and our partners; and the priority of invention of patented or
patentable technology. In addition, certain provisions in our license agreement-agreements with UC Berkeley and Vanderbilt
University may be susceptible to multiple interpretations. The resolution of any contract interpretation disagreement that may
arise could narrow what we believe to be the scope of our rights to the relevant intellectual property or technology, or increase
what we believe to be our financial or other obligations under the agreement, either of which could have a material adverse
effect on our business, financial condition, results of operations and prospects. Moreover, if disputes over intellectual property
that we have licensed prevent or impair our ability to maintain our current licensing arrangements on commercially acceptable
terms, we may be unable to successfully develop and commercialize the affected devices, which could have a material adverse
effect on our business, financial conditions, results of operations and prospects. Patent terms may be inadequate to protect our
competitive position on our devices for an adequate amount of time. Patents have a limited lifespan. In the United States, if all
maintenance fees are timely paid, the natural expiration of a patent is generally 20 years from its earliest U. S. non- provisional
filing date. Various extensions may be available, but the life of a patent, and the protection it affords, is limited. Even if patents
covering our devices are obtained, once the patent life has expired, we may be open to competition from competitive products.
Given the amount of time required for the development, testing and regulatory review of new devices, patents protecting such
devices might expire before or shortly after such devices are commercialized. As a result, our owned and licensed patent
portfolio may not provide us with sufficient rights to exclude others from commercializing products similar or identical to ours.
Legal and Regulatory Compliance RiskstH-- Risks If we fail to obtain or maintain necessary regulatory clearances or approvals
for our medical device products, or if clearances or approvals for future products or modifications to existing products are
delayed or not issued, our commercial operations would be harmed. Our EkseGT-EksoNR, EksebE;-and-Ekso Indego , and
Nomad products are medical devices and are regulated by the FDA, the European Union and other governmental authorities
both inside and outside of the United States. These agencies enforce laws and regulations that govern the development, testing,
clinical trials, manufacturing, labeling, advertising, marketing and distribution, recordkeeping, recalls and field safety corrective
actions, and market surveillance of our medical products. Our failure to comply with these complex laws and regulations could
have a material adverse effect on our business, results of operations, financial condition and cash flows. In the United States,
before we can market a new medical device, or a new use of, new claim for or significant modification to an existing product,
we must first receive either clearance under Section 510 (k) of the FDCA or approval of a PMA application from the FDA,
unless an exemption applies. Both the PMA and the 510 (k) clearance process can be expensive, lengthy and uncertain. The
FDA’ s 510 (k) clearance process may take anywhere from several months to over a year. The process of obtaining a PMA is
much more costly and uncertain than the 510 (k) clearance process and generally takes from one to three years, or even longer,
from the time the application is filed with the FDA. In addition, PMA generally requires the performance of one or more clinical
trials. The FDA also has substantial discretion in the medical device review process. Despite the time, effort and cost, we cannot
assure you that any particular device will be approved or cleared by the FDA. Any delay or failure to obtain necessary
regulatory approvals could harm our business. Failure can occur at any stage, and we could encounter problems that cause us to
repeat or perform additional development, standardized testing, pre- clinical studies and clinical trials. Any delay or failure to
obtain necessary regulatory approvals could harm our business. The FDA or other non- U. S. regulatory authorities can delay,
limit or deny clearance or approval of a medical device candidate for many reasons, including a medical device candidate may
not be deemed to be substantially equivalent to a device lawfully marketed either as a grandfathered device or one that was
cleared through the 510 (k) premarket notification process; a medical device candidate may not be deemed to be substantially
equivalent to a device lawfully marketed either as a grandfathered device or one that was cleared through the 510 (k) premarket
notification process; a medical device candidate may not be deemed to be in conformance with applicable standards and
regulations; FDA or other regulatory officials may not find the data from pre- clinical studies and clinical trials or other product



testing date to be sufficient; other non- U. S. regulatory authorities may not approve our processes or facilities or those of any of
our third- party manufacturers, thereby restricting export; or the FDA or other non- U. S. regulatory authorities may change
clearance or approval policies or adopt new regulations. Even after regulatory clearance or approval has been granted, a cleared
or approved product and its manufacturer are subject to extensive regulatory requirements relating to manufacturing, labeling,
packaging, adverse event reporting, storage, advertising and promotion, recordkeeping, and recalls and field safety corrective
actions of the product. If we fail to comply with the regulatory requirements of the FDA or other non- U. S. regulatory
authorities, or if previously unknown problems with our products or manufacturing processes are discovered, we could be
subject to administrative or judicially imposed sanctions, including restrictions on the products, manufacturers or manufacturing
process; adverse publicity; adverse inspectional observations (Form 483), warning letters, non- warning letters incorporating
inspectional observations; consent decrees; civil or criminal penalties or fines; injunctions; product seizures, detentions or
import bans; voluntary or mandatory product recalls and publicity requirements; suspension or withdrawal of regulatory
clearances or approvals; total or partial suspension of production; imposition of restrictions on operations, including costly new
manufacturing requirements; refusal to clear or approve pending applications or premarket notifications; and import and export
restrictions. If imposed on us, any of these sanctions could have a material adverse effect on our reputation, business, results of
operations and financial condition. Modifications to our EkseNR-current and our future EksoHealth products may require new
510 (k) clearances or premarket approvals or may requrre us to cease marketing or recall the rnodlﬁed products until Clearances
are obtarned Of7 W v ; ;

our strategy is to continue to upgrade our robotic exoskeleton platform to incorporate new software and hardware enhancements.
