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This Annual Report on Form 10- K contains forward- looking statements that are subject to risks and uncertainties that could
cause actual results to differ materially from those projected. These risks and uncertainties include, but are not limited to, the
risk factors set forth below. The risks and uncertainties described in this Annual Report on Form 10- K are not the only ones we
face. Additional risks and uncertainties not presently known to us or that we currently believe are immaterial may also affect our
business. See the section titled “ Special Note Regarding Forward- Looking Statements ™ of this Annual Report on Form 10- K
for a discussion of the forward- looking statements that are qualified by these risk factors. If any of these known or unknown
risks or uncertainties actually occurs and have a material adverse effect on us, our business, financial condition and results of
operations could be seriously harmed. Summary of Risk Factors Our business is subject to numerous risks and uncertainties that
you should consider before investing in our eempany-Company , as fully described below. The principal factors and
uncertainties that make investing in our eempany-Company risky include, among others: Risks Related to Our Business,

Operations and Industry « We hﬁe—a—fe}a-ﬁve}y—sheﬁ—epef&mrg—hﬁfeﬁkaﬂd-operdte in a rapidly evolving industry, which

mdkes it dlﬁlLUlt to ev: dluate future prospects and may—rﬁefease—lncreases the risk that we will not Contlnue to be successful and

pefseﬂﬂel,—sys’fems—dnd feseﬂfees—results of operatlons » Our revenues have historically been highly dependent on a limited
number of clients and industries and any decrease in demand for outsourced services by these clients or in these industries may
reduce our revenues and adversely affect our business, financial condition and results of operations. * We have incurred
stgnifteantnet losses in recent years 3 accordingly , we may expeette-incur losses , even significant, in the future and we may
not be able to generate sufficient revenue to aehieve-and-maintain profitability. ¢ The impact of the military action in Ukraine
has affected and may continue to affect our business. * Macroeconomic conditions, inflationary pressures , economic
downturns, and market volatility the-geopetitieatelimate-could adversely affect our operating results and growth prospects. ©

Our revenues are hlghly dependent on chents prlmarlly located in the U. S. Aﬂy—eeeﬂemie—deWﬂfufn—m—t-he—U—S—er—m—eﬂ&ef

-ﬁﬂ&neta-l—eeﬂd-r&eﬂ—aﬁd-festﬂts—e-ﬁepef&ﬁeﬂs— We face intense competltlon and —‘—Dafn&ge-damage to our reputdtlon may
adversely impact our ability to generate and retain business. Risks Related to Our Acquisition Strategy - Ourfaitare-We may

be unable to steeesstully-attraet-effectively manage our growth or achieve anticipated growth , hire-particularly as we
expand into new geographles de’v‘elﬁp—ﬂ&efﬁ‘&fe—aﬁd—fef&rﬂ—htgh}}FS'}ﬂ'Hed-Whlch could place 51gn1ﬁcant strain on our

divert the dttentlon of mdnaéement dlsrupt our business, dilute stockholdeI value and ddversely affect our financial condmon
and results of operations, we may not achieve the financial and strategic goals that were contemplated at the time of a
transaction, and we may be exposed to claims, liabilities and disputes as a result of the transaction that may adversely impact our
business, operating results and financial condition. Risks Related to Our Businress;Operations-Use of Technology and Industry
We-operate-tra-raptety-Artificial Intelligence * Failure to adapt to changing technologies, methodologies, and cvolving
industry standards may have a material adverse effect on our business, financial condition, and results of operations. *
Social and ethical issues relating to the use of artificial intelligence (“ AI ) technologies in our offerings may result in
reputational harm or liability. * Security breaches and incidents, system failures or errors, and other disruptions to our
networks and systems, could result in unauthorized access to, or the disclosure or other processing of, confidential
information and expose us to liability , which would cause our business makes-it-diffieult-to-evaluate-futare-prospeets-and
reputation to suffer. « Undetected software design defects, errors or failures may inerease-theriskresult in loss of business
or in liabilities that could have a material adverse effect on our reputation, business and results of operations. Risks
Related to Our Personnel * Our failure to successfully attract, hire, develop, motivate and retain highly skilled personnel
in the relevant regions could have a significant adverse effect on our business, financial condition, and results of
operations. * Our business operations may be severely disrupted if we wil-lose the services of our senior executives and
key employees. Risks Related to Our Clients and Our Client Agreements * We do not eentintte-have long- term
commitments from our clients, and our clients may terminate contracts before completion or choose not to renew
contracts. ¢ If we are unable to accurately estimate the cost of service or if we fail to maintain favorable pricing for our
services, our contracts may be sueeessfih-unprofitable. « We face risks associated with the long selling and



implementation cycle for our services that require significant resource commitments prior to realizing revenues for those
services. * Failure to obtain engagements for and effectively manage increasingly large and complex projects may have
and- an adverse effect on our business, financial condition and results of operations. Risks Related to Regulations,
Legislation and Legal Proceedings * We are exposed to various risks related to the global regulatory environment as well
as legal proceedings, claims and the like. * Our global business, especially in Commonwealth of Independent States (“
CIS ”) and Central and Eastern European (“ CEE ”) countries, exposes us to significant legal, economic, tax and political
risks. * Regulatory issues relating to the use of AI may adversely impaet-affect our business, financial condition, and
results of operations. * Negative publicity about offshore outsourcing et or anti- outsourcing legislation and changes to
immigration rules and regulations may have an adverse effect on our business. * We are subject to governmental export
controls and trade and economic sanctions that could impair our ability to compete in international markets and subject
us to liability if we are found to violate these controls. Risks Related to Our Tax Treatment ¢ Our effective tax rate could
be adversely affected by several factors. Risks Related to Our Financial Condition * Failure to collect receivables from,
or bill for unbilled services to, clients may have a material adverse effect on our results of operations and cash flows. ¢
We may need additional capital and failure to raise additional capital on terms favorable to us, or at all, could limit our
ability to grow our business and develop or enhance our service offerings to respond to market demand or competitive
challenges. * Our debt service obligations may adversely affect our financial condition and cash flows from operations.
Risks Related to Intellectual Property « We may not be able to prevent unauthorized use of our intellectual property, and
our intellectual property rights may not be adequate to protect our business, financial condition and results of
operations. * We may face intellectual property infringement claims that could be time- consuming and costly to defend
and failure to defend against such claims may have a material adverse effect on our reputation, business, financial
condition and results of operations. * Our use of open source software and our failure to comply with the terms of the
underlying open source software licenses could negatively affect sales and create potential liability. Risks Related to Our
Common Stock * Our bylaws limit the forum in which stockholders may bring a suit for substantially all disputes
between us and our stockholder. * The price of our common stock priee-may be volatile . The technology services industry
is competitive and continuously evolving, subject to rapidly changing demands and constant technological developments. As a
result, success and performance metrics are difficult to predict and measure. Since services and technologies are rapidly
evolving and each company within the industry can vary greatly in terms of the services it provides, its business model and its
results of operations, it can be difficult to predict how any company’ s services, including ours, will be received in the market.
While many Fortune 1000 enterprises, including our clients, have been willing to devote significant resources to incorporate
emerging technologies and related market trends into their business models, they may not continue to spend any significant
portion of their budgets on services like those provided by us #the-futare-. Neither our past financial performance nor the past
financial performance of any other company in the technology services industry is indicative of how we will fare financially in
the future. Our future profits may vary substantially from our past profits and those of other companies and-etr-past-profits-,
making an investment in us risky and speculative. If clients” demand for our services declines as a result of economic conditions,
market factors et shifts in the technology industry , competition or otherwise , our business, financial condition and results of
operations would be adversely affected. Our stock performance is highly dependent on our ability to successfully execute and
grow the business. Consequently, our stock price may be adversely impacted by our inability to execute te-our plan, eurinabiity
to meet or exceed ferward-Hooking-financial and other forecasts, and ewrtnabtlity-to achieve our stated short- term and long-
term goals. Continued growth and expansion may-increase challenges we face in recruiting, training and retaining sufficiently
skilled professionals and management personnel, maintaining effective oversight of personnel and delivery centers, developing
financial and management controls, coordinating effectively across geographies and business units, and preserving our culture
and values. Failure to manage growth effectively could have a material adverse effect on the quality of the execution of our
engagements, and our ability to attract and retain IT professionals, as well as om our business, financial condition and results of
operations. In addition, as we increase the size and complexity of projects that we undertake with clients, add new delivery sites,
introduce new services or enter into new markets, we may face new market, technological, operational, compliance and
administrative risks and challenges, including risks and challenges unfamiliar to us. We may not be able to mitigate these risks
and challenges to achieve our anticipated growth or successfully execute large and complex projects, which could materially
adversely affect our business, prospects, financial condition and results of operations. AH-efthese-These risks are heightened as
we continue to expand geographically, including through acquisitions —Buring2022-, we-announeed-such as our expansion-to-a
newEurepeanhub-with-recent acquisitions of JUXT in the U. K. an-and effiee-Mobile Computing in Zug-Switzerland;-a
new-engineering-offiee-irYerevan,Armenta-Argentina -and-expansion-inindia-andJamatea-. As we grow, we continue to

explore other geographies for expansion. This may result in higher costs , such as increased overhead related to compliance
with new regulatory frameworks, affecting our profitability levels. Furthermore, as we expand to new geographies, we may
not be able to sustain the level of competitiveness, including the high quality and low cost, of our workforce that has
contributed enabled-us-to sueeeed-with-our eastomers-success . Additionally, we do not have a long history of operating our
business, including recruiting, training and retaining employees, in these new geographies, and our competitiveness may decline
if we are not able to effectively manage these risks. Our revenues have historically been highly dependent on a limited number
of clients and industries —112623-, we-generated-a-signifieantportionrof-and any decrease in demand for outsourced
services by these clients or in these industries may reduce our revenues fremrand adversely affect our fargest-business,
financial condition and results of operations. Our revenues have historically been highly dependent on a limited number
of clients. For example, we generated approximately 55.7 % and 56. | % ;759—7F%and-60-4-%-0f our revente-revenues from
our 10 largest Cllents during the yedrs ended December 31, 2024 and 2023, %92—2—aﬂd%92—1—respeet1\ e]y Dulm;: the—ye&ﬁeﬂded




each aeeounted-for10-%-ormore-of ourreventuesduring-the years ended December 31, 2022-2024 and 2024-2023 , we had one
customer that accounted for 16. 0 % and 14. 4 % of our revenues , respectively. Since a substantial portion of our revenue is
derived through time and materials contracts, which are mostly short- term in nature and cancellable by our customers on
limited notice, a major client in one year may not provide the same level of revenues for us in any subsequent year. In addition,
substantially all asignifteantpertion-of our revente-revenues is concentrated in our top three-four industry verticals: retait
Retail ;-; teehnotogy-Technology , Media and Telecom; Finance; and CPG / manufaeturing-Manufacturing . Our growth
largely depends on our ability to diversify the industries in which we serve, continued demand for our services from clients in
these industry verticals and other industries that we may target #rthe-future-, and as-weH-as-en-trends in these industries to
outsource the type of services we provide. Our business is also subject to seasonal trends that impact our revenues and
plohtablllty between qudltels dm en by the tlmm,t: of holldays in the Countrles in Wthh we opemte and the U. S. retail Cyde

