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The risks described below are not the only ones facing our company. Additional risks and uncertainties not presently known to
us or that we currently believe to be immaterial may also impair our business operations. If any of the following risks occur, our
business, financial condition or operating results could be materially adversely affected. Risks Related to the Company If we are
not successful in the continued development, timely manufacture, and introduction of new products or product categories,
overall demand for our products could decrease to the extent that lost sales and profits are not entirely offset. We expect that a
significant portion of our future revenue will continue to be derived from sales of newly introduced products. The market for our
products is characterized by rapidly changing technology, evolving industry standards and regulations and changes in customer
needs. If we fail to introduce new products, or to modify or improve our existing products, in response to changes in technology,
industry standards , regulatory requirements or customer needs, our products could rapidly become less competitive or
obsolete. We must continue to make significant investments in research and development in order to continue to develop new
products, enhance existing products and achieve market acceptance for such products. However, there can be no assurance that
development stage products will be successfully completed or, if developed, will achieve significant customer acceptance. If we
are unable to successfully develop and introduce competitive new products, and enhance our existing products, our future results
of operations would be materially adversely affected. Our pursuit of necessary technology may require substantial time and
expense. We may need to license new technologies to respond to technological change. These licenses may not be available to
us on terms that we can accept or may materially change the gross profits that we are able to obtain on our products. We may
not succeed in adapting our products to new technologies as they emerge. Development and manufacturing schedules for
technology products are difficult to predict, and there can be no assurance that we will achieve timely initial customer shipments
of new products. The timely availability of these products in volume and their acceptance by customers are important to our
future success. Any future challenges related to new products, whether due to product development delays, manufacturing
delays, supply chain constraints, lack of market acceptance, delays in regulatory approval, or otherwise, could have a material
adverse effect on our business, financial condition and results of operations. If we are unable to compete effectively with
existing or new competitors, the associated loss of competitive position could result in price reductions, fewer customer orders,
reduced margins and loss of market share. The markets for many of our products and services are highly competitive, and we
expect competition to increase in the future. Some of our competitors have significantly greater financial, technical and
marketing resources than we do. These competitors meay-be-have been able to replicate certain features offered by some of our
products and services or respond more rapidly to emerging technologies or changes in customer requirements. They may also be
able to devote greater resources to the development, promotion and sale of their products or secure better product positioning
with retailers. Increased competition could result in price reductions, fewer customer orders, reduced margins and loss of market
share. Our failure to compete successfully against current or future competitors could seriously harm our business, financial
condition and results of operations. Maturation or contraction of the market for wearable devices or categories of these devices
could adversely affect our revenue and profits. We have experienced periods of annual growth in sales and profits in our outdoor
and fitness segments, which have benefited from increased sales of wearable devices. However, we have reeently-also
experienced periods of declines in sales and profits in these eurfitnesssegmentsegments . [ the overall wearable device
market declines, or categories of devices within the wearable device market decline significantly, our business, financial
condition or operating results could be materially adversely affected . We may experience unique economic and political
risks associated with companies that operate in Taiwan. Our principal manufacturing facilities for consumer products
are located in Taiwan. The People’ s Republic of China, also referred to as the PRC, asserts sovereignty over all of
China, including Taiwan, certain other islands, and all of mainland China. The PRC government does not recognize the
legitimacy of the Taiwan government. Although significant economic and cultural relations exist between Taiwan and
the PRC, the PRC government has indicated that it may use military force to gain control over Taiwan in certain
circumstances, such as the declaration of independence by Taiwan. There is also a risk that the PRC government may
unilaterally seek to occupy Taiwan, by force if necessary, without a clear triggering event. In this scenario, Garmin’ s
manufacturing facilities and suppliers based in Taiwan could be subject to disruptions that could have a material
negative impact to our operations. The United States' relations with Taiwan are governed by the 1979 Taiwan Relations
Act, which signifies when the U. S. switched diplomatic recognition from Taiwan to the PRC, referred to as the'" one-
China" policy. Deviations from the'" one- China" policy or other conflicts or disputes could lead to adverse changes in
China- U. S. and China- Taiwan relations and could materially adversely affect our manufacturing operations and
suppliers based in Taiwan, which could materially adversely affect our business, financial condition and results of
operations and the market price and the liquidity of our shares . We have made and expect to continue making significant
investments in the auto OEM operating segment, which will continue to negatively impact total Company profits and may
negatively impact shareholder value if the operating segment fails to become profitable. We have been awarded several tier- one
and tier- two auto OEM supplier contracts. To fulfill the associated program commitments, we have invested significantly in
facilities, research and development, and other operating expenses and expect to continue doing so. Operating margins
associated with these auto OEM programs will negatively impact consolidated operating margin as auto OEM revenue increases
as a percentage of consolidated revenue. If we are not successful in winning additional contracts and substantially leveraging our
past and future investments, operating losses in the auto OEM segment will continue to negatively impact total Company profits



