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Our failure to establish and maintain effective internal controls over financial reporting and information technology
access could result in material misstatements in our consolidated financial statements, our failure to meet our reporting
obligations and cause investors to lose confidence in our reported financial information, which in turn could cause the
trading price of our common stock to decline. Under Section 404 of the Sarbanes- Oxley Act of 2002 and rules
promulgated by the SEC, companies are required to conduct a comprehensive evaluation of their internal control over
financial reporting. As part of this process, we are required to document and test our internal control over financial
reporting; management is required to assess and issue a report concerning our internal control over financial reporting;
and our independent registered public accounting firm may be required to attest to the effectiveness of our internal
control over financial reporting. Our internal control over financial reporting may not prevent or detect misstatements
because of its inherent limitations, including the possibility of human error, the circumvention or overriding of controls,
or fraud. Over time, controls may become inadequate because of changes in conditions or deterioration in the degree of
compliance with policies or procedures. Because of the inherent limitations in a cost- effective control system,
misstatements due to error or fraud may occur and not be prevented or detected timely. Even effective internal controls
over financial reporting can provide only reasonable assurance with respect to the preparation and fair presentation of
financial statements. The existence of a material weakness could result in errors in our financial statements that could
result in a restatement of financial statements, which could cause us to fail to meet our reporting obligations, lead to a
loss of investor confidence and have a negative impact on the trading price of our common stock. In connection with our
April 30, 2023 unaudited consolidated financial statements, Enzo’ s management identified a deficiency, which it
considers to be a “ material weakness, ” which could reasonably result in a material misstatement in the Company’ s
financial statements. The Company has implemented remediation measures. However, the material weakness cannot be
considered remediated until the applicable controls have operated for a sufficient period of time and management has
concluded, through testing, that these controls are operating effectively. Enzo has concluded that there are material
weaknesses in its internal control over financial reporting, which, if not remediated, could materially adversely affect its
ability to timely and accurately report its results of operations and financial condition. The accuracy of Enzo’ s financial
reporting depends on the effectiveness of its internal controls over financial reporting. Internal controls over financial
reporting can provide only reasonable assurance with respect to the preparation and fair presentation of financial
statements and may not prevent or detect misstatements. Failure to maintain effective internal controls over financial
reporting, or lapses in disclosure controls and procedures, could undermine the ability to provide accurate disclosure
(including with respect to financial information) on a timely basis, which could cause investors to lose confidence in
Enzo’ s disclosures (including with respect to financial information), require significant resources to remediate the lapse
or deficiency, and expose it to legal or regulatory proceedings. In connection with our April 30, 2023 unaudited
consolidated financial statements, Enzo’ s management identified a deficiency, which it considers to be a “ material
weakness, ” which could reasonably result in a material misstatement in the Company’ s financial statements. The
Company has implemented remediation measures. However, the material weakness cannot be considered remediated
until the applicable controls have operated for a sufficient period of time and management has concluded, through
testing, that these controls are operating effectively. Business Risks Our operating results may vary from period to
period. Our operating results may vary significantly from quarter to quarter and from year to year, depending on a
variety of factors including: e customer demand for our products due to changes in purchasing requirements and
research needs; e the introduction of new products by us or our competitors; e the timing of our research and
development, sales and marketing expenses; ® general worldwide economic conditions affecting funding of research; o
expenses associated with defending our intellectual property portfolio e foreign currency exchange rate fluctuations; e
changes in tax laws, the results of tax audits or the measurement of tax uncertainties; and e the success of identifying,
acquiring and integrating businesses that complement our product offerings, add new technology or add presence in a
market; Consequently, results for any interim or full year period may not necessarily be indicative of results in
subsequent periods. A significant proportion of our Products revenues are from academic centers, funded by
government grants in our major markets globally. Governments around the world have been reviewing long term public
funding of life science research in response to the problems arising from global financial pressures. As a result, the
available funds for discretionary purchases from market to market have been capped or reduced based on available
National budgets. Reduced grants for researchers could impact our business, in the amount, price and type of products
bought and used by customers. A significant proportion of our Products revenues are from customers in pharmaceutical
and biotech companies. Globally, pharmaceutical companies are challenging internal budgets, and the return of
investment from their R & D spend. This could impact our business, in the amount, price and type of products bought
and used by customers. Our future success will depend in part upon our ability to enhance existing products, develop
and introduce new products and realize commercial acceptance of those products, in a rapidly changing technological
environment. The market for our products is characterized by rapidly changing technology, evolving industry standards
and new product introductions, which may make our existing products obsolete. Our future success will depend in part
upon our ability to enhance existing products, develop and introduce new products, and realize commercial acceptance



of those products. The development of new or enhanced products is a complex and uncertain process requiring the
accurate anticipation of technological and market trends as well as precise technological execution. In addition, the
successful development of new products will depend on the development of new technologies. We will be required to
undertake time- consuming and costly development activities and to seek regulatory approval for these new products.
