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Business, Opurallons and lndustly Intense competition in the market for networking equipment and LlOle plal[mm companies
could prevent us from increasing revenues. The market for network switching solutions is intensely competitive and dominated
primarily by Cisco Systems Inc., Hewlett- Packard Enterprise Company, Juniper Networks, Huawei Technologies Co. Ltd., and
Arista Networks, Inc. Most of our competitors have longer operating histories, greater name recognition, larger customer deLS
broader product lines and substantially greater financial, technical, sales, marketing and other resources. As a result, these
competitors are able to devote greater resources to the development, promotion, sale and support of their products. In addition,
they have larger distribution channels, stronger brand names, access to more customers, a larger installed customer base and a
greater ability to make attractive offers to channel partners and customers than we do. Further, many of our competitors have
made substantial investments in hardware networking capabilities and offerings. These competitors may be able to gain market
shdIc by lu eraging their investments in hard\\ are networking LdpdblllllC% to attract customers at lower pllCLS or w ith greater

semee—eeﬁaﬂai—t-meﬁ’fs— We may also laca increased LOllllelllon rom both traditional networking solutions companies and cloud
platform companies offering laaS and PaaS products to enterprise customers. In particular, AWS-Amazon Web Services ,
Mluosoil Azure, and -t-he—(moa e C loud Platform may p10\ ide LlllLlpl’lSL customers with a LlOle based plal[mm of data center

- ct the
overall dunand or our ploduus and services. Some of our competitors are Lcl}’)dblL of opuralmg at significant lossus for
extended periods of time, increasing pricing pressure on our products and services. If we do not maintain competitive pricing,
the demand for our products and services, as well as our market share, may decline. From time to time, we may lower the prices
of our products and services in response to competitive pressure. When this happens, if we are unable to reduce our component
costs or improve operating efficiencies, our revenues and gross margins will be adversely affected. One of our key
differentiators is the quality of our support and services. Our failure to continue to provide high- quality support and services
could have a-matertal-materially adverse-adversely effeet-affect errour business, financial condition, operating results , and
future growth prospects. Adverse general economic conditions or reduced information technology spending may
adversely impact our business. A substantial portion of our business depends on the demand for enterprise scale
networking and the overall economic health of our current and prospective end- customers. Volatility in the global
economic market or other global or regional economic uncertainty, limited availability of credit, a reduction in business
confidence and activity, deficit- driven austerity measures impacting governments and educational institutions, and
other difficulties may affect one or more of the industries to which we sell our products and services. If economic
conditions continue to be uncertain, many existing and prospective end- customers may delay or reduce their IT
spending. This could result in reductions in sales of our products and services, longer sales cycles, slower adoption of new
technologies and increased price competition. Any of these events could materially adversely affect our business,
financial condition, operating results, and future financial performance. If we are not able to effectively forecast demand
or manage our inventory, we may be required to record write- downs for excess or obsolete inventory. We maintain
sufficient inventory of finished goods and, to a lesser extent, raw materials and drive demand with our third- party
manufacturers in amounts that we believe allow for timely fulfillment of sales. We estimate required levels of inventory
based on current and anticipated demand, market conditions, and product development cycles. Our estimates are also
based on inventory levels and sales data from our distributors, which are not always reliable or timely. The actual levels
of inventory are subject to the impact of external factors such as supply shortages, macroeconomic conditions,
technology shifts, or price changes. Distributors may increase or decrease the levels of inventory that they order to meet
supply shortages or expected demand. If distributors increase orders to build up stock out of concern for product
shortages, or to meet anticipated demand that does not materialize, we may have excess channel inventory, leading to
reductions in future period orders from our distributors. If we incorrectly forecast demand, we may build up excess
inventory. Higher levels of inventory expose us to a greater risk of carrying excess or obsolete inventory, which may in
turn lead to write- downs. We may also record write- downs in connection with the end- of- life for specific products in
our inventory. In the fourth quarter of 2024, we recorded additional reserves due to certain excess and obsolete
inventory. However, if we have insufficient inventory, we risk not being able to maximize sales, thus negatively impacting
revenue and could impair our distributor relationships, potentially jeopardizing our ability to build revenue in the
future. Any of these situations could materially adversely affect our business, financial conditions, and operating results.
We enter into agreements with contract manufacturers and suppliers based on our anticipated demand, market
conditions, and product development cycles. These contracts obligate us to purchase commitments for raw materials and
finished goods. If demand for our products is lower than expected, we may be obligated to purchase excess product or
raw materials from our suppliers, resulting in an adverse impact on our cash flows, operating expenses, financial
condition, and operating results. During fiscal 2024, we recorded significant charges due to excess inventory and such
commitments to our suppliers. If we incorrectly forecast demand, our financial performance could suffer and we have in
the past and could in the future be required to write- of-off the value of excess products or components inventory. If we
are unable to manage our inventory or commitments to suppliers in the future, particularly in light of continuing excess



inventory in the channel, we could be required to record additional charges, which would materially adversely affect our
business, financial condition, and operating results. System security risks, data breaches, and cyberattacks could
compromise our proprietary information, disrupt our internal operations , impact services to customers, and harm public
perception of our products, which could materlally adversely affect our busmess, ﬁnanclal condltlon, operatmg results,
and future growth prospects. ety otttd-ad ot 0
eperations—In the ordinary course of bLl\lllL\\ using systems that we own and manage ,we provide Ll()tld baxd services and
store data,including irteHeetual-propertysand-our proprietary business information and that of our customers,suppliers and
business partners on our networks and information about customers,employees,business partners and others .In

addition,we store information through cloud- based services that may be hosted by third parties and in data center infrastructure
maintained by third parties. The secure provision of services and maintenance of this information and our IT systems is critical
to our operations and business strategy. fnereasingly-\We face numerous and evolving cybersecurity risks that threaten the
confidentiality, integrity and availability of our IT systems and data including from diverse threat actors, such as state-
sponsored organizations, opportunistic hackers and hacktivists, as well as through diverse attack vectors, such as social
engineering / phishing, malware (including ransomware), technological error, and as a result of bugs, misconfigurations
or exploited vulnerabilities in software or hardware, including vulnerabilities in commercial software that is integrated
into our (or our suppliers’ or service providers’) IT systems, products or services. Increasingly, companies, including us,
are subject to a variety of attacks on their networks and / or cloud- based services on an ongoing basis. The number of
sophisticated attacks continues to increase on a global scale in frequency and magnitude. Attacks could include supply
chain attacks targeting our suppliers and attempts to penetrate our systems or disrupt our services directly. In some
cases, sophisticated hardware and operating system software and applications that we produce or procure from third
parties may contain vulnerabilities in design or manufacture that could allow network intrusion or unexpectedly
interfere with the operation of our systems, products or services we provide to customers. Usage of “ legacy ” products
that have been determined to have reached an end- of- life engineering status but will continue to operate for a limited
amount of time may subject us or our customers to vulnerabilities. Further, employee error, malfeasance, or other
disruptions can result in a security or data breach. Despite our security measures, we may not be able to effectively
detect, prevent, or protect against or otherwise mitigate losses from all cyberattacks or prevent all security or data
breaches. There can also be no assurance that our cybersecurity risk management program and processes, including our
policies, controls, or procedures, will be fully implemented, complied with or effective in protecting our IT systems and
data. Because the techniques and tools used by bad actors, many of whom are highly sophisticated and well- funded, to
access or sabotage networks change frequently and generally are not recognized until after they are used, we may be
unable to anticipate or immediately detect and remediate these techniques. Any such breach could compromise our
networks, products, or cloud- based services by creating system disruptions, slowdowns or even shutdowns, and
exploiting security vulnerabilities of our products or services, and the information stored as part of our operations could
be accessed, publicly disclosed, lost or stolen. Such events, which could subject us to liability to our customers, suppliers,
business partners and others, could require significant management attention and resources, could result in the loss of
business, regulatory actions and potential liability, and could cause us reputational and financial harm. Additionally,
because our products and services are integrated with our customers’ systems and processes, any circumvention or
failure of our cybersecurity defenses or measures could compromise the confidentiality, integrity, and availability of our
customers’ own IT systems and / or our customers’ proprietary or other sensitive information. Any adverse impact to the
availability, integrity or confidentiality of our IT systems, including any actual or perceived breach of network security
occurs in our products, network, or in the network of a customer of our networking products, regardless of whether the
breach is attributable to our products, the market perception of the effectiveness or security of our products could be
harmed. This could impede our sales, manufacturing, distribution, or other critical functions, which could materially
adversely affect our business, financial condition, operating results, and future growth prospects. Further, this could
result in legal claims or proceedings (such as class actions), regulatory investigations and enforcement actions, fines and
penalties. In addition, the economic costs to us to eliminate, mitigate, or recover from, or remediate cyber or other
security problems, such as bugs, viruses, worms, ransomware or other malware, and security vulnerabilities could be
significant and may be difficult to anticipate or measure. We cannot guarantee that any costs and liabilities incurred in
relation to an attack or incident will be covered by our existing insurance policies or that applicable insurance will be
available to us in the future on economically reasonable terms or at all. Any or all of the foregoing could materially
adversely affect our business, operating results, and financial condition. Supply chain issues such as concentration of
suppliers and manufacturing partners, supplier disruptions, shipping delays, material or components shortages, quality
control, regulatory impacts, and inability to reduce manufacturing costs could harm our business, financial condition,
and operating results. We primarily rely on our manufacturing partners Alpha Networks, Inc, Senao Networks, Inc.,
Wistron Neweb Corporation, Sercomm Corporation, Quanta Computer Inc, Lite- On Technology Corp, and select other
partners to manufacture our products. In addition, we currently purchase several-some key components used in the
manufacturing of our products from single or limited sources and are dependent upon supply from these sources to meet our
needs. Atpresent-Our top six suppliers accounted for a significant portion of our purchases during the year. Given the
concentration of our supply chain, particularly with certain sole or limited source providers, any significant disruption to
any of the key suppliers or a termination of a relationship could temporarily impact our operations. Such disruptions
could be caused by natural disasters, public health emergencies such as pandemics, business interruption related to
financial or operational factors, geopolitical events such as the threat of political or military actions, including between
China and Taiwan, energy constraints, regulatory constraints, labor or raw materials shortages, quality issues,