and may negatively impact shareholder value. We may incur substantial restructuring costs if we are unable to generate profits
from auto OEM contracts. We depend on third party suppliers and...... of operations could be materially impacted. Our results of
operations and financial condition are subject to fluctuations in foreign currency translation. The movement of foreign
currencies relative to the U. S. Dollar affects the U. S. Dollar value of our foreign currency- denominated sales. The weakening
of foreign currencies relative to the U. S. Dollar has had and may eentinte-te-in the future have a significant adverse effect on
our revenue, gross margin, and profitability, or may cause us to raise international pricing, which has reduced and may continue
to reduce demand for certain of our products in certain countries . Conversely, a strengthening of certain foreign currencies
relative to the U. S. Dollar would increase product costs and operating expenses denominated in those currencies, which could
materially adversely affect profitability. We have not historically used financial instruments to hedge our foreign currency
exchange rate risks. We have experienced significant foreign currency gains and losses due to the strengthening and weakening
of'the U. S. Dollar relative to certain other currencies. The majority of our consolidated foreign currency gain or loss is typically
driven by exchange rate impacts on the significant cash, receivables, and payables held in a currency other than the functional
currency at a given legal entity. Such gain or loss will create variations in our earnings per share. However, because there is
minimal cash impact caused by such exchange rate variations, management H-expects to continue to focus on our operating
performance before the impact of foreign currency gains and losses. We-Public health emergencies, including epidemics or
pandemics, could have significant impacts on our business. Widespread public health emergencles, 1nclud1ng epidemics
or pandemics, such as the COVID- 19 pandemic, have slgnlﬁcantly affected, and may experienee-tnigue-in the future
significantly affect, our business due to their impact on the economie-economy and petitieal-the demand for our products
and serv1ces, dlsruptlons to our operatlons, supply cha1n and sales and dlstrlbutlon channels, and government- 1mposed

v ; : : a-lse—referred—lncludlng
gross margln ﬂuctuatlon, forelgn currency ﬂuctuatlons, product development challenges, impacts to our key personnel,
and dependencies on third party suppliers, may be heightened s a result of a widespread public health emergency. If we

were unable to manage the-these PRCrisks effectively , and-other-factors-affeeting-the-politieal-or-our eeonomie-business,
financial eonditions— condition of Fatwan-inrthe-futare-, and results of eonld-eause-disruption-to-ourmanufaeturing-operations

and-supphers-basedinTarwan-whieh-could be materially adversely affeet-affected . We depend on third party suppliers and
licensors, some of which are sole source, for technology and components used in our products. Our production and
business sfinanetal-conditiorrwould be seriously harmed if these suppliers or licensors are not able to meet our demand
and alternative sources are not available,or if the costs of components rise. We are dependent on third party suppliers for
various components used in our current products.Some of the components that we procure from third party suppliers include
semiconductors and-eleetrotamineseent-panels-, liquid crystal displays,memory chips,batteries and microprocessors.The
availability of high- quality components at reasonable cost is essential to the successful production and sale of our
products.Some components we use are from sole source suppliers. We have experienced and may eentifrte-te-in the future
experience shortages of certain components as well as delays in procuring certain components.In addition,a shortage in supply of
components may results— result in efoperations-and-- an increase of the costs of procuring the-these market-components. If
suppliers are unable to meet our demand for components on a timely basis or if we are unable to obtain components
from an alternatlve source, or 1f the price and-the-tiquidity-of alternative components is prohibitive eurshares—Fhe-PRE

