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You should carefully consider the risks described below before making an investment decision in our common stock. Our
operations and financial results are subject to various risks and uncertainties, including those described below and the other
information in this Annual Report on Form 10- K and in our other public filings. If any of the following risks occur, our
business, financial condition, reputation, operating results and growth prospects could be materially and adversely affected.
Additional risks and uncertainties not currently known to us or that we currently deem immaterial may also materially adversely
affect our business, operating results, financial condition, reputation and growth prospects. Risk Factor Summary The following
is a summary of the principal risks that could materially and adversely affect our business, financial condition, operating results
and growth prospects . lf we are unable to attract dnd retain customers and i increase sales to new and existing customers, our

that meet—e-leantlclpate or respond tlmely to the needs of our customers —needs— whet-her—ergamea-l—l-y—erour -rner-gan-te&l—ly,—ef
business and operating results may suffer net-developsuehproduets-onatimely-basis- * The use of new and evolving
technologles such as Al, in our oﬁermgs mdy result n reputatlondl hcum and hablhty —‘-th-r—bfaﬂd-ts-rﬂtegra-l—te-etmeeess—l-f

otnote-our-brand—ot sthess-and-compe armed-. © We face significant

competmon f01 our Apphe&ﬁeﬁs—aﬂd—eemrﬂeree—&ﬂd—eere—P-}atfefﬂa—products Wthh we expect will continue to intensify, and

we may not be able to maintain or improve our competitive position or market share. * Our restraetaring-aetivities-pricing
decisions may adversely affect netadeguatelyreduee-our-operatingeosts-or-our ability improve-otroperating margins, may
fead-to attract addittonal-wotkforee-attrittonrand retain customers may-eause-operational-disruptions-. « The future growth of
our business depends in part on our international beekinrgs-revenue . Our continued international presence could subject us to
additional risks. « We have taken significant actions to support profitable growth. These actions may not succeed. If we do not
effectively manage future growth, our operating results will be adversely affected. « Acquisitions and We-may-aeguire-other
strategic transactions, including investments or entries into new businesses ertatent-, whieh-joint ventures, divestitures or
other transactions, could require s1gmhcant mamgement attentlon dlsrupt our business, dilute stockholdel leue and ddversely
affect our operating results. * We may

us-to-addittenal-risks——We-are exposed to the risk of system failures and capacny constraints. We rely on 1nformatlon
technology systems, including third - party cloud computing systems parties-te-performreertainkey-funetions-, and data
centers to deliver many of our products and services. These information technology systems and data centers may
experience outages, disruptions or degradations, and we may otherwise lose access to the services their—- third fa-r}ufe—

party service providers provide to perform-these-funetions-us, any of whlch could 1mpact feSﬁ-]-t—rﬂ-t-he—rﬂ-feﬁ&pﬁeﬂ—ef—

eperations-services, products and technology infrastructure systems-a

damage-to-tis- °© An actual A-networkattaek-a-seeurity-breaehor et-hefpercelved cybersecunty 1nc1dent could de}ay—lmpalr or
our -mteffupt—ablhty to conduct busmess, prov1de our products or semee—servwes to-our-eustomers-, protect data harmour

subst&nt—ral—habﬁrt—y—‘—“le—ﬁmﬂt&m—&n—and comply w1th contractual enterpﬂse-ﬂmde—eybefseeﬂﬂtyhpfegram—etﬂhfaﬂufe—te
pfepeflry—marntarn—t%ns—pregram—feﬁ or legal obllgatlons t-he—eefﬂpany—as—a—whe}e— and may ef&ny—paﬁ—e-ﬁt-he—eeﬁapaﬂy—eet&d

to ugnlhcqnt hablhty We rely on our marketmg efforts dnd channels to pfe-mete-malntaln awareness of our brand and
acquire new customers. These efforts may require significant expense and may not be successful or cost- effective. * Our ability
to increase sales of our products is highly dependent on the quality of our customer care. Our failure to provide high- quality
customer care Would have an adverse effect on our business, brand and opemtmo results e Our -futufe—perferm&nee—depeﬂds—m

customers' domain names or comply with appllcable laws, rules and regulatlons relatlng to domain name reglstratlon and
malntenance could subject us to additional llablllty, regulatory actlon, expenses Clalms of loss or negatlve publlclty that

may be ddversely affected due to a variety of factors, Whlch could make our future results difficult to predict and could cause
our operating results to fall below investor or analyst expectations. ¢ Our level of indebtedness could adversely affect our
financial condition, our ability to raise additional capital to fund our operations, our ability to operate our business and our
ability to react to changes in the economy or our industry, as well as divert our cash flow from operations for debt payments and
prevent us from meeting our debt obligations. * Gevernmental-and-Laws, regutatory-regulations , policies or claims concerning



the domain name registration system and the Internet in general, and industry reactions to those policies or claims, may cause
instability in the industry and disrupt our business. « We are subject to gevernmental-local and international laws, rules,

regulationrregulations and orders relating to other—- the legal-obligations;parttenlarlyrelated-to-privaey-operation and
security of our computer network and the processing of data and—mfermaﬁen—seet&rty—&nd—eyberseeurﬁy—@ur—faﬁure—te
eempl-y—wrﬂa—ﬂ&ese—e%any—futttre—la—ws— 1nclud1ng personal data att tgati d-subs anett

access to the Internet and the de\ elopment dnd maintenance of lntemet mhasnuctule Intemet access ploxuders may be able to
block, degrade or charge for access to certain of our products, which could lead to additional expenses and the loss of

customers. * Our business could be affected by new governmental regulations regarding the Internet. « We may face liability or
become involved in disputes over registration and transfer of domain names and control over websites. « Our payments- related
operations, including GoDaddy Payments, are subject to various laws, regulations, and restrictions. Our failure to
comply with such rules, regulations, and restrictions regarding our payments- related operatlons or properly manage the
risks inherent to such operations could materially harm our business d :
. Our share price mdy be volutlle and you may lose all or part of y0u1 m\ estment —‘—\Ve—ha-ve-tdeﬁtrﬁed—a—materlal—weakness—m

our dblllty to attract and retain customers and increase sales to new and existing customers Although our totdl customers and
revenue have grown rapidly in the past, in recent periods our stewer-growth rates have refleeted-slowed or declined, reflecting
the larger size, scale and maturity of parts of our business. We cannot be assured that we will achieve simiar-increasing growth
rates in future perlods as our total customers and revenue Could declme or grow slower mefe—s-lewl-y—thun we expect —T—he—r&te—at

ef—satlsfactlon w 1th our solutlons, the t1mellness and success of new pIOdLlCtS and—t-he—suppert—pfeﬂded-by-etﬂh orGeBaddy

e-f—pIOdULt enhancements , pr1c1ng of our solutlons compared to our competltors, competltlve condltlons, customer
spending levels, changes in the type and introduetions-by-size of our customer base, the reliability and availability of our
customer support general economlc and global market condltlons, or other factors that are not known to us at this time

eut&ges—bfeaehes—eﬁeehne-legiea-l-eh&nges— euﬁeveﬂue—has—gfewn—hﬂ-teﬂeal-ly—We have experlenced growth in recent
years, due in large part to sustained eustomer-subscription growth ratesand strong levels of subscription renewals , including
customers who expand their use of our integrated platform over time subseﬂpﬁeﬂs—eur—future—weeess—dqaends—m—part—eﬂ
maintainingstrongrenewals-. Our costs associated with renewals are sabstantialy-lower than costs associated with acquiring

new customers and selling additional products to existing customers. Therefore, our inability to attract new customers, or a
1educt10n in renewals, ev en if offset by an increase in other revenue scould reduce our operutme muruns in the near term and o

business, Growth prospects and opemtmﬂ 1esu1ts We—a-rm—te—seﬁe—Moreover, we focus our operatlons on entrepreneurs,
customers w1th new ventures and those with established small er-and medium- s1zed businesses thatmayneed-help-growing

devete—strbsta—nt—ra-l—reseurees—te—rt— We aim to grow our revenues by dddmo new sma-l-l—bus-rﬂess—customers sellllm addmonal
business solutions to existing-smatt-these customers and encouraging them to continue to use and purchase our products
and services. However, these customers often have limited budgets and may choose not to allocate resources to our
solutlons, especlally in t1mes of economlc uncertamty or recessions. In addltlon, varylng economlc condltlons could result

lucrative as we project or we are unable to market and sell our services to sma-l-l—these businesses effectively , or we are unable
to increase sales of our products to all customer segments we target, or may target in the future ., our ablhty to grow our

compete are Chalactenzed by constant change and innovation, frequent new product and service mnoductlons and evolving
industry standards . We yand-we-cxpect therrthese markets to continue to rapidly evolve taptety-. Our historical success has
been based on our ability to identify and anticipate customer needs and design products that provide our customers with the tools



they need to grow their businesses. For example, in 2023 we launched GeDaddy-Airo , inrthe U—S—GeDaddyAdirets-an Al-

powered seluttorr, customizable experience designed to automatically build the interconnected pieces of what we call the"
Entrepreneur' s Wheel," to save our customers time and effort . We also continue to expanded--- expand our commerce
offerings threughthe-years-, for example, by rolling out enabling-payments-through-GoDaddy Payments in al-Websites
Matketing-through' Buy Buttons-Canada, launching new SaaS plans offering premium commerce features and provided

discounted fees, introducing a new point- of- sale device to our line of GoDaddy Smart Terminals and providing on- the-
go solutions such as po to- Pay e&pabrl-rty—m the (JoDaddy Mobile App Pay Links and Virtual Termlnal fl:e—the—e*tent—we—are

; programs;-Steh-asMierosoft: We must continue to 1dent1fy our customers needs and dev elop ot
new and enhanced technology to mdmtaln our competitive posmon . The process of developlng new solutions and
enhancements is complex , uncertain and can be costly doings i
sueeessful-produets-for-oureustemers- Our new products or ploduct enhancements Could fail to attain mednnml‘ul customer
acceptance for many reasons, including: * failure to accurately predict market demand or customer preferences ; © failure to
bring products to market on a timely or cost effective basis ; * defects, errors or failures in product design or performance;
negative publicity about product performance or effectiveness, including negative comments on social media; ¢ the perceived
value of our products or product enhancements relative to their cost; * scalability of products or product enhancements; ©
general satisfaction of our customers; ® changing regulatory requirements adversely affecting the products we offer; and »
poor business conditions for our customers or poor general macroeconomic conditions. If our new products or enhancements do
not achieve adequate acceptance by our customers, or if our new products do not result in increased sales or subsequent
renewals, our competitive position will be impaired, our anticipated revenue growth may not be achieved and the negative
impact on our operating results may be particularly acute because of the upfront technology and development, marketing and
advertising and other expenses we may incur in connectlon with new ploducts or enhancements n-additionwe-may-migrate

-rmpaet—eﬂ—etu‘—epef&t-mg—resul-ts—We are 1nc1eds1ngly using new and rapldly evolving technolog1es such as Al, to, among other
things, develop new tools and products, and additional features in our existing products, including ongoing deployment and

improvement of existing Al, and the development of new product technologies, such as generative Al. For example, in 2023 we
launched GebBaddy-Airo , inrthe U—S—GeDaddyAdireis-an Al- powered setation-, customizable experience designed to
automatically build the interconnected pieces of what we call the" Entrepreneur' s Wheel," to save our customers time
and effort . There are significant risks involved in the development , adoption, use, deployment and deploying-maintenance
of Al, such as an increase in intellectual property infringement or misappropriation, privacy, data privaey-protection ,
cybersecurity , confidentiality , operational and technological risks, as well as risks associated with harmful content, accuracy,
bias and discrimination, any of which could affect our further development, adoption, ané-use , deployment and maintenance
of Al, and may cause us to incur additional research and development costs to resolve any issues arising from such issuesrisks
. In addition to the foregoing risks , the introduction of Al technologies into new or existing products may result in new or
enhanced governmental or regulatory scrutiny, litigation ;-privaey;-eonfidentiality-or-seeuritytisks-, cthical concerns or other
complications that could adversely affect our business, reputation or financial results. Legal and regulatory frameworks
related to the use of Al are rapidly is-the-subjeetofcvolving review-, as regulation of the use of AI continues to be
considered and adopted by various U. S. and international governmental and regulatory entities agenetes-around-the-globe-,
including the SE€-and-E. U., the Securities and Exchange Commission and the Federal Trade Commission ( FTC ).
Several jurisdictions have also passed ., and-ehanges-n-or are considering, new laws, rules direetives-and regulations
governingrelating to the use of Al are-evolvingraptdly-or its outputs . For example, in 2024, the E. U. adopted the E. U. Al
Act and U. S. states, including Colorado and California, have adopted laws, rules and regulations directly relating to the
use of Al or extending the application of existing laws, rules and regulations to Al systems and outputs. Any failure by us
to comply with any Al- related laws, rules and regulations could result in fines and negative publicity, which could result
in reputational harm and damage to our business. In addltlon, the future 1mpact of these or other new laws, rules or
regulations on us is uncertain. We may not be able © ;
adequately anticipate or respond to —ameﬁg—efheﬁ&r&kgs—esf&bh&l‘reﬁeﬂ&ﬁfe-llew et&ndards—laws, rules and regulatlons, and
we may need to expend additional resources to adjust our offerings in certain jurisdictions if applicable legal
frameworks are inconsistent across jurisdictions. The costs of complying with such laws, rules for- or regulations could
be significant and would increase our operating expenses, which could adversely affect our business, financial condition
and results of operatlons. In addition, many ex1st1ng laws, rules and regulatlons apply to certain aspects of Al sa-fety—anel

teehﬂe-leg-tes—eha-l-leﬂg-rng—as automated dec1s1on making affectlng fundamental data sub]ect rlghts Snmhuly the
intellectual property ownership and license rights, including as related to copyright, surrounding Al technologies has not been



fully addressed by international and U. S. courts or ether—- the federat-orstate-laws , rules or regulations of -and-the U. S.,
including U. S. states, and foreign jurisdictions. Any content created by us using generative Al tools may not be subject
to intellectual property protection which may affect our ability to commercialize such content. The use or adoption of Al
technologies in our products and services may subject us to copyright infringement or other intellectual property
misappropriationclaims . If we, or third- party developers whose AI we rely on, do not have sufficient rights to use the
data or other material used or processed by such Al technology, we also may incur liability through the actual or alleged
violation of applicable laws, rules and regulations, third- party intellectual property, privacy, or other rights or
contractual obligations . e may not always be able to anticipate how to respend-te-comply with these legal and regulatory
frameworks and we may have to expend resources to adjust our tools, products or other offerings ireertain-to meet standards
set by such frameworks, which may vary by jurisdiettons— jurisdiction if the-Al- related legal and regulatory frameworks
efrAd-are not consistent across jurisdictions. Any inability to appropriately respend-to-this-comply with the evolving Al
regulatory landscape could result in legal liability, regulatory action or brand and reputational harm. Our reliance on the use of
Al could also pose ethical concerns and lead to a lack of human oversight and control. If we enable or offer solutions that draw
controversy, or these new oﬁermos do not work as we descnbe them fO-OtHLeﬂSfe'lﬁefS— we mdy experience brand or reputational

Tﬂ‘l'p&efS—FUIthel A—I—teehﬂe-}egies—'mel-ud-mg—aenerdtl\ e Al ymay create content that appears correct but is factually inaccurate ,

incomplete, insufficient, biased or otherwise flawed ;-or contains copyrighted or other protected material, which may not be
easily detectable despite internal policies and diligence efforts we may have in place which are designed to mitigate such
deficiencies. To the extent we or our customers or-others-may-rely on such results, we could incur operational inefficiencies,
competitive harm, brand or reputational harm, or other adverse impacts on er-our business and results of operations.
Additionally, if any of our employees, contractors, vendors or service providers usc any this-flawed-eontentto-thetr- third
detriment—In-addition- party AI- powered software in connection with our business or the services they provide to us , we
faee-signifieantit may lead to the inadvertent disclosure of our personal, sensitive, proprietary or confidential
information into publicly available third- party training sets, which may impact our ability to realize the benefit of, or
adequately maintain, protect and enforce our intellectual property or our personal, sensitive, proprietary or confidential
information, harming our eempetitiorr-competitive from-position and business. The rapid evolution of ether—- the
eompantes-use of Al requires and will continue to require resources to develop, test and maintain our products and

serv1ces to help ensure that afe—éeve}epmg—t-heﬁevm—Al is 1mplemented approprlately in order pfoduets—&ﬁd—teelme-}egtes—

