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followma risk fdctors should be read Calefully in connectlon with evaluating our business dnd the fom dld looking statements
contained in this Annual Report on Form 10- K. Any of the following risks could materially adversely affect our business, our
prospects, our operating results, our financial condition, the trading prices of our securities and the actual outcome of matters as
to which forward- looking statements are made in this report. Additional risks that we do not yet know of or that we currently
think are immaterial may also affect our business operations. The risks discussed below also include forward- looking
statements, and our actual results may differ substantially from those discussed in these forward- looking statements. Risk
Factors Relating to Our Wholesale OperationsThe—-- Operations The failure to maintain our material license agreements could
cause us to lose significant revenues and have a material adverse effect on our results of operations. We are dependent on sales
of licensed products for a substantial portion of our revenues. In fiscal 2624-2025 , net sales of licensed product accounted for 53
48 . 4-0 % of our net sales compared to 53. 4 % of our net sales in fiscal 2024 and 58. 6 % of our net sales in fiscal 2023 and
672%-of ournetsates-infiseal 2022~ We are generally required to achieve specified minimum net sales, make specified
royalty and advertising payments and receive prior approval from the licensor as to all design and other elements of each
product prior to production. License agreements also may restrict our ability to enter into other license agreements for
competing products or acquire businesses that produce competing products without the consent of the licensor. If we do not



satisfy any of the material requirements of a license agreement or receive approval with respect to a restricted transaction, a
licensor may have the right to terminate our license and seek damages . Even if a licensor does not terminate our license, the
failure to achieve net sales sufficient to cover our required minimum royalty payments could have a material adverse effect on
our results of operations. If a license contains a renewal option, there are usually minimum net sales and other conditions that
must be met in order to be able to renew. If a license does not contain a renewal option, and we desire to renew the license, we
must negotiate renewal terms with the licensor. However, even if we comply with all of the terms of a license agreement, we
cannot guarantee that we will be able to renew an agreement when it expires even if we desire to do so as a licensor may decide
to manufacture the licensed products itself or engage a new licensee for the products. The failure to maintain or renew our
material license agreements could cause us to lose significant revenue and have a material adverse effect on our results of
operations. Any adverse change in our relationship with PVH €esp—and its Calvin Klein or Tommy Hilfiger brands, including
as a result of the limited extension period of our license agreements for these brands, could have a material adverse effect on our
results of operations. We As-efJantary3+2024;-we-have license agreements relating to a variety of products sold under the
Calvin Klein and Tommy Hilfiger brands, both of which are owned by PVH. Net sales of products under the Calvin Klein and
Tommy Hilfiger brands constituted approximately 4434 . 0 % of our net sales in fiscal 2024-2025 and approximately 4841 . 0
% of our net sales in fiscal 2023-2024 . The h—Neveﬂaber—E@Q%—we—aﬂﬂetmeed—&le—eﬁeﬁsteﬁ—eﬂlcenqe% for Calvin Kleln and
Tommy Hilfiger products expire on a - ag ; :
produetsprovide-for-staggered basis e*teﬁs1eﬂs—by—ea-tegefy—t-h&t—expﬁe—beg1nnlng on December 31, 2024 and contlnulng
through December 31, 2027. The In-addition;-the-tieense-licenses for Femmy-Calvin Klein (Women’ s better sportswear)
and Calvin Klein Jeans (Women’ s jeanswear) expired on January-December 3 1, 2023-2024 . Sce the table in * Whelesate
Operations—Complementary Portfolio of Licensed Preduets-Brands ~ above for information with respect to the current terms
of these—- the remaining agreements. PVH ;the-owner-ofthese-two-brands;-has indicated publicly that it will ntends-te
produce these Calvin Klein and Tommy Hilfiger products itself once these license agreements expire. Unless we are able to
increase the sales of our other products, acquire new businesses and / or enter into other license agreements covering different
products, the limited extension period of the amended Calvin Klein and Tommy Hilfiger license agreements could cause a
significant decrease in our net sales and have a material adverse effect on our results of operations. As we manage the
partnership with PVH through this transition and expiration of the licenses, any adverse change in our relationship
could have a material adverse effect on our results of operations. 2+Our--- Our success is dependent on the strategies and
reputation of our licensors. We strive to offer our products on a multiple brand, multiple channel and multiple price point basis.
As a part of this strategy, we license the names and brands of numerous recognized companies and designers. In entering into
these license agreements, we plan our products to be targeted towards different market segments based on consumer
demographics, design, suggested pricing and channel of distribution. In addition to granting us a#teense-licenses to produce and
sell products, our licensors typically produce and sell their own products and may also grant licenses to third parties to produce
and sell products. If any of our licensors decides to “ reposition ™ its products under the brands we license from them, introduce
similar products under similar brand names or otherwise change the parameters of design, pricing, distribution, target market or
competitive set, we could experience a significant downturn in that brand’ s business, adversely affecting our sales and
profitability. Further, we are unable to control the quality of the products produced by our licensors and their other licensees. If
they do not maintain the quality of their goods, the brand image may be adversely affected, which could also affect our sales and
profitability. In addition, as licensed products may be personally associated with designers, our sales of those products could be
materially and adversely affected if any of those individuals’ images, reputations or popularity were to be negatively impacted.
Our business and the success of our products could be harmed if we are unable to maintain or enhance the images of our
proprietary brands. The growth of our proprietary brands, their favorable images and our customers’ connection to our brands
has contributed to our success. Our proprietary brands include DKNY, Donna Karan, Karl Lagerfeld, Karl Lagerfeld Paris, G.
H. Bass, Vilebrequin, Sonia Rykiel, Andrew Marc and Wilsons Leather. In addition, brand value is based in part on consumer
perceptions of a variety of qualities, including merchandise quality and corporate integrity. Negative claims or publicity
regarding G- III, our brands, our products or the failure, on the part of G- III or our employees, to maintain the safety, integrity
and ethics standards that we set for our operations, as well as those expected of members of our industry, could adversely affect
our reputation and sales regardless of whether such claims are accurate. Social media, which accelerates the dissemination of
information, can increase the challenges of responding to negative claims. Social media influencers or other endorsers of our
products could engage in behavior that reflects poorly on our brands and may be attributed to us or otherwise adversely affect us.
In addition, as certain of our brands may be personally associated with designers, our sales of those products could be
materially and adversely affected if any of those individuals’ images, reputations or popularity were to be negatively
impacted. Any harm to our brands or reputation could adversely affect our business, results of operations or financial condition.
Use of social media and influencers may adversely affect our reputation or subject our proprietary brands to fines or
other penalties. Our proprietary brands use third- party social media platforms as, among other things, marketing tools.
We also maintain relationships with social media influencers and engage in collaborations. I we are unable to cost-
effectively use social media platforms as marketing tools or if the social media platforms we use change their policies or
algorithms, we may not be able to fully optimize such platforms, and our ability to maintain and acquire consumers and
our financial condition may suffer. Our relationships with influencers may not have the desired effect, and information
posted on social media platforms may be adverse to our reputation or business. Additionally, as laws and regulations and
public opinion rapidly evolve to govern the use of these platforms and devices, the failure by us, our employees, our
network of social media influencers, our sponsors or third parties acting at our direction to abide by applicable laws and
regulations in the use of these platforms and devices or otherwise could subject us to regulatory investigations, class
action lawsuits, liability, fines or other penalties and have an adverse effect on our business, financial condition, results of




