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You should carefully consider the following risk factors together with all of the other information included in this report,
including the financial statements and related notes, when deciding to invest in us. The risks and uncertainties described below
could materially adversely affect our business, financial condition , and results of operations in future periods and are not the
only risks facing the Company. Additional risks not currently known to us or that we currently deem to be immaterial also may
nmterlally dd\ elsely aﬁect our business, financial condition 3 and results of opemtlons in future perlods Risks Related to the

7 “ompany’ s success will depend upon its ability to (1) expand its
customer base and acqulre and or1g1nate reverse mortgage loans efficiently while maintaining loan origination quality,
(2) finance its reverse mortgage portfolio, and (3) profitably securitize or otherwise monetize its reverse mortgage
portfolio, all of which will in turn depend upon its ability to manage steh-the unique challenges presented by operating as
a umﬁed modern retirement solutlons platform The Histortealythe-Company is has-eperated-as-a-vertieally-integrated;

g y-Serv : -principally focused on effering-acquiring, originating, and servicing
two types of reverse mortgage loans. FHA- insured HECM and non- agency reverse mortgage loans. Generally, the
Company securitizes HECM into HMBS guaranteed by Ginnie Mae and sells the HMBS in the secondary market while
retaining the rights to service the HECM. When HECM are not eligible for securitization into HMBS or are required to
be bought out of a pool of HECM previously securitized into an HMBS, the Company securitizes them into privately
placed mortgage- backed securities or holds them for investment. The Company both securitizes non- agency reverse
mortgage loans into mortgage- backed securities sold to investors and sells them as whole loans to investors. The
Company may also decide to strategically hold certain non- agency reverse mortgage loans for investment. It follows
that the Company S success is drlven by the Company s ab111ty to ( 1) expand its customer base and acquire and

reverse mo1teage loans —t-rad-rt—teﬁa-l—meﬁgage-efﬁmently

; p —S—reverse mortgage portfolio,
and (3) proﬁtably securltlze or otherw1se monetize its

challenges presented by operatmg as a unified modern ret1rement solutlons platform A 1thout 1elv1ng on other business
lines te-for support #s-finanetal-eendittorr. Historically, under the Company’ s more diversified business model, the Company
may have been able to rely upon sueh-other business lines to mitigate challenges unique to its reverse mortgage business and
to help suppon the C ompany s financial Condmon whie-if the reverse mortgage mar ket experlenced feeevefed—frem—adx erse

ma*rm-rze—market—eppertttm&es— The (ompany S8 8S-8- 110 i t pta : bility to expand its

customer base and acquire and originate reverse mortgage loans efficiently depends etrin part upon its ability to develop
and ebtairregilatery-approvat-te-offer innovative preprietary-non- agency products to satisfy the needs of the vast and largely
underserved U. S. senior population. This will depend upon the Company’ s ability to successfully identify the needs of the U.
S. senior population and develop attractive products that successfully address those needs. Further, before offering a new
proprietary-non- agency product in a state, the Company is required to obtain regulatory approvals required in such state.
Currently certain of the Company”’ s preptietary-non- agency products are only available in a limited number of states due to the
time necessary to obtain regulatory approvals. In certain states, there may be statutory impediments to being able to offer
certain products. If the Company experiences delays in obtaining regulatory approvals for preprietary-non- agency products or
is not able to obtain regulatory approvals in certain states, particularly larger states or states with a larger proportional share of
seniors, then the Company’ s origination volumes for preprietaryF-non- agency products, and ultimately its profitability, may be
adversely impacted. The Company’ s ability to expand its customer base and to acquire and originate reverse mortgage
loans efficiently also depends in part upon its ability to communicate its product offerings to the U. S. senior population



and mortgage broker partners and its ability to engage and transact with interested customers and mortgage broker
partners. This will in turn depend upon the Company’ s ability to successfully develop and implement sales and
marketing strategies to communicate the “ Finance of America ” brand and available offerings. This will also depend
upon the Company’ s ability to develop and leverage digital tools to engage with customers and mortgage broker
partners in a modern and user friendly way that improves efficiency and the overall ease of transacting. See “ — We
may fail to realize the anticipated benefits of the efforts we have undertaken to transition to a unified lending platform
and to streamline and enhance our marketing and originations operations and digital capabilities. ” As a business
principally focused on the reverse mortgage loan market, the Company will #rpartiesdarneed to be able to successfully manage
its liquidity and securitize or otherwise monectize its originated loans profitably . Reverse mortgage origination is a ** cash-
light > business because reverse mortgage borrowers are generally not required to make principal and interest payments until
loan maturity. Therefore, there are limited interim cash flows paid to the originator prior to the loans being monetized via a
securitization or whole- loan sale eraseeuritizattorr. [n order to maintain sufficient liquidity to continue to originate new loans
and operate our business, the Company relies on the availability of warehouse financings as well as an active secondary market
for its loans. Should the Company not be able to maintain sufficient access to warehouse financings or not be able to sell its
reverse mortgage loans, or mortgage- backed securities backed by its reverse mortgage loans, into the secondary market, it could
have a material adverse effect on our liquidity, financial condition, performance , and business. See “ — Risks Related to Our
Lending Business — If we are unable to obtain sufficient capital to meet the financing requirements of our business, or if we
fail to comply with our debt agreements, our business, financing activities, financial condition , and results of operations will be
adversely affected. ” Additionally, in circumstances where the unpaid principal balance (“ UPB ) of a HECM securitized into
an HMBS issued pursuant to Ginnie Mae’ s existing HMBS program reaches 98 % of the maximum claim amount (which is
the maximum FHA insurance amount available for a HECM), the Company is required under Ginnie Mae guidelines to
repurchase such HECM from the securitization, which requires the Company to maintain additional liquidity or access to capital
(in the form of financing capacity or otherwise). The Company may also be required to satisty repurchase demands pursuant to
its proprietary-non- agency loan securitizations and purchase and sale agreements with investors from time to time. If the
Company is required to satisfy significant repurchase requirements simultaneously, the Company may not have sufficient
liquidity or access to capital available to satisfy such demands, which would have a material adverse effect on our business,
financial condition , and results of operations. The Company will also need to manage its liquidity and maintain sufficient
access to capital to enable the Company to service its existing indebtedness, including to pay amounts due in 2025 with
respect to certain debt facilities. See “ — Risks Related to Our Indebtedness — Our substantial leverage could adversely
affect our financial condition, our ability to raise additional capital to fund our operations, our ability to operate our
business, our ability to react to changes in the economy or our industry, or our ability to pay our debts, and could divert
our cash flow from operations to debt payments ” and “ — Risks Related to Our Indebtedness — We are required to
repay certain debt facilities in whole or in part in 2025 and such payments will require access to capital, which may not
be available from cash flows resulting from our subsidiaries ° ssueeess-will-depend-uper-operations or from third- party
sources on favorable terms, or at all, at the time of repayment, especially in light of current market conditions, which
could adversely affect our financial position. ” In 2024, the Company transitioned its sales team onto abilityto-manage
these-ehallengesirorderto-eapitalize-on-one loan origination system, completing the last step in reverse-mortgage-market
eppeﬁuﬂrfy.—"Phe—f&r}&re—te-Sﬂeeessqueperafe—lhc reeently-process of integrated-integrating the operational assets tending
platfermthat-we-acquired from AAG / Bloom may-adverselyaffeet, and unified its Finance of America Reverse LLC (FAR)

and American Advisors Group (AAG) brands under the single brand name *“ Finance of America. ” This brand
unification included the launching of new brand assets across the Company’ s platforms futare-results-, finanetal-eondition
consisting of television advertisements, a streamlined corporate website, and-- an tiguidity-enhanced social media
presence, new multi- media advertising materials, and updated marketing collateral. In connection with the brand
unification, the Company also aligned under a shared set of core values in furtherance of the Company’ s mission to help
people live retirement to the fullest. Further, in the second quarter of 2024, the Company modified its go- to- market
strategy within its retail channel to focus on its most efficient business lines and stepped away from business lines and
campaigns that had been less effective. Additionally, the Company is working to build a digital channel that will
leverage automated digital tools and supplement the Company’ s existing lines of business and is engaging in efforts to
refine the systems used by its mortgage broker partners . The Company believes-anticipates that the-these aequisitionrofthe
efforts to transition to a unified lending platform and to streamline and enhance its marketing and originations
eoperational-operations and digital capabilities assets-of AAG+Bloom-will result in certain benefits, including optimizing
operational efficiency expanding-eur-eustomer-base-, achieving cost synergies, enhanetng-creating a unified corporate
culture, fostering product innevations— innovation, increasing and-brand eptimizing-operationat-effieterey-and product
recognition and awareness within the addressable market of U. S. seniors and among mortgage brokers, improving the
originations experience for borrowers and mortgage broker partners, expanding the number and depth of the Company’
s relationships with borrowers and mortgage broker partners, and ultlmately ralsmg the Company S orlgmatlon
volumes . However, to-fullyrealize-these—- b v 0 ane-gre p -
Fhe-Company may fail to realize the anticipated benefits of -t-he—these aequ—rs-tt-teﬁ—efforts forav arlely 01 reasons, including the
following: « failure to efficiently utilize integrated resources; * failure to instill the Company’ s core values across the
entirety of the organization;  failure to leverage enhanced organizational capabilities to innovate and capitalize on
market opportunities; ¢ failure to successfully manage relationships with existig-customers, loan investors , and fenders
mortgage brokers who previously had relationships specifically with Finance of America Reverse LLC or American
Advisors Group ; ° failure to matntain AAG/Bloonr—sexisting-effectively coordinate sales and marketing efforts to




communicate the “ Finance of America ” brand and available offerings to potential customers ;-as-weHl-as-and the market
generally; ¢ failure to develop and expand reverse mortgage customers; * fallure -t-he—abrl-rty—to 1dent1fy opportunltles geﬂera—te
new-reventes-or-for technology and system improvements ma g v z
eperating-expenses—, * failure to eensolidate-successfully develop and epﬁmrze—/ or 1mplement 1nnovat1ve technoloues and
technologlcal and s—ystems» system 1mprovements in a cost- efﬁcrent and time- efficient manner ; * failure to -}e’v‘erage—t-lﬂre

poteﬁt—ra-l—di—fﬁetﬂ-t—tes—'rﬂtegra—t—iﬂg—and

oyees failure to m1t1gate

aﬁd-effeeﬁve}y—. See “ — Our capltal 1nvestments in technology may not achleve antlclpated returns ” and “— We are
incorporating artificial intelligence technologies into our processes. These technologies may present business,
compliance, and reputational risks. ” While we generated a net profit in 2024, we have a recent history of net losses and we
may notaehteve—eﬁndmtam prohtablhty in the future due to the risks and uncertamtles assoeldted with operatms_ asa unlﬁed

e&pﬁa{—}mes—e-ﬁereeht—te—refmrm—a—ge-mg—eeﬂeerﬁ— We generated a net proﬁt of $ 35 7 mllllon for the year ended December

31, 2024. However, we generated net 1osses of $ 218. 2 million, $ 715. 5 mllllon dnd $ 1, 176. 7 million for the years ended

Our dccumuhted dehclt was $ 698. 9 mllllon, $ 714. 4 million, $ 634 3 m11110n and $ 443 6 mllllon as of Decembe1 31 2024 ,
2023, 2022 and 2021, respectively. As described under “ Item 1. Business — Organizational Transformation ” in the Form 10-
K, to reduce fatare-ongoing losses and increase liquidity, the Company entered into a series of strategic transactions during the
fourth quarter of 2022 and calendar year 2023 and undertook additional efforts in 2024 to transform our business from a
vertlcqlly mte;crated —d-werstﬁed—lendm,g and complementary services pldtl‘orm toa unified modem retnement solutlons

ﬂﬂd—eﬂ%ﬂblllty to ﬁeh-teve—malntaln prohtdblhty will depend on our future expenses and our dblllty to s_enerate revenue, Whlch
are difficult to predict due to the risks and uncertainties associated with operating as a unified modern retirement solutions

platform, as outlined herein. The savings and efficiencies we achieve from the-transformation-and-streamhining-ofour-business

model—operatmg asa unlﬁed modern retlrement solutions platform may be 1ess Sl%_llllLlCdllt than we expect Furthe1

pfe-ﬁ-t&bﬂ-rt@’—m—s-&bseqﬂeﬂt—peﬂeds—lf we are unable to ﬁeh-teve—aﬂd-sustdm prohtdblhty, the mcuket price of our C lass A

Common Stock may ugmhcantly decrease and our ability to ralse Cdpltdl expand our business , or contmue our operations may

eur-finanetal-positton—-Our business is ugmhcantly 1mpdcted by chdn;aes in interest rates. C hdnges in prevailing interest rates
due to U. S. monetary policies or other macroeconomic conditions that affect interest rates may have a detrimental effect on our
operations, financial performance, and earnings. Our operations, financial performance , and earnings are significantly impacted
by prevailing interest rates, which are in turn affected by U. S. monetary policies and macroeconomic conditions such as
inflation fluctuations, recessions, consumer confidence , and demand. Inflation rates increased significantly during the course of
2022 and remained relatively high compared to historical averages in 2023 and, to a lesser extent, 2024, though inflation rates
decreased in the second half of 2024 relative to those experienced in prior recent periods . In response to these high
inflation rates, the Board of Governors of the Federal Reserve System (the “ Federal Reserve ) increased interest rates eleven
times over the course of 2022 and 2023, which negatively impacted the demand for mortgage financing, our loan production
volume , and our overall revenues . The Federal Reserve did subsequently decrease interest rates three times during the
final four months of 2024, back to December 2022 levels, but indicated that it only projected two interest rate reductions
in 2025 . Our revenues related to continuing operations were $ 53-mitteninfisealyear 2022-and-$-234 million in fiscal year
2023 and $ 338 million in fiscal year 2024 . Our revenues specific to the Retirement Solutions segment were $ 366-mition-in
fisealyear2022-and-$-149 million in fiscal year 2023 and $ 206 million in fiscal year 2024 . Inflation rates may remain
relatively high for an extended period of time, which may in turn result in a sustained period of higher interest rates. In addition,
interest rates and the liquidity of the mortgage- backed securities (“ MBS, ” which includes HMBS) market may be impacted by



the Federal Reserve increasing the federal funds rate, tapering MBS purchases , or selling MBS. Our financial performance and
profitability is directly affected by changes in prevailing interest rates. An increase in prevailing interest rates could: ¢ adversely
affect our loan production volume, as taking out a new loan or refinancing an existing loan would be less attractive and
qualifying for a loan may be more difficult; ¢ increase the cost of servicing our outstanding debt, including debt related to
servicing assets and financing our loan production, and make it more challenging to refinance existing debt on favorable terms; *
make new securitizations or re- securitizations less economically feasible; and ¢ reduce the value of the assets on our balance
sheet due to higher costs of financing. A decrease in prevailing interest rates could: ¢ cause an increase in the expected volume
of new loans and loan refinancings, which would negatively impact the fair value of our mortgage servicing rights (“ MSR )
and residual securities; and ¢ reduce our earnings from our custodial deposit accounts. Furthermore, borrowings under our
warehouse lines of credit and MSR and servicing advance facilities are at variable rates of interest, which also expose us to
interest rate risk. When interest rates increase, our debt service obligations on this variable rate indebtedness increase, even
though the amount borrowed remains the same, and our net income and cash flows, including cash available for servicing our
indebtedness, correspondingly decreases. Any of the increases or decreases discussed above could have a material adverse effect
on our business, financial condition, liquidity , and results of operations. Our geographic concentration could materially and
adversely affect us if the economic conditions in our current markets should decline or if our current markets are impacted by
natural disasters. As of December 31, 2023-2024 , 43-44 % of our reverse mortgage loans (by unpaid principal balance) were
secured by properties in the state of California. As a result of this geographic concentration, the size and quality of our loan
portfolio, which impacts our ability to collect origination fees, monetize our originated loans , and collect on the loans we hold,
are largely dependent on economic conditions in California. Adverse changes in the California economy may be caused by
inflation, recession, unemployment, state or local real estate laws and regulations , or other factors beyond our control. Such
adverse changes could disproportionately impact the demand for our products and services as compared to other lenders with
more geographically diversified operations, impacting the size of our loan portfolio and, accordingly, negatively affecting the
results of our operations. Adverse changes in the California economy could also result in decreases in real estate values in
California, adversely impacting the value of the properties used as collateral for loans to our borrowers. If the value of such
properties decreased, it may in turn make the related loans less attractive to investors and therefore more difficult to monetize.
Due to the non- recourse nature of reverse mortgage loans, we may ultimately incur losses on any such loans that we hold to
maturity if the decreased value results in the property being sold for less than the loan balance at maturity, though such risk is
mitigated in the case of HECM due to our ability to assign HECM to HUD or collect proceeds from FHA loss claims. Further,
such adverse economic changes may adversely impact the ability of our borrowers to make timely tax and insurance payments
and otherwise comply with the conditions of their loans, which could result in an increase in defaults and in turn faster
maturities and increased risk of losses on such loans. In addition, properties located in California may be more susceptible to
certain natural disasters, such as wildfires , earthquakes, and mudslides . For example , in January 2025 a series of wildfires
started in the Los Angeles, California metropolitan area and spread quickly, causing damage to and / or destroying a
significant number of properties. As of February 28, 2025, based on information from Los Angeles County made
available to us by our Subservicer, 72 of the reverse mortgage loans on our balance sheet with a total unpaid principal
balance of $ 71. 8 million are collateralized by mortgaged properties with respect to which the related residential
dwelling suffered damages from such wildfires resulting in a greater than 50 % decrease in the value of the residential
dwelling (without taking into account the value of the and-land related to such mortgaged properties). We require
borrowers to have standard hazard insurance policies in place that generally cover damages caused by fires in an
amount not less than one hundred percent (100 %) of the insurable value of the mortgaged property, but in no event less
than the minimum amount necessary to fully compensate for any damage or loss on a replacement cost basis. However,
with respect to mortgaged properties in California, if the related insurer determines there is a heightened risk of
property damage due to wildfires, such insurer may elect not to renew the related hazard policies or may charge higher
premiums. This may result in an increase in lapsed policies or insufficient coverage and an increase in expenses for our
Company as servicer, as we generally force- place hazard insurance, with coverage retroactive to the date of last known
coverage to avoid a gap in coverage for any time period. We, in conjunction with our Subservicer, actively monitor
hazard claims with respect to properties impacted by natural disasters to ensure customer satisfaction and that
properties are restored to pre- damage condition, with flexibility to assist with alternative resolution paths. However, no
assurance can be given as whether the Company will be successful in its servicing strategy and minimizing losses in
respect of loans impacted by natural disasters. Further, certain natural disasters are not covered by standard hazard
insurance, such as earthquakes. Even for properties located in an earthquake prone area, we and other lenders in the market area

may not require earthquake insurance as a condition of making a loan —Fuarther;with-respeetto-mortgaged-properties-in