1mpacts o oo 4 : .
the use of Al, and Chanﬂes in laws, rules, dnectlves and regulations governing Al may dd\ ersely affect ourabrl-ttry—te-deve{ep
development ﬁﬁd— adoptlon, use , deployment and mamtenance of Al or subjeet us to le,g_a] llablhty . regulatory action -

lntemet and the resulting changes in customer behavlor and customer prdctlces mdy 1mpdct the \'dlue of and demand for our
products, including domain names and our websites. The domain name registration market continues to evolve and adapt to
changing technology. This evolution has and may in the future include changes in the administration or operation of the Internet,
including the creation and institution of alternate systems for directing Internet traffic without using the existing domain name
registration system, or fundamental changes in the domain name resolution protocol used by web browsers and other Internet
applications. The widespread acceptance of any alternative system, such as mobile applications or closed networks, could
eliminate the need to register a domain name to establish an online presence and could materially and adversely affect our
business. In addition, businesses rely heavily are-inereasinghyrelyingsetely-on social media channels, such as Meta, TikTok,
Snapchat, X ¢fFHaTFwitterrand WeChat, to reach their customers, and consumers are accessing the Internet more frequently
through applications on mobile devices. As reliance on these applications increases, domain names may become less prominent
and their value may decline. We are dependent on the interoperability of our products with these applications and mobile
devices. If we are unable to effectively integrate our products within these applications or on these devices, we may lose market
Shdle These ev olvm,t_, technologies and Chanﬂes in customer behd\ ior may hd\ e an adv erse effect on our business and growth




and services is highly fragmented-and-competitive and we expect this competition to tnerease-continue in the future fremrenr-as
existing and new competitors introduce new solutions or enhance existing solutions . In addition, given our broad product
portfolio, we compete with niche point- solution products and-as well as broader solution providers. These types of products and
solutions continue to evolve, creating eppettuntty-opportunities for new competitors to enter the market with point- solution
products or address specific segments of the market. Our competitors include providers of domain registration services, web-
hosting solutions, website creation and management solutions, e- commerce enablement providers, payment facilitation
providers, cloud computing service and online security providers, alternative web presence and marketing solutions providers
and providers of productivity tools such as business- class email. We and our eensider-the-following-to-be-a-representativetist
efcompetitors we-face-continue to invest in seme-Al including generative Al and integration of the-major-Al capabilities
into products and services. Al technology and services areas—- are we-operate-i—=highly competitive, rapidly evolving,
and at times require significant investment, including With-with respect to development and operational costs, to meet the
changing needs and expectations of our CerePlatform-existing and potential customers. Further, other companies may
develop AI products and technologies that are similar or superior to our technologies or more cost- effective to deploy.
Any fallure to successfully develop, adopt use and malntaln Al products and services —Newfeld—Btgtt&l— Na-meeheap—
DO-Comode sora sital: o With racmaa =

effectlvely manage the related operatlonal rlsks A—&—Gpreduets—aﬂd-seﬁ‘tees—s-hepi-fy— could harm -Bleel&B-tgGemn&eree—

aﬂd—‘—\l&ﬁrt-h—respeet—te—bet-h—om Gere—P-lat—ferna—reputatlon. Refer to our r1sk factor" The use of new and evolv1ng technologles

A-&-Cproduets-and-serviees—Wix-, Squarespaee-such as Al , in our offerings may result in reputational harm Automattte;
lones-Google; Amazon;, Mierosoft,Alibaba-and Feneentliability" for further information concerning the legal and other

risks arising from the development, adoption, use, deployment and maintenance of AI . Some of our current and potential
competitors could have greater resources, more brand recognition and consumer awareness, more diversified product offerings,
greater international scope and larger customer bases than we do, and we may therefore not be able to effectively compete with
them In addition, some of our competltou may seek to d1s1upt the deket by offering their serv ices dnd products at low or no

t-hese—eerﬁpet'rters—aﬂd-peteﬂ&al-competltou deude to devote greater resources to the dev elopment promotion and sale of

products in the markets in which we compete, or if the products offered by these companies are more attractive to or better meet
the ev olving needs of our customers, our market share, growth p1ospects and operatmc results may be adversely affected. &

our industry could result in loxx er sales price 1educt10ns 1educed margins, loss of market share and muedsed marketing
expenses. Furthermore----- Further , conditions in our market could rapidly and significantly change raptdiy-and-signifteantly
as a result of technolovlcal adv ancements, partnermv by our Competltors of market conso 1ddt10n —New—er—extst—mg—eempet—rters

our ab111tv to prov 1de a-better produetsolutions than our competitors at more competltlve prices. For additional information
regarding our competitors, see the section titled" Competition," contained in Part I, Item 1 of this Annual Report. From
time to time, we have changed our overall pricing model or the various price points of our products and services and we
expect to do so in the future. However, no assurance can be given that any new pricing model or price points will be
optimal and changes in our price points or pricing model could result in a eompetitive-loss of customers or bookings. In
addition, our competitors have in the past implemented, and may in the future implement, various pricing and bundling
strategies, including discounts and reductions in price , which may be similar to or more attractive than our own.
Individuals as well as small and suppoerted-medium sized businesses have been and could be sensitive to price increases or
swayed by supertor-different price points offered by competitors. If changes in our pricing model or price points are
unsuccessful, or the strategies of our competitors are more successful than our own, we may be unable to attract new
eustemer—customers e&re—We—or retain our ex1st1ng customers and we may be lequned to reduce prices or make other

changes s : additiona-mvestmentstirreseareh-developmen g-a to respond-our pricing
these developments tnvestn&eﬁts—wi-l-l

model to remain eempeﬁtxeﬁ-competltlve Any of




adverse-impact ea-our busmess financial condition and results of operatlons The future growth of our busmess depends in part
on increasing our international beekirgs-revenue . Our continued international presence could subject us to additional risks.
International revenue Beokings-outside-ofthe-B-—S—represented approximately 32 %, 32 % and 33 % of our total beekings
revenue for eaeh-of-the years ended December 31, 2024, 2023 ;-and 2022 and-262+, respectively . We continue to review and
add systems as necessary to accept payments in forms common outside of the U. S., optimize our marketing efforts in numerous
non- U. S. geographies, equip our customer care team with the knowledge to serve these markets and maintain or establish , as
needed, customer care operations in overseas locations. Conducting and expanding international business subjects us to risks
we generally do not face in the U. S., including: * management, communication and integration problems resulting from
language barriers, cultural differences and geographic dispersion of our customers and personnel;  language translation of, and
associated customer care guidance for, our products; * compliance with feretgrrinternational laws , rules and regulations ,
including laws , rules and regulations regarding consumer protection, the Internet and e- commerce or mobile commerce,
intellectual property, online disclaimers and advertising, liability of Internet serv1ce prowdels for dCtl\ mes of customers
especially with respect to hosted content, competition, anti- bribery, 4
eonsumer-privacy and-, data protection ef—d&ta—ee-l-}eefed—ffeﬁa—rndﬁﬂdua-}s—and cybersecurlty e{-her—t-h-rfd-paﬁ-tes— . dccredltatlon
and other regulatory requirements to do business and to provide domain name registration and registry services, web- hosting
and other products in foreign jurisdictions; ¢ greater difficulty in enforcing contracts, including our universal terms of service
and other agreements due to differences in local legal regimes and court systems; * increased expenses incurred in establishing
and maintaining office space and equipment for our international business; * greater costs and expenses associated with
international marketing and operations; * greater risk of unexpected changes in regulatory practices, tariffs, trade disputes and
tax laws and treaties; * increased exposure to foreign currency risks; ¢ heightened risk of unfair or corrupt business practices in
certain geographies, and compliance with anti- corruption laws, such as the U. S. Foreign Corrupt Practices Act;  compliance
with market access regulations, tariffs and import, export and general trade regulations, including economic sanctions and
embargoes; * the potential for political, social or economic unrest, terrorism, hostilities or war Finelading-the-enrrenteonthiets
betweenRusstaand-Ukraine-and-inthe-MiddleEast-; and » multiple and possibly overlapping tax regimes. Maintaining The
expanston-of our-existinginternational-business in and-entry-into-addittonat-international markets has required and will continue
to require stgnifieant-management attention and financial resources. These additional costs may increase our eest-costs of
acquiring international customers, which may impair our ability to maintain profitability in the future. We may also face
pressure to lower our prices in order to compete in emerging markets, which could adversely affect revenue derived from our
international business. in-additton-Geopolitical changes could impair our growth prospects and adversely affect our
business , operating results and financial condition, such as geopolitical events involving China, Ukraine / Russia and the
Middle East. eertain-Certain of our operations and business are in higher risk regions such as China, India and Ukraine. We do
not have materlal operations in Chma or Ukraine but our opeldtlons ha\ e Jaeeﬂ—grown and we expeet-may contlnue —gfew&ng

other factors associated with our 1nternat10nal busmess could impair our ;Drowth prospects dnd adversely affect our busmess
operating results and financial condition. In partiestar-addition , following Russia’ s invasion of Ukraine, the U. S., UK and E.
U. governments among others, developed comdlnated hnanClal and economlc sanctions tdlgetmg Russia ﬂ%&t—m—v&ﬂeﬁs—ways;




Russia and removed support for the Ruble Our business has not been mdtenally 1mpacted to date by the eﬂgetﬁg—conﬂlcts
between Russia and Ukraine and in the Middle East ;- hewever-However , it is impossible to predict the extent to which our
operations will be 1mpdcted or the Wdys inw h1ch -t-he—eeﬂﬂ-tefs—geopolltlcal changes may 1mpact our busmess in the long term =

eeeﬁeﬁne—tmp&e’fs— We Contmue to work to increase the breadth and scope of our busmess operations and our product offerings.
To support future growth, we must continue to improve our information technology and financial infrastructure, operating and
administrative systems and our ability to effectively manage headcount, capital and processes. We are likely to recognize the
costs associated with these actions earlier than some of the anticipated benefits, and the return on these actions may be lower or
may develop more slowly than we expect. If we do not achieve the benefits anticipated from these actions, or if the
achievement of these benefits is delayed, our operating results may be adversely affected. We have incurred, and s+H-expect to
continue to incur, expenses relating to our investments in international business and infrastructure, such as: (i) our offerings and
marketing presence in India, Europe, Latin America, the Middle East aré-, North Africa, and Asia; (ii) our marketing spend to
attract new customers, such as WebPros and Independents in non- U. S. markets; and (ii1) investments in software systems and
additional data center resources to keep pace with the growth of our cloud infrastructure and cloud- based product offerings. We
have made , and may make in the future, s1gn1hcant mnv estments in produet development, cmporate mfrastructure and-,
technology dnd development, & v v d G ; 8

marketing and our GoDaddy Guides. As we continue to grow, our management, administrative, operational and fmancml
infrastructure may be strained. The scalability and flexibility of our infrastructure depends on the functionality and bandwidth of
our data centers, peering sites and servers. The number of grewtheur-total customers over the years and the increase in the
number of transactions we process have increased the amount of our stored customer data. Any loss of data or disruption in our
ability to provide our product offerings due to disruptions in our infrastructure, services or third parties we rely on could result in
harm to our brand or reputation. Moreover, as our customer base continues to grow and uses our integrated platform for more
complicated tasks, we will need to devote additional resources to improve our infrastructure and to enhance its scalability and
security. If we do not manage the growth of our business and operations effectively, the quality of our platform and efficiency of
our operations could suffer, which could harm our operating and business results. We-teview-As part of our business strategy,
we routinely evaluate opportunities that we believe could complement or supplement our business and make
enhaneements-address the needs of our customers, including possible acquisitions or investments in companies, talent,
products, intangible assets or technologies, and for potential joint ventures, new lines of business, or other strategic
investments. Such transactions could result in unforeseen operating difficulties and expenditures, and could involve a
number of risks, such as neeessary-to-: * diversion of management’ s attention, available cash and other resources from
our cxisting platferms-and-tools-to-support-business; ¢ incurrence of substantial debt our— or growth—White-we
requirements to issue equity securities; ¢ difficulty integrating and managing the acquired products, talent, technology
and security infrastructures, new brands and acquired customers; * exposure to litigation or other claims, including
related to intellectual property, privacy, data protection, cybersecurity, Al, regulatory compliance practices or
employment; ¢ unforeseen costs or liabilities; * adverse tax consequences; * retention and integration of employees from
an acquired company, including potential risks and challenges to our company' s culture, and ability to maintain and
integrate systems and operations if such employees arc engaged-mn-this-geographically dispersed or choose not to work
with us once acquired; ¢ compliance with new or increased regulatory requirements; * adverse effects to our existing
business relationships ., we-may-lack of customer acceptance, or inability to attract new customers; and ¢ inability to

compete effectively in a new line of business due to lack of cxperience diffienltiesirmanaging-our— or knowledge existing
Systems-and-proeesses-, which-eould-distuptout— or eperations;-the-other management-external factors, such as competitive
alternatives, potential conflicts of interest, out—- or shlftlng market preferences finanees-and-the-reporting-of ourfinanetat
fe3ﬂl-ts— In addition, -l-f—W v y Fwe mdy ﬂeed-have tOfelry—eﬂ—legaey—systeﬂas

our eper-&&ng—ﬁnanclal condltlon or the value of our Class A common stock. Equlty issuances in connection w1th potentlal
future acquisitions may also resalts— result in dilution to our stockholders . [f we fail to properly evaluate, execute or
integrate acquisitions or investments , or are unable to effectively compete in a new line of business , the anticipated benefits
may not be realized, we may be exposed to unknown or unanticipated liabilities and our business and growth prospects could be
harmed. In addition, any future acquisitions , investments or other strategic transactions we complete could be viewed
negatively by our customers, investors or industry ana]ysts We—may—Any 1nab111ty to 1ntegrate completed acqu1s1t10ns in an
efficient and timely manner could have an to-pay y y § 6
ofwhich-eould-adversely—- adverse impact on a—ffeet—etuhﬁnaﬁeta-l—eeﬂd-rﬁeﬁ—efour t-he—v&lue—ef—etueelassﬂﬁ—eeﬂameﬂ—s’feele
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Culture has contributed to our success, and if we cannot mdmtam this culture as we grow, we could lose the innovation,
creativity, passion and teamwork that we believe contribute to our success and our business may be harmed. We believe a
critical contributor to our success has been our company ' s culture, which we rely on to foster innovation, creativity, a customer-
centric focus, passion, teamwork, collaboration and loyalty. We have invested substantial time and resources #rto buieig---
build and maintain eurteam-within-this eempany-—culture. Any failure to preserve these aspects of our company' s culture
could negatively affect our ability to retain and recruit personnel and to ensure employees effectively focus on and pursue our
company objectives. Our eerperate-company’ s culture is central to our devoted GoDaddy Guides, whieh-who are a key
component of the value we offer our customers. As we continue to evolve our business, expand our global footprint and product
portfolio and rely more on remote ane-, foreign and third- party workers, we may find-t-diffienttneed to expend additional
efforts and focus to maintain these important aspects of our culture, which could limit our ability to innovate and operate
etfectn ely If We-believe-we pfe’ﬂde—a—wefkp}&ee—rﬂ-whteh-efﬁp'}e‘yees-dle not successful in these efforts bestserved-by-direet

, benefits-our growth and ether-workplaee-praetiees-operations could be adversely
affected . Currently none of our sverkferees-employees in the U. S. are subject to collective bargaining agreements, however, if

areas of our workforce were to organize, we may find it difficult to maintain our culture, cost structure and control over the
delivery of our products, which could adversely impact our egkture-and-results of operations. Certain of our employees in
(Jermany are 1eplesented by employee W orks counCll and elsewhere some international employees are 1eplesented by worker




Operational Risks We have experienced, and may in the future experience, system failures and outages disrupting the operation
of our websites or our products such as web- hosting and email, or the availability of our customer care operations. Our revenue
depends in large part on the volume of traffic to our websites, the number of customers whose websites we host on our servers
and the availability of our customer care operations. Accordingly, the performance, reliability and availability of our websites
and servers for our corporate operations and infrastructure, as well as in the delivery of products to customers, are critical to our
reputation and our ability to attract and retain customers. Any such system failure or outage could generate negative publicity,
which could negatively impact our reputation and financial results. As we continue to transition many of our services to Amazon
Web Services (AWS) to host our products, we have become, and s+H-may further become, more dependent on third - parties to
accommodate the highvelume-eftraffic to our websites and those of our customers. We continually work to expand and
enhance our website features, technology and network infrastructure and other technologies to accommodate substantial-current
levels of and potential increases in (i) the volume of traffic on our godaddy. com and affiliated websites, (ii) the number of
customer websites we host and (iii) our everat-total customers. We may be unable to project accurately the rate or timing of
these increases or to successfully allocate resources to address such increases, which could have a negative impact on customer
experience and our financial results. In the future, we may be required to allocate additional resources, including spending
substantial amounts to build, purchase or lease data centers and equipment and upgrade our technology and network
infrastructure to handle increased customer traffic, as well as increased traffic to customer websites we host. We also expect to
increasingly rely on third- party cloud computing and hosting providers such as AWS as we transition to the public cloud. We
cannot predict whether we will be able to continue to add network capacity from third- party suppliers as we require it. In
addition, our network or our suppliers' networks might be unable to achieve or maintain data transmission capacity high enough
to process orders or download data effectively or in a timely manner. Our failure, or our suppliers' failure, to achieve or maintain
high data transmission capacity could significantly reduce consumer demand for our products. The property and business
interruption insurance coverage we carry may be subject to fact- dependent and incident- specific exclusions or may not be

adequate to compensate us fully for losses that may occur. We rely on information third-parties;-and-otherparties-with-whieh
fhese—ﬂ&rrd—p&r&es—eerrtr&et—te—perferm—eeﬁam—technolog,y systems lncludlng preeessmg—seﬁtemg—aﬂd-sttppeﬁ—fuﬂeﬁeﬁs—eﬂ

