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In addition to the other information contained in this Annual Report on Form 10- K and the exhibits hereto, the following risk
factors should be considered carefully in evaluating our business. Our business, financial condition, cash flows or results of
operations could be materially adversely affected by any of these risks. This section contains forward- looking statements.
Please refer to the cautionary statements made under the heading * Cautionary Statement Regarding Forward- Looking
Information  at the end of Item 1 of this Annual Report on Form 10- K for more mtormdtlon on the qudhhcatlons and
limitations on forward- lookmv statements. Rlsks Reldted to

Business dnd lndustry If our business strategy does not yleld the expected results or we fdll to 1mplement the necessary changes
to our operations, we could see material adverse effects on our business, financial condition or results of operations. We view
our operations and manage our business in three principal reporting segments: Plasma, Blood Center and Hospital. We believe
that Plasma and Hospital have growth potential, while Blood Center competes in challenging markets that require us to manage
the business differently, including reducing costs, shrinking the scope of the current product line and evaluating opportunities to



exit unfavorable customer contracts. If we have not correctly identified the product categories with greatest growth potential, we
will not allocate our resources appropriately which could have a material adverse effect on our business, financial condition or
results of operations. Material reductions in purcha%rng from or loss of a significant customer could adversely affect our
business. In fiscal 2022-2023 , ourtarg At a1t
largest customers accounted for approxnnately 45—48 % of our net revenues. f-As previously dlsclosed our largest Plasma
customer, CSL, informed us in April 2021 -€SEnfermed-us-of its intent not to renew its supply agreement for the use of
PCS2 plasma collection system devices and the purchase of disposable plasmapheresis kits in the U. S. following the expiration
of the then current term of its contract , which was subsequently amended-in-fiseal2022-to-extend-extended on a non-

exclusive basis through December 2623-2025 . Any non- renewal fraddition-to-the-antieipated-finaneial-impaet-of the
expiration-of the-CSEsupply-agreementinDecember2023-, we-termination or material reduction in purchasing by any of

our largest customers for any reason, including material decreases in demand for plasma or development of alternative
processes, could e*peﬂenee-an—have a materlal adver%e effect on our busmess, fesu}ts—e-ﬁqaer&t-reﬁs—e%ﬁnancral condrtron -l-f
any-ofour— or results
for-- or operations any oA ASTE G G
face intense competition, and if we are unable to %ucce%sfully expand our product lines through internal re%earch and new
product development or keep pace with rapid technological changes in the healthcare industry, our business may be materially
and adversely affected. A significant element of our strategy is to increase revenue growth by focusing on innovation and new
product development. The medical device markets in which we participate, however, are highly competitive. We encounter
significant competition across our product lines and in each market in which our products are sold from various medical device
companies, some of whom have greater financial and marketing resources than we do. In addition, the medical device markets
in which we participate and healthcare industry generally are characterized by extensive research and development and rapid
technological change. New product development requires significant investment in research and development, clinical trials and
regulatory approvals. The results of our product development efforts may be affected by a number of factors, including our
ability to anticipate customer needs, innovate and develop new products and technologies, successfully complete clinical trials,
obtain regulatory approvals in the United States and abroad, manufacture products in a cost- effective manner, obtain
appropriate intellectual property protection for our products, and gain and maintain market acceptance of our products. In
addition, patents attained by others could preclude or delay our commercialization of a product. There can be no assurance that
any products now in development or that we may seek to develop in the future will achieve technological feasibility, obtain
regulatory approval or gain market acceptance. If we fail to develop new products or enhance existing products, or if
competitive technologies or therapeutic alternatives to plasma- derived pharmaceuticals in development, such as FcRn- targeted
therapies, emerge and gain market acceptance, such events could have a material adverse effect on our business, financial
condition or results of operations. In addition, a delay in the timing of the launch of next- generation products and the overall
performance of, and continued customer confidence in, those products may result in declines in our market share and have an
adverse impact on our business, financial condition or results of operations. Defects or quality issues associated with our
products could adversely affect the results of operations. Quality is extremely important to us and our customers due to the
serious and costly consequences of product failure. Manufacturing or design defects, component failures, unapproved or
improper use of our products, or inadequate disclosure of risks or other information relating to the use of our products can lead
to injury or other serious adverse events. These events could lead to recalls or safety alerts relating to our products (either
voluntary or as required by the FDA or similar governmental authorities in other countries), and could result, in certain cases, in
the removal of a product from the market. A recall could result in significant costs and lost sales and customers, enforcement
actions and / or investigations by state and federal governments or other enforcement bodies, as well as negative publicity and
damage to our reputation that could reduce future demand for our products. Personal injuries relating to the use of our products
can also result in significant product liability claims being brought against us. In some circumstances, such adverse events could
also cause delays in regulatory approval of new products or the imposition of poet market approval requrrementq Our-sueeess

1ncrea§1ng1y dependent on 1nformatron technology systems and %ubj ect to privacy and %ecurrty laws and a Cyber attack or other
breach of these systems could have a material adverse effect on our business, financial condition or results of operations. We
increasingly rely on information technology systems, including cloud- based computing, to process, transmit and store electronic
information for our day- to- day operations and for our customers, including sensitive personal information and proprietary or
confidential information. Additionally, certain of our products collect data regarding patients and donors and connect to our