Ao g 5 v v S v

there is a major earthquake, fire, mudslide or other natural disaster, we face the risk that many of our borrowers may experience
uninsured property losses and other adverse economic consequences, which could in turn have a material and adverse impact on
our business, as further described under “ — Our business is subject to the risks of earthquakes, fires, floods , and other natural
catastrophic events, which may increase in frequency or severity as a result of global climate change, and to interruption by
man- made issues such as strikes, wars , and civil unrest. ” Our capital investments in technology may not achieve anticipated
returns.Our business is becoming increasingly reliant on technology investments and the returns on these investments are not
always predictable.We are currently making,and will continue to make,significant technology investments to support our service
offerings and to implement improvements to our customer- facing and-mertgage-broker—faeing-technology and information



processes in order to more efficiently operate our business simprove-the-experience-of oureustomers-and mortgage-broker
partners;anduttimately-remain competitive and relevant to our customers .These technology initiatives might not provide the

anticipated benefits or may provide them on a delayed schedule or at a higher cost.Selecting the wrong technology,failing
to adequately support development and mertgage-brokerpartners-implementation or failing to adequately oversee third-
party serv1ce providers could result in damage to our competltlve posmon and adversely 1mpact our bus1ness,financ1al

eﬁgagr&g—tn—effeft-s—te—reﬁne—t-he—s-ysfems—We use estlmates in measuring or determmlng the falr Value of the majorlty of our

assets and liabilities. If our estimates prove to be incorrect, we may be required to write down the value of these assets or write
up the value of these liabilities, which could adversely affect our business, financial condition , and results of operations. We use
financial models that utilize, wherever possible, market participant data to value certain of our assets and liabilities, including
warrants, our mortgage loans held for sale, MSR, derivative assets and liabilities, HMBS related obligations , and nonrecourse
debt for purposes of financial reporting. We also use models to estimate the change in value of loans held for investment due to
market or model input assumptions as an add back to calculate Adjusted Net Income and Adjusted EBITDA. These models are
complex and use asset- specific collateral data and market inputs for interest and discount rates. In addition, the models are
complex because of the high number of variables that drive cash flows in each of the respective assets and related liabilities. Our
ability to measure and report our financial position and operating results is influenced by the need to estimate the impact or
outcome of future events based on information available at the time of our financial statements. Further, some of our loans and
financial assets held for investment do not trade in an active market with readily observable prices and therefore, their fair value
is determined using valuation models that calculate the present value of estimated net future cash flows using estimates of draws
or advances, prepayment speeds, home price appreciation, forward interest rates, loss rates, discount rates, cost to service,
interest from collected deposits, contractual servicing fee income , and ancillary income. Fair value determinations require many
assumptions and complex analyses, especially to the extent there are not active markets for identical assets. Even if the general
accuracy of our valuation models is validated, valuations are highly dependent upon the reasonableness of our assumptions and
the predictability of the relationships that drive the results of the models. In particular, models are less dependable when the
economic environment is outside of historical experience, as was the case from 2008- 2010 and during the COVID- 19
pandemic. If the assumptions we use in our models prove to be inaccurate, if market conditions change , or if errors are found in
our models or weaknesses in our model governance, we may be required to write down the value of such assets or the value of
certain of our assets may decrease, which could adversely affect our business, financial condition , and results of operations. The
fair value of the assets and liabilities related to our securitizations rely on forward rates of interest. Further, the durations of
assets and liabilities may not match, resulting in sensitivities to specific portions of the forward curve for interest rates. If these
assumptions prove to be wrong or the market for interest rates changes, we may be required to write down the net value of our
assets related to our securitizations. We continue to monitor the markets and make necessary adjustments to our models and
apply appropriate management judgment in the interpretation and adjustment of the results produced by our models. This
process takes into account updated information while maintaining controlled processes for model updates, including model
development, testing, independent validation , and implementation. As a result of the time and resources, including technical
and staffing resources, that are required to perform these processes effectively, it may not be possible to replace existing models
quickly enough to ensure that they will always properly account for the impacts of recent information and actions. Our business
could suffer if we fail to attract, or retain, highly skilled employees, and changes in our executive management team may be
disruptive to our business. Our future success will depend on our ability to identify, hire, develop, motivate , and retain highly
qualified and skilled personnel for all areas of our organization. Trained and experienced personnel in the mortgage industry are
in high demand and may be in short supply, particularly those with training and experience specific to the reverse mortgage
industry. Companies with which we compete may be able to offer more attractive terms of employment. In addition, we invest
significant time and expense in training our employees, which increases their value to competitors who may seek to recruit them.
We may not be able to attract, develop , and maintain the skilled workforce necessary to operate our businesses, and labor
expenses may increase as a result of a shortage in the supply of qualified personnel. Additionally, the experience of our
executive management team is a valuable asset to us. Our executive management team has significant experience in the financial
services industry and would be difficult to replace. Disruptions in management continuity could result in operational or
administrative inefficiencies and added costs, which could adversely impact our business, financial condition , and results of
operations, and may make recruiting for future management positions more difficult or costly. We cannot assure you that we
will be able to attract and retain key personnel or members of our executive management team, which may impede our ability to
implement our current strategy or take advantage of strategic acquisitions or other growth opportunities that may be presented to
us, which could materially affect our business, financial condition , and results of operations. Our failure to implement and
maintain effective internal controls over financial reporting could require us to restate financial statements and cause investors
to lose confidence in our reported financial information. As a public company, we are subject to the reporting requirements of
the Exchange Act, the Sarbanes- Oxley Act, and the rules and regulations of the applicable listing standards of the NYSE. We
expect that the requirements of these rules and regulations will continue to increase our legal, accounting , and financial
compliance costs ;-3 make some activities more difficult, time- consuming , and costly -3 and place significant strain on our
personnel, systems , and resources. The Sarbanes- Oxley Act requires, among other things, that we maintain effective disclosure
controls and procedures and internal controls over financial reporting. In order to develop, maintain , and improve the
effectiveness of our disclosure controls and procedures and internal controls over financial reporting, we have expended, and
anticipate that we will continue to expend, significant resources, including accounting- related and audit- related costs and
significant management oversight. Our internal controls, including any new controls that we develop, may become inadequate



because of changes in conditions in our business. Weaknesses in our disclosure controls and internal controls over financial
reporting may be discovered in the future. Any failure to maintain effective disclosure controls and internal controls over
financial reporting could have a material and adverse effect on our business, results of operations , and financial condition and
could cause a decline in the trading price of our securities. See “ — Risks related to Ownership of our Class A Common Stock
and-Warrants— The Company incurs significant inereased-expenses and administrative burdens as a public company, which
could have a material adverse effect on our business, financial condition , and results of operations ”” and “ — Risks related to
Ownership of our Class A Common Stock and-Warrants— The Company may not be able to effectively continue to implement
and maintain controls and procedures required by the Sarbanes- Oxley Act that are applicable to us. ” We may fail to identify or
adequately assess the magnitude of certain liabilities, shortcomings , or other circumstances prior to acquiring or investing in a
company or business, including potential exposure to regulatory sanctions or liabilities resulting from an acquisition target’ s
previous activities, internal controls , and security environment. We may from time to time identify opportunities to acquire
another company or business. The risks associated with acquisitions include, among others: ¢ failing to identify or adequately
assess the magnitude of certain liabilities, shortcomings , or other circumstances prior to acquiring or investing in a company,
including potential exposure to regulatory sanctions or liabilities resulting from an acquisition target’ s previous activities,
internal controls , and information security environment; * significant costs and expenses, including those related to retention
payments, equity compensation, severance pay, intangible asset amortization and asset impairment charges, assumed litigation ,
and other liabilities, and legal, accounting , and financial advisory fees; ¢ unanticipated issues in integrating information,
management style, controls and procedures, servicing practices, communications , and other systems including information
technology system-systems ; * unanticipated incompatibility of purchasing, logistics, marketing , and administration methods; ¢
failing to retain key employees or clients; * inaccuracy of valuation and / or operating assumptions supporting our purchase
price; and * representation and warranty liability relating to a target’ s previous lending activities. Before making acquisitions,
we conduct due diligence that we deem reasonable and appropriate based on the known facts and circumstances applicable to
each acquisition, and we negotiate purchase agreements which we believe adequately protect us from undisclosed — and
frequently, disclosed — existing liabilities. Nevertheless, we cannot be certain that the due diligence investigation that we carry
out with respect to any acquisition opportunity will reveal or highlight all relevant facts that may be necessary or helpful in
evaluating the target. As a result, we may fail to identify or adequately assess the magnitude of certain liabilities, shortcomings ,
or other circumstances prior to acquiring, investing in , or partnering with a company, including potential exposure to regulatory
sanctions or liabilities resulting from an acquisition target’ s previous activities, internal controls , and security environment.
The success of our acquisitions are dependent, in part, on our ability to integrate, grow , and scale the newly acquired business
into our Company efficiently, which poses substantial challenges for management, including challenges related to the
management and monitoring of new operations and associated increased costs and complexity. Our capital investments in
technology may not...... financial condition and results of operations. /A security breach or a cyber- attack could adversely affect
our results of operations and financial condition. We collect and store certain personal and financial information from
customers, employees , and other third parties. Security breaches or cyber- attacks involving our systems or facilities, or the
systems or facilities of our service providers, could expose us to a risk of loss of personally identifiable information of
customers, employees , and third parties or other confidential, proprietary , or competitively sensitive information, which could
potentially have an adverse impact on our future business with current and potential customers, results of operations , and
financial condition. We could also be subjected to cyber- attacks, such as ransomware, that could result in slow performance and
loss or temporary unavailability of our information systems, adversely effeeting-affecting our operational efficiency and
ultimately our results of operations and financial condition. Reeently;-other-Other mortgage lenders and servicers have in the
past been the subject of cyber- attacks resulting in data breaches and temporary unavailability of information systems. Mortgage
lenders, servicers , and other mortgage industry participants may continue to be targeted in such attacks in the future. Globally,
cyber- attacks are expected to continue accelerating in both frequency and sophistication with increasing use by malicious actors
of tools and techniques that could hinder our ability to identify, investigate , and recover from incidents. Such attacks may also
increase as a result of retaliation by Rasstae-members of foreign countries in response to actions taken by the U. S. and-ether
eeountries-in connection with geopolitical conflicts in many parts of the world, such as the ongoing Ukraine- Russia s
mititary-invaston-of Ukratne-war and the conflicts in the Middle East . Furthermore, our employees operate under a hybrid
workforce model and such model may be more vulnerable to security breaches. We rely on encryption and other information
security technologies licensed from third parties to provide security controls necessary to help in securing online transmission of
confidential information pertaining to customers, employees , and other aspects of our business. A failure in our information
security technologies may result in a compromise or breach of the technology that we use to protect sensitive data. A party who
is able to circumvent our security measures by methods such as hacking, fraud, trickery , or other forms of deception could
access sensitive personal and financial information or cause interruption in our operations. We are required to expend capital
and other resources to protect against such security breaches or cyber- attacks or to remediate problems caused by such breaches
or attacks. Our security measures are reasonably designed to protect against security breaches and cyber- attacks, but our failure
to prevent such security breaches and cyber- attacks could subject us to liability, regulatory action, decrease our profitability ,
and damage our reputation. Even if a failure of, or interruption in, our systems or facilities is resolved timely or an attempted
cyber incident or other security breach is successfully avoided or thwarted, it may require us to expend substantial resources or
to take actions that could adversely affect customer satisfaction or behavior and expose us to reputational harm. Information
security risks have increased because of the increasing industry- wide reliance on technologies, including mobile devices, that
are connected over the internet and used to process data and conduct financial and other business transactions, and the increased
sophistication and activities of organized crime, perpetrators of fraud, hackers, terrorists , and others. We may not be able to
anticipate or implement effective preventative measures against all security breaches of these types, especially because new



vulnerabilities emerge daily, uses change frequently , and attacks can originate from a wide variety of sources. The occurrence
of any of these events could adversely affect our business, results of operations , and financial condition. Technology disruptions
or failures, including a failure in our operational or security systems or infrastructure, or those of third parties with whom we do
business, could disrupt our business, cause legal or reputational harm , and adversely impact our results of operations and
financial condition. We are dependent on the secure, efficient , and uninterrupted operation of our technology infrastructure,
including computer systems, related software applications , and data centers, as well as those of certain third parties and
affiliates. Our websites and computer / telecommunication networks must accommodate a high volume of traffic and deliver
frequently updated information, the accuracy and timeliness of which is critical to our business. Our technology must be able to
facilitate a loan application experience that equals or exceeds the experience provided by our competitors. Further, we are
working to build a digital channel that will supplement our existing lines of business and leverage automated digital tools
to improve efficiency and the overall ease of transacting. \We have or may in the future experience service disruptions and
failures caused by system or software failure, fire, power loss, telecommunications failures, team member misconduct, human
error, computer hackers, computer viruses and disabling devices, malicious or destructive code, denial of service or information,
as well as natural disasters, terrorism, war, health pandemics , and other similar events, and our disaster recovery planning may
not be sufficient for all situations. This is especially applicable in the response to the COVID- 19 pandemic and the shift we
have experienced in having most of our employees work from their homes, as our employees access our secure networks
through their home networks. The implementation of technology changes and upgrades to maintain current and integrate new
technology systems may also cause service interruptions. Any such disruption could interrupt or delay our ability to provide
services to our clients and loan applicants, and could also impair the ability of third parties to provide critical services to us. ¥e
Reputational harm, including as a result of our actual or alleged conduct or public opinion,could adversely affect our
business,results of operations , and financial condition.Reputational risk is inherent in our business.Negative public opinion can
result from our actual or alleged conduct in any number of activities,including marketing,loan origination,loan servicing,debt
collection practices,corporate governance , and other activities.Negative public opinion can also result from actions taken by
government regulators and community organizations in response to our activities,from adverse actions taken by rating
agencies,from adverse reports published by analysts,from consumer complaints,including in the CFPB complaints database,from
litigation filed against us , and from media coverage,whether accurate or not.The reverse mortgage origination business as a
whole had reputational issues arise after 2007, when home values were decreasing nationwide,and the only products available to
consumers were HECM products.Prior to 2015,HECM products were not underwritten to confirm the ability of borrowers to pay
taxes and insurance;while the proceeds provided initial cash benefits to the borrowers,if they ultimately were unable or
unwilling to pay property taxes and insurance,foreclosures for default would result,and eventually the reverse mortgage
borrowers would be evicted.In addition,for various reasons,borrowers would sometimes not have their spouses as co- borrowers
on the reverse mortgage loan,with the result that when the borrower died,the non- borrowing spouse would be facing a due —and
—payable balance,which they often were not able to refinance.Because absent an event of default,reverse mortgage loans only
become due and payable upon the death of the borrower,and the estate or heirs may not be engaged in the post- termination
resolution of the reverse mortgage,reverse mortgages end Wrth foreclo%ure more often than traditional mortgage% Those pubhc

ﬁhngs are-aggregated-and-eome-arc 1

@crutrny by agenda driven groups who may not under%tand that the borrower is not belng evicted and simply believe they have
spotted a pattern of foreclosure for this type of loan.These issues led to adverse publicity in the reverse mortgage industry.The
issuance of specific regulations and guidance requiring that borrowers be clearly informed regarding their obligations to pay
taxes and insurance during the application process and the requirement of *“ financial assessment ”” by HUD starting in 2015
have greatly decreased the risks of default due to failure to pay taxes and insurance. HUD also provided clear guidance regarding
both underwriting and servicing of loans involving non- borrower spouses, significantly decreasing the risks of those
situations.Borrower counseling by a HUD- approved counseling agency is required on HECM.FAR also requires pre-
application counseling by a HUD- approved counseling agency for its preprietaryFnon- agency reverse mortgages,and also
underwrites these loans for the borrower’ s willingness and ability to pay property taxes and hazard insurance premiums. For
addition;for-its proprietary-non- agency second lien product,FAR also reviews the borrower’ s payment history with
respect to the first lien mortgage loan on the related mortgaged property as part of its underwriting process.For its non-
agency reverse mortgages,FAR has more latitude to employ a variety of loss mitigation solutions to avoid foreclosure when the
borrower is still living in the home.Nevertheless,there may be situations where foreclosure is the only resolution to the loan.
Further,with respect to the non- agency second lien reverse mortgage product,FAR may be limited in being able to offer
loss mitigation solutions if the borrower has defaulted under their first lien mortgage loan,as the first lien mortgage loan
lender typically manages the resolution and foreclosure process in such circumstances. Foreclosures where the reverse
mortgage borrower is still living in the home — or even when the borrower is no longer occupying the home — may lead to
increased reputational risk. In-addittomnegatitve-Negative publicity due to actions by other reverse mortgage lenders could cause
regulatory focus on our business as well.In addition,the CFPB has historically closely scrutinized reverse mortgage marketing
practices,publishing a 2015 study on this topic and entering tate-a-into a number of public consent orders with reverse
mortgage lenders over their marketing practices. See “ — Risks Related to Laws and Regulations — AAG / Bloom was
subject to two separate enforcement matters with the CFPB and the Company agreed to comply with the terms of the
related Orders in connection with its acquisition of operational assets from AAG / Bloom. Failure to comply with such



Orders would have a detrimental impact on our business, reputation, and financial condition. ” Large- scale natural eur
- or proeesses—These-teehnologies-man- made disasters, such as the recent wildfires in southern California, may lead to
further present-business;eomplianee-and-reputational risks— risk —Reeentteehnological-advanees-in artifietal-intelligenee-the
servicing area. Mortgaged propertles are generally requlred to be covered by hazard insurance in and-- an amount
sufficient oth s 6 s-to cover repairs us—-we-fait-to keep-paee-or
replacement of the re51dence. However, when a large scale dlsaster occurs, the demand for inspectors, appraisers,
contractors, and bulldmg supphes may exceed avallablllty, insurers and mortgage servicers may be overwhelmed with

inquiries , mail service our-eompetitive-position-and

busrness—resnl-ts—other commumcatlons channels may be dlsrupted borrowers may suffer —Atloss of employment and
unexpected expenses which cause the-them to default on payments and / or renders same-time;use-ofartiftetat-intetigenee
hasreeently-beeome-the-them soeuree-unable to pay deductibles required under the insurance policies, and widespread
casualties may also affect the ability of borrowers or others who are needed to effect the process of repair or
reconstruction or to execute documents. Loan originations may also be disrupted, as lenders are required to reinspect
properties that may have been affected by the disaster prior to funding. In these situations, borrowers and others in the
community may believe that servicers and originators are penalizing them for being the victims of the initial disaster and
making it harder for them to recover, potentially causing reputational damage to us. Further, if there are significant
defaults in the mortgage portfolio that we service as a result of natural or man- made disasters, there are likely to be
increased numbers of loans upon which we will be required to foreclose. Larger numbers of foreclosures will increase
reputatlonal rlsk in the mortgage area. Moreover, the prollferatlon of soclal medm webs1tes atten&en—&nd—pel-tt-te&l—debate—

issues;-ethieal-coneerns;confidentiality-orseeutityrisks;as w el as the personal use of soclal medla by our employees and
other-others faetors-, including personal blogs and social network profiles, also may increase the risk that negative,

inappropriate, or unauthorized information may be posted or released publicly that could harm adversely-affeet-our
bustnessrreputation and-finanetal-or have other negative consequences, including as a results— result of our employees
interacting with our customers in an unauthorized manner in various social media outlets . In addition, our persennet
ability to attract and retain clients is highly dependent upon the external perceptions of our level of service,
trustworthiness, business practices, financial condition. and other subjective qualities. Negative perceptions or publicity
regarding these matters — even if related to seemingly isolated incidents, or even if related to practices not specific to the
origination or servicing of loans, such as debt collectlon — could erode trust —&nbeknevv‘nst—te—us—rmpfeper}y—t&rl-rze
aﬁrﬁeia-l—mtel-hgeﬁee—and conﬁdence and damage :

-faefttal-}y—maeeﬁrate—ﬁns}ead-mg—efour eﬂ&er%se—ﬂawed—reputatlon among ex1st1ng and potentlal cllents. In turn , this could
decrease the demand eiefor t-hat—our products, increase regulatory scrutmy, and detrlmentally effect our busmess,

t operatlons stteh—teeh-ne-}eg-tes—aﬂd-t-he—ﬂsleﬂ&a-t

. Climate change, climate change- related
reguldtlon , and the-inereased-focus on environmental, social , and governance (“ ESG ”) issues may adversely affect our
business and financial results and damage our reputation. Recently, there has been growing concern from advocacy groups,
government agencies , and the general public over the effects of climate change on the environment. Transition risks, such as
government restrictions, standards , or regulations intended to reduce greenhouse gas emissions and potential climate change
impacts, are emerging and may increase in the future. Evolving ESG rules, regulations , and stakeholder expectations have
resulted in ;and-are-ikely-to-eontinte-toresaltim-increased general and administrative expenses and increased management
time and attention spent complying with or meeting such regulations and expectations. Developing and acting on initiatives
within the scope of ESG, and collecting, measuring , and reporting ESG related information and metrics can be costly, difficult ,
and time consuming and is subject to evolving reporting standards, including the-SE€*-s-reeenthy—adepted-climate- related
reporting requirements that the SEC may pursue , new climate disclosure rules adopted by the state of California, and similar
proposals by other U. S. regulatory bodies. Such restrictions and requirements could increase our costs or require additional
technology and capital investment, which could adversely affect our results of operations. Additionally, ESG and other
sustainability matters and the adequacy of our response and disclosures relating to these matters could harm our business,
including in areas such as diversity, equity , and inclusion, human rights, climate change and environmental stewardship, support
for local communities, corporate governance , and transparency. Increasing governmental, investor , and societal attention to
ESG matters, including expanding mandatory and voluntary reporting, diligence , and disclosure on topics such as climate
change, human capital, labor , and risk oversight, could expand the nature, scope , and complexity of matters that we are
required to control, assess , and report. Further, various third- party organizations have developed ratings processes or second
party opinions (“ SPOs ) for evaluating companies on their approach to ESG matters. FAR has received an SPO in connection
with certain of its privatetabelnon- agency loan securitizations. These third- party ESG ratings may be used by some investors
to assist with their investment and voting decisions. Any unfavorable ESG ratings or SPOs may lead to reputational damage and
negative sentiment among our investors and other stakeholders. These factors may alter the environment in which we do
business and may increase the ongoing costs of compliance and adversely impact our results of operations and cash flows.
Conversely, anti- ESG sentiment has gained some momentum across the Haited-States-U. S . Failure to successfully manage
divergent ESG- related expectations across stakeholders could erode stakeholder trust, impact our reputation , and adversely
affect our business. If we are unable to adequately address such ESG matters or we fail or are perceived to fail to comply with all