cloud computing systems, and hestmg—data centers to deliver many of our products and services. These 1nformat10n
technology systems and data centers may experience outages, disruptions or degradations, and we may otherwise lose
access to the services third- party service providers provide to us, any of which could impact our services, products and
technological infrastructure. To deliver our products and services, we rely on data centers and third- party service
providers , including AW-S—When-we-choose-providers of cloud computing services, to perform certain technology,
processing, servicing and support functions on our behalf. We own one data center in Arizona and lease our remaining
data center capacity from wholesale providers. The reliable performance of our products and services depends on the
continuing operation and availability of our information technology systems, including our data centers, and those of our
external service providers, including third- party “ cloud ” computing services. The reliable delivery and stability of our
products and services could be adversely impacted by security incidents, outages, disruptions, failures, natural disasters,
terrorist attacks, human error, or degradations of our network and related infrastructure, including in the online
platforms or services of key business partners that offer, support or host our products and services, or by other events
outside or within our control, such as the migration of data among data centers and to third- party hosted environments,
the performance of upgrades and maintenance on our systems, and effectively scaling our technological infrastructure,
which we have undertaken in the past. If we or our external business partners were to experience an event that caused a
system outage, disruption or degradation, or if a transition among data centers or service providers or an upgrade or
maintenance session encountered unexpected interruptions, unforeseen complexity or unplanned disruptions, our
products and services may not be available to consumers or may not be delivered reliably and stably. In addition, if our
agreements for our data centers and with our service providers are terminated, if we are unable to renew such
agreements on commercially reasonable terms or at all, or if the service providers close the facilities or cease providing
the services on which we rely, we may be required to transfer to a fanetiorrnew service provider, and our agreements
may not provide us with adequate time to transfer operations to a third-party-new facility in the event of a termination. As
a result , our reputation and we-may-spend-signtfieanttime-and-brand effert may be harmed , consumer engagement with
our products neur-higher-eosts-thanoriginaly-expeeted-and experienee-delays-ineompletingsueh-transition-services may be

reduced, and our revenue and profitability could be negatively impacted . We do not have redundancy for all our

systems, may-many ﬂeveﬁe&hze—&ﬂ-y—of ﬂ%e—&n&erpafed—beﬂeﬁ-ts—ef—re}y&ng—our cr1t1cal applncatlons resrde in only om-one S'tle'h
third-parties; ineludingaequisitionof new

our data centers abﬁ-rw—te-pre’v‘tde—seﬁﬂees—te-eu%eustemers— dnd fu-l-ﬁ-l-l—our finanetal-reporting-obligations

disaster recovery planning may not account for all eventualities . We-In addition, we may have limited remedies against
these third parties in the event of service disruptions. If third parties are unable to perform these functions on our behalf because
of service interruptions or extended outages, or because those services are no longer available on commercially reasonable
terms, our expenses could increase and our customers' use of our products could be impaired until equivalent services, if
available, are identified, obtained and implemented, all of which could adversely affect our business. Enhancements or
migration of information and data to new technology platforms, systems or applications may disrupt our operations or
could expose us to a cyber attack or other cybersecurity incident which could delay or interrupt service to our customers,



harm our reputation, cause us to incur substantial costs or subject us to significant liability. We maintain information
and data (including personal data) on various platforms, systems and applications. From time to time, to support our
growth, we review and make enhancements to our existing platforms or migrate information and data to new platforms,
systems and applications. While we are engaged in this work, we may experience difficulties in managing our existing
platforms, systems and applications, which could disrupt our operations, the provision of our products and services to
our customers, the management of our finances and the reporting of our financial results. If we determine new
platforms, systems or applications or updates to existing platforms, systems or applications are necessary, we may need
to rely on legacy platforms, systems or applications while we plan for implementation of such new or updated platforms,
systems or applications and such legacy platforms, systems or applications may not be able to scale efficiently as our
business grows, which may delay future product or service launches or enhancements. In addition, any new platforms,
systems or applications may operate differently than anticipated when introduced or when new versions or
enhancements are released, or there may be unforeseen consequences as a result of these migrations that may cause
disruptions to the availability of our products and services due to service outages, downtime or other similar issues that
could harm our business. Further, our transition could involve significant time and expense. Our failure to improve our
platforms, systems or applications, complete such implementations, enhancements or migrations on a timely basis, or a
failure of such platforms, systems or applications to operate in the intended manner, may result in our inability to
manage the growth of our business, successfully integrate our acquisitions and to accurately forecast and report our
results, which could harm our financial condition and results of operations. In addition, the migration of information
and data could subject us to additional risks of cyber attacks and other cybersecurity incidents, including improper
access to our or our customers' data (including personal data) which could delay or interrupt service to our customers,
cause us to not be in compliance with applicable local or international laws, rules or regulations or harm our reputation,
any of which could cause us to incur substantial costs or subject us to significant liabilities. Refer to our risk factor" An
actual or perceived cybersecurity incident could impair our ability to conduct business, provide our products and
services, protect data, and comply with contractual or legal obligations, and may cause us to incur substantial costs, or
subject us to significant liability" for further information. We substantially rely upon AWS to operate our integrated
platform, and any disruption of or interference with our use of AWS would adversely affect our business, results of operations
and financial condition. A substantial portion of our cloud infrastructure is provisioned through AWS, which hosts some of our
products and platforms. Our customers need to be able to access our platform at any time, without interruption or degradation of
performance. AWS runs its own platform that we access, and we are, therefore, vulnerable to service interruptions at AWS. We
may experience interruptions, delays and outages in service and availability of AWS services due to a variety of factors,
including infrastructure changes, human or software errors, website hosting disruptions and capacity constraints due to any
number of potential causes, including technical failures, natural disasters, pandemics steh-as-the-COVAD-—9-pandemte-, fraud or
cybersecurity attacks, all of which could impact our service to our customers. In addition, if the security of AWS is
compromised, or our products or platform are unavailable or our users are unable to use our products within a reasonable
amount of time or at all, then our business, results of operations and financial condition could be adversely affected. In some
instances, AWS or we may not be able to identify the cause or causes of these performance problems within a period of time
acceptable to our customers. It may become increasingly difficult to maintain and improve our platform performance, especially
during peak usage times, as our products become more complex and the usage of our products increases. To the extent that we
do not effectively address capacity constraints, either through AWS or alternative providers of cloud infrastructure, our business,
results of operations and financial condition may be adversely affected. In addition, any changes in service levels from AWS
may adversely affect our ability to meet our customers’ requirements, result in negative publicity which could harm our
reputation and brand and may adversely affect the usage of our platform. We use AWS primarily for cloud- based server
capacity and, to a lesser extent, storage and other optimization offerings. AWS enables us to order and reserve server capacity in
varying amounts and sizes distributed across multiple regions. We access AWS infrastructure through standard IP connectivity.
AWS provides us with computing and storage capacity pursuant to an agreement that continues until terminated by either party.
AWS may terminate the agreement for cause upon notice and upon our failure to cure a breach within 45 days from the date of
such notification and may, in some cases, suspend the agreement immediately for cause upon notice. Although we expect that
we could receive similar services from other third parties, if any of our arrangements with AWS are terminated, we could
experience interruptions on our platform and in our ability to make our products available to customers, as well as delays and
additional expenses in arranging alternative cloud infrastructure services. Any of the above circumstances or events may harm
our reputation, erode customer trust, cause customers to stop using our products, impair our ability to increase revenue from
existing customers, impair our ability to grow our customer base, subject us to financial penalties and liabilities under our
service level agreements and otherwise harm our business, results of opemtlons and flnancml condition. An actual or percelved
We-maintairan-enterprise—wide-cybersecurity prog G
threats-and-netdents— incident could impair our ab111ty to conduct business, prov1de our products and services, protect
data, and comply with contractual or legal obligations, and may cause us to incur substantial costs, or subject us to
s1gn1ficant llablllty OLII operatlons depend on our ablllty to protect our mfonnatlon systems dgamst 1nter1upt10n a breach of

pﬁes—may—a-lso—attempt—Our large size and global computer network expose us to a wide varlety fraudu-}eﬂt-lry—mduee
eﬁ%p}oyeesreusterﬂers,—er—et-her—ﬂﬂrd—parw—users—of cybersecurlty threats eﬂ%systeﬂas—te-dise}ese—seﬂsmve-rﬂferma&eﬁ—




cy bu allaeks hom 1nd1v1duals Russ*a—eﬁ&s—&H-res—Fefe*&m-p}e— orgamzed crime we—have—seerr&n—rﬂefeasrﬂg—ntﬁﬂber—e-ﬁeybef
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eﬁﬂae—eempfemtse-e-ﬁeﬁsfefnemeetﬂﬁs— These cyberattacks can take many dlfferent Despﬁe—effeﬁs—te—pfemefe
seettﬂtry—a-w&feﬁess—&ﬂd-&&rmﬂg—fer—forms our-personnetand-vendors-, including but not limited to deploying malicious aeters
are-tnereasingly-sophistieated-software, exploiting hardware and software vulnerabilities, sueeessfulHnrthetruse-ofsocial
engineering , or other actions to gain access to our systems and data or disrupt our operations. In addition, cyberattacks
are constantly evolving as threat actors discover new vulnerabilities and leverage new techniques and technologies,
including through the use of AI . We-For example, we have experienced, and may continue to experience, an increase in

social engineering aftempfs—seme—e%w&a-reh—attacks to conduct sophlstlcated phlshmg campalgns. Although we have made
investments b




etheﬂhud party service prov ldels ) will be sufﬁclent to prevent dlsruptlon or unauthorlzed access to our systems In
addition to threats from external threat actors , we face internal cybersecurity threats related to our own operations.
These threats may include human error, intentional misconduct, or accidental failures. Although we have beeome-made
investments in cybersecurity defenses designed to guard against insider threats , and-wil-beeome; mere-dependent-on-we
cannot guarantee that our defenses (or those of our third- party seeurity-measures-service providers) will be sufficient to
proteetagainst-prevent an insider from causing unauthorized disruption or access to our systems or s-eyber-attacks-ane-the
mishandhng-ofeustomer-data. If Inereased-handling-ofpersonal;-sensttive-or-our confidentialinformation-cybersecurity

defenses (or those of our third- party service providers) are insufficient to prevent a cybersecurity incident , inetading
payment-eard-information-we may experience significant disruption of our business , substantial costs, reputational harm,

and llablhty Any actual or suspected cybersecurlty lncldent may dlsrupt our busmess by third-parties-may-ereate-inereased

al-dae-to-, among other thm”s maklng our network systems and services partlally or totally unavallable or by
destroying, corrupting, exposing, or otherwise unlawfully processing data necessary for us or our customers to conduct
business. An actual or suspected cybersecurity incident also may cause us to incur a taek-wide range of qualified-personnet
costs, including but not hmlted to haﬂd-}e—sueh-pfeb*ems—acqulrmg new hardware and software to repalr or-our the-fatlure

sabotage-systems eh&ﬂge—freqtteﬂt-l-y—or remediate the effects of the 1nc1dent retamlng external consultants, and geﬂefa-l-}y
providing notice to affected customers, individuals, and government authorltles A cybersecurlty 1nc1dent also may cause

reputational harm if, for example, customers believe that we arc ne

we—&nd—euweﬁdefs—aﬂd—pafmers—may—be—unablc to protect an-&etpa-te—these—teehmques—efour systems or the1r data to
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m&int&'rn—ey%er—ﬁabi—ﬁﬁh}nsufaﬁee-coverage however, mcludes significant deductlbles. We also cannot ensure that may
in-Habiittest OfV our eother-existing seenrity-cybersecurity ineidentwe-eannot-be
eertatrour-insurance coverage will be aéequate—sufﬁclent to cover the successful assertion of one for— or habitities-actuatly
ineutred-more large claims against us , thatinsuranee-withcontinue to be available te-us-on acceptable eommeretally
reasenable-terms (f, or at all §, or that any-the insurer will not deny coverage as to any future claim. Thus fradditien-, eertain
-rnSﬂfefs—have-demed-we cannot guarantee that our insurance w1ll pr0v1de coverage ifa-nation——state-is-deelared-the-spenser

activity relating to our, or our thlrd palty Vendorq product% and services, we could iuffer service interruptions or incur
substantial costs. Our products and services, and the products and services of our third- party vendors and partners, may be
subject to fraudulent usage, including , but not limited to domain name hijacking, revenue share fraud, and other fraudulent
schemes (external fraudulent activity) . [n addition, although our customers are required to set passwords or personal
identification numbers to protect their accounts, third parties have in the past been, and may in the future be, able to access and
use our customers' accounts through fraudulent means. Fraudulent activity can result in, among other things, interruption of our
services to our customers, and substantial business and reputational harm to ourselves and to our customers . Although we
implement multiple fraud preventlon and detectlon contlols we cannot be certain that our efforts to address external fraudulent
activity and : ; : At : -- the frandulent-use of our, or our third parties' and
vendors' products and services, will be iuccegsiul in eliminating these threats, any of which could adversely affect our business,
results of operations and financial condition. We rely on our marketing efforts and channels to maintain awareness of our
brand and acquire new customers. These efforts may require significant expense and may not be successful. We use a
variety of marketing channels to premete-maintain awareness of our brand, including online keyword search, sponsorships and
endorsements, television, radio and print advertising, email and social media marketing. Our GoDaddy Guides also market our
brand through their recommendations of our products or solutions to specifically meet the needs of our customers. In order to
maintain and grow our revenues, we need to continuously optimize and diversify our marketing campaigns and strategies and
increase our efforts to expand customer awareness of our brand and portfolio of products. There can be no assurance that our
marketing efforts will succeed. If we lose access to one or more of these channels, we may be unable to promote our brand
effectively, which could limit our ability to grow our business. Protecting and maintaining awareness of our brand is
important to our success, particularly for continued acceptance of our existing and future products and solutions,
attracting new customers and increasing customer awareness of our full product portfolio. Further, if our marketing
activities fail to generate traffic to our website, attract new customers or lead to new sales or renewals of our products at the
levels we anticipate or our efforts to personalize our marketing efforts are not successful, our business and operating results
could be adversely affected. In the years ended December 31, 2024, 2023 ;-and 2022 ard-202+, our marketing and advertising
expenses were $ 352-356 . 9 million, $ 352. 9 million and $ 412. 3 mithemand-$503--9-million, respectively. If these costs or
our customer acquisition costs increase or we fail to generate additional sales as a result of our marketing efforts, our business,
operating results and financial performance could be adversely affected. We believe our focus on high- quality customer care is
critical to retaining, expanding and further penetrating our customer base, as well as generating additional sales of products to
our customers. Our GoDaddy Guides have historically contributed significantly to our total bookings. For the years ended
December 31, 2024, 2023 s-and 2022 and-2024, approximately 8 %, 9 %, and 10 %;-and3H-" of our total bookings,
respectively, were generated from the sale of product subscriptions by our GoDaddy Guides. Most of our current offerings are
designed for customers who often self- identify as having limited to no technology skills. Our customers depend on our
GoDaddy Guides to guide them as they create, manage and grow their identities, support their presence, both online and offline,
and enable them with products to meet their commerce needs. Our GoDaddy Guides engage with customers through direct calls
and / or via other communication channels, such as chat, social media and webcasts, and we continue to increase our self- serve
solutions. As our customer base continues to grow, we must continue to broaden our portfolio of solutions, increase the scope of
our solution deployments within our customers' IT infrastructure, and adapt our customer support organization to ensure our
customers continue to receive the high level of customer service which they have come to expect. If we fail to maintain high
quality customer care across our communications platforms to support our growing customers' needs, our reputation, financial
results and business prospects may be materially harmed. Notwithstanding our commitment to customer care, our customers




may occasionally encounter interruptions in service and other technical challenges, including those resulting from our GoDaddy
Guides working remotely. An interruption in service and other challenges could negatively impact our business. A portion of
our GoDaddy Guides is engaged through third parties and not directly by us. We continue to refine our efforts in customer care
so we can adequately serve our domestic and international customers. A portion of our GoDaddy Guides is engaged through
third parties and not direetly-employed by us. If our agreements with such third parties are terminated for any reason, including a
breach of agreement, if such third parties or the GoDaddy Guides engaged through the third parties do not perform the level of
service expected of GoDaddy or our customers, or if such GoDaddy Guides engage in misconduct, our business and reputation
could be harmed and we may need to find and / or train alternative providers, which could increase our costs and delay services
to our customers. In addition, such a disruption could adversely impact our ability to serve our customers and to sell products to
new and existing customers and we may experience a decline in our subscription renewal rates and in our ability to cross- sell
our products and our reputation may suffer, any of which could adversely affect our business, reputation and operating results.
Our future performance depends on the services...... divulged proprietary or other confidential information. If we are unable to
maintain our contractual relationships with existing partners or establish new contractual relationships with potential partners,
we may not be able to offer the products and related functionality our customers expect. We maintain a network of different
types of partners, some of #hteh-whom create integrations with our products. F or example we partner w1th Mrcrosoft
Corporation to offer Microsoft 365 email and related productivity tools and-w

