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You should consider carefully the following risk factors, together with all of the other information included in this report. If any
of the following risks, either alone or taken together, or other risks not presently known to us or that we currently believe to not
be significant, develop into actual events, then our business, financial condition, results of operations or prospects could be
materially adversely affected. If that happens, the market price of our Class A common stock could decline, and stockholders
may lose all or part of their investment. Unless the context otherwise requires, references in this section to “ we, ” “us, ” *“ our ”
and the “ Company ” refer to Hyperfine, Inc. and its subsidiaries following the Business Combination, or to Legacy Hyperfine,
Liminal, or HealthCor prior to the Business Combination, as the case may be. Risks Related to Our Financial Condition and
Capital Requirements We are an early- stage health technology company with a history of net losses, which we expect to
continue, and we may not be able to generate meaningful revenues or achieve and sustain profitability in the future. We are an
early- stage health technology company, and have incurred significant losses since Legacy Hyperfine and Liminal formed in
2014 and 2018, respectively, and expect to continue to incur losses in the future. We incurred net losses of $ 40. 7 million and $
44 2-mithenand-$73- 2 million for the years ended December 31, 2024 and 2023 ard2022-, respectively. As of December
31,2023-2024 , we had an accumulated deficit of $ 253-294 . 74 million. These losses and accumulated deficit were primarily
due to the substantial investments made to develop and improve our technology and products. Over the next several years, we
expect to continue to devote substantrally all of our resources towards commercialization of our products and continuing

; areh-and-development efforts for improved and additional
products These efforts may prove more costly than we currently anticipate. We are generating product revenue but may never
generate revenue sufficient to offset our expenses. In addition, as a public company, we will continue to incur significant legal,
accounting, administrative, insurance and other expenses. Accordingly, we cannot assure you that we will achieve profitability
in the future or that, if we become profitable, will sustain profitability. We have a limited operating history, which may make it
difficult to evaluate the prospects for our future viability and predict our future performance. As such, you cannot rely upon our
historical operating performance to make an investment decision regarding us. We have generated limited revenue from the sale
of our products and services to date and have incurred significant losses. Our prospects must be considered in light of the
uncertainties, risks, expenses, and difficulties frequently encountered by companies in their early stages of operations. We have
not yet achieved wide market acceptance for our products, produced our products at scale, refined our sales model, or conducted
at scale sales and marketing activities necessary for successful mass product adoption. Consequently, predictions about our
future success or viability are highly uncertain and may not be as accurate as they could be if we had a longer operating history
or a company history of successfully developing and commercializing products. In addition, as a business with a limited
operating history, we may encounter unforeseen expenses, difficulties, complications, delays and other known and unknown
obstacles. We will need to transition from a company in the early commercialization stage to large scale commercialization, and
we may not be successful in such a transition. We have encountered in the past, and will encounter in the future, risks and
uncertainties frequently experienced by growing companies with limited operating histories in emerging and rapidly changing
industries. If our assumptions regarding these risks and uncertainties, which we will use to plan and operate our business, are
incorrect or change, or if we do not address these risks successfully, our results of operations could differ materially from our
expectations, and our business, financial condition and results of operations could be adversely affected. We may need to raise
additional capital to fund commercialization plans for our products, including manufacturing, sales and marketing activities,
expand our investments in research and development, develop clinical evidence, and commercialize new products and
applications. Our operations have consumed substantial amounts of cash since inception. We expect to use our cash resources to
develop and further commercialize our products, develop new products, and for working capital and general corporate purposes.
We may require additional capital to further develop and commercialize our products and to develop new products. In addition,
our operating plans may change as a result of many factors that may currently be unknown to us, and we may need to seek
additional funds sooner than planned. We cannot guarantee that future financing will be available in sufficient amounts or on
terms acceptable to us, if at all. Moreover, the terms of any future financing may adversely affect the holdings or the rights of
our stockholders and the issuance of additional securities, whether equity or debt, by us, or the possibility of such issuance, may
cause the market price of our Class A common stock to decline. The incurrence of indebtedness could result in increased fixed
payment obligations, and we may be required to agree to certain restrictive covenants, such as limitations on our ability to incur
additional debt, limitations on our ability to acquire, sell or license intellectual property rights and other operating restrictions
that could adversely impact our ability to conduct our business. We could also be required to seek funds through arrangements
with collaborative partners or otherwise at an earlier stage than otherwise would be desirable, and we may be required to
relinquish rights to some of our technologies or products or otherwise agree to terms that are unfavorable to us, any of which
may have a material adverse effect on our business, operating results and prospects. In addition, raising additional capital
through the issuance of equity or convertible debt securities would cause dilution to holders of our equity securities, and may
affect the rights of then- existing holders of our equity securities. Even if we believe that we have sufficient funds for our current
or future operating plans we may seek addltlonal caprtal 1f rnarket conditions are favorable or 1f we have spe(:lﬁc strateglc
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operating results difficult to predict and could cause our operating results to fall below expectations or any guidance we may
provide. Our quarterly and annual operating results may fluctuate significantly, which makes it difficult for us to predict our
future operating results. These fluctuations may occur due to a variety of factors, many of which are outside our control,
including, but not limited to:  the timing and amount of expenditures that we may incur to develop, commercialize or acquire
additional products and technologies or for other purposes, such as the expansion of our sales team and our facilities; * the
budgets, budget cycles and approval processes of our customers and potential customers and any changes affecting such
budgets, budget Cycles and approval processes . prrcrng actrons such as t-he—prrcrng adJustments we -rnade—make to our business
model during d 5 . W ¢
ser*v-tee—aﬂd—suppe-l‘t—aﬁmiﬂ-l—eh&fges—; . seasonal spending patterns of our customers; ¢ the tirning of when we recognize any
revenues; * future accounting pronouncements or changes in our accounting policies; * the outcome of any future litigation or
governmental investigations involving the Company, our industry or both; « higher than anticipated service, replacement and
warranty costs; ¢ the impact of political instability and military conflict, such as the conflicts in Ukraine and the Middle East,
which has resulted in instability in the global financial markets and export controls, and which has contributed to the increased
cost of the magnet that is a key custom- made component in our Swoop ® system and is manufactured by a single source
supplier in Europe, and could result in further supply impacts on our business and have a material adverse impact on our sales in
affected markets; and ¢ general industry, economic and market conditions and other factors, including factors unrelated to our
operating performances or the operating performance of our competitors. The cumulative effects of the factors discussed above
could result in large fluctuations and unpredictability in our quarterly and annual operating results. As a result, comparing our
operating results on a period- to- period basis may not be meaningful. This variability and unpredictability could also result in us
failing to meet the expectations of industry or financial analysts or investors for any period. If we are unable to further
commercialize products or generate revenue, or if our operating results fall below the expectations of analysts or investors or
below any guidance we may provide, or if the guidance we provide is below the expectations of analysts or investors, the
market price of our Class A common stock could decline. We maintain our cash at financial institutions, often in balances that
exceed federally insured limits. The majority of our cash is held in accounts at U. S. banking institutions that we believe are of
high quality. Cash held in non- interest- bearing and interest- bearing operating accounts may exceed the Federal Deposit
Insurance Corporation (“ FDIC ) insurance limits. If such banking institutions were to fail, we could lose all or a portion of
those amounts held in excess of such insurance limitations. While the FDIC took control of ene-sueh-banking-institution-Silicon
Valley Bank (“ SVB ) ;on March 10, 2023 ;-and the- FDIC-alsotookeentrotof-Signature Bank (“ Signature Bank ”’) on March
12, 2023, we did not have any accounts with SVB or Srgnature Bank and therefore did not experience any specific risk of loss.
atso-a ; v W —Thus, we do not view the risk as material to our financial
condition. However, the risk of loss in excess of insurance limitations has generally increased. Any material loss that we may
experience in the future could have an adverse effect on our ability to pay our operational expenses or make other payments and
may require us to move our accounts to other banks, which could cause a temporary delay in making payments to our vendors
and employees and cause other operational inconveniences. Risks Related to Our Businesses Our success depends upon market
acceptance of our products and services, our ability to develop and commercialize existing and new products and services and
generate revenues, and our ability to identify new markets for our technology. We have developed, and are engaged in the
development of, MRI solutions. We are commercializing our Swoop ® system to address limitations of current imaging
technologies. Our success will depend on the acceptance of our products and services in the United States —and international
healthcare markets. The marketplace may not be receptive to our products and services over competing products, including
conventional MRI systems used in hospitals ;-and imaging centers and physicians’ offices, and we may be unable to compete
effectively. Factors that could affect our ability to successfully further commercialize our current products and services and to
commercialize any potential future products and services include: ¢ challenges of developing (or acquiring externally-
developed) technology solutions that are adequate and competitive in meeting the requirements of next- generation design
challenges; and * dependence upon physicians’ and other healthcare practitioners’ acceptance of our products. We cannot assure
investors that our current products and services or any future products and services will gain broad market acceptance. If the
market for our current products and services or any future products and services fails to develop or develops more slowly than
expected, or if any of our products or services do not achieve or sustain market acceptance, our business and operating results
would be materially and adversely affected. Health technology development is costly and involves continual technological
change, which may render our current or future products obsolete. The market for point- of- care health technology and medical




devices is characterized by rapid technological change, medical advances and evolving industry standards. Any one of these
factors could reduce the demand for our devices or services or require substantial resources and expenditures for research,
design and development to avoid technological or market obsolescence. Our success will depend on our ability to enhance our
current technology, products and services, develop or acquire and market new technologies and to continue to improve our
technology, products and services to meet customer needs. A failure to adequately develop or acquire technology that will
address customer requirements adequately, or to introduce such improved products and services on a timely basis, may have a
material adverse effect on our business, financial condition and results of operations. We might have insufficient financial
resources to improve existing devices, advance technologies and develop new products and services at competitive prices.
Technological advances by one or more competitors or future entrants into the field may result in our current products and
services becoming non- competitive or obsolete, which may decrease revenues and profits and adversely affect our business and
results of operations. We may encounter significant competition across our existing and future planned products and services
and in each market in which we sell or plan to sell our products and services from various companies, many of which have
greater financial and marketing resources than us. Our primary competitors include several large companies which currently
dominate the medical imaging market, including General Electric, Siemens, Philips, Hologic, Fuji, Toshiba, Canon and Hitachi.
In addition, our competitors, some of which are well- established manufacturers with significant resources, may engage in
aggressive marketing tactics. Competitors may also possess the ability to commercialize additional lines of products, bundle
products or offer higher discounts and incentives to customers in order to gain a competitive advantage. If the prices of
competing products are lowered as a result, we may not be able to compete effectively. We will be dependent upon the success
of our sales and customer acquisition and retention strategies. Our business is dependent upon the success of our sales and
customer acquisition and retention strategies, and our marketing efforts are focused on developing a strong reputation with
healthcare providers and increasing awareness of our products and services. If we fail to maintain a high quality of service or a
high quality of device technology, we may fail to retain existing customers or add new customers. If we do not successfully
continue our sales efforts and promotional activities, particularly to health systems and large institutions, or if existing
customers decrease their level of engagement, our revenue, financial results and business may be significantly harmed. Our
future success depends upon continued expansion of our commercial operations in the United States and internationally, as well
as entering additional markets to commercialize our products and services. We believe that our growth will depend on the
further development and commercialization of our current products and services, regulatory authorization of our current
products and services in additional markets, and development, regulatory authorization and commercialization of our future
products and services. If we fail to expand the use of our products and services in a timely manner, we may not be able to
expand our market share or to grow our revenue. Our financial performance will be substantially dictated by our success in
increasing and maintaining the volume of use of our products by our customers. If customers do not perceive our products or
services to be useful, reliable and trustworthy, we may not be able to attract or retain customers or otherwise maintain or
increase the frequency and duration of their engagement. As our business model is predicated on device hardware sales, and
service and support agreements for use of device hardware and services, there is risk that any decline in sales, service and
support renewal rates will adversely impact our business. A decrease in customer retention, growth or engagement with our
products and services may have a material and adverse impact on our revenue, business, financial condition and results of
operations. Any number of factors could negatively affect customer retention, growth and engagement, including: * customers
choosing competing products or choosing to use conventional MRI systems over our products; ¢ failure to introduce new and
improved products and services; ¢ inability to continue to develop products that customers find effective and that achieve a high
level of market acceptance; * changes in customer sentiment about the quality or usefulness of our products and services or
concerns related to safety, security, privacy and data sharing or other factors; * adverse changes in our products that are
mandated by legislation or regulatory agencies, both in the United States and internationally; or « technical or other problems
preventing us from delivering products or services in a rapid and reliable manner or otherwise affecting the user experience. In
addition, we expect that changing policies of and actions by the U. S. government will adversely affect the ability of
certain of our current, or potential, customers or collaborators to purchase, maintain or retain our products and
services. In particular, upon taking office in January 2025, the Trump administration effectively prevented the NIH from
reviewing and awarding grants, or paying out funds under already awarded grants, including for research or other
projects that involve our products and services. If this hold on government grants continues, or if the U. S. government
takes any other actions to limit funds available for life science or healthcare research or other projects, we expect that it
will affect certain of our current, or potential, customers and may have a material and adverse impact on our revenue,
business, financial condition and results of operations. We expect to generate antnereasing-a substantial portion of our
revenue internationally in the future and may become subject to various additional risks relating to our international activities,
which could adversely affect our business, operating results and financial condition. Revenue from non- U. S. countries was 46
51 % of total revenue for the year ended December 31, 2623-2024 . We believe that a substantial percentage of our future
revenue will come from international sources as we continue to commercialize our products and services, having received
marketing authorization for brain imaging in several countries, including the European Union (CE Mark ), the United Kingdom
(UKCA Mark ), Canada, Australia and New Zealand ;-and-as-we-. We expect to continue to scck regulatory authorization for
our products in additional jurisdictions, and we seek to expand our sales and marketing opportunities internationally. Our
success will depend, in part, upon our ability to succeed in differing legal, regulatory, economic, social and political conditions
by developing, implementing and maintaining policies and strategies that are effective in each location where we do business.
We have limited experience operating internationally and engaging in international business involves a number of difficulties
and risks, including: * the challenges associated with building local brand awareness, obtaining local key opinion leader support
and clinical support, implementing reimbursement strategies and building local marketing and sales teams; ® required



