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The following section sets forth material factors that may adversely affect our business and financial performance. The
following factors, as well as the factors discussed in ““ Item 7. Management’ s Discussion and Analysis of Financial Condition
and Results of Operations — Factors That May Influence Our Operating Results ” and other information contained in this
Annual Report on Form 10- K, should be considered in evaluating us and our business. Risks Related to Our Properties and Our
Business Our properties are located in Northern and Southern California, the Pacific Northwest, New York, Western Canada
and Greater London, United Kingdom, and we are susceptible to adverse economic conditions, local regulations and natural
disasters affecting those markets. Our properties are located in Northern and Southern California, the Pacific Northwest , New
York , Western Canada and Greater London, United Kingdom, which exposes us to greater economic risks than if we owned a
more geographically dispersed portfolio. Further, our properties are concentrated in certain areas, including Los Angeles, San
Francisco, Silicon Valley, Seattle, Vancouver and Greater London, exposing us to risks associated with those specific areas. We
are susceptible to adverse developments in the economic and regulatory environments of Northern and Southern California, the
Pacific Northwest , New York , Western Canada and the United Kingdom (such as business layoffs or downsizing, industry
slowdowns, relocations of businesses, increases in real estate and other taxes, costs of complying with governmental regulations
or increased regulation), as well as to natural disasters that occur in our markets (such as earthquakes, windstorms, landslides,
droughts, fires and other events). In addition, the State of California has had historical periods of budgetary constraints and is
regarded as more litigious and more highly regulated and taxed than many other states, all of which may reduce demand for
office space in California. Any adverse developments in the economy or real estate market in Northern and Southern California,
the Pacific Northwest , New York , Western Canada or Greater London, United Kingdom, or any decrease in demand for office
space resulting from the California regulatory or business environment, could adversely impact our financial condition, results
of operations, cash flow and the per share trading price of our securities. We are required to pay property taxes on our properties.
These taxes could increase as property tax rates increase or as properties are reassessed by the taxing authorities. For example,
under the existing California law commonly referred to as Proposition 13, property tax reassessments generally occur as a result
of a “ change of ownership ” of a property. Because the property tax authorities may take extensive time to determine if there
has a been a “ change of ownership ” or the actual reassessed value of the property, the potential reassessment may not be
determined until a period after the transaction has occurred. From time to time, including recently, lawmakers and voters have
initiated efforts to repeal or amend Proposition 13, which, if successful, would increase the assessed value or tax rates for our
properties in California. Additionally, there is similar legislation being proposed in other state and local jurisdictions in which
our properties are located. An increase in the assessed value of our properties, property tax rates, or potential other new taxes
could adversely affect our financial condition, cash flows and our ability to pay dividends to our stockholders. We derive a
significant portion of our rental revenue from tenants in the technology and media and entertainment industries, which makes us
particularly susceptible to demand for rental space in those industries. A significant portion of our rental revenue is derived from
tenants in the technology and media and entertainment industries. Consequently, we are susceptible to adverse developments
affecting the demand by tenants in these industries for office, production and support space in Northern and Southern California,
the Pacific Northwest, New York, Western Canada and Greater London, United Kingdom and, more particularly, in Hollywood
and the South of Market area of the San Francisco submarket. As we continue our development and potential acquisition
activities in markets populated by knowledge- and creative- based tenants in the technology and media and entertainment
industries, our tenant mix could become more concentrated, further exposing us to risks in those industries, including layoffs ,
strikes or work stoppages, such as the strikes that significantly affected our media and entertainment properties during
2023 . Any adverse development in the technology and media and entertainment industries could adversely affect our financial
condition, results of operations, cash flow and the per share trading price of our securities. We may be unable to identify and
complete acquisitions of properties that meet our criteria, which may impede our growth. Our business strategy includes the
acquisition of underperforming office properties. These activities require us to identify suitable acquisition candidates or
investment opportunities that meet our criteria and are compatible with our growth strategies. We continue to evaluate the
market of available properties and may attempt to acquire properties when strategic opportunities exist. However, we may be
unable to acquire any of the properties that we may identify as potential acquisition opportunities in the future. Our ability to
acquire properties on favorable terms, or at all, may be exposed to the following significant risks: * potential inability to acquire
a desired property because of competition from other real estate investors with significant capital, including other publicly traded
REITs, private equity investors and institutional investment funds, which may be able to accept more risk than we can prudently
manage, including risks with respect to the geographic proximity of investments and the payment of higher acquisition prices; ¢
we may incur significant costs and divert management attention in connection with evaluating and negotiating potential
acquisitions, including ones that we are subsequently unable to complete;  even if we enter into agreements for the acquisition
of properties, these agreements are typically subject to customary conditions to closing, including the satisfactory completion of
our due diligence investigations; and * we may be unable to finance the acquisition on favorable terms or at all. If we are unable
to finance property acquisitions or acquire properties on favorable terms, or at all, our financial condition, results of operations,
cash flow and the per share trading price of our securities could be adversely affected. In addition, failure to identify or complete
acquisitions of suitable properties could slow our growth. Our future acquisitions may not yield the returns we expect. Our
future acquisitions and our ability to successfully operate the properties we acquire in such acquisitions may be exposed to the



following significant risks: * even if we are able to acquire a desired property, competition from other potential acquirers may
significantly increase the purchase price; * we may acquire properties that are not accretive to our results upon acquisition, and
we may not successfully manage and lease those properties to meet our expectations; * our cash flow may be insufficient to meet
our required principal and interest payments; * we may spend more than budgeted amounts to make necessary improvements or
renovations to acquired properties; * we may be unable to quickly and efficiently integrate new acquisitions, particularly
acquisitions of portfolios of properties, into our existing operations; * market conditions may result in higher than expected
vacancy rates and lower than expected rental rates; and * we may acquire properties subject to liabilities and without any
recourse, or with only limited recourse, with respect to unknown liabilities such as liabilities for clean- up of undisclosed
environmental contamination, claims by tenants, vendors or other persons dealing with the former owners of the properties,
liabilities incurred in the ordinary course of business and claims for indemnification by general partners, directors, officers and
others indemnified by the former owners of the properties. In addition, we may acquire certain businesses that are
complementary to our property portfolio. Integrating acquired businesses can be a complex, costly and time- consuming process
and our business may be negatively impacted following any acquisition if we are unable to effectively manage our expanded
operations. The integration process may require significant time and focus from our management team and may divert attention
from the day- to- day operations of our existing business. If we cannot operate acquired properties or businesses to meet our
financial expectations, our financial condition, results of operations, cash flow and the per share trading price of our securities
could be adversely affected. We may acquire properties or portfolios of properties through tax deferred contribution
transactions, which could result in stockholder dilution and limit our ability to sell such assets. In the future we may acquire
properties or portfolios of properties through tax deferred contribution transactions in exchange for partnership interests in our
operating partnership, which may result in stockholder dilution. This acquisition structure may have the effect of, among other
things, reducing the amount of tax depreciation we could deduct over the tax life of the acquired properties, and may require
that we agree to protect the contributors’ ability to defer recognition of taxable gain through restrictions on our ability to dispose
of the acquired properties and / or the allocation of partnership debt to the contributors to maintain their tax bases. These
restrictions could limit our ability to sell an asset at a time, or on terms, that would be favorable absent such restrictions. Our
growth depends on external sources of capital that are outside of our control and may not be available to us on commercially
reasonable terms or at all. In order to maintain our qualification as a REIT, we are required to meet various requirements under
the Internal Revenue Code of 1986, as amended, or the Code, including that we distribute annually at least 90 % of our REIT
taxable income, excluding any net capital gain. In addition, we will be subject to federal corporate income tax to the extent that
we distribute less than 100 % of our REIT taxable income, including any net capital gains. Because of these distribution
requirements, we may not be able to fund future capital needs, including any necessary acquisition financing, from operating
cash flow. Consequently, we intend to rely on third- party sources to fund our capital needs. We may not be able to obtain the
financing on favorable terms or at all. Any additional debt we incur will increase our leverage and likelihood of default. Our
access to third- party sources of capital depends, in part, on: * general market conditions; « the market’ s perception of our
growth potential; ¢ our current debt levels; * our current and expected future earnings; * our cash flow and cash distributions; and
« the market price per share of our common stock. The credit markets can experience significant disruptions. If we cannot obtain
capital from third- party sources, we may not be able to acquire or develop properties when strategic opportunities exist, meet
the capital and operating needs of our existing properties, satisfy our debt service obligations or make the cash distributions to
our stockholders necessary to maintain our qualification as a REIT. Failure to hedge effectively against interest rate changes
may adversely affect our financial condition, results of operations, cash flow, cash available for distribution, including cash
available for payment of dividends on and the per share trading price of our securities. As of December 31, 2622-2023 , we had
$ 1.9-1 billion in variable rate debt , excluding debt that is effectively fixed through the use of interest rate swaps . [n
addition, we may incur additional variable rate debt in the future. Interest rates are highly sensitive to many factors that are
beyond our control, including general economic conditions and policies of various governmental and regulatory agencies and, in
particular, the Federal Reserve Board. If the Federal Reserve Board increases the federal funds rate, overall interest rates will
likely rise. Interest rate increases would increase the interest costs on our unhedged variable rate debt, which could adversely
affect our cash flow and our ability to pay principal and interest on our debt and our ability to make distributions to our
stockholders. Further, rising interest rates could limit our ability to refinance existing debt when it matures. We seek to manage
our exposure to interest rate volatility by using interest rate hedging arrangements that involve risk, such as the risk that
counterparties may fail to honor their obligations under these arrangements, and that these arrangements may not be effective in
reducing our exposure to interest rate changes. Failure to hedge effectively against interest rate changes may materially
adversely affect our financial condition, results of operations, cash flow, cash available for distribution, including cash available
for payment of dividends on and the per share trading price of our securities. In addition, while such agreements are intended to
lessen the impact of rising interest rates on us, they also expose us to the risk that the other parties to the agreements will not
perform, we could incur significant costs associated with the settlement of the agreements, the agreements will be
unenforceable and the underlying transactions will fail to qualify as highly- effective cash flow hedges under Accounting
Standards Codification (“ ASC ) 815, Derivatives and Hedging. Mortgage debt obligations expose us to the possibility of
foreclosure, which could result in the loss of our investment in a property or group of properties subject to mortgage debt.
Incurring mortgage and other secured debt obligations increases our risk of property losses because defaults on indebtedness
secured by properties may result in foreclosure actions initiated by lenders and ultimately our loss of the property securing any
loans for which we are in default. Any foreclosure on a mortgaged property or group of properties could adversely affect the
overall value of our portfolio of properties. For tax purposes, a foreclosure of any of our properties that is subject to a
nonrecourse mortgage loan would be treated as a sale of the property for a purchase price equal to the outstanding balance of the
debt secured by the mortgage. If the outstanding balance of the debt secured by the mortgage exceeds our tax basis in the