transportation or shipping delays, tariffs or other trade restrictions, or other events. In the past, for example ,
semiconductor chips and other components are-earrenthy-in-have been dlfficult to obtaln due to ngh dunand bﬂ-t—or llmlted
supply has-inereased-overthe-pastyear- These disruptions could y 0
resulting—--- result in sustained lead- times, higher overall eempeﬂeﬂt—uosls extra as—wel-l—as—dc ivery costs for L\pLdllCd
shipments, and shortages and allocations of certain components, resulting in delays in filling orders or even delayed
product introductions. Additional factors that may impact costs and shipments include energy, raw material, and
transportation costs, as well as an increased demand from the Al industry. Similar delays could occur in the future with
similar impacts. In addition, while we maintain strong relationships with our manufacturing partners and suppliers, our
agreements with them arc stitthigher-than-histerieal-generally of limited duration and pricing, quality, and volume
commitments are negotiated on a recurring basis. Manufacturing partners and suppliers may be unable or unwilling to
renew agreements with consistent terms, and could materially increase prices (including increases related to inflationary
pressures) or reduce quantity, quality, volume, or service fevels— level standards. We may not be able to pass along
increased costs to our customers , althetgh-which could negatively impact gross margin. Reductions in quantity or
quality of finished product could decrease the amount of product for sale and could negatively impact the Company 15’ s
reputation, financial condition, and operating results. Qualifying new suppliers to compensate for such shortages or
delays may be time- consuming and costly and may increase the likelihood of errors in design or production as
replacement suppliers may not meet the quality requirements of our customers. The Company actively works wotking
with-supphers—o reduce these eests-exposures, but is unable to completely eliminate them. For example, manufacturing
operations have been moved out of China to other countries. Whlle this has eliminated the impact of current import
tariffs, the uncertainty of new import tariffs still exists . [ we are unable to mitigate these effects, this could have a material
ad\'crsc effect on our ability to meet customer orders and will ncmm\ Lly impact our gross mar gin andfesu-l-ts—e-f—epefa-t-ie&s.—@uf

continued market acceptance and quality of these manullluulurs ploduus and their dblllly to continue to manufacture ploducts
that are competitive and that-comply with laws relating to environmental and efficiency standards. Our inability to obtain
products from one or more of these suppliers or a decline in market acceptance of these suppliers’ products could have a material

adverse c[[uu on our busmcss fesu-l-ts—e—ﬁepef&ﬁeﬁs—&ﬂd-[man 111 Londmon—\V&dﬁmﬁr&ve—&&y—maﬁﬁ&P&gfeemeﬂfs—wﬁrﬁ*ed

Sﬂ-pp-l-tefs—aﬂd—eeﬂ&&et—m&ntrfaefufefs- As pdll 01 our cost- ILdLlUIOH CI orts, we will nud to ILdllLL lower per unit product costs

from our manufacturing partners by means of volume efficiencies and the utilization of manufacturing sites in lower- cost
geographies. However, we cannot be certain when or if such price reductions will occur, particularly in light of supply chain
disruptions and inflationary pressures. The failure to obtain such price 1uluu10ns would materlally dd\'cr%lv affect our
business, [manudl condition, ﬂ:ﬂd—OpCIdlln(’ 1uults —I-ﬁ-add-'rt-teﬁ-. atara ;

ﬁe%ud%ng—peﬁ&e&l—er—mﬂ&aﬂkaeﬁeﬁs—beﬁﬁeeﬂ—ehma—and future ﬁnancnal performance EP&wv&n—Whefe—mﬂeh—e-f—eﬁr—pfe&uet-




1nternat10nal %ales for a qlgmﬁcant portion of our revenues, which i imposes a number of risks on our bu%lneqs International sales
constitute a significant portion of our net revenues. Our ability to grow will depend in part on the expansion of international
sales. Our international sales primarily depend on the success of our resellers and distributors. The failure of these resellers and
distributors to sell our products internationally would limit our ability to sustain and grow our revenues. There are a number of
risks arising from our international business, including: ¢ difficulties in managing operations across disparate geographic areas; *
longer accounts receivable collection cycles; * higher credit risks requiring cash in advance or letters of credit; ¢ potential
adverse tax consequences; ¢ increased complexity of accounting rules and financial reporting requirements; ¢ the payment of
operating expenses in local currencies, which exposes us to risks of currency fluctuations; ¢ fluctuations in local economies; *
difficulties associated with enforcing agreements through foreign legal systems ¢ reduced or limited protection of intellectual
property rights, particularly in jurisdictions that have less developed intellectual property regimes, such as China and India; °
differing privacy regulations, data localization requirements, and restrictions on cross- border data transfers; * compliance with
regulatory requirements of foreign countries, including compliance with rapidly evolving environmental regulations; ¢ import
tariffs imposed by the United States and the possibility of reciprocal tariffs by foreign countries; * compliance with expert
eontrols-trade compliance laws and regulations , including restrictions on trade with embargoed or sanctioned countries or
with denied parties, and rules related to the export of encryption technology  compliance with U. S. laws and regulations
pertaining to the sale and distribution of products to customers in foreign countries, including anti- corruption laws such as the
Foreign Corrupt Practices Act (* FCPA *) and the U. K. Bribery Act 2010; ¢ difficulty in conducting due diligence with respect
to business partners in certain international markets; ¢ political and economic turbulence or uncertainty; ¢ terrorism, war or other
armed conflict; and ¢ natural disasters, epidemics, and pandemics. Any or all of these factors could have a material adverse
impact on our business, financial condition, and operating results efeperations-. Substantially all of our international sales are
U. S. Dollar- denominated. The continued strength and future increases in the value of the U. S. Dollar relative to foreign
currencies could make our products less competitive in international markets. In the future, we may elect to invoice a larger
portion of our international customers in local currency, which would expose us to greater fluctuations in exchange rates between
the U. S. Dollar and the particular local currency. If we do so, we may decide to engage in hedging transactions to minimize the
risk of such fluctuations. We have entered into foreign exchange forward contracts to offset the impact of payment of operating
expenses in local currencies to some of our operating foreign subsidiaries. However, if we are not successful in managing these
foreign currency transactions, we could incur losses from these activities. There are compliance risks associated with complex
tariff regulations and expert-eentret-trade compliance laws. [f we fail to comply with these laws and regulations, we could
incur penalties and sanctions from governments, and could be restricted from exporting products. As-COVD—9-pandemie
tHustrated;-world-World events such as a pandemic or geopolitical events can spread quickly around the world and result in
impacts to the supply chain and the business environment that result in a material negative impact on our business, financial
condition, and operating results efeperattens-. Uncertainty in the global economy and financial markets are likely to impact the
Company —Fe-sueeesstully-manage-and could materially adversely affect our business er-achieve-ourgoats-, financial
condition we-must-attraet, retain-operating results , trainrand future financial performance. If we fail to anticipate
technological shifts , metivate-market needs and opportunities , and fail to develop products and-premete-key-employees-,
product enhancements and business strategles that meet those technologlcal shlfts, needs and opportumtles in a fatlureto

tlmely manner or if they do not gain
¢ Hrg—--- market acceptance we seﬁ‘tee—aﬁd-epef&&eﬁs
pefseﬁﬂel—meny— may not ef—whem—weu-}d-be dif-ﬁeu-l-t—able to compete effectlvely fep}aee%—have-e*peﬂeﬁeed-and fnay—rn