and-servieesto-Werldpay-seustomers-. We also work to make certain of our products 1nter0perable Wrth services such as Yelp,
Google, Amazon, WhatsApp and Instagram. In addition, we provide payment options for customers' websites through providers
such as PayPal, Stripe, Block and Mercado Libre. We have invested and will continue to invest in partner programs to provide
new product offerings to our customers and help us attract additional customers. However, our relationships with our partners
may not be as successful in generating new customers as we anticipate, which could adversely affect our ability to increase our
total customers. Further, these integrated products could require substantial investment while providing no assurance of return or
incremental revenue. We also rely on some of our partners to create integrations with third- party applications and platforms
used by our customers, such as the email encryption service provided by Proofpoint, Inc., email backup and migration services
provided by SkyKick and email archiving services provided by Barracuda. If our partners fail to create such integrations, or if
they change the features of their applications or alter the terms governing use of their applications in an adverse manner, demand
for our products could decrease, which would harm our business and operating results. If we are unable to maintain our
contractual relationships with existing partners or establish new contractual relationships with potential partners, we may not be
able to offer the products and related functionality our customers expect, we may experience delays and increased costs in
adding customers, and we may lose existing customers. Any ineffectiveness of our partner programs could materially adversely
affect our business and results of operations and may cause reputational harm. In addition, our partners may increase the fees
they charge us or offer their services on terms that are less than favorable to us, including in connection with renewal
negotiations. Such increased costs or less than favorable terms could result in increased costs to customers and potential loss of
customers, which could have an adverse impact on our results of operations. System and process failures related to our domain
name registration service may result in inaccurate and incomplete information in our domain name database. Despite testing,
system and process failures , cybersecurity threats and other vulnerabilities may remain undetected or unknown, which could
result in compromised customer data, loss of or delay in revenues, failure to achieve market acceptance, injury to our reputation
of, increased product costs or other negative impacts , any of which could harm our business. Furthermore, the requirements
for seeuring-registering and renewing-maintaining domain names vary from registry to registry and are subject to change. We
cannot guarantee we will be able to readily adopt and comply with the-various registry requirements . For example, the E. U.' s
Network Information Security 2 Directive (the NIS2 Directive) requires, among other things, that registries and entities
providing domain name registration services adopt policies and procedures, including verification procedures, to ensure
that such entities maintain accurate and complete domain name registration data in their domain name databases. The
NIS2 Directive has yet to be fully transposed into the E. U. member states' respective national laws, and the specific
obligations and expectations on registries and entities providing domain name registration services are uncertain . Our
failure or inability to properly register or maintain our customers' domain names ;whether-as-a-result-of the-actions-ofour— or
eustomers-or-us-comply with applicable laws . rules or regulations relating to domain name registration or maintenance
might result in significant expenses and subject us to additional liability, regulatory action, expenses, claims of loss or te
negative publicity, which could harm our business, brand and operating results. We rely-heavily-are dependent on the
reliability, security and performance of our internally developed systems and operations. Any difficulties in maintaining these
systems may result in damage to our brand, service interruptions, decreased customer service or increased expenditures. The
reliability , security and continuous availability of the software, hardware and workflow processes underlying our internal
systems, networks and infrastructure and the ability to deliver our products are critical to our business. Any interruptions
resulting in our inability to timely deliver our products or customer care, or materially impacting the efficiency or cost with
which we provide our products and customer care, would harm our brand, profitability and ability to conduct business. In
addition, many of the software and other systems we currently use will need to be enhanced over time or replaced with
equivalent commercial products or services, which may not be available on commercially reasonable terms or at all. Enhancing
or replacing our systems, networks or infrastructure could entail considerable effort and expense. If we fail to develop and
execute reliable policies, procedures and tools to operate our systems, networks or infrastructure, we could face a substantial

decrease in workﬂow efficiency and increased costs, as well as a decline in our revenue. We-rely-omratimited-namber-of-data




assouated W 1th credit card and othel payment charoebagks hdud and new payment methods. A smnhcant percentaoe 01‘ our
revenue is processed through credit cards and other online payment methods. We face the risk that we may fail to maintain
an adequate level of protection against fraud or chargebacks and that one or more credit card associations or other
processors may, at any time, assess penalties against us or terminate our ability to accept credit card or other forms of
online payments from customers. Under our contracts with our payment processors, we are required to reimburse them
for such penaltles If our 1etunds or Chalgebdcks increase, our plouessms could 1equlre us to create reserves, mcrease fees or

our GoDaddy P ayments products and services, we face dddlthlldl risks in payment processing due to customer screening,
customer related fraud, hardware failures and shardware-servicing, manufacturing costs, ane-the procurement of hardware
parts and materials , and risks associated with the interface of our hardware products with third- party mobile devices. We could
also incur significant fines or lose our ability to give customers the option of using credit cards to pay for our products if we fail
to follow payment card industry data security standards, even if there is no compromise of the cardholder information covered
by these standards. Although we believe-we-are in compliance with payment card industry data security standards, it is possible
that &t—ﬁmes—ett-her—we—evolvmg cybersecurlty threats may 1mpact ot-our ablllty to protect cardholder data ﬁﬂ-y—e-ﬁeu-r

cybersecurlty incident affectlng the payment information we store. Onlme commerce and Commumcatlons depend on the
secure transmission of confidential information over public networks. Additioraty-with-With the expansion of our offerings
through GoDaddy Payments products and services, we face additional burdens in securing and transmitting payment
information. We cannot ensure the encryption and authentication technology we rcly on eneryptionrand-authentieation
teehnology-to authentieate-and-sccure the transmission of confidential information ;ineluding-eardholderinformation—Howevet;
we-eannot-ensure-this-teehnology-will adequately prevent breaches-ofthe-cybersecurity incidents affecting systems we-use-te
proteeteardholderinformation. Although we maintain network security insurance, we cannot be certain our coverage will be
adequate for liabilities actually neurred-arising from a cybersecurity incident or insurance will continue to be available to us
on reasonable terms, or at all. In addition, some of our partners also collect or possess payment information about our
customers, and we may be subject to litigation or our reputation may be harmed if our partners fail to protect our customers'



payment information or if they use it in a manner inconsistent with our policies and practices. Pata-breaches-Cybersecurity
incidents can also occur as a result of non- technical issues. Under our contracts with our processors, if there is unauthorized
access to, or disclosure of, credit card information we store, we could be liable to the credit card issuing banks for their cost of
issuing new cards and related expenses. Moreover, in the future we may explore accepting various forms of payment that may
have higher fees and costs than our current payment methods. If our customers utilize alternative payment methods, our payment
costs could increase and our operating results could be adversely impacted .Qur future performance depends in part on the
services and performance of our senior management,as well as key employees.If we are unable to attract,motivate,and
retain our employees,our business could suffer.Our future performance depends on the services and contributions of our
senior management and key employees to execute on our business plan and to identify and pursue new opportunities and
product innovations.The loss of any senior management or other key employees and the hiring of new senior leaders and
key employees,especially in a competitive labor market,could significantly delay or prevent our achievement of strategic
objectives,business plans and product development as we transition to new leaders and could adversely affect our
business,financial condition and operating results.Our future performance and success also depends,in part,on our
ability to continue to hire,retain,manage and motivate highly skilled personnel.The loss of any of our key personnel,the
inability to attract or retain qualified personnel or delays in hiring required personnel,may seriously harm our business,financial
condition and operating results.We may need to invest significant amounts of cash and equity to retain our employees or attract
new employees,and we may never realize returns on these investments.Historically,equity awards have been a key component of
our employee compensation program,and as a result,any decline in the price of our Class A common stock (directly or relative to
the stock price of other companies with which we compete for talent) may adveriely impact our ab1lrty to retarn employee% or to

abtlity-to-attract-orretain-qualified-persennel-As-we expand our product offerrng% through acquisitions,we may become
dependent on the servtees-and-eentributions-ef-key personnel who join us through such acquisitions.If we are unable to
successfully integrate and retain such personnel,our financial condition and operating results may be adversely

affected. Competition for highly skilled personnel,particularly employees with technical and engineering skills,is frequently
intense,particularly in U.S.tech hubs such as the San Francisco Bay area-Area ,Seattle and Austin.We are limited in our ability
to recruit global talent by U.S.immigration laws,including those related to H- 1B visas.The demand for H- 1B visas to fill
highly- skilled IT and computer science jobs is greater than the number of H- 1B visas available each year.In
addition,immigration laws may be modified to further limit the availability of H- 1B visas.If a new or revised ,more restrictive,
visa program is implemented,it may impact our ability to recruit,hire and retain qualified skilled personnel,which could
adversely impact our business,operating results and financial condition.To the extent we hire personnel from industry
competitors,we may be subject to allegations that they have been improperly solicited or divulged proprietary or other
confidential information . Financial Risks Our quarterly and annual operating results and key metrics have varied from period
to period in the past, and may fluctuate in the future as a result of a number of factors, many of which are outside of our control,
including, among other things: ¢ our ability to attract new customers and retain existing customers; * the timing and success of
introductions of new products; * changes in the growth rate of small businesses and ventures; * changes in renewal rates for our
subscriptions and our ability to sell additional products to existing customers; * higher than expected refunds to our customers; °
the timing of revenue recognition relative to the recording of the related expense; ¢ any negative publicity or other actions which
harm our brand; ¢ the timing of our marketing expenditures; ¢ the mix of products sold and our use of" freemium" promotions
and free trials for those products; ¢ our ability to maintain a high level of personalized customer care and resulting customer
satisfaction; « competition in the market for our products; ¢ our ability to expand internationally; ¢ changes in foreign currency
exchange rates; * rapid technological change, frequent new product introductions and evolving industry standards; ¢ our ability
to implement new financial and other administrative systems; « actual or perceived eybetseeuntity-cyber attacks or other
incidents; ¢ systems, data center and Internet failures, breaches and service interruptions; ¢ actions by foreign governments that
reduce access to the Internet for their citizens; * changes in or increases to U. S. or foreign regulations ;-suehras-the-CCPA-and
‘GDBPR-or regulations by governments or multi- governmental orgamzatlons that could impact one or more of our product
offerings et ® change% to regulatory bodres @uch as [CANN ;=

the—E—U—that—eet&d—&ffeet—etrr—bttsrﬂess—aﬁd—eﬁr—mdﬁstw— ca delay in the authorrzatron of new TLDs by lCANN or our ab1lrty to

secure operator rights for new TLDs, both of which would impact the breadth of our customer offerings; ¢ any changes in
industry rules restricting our ability to hold domains for sale on the aftermarket; ¢ shortcomings in, or misinterpretations of, our
metrics and data which cause us to fail to anticipate or identify market trends; * terminations of, disputes with, or material
changes to our relationships with third- party partners, including referral sources, product partners and payment processors; ¢
reductions in the selling prices for our products; ¢ costs and integration issues associated with acquisitions we may make; *
changes in legislation affecting our collection of indirect taxes both in the U. S. and in foreign jurisdictions; ¢ changes in
legislation affecting exposure to liability resulting from actions of our customers; ¢ increases in rates of failed sales on our




aftermarket platform for transactions in which we act as the primary obligor, resulting in higher than expected domain portfolio
assets;  timing of expenses; * macroeconomic conditions and the related impact on the worldwide economy, including the
effects of inflation, deflation or a recession or other adverse economic conditions; ¢ threatened or actual litigation; and ¢ loss of
key employees. Any one of the factors above, or the cumulative effect of some of the factors referred to above, may result in
significant fluctuations in our quarterly or annual operating results, including fluctuations in our key financial and operating
metrics, our ability to forecast those results and our ability to achieve those forecasts. This variability and unpredictability could
result in our failing to meet our revenue, bookings or operating results expectations or those of securities analysts or investors
for any period. In addition, a portion of our operating expenses are fixed in nature and based on forecasted revenue and bookings
trends. Accordingly, in the event of revenue or bookings shortfalls, we are-may generally be unable to mitigate with
commensurate reductions in operating expenses in the short term, which could adversely impact our operating results. We may
release guidance in our quarterly earnings conference calls, quarterly earnings releases, or otherwise, based on predietions
forecasts by management, which are necessarily speculative in nature. Our guidance may vary materially from actual results for
a variety of reasons. If our revenue, bookings or other operating results, or the rate of growth of our revenue, bookings or
operating results, fall below the expectations of our investors or securities analysts, or below any forecasts or guidance we may
provide to the market, or if the forecasts we provide to the market are below the expectations of analysts or investors, the price
of our common stock could decline substantially. Such a stock price decline could occur even when we have met our own or
other publicly stated financial revenue;bookings-orearnings-forecasts. Our failure to meet our own or other publicly stated
financial feventte—beekmgs—e%e&mmgs-fmeca@ti or failure to meet securities analyst or investor expectations even when we
meet our own forecasts, could cause our stock price to decline and expose us to lawsuits, including securities class action suits.
Such litigation could impose substantial costs and divert management' s attention and resources. We may not be able to maintain
profitability in the future. We had net income of $ 937 million, $ 1, 376 million ;-and $ 353 miltenand-$243-million for the
years ended December 31, 2024, 2023 ;and 2022 and2024-respectively. While we have experienced revenue growth over these
periods, we may not be able to sustain or increase our growth or maintain profitability in the future or on a consistent basis. We
have in the past, and may in the future, experience lower growth rates in customer demand due to factors including inflation,
foreign currency headwinds and other factors that may not be known to us at this time. We have incurred substantial expenses
and expended significant resources to market, promote and sell our product% We al@o expect to continue to invest for future
growth and to expand our product offerings. In addition, w s AtHt-a 5 at-a
expenses-as a public company , we expect to continue to incur 51gn1ficant accountlng, legal and other expenses in the
future . Furthermore, we have incurred in recent periods, and may incur in future periods, large expenses which are not
recurring, but which nonetheless negatively impact our operating results. As a result of our increased expenditures, we w-have
needed and expect to continue to need to generate and sustain 1ncrea§ed revenue to malntam future proﬁtablhty Maintaining
profitability will also require that we manage 4 A sHg-our cost structure and
avotding---- avoid significant liabilities. In the future, our -Reveﬂtte—revenue growth may ilow or dechne or we may incur
significant losses #rthe-fature-for any reason, including deteriorating general macroeconomic conditions, increased competition,
a decrease in the growth of the markets in which we operate or have business, or if we fail for any reason to continue to
capitalize on growth opportunities. Additionally, we may encounter unforeseen operating expenses, difficulties, complications,
delays and other unknown factors that may result in losses in future periods. If these losses exceed our expectations or our
revenue growth expectations are not met 1n future perlodq our financial performance will be ha1 med and our stock price Could
be volatile or decline —W ; : y ; : G




over the term of the apphcable agreement Changes in our %ales may not be 1mn1ed1ately reflected in our operating results. Aq
described in Note 2 to our audited financial statements, we generally recognize revenue from our customers ratably over the
respective terms of their subscriptions in accordance with generally accepted accounting principles in the U. S. (GAAP). Our
subscriptions can range from monthly terms to multi- annual terms of up to +6-ten years, depending on the product.
Accordingly, increases in sales during a particular period do not translate into immediate, proportional increases in revenue
during such period, and a substantial portion of the revenue we recognrze during a quarter is derived from deferred revenue from
customer %ubqerrptroni we entered into durrng previous quarters : arrtiarsa

Conversely, a decline in new or renewed qubscrrptron% in any one quarter may not be reﬂeeted in our revenue for that quarter
and the existence of substantial deferred revenue may prevent deteriorating sales activity from becoming immediately
observable in our statements of operations. In addition, we may not be able to adjust spending in a timely manner to compensate
for any unexpected sales shortfall, and any significant shortfall relative to planned expenditures could negatively impact our
business and results of operations. Unanticipated changes in effective tax rates or adverse outcomes resulting from examination
of our income or other tax returns could adversely affect our operating results and financial condition. We are subject to income
taxes in the U. S. and various foreign jurisdictions, and our domestic and international tax liabilities will be subject to the
allocation of expenses in differing jurisdictions. Significant judgment is required in determining our global provision for income
taxes, deferred tax assets (DTAs) or liabilities (DTLs) and in evaluating our tax positions worldwide. While we believe our tax
positions are consistent with the tax laws in the jurisdictions in which we conduct our business, it is possible these positions
may be contested or overturned by jurisdictional tax authorities, which may have a significant impact on our global provision for
income taxes. Tax laws are dynamic and subject to change as new laws are passed and new interpretations of the-existing laws
are issued or applied. Numerous countries have agreed to a statement in support of the Organization for Economic Co- operation
and Development (OECD) model rules that propose a global minimum tax rate of 15 % for companies with revenue above € 750
million, calculated on a country- by- country basis, and E. U. member states have agreed to implement the global minimum tax.
Certain countries have enacted or are expected to enact legislation to be effective in as-earbyas-2024, with widespread
implementation of a global minimum tax expected by 2025. We are unable to predict when and how such rules will be enacted
into law in these countries; however, it is possible that the implementation of relevant legislation could have a material effect on
our liability for taxes. We will continue to monitor pending legislation and implementation by individual countries and evaluate
the potential impact on our business in future periods. Our future effective tax rates could be subject to volatility or adversely

affected by several factors, including: * changes in the valuation of our DTAs and DTLs +-expeeted-timing-and-amount-ofthe
release-ofany-tax—valnation-alowanees-; * tax effects of equity- based compensation; ¢ costs related to intercompany

restructurings; * changes in tax laws, regulations or interpretations thereof; and ¢ future earnings being lower than anticipated in
countries where we have lower statutory tax rates and higher than anticipated earnings in countries where we have higher
statutory tax rates. In addition, we may be subject to audits of our income, sales and other transaction taxes by federal and state
and forergn tax authorrtres Outcomes from these audits Could have an adverse effect on our operatrng results and financial

s%gni—ﬁea-nt—amount of 1ndebtedne%§ 1nclud1ng our Credrt F acrhty and Senror Notes , and may incur addltlonal lndebtedness in
the future . Our level of indebtedness now and in the future could have a materral adverse effect on our business and financial
condition, including: * requiring a substantial portion of cash flow from operations to be dedicated to the payment of principal
and interest on our indebtedness, thereby reducing our ability to use our cash flow to fund our operation% and capital
expenditures and pursue future business opportunities; ¢ increasing our vulnerability to adverse economic, 1ndu%try or
competrtrve developments; ¢ exposing us to 1ncrea§ed 1ntere§t expenqe : : &y

including reqtrrctrve covenants, which could result ina default aceeleratrng our obhgatronq to repay 1ndebtedne§% e restricting
us from making strategic acquisitions and / or redeemrng or repurcha%rng shares of our capital %tock . lrnntrng our abrhty to
obtarn additional ﬁnanerng in fo ; atists