compliance with foreign regulatory requirements and laws, including regulations and laws relating to patient data and medical
devices; * trade relations among the United States and those foreign countries in which our current or future customers,
distributors, manufacturers and suppliers have operations, including protectionist measures such as tariffs and import or export
licensing requirements, whether imposed by the United States or such foreign countries, such as China, « difficulties and costs of
staffing and managing foreign operations; ¢ difficulties protecting, procuring or enforcing intellectual property rights
internationally; « required compliance with anti- bribery laws, such as the U. S. Foreign Corrupt Practices Act, data privacy
requirements, labor laws and anti- competition regulations; ¢ laws and business practices that may favor local companies; *
longer payment cycles and difficulties in enforcing agreements and collecting receivables through certain foreign legal systems;
« political and economic instability; and ¢ potentially adverse tax consequences, tariffs, customs charges, bureaucratic
requirements and other trade barriers. For example, our business may continue to be impacted by the conflicts in Ukraine and
the Middle East, any economic or other sanctions imposed on Russia and others for aggression in Ukraine, and any economic or
other countermeasures by affected countries. Any such conflict may also impact our ability to secure raw materials and finished
products and create supply chain disruptions. For example, we have incurred increased costs of the magnet, a key custom- made
component in our Swoop ® system, which is manufactured by a single source supplier in Europe. In the event of further
increased costs or interruption from any of our suppliers or manufacturers, we may not be able to obtain capacity from other
sources or develop alternate or secondary sources without incurring material additional costs and substantial delays. As we seek
to expand into international markets, the conflict in Ukraine and the Middle East and any related economic or other sanctions or
related countermeasures could limit our ability to expand our business and have a material adverse impact on demand for our
products and sales in affected markets. In addition, sanctions imposed on Russia and others in response to the conflict in Ukraine
may also continue to adversely impact the financial markets and the global economy, and any economic countermeasures by
Russia and others could exacerbate market and economic instability. Additionally, the imposition of substantial tariffs by the
United States on imports from various countries, including China, Canada, and Mexico, and the possible
countermeasures by these countries could increase costs, disrupt the global supply chain, and create additional
operational challenges. The uncertainty surrounding future trade relationships and the potential for increased market
volatility and currency exchange rate fluctuations along with tariffs and trade regulations could have an adverse effect
on our business. If we dedicate significant resources to our international operations and are unable to manage these risks
effectively, our business, operating results and financial condition may be adversely affected. We are subject to export and
import control laws and regulations that could impair our ability to compete in international markets or subject us to liability if
we violate such laws and regulations. We are required to comply with export and import control laws, which may affect our
ability to enter into or complete transactions with certain customers, business partners, and other persons. In certain
circumstances, export control regulations may prohibit the export of certain products, services, and technologies. We may be
required to obtain an export license before exporting a controlled item, and granting of a required license cannot be assured.
Compliance with the import laws that apply to our businesses may restrict our access to, and may increase the cost of obtaining,
certain products and could interrupt our supply of imported inventory. Exported technologies necessary to develop and
manufacture certain products are subject to U. S. export control laws and similar laws of other jurisdictions. We may be subject
to adverse regulatory consequences, including government oversight of facilities and export transactions, monetary penalties,
and other sanctions for violations of these laws. In certain instances, these regulations may prohibit us from developing or
manufacturing certain of our products for specific applications outside the United States. Failure to comply with any of these
laws and regulations could result in civil and criminal, monetary, and nonmonetary penalties; disruptions to our business;
limitations on our ability to import and export products and services; or damage to our reputation. If we experience decreasing
prices for our products and are unable to reduce our expenses, including the per unit cost of producing our products, there may
be a material adverse effect on our business, results of operations, financial condition and cash flows. We may experience
decreasing prices for our products due to pricing pressure from managed care organizations and other third- party payors and
suppliers, increased market power of our payors as the medical device industry consolidates, and increased competition among
suppliers, including manufacturing services providers. If the prices for our products and services decrease and we are unable to
reduce our expenses, including the cost of sourcing materials, logistics and the cost to manufacture our products, our business,
results of operations, financial condition and cash flows may be adversely affected. To the extent that we engage in enterprise
sales, we may be subject to procurement discounts, which could have a negative impact on the prices of our products. We have
undertaken internal restructuring activities that could result in disruptions to our business or otherwise materially harm our
results of operations or financial condition. in-BDeeember-On January 28, 2622-2025 , we implemented antouneed-that-we
eommitted-to-an organizational restructuring designed to decrease our costs and create a more streamlined organization to
support our business priorities . As a result, we terminated approximately +3-14 % of our global workforce . The restructuring
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operating efficiencies or other benefits that we may have initially expected. If our restructuring fails to achieve some or all of
the expected benefits therefrom, our cash resources may not last as long as estimated and our business, results of operations and
financial condition could be materially and adversely affected. If we are unable to attract, recruit, train, retain, motivate and
integrate key personnel and expand our organization, our operations may be disrupted and we may not achieve our goals. Our
future success depends on our ability to attract, recruit, train, retain, motivate and integrate key personnel, including the Founder
of Legacy Hyperfine and Liminal and our director, Dr. Jonathan Rothberg, our Chairperson, R. Scott Huennekens, and our
President and Chief Executive Officer, Maria Sainz, as well as other members of our management team and our research and




development, manufacturing, software engineering and sales and marketing personnel. As our development and
commercialization plans and strategies develop, we will need additional managerial, operational, sales, marketing, financial,
legal and other resources. Competition for qualified personnel in the health technology and medical device industry is intense.
Due to this intense competition, we may be unable to attract and retain the qualified personnel necessary for the development of
our business or to recruit suitable replacement personnel. We believe that our management team must be able to act decisively to
apply and adapt our business model in the rapidly changing markets in which we compete. In addition, we rely upon technical
and scientific employees or third- party contractors to effectively establish, manage and grow our business. Consequently, we
believe that our future viability will depend largely on our ability to attract and retain highly skilled managerial, sales, scientific
and technical personnel. In order to do so, we may need to pay higher compensation or fees to our employees or consultants than
we currently expect, and such higher compensation payments may have a negative effect on our operating results. Competition
for experienced, high- quality personnel is intense, and we cannot assure investors that we will be able to recruit and retain such
personnel. Our growth depends, in particular, on attracting and retaining highly- trained sales personnel with the necessary
technical background and ability to understand our products and services at a technical level to effectively identify and sell to
potential new customers and develop new products. Because of the technical nature of our products and the dynamic market in
which we compete, any failure to attract, recruit, train, retain, motivate and integrate qualified personnel could materially harm
our operating results and growth prospects. Our management may need to divert a disproportionate amount of our attention
away from our day- to- day activities and devote a substantial amount of time to managing these growth activities. We may not
be able to effectively manage the expansion of our operations, which may result in weaknesses in our infrastructure, operational
mistakes, loss of business opportunities, loss of employees and reduced productivity among remaining employees. Our expected
growth could require significant capital expenditures and may divert financial resources from other projects, such as the
development of additional products. If our management is unable to effectively manage our growth, our expenses may increase
more than expected. Our ability to generate and / or grow revenue could be reduced and we may not be able to implement our
business strategy. Our future financial performance and our ability to commercialize products and services and compete
effectively will depend, in part, on our ability to effectively manage any future growth. We have limited experience in marketing
and selling our products and related services, and if we are unable to successfully commercialize our products and related
services, our business and operating results will be adversely affected. We have limited experience marketing and selling our
products and related services. We began selling our Swoop ® system in 2020 and currently sell the device primarily to
customers through direct sales. Future sales of our products will depend in large part on our ability to effectively market and sell
our products and services, successfully manage and expand our sales force, and increase the scope of our marketing efforts. We
have entered into distribution arrangements and may enter into additional distribution arrangements in the future. Because we
have limited experience in marketing and selling our products, our ability to forecast demand, the infrastructure required to
support such demand and the sales cycle to customers is unproven. If we do not build an efficient and effective marketing and
sales force, our business and operating results will be adversely affected. We rely on a single contract manufacturer, Benchmark
Eleetrontes; Ine—(“Benehmark?>-, to test, assemble and supply our finished products. If Benchmark fails to fulfill its obligations
under its existing contractual arrangements with us or does not perform satisfactorily, our ability to source our devices could be
negatively and adversely affected. In October 2018, Legacy Hyperfine entered into a Manufacture and Supply Agreement with
Benchmark (the “ MSA ). Under the MSA, Benchmark agreed to manufacture our products pursuant to binding purchase
orders. The parties have agreed to meet periodically regarding any minimum order quantities of components under the MSA.
We also have certain inventory- related obligations, including the obligation to purchase excess and obsolete components from
Benchmark. See “ Item 1. Business- Key Agreements- Manufacture and Supply Agreement with Benchmark Electronics, Inc.
In the event it becomes necessary to utilize a different contract manufacturer for our component products, we would experience
additional costs, delays and difficulties in obtaining such components as a result of identifying and entering into an agreement
with a new contract manufacturer as well as preparing such new manufacturer to meet the logistical requirements associated
with manufacturing our devices, and our business would suffer. We rely on a limited number of suppliers for our products. A
loss of any of these suppliers could negatively affect our business. We rely on a limited number of suppliers to manufacture
components for our products, including in some cases only a single supplier for some of our components. In addition, we rely on
Benchmark to purchase the magnet used in our Swoop ® system, which is a key custom- made component manufactured by a
single source supplier in Europe. Our reliance on a limited number of suppliers increases our risks, since we do not currently
have alternative or replacement suppliers beyond these key parties. In the event of interruption from any of our suppliers, we
may not be able to increase capacity from other sources or develop alternate or secondary sources without incurring material
additional costs and substantial delays. If we experience a significant increase in demand for our products, or if we need to
replace an existing supplier or manufacturer, we may be unable to supplement or replace them on terms that are acceptable to
us, which may undermine our ability to deliver our products to customers in a timely manner. Identifying suitable suppliers and
manufacturers is an extensive process that requires us to become satisfied with their quality control, technical capabilities,
responsiveness and service, financial stability, regulatory compliance, and labor and other ethical practices. Accordingly, a loss
of any of our suppliers or our device manufacturer could have an adverse effect on our business, financial condition and
operating results. We have experienced and may continue to experience pricing pressures from contract suppliers or
manufacturers on which we rely. Third- party suppliers utilized by our manufacturer , saeh-as-Benchmark have and may
continue to impose pricing pressures. Because we currently also rely on Benchmark to manufacture, test and ship all of the
Swoop ® systems and on a limited number of suppliers to supply our components, including Benchmark to purchase the magnet
used in the scanner from a single source supplier, such pricing pressures from a third party such as Benchmark have and could
increase our costs and could force us to increase the prices of our products if we are unable to enter into alternative arrangements
with other suppliers or manufacturers, potentially leading to decreased customer demand. If we do not successfully optimize and



operate our sales and potential future distribution channels or we do not effectively expand and update our infrastructure, our
operating results and customer experience may be negatively impacted. If we do not adequately predict market demand or
otherwise optimize and operate our sales and potential future distribution channels successfully, it could result in excess or
insufficient inventory or fulfillment capacity, increased costs, or immediate shortages in product or component supply, or harm
our business in other ways. In addition, if we do not maintain adequate infrastructure to enable us to, among other things,
manage our purchasing and inventory, it could negatively impact our operating results and customer experience. The market for
our products and services is new, rapidly evolving, and increasingly competitive, as the healthcare industry in the United States
is undergoing significant structural change, which makes it difficult to forecast demand for our products and services. The
market for our products and services is new and rapidly evolving, and it is uncertain whether we will achieve and sustain high
levels of demand and market adoption. Our future financial performance will depend in part on growth in this market and on our
ability to adapt to the changing demands of customers. It is difficult to predict the future growth rate and size of our target
market. As a result, our commercial expectations may not be achieved. Negative publicity concerning our products could limit
market acceptance of our products and services. If our customers do not perceive the benefits of our products and services, or if
our products and services do not attract new customers, then our market may not develop at all, or we may develop more slowly
than we expect. Our success will depend to a substantial extent on the willingness of healthcare organizations to increase their
use of our technology and our ability to demonstrate the value of our technology relative to competing products and services to
existing and potential customers. If healthcare organizations do not recognize or acknowledge the benefits of our products and
services or if we are unable to reduce healthcare costs or drive positive health outcomes, then the market for our solutions might
not develop at all, or might develop more slowly than we expect. Similarly, negative publicity regarding patient confidentiality
and privacy in the context of technology- enabled healthcare or concerns experienced by competitors could limit market
acceptance of our products and services. The healthcare industry in the United States is undergoing significant structural change
and is rapidly evolving. Our products and services are offered on a business model, through the sale of device and service and
support agreements which is still relatively new in the healthcare industry. If companies do not adopt to this business model and
our device does not achieve widespread adoption, or if there is a reduction in demand for the purchase of our device and service
and support agreements, our business, financial condition, and results of operations could be adversely affected. In addition,
reduction in Medicaid or other healthcare reimbursements may impact our domestic customers which may eventually
have an adverse impact on us. Other actions which have not yet been announced create uncertainty and are difficult to
predict and or manage. Quality problems could lead to recalls or safety alerts and / or reputational harm and could have a
material adverse effect on our business, results of operations, financial condition and cash flows. The Qualityr-quality of our
products is very important to us and our customers due to the serious and costly consequences of product failure. Our business
exposes us to potential product liability risks that are inherent in the design, manufacture, and marketing of medical devices.
Product or component failures, manufacturing nonconformities, design defects, off- label use, or inadequate disclosure of
product- related risks or product- related information with respect to our products, if they were to occur, could result in
inaccurate imaging and safety risks. These problems could lead to the recall of, or the issuance of a safety alert relating to, our
products, and could result in product liability claims and lawsuits. Additionally, the manufacture and production of our products
must occur in a highly controlled and clean environment to minimize particles and other yield- and quality- limiting
contaminants. Weaknesses in process control or minute impurities in materials may cause defective products. If we are not able
to maintain stringent quality controls, or if contamination problems arise, our development and commercialization efforts could
be delayed, which would harm our business and results of operations. If we fail to meet any applicable product quality standards
and our products are the subject of recalls or safety alerts, our reputation could be damaged, we could lose customers, and our
revenue and results of operations could decline. If we are not able to develop and release new products and services, or
successful enhancements, new features and modifications to our existing products and services, to successfully implement our
software solutions or to achieve adequate clinical feasibility, our business, financial condition and results of operations could be
adversely affected. The markets in which we operate are characterized by rapid technological change, frequent new product and
service introductions and enhancements, changing customer demands, and evolving industry standards. The introduction of
products and services embodying new technologies can quickly make existing products and services, including the software that
comes with the service and support agreement to be obsolete and unmarketable. Additionally, changes in laws and regulations
could impact the usefulness of our products and could necessitate changes or modifications to our products to accommodate
such changes. We invest substantial resources in researching and developing new products and enhancing existing products by
incorporating additional features, improving functionality, and adding other improvements to meet customers’ evolving needs.
The success of any enhancements or improvements to our existing products or any new products depends on several factors,
including timely completion, competitive pricing, adequate quality testing, integration with new and existing technologies and
third- party partners’ technologies and overall market acceptance. We may not succeed in developing, marketing and delivering
on a timely and cost- effective basis enhancements or improvements to our existing products or any new products that respond
to continued changes in market demands or new customer requirements, and any enhancements or improvements to our products
or any new solutions may not achieve market acceptance. Since developing our products is complex, the timetable for the
release of new products and enhancements to existing products is difficult to predict, and we may not offer new products and
updates as rapidly as our customers require or expect. Any new products that we develop may not be introduced in a timely or
cost- effective manner, may contain errors or defects, or may not achieve the broad market acceptance necessary to generate
sufficient revenue. Moreover, even if we introduce new products, we may experience a decline in revenue from our existing
products that is not offset by revenue from the new products. For example, customers may delay making purchases of new
products to permit them to make a more thorough evaluation of these products or until industry and marketplace reviews
become widely available. Customers may also delay purchasing a new product because their existing product or other device



continues to meet their needs. Some customers may hesitate to migrate to a new product due to concerns regarding the
performance of the new product. In addition, we may lose existing customers who choose a competitor’ s products and services
or decide that a traditional MRI system is sufficient to meet their needs. This could result in a temporary or permanent revenue
shortfall and adversely affect our business, financial condition and results of operations. The introduction of new products and
solutions by competitors, the development of entirely new technologies to replace existing offerings or shifts in healthcare
benefits trends could make our products obsolete or adversely affect our business, financial condition and results of operations.
We may experience difficulties with software development, industry standards, design or marketing that could delay or prevent
our development, introduction or implementation of new products, enhancements, additional features or capabilities. If
customers do not widely purchase and adopt our products, we may not be able to realize a return on our investment. If we do not
accurately anticipate customer demand or if we are unable to develop, license or acquire new features and capabilities on a
timely and cost- effective basis, or if such enhancements do not achieve market acceptance, it could result in adverse publicity,
loss of revenue or market acceptance or claims by customers brought against us, each of which could have a material and
adverse effect on our reputation, business, results of operations and financial condition. We are party to Technology and
Services Exchange Agreements with certain affiliated companies, pursuant to which the parties agreed to share personnel and
certain non- core technologies. The sharing arrangements under the agreements may prevent us from fully utilizing our
personnel and / or the technologies shared under the agreements. Furthermore, if these agreements were to terminate, or if we
were to lose access to these technologies and services, our business could be adversely affected. We entered into Technology
and Services Exchange Agreements (each, a “ TSEA ™ and collectively, the “ TSEA ) with other participant companies
controlled by the Ret-hbefgs—- Rothberg famlly A TSEA by and among Butterfly Network, Inc., A+OrphAI Therapeutics 5