laws, regulations, policies , and related interpretations, it could negatively impact our reputation and our business results. Our
business is subject to the risks of earthquakes, fires, floods , and other natural catastrophic events, which may increase in
frequency or severity as a result of global climate change, and to interruption by man- made issues such as strikes, wars , and
civil unrest as well as health pandemics and epidemics. Our business is subject to the risks of earthquakes, fires, floods , and
other natural catastrophic events. As the effects of climate change increase, we expect the frequency and impact of weather and
climate related events and conditions to increase as well. Such events may cause damage to our systems or operations if they
were to impact areas where a significant number of our employees are located. We believe such risk is somewhat mitigated due
to the lack of concentration of our employees or business in one building or metro area; however, this geographic diversity may
make us more vulnerable to disruptions in technology. See “ — Technology disruptions or failures, including a failure in our
operational or security systems or infrastructure, or those of third parties with whom we do business, could disrupt our business,
cause legal or reputational harm , and adversely impact our results of operations and financial condition. ” Further, natural
catastrophic events , such as the recent wildfires in southern California, could result in damage to the properties of our
borrowers collateralizing our loans. While the geographic distribution of our borrowers somewhat limits our physical climate
risk, the impact of such events would be exacerbated if such events were to occur in areas where a significant number of our
borrowers are located. See “ — Our geographic concentration could materially and adversely affect us if the economic
conditions in our current markets should decline or if our current markets are impacted by natural disasters. ” Mertgagee
Mortgaged properties securing the loans that we originate are required to be covered by hazard insurance customary to the area
in which the property is located, however , there could be circumstances where insurance premiums have not been timely paid
or the insurance coverage otherwise fails or is insufficient (for example, the National Flood Insurance Program has a cap of $
250, 000). Further, in certain areas, such as California, earthquake insurance is not required by HUD or other lenders generally.
Additionally, as the risk and severity of weather- related natural disasters potentially increases due to climate change, it may
become more difficult for borrowers to obtain affordable insurance. If a property relating to a loan held by us were to incur
uninsured damage, it may be difficult to effectively monetize such loan via a sale or securitization. Due to the non- recourse
nature of reverse mortgage loans, we may ultimately incur losses on the loan if the damage results in the property being sold for
less than the loan balance at loan maturity. In the case of a HECM, we may also incur losses when a loan matures prior to the
completion of repairs following a natural disaster, because we are required to reduce our claim to the FHA by the unrepaired
damage amount. If properties relating to loans we have already sold or securitized were damaged, we would be exposed to such
losses generally only if we had breached a representation or warranty under the related purchase and sale agreement. However,
in cases where we have retained some credit risk, we could suffer losses. In addition, natural catastrophic events often lead to
increased delinquencies and increased servicing advances, which create additional risk for us. Natural catastrophic events may
also result in longer timelines to liquidate loans at maturity or to assign HECM to HUD. In addition, strikes, war , and other
geopolitical unrest as well as health pandemics and epidemics, such as the COVID- 19 pandemic, could cause disruptions in our
business and lead to interruptions, delays , or loss of critical data. We may not have sufficient protection or recovery plans in
certain circumstances, and our business interruption insurance may be insufficient to compensate us for losses that may occur.
These types of catastrophic events may also affect loans pending origination that have been rate- locked and loans that we are
holding for sale or investment. For example, our gains in connection with securitizations and loans sales, the cost of capital to
our Company , and the value of our assets may be adversely affected due to economic or industry sector downturns, geopolitical
tensions arising out of wars such as Russia’ s ongoing war with Ukraine or the ongoing war-betweenrIsract-and-Hamas-conflicts
in the Middle East, and any prolonged occurrence of infectious disease or other adverse public health developments.
Restrictions and regulations that result from conflicts and public health events may be complex and frequently changing, and
they may impose additional legal compliance costs or business risks associated with our operations. Any escalation in such
conflicts or events could lead to disruption, instability , and volatility in global markets and industries that could negatively
impact our business, results of operations , and financial condition. Our risk management efforts may not be effective. We could
incur substantial losses and our business operations could be disrupted if we are unable to effectively identify, manage, monitor
, and mitigate financial risks, such as credit risk, interest rate risk, prepayment risk, liquidity risk , and other market- related
risks, as well as operational and legal risks related to our business, assets , and liabilities. We are also subject to various laws,
regulations , and rules that are not industry specific, including employment laws related to employee hiring, termination , and
pay practices ;-3 health and safety laws -3 environmental laws 3 and other federal, state , and local laws, regulations , and rules in
the jurisdictions in which we operate. The Company maintains policies and procedures for compliance with various laws and
risk management efforts. Our risk management policies, procedures, techniques , and any updates thereof may not be sufficient
to identify all of the risks to which we are exposed, mitigate the risks we have identified , or identify additional risks to which
we may become subject in the future. Our transformation into a unified modern retirement solutions platform may also result in
our being exposed to risks to which we have not previously been exposed or may increase our exposure to certain types of risks,
and we may not effectively identify, manage, monitor , and mitigate these risks as our business activities change or increase. As
a result of the application of the acquisition method of accounting in connection with business combinations, the historical
consolidated financial statements of the Company are not necessarily indicative of the Company’ s future results of operations,
financial position , and cash flows, and the Company has recognized, and may recognize in the future, impairment charges
related to goodwill, identified intangible assets , and fixed assets. In accordance with Accounting Standards Codification (“ ASC
) 350, Intangibles- Goodwill and Other, to the extent goodwill and intangible assets are recorded on the statement of financial
condition, the Company is required to test goodwill and any other intangible assets with an indefinite life for possible
impairment on an annual basis and on an interim basis if there are indicators of a possible impairment. The Company will also
be required to evaluate amortizable intangible assets and fixed assets for impairment if there are indicators of a possible
impairment. There is significant judgment required in the analysis of a potential impairment of indefinite and definite- lived



assets. If, as a result of a general economic slowdown, deterioration in one or more of the markets in which the Company
operates or impairment in the Company’ s financial performance and / or future outlook, the estimated fair value of the
Company’ s indefinite and definite- lived assets decreases, the Company may determine that one or more of its indefinite and
definite- lived assets is impaired. An impairment charge would be determined based on the estimated fair value of the assets. In
prior years, the Company has recognized impairment charges and may in the future be required to recognize additional
impairment charges. Any such impairment charge could have a material adverse effect on the Company’ s business, financial
condition , and results of operations. RisksRelatedto-OurtendingBustness-Our loan origination and servicing revenues are
highly dependent on macroeconomic and U. S. residential real estate market conditions. Our success depends largely on the
health of the U. S. residential real estate market, which is seasonal, cyclical , and affected by changes in general economic
conditions impacted by national and global events and governmental policy initiatives that are beyond our control . The
election of a new U. S. president for a term that commenced in 2025, coupled with a consolidation of party control of
both chambers of Congress, has led to new legislative and regulatory initiatives and the roll- back of certain initiatives of
the previous presidential administration, which may impact our business in unpredictable ways. For example, the
federal government has recently indicated its intent to alter its approach to international trade policy and in some cases
to renegotiate, or potentially terminate, certain existing bilateral or multi- lateral trade agreements and treaties with
foreign countries, and has made proposals and taken actions related thereto. The federal government has recently
imposed tariffs on certain foreign goods, including steel and aluminum, and the Trump administration has indicated its
intention to impose tariffs on imports of certain products into the U. S. and such policies have triggered reciprocal tariffs
against the U. S. The Trump administration’ s trade program and economic policy initiatives more generally are still in
their initial stages, and rapid changes in laws with uncertain interpretation and implementation may occur. These
changes may have a direct impact on economic conditions relevant to our business, including real estate values and
prevailing mortgage rates, however, the extent of the impact remains uncertain . Economic factors such as increased
interest rates, slow economic growth or recessionary conditions, the pace of home price appreciation or the lack of it, changes in
household debt levels, inflationary pressures that limit surplus cash , and increased unemployment or stagnant or declining
wages affect demand for loans, borrowers’ ability to qualify for and comply with the terms of loans , and our ability to monetize
and collect on loans. Adverse economic conditions may make a loan product less attractive to a borrower due to higher
associated costs, particularly in higher interest rate environments, as well lower limits on the funds a borrower is eligible to
receive, particularly in environments where property values have been stagnant or are declining. This in turn decreases demand
from borrowers and adversely impacts our origination volumes. Further, adverse economic conditions may make it more
difficult for borrowers to qualify for a loan product due to difficulties meeting requirements with respect to assets and / or
income, particularly in slow economic growth and / or high inflation environments where potential borrowers may have limited
surplus cash or income, also adversely impacting our origination volumes. Similar conditions resulting in limitations on cash and
/ or income may also make it more difficult for a borrower to comply with the ongoing requirements associated with their loan,
which in turn can result in increased advancing obligations in our role as servicer and higher rates of default. Higher rates of
default will result in lower revenue for loans we service for Ginnie Mae in particular because we collect servicing fees from
them only for performing loans, and may delay collection of servicing fees from some securitizations. Further, defaults may
ultimately result in losses, particularly if property values are depressed and it becomes difficult to recover the outstanding loan
balance via foreclosure and sale of the mortgaged property. Additionally, uncertainty or deterioration in mortgage market
conditions could lead to a tightening of the credit markets, higher interest rates , and widening credit spreads, which will result
in lower net proceeds in connection with loans sold or securitized in the secondary market. This can particularly be the case
because higher interest rates lead to lower loan origination volumes, which generally place downward pressure on margins, thus
compounding the effect of the deteriorating market conditions. Such events could be detrimental to our business. Actual events
involving limited liquidity, defaults, non- performance , or other adverse developments that affect financial institutions,
transactional counterparties , or other companies in the financial services industry or the financial services industry generally, or
concerns or rumors about any events of these kinds or other similar risks, have in the past and may in the future lead to market-
wide liquidity problems. Although we maintain multiple banking relationships with both national and regional banks and
actively monitor the financial stability of such institutions, a failure at any institution where we maintain a banking relationship
could constrain our liquidity and result in a loss of funds, especially where deposited amounts exceed any insured maximum
level, and result in significant market volatility. Additionally, if any parties with whom we conduct business are unable to access
deposits with a financial institution, funds pursuant to certain instruments , or lending arrangements with such a financial
institution, the credit quality of our counterparties may be adversely impacted and limited access to funds could compromise the
ability of our customers to pay their obligations to us, or to enter into new commercial arrangements with us. Any of the
circumstances described above, alone or in combination, may lead to volatility in or disruption of the credit markets at any time
and may have a detrimental effect on our business. FAR’ s status as an approved non- supervised FHA mortgagee and an
approved Ginnie Mae issuer is subject to compliance with each of their respective guidelines and other conditions they may
impose, and the failure to meet such guidelines and conditions could have a material adverse effect on our overall business and
our financial position, results of operations , and cash flows. FAR is an approved non- supervised FHA mortgagee and an
approved Ginnie Mae issuer. In connection with these approvals, FAR is subject to compliance with each of the FHA” s and
Ginnie Mae’ s respective regulations, guides, handbooks, mortgagee letters , and all participants’ memoranda. For example, as a
Ginnie Mae issuer, FAR must meet certain minimum capital requirements, including, but not limited to, Ginnie Mae’ s
requirement that non- depository institutions hold equity capital in the amount of at least 6 % of total assets. Ginnie Mae has
provided a waiver to FAR in connection with its equity capital requirements, which is necessary in large part due to the
consolidation of the HMBS and other non- recourse transactions onto FAR’ s balance sheet. Any failure by FAR to maintain the



Ginnie Mae equity capital waiver or any loss of FAR’ s status as an approved non- supervised FHA mortgagee or an approved
Ginnie Mae issuer, could have a material adverse effect on our overall business and our financial position, results of operations ,
and cash flows. See “ — Risks Related to Laws and Regulations — There may be material changes to the laws, regulations,
rules , or practices applicable to the FHA, HUD , or Ginnie Mae shieh-that could materially adversely affect the reverse
mortgage industry as a whole, including our business. ” We are subject to risks arising from conditions in the real estate and
mortgage markets, in particular, the reverse mortgage market; we rely on the initiatives of HUD and Ginnie Mae to support the
HECM program. The success of our business %trategieq and our results of operations are materially affected by current or future
conditions in the real estate and mortgage markets, in particular, the reverse mortgage market and the regulatory landscape
applicable to the reverse mortgage market. FAR originates and acquires proprietary-non- agency reverse mortgage loans as well
as HECM in accordance with the FHA’ s HECM program. HECM are insured by the FHA. As an approved non- supervised
FHA mortgagee and an approved Ginnie Mae issuer, FAR pools interests in HECM (also known as participations) into HMBS.
The Ginnie Mae HMBS guide imposes a mandatory repurchase requirement on a HECM issuer to repurchase a pooled HECM
when such HECM reaches 98 % of its maximum claim amount (which is the maximum FHA insurance amount available for a
HECM). In December 2022, Reverse Mortgage Funding LLC (“ RMF ”), one of the nation’ s largest reverse mortgage lenders,
filed for Chapter 11 bankruptcy primarily due to its inability to secure adequate financing relating to its Ginnie Mae HECM
repurchase obligations. RMF’ s bankruptcy filing initially created disruption in the reverse mortgage market and adversely
impacted the liquidity of reverse mortgage- backed securities as well as the cost of and availability of credit to reverse mortgage
financial participants. Following RMF’ s bankruptcy filing, each of HUD and Ginnie Mae took several steps to support the
reverse mortgage market. Among other things, HUD issued a mortgagee letter whteh-that streamlined certain processes relating
to assignment of mortgage loans to HUD, thereby creating efficiency in the assignment process for mortgagees and easing the
financial burden relating to assignments. In addition, HUD changed the determination of the debenture interest rate (the interest
earned on loss claims between the due €&and payable date and the date of the loss claim) to be as of the date the loan becomes
due &-and payable rather than the initial date the loan was endorsed by the FHA. Further, Ginnie Mae issued a memorandum
relating to its HMBS program whieh-that allows issuers to pool draws relating to line of credit mortgage loans multiple times in
a calendar month. Fhe-FHA-and-In November 2024, Ginnie Mac have-alse-propesed-announced the finalized term sheet for
its HMBS 2. 0 program expected to be implemented in 2025. Pursuant to the HMBS 2. 0 program, HECM with UPBs
ranging from 98 % to 148 % of the maximum claim amount are expected to be ehglble for securitization 1nto an HMBS
ThlS Would therefore enable us to securltlze into HMBS additional meas S ¢ Frotteage-parttetpafts:
anrd-pern ASSHE ats-of HHECM that are requir d to be bought out inelade-instanees—where
t-here—ns—a—de&t-h—eveﬁt—of pools of HECM securltlzed pursuant to therelated-mertgagor{s)—Ginnie Mae ’ s existing HMBS has
indieated-thatitis-inthe-proeess-of- developing-anew-program to-finanee-buyontmertgagetoans-. Our Company has welcomed
these prepesed-changes from HUD and Ginnie Mae and relies on the implementation of the HMBS 2. 0 program for the
benefit of reverse mortgage market participants. If the HMBS 2. 0 program is not enaetment— enacted or is delayed or if
the final terms of the HMBS 2. 0 program do not provide the anticipated financial relief, it may adversely affect the
reverse mortgage market as well as the Company and its futurc strategies proposed-ehangesbyHUD-and Ginnte-Mae-to
aHow-the-industry-to-stabiize-post RME-results of operations. In addition, given our Company ’ s bankruptey-prominent
position in the reverse mortgage industry, from time to time, our Company has and, in the future, will, proactively
approach applicable state and / or federal regulators to advocate for certain improvements to the regulatory framework
applicable to reverse mortgage origination and as well as HECM program requirements . No assurance can be given as to
whether we eienet—a-ny—pfepesed—ehaﬂges—wﬂl be eﬁaeted-&nd-t-he—teems—ef—successful in our efforts to obtain such
improvements propesals - PrOPos paeted-o for afe—ée}ayed-efour i#-Company
as well as the-other tde-antiet nanetatrelt y etthe-reverse
mortgage market partlclpants as-weH-as-th an ategtes-andrestts perattonts-. See ©“ — Our loan
origination and servicing revenues are highly dependent on macroeconomic and U. S. resldentlal real estate market conditions. ’
We face competition that could adversely affect us and we may not be able to maintain or grow the volume of our loan
originations. We compete with other third- party businesses in originating reverse mortgage loans. Some of our competitors may
have more name recognition and greater financial and other resources than we have, including better access to capital.
Competitors who originate reverse mortgage loans to retain for investment may have greater flexibility in approving loans. In
our reverse mortgage business, we operate at a competitive disadvantage to federally chartered depository institutions because
they enjoy federal preemption. As a result, they conduct their business under relatively uniform U. S. federal rules and standards
and are not subject to licensing and certain consumer protection laws of the states in which they do business. Unlike our
federally chartered competitors, we are generally subject to all state and local laws applicable to lenders in each jurisdiction in
which we originate and service loans. See “ — Risks Related to Laws and Regulations — Unlike competitors that are national
banks, we are subject to state licensing and operational requirements that result in substantial compliance costs and risks. ”
Depository institutions also enjoy regular access to very inexpensive capital. To compete effectively, we must maintain a high
level of operational, technological , and managerial expertise, as well as access to capital at a competitive cost. We cannot
assure you that we will remain competitive with other originators in the future, a number of whom also compete with us in
obtaining financing. In addition, other competitors with similar objectives to our own may be organized in the future and may
compete with us. These competitors may be significantly larger than us, may have access to greater capital and other resources ,
or may have other advantages. Furthermore, some competitors may have higher risk tolerances or different risk assessments,
which could allow them to consider a wider variety of investments and establish more relationships than us. We cannot assure
you that the competitive pressures we face will not have a material adverse effect on our business, financial condition andresuits
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and results of operations. We require significant leverage in order to fund mortgage originations, make servicing advances , and
finance our investments. Accordingly, our ability to fund our mortgage originations, to make servicing advances , and to
continue investments depends on our ability to secure financing on acceptable terms, to comply with the conditions of our
existing financings , and to renew and / or replace existing financings as they expire. These financings may not be available on
acceptable terms or at all. If we are unable to obtain these financings, we may need to raise the funds we require in the capital
markets or through other means, any of which may increase our cost of funds. As of December 31, 2623-2024 , we have entered
into 43-14 warehouse Hnes-ofereditMSR-lines of credit and other secured lines of credit, with an aggregate of $ 1. 5-6 billion in
borrowing capacity. See “ Management’ s Discussion and Analysis of Financial Condition and Results of Operations —
Summary of Certain Indebtedness. ” These financings require us to comply with various covenants, including financial
covenants, and in the past we have had difficulties complying with certain financial covenants and have had to obtain waivers or
amendments to the terms of the affected covenants or, in a few instances, have elected to terminate the applicable financing

arrangements. See “ — Risks Related to Our Indebtedness — The agreements that govern our senior notes, warehouse facilities ,
and lines of credit impose significant operating and financial restrictions on the Company and its restricted subsidiaries, which
may prevent us from capitalizing on business opportunities ” and “ — Risks Related to Our Indebtedness — The agreements

that govern our warehouse facilities and lines of credit typically contain covenants relating to our financial condition and we
may experience difficulties in complying with such financial covenants. ” If we were to experience difficulties in complying
with covenants in the future and we were not able to secure a waiver or amendment or terminate the applicable financing
arrangement, we could breach such a covenant and an event of default could occur. Upon the occurrence and during the
continuance of an event of default, the holders of our indebtedness could elect to declare all the funds borrowed to be due and
payable. See “ — Risks Related to Our Indebtedness — Our failure to comply with the requirements of our outstanding
indebtedness could result in an event of default that could materially and adversely affect our financial condition and ultimately
force us into liquidation or bankruptcy. ” Our financings also have fair value risk pursuant to which our lending counterparties
have the right to value the related collateral. In the event the market value of the collateral decreases (typically as determined by
the related lender) and a borrowing base deficiency exists, the related lender can require us to prepay the debt or require us to
post additional margin as collateral at any time during the term of the related agreement. Such an event could have an adverse
impact on our liquidity and financial condition and could also present a risk of a covenant default and related consequences as
referenced in the prior paragraph. We are generally required to renew a significant portion of our debt financing arrangements
each year and in cases of certain securities repurchase agreements, the terms are shorter such as biweekly or monthly rolling
periods, which exposes us to refinancing and interest rate risks. Furthermore, our counterparties are not required to renew or
extend our repurchase agreements or other financing agreements upon the expiration of their stated terms (which term may be as
short as two weeks in the case of certain securities repurchase agreements). Our ability to refinance existing debt (including
refinancing existing securitization debt) and borrow additional funds is affected by a variety of factors: ¢ the available liquidity
in the credit markets and in particular, the availability of credit in the market for asset- backed lending; ¢ prevailing interest
rates; * an event of default, a negative ratings action by a rating agency , and limitations imposed on us under the agreements
governing our current debt that contain restrictive covenants and borrowing conditions that may limit our ability to raise
additional debt; * our financial condition and our ability to comply with our financial covenants; ¢ the strength of the lenders
from which we borrow and the amount of borrowing such lenders will or may legally permit to us; and « limitations on
borrowings imposed by the amount of eligible collateral pledged, which may be less than the borrowing capacity of the facility.
In the event that any of our loan funding facilities is terminated or is not renewed, or if the principal amount that may be drawn
under our funding agreements that provide for immediate funding at closing were to significantly decrease, we may be unable to
find replacement financing on commercially favorable terms, or at all. This could have a material adverse effect on our business,
liquidity, financial condition, cash flows , and results of operations. Further, if we are unable to refinance or obtain additional
funds for borrowing (including through the securitization markets), our ability to maintain or grow our business could be
limited. We do not currently and may not in the future actively hedge our assets, and if we do hedge our assets, our hedging
strategies may not be successful in mitigating our risks associated with changes in interest rates and valuations; our Company is
exposed to other credit risk. Our profitability is directly affected by changes in interest rates. The market value of closed loans
held for sale and interest rate locks generally change along with interest rates. The value of such assets moves opposite of
interest rate changes. For example, as interest rates rise, the value of existing mortgage assets falls. Further, a portion of our
assets consist of MSR and the residual fair value of reverse mortgage loans above their related obligations, which may fluctuate
in value. We have not currently entered into hedges to reduce our exposure to the risks described in the prior paragraph. As
described in further detail below, there are inherent risks that come with entering into hedges. In order to enter into hedges the
Company needs sufficient liquidity to withstand the adverse impacts of hedging. The Company has determined that given its
current position the risks that would come with entering into hedges outweigh the potential benefits. Therefore, currently the
Company’ s risks described in the prior paragraph are not mitigated by hedges. The Company may in the future decide to enter
into hedges. However, there can be no assurance such hedges would adequately protect us from the aforementioned interest rate
and fair value risks, or that a hedging strategy utilized by us would be well- designed or properly executed to adequately address
such risks. In the event we enter into hedges, our hedge instruments will be accounted for as free- standing derivatives and
included on our consolidated statements of financial condition at fair market value. Our operating results could be negatively
affected because the losses on the hedge instruments we enter into may not be offset by a change in the fair value of the related
hedged transaction. Our hedging strategies could also require us to provide cash margin to our hedging counterpames from time
to time. FINRA Fhe-FinanetaHndustry RegulatoryAunthertty;dne—requires us to provide daily cash margin to (or receive daily
cash margin from, depending on the daily value of related MBS) our hedging counterparties from time to time. The collection of
daily margin between us and our hedging counterparties could, under certain MBS market conditions, adversely affect our short-