We may experience difficulties that could delay or prevent the successful development, introduction and marketing of
these new products. Regulatory clearance or approval of any new products may not be granted by the FDA, state- wide
agency or foreign regulatory authorities on a timely basis, or at all, and the new products may not be successfully
commercialized. Our inability to carry out certain of our marketing and sales plans may make it difficult for us to grow
or maintain our business. The Products segment continues a marketing program designed to more directly service its
end users, while simultaneously promoting the Enzo Life Science brand, with reference to our acquired brands. We will
continue to reach out to our customers using our direct field sales force, in- house business team, the on- going
enhancement of our interactive websites, continued attendance at top industry trade meetings, and publications to
customers and in leading scientific journals. In addition to our direct sales, we operate worldwide through wholly-
owned subsidiaries (in USA, Switzerland, Belgium, Germany, and the UK), a branch office in France and a network of
third- party distributors in most other significant markets. If we are unable to successfully continue these programs, we
may be unable to grow and our business could suffer. We face significant competition, which could cause us to decrease
the prices for our products or render our products uneconomical or obsolete, any of which could reduce our revenues
and limit our growth. Our competitors in the biotechnology industry in the United States and abroad are numerous and
include major pharmaceutical, energy, food and chemical companies, as well as specialized genetic engineering firms.
Many of our large competitors have substantially greater resources than us and have the capability of developing
products which compete directly with our products. Many of these companies are performing research in the same areas
as we are. The markets for our products are also subject to competitive risks because markets are highly price
competitive. Our competitors have competed in the past by lowering prices on certain products. These competitive
conditions could, among other things: e require us to reduce our prices to retain market share; e require us to increase
our marketing efforts which could reduce our profit margins; e increase our cost of labor to attract qualified personnel;
o render our biotechnology products uneconomical or obsolete or; e reduce our revenue Ethical, legal and social
concerns surrounding the use of genetic information could reduce demand for our products. Genetic testing has raised
ethical issues regarding privacy and the appropriate uses of the resulting information. For these reasons, governmental
authorities may call for limits on or regulation of the use of genetic testing or prohibit testing for genetic predisposition to
certain conditions, particularly for those that have no known cure. Similarly, such concerns may lead individuals to refuse to use
genetics tests even if permissible. Any of these scenarios could reduce the potential markets for our molecular diagnostic
products, which could have a material adverse effect on our business, financial condition and results of operations. We depend
on distributors and contract manufacturers and suppliers for materials that could impair our ability to manufacture or distribute
our products. We manufacture and distribute our own brand products and the products of third party manufacturers and
suppliers. Distributors also sell our branded products. To the extent we are unable to maintain or replace a distributor in a
reasonable time period, or on commercially reasonable terms, if at all, our operations could be disrupted. Outside distributors,
suppliers and contract manufacturers provide key finished goods, components and raw materials used in the sale and
manufacture of our products. Although we believe that alternative sources for components and raw materials are available, any
supply interruption in a limited or sole source component or raw material would harm our ability to manufacture our products
until a new source of supply is identified and qualified. In addition, an uncorrected defect or supplier’ s variation in a component
or raw material, either unknown to us or incompatible with our manufacturing process, could harm our ability to manufacture
products. We might not be able to find a sufficient alternative supplier in a reasonable time period, or on commercially
reasonable terms, if at all. If we fail to obtain a supplier for the components of our products, our operations could be disrupted.