systems for maintenance and other purposes or are actively managed by Haemonetics on behalf of specific customers. Similar to
other large multi- national companies, the size and complexity of our information technology systems makes them vulnerable to
a cyber- attack, malicious intrusion, breakdown, destruction, loss of data privacy, or other significant disruption. We also
outsource certain elements of our information technology systems to third parties that, as a result of this outsourcing, could have
access to certain confidential information and whose systems may also be vulnerable to these types of attacks or disruptions.
Security threats, including cyber and other attacks are becoming increasingly sophisticated, frequent, and adaptive and, like
other large multi- national companies, we have experienced cyber incidents in the past and may experience them in the future.
Accordingly, our information systems require an ongoing commitment of significant resources to maintain, protect and enhance
existing systems and develop new systems to keep pace with continuing changes in information processing technology, evolving
systems and regulatory standards, the increasing need to protect patient and customer information and changing customer
patterns. Although prior cyber incidents have not had a material effect on our business and we have invested and continue to
invest in the protection of personal information and proprietary or confidential information, there can be no assurance that our
efforts will prevent cyber- attacks, intrusions, breakdowns or other incidents or ensure compliance with all applicable securities
and privacy laws, regulations, standard standards. In addition, third parties may attempt to hack into our products to obtain data
relating to patients with our products or our proprietary information. Any failure by us or third parties we work with to maintain
or protect our respective information technology systems and data integrity, including from cyber- attacks, intrusions or other
breaches, could result in the unauthorized access to patient data and personally identifiable information, theft of intellectual
property or other misappropriation of assets, or otherwise compromise our confidential or proprietary information and disrupt
our operations. Any of these events, in turn, may cause us to lose existing customers, have difficulty preventing, detecting and
controlling fraud, have disputes with customers, physicians and other healthcare professionals, be subject to legal claims and
liability, have regulatory sanctions or penalties imposed, have increases in operating expenses, incur expenses or lose revenues
as a result of a data privacy breach or theft of intellectual property, or suffer other adverse consequences, any of which could
have a material adverse effect on our business, financial condition or results of operations. Additionally, the legal and regulatory
environment surrounding information security and privacy is increasingly demanding, with the imposition of new and changing
requirements across businesses. We are required to comply with increasingly complex and changing legal and regulatory
requirements that govern the collection, use, storage, security, transfer, disclosure and other processing of personal data in the
United States and in other countries, including, but not limited to, HIPAA, HITECH, the California Consumer Privacy Act, or
CCPA, the California Privacy Rights Act, effeetiveJanuary+-20623;-and the EU’ s General Data Protection Regulation, or
GDPR. The GDPR imposes stringent EU data protection requirements and provides for significant penalties for noncompliance.
HIPAA also imposes stringent data privacy and security requirements and the regulatory authority has imposed significant fines
and penalties on organizations found to be out of compliance. CCPA provides consumers with a private right of action against
companies who have a security breach due to lack of appropriate security measures, and several other U. S. states have
introduced or proposed similar privacy laws which may apply to us directly or indirectly through our customers,
manufacturers, suppliers or other third- party partners . [n addition, new information security and privacy laws have also
come into effect in China and other countries where we the-Cempany-eonduets— conduct business. We or our third- party
providers and business partners may also be subjected to audits or investigations by one or more domestic or foreign government
agencies relating to compliance with information security and privacy laws and regulations, and noncompliance with the laws
and regulations could results in material fines or litigation. We outsource certain aspects of our business to a single third- party
vendor that subjects us to risks, including disruptions in business and increased costs. Currently, we rely on a single vendor to
support several of our business processes, including customer service and support and elements of enterprise technology,
procurement, accounting and human resources. We make diligent efforts to ensure that the provider of these outsourced services
is observing proper internal control practices. However, there are no guarantees that failures will not occur. Accordingly, we are
subject to the risks associated with the vendor’ s ability to successfully provide the necessary services to meet our needs. If our
vendor is unable to adequately protect our data or information is lost, if our ability to deliver our services is interrupted
(including as a result of significant outbreaks of disease, inelading-the-ongoing-COVID—9-pandemie;natural disasters ,
extreme weather and other conditions caused by or related to climate change . strikes, terrorism attacks or other adverse
events in the countries in which the vendor operates), if our vendor' s fees are higher than expected, if our vendor makes
mistakes in the execution of operations support, or if the vendor terminates our relationship, then our business and operating
results may be negatively affected. A significant portion of our revenue derives from the sale of blood collection supplies.
Declines in the number of blood collection procedures have adversely impacted our business and future declines may have an
adverse effect on our business, financial condition and results of operations. The demand for whole blood disposable products in
the U. S. eentintied-continues to decrease in-fiseal2622-due to sustained declines in transfusion rates caused by hospitals -
improved blood management techniques and protocols. In response to this trend, U. S. blood center collection groups prefer
sfng-}e—seufee—veﬂders—are prlmarlly focused on 0bta1nmg the lowest average selling prices for their whole blood collection

; y g . We expect to see continued declines in
transfusion rates and the market to remain prlce focused and hlghly competltlve for the foreseeable future. Continued declines
in this market could have a material adverse effect on our liquidity and results of operations. Consolidation of healthcare
providers and blood collectors, healthcare cost containment pressures, government payment and delivery system reforms and
changes in private payer policies could decrease demand for our products, the prices which customers are willing to pay for
those products and / or the number of procedures performed using our devices, which could have an adverse effect on our
business, financial condition and results of operations. Political, economic and policy influences are causing the healthcare and
blood collection industries to make substantial structural and financial changes that affect our results of operations. Government
and private sector initiatives limiting the growth of healthcare costs are causing structural reforms in healthcare delivery,