property, we would recognize taxable income on foreclosure, but would not receive any cash proceeds. Our unsecured revolving
credit facility, registered senior notes, term loan facility and note purchase agreements restrict our ability to engage in some
business activities. Our unsecured revolving credit facility, registered senior notes, term loan facility and note purchase
agreements contain customary negative covenants and other financial and operating covenants that, among other things: *
restrict our ability to incur additional indebtedness; ¢ restrict our ability to make certain investments; © restrict our ability to
merge with another company; ¢ restrict our ability to make distributions to stockholders; and ¢ require us to maintain financial
coverage ratios. These limitations restrict our ability to engage in some business activities, which could adversely affect our
financial condition, results of operations, cash flow, cash available for distributions to our stockholders, and per share trading
price of our securities. In addition, failure to meet any of these covenants, including the financial coverage ratios, could cause an
event of default under and / or accelerate some or all of our indebtedness, which would have a material adverse effect on us. We
have modified certain of our leverage ratio covenants for periods through December 31, 2024 to provide for a maximum
ratio of 65 % for such covenants which previously required a maximum ratio of 60 %. There is no assurance that we will
be able to obtain future waivers or modifications of these or other covenants, and future compliance with our financial
covenants is dependent upon the results of our operating activities, our financial condition, and the overall market
conditions in which we and our tenants operate. Furthermore, our unsecured revolving credit facility and term loan facility
contain specific cross- default provisions with respect to specified other indebtedness, giving the lenders the right to declare a
default if we are in default under other loans in some circumstances. Further downgrades in our credit ratings could
materially adversely affect our business and financial condition. The credit ratings assigned to us or our securities could
change based upon, among other things, our results of operations and financial condition. These ratings are subject to
ongoing evaluation by credit rating agencies, and we cannot assure you that any rating will not be changed or
withdrawn by a rating agency in the future if, in its judgment, circumstances warrant. Moreover, these credit rating do
not apply to our common stock and are not recommendations to buy, sell, or hold our common stock or any other
securities. If any of the credit rating agencies that have rated us or our securities downgrades or lowers its credit rating,
or any credit rating agency indicates that it has placed any such rating on a so- called “ watch list ” for a possible
downgrading or lowering or otherwise indicates that its outlook for the rating is negative, it could have a material
adverse effect on our costs and availability of capital, which could in turn have a material adverse effect on our financial
condition, results of operations, cash flows, the trading price of our securities, and our ability to satisfy our debt service
obligations and to pay dividends and distributions to our security holders. We face significant competition, which may
decrease or prevent increases in the occupancy and rental rates of our properties. We compete with numerous developers, owners
and operators of office properties, many of which own properties similar to ours in the same submarkets in which our properties
are located. If our competitors offer space at rental rates below current market rates, or below the rental rates we currently
charge our tenants, we may lose existing or potential tenants and we may be pressured to reduce our rental rates below those we
currently charge or to offer more substantial rent abatements, tenant improvements, early termination rights or below- market
renewal options in order to retain tenants when our tenants’ leases expire. As a result, our financial condition, results of
operations, cash flow and the per share trading price of our securities could be adversely affected. We depend on significant
tenants. As of December 31, 2022-2023 , the 15 largest tenants in our office portfolio represented approximately 44-42 . +4 % of
the Cempany-HPP ’ s share of the total annualized base rent generated by our office properties. The inability of a significant
tenant to pay rent or the bankruptcy or insolvency of a significant tenant may adversely affect the income produced by our
properties. If a tenant becomes bankrupt or insolvent, federal law may prohibit us from evicting such tenant based solely upon
such bankruptcy or insolvency. In addition, a bankrupt or insolvent tenant may be authorized to reject and terminate its lease
with us. Any claim against such tenant for unpaid, future rent would be subject to a statutory cap that might be substantially less
than the remaining rent owed under the lease. As of December 31, 26222023 , our three largest tenants were Google, Inc.,
Amazon and Netflix, Inc., which together accounted for 22-20 . 2-6 % of the Cempany-HPP ’ s share of the annualized base rent
generated by our office properties. If Google, Inc., Amazon and Netflix, Inc. were to experience a downturn or a weakening of
financial condition resulting in a failure to make timely rental payments or causing a lease default, we may experience delays in
enforcing our rights as landlord and may incur substantial costs in protecting our investment. We may be unable to renew leases,
lease vacant space or re- let space as leases expire. As of December 31, 2022-2023 , approximately +9-24 . 3-5 % of the
Company-HPP ’ s share of the square footage of the office properties (including our development and redevelopment
properties) in our portfolio was available, taking into account uncommenced leases signed as of December 31, 2622-2023 . An
additional approximately 43-12 . 2-7 % of the Cempany-HPP ’ s share of the square footage of the office properties in our
portfolio is scheduled to expire in 2623-2024 (includes leases scheduled to expire on December 31, 2622-2023 ). We cannot
assure you that leases will be renewed or that our properties will be re- let at net effective rental rates equal to or above the
current average net effective rental rates or that substantial rent abatements, tenant improvements, early termination rights or
below- market renewal options will not be offered to attract new tenants or retain existing tenants. If the rental rates for our
properties decrease, our existing tenants do not renew their leases or we do not re- let a significant portion of our available space
and space for which leases will expire, our financial condition, reiult% of operations, Caqh flow and pel ihare tradlng prlce of our
securities could be adversely affected. Fh 7 ; :