Any modification to a 510 (k)- cleared device, including our EksoNR, EkseGT--- Ekso Indego Therapy, and Ekso Indego
Personal , that could significantly affect its safety or effectiveness, or that would constitute a major change in its intended use,
design, or manufacture, requires a new 510 (k) clearance or, possibly, a PMA. The FDA requires every manufacturer to make
this determination in the first instance based on the final guidance document issued by the FDA in October 2017 addressing
when to submit a new 510 (k) application due to modifications to 510 (k)- cleared devices and a separate guidance document on
when to submit a new 510 (k) application due to software changes to 510 (k)- cleared devices. Although largely aligned with the
FDA’ s longstanding guidance document issued in 1997, the 2017 guidance includes targeted changes intended to provide
additional clarity on when a new 510 (k) application is needed. The FDA may review our determinations regarding whether
new clearances or approvals are necessary, and may not agree with our decisions. If the FDA disagrees with our determinations
for any future changes, or prior changes to previously marketed products, as the case may be, we may be required to cease
marketing or to recall the modified products until we obtain clearance or approval, and we may be subject to significant
regulatory fines or penalties. We may introduce new products with enhanced features and extended capabilities from time to
time. The products may be subject to various regulatory processes, and we may need to obtain and maintain regulatory
approvals in order to sell our new products. If a potential purchaser of our products believes that we plan to introduce a new
product in the near future or if a potential purchaser is located in a country where a new product that we have introduced has not
yet received regulatory approval, planned purchases may be deferred or delayed. As a result, new product introductions may
adversely impact our financial results. We must obtain certain regulatory approvals in the EU, which could be costly and time-
consuming and subject us to unanticipated delays or prevent us from marketing certain devices. In the EU, we are required to
comply with the EU MDR and obtain CE Certificates of Conformity in order to affix the CE Mark and market medical devices.
As of December 31, 2822-2023 , none of our products had yet been approved under the EU MDR. We are currently in the
process of obtalnlng Parker—s—CE Certificates of Conformity in order to affix the CE Mark to the products we acquired in the
HMC Acquisition, including Ekso Indego Persenat-Therapy and Ekso Indego Personal. Any-delayin-or-fatture-Failure to
receive er-matntain-the CE Mark as required under the EU MDR , prior to May 25, 2024, for the products acquired in the HMC
Acquisition may-will prevent us from selling those products Wlthrn the EU. While our application for the CE mark for these
products is under regulatory review, we have not received confirmation that we will be able to complete the necessary
regulatory steps to obtain the CE Mark by such deadline. [n addition, changes in regulatory policy for the approval or CE
marking of a medical device during the period of product development and regulatory agency review or notified body review of
each submitted new application may cause delays or rejections. In Jangary-March 2023, the European Commission endersed-a
propesat-to-extend-extended the original compliance dates for the EU MDR ;subjeetto-approvat-by-theEuropeanParkament

it The-proposal-wotnld-extend-As a result, the earrent-M DR transitional period deadline of May 2024 to
2027 or 2028, based upon the risk class of the device. Failure to comply with the EU MDR requirements by the MDR
transitional period deadline would prevent us from generating revenue from sales of our products in the EU, which could
adversely affect our business, results of operations and financial condition. We are required to comply with the FDA” s Quality
System Regulation, or QSR, which is a complex regulatory scheme that covers the procedures and documentation of the design,
testing, production, process controls, quality assurance, labeling, packaging, handling, storage, distribution, installation,
servicing and shipping of our marketed products. These regulatory requirements may significantly increase our production costs
and may even prevent us from making our products in amounts sufficient to meet market demand. If we change our approved
manufacturing process, the FDA may need to review the process before it may be used. The FDA enforces the QSR through
periodic announced and unannounced inspections of manufacturing facilities. Failure to comply with regulatory requirements



such as QSR may result in changes to labeling, restrictions on such products or manufacturing processes, withdrawal of the
products from the market, voluntary or mandatory recalls, a requirement to repair, replace or refund the cost of any medical
device we manufacture or distribute, fines, suspension of regulatory approvals, product seizures, injunctions or the imposition of
civil or criminal penalties which would adversely affect our business, operating results and prospects. Federal, state and non- U.