including the reduction in blood use and reduced payments for care. These trends have placed greater pricing pressure on
suppliers and, in some cases, decreased average selling prices and increased the number of sole source relationships. This
pressure impacts our Hospital and Blood Center businesses. Our Vascular Closure devices, for example, are often perceived as
physician preference devices with a relatively higher price point compared to certain vascular closure alternatives such as sutures
or manual compression, and purchases are commonly made by a hospital only after approval by its value analysis committee. If
a hospital value analysis committee does not approve or revokes prior approval for any of the reasons set forth above, the
demand for our vascular closure devices may decrease and we could experience an adverse effect on our results of operations or
financial condition . Additionally, while Hospital capital purchase patterns have increased from initially depressed levels
earlier in the COVID- 19 pandemic, it is difficult to predict the long- term impact of the pandemic on hospital spending
patterns . The influence of integrated delivery networks, group purchasing organizations and large single accounts has the
potential to put price pressure on our Hospital business. It also puts price pressure on our U. S. Blood Center customers who are
also facing reduced demand for red cells. Our Blood Center customers have responded to this pressure by creating their own
group purchasing organizations and resorting to single source tenders to create incentives for suppliers, including us, to
significantly reduce prices. We expect that market demand, government regulation, third- party reimbursement policies,
government contracting requirements and societal pressures will continue to change the worldwide healthcare industry, resulting
in further business consolidations and alliances among our customers and competitors. This may exert further downward
pressure on the prices of our products and adversely impact our business, financial condition or results of operations. An
interruption in our ability to manufacture our products, obtain key components or raw materials, or the failure of a sole source
supplier or sterilization service provider may adversely affect our business. We have a complex global supply chain that
involves integrating key suppliers and our manufacturing capacity into a global movement of components and finished goods.
We manufacture certain key disposables and devices at single locations with limited alternate facilities. If natural disasters,
extreme weather and other conditions caused by or related to climate change, strikes, terrorism attacks or other adverse
events occur that result in the closure of or damage to one or more of these facilities, we may be unable to supply the relevant
products at previous levels or at all for some period. Additionally, for reasons of quality assurance or cost effectiveness, we
purchase certain finished goods, components and raw materials from sole suppliers who have their own complex supply chains.
We alse-tise-have experienced increased levels of unpredictability in the supply of certain raw materials and components 4
eurproduets-, including semiconductor chips, used in the manufacturing of our products. While we continue to believe we
will have access to the raw materials and components that we need, any have-been-the-subjeetofrecentglobalsupply-chain
shoertages-and-disruptions—Any-disruption to one or more of our qupphers productlon or dehvery of sufficient Volumei of raw
materials and components conforming to our specifications 5+ y
pandemie-(as-deseribed-above)-orotherwise;-could disrupt or delay our ability to dehver ﬁnlqhed products to our customers. For
example, we purchase components in Asia for use in manufacturing in the U. S. and Mexico. We source all of our apheresis
equipment from Asia and regularly ship finished goods from the U. S. and Mexico to the rest of the world. Seme-Many of our
products alse require sterilization prior to sale or distribution s-and we utilize third—party-faeilities-a mix of internal resources
and contract sterilizers to perform this service. To the extent we or our contract sterilizers are unable to sterilize our
products, whether due to capacity, availability of materials for ﬂfns—pfeeess—l-ﬁsterlhzatlon, regulatory or other
constraints, including federal arn-and state regulations ev : : W i
erpermanentof-one-- on or-mere-ofthese-- the faetities-use of ethylene ox1de we may be unable to maﬁ&faefufe-transnmn
to alternative internal or stertize-the-relevantproduets-at-priortevels-external resources or methods in a timely or cost
effective manner, or at all, and-which could have a material impact third-party-may-notbe-avatable-on our results of
operations and financial condition a—&me{y—bams—&ﬁ&t—aﬂama}aee—stefﬁ*ﬁmﬁ—eﬁaae&y— In addition, we manufacture our
vascular closure devices under a shelter plan service agreement with Offshore International Incorporated (d /b / a Tetakawi) ;or
Fetaleawt-pursuant to which we lease our manufacturing facility in Guaymas, Mexico and-. Tetakawi is responsible for a
number of ongoing services related to the facility, including provision of external security and maintenance, manufacturing
personnel related human resource matters, recruiting support, government compliance, workforce transportation and cross-
border shipping of raw components. We are reliant on Tetakawi to provide these services and any disruption in these services or
our failure to maintain our contractual relationship with Tetakawi could significantly harm our ability to manufacture our
vascular closure devices and maintain sufficient quality standards, which would negatively impact our business and results of
operations. Due to the high standards and stringent requirements of the FDA and other similar non- U. S. regulatory agencies
applicable to manufacturing our products, such as the FDA &> s QSR and cGMP regulations, we also may not be able to quickly
establish additional or replacement sources for certain raw materials, components or finished goods. A reduction or interruption
in manufacturing, or an inability to secure alternative sources of raw materials, components or finished goods on commercially
reasonable terms or in a timely manner, could compromise our ability to manufacture our products on a timely and cost-
competltlve ba%lq Wthh may have a material adverﬂe effect on our bu%lneqs ﬁnanc1al Condmon and rewlt% of operatlon%

fevenues—Changes in the cost, COll’lpO%lthl’l or avallablhty ofthe pla%tlc% and resins we purchase or ofeest—ve-}at-rl-rty—asseeiafed
syith-other raw materials and components used in our products, could adversely affect our business, financial condition and
results of operations. We face risks related to the price, composition and availability of the-plastic raw materials used in our
business-disposable products, which represent a substantial portion of our revenues . Material or sustained increases in the
price of petroleum or petroleum derivatives could have an adverse impact on the costs to procure plastic raw materials. Sur
Additionally, our results of operations could be negatively impacted by volatility in the cost or availability of these and other

raw materials and components used in our products that , inelading-assoetated-freight-and-energy-in turn, increase the costs
that-inturn-inerease-the-eosts-of producing and distributing our products. ReeentlyIn recent years ., we have experienced



1nﬂat10nary pressures that have significantly increased stgnifteantly-the cost of raw materials, transportation, construction,
services sand energy necessary for the production and distribution of our products . s whieh-we-expeet-will-eontinte-Continued
throughout-fiseal-2023-uncertainty around inflationary pressures, rising interest rates and macroeconomic conditions
have increased the risk of creating new, or exacerbating existing, economic challenges we face . While we have
implemented cost containment measures, selective price increases and taken other actions to offset these inflationary pressures
in our global supply chain, we may not be able to completely offset all the increases in our operational costs. Additionally,
climate change (including laws or regulations passed in response thereto) could increase our supply costs, including +1
parttentar-onr-eosts-ofsupply;—cnergy and transportation / freight - related expenses, or reduce the availability of raw
materials . The composition of the plastic we purchase is also important. Today, we purchase plastics that contain DEHP and
other phthalates, which are used to make plastic malleable. Due to regulatory changes and evolving customer expectations, we
may be required to remove materials such as phthalates from our devices, find alternative materials which then need to be
validated or obtain regulatory approvals from the regulatory authorities for a number of products. While we have not
experienced significant shortages in the past, any interruption in the supply for certain plastics could have a material impact on
our business by limiting our ability to manufacture and sell the products that represent a significant portion of our revenues.
These outcomes may in turn result in customers transitioning to available competitive products, loss of market share, negative
publicity, reputational damage, loss of customer confidence or other negative consequences (including a decline in stock price).
We may not realize the benefits we expect from our Operational Excellence Program. In July 2019, our Board of Directors
approved a new Operational Excellence Program, also referred to in this report as the 2020 Program, and delegated authority to

management to determine the detall of the initiatives that W111 Comprlse the program. -Btn‘tﬂg—t-he—ﬁrst—qu&teﬁef—ﬁsea-l%@%%,—t-he

the 2020 Program to date have been consistent with our expectations, it is p0§§1b1€ that eventq and Clrcum%tances such as rising
interest rates, macroeconomlc uncertamty and the &femleﬁﬁeﬁed-related 1mpacts on us, our eﬂsfemeﬁcustomers toss;
es-and suppliers o 0

beneﬁtq or our not reahzmg the antlclpated benefits on our expected tlmetable Addltlonally, any material reduction in
purchases by significant customers and any actions we take in response to such anticipated reduction could result in a
decrease in benefits we realize under the 2020 Program . Our inability to realize all of the anticipated benefits from the 2020
Program could have a material adverse effect on our business, results of operations, cash flows and financial condition. If our
business development activities are unsuccessful, we may not realize the intended benefits. We have sought and in the future
may seek to supplement our organic growth through strategic acquisitions, investments and alliances. We have also sought and
in the future may seek to divest certain assets deemed non- core to our long- term strategic objectives. Such transactions are
inherently risky and require significant effort and management attention. The success of any acquisition, investment or alliance,
or of any divesture-divestiture , may be affected by a number of factors, including our ability to properly assess and value the
potentlal bu%lne%i opportunlty or to %ucces%fully 1ntegrate any bu%lneqs we may acqulre into our eXNtmg bu%lne%i —Fefe*a—mp-}e;