atig : A ; : y-aehy y —We may be requlred to
make rent or other concessions and / or significant capital expendltures to improve our propertles in order to retain and attract
tenants, causing our financial condition, results of operations, cash flow and per share trading price of our securities to be
adversely affected. To the extent adverse economic conditions continue in the real estate market and demand for office space
remains low, we expect that, upon expiration of leases at our properties, we will be required to make rent or other concessions to
tenants, accommodate requests for renovations, build- to- suit remodeling and other improvements or provide additional services
to our tenants. As a result, we may have to make significant capital or other expenditures in order to retain tenants whose leases
expire and to attract new tenants in sufficient numbers. Additionally, we may need to raise capital to make such expenditures. If
we are unable to do so or capital is otherwise unavailable, we may be unable to make the required expenditures. This could
result in non- renewals by tenants upon expiration of their leases, which could adversely affect our financial condition, results of
operations, cash flow and the per share trading price of our securities. The actual rents we receive for the properties in our
portfolio may be less than our asking rents, and we may experience lease roll- down from time to time. As a result of various
factors, including competitive pricing pressure in our submarkets, adverse conditions in Northern or Southern California, the
Pacific Northwest, Western Canada or Greater London, United Kingdom real estate markets, a general economic downturn and
the desirability of our properties compared to other properties in our submarkets, we may be unable to realize the asking rents
across the properties in our portfolio. In addition, the degree of discrepancy between our asking rents and the actual rents we are
able to obtain may vary both from property to property and among different leased spaces within a single property. If we are
unable to obtain rental rates that are on average comparable to our asking rents across our portfolio, then our ability to generate
cash flow growth will be negatively impacted. In addition, depending on asking rental rates at any given time as compared to
expiring leases in our portfolio, from time to time rental rates for expiring leases may be higher than starting rental rates for new
leases. Some of our properties are subject to ground leases, the termination or expiration of which could cause us to lose our
interest in, and the right to receive rental income from, such properties. Fwelve-Eleven of our consolidated properties are subject
to ground leases (including properties with a portion of the land subject to a ground lease). See Part IV, Item 15 (a) “ Exhibits,
Financial Statement Schedules — Note 11 to the Consolidated Financial Statements — Future Minimum Base Rents and Lease
Payments Future Minimum Rents ” for more information regarding our ground lease agreements. If any of these ground leases
are terminated following a default or expire without being extended, we may lose our interest in the related property and may no
longer have the right to receive any of the rental income from such property, which would adversely affect our financial
condition, results of operations, cash flow and the per share trading price of our securities. Our success depends on key
personnel whose continued service is not guaranteed. Our continued success and our ability to manage anticipated future growth
depend, in large part, upon the efforts of key personnel who have extensive market knowledge and relationships and exercise
substantial influence over our operational, financing, acquisition and disposition activity. Many of our senior executives have
extensive experience and strong reputations in the real estate industry, which aid us in identifying opportunities, having
opportunities brought to us, and negotiating with tenants and build- to- suit prospects. The loss of services of one or more
members of our senior management team, or our inability to attract and retain highly qualified personnel, could adversely affect
our business, diminish our investment opportunities and weaken our relationships with lenders, business partners, existing and
prospective tenants and industry personnel, which could adversely affect our financial condition, results of operations, cash flow
and the per share trading price of our securities. Some of our workforce is covered by collective bargaining agreements and our
business may be adversely affected by any disruptions caused by union activities. As of December 31, 2622-2023 ,
approximately 20 % of our employees are covered by collective bargaining agreements. While we believe we have good
relationships with our unionized employees and we have not experienced any union- related work stoppage over the last ten
years, if we encounter difficulties with renegotiations or renewals of collective bargaining arrangements or are unsuccessful in
those efforts, we could incur additional costs and experience work stoppages. Moreover, regulations in some jurisdictions
outside of the U. S. mandate employee participation in collective bargaining agreements and work councils with certain
consultation rights with respect to the relevant companies’ operations. Although we work diligently to provide the best possible
work environment for our employees, they may still decide to join or seek recognition to form a labor union, or we may be
required to become a union signatory. In addition, some of our key tenants employ the services of writers, directors, actors and
other talent as well as trade employees and others who are subject to collective bargaining agreements in the motion picture
industry. If expiring collective bargaining agreements cannot be renewed, then it is possible that the affected unions could take
action in the form of strikes or work stoppages. For example, the Writers Guild of America (“ WGA ”) and the Screen
Actors Guild (“ SAG- AFTRA ”) collective bargaining agreements expired in 2023, and WGA and SAG- AFTRA
members went on strike in May 2023 and July 2023, respectively. Such actions, as well as higher costs or operating
complexities in connection with these collective bargaining agreements or a significant labor dispute, have resulted, and may
in the future result, in halted production activity and reduced demand for our studios, stages and ancillary services, and
could have an adverse effect on our tenants’ businesses by causing delays in production, added costs or by reducing profit
margins, which in turn could affect our ability to collect rent from those tenants. Joint venture investments could be adversely
affected by our lack of sole decision- making authority, our reliance on co- venturers’ financial condition and disputes between
us and our co- venturers. As of December 31, 2822-2023 , we had 49-20 joint ventures. See Part IV, Item 15 (a) *“ Exhibits,
Financial Statement Schedules — Note 2 to the Consolidated Financial Statements — Summary of Significant Accounting
Policies ” and Part IV, Item 15 (a) *“ Exhibits, Financial Statement Schedules — Note 6 to the Consolidated Financial Statements



— Investment in Unconsolidated Real Estate Entities ” for details on our joint ventures. We may co- invest in the future with
other third parties through partnerships, joint ventures or other entities, acquiring non- controlling interests in or sharing
responsibility for managing the affairs of a property, partnership, joint venture or other entity. These investments may, under
certain circumstances, involve risks not present were a third party not involved, including the possibility that partners or co-
venturers might become bankrupt or fail to fund their share of required capital contributions. Partners or co- venturers may have
economic or other business interests or goals that are inconsistent with our business interests or goals, and may be in a position
to take actions contrary to our policies or objectives, and they may have competing interests in our markets that could create
conflict of interest issues. Such investments may also have the potential risk of impasses on decisions, such as a sale, because
neither we nor the partner or co- venturer would have full control over the partnership or joint venture. In addition, prior consent
of our joint venture partners may be required for a sale or transfer to a third party of our interests in the joint venture, which
would restrict our ability to dispose of our interest in the joint venture. If we become a limited partner or non- managing member
in any partnership or limited liability company and such entity takes or expects to take actions that could jeopardize our status as
a REIT or require us to pay tax, we may be forced to dispose of our interest in such entity. Disputes between us and partners or
co- venturers may result in litigation or arbitration that would increase our expenses and prevent our officers and / or directors
from focusing their time and effort on our business. Consequently, actions by or disputes with partners or co- venturers might
result in subjecting properties owned by the partnership or joint venture to additional risk. In addition, we may in certain
circumstances be liable for the actions of our third- party partners or co- venturers. Our joint ventures may be subject to debt
and, in the current volatile credit market, the refinancing of such debt may require equity capital calls. If we fail to maintain an
effective system of integrated internal controls, we may not be able to accurately report our financial results. Effective internal
and disclosure controls are necessary for us to provide reliable financial reports and effectively prevent fraud and to operate
successfully as a public company. If we cannot provide reliable financial reports or prevent fraud, our reputation and operating
results would be harmed. As part of our ongoing monitoring of internal controls we may discover material weaknesses or
significant deficiencies in our internal controls. As a result of weaknesses that may be identified in our internal controls, we may
also identify certain deficiencies in some of our disclosure controls and procedures that we believe require remediation. If we
discover weaknesses, we will make efforts to improve our internal and disclosure controls. However, there is no assurance that
we will be successful. Any failure to maintain effective controls or timely effect any necessary improvement of our internal and
disclosure controls could harm operating results or cause us to fail to meet our reporting obligations, which could affect our
ability to remain listed with the NYSE. Ineffective internal and disclosure controls could also cause investors to lose confidence
in our reported financial information, which would likely have a negative effect on the per share trading price of our securities.
We have suspended paying dividends on our common stock and we cannot assure you of our ability to pay dividends in
the future or the amount of any dividends. In September 2023, we suspended our quarterly dividend on our common
stock in order to address liquidity considerations in light of general office industry trends and the impact of the Writers
Guild of America (“ WGA ”) strike and the Screen Actors Guild- American Federation of Television and Radio Artists (*
SAG- AFTRA ”) strikes. Our Board determines the amount and timing of any distributions and currently expects to
continue to review and evaluate future dividend payments on a quarterly basis, but we cannot provide you with any
assurances that we will resume paying dividends on our common stock. In making this determination, our Board
considers a variety of relevant factors, including, without limitation, the obligations under our various financing
agreements, projected taxable income, compliance with our debt covenants, long- term operating projections, expected
capital requirements and risks affecting our business. Accordingly, unless a declaration and payment of cash dividends
is made, realization of a gain on stockholders’ investments will depend on the appreciation of the price of our stock.
There is no guarantee that our stock will appreciate in value or a dividend declaration will be made. We cannot assure
you that we will be able to make distributions in the future. Any of the foregoing could adversely affect the market price
of our publicly traded sccurities. Risks Related to the Real Estate Industry Our performance and value are subject to risks
associated with real estate assets and the real estate industry. Our ability to pay expected dividends to our stockholders depends
on our ability to generate revenues in excess of expenses, pay scheduled principal payments on debt and pay capital expenditure
requirements. Events and conditions generally applicable to owners and operators of real property that are beyond our control
may decrease cash available for distribution and the value of our properties. These events include many of the risks set forth
above under “ — Risks Related to Our Properties and Our Business, ” as well as the following: ¢ local oversupply or reduction
in demand for office or studio- related space;  adverse changes in financial conditions of buyers, sellers and tenants of
properties; ¢ vacancies or our inability to rent space on favorable terms, including possible market pressures to offer tenants rent
abatements, tenant improvements, early termination rights or below- market renewal options, and the need to periodically repair,
renovate and re- let space; ¢ increased operating costs, including insurance premiums, utilities, real estate taxes and state and
local taxes;  civil unrest, acts of war, terrorist attacks and natural disasters, including earthquakes and floods, which may result
in uninsured or underinsured losses; ¢ decreases in the underlying value of our real estate; and * changing submarket
demographics. In addition, periods of economic downturn or recession, rising interest rates or declining demand for real estate,
or the public perception that any of these events may occur, could result in a general decline in rents or an increased incidence of
defaults under existing leases, which would adversely affect our financial condition, results of operations, cash flow and per
share trading price of our securities. Illiquidity of real estate investments could significantly impede our ability to respond to
adverse changes in the performance of our properties and harm our financial condition. The real estate investments made, and to
be made, by us are relatively difficult to sell quickly. As a result, our ability to promptly sell one or more properties in our
portfolio in response to changing economic, financial and investment conditions is limited. Return of capital and realization of
gains, if any, from an investment generally will occur upon disposition or refinancing of the underlying property. We may be
unable to realize our investment objectives by sale, other disposition or refinancing at attractive prices within any given period