; atth-Inc. (f/k / a Fesseraet-Al Therapeutics, Inc.), Qquantum- Si
Incorporated 4Bionics LLC, 1dent1feye Health —Ine—)—Beteet—Inc (f/k / a Tesseract Health, Inc.), Detect, Inc. (f/k /a
Homodeus Inc.), Legacy Hyperfine and Liminal was signed in November 2020; a TSEA by and among Quantum- Si
Incorporated, Al Therapeutics, Inc., 4Bionics LLC, identifeye Health Inc., Detect, Inc., Legacy Hyperfine and Liminal was
signed in February 2021 (and which Protein Evolution, Inc. joined in August 2021); and a TSEA by and among Legacy
Hyperfine, Liminal, AF-OrphAI Therapeutics 5-Inc., identifeye Health Inc. and Detect, Inc. was signed in July 2021 and became
effective upon the closing of our December 2021 business combination. Under the TSEA, we and the other participant
companies may, in their discretion, permit the use of certain non- core technologies, which include any technologies,
information or equipment owned or otherwise controlled by the participant company that are not specifically related to the core
business area of the participant, such as software, hardware, electronics, fabrication and supplier information, vendor lists and
contractor lists, with the other participant companies. The TSEA provides that ownership of each non- core technology shared
by us or another participant company will remain with the company that originally shared the non- core technology. In addition,
any participant company (including us) may, in its discretion, permit its personnel to be engaged by another participant company
to perform professional, technical or consulting services for such participant. Unless otherwise agreed to by us and the other
participant company, all rights, title and interest in and to any inventions, works- of- authorship, idea, data or know- how
invented, made, created or developed by the personnel (employees, contractors or consultants) in the course of conducting
services for a participant company (“ Created IP ) will be owned by the participant company for which the work was
performed, and the recipient participant company grants to the party that had its personnel provide the services that resulted in
the creation of the Created IP a royalty- free, perpetual, limited, worldwide, non- exclusive, sub- licensable (and with respect to
software, sub- licensable in object code only) license to utilize the Created IP only in the core business field of the originating
participant company, including a license to create and use derivative works based on the Created IP in the originating
participant’ s core business field, subject to any agreed upon restrictions. The technology and personnel- sharing arrangements
under the TSEA may prevent us from fully utilizing our personnel if such personnel are also being used by the other participant
companies and may also cause our personnel to enter into agreements with or provide services to other companies that interfere
with their obligations to us. Created IP under the TSEA may be relevant to our business and created by our personnel but owned
by the other participant companies. Furthermore, if the TSEA were to terminate, or if we were to lose access to the technologies
and services available pursuant to the TSEA, our business could be adversely affected. We may acquire other companies or
technologies, which could fail to result in a commercial product or net sales, divert our management’ s attention, result in
additional dilution to our stockholders and otherwise disrupt our operations and harm our operating results. We may in the future
seek to acquire or invest in businesses, applications or technologies that we believe could complement or expand our portfolio,
enhance our technical capabilities or otherwise offer growth opportunities. However, we cannot assure you that we would be
able to successfully complete any acquisition we choose to pursue, or that we would be able to successfully integrate any
acquired business, product or technology in a cost- effective and non- disruptive manner. The pursuit of potential acquisitions
may divert the attention of management and cause us to incur various costs and expenses in identifying, investigating and
pursuing suitable acquisitions, whether or not they are consummated. We may not be able to identify desirable acquisition
targets or be successful in entering into an agreement with any particular target or obtain the expected benefits of any acquisition
or investment. To date, the growth of our operations has been largely organic, and we have limited experience in acquiring other
businesses or technologies. We may not be able to successfully integrate any acquired personnel, operations and technologies, or
effectively manage the combined business following an acquisition. Acquisitions could also result in dilutive issuances of equity
securities, the use of our available cash, or the incurrence of debt, which could harm our operating results. In addition, if an
acquired business fails to meet our expectations, our operating results, business and financial condition may suffer. As
international expansion of our business occurs, it will expose us to market, regulatory, political, operational, financial and
economic risks associated with doing business outside of the United States. Our long term strategy is to increase our
international presence. We received marketing authorization for brain imaging in several countries, including the European




Union (CE Mark ), the United Kingdom (UKCA Mark ), Canada, Australia and New Zealand. This strategy may include
establishing and maintaining physician outreach and education capabilities outside of the United States and expanding our
relationships with international customers. Doing business internationally involves a number of risks, including: « Difftenlties
difficulties in staffing and managing our international operations; * Multipte-multiple , conflicting and changing laws and
regulations such as tax laws, privacy laws, export and import restrictions, employment laws, regulatory requirements and other
governmental approvals, permits and licenses; * Redueed-reduced or varied protection for intellectual property rights in some
countries; * Obtaining-obtaining regulatory clearance where required for our products in various countries; * Requirements
requirements to maintain data and the processing of that data on servers located within such countries; * Eimits-limits on our
ability to penetrate international markets if we are required to manufacture our products locally; « Finanetal-financial risks, such
as longer payment cycles, difficulty collecting accounts receivable, foreign tax laws and complexities of foreign value- added
tax systems, the effect of local and regional financial pressures on demand and payment for our products and exposure to
foreign currency exchange rate fluctuations; * Restrietions-restrictions on the site- of- service for use of our products and the
economics related thereto for physicians and other healthcare practitioners; » Nataral-natural disasters and economic instability,
including outbreak of disease, boycotts, curtailment of trade and other market restrictions; * ¥ars-wars , terrorism and political
unrest, such as the conflicts in Ukraine and the Middle East, which has resulted in instability in the global financial markets and
export controls, and which could result in supply disruptions for us, including because one key custom- made component in our
Swoop ® system is the magnet, which is manufactured by a single source supplier in Europe, and which could also have a
material adverse impact on our sales in affected markets; and » Regalateryregulatory and compliance risks that relate to
maintaining accurate information and control over activities subject to regulation under the U. S. Foreign Corrupt Practices Act,
and comparable laws and regulations in other countries. Any of these factors could significantly harm our future international
expansion and operations and, consequently, have a material adverse effect on our business, financial condition and results of
operations. Unfavorable global economic conditions could adversely affect our business, financial condition or results of
operations. Our results of operations could be adversely affected by general conditions in the global economy and in the global
financial markets, including changes in inflation, interest rates , tariffs and overall economic conditions and uncertainties. For
instance, if inflation , tariffs or other factors were to significantly increase our business costs, it may not be feasible to pass price
increases on to our customers. Inflation could also adversely affect the ability of our customers to purchase our products. An
economic downturn could result in a variety of risks to our business, including weakened demand for our products and our
inability to raise additional capital when needed on acceptable terms, if at all. A weak or declining economy could also strain
our manufacturers and suppliers, possibly resulting in supply disruption, or cause future customers to delay making payments
for our products. Any of the foregoing could harm our business and we cannot anticipate all of the ways in which the current
economic climate and financial market conditions could adversely impact our business. The enactment of legislation
implementing changes in the U. S. Faxation-taxation of international business activities, the adoption of other tax reform
policies or changes in tax legislation or policies in jurisdictions outside of the United States could materially impact our results
of operations and financial condition. We are subject to income tax in the numerous jurisdictions in which we operate.
Reforming the taxation of international businesses has been a priority for politicians, and a wide variety of potential changes
have been proposed. Some proposals, several of which have been enacted, impose incremental taxes on gross revenue,
regardless of profitability. Furthermore, it is reasonable to expect that global taxing authorities will be reviewing current
legislation for potential modifications in reaction to the implementation of the 2017 Tax Cuts and Jobs Act (the “ Tax Act ”) in
the United States. Due to the expanding scale of our international business activities, changes in the taxation of such activities
may increase our worldwide effective tax rate and the amount of taxes we pay and harm our business. U. S. taxation of
international business activities or the adoption of tax reform policies could materially impact our future financial position and
results of operations. Limitations on the ability of taxpayers to claim and utilize foreign tax credits and the deferral of certain tax
deductions until earnings outside of the United States are repatriated to the United States, as well as changes to U. S. Fax-tax
laws that may be enacted in the future, could impact the tax treatment of future foreign earnings. Should the scale of our
international business activities expand, any changes in the U. S. taxation of such activities could increase our worldwide
effective tax rate and harm our future financial position and results of operations. We may face exposure to foreign currency
exchange rate fluctuations. While we have historically transacted in U. S. Dollars with the majority of our customers and
suppliers, we have transacted in some foreign currencies and may transact in more foreign currencies in the future. Accordingly,
changes in the value of foreign currencies relative to the U. S. Dollar may affect our revenue and operating results. As a result
of such foreign currency exchange rate fluctuations, it could be more difficult to detect underlying trends in our business and
operating results. In addition, to the extent that fluctuations in currency exchange rates cause our operating results to differ from
our expectations or the expectations of our investors, the trading price of our stock could be adversely affected. Our ability to
use net operating losses to offset future taxable income may be subject to certain limitations. As of December 31, 2623-2024 ,
we had federal net operating loss carryforwards (“ NOLs ™) to offset future taxable income of approximately $ 476-195. 1
million, of which $ 12. 1 million will begin to expire in 2034 if not utilized. As of December 31, 2023-2024 , Liminal had
federal NOLs to offset future taxable income of approximately $ +4-15 . 76 million. A lack of future taxable income would
adversely affect our ability to utilize these NOLs. In addition, under Section 382 of the Internal Revenue Code of 1986, as
amended (the “ Code ), a corporation that undergoes an “ ownership change ” is subject to limitations on its ability to utilize its
pre- change NOLs and other pre- change tax attributes (such as research tax credits) to offset post- change taxable income. For
these purposes, an ownership change generally occurs where the equity ownership of one or more stockholders or groups of
stockholders who owns at least 5 % of a corporation’ s stock increases its ownership by more than 50 percentage points over its
lowest ownership percentage within a three- year period (calculated on a rolling basis). Our existing NOLs may be subject to
limitations arising out of previous ownership changes and we may be limited as to the amount that can be utilized each year as a