-rﬂtema-l—eeﬁtfe-}s— Prommng partnerships and acquisitions may also not be completed for reasons %uch as competition among
prospective partners or buyers, the inability to reach satisfactory terms, the need for regulatory approvals or the existence of
economic conditions affecting our access to capital for acquisitions and other capital investments. If our business development
activities are unsuccessful, we may not realize the intended benefits of such activities, including that acquisition and integration
costs may be greater than expected or the possibility that expected return on investment synergies and accretion, or on new
growth opportunities funded in whole or part by divestitures, will not be realized or will not be realized within the expected
timeframe. Risks Related to Government Regulation As a medical device and drug manufacturer, we operate in a highly
regulated industry, and non- compliance with applicable laws or regulations could adversely affect our financial condition and
results of operations. The manufacture, distribution and marketing of our products are subject to extensive regulation by the
FDA and other state and non- U. S. regulatory bodies. Our operations are also subject to review and monitoring by the FDA and
other regulatory authorities. Government regulation of medical devices is meant to assure their safety and effectiveness, and
includes regulation of, among other things, the product’ s development, testing, premarket clearance and approval, manufacture,
marketing, labeling, post- market surveillance, reporting, and imports and exports. Before a new medical device, or a new use of
an existing product can be marketed in the United States, it must first receive either premarket clearance under Section 510 (k)
of'the U. S. Federal Food, Drug, and Cosmetic Act, or FDCA, a grant of a request for de novo classification or a Premarket
Approval, or PMA, from the FDA, unless an exemption applies. The process of obtaining regulatory clearances or approvals to
market a medical device can be costly and time- consuming, and we may not be able to obtain these clearances or approvals on a
timely basis, if at all. Many of our currently commercialized products have received 510 (k) clearance. In the future, the FDA
may determine that our products will require more costly, lengthy and uncertain de novo or PMA processes. Modifications to

Class I1I devices, like the-our Vascular Closure products we-aeguired-from-Cardivain-Mareh 2024+, may requlre additional

clinical studies or supplemental PMA submissions. If the FDA requires us to go through a lengthier, more rigorous process for



future products or modifications to existing products, our product introductions or modifications could be delayed or canceled,
which could adversely affect our revenue . In particular, the FDA has recently placed increased scrutiny on cybersecurity
for medical devices which may necessitate additional time and cost for product development, submission and approval or
clearance . In addition, even if we do obtain clearance or approval, the FDA may not approve or clear these products for the
indications that we requested. Any delay in, or failure to receive or maintain, clearances or approvals for our products under
development could prevent us from generating revenue from these products. Failure to substantially comply with applicable
regulations could subject our products to recall or seizure of our products by government authorities, or an order to suspend
manufacturing and distribution activities. If our products were determined to have design or manufacturing flaws, this could also
result in their recall or seizure. Either of these situations could also result in the imposition of fines, administrative actions like
untitled or warning letters, and other penalties or sanctions. Our products are also subject to approval and regulation by foreign
regulatory and safety agencies. For example, the EU has adopted the EU Medical Device Regulation, or EU MDR, and EU In
Vitro Diagnostic Regulation, or EU IVDR, each of which impose stricter requirements for the marketing and sale of medical
devices beyond those of the current medical device directives they replace, 1nclud1ng in the area of clinical evaluation
requrrements quahty systems and post market surverllance ; v applicable-a ay26

antts A v arket—Complying with the requrrements of these regulations may
require us to incur srgnrﬁcant expendrtures and we may experience delays that negatively 1mpact the ability to sell our full
suite of products in certain jurisdictions . Similarly, the separation of states from participation in the EU, such as through the
cessation of the UK +? s membership in the EU (commonly known as *“ Brexit ”’) and the separation of the Swiss and EU
medical product markets with the adoption of the EU MDR (commonly referred to as “ Swexit ”’), may result in further
regulatory risk and complexity as the former EU member or participant state establishes separate laws and regulations governing
medical products. More stringent regulations have also been introduced in many countries outside of Europe that
previously did not have medical device regulations, had minimal regulations or relied on reciprocal recognition of
approval in other markets. Failure to meet these requirements could adversely impact our business in the EU and other
applicable regions. If we or our suppliers fail to comply with laws and regulations governing the manufacture and production of
our products, our products could be subject to restrictions or withdrawal from the market. Any product for which we obtain
clearance or approval, and the manufacturing processes, reporting requirements, post- approval clinical data and promotional
activities for such product, will be subject to continued regulatory review, oversight and periodic inspection (both routine and
unannounced) by the FDA and other domestic and foreign regulatory bodies. In particular, we and our third- party suppliers
must comply with the FDA £ s QSR or cGMP requirements (depending on the products at issue), which address, among other
things, the methods of documentation of the design, testing, production, control, quality assurance, labeling, packaging,
sterilization, storage and shipping of our products. Any future failure by us or one of our suppliers to comply with applicable
statutes and regulations administered by the FDA or other regulatory authority could result in administrative actions, field
actions, or civil or criminal enforcement actions. Furthermore, our key component suppliers may not currently be or may not
continue to be in compliance with all applicable regulatory requirements, which could result in our failure to produce our
products on a timely basis and in the required quantities, if at all. Any sanctions by the FDA or other regulatory authority could
have a material adverse effect on our reputation, business, results of operations and financial condition. We are also subject to
environmental laws, which are becoming more stringent throughout the world. For example, the U. S. Environmental Protection
Agency regulates the use of ethylene oxide for sterilization of medical devices, and is increasingly focused on reducing
emissions from the ethylene oxide sterilization process, which could increase our costs of operations and necessitate changes to
our manufacturing plants and processes. Other environmental laws may have similar consequences to us or our suppliers, or
result in liability to us. Fhe-Additionally, increased environmental regulation, 1nclud1ng the enactment of addittenat
environmental-laws in-the-future-and regulations to address climate change, may increase our compliance costs or otherwise
adversely-impaetrestrict certain aspects of our eperations-activities . [f our products cause or contribute to a death or serious
injury, or malfunction in certain ways, we will be subject to medical device reporting requirements. Under the FDA > s medical
device reporting regulations, medical device manufacturers are required to report to the FDA information of which they become
aware that a device has or may have caused or contributed to a death or serious injury or malfunctioned in a way that would
likely cause or contribute to a death or serious injury if the malfunction of the device or one of our similar devices were to recur.
Similar reporting requirements exist in some of the other jurisdictions in which we operate. Failure to report these events to the
FDA or other applicable regulatory authormes wrthrn the required timeframes, or at all could lead to enforcement actions, fines
and Crrnnnal sanctions agarnst us —€la d : : ; : :