of time or may otherwise be unable to complete any exit strategy. In particular, our ability to dispose of one or more properties
within a specific time period is subject to certain limitations imposed by our tax protection agreements, as well as weakness in or
even the lack of an established market for a property, changes in the financial condition or prospects of prospective purchasers,
changes in national or international economic conditions, such as the current economic downturn, and changes in laws,
regulations or fiscal policies of jurisdictions in which the property is located. In addition, the Code imposes restrictions on a
REIT’ s ability to dispose of properties that are not applicable to other types of real estate companies. In particular, the tax laws
applicable to REITs effectively require that we hold our properties for investment, rather than primarily for sale in the ordinary
course of business (by imposing a 100 % prohibited transaction tax on REITs on profits derived from sales of properties held
primarily for sale in the ordinary course or business), which may cause us to forgo or defer sales of properties that otherwise
would be in our best interest. Therefore, we may not be able to vary our portfolio in response to economic or other conditions
promptly or on favorable terms, which may adversely affect our financial condition, results of operations, cash flow and per
share trading price of our securities. We could incur significant costs related to government regulation and litigation over
environmental matters. Under various federal, state and local laws and regulations relating to the environment, as a current or
former owner or operator of real property, we may be liable for costs and damages resulting from the presence or discharge of
hazardous or toxic substances, waste or petroleum products at, on, in, under or migrating from such property, including costs to
investigate, clean up such contamination and liability for harm to natural resources. Such laws often impose liability without
regard to whether the owner or operator knew of, or was responsible for, the presence of such contamination, and the liability
may be joint and several. These liabilities could be substantial and the cost of any required remediation, removal, fines or other
costs could exceed the value of the property and / or our aggregate assets. In addition, the presence of contamination or the
failure to remediate contamination at our properties may expose us to third- party liability for costs of remediation and / or
personal or property damage or materially adversely affect our ability to sell, lease or develop our properties or to borrow using
the properties as collateral. In addition, environmental laws may create liens on contaminated sites in favor of the government
for damages and costs it incurs to address such contamination. Moreover, if contamination is discovered on our properties,
environmental laws may impose restrictions on the manner in which property may be used or businesses may be operated, and
these restrictions may require substantial expenditures. Some of our properties have been or may be impacted by contamination
arising from current or prior uses of the property, or adjacent properties, for commercial or industrial purposes. Such
contamination may arise from spills of petroleum or hazardous substances or releases from tanks used to store such materials.
As a result, we could potentially incur material liability for these issues, which could adversely impact our financial condition,
results of operations, cash flow and the per share trading price of our securities. Environmental laws also govern the presence,
maintenance and removal of ACBM and LBP and may impose fines and penalties for failure to comply with these requirements
or expose us to third- party liability (e. g., liability for personal injury associated with exposure to asbestos or lead). Such laws
require that owners or operators of buildings containing ACBM and LBP (and employers in such buildings) properly manage
and maintain the asbestos and lead, adequately notify or train those who may come into contact with asbestos or lead, and
undertake special precautions, including removal or other abatement, if asbestos or lead would be disturbed during renovation or
demolition of a building. Some of our properties contain ACBM and / or LBP and we could be liable for such damages, fines or
penalties. In addition, the properties in our portfolio also are subject to various federal, state and local environmental and health
and safety requirements, such as state and local fire requirements. Moreover, some of our tenants routinely handle and use
hazardous or regulated substances and wastes as part of their operations at our properties, which are subject to regulation. Such
environmental and health and safety laws and regulations could subject us or our tenants to liability resulting from these
activities. Environmental liabilities could affect a tenant’ s ability to make rental payments to us. In addition, changes in laws
could increase the potential liability for noncompliance. This may result in significant unanticipated expenditures or may
otherwise materially and adversely affect our operations, or those of our tenants, which could in turn have an adverse effect on
us. We cannot assure you that costs or liabilities incurred as a result of environmental issues will not affect our ability to make
distributions to our stockholders or that such costs or other remedial measures will not have an adverse effect on our financial
condition, results of operations, cash flow and the per share trading price of our securities. If we do incur material environmental
liabilities in the future, we may face significant remediation costs, and we may find it difficult to sell any affected properties.
Our properties may contain or develop harmful mold or suffer from other air quality issues, which could lead to liability for
adverse health effects and costs of remediation. When excessive moisture accumulates in buildings or on building materials,
mold growth may occur, particularly if the moisture problem remains undiscovered or is not addressed over a period of time.
Some molds may produce airborne toxins or irritants. Indoor air quality issues can also stem from inadequate ventilation,
chemical contamination from indoor or outdoor sources, and other biological contaminants such as pollen, viruses and bacteria.
Indoor exposure to airborne toxins or irritants above certain levels can be alleged to cause a variety of adverse health effects and
symptoms, including allergic or other reactions. As a result, the presence of significant mold or other airborne contaminants at
any of our properties could require us to undertake a costly remediation program to contain or remove the mold or other airborne
contaminants from the affected property or increase indoor ventilation. In addition, the presence of significant mold or other
airborne contaminants could expose us to liability from our tenants, employees of our tenants or others if property damage or
personal injury is alleged to have occurred. We may incur significant costs complying with various federal, state and local laws,
regulations and covenants that are applicable to our properties. The properties in our portfolio are subject to various covenants
and federal, state and local laws and regulatory requirements, including permitting and licensing requirements. Local
regulations, including municipal or local ordinances, zoning restrictions and restrictive covenants imposed by community
developers may restrict our use of our properties and may require us to obtain approval from local officials or restrict our use of
our properties and may require us to obtain approval from local officials of community standards organizations at any time with
respect to our properties, including prior to acquiring a property or when undertaking renovations of any of our existing