result of such previous ownership changes, including our December 2021 business combination and related transactions. In
addition, future changes in our stock ownership, including future offerings, as well as other changes that may be outside of our
control, could result in additional ownership changes under Section 382 of the Code. Our NOLs may also be impaired under
similar provisions of state law. We have recorded a full valuation allowance related to our NOLs and other deferred tax assets
due to the uncertainty of the ultimate realization of the future benefits of those assets. In addition to the limitations discussed
above under Sections 382 of the Code, the utilization of NOLs incurred in taxable years beginning after December 31, 2017, are
subject to limitations adopted by the Tax Cuts and Jobs Act, as modified by the Coronavirus Aid, Relief, and Economic Security
Act (“ CARES Act ”). Under the Tax Act, in general, NOLs generated in taxable years beginning after December 31, 2017 may
offset no more than 80 percent of such year’ s taxable income and there is no ability for such NOLs to be carried back to a prior
taxable year. The CARES Act modifies the Tax Act with respect to the Tax Act’ s limitation on the deduction of NOLs and
provides that NOLs arising in taxable years beginning after December 31, 2017 and before January 1, 2021, may be carried back
to each of the five taxable years preceding the tax year of such loss, but NOLs arising in taxable years beginning after December
31, 2020 may not be carried back. In addition, the CARES Act eliminates the limitation on the deduction of NOLs to 80 percent
of current year taxable income for taxable years beginning before January 1, 2021. As a result of such limitation, we may be
required to pay federal income tax in some future year notwithstanding that we had a net loss for all years in the aggregate.
Risks Related to Healthcare Industry Shifts and Changing Regulations We are subject to extensive government regulation, which
could restrict the development, marketing, sale and distribution of our products and could cause us to incur significant costs.
Our medical devices and associated services are subject to extensive pre- market and post- market regulation by the FDA and
various other federal, state, local and foreign government authorities. Government regulation of medical devices is meant to
assure their safety and effectiveness, and includes requirements for, among other things: * design, development and
manufacturing processes; ¢ labeling, content and language of instructions for use and storage; ¢ product testing, nonclinical
studies and clinical trials; * regulatory clearances and approvals, including pre- market clearance or pre- market approval; ¢
establishment registration, device listing and ongoing compliance with the QSR requirements; ¢ advertising and promotion;
marketing, sales and distribution; ¢ conformity assessment procedures; * product traceability and record- keeping procedures; *
review of product complaints, complaint reporting, recalls and field safety corrective actions; * post- market surveillance,
including reporting of deaths or serious injuries and malfunctions that, if they were to recur, could lead to death or serious
injury; * post- market studies (if applicable); and ¢ product import and export. The laws and regulations to which we and our
products are subject are complex and subject to periodic changes. Regulatory changes could result in restrictions on our ability
to carry on or expand our operations, higher than anticipated costs or lower than anticipated sales. Before a new medical device,
or a significant modification of a medical device, including a new use of or claim for an existing product, can be marketed in the
United States, we must first receive either 510 (k) clearance or premarket approval (“ PMA ”) from the FDA, unless an
exemption applies. In the 510 (k) clearance process, the FDA must determine that a proposed device is *“ substantially
equivalent ” to a device legally on the market, known as a *“ predicate ” device, with respect to intended use, technology and
safety and effectiveness, in order to clear the proposed device for marketing. Clinical data is sometimes required to support
substantial equivalence. Fegaey-Hyperfine received 510 (k) clearance from the FDA for its portable MRI system in 2020. In
February and October 2023, se-the Company received addittonral-510 (k) clearances from the FDA for its efthe-latest-apdates
te-our-Swoop ® system Al- powered software. The combination of these two software updates sfg-ni-ﬁeaﬁ&y—tmpfeved—difft&eﬂ-
wetghted-tmaging-(“PDWI-, incorporated deep- learning based denoising in the post- processing of BWH-images for crisper
images, and improved image quality for all Swoop ® system sequences. Fhe-In July 2024, we received 510 (k) clearance from
the FDA of the ninth- generation AI- powered Swoop ® system software. This latest software update released to date
significantly reduces scan times across multiple MR sequences without sacrificing image quality. Outside of the United
States, the Swoop ® system has received marketing authorization for brain imaging in several countries, including the European
Union (CE Mark ), the United Kingdom (UKCA Mark) , Canada, Australia and New Zealand . In October 2024 and
February 2025, the Company received CE Mark and UKCA Mark approval for the latest generation of software . All of
our revenue to date has been generated from sales of the Swoop ® system and related services. We may be required to obtain a
new 510 (k) clearance or PMA approval for significant post- market modifications to our products, including any modifications
made to our commercially marketed devices. Obtaining 510 (k) clearance or PMA approval for medical devices can be
expensive and time- consuming, and entails significant user fees, unless an exemption is available. The FDA’ s process for
obtaining 510 (k) clearance usually takes three to 12 months, but it can last longer. In the PMA approval process, the FDA must
determine that a proposed device is safe and effective for its intended use based, in part, on extensive data, including but not
limited to, technical, nonclinical, clinical trial, manufacturing and labeling data. The process for obtaining a PMA is more costly
and uncertain and approval can take anywhere from at least one year to, in some cases, multiple years from the time the
application is initially filed with the FDA. Modifications to products that are approved through a PMA application generally
require further FDA approval. Some of our future products may require PMA approval. In addition, the FDA may demand that
we obtain a PMA prior to marketing future changes of our existing products. Further, we may not be able to obtain additional
510 (k) clearances or PMAs for new products or for modifications to, or additional indications for, our products in a timely
fashion or at all. Delays in obtaining future clearances or approvals could adversely affect our ability to introduce new or
enhanced products in a timely manner, which in turn could harm our revenue and future profitability. In order to conduct a
clinical investigation involving human subjects for the purpose of demonstrating the safety and effectiveness of a medical
device, if necessary, for a PMA application or 510 (k) notification, a company must, among other things, apply for and obtain
institutional review board (“ IRB ”) approval of the proposed investigation. In addition, if the clinical study involves a
significant risk ” (as defined by the FDA) to human health, the sponsor of the investigation must also submit and obtain FDA
approval of an investigational device exemption (“ IDE ) application and follow applicable IDE regulations. Unless IDE-



exempt, nonsignificant risk devices are still subject to certain abbreviated IDE requirements, but an IDE application is not
required if such abbreviated requirements are met. We may not be able to obtain any necessary FDA and / or IRB approval to
undertake clinical trials in the United States for future devices we develop and intend to market in the United States. If we do
obtain such approvals, the FDA may find that our studies do not comply with the IDE or other regulations governing clinical
investigations or the data from any such trials may not support clearance or approval of the investigational device. Moreover,
certainty that clinical trials will meet desired endpoints, produce meaningful or useful data and be free of unexpected adverse
effects, or that the FDA will accept the validity of foreign clinical study data (if applicable) cannot be assured, and such
uncertainty could preclude or delay market clearance or authorizations resulting in significant financial costs and reduced
revenue. We are also subject to numerous post- marketing regulatory requirements, which include quality system regulations
related to the manufacture of our devices, labeling regulations and medical device reporting (“ MDR ) regulations. The last of
these regulations requires us to report to the FDA if our devices cause or contribute to a death or serious injury, or malfunction
in a way that would likely cause or contribute to a death or serious injury if the malfunction recurred. If we fail to comply with
present or future regulatory requirements that are applicable to us, we may be subject to enforcement action by the FDA, which
may include any of the following sanctions: ¢ untitled letters, warning letters, fines, injunctions, consent decrees and civil
penalties;  customer notification, or orders for repair, replacement or refunds; ¢ voluntary or mandatory recall or seizure of our
current or future products; * administrative detention by the FDA of medical devices believed to be adulterated or misbranded; *
operating restrictions, suspension or shutdown of production; « refusal of our requests for 510 (k) clearance or PMA of new
products, new intended uses or modifications to existing products; ¢ rescission of 510 (k) clearance or suspension or withdrawal
of PMAs that have already been granted; and * criminal prosecution. The occurrence of any of these events may have a material
adverse effect on our business, financial condition and results of operations. Our employees, independent contractors,
consultants, manufacturers and suppliers may engage in misconduct or other improper activities, including noncompliance with
regulatory standards and requirements. We are exposed to the risk that our employees, independent contractors, consultants,
manufacturers and suppliers may engage in fraudulent or illegal activity. Misconduct by these parties could include intentional,
reckless and / or negligent conduct or disclosure of unauthorized activities to us that violates: (i) the laws of the FDA and other
similar foreign regulatory bodies, including those laws requiring the reporting of true, complete and accurate information to
such regulators; (ii) manufacturing standards; (iii) healthcare fraud and abuse laws in the United States and similar foreign
fraudulent misconduct laws; or (iv) laws that require the true, complete and accurate reporting of financial information or data.
These laws may impact, among other things, future sales, marketing and education programs. In particular, the promotion, sales
and marketing of healthcare items and services, as well as certain business arrangements in the healthcare industry, are subject to
extensive laws designed to prevent fraud, kickbacks, self- dealing and other abusive practices. These laws and regulations may
restrict or prohibit a wide range of pricing, discounting, marketing and promotion, structuring and commissions, certain
customer incentive programs and other business arrangements generally. Activities subject to these laws also involve the
improper use of information obtained in the course of patient recruitment for clinical trials. Although we have a code of business
conduct and ethics, it is not always possible to identify and deter misconduct by our employees and other third parties, and the
precautions we take to detect and prevent these activities may not be effective in controlling unknown or unmanaged risks or
losses or in protecting us from governmental investigations or other actions or lawsuits stemming from a failure to be in
compliance with such laws or regulations. If any such actions are instituted against us and we are not successful in defending
ourselves or asserting our rights, those actions could result in the imposition of significant fines or other sanctions, including the
imposition of civil, criminal and administrative penalties, damages, monetary fines, disgorgement, individual imprisonment,
additional integrity reporting and oversight obligations, possible exclusion from participation in Medicare, Medicaid and other
government healthcare programs, contractual damages, reputational harm, diminished profits and future earnings and
curtailment of operations, any of which could adversely affect our ability to operate our business and our results of operations.
Whether or not we are successful in defending against any such actions or investigations, we could incur substantial costs,
including legal fees, and divert the attention of management in defending ourselves against any of these claims or investigations,
which could have a material adverse effect on our business, financial condition and results of operations. There is no guarantee
that the FDA will grant 510 (k) clearance or premarket approval of our future products, and failure to obtain necessary
clearances or approvals for our future products would adversely affect our ability to grow our business. Some of our new or
modified products will require FDA clearance of a 510 (k) notification or FDA approval of a PMA application. The FDA may
refuse our requests for 510 (k) clearance or PMA of new products or may not clear or approve these products for the indications
that are necessary or desirable for successful commercialization. Early - stage review may also result in delays or other issues.
For example, the FDA has issued guidance intended to explain the procedures and criteria used in assessing whether 510 (k) and
PMA submissions should be accepted for substantive review. Under the “ Refuse to Accept ”” guidance, the FDA conducts an
early review against specific acceptance criteria to inform 510 (k) and PMA submitters if the submission is administratively
complete, or if not, to identify the missing element (s). Submitters are given the opportunity to provide the FDA with any
information identified as missing. If the information is not provided within a specified time, the submission will not be accepted
for FDA review. The FDA may also change its clearance and approval policies, adopt additional regulations or revise existing
regulations, or take other actions that may prevent or delay approval or clearance of our products under development or impact
our ability to gain clearance or approval for modifications to our currently approved or cleared products in a timely manner.
Significant delays in receiving clearance or approval, or the failure to receive clearance or approval for our new products would
have an adverse effect on our ability to expand our business. Recent initiatives by the FDA to enhance and modernize various
regulatory pathways for device products and its overall approach to safety and innovation in the medical technology industry
creates the possibility of changing product development costs, requirements, and other factors and additional uncertainty for our
future products and business. Regulatory requirements may change in the future in a way that adversely affects us. Any change



in the laws or regulations that govern the clearance and approval processes or the post- market compliance requirements relating
to our current and future products could make it more difficult and costly to obtain clearance or approval for new products, or to
produce, market and distribute existing products. For example, the FDA and other government agencies have been focusing on
the cybersecurity risks associated with certain medical devices and encouraging device manufacturers to take a more proactive
approach to assessing the cybersecurity risks of their devices both during development and on a periodic basis after the devices
are in commercial distribution. These regulatory efforts could lead to new FDA requirements in the future or additional product
liability or other litigation risks if any of our products is considered to be susceptible to third- party tampering. In December
2016, Congress passed the 21st Century Cures Act, which made multiple changes to the FDA’ s rules for medical devices as
well as for clinical trials, and in September 2022, Congress passed the Medical Device User Fee reauthorization package, which
affects medical device regulation both pre- and post- approval and could have certain impacts on our business. In recent years,
the FDA has also considered a series of efforts to modernize and streamline the 510 (k) notification and regulatory review
process and monitoring post- market safety. For example, in October 2022, FDA announced that 510 (k) applications may be
submitted electronically using the electronic submission template and resource, or eSTAR. Further, changes in the FDA 510 (k)
process could make clearance more difficult to obtain, increase delay, add uncertainty and have other significant adverse effects
on our ability to obtain and maintain clearance for our products. More broadly, future legislation or regulation may
materially impact the ability of the FDA, and other regulatory agencies with jurisdiction over medical products or
services, to operate as they have historically operated. [t is unclear at this time whether and how various activities initiated or
announced by the FDA to modernize the U. S. medical device regulatory system could affect our business, as some of the FDA’
s new medical device safety and innovation initiatives have not been formalized and remain subject to change . Disruptions at
the FDA, the SEC and other government agencies caused by funding shortages, mass layoffs, or global health concerns
could hinder their ability to hire and retain key leadership and other personnel, prevent our products from being
developed or commercialized in a timely manner or otherwise prevent those agencies from performing normal business
functions on which the operation of our business relies, which could negatively impact our business. The ability of the
FDA to review and approve new products can be affected by a variety of factors, including government budget and
funding levels, ability to hire and retain key personnel and accept the payment of user fees, and statutory, regulatory
and policy changes. Average review times at the agency have fluctuated in recent years as a result. In addition,
government funding of the SEC and other government agencies on which our operations may rely, including those that
fund research and development activities is subject to the political process, which is inherently fluid and unpredictable.
Disruptions at the FDA and other agencies may also slow the time necessary for products to be reviewed and / or
approved by necessary government agencies, which would adversely affect our business. For example, over the last
several years, the United States government has shut down several times and certain regulatory agencies, such as the
FDA and the SEC, have had to furlough critical FDA, SEC and other government employees and stop critical activities
during that period. In early 2025, following the inauguration of President Trump, the Trump Administration began
terminating federal government employees, including at the FDA. The impact of mass layoffs at the agency and other
governmental offices with which we interact is unclear at this time. However, it is expected that with a proposed
reduction in staff of up to 50 %, the FDA in the future may be unlikely to meet its application review goals or to continue
to be available for timely interactions with medical product developers. It is currently unclear how the U. S. medical
device industry will be affected by the Trump Administration’ s major changes to the FDA and the federal government
as a whole. Separately, during the COVID- 19 pandemic, the FDA postponed most inspections of domestic and foreign
manufacturing facilities at various points. Even though the FDA has since resumed standard inspection operations of
domestic facilities where feasible, the agency has continued to monitor and implement changes to its inspectional
activities to ensure the safety of its employees and those of the firms it regulates, and any resurgence of the virus or
emergence of new infectious disease outbreaks may lead to future inspectional delays. Regulatory authorities outside the
United States may adopt similar policy measures in response to emerging infectious disease outbreaks, epidemics, or
pandemics. If a prolonged government shutdown or slowdown occurs, or if global health concerns similar to COVID- 19
prevent the FDA or other regulatory agencies from conducting their regular inspections, review, or other regulatory
activities, it could significantly affect the ability of the FDA to timely review and process our regulatory submissions,
which could have a material adverse effect on our business. Further, in our operations as a public company, future
government shutdowns could impact our ability to access the public markets and obtain necessary capital in order to
properly capitalize and continue our operations . If we fail to obtain regulatory authorizations in other countries for existing
products or products under development, we will not be able to commercialize these products in those countries. In order for us
to market our products in countries outside of the United States, we must comply with extensive safety and quality regulations in
other countries regarding the quality, safety and efficacy of our products. These regulations, including the requirements for
marketing authorizations, and the time required for regulatory review, vary from country to country. Failure to obtain regulatory
authorization in any foreign country in which we plan to market our products may harm our ability to generate revenue and harm
our business. Marketing authorization requirements vary between countries and can involve additional product testing and
additional administrative review periods. The time required to obtain marketing authorization in other countries might differ
from that required to obtain FDA clearance or other marketing authorization. The regulatory process in other countries may
include all of the risks detailed above regarding FDA clearance in the United States. Regulatory authorization of a product in
one country does not ensure regulatory approval in another, but a failure or delay in obtaining regulatory authorization in one
country may negatively impact the regulatory process in others. Failure to obtain regulatory authorization in other countries or
any delay or setback in obtaining such authorization could have the same adverse effects described above regarding FDA
clearance or approval in the United States. The primary regulatory environment in Europe is that of the European Economic