operations and prospects. 20If our customers change their buying patterns, request additional allowances, develop their own
private label brands or enter into agreements with national brand manufacturers to sell their products on an exclusive basis, our
sales to these customers could be materially adversely affected. Our customers’ buying patterns, as well as the need to provide
additional allowances to customers, could have a material adverse effect on our business, results of operations and financial
condition. Strategic initiatives undertaken by our customers, including developing their own private label brands, selling
national brands on an exclusive basis or reducing the number of vendors they purchase from, could also impact our sales to
these customers. There is a trend among major retailers to concentrate purchasing among a narrowing group of vendors. To the
extent that any of our key customers reduces the number of its vendors and, as a result, reduces or eliminates purchases from us,
there could be a material adverse effect on us. We have significant customer concentration, and a reduction in purchases or the
loss of one of our large customers could adversely affect our business. Our ten largest customers, all of which are department s
d-tseeuﬁt—s’eere—stores gfeu-ps—or off prlce accounts , accounted for approx1mately 49—69 +6 % of our net sales in fiscal 2024
2025 ot , with the Macy’ s Inc. group accounting
for appr0x1mately 15-18 . 2—0 % of our net sales in ﬁscal 2924—2025 —24—6—96—6-Petﬁlet—sa}es—m—ﬁsefﬂ—2923—&nd—23—9—%re-fetn=
net—sa-les—l—n—ﬁsea-l%%%— TJX Cornpanles accounted for approx1mately 13.6-2 % of our net sales in fiscal 2624-2025 s-+5—4-%of
net-sates-i-fisea . In addition, sales to Ross Stores accounted for an
aggregate of 49-12 . -1—6 % of our net sales in fiscal %924—2025 —9—2—%—0-Petnkﬁefsa}es—m—ﬁseal—2923—&nd42—7—%re-fetnkﬁefsa}es
#rfiseal2622-. We expect that these customers will continue to provide a significant percentage of our sales. Reductions in
purchases by these customers or other large retailers could adversely affect our sales. 22Sales—- Sales to customers generally
occur on an order- by- order basis that may be subject to cancellation or rescheduling by the customer. A decision by our major
customers to decrease the amount of merchandise purchased from us, increase the use of their own private label brands, sell a
national brand on an exclusive basis or change the manner of doing business with us could reduce our revenues and materially
adversely affect our results of operations. The loss of any of our large customers, the reduction in stores operated by a large
customer or the bankruptcy or serious financial difficulty of any of our large customers, could have a material adverse effect on
us. Risks Relating to Our Retail Operations Our retail operations may continue to incur losses if the-revistons-to-our retail
eperations—do-turnaround strategy does not significantly improve the results of operations of our retail business. Our retail
operations segment reported an operating loss of $ 14. 0 million in fiscal 2025, $ 30. 5 million in fiscal 2024 ;and $ 33. 6
million in fiscal 2023 and-$24-—8-mithoninfiseal 2022- Our ongoing plan for our retail operations focuses on the operations of
our Karl Lagerfeld Paris and DKNY stores, as well as operating our digital business. If we are not successful in implementing
and managing our plans-turnaround strategy with respect to operating our retail business, we may not be able to achieve
operating enhancements, sales growth and / or cost reductions or may continue to report operating losses in our retail operations
segment, which could adversely impact our business, results of operations and financial condition. Leasing of significant
amounts of real estate exposes us to possible liabilities and losses. All of the stores operated by us are leased. Accordingly, we
are subject to all of the risks associated with leasing real estate. Store leases generally require us to pay a fixed minimum rent
and a variable amount based on a percentage of annual sales at that location. We generally cannot cancel our leases. If an
existing or future store is not profitable, and we decide to close it, we may be committed to perform certain obligations under the
applicable lease including, among other things, paying rent for the balance of the applicable lease term. As each of our leases
expires, if we do not have a renewal option, we may be unable to negotiate a renewal on commercially acceptable terms, or at
all, which could cause us to close stores in desirable locations. In addition, we may not be able to close an unprofitable store due
to an existing operating covenant, which may cause us to operate the location at a loss and prevent us from finding a more
desirable location. ©ur-210ur retail stores are heavily dependent on the ability and desire of consumers to travel and shop. A
reduction in the volume of outlet mall traffic could adversely affect our retail sales. Substantially all of the stores in our retail
operations segment are operated as outlet stores and located in larger premium outlet centers, many of which are located in, or
near, vacation destinations or away from large population centers where department stores and other traditional retailers are
concentrated. Economic uncertainty, increased fuel prices, travel concerns and other circumstances, which would lead to
decreased travel, could have a material adverse effect on sales at our outlet stores. Other factors that could affect the success of
our outlet stores include: @ the location of the outlet mall or the location of a particular store within the mall; ® the other tenants
occupying space at the outlet mall; @ increased competition in areas where the outlet malls are located; ® a downturn in the
economy generally or in a particular area where an outlet mall is located; e the shift to online shopping; ® a downturn in foreign
shoppers in the United States; and e the amount of advertising and promotional dollars spent on attracting consumers to outlet
centers. Sales at our outlet stores are derived, in part, from the volume of traffic at the malls where our stores are located. Our
outlet stores benefit from the ability of a mall’ s other tenants and other area attractions to generate consumer traffic in the
vicinity of our stores and the continuing popularity of outlet malls as shopping destinations. Changes in areas around our
existing retail locations, including the type and nature of the other retailers located near our stores, that result in reductions in
customer foot traffic or otherwise render the locations unsuitable could cause our sales to be less than expected. A reduction in
outlet mall traffic as a result of these or other factors could materially adversely affect our business. 236u+-- Our digital
business faces distinct risks, and our failure to successfully manage this business could have a negative impact on our
profitability. We are investing in our digital business and seeking to increase the amount of business derived from our digital
operations. The successful operation and expansion of our digital business, as well as our ability to provide a positive shopping
experience that will generate orders and drive subsequent visits, depends on operating an appealing digital experience and
providing an efficient and uninterrupted operation of our order- taking and fulfillment operations. Risks associated with our
digital business include: e the security or failure of the computer systems, including those of third- party vendors, that operate
our digital sites including, among others, inadequate system capacity, computer viruses, human error, changes in programming,
security breaches or other cybersecurity concerns, system upgrades or migration of these services to new systems; ® disruptions




in the Jnternet-internet or telecom service or power outages; ® reliance on third parties for computer hardware and software and
merchandise deliveries; @ rapid technology changes; e the failure to deliver products to customers on- time, as ordered and
without damage or to satisfy customer expectations; @ credit or debit card fraud and other payment processing issues; ® liability
for online content; and @ consumer privacy concerns and regulations. Problems in any of these areas could result in a reduction
in sales, increased costs and damage to our reputation and brands, which could adversely affect our business and results of
operations. Rsle22Risk Factors Relating to the Operation of Our BusinessIf we lose the services of our key personnel, or are
unable to attract key personnel, our business will be harmed. Our future success depends on Morris Goldfarb, our Chairman and
Chief Executive Officer, and other key personnel. The loss of the services of Mr. Goldfarb and any negative market or industry
perception arising from the loss of his services could have a material adverse effect on us and the market price of our common
stock. Our other executive officers have substantial experience and expertise in our business and have made significant
contributions to our success. The unexpected loss of services of one or more of these individuals or the inability to attract key
personnel could also adversely affect us. We have expanded our business through acquisitions and investments that could result
in diversion of resources, an inability to integrate acquired operations and extra expenses. This could disrupt our business and
adversely affect our financial condition. Part of our growth strategy is to pursue acquisitions. Our most recent material
acquisition resulted in our owning all of the interests in the parent company of Karl Lagerfeld. The negotiation of potential
acquisitions, as well as the integration of acquired businesses, could divert our management’ s time and resources. Acquired
businesses may not be successfully integrated with our operations or internal control environment . \We may not realize the
intended benefits of an acquisition or an acquisition may fail to generate expected financial results. We also might not be
successful in identifying or negotiating suitable acquisitions, which could negatively impact our growth strategy. If acquisitions
disrupt our operations s-or our internal control environment our business may suffer . We have also expanded our business
through minority investments accounted for under both the cost and equity methods of accounting. Our most recent
material minority investment was in AWWG, which we account for as an equity method investment as of January 31,
2025. Our minority investments may fail to generate expected financial results which may adversely impact our results of
operations through the recognition of our equity in losses incurred by our equity method investees or impairment
charges. In addition, the process of integrating our existing operations with acquired entities that could potentially have
material weaknesses and / or significant deficiencies in their internal control environment may result in unforeseen
operating difficulties and may require significant financial resources to remedy any such weaknesses or deficiencies. For
example, within the Karl Lagerfeld subsidiary, we identified a material weakness in the operating effectiveness of
controls related to information technology general controls over business applications that support our financial
reporting processes. Although we concluded that this material weakness did not result in any material misstatements in
our financial statements or disclosures, similar material weaknesses and significant deficiencies may be costly for us to
remedy and result in material misstatements in our financial statements or disclosure . \We may need additional financing
to continue to grow. The continued growth of our business, including as a result of acquisitions, depends on our access to
sufficient funds to support our growth. Our primary source of working capital to support the growth of our operations is our
ABL Credit Agreement , which matures-was amended and restated in June 2024 to, among other things, extend its
maturity date from August 2025 to June 2029 . Our growth is dependent on our ability to continue to be able to extend-access
and, if necessary, increase this credit facility. The loss of the use of our credit facility or the inability to replace this facility
when it expires would materially impair our ability to operate our business. In addition, we may in the future need
alternatlve ﬁnancmg beyond our ex1stmg credlt faclllty We ﬂﬁﬂed—Seﬁter—Seeﬁfed—Nefes—rrrﬁsea{—EGQ&—&laP&fe—&Pse—dueﬁ

have tradmonally been qeaqonal in nature. Hl@torlcally, our Whole%ale bll§1116§§ ha% been dependent on our iale% durlng the third
and fourth quarters due to the anticipation of the holiday shopping season for our retail customers . Net sales during the
third and fourth quarters accounted for approximately $9-61 % of our net sales in fiscal 2024-2025 -66-%-ofournet-sates-in
fiseal2023-and-64-%%-of ournet-salesinfiseal 2622-. We are highly dependent on our results of operations during the second
half of our fiscal year. Any difficulties we may encounter during this period as a result of weather or disruption of
manufacturing or transportation of our products will have-23have a magnified effect on our results of operations for the year. In
addition, because of the large amount of outerwear we sell at both wholesale and retail, unusually warm weather conditions
during the peak fall and winter outerwear selling season, including as a result of any change in historical climate patterns, could
have a material adverse effect on our results of operations. Our quarterly results of operations for our retail business also may
fluctuate based upon such factors as the timing of certain holiday seasons, the number and timing of new store openings, the
acceptability of seasonal merchandise offerings, the timing and level of markdowns, store closings and remodels, competitive
factors, weather and general economic conditions. The second half of our fiscal year is expected to continue to have a
disproportionate effect on our annual results of operations for the foreseeable future. Extreme or unseasonable weather
conditions could adversely affect our business. Extreme weather events and changes in weather patterns can influence customer
trends and shopping habits. Extended periods of unseasonably warm temperatures during the fall and winter seasons, or cool
weather during the summer season, may diminish demand for our seasonal merchandise. Heavy snowfall, hurricanes or other
severe weather events in the areas in which our retail stores and the retail stores of our wholesale customers are located may
decrease customer traffic in those stores and reduce our sales and profitability. If severe weather events were to force closure of
or disrupt operations at the distribution centers we use for our merchandise, we could incur higher costs and experience longer
lead times to distribute our products to our retail stores, wholesale customers or digital channel customers. If prolonged, such