add-l-t—teﬂa-l—t-lﬁle—aﬁd—reseiﬁees- Our relatronshrps Wrth customers and third- party payers are subJ ect to apphcable anti- krckback
fraud and abuse, transparency and other healthcare laws and regulations, which could expose us to criminal sanctions, civil
penalties, exclusion, contractual damages, reputational harm and diminished profits and future earnings. We are subject to fraud
and abuse and other healthcare laws and regulations that constrain the business or financial arrangements and relationships
through which we market, sell and distribute our products. In addition, we are subject to transparency laws and patient privacy
regulation by U. S. federal and state governments and by governments in foreign jurisdictions in which we conduct our business.
The shifting commercial compliance environment and the need to build and maintain robust and expandable systems to comply
with different compliance or reporting requirements in multiple jurisdictions increase the possibility that a healthcare or



pharmaceutical company may fail to comply fully with one or more of these requirements. Efforts to ensure that our business
arrangements with third parties will comply with applicable healthcare laws and regulations may involve substantial costs. It is
possible that governmental authorities will conclude that our business practices do not comply with applicable fraud and abuse
or other healthcare laws and regulations or guidance, or anti- bribery laws such as the Foreign Corrupt Practices Act of 1977, or
equivalent laws in other jurisdictions. If our operations are found to be in violation of any of these laws or any other
governmental regulations that may apply to us, we may be subject to significant civil, criminal and administrative penalties,
damages, fines, exclusion from government funded healthcare programs, such as Medicare and Medicaid, and the curtailment or
restructuring of our operations. If any of the physicians or other providers or entities with whom we expect to do business are
found not to be in compliance with applicable laws, they may be subject to criminal, civil or administrative sanctions, including
exclusions from government funded healthcare programs. Even if we are not determined to have violated these laws,
government investigations into these issues typically require the expenditure of significant resources and generate negative
publicity, which could harm our financial condition and divert resources and the attention of our management from operating
our business. Changes in tax laws or exposure to additional income tax liabilities could have a material impact on our financial
condition, results of operations and / or liquidity. We are subject to income taxes, non- income based taxes and tax audits s-in
both-the U. S. and various foreign jurisdictions. Tax authorities may disagree with certain positions we have taken and assess
additional taxes. We regularly assess the likely outcomes of these audits in order to determine the appropriateness of our tax
provision and have established contingency reserves for material, known tax exposures. However, the calculation of such tax
exposures involves the application of complex tax laws and regulations in many jurisdictions, as well as interpretations as to the
legality under various rules in certain jurisdictions. Therefore, there can be no assurance that we will accurately predict the
outcomes of these disputes or other tax audits or that issues raised by tax authorities will be resolved at a financial cost that does
not exceed our related reserves and the actual outcomes of these disputes and other tax audits could have a material impact on

our results of operations or financial condition. The €hanges-in-tax regimes taws-and-regulations;-or-their-interpretationrand

applieationirthejurisdietions-where-we are subject to tax-eould-matertally-impaet-our— or effeetive-taxrate-operate under
are unsettled and may be subject to significant change . For example, in August 2022, the H—S—Cengress-hasreeently-beent

debating-ehanges-to-U-—S-United States enacted the Inflation Reduction Act that imposes a 15 % minimum tax for large
eorperate-corporations on global adjusted financial statement income for tax {aws-years beginning after December 31 ,
ineludingprovisions-2022, and a 1 % excise tax on certain share repurchases occurrmg after December 31 2022 We do
not currently expect that may

these—- the ehanges—eeu-}d-lnﬂatlon Reductlon Act w1ll ha\ ea matenal 1mpdct on our income tax hablllty, but we w1ll
continue to monitor this change in future periods. We are unable to predict what changes to the tax laws of the U. S. and
other jurisdictions may be proposed or enacted in the future or what effect such changes would have on our business.
Any significant increase in our future effective tax rate could have a material adverse impact —Addittonattythe U—S-
Congress; government-ageneies-inrfion— on —U—S—jurisdietions-where-we-and-our affthates-de-business and-, financial
condition, results of operations, or cash flows. There is also a high level of uncertainty in the current tax environment
stemming from both global initiatives put forth by the Organization for Economic Co- operation and Development ;or-(the
OECD shavereeentlyfoeused-"") and unilateral measures being implemented by various countries due to a lack of
consensus on issuesrelated-to-the-these global initiatives. Further, unilateral measures in response to such measures are
creatlng addltlonal uncertalnty As we expand the scale of our 1nternat10nal busmess activities, any changes in the U. S.
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mateﬂ&Hy—&dvefse}y—a-ffeet—etuLbuﬁness— festl-}ts—e-f—eper&t-tens—eﬁmdncml condmon and results of operatlons. Such changes

may also apply retroactively to our historical operations and result in taxes greater than the amounts estimated and
recorded in our financial statements . Risks Related to our Financial Obligations and Indebtedness We have a significant
amount of debt that may decrease our business flexibility, access to capital, and / or increase our borrowing costs, and we may
still incur additional debt in the future, which may adversely affect our operations and financial results. In July 2022, the
Company entered into an amended and restated credit agreement with certain lenders to refinance the existing term
loan and revolving loan and extend their maturity date through June 2025. The amended and restated credit agreement
provides for a $ 280. 0 million term loan and access to a $ 420. 0 million revolving loan (together, the “ Revised Credit
Facilities ). As of April 2-1 , 20222023 . sve-had-in addition to our $ 500 . 0 million aggregate principal amount of

mdebtedness under our conv ertlble senlol notes due 2026 (the “2026 Notes ) ﬁs—wel-l—as—a—$—3§9—9—mrl+teﬁ—tefm—}e&n—€the—

, the Company —Gred-rt—Faei-l-rttes—)—As—e-&*pfﬂ—Z—Z-@Q%—we—hdd $ 2-84—274 47 mllhon of debt outstandmc under the Ferm
term Feanrloan and no borrowings were outstanding under the Revelving-revolving €redit-credit Faetity-facility . Our