We use hazardous materials in our business. Any claims relating to improper handling, storage or disposal of these materials
could be costly and time- consuming. Our manufacturing selirteaHaberatory-and research and development processes involve
the storage, use and disposal of hazardous substances, including hazardous chemicals, biological hazardous materials and
radioactive compounds. We are subject to governmental regulations governing the use, manufacture, storage, handling and
disposal of materials and waste products. Although we believe that our safety and environmental management practices and
procedures for handling and disposing of these hazardous materials are in accordance with good industry practice and comply
with applicable laws, permits, licenses and regulations, the risk of accidental environmental or human contamination or injury
from the release or exposure of hazardous materials cannot be completely eliminated. In the event of an accident, we could be
held liable for any damages that result, including environmental clean- up or decontamination costs, and any such liability could
exceed the limits of, or fall outside the coverage of, our insurance. We may not be able to maintain insurance on acceptable
terms, or at all. We could be required to incur significant costs to comply with current or future environmental and public and
workplace safety and health laws and regulations. We are required to expend significant resources for research and development
for our diagnostic products in development and these products may not be developed successfully. Failure to successfully
develop these products may prevent us from earning a return on our research and development expenditures. The diagnostic
products we are developing are at various stages of development and clinical evaluations and may require further technical
development and investment to determine whether commercial application is practicable. There can be no assurance that our
efforts will result in products with valuable commercial applications. Our cash requirements may vary materially from current
estimates because of results of our research and development programs, competitive and technological advances and other
factors. In any event, we will require substantial funds to conduct development activities, apply for regulatory approvals and
commercialize products, if any, that are developed. We do not have any commitments or arrangements to obtain any additional



financing and there is no assurance that required financing will be available to us on acceptable terms, if at all. Even if we spend
substantial amounts on research and development, our potential diagnostic products may not be developed successfully. If our
diagnostic product candidates on which we have expended significant amounts for research and development are not
commercialized, we will not earn a return on our research and development expenditures, which may harm our business. We
rely on network and information systems...... reputation and materially affect our business. Risks relating to our Intellectual
Property and Regulatory Approval Protecting our proprietary rights is difficult and costly. If we fail to adequately protect or
enforce our proprietary rights, we could lose potential revenue from licensing and royalties. Our potential revenue and success
depends in large part on our ability to obtain, maintain and enforce our patents. Our ability to commercialize any product
successfully will largely depend on our ability to obtain and maintain patents of sufficient scope to prevent third parties from
developing similar or competitive products. In the absence of patent protection, competitors may impact our business by
developing and marketing substantially equivalent products and technology. Patent disputes are frequent and can preclude the
commercialization of products. We have in the past been, are currently, and may in the future be, involved in material patent
litigation, such as the matters discussed under “ Part I- Item 3. Legal Proceedings ™ in this report. Patent protection litigation is
time- consuming and we have incurred and anticipate continuing to incur significant legal costs. In addition, an adverse decision
could force us to either obtain third- party licenses at a material cost or cease using the technology or product in dispute. We
have filed applications for United States and foreign patents covering certain aspects of our technology, but there is no assurance
that pending patents will issue or as to the degree of protection which any issued-owned patent might afford. Lawsuits, including
patent infringements, in the biotechnology industry are not uncommon. If we become involved in any significant litigation, we
would suffer as a result of the diversion of our management’ s attention, the expense of litigation and any judgments against us.
In addition to intellectual property litigation for infringement, other substantial, complex or extended litigation could result in
large expenditures by us and distraction of our management. Patent litigation is time- consuming and costly in its own right and
could subject us to significant liabilities to third parties. In addition, an adverse decision could force us to either obtain third-
party licenses at a material cost or cease using the technology or product in dispute. In addition, lawsuits by employees,
stockholders, collaborators or distributors could be very costly and substantially disrupt our business. Disputes from time to time
with companies or individuals are not uncommon in the biotechnology industry, and we cannot assure you that we will always
be able to resolve them out of court. We also utilize certain unpatented proprietary technology and no assurance can be given
that others will not independently develop substantially equivalent proprietary technology, that such proprietary technology will
not be disclosed or that we can meaningfully protect our rights to such proprietary technology. Our business is subject to
governmental laws and regulations. Changes in the way the FDA regulates the reagents, and other consumables we use when
developing, validating, and performing our tests could result in delay or additional expense in bringing our tests to market or
performing such tests for our customers. We may be unable to obtain or maintain regulatory approvals for our diagnostic
products, which could reduce our revenue or prevent us from earning a return on our research and development expenditures.