Area (“ EEA ), which is comprised of the Member States of the European Union, plus Iceland, Liechtenstein and Norway. In
2023, our Swoop ® system received approval in the European Union ( CE eettifieation-Mark). In October 2024, our latest
generation of AI- powered Swoop ® system software received CE approval under the European Medical Device
Regulation (MDR, EU No. 2017 / 745) . The Medical Device Regulation became fully effective on May 26, 2021. The Medical
Device Regulation includes elements intended to strengthen the conformity assessment procedures, assert greater control over
notified bodies and their standards, increase overall system transparency, and impose more robust device vigilance requirements
on manufacturers and distributors. These new requirements may have an effect on the way we design and manufacture
product and products candidates and conduct our business in the EEA. For example, as a result of the continuing
transition towards the Medical Device Regulation, Notified Body review times have lengthened, and product
introductions or modifications could be delayed or canceled, which could adversely affect our ability to grow our
business. The new rules and procedures that have been created under the overhauled EU regulations will likely result in
increased regulatory oversight of all medical devices marketed in the EU, and this may, in turn, increase the costs, time and
requirements that need to be met in order to place an innovative or high- risk medical device on the EEA market. If we, our
current or future contract manufacturers, or our current or future component suppliers are unable to manufacture our products in
sufficient quantities, on a timely basis, at acceptable costs and in compliance with regulatory and quality requirements, the
manufacturing and distribution of our devices could be interrupted, and our product sales and operating results could suffer . We
rely on contract manufacturers and component suppliers to provide the specific components and manufacturing services
necessary to produce our finished medical devices and any future product candidates. This reliance also results in our
reduced control over the manufacture of our devices and the protection of our trade secrets and know- how from
misappropriation or inadvertent disclosure, which may adversely affect our future business prospects. Nevertheless, as
the developer of the devices, we continue to have regulatory obligations to maintain oversight of our contract
manufacturers to ensure compliance with, among other things, contractual obligations, specifications, and applicable
quality system requirements . When producing and distributing commercial medical device products, we, our contract
manufacturer, and certain of our component suppliers are required to comply with the FDA’ s Quality System Regulation (*
QSR ”), which is a complex regulatory framework that covers the procedures and documentation of the design, testing,
production, control, quality assurance, labeling, packaging, sterilization, storage, shipping and servicing of our devices.
Compliance with applicable regulatory requirements is subject to continual review and is monitored rigorously through periodic,
sometimes unannounced, inspections by the FDA. We cannot assure investors that our facilities or our third- party
manufacturers’ or suppliers’ facilities would pass any future quality system inspection. Failure efby us or our third- party
manufacturers asd-or component suppliers to adhere to QSR requirements or take adequate and timely corrective action in
response to an adverse quality system inspection finding could delay production of our products and lead to fines, difficulties in
obtaining marketing authorizations for our products, recalls, or enforcement actions, including but not limited to injunctive relief
or consent decrees, or other consequences, which could have a material adverse effect on our business, financial condition or
results of operations. Any such failure, including the failure of our current or any future contract manufacturers to achieve and
maintain the required high manufacturing standards, could result in further delays or failures in product testing or delivery, cost
overruns, increased warranty costs or other problems that could harm our business and prospects. In addition, any of our
products shipped internationally are also required to comply with applicable quality standards and regulatory requirements,
including the International Organization for Standardization (“ ISO ) quality system standards as well as European Directives
and norms in order to produce products for sale in the EU. In addition, many countries such as Canada and Japan have very
specific additional regulatory requirements for quality assurance and manufacturing. If we fail to continue to comply with
current good manufacturing requirements, as well as ISO or other regulatory standards, we may be required to cease all or part
of our operations until we comply with these regulations. Maintaining compliance with multiple regulators adds complexity and
cost to our manufacturing and compliance processes. In complying with the applicable medical device regulations of the
FDA and other comparable foreign regulatory authorities, we and our contact manufacturers, and any components
suppliers to which such regulations apply, must spend significant time, money and effort in the areas of design and
development, testing, production, record- keeping and quality control to assure that the products meet applicable
specifications and regulatory requirements. Although our agreements with our contract manufacturers and component
suppliers require them to perform according to applicable regulatory requirements, such as those relating to quality
system controls, we cannot control the conduct of our contract manufacturers or component suppliers to implement and
maintain these standards. If our contract manufacturers or component suppliers do not successfully carry out their
contractual duties, meet expected deadlines or manufacture our devices in accordance with regulatory requirements, if
there are disagreements between us and such parties, or if such parties are unable to support the commercialization of
any of our devices for which we have or may obtain marketing authorization, we may not be able to produce, or may be
delayed in producing devices sufficient to meet our supply requirements. Any delays in obtaining adequate supplies on
adequate terms with respect to our devices, due to manufacturing issues, global trade policies, or for other reasons, could
make it more difficult and costly to obtain marketing authorization for new products, or to produce, market and
distribute our existing, authorized products. Our current or future products may be subject to product recalls even after
receiving FDA clearance or approval. A recall of our products, either voluntarily or at the direction of the FDA, or the discovery
of serious safety issues with our products, could have a significant adverse impact on us. The FDA and similar governmental
bodies in other countries have the authority to require the recall of our products if we or our third- party manufacturers fail to
comply with relevant regulations pertaining to, among other things, manufacturing practices, labeling, advertising or
promotional activities, or if new information is obtained concerning the safety or efficacy of these products. For example, under
the FDA’ s Medical Device Reporting regulations, we are required to report to the FDA any incident in which our marketed



products may have caused or contributed to a death or serious injury or in which our marketed products malfunctioned in a
manner likely to cause or contribute to death or serious injury if that malfunction were to recur. Repeated adverse events or
product malfunctions may result in a voluntary or involuntary product recall, or administrative or judicial seizure or injunction,
when warranted. A government- mandated recall may be ordered if the FDA finds that there is a reasonable probability that the
device would cause serious, adverse health consequences or death. A voluntary recall by us could occur as a result of any
material deficiency in a device, such as manufacturing defects, labeling deficiencies, packaging defects or other failures to
comply with applicable regulations. In general, if we decide to make a change to our marketed product, we are responsible for
determining whether to classify the change as a recall. It is possible that the FDA could disagree with our initial classification.
The FDA requires that certain classifications of recalls be reported to the FDA within 10 working days after the recall is
initiated. If a change to a device addresses a risk to health associated with the device or a violation of the federal Feod;Drag;
and-CosmetieAet-(“FDCA 2, that change would generally constitute a medical device recall and require submission of a recall
report to the FDA. Recalls of any of our products would divert managerial and financial resources and have an adverse effect on
our reputation, results of operations and financial condition, which could impair our ability to produce our products in a cost-
effective and timely manner in order to meet our customers’ demands. We may also be subject to product liability claims, be
required to bear other costs, or be required to take other actions that may have a negative impact on our future sales and our
ability to generate profits. Companies are required to maintain certain records of recalls, even if they are not reportable to the
FDA. We may initiate voluntary recalls, field corrections, or removals involving our products in the future that we determine do
not require notification to the FDA. If the FDA disagrees with our determinations, the FDA could require us to report those
actions as recalls. A future recall, withdrawal, or seizure of any product could materially and adversely affect consumer
confidence in our brands, lead to decreased demand for our products and negatively affect our sales. In addition, the FDA could
take enforcement action for failing to report recalls when they were conducted by us or one of our agents. We may be subject to
enforcement action if we engage in improper or off- label marketing or promotion of our commercial medical device products,
including fines, penalties and injunctions. Our promotional materials and training methods must comply with FDA and other
applicable laws and regulations, including the prohibition of the promotion of unapproved, or off- label, uses of lawfully
marketed medical device products. Physicians may, however, use our commercial products off- label, as the FDA does not
restrict or regulate a physician’ s practice of medicine. Medical device manufacturers and distributors are only permitted to
promote their products in a way that is consistent with the FDA- authorized labeling and indications for use. If the FDA
determines that our promotional materials or training materials promote a cleared or approved medical device in a manner
inconsistent with our labeling, the agency could request that we modify our training or promotional materials or subject us to
regulatory or enforcement actions, including the issuance of an Untitled Letter or a Warning Letter or seeking injunction,
seizure, civil fines or criminal penalties. In addition to ensuring that the claims we make are consistent with our regulatory
clearances or approvals, the FDA also ensures that promotional labeling for all regulated medical devices is neither false nor
misleading. It is also possible that other federal, state or foreign enforcement authorities might take action if they consider our
promotional or training materials to constitute promotion of an off- label use, which could result in significant fines or penalties
under other statutory authorities, such as laws prohibiting false claims for reimbursement. In that event, our reputation could be
damaged, and adoption of our products could be impaired. Although our policy is to refrain from making statements or from
disseminating promotional material that could be considered off- label promotion of our commercial medical device products,
the FDA or another regulatory agency could disagree and conclude that we have engaged in oft- label promotion. In addition,
the off- label use of our products may increase the risk of product liability claims. Product liability claims are expensive to
defend and could divert our management’ s attention, result in substantial damage awards against us, and harm our reputation.
Reeenteourt-Court decisions in the United States have impacted the FDA” s enforcement activity regarding off- label
promotion in light of First Amendment considerations, although there are still significant risks in this area in part due to potential
False Claims Act exposure. Further, this area is subject to ongoing policy changes at the federal level, resulting in some degree
of uncertainty for regulated businesses. For example, in August 2021 the FDA issued a final rule revising the agency’ s
regulation governing the types of evidence relevant to determining the “ intended use ” of a drug or device under the FDCA,
which has significant implications for when a manufacturer or distributor has engaged in off- label marketing. Digital marketing
and social media efforts may expose us to additional regulatory scrutiny, including from the Federal Trade Commission (the
FTC ”) and other consumer protection agencies and regulators. In addition to the laws and regulations enforced by the FDA,
advertising for various services and for non- restricted medical devices is subject to federal truth- in- advertising laws enforced
by the FTC, as well as comparable state consumer protection laws. Our efforts to promote prescription medical device products
via social media initiatives may subject us to additional scrutiny of our practices. For example, the FTC and other consumer
protection agencies scrutinize all forms of advertising (whether in digital or traditional formats) for business services, consumer-
directed products, and non- restricted medical devices to ensure that advertisers are not making false, misleading or
unsubstantiated claims or failing to disclose material relationships between the advertiser and its products’ endorsers, among
other potential issues. The FDA oversees the advertising and promotional labeling for restricted medical devices and ensures,
among other things, that there is effective communication of, and a fair and balanced presentation of, the risks and benefits of
such high- risk medical devices. Under the Federal Trade Commission Act (“ FTC Act ), the FTC is empowered, among other
things, to (a) prevent unfair methods of competition and unfair or deceptive acts or practices in or affecting commerce; (b) seek
monetary redress and other relief for conduct injurious to consumers; and (c) gather and compile information and conduct
investigations relating to the organization, business, practices, and management of entities engaged in commerce. The FTC has
very broad enforcement authority, and failure to abide by the substantive requirements of the FTC Act and other consumer
protection laws can result in administrative or judicial penalties, including injunctions affecting the manner in which we would
be able to market services or products in the future, or criminal prosecution. We plan to increase our advertising activities that



may be subject to these federal and state truth- in- advertising laws. Any actual or perceived non- compliance with those laws
could lead to an investigation by the FTC or a comparable state agency or could lead to allegations of misleading advertising by
private plaintiffs. Any such action against us could disrupt our business operations, cause damage to our reputation, and have a
material adverse effect on our business. Because we do not require extensive training for users of our current products, although
they are limited under the FDA’ s marketing clearances to use by, and that images generated from the scanner be interpreted by,
trained healthcare practitioners, there exists a potential for misuse of these products, misinterpretation of images by untrained
professionals or misuse of these products by untrained professionals, which could ultimately harm our reputation and business.
Federal regulations allow us to sell our medical device products to or on the order of practitioners licensed by law to use or order
the use of a prescription device. The definition of ““ licensed practitioners ” varies from state to state. As a result, our current
products may be purchased or operated by physicians with varying levels of training and, in many states, by non- physicians,
including nurse practitioners, chiropractors and technicians. The FDA clearances of the products require interpretation of images
by trained physicians and use of that information in determining a diagnosis. Outside the United States, many jurisdictions do
not require specific qualifications or training for purchasers, or operators or interpreters, of medical device products. We do not
supervise the procedures performed with our products, nor can we require that direct medical supervision occur. Although
product training is offered, we do not require purchasers or operators of our non- invasive products to attend training sessions.
The lack of required training and the purchase and use of our non- invasive products by non- physicians may result in product
misuse and adverse treatment outcomes, which could harm our reputation and expose us to costly product liability litigation. We
are subject to federal, state and foreign laws prohibiting *“ kickbacks  and false or fraudulent claims, and other fraud and abuse
laws, transparency laws, and other healthcare laws and regulations, which, if violated, could subject us to substantial penalties.
Additionally, any challenge to or investigation into our practices under these laws could cause adverse publicity and be costly to
respond to, and thus could harm our business. Our relationships with customers and third- party payors are subject to broadly
applicable fraud and abuse and other healthcare laws and regulations that may constrain our sales, marketing and other
promotional activities by limiting the kinds of financial arrangements, including sales programs and certain customer and
product support programs, we may have with hospitals, physicians or other purchasers of medical devices. Other federal and
state laws generally prohibit individuals or entities from knowingly presenting, or causing to be presented, claims for payment
from Medicare, Medicaid, or other third- party payors that are false or fraudulent, or are for items or services that were not
provided as claimed. These laws include, among others, the federal Anti- Kickback Statute, the federal civil False Claims Act,
other federal healthcare false statement and fraud statutes, the Open Payments program, the Civil Monetary Penalties Law, and
analogous fraud and abuse and transparency laws in most states, as described in “ Item 1. Business- Government Regulation.
Although the federal laws generally apply only to products or services for which payment may be made by a government
healthcare program, state laws often apply regardless of whether federal funds may be involved. While we believe and strive to
ensure that our business arrangements with third parties and other activities and programs comply with all applicable laws, these
laws are complex, and our activities may be found not to be compliant with one or more of these laws, which may result in
significant civil, criminal and / or administrative penalties, fines, damages and exclusion from participation in government
healthcare programs. Even an unsuccessful challenge or investigation into our practices could cause adverse publicity, and be
costly to respond to, and thus could have a material adverse effect on our business, financial condition and results of operations.
Our compliance with Medicare and Medicaid regulations may be reviewed by federal or state agencies, including the Office of
Inspector General for the U. S. Department of Health and Human Services (*“ HHS- OIG 7), Centersfor-Medieare-&Medieaid
Serviees“CMS 2, and the Department of Justice, or may be subject to whistleblower lawsuits under federal and state false
claims laws. To ensure compliance with Medicare, Medicaid and other regulations, government agencies conduct periodic audits
of the Company to ensure compliance with various supplier standards and billing requirements. Similarly, our international
operations are subject to the provisions of the FCPA, which prohibits U. S. companies and their intermediaries from making
payments in violation of law to non- U. S. government officials for the purpose of obtaining or retaining business or securing
any other improper advantage. In many countries, the healthcare professionals that medical device distributors regularly interact
with may meet the definition of a foreign official for purposes of the FCPA. International business operations are also subject to
various other international anti- bribery laws such as the U. K. Anti- Bribery Act. Despite meaningful measures that we
undertake to facilitate lawful conduct, which include training and compliance programs and internal policies and procedures, we
may not always prevent unauthorized, reckless or criminal acts by our employees or agents, or employees or agents of businesses
or operations we may acquire. Violations of these laws, or allegations of such violations, could disrupt operations, involve
significant management distraction and have a material adverse effect on our business, financial condition and results of
operations, among other adverse consequences. If we are found to have violated laws protecting the confidentiality of health
information, we could be subject to civil or criminal penalties, which could increase our liabilities and harm our reputation or
our business. There are a number of federal and state laws protecting the confidentiality of certain health information and
restricting the use and disclosure of that protected information. In particular, the U. S. Department of Health and Human
Services promulgated privacy rules and security standards and breach notification rules under the-Health-and-nsuranee
Peﬁab&t?y—aﬂd—Aeeetﬁtt&bﬂ-tﬁy—Aet—@HIPAA 2y These rules protect medical records and other identifiable health information
by limiting their use and disclosure, giving individuals the right to access, amend and seek accounting of the uses and
disclosures of their own health information and limiting most use and disclosures of health information to the minimum amount
reasonably necessary to accomplish the intended purpose of the use or disclosure. When we provide services to our customers
involving access to information protected under HIPAA, such as troubleshooting and maintenance of our products, we are
functioning as a *“ business associate ~” under HIPAA, obligated to comply with much of HIPAA’ s privacy rule, all of HIPAA’ s
security standards and also HIPAA breach notification requirements. As a business associate, we are subject to direct
enforcement by the HHS Office for Civil Rights and state attorneys general, and we are also subject to audit and investigation.