-- the -ptu?eses-future and . lnnrtrng our ﬂexrbrhty in plannrng for, or
reacting to, ehanges in our bu%rne%i or market conditions and-plaeing-, which could place us at a competitive disadvantage




compared to our Competltors W ho mdy be better posmoned to tdke advantage of opponumtles our leverage ple\ ents us from
e\plomnc. : o 0 o A

tr&de—pay&b-}es— The d(neements governing our indebtedness impose significant operating and financial restrictions on us and our
subsidiaries, which may prevent us from capitalizing on business opportunities and making payments on our indebtedness. The
agreements governing our indebtedness, including our Credit Facility and the Senior Notes, impose significant operating and
financial restrictions on us. These restrictions limit the ability of our subsidiaries, and effectively place restrictions on our ewn
ability to, among other things: «-incur or guarantee additional debt or issue disqualified equity interests; =-pay dividends and
make other distributions on, or redeem or repurchase, capital stock; =-prepay, redeem or repurchase certain junior debt; --make
certain investments; =-incur certain liens; =-enter into transactions with affiliates; --merge, consolidate or make certain other
fundamental changes; --enter into agreements restricting the ability of restricted subsidiaries to make certain intercompany
dividends, distributions, payments or transfers; and =transfer or sell assets. In addition, our Credit Facility requires us to comply
with a specified leverage ratio under certain circumstances. Our ability to comply with these provisions may be affected by
events bevond our contlol and these plO\ isions could limit our ablllty to pldn for or react to market Condltlons meet Cdpltdl

add-rtteﬁa-l—restﬂet—rve—ee-venﬁﬁts—Thele can be no assurance that we w 111 be dble to Comply w 1th current or additional covenants in
the future and, if we fail to do so, that we will be able to obtain waivers from the applicable lenders or holders or amend the
covenants. Our failure to comply with current or future restrictive covenants or other current or future terms of indebtedness
could result in a default, which, if not cured or waived, could result in our being required to repay these borrowings before their
due date. #We may need additional equity, debt or other financing in the future, which we are-fereed-may not be able to
obtain on acceptable terms, or at all, and any additional financing may result in restrictions on our operations or
substantial dilution to our stockholders. We may need to raise funds in the future to, among other things, develop new

technologies, expand our business, respond to competitive pressures, refinance these-borrowings-ontessfavorable-terms-or

our existing indebtedness are-unable-torefinance-these-borrowings;-otr—- or results-ofoperations-and-finanetal-condition-eonld
be-adversety-affeeted-make acquisitions or other strategic arrangements. We may try to raise additional funds through

pubhc or private ﬁnanclngs, strateglc relatlonshlps or other arrangements or by reﬁnancmg our ex1st1ng 1ndebtedness

factors, m&ﬂy-e-ﬁwh-teh—afe—beyeﬂd-such as market condltlons, our

eentrel—operatlng performance, 1nvestor 1nterest and, in the case of debt financing, our then- current debt levels, expected
debt amortization, interest rates and our credit rating. Volatility in the credit markets, including the U. S. Federal
Reserve Bank' s actions and implementation of varying interest rates to combat inflation in the U. S. , may have an
adverse effect on our ability to obtain debt financing. Our credit rating may also be affected by our liquidity, financial
results, economic risk or other factors, which may increase the cost of futurc eperatingperformanee-and-eash-flows
financings. Any additional financing may not be available to us on acceptable terms or at all. If financing is not available
. whielrwe may be required to reduce expenditures, including curtailing our growth strategies, forgoing acquisitions or
reducing our product development efforts. If we succeed in raising additional funds through the issuance of equity or
equlty- hnked securities, then ex1st1ng stockholders could experlence substantial dilution adverseb’—a—ffeet—etneabi-l-rw—te

: e-raise dddlthIldl funds through
the issuance of debt securltles or preferred stock these new securltles would have rights, preferences and privileges
senior to those of the holders of our Class A common stock. In addition, any such issuance could subject us to restrictive
covenants relating to our capital —Our-ability-to-restruetare-raising activities and other financial and operational matters,
which may make it more difficult orfor refinanee-us to obtain additional capital, respond to competitive pressures and
pursue business opportunities, including potential acquisitions. Further, to the extent we incur additional indebtedness
ot or other such obligations, the risks associated with our significant debt witl-depend-on-the-described below, including
our possible inability to service our debt, would increase. Additionally, events and circumstances may occur that could
cause us to not be able to satlsfy applicable draw- down condltlons and utilize our revolv1ng hne of credlt %e&ptta-l-




contaln re@tnctlone on t-heﬂaab&rtry—te-pay—dﬂﬂdeﬂds—e%our make—lncurrence of addltlonal 1ndebtedness and entry into
certain types of transactions, these restrictions are subject to a number of qualifications and exceptions, and we may
choose to amend such agreements and other—-- the intereompany-payments-applicable restrictions from time to time (with
the consent of the requlslte lenders or holders), whlch may allow us to incur additional indebtedness that could —Jn-the
ith-be tma’a}e—te—ma-ke—substantlal We ‘may be required to

repurchase paymeﬂts—eﬁ—eur—mdebfedﬂess—s&ﬁsfyetmet-heﬁ—— the e*peﬁses—Senlor N otes and

r-the eveﬂt—maturlty of ur C1ed1t F acﬂlty

te—rep&fehas&seme—e-ﬁt-he—Serﬁer—Netes—upon a change of control trlggermg event Holdel% of the Semor N otes can require us to

repurchase the Senior Notes upon a change of control of our company. Our ability to repurchase the Senior Notes may be
limited by law or the terms of other agreements relating to our indebtedness. In addition, we may not have sufficient funds to
repurchase the Senior Notes or have the ability to arrange necessary financing on acceptable terms, if at all. A change of control
of our company may also constitute a default under, or result in the acceleration of the maturity of, our other then- existing
indebtedness, including our Credit Facility. Our failure to repurchase the Senior Notes would result in a default under the Senior
Notes, which may result in the acceleration of the Senior Notes and other then- existing indebtedness, including our Credit
Facility. We may not have sufficient funds to make any payments triggered by such acceleration, which could result in
foreclosure proceedings and our seeking protection under the U. S. bankruptcy code. Legal and Regulatory Risks ICANN is a
multi- stakeholder, private sector, not- for- profit corporation formed in 1998 for the express purposes of overseeing a number of
Internet related tasks, including managing the DNS allocation of IP addresses, accreditation of domain name registrars and
registries and the definition and coordination of policy development for alefthese functions. We are accredited by ICANN as a
domain name registrar and thus our ability to offer domain name registration products is subject to our ongoing relationship
with, and accreditation by, ICANN. Further, our generic top- level domain registry business is based on contracts with
ICANN, per TLD, and therefore, is subject to existing requirements and any changes to those requirements made in
those contracts. [CANN has been subject to strict scrutiny by the public and governments around the world, as well as multi-
governmental organizations such as the United Nations, with many of those bodies becoming increasingly interested in Internet
governance. If ICANN is not seen as adequately responsive to stakeholder concerns, governments around the world may decide
to implement regulatory frameworks independent of ICANN, leading to a fragmentation of the domain name registration
system, which could negatively affect our operations and financial results. Additionally, we continue to face the following
possibilities:  the structure and accountability mechanisms contained in the Bylaws for I[CANN “s-bylaws-, as amended tron
November 2043-17, 2023 , are not fully tested, which may result in ICANN not being accountable to its stakeholders and unable
to make, implement or enforce its policies; ¢ the Internet community, key commercial industry participants, the U. S.
government or other governments may (i) refuse to recognize ICANN' s authority or support its policies, (ii) attempt to exert
pressure on ICANN, or (iii) enact laws in conflict with ICANN' s policies, each of which could create instability in the domain
name registration system; ¢ governments, via I[CANN' s Governmental Advisory Committee (GAC), may seek greater influence
over ICANN policies and contracts with registrars and may advocate changes that may adversely affect our business; ¢ the terms
of the Registrar Accreditation Agreement (RAA) under which we are accredited as a registrar or the Registry Agreement (RA)
under which we are accredited as a registry, could change in ways that are disadvantageous to us or under certain circumstances
could be terminated by ICANN, thereby preventing us from operating our registrar or registry service, or I[CANN could adopt
unilateral changes to the RAA or RA that are unfavorable to us, that are inconsistent with our current or future plans, or that
affect our competitive position; ¢ international regulatory or governing bodies, such as the International Feleeommunieations—
Telecommunication Union, a specialized agency of the United Nations, or the E. U., may gain increased influence over the
management and regulation of the domain name registration system, leading to increased regulation in areas such as taxation,
privacy , data protection, cybersecurity and the monitoring of our customers' hosted content; « ICANN or any TLD operators
third—party-registries-may implement policy changes impacting our ability to run our current business practices throughout the
various stages of the lifecycle of a domain name; ¢ the U. S. Congress or other legislative bodies in the U. S. could take action
unfavorable to us, influencing customers to move their business from our products to those located outside the U. S.; ¢ the U. S.
Congress or other legislative bodies in the U. S. could adopt regulations that are in direct conflict with other jurisdictions (e. g.,
the E. U.), which could fragment our platform and product offerings; ¢ the U. S. Congress or other legislative bodies in the U. S.
or in other countries could adopt laws that erode the safe harbors from third- party liability in the CDA (Section 230) and the
Digital Millennium Copyright Act; « ICANN could fail to maintain its role, potentially resulting in instability in DNS services
administration and operation; * our business as a vertically integrated operation of a registrar and registry could lead to increased
regulatory scrutiny; « ICANN, TLD operators, governments and governmental authorities may impose requirements for
verification of domain name registrant information that are inconsistent with our current business practices or that
result in inconsistency among industry participants, including but not limited to changes under the E. U. NIS2 Directive;
¢ ICANN, TLD operators, governments and governmental authorities may impose requirements for, or prohibit, the



registration of domain names containing certain words or phrases; * some governments and governmental authorities outside the
U. S. have in the past disagreed, and may in the future disagree, with the actions, policies or programs of ICANN and registries
TLD operators relating to the DNS, which could fragment the single, unitary Internet into a loosely- connected group of one or
more networks, each with different rules, policies and operating protocols; * multi- party review panels established by ICANN' s
bylaws may take positions unfavorable to our business; and ¢ changes in ICANN leadership could introduce uncertainty that
could delay or postpone programs, such as the next round of new generic TLD ( gTLD ) applications, and that could have a
material impact on our business. If any of these events occur, they could create instability in the domain name registration
system and may make it difficult for us to continue to offer existing products and introduce new products, or serve customers in
certain international markets. These events could also disrupt or suspend portions of our domain name registration product and
subject us to additional restrictions on how the registrar and registry products businesses are conducted, which would result in
reduced revenue. In addition, t-he—reqturements—ef—t-he—due to changes in prlvacy and data protectlon laws rules and
regulations around the world, 4 g WSV W
its stakeholders have modified their pohcles procedures and contracts related to how registrars collect, store, transmit ase-,
publish or otherwise process the pelsonal 1nf0rmat10n of domam name registrants in publicly accessible WHOIS directories.
We continue - potiey-to work alleviate-some-of these-conthets;-we-are-wotking-with
ICANN and our 1ndust1y counterparts to reconcile t-hese—conﬂwts and inconsistencies with such laws, rules and regulations .
If ICANN is unable erunwiling-to maintain harmenize-these-policies , procedures and contracts consistent with applicable
privacy and data protection laws and regulations , our efforts to comply with applicable laws may cause us to violate our
existing I[CANN contractual obligations. As a result, we could experience difficulties in selling domain rames— name
registrations and keeping our existing customer domain names under management #-we-are-tnable-toreach-anamieable
eontraetaal-selution-with FEANN-, which could have a material adverse effect on our operations and revenue. [CANN
periodically authorizes the introduction of new TLDs. A delay in access to new TLDs could adversely impact our business,
results of operations and reputation. I[CANN has periodically authorized the introduction of new TLDs and made domain names
related to them available for registration. In 2012, ICANN significantly expanded the number of gTLDs through the first
application round of the Expansion Program This resulted in the delegation of new gTLDs in 2014. Sinee2644;-ICANN has
introduced a noty ; A new ¢HEDs— gTLD program , buteentintes-Next Round,
which is expected to open in April 2026 upon completlon of the policy implementation work tewatrds-doingse- Our
competitive position depends in part on our ability to gain access to these new TLDs. A significant portion of our business relies
on our ability to sell domain name registrations to our customers, and any limitations on our access to newly created TLDs could
adversely impact our ability to sell domain name registrations to customers, and thus could adversely impact our business.
Furthermore, GoDaddy Registry is also impacted by delays of future gTLD application rounds. Although we expect to continue
to sell and pursue operator rights for new gTLDs as they are introduced, our ability to obtain these rights, gain contracts to
provide backend registry services, or sell new demains— domain name registrations to our customers may be adversely
impacted if the Expansion Program does not continue , or if, when continued, we are unable to obtain these rights or gain
these contracts our business and the financial and operational aspects of our business may be harmed . [n addition, if the
Next Round is delayed as a result new-apptieationrround-of the ExpanstenrProgram-timing of the policy implementation
work, or is not opened in the future at all , the reputation of the industry and our business and the financial and operational
aspects of our business may be harmed. The relevant domain name registry and ICANN impose a charge upon each registrar for
the administration of each domain name registration. If these fees increase, it would have a significant impact upon our
operating results. Each registry typically imposes a fee in association with the registration of eaek-a domain name. For example,
VeriSign, the registry for. com and. net, has a current annual list price of § 9-10 . 26 59-annuals—for cach. com registration, and
ICANN currently annually charges $ 0. 18 anmaaly-for most domain names registered in the g TLDs fallag-within its purview.
In 26+6-addition , VeriSign , which operates the. com and . net gTLDs under registry agreements with ICANN and, with
respect agreed—t-haﬁleﬂ-S*gﬂ—er—eeﬂtmue—to be—t-he—exeh&swe—reg—tsﬁey—fer—the com gTLD threugh-Nevember 2624112648, a

v : ; ir-Cooperative Agreement through-2624-with the U . As
partS. Department of Commerce t-hat—e*teﬁsmﬁ— ¥eﬂ-Stg-n—has prevrously been glven the rlght to annually increase fa-tse—

-l-GA—NN—S-a-ppfe’v‘a-l—lﬂ—Mafeh—Z@%@— J‘«leﬂ-sargn—and }%W—&meﬁded—ﬂae—eem—fegﬁtry—agreement—has done so in recent years,
mcludlng to the current hst prlce of al-lew—fees—te—be—rnereased—te—ne—mefe—t-ha-n—$ 10. 26 a-nnua-l—ly—fe&eaeh—eem—reg—rstr&tteﬁ—

-1—29%4— If fees continue to increase, costs to our customers could Jee—become higher, Wl’llCh could have an adverse impact on
our results of operations. We have no control over ICANN, VeriSign or other domain name registries and cannot predict their
future fee structures. While we do not currently do so, we have the discretion to impose service fees on our customers in the
future. In addition, pricing of new gTLDs is generally not set or controlled by ICANN, which in certain instances has resulted in
aggressive price increases on certain particularly successful new gTLDs. The increase in these fees with respect to any new
¢TLD either must be included in the prices we charge to our customers, imposed as a surcharge or absorbed by us. If we absorb
such cost increases or if surcharges result in decreases in domain registrations, our business, operating results and financial
performance may be adversely affected. We are subject to a-vartety-oflocal and international laws and-, rules, regulations,
and orders relatmg to the operatlon and securlty of our computer network and the processing of data, including

3 A privacy of personal data. Our operations depend on the operation of our

network and processmg of data mternatlonally including the movement of FF&, FEC-and-state-and-Hoeal-agenetes;as-wett
as-privaey;-data proteetion-across national boundaries. The laws, rules, regulations and orders concerning cybersecurity




eard-nformatton—These-obligations-may bc mtuplclcd dnd appllcd mconslslcntly , fromonejurisdtetionte-another-and may
conflict with one another, with other regulatory requirements et-, eut— or with our own internal praetiees-policies and
procedures . Any failure or perceived failure by us to comply with U. S. 7E—=or international ether-foretgnprivaey-or
seeurrty—ld\\ sand regulatlons relatmg to cybersecurlty and processmg of data (or our fallure or percelved fallure to

W'l'l'l—eeﬁtﬂ‘lﬂe-lo be—neuﬂy—eﬂaeted-a varlety of U ,. - o
industry-standards-eoneerning-privacy yand data pmtccnon laws , rules eyberseeurrt—y—&ﬂd—kl—rn—t-he—U—S— regulatlons the E-
Y-and-otherjurisdiettons-, and orders (we—e&ﬂﬂet—yet—deteiﬂﬂe—t-he-rmpaet—such -future—l-aws—as the EU General Data
Protectlon fegu-}a-t-teﬂs— Regulatlon and standa drothe

e*&m-p%e—@&l-i—ferﬂia—eﬁaeted-t-he—(‘d ornia ( onsumer P-reteet—teﬂ—Prlvacy ALI —as—&meﬁéed-by—the—@a%rferma—Prﬁf&ey—Rnghtsﬁef
f@P&A—&ﬂd-eeHeeﬁve}y—GGPA—) that —&meﬂg—prowde our customers and other 1nd1v1duals w1th ﬂ%mgs—requfres—eevereé