extreme or unseasonable weather conditions could adversely affect our business, financial condition and results of operations.
Our ability to deliver our products to the market could be disrupted if we encounter problems affecting our logistics and
distribution systems. We rely on distribution facilities operated by us or by third parties to transport, warehouse and ship
products to our customers. Our logistic and distribution systems include computer- controlled and automated equipment, which
may be subject to a number of risks related to security or computer viruses, the proper operation of software and hardware,
power interruptions or other system failures. Substantially all of our products are distributed from a few key locations.
Therefore, our operations could be interrupted by travel restrictions, earthquakes, floods, fires , public health crises or other
natural disasters sear-affecting our distribution centers. Our business interruption insurance may not adequately protect us from
the adverse effects that could be caused by significant disruptions affecting our distribution facilities. In addition, our
distribution capacity is dependent on the timely performance of services by third parties, including the transportation of products
to and from our distribution facilities. If we encounter problems affecting our distribution system, our ability to meet customer
expectations, manage inventory, complete sales and achieve operating efficiencies could be materially adversely affected.
Supply chain disruptions have adversely affected, and could continue to adversely affect, our ability to import our products in a

timely manner and our frelght costs. them—vvefe—numefeus—faetefs—In the past, supply chain disrapting-disruptions have
- veby-affected fr&nstt—&mes—freﬂa—ewevefseas—sﬂpphefs—

i H-A-HaH at-attow i A H 1nvent0ry levels were-higher
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fhe—t-h-tfd—aﬂd—fem‘t-h—qttaﬁers—ef—ﬁsea-l—l‘@% In ﬁical 2024 the Panama Canal experlenced severe drought COl’ldlthl’N Wthh

forced the canal to reduce the number of vessels transiting through it on a daily basis by approximately one- third. In addition,
conflicts in the Middle East have caused major disruptions to global supply chains by impacting critical shipping routes through
the Suez Canal and Red Sea for cargo, adding time and cost to shipments. Transit times have increased to destinations on the
east-East eeast-Coast of the United States and Europe, which may result in resgt=r-increased transportation costs . In the first
half of fiscal 2025, as the conditions at the Panama Canal started improving, port congestion and capacity shortages in
Asia began to disrupt container shipping. Transit times and transportation costs have increased to destinations on the
East Coast of the United States and Europe. In the second half of fiscal 2025, the global supply chain was also negatively
impacted by recent and threatened port strikes on the East Coast of the United States, Gulf Coast and in Canada, as a
result of which we have experienced some shipping delays, impacting the timing of inventory receipts. Additional tariffs
on Chinese imports have increased costs for importers, which has impacted demand and has affected ocean container
24shipping due to limited alternatives for moving goods. Our shipping costs to North America and Europe also
continued to increase in the second half of fiscal 2025 . [f we are unable to mitigate these challenges as well as potential
future supply chain disruptions, our ability to meet customer expectations, manage inventory and complete sales could be
materially adversely affected. In addition, if we are unable to offset higher wareheustng-supply chain costs through product
price increases or other measures, our results of operations may be adversely affected. Fluctuations in the price, availability and
quality of materials used in our products could have a material adverse effect on our cost of goods sold and our ability to meet
our customers’ demands. Fluctuations in the price, availability and quality of raw materials used in our products could have a
material adverse effect on our cost of sales or our ability to meet the demands of our customers. We compete with numerous
entities for supplies of materials and manufacturing capacity. Raw materials are vulnerable to adverse climate conditions, animal
diseases and natural disasters that can affect the supply and price of raw materials. We may not be able to pass on all or any
portion of higher raw material prices to our customers. Future increases in raw material prices could have an adverse effect on
our results of operations. Any raw material price increase or increase in costs related to the transport of our products could
increase our cost of sales and potentially decrease our profitability unless we are able to pass higher prices on to our customers.
In addition, if one or more of our competitors is able to reduce its production costs by taking greater advantage of any reductions
in raw material prices, favorable sourcing agreements or new manufacturing technologies (which enable manufacturers to
produce goods on a more cost- effective basis) , we may face pricing pressures from those competitors and may be forced to
reduce our prices or face a decline in net sales, either of which could have an adverse effect on our business, results of
operations or financial condition. If we inadequately protect, maintain and enforce our trademark and other intellectual property
rights, or infringe the intellectual property rights of third parties, our business could be harmed. Qur We-beheve-that-our
trademarks and other proprietary rights are important to our success and our competitive position. We may, however, experience
conflict with various third parties who acquire or claim ownership rights in certain trademarks. We cannot be sure that the
actions we have taken to establish and protect our trademarks and other proprietary rights will be adequate to protect our rights,
or that any of our intellectual property will not be challenged or held invalid or unenforceable, and we may not be able to
prevent imitation of our products by others or to prevent others from seeking to block sales of our products as a violation of the
trademarks and proprietary rights of others. Our failure to protect our trademarks could diminish the value of our brands, and
could cause customer or consumer confusion, which could, in turn, adversely affect the validity of our trademarks and our
business, results of operations and financial condition. In the course of our attempts to expand into foreign markets, we may




experience conflicts with various third parties who have acquired ownership rights in certain trademarks, which would impede
our use and registration of some of our trademarks. Such conflicts are common and may arise from time to time as we pursue
international expansion, such as with the international expansion of our DKNY, Donna Karan, Karl Lagerfeld, Vilebrequin, G.
H. Bass, Andrew Marc, Wilsons Leather and Sonia Rykiel businesses. In addition, the laws of certain foreign countries may not
protect proprietary 26rights—- rights to the same extent as the laws of the United States. Enforcing rights to our intellectual
property may be difficult and expensive, and we may not be successful in combating counterfeit products and stopping
infringement of our intellectual property rights, which could make it easier for competitors to capture market share. Counterfeit
products may reduce our net sales and may also damage our brands due to their lower quality. If we are unable to protect,
maintain or enforce our intellectual property rights against third parties, our business, financial condition and results of
operations may be materially adversely affected. Furthermore, we cannot be certain that the conduct of our business does not
and will not infringe, misappropriate or otherwise conflict with the intellectual property rights of others, and our efforts to
enforce our trademark and other intellectual property rights may be met with defenses, counterclaims and countersuits attacking
the validity and enforceability of our trademark and other intellectual property rights. Any action to prosecute, enforce or defend
any inteleetaat-25intellectual property claim, regardless of merit or resolution, could be costly and may divert the efforts and
attention of our management and technical personnel. We may not prevail in such proceedings given the complex technical
issues and inherent uncertainties in intellectual property litigation. If we are found to have infringed, misappropriated or
otherwise violated rights of third parties, we could be required to pay substantial damages, obtain licenses, cease the
manufacture, use or sale of certain intellectual property, or cease making or selling certain products. There can be no assurance
that licenses will be available on commercially reasonable terms, if at all. If we are unsuccessful in protecting and enforcing our
intellectual property rights, our brands, business, financial condition and results of operations may be materially adversely
affected. We are subject to the risk that our ieensees-partners may not generate expected sales or maintain the value of our
brands. We currently license, and expect to continue licensing, certain of our proprietary rights, such as trademarks, to third
parties. If our licensees fail to successfully market and sell licensed products, or fail to obtain sufficient capital or effectively
manage their business operations, customer relationships, labor relationships, supplier relationships or credit risks, this could
adversely affect our revenues, both directly from reduced royalties received and indirectly from reduced sales of our other
products. We also rely on our licensees to help preserve the value of our brand . We also engage distributors and agents to
market our products and operate stores in certain regions . Although we attempt to protect our brand through approval
rights over the design, production processes, quality, packaging, merchandising, distribution, advertising and promotion of our
licensed products, we cannot completely control the use of our licensed brand by our licensees. Although we make efforts to
police the use of our trademarks by our licensees, we cannot be certain that these efforts will be sufficient to ensure that our
licensees abide by the terms of their licenses. In the event that our licensees fail to do so, our trademark rights could be harmed.
Moreover, the misuse of our brand by, or negative publicity involving, a licensee, could have a material adverse effect on our
brand and on us. Risk Factors Relating to the Economy and the Apparel IndustryRecent and future economic conditions,
including volatility in the financial and credit markets, inflation and increases in interest rates, may adversely affect our
business. Economic conditions have affected, and in the future may adversely affect, the apparel industry and our major
customers. Economic conditions have, at times, led to a reduction in overall consumer spending, which could have an adverse
impact on sales of our products. A disruption in the ability of our significant customers to access liquidity could cause serious
disruptions or an overall deterioration of their businesses which could lead to a significant reduction in their orders of our
products and the inability or failure on their part to meet their payment obligations to us, any of which could have a material
adverse effect on our results of operations and liquidity. A significant adverse change in a customer’ s financial and / or credit
position could also require us to sell fewer products to that customer, assume greater credit risk relating to that customer’ s
receivables or could limit our ability to collect receivables related to previous purchases by that customer. As a result, our
reserves for doubtful accounts and write- offs of accounts receivable may increase. Inflationary pressures have impacted the
entire economy, including our industry. We have experienced increased costs in many aspects of our business, including our
product costs and freight. Puring-Beginning in fiscal 2023, we have implemented price increases on many of our products in an
effort to mitigate the effect of higher costs. In -ﬁsea-l—292—3—recent years , the historic high rates of inflation, 2Fnehueing—-
including increased fuel and food prices, have led to a softening of consumer demand and increased promotional activity in our
categories cwhieh-eentintedinto-fiseal-2024-. Continued high rates of inflation , including as a result of tariffs, in the future
could result in a reduction of consumer demand and increased promotional activity, as well as increases in our operating costs.
The Federal Reserve raised-increased interest rates several times in fiscal 2024 in response to concerns about inflation , and
began to decrease interest rates in fiscal 2025 . [t is unclear whether the Federal Reserve will reduce interest, increase or
maintain the current rates er-maintain-the-etrrenthighrates-in fiseal-2025-the future . Higher interest rates may increase the
eosts— cost of our borrowing under our revolving credit facility, may increase economic uncertainty and may negatively affect
consumer spending. Volatility in interest rates may adversely affect our business and-or our customers. If the equity and credit
markets deteriorate, it may make any necessary debt or equity financing more difficult to obtain in a timely manner or on
favorable terms , or at all . Fhe-26The cyclical nature of the apparel industry and uncertainty over future economic prospects
and consumer spending could have a material adverse effect on our results of operations. The apparel industry is cyclical.
Purchases of outerwear, sportswear, swimwear, footwear and other apparel and accessories tend to decline during recessionary
perrods and may decline for a variety of other reasons, 1nc1ud1ng changes in fashron trends and the introduction of new products
or pricing changes by our competltors —Retatlers r-the-types et by-constmers