properties. Among other things, these restrictions may relate to fire and safety, seismic or hazardous material abatement
requirements. There can be no assurance that existing laws and regulatory policies will not adversely affect us or the timing or
cost of any future acquisitions or renovations, or that additional regulations will not be adopted that increase such delays or
result in additional costs. Our growth strategy may be affected by our ability to obtain permits, licenses and zoning relief. Our
failure to obtain such permits, licenses and zoning relief or to comply with applicable laws could have an adverse effect on our
financial condition, results of operations, cash flow and per share trading price of our securities. In addition, federal and state
laws and regulations, including laws such as the ADA, impose further restrictions on our properties and operations. Under the
ADA, all public accommodations must meet federal requirements related to access and use by disabled persons. Some of our
properties may currently be in non- compliance with the ADA. If one or more of the properties in our portfolio is not in
compliance with the ADA or any other regulatory requirements, we may be required to incur additional costs to bring the
property into compliance and we might incur governmental fines or the award of damages to private litigants. In addition, we do
not know whether existing requirements will change or whether future requirements will require us to make significant
unanticipated expenditures that will adversely impact our financial condition, results of operations, cash flow and per share
trading price of our securities. We are exposed to risks associated with property development and redevelopment. We may
engage in development and redevelopment activities with respect to certain of our properties. To the extent that we do so, we
will be subject to certain risks, including the availability and pricing of financing on favorable terms or at all; construction and /
or lease- up delays; cost overruns, including construction costs that exceed our original estimates; contractor and subcontractor
disputes, strikes, labor disputes or supply disruptions; failure to achieve expected occupancy and / or rent levels within the
projected time frame, if at all; and delays with respect to obtaining or the inability to obtain necessary zoning, occupancy, land
use and other governmental permits, and changes in zoning and land use laws. These risks could result in substantial
unanticipated delays or expenses and, under certain circumstances, could prevent completion of development activities once
undertaken, any of which could have an adverse effect on our financial condition, results of operations, cash flow and per share
trading price of our securities. Risks Related to Our Organizational Structure The series A preferred units that were issued to
some contributors in connection with our IPO in exchange for the contribution of their properties have certain preferences,
which could limit our ability to pay dividends or other distributions to the holders of our securities or engage in certain business
combinations, recapitalizations or other fundamental changes. In exchange for the contribution of properties to our portfolio in
connection with our [PO, some contributors received series A preferred units in our operating partnership. As of December 31,
2022-2023 , these units h-have an aggregate liquidation preference of approximately $ 9. 8 million and have a preference as to
distributions and upon liquidation that could limit our ability to pay dividends on series C preferred stock and common stock.
The series A preferred units are senior to any other class of securities our operating partnership may issue in the future without
the consent of the holders of the series A preferred units. As a result, we will be unable to issue partnership units in our
operating partnership senior to the series A preferred units without the consent of the holders of series A preferred units. Any
preferred stock in our Company that we issue will be subordinate to the series A preferred units. In addition, we may only
engage in a fundamental change, including a recapitalization, a merger and a sale of all or substantially all of our assets, as a
result of which our common stock ceases to be publicly traded or common units cease to be exchangeable (at our option) for
publicly traded shares of our stock, without the consent of holders of series A preferred units if following such transaction we
will maintain certain leverage ratios and equity requirements, and pay certain minimum tax distributions to holders of our
outstanding series A preferred units. Alternatively, we may redeem all or any portion of the then outstanding series A preferred
units for cash (at a price per unit equal to the redemption price). If we choose to redeem the outstanding series A preferred units
in connection with a fundamental change, this could reduce the amount of cash available for distribution to holders of series C
preferred stock and common stock. In addition, these provisions could increase the cost of any such fundamental change
transaction, which may discourage a merger, combination or change of control that might involve a premium price for our
common stock or that our stockholders otherwise believe to be in their best interests. Our common stock is ranked junior to our
series C preferred stock. Our common stock is ranked junior to our series C preferred stock. Our outstanding series C preferred
stock also has or will have a preference upon our dissolution, liquidation or winding up in respect of assets available for
distribution to our stockholders. Holders of our common stock are not entitled to preemptive rights or other protections against
dilution. In the future, we may attempt to increase our capital resources by making additional offerings of equity securities,
including classes or series of additional preferred stock. Because our decision to issue securities in any future offering will
depend on market conditions and other factors beyond our control, we cannot predict or estimate the amount, timing or nature of
our future offering. Thus, our stockholders bear the risk of our future offerings reducing the per share trading price of our
common stock and diluting their interest in us. Conflicts of interest exist or could arise in the future between the interests of our
stockholders and the interests of holders of units in our operating partnership, which may impede business decisions that could
benefit our stockholders. Conflicts of interest exist or could arise in the future as a result of the relationships between us and our
affiliates, on the one hand, and our operating partnership or any partner thereof, on the other. Our directors and officers have
duties to our Company under applicable Maryland law in connection with their management of our Company. At the same time,
we, as the general partner of our operating partnership, have fiduciary duties and obligations to our operating partnership and its
limited partners under Maryland law and the partnership agreement of our operating partnership in connection with the
management of our operating partnership. Our fiduciary duties and obligations as general partner to our operating partnership
and its partners may come into conflict with the duties of our directors and officers to our Company. Additionally, the
partnership agreement provides that we and our directors and officers will not be liable or accountable to our operating
partnership for losses sustained, liabilities incurred or benefits not derived if we, or such director or officer acted in good faith.
The partnership agreement also provides that we will not be liable to the operating partnership or any partner for monetary
damages for losses sustained, liabilities incurred or benefits not derived by the operating partnership or any limited partner,



except for liability for our intentional harm or gross negligence. Moreover, the partnership agreement provides that our
operating partnership is required to indemnify us and our directors, officers and employees, officers and employees of the
operating partnership and our designees from and against any and all claims that relate to the operations of our operating
partnership, except (i) if the act or omission of the person was material to the matter giving rise to the action and either was
committed in bad faith or was the result of active and deliberate dishonesty, (ii) for any transaction for which the indemnified
party received an improper personal benefit, in money, property or services or otherwise, in violation or breach of any provision
of the partnership agreement or (iii) in the case of a criminal proceeding, if the indemnified person had reasonable cause to
believe that the act or omission was unlawful. No reported decision of a Maryland appellate court has interpreted provisions
similar to the provisions of the partnership agreement of our operating partnership that modify and reduce our fiduciary duties or
obligations as the general partner or reduce or eliminate our liability for money damages to the operating partnership and its
partners, and we have not obtained an opinion of counsel as to the enforceability of the provisions set forth in the partnership
agreement that purport to modify or reduce the fiduciary duties that would be in effect were it not for the partnership agreement.
Our charter and bylaws, the partnership agreement of our operating partnership and Maryland law contain provisions that may
delay, defer or prevent a change of control transaction, even if such a change in control may be in our interest, and as a result
may depress the market price of our securities. Our charter contains certain ownership limits. Our charter contains various
provisions that are intended to preserve our qualification as a REIT and, subject to certain exceptions, authorize our directors to
take such actions as are necessary or appropriate to preserve our qualification as a REIT. For example, our charter prohibits the
actual, beneficial or constructive ownership by any person of more than 9. 8 % in value or number of shares, whichever is more
restrictive, of the outstanding shares of each of our common stock and series C preferred stock, and more than 9. 8 % in value of
the aggregate outstanding shares of all classes and series of our stock. Our board of directors, in its sole and absolute discretion,
may exempt a person, prospectively or retroactively, from these ownership limits if certain conditions are satisfied. The
restrictions on ownership and transfer of our stock may: ¢ discourage a tender offer or other transactions or a change in
management or of control that might involve a premium price for our common stock or series C preferred stock or that our
stockholders otherwise believe to be in their best interests; or ¢ result in the transfer of shares acquired in excess of the
restrictions to a trust for the benefit of a charitable beneficiary and, as a result, the forfeiture by the acquirer of the benefits of
owning the additional shares. We could increase the number of authorized shares of stock, classify and reclassify unissued stock
and issue stock without stockholder approval. Subject to the rights of holders of series C preferred stock to approve the
classification or issuance of any class or series of stock ranking senior to the series C preferred stock, our board of directors has
the power under our charter to amend our charter to increase the aggregate number of shares of stock or the number of shares of
stock of any class or series that we are authorized to issue, to authorize us to issue authorized but unissued shares of our common
stock or preferred stock and to classify or reclassify any unissued shares of our common stock or preferred stock into one or
more classes or series of stock and set the terms of such newly classified or reclassified shares. Although our board of directors
has no such intention at the present time, it could establish a class or series of preferred stock that could, depending on the terms
of such series, delay, defer or prevent a transaction or a change of control that might involve a premium price for our securities
or that our stockholders otherwise believe to be in their best interest. Certain provisions of Maryland law could inhibit changes
in control, which may discourage third parties from conducting a tender offer or seeking other change of control transactions that
our stockholders otherwise believe to be in their best interest. Certain provisions of the Maryland General Corporation Law ( the
“the-MGCL ) may have the effect of inhibiting a third party from making a proposal to acquire us or of impeding a change of
control under circumstances that otherwise could be in the best interest of our stockholders, including: ¢ *“ business combination
” provisions that, subject to limitations, prohibit certain business combinations between us and an “ interested stockholder
(defined generally as any person who beneficially owns 10 % or more of the voting power of our shares or an affiliate thereof or
an affiliate or associate of ours who was the beneficial owner, directly or indirectly, of 10 % or more of the voting power of our
then outstanding voting stock at any time within the two- year period immediately prior to the date in question) for five years
after the most recent date on which the stockholder becomes an interested stockholder, and thereafter impose fair price and / or
supermajority and stockholder voting requirements on these combinations; and ¢ ““ control share ” provisions that provide that
control shares ” of our Company (defined as shares that, when aggregated with other shares controlled by the stockholder, entitle
the stockholder to exercise one of three increasing ranges of voting power in electing directors) acquired in a *“ control share
acquisition ” (defined as the direct or indirect acquisition of ownership or control of issued and outstanding *“ control shares )
have no voting rights except to the extent approved by our stockholders by the affirmative vote of at least two- thirds of all the
votes entitled to be cast on the matter, excluding all interested shares. As permitted by the MGCL, we have elected, by
resolution of our board of directors, to exempt from the business combination provisions of the MGCL, any business
combination that is first approved by our disinterested directors and, pursuant to a provision in our bylaws, to exempt any
acquisition of our stock from the control share provisions of the MGCL. However, our board of directors may by resolution
elect to repeal the exemption from the business combination provisions of the MGCL and may by amendment to our bylaws opt
into the control share provisions of the MGCL at any time in the future. Certain provisions of the MGCL permit our board of
directors, without stockholder approval and regardless of what is currently provided in our charter or bylaws, to implement
certain corporate governance provisions, some of which (for example, a classified board) are not currently applicable to us.
These provisions may have the effect of limiting or precluding a third party from making an unsolicited acquisition proposal for
us or of delaying, deferring or preventing a change in control of us under circumstances that otherwise could be in the best
interest of our stockholders. Our charter contains a provision whereby we have elected to be subject to the provisions of Title 3,
Subtitle 8 of the MGCL relating to the filling of vacancies on our board of directors. Certain provisions in the partnership
agreement of our operating partnership may delay or prevent unsolicited acquisitions of us. Provisions in the partnership
agreement of our operating partnership may delay or make more difficult unsolicited acquisitions of us or changes of our