demand for our services and solutlons caused by seasonal trends downtums in any of our tmgeted mdustrles a slowdown or
reversal of the trend to outsource IT services in any of these industries or the introduction of regulations that restrict or
discourage companies from outsourcing IT services may result in a decrease in the demand for our services and could have a
material adverse effect on our business, financial condition and results of operations. We-have-Although we had net income of
$ 4. 0 million for the year ended December 31, 2024, we incurred signifteantnet losses Hirreeentpetiods;ineludingnettosses
of $ 1. 8 million -and $ 29. 2 mithenand-$F—Fmillion for the years ended December 31, 2023 r-and 2022 and2624,
respectively. We may eentinte-to-incur losses, even significant fesses-, in the future for a number of reasons, including, butnet
Hmitedtorunforeseen and high —levels of operating expenses, expansion into higher- cost geographies , and increased personnel
costs due to wage inflation , or otherwise . We anticipate that our operating expenses will increase in the foreseeable future as
we invest in our business for growth. This includes, but is not limited to acquisition related integration costs, costs associated
with maintaining compliance as a public company, and increased spending related to sales, marketing and R & D. These
increased expenditures may make it more difficult to achieve and maintain profitability. In addition, our efforts to grow our
business may be more expensive than we expect, and we may not be able to generate sufficient revenue to offset increased
operating expenses. I[f we are required to reduce our expenses, our growth strategy could be materially affected. We will need to
generate and sustain significant revenue levels in future periods in order to become profitable, and, even if we do, we may not be
able to maintain or increase our level of profitability. Accordingly, we cannot assure you that we will achieve sustainable
operating profits as we continue to expand our business and infrastructure, further develop our marketing efforts, and otherwise
implement our growth initiatives. Any failure to increase our revenue sufficiently to keep pace with our investments and other
expenses could prevent us from achieving and maintaining profitability or positive cash flow on a consistent basis. If we are
unable to successfully address these risks and challenges as we encounter them, our business, results of operations and financial
condition would be adversely affected. In the event that we fail to achieve or maintain profitability, this could negatively impact
the value of our common stock. OnFebruary24-We operate globally and as a result our business , 2622-revenues and
profitability are impacted by global macroeconomic conditions. Our operations have been , Russtanfereestaunched-and
could be, affected by general economic and market conditions, including, among others, inflation rate fluctuations,
interest rates, tax rates, economic downturns and uncertainty, market volatility, fluctuations in consumer spending,
political instability, changes in laws and global trade policies, tariffs and sanctions. Further, a federal government
shutdown resulting from failing to pass budget appropriations, adopt continuing funding resolutions, or raise the debt
ceiling, and other budgetary decisions limiting or delaying deferral government spending, may negatively impact U. S. or
global economic conditions, including corporate and consumer spending, and liquidity of capital markets. Such
economic volatility could adversely affect our clients’ business, as well as our business, financial condition, results of
operations and cash flows, and future market disruptions could negatively impact us. Because of our concentration on
our clients’ capital- intensive digital transformation programs, our clients, and therefore our business, may be
particularly sensitive to rising interest rates. Geopolitical destabilization could continue to impact global currency
exchange rates, commodity prices, trade and movement of resources, which may adversely affect the technology
spending of our clients and potential clients. Changes by the new U. S. administration to fiscal, political, regulatory and
other policies may adversely affect our business, financial condition and results of operations. Changes by the new U. S.
administration to fiscal, political, regulatory and other policies, including new policies and other changes, may adversely
affect our business, financial condition and results of operations. In particular, there is substantial regulatory
uncertainty regarding international trade and trade policy. In the past, unilateral tariffs on imported products by the U.
S. have triggered retaliatory actions from certain foreign governments, including China and, similar policy changes, if
adopted in the future, may trigger retaliatory actions by other foreign governments, potentially resulting in a “ trade
war. ” While we cannot predict the future policy positions of the U. S. or other countries, the adoption of policies that
amount to or create restrictions upon the import or export of our work product and services in the future could have an
adverse impact on demand for our services and sales, and affect the macroeconomic climate in the U. S. and elsewhere,
which could have an adverse effect on our business, financial condition and results of operations. Current and future
geopolitical instability, in particular in geographies where we have personnel, such as Ukraine, could adversely affect our
business, results of operations and financial condition. We face risks related to geopolitical events, international
hostilities, epidemics, outbreaks, and other macroeconomic events that are outside of our control. Any material adverse



effect from conflicts, political instability or unrest, administration or regime changes, coups or other geopolitical events
may disrupt our delivery of services, impair our ability to complete financial or banking transactions, cause us to shift all
or portions of our work occurring in the region to other countries, and may restrict our ability to engage in certain
projects in the region or in projects involving certain customers in the region. For example, the significant military action
against Ukraine launched by Russia and the conflicts involving Israel and others in the Middle East have affected and will
further affect our business and have resulted in disruptions in the broader global economic and geopolitical
environment, which may further affect our business. Further, actions implemented by governments in response to any
geopolitical instability, such as sanctions, tariffs, trade embargos or otherwise, could impact our ability to deliver
services, execute our operational strategy and have an adverse impact on our results of operations. Our business may be
adversely affected by instability, disruption or destruction in a geographic region in which we operate, regardless of
cause, including war, terrorism, riot, civil insurrection or social unrest, coups, climate change, and natural or man-
made disasters, including famine, flood, fire, earthquake, storm or pandemic events and spread of disease. Such events
and conflicts may cause clients to delay their decisions on spending for the services provided by us and give rise to
sudden significant changes in regional and global economic conditions and cycles. These events also pose significant risks
to our personnel and to physical facilities and operations, which could materially adversely affect our financial results .
The ongoing Russian military conflict with Ukraine has impacted our business and may continue to pose risks to our business.
The impact to Ukraine as well as actions taken by other countries, including new and stricter sanctions imposed by the United
States, European Union, the United Kingdom, Canada and other countries against officials, individuals, regions, and industries
in Russia and Ukraine, and actions taken by Russia in response to such sanctions, and each country’ s potential response to such
sanctlons tens10ns and mllltary actions could have a material adv erse eh‘ect on our Opel‘dtIOIlS Fe%ex&mp-}e,—m—respense—te

as—Gﬂd-Byna-nﬁes—Any such material ad\ erse eh‘ect from the conflict and enhanced sanctions activity may dlsrupt our dehveny
of services, impair our ability to complete financial or banking transactions, cause us to shift all or portions of our work
occurring in the region to other countries, and may restrict our ability to engage in certain projects in the region or involving
certain customers in the region. We are actively monitoring the security of our personnel and the stability of our infrastructure,

including communications and internet availability. We exeetted-otr-bustness-eontintity planand-have adapted to

de\ elopments as they occur to protect the safety of our people and handle potentldl 1mpdcts to our deliv ery mflasnuctule —Fhis

sewrees—freﬂa—Russta—We hd\e no way to pledlct the progress or outcome of the mllltary action in Ukraine, as the Conﬂlct and
government reactions continue to develop and are beyond our control. Prolonged unrest, military activities, expansion of
hostilities, or broad- based sanctions, could have a material adverse effect on our operations and business outlook. In addition,
the current geopolitical situations in Almemd dnd sepdmtely in Selbld Create addltlonal unceltamty in the region, and could
adversely affect our busmess Our a ate-a :

aﬂd—as—a—restl-}t—eu-ebustness—1 evenues ﬁnd—pfeﬁ-tabi-l-rt-y%lre i 0 hlghly dependent on

clients primarily located in the U . S. Any %meeess—e%etu&&ef&&&esws—a—ffeeted—by—geﬂefai—etonomu and-matketeonditions
downturn in the U. S. or in other parts of the world mcludmo Europe or dlsruptlons ameng—et-hers—rnﬂat—teﬂ—ra-te

partlculdrly sensitive to the economic environment dnd tends to dedme during general economic downtums We dem e the
majority of our revenues from clients in the U. S. In the event of an economic downturn in the U. S. or in other parts of the
world, including Europe, our existing and prospective clients may reduce or postpone their technology spending significantly,
which may in turn lower the demand for our services and may have a material adverse effect on our business, financial condition
and results of operations. In addition, if a disruption in the credit markets were to occur, it could pose a risk to our business if
clients or vendors are unable to obtain financing to meet payment or delivery obligations to us or if we are unable to obtain
necessary financing . Any downturn in our clients’ business or industries could result in their decision to forego, delay or
otherwise reduce digital transformation programs, and thereby reduce our clients’ need for our services. We face intense



competition . The market for technology and IT services is highly competitive and subject to rapid change and evolving
industry standards, particularly around the use and development of Al solutions, and we expect competition to persist and
intensify. We face competition from offshore IT services providers in outsourcing destinations with low wage costs such as
India, China, CEE countries and Latin America, as well as competition from large, global consulting and outsourcing firms and
in- house IT departments of large corporations. Iadustrs=Typically, clients tend to engage multiple IT services providers instead
of using an exclusive IT services provider, which could reduce our revenues to the extent that our clients obtain services from
competing companies. Industry clients may prefer IT services providers that have more locations or that are based in countries
that are more cost —competitive, stable and / or secure than some of the emerging markets in which we operate . Companies
may decide to retain work internally rather than out- source it to us . Our primary competitors include global consulting
and traditional IT service providers such as Accenture plc, Capgemini SE, Cognizant Technology Solutions Corporation, Infosys
Technologies, Wipro, and digital transformation providers such as EPAM Systems, Inc., Globant S. A., Endava plc, and
Thoughtworks Holding, Inc. Many of our present and potential competitors have substantially greater financial, marketing and
technical resources, and name recognition than we do. Therefore, they may be able to compete more aggressively on pricing or
devote greater resources to the development and promotion of technology and IT services and- Thus, we may be unable te
successfully compete and retain our clients white-eempeting-against such competitors. Increased competition as well as our
inability to compete successfully may have a material adverse effect on our business, prospects, financial condition and results of
operations . Damage to our reputation may adversely impact our ability to generate and retain business . Since our
business involves providing tailored services and solutions to clients, we believe that our corporate reputation is a significant
factor when an existing or prospective client is evaluating whether to engage our services as opposed to those of our
competitors. In addition, we believe that our brand name and reputation also play an important role in recruiting, hiring and
retaining highly skilled personnel. Our Hewever;eur-brand name and reputation 4s-are potentially susceptible to damage by
factors beyond our control, including actions or statements made by current or former clients and employees, competitors,
vendors, adversaries in legal proceedings, government regulators and the media. There is a risk that negative information about
us, even if untrue, could adversely affect our business. Any damage to our reputation could be challenging to repair, could make
potential or existing clients reluctant to select us for new engagements, could adversely affect our recruitment and retention
efforts, and could alse-reduce investor confidence. eﬂ%eeﬂfmaed—gfewt-h—lf we are not able to mamtama-nd» an effectlve
system of internal control over financial reporting ; 0
particularly as we grow hire;-developrmetivate-and fetam—hng%ﬂy—skrl-}ed—pefseﬂﬂel-expand 1nt0 new geographles mvestors
could lose confidence ineludingIFengineers-and-other-teehniealpersonniel-in our financial reporting, the-geographieally
diversedoeattons-in-which we operate and into which we are...... including hiring and training costs, and could harm our
business and have an adverse effect on our ability-to-complete-existing-eontractsira-timely-manner-stock price. We cannot
provide assurances that materlal weaknesses meet—eheﬂ-t—ebjeet-rves—&ﬂd-e*p&ﬂd-etﬁ or 51gn1ﬁcant deficiencies business:
Fathureto-atiraet will not 1 ; ve-ott-occur in the elents
ase-our-abth : future busmess—&ﬂd- Any fallure to maintain effective internal
controls over our ﬁnanclal reportlng could mdtermlly and adversely affect us. Section 404 of the Sarbanes- Oxley Act
requires us to include in our annual reports on Form 10- K an assessment by management of the effectiveness of our
internal controls over financial reporting and have our independent public accounting firm attest to and report on
management’ s assessment of the effectiveness of our internal control over financial reporting. In the future, if we are
unable to conclude that we have effective internal control over financial reporting etr— or business-if our independent
auditors are unable to provide us with an attestation and an unqualified report as to the effectiveness of our internal
control over financial reporting , investors could lose confidence in the reliability of our financial statements, which
could result in a decrease in the value of our securities. If any material weaknesses or significant deficiencies in our
internal control over financial reporting are discovered in the future, they may adversely affect our ability to record and
report financial information in a timely and accurate manner and, as a result, our financial statements may contain
material misstatements or omissions. Our reputation, operations, and financial condition and-restlts-efoperations—Our
suecess-depends-substantialy-uperrmay be adversely impacted if we are required to restate our financial statements in the
future due to any misstatement or omissions eentintied- contained in our financial statements. We continuously review
and consider strategic acquisitions of businesses, products or technologies. For example, in December 2022 we acquired
Mutual Mobile, in April 2023 we acquired NextSphere, in September 2024 we acquired JUXT and in October 2024 we
acquired Mobile Computing. We seek to acquire or invest in other busmesses, products or technologles that we belleve
could complement or expand our services , enhance ofe v
ofone-or-our technical capabilities mefe—e%sueh—semer—exeet&wes-er—keyemp}eyees—ewk or bttsmess—epefaﬁeﬂs-e&n—be
disrupted;-otherwise offer growth opportunities. The pursuit of potential acquisitions may divert the attention of
management and cause us to incur various expenses in identifying, investigating and pursuing suitable acquisitions,
whether or not the acquisition purchases are completed. Additionally, we may not be able to replaee-find and identify
desirable acquisition targets or be successful in entering into an agreement with any particular target or obtain adequate
financing to complete such acquisitions. If we acquire businesses, we may not be able to successfully integrate thenr- the
eastiy-acquired personnel, operations and technologies, or effectively manage the combined business following the
acquisition. Additionally, we may not be able to find and identify desirable acquisition targets or be successful in
entering into an agreement with any particular target or obtain adequate financing to complete such acquisitions.
Acquisitions could also result in dilutive issuances of equity securities or the incurrence of debt, which could adversely
affect er-our atal-financial condition, cash flows and results of operations . In addition, if eempetitionfor-seniorexeeutives
and-- an acquired business fails to meet our expectations, we may not achieve the financial and strategic goals that were