, inetuding-Fatwan;-our ability to maintain timely and cost- effective production of our
products would be seriously harmed. Our products are also dependent on certain etheristands;licensed technology and
content. If we are unable to continue sourcmg such technology and content from our hcensors and are unable to obtaln
and-—- an alternatlve source, or 1f our 3 d 2

-rn—t-he—fufu—re— Our business dnd reputat10n have been and are expected to continue to be 1mpacted by information technology
system failures and network disruptions. The Company and its global supply chain have experienced and are expected to
continue to be exposed to information technology system failures and network disruptions including those caused by natural
disasters, accidents, power disruptions, telecommunications failures, acts of terrorism or war, computer viruses, physical or
electronic break- ins, and ransomware or other cybersecurity incidents. We have technology and processes in place designed to
detect and respond to such failures and disruptions. However, because the techniques used to obtain unauthorized access, disable
or degrade service, or sabotage systems, and the nature of other potential incidents change frequently and may be difficult to
detect for long periods of time, our detection and response measures may be ineffective or inadequate. Furthermore, even with
appropriate training conducted in support of such measures, human errors and omissions may still occur resulting in system
failures and / or disruptions to our information technology infrastructure. Therefore, the Company’ s business continuity and
disaster recovery planning, or those of others in our global supply chain, may not be able to sufficiently mitigate all threats.
Such failures or disruptions can materially adversely affect our business, reputation, results of operations, and financial
condition through, among other things, a disruption of internal operations, including order processing, invoicing, and



manufacturing and distribution of products, and a loss of functionality of critical systems and online services. Actual or
anticipated attacks and risks have caused, and are expected to continue to cause, us to incur increasing costs, including costs to
deploy additional personnel and protection technologies, to conduct additional employee training, and to engage third party
security experts and consultants. Although we maintain cyber insurance coverage that, subject to policy terms and conditions
and significant self- insured retentions, is designed to address certain aspects of cyber risks, such insurance coverage may be
insufficient to cover all losses or all types of claims that may arise. Losses or unauthorized access to or releases of proprietary or
confidential information, including personal information, could result in significant reputational, financial, legal, and operational
consequences. We have experienced, and are expected to continue to experience, malicious attacks and other attempts to gain
unauthorized access to our systems that seek to compromise the confidentiality, integrity or availability of proprietary and
confidential information. A breach of our security systems and procedures or those of others in our global supply chain could
result in significant data losses or theft of our intellectual property, confidential and proprietary information, or that of our
business partners, as well as our users’ or employees' personal information, which could compromise our competitive position,
reputation, operating results, and financial condition. Also, if we fail to reasonably maintain the security of our intellectual
property, confidential and proprietary information, or that of our business partners, or the personal information of our users or
employees, we may be subject to private litigation, government investigations, regulatory proceedings, enforcement actions, and
cause us to incur potentially significant liability, damages, or remediation costs. Although we maintain cyber insurance coverage
that, subject to policy terms and conditions and significant self- insured retentions, is designed to address certain aspects of
cyber risks, such insurance coverage may be insufficient to cover all losses or all types of claims that may arise. Our business
would suffer if we are not able to hire and retain sufficient qualified personnel or if we lose our key personnel. Our future
success depends significantly on the continued contribution of our key executive, engineering, sales, marketing, manufacturing,
and administrative personnel. Recruiting and retaining the skilled personnel we require to maintain and grow our market
position has been and is expected to continue to be difficult. The overall shortage in qualified workforce personnel combined
with the increased willingness of companies to hire such personnel in fully remote positions has increased ;-and in the future may
continue to increase our compensation costs in order for us to retain such personnel. If we fail to hire and retain qualified
employees, our business and growth prospects will be harmed. We currently do not have employment agreements with any of
our key executive officers. Swiss law prohibits us from paying certain severance payments to our senior executive officers,
which may impair our ability to recruit for these positions. We do not have key person life insurance on any of our key executive
officers and do not currently intend to obtain such insurance. The loss of the services of any of our senior level management, or
other key employees, could harm our business. [f we do not correctly anticipate demand...... which could result in lower
margins. Changes in applicable tax laws or resolutions of tax disputes could result in adverse tax consequences to the Company.
Our tax positions could be adversely impacted by changes to tax laws, tax treaties, or tax regulations or the interpretation or
enforcement thereof by any tax authority in which we file income tax returns, particularly in the U. S., Switzerland, Taiwan, and
United Kingdom (U. K.). We cannot predict the outcome of any specific legislative proposals. Global taxing standards have
eontinte-to-evolve-evolved as a result of the Organization for Economic Co- Operation and Development (OECD)
recommendatlom aimed at preventlng pelcelved base erosion and proﬁt shifting (BEPS) by multlnatlonal corporatlon% The