control. These provisions could discourage third parties from making proposals involving an unsolicited acquisition of us or
change of our control, although some stockholders might consider such proposals, if made, desirable. These provisions include,
among others: * redemption rights of qualifying parties; ¢ transfer restrictions on units; * our ability, as general partner, in some
cases, to amend the partnership agreement and to cause the operating partnership to issue units with terms that could delay,
defer or prevent a merger or other change of control of us or our operating partnership without the consent of the limited
partners; ¢ the right of the limited partners to consent to transfers of the general partnership interest and mergers or other
transactions involving us under specified circumstances; and e restrictions on debt levels and equity requirements pursuant to the
terms of our series A preferred units, as well as required distributions to holders of series A preferred units of our operating
partnership, following certain changes of control of us. Our charter, bylaws, the partnership agreement of our operating
partnership and Maryland law also contain other provisions that may delay, defer or prevent a transaction or a change of control
that our stockholders otherwise believe to be in their best interest. Our board of directors may change our investment and
financing policies without stockholder approval and we may become more highly leveraged, which may increase our risk of
default under our debt obligations. Our investment and financing policies are exclusively determined by our board of directors.
Accordingly, our stockholders do not control these policies. Further, our organizational documents do not limit the amount or
percentage of indebtedness, funded or otherwise, that we may incur. Our board of directors may alter or eliminate our current
policy on borrowing at any time without stockholder approval. If this policy changed, we could become more highly leveraged,
which could result in an increase in our debt service. Higher leverage also increases the risk of default on our obligations. In
addition, a change in our investment policies, including the manner in which we allocate our resources across our portfolio or the
types of assets in which we seek to invest, may increase our exposure to interest rate risk, real estate market fluctuations and
liquidity risk. Changes to our policies with regards to the foregoing could adversely affect our financial condition, results of
operations, cash flow and per share trading price of our securities. Our rights and the rights of our stockholders to take action
against our directors and officers are limited. Our charter eliminates the liability of our directors and officers to us and our
stockholders for monetary damages, except for liability resulting from: * actual receipt of an improper benefit or profit in
money, property or services; or * a final judgment based upon a finding of active and deliberate dishonesty by the director or
officer that was material to the cause of action adjudicated. In addition, our charter authorizes us to obligate our Company, and
our bylaws require us, to indemnify our directors and officers for actions taken by them in those and certain other capacities to
the maximum extent permitted by Maryland law. As a result, we and our stockholders may have more limited rights against our
directors and officers than might otherwise exist. Accordingly, in the event that actions taken in good faith by any of our
directors or officers impede the performance of our Company, your ability to recover damages from such director or officer will
be limited. We are a holding company with no direct operations and, as such, we rely on funds received from our operating
partnership to pay liabilities, and the interests of our stockholders are structurally subordinated to all liabilities and obligations of
our operating partnership and its subsidiaries. We are a holding company and conduct substantially all of our operations through
our operating partnership. We do not have, apart from an interest in our operating partnership, any independent operations. As a
result, we rely on distributions from our operating partnership to pay any dividends we might declare on our common stock and
on shares of our series C preferred stock. We also rely on distributions from our operating partnership to meet our obligations,
including any tax liability on taxable income allocated to us from our operating partnership. In addition, because we are a
holding company, claims of our equity holders will be structurally subordinated to all existing and future liabilities and
obligations (whether or not for borrowed money) of our operating partnership and its subsidiaries and subordinate to the rights of
holders of series A preferred units. Therefore, in the event of our bankruptcy, liquidation or reorganization, our assets and those
of our operating partnership and its subsidiaries will be available to satisfy the claims of our stockholders only after all of our
and our operating partnership’ s and its subsidiaries’ liabilities and obligations have been paid in full. Risks Related to Our
Status as a REIT Failure to qualify as a REIT would have significant adverse consequences to us and the value of our stock. We
have elected to be taxed as a REIT for federal income tax purposes commencing with our taxable year ended December 31,
2010. We believe that we have operated in a manner that has allowed us to qualify as a REIT for federal income tax purposes
commencing with such taxable year, and we intend to continue operating in such manner. We have not requested and do not plan
to request a ruling from the Internal Revenue Service, or IRS, that we qualify as a REIT, and the statements in this Annual
Report are not binding on the IRS or any court. Therefore, we cannot assure you that we have qualified as a REIT, or that we
will remain qualified as such in the future. If we lose our REIT status, we will face serious tax consequences that would
substantially reduce the funds available for distribution to our stockholders for each of the years involved because: * we would
not be allowed a deduction for distributions to stockholders in computing our taxable income and would be subject to federal
corporate income tax on our taxable income; ¢ we also could be subject to increased state and local taxes; and * unless we are
entitled to relief under applicable statutory provisions, we could not elect to be taxed as a REIT for four taxable years following
the year during which we were disqualified. Any such corporate tax liability could be substantial and would reduce our cash
available for, among other things, our operations and distributions to stockholders. In addition, if we were to fail to qualify as a
REIT, we would not be required to make distributions to our stockholders. As a result of all these factors, our failure to qualify
as a REIT also could impair our ability to expand our business and raise capital, and could materially and adversely affect the
value of our securities. Qualification as a REIT involves the application of highly technical and complex Code provisions for
which there are only limited judicial and administrative interpretations. The complexity of these provisions and of the applicable
Treasury regulations that have been promulgated under the Code, or the Treasury Regulations, is greater in the case of a REIT
that, like us, holds its assets through a partnership. The determination of various factual matters and circumstances not entirely
within our control may affect our ability to qualify as a REIT. In order to qualify as a REIT, we must satisfy a number of
requirements, including requirements regarding the ownership of our stock and requirements regarding the composition of our
assets and our gross income. Also, we must make distributions to stockholders aggregating annually at least 90 % of our REIT