term liquidity and cash- on- hand. Additionally, our hedge instruments may expose us to counterparty risk — the possibility that
a loss may occur from the failure of another party to perform in accordance with the terms of the contract, which loss exceeds
the value of existing collateral, if any. Further, although our Company may hedge in order to mitigate interest rate risks, our
Company’ s assets are still exposed to market risks due to variations in prepayment speeds and credit spreads. Prepayment speed
is the measurement of how quickly loans are repaid above the amortization schedule or, in the case of reverse mortgage loans,
how far in advance of the expected maturity date the loans are repaid. Increasing prepayment speed may adversely affect the
value of our MSR, loans , and our retained securities. Credit spreads measure the yield demanded on securities by the market
based on their credit relative to a specific benchmark. Volatility in market conditions, resulting from events such as the
unprecedented COVID- 19 global pandemic and economic shutdown, or unstable geopolitical conditions such as the ongoing
military action by Russia against Ukraine or the ongoing Israel—Hamas-war-conflicts in the Middle East , could cause credit
spreads to widen, which reduces, among other things, availability of credit to our Company on favorable terms, liquidity in the
market , and price transparency of real estate related or asset- backed assets. Such market conditions can be volatile from time to
time and can further deteriorate as a result of a variety of factors beyond our control with adverse effects to our financial
condition. These events may impede, delay , or complicate our ability to securitize or sell our assets, increase financing costs for
our Company , and adversely impact our ability to borrow capital generally. We generally do not hedge credit spreads. A
disruption in the secondary reverse mortgage loan market, including the MBS market, could have a detrimental effect on our
business. Demand in the secondary market and our ability to complete the sale or securitization of our loans or other receivables
depends on a number of factors, many of which are beyond our control, including general economic conditions, general
conditions in the banking system, the willingness of lenders to provide financing for reverse mortgage loans, the willingness of
investors to purchase reverse mortgage loans and MBS , and changes in regulatory requirements. Disruptions in the general
MBS market may occur. Any significant disruption or period of illiquidity in the general MBS market could directly affect our
liquidity because no existing alternative secondary market would likely be able to accommodate on a timely basis the volume of
loans that we typically sell in any given period. Accordingly, if the MBS market experiences a period of illiquidity, we might be
prevented from selling the loans that we produce into the secondary market in a timely manner or at favorable prices, which
could be detrimental to our business, including, but not limited to, increasing our cost of funds due to extended dwell time on our
warehouse lines, and a negative impact on our liquidity due to write- downs on the value of the loans held on our balance sheet
and the application of large decreases in advance rates due to longer dwell times on our warehouse lines. We have increased the
volume of non- agency second lien reverse mortgage loan originations and are focused on further expanding this product
offering to new customers. We either securitize non- agency second lien reverse mortgage loans into mortgage- backed
securities sold to investors or sell them as whole loans to investors. Second lien mortgage loans are generally a riskier
product than first lien mortgage loans given the subordinate lien position. See “ — Risks with respect to our non- agency
second lien reverse mortgage loan product could ultimately result in delays or shortfalls in recoveries of amounts due
from borrowers. ” As a result, the investor pool for second lien mortgage loans is generally more limited than the
investor pool for first lien mortgage loans. If a market disruption occurs due to a lack of liquidity for residential non-
agency mortgage loans or from an increase in credit losses on second lien mortgage loans, we may not be able to sell or
securitize our non- agency second lien reverse mortgage loans, or we may be required to sell or securitize these loans at a
significant loss. Additionally, the purchasers of these loans may experience their own financial disruption and no longer
be willing to invest in second lien mortgage loans. Any of these occurrences could materially and adversely affect our
business, liquidity, financial position, and results of operations. We have third- party secondary market risks and
counterparty risks (including mortgage loan brokers) that could have a material adverse effect on our business, liquidity,
financial condition , and results of eperation-operations . Secondary Market Risks: We provide representations and warranties
to purchasers and insurers of our loans and in connection with our securitization transactions, as well as indemnification for
losses resulting from breaches of representations and warranties. In the event of a breach, we may be required to repurchase a
mortgage loan or indemnify the purchaser, and any subsequent loss on the mortgage loan may be borne by us. While our
contracts vary, they generally contain broad representations and warranties, including but not limited to representations
regarding loan quality and underwriting (including compliant appraisals, calculations of income and indebtedness, and
occupancy of the mortgaged property); securing of adequate mortgage and title insurance within a certain period after closing;
and compliance with regulatory requirements. We may also be required to repurchase loans if the borrower fails to make certain
loan payments due to the purchaser. These obligations are affected by factors both internal and external in nature, including the
volume of loan sales and securitizations, to whom the loans are sold and the terms of our purchase and sale agreements, the
parties to whom our purchasers sell the loans subsequently and the terms of those agreements, actual losses on loans which have
breached representations and warranties, our success rate at curing deficiencies or appealing repurchase demands, our ability to
recover any losses from third parties, the overall economic condition in the housing market, the economic condition of
borrowers, the political environment at investor agencies , and the overall U. S. and world economies. Many of the factors are
beyond our control and may lead to judgments that are susceptible to change. For HECM, we, in our capacity as a Ginnie Mae
issuer, also have an obligation to buy HECM out of the HECM pools securitized into HMBS when the UPB unpaid-prineipat
batanee-of a HECM reaches 98 % of its maximum claim amount. Any significant increase in required loan repurchases could
have a significant adverse impact on our cash flows and could also have a detrimental effect on our business and financial
condition. When engaging in securitization transactions, we also prepare marketing and disclosure documentation, including
term sheets, offering documents , and prospectuses, that include disclosures regarding the securitization transactions and the
assets being securitized. If our marketing and disclosure documentation is alleged or found to contain material inaccuracies or
omissions, we may be liable under federal and state securities laws (or under other laws) for damages to third parties that invest
in these securitization transactions, including in circumstances where we relied on a third- party in preparing accurate



disclosures, or we may incur other expenses and costs in connection with disputing these allegations or settling claims. We have
also engaged in selling or contributing loans to third parties who, in turn, have securitized those loans. In these circumstances,
we have in the past and may in the future also prepare marketing and disclosure documentation, including documentation that is
included in term sheets, offering documents, and prospectuses relating to those securitization transactions. We could be liable
under federal and state securities laws (or under other laws) or contractually for damages to third parties that invest in these
securitization transactions, including liability for disclosures prepared by third parties or with respect to loans that we did not sell
or contribute to the securitization. Additionally, we typically retain various third- party service providers when we engage in
securitization transactions, including underwriters or initial purchasers, trustees, administrative and paying agents , and
custodians, among others. We frequently contractually agree to indemnify these service providers against various claims and
losses they may suffer in connection with the provision of services to us and / or the securitization trust. To the extent any of
these service providers are liable for damages to third parties that have invested in these securitization transactions, we may
incur costs and expenses as a result of these indemnities. Third- Party Loan Broker Risk: The brokers through whom we
originate have parallel and separate legal obligations to which they are subject. While these laws may not explicitly hold the
originating lenders responsible for the legal violations of such brokers, U. S. federal and state agencies could impose such
liability and we may therefore be subject to claims for fines or other penalties based upon the conduct of the brokers with whom
we do business. The U. S. Department of Justice (the “ DOJ ™), through its use of a disparate impact theory under the Fair
Housing Act, is actively holding home loan lenders responsible for the pricing practices of independent third- party brokers,
alleging that the lender is directly responsible for the total fees and charges paid by the borrower even if the lender neither
dictated what the broker could charge nor kept the money for its own account. In addition, under TILA, we may be held
responsible for improper disclosures made to clients by brokers. Counterparty Credit Risks: We are exposed to counterparty
credit risk in the event of non- performance by counterparties to various agreements, including our lenders, servicers , and hedge
counterparties. Although certain warehouse and other financing facility lines are committed, we may experience a disruption in
operations due to a lender withholding funding of a borrowing requested on the respective financing facility. Any of the above
could adversely affect our business, liquidity, financial condition , and results of operations. We have risks related to our
Subservicers that could have a material adverse effect on our business, liquidity, financial condition , and results of eperation
operations . Each of our lending businesses acts as named servicer with respect to loans that we are required to service
(including as an issuer of HMBS) and in each such case, the related business contracts with various third parties (collectively,
the *“ Subservicers ™) for the subservicing of the loans. In addition, we engage Subservicers to service loans that we hold on our
balance sheet. FAR has contracted with Compu- Link Corporation (d /b / a Celink), a Michigan corporation (“ Celink ™), as a
Subservicer to perform reverse mortgage servicing functions on our behalf, and with ServiceMac, LLC, a Delaware limited
liability company (“ ServiceMac ”), as a Subservicer of #ts-proptietary-non- agency hybrid mortgage loans originated prior to
the discontinuation of the non- agency hybrid mortgage loan product. While we have discontinued and wound down our
traditional mortgage lending segment and our commercial lending segment, FAM-we still serviees— service certain traditional
and commercial mortgage loans originated prior to the wind down. FAM has-and FAR have contracted with LoanCare, LLC, a
Virginia limited liability company (“ LoanCare 7), and-ServieeMae-as Subservieers— Subservicer to perform traditional
mortgage servicing functions on our behalf (LoanCare and-ServieeMae-, in such capacity, eaehreferred to herein as a-the
Traditional Servicer laﬂd—eel-}eet-1=&fe1-y—a's—t-heL"Pradtt-reﬂa-l—Sef’v‘teefs—’’) FAM has contracted wrth Seers One Inc.d/b/aBSI
Financial Services, a Delaware corporation -af v W ; ; y—(the
Commercial Servteers— Servicer ”), as -Sﬁbsemeefﬁ Subserv1cer to perform commercral mortgage servicing functlons These
subservicing relationships present a number of risks to us. We rely on Celink to subservice all of our reverse mortgage portfolio
(other than FAR” s preprietary-discontinued non- agency hybrid mortgage loan product), including the HECM portfolio.
Failure by Celink to meet the requirements of the HUD servicing guidelines can result in the assessment of fines and loss of
reimbursement of loan related advances, expenses, interest , and servicing fees. Moreover, if Celink is not vigilant in
encouraging borrowers to make their real estate tax and property insurance premium payments, the borrowers may be less likely
to make these payments, which could result in a higher frequency of default for failure to make these payments. If Celink misses
HUD and Ginnie Mae timelines for liquidating non- performing assets, loss severities may be higher than originally anticipated,
and we may be subject to penalties by HUD and Ginnie Mae, including curtailment of interest. If fines or any amounts lost are
not recovered from Celink, such events frequently lead to the eventual realization of a loss by us. Further, Celink services our
non- agency second lien reverse mortgage loan product, which presents unique challenges. See “ — Risks with respect to
our non- agency second lien reverse mortgage loan product could ultimately result in delays or shortfalls in recoveries of
amounts due from borrowers. ” We rely on ServiceMac to subservice our preprietary-discontinued non- agency hybrid
mortgage loan product, which combines features of both traditional residential mortgages and reverse mortgages. Many of the
risks specific to the subservicing of either traditional residential mortgages or reverse mortgages both apply to this product.
Also, due to the unique nature of this product, issues or questions of first impression may arise from time to time, resulting in
subservicing- related challenges and uncertainties. In our reverse mortgage business, we believe the number of viable
subservicers is limited, either due to the requisite Ginnie Mae authority and experience needed or, in the case of our proptietary
non- agency second lien reserve mortgage loan product and our dlscontmued non- agency hybrrd mortgage loan product
due to the unique nature of the produet-products an coM b g g
fanetions-whensubservieing-the-produet-. Unless more subseercers enter thrs space, the quallty of subserv1c1ng practrces may
deteriorate, and we could have limited options in the event of Subservicer failure. The failure of a Subservicer to effectively
service our HECM, preprietary-non- agency reverse mortgage loans , and / or proptietary-discontinued non- agency hybrid
mortgage loans could have a material and adverse effect on our business and our financial condition. We have sold or transferred
a substantial portion of our traditional mortgage and commercial mortgage MSR trover the course of 2023 and 2024 , which
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to service traditional mortgages and commelmal mortgages, we remain subject to risks rewltlng from the failure of such
servicers to meet the requirements in their applicable servicing agreements, such as the risk of loss of reimbursement of loan
related advances, expenses, interest , and servicing fees. Our Subservicers may be required to be licensed under applicable state
law, and they are subject to various federal and state laws and regulations, including regulation by the CFPB. See “ — Risks
Related to Laws and Regulations — Unlike competitors that are national banks, we are subject to state licensing and operational
requirements that result in substantial compliance costs and risks. ” Failure of the Subservicers to comply with applicable laws
and regulations may expose them to fines, responsibility for refunds to borrowers, loss of licenses needed to conduct their
business, and third- party litigation, all of which may adversely impact the Subservicers’ financial condition and ability to
perform their responsibilities under the related subservicing agreement. In addition, regulators or third parties may take the
position that we were responsible for the Subservicers’ actions or failures to act. In that event, we might be exposed to the same
risks as the Subservicers. Our Subservicers may experience financial difficulties from time to time arising out of legal and
regulatory issues as described in the prior paragraph or arising from other events. If any of our Subservicers experiences
financial difficulties, including as a result of a bankruptcy, it may not be able to perform its subservicing and indemnification
duties under the related subservicing agreement. There can be no assurance that each of our Subservicers will remain solvent or
that such Subservicer will not file for bankruptcy at any time. If any of our Subservicers or any of their respective vendors fails
to perform its duties pursuant to its related subservicing agreement, whether due to legal and regulatory issues or financial
difficulties as described in the two preceding paragraphs or for any other reason, our business acting as the named servicer (or
for balance sheet loans, the owner of the loan) will be required to perform the servicing functions previously performed by such
Subservicer or cause another subservicer to perform such duties, to the extent required pursuant to the related servicing
agreement. The process of identifying and engaging a suitable successor subservicer and transitioning the functions performed
by our Subservicer to such successor subservicer could result in delays in collections and other functions performed by our
Subservicer and expose our business to breach of contract and indemnity claims relating to its servicing obligations. Such delays
may also adversely affect the value of the residual interests that we own in our securitizations and loans. If we do suffer a loss
due to a Subservicer’ s failure to perform, the recovery process against a Subservicer can be prolonged and may be subject to our
meeting minimum loss deductibles under the indemnification provisions in our agreements with the Subservicer. The time may
be extended as the Subservicer has the right to review underlying loss events and our request for indemnification. The amounts
ultimately recovered from the Subservicers may differ from our estimated recoveries recorded based on the Subservicers’
interpretation of responsibility for loss, which could lead to our realization of additional losses. We are also subject to
counterparty risk for collection of amounts which may be owed to us by a Subservicer. For example, Reverse Mortgage
Solutions (“ RMS ), who previously serviced a significant amount of loans for FAR, filed for Chapter 11 bankruptcy protection
on February 11, 2019. RMS subsequently rejected its subservicing agreement with FAR. FAR filed a claim in the RMS
bankruptcy for losses and potential future losses resulting from RMS’ failure to service loans in accordance with the terms of the
subservicing agreement, and while FAR recovered certain amounts, it was less than the estimated current and future losses. We
also may suffer losses as a result of our agreement to indemnify our Subservicers for any losses resulting from their subservicing
of the mortgage loans in accordance with the related subservicing agreement (so long as such loss does not result from the
applicable Subservicer’ s failure to act in accordance with standards specified under the related subservicing agreement). To the
extent that we do not have a right to reimburse ourselves for the same amounts under our servicing agreements or if there are
insufficient collections in respect of the mortgage loans for such reimbursements, we may face losses in our servicing business.
With respect to our non- agency second lien reverse mortgage loan product, our lien is second in priority behind the first
lien of a traditional forward mortgage loan or home equity line of credit collateralized by the same mortgaged property.
The first lien mortgage loan lender and servicer are responsible for monitoring to ensure the borrower is meeting their
obligations under the first lien mortgage loan, including making required tax, insurance, and / or property charge
payments and repairs that are also required to be made pursuant to the terms of our second lien mortgage loan. The first
lien mortgage loan lender and servicer will typically be the first to address any instances of non- compliance with the
borrower and to work with the borrower regarding loss mitigation opportunities and resolution processes. We will
typically only intervene if the first lien mortgage loan lender and servicer have failed to cause the borrower to come into
compliance or if the borrower is only non- compliant with the second lien mortgage loan but remains in compliance with
the first lien mortgage loan. We therefore depend on the first lien mortgage loan lender and servicer to take appropriate
steps with respect to non- compliance and loss mitigation. If they fail to do so, it could ultimately result in delays or
shortfalls in collections with respect to our second lien mortgage loan. The Company, in conjunction with its Subservicer,
also monitors the status of the first lien mortgage loan in addition to the status of the second lien mortgage loan.
However, the information the Company has regarding the status of the first lien mortgage loan may be inaccurate,
unavailable, incomplete, or delayed. This may in particular be the case because our second lien mortgage loan does not
require monthly principal or interest payments. Lenders and servicers with respect to other types of second lien products
that do require monthly principal and interest payments may be more quickly alerted to a potential issue with respect to
the status of a related first lien loan due to the borrower’ s failure to make a required monthly principal or interest
payment on their second lien loan. Further, the Company’ s Subservicer, Celink, is a reverse mortgage servicer. Given
that the second lien product is new in the reverse mortgage market, Celink does not have substantial experience with
subservicing second lien mortgage loans. While the Company has deployed resources into servicing practices for reverse
mortgage loans in a second lien position, including implementing monitoring services to enhance its oversight capabilities



to protect our lien position, no assurance can be given that we will be successful in obtaining accurate, complete, and
timely information regarding the first lien mortgage loan. If an event of default occurs with respect to the first lien
mortgage loan, the first lien mortgage loan lender may foreclose on the mortgaged property without our consent. If the
first lien mortgage loan lender initiates foreclosure processes, the first lien mortgage loan lender and servicer will control
the timing, method, and procedure of the foreclosure action. In such circumstances, we will rely on the first lien
mortgage loan lender and servicer to manage the foreclosure and sale process in a skillful and efficient manner.
However, the proceeds of the ultimate foreclosure sale will be allocated first to the first lien mortgage loan lender until
the first lien mortgage loan is paid in full, and only then to the holder of the second lien mortgage loan. The primary
incentive of the holder of the first lien mortgage loan will therefore be to recover the amounts due with respect to the first
lien mortgage loan, not the second lien mortgage loan. The Company will need to timely assess the related mortgaged
property to determine if it is in the Company’ s best interest to submit a bid to purchase the mortgaged property at the
foreclosure sale to enable the Company and its Subservicer to preserve the equity in the mortgaged property. Purchasing
the mortgaged property at foreclosure sale enables the Company and its Subservicer to manage the ultimate liquidation
of the mortgaged property with the goal of recovering amounts sufficient to recoup the amount paid to purchase the
mortgaged property at foreclosure sale as well as the amounts due with respect to the second lien mortgage loan.
Alternatively, we may initiate foreclosure processes if an event of default occurs with respect to our second lien reverse
mortgage loan that either (i) constitutes an event of default under the first lien mortgage loan for which the first lien
mortgage loan lender and its servicer have not taken action or (ii) does not constitute an event of default under the first
lien mortgage loan. In such case, we in conjunction with our Subservicer will need to manage the foreclosure and sale
process in a skillful and efficient manner in an effort to recover all amounts due under both mortgage loans, including
any foreclosure costs. If foreclosure and disposition processes are not conducted by the first lien mortgage loan lender,
the first lien mortgage loan servicer, the Company, and / or the Company’ s Subservicer in a manner that results in
sufficient funds to satisfy all amounts due under both mortgage loans, including any foreclosure costs, any portion of the
second lien mortgage loan balance in excess of proceeds available to the second lien mortgage loan lender will be charged
off. We are required to make servicing advances that can be subject to delays in recovery or may not be recoverable in certain
circumstances. During any period in which a borrower is not making payments in respect of property taxes, insurance premiums
, or homeowners association dues, we are generally required under most of our servicing agreements to advance our own funds
to meet contractual requirements to preserve the related mortgaged property by paying such property taxes, insurance premiums
, and homeowners association dues, as well as legal expenses and other protective advances. With respect to any loan in
foreclosure, prior to liquidation or sale of the related property, we also advance funds to maintain, repair , and market the
property. As home values change, we may have to reconsider certain of the assumptions underlying our decisions to make
advances, and in certain situations our contractual obligations may require us to make certain advances for which we may not be
reimbursed. A delay in our ability to collect an advance may adversely affect our liquidity, and our inability to be reimbursed for
an advance could be detrimental to our business. As our servicing portfolio continues to age, defaults could increase, which may
increase our costs of servicing and could be detrimental to our business. Any significant increase in required servicing advances
could have a significant adverse impact on our cash flows, even if they are reimbursable, and could also have a detrimental
effect on our business and financial condition. Our counterparties may terminate subservicing contracts under which we conduct
servicing activities. A substantial portion of the mortgage loans we service are serviced on behalf of Ginnie Mae. With respect
to HECM securitized into HMBS, Ginnie Mae requirements prescribe the related base service fee to compensate us for servicing
loans as well as the assessment of fines and penalties that may be imposed upon us for failing to meet servicing standards. As is
standard in the industry, under the terms of our master servicing agreements with Ginnie Mae, Ginnie Mae has the right to
terminate us as servicer of the loans we service on their behalf at any time and also has the right to cause us to transfer the MSR
to a third- party. If Ginnie Mae were to terminate us as a servicer, or increase our costs related to such servicing by way of
additional fees, fines or penalties, such changes could have a material adverse effect on the revenue we derive from servicing
activity, as well as the value of the related MSR. These agreements, and other servicing agreements under which we service
mortgage loans for loan purchasers or in connection with securitizations, also require that we service in accordance with certain
prescribed servicing guidelines and in some cases contain financial covenants. Failure to satisfy such requirements could result
in our termination as servicer under the applicable servicing agreement. If we were to have our servicing or subservicing rights
termmated on a material portion of our iervmmg portfoho thls could adversely affect our business. We—epef&te—m—a—hea’ﬁ-ly