149~ Uncertainties regardrng future economic prospects 1nclud1ng asa result of concerns W1th respect to the possrblhty ofa
recession, the increase in interest rates or inflation, may affect consumer- spending habits and could have an adverse effect on



our results of operations. Weak economic conditions have had a material adverse effect on our results of operations at times in
the past and could have a material adverse effect on our results of operations in the future as well. The competitive nature of our
industry may result in lower prices for our products and decreased gross profit margins. The apparel business is highly
competitive. We have numerous competitors with respect to the sale of apparel, footwear and accessories, including digital
websites, distributors that import products from abroad and domestic retailers with established foreign manufacturing
capabilities. Many of our competitors have greater financial and marketing resources and greater manufacturing capacity than
we do. The general availability of contract manufacturing capacity also allows ease of access by new market entrants. The
competitive nature of the apparel industry may result in lower prices for our products and decreased gross profit margins, either
of which may materially adversely affect our sales and profitability. Sales of our products are affected by a number of
competitive factors including style, price, quality, brand recognition and reputation, product appeal and general fashion trends.
In addition, we compete with other companies in the apparel industry on the basis of investments in technology and
adapting to changes in technology, including the successful use of data analytics. [f major department, mass merchant and
specialty store chains consolidate, continue to close stores or cease to do business, our business could be negatively affected. We
sell our products to major department, mass merchant and specialty store chains. Continued consolidation in the retail industry,
as well as store closing or retailers ceasing to do business, could negatively impact our business. Various customers of ours,
including Macy’ s and Kohl’ s, have reduced their store footprint and others have filed for bankruptcy in recent years,
including the recent bankruptcy filing by Hudson’ s Bay Company . Macy’ s also reeently-announeed-that-continues to
confirm it-its planned te-elese-closure of amradditional-150 stores through 2027 everthe-next-three-years-. Store closings could
adversely affect our business and results of operations. Consolidation could reduce the number of our customers and potential
customers. With increased consolidation in the retail industry, we are increasingly dependent on retailers whose bargaining
strength may increase and whose share of our business may grow. As a result, we may face greater pressure from these
customers to provide more favorable terms, including increased support of their retail margins. As purchasing decisions become
more centralized, the risks from consolidation increase. A store group could decide to close stores, decrease the amount of
product purchased from us, modify the amount of floor space allocated to apparel in general or to our products specifically or
focus on promoting private label products or national brand products for which it has exclusive rights rather than promoting our
products. Customers are also concentrating purchases among a narrowing group of vendors. These types of decisions by our key
customers could adversely affect our business. 28Fhe--- The effects of war, conflicts tneldingwars-in Ukraine and the Middle
East, acts of terrorism, natural disasters or public health crises could adversely affect our business and results of operations. The
conflicts eurrent-wars-in Ukraine and the Middle East , and the continued threat of terrorism, heightened security measures and
military action in response to acts of terrorism or civil unrest has, at times, disrupted commerce and intensified concerns
regarding the United States and world economies. The imposition of additional sanctions by the United States and / or foreign
governments, as well as the sanctions already in place, could lead to restrictions related to sales and our supply chain for which
the financial impact is uncertain. In addition, the continuation or escalation of these wars, including the potential for additional
countries to declare ware-—- war against each other, may lead to further, broader unfavorable macroeconomic implications,
including unfavorable foreign exchange rates, increases in fuel prices, food shortages, a weakening of the worldwide economy,
lower consumer demand and volatility in financial markets. These implications of the-27the wars-conflicts in Ukraine and the
Middle East could have a material adverse effect on our business and our results of operations. Any other acts of terrorism or
new or extended hostilities may disrupt commerce and undermine consumer confidence, which could negatively impact our
sales and results of operations. Similarly, the occurrence of one or more natural disasters, such as hurricanes, fires, floods or
earthquakes, or public health crises ;suelras-EOVIHD-9-, could result in the closure of one or more of our distribution centers,
our corporate headquarters or a significant number of stores or impact one or more of our key suppliers. These types of events
could result in additional increases in energy prices or shortages, the temporary or long- term disruption in the supply of
product, disruption in the transport of product from overseas, delay in the delivery of product to our factories, our customers or
our stores and disruption in our information and communication systems. Accordingly, these types of events could have a
material adverse effect on our business and our results of operations. Risks Related to Our International OperationsWe are
dependent upon foreign manufacturers. We do not own or operate any manufacturing facilities. We also do not have long- term
written agreements with any of our manufacturers. As a result, any of these manufacturers may unilaterally terminate its
relationship with us at any time. Almost all of our products are imported from independent foreign manufacturers. The failure of
these manufacturers to meet required quality standards could damage our relationships with our customers. In addition, the
failure by these manufacturers to ship products to us in a timely manner could cause us to miss the delivery date requirements of
our customers. The failure to make timely deliveries could cause customers to cancel orders, refuse to accept delivery of
products or demand reduced prices. Additionally, our arrangements with foreign manufacturers subject us to risks of engaging in
business abroad, including currency fluctuations, political or labor instability and potential import restrictions, duties and tariffs.
We do not maintain insurance for the potential lost profits due to disruptions of our overseas manufacturers. Because our
products are produced abroad, most significantly in China and Vietnam, political or economic instability in China, Vietnam or
elsewhere could cause substantial disruption in the business of our foreign manufacturers. In February 2025, the current
administration imposed an additional 10 % tariff on imports from China beyond the previous 25 % tariff that was
already in place. In March 2025, the current administration announced plans to impose an additional 10 % tariff on
certain products imported from China. The current administration has also indicated the potential for additional
increases to tariffs on imports into the United States for China as well as other countries. Products sourced from China
represented approxrmately 34—33 2 % of our 1nvent0ry purehased in fiscal 2624-2025 ;37-6-%of ourinventorypurchased-in

y . Products sourced from Vietnam represented approximately
35. —7—2 % of our 1nventory purchased in fiscal 29%4—2025 —3—1— 4-%-of Additional tariffs imposed on products imported by us




from China and potentially other countries in our supply chain would increase our costs, require us to increase prices to
our customers ot Or -m’v‘entefy—pufehased- if we are unable to do so, result in lower gross margins on the products sold
by us d ; . While we source our products from many different
manufacturers, we rely on a few manufacturers for a srgnrﬁcant amount of our products. In fiscal 2624-2025 , we sourced 2821 .
37 % and 2—2—18 8—0 % of our purchases frorn two drfferent Vendors in Vretnamaﬁd-l-n- In fiscal %92—3—2025 we sourced 25-14

—8-% of our purchases from one Vendor in Chlna The loss of key
vendors or a disruption in recerpt of products from key vendors could adversely affect our ability to deliver goods to our
customers on time and in the requested quantities. We are also dependent on these manufacturers for compliance with our
policies and the policies of our licensors and customers regarding labor practices employed by factories that manufacture
product for us. Any failure by these 29mentfaetarers—- manufacturers to comply with required labor standards or any other
divergence in their labor or other practices from those generally considered ethical in the United States and the potential
negative publicity relating to any of these events, could result in a violation by us of our license agreements, and harm us and
our reputation. In addition, a manufacturer’ s failure to comply with safety or content regulations and standards could result in
substantial liability and harm to our reputation. China’ s Xinjiang Uyghur Autonomous Region (the “ XUAR ”) is a significant
source of cotton and textiles for the global apparel supply chain. The United States” Uyghur Forced Labor Prevention Act (*“
UFLPA ”) empowers the United States Customs and Border Protection Agency (the “ US CBP ) to withhold release of items
produced in whole or in part in the XHAR-28XUAR or produced by companies included on a government- created UFLPA
entity list, creating a presumption that such goods were produced using forced labor. We have established controls designed to
preclude sourcing any products or materials from the XUAR (either directly or indirectly through our suppliers), and we prohibit
our vendors from doing business with facilities in the XUAR. If any of the vendors from which we purchase goods is found to
have dealings, directly or indirectly, with entities operating in the XUAR, our products or materials (including potentially non-
cotton materials) could be held or delayed by the US CBP, which could cause delays, impact our inventory levels and adversely

affect our ability to trmely dehver our products to our customers. Our-expansion-into-the Buropean-marketexposestus-to