Revised Credit Facilities contain financial covenants that require us to maintain specified financial ratios that may limit our
ability to borrow additional funds and that require us to make interest and principal payments. As of April 21 , 2022-2023 , we
were in compliance with the covenants pursuant to our Revised Credit Facilities, and we currently forecast that we will be in

comphance with these eﬂr@red-rt—Faeﬂ-rFy—cmfenants through the penod endlng March Apﬂ-l—l—Z-G%}—Addtﬁeﬂ&Hy—eﬂr—Gred&t




maturity-date-. The conditional conversion feature of the 2026 Notes, if triggered, may adversely affect our financial condition
and operating results. Under certain circumstances, the noteholders may convert their 2026 Notes at their option prior to the
scheduled maturities. If one or more noteholders elect to convert their 2026 Notes, we would be required to settle a portion or all
of our conversion obligation through the payment of cash, which could adversely affect our liquidity. In addition, holders of our
2026 Notes will have the right to require us to repurchase their 2026 Notes upon the occurrence of a fundamental change (as
defined in the indenture, dated as of March 5, 2021, between U. S. Bank National Association, as trustee (the *“ Trustee ”’) and us
(the ““ Indenture )), at a repurchase price equal to the principal amount of the 2026 Notes to be repurchased, plus accrued and
unpaid special interest, if any, to but not including, the fundamental change repurchase date. We may not have enough available
cash or be able to obtain financing at the time we are required to repurchase the 2026 Notes or pay the cash amounts due upon
conversion. In addition, applicable law, regulatory authorities and the agreements governing our other indebtedness may restrict
our ability to repurchase the 2026 Notes or pay the cash amounts due upon conversion. Our failure to repurchase the 2026 Notes
or to pay the cash amounts due upon conversion when required will constitute a default under the Indenture. A default under the
Indenture or the fundamental change itself could also lead to a default under agreements governing our other indebtedness,
including our Revised Credit Facilities, which may result in that other indebtedness becoming immediately payable in full. We
may not have sufficient funds to satisfy all amounts due under the other indebtedness and the Notes. Even if holders do not elect
to convert their 2026 Notes, we could be required under applicable accounting rules to reclassify all or a portion of the
outstanding principal of the 2026 Notes as a current rather than long- term liability, which would result in a material reduction of
our net working capital. The Capped Call Transactions may affect the value of the 2026 Notes and our common stock. In
connection with the 2026 Notes issuance, we entered into privately negotiated capped call transactions (the “ Capped Call
Transactions ) with certain financial institutions (the “ Option Counterparties ’). The Capped Call Transactions are expected
generally to reduce the potential dilution to our common stock upon any conversion of the 2026 Notes and / or offset any
potential cash payments we are required to make in excess of the principal amount of converted Notes, as the case may be, with
such reduction and / or offset subject to a cap. From time to time, the Option Counterparties and / or their respective affiliates
may modify their hedge positions by entering into or unwinding various derivatives with respect to our common stock and / or
purchasing or selling our common stock or other securities of ours in secondary market transactions prior to the maturity of the
2026 Notes. This activity could also cause or avoid an increase or a decrease in the market price of our common stock or the
2026 Notes. We are subject to counterparty risk with respect to the Capped Call Transactions. The Option Counterparties are
financial institutions, and we are subject to the risk that one or more of the Option Counterparties may default or otherwise fail
to perform, or may exercise certain rights to terminate, their obligations under the Capped Call Transactions. Our exposure to
the credit risk of the option counterparties is not secured by any collateral. Past global economic conditions have from time to
time resulted in the actual or perceived failure or financial difficulties of many financial institutions. If an Option Counterparty
becomes subject to insolvency proceedings, we will become an unsecured creditor in those proceedings with a claim equal to
our exposure at the time under such transactions with such Option Counterparty. Our exposure depends on many factors, but our
exposure will generally increase if the market price or the volatility of our common stock increases. In addition, upon default by
an Option Counterparty, we may suffer more dilution than we currently anticipate with respect to our common stock. We can
provide no assurances as to the financial stability or viability of the Option Counterparties. In addition, the Capped Call
Transactions are complex, and they may not operate as planned. For example, the terms of the Capped Call Transactions may
be subject to adjustment, modification or, in some cases, renegotiation if certain corporate or other transactions occur.
Accordingly, these transactions may not operate as we intend if we are required to adjust their terms as a result of transactions in
the future or upon unanticipated developments that may adversely affect the functioning of the Capped Call Transactions.
Provisions in the Indenture could delay or prevent an otherwise beneficial takeover of us. Certain provisions in the 2026 Notes
and the Indenture could make a third party attempt to acquire us more difficult or expensive. For example, if a takeover
constitutes a fundamental change, then noteholders will have the right to require us to repurchase their 2026 Notes for cash. In
addition, if a takeover constitutes a make- whole fundamental change, then we may be required to temporarily increase the
conversion rate. In either case, and in other cases, our obligations under the 2026 Notes and the Indenture could increase the cost
of acquiring us or otherwise discourage a third party from acquiring us or removing incumbent management, including in a
transaction that noteholders or holders of our common stock may view as favorable. Conversion of the 2026 Notes may dilute
the ownership interest of existing stockholders. The conversion of some or all of the Notes will dilute the ownership interests of
existing stockholders to the extent we deliver shares of our common stock upon conversion of any of the 2026 Notes. Any sales
in the public market of the common stock issuable upon such conversion could adversely affect our common stock’ s prevailing
market prices. In addition, the existence of the 2026 Notes may encourage short selling by market participants because the
conversion of the 2026 Notes could be used to satisfy short positions, or anticipated conversion of the 2026 Notes into shares of
our common stock could depress the price of our common stock. Risks Related to Operating Internationally As a substantial
amount of our revenue comes from outside the U. S., we are subject to geopolitical events, economic volatility, violations of
anti- corruption laws, export and import restrictions and tariffs, decisions by local regulatory authorities and the laws and
medical practices in foreign jurisdictions. We do business in over 90 countries and have distributors in approximately 80 of these
countries. This exposes us to currency fluctuation, geopolitical risk, economic volatility, anti- corruption laws, export and import
restrictions, local regulatory authorities and the laws and medical practices in foreign jurisdictions. U. S. legislation aimed at
boosting competitiveness of U. S. businesses may have unintended effects on our business. Tariffs and other protectionist
measures directed at China and other markets, as well as prolonged uncertainty regarding such measures as administrations
change, may have adverse effects on our ability to source, manufacture and distribute products, or receive payments, in a timely
and cost effective manner, thereby adversely affecting our business. Additionally, the military conflict between Russia and
Ukraine has resulted in the implementation of sanctions by the U. S. and other governments against Russia and has caused