of the financial services industry, we are requlred to comply Wlth a Wlde array of U. S. federal, state , and local laws rules , and
regulations that regulate, among other things, the manner in which we conduct our loan origination and servicing business and
the fees that we may charge, how we compensate our loan officers , and the collection, use, retention, protection, disclosure,
transfer , and other processing of personal information. Governmental authorities and various U. S. federal and state agencies
have broad oversight and supervisory and enforcement authority over our business. From time to time, we may also receive
requests (including requests in the form of subpoenas and civil investigative demands) from federal, state , and local agencies for
records, documents , and information relating to our servicing and lending activities. Ginnie Mae, the United States Department
of the Treasury, various investors, securitization trustees , and others also subject us to periodic reviews and audits. These laws,
regulations , and oversight can significantly affect the way that we do business, eanrrestrict the scope of our existing business,
limit our ability to expand our product offerings or to pursue acquisitions, or eamrmake our costs to service or originate loans
higher, which could impact our financial results. Failure to comply with applicable laws and regulatory requirements may result
in, among other things, revocation of or inability to renew required licenses or registrations, loss of approval status, termination



of contracts without compensation, administrative enforcement actions and fines, private lawsuits, including those styled as class
actions, cease and desist orders , and civil and criminal liability. We must comply with a large number of federal, state , and
local consumer protection laws including, among others, TILA, as amended, together with its implementing regulations
(Regulation Z), the FDCPA, RESPA, as amended, together with its implementing regulations (Regulation X), ECOA, as
amended, together with its implementing regulations (Regulation B), FCRA, as amended, and-together with its implementing
regulations (Regulation V), the Fair Housing Act, the Telephone Consumer Protection Act, as amended, GLBA, together with
its implementing regulations (Regulation P), the Mortgage Advertising Practices Rules (Regulation N), the Electronic Funds
Transfer Act, as amended, and-together with its implementing regulations (Regulation E), the Servicemembers’ Civil Relief
Act, as amended, HMDA, together with its implementing regulations (Regulation C), the Secure and Fair Enforcement for
Mortgage Licensing Act, as amended, the Federal Trade Commission Act, the Dodd- Frank Act, as amended, together with its
implementing regulations, U. S. federal and state laws prohibiting unfair, deceptive , or abusive acts or practices , and state
foreclosure laws. We are also subject to the regulatory, supervisory , and examination authority of the CFPB, which has
oversight of federal and state non- depository lending and servicing institutions, including reverse mortgage loan originators and
loan servicers. The CFPB has rulemaking authority with respect to many of the federal consumer protection laws applicable to
mortgage lenders and servicers, including TILA, Section 8 of RESPA, HMDA, ECOA, FCRA, GLBA , and the FDCPA.
Antidiscrimination statutes, such as the Fair Housing Act and ECOA, prohibit creditors from discriminating against loan
applicants and borrowers based on certain characteristics, such as race, religion , and national origin. Various federal regulatory
agencies and departments, including the DOJ and the CFPB, take the position that these laws apply not only to intentional
discrimination, but also to neutral practices that have a disparate impact on a group that shares a characteristic that a creditor
may not consider in making credit decisions (i. e., creditor or servicing practices that have a disproportionate negative effect on
a protected class of individuals). This interpretation may increase the risk of an allegation of noncompliance. These statutes
apply to loan origination, servicing practices, marketing, the amount and nature of fees that may be charged for transactions and
incentives, such as rebates, use of credit reports, safeguarding of non- public, personally identifiable information about our
clients, foreclosure and claims handling, investment of and interest payments on escrow balances and escrow payment features ,
and required disclosures and notices to clients. RESPA, among other things, prohibits the payment of fees or other things of
value in exchange for referrals of real estate settlement services, which would include residential mortgage loans. However,
RESPA expressly permits the payment of reasonable value for non- referral services and facilities actually performed and
provided. When a lender seeks to rely on this exception, it must be prepared to demonstrate that the services or facilities for
which compensation is paid are separate and distinct from any referral and the amount paid is reasonable. If the amount paid
exceeds the reasonable value, the excess could be attributable to the referral. The Company, like many originating lenders, uses
“ marketing services agreements * with sources of potential loan referrals, such as organizations that serve financial
professionals. A “ marketing services agreement  is an agreement under which a lender compensates a service provider for
performing actual marketing services directed to the general public. The Company also has relationships with lead providers and
digital consumer review websites and marketing providers, some of which may be considered “ digital marketing review
platforms ” under the CFPB’ s February 2023 Advisory Opinion titled “ Digital Mortgage Comparison- Shopping Platforms and
Related Payments to Operators. ” The Company also has relationships with third- party mortgage brokers that place loans with
the Company. Further, the Company previously engaged in ““ desk rental ” agreements, which provide for the lease of office
space, furniture , and equipment and use of common areas and other services, like utilities, internet , and shared receptionist and
janitorial services. In connection with the wind down of FAM, the Company no longer has any desk rental agreements, but
could still be subject to an allegation of a RESPA violation related to these past practices. From a RESPA perspective, the
analysis focuses on whether the general marketing services are separate and distinct from any referrals that may occur, whether
the services actually are being performed or provided , and whether the amounts paid by the lender do not exceed the fair
market value for such services. While the Company has controls in place to ensure that its relationships with referral sources
comply with RESPA regulations, there can be no assurance that the CFPB or any other governmental entity with authority to
enforce RESPA, or a court, will share this view. If the CFPB or a court determined that the Company’ s existing program was
not in compliance with RESPA regulations, or otherwise asserted a new basis for non- compliance with any similar regulations,
it could have a detrimental effect on our reverse mortgage lending business, etr-financial condition , and results of eperation
operations . The scope of the laws and regulations and the intensity of the supervision to which our business is subject have
increased over time, in response to the financial crisis in 2008 and other factors such as technological and market changes, and
may continue to increase in the future The Trump admmlstratlon may 1mplement ineluding-due-to-enhaneed-serutiny
resulting-frem-changes 1 ship-to reduce the scale of CFPB
enforcement efforts and regulatory overs1ght at the federal level however, the extent of such changes and their impact
on current regulatory processes is uncertain, and states may respond to such changes by enhancing their regulatory
oversight efforts . Regulators continue to be active in the reverse mortgage space, including due to the perceived susceptibility
of older borrowers to be influenced by deceptive or misleading marketing activities. Regulators have also focused on appraisal
practices because reverse mortgages are largely dependent on collateral valuation. Additionally, as we develop and / or utilize
new technologies and digital capabilities, we may become subject to additional and new laws relating to such activities.
New applicable laws will likely continue to go into effect. Further, the U. S. federal, state , and local laws and regulations that
we are subject to are amended from time to time. While we have processes and systems in place to identify and interpret such
new or amended laws and regulations and to implement them, we may not identify every application of law, regulation , or
ordinance, interpret them accurately, train our employees effectively with respect to these laws and regulations , or supervise our
service providers and vendors, including outside foreclosure counsel, adequately with respect to their compliance with these
laws and regulations. The complexity and continuously changing nature of these legal requirements increases our exposure to




the risk of noncompliance. These changes also result in an increase in our regulatory compliance burden and associated costs
and place restrictions on our origination and servicing operations. The laws and regulations applicable to us are subject to
administrative or judicial interpretation, but some laws and regulations may not yet have been interpreted or may be clarified
infrequently. Ambiguities in applicable laws and regulations may leave uncertainty with respect to permitted or restricted
conduct and may make compliance with laws, and risk assessment decisions with respect to compliance with laws, difficult and
uncertain. In addition, ambiguities make it difficult, in certain circumstances, to determine if, and how, compliance violations
may be cured. The adoption by industry participants of different interpretations of these statutes and regulations has added
uncertainty and complexity to compliance. We may fail to comply with applicable statutes and regulations even if acting in good
faith due to a lack of clarity regarding the interpretation of such statutes and regulations, which may, and at times does, lead to
regulatory investigations, governmental enforcement actions , or private causes of action with respect to our compliance.
Regulatory enforcement and fines have increased across the banking and financial services sector. Regulatory authorities and
private plaintiffs may allege that we failed to comply with applicable laws, rules , and regulations where we believe we have
complied. We have been, and expect to continue to be, subject to regulatory enforcement actions and private causes of action
from time to time with respect to our compliance with applicable laws and regulations. Allegations may relate to past conduct
and / or past business operations, such as the prior activity of acquired entities, and certain legislative actions and judicial
decisions can give rise to the initiation of lawsuits against us for activities we conducted in the past. Furthermore, provisions in
our loan product documentation, including but not limited to the mortgage and promissory notes we use in loan originations,
could be challenged in and construed as unenforceable by a court. To resolve issues raised in examinations, investigations , or
other governmental actions, we may be required to take various corrective actions, including changing certain business
practices, making refunds , or taking other actions that could be financially or competitively detrimental to us. Even unproven
allegations that our activities have not complied or do not comply with all applicable laws and regulations may have a material
adverse effect on our business, financial condition , and results of operations. See “ — We are subject to legal proceedings,
federal or state governmental examinations , and enforcement investigations from time to time. Some of these matters are highly
complex and slow to develop, and results are difficult to predict or estimate. ” Our failure to comply with applicable U. S.
federal, state , and local consumer protection and data privacy and information security laws could lead to: * reduced payments
by clients; « modification of the original terms of loans; ¢ permanent forgiveness of debt owed to us; * delays in the foreclosure
process; * increased servicing advance obligations; ¢ loss of our licenses and approvals to engage in our servicing and lending
business; ¢ damage to our reputation in the industry and with consumers; ¢ governmental investigations and enforcement
actions; * administrative fines and penalties and litigation; ¢ civil and criminal liability, including class action lawsuits; *
diminished ability to finance loans that we originate or purchase, requirements to finance such loans at reduced advance rates
compared to other financed loans or to remove financed loans from financing facilities; ¢ diminished ability to sell or securitize
loans that we originate or purchase, requirements to sell such loans at a discount compared to other loans or to repurchase or
address indemnification claims from purchasers of such loans or in connection with securitizations of such loans; ¢ inability to
raise capital; and ¢ inability to execute on our business strategy. We are currently subject to, and may in the future become
subject to additional, U. S. and state laws and regulations imposing obligations on how we collect, store, process , and share
personal information. Our actual or perceived failure to comply with such obligations could harm our business and reputation.
Ensuring compliance with such laws could also impair our efforts to maintain and expand our consumer and customer base, and
thereby decrease our revenue. We are, and may increasingly become, subject to various laws and regulations, as well as
contractual obligations, relating to data privacy and security in the jurisdictions in which we operate. The regulatory
environment related to data privacy and security is increasingly rigorous, with new and constantly changing requirements
applicable to our business, and enforcement practices are likely to increase but remain uncertain for the foreseeable future. These
laws and regulations may be interpreted and applied differently over time and from jurisdiction to jurisdiction, and it is possible
that they will be interpreted and applied in ways that may have a material adverse effect on our business, financial condition,
results of operations , and prospects. In the U. S., various federal and state regulators, including governmental agencies like the
CFPB, the Federal Trade Commission , and the California Privacy Protection Agency, have adopted, or are considering
adopting, laws and regulations concerning personal information and data security. Certain state laws may be more stringent or
broader in scope, or offer greater individual rights with respect to personal information, than federal or other state laws, and such
laws may differ from each other, all of which may complicate compliance efforts. For example, the California Consumer
Privacy Act, as amended by the California Privacy Rights Act (* CCPA ”), both increases privacy rights for California residents
and imposes obligations on companies that process and share personal information. Among other things, the CCPA requires
covered companies to provide new disclosures to California residents, including consumers, employees , and contractors,
provide such individuals new data protection and privacy rights, including the ability to opt- out of the sale of personal
information or the sharing of personal information for cross- context behavioral advertising, and create additional requirements
to limit the retention of personal information. The CCPA also established the California Privacy Protection Agency, an agency
charged with data privacy enforcement and issuing clarifying privacy regulations. The CCPA provides for civil penalties for
violations, as well as a private right of action for certain data breaches that result in the loss of personal information. The private
right of action may increase the likelihood of, and risks associated with, data breach litigation. In addition, laws in all 50 U. S.
states and territories require businesses to provide notice to consumers whose personal information has been disclosed as a result
of a data breach. State laws are changlng rapldly, including the passage of new privacy laws in several states Oregoen;

; ; , and there have been discussions in the U. S. Congress of a comprehenswe
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with respect to data privacy and security. All of these evolving compliance and operational requirements, as well as changing
consumer expectations around privacy, impose significant costs. Such costs include those related to organizational changes,
implementing additional protection technologies and processes, training employees , and engaging consultants, which are likely
to increase over time. In addition, such requirements are likely to require us to modify our data processing practices and policies,
distract management , or divert resources from other initiatives and projects, all of which could have a material adverse effect on
our business, financial condition, results of operations , and prospects. Any failure or perceived failure by us to comply with any
applicable federal, state , or similar foreign laws and regulations relating to data privacy and security could result in damage to
our reputation, as well as regulatory proceedings or litigation by governmental agencies or other third parties, including class
action privacy litigation in certain jurisdictions, which would subject us to significant fines, sanctions, awards, penalties , or
judgments, all of which could have a material adverse effect on our business, financial condition , and operating results. Because
we are not a depository institution, we do not benefit from a federal exemption to state mortgage banking, loan servicing , or
debt collection licensing and regulatory requirements. We must comply with state licensing requirements and varying
compliance requirements in all 50 states and the District of Columbia, and we are sensitive to regulatory changes that may
increase our costs through stricter licensing laws, disclosure laws , or increased fees or that may impose conditions to licensing
that we or our personnel are unable to meet. In addition, if we enter new markets, we may be required to comply with new laws,
regulations , and licensing requirements. Future state legislation and changes in existing regulation may significantly increase
our compliance costs or reduce the amount of ancillary revenues, including late fees that we may charge to borrowers. This
could make our business cost- prohibitive in the affected state or states and could materially affect our business. Further, we are
subject to periodic examinations by state regulators, which can result in refunds to borrowers of certain fees earned by us, and
we may be required to pay substantial penalties imposed by state regulators due to compliance errors. In the past we have been
subject to inquiries from, and in certain instances have entered into settlement agreements with, state regulators that had the
power to revoke our license or make our continued licensure subject to compliance with a consent order. For example, in 2019,
we entered into a settlement agreement with the California Department of Business Oversight relating to findings in supervisory
examinations concerning per diem interest charges and escrow trust reconciliations. As part of the settlement, we agreed to pay a
penalty and to undertake certain remedial actions and procedures . States may enhance their regulatory oversight efforts in
the future, particularly if the scale of CFPB enforcement efforts and regulatory oversight at the federal level is reduced
due to changes implemented by the Trump administration . We and our licensed Subservicers are required to comply with
applicable jurisdictional licensing requirements and laws. Licensed entities are required to renew their licenses, typically on an
annual basis, and to do so they must satisfy the license requirements of each jurisdiction, which generally include financial
requirements such as providing audited financial statements or satisfying minimum net worth requirements and non- financial
requirements such as satisfactorily completing examinations as to the licensee’ s compliance with applicable laws and
regulations. Further, we and our licensed Subservicers are subject to periodic examination by state regulatory authorities and we
may be subject to various reporting and other requirements to maintain licenses. Most state licensing laws require that before a “
change of control ” can occur, including in connection with a merger, acquisition , or initial public offering, applicable state
banking departments must approve the change. Most of these “ change of control ™ statutes require that, if there is an
acquisition, merger , or initial public offering, the acquiring company or companies being merged or going public must notify
the state regulatory agency and receive agency approval before the acquisition, merger , or initial public offering is finalized.
Applicable state mortgage- or loan- related laws may also impose requirements as to the form and content of contracts and other
documentation, licensing of our employees and employee hiring background checks, licensing of independent contractors with
which we contract, restrictions on certain practices, disclosure and record- keeping requirements , and enforcement of
borrowers’ rights. These licensing and other requirements may impact our ability to operate our business and impose compliance
costs that may adversely affect our financial performance. We believe that we and our Subservicers maintain all material
licenses and permits required for our current operations and are in substantial compliance with all applicable federal, state , and
local laws, rules, regulations , and ordinances. However, we and our Subservicers may not be able to maintain all requisite
licenses and permits. Further, states may adopt additional, or revise existing, rules and regulations, including the states that
currently do not provide extensive regulation of our business, and in such event we may not be able to obtain or maintain all
requisite licenses and permits that become required or comply with all new applicable laws, rules, regulations , and ordinances.
Our or a Subservicer’ s failure to satisfy licensing and other regulatory requirements could result in a default under our servicing
or other agreements or result in state regulators requiring us to pay substantial penalties or issue borrower refunds or restitution,
all of which could have a material adverse effect on our business, financial condition , and results of operations . Recent events
may require us to obtain state licenses for trusts that we form for purposes of securitization and other financing
transactions, which were previously not required to obtain state licenses. In 2024, the Maryland Appellate Court in
Estate of H. Gregory Brown v. Carrie M. Ward, et al., No. 1009, (App. Ct. Sept. Term 2023) ruled that a statutory trust
that held a defaulted home equity line of credit must be licensed as both an installment lender and a mortgage lender
under Maryland law prior to proceeding to foreclosure on the home equity line of credit. On January 10, 2025, the
Maryland Office of Financial Regulation (the “ OFR ) issued emergency regulations that apply the decision in Brown to
all secondary market assignees of Maryland consumer- purpose mortgage loans, and specifically require *“ passive trusts
” that acquire or take assignment of Maryland mortgage loans that are serviced by others to be licensed. While the
emergency regulations became effective immediately, OFR indicated that enforcement would be suspended until April
10, 2025. The emergency regulations will expire on June 16, 2025, and the OFR has submitted the same provisions as the
proposed, permanent regulations for public comment. Other state courts and regulators could issue and enforce similar
rulings or regulations in the future. If we are required to obtain state licenses for trusts that we form for purposes of
securitization and other financing transactions, it would increase our compliance costs and risks associated with