—~We have forergn currency exposures
relatrng to buying and selhng in currencies other than the U. S. dollar our functional currency. We have foreign currency
exposure related to foreign denominated revenues and costs, which must be translated into U. S. dollars. Fluctuations in foreign
currency exchange rates may adversely affect our reported earnings and the comparability of period- to- period results of
operations. In addition, while certain currencies (notably the Hong Kong dollar and Chinese Renminbi) are currently managed
in value in relation to the U. S. dollar by foreign central banks or governmental entities, such conditions may change, thereby
exposing us to various risks as a result. Certain of our foreign operations purchase products from suppliers denominated in U. S.
dollars and Euros, which may expose such operations to increases in cost of goods sold (thereby lowering profit margins) as a
result of foreign currency fluctuations. Our exposures are primarily concentrated in the Euro. Changes in currency exchange
rates may also affect the relative prices at which we and our foreign competitors purchase and sell products in the same market
and the cost of certain items required in our operations. In addition, certain of our foreign operations have receivables or
payables denominated in currencies other than their functional currencies, which exposes such operations to foreign exchange
losses as a result of foreign currency fluctuations. Such fluctuations in foreign currency exchange rates could have an adverse
effect on our business, results of operations and financial condition. We are not currently engaged in any hedging activities to
protect against currency risks. If there is downward pressure on the value of the dollar, our purchase prices for our products
could increase. We may not be able to offset an increase in product costs with a price increase to our customers. We are subject
to numerous risks associated with international operations. Our ability to capitalize on the potential of our international
operations, including to realize the benefits of our DKNY, Donna Karan, Karl Lagerfeld, Vilebrequin and Sonia Rykiel
businesses and successfully expand into international markets, is subject to risks associated with international operations. These
include: e the burdens of complying with a variety of foreign laws and regulations, including trade and labor restrictions; @ local
product preferences and product requirements; ® more stringent regulation relating to privacy and data protection, including
with respect to the collection, use and processing of personal information, particularly in Europe; 36- more stringent regulation
relating to privacy and data access to, or use of, commercial or personal information, particularly in Europe; ® less rigorous
protection of intellectual property; ® compliance with United States and other country laws relating to foreign operations,
including the Foreign Corrupt Practices Act, which prohibits U. S. companies from making improper payments to foreign
officials for the purpose of obtaining or retaining business; ® unexpected changes in regulatory requirements; and ® new tariffs
or other barriers in international markets. We are also subject to general political and economic risks in connection with our
international operations, including: e political instability and terrorist attacks; ® changes in diplomatic and trade relationships;
and e general and economic fluctuations in specific countries or markets , particularly uncertain economic conditions in the
Euro zone . €hanges-29Changes in regulatory, geopolitical, social or economic policies and other factors may have a material
adverse effect on our international business in the future or may require us to exit a particular market or significantly modify our
current business practices . The national security law implemented in...... on its business or results of operations . Risks Related
to Cybersecurity, Data Privacy and Information TechnologyLaws on privacy continue to evolve, and place further limits on how
we collect or use customer information could adversely affect our business. We collect, store and process customer information
primarily for marketing purposes and to improve the services we provide. There are numerous laws and regulations regarding



privacy and the storage, sharing, use, processing, transfer, disclosure and protection of personal data, the scope of which is
changing, subject to differing interpretations, and may be inconsistent between states within a country or between countries. For
example, the European Union General Data Protection Regulation (“ GDPR ) creates has-eaused-significantly greater
compliance burdens and costs for companies with users and operations in the -Eﬂfepeaﬂ—Umeﬁ—%E-Ui)-aﬂd-European Economic
Area (“ EEA ). Under GDPR, fines of up to 20 million Euros or 4 % of a company’ s annual global revenues, whichever is
greater, can be imposed for violations. In the United States, The-CaliforntaPrivacy Rights Aet-{~“CPRAand-the California
Consumer Privacy Act (“ CCPA ”) regutate-regulates how we may collect, use, and process personal data of California
residents, and previde-provides California residents with certain rights regarding their personal data. Several other states have
enacted comprehensive privacy legislation similar to the CCPA. To comply with the EPRA-and-CEPA-U. S. state laws that
are applicable to us , we have updated our data processmg practices and policies. However, these-laws-mayrequire-that-we
further medify-modifications to our data processing practices and pohcles may be required as the U. S. state and federal
regulatory landscape contlnues to evolve, whlch may requlre us to incur substantlal comphance related costs and expenses

-}aﬁdsea-pe—eeﬂﬂﬁues—te-eve}ve—Non comphance Wlth t-hese—prlvacy laws and regulatlons could result in penaltles or
3stgnifteant—- significant legal liability. Although we make reasonable efforts to comply with all applicable laws and
regulations, there can be no assurance that we will not be subject to regulatory action, including fines, in the event of non-
compliance. If we fail to comply with applicable laws and regulations, we may be subject to legal exposure, as well as financial
and reputational damage, which could impact our business, financial condition and results of operations. Any additional
limitations imposed on the use of consumer information by federal, state, local or foreign governments, could have an adverse
effect on our future marketing activities. Governmental focus on data security and / or privacy may lead to additional legislation
or regulations. As a result, we may have to modify our business to further improve data security and privacy compliance, which
would result in increased expenses and operating complexity, or in ways that negatively affect our or our third- party service
providers’ business, results of operations or financial condition. To the extent our, or our business partners’, security procedures
and protection of consumer information prove to be insufficient or inadequate, we may become subject to litigation or other
claims, fines, penalties or other obligations, which could expose us to liability and cause damage to our reputation, brand and
results of operations. We are subject to rules relating to the processing of credit card payments. Failure to comply with these
rules could result in an ability to process payments which would adversely affect our retail business. Because we process and
transmit payment card information, we are subject to the Payment Card Industry (“ PCI ”) Data Security Standard (the *
Standard ), and card brand operating rules (‘ Card Rules ™). The Standard is a comprehensive set of requirements for enhancing
payment account data security that was developed by the PCI Security Standards Council to help facilitate the broad adoption of
consistent data security measures. We are required by Card Rules to comply with the Standard, and our failure to do so may
result in fines or restrictions on our ability to accept payment cards. Under certain circumstances specified in the Card Rules, we
may be required to submit to periodic audits, self- assessments or other assessments of our compliance with the Standard. Such
activities may reveal that we have failed to comply with the Standard. If an audit, self- assessment or other test determines that
we need to take steps to remediate any deficiencies, such remediation efforts may distract the management team of our retail
business and require it to undertake disruptive, costly and time- consuming remediation efforts. In addition, even if we comply
with the Standard, there is no assurance that we will be protected from a security breach, which may materially affect our
reputation and our ability to conduct our business. Further, changes in technology and processing procedures may result in
changes to the Card Rules. Such changes may-30may require us to make significant investments in operating systems and
technology that may impact our business. Failure to keep up with changes in technology could result in the loss of business.
Failure to comply with the Standard or Card Rules could result in losing certification under the PCI standards and an inability to
process payments. Our systems, and those of our third- party vendors, containing personal information and payment data of our
customers, employees, and other third parties could be breached, which could subject us to adverse publicity, costly government
enforcement actions or private litigation, and expenses. We rely heavily on information systems to manage operations, including
a full range of financial, sourcing, retail and merchandising systems, and regularly make investments to upgrade, enhance or
replace these systems. The reliability and capacity of our information systems is critical. The failure of our information
technology systems to perform as we anticipate could disrupt our business and could result in transaction errors, processing
inefficiencies and the loss of sales and customers, which may have a material adverse effect on our business, financial condition
and results of operations to suffer. Despite our preventative efforts (including those described in ¢ Cybersecurity ) , our
systems are vulnerable from time to time to damage or interruption from, among other things, security breaches, cyber- attacks,
computer viruses, ransomware, power outages, fire, natural disasters, systems failures and other technical malfunctions.
Increased cyber- security threats pose a potential risk to the security and viability of our information technology systems, as well
as the confidentiality, integrity and availability of the data stored on those systems. We have outsourced elements of our IT
systems, including to cloud- based solution vendors, and use third- party vendors in other aspects of our operations and, as a
result, a number of third- party vendors may or could have access to confidential information. Our third- party vendors have
experienced service interruptions and cyber- attacks in the past, and we expect they will continue. If our information technology
systems suffer severe damage, disruption or shutdown, by unintentional or malicious actions of employees and contractors or by
cyber- attacks, and our business continuity plans do not effectively resolve the issues in a timely manner, we could experience
business disruptions, reputational damage, transaction errors, processing inefficiencies, increased overhead costs, excess
inventory, product shortages and a loss of important information, causing our business, financial condition and results of
operations to be 32adversely—- adversely affected. Any disruptions affecting our information systems could have a material
adverse impact on the operation of our business. We could also be required to spend significant financial and other resources to
remedy the damage caused by a security breach or to repair or replace networks and information systems. In addition, our ability