S. regulations regarding the manufacture and sale of medical devices are subject to future changes. The complexity, timeframes
and costs associated with obtaining marketing clearances are unknown. Although we cannot predict the impact, if any, these
changes might have on our business, the impact could be material. We may be subject to fines, penalties or injunctions if we are
determined to be promoting the use of our products for unapproved or *“ oftf- label ” uses. Any cleared or approved product may
be promoted only for its indicated uses and our promotional materials must comply with FDA and other applicable laws and
regulations. We believe that the specific use for which our products are marketed fall within the scope of the indications for use
that have been cleared by the FDA. However, if the FDA determines that our promotional materials or training constitutes
promotion of an unapproved use, it could request that we modify our promotional materials or subject us to regulatory or
enforcement actions, including the issuance of an untitled letter, a warning letter, injunction, seizure, civil fine and criminal
penalties. It is also possible that other federal, state or foreign enforcement authorities might take action if they consider our
promotional or training materials to constitute promotion of an unapproved use, which could result in significant fines or
penalties under other statutory authorities, such as laws prohibiting false claims for reimbursement. In that event, our reputation
could be damaged and adoption of the products would be impaired. We may be subject to adverse medical device reporting
obligations, voluntary corrective actions or agency enforcement actions. Under the FDA’ s medical device reporting or MDR
regulations, we are required to report to the FDA any incident in which our product may have caused or contributed to a death or
serious injury or in which our product malfunctioned and, if the malfunction were to recur, would likely cause or contribute to
death or serious injury. For example, we have been informed of a limited number of events with respect to our EksoNR ez
EksoGT-deviees— device that have been determined to be reportable pursuant to the MDR regulations. In each case, the required
MBDR report was filed with the FDA. In addition, all manufacturers bringing medical devices to market in the European
Economic Area are legally bound to report any incident that led or might have led to the death or serious deterioration in the
state of health of a patient, user or other person, and which the manufacturer’ s device is suspected to have caused, to the
competent authority in whose jurisdiction the incident occurred. In such case, the manufacturer must file an initial report with
the relevant competent authority, which would be followed by further evaluation or investigation of the incident and a final
report indicating whether further action is required. The events described above that were reported to the FDA were also
reported to the relevant EU regulatory authorities. We are also required to follow detailed recordkeeping requirements for all
Company- initiated medical device corrections and removals, and to report such corrective and removal actions to the FDA if
they are carried out in response to a risk to health and have not otherwise been reported under the MDR regulations. The FDA
and similar foreign governmental authorities also have the authority to require the recall of commercialized products in the event
of material deficiencies or defects in design, labeling or manufacture of a product or in the event that a product poses an
unacceptable risk to health. Depending on the corrective action we take to redress a product’ s deficiencies or defects, the FDA
may require, or we may decide, that we will need to obtain new approvals or clearances for the device before we may market or
distribute the corrected device. Seeking such approvals or clearances may delay our ability to replace the recalled devices in a
timely manner. Moreover, if we do not adequately address problems associated with our devices, we may face additional
regulatory enforcement action, including adverse publicity, FDA warning letters, product seizure, injunctions, administrative
penalties, or civil or criminal fines. We may also be required to bear other costs or take other actions that may have a negative
impact on our sales as well as face significant adverse publicity or regulatory consequences, which could harm our business,
including our ability to market our products in the future. Any adverse event involving our products could result in future
voluntary corrective actions, such as recalls or customer notifications, or agency action, such as inspection or enforcement
action. Recalls of our products, or agency actions relating to our failure to comply with our reporting or recordkeeping
obligations, could harm our reputation and financial results. Failure to comply with anti- kickback and fraud regulations could
result in substantial penalties and changes in our business operations. Although we do not provide healthcare services, submit
claims for third- party reimbursement, or receive payments directly from Medicare, Medicaid or other third- party payers for our
products, we are subject to healthcare fraud and abuse regulation and enforcement by federal, state and foreign governments,
which could significantly impact our business. These laws may constrain the business and financial arrangements and
relationships through which we conduct our operations, including how we research, market, sell and distribute any product for
which we have obtained regulatory approval, or for which we obtain regulatory approval in the future. The principal U. S.
federal laws implicated include, but are not limited to, those that prohibit, among other things, (i) filing, or causing to be filed,
false or improper claims for federal payment, known as the false claims laws, (ii) payment, solicitation or receipt of unlawful
inducements, directly or indirectly, for the referral of business reimbursable under federally- funded health care programs,
known as the anti- kickback laws, and (iii) health care service providers from seeking reimbursement for providing certain
services to a patient who was referred by a physician who has certain types of direct or indirect financial relationships with the
service provider, known as the Stark law. Many states have similar laws that apply to reimbursement by state Medicaid and
other government funded programs as well as in some cases to all payers. Efforts to ensure that our business arrangements will
comply with applicable healthcare laws and regulations will involve substantial costs. We are subject to the risk that a person or
government could allege we have engaged in fraud or other misconduct, even if none occurred. It is possible that governmental
and enforcement authorities will conclude that our business practices do not comply with current or future statutes, regulations
or case law interpreting applicable fraud and abuse or other healthcare laws and regulations. If our operations are found to be in
violation of any of the laws described above or any other governmental regulations that apply to us now or in the future, we may
be subject to penalties, including civil and criminal penalties, damages, fines, disgorgement, exclusion from governmental health



care programs, additional integrity oversight and reporting obligations, contractual damages, reputational harm and the
curtailment or restructuring of our operations, any of which could adversely affect our ability to operate our business and our
financial results. Changes in law or regulation could make it more difficult and costly for us to manufacture, market and