satisfying state licensing and operational requirements described in the above paragraphs . Compliance with federal, state
, and local laws and regulations that govern employment practices and working conditions may be particularly burdensome to us
due to the distributed nature of our workforce. We have operations across the U. S., with a workforce of 745 approximately-H9
full- time and 3-two part- time employees operating in local markets across the U. S. as of December 31, 2623-2024 . In addition
to complying with the Fair Labor Standards Act and the Equal Employment Opportunity Act, we are required to comply with
similar state laws and regulations in each market where we have employees. Compliance with these laws and regulations
requires a significant amount of administrative resources and management attention. Many of these laws and regulations provide
for qui tam or similar private rights of action and we are routinely subject to litigation and regulatory proceedings related to
these laws and regulations in the ordinary course of our business. For example, we are currently in litigation brought under the
California Private Attorneys General Act related to alleged violations of the California Labor Code. Regardless of the outcome
or whether the claims are meritorious, we may need to devote substantial time and expense to defend against claims related to
the California Private Attorneys General Act or other similar federal, state , and local laws and regulations in the ordinary course
of business. Unfavorable rulings could result in adverse impacts on our business, financial condition , or results of operations.
Conducting our business in a manner so that we are exempt from registration under, and in compliance with, the Investment
Company Act, may reduce our flexibility and could limit our ability to pursue certain opportunities. At the same time, failure to
continue to qualify for exemption from the Investment Company Act could adversely affect us. Under the Investment Company
Act, an investment company is required to register with the SEC and is subject to extensive restrictive and potentially adverse
regulations relating to, among other things, operating methods, management, capital structure, dividends , and transactions with
affiliates. We expect that one or more of our subsidiaries will qualify for an exclusion from registration as an investment
company under the Investment Company Act pursuant to Section 3 (¢) (5) (C) of the Investment Company Act, which is
available for entities that do not issue redeemable securities, face- amount certificates of the installment type , or periodic
payment plan certificates and are primarily engaged in the business of “ purchasing or otherwise acquiring mortgages and other
liens on and interests in real estate. ” We believe that we conduct our operations so that neither we nor any of our subsidiaries
are required to register as an investment company under the Investment Company Act. We are organized as a holding company
and conduct our businesses primarily through our majority and wholly- owned subsidiaries. We conduct our operations so that
we and our subsidiaries do not come within the definition of an investment company. In order to continue to do so, however, we
and each of our subsidiaries must either operate so as to fall outside the definition of an investment company under the
Investment Company Act or satisfy its own exclusion under the Investment Company Act. For example, to avoid being defined
as an investment company, an entity may limit its ownership or holdings of investment securities to less than 40 % of its total
assets. In order to satisfy an exclusion from being defined as an investment company, other entities, among other things,
maintain at least 55 % of their assets in certain qualifying real estate assets (the “ 55 % Requirement ) and also maintain an
additional 25 % of their assets in such qualifying real estate assets or certain other types of real estate- related assets (the “ 25 %
Requirement 7). Rapid changes in the values of assets we own, however, can disrupt prior efforts to conduct our business to
meet these requirements and in turn, we may have to make investment decisions that we otherwise would not make absent the
Investment Company Act considerations. If we or one of our subsidiaries fell within the definition of an investment company
under the Investment Company Act and failed to qualify for an exclusion or exemption, including, for example, if it was
required to and failed to meet the 55 % Requirement or the 25 % Requirement, it could, among other things, be required either
(1) to change the manner in which it conducts operations to avoid being required to register as an investment company or (ii) to
register as an investment company, either of which could adversely affect us by, among other things, requiring us to dispose of
certain assets or to change the structure of our business in ways that we may not believe to be in our best interests. Legislative or
regulatory changes relating to the Investment Company Act or which affect our efforts to qualify for exclusions or exemptions,
including our ability to comply with the 55 % Requirement and the 25 % Requirement, could also result in these adverse effects
on us. To the extent that we or any of our subsidiaries rely on Section 3 (c) (5) (C) of the Investment Company Act, we expect to
rely on guidance published by the SEC staff or on our analyses of such guidance to determine which assets are qualifying real
estate assets for purposes of the 55 % Requirement and real estate related assets for purposes of the 25 % Requirement.
However, the SEC’ s guidance was issued in accordance with factual situations that may be different from the factual situations
we face, and much of the guidance was issued more than 25 years ago. No assurance can be given that the SEC staff will concur
with our classification of our assets. In addition, the SEC staff may, in the future, issue further guidance that may require us to
re- classify our assets for purposes of qualifying for an exemption from registration under the Investment Company Act. If we
are required to re- classify our assets, we may no longer be in compliance with the exclusion from the definition of an *
investment company " provided by Section 3 (c) (5) (C) of the Investment Company Act. To the extent that the SEC staff
publishes new or different guidance with respect to any assets we have determined to be qualifying real estate assets, we may be
required to adjust our strategy accordingly. In addition, we may be limited in our ability to make certain investments, and these
limitations could result in a subsidiary holding assets we might wish to sell or selling assets we might wish to hold. As a
consequence of our seeking to avoid registration under the Investment Company Act on an ongoing basis, we and / or our
subsidiaries may be restricted from making certain investments or may structure investments in a manner that would be less
advantageous to us than would be the case in the absence of such requirements. In particular, a change in the value of any of our
assets could negatively affect our ability to avoid registration under the Investment Company Act and cause the need for a
restructuring of our investment portfolio. For example, these restrictions may limit our and our subsidiaries’ ability to invest
directly in mortgage- backed securities that represent less than the entire ownership in a pool of senior loans, debt and equity
tranches of securitizations and certain asset- backed securities, non- controlling equity interests in real estate companies , or in
assets not related to real estate. In addition, seeking to avoid registration under the Investment Company Act may cause us and /
or our subsidiaries to acquire or hold additional assets that we might not otherwise have acquired or held or dispose of



investments that we and / or our subsidiaries might not have otherwise disposed of, which could result in higher costs or lower
proceeds to us than we would have paid or received if we were not seeking to comply with such requirements. Thus, avoiding
registration under the Investment Company Act may hinder our ability to operate solely on the basis of maximizing profits.
There can be no assurance that we and our subsidiaries will be able to successfully avoid operating as an unregistered investment
company. If it were established that we were an unregistered investment company, there would be a risk that we would be
subject to monetary penalties and injunctive relief in an action brought by the SEC, that we would be unable to enforce contracts
with third parties, that third parties could seek to obtain rescission of transactions undertaken during the period it was
established that we were an unregistered investment company , and that we would be subject to limitations on corporate leverage
that would have an adverse impact on our investment returns. If we were required to register as an investment company under
the Investment Company Act, we would become subject to substantial regulation with respect to our capital structure (including
our ability to use borrowings), management, operations, transactions with affiliated persons (as defined in the Investment
Company Act) , and portfolio composition, including disclosure requirements and restrictions with respect to diversification and
industry concentration and other matters. Compliance with the Investment Company Act would, accordingly, limit our ability to
make certain investments and require us to significantly restructure our business plan, which could materially adversely affect
our ability to pay distributions to our stockholders. For additional information, see “ Business — Investment Company Act
Considerations. ” The reverse mortgage industry is largely dependent upon the FHA, HUD , and government agencies like
Ginnie Mae. There can be no guarantee that HUD / the FHA will retain Congressional authorization to continue the HECM
program, which provides FHA government insurance for qualifying HECM, that any or all of these entities will continue to
participate in the reverse mortgage industry , or that they will not make material changes to the laws, regulations, rules , or
practices applicable to reverse mortgage programs. For example, HUD previously implemented certain lending limits for the
HECM program, and added credit- based underwriting criteria designed to assess a borrower’ s ability and willingness to satisfy
future tax and insurance obligations . Further, the Trump administration recently directed a review of funding for
thousands of government programs, including several programs administered by HUD, and has more generally
indicated an intent to scrutinize and reduce the scale of government agencies, programs, and spending. Changes that
may be implemented as a result of the Trump administration’ s initiatives and the resulting impact on the FHA, HUD,
Ginnie Mae, and the HECM program remain uncertain . Changes in the nature or extent of the insurance provided by the
FHA in connection with the HECM program could have broad adverse market implications. Additionally, any future increases
in the premiums FAR is required to pay to the FHA for upfront and / or annual mortgage insurance would increase insurance
premiums for our borrowers and may negatively impact origination volumes. Industry changes of this nature would negatively
affect demand for FAR’ s mortgage services and consequently its origination volume, which could be detrimental to our
business. In addition, Ginnie Mae’ s participation in the reverse mortgage industry may be subject to economic and political
changes that cannot be predicted. If participation by Ginnie Mae in the reverse mortgage market were reduced or eliminated, or
its structure were to change (e. g., limitation or removal of the guarantee obligation), our ability to originate HECM and issue
HMBS could be adversely affected. These developments could materially and adversely impact our portfolio. We are subjeet-te
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involved in legal proceedings concerning matters that arise in the ordinary course of our business. These actions and proceedings
are generally based on alleged violations of consumer protection, employment, foreclosure, contract, tort, fraud, and other laws.
Notably, we are subject to the California Labor Code, pursuant to which certain plaintiffs have filed representative actions under
the California Private Attorney General Act (the “ PAGA Litigation ) seeking statutory penalties for alleged violations related
to the calculation of overtime pay, errors in wage statements, and meal and rest break violations, among other things. Given our
Company’ s transformation into a unified modern retirement solutions platform and the related steps that we have taken to
streamline our business, integrate acquired operations , and reduce expenses, we are subject to certain legal claims from third
parties including transaction counterparties, prior vendors or contract counterparties , and current and former employees, in each
case, of the Company (including its discontinued operations) or another transaction counterparty or legacy seller or company.
While our Company handles these legal claims in the ordinary course, the volume of claims and the amount of associated
expenses, costs, damages, penalties, and fines that we could incur in connection with these claims could have an adverse effect
on our financial condition and results of our operations and could cause reputational harm to us or otherwise result in
management distraction. The number of legal proceedings we are involved in may increase in the future, including certified
class or mass actions. Further, because we originate and service a significant number of HECM insured by the FHA, there is the
possibility that we could be subject to litigation brought by HUD pursuant to the False Claims Act. Additionally, along with
others in our industry, we are subject to (and many continue to receive in the future) repurchase and indemnification claims
regarding, among other things, alleged breaches of representations and warranties relating to the sale of mortgage loans, the
placement of mortgage loans into securitization trusts , or the servicing of securitized mortgage loans. We are also subject to
legal actions or proceedings resulting from actions alleged to have occurred prior to our acquisition of a company or a business.
When the claims occurred as a result of actions taken before the Company purchased the related business, we generally have
indemnification claims against the sellers; however, if they do not or cannot pay, we may suffer losses. Certain pending or
threatened legal proceedings (including the PAGA Litigation as well as other employment misclassification cases ) may
include claims for substantial compensatory, punitive , and / or statutory damages or claims for an indeterminate amount of
damages. Litigation and other proceedings may require that we pay settlement costs, legal fees, damages, including punitive
damages, penalties , or other charges, or be subject to injunctive relief affecting our business practices, any or all of which could
adversely affect our financial results. Legal proceedings brought under federal or state consumer protection statutes may result in
a separate fine for each violation of the statute, which, particularly in the case of representative or class action lawsuits, could




result in damages substantially in excess of the amounts we earned from the underlying activities and that could have a material
adverse effect on our liquidity, financial position , and results of operations. Our business is also subject to extensive
examinations, investigations , and reviews by various federal, state , and local governmental, regulatory , and enforcement
agencies. We have historically had, continue to have, and may in the future have a number of open investigations, subpoenas,
examinations , and inquiries by these agencies related to our origination practices, violations of the FHA” s requirements, our
financial reporting , and other aspects of our businesses—- business . These matters may include investigations by, among
others, the DOJ, HUD , and various state agencies, which can result in the payment of fines and penalties, changes to business
practices , and the entry of consent decrees or settlements. The costs of respondlng to 1nqu1r1es exammatrons and
1nvest1gat10ns can be substanual rJanta e-reeetved mely1

aamintstrattve-action-ore moeney-penarties-as-a+res nis—fa e—Responding to examinations, investigations
, and reviews by various federal state , and local governmental regulatory and enforcement agencies requires us to devote
substantial legal and regulatory resources, resulting in higher costs and lower net cash flows. Adverse results in any of these
matters could further increase our operating expenses and reduce our revenues, require us to change business practices, limit our
ability to grow , and otherwise materially and adversely affect our business, reputation, financial condition , or results of
eperation-operations . To the extent that an examination or other regulatory engagement reveals a failure by us to comply with
applicable law, regulations , or licensing requirements, this could lead to (i) loss of our licenses and approvals to engage in our
business, (ii) damage to our reputation in the industry and loss of client relationships, (iii) governmental investigations and
enforcement actions resulting in administrative fines and penalties, (iv) litigation, (v) civil and criminal liability, including class
action lawsuits, and actions to recover incentive and other payments made by governmental entities, (vi) enhanced compliance
requirements, (vii) breaches of covenants and representations under our servicing, debt , or other agreements, (viii) inability to
raise capital , and (ix) inability to execute on our business strategy. Any of these occurrences could further increase our
operating expenses and reduce our revenues, require us to change business practices and procedures , and limit our ability to
grow or otherwise materially and adversely affect our business, reputation, financial condition , or results of eperationt
operations . Moreover, regulatory changes resulting from the Dodd- Frank Act ;-and other regulatory changes such as the
CFPB’ s examination and enforcement authority and-, the “ whistleblower ” provisions of the Dodd- Frank Act, and guidance
on whistleblowing programs issued by the New York State Department of Financial Services could increase the number of legal
and regulatory enforcement proceedings against us. The CFPB has broad enforcement powers and has been active in
investigations and enforcement actions and, when necessary, has issued civil money penalties to parties the CFPB determines
has-have violated the laws and regulations it enforces. In addition, while we take numerous steps to prevent and detect employee
misconduct, such as fraud, employee misconduct cannot always be deterred or prevented and could subject us to additional
liability. We establish reserves for pending or threatened legal proceedings when it is probable that a liability has been incurred
and the amount of such loss can be reasonably estimated. Legal proceedings are inherently uncertain, and our estimates of loss
are based on judgments and information available at that time. Our estimates may change from time to time for various reasons,
including factual or legal developments in these matters. There cannot be any assurance that the ultimate resolution of our
litigation and regulatory matters will not involve losses whrch may be matenal in excess of our recorded accruals or estimates
of reasonably probable losses AL F-Was—S separa cement-matters-with-the ane-the

.On December 7, 2016 the CF PB took action agamst three dlfferent reverse mortgage lenders 1nclud1ng AAG / Bloom
alleging that they engaged in deceptive advertising practices related to reverse mortgages. The consent order against AAG /
Bloom (the “ Consent Order ”) required it to, among other things, pay a civil penalty of $ 400, 000 and submit to the CFPB, and
to follow, a comprehensive compliance plan relating to its advertising practices. On October 8, 2021, the CFPB filed a
Complaint and a Proposed Stipulated Final Judgment (the “ Judgment, ” and together with the Consent Order, collectively, the *
Orders ) against AAG / Bloom in the United States District Court for the Central District of California similarly related to
AAG /Bloom’ s direct mail marketing and advertising practices. In addition to ceasing the alleged violations and requiring
AAG / Bloom to provide certain CFPB guidelines to consumers, the Judgment requires AAG / Bloom to pay $ 173, 400 in
consumer redress and a civil money penalty of $ 1, 100, 000. AAG / Bloom is required to submit to the CFPB, and to follow, a
comprehensive compliance plan related to its reverse mortgage advertising practices, and to submit a compliance progress report
to the CFPB every year for five years after the effective date, and to be subject to compliance monitoring by the CFPB. In
connection with the closing of the Company’ s acquisition of operational assets of AAG / Bloom, the Company agreed to
comply with the terms of these Orders, and is therefore obligated to comply therewith for five years from the date specified in
each Order. There can be no guarantee that the Company will maintain sufficient compliance with such Orders going forward, or
that the CFPB will not find the Company in violation of the Orders and their related requirements or other applicable consumer
protection laws. In the CFPB’ s Fall 2022 Supervisory Highlights, the CFPB indicated that its supervisory division had created a
Repeat Offender Unit to increase its focus on repeat offenders who violate agency or court orders. Ht-has-alse-propesed-ereating
In 2024, the CFPB created a repository to track and mitigate risks posed by repeat offenders —H-implemtented-, requiring
nonbank financial companies wenld-be-reguired-to register with the CFPB when they become subject to certain local, state , or
federal consumer financial protection agency or court orders. On February 27, 2023 the CFPB entered into a consent order



ordering a mortgage lender to discontinue operations after it engaged in marketing practices in violation of a prior consent order.
If the Company is found to have violated the Orders or to have engaged in other deceptive marketing practices, such regulatory
violations could have a detrimental impact on our ability to operate our business, our reputation , and our financial condition.
Our substantial leverage could adversely affect our financial condition, our ability to raise additional capital to fund our
operations, our ability to operate our business, our ability to react to changes in the economy or our industry , or our ability to
pay our debts, and could divert our cash flow from operations to debt payments. As of December 31, 2023-2024 , we had
approximately-$ 26-28 . 6-7 billion in total indebtedness outstanding, appreximately-$ 8-9 . 89 billion of which was senior
secured indebtedness under our warchouse facilities, securities repurchase lines , and lines of credit, and appreximately-$ 410
374 . 9-5 million of which was corporate indebtedness, consisting of § 282. 1 million of senior secured notes, net of
unamortized debt discount and issuance costs, $ 85. 0 million of working capital notes, and $ 7. 4 million of senior
unsecured notes. As of December 31, 2023-2024 , we also had appreximately-$ 4718 . 4 billion of HMBS related obligations
that are recorded on our balance sheet. We also have other significant contractual obligations, including our obligations to make
payments under the Tax Receivable Agreements (the “ Tax Receivable Agreements ” or “ TRA ) entered into by the Company
and certain owners of FeA-FOA Equity (the “ TRA Parties ). Our high level of debt could have important consequences,
including the following: ¢ making it more difficult for us to satisfy our obligations with respect to our debt; ¢ limiting our ability
to obtain additional financing to fund future working capital, capital expenditures, acquisitions , or other general corporate
requirements; * requiring a substantial portion of our cash flows to be dedicated to debt service payments instead of other
purposes, thereby reducing the amount of cash flows available for working capital, capital expenditures, acquisitions , and other
general corporate purposes; ¢ increasing our vulnerability to general adverse economic and industry conditions; * exposing us to
the risk of increased interest rates as certain of our borrowings are at variable rates of interest; * limiting our flexibility in
planning for and reacting to changes in the industry in which we compete; ¢ placing us at a disadvantage compared to other, less
leveraged competitors; and © increasing our cost of borrowing. As of December 31,2023,0ur variable rate indebtedness used
the Secured Overnight Financing Rate (“ SOFR ”) or the Bloomberg Short- Term Bank Yield Index (“ BSBY ”) as a
benchmark for establishing the interest rate.The London Inter- Bank Offered Rate (“ LIBOR ) was previously the
benchmark rate used for our variable rate indebtedness.LIBOR had been the subject of national,international and
regulatory guidance and proposals for reform,which culminated with the United Kingdom’ s Financial Conduct
Authority,which regulated LIBOR,ceasing publication of U.S.dollar LIBOR rates as of June 30,2023.In connection with
the phase- out of LIBOR,we amended our variable rate financing arrangements to replace LIBOR with SOFR or BSBY
as the benchmark rate.At this time,it is not possible to predict the full effect that the discontinuance of LIBOR,or the
establishment of alternative reference rates such as SOFR and BSBY,will have on us or our borrowing costs.SOFR and
BSBY are relatively new reference rates and their composition and characteristics are not the same as LIBOR.Given the
limited history of SOFR and BSBY and potential volatility as compared to other benchmark or market rates,the future
performance of SOFR and BSBY cannot be predicted based on historical performance.The consequences of the
transition from LIBOR to SOFR and BSBY could include an increase in the cost of our variable rate indebtedness. Our
ability to service our indebtedness is dependent on cash flow generated and made available by our subsidiaries,which may be
subject to limitations beyond our control. The Company is a holding company,and its consolidated assets are owned by,and its
business is conducted through,its subsidiaries.Accordingly,our ability to make scheduled payments on and to refinance our
indebtedness is dependent on the generation of cash flow by our subsidiaries and their ability to make such cash available to the
applicable entity required to make an applicable debt service payment.Our subsidiaries’ ability to generate cash flow is subject
to their financial and operating performance,which in turn is affected by general and regional

economic, financial,competitive,business s-and other factors many of Wthh are beyond our control,including the avallablhty of
ﬁnancmg in the 1nternat10nal banklng and Capltal marketi A1 he-strategies y pa

ca%h ﬂow We cannot assure you that our %ub%ldlarle% Wlll generate sufficient cash flow ﬁom operations or that future
borrowings will be available to us in an amount sufficient to enable us to service our debt, including the senior unsecured
notes, to refinance our debt sor to fund our other liquidity needs.Further,even if a subsidiary does generate cash flow,our ability
to use such cash to service our indebtedness depends on their ability to make such cash available to the applicable entity required
to make an applicable debt service payment.Each subsidiary is a distinct legal entity and under certain circumstances may not be
able to,or may not be permitted due to legal or contractual restrictions to,make distributions or repay intercompany loans to
enable the applicable entity in our corporate structure to make payments in respect of its indebtedness.For example,laws that
require companies to maintain minimum amounts of capital and to make payments to shareholders only from profits may restrict
the ability of a subsidiary to make a distribution,even if such subsidiary has cash.In the event that a subsidiary is unable to
distribute cash,we may be unable to make required principal and interest payments on our indebtedness.See “—-Risks Related
to Our Organizational Structure — The Company is a holding company and its only material asset is its interest in FOA-FoA
Equity.It is accordingly dependent upon distributions from FSA-FoA Equity to pay taxes,make payments under the Tax
Receivable Agreements -and pay dividends.” If we are unable to meet our debt service obligations or to fund our other liquidity
needs,we will need to restructure or refinance all or a portion of our debt,which could cause us to default on our debt obligations
and impair our liquidity.Our ability to restructure or refinance our debt will depend on the condition of the capital markets and



our financial condition at such time.Any refinancing of our indebtedness could be at higher interest rates and may require us to
comply with more onerous covenants that could further restrict our business operations.Moreover,in the event of a default,the
holders of our indebtedness could elect to declare all the funds borrowed to be due and payable.See “ — Our failure to comply
with the requirements of our outstanding indebtedness could result in an event of default that could materially and adversely

affect our flnancral cond1t10n and ultnnately force us 1nto hqurdatlon or bankruptcy ” -FGA—Equ-rty—has—ﬁve—arﬂeﬂded—aﬂd—rest&ted

incur %ubqtantlally more debt and enter into other tran%actron% Whlch could further exacerbate the rliks to our financial
condition described above. As of December 31, 20623-2024 , we had unused total borrowing capacity of appreximately$ 0. 6-7
billion under our warehouse facilities, securities repurchase lines , and lines of credit, all of which would be secured
indebtedness, including appreximately$ 0. 2 billion of unused committed borrowing capacity, pursuant to which we would be
able to incur additional indebtedness. Further, subject to the limits contained in the agreements that govern our warehouse
facilities and lines of credit, the indenture-indentures that geverns— govern the senter-Senior Secured Notes, the
Exchangeable Secured Notes, and the 2025 unseeured-Unsecured notes-Notes , and the applicable agreements governing our
other existing indebtedness, we may be able to enter into additional arrangements and incur substantial additional debt from
time to time to finance working capital, capital expenditures, investments or acquisitions , or for other purposes. Although
certain of the agreements governing our existing indebtedness contain restrictions on the incurrence of additional indebtedness
and entering into certain types of other transactions, these restrictions are subject to a number of qualifications and exceptions.
Additional indebtedness incurred in compliance with these restrictions could be substantial. These restrictions also do not
prevent us from incurring obligations, such as trade payables, that do not constitute indebtedness as defined under our debt
instruments. To the extent new debt is added to our current debt levels, the substantial leverage risks described in * — Our
substantial leverage could adversely affect our financial condition, our ability to raise additional capital to fund our
operations, our ability to operate our business, our ability to react to changes in the immediatelypreeeding riskfactor
economy or our industry, or our ability to pay our debts, and could divert our cash flow from operations to debt
payments Would increase. The agreementq that govern our senior notes, Warehou%e fac1ht1e§ and-nes-ofereditimpose

g ; e o : and lines of credit
impose qlgnlfrcant operating and ﬁnancral restrictions on us. Theqe restrictions in the apphcable indenture or related loan
agreement will limit the ability of the Company and its restricted subsidiaries to, among other things: ¢ incur or guarantee
additional debt or issue disqualified stock or preferred stock; ¢ pay dividends and make other distributions on, or redeem or
repurchase, capital stock; * make certain investments; ¢ incur certain liens; * enter into transactions with affiliates; * merge or
consolidate; ¢ enter into agreements that prohibit the ability of restricted subsidiaries to make dividends or other payments to the
Company or other subsidiaries; * designate restricted subsidiaries as unrestricted subsidiaries; * prepay, redeem , or repurchase
certain indebtedness; and ¢ transfer or sell assets. The terms of any future indebtedness we may incur could include more
restrictive covenants. As a result of the restrictions described above and any additional restrictions imposed by future
indebtedness we may incur, we will be limited as to how we conduct our business and we may be unable to raise additional debt
or equity financing to compete effectively or to take advantage of new business opportunities, which could in turn adversely
affect our business, financial condition , and operating results. Additionally, if we failed to comply with these restrictions, an
event of default could occur and the holders of our 1ndebtedne%§ could elect to declare all the funds borrowed to be due—a-nd