to continue to operate our business without significant interruption in the event of a disaster or other disruption depends in part
on the ability of our information systems to operate in accordance with our disaster recovery and business continuity plans.
Cyber criminals are constantly devising new, sophisticated schemes to circumvent information technology security safeguards ,
including through the use of artificial intelligence, and other retailers have suffered serious data security breaches. The risk of
a security breach or disruption, particularly through cyber- attacks or cyber intrusion, including by computer hackers, foreign
governments, and cyber terrorists, has generally increased as the number, intensity, and sophistication of attempted attacks and
intrusions from around the world have increased. We may not be able to anticipate all types of security threats, and we may not
be able to implement preventive measures effective against all such security threats. The techniques used by cyber criminals
change frequently, may not be recognized until launched, and can originate from a wide variety of sources, including outside
groups such as external service providers, organized crime affiliates, terrorist organizations, or hostile foreign governments or
agencies. It is possible that we or our third- party vendors may experience cybersecurity and other breach incidents that remain
undetected for an extended period. Even when a security breach is detected, the full extent of the breach may not be determined
immediately. The costs to us to mitigate network security issues, bugs, viruses, worms, malicious software programs and
security vulnerabilities could be significant. We regularly implement business process improvement and information technology
initiatives intended to optimize our operational and financial performance. Transitioning to these new or upgraded processes and
systems requires significant capital investments and personnel resources. We may also experience difficulties in implementing
or operating our new or upgraded business processes or information technology systems, including, but not limited to,
ineffective or inefficient operations, significant system failures, system outages, delayed implementation and loss of system
availability, which could lead to increased implementation and / or operational costs, loss or corruption of data, delayed
shipments, excess inventory and interruptions of operations resulting in lost sales and / or profits. White-31While we devote
significant resources to network security, backup and disaster recovery, enhanced training and other security measures to protect
our systems and data, security measures cannot provide absolute security or guarantee that we will be successful in preventing
or responding to every breach or disruption on a timely basis. In addition, due to the constantly evolving nature of security
threats, we cannot predict the form and impact of any future incident, and the cost and operational expense of implementing,
maintaining and enhancing protective measures to guard against increasingly complex and sophisticated cyber threats could
increase significantly. If any of these risks materialize, our reputation and our ability to conduct our business may be materially
adversely affected. A data security or privacy breach could adversely affect our business. We collect, process, transmit and store
personal, sensitive and confidential information, including our proprietary business information and that of consumers
(including users of our websites) and our wholesale partners, distributors, employees, suppliers and business partners. The
protection of customer, employee and company data is critical to us. Customers have a high expectation that we will adequately
protect their personal information from cyberattack or other security breaches. A significant breach of customer, employee, or
company data could damage our reputation and result in lost sales, fines, or lawsuits. The secure processing, maintenance and
transmission of this information is critical to our operations and business strategy. Despite our security measures, our
information technology and infrastructure may be vulnerable to attacks by hackers or breaches due to employee error,
malfeasance or other disruptions. Any such breach or attack could compromise our networks and the information stored there
could be accessed, publicly disclosed, lost or stolen. Because the methods used to obtain unauthorized access change frequently
and may not be immediately detected, we may be unable to anticipate these methods or promptly implement preventative
measures. Any such access, disclosure or other loss of information could result in legal claims or proceedings, liability under
laws that protect the privacy of personal information, disrupt our operations and the services we provide to customers and
damage our reputation, which could adversely affect our business, revenues and competitive position. 33We-We are also reliant
on the security practices of our third- party service providers. We require that third- party service providers implement
reasonable security measures to protect our customers’ identity and privacy. We do not, however, control these third- party
service providers and cannot guarantee that no electronic or physical computer break- ins and security breaches will occur in the
future. The services provided by these third parties have been, and will likely continue to be, subject to the same risk of outages,
other failures and security breaches that we are subject to. If these third parties fail to adhere to adequate security practices, or
experience a breach of their systems, the data of our employees and customers may be improperly accessed, used or disclosed.
Any loss or interruption to our systems or the services provided by third parties, and the other risks from cybersecurity threats,
could adversely affect our business, financial condition, or results of operations. Although the aggregate impact of cybersecurity
breaches has not been material to date, we have been subject to cybersecurity incidents in the past, including within the last three
years, and expect them to continue as cybersecurity threats evolve in sophistication. We cannot provide any assurances that such
events will not occur and impacts therefrom will not be material in the future. Artificial intelligence presents risks and
challenges that can impact our business including by posing security risks to our confidential information, proprietary
information, and personal data. Issues in the development and use of artificial intelligence, combined with an uncertain
regulatory environment, may result in reputational harm, liability, or other adverse consequences to our business operations. As
with many technological innovations, artificial intelligence presents risks and challenges that could impact our business. We
may-While we have not currently adept-adopted and integrate-integrated generative artificial intelligence tools #te-in our
systems-business operations, we may do so in the future for specific use cases reviewed by legal and information security.
Our vendors may incorporate generative artificial intelligence tools into their offerings without disclosing this use to us, and the
providers of these generative artificial intelligence tools may not meet existing or rapidly evolving regulatory or industry
standards with respect to privacy and data protection and may inhibit our or our vendors’ ability to maintain an adequate level of
service and experience. If we, our vendors, or our third- party partners experience an actual or perceived breach of privacy or
security incident because of the use of generative artificial intelligence, we may lose valuable intellectual property and
confidential information and our reputation and the public perception of the effectiveness of our security measures could be



harmed. Further, bad actors around the world use increasingly sophisticated methods, including the use of artificial intelligence,
to engage in illegal aetivittes-32activities involving the theft and misuse of personal information, confidential information, and
intellectual property. Any of these outcomes could damage our reputation, result in the loss of valuable property and
information, and adversely impact our business. Legal and Regulatory RisksChanges in trade policies and tariffs imposed by the
United States government and the governments of other nations could have a material adverse effect on our business and results
of operations. Changes in laws and policies governing foreign trade, manufacturing, development and investment in the
territories or countries where we currently sell our products or conduct our business could adversely affect our business. U. S.
presidential administrations have instituted or proposed changes in trade policies that include the negotiation or termination of
trade agreements, the imposition of higher tariffs on imports into the U. S., economic sanctions on individuals, corporations or
countries, and other government regulations affecting trade between the U. S. and other countries where we conduct our
business . For example, the current administration has imposed tariffs on imports from China and has announced plans
to impose broad- based tariffs on imports from many other countries, including Canada, Mexico and countries in the
European Union . It may be time- consuming and expensive for us to alter our business operations in order to adapt to or
comply with any such changes. In addition, changes or proposed changes in the trade policies of the U. S. or other countries
may result in restrictions and economic disincentives to international trade. Tariffs and other changes in U. S. trade policy have
in the past and could in the future trigger retaliatory actions by affected countries. Certain foreign governments have instituted
or are considering imposing retaliatory measures on certain U. S. goods. For example, China has recently implemented
tariffs on imports from the United States, in light of the newly imposed tariffs on Chinese goods by the current
administration. Further, any emerging protectionist or nationalist trends either in the U. S. or in other countries could affect the
trade environment. Fhe-Company-G- III , similar to other companies that conduct their business internationally, does a
significant amount of business that would be impacted by changes to the trade policies of the U. S. and foreign countries
(including governmental action related to tariffs, international trade agreements, or economic sanctions). Such changes have the
potential to adversely impact the U. S. economy or certain sectors thereof or the economy of another country in which we
conduct operations. They could also adversely affect our industry and the 34glebal--- global demand for our products, and as a
result, our business, financial condition and results of operations could be adversely affected. Changes in tax legislation or
exposure to additional tax liabilities could impact our business. Changes to U. S. and international tax laws could have a
negative impact on our results of operations. Altheugh-We operate in many different countries and the tax rates vary by
jurisdiction. We may pay additional taxes if tax rates increase in the jurisdictions in which we beleve-operate, eur-- or
-rneeme—ta*est—nﬁa’ees-laws, regulatlons or treaties in the ]urlsdlctlons in which we operate arc modified reasenable;-the