ﬂe&ees—te-eeﬂsumers-&ﬂd-the—reeegﬁrﬁefre-ﬁculam 11ths 1cldtm<r to the pefseﬂal—m-fermaﬁeﬁ—&nye%wﬁreh—mayhreqtufe—us—te
medify-ourdata-processing practieesinth 0

-St&n&ard—@eﬂtraefua-l—elauses—esees)—fer—lmsom data for various purposes, 1nclud1ng onlme advertlsmg 't'faﬁSfGFS—befweeﬁ
EYandnen—EU—eountries-witheutan-and targeted marketing

wi-eontinte-These evolving laws may increase our costs and limit our ablhty to transfer-use personal data for new
products pursuaﬂ-t—te—t-he—SGGs- mcludlng but t-he—&]-EA—has—rndtea-ted—not hmlted to products th hat rely se}e—reh&nee—on Al

feg&rdrmg—to settle FTC charges relatmg to certam of our securlty practlces, advertlsmg, anand eﬁeﬁﬁeﬁ—other related
matters. The settlement agreement and related order is still pending a public notice- and- comment period and final FTC
approval. If the proposed order is finalized, we will be required to comply with its terms for a period of at least 20 years,
which include specific requirements relating to security of our hosting services among other things. If we fail to comply
with the final order’ s terms, we could be subject to FTC investigation, litigation, or reputational harm. We have invested



and continue to invest in our security systems and have undertaken to begin implementing the proposed requirements
contained in the proposed order. See Note 13 to our financial statements. Existing and new laws, rules, regulations and
orders relating to the security of our networks and data processing may cause us to incur additional compliance costs or
limit our ability to provide certain of our products or services in some jurisdictions. For example, we expect to incur
additional costs relating to new cybersecurity requirements in the E. U. pursuant to the E. U. Network Information
Security 2 Directive (NIS2), which is currently being transposed into E. U. law. We also must comply with a growing
body of laws, rules, regulations and orders governing the transfer of data, including personal data, across territorial
boundaries. For example, the GDPR restricts the transfer of personal data from the E. U. to the U. S. and other countries
that are not deemed to have implemented adequate data protection measures. We use a variety of legal transfer
mechanisms to transfer personal data from the E. U. to the U. S., including standard contractual clauses (SCCs) and the
E. U.- U. S. Data Privacy Framework . However, the use of SCCs and the E. U.- U. S. Data Privacy Framework is subject
to provide-anew-meehantsirongoing review and litigation in the E. U., and we cannot guarantee that we will be able to
continue to rely on these for-— or other transfer efmechanisms to transfer personal data from the E. B&—+te-the-U. to the U.
S. If our cybersecurity and ;-whieh-is-deseribed-as-the Uk—U—S—Data-data Bridge—We-processing measures fail to comply

with (or are percelved to have falled to comply sel-f-—eerﬁﬁed—eueeemphanee—\\ ith ) current the—U-K-—U—S—Ba-m—Bﬂdge—I-Pt-he

regulatlons, pohcles, legal obhgatlons, mdustry standards or any appllcable government orders, we may be subject to
litigation and / or regulatory investigations and may incur fines or other liabilities, and loss of business. In addition,
future laws, rules, regulations, and legal obhgatlons may limit our customers ablllty to use our serv1ces to process data
(including personal data ), which frem

e%a—eha—l-lenge—te—eu&tse—e-ﬂthe—%@%l—S@Gs—wuld reduce demand Mw—w—&arﬂfeﬁdﬁa—frﬁn—tﬁe—E—U—EEA—and—U{é

We are subject to international laws , we—rules dnd regulatlons ot

proteetiomrantheritiesinrthe EEA-relating to pefseﬂa-l-da-ta—transfers—te-content moderatlon An i 1ncreas1ng number of laws and
regulatlons 1mpose requlrements on us to prov1de content moderatlon and by—us—frem—t-he—E—E%m%ny—sueh—en-fereemeﬁt

beg-mﬁmg—the—ﬂrst—quarteﬁeﬁ‘@%—lmposu new content moderation and eb-l-rga-t—teﬁs—nollcc oblluauon\ dd\ ertising restrictions
, and other requirements on us and certain digitaHntermedtartes;ineluding-providers-of intermediary-our services . If we are
unable to comply with the DSA or similar laws in other Jurlsdlctlons hesﬁng—serﬁees-we could be subJect to lltlgatlon and

eﬂ-l-rne—p}at-feﬂﬂs-government 1nvest1gat10ns w nch W

reventes-, damages whieh-are-in-a

lodge-elass-actiontawsuits—Any new-taws-, increased



harmed--- harm . Activities of customers or the content of their websites could ddmdge our reputation and brand or harm our
business and financial results. As a providerresult of the CorePlatfornrand-Applieations-and-Commeree-products and services
we offer , we may be subject to petenttal-liability and negative publicity fer-due to our customers' activities on or in connection
with their domain names, their websites or fer-the data they store on our servers. In addition, as we expand our social media
management and professional web services, we may be subject to petenttal-liability for content we create on behalf of our
customers. Although our terms of service prohibit the illegal use of our products by our customers and permit us to take down or
suspend websites or take other appropriate actions in response to illegal uses (among other reasons) , customers may
nonetheless engage in prohibited activities or upload or store content on our products in violation of applicable law , our
agreement or policies, or the customer' s own policies, which could subject us to liability. Furthermore, our reputation and
brand may be negatively impacted by customer actions and website content that are deemed hostile, offensive or inappropriate.
We do not proactively monitor or review the appropriateness of the domain names our customers register or the content of their
websites, and we do not have control over customer activities. The safeguards we have in place may not be sufficient to avoid
harm to our reputation and brand, especially if such hostile, offensive or inappropriate customer content is high profile or
misinterpreted as content supported by us. Several U. S. federal statutes may apply to us with respect to various activities of our
customers, including the +=Fhe-Anti- Cybersquatting Consumer Protection Act (ACPA) , which provides recourse for
tmdemqu owners dgamst Cybersqudtters —U-ndeikt-he—sa—fe—hafbeﬁpfe&meﬂs—e-ﬁﬂ&e%GPA— domainnameregistrars-are-shielded
gh-the safe-harbor-provistons-may netapply-ifour

v h Dl,taltdl Millennium Copyright Act (DMCA) , which
provides recourse for owners of copyrighted mdtendl w—hese——— who believe their rights under U. S. copyright law have been

mhm;:ed on the Internet —"Phe—sa—fe—hafber—pfeimls—e-ﬁﬂ&e—BM&A— hewever—s‘hie}d—l-ﬁtefnet—seﬁtee—pfeﬂdefs—and et-her——— the

o a v ; Commumcatlons Decency Act (CDA) geﬂefa-l-l-y
pfeteets- whlch addresses blocklng and screenmg of content on the [nternet serviee-. Although these and other similar
laws, rules and regulatlons pfeﬂdefs——— provide hmlted protectlons he or-develop-web

e may not be a-b}e—mterpreted in a way
that apphes to rely-us, may be amended or removed in the future, or may not pr0v1de us with complete protection from
applicable claims. If we are found not to be protected by the safe harbor provisions of these laws, rules and regulations
or if we are deemed subject to laws in other countries that may not have the same protections or that may impose more
onerous obligations on us sueh-safe-harbors-, and-we may we-owe substantial damages and our brand, reputation, and
financial results may be harmed heldliablefor-sueheontentunderthe PMEA-and-the-EDA-. Notwithstanding the exculpatory
language of these bodies of law, the activities of our customers have resulted in, and may in the future result in, threatened or
actual litigation against us. Although the ACPA, DMCA, CDA and relevant U. S. case law have generally shielded us from
liability for customer activities to date, court rulings in pending or future litigation or future regulatory or legislative
amendments may narrow the scope of protection afforded us under these ldws. Additionally, neither the DMCA nor the CDA
generally apply to claims of trademark violations, and thus they may be inapplicable to many of the claims asserted against our
company. Furthermore, there have been, and continue to be, various Congressional and executive efforts to remove or restrict
the scope of the protections available under Section 230 of the CDA, which if successful could decrease our current protections
from liability for third- party content and increase our litigation costs. In addition, other bodies of law, including state criminal



laws, may be deemed to apply or new statutes or regulations may be adopted in the future, any of which could expose us to
further liability and increase our costs of doing business. If such claims are successful, our business and operating results could
be adversely affected, and even if the claims do not result in litigation or are resolved in our favor, these claims, and the time
and resources necessary to resolve them, could divert the resources of our management and adversely affect our business and
operating results. For example, the Stop Enabling Sex Traffickers Act and the Allow States and Victims to Fight Online Sex
Trafficking Act may limit the immunity previously available to us under the CDA, which could subject us to investigations or
penalties if our customers' activities are deemed illegal or inappropriate. In addition, the DSA, a package of legislation intended
to update the liability and safety rules for digital platforms, products and services, could negatively impact the scope of the
limited immunity provided by the E- Commerce Directive in the E. U. Our products depend on the ability of our customers to
access the Internet. Currently, this access is provided by companies having significant market power in the broadband and
Internet access marketplace, including incumbent telephone companies, cable companies, mobile communications companies
and government- owned service providers. Some of these providers can take measures including legal actions, that-which could
degrade, disrupt or increase the cost of user access to certain of our products by restricting or prohibiting the use of their
infrastructure to support our offerings, charging increased fees to our users to provide our offerings, or regulating online speech.
In some jurisdictions, such as China, our products and services may be subject to government- initiated restrictions, fees or
blockages. Such interference could result in a loss of existing users, advertisers and goodwill or increased costs, or could impair
our ability to attract new users, thereby harming our revenue and growth. Moreover, the adoption of any laws , rules or
regulations adversely affecting the growth, popularity or use of the Internet —tﬁelud-tﬂg—laws—tmpaeﬁng—lﬂtemet—neu&&hw— could
decrease the demand for our products and increase our operating costs. The legislative and regulatory landscape regarding the
regulation of the Internet and, in particular, Internet neutrality, in the U. S. is subject to uncertainty. To the extent any laws,
regulations or rulings permit Internet service providers to charge some users higher rates than others for the delivery of their
content, Internet service providers could attempt to use such taw-laws , regulatiorrregulations or rating-rulings to impose higher
fees or deliver our content with less speed, reliability or otherwise on a non- neutral basis as compared to other market
participants, and our business could be adversely impacted. Internationally, government regulation concerning the Internet, and
in particular, network neutrality, may be developing or non- existent. Within such a regulatory environment, we could
experience discriminatory or anti- competitive practices impeding both our and our customers' domestic and international
growth, increasing our costs or adversely affecting our business. Additional changes in the legislative and regulatory landscape
regarding Internet neutrality, or otherwrse regardrng the regulatmn of the lnternet could harm our busrness operatrng results
and financial condition. The Fo-da :
the-werld—However,the-legal and regulatory enVlronment relatrng to the lnternet is uncertain, and governments may impose
additional regulation in the future. New laws may be passed, courts may issue decisions affecting the Internet, existing but
previously inapplicable or unenforced laws may be deemed to apply to the Internet or regulatory agencies may begin to more
rigorously enforce such formerly unenforced laws, or existing legal safe harbors may be narrowed, both by U. S. federal or state
governments and by governments of foreign jurisdictions. The adoption of any new laws , rules or regulations, or the narrowing
of any safe harbors, could hinder growth in the use of the Internet and online services generally, and decrease acceptance of the
Internet and online services as a means of communications, e- commerce and advertising. In addition, such changes in laws
could increase our costs of doing business or prevent us from delivering our services over the Internet or in specific jurisdictions,
which could harm our business and our results of operations. From time to time, we are involved in lawsuits, including class
action lawsuits, which are expensive and time consuming and could adversely affect our business, financial condition and results
of operations. Jrradditten-We are, and from time to time we may become, subject to litigation and various legal
proceedlngs, 1nclud1ng l1t1gat10n and proceedlngs related to employment matters, intellectual property elaims-matters , we
: o : 4 sto-commercial disputes, antitrust and
pnvacy and consumer protectron laws aﬂd-emp}eyment— sueh—as harasement—well as stockholder derivative suits, class action
lawsuits, mass arbitration and other matters . For example, we have faced ot and may continue to face in the future,
claims related to the Fair Labor Standards Act, the Telephone Consumer Protection Act, and the Americans with Disabilities
Aetand-the-Arizona-ConsumerFrand-Act (and similar federal, state and international consumer protection statutes, including the
Brazil Consumer Protection Code). We trparttendartn-the-pastwe-have settled-also been involved in putative class action
eomplaints-lawsuits, including lawsuits alleging violations of the Telephone Consumer Protection Act. Class action Plaintiffs
plaintiffs in particular sueh-eurrentand-futare titigationmatters-often seek file-suehtawsuits-on-behalf-ofa-putative-oreertifted
elass-and-typteally-etaim-substantial statutory damages and attorneys' fees, and demand efterrseekchanges to our products,
features or business practices. Although the results of any such current or future litigation, regardless of the underlying nature of
the claims, cannot be predicted with certainty, the final outcome of any current or future claims or lawsuits we face could
adversely affect our business, financial condition and results of operations. Any negative outcome from claims or litigation,
including settlements, could result in payments— payment of substantial monetary damages or fines, attorneys' fees or costly and
significant and undesirable changes to our products, features, marketing efforts or business practices. As we have expand
expanded our international business, we have experienced an increase in litigation occurring outside of the U. S., due in part to
consumer- friendly laws , rules and regulations in certain countries and legal systems with limited experience with claims
related to the domain industry. Defending such litigation is costly and time consuming. The outcome of such litigation may not
be the same as similar litigation in the U. S., which may have an adverse effect on our business, financial condition and results
of operations. Further, claims or litigation brought against our customers or business partners may subject us to indemnification
obligations or obligations to refund fees to, and adversely affect our relationships with, our customers or business partners. Such
indemnification or refund obligations or litigation judgments or settlements that result in the payment of substantial monetary
damages, fines and attorneys' fees may not be sufficiently covered by our insurance policies, if at all. We evaluate litigation




claims and legal proceedings to assess the likelihood of unfavorable outcomes and to estimate, if possible, the amount of
potential losses. Based on these assessments and estimates, we may establish reserves and / or disclose the relevant
litigation claims or legal proceedings, as and when required or appropriate. These assessments and estimates are based
on information available to management at the time of such assessment or estimation and involve a significant amount of
judgment. As a result, actual outcomes or losses could differ materially from those envisioned by our current
assessments and estimates. Our failure to successfully defend or settle any of these litigation claims or legal proceedings
could result in liability that, to the extent not covered by our insurance, could have an adverse effect on our business,
financial condition, and results of operations. See “ Item 3 — Legal Proceedings. ” In addition, during the course of any
litigation, regardless of its nature, there could be public announcements of the results of hearings, motions, preliminary rulings
or other interim proceedings or developments. If securities analysts or investors perceive these results to be negative, it could
have a substantiat-substantially adverse effect on the trading price of our Class A common stock. Regardless of swhether-any-the
merit of claims asserted against us have-any-merit-, theseclaims are generally time- consuming and costly to evaluate and
ultimately defend, and can impose a significant burden on management and employees. Further, because of the , at times,
substantial amount of discovery required in connection with litigation, there is a risk that some of our confidential business or
other proprietary information could be compromised by disclosure. Failure to adequately protect and enforce our intellectual
property rights could substantially harm our business and operating results. The success of our business depends in part on our
ability to protect and enforce our patents, trademarks, copyrights, trade secrets and other intellectual property rights. We attempt
to protect our intellectual property under patent, trademark, copyright and trade secret laws, and through a combination of
confidentiality procedures, contractual provisions and other methods, all of which offer only limited protection. As of December
31,2023-2024 , we had 368 issued patents in the U. S. and other countries covering various aspects of our product offerings.
Additionally, as of December 31, 2823-2024 , we had 42-11 pending U. S. and international patent applications and intend to file
additional patent applications in the future. The process of obtaining patent protection is expensive and time- consuming, and we
may not be able to prosecute all necessary or desirable patent applications at a reasonable cost or in a timely manner. We may
choose not to seek patent protection for certain innovations or in certain jurisdictions, and may choose to abandon patents that
are no longer of strategic value to us, in each case even if those innovations have financial value to us. In addition, under the
laws of certain jurisdictions, patents or other intellectual property rights may be unavailable or limited in scope. Furthermore, it
is possible that our patent applications may not issue as granted patents, that the scope of our issued patents will be insufficient
or not have the coverage originally sought, that our issued patents will not provide us with any competitive advantages, and that
our patents and other intellectual property rights may be challenged by others or invalidated through administrative processes or
litigation. In addition, issuance of a patent does not assure that we have an absolute right to practice the patented invention, or
that we have the right to exclude others from practicing the claimed invention. As a result, we may not be able to obtain
adequate patent protection or to enforce our issued patents effectively. In addition to patented technology, we rely on our
unpatented proprietary technology and confidential proprietary information, including trade secrets and know- how. Despite our
efforts to protect the proprietary and confidential nature of such technology and information, unauthorized parties may attempt
to misappropriate, reverse engineer or otherwise obtain and use them. The contractual provisions in confidentiality agreements
and other agreements we generally enter into with employees, consultants, partners, vendors and customers may not prevent
unauthorized use or disclosure of our proprietary technology or intellectual property rights and may not provide an adequate
remedy in the event of unauthorized use or disclosure of our proprietary technology or intellectual property rights. Moreover,
policing unauthorized use of our technologies, products and intellectual property rights is difficult, expensive and time-
consuming, particularly in foreign countries where the laws may not be as protective of intellectual property rights as those in
the U. S. and where mechanisms for enforcement of intellectual property rights may be weak. To the extent we expand our
international activities, our exposure to unauthorized copying and use of our products and proprietary information may increase.
We may be unable to determine the extent of any unauthorized use or infringement of our products, technologies or intellectual
property rights. As of December 31, 2623-2024 , we had 583-588 registered and 25-55 pending trademarks in jurisdictions
including the U. S., E. U., UK, China and Germany; we have also filed a trademark application for GeBaddy-Airo. We have
also registered, or applied to register, the trademarks associated with several of our leading brands in the U. S. and in certain
other countries, including for our logo launched in January 2020, the" Go." Competitors and others may have adopted, and in
the future may adopt, tag lines or service or product names similar to ours, which could impede our ability to build our brands'
identities and possibly lead to confusion. In addition, there could be potential trade name or trademark infringement claims
brought by owners of other registered and common law trademarks or trademarks incorporating variations of the terms or
designs of one or more of our trademarks and opposition filings made when we apply to register our trademarks. From time to
time, legal action by us may be necessary to enforce our patents, trademarks and other intellectual property rights, to protect our
trade secrets, to determine the validity and scope of the intellectual property rights of others or to defend against claims of
infringement or invalidity. Such litigation could result in substantial costs and diversion of resources, distract management and
technical personnel and negatively affect our business, operating results and financial condition. If we are unable to protect our
intellectual property rights, we may find ourselves at a competitive disadvantage. Any inability on our part to protect adequately
our intellectual property may have a material adverse effect on our business, operating results and financial condition. We are
involved in intellectual property claims and litigation asserted by third parties and may be subject to additional claims and
litigation in the future, which could result in significant costs and substantial harm to our business and results of operations. In
recent years, there has been significant litigation in the U. S. and abroad involving patents and other intellectual property rights.
Companies providing web- based and cloud- based products are increasingly bringing, and becoming subject to, suits alleging
infringement of proprietary rights, particularly patent rights. The possibility of intellectual property infringement claims also
may increase to the extent we face heightened competition and become more visible. Any claims we assert against perceived