taxable income, excluding net capital gains. We own and may acquire direct or indirect interests in one or more entities that
have elected or will elect to be taxed as REITs under the Code (each, a “ Subsidiary REIT ). A Subsidiary REIT is subject to
the various REIT qualification requirements and other limitations described herein that are applicable to us. If a Subsidiary
REIT were to fail to qualify as a REIT, then (i) that Subsidiary REIT would become subject to federal income tax, (ii) shares in
such Subsidiary REIT would cease to be qualifying assets for purposes of the asset tests applicable to REITs, and (iii) it is
possible that we would fail certain of the asset tests applicable to REITs, in which event we would fail to qualify as a REIT
unless we could avail ourselves of certain relief provisions. In addition, legislation, new regulations, administrative
interpretations or court decisions may materially adversely affect our investors, our ability to qualify as a REIT for federal
income tax purposes or the desirability of an investment in a REIT relative to other investments. Even if we qualify as a REIT
for federal income tax purposes, we may be subject to some federal, state and local income, property and excise taxes on our
income or property and, in certain cases, a 100 % penalty tax, in the event we sell property as a dealer. In addition, our taxable
REIT subsidiaries will be subject to tax as regular corporations in the jurisdictions they operate. If our operating partnership
were to fail to qualify as a partnership for federal income tax purposes, we would cease to qualify as a REIT and suffer other
adverse consequences. We believe that our operating partnership is properly treated as a partnership for federal income tax
purposes. As a partnership, our operating partnership is not subject to federal income tax on its income. Instead, each of its
partners, including us, is allocated, and may be required to pay tax with respect to, its share of our operating partnership’ s
income. We cannot assure you, however, that the IRS will not challenge the status of our operating partnership or any other
subsidiary partnership in which we own an interest as a partnership for federal income tax purposes, or that a court would not
sustain such a challenge. If the IRS were successful in treating our operating partnership or any such other subsidiary partnership
as an entity taxable as a corporation for federal income tax purposes, we would fail to meet the gross income tests and certain of
the asset tests applicable to REITs and, accordingly, we would likely cease to qualify as a REIT. Also, the failure of our
operating partnership or any subsidiary partnerships to qualify as a partnership would cause it to become subject to federal and
state corporate income tax, which could reduce significantly the amount of cash available for debt service and for distribution to
its partners, including us. The tax imposed on REITs engaging in “ prohibited transactions ” may limit our ability to engage in
transactions that would be treated as sales for federal income tax purposes. A REIT’ s net income from prohibited transactions is
subject to a 100 % penalty tax. In general, prohibited transactions are sales or other dispositions of property, other than
foreclosure property, held primarily for sale to customers in the ordinary course of business. Although we do not intend to hold
any properties that would be characterized as held for sale to customers in the ordinary course of our business, such
characterization is a factual determination and we cannot assure you that the IRS would agree with our characterization of our
properties or that we will always be able to make use of the available safe harbors, which, if met, would prevent any such sales
from being treated as prohibited transactions. Our ownership of taxable REIT subsidiaries is subject to certain restrictions, and
we will be required to pay a 100 % penalty tax on certain income or deductions if our transactions with our taxable REIT
subsidiaries are not conducted on arm’ s length terms. We currently own interests in certain taxable REIT subsidiaries and may
acquire securities in additional taxable REIT subsidiaries in the future. A taxable REIT subsidiary is a corporation (or entity
treated as a corporation for federal income tax purposes) other than a REIT in which a REIT directly or indirectly holds stock,
and that has made a joint election with such REIT to be treated as a taxable REIT subsidiary. If a taxable REIT subsidiary owns
more than 35 % of the total voting power or value of the outstanding securities of another corporation, such other corporation
will also be treated as a taxable REIT subsidiary. Other than some activities relating to lodging and health care facilities, a
taxable REIT subsidiary may generally engage in any business, including the provision of customary or non- customary services
to tenants of its parent REIT. A taxable REIT subsidiary is subject to federal income tax as a regular C corporation. In addition,
a 100 % excise tax will be imposed on certain transactions between a taxable REIT subsidiary and its parent REIT that are not
conducted on an arm’ s length basis. A REIT’ s ownership of securities of a taxable REIT subsidiary is not subject to the 5 % or
10 % asset tests applicable to REITs. No more than 25 % of our total assets may be represented by securities, including
securities of taxable REIT subsidiaries, other than those securities includable in the 75 % asset test. Further, no more than 20 %
of the value of our total assets may be represented by securities of taxable REIT subsidiaries. We anticipate that the aggregate
value of the stock and other securities of any taxable REIT subsidiaries that we own will be less than 20 % of the value of our
total assets, and we will monitor the value of these investments to ensure compliance with applicable asset test limitations. In
addition, we intend to structure our transactions with any taxable REIT subsidiaries that we own to ensure that they are entered
into on arm’ s length terms to avoid incurring the 100 % excise tax described above. There can be no assurance, however, that
we will be able to comply with these limitations or avoid application of the 100 % excise tax discussed above. To maintain our
REIT status, we may be forced to borrow funds during unfavorable market conditions. To qualify as a REIT, we generally must
distribute to our stockholders at least 90 % of our REIT taxable income each year, excluding net capital gains, and we will be
subject to regular corporate income taxes to the extent that we distribute less than 100 % of our REIT taxable income each year.
In addition, we will be subject to a 4 % nondeductible excise tax on the amount, if any, by which distributions paid by us in any
calendar year are less than the sum of 85 % of our ordinary income, 95 % of our capital gain net income and 100 % of our
undistributed income from prior years. In order to maintain our REIT status and avoid the payment of income and excise taxes,
we may need to borrow funds to meet the REIT distribution requirements even if the then prevailing market conditions are not
favorable for these borrowings. These borrowing needs could result from, among other things, differences in timing between the
actual receipt of cash and inclusion of income for federal income tax purposes, or the effect of non- deductible capital
expenditures, the creation of reserves or required debt or amortization payments. These sources, however, may not be available
on favorable terms or at all. Our access to third- party sources of capital depends on a number of factors, including the market’ s
perception of our growth potential, our current debt levels, the market price of our common stock, and our current and potential
future earnings. We cannot assure you that we will have access to such capital on favorable terms at the desired times, or at all,
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the nature and diversification of our assets, the sources of our income and the amounts we distribute to our stockholders. We
may be required to liquidate or forgo otherwise attractive investments in order to satisfy the asset and income tests or to qualify
under certain statutory relief provisions. We also may be required to make distributions to stockholders at disadvantageous
times or when we do not have funds readily available for distribution. As a result, having to comply with the distribution
requirement could cause us to: (i) sell assets in adverse market conditions; (ii) borrow on unfavorable terms; or (iii) distribute
amounts that would otherwise be invested in future acquisitions, capital expenditures or repayment of debt. Accordingly,
satisfying the REIT requirements could have an adverse effect on our business results, profitability and ability to execute our
business plan. Moreover, if we are compelled to liquidate our investments to meet any of these asset, income or distribution
tests, or to repay obligations to our lenders, we may be unable to comply with one or more of the requirements applicable to
REITs or may be subject to a 100 % tax on any resulting gain if such sales constitute prohibited transactions. Dividends payable
by REITSs do not qualify for the reduced tax rates available for some dividends. The maximum tax rate applicable to “ qualified
dividend income ” payable to U. S. stockholders that are individuals, trusts and estates is 20 %. Dividends payable by REITs,
however, generally are not eligible for these reduced rates. U. S. stockholders that are individuals, trusts and estates generally
may deduct up to 20 % of the ordinary dividends (e. g., dividends not designated as capital gain dividends or qualified dividend
income) received from a REIT for taxable years beginning before January 1, 2026. Although this deduction reduces the
effective tax rate applicable to certain dividends paid by REITs (generally to 29. 6 % assuming the shareholder is subject to the
37 % maximum rate), such tax rate is still higher than the tax rate applicable to corporate dividends that constitute qualified
dividend income. Accordingly, investors who are individuals, trusts and estates may perceive investments in REITS to be
relatively less attractive than investments in the stocks of non- REIT corporations that pay dividends, which could materially
and adversely affect the value of the shares of REITs, including the per share trading price of our securities. The power of our
board of directors to revoke our REIT election without stockholder approval may cause adverse consequences to our
stockholders and unitholders. Our charter provides that our board of directors may revoke or otherwise terminate our REIT
election, without the approval of our stockholders, if it determines that it is no longer in our best interest to continue to qualify as
a REIT. If we cease to qualify as a REIT, we would become subject to U. S. federal income tax on our taxable income and
would no longer be required to distribute most of our taxable income to our stockholders and accordingly, distributions Hudson
Pacific Properties, L. P. makes to its unitholders could be similarly reduced. Legislative or other actions affecting REITs could
have a negative effect on our investors and us. The rules dealing with federal income taxation are constantly under review by
persons involved in the legislative process and by the IRS and the United States Department of the Treasury. Changes to the tax
laws, with or without retroactive application, could adversely affect our investors or us. We cannot predict how changes in the
tax laws might affect our investors or us. New legislation, Treasury Regulations, administrative interpretations or court decisions
could significantly and negatively affect our ability to qualify as a REIT, the federal income tax consequences of such
qualification, or the federal income tax consequences of an investment in us. Also, the law relating to the tax treatment of other
entities, or an investment in other entities, could change, making an investment in such other entities more attractive relative to
an investment in a REIT. Risks Related to General and Global Factors Adverse economic and geopolitical conditions and
dislocations in the credit markets could have a material adverse effect on our financial condition, results of operations, cash flow
and per share trading price of our securities. Volatility in the United States and international capital markets and concern over a
return to recessionary conditions in global economies, and the California economy in particular, may adversely affect our
financial condition, results of operations, cash flow and the per share trading price of our securities as a result of the following
potential consequences, among others: ¢ significant job losses in the financial and professional services industries may occur,
which may decrease demand for our office space, causing market rental rates and property values to be negatively impacted; ¢
our ability to obtain financing on terms and conditions that we find acceptable, or at all, may be limited, which could reduce our
ability to pursue acquisition and development opportunities and refinance existing debt, reduce our returns from our acquisition
and development activities and increase our future interest expense; * reduced values of our properties may limit our ability to
dispose of assets at attractive prices or to obtain debt financing secured by our properties and may reduce the availability of
unsecured loans; and ¢ one or more lenders under our unsecured revolving credit facility could refuse to fund their financing
commitment to us or could fail and we may not be able to replace the financing commitment of any such lenders on favorable
terms, or at all. ©ur-Epidemics, pandemics or other outbreaks, and restrictions intended to prevent their spread, could
adversely impact our business , and-results-efoperations-and-financial condition may-be-materialty-, results of operations,

cash flows, liquidity and ability to satisfy er-our adversely-impaeted-by-the-outbrealofa-debt service obligations and to pay
dividends and distributions to security holders. Epidemics, pandemie-pandemics —Fhe-or other eutbreal-outbreaks of &

pandemie-an illness, disease or virus that affect the markets in which we conduct our business and where our tenants are
located, and actions taken to contain or prevent their further spread, could have significant matertat-and-adverse effeets
impacts on our ability-te-steeesstully-operate-otr-business , andomrour-financial condition, results of operations ane, cash flows
due-to-, ameng-liquidity and ability to satisfy our debt service obligations and to pay dividends and distributions to
security holders in a variety of ways that are difficult to predict. Epidemics, pandemics or other faeters—outbreaks of an
illness, disease or virus, including the recent COVID- 19 pandemic, could result in significant governmental measures
being implemented to control the spread of such illness, disease or virus, including quarantines, restrictions on travel, “
shelter in place ” rules, stay- at- home orders, density limitations, social distancing measures, restrictions on types of
business that may continue to operate and / or restrictions on types of construction projects that may continue, which



could adversely affect our ability to adequately manage our business. Although most state governments and other
authorities have lifted or reduced restrictions relating to the COVID- 19 pandemic, they and others may reinstitute these
measures in the future, or impose new, more restrictive measures, if the risks, or the perception of the risks, related to
the COVID- 19 pandemic worsen at any time, including as a result of the spread of new variants of the virus or other
illness. If any such restrictions remain in place for an extended period of time, we may experience reductions in rents
from our tenants >-ability-. Although we will continue to pay-be actively engaged in rent collection efforts related emn-their
feases;-our-inability-to re—tetuncollected rent, as well as working with certain tenants who request rent deferrals
(partlcularly those occupymg retall spdce 'lﬂ-), we can prov1de no assurance that such efforts ot or prepert—tes—eﬁ