: 0 8 ; t tons-t-fe Ayt our ab111ty to generate revenues a&raet—a-nd—ref&tﬁ
highly-skilted-personnel—We-believe-our-futare-sueeess-will suffer also depend in large part upon our...... results of operations,
and financial conditions . The markets for our products are constantly evolving and characterized by rapid technologlcal change,
frequent product introductions, changes in customer requirements, evolving industry standards, and continuous pricing pressures
have-inereased-.For example, the fse-cloud networking market is the fastest growing segment of the networking industry
wirtnalization-and-elond-eomputing- Our success may be impacted by our ability to provide successful cloud networking
solutions that address the needs of our ehantel-partners-and-end-customers more effectively and economically than those of
other competitors or existing technologies.If the cloud networking solutions market does not develop in the way we anticipate,if
our solutions do not offer significant benefits compared to competing legacy network switching products,or if end customers do
not recognize the benefits that our solutions provide,then our potential for growth in this cloud networking market could be
adversely affected.If we are unsuccessful in attaching cloud services and maintenance services to our hardware product,our
ability to grow our subscription revenue could be limited “Whenetrproduets-. When we announce new products or product
enhancements that have the potential to replace or shorten the life cycle of our existing products, customers may defer or cancel
orders for our existing products; in addition, ending sales of existing products may cause customers to cancel or defer orders for
our existing products. These actions could have a material adverse effect on our operating results by unexpectedly decreasing
sales, increasing inventory levels of older products and exposing us to greater risk of product obsolescence. We cannot guarantee
that we will be able to anticipate future technological shifts, market needs and opportunities or be able to develop new products,




product enhancements and business strategies to meet such technological shifts, needs or opportunities in a timely manner or at
all. If we fail to anticipate market requirements or opportunities or fail to develop and introduce new products, product
enhancements or business strategies to meet those requirements or opportunities in a timely manner, it could cause us to lose
customers, and such failure could substantially decrease or delay market acceptance and sales of our present and future products
and services, which would stgnifteantly-harnrmaterially adversely affect our business, financial condition, and operating
results efeperations-. Even if we are able to anticipate, develop, and commercially introduce new products and enhancements,
we cannot assure that new products or enhancements will achieve widespread market acceptance . If our products do not
effectively...... and seriously harm our business and prospects . Industry consolidation may lead to stronger competition and may
harm our business, financial condition, and operating results. There has been a trend toward industry consolidation in our
markets for several years. We expect this trend to continue as companies attempt to strengthen or hold their market positions in
an evolving industry and as companies are acquired or are unable to continue operations. Companies that are strategic alliance
partners in some areas of our business may acquire or form alliances with our competitors, thereby reducing their business with
us. We believe industry consolidation may result in stronger competitors that are better able to compete as sole- source vendors
for customers. This could lead to more variability in our operating results and could have a material adverse effect on our
business, operating results, and financial condition. Furthermore, particularly in the service provider market, rapid consolidation
will lead to fewer customers, with the effect that loss of a major customer could have a material impact on results not anticipated
in a customer marketplace composed of more numerous participants . The cloud networking market is the...... may be difficult
to anticipate or measure . We rely on third- party providers for services needed to deliver our cloud solutions and other third-
party providers for our internal operations. Any disruption in the services provided by such third- party providers could
adversely affect our business and subject us to liability. Our cloud solutions are hosted from and use computing infrastructure
provided by third parties, including Amazon Web Services, Google Cloud Platform, and Microsoft Azure. We do not own or
control the operation of the third- party facilities or equipment used to provide the cloud services. Our computing infrastructure
service providers have no obligation to renew their agreements with us on commercially reasonable terms or at all. If we are
unable to renew these agreements on commercially reasonable terms, or if one of our computing infrastructure service providers
is acquired, we may be required to transition to a new provider and we may incur significant costs and possible service
interruption in connection with doing so. In addition, such service providers could decide to close their facilities or change or
suspend their service offerings without adequate notice to us. Moreover, any financial difficulties, such as bankruptcy, faced by
such service providers may have negative effects on our business, the nature and extent of which are difficult to predict. If these
third- party service providers experience service outages, performance problems or errors, this could adversely affect the
experience of our customers. Our agreements with third- party computing infrastructure service providers may not entitle us to
corresponding service level credits to those we offer to our customers. Any changes in third- party service levels at our
computing infrastructure service providers or any related disruptions or performance problems with our solutions could
adversely affect our reputation and impact our customers’ operations, result in lengthy interruptions in our services, or result in
potential losses of customer data. Interruptions in our services might reduce our revenues, cause us to issue refunds to customers
for prepaid and unused subscriptions, subject us to service level credit claims and potential liability, or adversely affect our
renewal rates. Additionally, if a third- party service provider fails to maintain compliance with standards such as SOC2 or
1SO27001, it could affect the underlying controls that we maintain, or that our customers rely upon. This could entail additional
costs to compensate for the lost controls, or have a negative impact on revenue if our customers do not perceive our vendors as
secure. We rely on third- party cloud service providers such as Salesforce and Oracle to support internal operations. Disruptions
to such services or data breaches related to those services could impact our ability to maintain efficient operations and to provide
services to our customers and could materially adversely affect our business, financial condition, operating results, and
future growth prospects. To successfully manage our business or achieve our goals, we must attract, retain, train,
motivate, develop and promote key employees, and a failure to do so can harm us. Our success depends to a significant
degree upon the continued contributions of our key management, engineering, sales and marketing, service and
operations personnel, many of whom would be difficult to replace. We have experienced and may in the future
experience significant turnover in our executive personnel. Changes in our management and key employees could affect
our financial results, and our prior reductions in force may impede our ability to attract and retain highly skilled
personnel. We believe our future success will also depend in large part upon our ability to attract and retain highly
skilled managerial, engineering, sales and marketing, service, finance, and operations personnel . The engetngFhe-market
for such personnel is competitive in certain regions for certain types of technical skills. A number of our employees are foreign
nationals who rely on visas and entry permits in order to legally work in the United States and other countrie% Changes n

wit-h—U.—S.—inimigration anddabor-laws could require us to incur additional unexpected labor costs and expenses or could restrain
our ability to retain skilled professionals.Any of these restrictions could have a material adverse effect on our business, financial

conditions,and operating results ef-eperations-.Military actions and other geopolitical tensions could adversely affect our
business , financial condition and operating results.In recent years,various military actions such as the February 2022
Russmn mihtary action in between—Russra—and—Ukraine eotld-adversely-affeetour- or the October bustness;-finanetat

attor 2023 Israel- Hamas ;Russtan-military-foreestaunehed-a-military

action -rn—Hkra-i-ne—have occurred Although the length impact, and outcome of such the-engeingmilitary-eonthet-conflicts are
#rHkeainets-highly unpredictable, this-these eenfliet-conflicts and others that could arise could lead to significant market and
other disruptions, including significant volatility in commodity prices and supply of energy resources, instability in financial
markets, supply chain interruptions, political and social instability, changes in consumer or purchaser preferences as well as
increases in cyberattacks and espionage. Russta>s-In addition, such military actions i#n-Ukraine-could lead to, and have led to,




an—&ﬂpfeee&eﬂ-ted—cxpansmn of sanction plOL’ rams and export eonuol 1Ls111L110ns 1mposLd by the United States —t-he—Eufepeaﬂ

restricting certain exports, re- exports, transfers or ILILd\L\ of u)mmodmu 3011\\ are, and technology to certaln countrles
RusstaandBelarus-, and sanctions targeting certain officials, individuals, entities, regions, and industries in those countries
Russta—Bel-&fus—a-ﬂd—U-l&a-rﬂe— including the manual dL[Ll]SL s and energy xeelon%s—t-he—eeﬁﬁet—rﬂ—U-l&a-rﬂe—eeﬂt—mﬂes—te