If we are found to be in violation of applicable HIPAA requirements, we could subject our customers or healthcare provider
partners to civil or criminal penalties, which could increase our liabilities, harm our reputation and have a material adverse effect
on our business, financial condition and results of operations. We are subject to complex and evolving U. S. and foreign laws
and regulations regarding privacy, data protection, artificial intelligence, and other matters. Many of these laws and regulations
are subject to change and uncertain interpretation, and could result in claims, changes to our business practices, monetary
penalties, increased cost of operations, er-declines in customer growth or engagement, or otherwise harm our business. We are
subject to a variety of laws and regulations in the United States and abroad that involve matters central to our business, including
laws and regulations relating to privacy, data sharing and data protection, artificial intelligence and use of machine learning,
rights of publicity, content, intellectual property, advertising, marketing, distribution, data security, data retention and deletion,
personal information, electronic contracts and other communications, competition, protection of minors, consumer protection,
telecommunications, product liability, taxation, economic or other trade prohibitions or sanctions, corrupt practices, fraud, waste
and abuse restrictions, and securities law compliance. The introduction of new products or expansion of our activities in certain
jurisdictions may subject us to additional laws and regulations. For example, in addition to data protection laws passed by the
federal government, many states and foreign countries have implemented their own data protection laws, some of which may
apply simultaneously and conflict with federal law. Many of these laws create consumer rights including the right to know what
personal information is collected, the right to know whether the data is sold or disclosed and to whom, the right to request that a
company delete personal information collected, the right to opt- out of the sale of personal information and the right to non-
discrimination in terms of price or service when a consumer exercises a privacy right. If we fail to comply with these
regulations, we could be subject to civil sanctions, including fines and penalties for noncompliance. In addition, foreign data
protection, privacy, and other laws and regulations can be more restrictive than those in the United States. Data localization laws
in some countries generally mandate that certain types of data collected in a particular country be stored and / or processed
within that country. We could be subject to audits in Europe and around the world, particularly in the areas of consumer and data
protection, as we continue to grow and expand our operations. Legislators and regulators may make legal and regulatory
changes, or interpret and apply existing laws, in ways that make our products less useful to customers, require us to incur
substantial costs, expose us to unanticipated civil or criminal liability, or cause us to change our business practices. These
changes or increased costs could negatively impact our business and results of operations in material ways. For example, the
GDPR imposes requirements in the EEA relating to, among other things, consent to process personal data of individuals, the
information provided to individuals regarding the processing of their personal data, the security and confidentiality of personal
data, notifications in the event of data breaches and use of third- party processors. GDPR also imposes restrictions on the
transfer of personal data from the EEA to third countries like the United States. If we fail to comply with these standards, we
could be subject to criminal penalties and civil sanctions, including fines and penalties and amounts could be significant.
Security breaches, loss of data and other disruptions could compromise sensitive information related to our business or prevent
us from accessing critical information and expose us to liability, which could adversely affect our business and our reputation. In
the ordinary course of our business, we collect and store sensitive data, persenaty—- personal data identiftable-informationof
individuals, and intellectual property and proprietary business information owned or controlled by us, our customers and other
third parties. This data encompasses a wide variety of business- critical information, including research and development
information, commercial information, and business and financial information. We face four primary risks relative to protecting
this critical information: loss of access; inappropriate disclosure; inappropriate modification; and inadequate monitoring of our
controls over the first three risks. The secure processing, storage, maintenance, and transmission of this critical information is
vital to our operations and business strategy, and we devote significant resources to protecting such information. We have
implemented multiple layers of security measures to protect the confidentiality, integrity and availability of data and the systems
and devices that store and transmit data. We utilize current security technologies, including encryption and data
depersonalization, and our defenses are monitored and routinely tested. Although we take measures to protect sensitive
information from unauthorized access or disclosure, our information technology and infrastructure may be vulnerable to attacks
by hackers or viruses, breaches, interruptions due to employee error, malfeasance, lapses in compliance with privacy and
security mandates, or other disruptions. Any such breach or interruption could compromise our networks and the information
stored there could be accessed by unauthorized parties, publicly disclosed, lost, or stolen. Because the techniques used to obtain
unauthorized access, disable or degrade service, or sabotage systems change frequently, and may not immediately produce signs
of intrusion, we may be unable to anticipate these incidents or techniques, timely discover them, or implement adequate
preventative measures. Geopolitical tensions or conflicts, and the increased adoption of Al technologies, may further
heighten the risk of cyber- attacks. Additionally, leveraging Al capabilities to potentially improve internal functions and
operations presents further risks and challenges, including the possibility of creating new attack methods for
adversaries. The use of Al to support business operations carries inherent risks related to data privacy, intellectual
property, and security, such as intended, unintended, or inadvertent transmission of proprietary, confidential, or
sensitive information, as well as challenges related to implementing and maintaining Al tools, such as developing and
maintaining appropriate datasets for such support. If we fail to implement adequate safeguards, the use of AI may
introduce additional operational vulnerabilities by producing inaccurate outcomes based on flaws in the underlying data
or methodologies, or unintended results. Any such security breach or interruption, as well as any action by us or our
employees or contractors that might be inconsistent with the rapidly evolving data privacy and security laws and regulations
applicable within the United States and elsewhere where we conduct business, could result in the loss, misappropriation,
corruption or unauthorized access of data, enforcement actions by U. S. states, the U. S. federal government or foreign
governments, liability or sanctions under data privacy laws that protect personally—- personal data identifiable-information-,
regulatory penalties, litigation, including potential class action litigation 5, the incurrence of significant remediation costs,



increases to insurance premiums, disruptions to our development programs, business operations and collaborations, diversion of
management efforts and damage to us and our brands’ reputation, any of which could harm or have an adverse effect on our
financial position and results of our business and operations. Because of the rapidly moving nature of technology and the
increasing sophistication of cybersecurity threats, our measures to prevent, respond to and minimize such risks may be
unsuccessful. As a HIPAA business associate, we comply with HIPAA security standards. Whenever possible, we work with
de- identified information and employ additional measures such as encryption tools to protect the privacy of individuals,
including our customers, and patient data and employee data. However, hackers may attempt to penetrate our computer systems,
and, if successful, misappropriate personal or confidential business information. In addition, contractors or other third parties
with whom we do business may attempt to circumvent our security measures or inadvertently cause a breach involving such
information. While we continue to implement additional protective measures to reduce the risk of and detect cyber incidents,
cyber- attacks are becoming more sophisticated and frequent, and the techniques used in such attacks change rapidly. In addition,
the GDPR, which took effect in May 2018, governs the collection and use of personal data of EEA residents. The GDPR, and its
equivalents in the United Kingdom and Switzerland, are wide- ranging in scope, impose requirements relating to the consent of
the individuals to whom the personal data relates, the information provided to the individuals regarding the processing of their
personal data, the security and confidentiality of the personal data, data breach notification and the use of third- party processors
in connection with the processing of the personal data. The GDPR also imposes strict rules on the transfer of personal data out
of the EEA to third countries like the United States, enhances enforcement authority and imposes large penalties for
noncompliance, including the potential for fines of up to 20 million euros or 4 % of the annual global revenues of the infringer,
whichever is greater. While we strive to comply with the GDPR and its UK and Swiss equivalents, as applicable, there can be
no assurance that as our operations evolve, our efforts to comply or to remain in compliance will be fully successful. Further,
unauthorized access, loss or dissemination of sensitive personal data, such as health information, could also disrupt our
operations, including our ability to conduct research and development activities, process and prepare company financial
information, manage various general and administrative aspects of our business and damage our reputation, any of which could
adversely affect our business and reputation. In addition, there can be no assurance that we will promptly detect any such
disruption or security breach, if at all. To the extent that any disruption or security breach were to result in a loss of or damage
to our data , information systems, or applications, or inappropriate disclosure of confidential or proprietary information, we
could incur liability and the further development of our products could be delayed. There can be no assurance that we will not
be impacted subjeetto-cybersecurity incidents that bypass our security measures, impact the integrity, availability or privacy of
health information or other data subject to privacy laws, or disrupt our information systems, devices or business, including our
ability to deliver services to our customers. As a result, cybersecurity, physical security and the continued development and
enhancement of our controls, processes and practices designed to protect our enterprise, information systems and data from
attack, damage or unauthorized access remain a priority for us. As cyber threats continue to evolve, we may be required to
expend significant additional resources to continue to modify or enhance our protective measures or to investigate and remediate
any cybersecurity vulnerabilities. In addition to risks affecting our own systems, we could also be negatively impacted by a
security breach impacting a third party’ s network and affecting us, such as our third- party vendors and service providers. In the
event that these third parties do not adequately safeguard our data, cybersecurity incidents could result and negatively impact
our business, operations, and financial results. Broad- based domestic and international government initiatives to reduce
spending, particularly those related to healthcare costs, may reduce reimbursement rates for medical procedures, or make it
more difficult for customers to purchase our products and services, all of which could adversely affect our business. Healthcare
reforms, changes in healthcare policies and changes to third- party coverage and reimbursements, including legislation enacted
reforming the U. S. healthcare system and both domestic and foreign healthcare cost containment legislation, and any future
changes to such legislation, may affect demand for our productq and %erv1ce§ and may have a materlal adverse effect on our
financial condition and results of operatlonq In : ; ; : ; ;

been and contlnue tobe a number of leglslatlve 1n1t1at1ves to contaln healthcare costs. Federal and state lawmakers
regularly propose and, at times, enact legislation that would result in significant changes to the healthcare system, some
of which are intended to contain or reduce the costs of medical products and services. Future legislative and regulatory
proposals to further reform healthcare or reduce healthcare costs may prevent, limit or delay regulatory authorization of
our product candidates or even lower reimbursement for the procedures associated with the use of our approved device
products. More broadly, such future legislation or regulation may materially impact the ability of the FDA and other
regulatory agencies to operate as welt-asstate—level-they have historically operated. The cost containment measures that
payors and providers are instituting and the effect of any healthcare reform propesals;initiative implemented in the future
could fe&uee-med-teal—pfeee&tﬁe—vehimes-aﬁd-lmpact our revenue from the sale of our éem&nd—fe&medtea-l—deﬂee—products o

relmbursement by thlrd- party payors, including ptt

teehnology-assessments;-and-managed care affaﬂgemeﬁfs-afe—organlzatlons, other prlvate health insurers and government
healthcare programs, such as Medicare and Medicaid, for our products can be limited and uncertain. If third- party
payors do not provide coverage and adequate reimbursement for our products and services, our potential for growth and
our ability to collect revenue for these products and services could be limited and our results of operations may be
materially and adversely affected. Additionally, Fhere-there can be no assurance that current levels of reimbursement will not
be decreased in the future, or that future legislation, regulation, or reimbursement policies of third parties will not adversely
affect the demand for our products and services or our ability to sell products and provide services on a profitable basis. Fhe-We
cannot be sure whether additional legislative changes will be enacted, or whether any of the FDA’ s regulations, guidance



or interpretations will be changed, or what the impact of such changes on the agency and its scientific review staff, if any,
may be. Furthermore, the adoption of significant changes to the healthcare system in the United States, the EEA or other
jurisdictions in which we may market our products and services, could limit the prices we are able to charge for our products
and services or the amounts of reimbursement available for our products and services, could limit the acceptance and availability
of our products and services, reduce medical procedure volumes and increase operational and other costs. In addition, as-a-resakt

the pricing or profitability of healthcare products in variousjudieial-and-Congressionat-ehallenges-te-certain aspeets-of
foreign jurisdictions is subject to government controls and the-other measures that ACA;eertatnrseetions-ofthe ACA-have