Our research, preclinical development, product manufacturing and marketing are subject to regulation by the FDA and similar
health authorities in foreign countries. The FDA has regulatory responsibility over, among other areas, instruments, software,
test kits, reagents and other devices used by clinical laboratories to perform diagnostic testing in the U. S. The tests we develop
internally are offered as lab developed tests or LDTs. The FDA has claimed regulatory authority over all LDTs, but has stated
that it exercised enforcement discretion with regard to most LDTs performed by high complexity CLIA- certified laboratories.
As the FDA moves to regulate more clinical laboratory testing, its approach to regulation is impacting industry practices and
participants, new competitors may enter the industry, and competition may come in new forms. In late 2018, legislation was
introduced in Congress that would enable the FDA to regulate LDTs, in vitro diagnostics, software and other items used in the
diagnosis of disease. If this legislation were to become law, the FDA could regulate diagnostic tests and components and
platforms used as part of these tests. If such legislation were to become law, it could have a significant impact on the clinical
laboratory testing industry, including regulating LDTs in new ways and creating avenues of opportunity and competition
regarding clinical laboratory testing. New competitors may enter the industry, and competition may come in new forms.
Pursuant to the 21st Century Cures Act, the FDA issued guidance regarding its position on the regulation of clinical decision
software, which may be used in, or in connection with, LDTs. The guidance attempts to clarify whether FDA approval of certain
software is required. In January 2019 , the FDA issued draft guidance on a pre- certification pilot program to help software
developers have a speedier and less restrictive path to clearance or approval of their software. We cannot be sure that we can
obtain necessary regulatory approvals on a timely basis, if at all, for any of the products we are developing or manufacturing or
that we can maintain necessary regulatory approvals for our existing products, and all of the following could have a material
adverse effect on our business: ® significant delays in obtaining or failing to obtain required approvals; e loss of, or changes to,
previously obtained approvals; e failure to comply with existing or future regulatory requirements and; ® changes to
manufacturing processes, manufacturing process standards or GMP Geed-ManufaeturingPraetiees-following approval or
changing interpretations of these factors. Adverse perception and increased regulatory scrutiny of gene medicine and genetic
research might limit our ability to conduct our business. Ethical, social and legal concerns about gene medicine, genetic testing
and genetic research could result in additional regulations restricting or prohibiting the technologies we or our collaborators may
use. Recently, gene medicine studies have come under increasing scrutiny, which has delayed on- going and could delay future
clinical trials and regulatory approvals. Federal and state agencies, congressional committees and foreign governments have
expressed interest in further regulating biotechnology. More restrictive regulations or claims that our products are unsafe or pose
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L,llde lulv 31, 2023 and 7() and our losses have resulted in the use of cash in operatlons. If such losses and cash uses
continue , the value of your investment could decline significantly. We incurred net losses before income taxes from
continuing operations of $ 25. 0 million and $ 20. 3 million, for the fiscal years ended July 31, 2626-2023 ;-and 2648-2022 ,
respectively. If our revenues do not increase, or if our operating expenses exceed expectations or cannot be reduced, we may
continue to suffer substantial losses and use cash in operations which could have an adverse effect on our business and adversely
affect your investment in our Company. We have an accumulated deficit of § 288;264-268. 4 million as of July 31, 26222023
and net cash used in operating activities was $ +6;596-37. 0 million for the fiscal year 2622-2023 . We may continue to generate
net losses for-the-foreseeable-futare-. We bulluct-he—eefn-bi—ﬁa{-teﬁ—e-ﬁoul cash and LdSh cqul\alults at lulv 31, %922—2023 5
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the conﬁdentlahty, 1ntegr1ty, and avallablhty of our Computer hardware, software, and Internet apphcatlom and related tools and
functions could result in damage to the Company’ s reputation and / or subject the Company to costs, fines, or lawsuits. The
integrity and protection of our own data, and that of its customers and employees, is critical to the Company’ s business. The
regulatory environment governing information, security and privacy laws is increasingly demanding and continues to evolve.
Maintaining compliance with applicable security and privacy regulations may increase the Company’ s operating costs and / or
adversely impact the Company’ s ability to market its products and services to customers. Although the Company’ s computer
and communications hardware is protected through physical and software safeguards, it is still vulnerable to fire, storm, flood,
power loss, earthquakes, telecommunications failures, physical or software break- ins, software viruses, and similar events.