g v B
fﬂ&ustﬂes—m—&te—respeetﬂ*e—teﬂ“rteﬁes— Sueh sanctions dnd ()Ihu measures, as w ell as 1hc c‘mtmg and polcnual further responses
from Rassta-military actors or allies ether-eeuntries—to such sanctions, tensions, and military actions, could adversely affect the
global economy and financial markets and could materially adversely affect our business, financial condition, and-operating
results , and future financial performance. Military or terrorist actions could impact suppliers’ ability to procure raw
materials, or to finish or transport goods. As a result of eperations-such disruptions, we may experience in the future
extended lead times, delays in supplier deliveries, increased transportation and component costs, and increased costs for
expedited shipments. These potential supply chain disruptions may result i in delayed dellverles of several key components
used in the manufacturing of our products . We regularly are= 0 0 d
assess its-the impact of the geopolitical climate on our business, mdudmg our business pdllnus and customers. The extent and
duration of the-military setten-actions , sanctions and resulting market disruptions could be significant and could potentially
have substantial impact on the global economy and our business for an unknown period of time. Any of the abovementioned
factors could affect our business, financial condition , and operating results efeperationts-. Any such disruptions may also
magnify the impact of other risks described in this ¥ Risk Factors - section. The adoption, use, and development of Al
products may result in reputational harm or liability. We incorporate artificial intelligence into various products that we offer,
and we continue to develop additional use cases and products based on AFGenAl . We use and will continue to use tools and
processes that incorporate A--GenAl . The field of Al is rapidly developing, both technologically and from a regulatory and
legal standpoint. Known challenges such as algorithmic bias, black box training sets, and ““ hallucinations ” exist. As we
incorporate this technology into our products and our internal tools and systems, we may experience unexpected outcomes or
impacts related to the technology, creating reputational ané-, legal , and regulatory risks. reeent-years-The regulatory
framework for Al is rapidly evolving as end-many federal,state,and foreign government bodies and agencies have
introduced or are currently considering additional laws and regulations.For example,in the United States,the Biden
administration issued a broad Executive Order on the Safe,Secure,and Trustworthy Development and Use of Artificial
Intelligence,that sets out principles intended to guide AI design and deployment for the public and private sector and
signals the increase in governmental involvement and regulation over Al technologies.Further,in Europe,on July
12,2024,the EU Artificial Intelligence Act (the “ EU AI Act ”) was published in the EU Official Journal,and establishes a
comprehensive,risk- based governance framework for Al in the EU market.The EU Al Act applies to companies that
develop,use and / or provide Al in the EU and includes requirements around transparency,conformity assessments and
monitoring,risk assessments,human oversight,security,accuracy,general purpose Al and foundation models,and fines for
breach of up to 7 % of worldwide annual turnover.Legislation related to Al technologies has also been introduced at the
U.S.federal level and is advancing at the state level.For example,the California Privacy Protection Agency is currently in
the process of finalizing regulations under the California Consumer Privacy Act (" CCPA") regarding the use of
automated decision- making.Such additional regulations may impact our ability to develop,use and commercialize Al
technologies in the future.Additionally,existing laws and regulations may be interpreted in ways that may affect our use
of AI.As a result,implementation standards and enforcement practices are likely to remain uncertain for the foreseeable
future,and we cannot yet determine the impact future laws,regulations,standards,or market perception of their
requirements may have on our business and may not always be able to anticipate how to respond to these laws or
regulations.Any investigation or litigation related to our use of AI could have an adverse impact on our results of
operations due to the associated costs and any related fines,and could also have an adverse impact on our customer
relationships.If our products do not effectively interoperate with our customers > networks and result in cancellations and
delays of installations,our business,financial condition and operating results could be harmed.Our products are designed
to interface with our customers’ existing networks,each of which have depteyedHarger-different specifications and utilize
multiple protocol standards and products from other vendors.Many of our customers’ networks and-contain multiple
generations of products that have inereased-been added over time as the-these use-of-virtualizatiton-networks have grown
and evolved eloud-eomputing- Our sueeess-products must inter- operate with may-many be-impaeted-by-our— or abitity-all of
the products within these networks as well as future products in order to previde-sueeessfiul-eloud-meet our customers’
requirements.If we find errors in the existing software or defects in the hardware used in our customers’ networks,we
may need to modlfy our software networking solullons to fix or overcome these errors so that aéd-fess—t-he—needs—ef—eﬂf

v ipate-be costly and could negatively affect our business,financial
condltlon,and operatlng results.In addltlon i om se-l-uﬁeﬁs—products do not inter- operate with those of effersignifieant

our ifend-customers > networks do-notreeognize-the

beﬂeﬁts—ﬂ%&t—eﬁese-ltﬁ-teﬂs—pfeﬂde— demand fheﬁ—eu%pe’feﬂﬁa-l— or our products gfewt-h—rn—t-his—e}eud—nefweﬂﬂng—mafkeﬁould
be adversely affected Jfw - or hardware-orders




for our produet-products sour-ability-te-grow-our-subseriptionrevente-could be limited-canceled.This could materially

adversely affect our business,financial condition,operating results,and future financial performance .\When our products
contain undetected errors,we may incur significant unexpected expenses and could lose sales.Network products frequently
contain undetected errors when new products or new versions or updates of existing products are released to the marketplace.In
the past,we have experienced such errors in connection with new products and product updates.We have experienced component
problems in prior years that caused us to incur higher than expected warranty,service costs and expenses,and other related
operating expenses.In the future,we expect that,from time to time,such errors or component failures will be found in new or
existing products after the commencement of commercial shipments.These problems may have a material adverse effect on our
business by causing us to incur significant warranty,repair and replacement costs,diverting the attention of our engineering
personnel from new product development efforts,delaying the recognition of revenue,and causing significant customer relations
problems.Further,if products are not accepted by customers due to such defects,and such returns exceed the amount we accrued
for defective returns, this would materially adversely affect our business,financial condition, and-operating results ,and
future financial performance ﬁ#epefaﬁeﬁs—wmﬂd—be—advefse&y—a—ffeeted— Our products must successfully inter- operate with
products from other vendors.As a result,when problems occur in a network,it may be difficult to identify the sources of these
problems.The occurrence of system errors,whether or not caused by our products,could result in the delay or loss of market
acceptance of our products and any necessary revisions may cause us to incur significant expenses.The occurrence of any such
problems would likely have a material adverse effect on our business,operating results,and financial condition.We must continue
to develop and increase the productivity of our indirect distribution channels to increase net revenues and improve our operating
results.Our distribution strategy focuses primarily on developing and increasing the productivity of our indirect distribution
channels.If we fail to develop and cultivate relationships with significant channel partners,if we are unable to meet their needs,or
if these channel partners are not successful in their sales efforts,sales of our products may decrease and our operating results
could suffer.Many of our channel partners also sell products from other vendors that compete with our products.Our channel
partners may not continue to market or sell our products effectively or to devote the resources necessary to provide us with
effective sales,marketing,and technical support. We may not be able to successfully manage our sales channels or enter into
additional reseller and / or distribution agreements.Our failure to do any of these could limit our ability to grow or sustain
revenues.Our operating results for any given period have and will continue to depend to a significant extent on large orders from
a relatively small number of channel partners and other customers.However,we do not have binding purchase commitments
from any of them.A substantial reduction or delay in sales of our products to a significant reseller,distributor or other customer
could harm our business,operating results and financial condition because our expense levels are based on our expectations as to
future revenues and,to a large extent,are fixed in the short term.Under specified conditions,some third- party distributors are
allowed to return products to us and unexpected returns could materially adversely affect our business,financial condition, and
operating results ef-eperationis-,and future financial performance .The sales cycle for our products is long and we may incur
substantial non- recoverable expenses or devote significant resources to sales that do not occur when anticipated.The purchase of
our products represents a significant strategic decision by a customer regarding its communications infrastructure.The decision
by customers to purchase our products is often based on the results of a variety of internal procedures associated with the
evaluation,testing,implementation,and acceptance of new technologies.Accordingly,the product evaluation process frequently
results in a lengthy sales cycle,typically ranging from three months to longer than a year,and as a result,our ability to sell
products is subject to a number of significant risks,including risks that:* budgetary constraints and internal acceptance reviews
by customers will result in the loss of potential sales;* there may be substantial variation in the length of the sales cycle from
customer to customer,making decisions on the expenditure of resources difficult to assess;* we may incur substantial sales and
marketing expenses and expend significant management time in an attempt to initiate or increase the sale of products to
customers,but not succeed;* when a sales forecast from a specific customer for a particular quarter is not achieved in that
quarter,we may be unable to compensate for the shortfall,which could harm our operating results;and * downward pricing

pressures could oceur durlng the lengthy Sales Cycle for our products Systemseenrityrisks;data-breaches;and-eyberattacks