ﬂet—been faHy—m%p%emented—ew*ere—effeeﬁveﬁ-repea-}ed» prepared by leglslators —Fel-}ewrng—sevefal—ye&rs—ef—l-r&g&&en—rrrﬂae

eenst'rt&&ena-l-’rty.—l:tu#heﬁegls-}atwe—and government ofﬁclals. While we cannot predlct whether fegu}a-tery—eha-nges—ttndeﬁ-he
ACA-remainpossible;butitisunknownwhatfornrany such ehanges-legislative or regulatory proposals or reforms will be
adopted, the adoption of any {aw-such proposals or reforms would-could adversely take-and-how-or-whethertt-may-affect
the commerecial viability of our existing and potential products. In December 2022, the U. S. Congress enacted the
Consolidated Appropriations Act for 2023, an omnibus appropriations bill, which included amendments to the FDCA
under the Food and Drug Omnibus Reform Act of 2022 (“ FDORA ”). In addition to the requirement that sponsors of
pivotal trials submit diversity action plans for pivotal trials (as described in “ Item 1. Business- Government Regulation
), FDORA included new requirements for cyber devices, defined as any medical device that is inedustry-as-a-whole-orotr—
or includes software that is validated business-in-the-future—In-additionto-the ACA-, installed, or authorized by there—- the
have-beenrmanufacturer; can connect to the internet; and may be vulnerable to cybersecurity threats. Under the FDORA
amendments to the FDCA, any application for marketing authorization of the cyber device must include a software bill
of materlals and a cybersecurlty plan descrlbmg the methods by whlch the manufacturer will monltor -l-rkelry—eeﬂ&nue—te
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time—intensive-and-expensive; resultingina v1olat10n of materta-l—adverse—effeet—en—the bttsrness—FDCA and will subJect the
manufacturer to enforcement actions and possibly legal sanctions . Furthermore, many of our customers are healthcare
facilities that are subject to state Determination of Need, or DoN, laws. The purpose of DoN laws is generally to promote
competition and cost containment in healthcare. Under state DoN laws, healthcare facilities are required to complete an
extensive review and approval process before making substantial capital expenditures. While our Swoop ® system is generally
more affordable than traditional MRI systems, in some states healthcare facilities are required to complete such processes in
connection with their potential acquisition of a Swoop ® system, which can result in delays in or decisions not to complete the
sale process, resulting in an adverse impact on our business . We cannot predict what other healthcare programs and
regulations will ultimately be implemented in the United States, at the federal or state level, or in foreign jurisdictions
where we market our devices, nor can we predict the effects of any such future legislation or regulation on our business,
financial condition and results of operations . Risks Related to our Intellectual Property If we are unable to obtain and
maintain and enforce sufficient intellectual property protection for our products and technology, or if the scope of the
intellectual property protection obtained is not sufficiently broad, our competitors could develop and commercialize products
similar or identical to ours, and our ability to successfully commercialize our products may be impaired. We rely on patent
protection as well as trademark, copyright, trade secret and other intellectual property right protection and contractual
restrictions to protect our proprietary products and technologies, all of which provide limited protection and may not adequately
protect our rights or permit us to gain or keep any competitive advantage. If we fail to obtain, maintain and sufficiently enforce
our intellectual property, third parties may be able to compete more effectively against us. In addition, we may incur substantial
litigation costs in our attempts to recover damages or restrict use of our intellectual property. To the extent our intellectual
property offers inadequate protection, or is found to be invalid or unenforceable, we would be exposed to a greater risk of direct
competition. If our intellectual property does not provide adequate coverage against our competitors’ products, our competitive
position could be adversely affected, as could our business, financial condition, results of operations and prospects. Both the
patent application process and the process of managing patent and other intellectual property disputes can be time- consuming
and expensive. Our success depends in large part on our ability to obtain and maintain protection of the intellectual property we
may own solely or jointly with, or license from, third parties, particularly patents, in the United States and other countries
directed to our products and technologies. We apply for patents covering our products and technologies and uses thereof, as we
deem appropriate. However, obtaining and enforcing patents is costly, time- consuming and complex, and we may fail to apply
for patents on important products and technologies in a timely fashion or at all, or we may fail to apply for patents in potentially
relevant jurisdictions. We may not be able to file and prosecute all necessary or desirable patent applications, or maintain,
enforce and license any patents that may issue from such patent applications, at a reasonable cost or in a timely manner or in all
jurisdictions. It is also possible that we will fail to identify patentable aspects of our research and development output before it is
too late to obtain patent protection. Moreover, we may not develop additional proprietary products, methods and technologies
that are patentable. We may not have the right to control the preparation, filing and prosecution of patent applications, or to
maintain the rights to patents licensed from or to third parties. Therefore, these patents and applications may not be prosecuted,
obtained and enforced by such third parties in a manner consistent with the best interests of our business. In addition, the patent
position of life sciences and medical technology companies generally is highly uncertain, involves complex legal and factual
questions, and has been the subject of much litigation in recent years. Changes in either the patent laws or in interpretations of




patent laws in the United States or other countries or regions may diminish the value of our intellectual property. As a result, the
issuance, scope, validity, enforceability, and commercial value of our patent rights presents some degree of uncertainty. It is
possible that some of our pending patent applications will not result in issued patents in a timely fashion or at all, and even if
patents are granted, they may not provide a basis for intellectual property protection of commercially viable products or
services, may not provide any competitive advantages, or may be challenged, narrowed and / or invalidated by third parties.
There exists some degree of uncertainty over the breadth of claims that may be allowed or enforced in our patents or in third-
party patents. It is possible that third parties will attempt to design around our current or future patents such that we cannot
prevent such third parties from using similar technologies and commercializing similar products to compete with us. Some of our
owned or licensed patents or patent applications may be challenged at a future point in time and we may not be successful in
defending any such challenges made against our patents or patent applications. Any successful third- party challenge to our
patents could result in the narrowing, unenforceability or invalidity of such patents and increased competition to our business.
The outcome of patent litigation or other proceedings can be uncertain, and any attempt by us to enforce our patent rights against
others or to challenge the patent rights of others may not be successful, or, regardless of success, may take substantial time and
result in substantial cost, and may divert our efforts and attention from other aspects of our business. Any of the foregoing
events could have a material adverse effect on our business, financial condition and results of operations. The U. S. law relating
to the patentability of certain inventions in the life sciences and medical technology industry is uncertain and rapidly changing,
which may adversely impact our existing patents or our ability to obtain patents in the future. Changes in either the patent laws
or interpretation of the patent laws in the United States or in other jurisdictions could increase the uncertainties and costs
surrounding the prosecution of patent applications and the enforcement or defense of issued patents. For instance, under the
Leahy- Smith America Invents Act (the “ America Invents Act ), enacted in September 2011, the United States transitioned to a
first inventor to file system in which, assuming that other requirements for patentability are met, the first inventor to file a patent
application is entitled to the patent on an invention regardless of whether a third party was the first to invent the claimed
invention. These changes include allowing third- party submission of prior art to the United States Patent and Trademark Office
(“USPTO ) during patent prosecution and additional procedures to challenge the validity of a patent through USPTO
administered post- grant proceedings, including post- grant review, inter partes review, and derivation proceedings. The
America Invents Act and its implementation could increase the uncertainties and costs surrounding the prosecution of our patent
applications and the enforcement or defense of our issued patents, all of which could have a material adverse effect on our
business, financial condition, results of operations and prospects. Various courts, including the U. S. Supreme Court, have
rendered decisions that impact the scope of patentability of certain inventions or discoveries relating to life sciences and medical
technology. Specifically, these decisions stand for the proposition that patent claims that recite laws of nature, natural
phenomena, and abstract ideas are not themselves patentable unless those patent claims have sufficient additional features that
provide practical assurance that the processes are genuine inventive applications of those laws, phenomena, and abstract ideas
rather than patent drafting efforts designed to monopolize the law of nature, natural phenomenon, or abstract idea itself. What
constitutes a ““ sufficient ” additional feature is somewhat uncertain. Furthermore, in view of these decisions, since December
2014, the USPTO has published and continues to publish revised guidelines for patent examiners to apply when examining
process claims for patent eligibility. In addition, U. S. Supreme Court rulings have narrowed the scope of patent protection
available in certain circumstances and weakened the rights of patent owners in certain situations. In addition to some degree of
uncertainty with regard to the Company’ s ability to obtain patents in the future, this combination of events has created a degree
of uncertainty with respect to the value of patents, once obtained. Depending on relevant laws enacted by the U. S. Congress,
and decisions by the federal courts and the USPTO, the laws and regulations governing patents could change in unpredictable
ways that may have a material adverse effect on our ability to obtain new patents and to defend and enforce our existing patents
and patents that we might obtain in the future. Our patent portfolio may be negatively impacted by current uncertainties in the
state of the law, new court rulings or changes in guidance or procedures issued by the USPTO or other similar patent offices
around the world. From time to time, the U. S. Supreme Court, other federal courts, the U. S. Congress or the USPTO may
change the standards of patentability, scope and validity of patents within the life sciences and medical technology and any such
changes, or any similar adverse changes in the patent laws of other jurisdictions, could have a negative impact on our business,
financial condition, prospects and results of operations. We may not be able to protect our intellectual property rights throughout
the world. The laws of some foreign countries do not offer intellectual property rights to the same extent as the laws of the
United States, and we and our licensors may encounter difficulties in obtaining, enforcing and defending such rights in foreign
jurisdictions. Consequently, we and our licensors may not be able to prevent third parties from practicing our or our licensors’
inventions in some or all countries outside the United States, or from selling or importing products made using our or our
licensors’ inventions in other jurisdictions. Competitors and other third parties may use our technologies in jurisdictions where
we have not obtained patent protection to develop their own products and technologies and may also export infringing products
to territories where we have patent protection, but enforcement practices or laws are not as strong as those in the United States.
These products may compete with our products. Our and our licensors’ patents or other intellectual property rights may not be
effective or sufficient to prevent them from competing. In addition, certain countries have compulsory licensing laws under
which a patent owner may be compelled to grant licenses to other parties. Furthermore, many countries limit the enforceability
of patents against other parties, including government agencies or government contractors. In these countries, the patent owner
may have limited remedies, which could materially diminish the value of any patents. Many companies have encountered
significant problems in protecting and defending intellectual property rights in foreign jurisdictions. The legal systems of certain
other countries are not as developed or as favorable as the United States in the enforcement of patents and other intellectual
property rights, which could make it difficult for us to stop the misappropriation or other violations of our intellectual property
rights including infringement of our patents in such countries. The legal systems in certain countries may also favor state-



sponsored companies or companies headquartered in particular jurisdictions over our first- in- time patents and other intellectual
property rights. The absence of harmonized intellectual property protection laws and effective enforcement makes it difficult to
ensure consistent respect for patent, trade secret, and other intellectual property rights on a worldwide basis. As a result, it is
possible that we will not be able to enforce our rights against third parties that misappropriate our proprietary technology in
those countries. Proceedings to enforce our or our licensors’ patent rights in foreign jurisdictions could result in substantial cost
and divert our efforts and attention from other aspects of our business, could put us and our licensors’ patents at risk of being
invalidated or interpreted narrowly and our and our licensors’ patent applications at risk of not issuing, and could provoke third
parties to assert claims against us. We and our licensors may not prevail in any lawsuits that we or our licensors initiate, or that
are initiated against us or our licensors, and the damages or other remedies awarded, if any, may not be commercially
meaningful. In addition, changes in the law and legal decisions by courts in the United States and foreign countries may affect
our ability to obtain adequate protection for our products, services and other technologies and the enforcement of intellectual
property. Accordingly, our efforts to enforce our intellectual property rights around the world may be inadequate to obtain a
significant commercial advantage from the intellectual property that we develop or license. Any of the foregoing events could
have a material adverse effect on our business, financial condition, results of operations and prospects. Issued patents covering
our products could be found invalid or unenforceable if challenged. Our owned and licensed patents and patent applications may
be subject to validity, enforceability and priority disputes. The issuance of a patent is not conclusive as to its inventorship, scope,
validity or enforceability. Some of our patents or patent applications (including licensed patents and patent applications) may be
challenged at a future point in time in opposition, derivation, reexamination, inter partes review, post- grant review or
interference or other similar proceedings, as applicable. Any successful third- party challenge to our patents in this or any other
proceeding could result in the unenforceability or invalidity of such patents, which may lead to increased competition to our
business, which could have a material adverse effect on our business, financial condition, results of operations and prospects. In
addition, if we or our licensors initiate legal proceedings against a third party to enforce a patent covering our products, the
defendant could counterclaim that such patent covering our products, as applicable, is invalid and / or unenforceable. In patent
litigation in the United States, defendant counterclaims alleging invalidity or unenforceability are commonplace. There are
numerous grounds upon which a third party can assert invalidity or unenforceability of a patent. Grounds for a validity challenge
could be an alleged failure to meet any of several statutory requirements, including lack of novelty, obviousness or non-
enablement. Grounds for an unenforceability assertion could be an allegation that someone connected with prosecution of the
patent intentionally withheld relevant information from the relevant patent office, or knowingly made a misleading statement,
during prosecution. Third parties may also raise similar claims before administrative bodies in the United States or abroad, even
outside the context of litigation. Such mechanisms include ex parte re- examination, inter partes review, post- grant review,
derivation and equivalent proceedings in non- U. S. jurisdictions, such as opposition proceedings. Such proceedings could result
in revocation of or amendment to our patents in such a way that they no longer cover and protect our products. With respect to
the validity of our patents, for example, we cannot be certain that there is no invalidating prior art of which we, our licensors,
our patent counsel and the patent examiner were unaware during prosecution. The outcome following legal assertions of
invalidity and unenforceability during patent litigation is unpredictable. If a defendant or other third party were to prevail on a
legal assertion of invalidity or unenforceability, we would lose at least part, and perhaps all, of the patent protection on certain
aspects of our products and technologies, which could have a material adverse effect on our business, financial condition, results
of operations and prospects. In addition, if the breadth or strength of protection provided by our patents and patent applications
is threatened, regardless of the outcome, it could dissuade companies from collaborating with us to license intellectual property,
or develop or commercialize current or future products. We may not be aware of all third- party intellectual property rights
potentially relating to our products. Publications of discoveries in the scientific literature often lag behind the actual discoveries,
and patent applications in the United States and other jurisdictions are typically not published until approximately 18 months
after filing or, in some cases, not until such patent applications issue as patents. We might not have been the first to make the
inventions covered by each of our pending patent applications and we might not have been the first to file patent applications for
these inventions. To determine the priority of these inventions, we may have to participate, as applicable, in interference
proceedings, derivation proceedings or other post- grant proceedings declared by the USPTO, or other similar proceedings in
non- U. S. jurisdictions that could result in substantial cost to us and the loss of valuable patent protection. The outcome of such
proceedings is uncertain. No assurance can be given that other patent applications will not have priority over our patent
applications. In addition, changes to the patent laws of the United States allow for various post- grant opposition proceedings
that have not been extensively tested, and their outcome is therefore uncertain. Furthermore, if third parties bring these
proceedings against our patents, regardless of the merit of such proceedings and regardless of whether we are successful, we
could experience significant costs and our management may be distracted. If we are unable to protect the confidentiality of our
trade secrets, the value of our technology could be materially adversely affected and our business could be harmed. We rely
heavily on trade secrets and confidentiality agreements to protect our unpatented know- how, technology and other confidential
proprietary information, and to maintain our competitive position. However, trade secrets and know- how can be difficult to
protect. In particular, we anticipate that with respect to our technologies, these trade secrets and know- how will over time be
disseminated within the industry through independent development, the publication of journal articles describing the
methodology, and the movement of personnel from academic to industry scientific positions. In addition to pursuing patents on
our technology, we take steps to protect our intellectual property and proprietary technology by entering into agreements,
including confidentiality agreements, non- disclosure agreements and intellectual property assignment agreements, with our
employees, consultants, academic institutions, corporate partners and, when needed, our advisers. However, we cannot be
certain that such agreements have been entered into with all relevant parties, and we cannot be certain that our trade secrets and
other confidential proprietary information will not be disclosed or that competitors or other third parties will not otherwise gain