yrorlcon-the BERSprojeet-by-issuing-a statement regardmg a two- plllar solution Wthh 1nclude§ Wlthln “ Pillar Two ” a global

minimum tax. Numerous countries have signed onto the OECD statement including Switzerland, the U. S., and the U. K.
Reeently-In 2023 . Switzerland’ s Federal Council prepesed-passed legislation swhieh-that would implement a minimum tax in
Switzerland of 15 % in 2024 , and the Swiss canton of Schaffhausen has also passed legislation that would increase the
cantonal corporate tax rate beginning in 2024, resulting in a combined federal and cantonal statutory tax rate of
approximately 15 % in Switzerland . Neither-Additionally, many the-other countries have OE€D-statementnior-proposed
or enacted Pillar Two lcgislation in jurisdictions in which Garmin operates. Partially to respond to changes aetual-to
global tax {aw-standards , but-we initiated an intercompany transaction in 2020 which migrates ownership of certain
intellectual property from Switzerland to these—- the aetions-maytead-United States, which is the company' s primary
location for research, development and executive management. At the end of this migration, a higher percentage of
income will be recognized in the U. S. Due to the subjectivity inherent in transfer pricing associated with this
intercompany transaction, we are pursuing an advanced pricing agreement with relevant jurisdictions to provide
certainty regarding the pricing. The ultimate outcome and effects of the final advanced pricing agreement are not yet
known. The 1mplementat10n of certain tax leglqlatlon irdescribed above, these—- the negotiations eountries—+in-which-we
an-and inerease-ir-final outcome of the ’fa?&p&td—by—t-he-eeﬂapaﬁy—whteh
advanced prlclng agreement or both could have a material adverse impact on eur-the Company’ s future income tax
provision , effective tax rate, and financial statements. Additionally, Stgnifieant-significant judgment is required in
determining our global provision for income taxes. In the ordinary course of our business, there are many transactions and
calculations where the ultimate tax determination is uncertain, most notably in the area of transfer pricing. We are regularly