ﬁn&ﬂetal—hafrn—}ﬁaﬂ—aeﬁtal—m%k% Related to F 1nanc1a1 Matterq We cannot assure future proﬁtablhty, and our ﬁnanc1al
results may fluctuate significantly from period to period. We have not been consistently profitable. Even in years when we
reported profits, we may not have been profitable in each quarter during those years. We anticipate continuing to incur
significant sales and marketing, product development and general and administrative expenses. Any delay in generating or
recognizing revenue could result in a loss for a quarter or full year. Even if we are profitable, our operating results may fall
below our expectations and those of our investors, which could cause the price of our stock to fall. We may experience
challenges or delays in forecasting, generating or recognizing revenue for a number of reasons and our revenues and operating
results have varied significantly in the past and may vary significantly in the future due to a number of factors, including, but not
limited to, the following:  our dependence on obtaining orders during a quarter and shipping those orders in the same quarter te
achieve-ourrevenue-objeetives; * orders in our backlog could be cancelled by customers impaeting-the-aecuracy-of our
revenue-fereeastings decreases in the prices of the products we sell; « the mix of products sold and the mix of distribution
channels through which products are sold; ¢ acceptance provisions in customer contracts;  our ability to deliver installation or
customer acceptance by the end of the quarter; ¢ seasonal fluctuations in demand for our products and services; * a
disproportionate percentage of our sales occurring in the last month of a quarter; ¢ reduced visibility into the implementation
cycles for our products and our customers’ spending plans; ¢ our ability to forecast demand for our products, which in the case
of lower- than- expected sales, may result in excess or obsolete inventory in addition to non- cancelable purchase commitments
for component parts; ¢ our sales to the telecommunications service provider market, which represents a significant source of
large product orders, being especially volatile and difficult to forecast; ¢ product returns or the cancellation or rescheduling of
orders; * announcements and new product introductions by our competitors; ¢ our ability to develop and support relationships
with enterprise customers, service providers and other potential large customers; ¢ our ability to obtain sufficient supplies of
sole- or limited- source components for our products on a timely basis; and * changes in funding for customer technology
purchases in our markets. In addition to risks related to revenue, we are subject to risks related to costs, which may be influenced
by a number of factors, including, but not limited to, the following: ¢ our ability to achieve and maintain targeted cost
reductions; ¢ fluctuations in warranty or other service expenses actually incurred; ¢ increases in the price of the components we
purchase; ¢ increases in costs associated with sourcing and shipping components and finished products; ¢ general inflationary
pressures, increasing the cost of all inputs; and ° rising interest rates, increasing the cost of borrowing. We are subject to
changes in general and specific macroeconomic conditions in the economy as a whole as well as in the networking industry,
which could affect both revenue and costs. In particular, rising interest rates could decrease demand for our products and
services, as the cost and access to capital to fund large projects may be limited for certain customers. Due to the foregoing and
other factors, many of which are described herein, period- to- period comparisons of our operating results should not be relied
upon as an indicator of our future performance. As-Our stock prlce has been volatlle in the paft—past e%ewebtmﬁtess—s&ategy—
we-feﬁew—aeqwst&en—and may 51gn1ﬁcantly ﬂuctuate strateg

-fer—E-U-R—éG—m-l-l—heﬂ—m eash—eeﬁstdef&t—ten—l-ﬂ—the eveﬂt—e-ﬁaﬁy—future acqulsltlons we could e issue...... results of operations
could be adversely affected|. In the past, the trading price of shares of our common stock has fluctuated significantly. This could
continue as we or our competitors announce new products, our results or those of our customers or competition fluctuate,
conditions in the networking or semiconductor industry change, conditions in the global economy change, or when investors
change their sentiment toward stocks in the networking technology sector. In addition, fluctuations in our stock price and our
enterprise value to sales valuation may make our stock attractive to momentum, hedge or day- trading investors who often shift
funds into and out of stock rapidly, exacerbating price fluctuations in either direction, particularly when viewed on a quarterly
basis. These fluctuations may adversely affect the trading price or liquidity of our common stock. Some companies, including us,
that have had volatile market prices for their securities have had securities class action lawsuits filed against them. If a suit were
filed against us, regardless of its merits or outcome, it could result in substantial costs and divert management’ s attention and
resources. If we do not adequately manage and evolve our financial reporting and managerial systems and processes, our
ability to manage and grow our business may be harmed. Our ability to successfully implement our business plan and
comply with regulations requires an effective planning and management process. \Vec intend-need to inrvestinengineering
continue improving our existing , and implement new, operational and financial systems, procedures and controls.
Disruptions to our existing systems, procedures, or controls or any delay or disruption in the implementation of or the
transition to new or enhanced systems, procedures, or controls, or any delay or disruption in the integration of acquired
businesses, could have a significant impact on our business. Failure to properly or adequately address such issues could
harm our ability to manage our business, meet our obligations to our customers, accurately forecast sales demand ,
servieessmanage our supply chain , marketingrecord and manufaeturing report financial and management information on
a teng—term-timely and accurate basis, and-detays-or forecast future results, which could inabilityto-attain-the-expeeted
benefits-may-result in unfaverable-a material adverse effect on our business, financial condition, and operating results .
While we intend to focus on...... and operating results may be adversely affected . Our credit facilities impose financial and
operating restrictions on us and if we fail to meet our payment or other obligations under our 2023 Credit Agreement , as
amended (as defined in Item 7, “ Liquidity and Capital Resources ), the lenders under such 2023 Credit Agreement ;88
amended;-could foreclose on, and acquire control of, substantially all of our assets. Our 2023 Credit Agreement imposes, and the



terms of any future debt may impose, operating and other restrictions on us. These restrictions could affect, and in many respects
limit or prohibit, among other items, our ability to: ¢ incur additional indebtedness; ¢ create liens; * make investments; ¢ enter
into transactions with affiliates; ¢ sell assets; * guarantee indebtedness; * declare or pay dividends or other distributions to
stockholders; * repurchase equity interests; * change the nature of our business; ® enter into swap agreements; ¢ issue or sell
capital stock of certain of our subsidiaries; and ¢ consolidate, merge, or transfer all or substantially all of our assets and the assets
of our subsidiaries on a consolidated basis. Our 2023 Credit Agreement also requires us to achieve and maintain compliance
with specified financial ratios. A breach of any of these restrictive covenants or the inability to comply with the required
financial ratios or metrics could result in a default under our 2023 Credit Agreement. The lenders under our 2023 Credit
Agreement also have the right in the event of a breach of the restrictive covenants to terminate any commitments they have to
provide further borrowings. Reductions in earnings could increase our costs of borrowing, reduce our ability to comply with
these covenants, or make extensions of credit unavailable to us. Further, our 2023 Credit Agreement is jointly and severally
guaranteed by us and certain of our subsidiaries. Borrowings under our 2023 Credit Agreement are secured by liens on
substantially all of our assets, including the capital stock of certain of our subsidiaries, and the assets of our subsidiaries that are
loan party guarantors. If we are unable to repay outstanding borrowings when due or comply with other obligations and
covenants under our 2023 Credit Agreement, the lenders under our 2023 Credit Agreement will have the right to proceed against
these pledged capital stock and take control of substantially all of our assets. Our cash requirements may require us to seek
additional debt or equity financing and we may not be able to obtain such financing on favorable terms, or at all. Our 2023
Credit Agreement may not be sufficient for our future working capital, investments and cash requirements, in which case we
would need to seek additional debt or equity financing or scale back our operations. In addition, we may need to seek additional
financing to achieve and maintain compliance with specified financial ratios under our 2023 Credit Agreement ;-as-amended-.
We may not be able to access additional capital resources due to a variety of reasons, including the restrictive covenants in our
2023 Credit Agreement and the lack of available capital due to global economic conditions. If our financing requirements are
not met and we are unable to access additional financing on favorable terms, or at all, our business, financial condition ané-,
operating results efeperations-, and future growth prospects could be materially adversely affected. Our indebtedness could
expose us to interest rate risk to the extent of our variable rate debt. Our 2023 Credit Agreement provides for interest to be
calculated based on the prime rate, the federal funds rate and / or the secured overnight financing rate. The Federal Reserve has
increased interest rates in 2022 and 2023 and these increases may-could continue inte-in 2024 or beyond. Increases in interest
rates on which the 2023 Credit Agreement interest rates are based would increase interest rates on our debt, which could
materially adversely impact our interest expense, operating results efeperations-and cash flows . We are exposed to the
credit...... our stock price in an adverse manner . Our revenues may decline as a result of changes in public funding of
educational institutions. A significant portion of our revenues comes from sales to both public and private K- 12 educational
institutions. Public schools receive funding from local tax revenues, and from state and federal governments through a variety of
programs, many of which seek to assist schools located in underprivileged or rural areas. The funding for a portion of our sales
to U. S.- based educational institutions comes from a federal funding program known as the E- Rate program. E- Rate is a
program of the Federal Communications Commission (the “ FCC ™) that subsidizes the purchase of approved
telecommunications, Internet access, and internal connection costs for eligible public educational institutions. The E- Rate
program, its eligibility criteria, the timing and specific amount of federal funding actually available and which Wi- Fi
infrastructure and product sectors will benefit, are uncertain and subject to final federal program approval and funding
appropriation continues to be under review by the FCC, and we cannot assure that this program or its equivalent will continue,
and as a result, our business may be harmed. Furthermore, if state or local funding of public education is significantly reduced
because of legislative or policy changes or by reductions in tax revenues due to changing economic conditions, our sales to
educational institutions may be negatively impacted by these changed conditions. Any reduction in spending on information
technology systems by educational institutions wetld-could tkely-materially and-adversely affect our business and-, financial
condition, operating results ,and future financial performance.We intend to invest in
engineering,sales,services,marketing and manufacturing on a long- term basis,and delays or inability to attain the
expected benefits may result in unfavorable operating results .\While we intend to focus on managing our costs and
expenses,over the long term,we also intend to invest in personnel and other resources related to our