contemplated at the time of a transaction, and our business, financial condition and results of operations may be
adversely affected. Furthermore, we may acquire businesses that have inferior margins and profitability levels in
comparison to our existing business and this may dilute our overall profitability of the company. This, in turn, may result
in adverse financial results and dilution to existing stockholders. Our operating results or financial condition may be
adversely impacted by claims or liabilities that we assume from an acquired company or technology or other claims or
liabilities otherwise related to an acquisition, including, among others, claims from governmental and regulatory
agencies or bodies, terminated employees, current or former customers, current or former stockholders or other third
parties, or arising from contingent payments related to the acquisition; pre- existing contractual relationships that we
assume from an acquired company that we would not have otherwise entered into, the termination or modification of
which may be costly or disruptive to our business; unfavorable revenue recognition or other accounting treatment as a
result of an acquired company’ s practices; and intellectual property claims or disputes. We may fail to identify or assess
the magnitude of certain liabilities, shortcomings or other circumstances prior to acquiring a company or technology,
which could result in unexpected litigation or regulatory exposure and other adverse effects on our business, operating
results and financial condition. We face risks associated with integrating acquired businesses that, if realized, may
adversely impact our business, operating results and financial condition. We face risks in successfully integrating an
acquired business and effectively managing the combined business following the acquisition. We face additional costs
and risks associated with implementing procedures and policies, such as those related to financial reporting, disclosure
controls and procedures, and cyber and information security, as well as assumed litigation and other liabilities of the
acquired company. Some of the additional risks associated with acquiring a business include, but are not limited to: ¢
inability to integrate or benefit from acquired technologies or services; * product synergies, cost reductions, increases in
revenue and economies of scale may not materialize as expected; * the business culture of the acquired entity may not
match well with our culture; » unforeseen delays, unanticipated costs and liabilities may arise when integrating
operations, processes and systems in geographies where we have not conducted business; * unanticipated costs or
liabilities associated with the strategic transactions and incurrence of transaction- related costs; * assumption of the
existing obligations or unforeseen liabilities of the acquired business;  difficulty integrating the accounting systems,
security infrastructure, operations and personnel of the acquired business;  difficulties and additional expenses
associated with supporting legacy products and hosting infrastructure of the acquired business; ¢ difficulty converting
the current and prospective customers of the acquired business onto our platform and contract terms, including
disparities in the revenue, licensing, support or professional services model of the acquired company;  diversion of
management’ s attention from other business concerns; ¢ adverse effects to our existing business relationships with
business partners and customers as a result of the strategic transactions; * unexpected costs may arise due to unforeseen
changes in tax, payroll, pension, labor, trade, environmental and safety policies in new jurisdictions where the acquired
entlty operateS° ] dlfﬁculty in retalnlng, motlvatmg and 1ntegratmg key management personneinour-industry-is-intense;
W y : he-other employees of the acquired
f&fﬂfe—rﬂ—%‘h-leh—e&se—eﬁl“bu&mu% may-be-severely; ¢  use of resources that are needed i in other parts of our business; ¢
disrupted—- dispute over contingent payments; —Fa -and evelving
industry-standards- use of substantial portions of our available cash to consummate the strateglc transaction. We may not
realize the expected benefits from a strategic transaction. We may have difficulties as a result of entering into new
markets where we have limited or no direct prior experience or where competitors may have stronger market positions.
If any of these circumstances occur, individually or in the aggregate, they may have a material adverse effeet—impact on our
business, operatmg results and manudl umdmon We face rlsks associated with the transparency aequtmrg—a—eemp&ny

v 7-quality,and reliability of
lmdnual information of a business we acquire. Al houﬂh we perform due dlllgenu on a targeted business that we intend to
acquire,we are exposed to risks associated with the quality and reliability of the financial statements of the acquired
business.This risk may be higher with smaller businesses and businesses that are operated in jurisdictions and countries with
poorer regulatory and compliance requirements.In such situation where we acquire a target with unreliable financial
statements,we are exposed to material risks that may impact the reliability of our overall financial statements and may adversely
impact our stock price.We also cannot assure you that the diligence we conduct when evaluating future acquisitions will reveal
all material issues that may be present,that it would be possible to uncover all material issues through a customary amount of
due diligence,or that factors outside of our control will not later arise.Even if our due diligence successfully identifies certain
risks,unexpected risks may arise and previously known risks may materialize in a manner not consistent with our preliminary
risk analysis.Further,as a result of a completed acquisition,purchase accounting,and integration of the acquired business, we
may be required to take write- offs or write- downs,restructuring and impairment or other charges that could negatively
affect our business,assets,liabilities,prospects,outlook,financial condition and results of operations. We operate in an
industry characterized by rapidly changing technologies, saeh-as-and methodologies, including generative Al, methodelogtes
and evolving industry standards related to such technologies . Our future success depends in part upon our ability to anticipate
developments in our industry, enhance our existing services and to develop and introduce new services to keep pace with such
changes and developments and to meet changing client needs. Development and introduction of new services and products,
including generative Al, is expected to become incrcas‘inﬂly complex and expensive, involve a significant commitment of limc
and resources, and are subject to a number of risks and-challenges, and / or associated costs, including with respect to :
difffentty-oreostin-updating services, applications, tools and software and #adeveloping new services quickly enough to meet
clients’ needs; * diffienlty-oreostinr-making seme-software features efseftware-work effectively and securely over the internet



or with new or changed operating systems; * diffieutty-or-eestin-updating software and services to keep pace with evolving
industry standards, methodologies, regulatory and other developments in the industries where our clients operate; and °
diffienlty-oreostirmaintaining a high level of quality and reliability as we implement new technologies and methodologies. We
may not be successful in anticipating or respondlng to these-relevant technological developments sineluding-generativeAd, in
a timely manner, and even if we do so, the services, technologies or methodologies we develop or implement may not be
successful in the marketplace . Clients may decide to use AI and other new tools and technologies themselves, rather than
engaging us . Furthermore, services, technologies or methodologies that are developed by Competltors may render our services
ﬂeﬂ-—eeﬁapet-rﬁve—noncompetltlve or obsolete. Our failure to adapt and enhance our existing services and to develop and
introduce new services to promptly address the needs of our clients may have a material adverse effect on our business, financial
condition and results of operations. Regutatery-Social and ethical issues relating to the use of Al in may-adverselty-affeetour
offerings may busmes‘s—ﬁﬁaﬂeral—eeﬁd-tﬁeﬁ—&ﬂd—reaﬂfh result in reputatlonal harm e%eper&t—teﬂs—As—Vﬁt-h—ma-ny

or llablllty busmess Uncertamty in the legal regulatory ...... financial COI’ldlthIl and results of operations . Somal and eth1ca1
issues relating to the use of new and evolving technologies such as Al in our offerings, particularly where the AI outputs may
not align with our or our customers’ expectations, may result in reputational harm and liability, and may cause us to incur
additional research and development or other costs to resolve such issues. We are increasingly building Al into many of our
offerings , including demand forecasting, and price, promotional, and supply chain optimization; we also use generative
Al- based knowledge assistant and similar tools . As with many innovations, Al presents risks and challenges that could
affect its adoption, and therefore our business. The use of Al presents emerging ethical issues and if we enable or offer solutions
that draw controversy due to their perceived or actual impact on consumers or society, we may experience brand or reputational
harm, competitive harm, or legal liability. Potential government regulation in the space of Al ethics may also increase the
burden and cost of research and development in this area, subjecting us to brand or reputational harm, competitive harm or legal
liability. Failure to address Al ethics issues by us or others in our industry could undermine public confidence in Al , in the use
of AI within our industry, and slow adoption of Al in our preduets-ane-services. Security breaches and incidents, system
failures or errors, and other disruptions to our networks and systems could result in unauthorized access to, or the disclosure or
other processing of, confidential information and expose us to liability, which would cause our business and reputation to suffer.
We often have access to, or are required to collect, preeess-use , transmit, store, or otherwise process, sensitive or confidential
client and customer data, including intellectual property, proprietary business information of Grid-Dynamies-the Company and
our clients, and personal information of our clients, customers, employees, contractors, service providers and others. We use our
data centers and networks, and certain networks and other facilities and equipment of our third- party contractors and service
providers, for these purposes. Despite our implementation of security measures and protocols, which we believe to be
reasonable , our information technology systems and infrastructure , or those on which we rely, may be vulnerable to attacks
and disruptions by hackers or other third parties, the introduction of ransomware or other malicious code, or otherwise may be
breached or etherwise-subject to security incidents or compromises due to human error, denial of service incidents, phishing
attacks, social engineering , insider threats , zero- day vulnerabilities, malfeasance or other disruptions. Because of increases in
the number of our personnel and our contractors’ and service providers’ personnel working remotely, we face increased risks of
such attacks and disruptions that may affect our systems and networks or those of our clients, contractors and service providers.
Increased risks of such attacks and disruptions, including a heightened risk of potential cyberattacks by state actors and state
affiliated actors , such as China, among others , also exist because of geopolitical events such as Russia’ s significant military
action against Ukrame Such risks could increase as we expand our geegraphieatly—---- geographic footprint . Further,
cyberattacks are becoming increasingly sophisticated, including as a result of the proliferation of artificial intelligence and
machine learning tools . Any saekresulting breach, incident or disruption could compromise the availability or integrity of
our data centers, networks and other equipment and the sensitive, confidential, proprietary, and other business information
stored or processed there could be accessed, disclosed, altered, misappropriated, lost, stolen, rendered unavailable , or otherwise
processed without authorization. In addition, any failure or security breach or incident in a client’ s system relating to the
services we provide could also result in loss or misappropriation of, or unauthorized access, alteration, use, acquisition,
disclosure, or other processing of our sensitive or confidential information, and may result in a perception that we or our
contractors or service providers caused such an incident, even if our and our contractors’ and service providers - networks and
other facilities and equipment were not compromised. Although we maintain industry standard information security controls,
including supply chain security verification, anti- phishing training and testing, and vulnerability management consistent with
our ISO27001 certification, no safeguard or combination of safeguards can prevent all incidents from happening. Our
contractors and service providers face similar risks with respect to their facilities and networks used by us, and they also may
suffer outages, disruptions, and security incidents and breaches. W-e-While we have not experienced any material
cybersecurity incidents, we cannot guarantee that our or our third- party vendors and service providers’ systems and networks
have prevented, rotbeenbreached-or will in otherwise-eompromised-or-that-they— the do-noteentain-any-future prevent, all
exploitable vulnerabilities, defects or bugs that could result in a breach of or disruption to our systems and networks or the
systems and networks of third parties that support us and our services. Breaches and security incidents suffered by us and our
contractors and service providers may remain undetected for an extended period. Any such breach, disruption or other
circumstance leading to loss, alteration, misappropriation, or unauthorized use, access, acquisition, disclosure, destruction, or
other processing of sensitive , proprietary, or confidential client or customer data , including personal information, suffered
by us or our contractors or service providers, or the perception that any may have occurred, could expose us to claims, litigation,
and liability, regulatory investigations and proceedings, cause us to lose clients and revenue, disrupt our operations and the
services provided to clients, damage our reputation, cause a loss of confidence in our preduets-and-services, require us to expend



significant resources destgared-to remediate harms, protect against further similar breaches and-or incidents and to rectify
problems caused by these events, aﬁd-whlch may result in s1gmf1cant operatlonal 1mpacts and / or financial and other
potential losses = A
eempeﬂsate—feﬁ&l-l—habﬂ-rt—y— Although we maintain insurance f01 11ab111tle§ 1ncuned asa result ot cert’nn security- related
damages, we-eannet-be-eertainthat-our coverage swi-may not be adequate for liabilities actually incurred, thatinsurance wwit
may not continue to be available to us on economically reasonable terms, or at all, or that-any insurer may witnet-deny
coverage as to any future claim. The successful assertion of one or more large claims against us that exceeds available insurance
coverage, or the occurrence of changes in our insurance policies, including premium increases or the imposition of large
deductible or ee—insuranee-coinsurance recquirements, could have a material adverse effect on our business, including our
financial condition, results of operations, and reputation. Our services involve developing software solutions for our clients and
we may be required to make certain representations and warranties to our clients regarding the quality and functionality of our
software. Given that our software solutions have a high degree of technological complexity, they could contain design defects or
errors that are difficult to detect or correct. We cannot provide assurances that, despite testing by us, errors or defects will not be
found in our software solutions , and further, that any such errors will not contribute or lead to a cyber security incident .
Any such errors or defects could result in litigation, er other claims for damages against us, and / or the loss of current clients
andHoss-ofor-delayim, revenues, and tess-efmarket share, a-fathire-and could hinder our ability to attract new clients or
achieve market acceptance, and divert diverstorrof-developmentresources, iereased-support-orserviee-eosts,as-well-as
reputationathararand thus could have a material adverse effect on our reputation, business, prespeets;-financial condition and
results of operations. We have a material and adverse effect on our reputation,business,financial condition and results of
operations.We rely on software,hardware and SaaS technologies from third parties that may be difficult to replace or that may
cause errors or defects in,or failures of,our services or solutions.We rely on software and hardware from various third parties as
well as hosted Software as a Service (“ SaaS ) applications from third parties to deliver our services and solutions.If any of
these software,hardware or SaaS applications become unavailable due to loss of license,extended outages,interruptions,or
because they are no longer available on commercially reasonable terms,there may be delays in the provisioning of our services
until equivalent technology is either developed by us,or, if available, is identified,obtained and integrated,which could increase
our expenses or otherwise harm our business .Furthermore,any errors or defects in or failures of third- party