’ S o ns-. Our-domestie-Tax returns that we file are also

sub]ect to audit by various federal state and 1nternat10nal tax Habilitiesregimes, the resolution of which may also result in
us paying more taxes than we had reserved for. We also have many transactions between our subsidiaries. We believe
these transactlons arc at arms- length depeﬂeleﬁt—eﬁ—t-he—al-lee%eﬁ—eﬁeveﬂue—and that we have e*peﬂses—m—vafieus

crtsehte rftdenren ed-Hrdeteriteo obal-proviston reeme
proper transfer prlclng documentatlon in place s’f&te—and—mfemaﬁeﬂ&l-but our transfer prlclng could be challenged by
tax authorities resulting in additional teg i
rate-. Our future effective tax rate could be adversely affected by a Varlety of factors, 1nclud1ng changes in our business
operations, changes in tax laws or rulings, or developments in government tax examinations. A number of countries are actively
pursuing fundamental changes to the tax laws applicable to multinational companies. Furthermore, tax authorities may choose to
examine or investigate our tax reporting or tax liability, including an examination of our existing transfer pricing policies.
Adverse outcomes from examinations may lead to adjustments to our income tax liabilities or provisions for uncertain tax
positions. In December 2022, the Council of the European Union (“ EU ”) announced that EU member states reached an
agreement to implement the minimum tax component of the Organization for Economic Co- operation and Development’ s
international tax reform initiative, known as Pillar Two. The Pillar Two Model Rules provide for a global minimum tax of 15 %
for multinational enterprise groups, and is expeeted-to-be-cffective for eur-fiscal yearendingJannary3+-2025. While the
Company-doesrules did not expeetthese-rwles-to-have a material impact on #s-eur effective tax rate or financial results for
fiscal 2025 , we the-Company-eentintes-— continue to monitor our operations and evolving tax fegislatien-33legislation in the
jurisdictions in which #-we eperates— operate . A material change in tax laws or policies, or their interpretation, related to the
Pillar Two Model Rules could result in a higher effective tax rate and have an adverse effect on our financial condition, results
of operations yand cash flows. We are required to pay taxes other than income taxes, such as payroll, sales, use, value- added,
net worth, property ;-and goods and services taxes, in both the United States and various other jurisdictions. Tax authorities
regularly examine these non- income taxes. The outcomes from these examinations, changes in the business, changes in
applicable tax rules or other tax matters may have an adverse impact on our results of operations. We are subject to significant
corporate regulation as a public company and failure to comply with applicable regulations could subject us to liability or
negatively affect the market price of our securities. As a publicly traded company, we are subject to a significant body of
regulation, including the reporting requirements of the Securities Exchange Act of 1934, as amended (the “ Exchange Act ) ,
the listing requirements of the Nasdaq Global Select Market, the Sarbanes- Oxley Act of 2002 and the Dodd- Frank Wall Street
Reform and Consumer Protection Act of 2010. The SEC Seeurities-and-Exehange-Commisstonr-and Nasdaq regularly propose
and adopt new regulatory requirements. The internal control over financial reporting required by Section 404 of the Sarbanes-
Oxley Act may not prevent or detect misstatements because of certain of its limitations, including the possibility of human error,
the circumvention or overriding of controls, or fraud. As a result, even effective internal controls may not provide reasonable
assurances with respect to the preparation and presentation of financial statements. We cannot provide assurance that, in the
future, our management will not find a material weakness in connection with its annual review of our internal control over




financial reporting pursuant to Section 404 of the Sarbanes- Oxley Act. We also cannot provide assurance that we could correct
any such weakness to allow our management to assess the effectiveness of our internal control over financial reporting as of the
end of our fiscal year in time to enable our independent registered public accounting firm to state that such assessment will have
been fairly stated in our Annual Report on Form 10- K or state that we have maintained effective internal control over financial
reporting as of the end of our fiscal year. Discovery and disclosure of a material weakness in our internal control over financial
reporting could have a material impact on our financial statements and could cause the market price of our securities to decline.
35While--- While we have developed and instituted corporate compliance programs and continue to update our programs in
response to newly implemented or changing regulatory requirements, we cannot provide assurance that we are or will be in
compliance with all potentially applicable corporate regulations. If we fail to comply with any of these regulations, we could be
subject to a range of regulatory actions, fines or other sanctions or litigation. =—The national security law implemented in Hong
Kong may result in disruptions to our business operations in Hong Kong and additional tariffs and trade restrictions.In June
2020,a new security law was put into effect that changes the way Hong Kong has been governed since the territory was handed
over by England to China in 1997.This law increases the power of the central government in Beijing over Hong Kong,limits the
civil liberties of residents of Hong Kong and could restrict their ability to conduct business in the same way as in the past on a
go forward basis.The U.S.State Department has announced the U.S.would no longer consider Hong Kong to have significant
autonomy from China which could end some or all of the U.S.government’ s special trade and economic relations with Hong
Kong.This may result in disruption to our offices and employees located in Hong Kong,as well as the shipment of our products
from Hong Kong.The potential disruption to our business operations in Hong Kong and additional tariffs and trade restrictions
resulting from this security law,as well as any future additional security laws,could have an adverse impact on our results of
operations. Fo-date;no-stueh-disruptionshave-oeeurred—In March 2024, a-Hong Kong passed additional national security
legislation.The Company is not yet able to determine the effect,if any,thls new securlty }aw—was—adepfed-by—Heﬂg—Keﬂg
legislation may have on its business or results of operations . 1M strietive-see aw-was-adopted
by HongKeng-Other-340ther Risks Relating to Ownership of Our Common StockThe 1ncreased focus by stakeholders on
corporate responsibility...... and negatively impact our operations. The price of our common stock has fluctuated significantly
and could continue to fluctuate significantly. Between February 1, 26242022 and March 2419 , 2624-2025 , the market price of
our common stock has ranged from a low of $ 11. 60 to a high of $ 35-36 . 86-18 per share. The market price of our common
stock may change significantly in response to various factors and events beyond our control, including: e fluctuations in our
quarterly revenues or those of our competitors as a result of seasonality or other factors; ® a shortfall in revenues or net income
from that expected by securities analysts and investors; ® changes in securities analysts’ estimates of our financial performance
or the financial performance of our competitors or companies in our industry generally; ® announcements concerning our
competitors; ® changes in product pricing policies by our competitors or our customers; ® changes in tariff and trade policies; ®
general conditions in our industry; and e general conditions in the securities markets. Our actual financial results might vary
from our publicly disclosed financial forecasts. From time to time, we have publicly disclosed financial forecasts. Our forecasts
reflect numerous assumptions concerning our expected performance, as well as other factors that are beyond our control and that
might not turn out to be correct. As a result, variations from our forecasts could be material. Our financial results are subject to
numerous risks and uncertainties, including those identified throughout this “ Risk Factors ” section and elsewhere in this
Annual Report on Form 10- K and in the documents incorporated by reference in this Annual Report. If our actual financial
results are worse than our financial forecasts or forecasts provided by outside investment analysts, or others, the price of our
common stock 36émay—- may decline. Investors who rely on these predictions when making investment decisions with respect
to our securities do so at their own risk. We take no responsibility for any losses suffered as a result of such changes in our stock
price. We do not have any responsibility to provide financial forecasts going forward or to update any of our forward- looking
statements at such times or otherwise. We recorded significant charges for the impairment of goodwill during the fourth quarter
of fiscal 2023 which caused us to report a net loss for fiscal 2023 and we recorded charges for the impairment of trademarks
during the fourth quarter of fiscal 2024 and fiscal 2025 . If our trademarks and other intangibles become impaired, we may be
required to record additional charges to earnings. As of January 31, 2624-2025 , we had trademarks and other intangibles in an
aggregate amount of $ 662-636 . 0 million, or approximately 25-26 % of our total assets and approximately 43-38 % of our
stockholders’ equity. Approximately $ 393-390 . 2-7 million of our trademarks and other intangibles was recorded in connection
with our acquisition of DKNY and Donna Karan and approximately $ +88-177 . 2-0 million of our trademarks and other
intangibles was recorded in connection with our acquisition of Karl Lagerfeld. Under accounting principles generally accepted in
the United States (““ GAAP ”), we review our goodwill and other indefinite life intangibles for impairment annually as of
January 31 of each fiscal year and when events or changes in circumstances warrant. A significant decline in our stock price and
market capitalization or deterioration in our projected results could result in an impairment of our trademarks and / or other
intangibles, or any future goodwill. Other events or changes may indicate the carrying value may not be recoverable due to
factors such as reduced estimates of future cash flows and profitability, increased cost of debt or slower growth rates in our
industry. Estimates of future cash flows and profitability are based on an updated long- term financial outlook of our operations.
However, actual performance in the near- term or long- term could be materially different from these forecasts, which could
impact future estimates. As of January 31, 2023, we were required to record a $ 347. 2 million charge to earnings in our
financial statements as our goodwill was determined to be fully impaired as a result of our decline in market capitalization. As of
January 31, 2024, we were required to record a $ 5. 9 million charge to earnings in our financial statements as our Sonia Rykiel
trademark 35was determined to be partially impaired as a result of the performance of the brand. As of January 31, 2025,
we were recorded a $ 7. 4 million charge to earnings in our financial statements as our Sonia Rykiel trademark was
determined to be partialty-fully impaired as a result of the performance of the brand. We may be required to record additional
significant charges to earnings in our financial statements during a period in which an impairment of our trademarks and other