engineering,sales services,marketing and manufacturing functions as we focus on our foundational priorities such as leadership
in our core products and solutions and architectures for business transformation.We are hkely to recognize the costs associated
with these investments earlier than some antietpe and-th o :

ef—t-hese—of the antlclpated beneﬁts and the return on these 1nvestments may be lower,or may develop more slowly,than
we expect.If we do not achieve the benefits anticipated from these investments,or if the achievement of these benefits is
delayed,our business,financial condition,and operating results may be adversely affected.We are exposed to the credit
risk of our channel partners and direct customers,which could result in material losses.Most of our sales are on an open
credit basis,with standard payment terms of 30 days in the United States and,because of local customs or conditions,longer in
some markets outside the U.S.We monitor individual-partners’ and direct end —eustemer-customers ’ payment capability in
granting such open credit arrangements,seek to limit such open credit to amounts we believe the end customers can pay and
maintain reserves we believe are adequate to cover exposure for doubtful accounts.Any significant delay or default in the
collection of significant accounts receivable could potentially result in an increased need for us to obtain working capital from
other sources,possrbly on less favorable terms than we could have negotiated if we had established such working capital
resources prior to such delays or defaults.Any significant default could adversely affect our operating results ef-eperations-and
delay our ability to recognize revenue.A material portion of our sales is derived through our distributors,systems integrators,and



value- added resellers.Some of our distributors,systems integrators and value- added resellers may experience financial
difficulties,which could adversely affect our collection of accounts receivable.Our exposure to credit risks of our channel
partners may increase if our channel partners and their end customers are adversely affected by global or regional economic
conditions.One or more of these channel partners could delay payments or default on credit extended to them,either of which
could materially adversely affect our business,financial condition, operating results , ef-eperattons-and prospeets-future
financial performance .Rising interest rates and increasing inflation could put additional financial pressures on some partners

and customers, Wthh Could result in longer collection times or default on payment to us H-we-donotadequately-manage-and

mternal control over ﬁnan01al reporting on an annual basw and pubhcly disclose any material weaknesses in our Controlq Any
adverse results from such evaluation could result in a loss of investor confidence in our financial reports and significant expense
to remediate,and ultimately could have an adverse effect on our stock price.Section 404 of the Sarbanes- Oxley Act of 2002
requires our management to assess the effectiveness of our internal control over financial reporting and to disclose if such
controls were unable to provide assurance that a material error would be prevented or detected in a timely manner.We have an
ongoing program to review the design of our internal controls framework in keeping with changes in business needs,implement
necessary changes to our controls design and test the system and process controls necessary to comply with these
requirements.Because of the inherent limitations in all control systems,no evaluation of controls can provide absolute assurance
that misstatements due to error or fraud will not occur or that all control issues and instances of fraud,if any,within our Company
will have been detected.If we or our independent registered public accounting firm identifies material weaknesses in our internal
controls,the disclosure of that fact,even if quickly remedied,may cause investors to lose confidence in our financial statements
and its stock price may decline.Remediation of a material weakness could require us to incur significant expenses and,if we fail
to remedy any material weakness,our ability to report our financial results on a timely and accurate basis may be adversely
affected,our access to the capital markets may be restricted,our stock price may decline,and we may be subject to sanctions or
investigation by regulatory authorities,including the SEC or Nasdaq. We may also be required to restate our financial statements
from prior periods.Execution of restatements create a significant strain on our internal resources and could cause delays in
our filing of quarterly or annual financial results,increase our costs and cause management distraction.Restatements
may also significantly affect our stock price in a materially adverse manner.We may not fully realize the anticipated
positive impacts to future ﬁnanclal results from our restructurlng efforts We have undertaken restructurmg efforts in

any-fatare-acquisitions,we could * issue equlty securities Wthh would dllute current Stockholderq percentage ownerthp,- incur
substantial debt;* assume contingent liabilities;or ¢ expend significant cash These actions could have a material adverse effect on
our business,financial condition,and operating results or the price of our common stock.There can be no assurance we will
achieve the revenues,growth prospects,and synergies expected from any acquisition or that we will achieve such
revenues,growth prospects,and synergies in the anticipated time period and our failure to do so could have a material adverse
effect on our business,financial condition,and operating results.Moreover,even if we do obtain benefits in the form of increased
sales and earnings,these benefits may be recognized much later than the time when the expenses associated with an acquisition
are incurred.This is particularly relevant in cases where it would be necessary to integrate new types of technology into our
existing portfolio and new types of products may be targeted for potential customers with which we do not have pre- existing
relationships.Our ability to realize the anticipated benefits of any current and future acquisitions,divestitures and investment
activities also entail numerous risks,including,but not limited to: difficulties in the assimilation and successful integration of
acquired operations,sales functions,technologies, and / or products ;and-+er-persennel;* unanticipated costs,litigation or other
contingent liabilities associated with the acquisition or investment transaction;e incurrence of acquisition- and integration-
related costs,goodwill or in- process research and development impairment charges,or amortization costs for acquired intangible
assets,that could negatively impact our business,financial condition,and eperating-results of operations ;° the diversion of
management' s attention from other business concerns;* adverse effects on existing business relationships with suppliers and
customers;e risks associated with entering markets in which we have no or limited prior experience;e the potential loss of key
employees of acquired organizations and inability to attract or retain other key employees;and ¢ substantial charges for the
amortization of certain purchased intangible assets,deferred stock compensation or similar items. In addition,we may not be



able to successfully integrate any businesses,products,technologies,or personnel that we might acquire in the future,and
our failure to do so could have a material adverse effect on our business,financial condition,and operating results.We
may not fully realize the anticipated positive impacts to future financial results from our restructuring efforts.We have
undertaken restructuring efforts in the past to streamline operations and reduce operating expenses.Our ability to
achieve the anticipated cost savings and other benefits from our restructuring efforts within expected time frames is
subject to many estimates and assumptions and may vary materially based on factors such as market conditions and the
effect of our restructuring efforts on our work force.These estimates and assumptions are subject to significant
economic,competitive and other uncertainties,some of which are beyond our control.We cannot assure that we will fully
realize the anticipated positive impacts to future financial results from our current or future restructuring efforts. If any
our estimates and assumptions are incorrect or if other unforeseen events occur,we may not achieve the cost savings
expected from such restructurings,and our business,financial condition,and results of operations could be adversely
affected . Regulatory, Tax and Legal Risks We are subject to complex tariff regulations, export control laws and economic and
trade sanctions. If we fail to comply with these laws and regulations, we could incur penalties and sanctions from governments,
and could be restricted from exporting products. We are required to comply with laws, rules and regulations of the United States
and other countries, as applicable, relating to export controls and economic sanctions, including, but not limited to, trade
sanctions administered by the Office of Foreign Assets Control within the U. S. Department of the Treasury, as well as the
Export Administration Regulations administered by the U. S. Department of Commerce. These regulations restrict our ability to
market, sell, distribute or otherwise transfer our products or technology to prohibited countries or persons .Violations of these
regudations;-laws s-or key control policies by our employees,contractors,channel partners,or agents could result in termination of
our relationship,financial reporting problems,fines,and / or civil or criminal penalties for us,or prohibition on the importation or
exportation of our products and could have a material adverse effect on our business,financial condition,and eperating-results of
operations .For example,on October 7,2022,we submitted voluntary disclosures to the U.S.Treasury Department’ s Office of
Foreign Assets Control,the Bureau of Industry and Security’ s Office of Export Enforcement,and the Department of Justice
(collectively,the “ Agencies ) regarding the potential export and sale of certain of our networking equipment to end users in
Russia subject to U.S.sanctions and export control restrictions.We are continuing our review of the matter in conjunction with
outside counsel.Given the uncertainty of the outcome of the investigation,and the potential outcome of the Agencies’
determination,we cannot estimate at this time the possible loss or range of loss that may result from this action.Our employees
may engage in misconduct or other improper activities,including noncompliance with regulatory standards and
requirements,which could have a material adverse effect on our business.We are exposed to the risk of employee fraud or other
misconduct . Local laws and customs in many countries differ significantly from, or conflict with, those in the United States or
in other countries in which we operate. In many foreign countries, it is common for others to engage in business practices that
are prohibited by our internal policies and procedures or U. S. regulations applicable to us. Although we have implemented
policies, procedures and training designed to ensure compliance with these U. S. and foreign laws and policies, there can be no
complete assurance that any individual employee, contractor, channel partner, or agent will not violate our policies, procedures
or applicable law, for which we may be ultimately held responsible . Violations of laws or key control...... risk of employee
fraud or other misconduct . Misconduct by employees could include intentional failures to: « comply with securities laws and
regulations or similar regulations of comparable foreign regulatory authorities; * comply with export controls and sanctions laws
and regulations or similar regulations of comparable foreign regulatory authorities; * comply with anti- corruption laws such as
the FCPA and regulations or similar regulations of comparable foreign regulatory authorities; « comply with internal controls
that we have established; ¢ report financial information or data accurately; or ¢ disclose unauthorized activities to us. The
precautions we take to detect and prevent misconduct may not be effective in controlling unknown or unmanaged risks or losses
or in protecting us from governmental investigations or other actions or lawsuits stemming from a failure to be in compliance
with such laws or regulations. H-any-sueh-aetions-are-instituted-against-Violations of these regulations, laws, or key control
policies by our employees, contractors, channel partners, or agents could result in termination of our relationship,
financial reporting problems, fines, and / or civil or criminal penalties for us ;-and we-are-notsueeessful-in-defending
ﬁt&se}ves—efasseﬁmg—etuhﬂghﬁhﬂ&ese-aeﬁeﬂs—could have a s%mﬁeaﬂt—rmpaet—matenal adverse effect on our business, financial