distribute our products or obtain or maintain regulatory approval of new or modified products. From time to time, legislation is
drafted and introduced in Congress that could significantly change the statutory provisions governing the regulatory approval,
manufacture and marketing of regulated devices. In addition, FDA regulations and guidance are often revised or reinterpreted by
the FDA in ways that may significantly affect our business and our products. Any new regulations or revisions or
reinterpretations of existing regulations may impose additional costs or lengthen review times of future products. In addition,
FDA regulations and guidance are often revised or reinterpreted by the agency in ways that may significantly affect our business
and our products. Elections could result in significant changes in, and uncertainty with respect to, legislation, regulation and
government policy that could significantly impact our business and the health care industry. It is impossible to predict whether
legislative changes will be enacted or FDA regulations, guidance or interpretations changed, and what the impact of such
changes, if any, may be. Any change in the laws or regulations that govern the clearance and approval processes relating to our
current and future products could make it more difficult and costly to obtain clearance or approval for new products, or to
produce, market, and distribute existing products. Significant delays in receiving clearance or approval, or the failure to receive
clearance or approval, for any new products would have an adverse effect on our ability to expand our business. Healthcare
changes in the United States and other countries, including recently enacted legislation reforming the U. S. healthcare system,
could have a negative impact on our future operating results. In the United States and some foreign jurisdictions, there have
been a number of legislative and regulatory proposals to change the health care system in ways that could affect our ability to
sell our products profitably. For example, in 2010, the Patient Protection and Affordable Care Act, or ACA, was enacted into
law. The legislation seeks to reform the United States healthcare system. It is far- reaching and is intended to expand access to
health insurance coverage, improve quality and reduce costs over time. We expect the law will have a significant impact upon
various aspects of our business operations. The ACA reduces Medicare and Medicaid payments to hospitals, clinical laboratories
and pharmaceutical companies, and could otherwise reduce the volume of medical procedures. These factors, in turn, could
result in reduced demand for our products and increased downward pricing pressure. It is also possible that the ACA will result
in lower reimbursements. While the ACA 1is intended to expand health insurance coverage to uninsured persons in the United
States, the impact of any overall increase in access to healthcare on sales of our products remains uncertain. Since its enactment,
there have been numerous judicial, administrative, executive, and legislative challenges to certain aspects of the ACA, and we
expect there will be additional challenges in the future. As a result, there have been delays in the implementation of, and action
taken to repeal or replace, certain aspects of the ACA. Most recently, under President Biden, the Department of Justice dropped
support of two Supreme Court cases challenging the ACA in addition to a case before the U. S. Court of Appeals for the Fifth
Circuit. We cannot predict the impact that such actions against the ACA or other health care reform under the Biden
administration will have on our business, and there is uncertainty as to what healthcare programs and regulations may be
implemented or changed at the federal and / or state level in the United States, or the effect of any future legislation or
regulation. However, it is possible that such initiatives could have an adverse effect on our ability to obtain approval and / or
successfully commercialize products in the United States in the future. For example, any changes that reduce, or impede the
ability to obtain, reimbursement for the type of products we intend to commercialize in the United States (or our products more
specifically, if approved) could adversely affect our business plan to introduce our products in the United States. Other
legislative changes have been proposed and adopted in the United States since the ACA was enacted. For example, in August
2011, the Budget Control Act of 2011, among other things, created measures for spending reductions by Congress. A Joint
Select Committee on Deficit Reduction, tasked with recommending a targeted deficit reduction of at least $ 1. 2 trillion for the
years 2012 through 2021, was unable to reach required goals, thereby triggering the legislation’ s automatic reduction to several
government programs. This includes aggregate reductions of Medicare payments to providers of up to 2 % per fiscal year, which
went into effect in April 2013 and will remain in effect through 2030 unless additional Congressional action is taken. Further,
there has been heightened governmental scrutiny in recent years over the manner in which manufacturers set prices for their
marketed products and the cost of prescription drugs to consumers and government healthcare programs, which have resulted in
several recent Congressional inquiries and proposed and enacted bills designed to, among other things, reduce the cost of
prescription drugs, bring more transparency to product pricing, review the relationship between pricing and manufacturer patient
programs, and reform government program reimbursement methodologies for products. In addition, the United States
government, state legislatures, and foreign governments have shown significant interest in implementing cost containment
programs, including price- controls, restrictions on reimbursement and requirements for substitution of generic products for
branded prescription drugs to limit the growth of government paid health care costs. For example, the United States government
has passed legislation requiring pharmaceutical manufacturers to provide rebates and discounts to certain entities and
governmental payors to participate in federal healthcare programs. Further, Congress and the current administration have each
indicated that it will continue to seek new legislative and / or administrative measures to control drug costs, and the current
administration recently released a “ Blueprint , or plan, to reduce the cost of drugs. The current administration’ s Blueprint
contains certain measures that the U. S. Department of Health and Human Services is already working to implement. Individual
states in the United States have also been increasingly passing legislation and implementing regulations designed to control
pharmaceutical product pricing, including price or patient reimbursement constraints, discounts, restrictions on certain product
access and marketing cost disclosure and transparency measures, and, in some cases, designed to encourage importation from
other countries and bulk purchasing. Additional changes may affect our business, including those governing enrollment in
federal healthcare programs, reimbursement changes, fraud and abuse enforcement, and expansion of new programs, such as
Medicare payment for performance initiatives. These initiatives, as well as other healthcare reform measures that may be



adopted in the future, may result in more rigorous coverage criteria and in additional downward pressure on the price that we