intangible assets is determined to exist which could negatively affect our results of operations and the market price of our
securities. Fhe-increased focus by stakeholders on corporate responsibility issues,including those associated with
environmental,social and governance issues,as well as matters of significance related to sustainability,could result in additional
costs or risks and adversely impact our reputation. There is #-an increased focus from our stakeholders,including
consumers,employees and institutional investors,on corporate social responsibility matters,which we refer to as CSR,associated
with environmental,social and governance issues and sustainability practices.Although we have disclosed our corporate social
responsibility strategy and increased focus on these issues,there can be no assurance that our stakeholders will agree with our
strategy or that we will be successful in achieving our goals.If our CSR practices do not meet investor or other industry
stakeholder expectations and standards,which continue to evolve,our brands,reputation and customer and employee retention
may be negatively impacted.It is possible that stakeholders may not be satisfied with our CSR practices or the speed of
adoption.We could also incur additional costs and require additional resources to monitor,report and comply with our CSR
practices.In addition,our failure,or perceived failure,to meet the standards included in any sustainability disclosure could
negatively impact our reputation,employee retention and the willingness of our customers and suppliers to do business with
us.Our processes and controls for reporting CSR and sustainability matters across our operations and supply chain are evolving
along with multiple disparate standards for identifying,measuring,and reporting related metrics,including related disclosures that
may be required by the SEC,European and other regulators. , Such standards may change over time,which could result in
significant revisions to our current goals,reported progress in achieving such goals,or ability to achieve such goals in the
future.New government regulations could also result in new or more stringent forms of oversight and expanded mandatory and
voluntary reporting,diligence,and disclosure.Failure to comply with governmental regulations,implement our strategy or achieve
our goals could resultinpenalties-and+er-damage our reputation,causing our investors or consumers to lose confidence in us
and our brands,and negatively impact our operations.The Risks Related to Our Indebtedness Our We-have-asubstantial
ameantofindebtedness Fwhiehcould have a material adverse effect on our financial condition and our ability to obtain
financing in the future and to react to changes in our business. In fiscal 2025, we amended We-haveissued-$400-millienof
Sentor-Seeured-Notes-and restated our are-party-to-the-ABL Credit Agreement that provides for borrowings of up to $ 656-700.
0 million, subject to borrowing base availability . In fiscal 2025, we used cash on hand and borrowings from our revolving
credit facility to voluntarily redeem the entire $ 400. 0 million principal amount of our Senior Secured Notes . In fiscal
2024, we repaid $ 125. 0 million of debt pursuant to the note issued to LVMH Moet Hennessy Louis Vuitton Inc. (the “ LVMH
Note ) that constituted a portion of the purchase price for the acquisition of DKNY and Donna Karan. Any Oursignifieant
ameunt-of-debt aﬂd—eﬂfdebt—semee-ebhgaﬁeﬂs-we incur in the future could limit our ability to satisfy our obligations, limit
our ability to operate our business and impair our competitive position. For example, it could: ® make it more difficult for us to
satisfy our obligations under the Sentor-Seeured-Notes-and-the-ABL Credit Agreement; e increase our vulnerability to adverse
economic and general industry conditions, including interest rate fluctuations, because a portion of our borrowings are and will
continue to be at variable rates of interest; 37-e require us to dedicate a substantial portion of our cash flow from operations to
payments on our debt, which would reduce the availability of our cash flow from operations to fund working capital, capital
expenditures or other general corporate purposes; ® limit our flexibility in planning for, or reacting to, changes in our business
and industry; 36 e place us at a disadvantage compared to competitors that may have proportionately less debt; e limit our
ability to obtain additional debt or equity ﬁnancmg due to apphcable financial and reqtrlctlve covenants 1r1 our debt agreements;
and ° 1ncrea§e our cost of borrowmg 6 ; ; ;

v ose-imposes significant operating and financial
restrictions that may limit our current and future operatlng flex1b111ty, particularly our ability to respond to changes in the
economy or our industry or to take certain actions, which could harm our long term interests and may limit our ability to make
payments under the Nefes—er—t-he—ABL Credit Agreement or satisfy our other obligations. The ABL Credit Agreement and-the

0 - ese-imposes significant operating and financial restrictions on us. These
restrictions 11m1t our ability, among other things, to: @ incur, assume or permit to exist additional indebtedness (including
guarantees thereof); ® pay dividends or certain other distributions on our capital stock or repurchase our capital stock or prepay
subordinated indebtedness; ® prepay, redeem or repurchase certain debt; @ issue certain preferred stock or similar equity
securities; ® incur liens on assets; ® make certain loans, investments or other restricted payments; ® allow to exist certain
restrictions on the ability of our restricted subsidiaries to pay dividends or make other payments to us; ® engage in transactions
with affiliates; e alter the business that we conduct; and e sell certain assets or merge or consolidate with or into other
companies. As a result of these restrictions, we may be: e limited in how we conduct our business; ® unable to raise additional
debt or equity financing to operate during general economic or business downturns; or ® unable to compete effectively or to take
advantage of new business opportunities. 38A-A breach of the covenants under the-indentare-erthe ABL Credit Agreement




could result in an event of default under the applicable indebtedness. Such a default, if not cured or waived, may allow creditors
to accelerate the related debt and may result in the acceleration of any other debt that is subject to an applicable cross-
acceleration or cross- default provision. In addition, an event of default under the ABL Credit Agreement would permit the
lenders thereunder to terminate all commitments to extend further credit under that Agreement. Furthermore, if we were unable
to repay the amounts due and payable under the ABL Credit Agreement those lenders eould proceed agarnst the collateral
securrng such 1 ; ; p ;

W W : A ay-the 1ndebtedness Our ablhty to continue to have the
necessary liquidity to operate our busrness may be adversely impacted by a number of factors, including uncertain conditions in
the credit and financial markets, which could limit the availability and increase the cost of financing. A deterioration of our
results of operations and cash flow resulting from decreases in consumer spending, could, among other things, impact our ability
to comply with financial covenants in the ABL Credit Agreement. Our historical sources of liquidity to fund ongoing cash
requirements include cash flows from operations, cash and cash equivalents, borrowings through our credit facility and equity
offerings. The sufficiency and availability of credit may be adversely affected by a variety of factors, including, without
limitation, the tightening of the credit markets, including lending by financial institutions who are sources of credit for our
borrowing and liquidity; an increase in the cost of capital; the reduced availability of credit; our ability to execute our strategy;
the level of our cash flows, which will be impacted by retailer and consumer acceptance of our products and the level of
consumer discretionary spending; maintenance of financial covenants included in our ABL Credit Agreement and interest rate
fluctuations. Interest-37Interest rates increased in fiscal 2024 and began to while-interestratesmany notinerease-decrease
farther-in fiscal 2025 74t It is unclear whether the Federal Reserve will increase, reduce or maintain the current interest rates
or-maintaitr-the-eurrenthighrates-in fiscal 26252026 . We cannot predict the future level of interest rates or the effect of interest
rates on the availability or aggregate cost of our borrowings. Higher interest rates increase the cost of our borrowings under our
revolving credit facility, may increase economic uncertainty and may negatively affect consumer spending. Volatility in interest
rates may adversely affect our business or our customers. If interest rates continue to increase or are maintained at their current
high level, our capacity to obtain necessary liquidity may be negatively impacted. We cannot be certain that any additional
required financing, whether debt or equity, will be available in amounts needed or on terms acceptable to us, if at all. As of
January 31, 2624-2025 , we were in compliance with the financial covenants in our credit facility. Compliance with these
financial covenants is dependent on the results of our operations, which are subject to a number of factors including current
economic conditions. The economic environment has at times resulted in lower consumer confidence and lower retail sales.
Adverse developments in the economy could lead to reduced consumer spending which could adversely impact our net sales
and cash flow, which could affect our compliance with our financial covenants. A violation of our covenants could limit access
to our credit facilities. Should such restrictions on our credit facilities and these factors occur, they could have a material adverse
effect on our business and results of operations. We may not be able to generate sufficient cash to service all of our indebtedness,
including under-the-Sentor-Seetred-Notes-or-the ABL Credit Agreement, and may be forced to take other actions to satisfy our
obligations under our indebtedness, which may not be successful. Our ability to make scheduled payments on or to refinance our
debt obligations depends on our financial condition and operating performance, which is subject to prevailing economic and
competitive conditions and to certain financial, business and other factors beyond our control. We cannot assure you that we will
maintain a level of cash flows from operating activities sufficient to permit us to pay the principal, premium, if any, and interest
on our indebtedness, including underthe-Sentor-SeetredNotes-or-the ABL Credit Agreement. If our cash flows and capital
resources are insufficient to fund our debt service obligations, we may be forced to reduce or delay investments and capital
expenditures, or to sell assets, seek additional capital or restructure or refinance our indebtedness. These alternative measures
may not be successful and may not permit us to meet our scheduled debt service obligations. If our operating results and
available cash are insufficient to meet our debt service obligations, we could face 39substantial—- substantial liquidity problems
and might be required to dispose of material assets or operations to meet our debt service and other obligations. We may not be
able to consummate those dispositions or to obtain the proceeds that we could realize from them, and these proceeds may not be
adequate to meet any debt service obligations then due. Any future refinancing of our indebtedness could be at higher interest
rates and may require us to comply with more onerous covenants whrch could further restrict our business operations.
Additionally, the ABL Credit Agreement a : otes-will limit the use of the

proceeds from any disposition of our assets. As a result the ABL Credrt Agreement aﬂd—t-he—rndeﬁ'eufe—may prevent us from
using the proceeds from such dispositions to satisfy our debt service obhgatrons Our variable rate indebtedness subjects us to
interest rate risk, which could cause our indebtedness service obligations to increase significantly. The borrowings under the
ABL Credrt Agreement are Wl-l-l—be—at Varrable rates of i interest and expose us to interest rate risk. Ourl-ﬁfefest—f&tes—mefeased—iﬂ

; ; ; ; debt service obhgatrons on our Varrable rate
1ndebtedness have 1ncreased in the past when the Federal Reserve ralsed interest rates several times in fiscal 2024 in
response to concerns about inflation . Our net income and cash flows, including cash available for servicing our indebtedness
decreased due to the increase in our debt service obligations. Assuming all revolving loans were fully drawn under the ABL
Credit Agreement, each one percentage point Change in 1nterest rates would result ina $ 6-7 . 5—0 mrlhon change in annual cash
1nterest expense under the ABL Credlt Agreement afnetn ; : as-made-a