condition, and operating results e . Our operating
results may be negatively affected by legal proceedlngs We have in the past, currently are and will hkely in the future pursue or
be subject to claims or lawsuits in the normal course of our business. In addition to the risks related to the intellectual property
lawsuits described above, we are currently parties to other litigation as described in Note 10, Commitments and Contingencies,
in the Notes to Consolidated Financial Statements included elsewhere in this Annual Report on Form 10- K. Regardless of the
result, litigation can be expensive, lengthy and disruptive to normal business operations. Moreover, the results of complex legal
proceedings are difficult to predict. An unfavorable resolution of a lawsuit in which we are a defendant could result in a court
order against us or payments to other parties that would have an-a material adverse effect on our business, results-ofoperations
et-financial condition , or operating results . Even if we are successful in prosecuting claims and lawsuits, we may not recover
damages sufficient to cover our expenses incurred to manage, investigate and pursue the litigation. In addition, subject to certain
limitations, we may be obligated to indemnify our current and former customers, suppliers, directors, officers and employees in
certain lawsuits. We may not have adequate insurance coverage to cover all of our litigation costs and liabilities. Claims of
infringement by others may increase and the resolution of such claims may materially adversely affect our business, financial
condition, and operating results. Our industry is characterized by the existence of a large number of patents and frequent claims
and related litigation regarding patents, copyrights (including rights to “ open source ” software) and other intellectual property
rights. As we have grown, we have, and may continue to, experience greater revenues and increased public visibility, which may
cause competitors, customers, and governmental authorities to be more likely to initiate litigation against us. Because of the




existence of a large number of patents in the networking field, the secrecy of some pending patents and the issuance of new
patents at a rapid pace, it is not possible to determine in advance if a product or component might infringe the patent rights of
others. Because of the potential for courts awarding substantial damages, or internationally prohibiting us from exporting our
products, in the case of China, or importing our products, in the case of Germany, the lack of predictability of such awards and
the high legal costs associated with the defense of such patent infringement matters that would be expended to prove lack of
infringement, it is not uncommon for companies in our industry to settle even potentially unmeritorious claims for very
substantial amounts. Furthermore, the entities with whom we have or could have disputes or discussions include entities with
extensive patent portfolios and substantial financial assets. These entities are actively engaged in programs to generate
substantial revenues from their patent portfolios and are seeking or may seek significant payments or royalties from us and
others in our industry. Litigation resulting from claims that we are infringing the proprietary rights of others has resulted and
could in the future result in substantial costs and a diversion of resources and could have a material adverse effect on our
business, financial condition and operating results efeperattens-. We previously received notices from entities alleging that we
were infringing their patents and have been party to patent litigation in the past. Without regard to the merits of these or any
other claims, an adverse court order or a settlement could require us, among other actions, to: * stop selling our products that
incorporate the challenged intellectual property; ¢ obtain a royalty bearing license to sell or use the relevant technology, and that
license may not be available on reasonable terms or available at all; « pay damages; * redesign those products that use the
disputed technology; or * face a ban on importation or exportation of our products into the United States or into another country.
In addition, our products include so- called “ open source ” software. Open source software is typically licensed for use at no
initial charge but imposes on the user of the open source software certain requirements to license to others both the open source
software as well as modifications to the open source software under certain circumstances. Our use of open source software
subjects us to certain additional risks for the following reasons: ¢ open source license terms may be ambiguous and may result in
unanticipated obligations regarding the licensing of our products and intellectual property; ¢ open source software cannot be
protected under trade secret law; ¢ suppliers of open- source software do not provide the warranty, support and liability
protections typically provided by vendors who offer proprietary software; and ¢ it may be difficult for us to accurately determine
the developers of the open source code and whether the acquired software infringes third- party intellectual property rights. We
believe even if we do not infringe the rights of others, we will incur significant expenses in the future due to defense of legal
claims, disputes or licensing negotiations, though the amounts cannot be determined. These expenses could may-be-materiat
materially er-otherwise-adversely affect our business, financial condition, and operating results. We rely on the availability of
third- party licenses. Some of our products are designed to include software or other intellectual property, including open source
software, licensed from third parties. It may be necessary in the future to seek or renew licenses relating to various aspects of
these products. There can be no assurance that the necessary licenses would be available on acceptable terms, if at all. The
inability to obtain certain licenses or other rights or to obtain such licenses or rights on favorable terms, could have a material
adverse effect on our business, operating results, and financial condition. Moreover, the inclusion in our products of software or
other intellectual property licensed from third parties on a nonexclusive basis could limit our ability to protect our proprietary
rights in our products. Further, the failure to comply with the terms of any license, including free open source software, may
result in our inability to continue to use such license , which could materially adversely affect our business, financial
condition, operating results, and future financial performance . Failure to protect our intellectual property could affect our
business. We rely on a combination of patent, copyright, trademark and trade secret laws and restrictions on disclosure to protect
our intellectual property rights. However, we cannot ensure that the actions we have taken will adequately protect our
intellectual property rights or that other parties will not independently develop similar or competing products that do not infringe
on our patents. With the advent of GenAl, there is a risk that when employees use GenAl tools, data will leak outside the
Company that could lead to breach of confidentiality or a disclosure of trade secrets that are being developed. We
generally enter into confidentiality, invention assignment or license agreements with our employees, consultants and other third
parties with whom we do business, and control access to and distribution of our intellectual property and other proprietary
information. Despite our efforts to protect our proprietary rights, unauthorized parties may attempt to copy or otherwise
mlsapproprlate or use our products or technology, Wthh Weu-}d-could adversely affect our busmess —Fatlure-of otrproduets-to

ehafaetefi*zed-by—fapid-ehaﬂges—in—teelfmebgrand operatmg
resttresults , our success depends on: e...... sustaining our net revenues or achieving proﬁtab1l1ty Our provision for income
taxes and overall cash tax costs are affected by a number of factors, including reorganizations or restructurings of our business,
jurisdictional revenue mix and changes in tax regulations or policy, all of which could materially adversely affect our business,
financial condition and operating results efeperations-. We are a multinational company subject to income tax as well as non-
income- based taxes in various jurisdictions including Ireland, where we have an operating company supporting our business in
most non- U. S. jurisdictions. Our income taxes are subject to volatility and could be adversely affected by several factors
including earnings that are lower than anticipated in countries that have lower tax rates and higher than anticipated in countries
that have higher tax rates, expiration of or lapses in the research and development tax credit laws, transfer pricing adjustments
with respect to our methods for valuing developed technology or intercompany arrangements in the various jurisdictions
we do business, tax effects of nondeductible compensation, including stock- based compensation, changes in accounting
principles and imposition of withholding or other taxes on payments by subsidiaries or customers. Significant judgment is
required to determine our worldwide provision for income taxes. In the ordinary course of business, there are many transactions
where the ultimate tax determination is uncertain. Additionally, our calculations of income taxes payable, currently and on a