receive for any approved product. Any reduction in reimbursement from Medicare or other government programs may result in
a similar reduction in payments from private payors. The implementation of cost containment measures or other healthcare
reforms could result in reduced demand for our product candidates or additional pricing pressures and may prevent us from
being able to generate revenue, attain profitability, or commercialize our products. Finally, future elections in the United States
could result in significant changes in, and uncertainty with respect to, legislation, regulation, implementation of Medicare and /
or Medicaid, and government policy that could significantly impact our business and the healthcare industry. The President and
the executive branch of the federal government have a significant impact on the implementation of the provisions of the ACA,
and the current or future administrations could make changes impacting the implementation and enforcement of the ACA,
which could harm our business, operating results and financial condition. If we are slow or unable to adapt to any such changes,
our business, operating results and financial condition could be adversely affected. Failure to comply with the Federal Health
Insurance Portability and Accountability Act of 1996, or HIPAA, the Health Information Technology for Economic and Clinical
Health Act, or HITECH Act, and implementing regulations could result in significant penalties. Numerous federal and state laws
and regulations, including HIPAA and the HITECH Act, govern the collection, dissemination, security, use and confidentiality
of patient- identifiable health information. HIPAA and the HITECH Act require us to comply with standards for the use and
disclosure of such protected health information within our company and with third parties. The Privacy Standards and Security
Standards under HIPAA establish a set of basic national privacy and security standards for the protection of individually
identifiable health information by health plans, healthcare clearinghouses and certain healthcare providers, referred to as
covered entities, and the business associates with whom such covered entities contract for services. Notably, whereas HIPAA
previously directly regulated only these covered entities, the HITECH Act, which was signed into law in 2009, makes certain of
HIPAA’ s privacy and security standards directly applicable to covered entities’ business associates. Both covered entities and
business associates are subject to significant civil and criminal penalties for failure to comply with the Privacy Standards and
Security Standards under HIPAA. HIPAA requires healthcare providers like us to develop and maintain policies and procedures
with respect to protected health information that is used or disclosed, including the adoption of administrative, physical and
technical safeguards to protect such information from unauthorized disclosure. The HITECH Act expanded the notification
requirement for breaches of patient- identifiable health information, restricts certain disclosures and sales of patient- identifiable
health information and provides a tiered system for civil monetary penalties for HIPAA violations. The HITECH Act also
increased the civil and criminal penalties that may be imposed against covered entities, business associates and possibly other
persons and gave state attorneys general new authority to file civil actions for damages or injunctions in federal courts to enforce
the federal HIPAA laws and seek attorney fees and costs associated with pursuing federal civil actions. The 2013 final HITECH
omnibus rule modified the breach reporting standard in a manner that made more data security incidents qualify as reportable
breaches. Additionally, certain states have adopted comparable privacy and security laws and regulations, some of which may
be more stringent than HIPAA. If we are determined to be out of compliance with existing or new laws and regulations related
to patient health information, we could be subject to criminal or civil sanctions. New health information standards, whether
implemented pursuant to HIPAA, the HITECH Act, congressional action or otherwise, could have a significant effect on the
manner in which we handle healthcare related data and communicate with payors, and the cost of complying with these
standards could be significant. Any liability from a failure to comply with the requirements of HIPAA or the HITECH Act could
adversely affect our results of operations and financial condition. The costs of complying with privacy and security related legal
and regulatory requirements are burdensome and could have a material adverse effect on our results of operations. Regulations
requiring the use of “ standard transactions ” for healthcare services issued under HIPAA may negatively affect our profitability
and cash flows. Pursuant to HIPAA, final regulations have been implemented to improve the efficiency and effectiveness of the
healthcare system by facilitating the electronic exchange of information in certain financial and administrative transactions while
protecting the privacy and security of the information exchanged. The HIPAA transaction standards are complex, and subject to
differences in interpretation by third- party payors. For instance, some third- party payors may interpret the standards to require
us to provide certain types of information, including demographic information not usually provided to us by physicians. As a
result of inconsistent application of transaction standards by third- party payors or our inability to obtain certain billing
information not usually provided to us by physicians, we could face increased costs and complexity, a temporary disruption in
accounts receivable and ongoing reductions in reimbursements and net revenue. Changes and updates to HIPAA transaction
standards could prove technically difficult, time- consuming or expensive to implement, all of which could harm our business.
Regulatory requirements under Proposition 65 could adversely affect our business. We are subject to California’ s Proposition
65, or Prop 65, which requires a specific warning on any product that contains a substance listed by the State of California as
having been found to cause cancer or birth defects, unless the level of such substance in the product is below a safe harbor level.
Prop 65 required that all businesses must be in compliance by August 30, 2018 with new regulations that require modifications
to product warnings and for businesses to coordinate with upstream vendors or downstream customers for the 800 regulated
chemicals in consumer products and assess whether new occupational exposure warnings need to be posited in California
facilities. We have taken steps to add warning labels to our products packaged in California and manufactured after August 30,
2018. Although we cannot predict the ultimate impact of these requirements, they could reduce overall consumption of our
products or leave consumers with the perception (whether or not valid) that our products do not meet their health and wellness
needs, all of which could adversely affect our business, financial condition and results of operations. We are subject to evolving
laws, regulations, and other obligations related to privacy, data protection, and information security, and our actual or perceived
failure to comply with such obligations could harm our reputation, subject us to significant fines and liability or otherwise
adversely affect our business, financial condition, and operating results. The regulatory frameworks for privacy, data protection,
and information security issues worldwide are rapidly evolving and likely to remain uncertain for the foreseeable future. The U.