SOﬂW'll”e haldeIe or SaaS dpphCﬁthHS could result in errors or detecti in or t"ulures of our services and solut1ons Whlch could

equlty aWdld§ we grant,we may not be able to attract hire and retain key personnel If we grant more equ1ty awards to attract,hire
and retain key personnel,the expenses associated with such additional equity awards could materially adversely affect our results
of operations.If the anticipated value of these equity awards does not materialize because of volatility or lack of positive
performance in our stock price,we may be unable to retain our key personnel or attract and retain new key employees in the
future,in which case our business may be severely disrupted and our ability to attract and retain personnel could be adversely
affected. The issuance of equity- based compensation may also result in dilution of our common stock.Failing to
stoekholders-Fatture-successfully deliver contracted services or causing disruptions to eeleetreeetvables-from;orbilt-for
unbilted-serviees-toclients ’ businesses may have long—termeommitmentsfronra material adverse effect on our reputation,
business, financial condition and results of operations. Our business is dependent on our ability to successfully deliver
contracted services in a timely manner. Any failure of our equipment or systems, or any major disruption to basic
infrastructure, such as power and telecommunications in the locations in which we operate, could impede our ability to
provide contracted services to our clients . In addition , and-if our professionals make errors in the course of delivering
services to our clients may-terminate-or fail to consistently meet the service requirements of a client, these errors or
failures could disrupt the client’ s business. Any failure to successfully deliver eentracts-contracted befere-eompletion
services, or any resulting disruptions to a client’ s business, including the occurrence of any failure in a client’ s system or
breach of security relating to the services provided by us, may expose us to substantial liabilities and have a material
adverse effect on er-our ehoeosenotreputation, business, financial condition and results of operations. Additionally, our
clients may perform audits or require us to perform audits and provide audit reports with respect to the IT and financial
controls and procedures that we use in the performance of services for our clients. Our ability to acquire renew—- new
clients and retain existing clients may be adversely affected and our reputation could be harmed if we receive a qualified
opinion, or if we cannot obtain an unqualified opinion in a timely manner, with respect to our controls and procedures in
connection with any such audit. We could also incur liability if our controls and procedures, or the controls and
procedures we manage for a client, were to result in an internal control failure or impair our client’ s ability to comply
with its own internal control requirements. If we or our partners fail to meet our eontracts-contractual obligations or
otherwise breach obligations to our clients, we could be subject to legal liability, which may have a material and adverse
effect on our reputation, business, financial condition and results of operations . Our clients are generally not obligated for
any long- term commitments to us. Although a substantial majority of our revenues are generated from repeated business, which
we define as revenues from a client #he-that also contributed to our revenues during the prior year, our engagements with our
clients are typically for projects that are singular in nature. In addition, our clients can terminate many of our master services
agreements and work orders with or without cause, and in most cases without any cancellation charge. Therefore, we must
continually seck to obtain new engagements wh A G s G ated-a
wetl-as-maintainrrefationships-with existing clients and secure new v clients to expand our busmess There are a number of factors
relating to our clients that are outside of our control which might lead them to terminate a contract or project with us, including: ©
financial difficulties for the client; ¢ a change in strategic priorities, resulting in elimination of the impetus for the project or a




reduced level of technology spending; ¢ a change in outsourcing strategy resulting in moving more work to the client’ s in-
house technology departments or to our competitors;  the replacement by our clients of existing software with packaged
software supported by licensors; * mergers and- acquisitions er-and significant corporate restructurings; and ¢ changes in the
maere—eeonomie-macroeconomic environment resulting in weak demand at our customers & business. Failure to perform or
observe any contractual obligations could result in cancellation or rer—rerewal-nonrenewal of a contract, which could cause us
to experience a higher than expected number of unassigned employees and an increase in our cost of revenues as a percentage of
revenues, until we are able to reduce or reallocate our headcount. The ability of our clients to terminate agreements makes our
future revenues uncertain. We may not be able to replace any client that elects to terminate or not renew its contract with us,
which could materially adversely affect our revenues and ths-our results of operations. In addition, some of our agreements
specify that if a change of control of our company occurs during the term of the agreement, the client has the right to terminate
the agreement. If any future event triggers any change- of- control provision in our client contracts, these master services
agreements may be terminated, which would result in loss of revenues. Fathure-Our profitability may suffer if we are unable

to sueeessfully-delivereentraeted-maintain our resource utilization and productivity levels. As most of our client projects
are performed and invoiced on a time and materials basis, our management tracks and projects billable hours as an
indicator of business volume and corresponding resource needs for IT professionals. To maintain our gross profit
margins, we must effectively utilize our IT professionals, which depends on our ability to: * integrate and train new
personnel; ¢ efficiently transition personnel from completed projects to new assignments; ¢ forecast customer demand
for services ; and ¢ deploy personnel with appropriate skills and seniority to projects. If we experience a slowdown or
stoppage of work or-for eausing-disruptions-any client, or on any project for which we have dedicated personnel or
facilities, we may be unable to periods-reallocate these personnel or assets to other clients and projects to keep their
utilization and productivity levels high.If we are unable to maintain appropriate resource utilization levels,our
profitability may suffer .In order for our contracts to be profitable,we must be able to accurately estimate our costs to provide
the services required by the applicable contract and appropriately price our contracts.Such estimates and pricing structures used
by us for our contracts are highly dependent on internal forecasts,assumptions and predictions about our projects,the
marketplace,global economic conditions (including foreign exchange volatility) and the coordination of operations and
personnel in multiple locations with different skill sets and competencies.Due to the inherent uncertainties that are beyond our
control,we may underprice our projects,fail to accurately estimate the costs of performing the work or fail to accurately assess
the risks associated with potential contracts.In select cases,we also offer volume discounts once a client reaches certain
contractual spend thresholds,which may lower the reference price for a client or result in a loss of profits if we do not accurately
estimate the amount-number of discounts to be provided. We may not be able to recognize revenues from fixed- fee contracts in
the period in which our services are performed,which may cause our margins to fluctuate. Any increased or unexpected
costs,delays or failures to achieve anticipated cost savings, ertanexpeetedrisks-we encounter in connection with the performance
of our contr"lcts 1nclud1ng those Caused by factors oumde our control could make these contracts 1ess prohtable or

requires us to expend substantlal time "md resources to educate chents on the value of our services and our ablhty to meet their
requirements.In certain cases,we may begin work and incur costs prior to executing a contract.Our selling cycle is subject to
many risks and delays over which we have little or no control,including elents™deetstens—clients’ businesses-decisions to
choose alternatives to our services (such as other IT services providers or in- house resources) and the timing of clients’
budget cycles and approval processes. Therefore, selling cycles for new clients can be especially unpredictable and we
may fail to close sales with prospective clients to whom we have devoted significant time and resources. Any significant
failure to generate revenue or delay in recognizing revenues after incurring costs related to sales processes could have a
material adverse effect on our reputation;-business, financial condition and results of operations. Our business-is-operating
results are dependent on the scale of our abrl-rty—pro;ects and the prlces we are able to charge for our services. In order to
successfully perform larger and more v d v y y ;

projects fature-ofour-equipment-or-systems-, or-any-majo tor
irthe-toeations-i-whielrwe need 0pefa-te—eeﬂ-ld—'rn=rpede-eufabﬂ-rty—t0 pmtd&een&aeted—sawes—te—estabhsh and mamtaln
effective, close relationships with our clients ,continue high levels of client satisfaction and develop a thorough understanding
of our clients’ needs.We may also face a number of challenges managing larger and more complex projects,including:e
maintaining high quality control and process execution standards;* maintaining planned resource utilization rates on a consistent
basis;* using an efficient mix of on- site,off- site and offshore staffing;* maintaining productivity levels;* implementing
necessary process improvements;e recruiting and retaining sufficient numbers of highly skilled IT personnel;and ¢ controlling
costs.There is no guarantee that we may be able to overcome such challenges . In addition, #flarge and complex projects may

1nvolve multlple engagements our-- or stages, and pfe-fessreﬂa-ls—make—eﬁefs—m—t-he—there is a risk that eourse-of-delivering
a client rthese-errersmay choose not to retain us

effor fai-}ufes—eet&d-dﬁfupt—ﬂ%e—eheﬂt—s—busmess-addltlonal stages or may cancel or delay addltlonal planned engagements




on...... ’Vthh could be costly to correct and hax e an adverse effect on our fepﬂ-fa-t—teﬂ—busmess fmanudl condition and 1esu1ts of
operations. Existing insurance coverage and limitation of liability provisions in service contracts may be inadequate to protect us
against losses. We maintain certain insurance coverage, including professional liability insurance, director and officer insurance,
property insurance for certain of our facilities and equipment, and business interruption insurance for certain of our operations.
However, we do not insure for all risks in our operations and if any claims for injury are brought against us, or if we experience
any business disruption, litigation or natural disaster, we might incur substantial costs and diversion of resources. Most of the
agreements we have entered into with our clients require us to purchase and maintain specified insurance coverage during the
terms of the agreements, including commercial general insurance or public liability insurance, umbrella insurance, product
liability insurance and workers’ compensation insurance. Some of these types of insurance are not available on reasonable terms
or at all in some countries in which we operate. Our liability for breach of our obligations is in some cases limited under client
contracts. Such limitations may be unenforceable or otherwise may not protect us from liability for damages. In addition, our
existing contracts may not limit certain liabilities, such as claims of third parties for which we may be required to indemnify our
clients. The successful assertion of one or more large claims against us in amounts greater than those covered by our current
insurance policies could materially adversely affect our business, financial condition and results of operations. Even if such
assertions against us are unsuccessful, we may incur reputational harm and substantial legal fees. business. Uncertainty in the
legal regulatory regime , relating to AI may reqmre swnmcant resources to modlty and maintain business practices to comply
with U.S.and non- U.S.laws, 1 ding ; ;
peteﬁ&al—hafms—te—eeﬁstﬂﬁefs—ﬂae—exterﬁ—&ﬁd—mture of which cannot be determined at this time.Several jurisdictions around the
globe meludmg Eumpe and Celtam U. S states, have already proposed or enacted laws expresshygoverning Al swhie-other