infringers could provoke these parties to assert counterclaims against us alleging that we infringe their intellectual property
rights. In addition, our exposure to risks associated with the use of intellectual property may increase as a result of acquisitions
we make or our use of software licensed from or hosted by third parties, as we have less visibility into the development process
with respect to such technology or the care taken to safeguard against infringement risks. Third parties may make infringement
and similar or related claims after we have acquired or licensed technology that had not been asserted prior to our acquisition or
license. Many companies are devoting significant resources to obtaining patents that could affect many aspects of our business.
This may prevent us from deterring patent infringement claims, and our competitors and others may now and in the future have
larger and more mature patent portfolios than we have. We have faced in the past, are currently facing, and expect to face in the
future, claims and litigation by third parties that we infringe upon or misappropriate their intellectual property rights. Defending
patent and other intellectual property claims and litigation is costly and can impose a significant burden on management and
employees, and there can be no assurances that favorable final outcomes will be obtained in all cases. In addition, plaintiffs may
seek, and we may become subject to, preliminary or provisional rulings in the course of any such litigation, including potential
preliminary injunctions requiring us to cease offering certain of our products or features. We may decide to settle such lawsuits
and disputes on terms that are unfavorable to us. Similarly, if any litigation to which we are a party is resolved adversely, we
may be subject to an unfavorable judgment that may not be reversed upon appeal. The terms of such a settlement or judgment
may require us to cease offering certain of our products or features or pay substantial amounts to the other party. In addition, we
may have to seek a license to continue practices found to be in violation of a third party' s rights, which may not be available on
reasonable terms, or at all, and may significantly increase our operating costs and expenses. As a result, we may also be required
to develop alternative non- infringing technology or discontinue offering certain products or features. The development of
alternative non- infringing technology, products or features could require significant effort and expense or may not be feasible.
Our business, financial condition and results of operations could be adversely affected by intellectual property claims or
litigation. As a provider of web- based and cloud- based products, including as a registrar of domain names and related products,
we may become aware of disputes over ownership or control of customer accounts, websites or domain names. We could face
potential liability for our failure to renew a customer' s domain. We could also face potential liability for our role in the
wrongful transfer of control or ownership of accounts, websites or domain names. The safeguards and procedures we have
adopted may not be successful in insulating us against liability from such claims in the future. Moreover, any future amendment
to Section 230 of the CDA may increase our liability and could expose us to civil or criminal liability for the actions of our
customers, if we do not effectively detect and mitigate these risks. In addition, we may face potential liability for other forms of
account, website or domain name hijacking, including misappropriation by third parties of our customer accounts, websites or
domain names and attempts by third parties to operate accounts, websites or domain names or to extort the customer whose
accounts, websites or domain names were misappropriated. Furthermore, we are exposed to potential liability as a result of our
domain privacy product, whereby the identity and contact details for the domain name registrant are masked. Although our
terms of service reserve our right to take certain steps when domain name disputes arise related to our privacy product, including
the removal of our privacy service, the safeguards we have in place may not be sufficient to avoid liability, which could increase
our costs of doing business. Occasionally, one of our customers may register a domain name identical, or similar, to a third party
s trademark or the name of a living person. These occurrences have in the past led, and may in the future lead , to our
involvement in disputes over such domain names. Disputes involving registration or control of domain names are often resolved
through the Uniform Domain Name Dispute Resolution Policy (UDRP), ICANN' s administrative process for domain name
dispute resolution, or less frequently through litigation under the ACPA, or under general theories of trademark infringement or
dilution. The UDRP generally does not impose liability on registrars, and the ACPA provides that registrars may not be held
liable for registration or maintenance of a domain name absent a showing of the registrar' s bad faith intent to profit from the
trademark at issue. However, we may face liability if we act in bad faith or fail to comply in a timely manner with procedural
requirements under these rules, including forfeiture of domain names in connection with UDRP actions. In addition, domain
name registration disputes and compliance with the procedures under the ACPA and UDRP typically require at least limited
involvement by us and, therefore, increase our cost of doing business. The volume of domain name registration disputes may
increase in the future as the overall number of registered domain names increases. Moreover, as the owner or acquiror of domain
name portfolios containing domains we provide for resale, we may face liability if one or more domain names in our portfolios,
or our resellers' portfolios, are alleged to violate another party' s trademark. Although we screen the domain names we acquire to
mitigate the risk of third- party infringement claims, we, or our resellers, may inadvertently register or acquire domains that
infringe or allegedly infringe third- party rights. If intellectual property laws diverge internationally or are interpreted
inconsistently by local courts, we may be required to devote additional time and resources to enhancing our screening program
in international markets. For example, we are involved in a large number of claims in India involving the registration of domain
names alleged to incorporate strings of text matching third- party trademarks. While these claims are individually and
collectively immaterial, they may require additional time and resources to resolve, and as we expand internationally, we face
additional intellectual property claims. Moreover, advertisements displayed on websites associated with domains registered by
us may contain allegedly infringing content placed by third parties. We may face liability and increased costs as a result of such
third- party infringement claims. Our use of open source technology could impose limitations on our ability to commercialize
our products. We use open source software in our business, including in our products. It is possible that some open source
software is governed by licenses containing requirements that we make available source code for modifications or derivative
works we create based upon the open source software, and that we license such modifications or derivative works under the
terms of a particular open source license or other license granting third parties certain rights of further use. By the terms of
certain open source licenses, we could be required to release the source code of our proprietary software, and to make our
proprietary software available under open source licenses, if we combine our proprietary software with open source software in



certain manners. Although we monitor our use of open source software in an effort to avoid subjecting our products to
conditions we do not intend, we cannot be certain all open source software is reviewed prior to use in our proprietary software,
that programmers working for us have not incorporated open source software into our proprietary software, or that they will not
do so in the future. Any requirement to disclose our proprietary source code or to make it available under an open source license
could be harmful to our business, operating results and financial condition. Furthermore, the terms of many open source licenses
have not been interpreted by U. S. courts. As a result, there is a risk that these licenses could be construed in a way that could
impose unanticipated conditions or restrictions on our ability to commercialize our products. In such an event, we could be
required to seek licenses from third parties to continue offering our products, to make our proprietary code generally available in
source code form, to re- engineer our products or to discontinue the sale of our products if re- engineering could not be
accomplished on a timely basis, any of which could adversely affect our business, operating results and financial condition. Pata
toealizattonrequirements-The use of open source software can also present greater risk than the use of third- party
commercial software. Open source software is generally offered on an as- is basis and licensors typically do not offer
warranties, controls on software origin or development, or remedies against claims. Furthermore, ongoing disputes in
the open source community may heighten these risks, potentially creating eertain-uncertainty jurisdtetions+nand
operational challenges. Many of the inherent risks associated w1th open source software cannot be fully mitigated, which
we—epefate-could materlally 1mpact or-our iﬁa—tﬂt‘a-lﬂ-busmess ey -op : i

We are subJ ect to certain export controls, 1nclud1ng economic and
trade sanctions regulatlons that could impair our ablhty to compete in international markets and subject us to liability if we are
not in full compliance with applicable laws. Our business activities are subject to various restrictions under U. S. export controls
and trade and economic sanctions laws, including the U. S. Commerce Department' s Export Administration Regulations and
economic and trade sanctions regulations maintained by the U. S. Treasury Department' s Office of Foreign Assets Control
(OFAC). These also include U. S., UK and E. U. financial and economic sanctions targeting Russia following its invasion of
Ukraine. If we fail to comply with these laws , rules and regulations, we could be subject to civil or criminal penalties and
reputational harm. U. S. export control laws and economic sanctions laws also prohibit certain transactions with U. S.
embargoed or sanctioned countries, governments, persons and entities. We employ country- specific log- in and / or cart blocks
in comprehensively sanctioned jurisdictions, customer screening, and other measures designed to ensure regulatory compliance.
When we screen customers against such sanctions lists, we rely on the data provided to us by our customers; if customers do not
provide complete or accurate data, our screening process may fail to identify customers who are denied parties. As such, there is
risk that in the future we could provide our products to denied parties despite such precautions. Changes in the list of sanctioned
jurisdictions and OFAC and other sanctions lists may require us to modify these measures in order to comply with governmental
regulations. Our failure to screen customers properly could result in negative consequences to us, including government
investigations, penalties and reputational harm. Any change in export or import regulations, shift in the enforcement or scope of
existing regulations, or change in the countries, governments, persons or technologies targeted by such regulations, could result
in decreased use of our products or decreased ability to sell our products to existing or potential customers. Any decreased use of
our products or limitation on our ability to sell our products internationally could adversely affect our growth prospects. If we
are found to be in violation of the export controls laws , rules and regulations or economic sanctions laws , rules and
regulations, penalties may be imposed against us and our employees, including loss of export privileges and monetary penalties,
which could have a material adverse effect on our business. We could also be materially and adversely affected through
penalties, reputational harm, loss of access to certain markets, or otherwise if we are found to have violated these laws , rules
and regulations. Due to the global nature of our business, we could be adversely affected by violations of anti- bribery and anti-
corruption laws. We face significant risks if we fail to comply with the U. S. Foreign Corrupt Practices Act of 1977, as amended
(FCPA), the UK Bribery Act 2010 (UK Bribery Act), the U. S. Travel Act of 1961 and other anti- corruption and anti- bribery
laws prohibiting companies and their employees and third- party intermediaries from authorizing, offering or providing, directly
or indirectly, improper payments or benefits to foreign government officials, political parties and private- sector recipients for an
illegal purpose. We operate and maintain business in areas of the world in which corruption by government officials exists to
some degree and, in certain circumstances, compliance with anti- bribery and anti- corruption laws may conflict with local
customs and practices. We operate and maintain business in several countries and sell our products to customers around the
world, which results in varied and potentially conflicting compliance obligations. In addition, changes in laws could result in
increased regulatory requirements and compliance costs which could adversely affect our business, financial condition and
results of operations. While we are committed to complying with, and we provide training to help our employees comply with,
all applicable anti- bribery and anti- corruption laws, we cannot assure that our employees or other agents will not engage in
prohibited conduct and render us responsible under the FCPA or the UK Bribery Act. If we are found to be in violation of the
FCPA, the UK Bribery Act or other anti- bribery and anti- corruption laws (either due to acts or inadvertence of our employees,
or due to the acts or inadvertence of others), we could suffer criminal or civil penalties or other sanctions, which could have a
material adverse effect on our business. Any violation of the FCPA or other applicable anti- corruption or anti- bribery laws
could result in whistleblower complaints, adverse media coverage, investigations, loss of export privileges, severe criminal or
civil sanctions and, in the case of the FCPA, suspension or debarment from U. S. government contracts, which could have a



material and adverse effect on our reputation, business, operating results and growth prospects. In addition, responding to any
enforcement action may result in a diversion of management' s attention and resources and significant defense costs and other
professional fees. Changes in taxation laws , rules and regulations may discourage the registration or renewal of domain names
for e- commerce. Due to the global nature of the Internet, it is possible that any U. S. or foreign federal, state or local taxing
authority might attempt to regulate our transmissions or levy transaction, income or other taxes relating to our activities. Tax
authorities at the international, federal, state and local levels are regularly reviewing the appropriate treatment of companies
engaged in e- commerce. New or revised international, federal, state or local tax regulations may subject either us or our
customers to additional sales, income and other taxes. In particular, after the U. S. Supreme Court' s ruling in South Dakota v.
Wayfair, U. S. states may require an online retailer with no in- state property or personnel to collect and remit sales tax on sales
to such states' residents. We cannot predict the effect of current attempts to impose sales, income or other taxes on e- commerce.
New or revised taxes, particularly sales and other transaction taxes, would likely increase the cost of doing business online and
decrease the attractiveness of advertising and selling goods and services over the Internet. New taxes could also create
significant increases in internal costs necessary to capture data and to collect and remit taxes. Any of these events could have an
adverse effect on our business and results of operations. We are subject, and may become subject, to various restrictions with
respect to our payments- related operations and payments products and services, including under U. S. federal, U. S. state and
international laws , rules and regulations, as well as restrictions set forth in agreements we have with payment card networks
and third- party payment service providers. Payments Regulations. The processing and acceptance of a variety of payment
methods 18-, and offering of payments related products and services may be subject to various laws, rules, regulations, legal
interpretations, and regulatory guidance, including those governing €3-cross- border and domestic money transmission and
funds transfers, ¢y-foreign exchange, tiy-payment services, ane<tv)-consumer protection , information and communications
security, anti- money laundering, escheatment, and sanctions and export control . If we or our GoDaddy Payments business
were found to be in violation of applicable laws , rules or regulations, we could be subject to additional operating requirements
and / or civil and criminal penalties or forced to cease providing certain services. Payment Card Networks. We partner with
payment card networks including Visa, MasterCard and American Express to conduct both our and GoDaddy Payments'
payment processing. These payment card networks have adopted rules and regulations that apply to all merchants who accept
their payment cards including special operating rules that apply to GoDaddy Payments as a" payment facilitator" providing
payment processing services to our GoDaddy Payments' customers. Each payment card network has discretion to interpret its
own network operating rules and may make changes to such rules at any time. Changes to such rules could include increasing
the cost of, imposing restrictions on, or otherwise impacting the development of, our GoDaddy Payments' retail point- of- sale
solutions, which may negatively affect their deployment and adoption and could ultimately harm our business. In addition, these
payment card networks may in the future increase the interchange fees and assessments that they charge for each transaction on
their networks ;-and may impose special fees or assessments on any transactions on their networks. Our payment card networks
have the right to pass any increases in interchange fees and assessments on to us, which could increase our costs and thereby
adversely affect our financial performance. We may also be subject to fines assessed by the payment card networks resulting
from any rule violations by us or our GoDaddy Payments' customers. For instance, we could be subject to penalties from
payment card networks if we fail to detect that our GoDaddy Payments' customers are engaging in activities that are illegal,
contrary to the payment card network operating rules, or considered" high risk." Any such penalties could become material and
could result in termination of our ability to accept payment cards or could require changes in our process for registering new
GoDaddy Payments' customers. Any such penalties or fines could materially and adversely affect our business. Third- Party
Payment Service Providers. We have agreements in place with companies that process credit and debit card transactions on our
and GoDaddy Payments' behalf. These agreements allow these payment processors, under certain conditions, to hold an amount
of our, or in the case of GoDaddy Payments its customers' cash (referred to as a" holdback™) or require us to otherwise post
security equal to a portion of bookings that have been processed by that company. These payment processors may be entitled to
a holdback or suspension of processing services upon the occurrence of specified events, including material adverse changes in
our financial condition. An imposition of a holdback or suspension of payment processing services by one or more of our
payment processors could materially reduce our liquidity. Further, the software and services provided by payment processors
may fail to meet our expectations, contain errors or vulnerabilities, be compromised, or experience outages. Any of these risks
could cause us to lose our ability to process payments, and our business and operating results could be adversely affected.
GoDaddy Payments' risk management efforts may not be effective, and we could be exposed to substantial losses and liability
which could substantially harm our business. GoDaddy Payments offers payment processing and other payments products and
services to our customers. We have programs to vet and monitor these customers , their GoDaddy Payments' accounts, and
the transactions we process for them as part of our risk management efforts, but such programs require continuous improvement
and may not be effective in detecting and preventing fraud and illegitimate transactions. When GoDaddy Payments' payments
services are used to process illegitimate transactions, and we settle those funds to customers and are unable to recover them, we
suffer losses and liability. As a greater number of sellers, including customers with larger sale volumes, use GoDaddy Payments'
services, our exposure to material losses from a single seller, or from a small number of sellers, will increase. Illegitimate
transactions can also expose us to governmental and regulatory enforcement actions and potentially prevent us from
satisfying our contractual obligations to our third- party partners, which may cause us to be in breach of our obligations.
Identity thieves and those committing fraud using stolen or fabricated credit card, debit card, or bank account numbers,
or other deceptive or malicious practices such as account takeovers, could potentially steal significant amounts of money
from us or from our customers or third parties. Our risk management policies, procedures, techniques, and processes
may not be sufficient to identify every risk to which we are exposed, to enable us to prevent or mitigate the risks we have
identified, or to identify additional risks to which we may become subject in the future. As our GoDaddy Payments