S. federal and various state, local, and foreign government bodies and agencies have adopted or are considering adopting laws
and regulations governing the collection, distribution, use, disclosure, storage, security, and other processing of personal
information. For example, California adopted the California Consumer Privacy Act (CCPA), which became effective in January
2020. The CCPA establishes a privacy framework for covered businesses, including an expansive definition of personal
information and data privacy rights for California residents. The CCPA includes a framework with potentially severe statutory
damages and private rights of action. Additionally, a new privacy law, the California Privacy Rights Act (CPRA), was approved
by California voters in the November 2020 election and went into effect on January 1, 2023. The CPRA significantly modifies
the CCPA, potentially resulting in further uncertainty. Other states have begun to propose and enact similar laws. The U. S.
federal government also is contemplating federal privacy legislation. Compliance with these laws and regulations is a rigorous
and time- intensive process, and we may be required to put in place additional mechanisms to comply with such laws and
regulations. The collection and use of health data and other personal data is governed in the EU by the General Data Protection
Regulation (GDPR), which imposes substantial obligations upon companies and rights for individuals, and by certain EU
member state- level legislation. Failure to comply with the GDPR may result in fines up to the greater of € 20, 000, 000 or 4 %
of the total worldwide annual turnover of the preceding financial year. The UK has implemented legislation similar to the
GDPR, referred to as the UK GDPR, which provides for fines of up to the greater of £ 17. 5 million or 4 % of global turnover.
Many other jurisdictions globally are considering or have enacted legislation providing for local storage of data or otherwise
imposing privacy, data protection, and data security obligations in connection with the collection, use, and other processing of
personal data. As a general matter, compliance with laws, regulations, contractual obligations, and other actual and asserted
obligations, such as industry standards, and any rules or guidance from self- regulatory organizations, relating to privacy, data
protection, and data security that apply, or are asserted to apply, to our operations may result in substantial costs and may
necessitate changes to our policies and practices, which may compromise our growth strategy, adversely affect our ability to
acquire customers, and otherwise adversely affect our business, results of operations, and financial condition. With laws,
regulations, and other obligations relating to privacy, data protection, and information security imposing new and relatively
burdensome obligations, and with substantial uncertainty over the interpretation and application of these and other obligations,
we may face challenges in addressing their requirements and making necessary changes to our policies and practices. We also
may incur significant costs and expenses in an effort to do so. Additionally, if third parties we work with, such as contractors or
service providers, violate applicable laws or regulations or our policies, such violations may also put our data at risk and could
in turn have an adverse effect on our business. Any failure or perceived failure by us or our contractors or service providers to
comply with our applicable policies or notices, our contractual or other obligations to third parties, or any of our other actual or
asserted legal obligations relating to privacy or data protection, may result in governmental investigations or enforcement
actions, litigation, claims, and other proceedings, harm our reputation, and could result in significant liability. Any such event
may adversely affect our business, operating results, and financial condition. We are subject to cybersecurity risks to our
systems, infrastructure, and technology, and data processed by us or third- party vendors. Our business and operations involve
the collection, storage, transmission, and other processing of personal data and certain other sensitive and proprietary data.
Numerous organizations have disclosed breaches of their information security systems and other information security incidents,
some of which have involved sophisticated and highly targeted attacks. We have been and may in the future be a target for
cybersecurity attacks designed to disrupt our operations or to attempt to gain access to our systems, data processed or maintained
in our business, trade secrets, or other proprietary information or financial resources. Many of our personnel work remotely all or
part of the time, which increases certain security risks. In addition, the risk of state- supported and geopolitical- related
cybersecurity attacks is believed to be heightened in connection with the war-conflicts in Ukraine and the Middle East and any
related political or economic responses and counter- responses. We are at risk for interruptions, outages, and breaches of our
operational systems, including business, financial, accounting, product development, data processing or production processes, as
well as our security systems, in- product software and technology, and customer data. We use third parties to process some data
on our behalf, and they face similar security risks. Because techniques used to obtain unauthorized access to or to sabotage
information systems change frequently and may not be known until launched against a target, we and the third parties on which
we rely may be unable to anticipate or prevent these attacks, react in a timely manner or implement adequate preventive
measures, and we may face delays in our detection or remediation of, or other responses to, security breaches and other privacy-
and security- related incidents. Such incidents could materially disrupt our systems, result in loss of intellectual property and
misappropriation of trade secrets or other proprietary or competitively sensitive information, compromise the confidentiality,
security, and integrity of our information, including employees’ personal information, and information of customers or others,
jeopardize the security of our facilities, or affect the performance of our products. The loss, corruption, or unavailability of
clinical trial data from completed or future clinical trials could result in delays in our regulatory approval efforts and
significantly increase our costs to recover or reproduce the impacted data. Certain efforts may be state- sponsored or supported
by significant financial and technological resources, making them even more difficult to detect, remediate and otherwise respond
to. Although we have implemented and are in the process of implementing additional systems and processes that are designed to
protect our data and systems within our control, prevent data loss, and prevent other security breaches and security incidents,
these measures cannot guarantee security. The systems and infrastructure used in our business may be vulnerable to cyberattacks
or security breaches or incidents, and third parties may be able to access data, including personal data and other sensitive and
proprietary data or other sensitive and proprietary data, or such data otherwise may be subject to unauthorized use, disclosure,
unavailability, modification, or other processing. Employee error, malfeasance or other errors in the storage, use or transmission
of any of these types of data could result in an actual or perceived privacy or security breach or other security incident. Any
security breach or security incident impacting our systems or infrastructure, or data we or third parties on which we rely
maintain or otherwise process, or any outages or other disruptions to systems used in our business, could interrupt our operations



and result in the loss of or improper access to, or acquisition or disclosure of, data or a loss of intellectual property protection.