At ho shave-app FretavwtoA eases-. Other jurisdictions may decide to adopt similar or more
restrictive lemsldtlon that may eempheafe—eﬂr—eefﬂ-p{-taﬂee-effeﬁs—&nd-may—lender the use of such technologies mere
challenging. These obligations may make 1t harder for us to conduct our busmess lead to 1e0uldt01y hnes or penalties,require us
to change our business practices S-fre es-,or prevent
or limit our use of Al or our customers’ demand for Al solutlons.lf we cannot use Al or our customers’ demand for Al
solutions decreases,our business may be less efficient,or we may struggle to attract or retain customers.Any of these
factors could adversely affect our business,financial condition,and results of operations [ wec are-notable-cannot use Al
or our customers’ demand for Al solutions decreases, our business may be less efficient, or we may struggle to maintais
aneffeetivesystenrattract or retain customers. Any of internal-eontrot-over-these factors could adversely affect our
business, financial reperting-condition , eurrent-and petentialinvestors-eotldlose-eonfideneeinrresults of operations.
Negative publicity about offshore outsourcing etr— or anti- outsourcing legislation may finaneial-reporting-whieh-eotld
harmreur-bustness-and-have an adverse effect on our business steek-priee-. We-eannot-The issue of companies outsourcing
services to organizations operating in other countries is a topic of political discussion in many countries, including the U.
S., which is our largest source of revenues. Many organizations and public figures in the U. S. and Europe have publicly
expressed concern about a perceived association between offshore outsourcing IT services provide-providers assuranees
and the loss of jobs in their home countries. For example, measures aimed at limiting or restricting outsourcing by U. S.
companies are periodically considered in Congress and in numerous state legislatures to address concerns over the
perceived association between offshore outsourcing and the loss of jobs in the U. S. A number of U. S. states have passed

legislation that restricts state government entities from outsourcing certain work material-weaknesses;-or-signifteant
defietenetes; willnotoeeurinrthe-future—Anyfatlare-to maintatn-effeetive-internat-eontrols-offshore IT services providers.
Given the ongoing debate over emhﬁﬂanetal—fepeft-mg—eeu-}d—mateﬂa{-}y—thls 1ssue, the mtroductlon and con51derat10n

adversely-affeetus—Seetton404-of the-other
legislation is possible. If enacted, such measures may broaden restrlctlons on outsourcmg Fefm—l-e-—lean—assess-meﬁt—by

managementof the-effeetivenress-of federal and state government agencies and on government contracts with firms that
outsource services directly etr— or internal-eontrols-overfinaneial-reporting-indirectly, impact private industry with
measures such as tax disincentives or intellectual property transfer restrictions, and / or restrict the use of certain
business visas . [n addition, we-are-now-required-current or prospective clients may be discouraged from transferring
services to providers that utilize offshore delivery centers such as us to avoid any negative perceptions that may be
associated with using an offshore provider or for data privacy and security concerns. As a result, our ability to service
our clients could be impaired and we may not be able to compete effectively with competitors that operate primarily
from within the countries in which our clients operate. Any such slowdown or reversal of the ex1st1ng mdustry trends
toward offshore outsourcing may have a material adverse effect ot ;
on management-our business, financial condition and results of operations. These risks may become more acute as we
continue to expand to new geographies. Restriction on immigration and the ability to obtain visas to travel may have an
adverse effect on our business. Some of our projects may involve our personnel obtaining visas to travel and work at
customer sites outside of our personnel ’ s assessment-home countries and often in the United States. Our reliance on
visas to staff projects with employees who are not citizens of the country where the work is to be performed makes us
vulnerable to legislative and administrative changes in the number of visas to be issued in any particular year and the
other work permit laws and regulations.The process to obtain the required visas and work permits can be lengthy and
difficult and variations due to political forces and cconomic conditions in the number of permitted applications,as well as




application and enforcement processes,may cause delays or rejections when trying to obtain visas.Delays in obtaining visas may
result in delay% in the ability of our personnel to travel to meet with and provide services to our customers or to continue to
provide services on a timely basis.In addition,the availability of a sufficient number of visas without significant additional costs

could hmlt our ablhty to pr0V1de %ervweq to our customers on a tlmely and cost- effeet-we—bas&s—er—maﬂage—em“s&les—aﬂd—dehvefy

- effectlve of-basis our-- or -rntemawl—eeﬂtfe-l-evefmanage our sales and dellvery centers as efﬁclently as we 0therw1se could.
Delays in or the unavailability of visas and work permits could have a material adverse effect on our business, results of

operations, financial condition reperting-beeatse-we-eeased-to-gualifi-as-an-and cash flows. “emerging-growth-company>
tu&éeﬁ-he—J-umpsf&ﬁ—Our global Bﬁsrness—busmess Sfaﬁups—Aet—ft-he—}eBSAeti)-as—ef—BeeembeH-l— %(-)2—2—I-ﬁ—t-he—fufufe

economies, and are expandmg into other countries, which create% legal economic, tax and polmcal risks. Risks inherent in
conducting international operations include: ¢ less established legal systems and legal ambiguities, inconsistencies and
anomalies; * changes in laws and regulations; ¢ application and imposition of protective legislation and regulations relating to
import or export, including tariffs, quotas and other trade protection measures; * difficulties in enforcing intellectual property
and / or contractual rights; ¢ bureaucratic obstacles and corruption; * compliance with a wide variety of foreign laws and
regulations , including those relating to privacy, data protection and cybersecurity; ® restrictions on the repatriation of dividends
or profits; * expropriation or nationalization of property; ¢ restrictions on currency convertibility and exchange controls; ¢
fluctuations in currency exchange rates; ¢ potentially adverse tax consequences; ¢ competition from companies with more
experience in a particular country or with international operations; ¢ civil strife; * unstable political and military situations; and °
overall foreign policy and variability of foreign economic conditions. The legal systems of Ukraine, Poland, Serbia, India,
Mexico, Moldova, Romania , Argentina and other countries are often beset by legal ambiguities as well as inconsistencies and
anomalies due to the relatively recent enactment of many laws that may not always coincide with market developments.
Furthermore, legal and bureaucratic obstacles and corruption exist to varying degrees in each of these countries. In such
environments, our competitors may receive preferential treatment from governments, potentially giving them a competitive
advantage. Governments may also revise existing contract rules and regulations or adopt new ones at any time and for any
reason, and government officials may apply contradictory or ambiguous laws er-and regulations in ways that could materially
adversely affect our business and operations #-steheeuntries-. Any of these changes could impair our ability to operate in a
given country, obtain new contracts , or renew or enforce existing contracts underwhieh-we-enrrently provide-serviees-or-to
which we are a party. Any new contracting methods could be costly or administratively difficult for us to implement, which
could materlally adver%ely affect our bu%mei% and operatlonq We cannot guarantee that regulators, judicial authorities or third
parties in these and Hlra a1 : 8 v ; amta-or-other countries will not challenge our
(including our subsidiaries”) Comphance Wlth apphcable lawq deCIeeq and regulations. In addition to the foregoing, selective or
arbitrary government actions may include withdrawal of licenses, sudden and unexpected tax audits, criminal prosecutions and
civil actions, all of which could have a material adverse effect on our business, financial condition and results of operations. The
banking and other financial systems in certain Commenwealth-of Independent-States(~CIS 2-and Central-and-Eastern
Furepean{—~CEE Z-countries where we operate remain subject to periodic instability and generally do not meet the banking
standards of more developed markets. Armed conflict, or the threat of armed conflict, including the significant military action
against Ukraine launched by Russia, as well as sanctions targeting banks in the region in response to such military action, could
contribute to banking challenges or a banking crisis in these countries. Such events, or a financial crisis or the bankruptcy or
insolvency of banks through which we receive, or with which we hold, funds may result in the loss of our deposits or adversely
affect our ability to complete banking transactions in that region, which could materially adversely affect our business and
financial condition. Furthermore, existing tensions and the emergence of new or escalated tensions in CIS and CEE countries,
including the significant military action against Ukraine launched by Russia, has exacerbated and could further exacerbate
tensions between such countries and the U. S. Such tensions, concerns regarding information security, and actual and potential
imposition of additional sanctions by the U. S. and other countries, or responses by Russia to such additional sanctions, may
discourage existing or prospective clients to engage our services, have a negative effect on our ability to develop or maintain our
operations in the countries where we currently operate, and disrupt our ability to attract, hire and retain employees. The
occurrence of any such event may have a materlal adverﬂe effect on our bu%mei% financial Condmon and reqult% of oper ations.
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have recently achIred and expanded OperatIOI’N in Me}deva—Argentma and the Unlted ngdom in addltlon to our
expanded operations in India and Mexico and-dndiarespeetively, among others . The laws and regulations in Mexico aneh,
India and Argentina to which we have become subject thereby, and interpretations thereof, may change, sometimes
substantially, as a result of a variety of factors beyond our control, including political, economic, regulatory or social events.
Any policies, laws and regulations which are adopted in the jurisdictions in which we operate could result in a
deterioration of investment sentiment, political and economic uncertainty, and increased costs for our business, which
may in turn have a material adverse effect on our business, financial condition, liquidity and results of operations.
Failure to comply with laws and regulations relating to privacy, data protection, and cybersecurity could lead to



government enforcement actions, private litigation and adverse publicity. We receive, store and process personal
information from and about customers, employees and contractors. Our handling of such information is subject to a
variety of laws and regulations, including regulation by various government agencies and various state, local and foreign
agencies, as well as contractual obligations and certain industry standards with which we undertake to comply. The
privacy, data protection, and cybersecurity regulatory landscape is evolving rapidly, creating potentially conflicting
legal obligations across jurisdictions; this may result in ever- increasing regulatory and public scrutiny and potentially
escalating levels of enforcement and sanctions for failures to comply with applicable requirements. For example, the
European Union’ s General Data Protection Regulation (“ GDPR ”) has a significant impact on how businesses can
collect, process, use and transfer the personal data of individuals in the European Economic Area (“ EEA ), and it
imposes significant penalties for non- compliance (up to the greater of € 20 million or 4 % of global annual turnover). We
rely upon the European Union- approved standard contractual clauses (“ EU SCCs ”) to legitimize transfers of EEA
personal data to third countries, including the United States; however, the EU SCCs have been the subject of ongoing
legal challenges and may in the future be modified or invalidated as a result of such challenges. n Mexteo-that event we
may be unsuccessful in maintaining legitimate means for the transfer and receipt of personal data from the EEA , which
could adversely impact our business operations and financial condition and potentially subject us to regulatory or other
enforcement proceedings. Additionally, the United Kingdom has enacted legislation that substantially implements the
GDPR, including similar penalties, and has issued UK- specific standard contractual clauses. We may experience
additional costs or other operational challenges (e. g., contract renegotiation) associated with our efforts to comply with
these new requirements relating to cross- border data transfers from the EEA, Switzerland, or the United Kingdom to
the U. S., or otherwise to comply with GDPR. We may face the risk of enforcement action or other liabilities should our
efforts in this regard fail. Any such enforcement action or liability could result in substantial costs and diversion of
resources, distract management and technical personnel, require changes to our handling of personal data, and
negatively affect our business, operating results, financial condition or reputation. In the U. S., California and other
states have enacted so- called “ comprehensive ” privacy laws that impose detailed privacy and security obligations of
entities handling certain personal information of state residents, including requiring covered companies to provide
certain disclosures and to afford consumers certain rights- such as the right to request deletion of their personal
information. California’ s law came into effect on January 1, 2020, and other states’ laws, including laws in Virginia,
Colorado, Utah, and Connecticut, have come into effect since. Numerous other states have enacted similar legislation
that is set to become effective in 2024 through 2026. Other states have passed more data- or sector- specific types of
privacy legislation. Aspects of these state laws, and their interpretations remain unclear, and their implementation or
enforcement uncertain. We cannot fully predict the impact of these laws on our business or operations, but developments
regarding these and other privacy and data protection laws and regulations around the world may require us to modify
our data collection and processing practices and policies and to incur substantial additional costs and expenses in an
effort to maintain compliance on an ongoing basis. Other countries and jurisdictions throughout the world are
considering or enacting laws and regulations requiring the local storage of data. We have been undertaking measures in
an effort to comply with these and other applicable privacy and data protection laws and regulations, and such efforts
may require us to incur substantial operational costs. The costs of our measures designed to comply with, and other
burdens imposed by, such laws, regulations and policies that are applicable to us may limit the use and adoption of our
products and solutions, alter the way we conduct business and / or could otherwise have a material adverse impact on
our results of operations. For example, we may find it necessary to establish systems to maintain data originated in
certain jurisdictions within those jurisdictions, which may involve substantial expense and distraction from other aspects
of our business. Further, the costs of compliance with, and other burdens imposed by, such laws, regulations and policies
that are applicable to us, may limit the use and adoption of our products and solutions and could have a material adverse
impact on our results of operations. Any failure or perceived failure (including as a result of amendments-deficiencies in
May-26+9-our policies, procedures or measures relating to privacy, data protection, cybersecurity, marketing or client
communications) by us to comply with laws, regulations, policies, legal or contractual obligations, industry standards, or
regulatory guidance relating to privacy, data protection or cybersecurity may result in governmental investigations and
enforcement actions, litigation, fines and penalties or adverse publicity and could cause our clients to lose trust in us,
which could have a material adverse effect on our reputation, business, financial condition and results of operations. We
expect that the-there MexteanFederal-H-aborEaw-will continue to be new proposed laws, regulations and industry
standards relating to privacy, data protection, cybersecurity, marketing, consumer communications and information
security in the U. S., the European Union, Russia and other jurisdictions, and we cannot determine the impact such
future laws, regulations and standards may have on our business. Future laws, regulations, standards and other
obligations or any changed interpretation or enforcement of existing laws or regulations could impair our ability to
develop and market new services and maintain and grow our client base and increase revenue. Our operations are
subject to laws and regulations restricting our operations, including activities involving restricted countries,
organizations, entities and persons that have been identified as unlawful actors or that are subject to U. S. sanctions
imposed by the Office of Foreign Assets Control ( “ OFAC ” ) and-or other relatedus-from-engaging