offerings grow and our business becomes more complex, we will need to continue developing, improving, and making
investments into our risk management infrastructure, techniques, and processes. [n addition, customers could attempt to
use our payments products and services for illegal activities or improper uses. While our terms of service prohibit the use of our
products by our customers for illegal or improper activities and allow us to take appropriate actions in response to such
activities, any use of our payments platform for illegal or improper activities or failure by us to detect or prevent illegal or
improper activity by our customers may subject us to claims, individual and class action lawsuits, and government and
regulatory requests, inquiries, or investigations that could result in liability, restrict our operations, impose additional restrictions
or limitations on our business or require us to change our business practices, harm our reputation, increase our costs, and
negatively impact our business. Risks Related to Owning our Class A Common Stock In recent years, shareholder activists
have...... the underlying fundamentals of our business. The trading price of our Class A common stock has in the past been, and
is likely to continue to be, highly volatile and these fluctuations could cause you to lose all or part of your investment in our
common stock. Since shares of our Class A common stock were sold in our initial public offering in April 2015 at a price of $
20. 00 per share, the reported high and low sales prices of our Class A common stock have ranged from $ 21. 04 to $ 45216 .
8700 per share through February 23-14 , 2624-2025 . Factors that may cause the market price of our Class A common stock to
fluctuate include: * price and volume fluctuations in the overall stock market from time to time; ¢ significant volatility in the
market price and trading volume of technology companies in general, and of companies in our industry; ¢ actual or anticipated
changes in our results of operations or fluctuations in our operating results; * whether our operating results meet the expectations
of securities analysts or investors; * failure of securities analysts to initiate or maintain coverage of our company, changes in
financial estimates or ratings by any securities analysts who follow our company or our failure to meet the estimates or the
expectations of investors; ¢ announcements of new products or technologies, commercial relationships, acquisitions or other
events by us or our competitors; ¢ actual or anticipated developments in our competitors' businesses or the competitive landscape
generally; < actual or perceived privaey-cyber attacks or other cybersecurity incidents; ¢ litigation involving us, our industry or
both; « regulatory developments in the U. S., foreign countries or both; ¢ general economic conditions and trends; * the
commencement or termination of any share repurchase program; * new laws et regulations , other legal obligations or
industry standards, or any modifications to, or new interpretations of , existing laws e, regulations , other legal obligations
or industry standards applicable to our business; * network or service outages, Internet disruptions, the availability of our
service yseetrity-breaches-or-pereetvedseenrity-breaches-and vulnerabilities;  changes in accounting standards, policies,
guidelines, interpretations or principles; ¢ actions instituted by activist shareholders or others; ¢ sales of large blocks of our
stock; * departures of key personnel; or * major catastrophic events, including those resulting from war, incidents of terrorism,
outbreaks of pandemic diseases ;sueh-as-COVID-—19-, or responses to these events. In addition, if the market for technology
stocks or the stock market in general experiences a loss of investor confidence, the trading price of our Class A common stock
could decline for reasons unrelated to our business, operating results or financial condition. The trading price of our Class A
common stock might also decline in reaction to events affecting other companies in our industry even if these events do not
directly affect us. In the past, following periods of volatility in the market price of a company' s securities, securities class action
litigation has often been brought against that company. If our stock price is volatile, we may become the target of securities
litigation, which could result in substantial costs and a diversion of management' s attention and resources. Provisions of our
charter, bylaws and Delaware law may have anti- takeover effects that could prevent a change in control of the company even if
the change in control would be beneficial to our stockholders. Our charter and bylaws provide for, among other things: « the
ability of our board of directors to issue one or more series of preferred stock with voting or other rights or preferences that
could have the effect of impeding the success of an attempt to acquire us or otherwise effect a change in control of the company;
« advance notice for nominations of directors by stockholders and for stockholders to include matters to be considered at
stockholder meetings; and ¢ certain limitations on convening special stockholder meetings. At our 2022 annual meeting of
stockholders, our stockholders approved certain amendments to our charter, including the recommendation of our board of
directors to eliminate its classified structure. The declassification of the board of directors will be a phased- in approach.
Beginning with the 2023 annual meeting of stockholders, each director nominated to serve on our board of directors has been
nominated to serve for one- year terms. Our board of directors will be completely declassified, and all directors will be elected
on an annual basis to serve one- year terms, beginning with the 2025 annual meeting of stockholders. In all cases, each director
will hold office until his or her successor is elected and qualified, or until his or her earlier resignation or removal. Until the
board of directors is fully declassified at the 2025 annual meeting of stockholders, the classification of our board of directors
prevents our stockholders from changing the membership of the entire board of directors at a single annual meeting. Our bylaws
designate the Court of Chancery of the State of Delaware as the exclusive forum for certain litigation that may be initiated by
our stockholders, which could limit our stockholders' ability to obtain a favorable judicial form for disputes with us. Our bylaws
provide that, unless we consent in writing to the selection of an alternative forum, to the fullest extent permitted by law, the sole
and exclusive forum for (i) any derivative action or proceeding brought on our behalf, (ii) any action asserting a claim of or
based on a breach of a fiduciary duty owed by any of our current or former directors, officers, or other employees to us or our
stockholders, (iii) any action asserting a claim against us or any of our current or former directors, officers, employees, or
stockholders arising pursuant to any provision of the Delaware General Corporation Law, our charter, or our bylaws, or (iv) any
other action asserting a claim governed by the internal affairs doctrine shall be the Court of Chancery of the State of Delaware
(or, if the Court of Chancery does not have jurisdiction, the federal district court for the District of Delaware), in all cases
subject to the court having jurisdiction over indispensable parties named as defendants. Our bylaws provide that the U. S.
federal district courts will be the exclusive forum for resolving any complaint asserting a cause of action under the Securities
Act. This choice of forum provision may limit a stockholder' s ability to bring a claim in a judicial forum that it finds favorable
for disputes with us or our directors, officers or other employees and may discourage these types of lawsuits. Alternatively, if a



court were to find the choice of forum provision contained in our bylaws to be inapplicable or unenforceable in an action, we
may incur additional costs associated with resolving such action in other jurisdictions. We currently do not intend to pay
dividends on our Class A common stock. We have never declared or paid any dividends on our common stock, and we currently
do not intend to pay dividends to the holders of our Class A common stock. Our ability to pay dividends on our Class A
common stock is limited by our existing indebtedness and may be further restricted by the terms of any future debt incurred or
preferred securities issued by us or our subsidiaries or by law. As a result, any capital appreciation in the price of our Class A
common stock may be your only source of gain on your investment in our Class A common stock. We cannot guarantee we will
make any additional repurchases of our Class A common stock. In the past, our board of directors has approved the repurchase
of shares of our Class A common stock. In August 2023, our board of directors approved the repurchase of up to an additional $
1, 000. 0 million of our Class A common stock. Such approval was in addition to the amount remaining available for
repurchases under prior approvals of our board of directors, such that our total approved authority under the program is $ 4, 000.
0 million of shares of our Class A common stock through 2025. Under this or any other future share repurchase programs, we
may make share repurchases through a variety of methods, including open market share purchases, accelerated share repurchase
programs, block transactions or privately negotiated transactions, in accordance with applicable federal securities laws. During
the year ended December 31, 2023-2024 , we repurchased shares of our Class A common stock in the open market, which were
retired upon repurchase, for an aggregate purchase price of $ 668. 1 ;264—4-million. Of the $ 4, 000. 0 million authorized for
repurchase, we have repurchased shares representing a cumulative total of $ 2-3 , 564-232 . 5-6 million and as of December 31,
2023-2024 , we had $ 767 1:435-. 54 million of remaining authorization available for repurchases. Future share repurchase
programs may have no time limit, may not obligate us to repurchase any specific number of shares and may be suspended at any
time at our discretion and without prior notice. The timing and amount of any repurchases, if any, will be subject to liquidity,
stock price, market and economic conditions, compliance with applicable legal requirements such as Delaware surplus and
solvency tests and other relevant factors. Any failure to repurchase stock after we have announced our intention to do so may
negatively impact our reputation and investor confidence in us and may negatively impact our stock price. The existence of
these share repurchase programs could cause our stock price to be higher than it otherwise would and could potentially reduce
the market liquidity for our stock. Although these programs are intended to enhance long- term stockholder value, there is no
assurance they will do so because the market price of our Class A common stock may decline below the levels at which we
repurchased shares of Class A common stock and short- term stock price fluctuations could reduce the effectiveness of the
programs. Other Risks Economic conditions in the U. S. and international economies may adversely impact our business and
operating results. General macro- economic conditions, such as higher interest rates, inflation in the cost of goods and services
including labor, a recession or an economic slowdown in the U. S. or internationally could adversely affect our operations as
well as demand for our products and services, including our aftermarket and hosting services, which may make it difficult to
accurately forecast and plan our future business activities. For example, U. S. and global markets have been experiencing
volatility and disruption due to interest rate and inflation increases, such as higher inflation rates in the U. S., which rose in the
second half of 2021 and have remained above the Federal Reserve' s inflation target, as well as the continued escalation of
geopolitical tensions, including those as a result of the conflicts between Russia and Ukraine and in the Middle East. We have
experienced and continue to experience inflationary pressures in certain areas of our business. Although our business has not yet
been materially negatively impacted by such inflationary pressures, we cannot be certain that neither we nor our customers will
be materially impacted by continued pressures. To the extent conditions in the domestic and global economy change, our
business could be harmed as current and potential customers may reduce or postpone spending or choose not to purchase or
renew subscriptions to our products, or may choose not to use certain of our other services, which they may consider
discretionary. If our customers face decreased consumer demand, increased regulatory burdens or more limited access to
international markets, we may face a decline in the demand for our products and services, and our operating results could be
adversely impacted. Uncertain and adverse economic conditions may also lead to a decline in the ability of our customers to use
or access credit, including through credit cards, as well as increased refunds and chargebacks, any of which could adversely
affect our business. In addition, changing economic conditions may also adversely affect third parties with which we have
entered into relationships and upon which we depend in order to grow our business. As a result, we may be unable to continue to
grow in the event of future economic slowdowns. Reporting requirements for which we must comply may continue to increase
our costs, become too time- consuming or could divert management' s attention, which could adversely affect our business and
operating results. As a public company, we are subject to the reporting requirements of the Exchange Act, the Sarbanes- Oxley
Act 0f 2002 (Sarbanes- Oxley Act) and the listing standards of the New York Stock Exchange (NYSE). We expect the
requirements of these rules and regulations will continue to increase our legal, accounting and financial compliance costs, make
some activities more difficult, time- consuming and costly, and place significant strain on our personnel, systems and resources.
In addition, complying with these rules and regulations may divert management’ S attentlon from other business concerns, which
could adversely affect our busmess and operatlng results. ; : ; :
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E—SG—may—reSﬂl-t—in—rnereased-eempﬁaﬁee—reqtﬁfements—on our busmess and the market prlce of supp}y—eha-m—a-nd—ma-y—merease
our stock eperating-eosts-. As a public company, we are required to maintain internal control over financial reporting and to
report any material weaknesses in such internal control. A material weakness is a deficiency, or a combination of deficiencies, in
internal control over financial reporting, such that there is a reasonable possibility that a material misstatement of our annual or
interim financial statements will not be prevented or detected on a timely basis. Section 404 of Sarbanes- Oxley Act requires that
we evaluate and determine the effectiveness of our internal control over financial reporting, and our independent registered
public accounting firm is required to audit such internal control. As previously diseussed-disclosed betow-irPartH-for the year
ended December 31 , 2023 ftem9A—, we “~Controls-and-Procedures;>ourmanagement-(i-identified a material weakness in the
design of our controls as of December 31, 2023 related to -t-he—aeeetﬂ%t—mg—feﬂncome taxes and related disclosures Wrt-h—regﬁrd-te

managementreview-—eontrols-and we determined
eeﬁtre-}s—aﬁd—én?—eeﬂe}uded-that our mternal contlol over fmanClal reportmg was not effectlve as of December 31, 202 due to

weakness —Hewever-has been remedlated and our management has determined, and our 1ndependent reglstered public
accounting firm has attested, that our internal control over financial reporting was effective as of December 31, 2024,

there can be no assurance that we may-will not identify a besteeessfulinremediatingthis-material weakness in internal
controls in the future near—term;-or at-all-or-be-able-that the measures we may take to identify-and-remediate any additionat

such future control deﬁeteﬂey—deﬁclencles —mel-udmg—aﬁy—wﬂl be effectlve. If we have a matenal weakness —t-hat—may—a-rtse—m

t-hat—we could be subJect to one or more
1nvest1gatlons or enforcement actlons by state or federal regulatory agencies, stockholder lawsuits or other adverse
actions requiring us to incur defense costs or pay fines or settlements, or judgments, thereby causing investor
perceptlons t0 be adversely affected and potentlally festl-l-t—resultmg in a-restatement of our hmncul statements for pr10r

erjﬂdgments— In addmon our current 1nternal controls and any new controls we 1mplement may become 1nadequate
because of changes in conditions in our business or information technology systems or changes in the applicable laws,
regulations and standards. We have also recently acquired, and may acquire in the future, companies that were not
previously subject to Sarbanes- Oxley Act regulations and accordingly were not required to establish and maintain an
internal control infrastructure compliant with the Sarbanes- Oxley Act. Any failure to design or operate effective controls,
any difficulties encountered in their implementation or improvement, or any failure to implement adequate internal controls for
our acquired companies could (i) harm our operating results, (ii) cause us to fail to meet our reporting obligations, (iii) adversely
affect the results of management evaluations and independent registered public accounting firm audits of our internal control
over financial reporting, which we are required to include in our periodic reports filed with the SEC, or (iv) cause investors to
lose confidence in our reported financial and other information, any of which could have a negative effect on our stock. In
addition, if we are unable to continue to meet these requirements, we may not be able to remain listed on the NYSE in the future
In recent years, -Our-business-eould-benegatively-impaeted-by-sharcholder aetivismractivists Ji-the-pastwe-have beerrsubjeet
tosandHnrthe-future-may-become subjeetto-involved in numerous public companies. shareholder-Shareholder activists
frequently propose to involve themselves in the governance,strategic direction and operations of companies,including
companies' efforts regarding environmental,sustainability and governance standards.For example,Starboard Value
L.P.,an aetivity— activist investor,has reported,as of January 2024,that it holds and-- an demands-approximately 6.2 %
beneficial ownership interest in our outstanding common stock .Responding to actions by activist shareholders,such as
requests for special meetings,potential nominations of candidates for election to our board of directors,requests to pursue a
strategic combination or other transaction,or other special requests may disrupt our business and divert the attention of
management and employees.In addition,any perceived uncertainties as to our future direction resulting from such a situation
could result in the loss of potential business opportunities,be exploited by our competitors,cause concern to our current or
potential customers and make it more difficult to attract and retain qualified personnel and business partners,any of which could
negatively impact our business. Shareholder Responding-to-actions-by-aetivistactivism shareholders-could result in substantial
costs ferus-In addition,actions of activist shareholders may cause significant fluctuations in our stock price based on temporary
or speculative market perceptlons or other factors that do not necesmrlly reflect the underlymg fundamentals of our busmess

sta-kehe-l-ders—beth—U— Our busmess is subject to the rlsks of earthquakes fne power outaoes ﬂoods and othel catastrophlc
events, whether due to climate change or otherwise, and to interruption by man- made events such as terrorism and civil unrest.
Our continued growth depends on the ability of our customers to access our products, services and customer support at any time
and within an acceptable amount of time. In addition, our ability to access certain third- party solutions is important to our
operations and the delivery of our products, services and customer support. Although we have disaster recovery plans in place, a
significant natural disaster, such as an earthquake, fire or flood or other unusual or prolonged adverse weather patterns, whether

due to climate change or otherwise, or acts of terrorism, civil unrest, pandemics, steh-as-the-COVID-—9-pandemtes-international



conflicts, such as the conflicts between Russia and Ukraine and in the Middle East, or other similar events beyond our control
could cause disruptions in our business or the business of our infrastructure vendors, data center hosting providers, partners or
customers, our infrastructure vendors' abilities to provide connectivity and perform services on a timely basis or the economy as
a whole. In the event our or our service providers' IT systems' abilittes-are hindered by any of the events discussed above or
otherwise , we and-could experience downtime, our products could become unavailable or our customers' websites could
experience downtime yane-our— or produets-eertd-become unavailable. A prolonged service disruption for any of the foregoing
reasons would negatively impact our ability to serve our customers and could damage our reputation with-etrrentand-potentiat
eustomers-, expose us to liability, cause us to lose customers or otherwise harm our business. We may also incur significant
costs for using alternative equipment or taking other actions in preparation for, or in reaction to, events that damage the services
we use.