under audit by tax authorities. Although we believe our tax estimates are reasonable, the final determination of tax audits and
any related litigation could be materially different from our historical income tax provisions and accruals. The results of an audit
or litigation could have a material effect on our income tax provision, net income, or cash flows in the period or periods for
which that determination is made. If we do not correctly anticipate demand for our products,we may not be able to secure
sufficient quantities or cost- effective production of our products or we could have costly excess production or inventories.The
demand for our products depends on many factors and may be difficult to forecast due to our increasingly diverse product
portfolio,intensifying competition in the markets for our products,and the maturing of markets for some of our
products.Significant unanticipated fluctuations in demand have caused and could in the future cause the following challenges to
our operations:® If demand increases beyond what we forecast,we would have maynetbe-able-to adeguatelyrapidly increase
production te-meet-demand- We would depend on suppliers to provide additional volumes of components and those suppliers
might not be able to increase production rapidly enough,due to supply chain issues or other constraints,to meet unexpected
demand.- Additionatly;raptd-Rapid increases in production levels to meet unanticipated demand could result in higher costs for
manufacturing and supply of components,higher freight costs associated with urgent distribution of the products,and other
expenses. These higher costs could lower our profit margins.Further,if production is increased rapidly,manufacturing quality
could decline,which may also lower our margins and reduce customer satisfaction.e If forecasted demand does not develop,we
could have excess inventories of finished products and components,which would use cash and could lead to write- offs of some
or all of the excess inventories.Lower than forecasted demand could also result in excess manufacturing capacity or reduced
manufacturing efficiencies at our facilities, which could result in lower margins. Changes to trade regulations, including trade
restrictions, sanctions, e-tariffs , or duties , could significantly harm our results of operations. Trade and other international
disputes can result in tariffs , duties , sanctions, and other measures that restrict international trade and can adversely affect our
business. For example, tensions between the U. S. and the PRC have led to a series of tariffs being imposed by the U. S. on
imports from the PRC. Many other countries have considered or imposed similar measures. Certain of our products are
subject to tariffs and duties imposed by customs authorities of the countries in which they are imported. Those duties
and tariffs are based on the classifications of those products, which are routinely subject to review by the customs
authorities. We are unable to predict whether those authorities will change the determination of the classifications of our
products. Any such changes could result in additional duties, tariffs or other restrictions on the importation of our
products. The imposition of additional governmental controls or regulations that create new or enhanced restrictions on free
trade, trade sanctions, er-tariffs, partieutarty-these-applieable-to-materials-or duties goods-fromthe PRE;could have a
substantial adverse effect on our business, results of operations, and financial condition. Economic, regulatory, and political
conditions and uncertainty could adversely affect our revenue and profits. Our revenue and profits depend significantly on
general economic conditions and the demand for products in the markets in which we compete. We have operations outside the
United States that make up a significant portion of our total revenue, which can present challenges depending on economic and
geopolitical conditions on both a global and regional scale. Economic weakness or constrained consumer and business spending
has resulted in periods of decreased revenue in the past, and could in the future result in decreased revenue and problems with
our ability to manage inventory levels and collect customer receivables. In addition, financial difficulties experienced by our
retailers and OEM customers have resulted, and could result in the future, in significant bad debt write- offs and additions to
reserves in our receivables and could have an adverse effect on our results of operations. Gross margins for our products may
fluctuate or erode. Gross margins in some of our segments are volatile and could decline in the future due to competitive price
reductions that are not fully offset by material cost reductions. In addition, our overall gross margin may fluctuate from period to
period due to a number of other factors, including product mix, foreign exchange rates, freight and component costs,
manufacturing facility utilization, and unit volumes. In particular, the average selling prices of a specific product tend to
decrease over that product’ s life. To offset such decreases, we intend to rely primarily on component cost reduction, obtaining
yield improvements and corresponding cost reductions in the manufacturing of existing products and on introducing new
products that incorporate advanced features and therefore can be sold at higher average selling prices. However, there can be no
assurance that we will be able to obtain any such yield improvements or cost reductions or introduce any such new products in
the future. To the extent that such cost reductions and new product introductions do not occur in a timely manner or our
products do not achieve market acceptance, our business, financial condition and results of operations could be materially
adversely affected. Our intellectual property rights are important to our operations, and we could suffer loss if they infringe
upon others’ rights or are infringed upon by others. We rely on a combination of patents, copyrights, trademarks and trade
secrets, confidentiality provisions and licensing arrangements to establish and protect our proprietary rights. To this end, we hold
rights to a number of patents and registered trademarks and regularly file applications to attempt to protect our rights in new
technology and trademarks. However, there is no guarantee that our patent applications will become issued patents, or that our
trademark applications will become registered trademarks. In addition, effective copyright, patent and trade secret protection
may be unavailable, limited or not applied for in certain countries. Moreover, even if approved, our patents or trademarks may
thereafter be successfully challenged by others or otherwise become invalidated for a variety of reasons. Thus, any patents or
trademarks we currently have or may later acquire may not provide us a significant competitive advantage. The value of our
products relies substantially on our technical innovation in fields in which there are many patent filings. Third parties have
claimed and may in the future claim that we or our customers (some of whom are indemnified by us) are infringing their
intellectual property rights. For example, individuals and groups have purchased and may in future purchase intellectual
property assets for the purpose of asserting claims of infringement and attempting to extract settlements from us or our
customers. The number of these claims has increased in recent years and may continue to increase in the future. Such claims
could have a material adverse effect on our business ane-, financial condition , and results of operations . From time to time ,
we receive fetters-communications alleging infringement of patents, trademarks or other intellectual property rights and we