Any such breach or incident, or the perception it has occurred, also may harm our reputation and competitive position, harm our
product development and regulatory approval efforts, reduce demand for our products, damage our relationships with
customers, partners, collaborators or others, and result in claims, demands, litigation, regulatory investigations and proceedings
and significant legal, regulatory and financial exposure. Any such event may adversely affect our business, operating results,
and financial condition. We expect to incur significant costs in an effort to detect and prevent privacy and security breaches and
other privacy- and security- related incidents, and may face increased costs and requirements to expend substantial resources in
the event of an actual or perceived privacy or security breach or other incident. While we maintain insurance that may cover
certain liabilities in connection with certain disruptions, security breaches, and incidents, our insurance policies may not be
adequate to compensate us for the potential losses arising from any disruption in or, failure or security breach or incident of or
impacting our systems or third- party systems where information important to our operations or product development is stored
or processed. In addition, such insurance may not be available to us in the future on economically reasonable terms, or at all.
Further, our insurance may not cover all claims made against us and could have high deductibles in any event, and defending a
suit, regardless of its merit, could be costly and divert management attention. Product Liability RisksOur—--- Risks Our products
may become subject to voluntary or involuntary recall. The FDA and similar foreign governmental authorities have the authority
to require the recall of commercialized products in the event of material deficiencies or defects in design or manufacture or in the
event that a product poses an unacceptable risk to health. In addition, manufacturers may, under their own initiative, recall a
product if any material deficiency in a device is found. A government- mandated or voluntary recall by us could occur as a
result of an unacceptable rlsk to health cornponent fallures manufacturlng errors, des1gn or 1abehng defects or other
deficiencies and issues. ; 0
sehedu-}e—based-eﬂ—ﬁe}d-usage—When a med1ca1 human exoskeleton is used by a paralyzed 1nd1V1dua1 to walk the 1nd1V1dua1
relies completely on the exoskeleton to hold them upright. There are many exoskeleton components that, if they were to fail
catastrophically, could cause a fall resulting in severe injury or death of the patient. Certain of our competitors have reported
injuries caused by the malfunction of human exoskeleton devices (in at least one case to the FDA). Injuries caused by the
malfunction or misuse of human exoskeleton devices, even where such malfunction or misuse occurs with respect to one of our
competitor’ s products, could cause regulatory agencies to implement more conservative regulations on the medical human
exoskeleton industry, which could significantly increase our operating costs. Similarly, when an industrial exoskeleton is used
by a healthy individual- for example to operate heavy machinery overhead- malfunction of the device at an inopportune moment
could result in severe injury or death of the person using the device. Such occurrences could result in regulatory action on the
part of OSHA or its foreign counterparts. Any future recalls of any of our products could divert managerial and financial
resources, impair our ability to manufacture our products in a cost- effective and timely manner, and have an adverse effect on
our reputation, results of operations and financial condition. In some circumstances, such adverse events could also cause delays
in new product approvals. We may also be required to bear other costs or take other actions that may have a negative impact on
our future sales and our ability to generate profits. In addition, personal injuries relating to the use of our products could also
result in product liability claims being brought against us. Any product liability claim brought against us, with or without merit,
could result in substantial damages, be costly and time- consuming to defend and could increase our insurance rates or prevent
us from securing insurance coverage in the future. Our product liability insurance may not adequately cover potential claims or
recalls. The testing, manufacture, marketing and sale of medical devices and industrial products entail the inherent risk of
liability claims or product recalls. Although we maintain product liability insurance, the coverage is subject to deductibles and
limitations, and may not be adequate to cover future claims. A successful product liability claim or product recall could inhibit
or prevent the successful commercialization of our products, cause a significant financial burden on us, or both, which in either
case could have a material adverse effect on our business and financial condition. Warranty claims and our accelerated
maintenance program results in additional operating costs to us. Sales of our EksoNR and Ekso Indego products generally
include a one- year warranty for parts and services in the United States and a two- year warranty in EMEA and APAC . We also
generally provide customers with an option to purchase an extended warranty for up to an additional three-te-four years. The
costs associated with such warranties, including any warranty- related legal proceedings, could have a material adverse effect on
our results of operations, cash flows and liquidity. As we enhance our product and in an effort to build our brand and drive
adoption, we have elected to incur increased service expenses related to an accelerated maintenance program, field corrections
and the implementation of technological improvements developed subsequent to many of our units being placed into service,
sometimes outside of its warranty and contractual obligations. Continuation of these activities could have a material adverse
effect on our results of operations, cash flows and liquidity. Risks Related to Ownership of Common SteekYeu—-- Stock You
may be diluted from future issuances of our equity securities, including from compensatory equity awards, exercise of
outstanding warrants, or issuances of securities in financing or strategic transactions, and such issuances, or perception that such
issuances may occur, could depress the market price of our common stock. Future operating or business decisions may cause
dilution to our stockholders. For example, we may sell equity securities or issue securities exercisable or convertible into shares
of our common stock in connection with strategic transactions or for financing purposes, including under an At The Market
Offering Agreement we entered into in October 2020 with H. C. Wainwright & Co., LLC (" Wainwright") or otherwise through
our ““ shelf ” registration statement on Form S- 3 (File No. 333- 239203-272607 ). Through Fenraary28-March 4 , 2623-2024 ,
we have $ 6-4 . 73 million available for future offerings under our current prospectus for our “ at the market offering ”. We may
also make equity grants under one etr— or more employee equity Amended-and-Restated2644Ineentive-incentive P-}aﬂ—plan
or {the—JneentivePlan-and-our Employee Stock Purchase Plan. You may also be subject to dilution from the exercise or
settlement of outstanding options or restricted stock units under the Incentive Plan, and from the exercise of our warrants. In
addition, sales or issuances of a substantial number of shares of our common stock, or other equity- related securities in the




public markets, or the perception that such sales or issuances could occur, could depress the market price of our common stock.