These events could lead to the unauthorized access, disclosure and use of non- public information. The techniques used by
criminal elements to attack computer systems are sophisticated, change frequently and may originate from less regulated and
remote areas of the world. As a result, the Company may not be able to address these techniques proactively or implement
adequate preventative measures. If the Company’ s computer systems are compromised, it could be subject to fines, damages,
litigation, and enforcement actions, customers could curtail or cease using its applications, and the Company could lose trade
secrets, the occurrence of which could harm its business. -We rely on network and information systems and other
technology whose failure or misuse could cause a disruption of services or loss or improper disclosure of personal
data,business information,including intellectual property,or other confidential information,resulting in increased costs,loss of
revenue or other harm to our business.Network and information systems and other technologies,including those related to the
Company’ s network management,are important to its business activities.The Company also relies on third party providers for
certain technology and “ cloud- based ” systems and services that support a variety of business operations.Network and
information systems- related events affecting the Company’ s systems,or those of third parties upon which the Company’ s
business relies,such as computer compromises,cyber threats and attacks, ransemware-attaeks;-computer viruses,worms or other
destructive or disruptive software,process breakdowns,denial of service attacks,malicious social engineering or other malicious
activities,or any combination of the foregoing,as well as power outages,equipment failure,natural disasters (including extreme
weather),terrorist activities,war,human or technological error or malfeasance that may affect such systems,could result in
disruption of the Company’ s business and / or loss,corruption or improper disclosure of personal data,business
information,including intellectual property,or other confidential information.In addition,any design or manufacturing defects
in,or the improper implementation of,hardware or software applications the Company develops or procures from third parties
could unexpectedly compromise information security.In recent years,there has been a rise in the number of cyber- attacks and
ransomware-attaels-on companies’ network and information systems,and such attacks have become more sophisticated,targeted
and difficult to detect and prevent against .As a result,the risks associated with such an event continue to increase,particularly as
the Company’ s digital businesses expand. Fhe-While the Company -s-has developed and implemented security measures and
internal controls that are designed to protect personal data,business information,including intellectual property,and other
confidential information,to prevent data loss,and to prevent or detect security breaches, such security measures have-not-always
providedsand-cannot provide jabsolute security and-have-attimes-fatded-and may not be successful in preventing these events
from occurring,particularly given that techniques used to access,disable or degrade service,or sabotage systems change
frequently,and any network and information systems- related events haverequired-and-could eentimge-to-require the Company to
expend significant resources to remedy such event.Moreover,the development and maintenance of these measures is costly and
requires ongoing monitoring and updating as technologies change and efforts to overcome security measures become more
sophisticated. Fre-While the Company maintains -s-cyber risk insurance,this insurance may not be sufficient to cover all
losses from any future breaches of our systems.A significant eyber-attaekransomware-attaeks-failure,compromise,breach or
interruption of the Company’ s systems,or those of third parties upon which its business relies,could result in a disruption of its
operations,customer,audience or advertiser dissatisfaction,damage to its reputation or brands,regulatory investigations and
enforcement actions,lawsuits,remediation costs,a loss of customers,advertisers or revenues and other financial losses.If any such
failure,interruption or similar event results in the improper disclosure of information maintained in the Company”’ s information
systems and networks or those of its vendors,including financial,personal,credit card,confidential and proprietary information
relating to personnel,customers,vendors and the Company’ s business,including its intellectual property,the Company could also
be subject to liability under relevant contractual obligations and laws and regulations protecting personal data and privacy.In
addition,media or other reports of perceived security vulnerabilities to our systems or those of third parties upon which the



Company’ s business relies,even if nothing has actually been attempted or occurred,could also adversely impact our brand and
reputation and materially affect our business. If we fail to attract and retain key personnel, including our senior management,
our business could be adversely affected. Most of our products and services are highly technical in nature. In general, only
highly qualified and trained scientists and technician personnel have the necessary skills to develop proprietary technological
products and market our products s-and support our research and development programs ané-provide-ourelinteal-Haboratory
servtees-. In addition, some of our manufacturing, quality control, safety and compliance, information technology and e-