significant volatility and disruptions to the global markets. It is not possible to predict the short- and long- term implications of
this conflict, which could include but are not limited to further sanctions, uncertainty about economic and political stability,
increases in inflation rate and energy prices, cyber- attacks, supply chain challenges and adverse effects on currency exchange
rates and financial markets. We are continuing to monitor the situation in Ukraine and globally as well as assess its potential
impact on our business. Although our business in Russia accounted for only about 2-1 % of fiscal 2622-2023 net revente
revenues , a significant escalation or further expansion of the conflict &” s current scope or related disruptions to the global
markets could have a material adverse effect on our results of operations. Our international operations are governed by the U. S.
Foreign Corrupt Practices Act, or FCPA, and other similar anti- corruption laws in other countries. Generally, these laws
prohibit companies and their business partners or other intermediaries from making improper payments to foreign governments
and government officials in order to obtain or retain business. Global enforcement of such anti- corruption laws has increased in
recent years, including aggressive investigations and enforcement proceedings. While we have an active compliance program
and various other safeguards to discourage impermissible practices, we have distributors in approximately 80 countries, several
of which are considered high risk for corruption. As a result, our global operations carry some risk of unauthorized
impermissible activity on the part of one of our distributors, employees, agents or consultants. Any alleged or actual violation
could subject us to government scrutiny, severe criminal or civil fines, or sanctions on our ability to export product outside the
U. S., which could adversely affect our reputation and financial condition. Export of U. S. technology or goods manufactured in
the U. S. to some jurisdictions requires special U. S. export authorization or local market controls that may be influenced by
factors, including political dynamics, outside our control. Finally, any other significant changes in the competitive, legal,
regulatory, reimbursement or economic environments of the jurisdictions in which we conduct our international business could
have a material impact on our business. We sell our products in certain emerging economies which exposes us to less mature
regulatory systems, more volatile markets for our products and greater credit risks. A loss of funding for our products or
changes to the regulatory regime could lead to lost revenue or account receivables. There are risks with doing business in
emerging economies, such as Brazil, Russia, India and China. These economies tend to have less mature product regulatory
systems and more volatile financial markets. In addition, the government controlled healthcare system +- s ability to invest in our
products and systems may abruptly shift due to changing government priorities, geopolitical events or funding capacity. Our
ability to sell products in these economies is dependent upon, among other factors, our ability to hire qualified employees or
agents to represent our products locally and our ability to obtain and maintain the necessary regulatory approvals in a less
mature regulatory environment. If we are unable to retain qualified representatives or maintain the necessary regulatory
approvals, we will not be able to continue to sell products in these markets. We are also exposed to a higher degree of financial
risk if we extend credit to customers in these economies. In many of the international markets in which we do business,
including certain parts of Europe, South America, the Middle East and Asia, our employees, agents or distributors offer to sell
our products in response to public tenders issued by various governmental agencies. There is additional risk in selling our
products through agents or distributors, particularly in public tenders. If they misrepresent our products, do not provide
appropriate service and delivery, or commit a violation of local or U. S. law, our reputation could be harmed and we could be
subject to fines, sanctions or both. We are exposed to fluctuations in currency exchange rates, which could adversely affect our
cash flows and results of operations. International revenues and expenses account for a substantial portion of our operations. In
fiscal 2022-2023 , our international revenues accounted for 35-27 . 69 % of our total revenues. The exposure to fluctuations in
currency exchange rates takes different forms. Reported revenues, as well as manufacturing and operational costs denominated
in foreign currencies by our international businesses, fluctuate due to exchange rate movement when translated into U. S. dollars
for financial reporting purposes. Fluctuations in exchange rates could adversely affect our profitability in U. S. dollars of
products and services sold by us into international markets, where payment for our products and services and related
manufacturing and operational costs is made in local currencies. Our effective tax rate may fluctuate and we may incur
obligations in tax jurisdictions in excess of amounts that have been accrued. We are subject to taxation in numerous countries,
states and other jurisdictions. In preparing our financial statements, we record the amount of tax payable in each of the
jurisdictions in which we operate. Our future effective tax rate, however, may be lower or higher than prior years due to
numerous factors, including a change in our geographic earnings mix, changes in the measurement of our deferred taxes and
recently enacted and future tax law changes in jurisdictions in which we operate. Changes in our operations, including
headcount in Switzerland or Malaysia, could adversely affect our tax rate due to favorable tax rulings in these jurisdictions. We
are also subject to tax audits in various jurisdictions and tax authorities may disagree with certain positions we have taken and
assess additional taxes. Any of these factors could cause us to experience an effective tax rate significantly different from
previous periods or our current expectations, which could adversely affect our business, results of operations and cash flows.
Risks Related to Intellectual Property and Litigation There is a risk that our intellectual property may be subject to
misappropriation in some countries. Certain countries, particularly China and Russia, do not enforce compliance with laws that
protect 1ntellectua1 property rlghts with the same degree of Vlgor as 1s avallable under the U S and European systerns of Justlce

sicthat-sueh-produets-may-be hin her-eountries—In order to aggresswely protect our 1ntellectua1 property
throughout the world, we have a program of patent disclosures and filings in markets where we conduct significant business.
While we believe this program is reasonable and adequate, the risk of loss is inherent in litigation as different legal systems offer
different levels of protection to intellectual property and it is still possible that even patented technologies may not be protected
absolutely from infringement. Pending and future intellectual property litigation could be costly and disruptive to us. We operate
in an industry that is susceptible to significant intellectual property litigation. This type of litigation is expensive, complex and
lengthy and its outcome is difficult to predict. Patent litigation may result in adverse outcomes and could significantly divert the