We do not expect, nor do our historical operating results suggest, that cash flows generated from operations will be sufficient to
meet our material cash requirements in the long term. Management expects that our historical reliance on external financing,
from both equity and debt financings, like issuances under our At The Market Offering Agreement and our recently
completed registered direct offering in January 2024, for example, will continue to provide the capital necessary to meet our
material cash requirements in the long term. Management has not yet determined the form such additional financing may take,
but management expects that the most likely forms include one or more of the following: (i) underwritten offerings of shares of
our common stock, (ii) sales of shares of our common stock under an" at the market" offering program, (iii) incurring
indebtedness with one or more financial institutions, ane-(iv ) sale of product line or technology, and (v ) the factoring of trade
receivables. The ability of our Board of Directors to issue additional stock may prevent us from making more difficult
transactions, including a sale or merger. Our Board of Directors is authorized to issue up to 10 million shares of preferred stock
with powers, rights and preferences designated by it. Shares of voting or convertible preferred stock could be issued, or rights to
purchase such shares could be issued, to create voting impediments or to frustrate persons seeking to effect a takeover or
otherwise gain control of us. The ability of the Board of Directors to issue such additional shares of preferred stock, with rights
and preferences it deems advisable, could discourage an attempt by a party to acquire control of us by tender offer or other
means. Such issuances could therefore deprive stockholders of benefits that could result from such an attempt, such as the
realization of a premium over the market price for their shares in a tender offer or the temporary increase in market price that
such an attempt could cause. Moreover, the issuance of such additional shares of preferred stock to persons friendly to the Board
of Directors could make it more difficult to remove incumbent officers and directors from office even if such change were to be
favorable to stockholders generally. We have never paid and do not intend to pay cash dividends. Cash dividends have never
been declared or paid on our common stock, and we do not anticipate such a declaration or payment for the foreseeable future.
We expect to use future earnings, if any, to fund business growth. Therefore, stockholders will not receive any funds absent a
sale of their shares of common stock. If we do not pay dividends, our common stock may be less valuable because a return on
investment will only occur if our stock price apptreetatesThe—-- appreciates The market price of our common stock has been,
and may continue to be, highly volatile. During the period from our initial listing on Nasdaq on August 9, 2016 through
December 31, 20222023 | the closing price of our common stock fluctuated from a high of $ 93. 15 per share to a low of $ 0.
84-67 per share (on a split- adjusted basis), and our stock price continues to fluctuate. The market price of our common stock
may continue to fluctuate significantly in response to numerous factors, some of which are beyond our control, such as our
ability to grow our revenue and customer base; the announcement of new products or product enhancements by us or our
competitors; developments concerning regulatory oversight and approvals; variations in our and our competitors’ results of
operations; changes in earnings estimates or recommendations by securities analysts, if our common stock is covered by
analysts; successes or challenges in our collaborative arrangements or alternative funding sources; developments in the
rehabilitation and industrial robotics markets; the results of product liability or intellectual property lawsuits; future issuances of
common stock or other securities; the addition or departure of key personnel; announcements by us or our competitors of
acquisitions or divestments , investments or strategic alliances; and general market conditions and other factors, including
factors unrelated to our operating performance or otherwise disclosed herein. Trading of our common stock is limited, which
may affect our stock price. Trading of our common stock is currently conducted on Nasdaq. The liquidity of our common stock
is limited, not only in terms of the number of shares that can be bought and sold at a given price, but also as it may be adversely
affected by delays in the timing of transactions and low coverage by research analysts and the media, if at all. These factors may
result in different prices for our common stock than might otherwise be obtained in a more liquid market and could also result in
a larger spread between the bid and asked prices for our common stock. In addition, without a large public float, our common
stock is less liquid than the stock of companies with broader public ownership, and, as a result, the trading prices of our
common stock may be more volatile. In the absence of an active public trading market, an investor may be unable to liquidate
his or her investment in our common stock. Trading of a relatively small volume of our common stock may have a greater
impact on the trading price of our stock than would be the case if our public float were larger. Additionally, sales by
stockholders of substantial amounts of our shares of common stock, the issuance of new shares of common stock by us or the
perception that these sales may occur in the future could materially and adversely affect the market price of our common stock,
and you may lose all or a portion of your investment in our common stock.