The agreementq that govern our Warehouqe facrhtle% and hne% of cred1t typlcally contain, and we expect that other financing
facilities that we may enter into in the future will typically contain, covenants that, among other things, impose requirements
relating to minimum tangible or adjusted tangible net worth, maximum leverage ratio of total liabilities (which may include off-
balance sheet liabilities) or indebtedness to tangible or adjusted tangible net Worth nnnnnurn hqtndlty or mlnnnum hqurd assets
) and minimum net 1neon1e or pre tax net income. As a re@ult of adv ; : ;

we experrenced drfflcultle% complyrng Wrth one eeft&m—e-f—%uch financial eevenants— covenant relatmg to net income Wlth
respect to the fourth ﬁscal quarter of 2024 and ultlmately were requrred to seelcobtain a watvers— waiver with respect to or

2024. We have also at times had dlfﬁcultles complymg Wlth certain ﬁnanc1al covenants in years prior to 2024 and have
had to ebtained--- obtain waivers or amendments to the terms of the affected covenants. In Adternativelyimra few instances, we
eur-Company-—clected to terminate the retated-applicable financing arrangement rather than transaetions-in-aceordanee-with
thetr-terms-inhew-ofsecking an watvers-oramendments— amendment or waiver , in particular in connection with financings of
FAM sdue to the discontinuation and wind - down of the traditional mortgage lending segment, the commercial lending
qegnlent and the home nnpr ovement lendlng bu%rnei% oper ated by FAM. I-n—eem&eeﬁeﬁ—w%ﬂa—eeftatn—wawefs—e%ameﬁdﬁ&eﬂts—

OV 0 vers—While we were-have been able to
secure amendmentq or waivers with re%pect to, or to terminate, all affected lendlng arrangement% there is no assurance that our




lenders would provide waivers for or agree to amendments to address any future difficulties we encounter in Complying with our
financial covenants. Further, we may have to agree to anaeft—tz&t-teﬁ—efother covenant% in connection with securing waivers or
amendments in the future —Fh y : : ;

fequtfefneﬁts— If we were to experience difficulties in complyrng Wrth ﬁnancral covenants in the future and we were not able to
secure a waiver or amendment or terminate the applicable financing arrangement, we could breach such a financial covenant
and an event of default could occur. Upon the occurrence and during the continuance of an event of default, the holders of our
indebtedness could elect to declare all the funds borrowed to be due and payable. See “ — Our failure to comply with the
requirements of our outstanding indebtedness could result in an event of default that could materially and adversely affect our
financial condition and ultimately force us into liquidation or bankruptcy. ” Our variable rate indebtedness subjects us to interest
rate risk, which could cause our indebtedness service obligations to increase significantly. As of December 31, 2623-2024 , $ 16
17 . 5 billion, or 61 appreximately-62-%, of our outstanding indebtedness had variable interest rates. When interest rates
increase, our debt service obligations on this variable rate indebtedness increase, even though the amount borrowed remains the
same, and our net income and cash flows, including cash available for servicing our indebtedness, correspondingly decreases.
Interest rates have increased in the near term, causing our indebtedness service obligations on our variable rate indebtedness to
increase. Interest rates may increase above current levels in the future, further increasing our debt service obligations on our
variable rate indebtedness and adversely impacting our net income and cash flows, including cash available for servicing our
indebtedness. As of December 31, 2023....... us into liquidation or bankruptcy. ™ If we are unable to comply with the restrictions
or the financial or other covenants contained in any of the agreements relating to our outstanding indebtedness obligations or are
unable to make the payments required under any of our outstanding indebtedness obligations, it could result in an event of
default under the agreements relating to the applicable indebtedness. If an event of default were to occur and be continuing, the
holders of the defaulted debt could cause all amounts outstanding with respect to that debt to be due and payable immediately.
By reason of cross- acceleration or cross- default provisions, other indebtedness may then become immediately due and
payable. Such an acceleration could materially and adversely affect our financial condition and we cannot assure you that our
assets or cash flows would be sufficient to fully repay borrowings under our outstanding debt instruments if accelerated upon an
event of default. Further, if we are unable to repay, refinance , or restructure our indebtedness under our secured debt upon an
event of default, including our warehouse facilities e, lines of credit , or senior secured notes . the holders of such debt could
elect to terminate their commitments thereunder, cease making loans , and institute foreclosure proceedings against our assets.

As a re@ult of such events, we could ultimately be forced into bankruptcy or hqurdatron See“Management—s-Diseusstonrand

The Company is a holdrng company and it has no materral assets other than its drrect and / or 1nd1rect ownership of Class A
LLC Units. The Company has no independent means of generating revenue. The Company intends to cause FeA-FOA Equity to
make distributions to the holders of Class A LLC Units, including the Company, in an amount sufficient to cover all applicable
taxes at assumed tax rates, payments under the Tax Receivable Agreements , and dividends, if any, declared by the Company.
Deterioration in the financial condition, earnings , or cash flow of FeA-FOA Equity and its subsidiaries for any reason could
limit or impair FeA-FOA Equity’ s ability to make such distributions. In addition, FeA-FOA Equity is generally prohibited
under Delaware law from making a distribution to a member to the extent that, at the time of the distribution, after giving effect
to the distribution, liabilities of FeA-FOA Equity (with certain exceptions) exceed the fair value of its assets. Subsidiaries of
FeA-FOA Equity are generally subject to similar legal limitations on their ability to make distributions to FeA-FOA Equity.
Further, our existing financing arrangements include, and any financing arrangement that we enter into in the future may
include, restrictions that impact FeA-FOA Equity’ s ability to make distributions to the Company. To the extent that the
Company needs funds and FeA-FOA Equity is unable to make distributions to the Company due to its financial condition,
restrictions under applicable law or regulation, restrictions under the terms of our financing arrangements , or for any other
reason, such inability to make distributions could materially adversely affect our liquidity, financial condition , and ability to pay
dividends to shareholders. The Company will be required to pay income taxes on its allocable share of any net taxable income of
FoA-FOA Equity. FeA-FOA Equity is, and it is anticipated that FeA-FOA Equity will continue to be, treated as a partnership
for U. S. federal income tax purposes. As such, FeA-FOA Equity will generally not be subject to any entity- level U. S. federal
income tax. Instead, taxable income or loss will be allocated to holders of Class A LLC Units, including the Company.
Accordingly, we will be required to pay income taxes on our allocable share of any net taxable income (offset by any allowable
prior period taxable losses) of FeA-FOA Equity. Our Fhe-ineome-taxes-enour-allocable share of FeA-FOA Equity’ s net
taxable income or loss will increase over time as the FeA-FOA Equity unitholders exchange their Class A LLC Units for shares



of the Company”’ s Class A Common Stock. In addition, legistatio f i e HifH?E

320+ may-impute-additional tax liability may be lmputed for ad_]ustments toa partnershlp s tax return to the pannershlp
itself in certain circumstances, absent an election to the contrary. FeA-FOA Equity may be subject to material additional tax
liabilities pursuant to this legislation and related guidance if, for example, its calculations of taxable income are incorrect. Any
such additional tax liabilities would be allocated to holders of Class A LLC Units, including the Company. The Company is
required to make payments under the Tax Receivable Agreements for certain tax benefits the Company may claim, and the
amounts of such payments could be significant. The Company entered into the Tax Receivable Agreements with the TRA
Parties. The Tax Receivable Agreements generally provide for the payment by the Company to the TRA Parties of 85 % of the
cash tax benefits, if any, that the Company is deemed to realize (calculated using certain simplifying assumptions) as a result of
(1) tax basis adjustments as a result of sales and exchanges of Class A LLC Units and certain distributions with respect to Class
A LLC Units, (ii) the Company’ s utilization of certain tax attributes attributable to Blackstone Tactical Opportunities
Associates — NQ L. L. C., a Delaware limited partnership, shareholders, and (iii) certain other tax benefits related to entering
into the Tax Receivable Agreements, including tax benefits attributable to making payments under the Tax Receivable
Agreements. The Company will generally retain the benefit of the remaining 15 % of these cash tax benefits. Estimating the
amount of payments that may be made under the Tax Receivable Agreements is by its nature imprecise, insofar as the
calculation of amounts payable depends on a variety of factors. The anticipated tax basis adjustments, as well as the amount and
timing of any payments under the Tax Receivable Agreements, will vary depending upon a number of factors, including the
timing of exchanges, the price of shares of the Company’ s Class A Common Stock at the time of the exchanges, the extent to
which such exchanges are taxable, the amount of tax attributes, changes in tax rates , and the amount and timing of the
Company’ s income. As a result of the size of the anticipated tax basis adjustment of the tangible and intangible assets of FeA
FOA Equity and the Company’ s possible utilization of certain tax attributes, the payments that the Company may make under
the Tax Receivable Agreements are expected to be substantial. In certain cases, payments under the Tax Receivable Agreements
may be accelerated and / or significantly exceed the actual benefits, if any, the Company realizes in respect of the tax attributes
subject to the Tax Receivable Agreements. The Tax Receivable Agreements provide that if the Company exercises its right to
terminate the Tax Receivable Agreements or if a change in control of the Company or a material breach of the Company’ s
obligations under either Tax Receivable Agreement occurs, all obligations under the Tax Receivable Agreements will be
accelerated. The amount due and payable in those circumstances is determined based on certain assumptions, including an
assumption that any Class A LLC Units that have not been exchanged are deemed exchanged for the market value of Class A
Common Stock at the time of the termination or the change of control and an assumption that the Company would have
sufficient taxable income to fully utilize all potential future tax benefits that are subject to the Tax Receivable Agreements. As a
result of these assumptions, the Company would be required to make a cash payment equal to the present value of the
anticipated future tax benefits that are the subject of the Tax Receivable Agreements. This could in turn result in (i) the
Company being required to make cash payments to the TRA Parties that are greater than the specified percentage of the actual
benefits the Company ultimately realizes in respect of the tax benefits that are subject to the Tax Receivable Agreements, and
(ii) the Company being required to make payments in respect of tax benefits significantly in advance of the actual realization, if
any, of such tax benefits. In these situations, the Company’ s obligations under the Tax Receivable Agreements could have a
substantial negative impact on its liquidity and could have the effect of delaying, deferring , or preventing certain mergers, asset
sales, other forms of business combination , or other changes of control due to the additional transaction costs a potential
acquirer may attribute to satisfying such obligations. The Company may need to incur additional debt to finance payments under
the Tax Receivable Agreements to the extent its cash resources are insufficient to meet its obligations under the Tax Receivable
Agreements as a result of timing discrepancies or otherwise. There can be no assurance that the Company will be able to finance
its obligations under the Tax Receivable Agreements. The Company will not be reimbursed for any payments made to the TRA
Parties under the Tax Receivable Agreements in the event that any tax benefits are disallowed. The U. S. federal income tax
rules applicable to the Company are complex and factual in nature. There can be no assurance that the Internal Revenue Service
or a court will agree with the Company’ s tax reporting positions. As a result, it is possible that the Company could make cash
payments under the Tax Receivable Agreements that are substantially greater than its actual cash tax savings. The Company will
not be reimbursed for any cash payments previously made to the TRA Parties pursuant to the Tax Receivable Agreements if any
tax benefits initially claimed by the Company are subsequently challenged by a taxing authority and are ultimately disallowed.
Instead, any excess cash payments made by the Company to a TRA Party will be netted against any future cash payments that
the Company might otherwise be required to make under the terms of the Tax Receivable Agreements. However, a challenge to
any tax benefits initially claimed by the Company may not arise for a number of years following the initial time of such
payment or, even if challenged early, such excess cash payment may be greater than the amount of future cash payments that the
Company might otherwise be required to make under the terms of the Tax Receivable Agreements. As a result, there might not
be sufficient future cash payments due from the Company to the TRA Parties under the Tax Receivable Agreements that the
Company can net against to fully account for earlier payments made to the TRA Parties under the Tax Receivable Agreements
in respect of tax benefits that were ultimately disallowed. Certain of the TRA Parties have substantial control over the Company,
and their interests, along with the interests of other TRA Parties, may conflict with your interests. The TRA Parties may receive
payments from the Company under the Tax Receivable Agreements upon any redemption or exchange of their Class A LLC
Units, including the issuance of shares of Class A Common Stock upon any such redemption or exchange. As a result, the
interests of the TRA Parties may conflict with the interests of holders of Class A Common Stock. For example, the TRA Parties
may have different tax positions from the Company, which could influence their decisions regarding whether and when to
dispose of assets, whether and when to incur new or refinance existing indebtedness, especially in light of the existence of the
Tax Receivable Agreements, and whether and when the Company should terminate the Tax Receivable Agreements and




accelerate its obligations thereunder. In addition, the structuring of future transactions may take into consideration tax or other
considerations of TRA Parties even in situations where no similar considerations are relevant to the Company. The Company is
not required to distribute any excess tax distributions that it receives from FeA-FOA Equity to the Company’ s stockholders.
Under the terms of the Amended and Restated Limited Liability Company Agreement of FeA-FOA Equity (the “ A & R LLC
Agreement ), FeA-FOA Equity is obligated to make tax distributions to holders of Class A LLC Units (including the
Company) at certain assumed tax rates. These tax distributions may in certain periods exceed the Company’ s tax liabilities and
obligations to make payments under the Tax Receivable Agreements. The Board of Directors of the Company (the ““ Board ), in
its sole discretion, will make any determination from time to time with respect to the use of any such excess cash so
accumulated, which may include, among other uses, acquiring additional newly issued Class A LLC Units from FeA-FOA
Equity at a per unit price determined by reference to the market value of the Class A Common Stock; paying dividends, which
may include special dividends, on its Class A Common Stock; funding repurchases of Class A Common Stock; or any
combination of the foregoing. The Company will have no obligation to distribute such cash (or other available cash other than
any declared dividend) to its stockholders. To the extent that the Company does not distribute such excess cash as dividends on
its Class A Common Stock or otherwise undertake ameliorative actions between Class A LLC Units and shares of Class A
Common Stock and instead, for example, hold such cash balances, the FoeA-FOA Equity unitholders may benefit from any value
attributable to such cash balances as a result of their ownership of Class A Common Stock following a redemption or exchange
of their Class A LLC Units, notwithstanding that the FeA-FOA Equity unitholders may previously have participated as holders
of Class A LLC Units in distributions by FeA-FOA Equity that resulted in such excess cash balances at the Company Rlsks
Related to Ownershlp of our Class A Common Stock and-Warran hay v tH 3

be—ab’:e—to—eemp-}y—vx&t-h—t-he—contmued hstlng standards e-PN¥S-E—that are requlred to be satlsfied in order for our Class A
Common Stock to continue to be listed on NYSE . The NYSE imposes requ1rements that must be Comphed Wlth in order for
securities a-eompany—s-shares-to remain listed on the NYSE —n A S

o NY-SE-we-willneed-to-eomply-with-theserequirements-, some of which are not Completely within the Company s control.
Neotably-On December 12, 2023 we recelved a notlce of non- comphance w1th the NYSE’ s contmued hstmg standards with

sl-)emeﬁt-h—eufe—peﬂod—to our Class A Common Stock because sat eetvednotie
from NY-SE-that-as-ef February9;2024-the average closing price of our Class A Common Stock had been below $ 1 OO for a

consecutive 30 trading- day period . We were able to regain compliance as of December 29 , and-2023, but on February 12,
2024, we were-therefore-noetinreceived another notice of non- compliance with the NYSE’ s continued listing standards ef
NY-SE—Thenetiee-hasno-immediate-effeet-with respect to our Class A Common Stock, again based on the Hsting-average
closing price of the-our Class A Common Stock We effected al- for- 10 reverse stock spllt of our Class A Common Stock

share-priee-ofour Class A Common Stock and—reeeﬁfe—a—amﬂaﬁxeﬁee—ffefn—}%%agam—m—the—fe&rfe— -I-t—However, 1t is alse
possible that we may not be able to comply with etherefthe-continued listing standards of the NYSE for our Class A Common
Stock in the future. Any such instance of noncompliance may result in the receipt of additional notices of noncompliance from
the NYSE and ultimately in our Class A Common Stock being delisted. The receipt of a notice of noncompliance from the
NYSE can have adverse consequences for the Company, even if the Company is able to regain compliance and avoid delisting.
Receipt of such a notice can have an adverse impact on investor sentiment and in turn result in a decrease in the share price of
our Class A Common Stock. Further, receipt of such a notice can have an adverse impact on the sentiment of our debt investors
and warehouse lenders and in turn make it more difficult to obtain and maintain these relationships in the future. Further, if the
NYSE delists the Company’ s Class A Common Stock from trading on its exchange for failure to meet the listing standards, the
Company and its shareholders could face significant material adverse consequences including: ¢ a limited availability of market
quotations for our securities; * reduced liquidity for our securities; * a determination that shares of the Class A Common Stock
are a ““ penny stock ” which will require brokers trading in the Class A Common Stock to adhere to more stringent rules and
possibly result in a reduced level of trading activity in the secondary trading market for our securities; ¢ a limited amount of
news and analyst coverage; and ¢ a decreased ability to issue additional securities or obtain additional financing in the future.
Because we have no current plans to pay cash dividends on our shares of Class A Common Stock for the foreseeable future, you
may not receive any return on investment unless you sell your shares of Class A Common Stock for a price greater than that
which you paid for it. We expect to retain future earnings, if any, for future operations, expansion , and debt repayment and have
no current plans to pay any cash dividends for the foreseeable future. Any decision to declare and pay dividends in the future
will be made at the discretion of our Board and will depend on, among other things, our results of operations, financial
condition, cash requirements, contractual restrictions , and other factors that our Board may deem relevant. In addition, our
ability to pay dividends may be limited by covenants of any existing and future outstanding indebtedness we or our subsidiaries
incur. As a result, our stockholders may not receive any return on an investment in our shares of Class A Common Stock unless