commerce related positions are highly technical as well. Further, our sales personnel are highly trained and are important to
retaining and growing our businesses. Our success depends in large part upon our ability to identify, hire, retain and motivate
highly skilled professionals. We face intense competition for these professionals from our competitors, customers, marketing
partners and other companies throughout the industries in which we compete. Since our inception we have successfully
recruited and hired qualified key employees. Any failure on our part to hire, train, and retain a sufficient number of qualified
professionals would seriously damage our business. We depend heavily on the services of our senior management. We believe
that our future success depends on the continued services of such management. Our business may be harmed by the loss of a
significant number of our senior management in a short period of time. The insurance we purchase to cover our potential
business risk may be inadequate. Although we believe that our present insurance coverage is sufficient to cover our current
estimated exposures, we cannot assure that we will not incur losses or liabilities in excess of our policy limits. In addition,
although we believe that will be able to continue to obtain adequate coverage, we cannot assure that we will be able to do so at
acceptable costs . We are, and may become subject to, legal proceedings, arbitration proceedings, investigations, and
other claims or disputes, which are costly to defend and, if determined adversely to us, could require us to pay fines or
damages, undertake remedial measures, or prevent us from taking certain actions, any of which could adversely affect
our business. We are, and in the future may become, a party to legal proceedings, arbitration proceedings,
investigations, and other claims or disputes, which have related and may relate to subjects including our recent
ransomware attack and data breach, breach of fiduciary duties relating to our commercial transactions, intellectual
property, securities, employee relations, or compliance with applicable laws and regulations (see Part I- Item 3, Legal
Proceedings). We face a significant risk due to ongoing litigation that has the potential to result in future financial
obligations, adversely impacting the company’ s business and profitability. The outcome of the present legal proceedings
may lead to financial liabilities, such as settlements or damages, posing a material threat to our financial condition and
cash flow. Moreover, adverse litigation outcomes may harm our reputation, affecting customer trust and investor
confidence, thereby influencing market share and brand value. While we are actively managing and addressing the
litigation, uncertainties persist, emphasizing the importance of transparency in communication with stakeholders and
the implementation of effective risk mitigation strategies . Risks relating to our international operations Foreign currency
exchange rate fluctuations may adversely affect our business. Since we operate as a multinational corporation that sells and
sources products in many different countries, changes in exchange rates could in the future, adversely affect our cash flows and
results of operations. Furthermore, reported sales and purchases made in non- U. S. currencies by our international businesses,
when translated into U. S. dollars for financial reporting purposes, fluctuate due to exchange rate movement. Due to the number
of currencies involved, the variability of currency exposures and the potential volatility of currency exchange rates, we cannot
predict the effect of exchange rate fluctuations on future sales and operating results. We are subject to economic, political and
other risks associated with our significant international business, which could adversely affect our financial results. We operate
internationally primarily through wholly- owned subsidiaries located in North America and Europe. Revenues outside the
United States were approximately +2-40 % of total revenues in fiscal year 2622-2023 . Our sales and earnings could be
adversely affected by a variety of factors resulting from our international operations, including e future fluctuations in foreign
currency exchange rates; ® complex regulatory requirements and changes in those requirements; @ trade protection measures
and import or export licensing requirements; ® multiple jurisdictions and differing tax laws, as well as changes in those laws; ®
restrictions on our ability to repatriate investments and earnings from foreign operations; @ changes in the political or economic
conditions in a country or region, including the actual and potential impact Brexit has on our UK operations; ® changes in
shipping costs; and e difficulties in collecting on accounts receivable. If any of these risks materialize, we could face substantial
increases in costs, the reduction of profit and the inability to do business. With our commercialization activities outside of the
United States, we are subject to the risk of inadvertently conducting activities in a manner that violates the U. S. Foreign
Corrupt Practices Act and similar laws. If that occurs, we may be subject to civil or criminal penalties which could have a
material adverse effect on our business, financial condition, results of operations and growth prospects. We are subject to the U.
S. Foreign Corrupt Practices Act (“ FCPA ), which prohibits corporations and individuals from paying, offering to pay, or
authorizing the payment of anything of value to any foreign government official, government staff member, political party, or
political candidate in an attempt to obtain or retain business or to otherwise influence a person working in an official capacity.