deferred basis, are based on our interpretation of applicable tax laws in the jurisdictions in which we are required to file tax
returns. Although we believe our tax estimates are reasonable, there is no assurance that the final determination of our income
tax liability will not be materially different than what is reflected in our income tax provisions and accruals. Due to shifting
economic and political conditions, tax rates and policies in the United States as well as international jurisdictions may be subject
to significant change. The application and interpretation of such policies and underlying regulations, including taxation of
earnings internationally, transfer pricing adjustments related to certain acquisitions, including the license of acquired intangibles
under our cost sharing arrangement, Base Erosion and Anti- abuse Tax laws, Global Intangible Low- Tax Income (“ GILTI )
laws, and the disallowance of tax deductions for certain expenses, as well as changes that may be enacted in the future could
materially impact our tax provision, cash tax liability and effective tax rate. Most recently, the United States enacted the
Inflation Reduction Act in 2022, which made a number of changes to the Internal Revenue Code, including adding a 1 % excise
tax on stock buybacks by publicly traded corporations and a corporate minimum tax on adjusted financial statement income of
certain large companies. We have assessed preliminary guidance and do not expect these provisions will adversely impact our
effective tax rate. The Organization for Economic Co- operation and Development (“ OECD ”), an international association
comprised of 38 countries including the United States and Ireland, has made changes and is contemplating additional changes to
numerous long- standing tax principles. There can be no assurance that these changes and any contemplated changes if finalized
and adopted by associated countries, will not have a materially adverse impact on our provision for income taxes. Substantially
all member countries of the OECD agreed to certain tax principles, including a global minimum tax of 15 %. In December 2022,
the Council of the European Union adopted the global minimum tax initiative for enactment by European Union member states.
EU members will be required to enact local laws in 2023, which are intended to be effective for tax years beginning after
December 31, 2023. Many countries are also actively considering changes to existing tax laws and rates or have proposed or
enacted new 1aws that could increase our tax obligations in countries where we do business rineluding-or cause us to change
the way we operate the business. We have assessed the impacts of the-these introduetion-of-new rules in the countries
where we currently operate and do not currently anticipate a material impact to our taxes—- tax targeted-at-digital-serviees
liabilities, however, we can provide no assurance that our tax liabilities will not be materially impacted in the future
under this initiative . Beginning in 2022, the Tax Cuts and Jobs Act of 2017 eliminates the option to deduct research and
development expenditures currently and requires taxpayers to capitalize and amortize them over five or fifteen years pursuant to
IRC Section 174 depending on whether the expenditure is recorded in the U. S. or a foreign jurisdiction. Although the U. S.
Congress ts-has been considering legislation that would defer the capitalization and amortization requirement to later years,
hewever;there has been little recent discussion and we have no assurance the provision will be repealed or modified. Given
the requirement was not repealed or modified as of June 30, 2023, our existing U. S. net operating losses were have-beer-fully
utilized during fiscal 2023, and we are now subject to U. S. cash tax on profits seener-thanantieipated-. [n addition, our
effective tax rate will materially increase as we made an accounting policy election to treat GILTI as a period cost (i. e.,
recorded when incurred) in 2018 when the GILTI rules were introduced. Our research and development expenditures are shared
by our U. S. parent and Irish principal company and as such, the disallowed deduction will drive up our GILTI inclusion
associated with Ireland, which in turn will increase our effective tax rate. Additionally, a change in our future effective tax rate,
including from the release of the valuation allowances recorded against our net U. S. and Irish deferred tax assets may create
volatility in our calculated tax expense. Finally, we are subject to the examination of our income tax returns by the Internal
Revenue Service, Irish Revenue, and other tax authorities globally. Although we regularly assess the likelihood of adverse
outcomes resulting from these examinations to determine the adequacy of our provision for income taxes, there is no assurance
our assessments are, in fact, adequate. Changes in our effective tax rates or amounts assessed upon examination of our tax
returns may have a material ;-adverse impact on our business, financial condition, and operating results . Any actual or
perceived failure to comply with new or existing laws, regulations and other requirements relating to the privacy,
security and processing of personal information could adversely affect our business, results of operations resaht-our
success depends on:e the timely adoption and market acceptance of industry standards,and timely resolution of conflicting
U.S.and international industry standards;and « our ability to influence the development of emerging industry standards and to
introduce new and enhanced products that are compatible with such standards.In the past,we have introduced new products that
were not compatible with certain technological standards,and in the future,we may not be able to effectively address the
compatibility and interoperability issues that arise as a result of technological changes and evolving industry standards.Our
products must also comply with various U.S.federal government regulations and standards defined by agencies such as the
FCC,standards established by governmental authorities in various foreign countries and recommendations of the International
Telecommunication Union.In some circumstances,we must obtain regulatory approvals or certificates of compliance before we
can offer or distribute our products in certain jurisdictions or to certain customers.Complying with new regulations or obtaining
certifications can be costly and disruptive to our business.If we do not comply with existing or evolving industry standards or
government regulations,we will not be able to sell our products where these standards or regulations apply,which may prevent us
from sustaining our net revenues or achieving profitability . Provisions in our charter documents and Delaware law may delay
or prevent an acquisition of Extreme, which could decrease the value of our common stock. Our certificate of incorporation and
bylaws and Delaware law contain provisions that could make it more difficult for a third party to acquire us without the consent
of our Board. Delaware law also imposes some restrictions on mergers and other business combinations between us and any
holder of 15 % or more of our outstanding common stock. In addition, our Board has the right to issue preferred stock without
stockholder approval, which could be used to dilute the stock ownership of a potential hostile acquirer. Although we believe
these provisions of our certificate of incorporation and bylaws and Delaware law will provide for an opportunity to receive a
higher bid by requiring potential acquirers to negotiate with our Board, these provisions apply even if the offer may be
considered beneficial by some of our stockholders. Our bylaws, as amended, provide that, unless we consent in writing to an



alternative forum, the Court of Chancery of the State of Delaware is the exclusive forum for any derivative action or proceeding
brought on our behalf, any action asserting a breach of a fiduciary duty owed by any of our directors, officers, other employees
or stockholders to us, any action asserting a claim against us arising pursuant to the Delaware General Corporation Law, our
certificate of incorporation or our bylaws, any action to interpret, apply, enforce, or determine the validity of our certificate of
incorporation or bylaws, or any action asserting a claim against us that is governed by the internal affairs doctrine. Our bylaws
further provide that the federal district courts of the United States shall be the exclusive forum for any cause of action arising
under the Securities Act of 1933, as amended (the *“ Securities Act ”’). The choice of forum provision may limit a stockholder’ s
ability to bring a claim in a judicial forum that it finds favorable for disputes with us or our directors, officers, other employees
or stockholders, which may discourage such lawsuits against us and our directors, officers, other employees and stockholders.
Furthermore, the enforceability of similar choice of forum provisions in other companies’ certificates of incorporation has been
challenged in legal proceedings, and it is possible that a court could find these types of provisions to be inapplicable or
unenforceable. While the Delaware courts have determined that such choice of forum provisions are facially valid, a stockholder
may nevertheless seek to bring a claim in a venue other than those designated in the exclusive- forum provisions, and there can
be no assurance that such provisions will be enforced by a court in those other jurisdictions. If a court were to find the choice of
forum provision contained in our amended and restated bylaws to be inapplicable or unenforceable in an action, we may incur
additional costs associated with resolving such action in other jurisdictions, which could materially adversely affect our
business ane-, financial condition , and operating results . Compliance with laws, rules and regulations relating to corporate
governance and public disclosure may result in additional expenses. Federal securities laws, rules and regulations, as well as
Nasdagq rules and regulations, require companies to maintain extensive corporate governance measures, impose comprehensive
reporting and disclosure requirements, set strict independence and financial expertise standards for audit and other committee
members and impose civil and criminal penalties for companies and their Chief Executive Officers, Chief Financial Officers and
directors for securities law violations. These laws, rules and regulations and the interpretation of these requirements are
evolving, and we are making investments to evaluate current practices and to continue to achieve compliance, which
investments may have a material adverse impact on our business, financial condition , and operating results . Natural or man-
made disasters, climate change, acts of war or terrorism, pandemics, technological disruptions or other events beyond our
control could disrupt our operations and harm our business, financial condition and operating results efepetations-. We have
major offices in Morrisville, North Carolina, San Jose, California, ane-Salem, New Hampshire in-the-United-States-, as-wel-as
#rBangalore, India, #Thornhill, Canada, #--Shannon, Ireland and #-Reading, United Kingdom. We have, or plan to have,
contract manufacturers located in €hira;-Taiwan ;Mextee-, Vietnam, the Philippines, and Thailand. Historically, each location
has been vulnerable to natural disasters and other risks, such as earthquakes, fires, floods, and severe storms, which could disrupt
the local or even global economy, create power and communication disruptions, and pose physical risks to property belonging to
us or our contract manufacturers. Global shipping could be disrupted by such events, which would impede our ability to get
product to our customers. Climate change may exacerbate the frequency or severity of some natural disasters. Regulations
related to climate change and / or greenhouse gas emissions could have an impact on our supply chain, business operations, and
regulatory compliance requlrements Customers or potential customers may 1mpose chmate change related requlrements on us
that are costly or may require us to forego certain revenue. -8 0

pandemics , acts of terrorism, and other systemlc dlsruptlons could disrupt demand for products supply cham or dlstrlbutlon
and could negatively impact our costs or revenue. Such disruptions to the availability or integrity of utilities, transportation
infrastructure, or the internet could have significant macroeconomic impacts, decreasing demand for our products and impacting
our ability to get them to market. As a result, our business, financial situation , and operating results wewld-could be negatively
affected. 29