condition and results of operations. Failure We-are-subjeet-to comply with anti- bribery ;-and anti- corruption laws and anti-
money laundering laws, eur-fatare-to-eemply-with-these-and similar laws , could subject us to penalties and other adverse
consequences.We are subject to the U.S.Foreign Corrupt Practices Act of 1977 (the “ FCPA ”),the U.S.domestic bribery statute
contained in 18 U.S.C.§ 201,the United Kingdom Bribery Act 2010, and possibly as-wel-as-other anti- bribery s-and anti-
corruption laws and anti- money laundering laws in countries outside of the United States where we conduct our
activities.Anti- corruption and anti- bribery laws have been enforced aggressively in recent years and are interpreted broadly to
generally prohibit companies,their employees,agents, representatives,business partners, and ether-third- party intermediaries
from authorizing,offering,or providing,directly or indirectly,improper payments or benefits to recipients in the public or private
sector. #-We operate in many parts of the world that have experienced governmental corruption to some degree , and,in
certain circumstances,strict compliance with anti- bribery laws may conflict with local bustress-customs and practices .We
sometimes leverage third parties to sell our products and conduct our business abroad.We,our
employees,agents,representatives,business partners and third- party intermediaries may netstriethy-eenfernrhave direct
or indirect interactions with anti-officials and employees of government agencies or state - owned or affiliated entities and
we may be held liable for the eorruption—-- corrupt or other illegal activities of these
employees,agents,representatives,business partners or third- party intermediaries even if we regulations to which we are
subject. Through our employees . among-agents, and other things-third- party intermediaries . newtabor-authorities-and
eonrts-were-ereated-we may have direct or indirect interactions with government officials . new-bargaining proeedures-were
-rmp*emeﬁ-ted—state- owned or afﬁhated entities and we may be held llable pfevm-teﬂs—fe}afed—te-eﬁrpﬁfees—ffeeéefn—ef
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ameﬂded-thelr corrupt or other 1llegal act1v1t1es even if we do not expllcltly authorize such act1v1t1es We cannot assure
you that these-ehanges-all of our employees, agents, or other third- party intermediaries will not feae-take actions in
violation of applicable law for which we may be ultimately held responsible. As we increase our international sales and
business, our risks under these laws may increase. These laws also require that we keep accurate books, records, and
maintain internal controls and compliance procedures designed to prevent any such actions. Our policies and procedures
are designated to comply with such laws. Any violations of the FCPA, and other laws, regulations and sanctions, and our
compliance policies and procedures by our employees, agents, or other third- party intermediaries may expose us to
llablllty, 1nclud1ng admlmstratlve, c1v1l or crlmlnal penaltles, or ﬁnes, which may have an tnefease-m—l-r&gaﬁeﬁ,—}abef

operatlons ﬁna-ne'ta-l—eeﬁdt&eﬁ—and eash—ﬂews—prospects.Respondmg to any mvest1gat10n or action may also result in a
materially significant diversion of management’ s attention and resources,significant defense costs and other professional
fees .Our subsidiaries in CEE countries can be forced into liquidation on the basis of formal noncompliance with certain legal
requirements. We operate in CEE countries primarily through locally organized subsidiaries.Certain provisions of local laws
may allow a court to order liquidation of a locally organized legal entity on the basis of its formal noncompliance with certain
requirements during formation,reorganization er-and during its operations.If a company fails to comply with certain
requirements including those relating to minimum net assets,governmental erteeal-authorities can seek the involuntary
liquidation of such company in court,and the company’ s creditors will have the right to accelerate their claims or demand early
performance of the company’ s obligations as well as demand compensation for any damages.If involuntary liquidation of any
of our subsidiaries were to occur,such 11qu1ddt101’1 could materlally adversely affect our busiress-business, financial condition 5
Heuteity-and results of operations = ve-taxra al-fa . We conduct busmess
globally and file income tax returns in multiple jurisdictions. Our effectlve tax rate could be materially adversely affected by
several factors, including changes in the amount of income taxed by, or allocated to, the various jurisdictions in which we
operate that have differing statutory tax rates; changing tax laws, regulations and interpretations of such tax laws in multiple
jurisdictions; and the resolution of issues arising from tax audits or examinations and any related interest or penalties. In
particular, there have been significant changes to the taxation systems in CEE countries in recent years as the authorities have
gradually reptaeced-amended or adopted ntrodaeednew-legislation regulating the application of major taxes such as corporate
income tax, value- added tax, corporate property tax, personal income taxes and payroll taxes. The Organization for Economic
Cooperation and Development (the “ OECD ) has made a number of proposals, including implementing a new global
minimum effective corporate tax rate of 15 % for large multinational companies and rules that would result in the reallocation of
certain profits to market jurisdictions where customers and users are located. A number of jurisdictions in which we operate
have implemented domestic legislation to give effect to the OECD’ s proposals for a global minimum effective corporate
tax rate with effect for accounting periods starting on or after December 31, 2023. Furthermore, any significant changes to
U. S. tax law could mdtendlly ad\ ersely affect our effective tax rate. The reeentlyenaetedInilationReduetionAetineludes;

: : 0 P he-determination of our provision for income taxes and
other th hdblhtles requnes estimation-estimates , judgment and calcul'mons where the ultimate tax determination may not be
certain. Our determination of tax liability is afways-subject to review or examination by authorities in various jurisdictions. If a
tax authority in any jurisdiction reviews afy-efour tax returns and proposes an adjustment, including a determination that the
transfer prices and terms we have applied are not appropriate, such an adjustment could have an adverse effect on our business,
financial condition and results of operations. We are unable to predict what tax reforms may be proposed or enacted in the
future or what effect such changes would have on our business . To the extent tax reforms are implemented in jurisdictions




in which we operate , but-such changes

jarisdietionsirwhieh-we-eperate;-could increase the-our estlmated tax hablhty ﬂ&at—we—have—e*pensed—te—d&t&aﬂd-p&td—ef
aeerted-onrour-balanee-sheets-, and otherwise affect our frnan01al p0s1t10n future results of operatlons cash flows in-a-partieutar

pertodand-overath-or effective tax rates in W v v
steekholders-and increase the complexity, burden and cost of tax comphance There may be adverse tax and employment law
consequences if the independent contractor status of some of our personnel or the exempt status of our employees is successfully
challenged. Certain of our personnel are retained as independent contractors. The criteria to determine whether an individual is
considered an independent contractor or an employee are typically fact intensive and vary by jurisdiction ;-as-ean-the
interpretation-ofthe-appheabletaws-. [f a government authority or court makes any adverse determination with respect to some
or all of our independent contractors, we could incur significant costs, including for prior periods, rrespeetof-for amounts
related to tax withholding, social security taxes or payments, workers’ compensation and unemployment contributions, and
recordkeeping in the impacted jurisdiction , or we may be required to modify our business model, any of which could
materially adversely affect our business, financial condition and results of operations. Global mobility of employees may
potentially create additional tax liabilities for us in different jurisdictions. In performing services to clients, our employees have
been and may be required to travel to various locations. Depending on the length of the required travel and the nature of
employees’ activities the tax implications of travel arrangements vary, with generally more extensive tax consequences in cases
of longer travel. Such tax consequences mainly include payroll tax liabilities related to employee compensation and, in cases
envisaged by international tax legislation, taxation of profits generated by employees during their time of travel. We have
internal procedures, policies and systems, 1nclud1ng an 1nternal rnoblhty program for rnonrtorlng our tax habrhtles arising in
connection with business travel. However, ; 0 g :
mebility-isstes;-our operatlons rnay be adversely affected by addltlonal tax charges related to the aem‘tty—busmess travel of our
mebite-employees - 0 0 : y 0 0
authorities may disagree with our p0s1t10ns and conclusrons regardrng certain tax positions, or may apply existing rules in an
arbitrary or unforeseen manner, resulting in unanticipated costs, taxes or non- realization of expected benefits. A tax authority
may disagree with tax positions that we have taken, which could result in increased tax liabilities. For example, a tax authority
could challenge our allocation of income by tax jurisdiction , and the amounts paid between our affiliated companies pursuant to
our intercompany arrangements and transfer pricing policies, including methodologies for valuing developed technology and
amounts paid with respect to our intellectual property development. A tax authority may take the position that material income
tax liabilities, interest and penalties are payable by us, where there has been a technical violation of contradictory laws and
regulations that are relatively new and have not been subj ect to extensrve review or 1nterpretat10n in whrch case we expect that
we might contest such assessment —Hig 4
requirentents-. Many companies must negotiate their tax bills Wlth tax 1nspect0rs who may demand hlgher taxes than What the
applicable law appears to provide. Contesting such an assessment may be lengthy and costly and if we wwete-are unsuccessful in
disputing the assessment, the implications could increase our anticipated effective tax rate, where applicable. Our business,
financial condition and results of operations may be adversely affected by fluctuations in foreign currency exchange rates. We
are Grid-Dynamtesis-cxposed to foreign currency exchange rate risk and #s-profitmatrgins-are subject to volatility between
pertods-due to changes in foreign currency exchange rates relative to the U. S. dollar. Qur Grid-Dynamies~functional currency
is the U. S. Pelar-dollar . That said, our the-eempanysrevenues and costs are exposed to a number of currencies that include
EURO-Euro , British pounds, Mexican pesos, Polish zloty, and-Indian rupees and Argentine pesos. With our recent
acquisition of Mobile Computing, and our expectations of further operations, we are particular susceptible to
fluctuations of the Argentinian peso, including Argentinian hyper- inflation . As we de-may not hedge our foreign
currency, we are exposed to foreign currency exchange transaction risk related to funding our non- U. S. operations and to
foreign currency translation risk related to certain of our subsidiaries’ cash balances that are denominated in currencies other
than the U. S. dollar. In addition, our profit margins are subject to volatility as a result of changes in foreign exchange rates. In
the-years-ended-Deeember31+;2023-2024 2022-and-202+-, approximately 3743 . 2 9-%;33—4-%and-37-8"% of our combined
cost of revenwe-revenues and total operating expenses were denominated in currencies other than the U. S. dollar ;respeetively-.
Any significant fluctuations in currency exchange rates may have a material impact on our business and results of operations. In
some countries, we may be subject to regulatory or practical restrictions on the movement of cash and the exchange of foreign
currencies, which would limit our ability to use cash across our global operations and increase our exposure to currency
fluctuations. This risk could increase as we continue expanding our global operations, which may include entering emerging
markets that may be more likely to impose these types of restrictions. Currency exchange volatility caused by political or
economic instability or other factors, could also materially impact our results. See Item 7A + Quantitative and Qualitative
Disclosures about Market Risk — Foreign Currency Exchange Rate Risk ” in this Annual Report on Form 10- K for more
information about our exposure to foreign currency exchange rates . We may be exposed to liability...... our results of operations
and cash flows . Our business depends on our ability to successfully obtain payment from our clients of the amounts they owe
for work performed. We usually bill and collect such amounts on relatively short cycles and maintain allowances for eredit
fesses-doubtful accounts . However, actual losses on client balances could differ from those that we anticipate and, as a result,
we might need to adjust our allowances. There is no guarantee that we will accurately assess the creditworthiness of our clients.
If clients suffer financial difficulties, it could cause them to delay payments, request modifications to their payment
arrangements that-eould-inerease-ourreeetvablesbatanee-, or default on their payment obligations. In addition, some of our
clients may delay payments due to changes in internal payment procedures driven by rules and regulations to which they are
subject. Timely collection of client balances also depends on our ability to complete our contractual commitments and-, bill and
collect contracted revenues. If we are unable to meet our contractual requirements, we may experience delays in collection of or




ll]dblllty to collect aecounts receivable. If thls occurs, our financial condition, results of opemtlons and cash flows could be