have been, and currently are, a defendant in lawsuits alleging patent infringement. Litigation concerning patents or other
intellectual property is costly and time consuming and at the present time cost- effective insurance is not available. We may seek
licenses from such parties, but they could refuse to grant us a license or demand commercially unreasonable terms. Such
infringement claims could also cause us to incur substantial liabilities and to suspend or permanently cease the use of critical
technologies or processes or the production or sale of major products. Our products and services may be affected by design and
manufacturing defects that could materially adversely affect our business, financial condition, and results of operations. Our
products and services, or those of our OEM customers in which our products are installed, could be affected by design and
manufacturing defects. There can be no assurance we will be able to detect and fix all issues and defects in our products and
services, and may have limited ability to respond to those impacting our OEM customers. Failure to do so can result in recalls,
product replacements or modifications, reputational harm, and significant warranty and other expenses, which could have a
material adverse impact on our business, financial condition and results of operations. If our products malfunction or contain
errors or defects, we could also be subject to significant liability for personal injury and property damage and, under certain
circumstances, could be subject to a judgment for punitive damages. We maintain insurance against accident- related risks
involving our products. However, there can be no assurance that such insurance would be sufficient to cover the cost of
litigation or damages to others or that such insurance will continue to be available at commercially reasonable rates. In addition,
insurance coverage may not cover awards of punitive damages and may not cover the cost of associated legal fees and defense
costs, which could result in lower margins. If we are unable to maintain sufficient insurance to cover product liability costs or if
our insurance coverage does not cover the award, this could have a material adverse impact on our business, financial condition
and results of operations. We have claims and lawsuits against us that may result in adverse outcomes. We are subject to a
variety of claims and lawsuits. Adverse outcomes in some or all of these claims may result in significant monetary damages or
injunctive relief that could adversely affect our ability to conduct our business. Litigation and other claims are subject to
inherent uncertainties and the outcomes can be difficult to predict. Management may not adequately reserve for a contingent
liability, or we may suffer unforeseen liabilities, which could then impact the results of a financial period. A material adverse
impact on our consolidated financial statements could occur for the period in which the effect of an unfavorable final outcome
becomes probable and reasonably estimable or in which we otherwise incur a loss in excess of our reserves and could harm
our business, results-ofoperations-and-financial condition and results of operations . Our products may contain undetected
security vulnerabilities, which could result in damage to our reputation, lost revenue, diverted development resources -,
increased warranty claims, and litigation. Undiscovered vulnerabilities in our products could expose them to hackers or other
unscrupulous third parties who develop and deploy viruses and other malicious software programs that could attack our
products. Actual or perceived security vulnerabilities in our products could harm our reputation and lead some customers to
return products, to reduce or delay future purchases, or use competing products. As a business that operates worldwide, we are
subject to complex and changing global laws and regulations, which exposes the Company to potential liabilities, increased costs
and other adverse effects on our business. Our global operations are subject to complex and changing laws and regulations,
including those in the following areas: telecommunications; environmental, health and safety; labor and employment; antitrust;
data privacy and security; consumer protection; product liability; anticorruption; import, export and trade; foreign exchange
controls; anti — money laundering; and tax. Compliance with these laws and regulations is onerous and expensive, increasing the
cost of conducting our global operations. We have implemented policies and procedures designed to ensure compliance with
applicable global laws and regulations, but there can be no assurance that at all times we will be in compliance with all global
regulations given their multitude, complexity and ever- changing nature. Qur failure H+e-are-fotnd-to have-violated-comply
with such laws and regulations s#-could materially adversely affect our reputation, business, reputation;results-ofoperations
and-financial condition and results of operations . Our business is subject to a variety of United States and international laws,
regulations and other legal obligations regarding data protection. We collect, store, process, and use personal information and
other user data. Our users’ personal information may include, among other information, names, addresses, phone numbers,
email addresses, payment account information, height, weight, age, gender, heart rates, sleeping patterns, GPS- based location,
and activity patterns. Regulatory authorities and legislative bodies around the world, including in the United States, have
enacted or are considering enacting a number of legislative and regulatory proposals concerning data protection. These laws
continue to develop and may be inconsistent from jurisdiction to jurisdiction. Complying with these various laws could cause us
to incur substantial costs or require us to change our business practices in a manner adverse to our business. Noncompliance
could result in significant penalties, governmental investigations and regulatory proceedings, litigation, harm to our brand, and a
decrease in the use of our products and services. Many of these laws provide for significant penalties. Under the General Data
Protection Regulation in the European Union, for example, potential penalties can be as high as 4 % of a company’ s total global
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