tvitt oee ad our fe&t—}eve}sewrt-hm—efforts in future perlods w1ll be
successful Moreover, to the extent any of t-he—these l‘lSkS and uncertainties projeeted-time-frames—The-full-adverse

adversely impact us 1n the ways descrlbed above or otherw1se, they may also have the effect of helghtemng ﬁny—many of

results-ofoperations-and-eash-flows-. Social, pohtledl and economic mstdblhty unrest dnd other circumstances beyond our

control could adversely affect our business operations. Our business may be adversely affected by social, political, and economic
instability, unrest, or disruption in a geographic region in which we operate, regardless of cause, including protests,
demonstrations, strikes, riots, civil disturbance, disobedience, insurrection, or social and political unrest. Such events may result
in restrictions, curfews, or other actions and give rise to significant changes in regional and global economic conditions and

cyeles which mdy ddversely affect our financial condmon dnd operatlons —"Phefe—have—beerrfeeeﬂt—derﬂoﬁstraﬁeﬂs—&ﬂd-pfotests

weather conditions, natural disasters and tltle claims, may not be covered by insurance. We carry commercml property
(including earthquake), liability and terrorism coverage on all the properties in our portfolio (most are covered under a blanket
insurance policy while a few are under individual policies), in addition to other coverages, such as trademark and pollution
coverage, that may be appropriate for certain of our properties. We have selected policy specifications and insured limits that we
believe to be appropriate and adequate given the relative risk of loss, the cost of the coverage and industry practice. However,
we do not carry insurance for losses such as those arising from riots or war because such coverage is not available or is not
available at commercially reasonable rates. Some of our policies, like those covering losses due to terrorism or earthquakes, are
insured subject to limitations involving large deductibles or co- payments and policy limits that may not be sufficient to cover
losses, which could affect certain of our properties that are located in areas particularly susceptible to natural disasters. All of the
properties we currently own are located in Northern and Southern California, the Pacific Northwest, New York, Western
Canada and Greater London, United Kingdom. Many of these areas are especially susceptible to earthquakes. In addition, we
may discontinue earthquake, terrorism or other insurance on some or all of our properties in the future if the cost of premiums
for any such policies exceeds, in our judgment, the value of the coverage discounted for the risk of loss. As a result, we may be
required to incur significant costs in the event of adverse weather conditions and natural disasters. If we or one or more of our
tenants experiences a loss that is uninsured or that exceeds policy limits, we could lose the capital invested in the damaged
properties as well as the anticipated future cash flows from those properties. In addition, if the damaged properties are subject to
recourse indebtedness, we would continue to be liable for the indebtedness, even if these properties were irreparably damaged.
Furthermore, we may not be able to obtain adequate insurance coverage at reasonable costs in the future as the costs associated
with property and casualty renewals may be higher than anticipated. In the event that we experience a substantial or
comprehensive loss of one of our properties, we may not be able to rebuild such property to its existing specifications. Further
reconstruetlon or 1mp10vement of such a property would likely require SlLl]lflCdnt upgrades to meet zoning and bu11dmg code




. We may become subject to htlgatlon which
could have an adverse effect on our ﬁnanmal condltlon results of operatlons cash flow and the per share trading price of our
securities. In the future we may become subject to litigation, including claims relating to our operations, offerings, and
otherwise in the ordinary course of business. Some of these claims may result in significant defense costs and potentially
significant judgments against us, some of which are not, or cannot be, insured against. We generally intend to vigorously defend
ourselves; however, we cannot be certain of the ultimate outcomes of any claims that may arise in the future. Resolution of these
types of matters against us may result in our having to pay significant fines, judgments or settlements, which, if uninsured, or if
the fines, judgments and settlements exceed insured levels, could adversely impact our earnings and cash flows, thereby having
an adverse effect on our financial condition, results of operations, cash flow and per share trading price of our securities. Certain
litigation or the resolution of certain litigation may affect the availability or cost of some of our insurance coverage, which could
adversely impact our results of operations and cash flows, expose us to increased risks that would be uninsured, and / or
adversely impact our ability to attract officers and directors. We face risks associated with security breaches through cyber
attacks, cyber intrusions or otherwise, as well as other significant disruptions of our information technology (*“ IT ") networks
and related systems. We face risks associated with security breaches, whether through cyber attacks or cyber intrusions,
malware, computer viruses, attachments to e- mails, persons inside our organization or persons with access to systems inside our
organization, and other significant disruptions of our IT networks and related systems. The risk of a security breach or
disruption, particularly through cyber attacks or cyber intrusions, including by computer hackers, foreign governments and
cyber terrorists, has generally increased as the number, intensity and sophistication of attempted attacks and intrusions from
around the world have recently increased. Our IT networks and related systems are essential to the operation of our business and
our ability to perform day- to- day operations (including managing our building systems) and, in some cases, may be critical to
the operations of certain of our tenants. Although we make efforts to maintain the security and integrity of our IT networks and
related systems, and we have implemented various measures to manage the risk of a security breach or disruption, there can be
no assurance that our security efforts and measures will be effective or that attempted security breaches or disruptions would not
be successful or damaging. Even the most well- protected information, networks, systems and facilities remain potentially
vulnerable because the techniques used in such attempted security breaches evolve and generally are not recognized until
launched against a target, and in some cases are designed not to be detected and, in fact, may not be detected. Accordingly, we
may be unable to anticipate these techniques or to implement adequate security barriers or other preventative measures, and thus
it is impossible for us to entirely mitigate this risk. A security breach or other significant disruption involving our IT networks
and related systems could: ¢ disrupt the proper functioning of our networks and systems and therefore our operations and / or
those of certain of our tenants; * result in misstated financial reports, violations of loan covenants, and / or missed reporting
deadlines; © result in our inability to properly monitor our compliance with the rules and regulations regarding our qualification
as a REIT;  result in the unauthorized access to, and destruction, loss, theft, misappropriation or release of proprietary,
confidential, sensitive or otherwise valuable information of ours or others, which others could use to compete against us or for
disruptive, destructive or otherwise harmful purposes and outcomes; ¢ result in our inability to maintain the building systems
relied upon by our tenants for the efficient use of their leased space; ¢ require significant management attention and resources to
remedy any resulting damages; * subject us to claims for breach of contract, damages, credits, penalties or termination of leases
or other agreements; or * damage our reputation among our tenants and investors generally. Any or all of the foregoing could
have an adverse effect on our financial condition, results of operations, cash flow and the per share trading price of our
securities. Our business and operations would suffer in the event of IT networks and related systems failures. Despite system
redundancy and the planned implementation of a disaster recovery plan and security measures for our IT networks and related
systems, our systems are vulnerable to damage from any number of sources, including computer viruses, energy blackouts,
natural disasters, terrorism, war, and telecommunication failure. We rely on our IT networks and related systems, including the
Internet, to process, transmit and store electronic information and to manage or support a variety of our business processes,
including financial transactions and keeping of records, which may include personal identifying information of tenants and lease
data. We rely on commercially available systems, software, tools and monitoring to provide security for processing, transmitting
and storing confidential tenant information, such as individually identifiable information relating to financial accounts. Any
failure to maintain proper function, security and availability of our IT networks and related systems could interrupt our
operations, damage our reputation and subject us to liability claims or regulatory penalties. Further, we are dependent on our
personnel and, although we are working to implement a formal disaster recovery plan to assist our employees and to facilitate
their maintaining continuity of operations after events such as energy blackouts, natural disasters, terrorism, war, and
telecommunication failures, we can provide no assurance that any of the foregoing events would not have an adverse effect on
our results of operations. Future terrorist activity or engagement in war by the United States may have an adverse effect on our
financial condition and operating results. Terrorist attacks in the United States and other acts of terrorism or war may result in
declining economic activity, which could harm the demand for and the value of our properties. A decrease in demand could
make it difficult for us to renew or re- lease our properties at these sites at lease rates equal to or above historical rates. Terrorist
activities also could directly impact the value of our properties through damage, destruction, or loss, and the availability of
insurance for these acts may be less, and cost more, which could adversely affect our financial condition. To the extent that our
tenants are impacted by future attacks, their businesses similarly could be adversely affected, including their ability to continue
to honor their existing leases. Terrorist attacks and engagement in war by the United States also may adversely affect the
markets in which our securities trade and may cause further erosion of business and consumer confidence and spending and may



result in increased volatility in national and international financial markets and economies. Any one of these events may cause
decline in the demand for our office and studio leased space, delay the time in which our new or renovated properties reach
stabilized occupancy, increase our operating expenses, such as those attributable to increased physical security for our
properties, and limit our access to capital or increase our cost of raising capital.