eempet—rt—rve—eha-l-}eﬂges— We mdy require addltlonal cash resources due to Chdnﬂed business condltlons or othe1 futule
developments. If existing resources are insufficient to satisfy cash requirements, we may seek to sell additional equity or debt
securities or obtain one or more credit facilities. The sale of additional equity securities could result in dilution to stockholders.
The incurrence of indebtedness would result in increased debt service obligations and could require us to agree to operating and
financing covenants that would restrict our operations. In addition, actual events involving limited liquidity, defaults, non-
performance or other adverse developments that affect financial institutions, transactional counterparties or other companies in
the financial services industry or the financial services industry generally, or concerns or rumors about any events of these kinds
or other similar risks, have in the past and may in the future lead to market- wide liquidity problems. Our cash is held with high-
quality financial institutions. Deposits held with banks may, at times, exceed the amount of insurance provided on such deposits.
Additionally we hold cash deposits in countries where the banking sector remains periodically unstable, banking and other
financial systems generally do not meet the banking standards of more developed markets, and bank deposits made by corporate
entities are not insured. Such countries apartfrom-in addition to Ukraine include Argentina, Armenia, Moldova, Serbia and
Mexico. We place our cash with financial institutions considered stable in the region and eendtets— conduct ongoing
evaluations of the eredit-worthiness-creditworthiness of the financial institutions with which we operate. However, a banking
crisis, bankruptcy or insolvency of banks that process or hold our funds, may result in the loss of our deposits or adversely affect
our ability to complete banking transactions, which could adversely affect our liquidity, business and financial condition. Our
ability to obtain additional capital on acceptable terms is subject to a variety of uncertainties, including investors’ perception of,
and demand for, securities of IT services companies, conditions in the capital markets in which we may seek to raise funds, our
future results of operations and financial condition, and general economic and pelitieat-geopolitical conditions. Financing may
not be available #ameunts-oron terms acceptable to us, or at all, which could limit our ability to grow our business and develop
or enhdnce our service offerings to respond to mdrket demand or competitive challenges. Our credit agreement provides

e for destruetion-in-a geographte-region-three- year secured
multlcurrency revolvmg loan fac111ty in Whieh—we—epefa-te—fegafd-}ess—an initial aggregate principal amount of eause-up to $
30. 0 million, with a $ 10. 0 million letter of credit sublimit. We may increase the size of the revolving loan facility up to $
50. 0 million, subject to certain conditions and additional commitments from existing and / or new lenders. The credit
agreement contalns customary afﬁrmatlve and negatlve covenants , mcludnm covenants llmltlng the ablllty wat;

ad-of d-tsease—the Company and its sub51d1ar1es to, among Stteh—as—t-he

other thmgs COHD—19pandemie—Forexample-, incur debt

evenfs—and—een—ﬂ-rets—may—ewse—ehents» llens, undergo certam fundamental te—de{ay—t-herfdeets&eﬁs—efrspeﬁdﬁrg—feeﬂie

hanges tnrregional, make investments and glebal-economie

eeﬁd-rt-teﬂs-acqumtlons, make certain restrlcted payments, dispose of assets, enter into certain transactions with affiliates,
and eyeles-enter into burdensome agreements, in each case, subject to limitations and exceptions . These—- The events
Company is also poqe %1gn1ﬁcant rlskq to our per%onnel and...... the acquired business, we may be required to malntaln take




wae%ewbﬂsmess—eper&txeﬂs—\he%aﬁeﬂs—erour domestic sub51d1ar1es Such obhgatlons a-l-}eged-\ﬁe-}&&eﬂs—e-f—}aw—ﬂ&es—aﬂé
feg-u-l-at-reﬂs— inc udmg ,—&meﬂg—et-hefs—t-hese——— the guarantles éesertbed—&beve— eeu-}d—resu-l-t—rn—ﬁﬂes—ernmﬂa-l-peﬁa-l-&es—

agreement explres in March 2025

merrt—maybe—t—rme—eenstuﬁmg—aﬂd-expeﬂswe— dweﬁ—marmgemeﬁt—s—&tteﬁﬁeﬂ—&nd-et-hef therefesetlrees—restﬂ-t—rn—ad’v‘erse

fegardrmg—that we w1ll be able to extend lhc eﬂteeme-credlt agreement or that the terms of any -}ega-l—pfeeeed-rngs-such
extension will be favorable to us , elaims-or available at all. Maintenance of er-our indebtedness, contractual restrictions
and additional issuances of indebtedness could: ¢ cause us to dedicate a substantial portion of our cash flows from
operations towards debt service obligations and principal repayments ; ¢ increase our vulnerability to adverse changes in
general economic, industry and competitive conditions; ¢ limit our flexibility in planning for, or reacting to, changes in
our business and our industry; * impair our ability to obtain future financing for working capital, capital expenditures,
acquisitions, general corporate, or the-other ike-purposes ; and ¢ due to limitations within the debt instruments, restrict
our ablhty to take certam corporate actlons, sub]ect to customary exceptlons -F&rl-ufe-We are requlred to wmpl\ with
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mtermedmrles even 1f we do not obtam a waiver from the lenders expheﬁ%y—&tﬁheﬂze-sueh—&efwr&es—\%le—e&rmet—asst&e—yeu
fh&t—&H—e—Pﬁ’d—Peﬁﬁ-p}eyeeS- ageﬂfs—then subJect to rep




ity-to-Servi i impat W Ay not be able to incur addltlonal 1ndebtedness undereempete
tvely-wi peth . : tmarily vithinrthe credlt agreementeeﬂﬁ’fﬂes—rn—w-hieh—ew'—eheﬁts—epef&te—

pefm-its—e&n—be—}eﬂgfh-y—&ﬁd-d-}fﬁeﬁ}t—aﬂd-\f&ﬁa&eﬁs—due ’fe—pe-l-i-t—iea-l—foees—and payable economic conditions in the number of
permitted......, financial condition and results of operations . Our success largely depends on methodologies, practices, tools and
technical expertise and other intellectual property that we use in designing, developing, implementing and maintaining our
services and solutions. We rely upon a combination of nondisclosure, confidentiality, assignment of invention and other
contractual arrangements as well as trade secret, patent, copyright and trademark laws to protect our intellectual property rights.
We-Trade secret, patent, copyright and trademark laws are subject to change at any time and could further limit our
ability to obtain or maintain intellectual property protection. For example, the intellectual property legal landscape
relating to Al (including generative Al) is expected to continue to evolve in may-many aise-countries in which we operate.
As a result, there is uncertainty concerning the scope of intellectual property protection for AI models, software and
business methods, which are fields in which we rely on htigattente-enforee-etr-intellectual property laws to protect our
rights and-eontractaatrights- The nendisetosture-and-eonfidentialityagreements that we enter into with our employees,
independent contractors, vendors and clients in order to protect our proprietary information may not provide meaningfut
sufficient protection against unauthorized use, misappropriation or disclosure for trade secrets, know- how or other proprietary
information . We may not be able to deter current and former employees, contractors, vendors, clients and other parties
from breaching confidentiality agreements and misappropriating or disclosing our trade secrets, know- how or other
proprietary information. If these agreements are breached, we may not have adequate remedies for such breach. It is
possible that third parties may copy, reverse engineer, or otherwise obtain and use our information and proprietary
technology without authorization or otherwise infringing, misappropriating or violating our intellectual property rights.
Further, there can be no assurance that others will not independently develop the know- how and trade secrets or develop better
methods than us. Policing unauthorized use of such proprietary information is difficult and expensive. We-Our inability to
protect our intellectual property against unauthorized copying or use could delay sales or the implementation of our
work product, impair the functionality of our work product, delay introductions of new work product, result in our
substituting less- advanced or more- costly technologies into our work product or harm our reputation. In addition, if we
are unsuccessful in defendlng our intellectual property, we mdy ﬁet—be ablfe—requlred to license additional 1ntellectual

3 thlrd pames to develop may-eopy;reverse
eﬂgmeer—efeﬂ&efwise-ebt&m—and ﬂse-etuhrn-fefma&eﬁ—market new services, and proprietary-teehnology-without-atthorization
efeﬂ%eﬁv-tse-rﬂ-fﬂﬁgr&g—eﬁ—eu%we cannot assure you that we could llcense that intellectual prope1ty on commercially

igh or stehbreach-at all . [n

addition, our current dnd former employees or contractors Could Chdllenoe our exclusive rlohts in the intellectual property they
have developed in the course of their employment. In certain countries in which we operate, an employer is deemed to own the
COpyl’tht in wmks created by its employees durln}c the course, and within the scope of their employment prO\ ided certain

-fttﬁ-l‘reﬁtse—aﬂd-dispese—ef—stteh—wefks— While we behe\ e thdt we ha\ e Complled w 1th all such reqmrements and hdve fulhlled att

the requirements necessary to acquire all rights in intellectual property developed by our employees, contractors and
subcontractors, these requirements are often ambiguously defined and enforced. Implementation of intellectual property- related
laws in CIS and CEE countries in which we operate has historically been lacking and there is no assurance that we will be able
to enforce or defend our rights under our non- disclosure, confidentiality or assignment of invention agreements or that
protectlon of intellectual property rights in such Countrles will be as eﬁectlve as that in the U. S —Aﬂy—l-l-t—rg&t—teﬂ—fe}a-t-mg—te-eﬂf

attention-. We have reustered or applied to reélster certdm patents, Copyrlohts and tmdemqus in the United States dnd mdy do
so in countries outside the United States. However, there is no guarantee that these registrations will not be challenged,
invalidated, or circumvented by third parties. Further, there can also be no assurance that pending or future United States or
foreign trademark or patent applications will be approved in a timely manner or at all, or that such registrations will effectively
protect our intellectual property or brand. In some cases, Httgatten-legal action may be necessary to enforce our intellectual
property rights and contractual rights or to protect our trade secrets. Litigation could be costly, time consuming and distracting
to management and could result in the impairment or loss of portions of our intellectual property. Furthermore, our efforts to
enforce our intellectual property rights may be met with defenses, counterclaims and countersuits attacking the validity and
entoweablhty of our mtellectudl propeIty rights and exposm;: us to s1s_mhcdnt damaées or mjumtlons —euﬁﬂ&brl-rty—te-pfefeef




terms—er—&t—a-l—l— Due to the foregorng reasons, we cannot guarantee that we will be successful in maintaining existing or
obtaining future intellectual property rights or registrations, be able to detect unauthorized use of our intellectual property and
take appropriate steps to enforce and protect our rights, or that any such steps will be successful. We can also neither guarantee
that we have taken all necessary steps to enforce our intellectual property rights in each jurisdiction in which we operate nor that
the intellectual property laws of any jurisdiction in which we operate are adequate to protect our interest or that any favorable
judgment obtained by us with respect thereto will be enforced in the courts. Unauthorized use by third parties of, or other failure
to protect, our intellectual property, including the costs of enforcing 1ntellectual property rrghts could have a material adverse

effect on our business, frnancral condition and results of operatrons

; al-eor ations—Our success largely depends on our abllrty to use and
develop our technology, tools code, methodologres and services without infringing the intellectual property rights of third
parties, including patents, copyrights, trade secrets and trademarks. We may be subject to litigation involving claims of patent
infringement or violation of other intellectual property rights of third parties. Our customer contracts often require us to
indemnify clients who purchase our services and solutions against potential infringement of intellectual property rights, which
subjects us to the risk of indemnification claims. These claims may require us to initiate or defend protracted and costly
litigation on behalf of our clients, regardless of the merits of these claims and are often not subject to liability limits or exclusion
of consequential, indirect or punitive damages. If any of these claims succeed, we may be forced to pay damages on behalf of
our clients, redesign or cease offering eur-the allegedly infringing services or solutions or obtain licenses for the intellectual
property such services or solutions allegedly infringe. If we cannot obtain all necessary licenses on commercially reasonable
terms or at all , our clients may be forced to stop using our services or solutions and may seek refunds of amounts they have
paid us for such services or solutions. The holders of patents and other intellectual property rights potentially relevant to our
service offerings may make claims that we infringe, misappropriate, or otherwise violate their intellectual property rights. There
can be no assurance that we will be successful in defending against these allegations or reaching a business resolution that is
satisfactory to us. Any intellectual property elaims— elaim , with or without merit, could be very time- consuming and expensive
to settle or litigate, could cause us to incur significant expenses, pay substantial amounts in damages, ongoing royalty or license
fees, or other payments, require us to cease making, licensing or using our offerings that incorporate or use the challenged
intellectual property, require us to re- engineer all or a portion of our business or require that we comply with other unfavorable
terms. The costs of litigation are considerable, and such litigation may divert management and key personnel’ s attention and
resources, which might seriously harm our business, financial condition and results of operations. Third parties making
infringement claims may make it difficult for us to enter into royalty or license agreements which may not be available on
commercially acceptable terms. Also, we may be unaware of intellectual property registrations or applications relating to our
services that may give rise to potential infringement claims against us. There may also be technologies licensed to and relied on
by us that are subject to infringement or other corresponding allegations or claims by third parties which may damage our ability
to rely on such technologies. Parties making infringement claims may be able to obtain substantial damages for the infringement
and an injunction to prevent us from delivering our services or using technology involving the allegedly infringing intellectual
property if —3f-, as a result of a successful infringement claim, we are required to develop non- infringing technology ertebrand
eurfame-or cease making, licensing or using products that have infringed a third party’ s intellectual property rights, all of
which may be time- consuming and expensive. Protracted litigation could also result in existing or prospective clients deferring
or limiting their purchase or use of our seftware-produet-developmentservices or solutions until resolution of such litigation or
could require us to indemnify our clients against infringement claims in certain instances. Any intellectual property claims or
litigation #rthis-area-, whether or not we ultimately win or lose, could damage our reputation and materially adversely affect our
business, financial condition and results of operations. Our use of open source software maytead-to-possibletitigation-, and our
failure to comply with the terms of the underlying open source software licenses could negatively affect sales and create
potentlal lrabrlrty We often 1ncorporate software licensed by third partres under so- called ““ open source ”’ lrcenses Wl’llCl’l fﬁay

an ; generally do not provide support, warranties,
1ndemn1f1catron or other contractual protectrons regardrng 1nfr1ngement claims securlty or the quality of the code —In-addition;
v y 0 0 0 . Although we monitor our use
of open source software in an effort both to comply Wrth the terms of the applrcable open source licenses and to avoid subjecting
our client deliverables to conditions we do not intend, the terms of many open source licenses have not been interpreted by
courts in relevant jurisdictions, and there is a risk that these licenses could be construed in a way that could impose

unanticipated conditions or restrictions on the services developed for our clients >ability-to-tse-the-software-that-we-develop
for-themrand-operate-theirbusinesses-as-they-intend-. We Moreever,-we-cannot assure you that our processes for controlling our
use of open source software in our products will be effective, and we-any failure to do so may inadvertentty-use-third—party

epen—settree—seftw&re—m—a—manﬂeﬁ-hat—expeses— expose us to clarms of non- complrance with the terms of the apphcable terms
ﬁ-f—sueh—lrcense i