they sell our shares of Class A Common Stock for a price greater than that which they paid for it. The market price of our
securities may fluctuate or decline. Fluctuations in the price of the Company’ s securities could contribute to the loss of all or
part of your investment. The trading price of our securities could be volatile and subject to wide fluctuations in response to
various factors, some of which are beyond our control. In 2022 and-, 2023 , and the first half of 2024 . our stock price has
generally experienced significant decline as a result of challenging macroeconomic conditions and sustained higher inflation and
interest rates. While our stock price increased in the second half of 2024, Centinted-continued cconomic uncertainty,
including, without limitation, sustained higher inflation and interest rates, and any of the factors listed below could have a
material adverse effect on your investment in our securities and our securities may trade at prices significantly below the price
you paid for them. In such circumstances, the trading price of our securities may not recover and may experience a further
decline. Factors affecting the trading price of our securities may include, but are not limited to, the following: ~ifeur-Class#
Common-Stoekis-delisted-byINY-SE:— actual or anticipated fluctuations in our quarterly financial results or the quarterly
financial results of companies perceived to be similar to us; * changes in the market’ s expectations about our operating results;
sustained increases in market interest rates that may lead purchasers of our shares to demand higher yield; ¢ success of
competitors; ¢ our operating results failing to meet the expectation of securities analysts or investors in a particular period; ¢
changes in financial estimates and recommendations by securities analysts concerning the Company or the reverse mortgage
industry or mortgage industry in general; ¢ a ratings action by a rating agency with respect to our Company; ¢ operating and
share price performance of other companies that investors deem comparable to us; ¢ our ability to market new and enhanced
products on a timely basis; * changes in laws and regulations affecting our business; * our ability to meet compliance
requirements; * commencement of, or involvement in, litigation involving us; * changes in our capital structure, such as future
issuances of securities or the incurrence of additional debt; ¢ the volume of shares of Class A Common Stock available for
public sale; * any major change in our Board or management; ¢ sales of substantial amounts of Class A Common Stock by our
directors, executive officers , or significant shareholders or the perception that such sales could occur; and ¢ general economic
and political conditions such as recessions, interest rate changes, continued inflation , and acts of war or terrorism. Broad market
and industry factors may materially harm the market price of our securities irrespective of our operating performance. The stock
market in general, and the NYSE in particular, has experienced price and volume fluctuations that have often been unrelated or
disproportionate to the operating performance of the particular companies affected. The trading prices and valuations of these
stocks, and of our securities, may not be predictable. A loss of investor confidence in the market for retail stocks or the stocks of
other companies whiek-that investors perceive to be similar to us could depress our stock price regardless of our business,
prospects, financial condition , or results of operations. A decline in the market price of our securities also could adversely affect
our ability to issue additional securities and our ability to obtain additional financing in the future. There may be sales of a
substantial amount of Class A Common Stock by certain of the Company’ s shareholders and these sales could cause the price
of the Company’ s securities to fall. Pursuant to the Registration Rights Agreement, certain shareholders were entitled to
demand that the Company register the resale of their securities subject to certain minimum requirements. These shareholders
also have certain “ piggyback ” registration rights with respect to previously filed registration statements. On June 9, 2022, our
post- effective amendment No. 1 on Form S- 1 to Form S- 3 was declared effective by the SEC (the “ Registration Statement ).
Further, on August 18, 2023, we filed a registration statement on Form S- 3 relating to the registration for offer and sale of the
up to33-3 , 893-389 , 666-366 shares of Class A Common Stock exchangeable by AAG / Bloom pursuant to the Exchange
Agreement (such registration statement, the “ AAG / Bloom Registration Statement ” and+togetherwith-) (which number
reflects the Registration-Statement-10: 1 reverse splits of Class A Common Stock and Class A LLC Units , the—
Registration-Statements—-each effective on July 25, 2024 ). The AAG / Bloom Registration Statement was declared effective
by the SEC on September 1, 2023. Additionally, on October 31, 2024, FOAF issued $ 146, 793, 000 of 10. 000 %
Exchangeable Senior Secured Notes due 2029 (the “ Exchangeable Secured Notes ). The Exchangeable Secured Notes
are exchangeable into shares of Class A Common Stock. The exchange rate is initially 36. 36364 shares of Class A
Common Stock per $ 1, 000 principal amount of Exchangeable Secured Notes, which is equivalent to an initial exchange
price of $ 27. 50 per share of Class A Common Stock, and is subject to adjustment as provided in the related indenture.
The Company has agreed that within the 180 day period following October 31, 2024, it will file a shelf registration
statement with the SEC to register the resale of Class A Common Stock deliverable upon exchange of the Exchangeable
Secured Notes (the “ Exchangeable Secured Note Registration Statement ” and together with the Registration Statement
and the AAG / Bloom Registration Statement, the “ Registration Statements ). Under the Registration Statements, such
applicable parties may sell large amounts of our Class A Common Stock in the open market or in privately negotiated
transactions. Such sales could have the effect of increasing the volatility in the share price of our Class A Common Stock or
putting significant downward pressure on the price of our Class A Common Stock. Sales of substantial amounts of our Class A
Common Stock in the public market, or the perception that such sales will occur, could adversely affect the market price of our
Class A Common Stock and make it difficult for us to raise funds through securities offerings in the future. The trading history
of our common stock has been characterized by low trading volume. Our Class A Common Stock started trading on the NYSE
on April 5,2021. During 2823-2024 , the average daily trading volume of our Class A Common Stock was 43 appreximately
224 $96-022 shares. We cannot predict the extent to which investor interest in us will lead to a more active trading market in
our securities or how much more liquid these markets might become. A public trading market having the desired characteristics
of depth liquidity , and orderliness depends upon the presence in the marketplace of willing buyers and sellers of our securities
at any glven time, Wthh pre%ence is dependent upon the individual decisions of investors, over Wthh we have no Control




WOur 10W tradlng volume could result n 1ncre'1§ed shale price volatlhty downward pricing pressure , and 1nab111ty to sell
your shares at desired price levels, if at all. If securities or industry analysts de-retpublisher-cease publishing research or
reports about the Company, its business , or its market, or if they change their reccommendations regarding the Company’ s
securities adversely, the price and trading volume of the Company’ s securities could decline. The trading market for the
Company’ s securities will be influenced by the research and reports that industry or securities analysts may publish about the
Company, its business, market or compentom A limited number of -Seeﬂﬂ-t—tes—securltles and 1ndu§t1y analysts dﬂ-ﬂﬁf

Hkely-benegatively-impaeted—f-any of the analysts who -naay—cover the C ompany change their reconnnendatlon regardlng the
Company’ s securities adversely, or provide more favorable relative recommendations about the Company’ s competitors, the

price of the Company’ s securities would likely decline. If any analyst who may-eever-covers the Company were to cease
coverage of the Company or fall to regularly pubh%h reports on it, the Company could lose vmblhty in the financial markets,

expenses and adnnnlinanve burdens asa pubhc company, Wthh could have a material adver@e effect on our busmess financial
condition , and results of operations. The Company faces legal, accounting, administrative , and other costs and expenses as a
public company. The Sarbanes- Oxley Act, including the requirements of Section 404, as well as rules and regulations
subsequently implemented by the SEC, the Dodd- Frank Act and the rules and regulations promulgated and to be promulgated
thereunder, the Public Company Accounting Oversight Board , and the securities exchanges ;-impose additional reporting and
other obligations on public companies. Compliance with pubhc company requirements tnereases-eosts-is costly and makes
eertainaetivittesmore-time- consuming. For example, the Company has adopted corporate governance requirements and best
practices as well as internal controls and disclosure controls and procedures, all of which have expenses associated with them. In
addition, additteral-expenses associated with SEC reporting requirements are incurred in the ordinary course of business.
Furthermore, if any issues in complying with those requirements are identified (for example, if the Company’ s auditors identify
a material weakness or significant deficiency in the Company’ s internal controls over financial reporting), the Company could
incur additional costs rectifying those issues, and the existence of those issues could adversely affect the Company’ s reputation
or investor perceptions of it. It may also be more expensive to obtain director and officer liability insurance. Risks associated
with the Company’ s status as a public company may make it more difficult to attract and retain qualified persons to serve on
the Board or as executive officers. The addittenal-reporting and other obligations imposed by these rules and regulations s
terease-result in legal and financial compliance costs and the-costs ef-associated with related legal, accounting , and
administrative activities. These ereased-costs require the Company to divert a significant amount of money that could
otherwise be used to expand the business and achieve strategic objectives. Advocacy efforts by shareholders and third parties
may also prompt additional changes in governance and reporting requirements, which could further increase costs. As a public
company, we are required to comply with the SEC”’ s rules implementing Sections 302 and 404 of the Sarbanes- Oxley Act,



which require management to certify financial and other information in our quarterly and annual reports and provide an annual
management report on the effectiveness of internal controls over financial reporting. To continue to comply with such
requirements, we may need to undertake various actions from time to time, such as implementing additional internal controls
and procedures and hiring additional accounting or internal audit staff. Management may not be able to effectively continue to
implement and maintain controls and procedures that adequately respond to the regulatory compliance and reporting
requirements that are applicable to the Company. If management is not able to do so, it may not be able to assess whether the
Company’ s internal controls over financial reporting are effective, which may subject the Company to adverse regulatory
consequences and could harm investor confidence and the market price of our securities. fraddition-Because the Company is a
non- accelerated filer , our independent registered public accounting firm is not required to issue a report on the effectiveness
of our internal controls over financial reporting —t-pursuant to Section 404 (b) of the future-Sarbanes- Oxley Act. If we do
not obtain such a report from our independent registered public accounting firm, it may impact the Company’ s ability
to identify internal controls in need of improvement. If we do obtain such a report from our independent registered
public accounting firm , our independent registered public accounting firm may issue a report that is adverse in the event that
it is not satisfied with the level at which the controls of the Company are documented, designed , or operating. If we experience
material weaknesses or deficiencies in the future or otherwise fail to maintain an effective system of internal controls, we may
not be able to accurately or timely report our financial results, in which case our business may be harmed, investors may lose
confidence in the accuracy and completeness of our financial reports, and the price of our securities may decline. A material
weakness is a deficiency, or a combination of deficiencies, in internal controls over financial reporting such that a reasonable
possibility exists that a material misstatement of our annual or interim financial statements will not be prevented or detected on a
timely basis. The identification of any new material weaknesses in the future could limit our ability to prevent or detect a
misstatement of our accounts or disclosures and could result in a material misstatement of our annual or interim financial
statements. In such case, we may be unable to maintain compliance with securities law requirements regarding timely filing of
periodic reports in addition to applicable stock exchange listing requirements, investors may lose confidence in our financial
reporting , and the price of our securities may decline as a result. The Company is a *“ controlled company ” within the meaning
of the NYSE rules and, as a result, qualifies for exemptions from certain corporate governance requirements. The stockholders
of the Company do not have the same protections afforded to stockholders of companies that are subject to such requirements.
The Company’ s principal stockholders are parties to a stockholders agreement (the “ Stockholders Agreement ) and as of
December 31, 2023-2024 , beneficially owned 67 appreximately70-. -6 % of the combined voting power of the Company” s
Class A Common Stock and Class B Common Stock, par value $ 0. 0001 per share (“ Class B Common Stock ). As a result,
the Company is a ““ controlled company ” within the meaning of the NYSE corporate governance standards. Under these
corporate governance standards, a company of which more than 50 % of the voting power in the election of directors is held by
an individual, group , or another company is a “ controlled company ”” and may elect not to comply with certain corporate
governance requirements. For example, controlled companies: ¢ are not required to have a board of directors that is composed of
a majority of “ independent directors, ” as defined under the NYSE rules; ¢ are not required to have a compensation committee
that is composed entirely of independent directors; and ¢ are not required to have director nominations be made, or
recommended to the full board of directors, by its independent directors or by a nominations committee that is composed
entirely of independent directors. Accordingly, to the extent we choose to rely on these corporate governance exemptions,
the stockholders of the Company will not have the same protections afforded to stockholders of companies that are subject to all
of the corporate governance requirements of the NYSE. The principal stockholders control the Company and their interests may
conflict with the Company’ s or yours in the future. As of December 31, 2823-2024 , principal stockholders beneficially owned
67 approxtmately76-. 8-6 % of the combined voting power of the Company’ s Class A Common Stock and Class B Common
Stock. Moreover, the Company agreed to nominate to our Board individuals designated by the principal stockholders in
accordance with the Stockholders Agreement. The principal stockholders retain the right to designate directors subject to the
maintenance of certain ownership requirements in us. Even when the principal stockholders cease to own shares of Company
stock representing a majority of the total voting power, for so long as the principal stockholders continue to own a significant
percentage of the Company’ s stock, they will still be able to significantly influence or effectively control the composition of the
Board and the approval of actions requiring stockholder approval through their voting power. Accordingly, for such period of
time, the principal stockholders will have significant influence with respect to the Company’ s management, business plans , and
policies, including the appointment and removal of the Company’ s officers. In particular, for so long as the principal
stockholders continue to own a significant percentage of the Company’ s stock, the principal stockholders will be able to cause
or prevent a change of control of the Company or a change in the composition of the Board and could preclude any unsolicited
acquisition of the Company. The concentration of ownership could deprive you of an opportunity to receive a premium for your
shares of Class A Common Stock as part of a sale of the Company and ultimately might affect the market price of the Class A
Common Stock. As of December 31, 2623-2024 , the principal stockholders owned 49 appreximately-5+. 9-5 % of the Class A
LLC Units. Because they hold ownership interests directly in FeA-FOA , the principal stockholders may have conflicting
interests with holders of shares of the Class A Common Stock. For example, if FeA-FOA makes distributions to the Company,
the principal stockholders will also be entitled to receive such distributions pro rata in accordance with the percentages of their
respective membership interests in FeA-FOA and their preferences as to the timing and amount of any such distributions may
differ from those of the Company’ s public stockholders. The principal stockholders may also have different tax positions from
us which could influence their decisions regarding whether and when to dispose of assets, especially in light of the existence of
the Tax Receivable Agreements, whether and when to incur new or refinance existing indebtedness, and whether and when the
Company should terminate the Tax Receivable Agreements and accelerate its obligations thereunder. In addition, the structuring
of future transactions may take into consideration the principal stockholders’ tax or other considerations even where no similar



benefit would accrue to the Company. The A & R Charter does not limit the ability of the principal stockholders to compete
with the Company and they may have investments in businesses whose interests conflict with the Company. The principal
stockholders and their respective affiliates engage in a broad spectrum of activities, including investments in businesses that may
compete with the Company. In the ordinary course of their business activities, the principal stockholders and their respective
affiliates may engage in activities where their interests conflict with the Company’ s interests or those of its stockholders. The
Amended and Restated Certificate of Incorporation of the Company (the “ A & R Charter ) provides that none of the principal
stockholders or any of their respective affiliates or any of the Company’ s directors who are not employed by the Company
(including any non- employee director who serves as one of the Company’ s officers in both his or her director and officer
capacities) or his or her affiliates have any duty to refrain from engaging, directly or indirectly, in the same business activities or
similar business activities or lines of business in which the Company operates. The principal stockholders and their respective
affiliates also may pursue acquisition opportunities that may be complementary to the Company’ s business, and, as a result,
those acquisition opportunities may not be available to the Company. In addition, the principal stockholders may have an
interest in the Company pursuing acquisitions, divestitures , and other transactions that, in their judgment, could enhance their
investment, even though such transactions might involve risks to the Company and its stockholders. Anti- takeover provisions
under Delaware law could make an acquisition of the Company, which may be beneficial to the Company’ s stockholders, more
difficult and may prevent attempts by the Company’ s stockholders to replace or remove the Company’ s management. The A &
R Charter and the Amended and Restated Bylaws of the Company (the “ A & R Bylaws ) contain provisions that may make
the merger or acquisition of the Company more difficult without the approval of the Board. Among other things, these
provisions: ¢ provide that subject to the rights of the holders of any preferred stock and the rights granted pursuant to the
Stockholders Agreement, vacancies and newly created directorships may be filled only by the remaining directors at any time
the principal stockholders beneficially own less than 30 % of the total voting power of all then outstanding shares of the
Company’ s capital stock entitled to vote generally in the election of directors; ¢ allow the Company to authorize the issuance of
shares of one or more series of preferred stock, including in connection with a stockholder rights plan, financing transactions , or
otherwise, the terms of which series may be established and the shares of which may be issued without stockholder approval,
and which may include super voting, special approval, dividend , or other rights or preferences superior to the rights of the
holders of common stock; ¢ prohibit stockholder action by written consent from and after the date on which the principal
stockholders beneficially own at least 30 % of the total voting power of all then outstanding shares of the Company’ s capital
stock entitled to vote generally in the election of directors unless such action is recommended by all directors then in office; ©
provide for certain limitations on convening special stockholder meetings; and * establish advance notice requirements for
nominations for elections to our Board or for proposing matters that can be acted upon by stockholders at stockholder meetings.
Further, as a Delaware corporation, the Company is also subject to provisions of Delaware law, which may impede or
discourage a takeover attempt that the Company’ s stockholders may find beneficial. These anti- takeover provisions and other
provisions under Delaware law may discourage, delay , or prevent a transaction involving a change in control of the Company,
including actions that the Company’ s stockholders may deem advantageous, or negatively affect the trading price of the Class
A Common Stock. These provisions may also discourage proxy contests and make it more difficult for you and other
stockholders to elect directors of your choosing and to cause the Company to take other corporate actions you desire. For further
discussion of these and other such anti- takeover provisions, see the section titled *“ Description of Securities — Certain Anti-
Takeover Provisions of Our A & R Charter and A & R Bylaws. ” The A & R Charter designates the Court of Chancery of the
State of Delaware or the federal district courts of the Pnited-States-of-Amertea-U. S. , as applicable, as the sole and exclusive
forum for certain types of actions and proceedings that may be initiated by the Company’ s stockholders, which could limit the
Company’ s stockholders’ ability to obtain a favorable judicial forum for disputes with the Company or the Company’ s
directors, officers , or other employees. The A & R Charter provides that, unless the Company consents to the selection of an
alternative forum, the Court of Chancery of the State of Delaware will, to the fullest extent permitted by law, be the sole and
exclusive forum for: (i) any derivative action or proceeding brought on our behalf; (ii) any action asserting a breach of fiduciary
duty owed by any current or former director, officer, stockholder , or employee of the Company to the Company or its
stockholders; (iii) any action asserting a claim against the Company arising under the Delaware General Corporation Law (the
DGCL ”), the A & R Charter , or the A & R Bylaws (together, the “ Organizational Documents ™) or as to which the DGCL
confers jurisdiction on the Court of Chancery of the State of Delaware; or (iv) any action asserting a claim against the Company
that is governed by the internal affairs doctrine. The A & R Charter further provides that, unless the Company consents in
writing to the selection of an alternative forum, to the fullest extent permitted by law, the federal district courts of the Hnited
States-of-Amertea-U. S. will be the exclusive forum for the resolution of any complaint asserting a cause of action arising under
the federal securities laws of the United-States-U. S. , including the Securities Act and the Exchange Act and, in each case, the
applicable rules and regulations promulgated thereunder. Any person or entity purchasing or otherwise acquiring any interest in
any shares of the Company’ s capital stock shall be deemed to have notice of and to have consented to the forum provision in the
A & R Charter. This choice- of- forum provision may limit a stockholder’ s ability to bring a claim in a different judicial forum,
including one that it may find favorable or convenient for a specified class of disputes with the Company or the Company’ s
directors, officers, other stockholders , or employees, which may discourage such lawsuits. Alternatively, if a court were to find
this provision of the A & R Charter inapplicable or unenforceable with respect to one or more of the specified types of actions or
proceedings, the Company may incur additional costs associated with resolving such matters in other jurisdictions, which could
materially and adversely affect the Company’ s business, financial condition , and results of operations and result in a diversion
of the time and resources of the Company’ s management and Board. You may be diluted by the future issuance of additional
Class A Common Stock or Class A LLC Units in connection with the Company’ s incentive plans, acquisitions , warrants, or
otherwise. As of December 31, 2623-2024 , the Company has-4-had 425 , 850 258;-566-shares of Class A Common Stock issued



and unvested and 5, 899-989 , 460-639 , 759-701 shares of Class A Common Stock authorized but unissued, including 24— 12,
277016 , $26-628 shares of Class A Common Stock issuable upon exchange of Class A LLC Units that are held by FOA the
FeA-Equity unitholders (other than AAG / Bloom and the Company) , H-1 , 692-875 , 996-140 shares of Class A Common
Stock issuable upon exchange of Class A LLC Units that are held by AAG / Bloom, +4-714 , 226 206;-676-shares of Class A
Common Stock issuable upon exchange of Class A LLC Units that are potentially issuable to AAG / Bloom in connection with
our acquisition of operational assets from AAG / Bloom and+4-, 375-5, 337, 928 shares of Class A Common Stock issuable
upon exchange of Exchangeable Secured Notes, 720 , 000 shares of Class A Common Stock issuable upon exchange of
Class A LLC Units that are issuable upon exercise of options granted to certain of the Company’ s executive officers, 1,
298, 877 shares of Class A Common Stock issuable upon settlement of outstanding Non- LTIP Restricted Stock Units (“
Non- LTIP RSUs ”), 899, 995 shares of Class A Common Stock issuable upon the occurrence of the First Earnout
Achievement Date (or upon exchange of Class A LLC Units that are issuable upon the occurrence of the First Earnout
Achievement Date) (72, 900 of which would be exchanged to fund the settlement of the Earnout Right Restricted Stock
Units (“ Earnout Right RSUs ”) that vest on the First Earnout Achievement Date), 899, 995 shares of Class A Common
Stock issuable upon the occurrence of the Second Earnout Achievement Date (or upon exchange of Class A LL.C Units
that are issuable upon the occurrence of the Second Earnout Achievement Date) (72, 900 of which would be exchanged to
fund the settlement of the Earnout Right RSUs that vest on the Second Earnout Achievement Date), and 1, 437, 500
shares of Class A Common Stock issuable upon exercise of the-certain Warrants-warrants . The A & R Charter authorizes the
Company to issue these shares of Class A Common Stock and options, rights, warrants , and appreciation rights relating to Class
A Common Stock for the consideration and on the terms and conditions established by the Board in its sole discretion, whether
in connection with acquisitions or otherwise. Similarly, the A & R LLC Agreement permits FeA-FOA Equity to issue an
unlimited number of additional limited liability company interests of FeA-FOA Equity with designations, preferences, rights,
powers , and duties that are different from, and may be senior to, those applicable to the Class A LLC Units, and which may be
exchangeable for shares of Class A Common Stock. Addittenaly-Further , as of December 31, 2023-2024 , the Company has
reserved an aggregate of 20-1 , 659-198 , 784726 additional shares of Class A Common Stock and Class A LLC Units for
issuance under the Finance of America Companies Inc. 2021 Omnibus Incentive Plan (excluding the reserve for the options
and the Non- LTIP RSUs described earlier in this paragraph) . Any Class A Common Stock that the Company issues,
including under the Finance of America Companies Inc. 2021 Omnibus Incentive Plan or other equity incentive plans that we
may adopt in the future, would dilute the percentage ownership held by the investors who own shares of Class A Common
Stock. The Company may issue preferred stock whose terms could materially adversely affect the voting power or value of its
Class A Common Stock. The A & R Charter authorizes the Company to issue, without the approval of its stockholders, one or
more classes or series of preferred stock having such designations, preferences, limitations , and relative rights, including
preferences over the Company’ s Class A Common Stock respecting dividends and distributions, as the Board may determine.
The terms of one or more classes or series of preferred stock could adversely impact the voting power or value of the Class A
Common Stock. For example, the Company might grant holders of preferred stock the right to elect some number of the
Company’ s directors in all events or on the happening of specified events or the right to veto specified transactions. Similarly,
the repurchase or redemption rights or liquidation preferences the Company might assign to holders of preferred stock could
affect the residual value of the Class A Common Stock.