We are also subject to the UK Anti- Bribery Act, which prohibits both domestic and international bribery, as well as bribery
across both public and private sectors. In the course of establishing and expanding our commercial operations and seeking
regulatory approvals outside of the United States, we will need to establish and expand business relationships with various third
parties and we will interact more frequently with foreign officials, including regulatory authorities. Expanded programs to
maintain compliance with such laws will be costly and may not be effective. Any interactions with any such parties or
individuals where compensation is provided that are found to be in violation of such laws could result in substantial fines and
penalties and could materially harm our business. Furthermore, any finding of a violation under one country’ s laws may
increase the likelihood that we will be prosecuted and be found to have violated another country’ s laws. If our business
practices outside the United States are found to be in violation of the FCPA, UK Anti- Bribery Act or other similar law, we may
be subject to significant civil and criminal penalties which could have a material adverse effect on our financial condition and



results of operations. Risks Relating to our Common Stock Our stock price has been volatile, which could result in substantial
losses for investors. Our common stock is quoted on the New York Stock Exchange, and there has been historical volatility in
the market price of our common stock. The trading price of our common stock has been, and is likely to continue to be, subject
to significant fluctuations due to a variety of factors, 1nclud1ng e fluctuations in our qua1 terly opel atlng and earnlngﬁ per share
results; @ the gain or loss of significant contracts; @ FREva : W g
personnel; ® announcements of technological innovations or new products by us or our competltorq ° delay% in the
development and introduction of new products; e legislative or regulatory changes; ® general trends in the industries we
operate; ® recommendations and / or changes in estimates by equity and market research analysts; ® biological or medical
discoveries; @ disputes and / or developments concerning intellectual property, including patents and litigation matters; ® public
concern as to the safety of new technologies; ® sales of common stock of existing holders; ® securities class action or other
litigation; @ developments in our relationships with current or future customers and suppliers and; ® general economic
conditions, both in the United States and worldwide. In addition, the stock market in general has experienced extreme price and
volume fluctuations that have affected the market price of our common stock, as well as the stock of many companies in our
industries. Often, price fluctuations are unrelated to operating performance of the specific companies whose stock is affected. In
the past, following periods of volatility in the market price of a company’ s stock, securities class action litigation has occurred
against the issuing company. If we were subject to this type of litigation in the future, we could incur substantial costs and a
diversion of our management’ s attention and resources, each of which could have a material adverse effect on our revenue and
earnings. Any adverse determination in this type of litigation could also subject us to significant liabilities. Because we de-have
not ntendte-and may never pay cash dividends on our common stock, an investor in our common stock wi-may enly benefit
enly-if it appreciates in value. We currently intend to retain our retained earnings and future earnings, if any, to finance the
expansion of our business and de-may not expeetto-pay any cash dividends on our common stock in the foreseeable future. As a
result, the success of an investment in our common stock sw#H-may depend entirely upon any future appreciation. There is no
guarantee that our common stock will appreciate in value or even maintain the price at which investors purchased their shares. It
may be difficult for a third party to acquire us, which could inhibit stockholders from realizing a premium on their stock price.
Our certificate of incorporation, as amended, and by- laws contain provisions that could have the effect of delaying, deferring or
preventing a change in control of us that stockholders may consider favorable or beneficial due to a majority stockholder vote
requirement. These provisions could discourage proxy contests and make it more difficult for stockholders to elect directors and
take other corporate actions. These provisions could also limit the price that investors might be willing to pay in the future for
shares of our common stock. These provisions include advance notice requirements for the submission by stockholders of
nominations for election to the board of directors and for proposing matters that can be acted upon by stockholders at a meeting
. Future sales of shares of our common stock or the issuance of securities senior to our common stock could adversely affect the
trading price of our common stock and our ability to raise funds in new equity offerings. We are not restricted from issuing
additional common stock, preferred stock or securities convertible into or exchangeable for common stock. Future sales of a
substantial number of our shares of common stock or equity- related securities in the public market or privately, or the
perception that such sales could occur, could adversely affect prevailing trading prices of our common stock, and could impair
our ability to raise capital through future offerings of equity or equity- related securities. No prediction can be made as to the
effect, if any, that future sales of shares of common stock or the avallablhty of shares of common stock for future qale will have
on the tradmg prlce of our common stock. ; ablish-a atta ; ;



























































