attention of our technical and management personnel. Our products may be determined to infringe another party +* s patent,
which could lead to financial losses or adversely affect our ability to market our products. There is a risk that one or more of our
products may be determined to infringe a patent held by another party. If this were to occur, we may be subject to an injunction
or to payment of royalties, or both, which may adversely affect our ability to market the affected product or otherwise have an
adverse effect on our results of operations. In addition, competitors may patent technological advances that may give them a
competitive advantage or create barriers to entry. In order to guard against the risk of infringement of intellectual property rights
held by third parties we conduct freedom to operate studies through qualified counsel on all newly developed or acquired
technologies. While we believe this practice is reasonable and adequate, there is risk that third party patents or trademarks were
not identified in such studies or that litigation outcomes regarding infringement or validity may be contrary to our understanding
of the facts or the established law. We operate in an industry susceptible to significant product liability claims. Pending and
future product liability claims and other litigation may adversely affect our financial condition and results of operations or
liquidity, and they also have the potential to damage our reputation, impair our ability to market our products and impact our
ability to maintain applicable insurance coverage on reasonable terms or at all. Our products are relied upon by medical
personnel in connection with the treatment of patients and the collection of blood or blood components from donors. In the event
that patients or donors sustain injury or death in connection with their condition or treatment, we, along with others, may be sued
and whether or not we are ultimately determined to be liable, we may incur significant legal expenses. These claims may be
brought by individuals seeking relief on their own behalf or purporting to represent a class. In addition, we may be subject to
claims against us even if the apparent injury is due to the actions of others or the pre- existing health of the patient. For example,
we rely on physicians and healthcare providers to properly and correctly use our products on patients. If these physicians or
healthcare providers are not properly trained, are negligent in using our products or use our products “ off- label, ” the
capabilities of our products may be diminished or the patient may suffer critical injury. We cannot prevent a physician from
using our products for off- label applications. In addition, we cannot guarantee that physicians are trained by us or their peers
prior to utilizing our products. Complications resulting from the use of our products off- label or use by physicians who have not
been trained appropriately, or at all, may expose us to product liability claims and harm our reputation. Any such complications
or adverse safety outcomes following use of VASCADE or VASCADE MVP may result in higher payments to our customers
under a Performance Guarantee program applicable to those products, which would harm our business and results of operations.
In addition, product liability claims may be asserted against us in the future based on events we are not aware of at the present
time. If we cannot successfully defend ourselves against pending or future product liability claims and other litigation (including
class actions and stockholder derivative actions), we may incur substantial liabilities or be required to limit or halt
commercialization of our products. Even successful defenses require significant financial and management resources.
Regardless of the merits or eventual outcome, such litigation could have a material adverse effect on our financial condition,
results of operations or liquidity and further could damage our reputation and, therefore, impair our ability to market our
products and make applicable insurance coverage more costly or difficult to obtain. While we believe that our current product
liability insurance coverage is sufficient, there is no assurance that such coverage will be adequate to cover incurred liabilities or
that we will be able to obtain acceptable product and professional liability coverage in the future. Additionally, we do not
maintain third- party insurance coverage for all categories of potential liability, which increases our exposure to unanticipated
claims and adverse decisions and these losses could have a material adverse effect on our financial condition, results of
operations or liquidity. General Risk Factors Actual or threatened public health emergencies could harm our business. Qur
business and operations could be adversely affected by health epidemics that impact the markets and communities in
which we, our partners and our clients operate. The COVID- 19 pandemic caused significant disruption to the business
and financial markets. We continue to monitor the potential effects of future health epidemics on our business and
operations. While the spread and impact of COVID- 19 has stabilized, there is no guarantee that a future outbreak of
this or any other widespread epidemics will not occur, which could have the effect of decreasing demand and / or
increasing volatility in demand for our products. Our success depends on our ability to attract and retain key personnel
needed to successfully operate the business and to plan for future executive transitions. Our ability to compete effectively
depends on our ability to attract and retain key employees, including people in senior management, sales, marketing and
R & D positions, and to facilitate seamless leadership transitions for key positions. Our ability to recruit and retain key
talent will depend on a number of factors, including hiring practices of our competitors, compensation and benefits,
work location, work environment, hybrid work environment policies and industry economic conditions. If we fail to
attract and retain key personnel in senior management and other positions, or if our succession planning efforts are not
effective, it could have a material adverse effect on our business, financial condition and results of operations. Our share
price has been volatile and may fluctuate, and accordingly, the value of an investment in our common stock may also fluctuate.
Stock markets in general and our common stock in particular have experienced significant price and trading volume volatility
over recent years. The market price and trading volume of our common stock may continue to be subject to significant
fluctuations due to factors described under this Item 1A. Risk Factors, as well as economic and geopolitical conditions in general
and to variability in the prevailing sentiment regarding our operations or business prospects, as well as, among other things,
changing investment priorities of our shareholders. Because the market price of our common stock fluctuates significantly,
shareholders may not be able sell their shares at attractive prices. Share repurchase programs , including under our existing
share repurchase authorization, could affect the price of our common stock and increase volatility and may be suspended or
terminated at any time, which may result in a decrease in the trading price of our common stock. We-may-in-the-fatarereqaest
In August 2022, we announced that the-our Board of Directors autherize-one-or-mere-had approved a new three- year share
repurchase programs— program authorizing the repurchase of up to $ 300. 0 million of outstanding shares of our common
stock through August 2025 . Under sweh-the share repurchase programs— program , we arc generally-authorized to repurchase,



from time to time, outstanding shares of common stock in accordance with applicable laws both on the open market, including
under trading plans established pursuant to Rule 10b5- 1 under the Securities Exchange Act of 1934, as amended and in
privately negotiated transactions. The actual timing, number and value of shares repurchased is determined by us and depends
on a number of factors, including market conditions, applicable legal requirements and compliance with the terms of loan
covenants. Suel-The share repurchase pregrams— program may be suspended, modified or discontinued at any time and we
have no obligation to repurchase any amount of our common stock under the programs. Repurchases pursuant to a-eur share
repurchase program could affect our stock price and increase its volatility. The existence of a share repurchase program could
also cause our stock price to be higher than it would be in the absence of such a program and could potentially reduce the
market liquidity for our common stock. There can be no assurance that any share repurchases sewutd-will enhance shareholder
value because the market price of our common stock may decline below the levels at which we repurchased our common stock.
Although our share repurchase programs— program are-is intended to enhance long- term shareholder value, short- term stock
price fluctuations could reduce a-the program’ s effectiveness. Refer to Note 7, Earnings per Share, to the Consolidated
Financial Statements in Item 8 of this Annual Report on Form 10- K for additional information. Our business could be
negatively impacted by corporate responsibility matters. There has been increased focus from certain regulatory bodies,
investors, customers, employees and other stakeholders concerning corporate responsibility matters, including topics
identified under the framework of Environmental, Social and Governance (“ ESG ). For example, customer preferences
or requirements may be influenced by company progress across various ESG topics related to, among other things,
human capital and environmental impact matters. From time to time, we may announce certain initiatives, including
goals, regarding corporate responsibility focus areas for our company. We may not achieve, or may be perceived as not
achieving, against such initiatives, including as a result of changes in our business. Moreover, the standards by which
corporate responsibility efforts and related matters are measured are developing and evolving, and certain areas are
subject to assumptions that could change over time. Any failure, or perceived failure, to achieve against our corporate
responsibility initiatives or to establish goals that align with stakeholder expectations could result in declines in our
market share and have an adverse impact on our business, financial condition or results of operations.