Some open source licenses requlre eeﬁta-rn—requﬁements—that we make avarlable source code for modrfrcatrons or derrvatrve
works we create based upon the type-efopen source software . For such open source licenses, we could be required to release
the source code of our proprietary software or software developed for a customer to the public. While we believe we take
appropriate measures to control our use of —H-we-eembine-eertain-open source software with-, other— there is software-in-a



ortlons of source

release-the-affeeted-portions-ofsouree-eode-orre- engineer all, or a pomon ot the applicable software , or seek license (s) from

third parties to continue using the impacted source code . Disclosing our proprietary source code could allow our or our
clients’ competitors to create similar products with lower development effort , cost and time and-timately-eonld-result-in-atoss
of satesfor-ourehents- Additionally Furthermore-if the license terms for the open source code change, we may be forced to
re- engineer our software or incur additional costs. Any of these events could create liability for us te-etrekents-and damage our
reputation , or harm our competitive advantage against our peers . which could have a material adverse effect on our
business, financial condition and results of operauons l%ts-ks—Related—te—@tnLGenafﬁeﬁ—SteeleOul bylaws limit preﬁde—t-hat—the

e*el-uﬁve—fmum in whlch stockholders may brlng a sult t01 substantully all dlsputes

lhgin o A a S d d ae o S a ac Ao

Wh1ch could l1m1t our stocl(holdeIs ab1l1ty to obtdm a favordblejudlcml fOIum for dlsputes W1th us efeufdtreetefs—efﬁeers—er
employees-. Our bylaws provide that the Court of Chancery of the State of Delaware (or, if the Court of Chancery does not have
jurisdiction, another State court in Delaware or the federal district court for the District of Delaware) shall, to the fullest extent
permitted by law, be the sole and exclusive forum for the following ( exeept—feﬁaﬁyhelafm—&s—teﬁ‘hteh—stteh—eetﬂ“t—deteiﬂnes
ﬂ&at—thefedsh&n—mdtspensable—p&mr—net—subject to limited exceptlons

): * any derivative action or proceeding brought on our behalf; « any action asserting a claim of bredch of a fiduciary duty owed
by, or otherwise wrongdoing by, any of our directors, officers or other employees to us or our stockholders; ¢ any action arising
pursuant to any provision of the Delaware General Corporation Law (the “ DGCL ), our certificate of incorporation or bylaws;
* any action to interpret, apply, enforce or determine the validity of our certificate of incorporation or bylaws; and ¢ any other
action asserting a claim that is governed by the internal affairs doctrine. However, netwithstanding-claims brought to enforce
any llablllty or duty created under the Exchange Act and the Securltles Act are not sub]ect to the exclusive forum

bylaw s also prov1de that unless we consent in ertmo to the selecﬂon of an dltemdtlve forum, the federal district courts of the
Un1ted States shall be the sole and exclusive fOIum for any action assertmg a cl"um armng pursuqnt to the Seculmes Act —Sttel‘l

may dlscourage a stockholder from seeklng judicial rellef and llmlt a stockholder s ab1l1ty to brmo a clalm ina Judlcml
fOIum that it finds fdvordble for disputes with us or our d1rectors ofhcers or other employees —whteh—ma—y—d-tseet&&ge—l-w*sﬁrts

fluctuate due to a variety of f"lct()ls including: * our ab1l1ty to eﬁectwely service any cu1rent and future outstandmc debt
obligations; * the announcement of the introduction of new products or services, or enhancements thereto, by us or our
competitors; * developments concerning intellectual property rights; * changes in legal, regulatory and enforcement frameworks
impacting our products and services ; * variations in our and our competitors’ results of operations; ¢ the additten-hiring or
departure of key personnel; * announcements by us or our competitors of acquisitions, investments or strategic alliances; ¢ actual
or perceived cybersecurity incidents or breaches; ¢ actual or anticipated fluctuations in our quarterly and annual results and those
of etherpublie-eompantesinour mdustry-competitors ; * the failure of securities analysts to publish research about us, or
shortfalls in our results of operations compared to levels forecast by securities analysts; ¢ any delisting of our common stock
from NASDAQ-Nasdaq due to any failure to meet listing requirements; * the-policy changes, geopolitical instability and
military ﬁeﬁen—lauﬁehed—by—R—ussm—fefees—rrrUl&ame—fhe—actlons in countries in whlch we operate or in whlch our

1ndustry ; » adverse developments from l1t1g1t10n and- the g ;Dener"ll state of the securities market, including valuation
adjustments and lowering multiples —; and * the military action launched by Russian forces in Ukraine, the actions that
have been and could be taken by other countries, including new and stricter sanctions and actions taken in response to
such sanctions, and the effect of These-these developments on our business and results of operations. market-Market and
industry factors may materially reduce the market price of our common stock, regardless of our operating performance. As of
December 31, 2023-2024 , approximately 25-24 . 1 8%percent of our outstandmg common stock was held or beneficially



owned by our executive officers and directors, or by stockholders controlled by our executive officers or directors. The
concentration of ownership provides such persons with substantial control over us, which could limit your ability to influence
the outcome of key transactions, including a change of control, and future resales of our common stock held by such persons
may cause the market price of our common stock to drop significantly. As a result, such stockholders, acting together, have
significant influence over all matters that require approval by our stockholders, including the election of directors and approval
of significant corporate transactions. Corporate action might be taken even if other stockholders oppose them. This concentration
of ownership might also have the effect of delaying or preventing a change of control of our company that other stockholders
may view as beneficial. To the extent that such persons purchase or are awarded additional shares efeurs-, the percentage of
shatres-that-wilt-be-our outstanding common stock held by them will increase, decreasing the percentage of shares that are held
by pubtie-other stockholders. If any significant stockholder sells large amounts of our common stock in the open market or in
privately negotiated transactions, this could -h-aﬁve—t-he—effeet—e-ﬁmefeasmg—lncrease the-volatility in the price of our common
stock or putting-put significant downward pressure on the price of our common stock. We do not currently intend to pay
dividends on our common stock and, consequently, your ability to achieve a return on your investment will depend on
appreciation in the price of our common stock. We have not paid any cash dividends on our common stock since eurterger
Wl-t-h—@ha-Sefg-we became a public company . The payment of any cash dividends is swil-be-dependent upon our revenue,
earnings and financial condition from time to time. The payment of any dividends is w#tbe-within the discretion of our board of
directors. It is presently expected that we will retain all earnings for use in our business operations and, accordingly, it is not
expected that our board of directors will declare any dividends in the foreseeable future. Our ability to declare dividends may be
limited by the terms of any financing and / or other agreements entered into by us or our subsidiaries from time to time and by
requirements under the laws of our subsidiaries’ respective jurisdictions of incorporation to set aside a portion of their net
income in each year to legal reserves. Therefore, you are not likely to receive any dividends on your common stock for the
foreseeable future and the success of an investment in shares of our ccommon stock will depend upon any future apprec1at10n in
1tsvalue e Rvestors-mayne seH-a pe heirh

W rever-ocetras-the ey ealize-any e-gatns-on-th A —There is noguaranteethat shares ofour
common stock will appreciate in value or even maintain the prrce at which our stockholders have purchased their shares. Qur
DBetawaredaw-and-our-certificate of incorporation and, bylaws and the DGCL contain certain provisions, including anti-
takeover provisions, that limit the ability of stockholders to take certain actions and could delay or discourage takeover attempts
that stockholders may consider favorable. Our certificate of incorporation and bylaws, and the DGCL, contain provisions that
could have the effect of renderrng more d1ff1cult delaying, or preventrng an acqu1srt10n deemed undesrrable by our board of
directors ane-th e-depress aching 0 ; also-ma :

s-or-taking-other-eorporate-aetions;ine s-effee § . Among other thrngs our certificate
of incorporation and bylaws include provrsrons regardrng ca clas51ﬁed board of drrectors with three- year staggered terms,
which could delay the ability of stockholders to change the membership of a majority of our board of directors; ¢ the ability of
our board of directors to issue shares of preferred stock, including ““ blank check ” preferred stock, and to determine the price
and other terms of those shares, including preferences and voting rights, without stockholder approval, which could be used to
significantly dilute the ownership of a hostile acquirer; ¢ the limitation of the liability of, and the indemnification of our
directors and officers; ¢ the exclusive right of our board of directors to elect a director to fill a vacancy created by the expansion
of the board of directors or the resignation, death or removal of a director, which prevents stockholders from being able to fill
vacancies on our board of directors; ¢ the requirement that directors may only be removed from our board of directors for cause;
* a prohibition on stockholder action by written consent, which forces stockholder action to be taken at an annual or special
meeting of stockholders and could delay the ability of stockholders to force consideration of a stockholder proposal or to take
action, including the removal of directors; ¢ the requirement that a special meeting of stockholders may be called only by our
board of directors, the chairman of our board of directors, or our chief executive officer, which could delay the ability of
stockholders to force consideration of a proposal or to take action, including the removal of directors; ¢ controlling the
procedures for the conduct and scheduling of board of directors and stockholder meetings; ¢ the requirement for the affirmative
vote of holders of at least a majority of the voting power of all of the then - outstanding shares of the voting stock, voting
together as a single class, to amend, alter, change or repeal any provision of our certificate of incorporation or our bylaws ,which
could delay changes in our board of directors and also may inhibit the ability of an acquirer to effeet-affect such amendments
to facilitate an unsolicited takeover attempt;e the ability of our board of directors to amend the bylaws,which may allow our
board of directors to take additional actions to prevent an unsolicited takeover and inhibit the ability of an acquirer to amend the
bylaws to facilitate an unsolicited takeover attempt;and * advance notice procedures with which stockholders must comply to
nominate candidates to our board of d1rectors or to propose matters to be acted upon at a stockholders” meeting ;whieh-eenld
prechide-stoekholdersfrom bringing ma b e meetings-, which could preclude stockholders from
brrngrng matters before annual or specral meetrngs of stockholders and delay changes in our board of directors and also may
mhibit the ability of an acquirer to...... our board of directors and also may|discourage or deter a potential acquirer from
conducting a solicitation of proxies to elect the acquirer’ s own slate of directors or otherwise attempting to obtain control of our
eompany-Company . These provisions, alone or together, could delay or prevent hostile takeovers and changes in control or
changes in our board of directors or management. In addition, as a Delaware corporation, we are subject to provisions of
Delaware law, including Section 203 of the DGCL, which may prohibit certain stockholders holding 15 % or more of our
outstanding capital stock from engaging in certain business combinations with us for a specified period of time. Any provision
of our certificate of incorporation, bylaws or Delaware law that has the effect of delaying or preventing a change in control could
limit the opportunity for our stockholders to receive a premium for their shares of our eapitat-common stock and could also




affect the price that some investors are willing to pay for our common stock.