access to our trade secrets or independently develop substantially equivalent information and techniques. For example, any of
these parties may breach the agreements and disclose our proprietary information, including our trade secrets, and we may not
be able to obtain adequate remedies for such breaches. Such agreements may not be enforceable or may not provide meaningful
protection for our trade secrets or other proprietary information in the event of unauthorized use or disclosure or other breaches
of the agreements, and we may not be able to prevent such unauthorized disclosure, which could materially and adversely
impact our ability to establish or maintain a competitive advantage in the market, and our business, financial condition, results of
operations and prospects. Monitoring unauthorized disclosure is difficult, and we do not know whether the steps we have taken
to prevent such disclosure are, or will be, adequate. If we were to enforce a claim that a third party had wrongfully obtained and
was using our trade secrets, it would be expensive and time- consuming, it could distract our personnel, and the outcome would
be unpredictable. In addition, courts outside the United States may be less willing to protect trade secrets or may not recognize
certain claims of intellectual property infringement. We also seek to preserve the integrity and confidentiality of our confidential
proprietary information by maintaining physical security of our premises and physical and electronic security of our information
technology systems, but it is possible that these security measures could be breached. If any of our confidential proprietary
information were to be lawfully obtained or independently developed by a competitor or other third party, absent patent and
copyright protection, we would have no right to prevent such competitor from using that technology or information to compete
with us, which could harm our competitive position. Competitors or third parties could purchase our products and attempt to
replicate some or all of the competitive advantages we derive from our development efforts, design around our protected
technology, develop their own competitive technologies that fall outside the scope of our intellectual property rights or
independently develop our technologies without reference to our trade secrets. If any of our trade secrets were to be disclosed to
or independently discovered by a competitor or other third party, it could materially and adversely affect our business, financial
condition, results of operations and prospects. We may be subject to claims challenging the inventorship and ownership of our
patents and other intellectual property. We or our licensors may be subject to claims that former employees, collaborators or
other third parties have an interest in our owned or in- licensed patents, trade secrets or other intellectual property as an inventor
or co- inventor. For example, we or our licensors may have inventorship disputes arise from alleged inventors such as
employees, consultants, advisors or others who are involved in developing our products, some of whom may have conflicting
intellectual property ownership obligations. In addition, counterparties to our consulting, sponsored research, software
development and other agreements may assert that they have an ownership interest in intellectual property developed under such
arrangements. In particular, certain software development agreements pursuant to which certain third parties have developed
parts of our proprietary software may not include provisions that expressly assign to us ownership of all intellectual property
developed for us by such third parties. Furthermore, certain of our sponsored research agreements pursuant to which we provide
certain research services for third parties do not assign to us all intellectual property developed under such agreements. As such,
we may not have the right to use all such developed intellectual property under such agreements, we may be required to obtain
licenses from third parties and such licenses may not be available on commercially reasonable terms or at all, or may be non-
exclusive. If we are unable to obtain such licenses and such licenses are necessary for the development, manufacture and
commercialization of our products and technologies, we may need to cease the development, manufacture or commercialization
of our products and technologies. Litigation may be necessary to defend against these and other claims challenging inventorship
of our or our licensors’ ownership of our owned or in- licensed patents, trade secrets or other intellectual property. If we or our
licensors fail in defending any such claims, in addition to paying monetary damages, we may lose valuable intellectual property
rights. In such an event, we may be required to obtain licenses from third parties and such licenses may not be available on
commercially reasonable terms or at all, or may be non- exclusive. If we are unable to obtain and maintain such licenses, we
may need to cease the development, manufacture or commercialization of our products and technologies. Even if we are
successful in defending against such claims, litigation could result in substantial costs and loss of time and be a distraction to
management and other employees, and certain customers or partners may defer engaging with us until the particular dispute is
resolved. Any of the foregoing could have a material adverse effect on our business, financial condition, results of operations
and prospects. We may not be able to protect and enforce our trademarks and trade names or build name recognition in our
markets of interest thereby harming our competitive position. The registered or unregistered trademarks or trade names that we
own may be challenged, infringed, circumvented, declared generic or otherwise fail to function as a mark, lapsed or determined
to be confusingly similar to or dilutive of other marks. We may not be able to protect our rights in these trademarks and trade
names, which we need in order to build name recognition. In addition, third parties have filed, and may in the future file, for
registration of trademarks similar or identical to our trademarks, thereby impeding our ability to build brand identity and
possibly leading to consumer confusion. If such third parties were to succeed in registering or developing common law rights in
any other trademarks that are similar or identical to our trademarks, and if we are not successful in challenging such rights and
defending against challenges to Company’ s trademarks, we may not be able to use such trademarks to develop brand
recognition of our technologies, products or services. In addition, there could be potential trade name or trademark infringement
claims brought by owners of other registered trademarks or trademarks that incorporate variations of our registered or
unregistered trademarks or trade names. Further, we have and may in the future enter into agreements with owners of such third-
party trade names or trademarks to avoid potential trademark litigation which may limit our ability to use our trade names or
trademarks in certain fields of business. Over the long term, if we are unable to establish name recognition based on our
trademarks and trade names, then we may not be able to compete effectively, and our business, financial condition, results of
operations and prospects may be adversely affected. Our efforts to enforce or protect our proprietary rights related to trademarks,
trade secrets, domain names, copyrights or other intellectual property may be ineffective and could result in substantial costs and
diversion of resources. Any of the foregoing events could have a material adverse effect on our business, financial condition and
results of operations. Patent terms may be inadequate to protect our competitive position on our products for an adequate



amount of time. Patents have a limited lifespan. In the United States, if all maintenance fees are timely paid, the natural
expiration of a utility patent is generally 20 years from its earliest U. S. non- provisional filing date. While extensions may be
available, the life of a patent, and the protection it affords, is limited. In the United States, a patent’ s term may, in certain cases,
be lengthened by patent term adjustment, which compensates a patentee for administrative delays by the USPTO in examining
and granting a patent, or may be shortened if a patent is terminally disclaimed over a commonly owned patent or a patent
naming a common inventor and having an earlier expiration date. Even if patents covering our products are obtained, once the
patent life has expired, we may be open to competition from competitive products. If one of our products requires extended
development, testing and / or regulatory review, patents protecting such products might expire before or shortly after such
products are commercialized. As a result, our owned and licensed patent portfolio may not provide us with sufficient rights to
exclude others from commercializing products similar or identical to our products, which could have a material adverse effect on
our business, financial condition and results of operations. We may be subject to claims that our employees, consultants or
independent contractors have wrongfully used or disclosed to us alleged trade secrets of their other clients or former employers,
which could subject us to costly litigation. As is common in the life sciences and medical industry, we engage the services of
consultants and independent contractors to assist us in the development of our products. Many of these consultants and
independent contractors were previously employed at or may have previously or may be currently providing consulting or other
services to, universities or other technology, medical device, biotechnology or pharmaceutical companies, including our
competitors or potential competitors. We may become subject to claims that we, a consultant or an independent contractor
inadvertently or otherwise used or disclosed trade secrets or other information proprietary to their former employers or their
former or current clients. We may similarly be subject to claims stemming from similar actions of an employee, such as one who
was previously employed by another company, including a competitor or potential competitor. Litigation may be necessary to
defend against these claims. Even if we are successful in defending against these claims, litigation could result in substantial
costs and be a distraction to our management team. If we are not successful, we could lose access or exclusive access to valuable
intellectual property. We may become involved in lawsuits to defend against third- party claims of infringement,
misappropriation or other violations of intellectual property rights or to protect or enforce our intellectual property, any of which
could be expensive, time consuming and unsuccessful, and may prevent or delay our development and commercialization
efforts. Our commercial success depends in part on our ability and the ability of future collaborators to develop, manufacture,
market and sell our product and use our products and technologies without infringing, misappropriating or otherwise violating
the intellectual property rights of third parties. There is a substantial amount of litigation involving patents and other intellectual
property rights in the life sciences and medical technology sector, as well as administrative proceedings for challenging patents,
including interference, derivation, inter partes review, post grant review, and reexamination proceedings before the USPTO, or
oppositions and other comparable proceedings in foreign jurisdictions. We may be exposed to, or threatened with, future
litigation by third parties having patent or other intellectual property rights alleging that our products, manufacturing methods,
software and / or technologies infringe, misappropriate or otherwise violate their intellectual property rights. Numerous issued
patents and pending patent applications that are owned by third parties exist in the fields in which we are developing our
products and technologies. It is not always clear to industry participants, including us, the claim scope that may issue from
pending patent applications owned by third parties or which patents cover various types of products, technologies or their
methods of use or manufacture. Thus, because of the large number of patents issued and patent applications filed in our fields,
there may be a risk that third parties, including our competitors, may allege they have patent rights encompassing our products,
technologies or methods and that we are employing technology protected by such patent rights without authorization. If third
parties, including our competitors, believe that our products or technologies infringe, misappropriate or otherwise violate their
intellectual property rights, such third parties may seek to enforce against us their intellectual property rights, including patent
rights, by filing against us an intellectual property- related lawsuit, including a patent infringement lawsuit. Even if we believe
third- party intellectual property claims are without merit, there is no assurance that a court would find in our favor on questions
of infringement, validity, enforceability, or priority. If any third parties were to assert these or any other patents against us and
we are unable to successfully defend against any such assertions, we may be required, including by court order, to cease the
development and commercialization of the infringing products or technology and we may be required to redesign such products
and technologies so they do not infringe such patents, which may not be possible or may require substantial monetary
expenditures and time. We could also be required to pay damages, which could be significant, including treble damages and
attorneys’ fees if we are found to have willfully infringed such patents. We could also be required to obtain a license to such
patents in order to continue the development and commercialization of the infringing product or technology. However, such a
license may not be available on commercially reasonable terms or at all, including because certain of these patents may be held
by or exclusively licensed to our competitors. Even if such a license were available, it may require substantial payments or cross-
licenses under our intellectual property rights, and it may only be available on a nonexclusive basis, in which case third parties,
including our competitors, could use the same licensed intellectual property to compete with us. Any of the foregoing could have
a material adverse effect on our business, financial condition, results of operation and prospects. We may choose to challenge,
including in connection with any allegation of patent infringement by a third party, the patentability, validity, ownership or
enforceability of any third- party patent that we believe may have applicability in our field, and any other third- party patent that
may at some future time possibly be asserted against us. Such challenges may be brought either in court or by requesting that the
USPTO, European Patent Office (“ EPO ), or other foreign patent offices review the patent claims, such as in an ex- parte
reexamination, inter partes review, post- grant review proceeding or opposition proceeding or other similar proceedings.
However, there can be no assurance that any such challenge by us or any third party will be successful. Even if such proceedings
are successful, these proceedings are expensive and may consume our time or other resources, distract our management and
technical personnel, and the costs of these opposition proceedings could be substantial. There can be no assurance that our



defenses of non- infringement, invalidity or unenforceability will succeed. Third parties, including our competitors, could be
infringing, misappropriating or otherwise violating our solely owned and / or in- licensed intellectual property rights. Monitoring
unauthorized use of intellectual property is difficult and costly. We may not be able to detect unauthorized use of, or take
appropriate steps to enforce, our intellectual property rights. From time to time, we seek to analyze our competitors’ products
and services, and may in the future seek to enforce our rights based on potential infringement, misappropriation or violation of
our intellectual property. However, the steps we take to protect our intellectual property rights may not be adequate to enforce
our rights against such infringement, misappropriation or violation of our intellectual property. Any inability to meaningfully
enforce our intellectual property rights could harm our ability to compete and reduce demand for our products and technologies.
Litigation proceedings may be necessary for us to enforce our patent and other intellectual property rights. In any such
proceeding, a court may refuse to stop the other party from using the technology at issue on the grounds that our owned and in-
licensed patents do not cover the technology in question. Further, in such a proceeding, the defendant could counterclaim that
our intellectual property is invalid or unenforceable and the court may agree, in which case we could lose valuable intellectual
property rights, which could allow third parties to commercialize technology or products similar to ours and compete directly
with us, without payment to us. Alternatively or additionally, such a proceeding could result in requiring us to license rights from
the prevailing party in order to be able to manufacture or commercialize our products without infringing such party’ s
intellectual property rights, and if we are unable to obtain such a license, we may be required to cease commercialization of our
products and technologies, any of which could have a material adverse effect on our business, financial condition, results of
operations and prospects. The outcome in any such proceeding is somewhat unpredictable. Regardless of whether we are
defending against or asserting an intellectual property- related claim in an intellectual property- related proceeding that may be
necessary in the future, and regardless of outcome, substantial costs and diversion of resources may result which could have a
material adverse effect on our business, financial condition, results of operations and prospects. Furthermore, because of the
substantial amount of discovery required in connection with intellectual property litigation, there is a risk that some of our
confidential information could be compromised by disclosure during this type of litigation. In addition, there could be public
announcements of the results of hearings, motions, or other interim proceedings or developments, and if securities analysts or
investors perceive these results to be negative, it could have a substantial adverse effect on the price of our Class A common
stock. Some of our competitors and other third parties may be able to sustain the costs of such litigation or proceedings more
effectively than we can because of their greater financial resources and more mature and developed intellectual property
portfolios. We may not have sufficient financial or other resources to adequately conduct these types of litigation or proceedings.
Any of the foregoing, or any uncertainties resulting from the initiation and continuation of any litigation, could have a material
adverse effect on our business, financial condition, results of operations and prospects. Claims that we have misappropriated the
confidential information or trade secrets of third parties could have a similar adverse effect on our business, financial condition,
results of operations and prospects. Obtaining and maintaining our patent protection depends on compliance with various
required procedures, document submissions, fee payments and other requirements imposed by governmental patent agencies,
and our patent protection could be reduced or eliminated for non- compliance with these requirements. Periodic maintenance
fees, renewal fees, annuity fees and various other governmental fees on patents and / or applications will be due to be paid to the
USPTO and various governmental patent agencies outside of the United States at several stages over the lifetime of the patents
and / or applications. The USPTO and various non- U. S. governmental patent agencies require compliance with a number of
procedural, documentary, fee payment and other similar provisions during the patent application process. In certain
circumstances, we rely on our licensors to pay these fees due to the U. S. and non- U. S. patent agencies and to take the
necessary action to comply with these requirements with respect to our licensed intellectual property. In many cases, an
inadvertent lapse can be cured by payment of a late fee or by other means in accordance with the applicable rules. However,
there are situations in which non- compliance can result in an irrevocable abandonment or lapse of the patent or patent
application, resulting in partial or complete loss of patent rights in the relevant jurisdiction. In such an event, our competitors
may be able to enter the market without infringing our patents and this circumstance could have a material adverse effect on our
business, financial condition, results of operations and prospects. We currently rely on licenses from third parties, and in the
future may rely on additional licenses from other third parties, and if we lose any of these licenses, then we may be subjected to
future litigation. We are, and may in the future become, a party to license agreements that grant us rights to use certain
intellectual property, including patents and patent applications, typically in certain specified fields of use. We may need to obtain
additional licenses from others to advance our research, development and commercialization activities. Our success may depend
in part on the ability of our licensors and any future licensors to obtain, maintain and enforce patent protection for our licensed
intellectual property. Without protection for the intellectual property we license, other companies might be able to offer
substantially identical products and technologies for sale, which could materially adversely affect our competitive business
position and harm our business, financial condition, results of operations and prospects. Our current license agreements impose,
and future agreements may impose, various diligence, commercialization, milestone payment, royalty, insurance and other
obligations on us and require us to meet development timelines, or to exercise commercially reasonable efforts to develop and
commercialize licensed products, in order to maintain the licenses. If we fail to comply with these obligations, our licensor (s)
may have the right to terminate our license, in which event we would not be able to develop or market products or technology
covered by the licensed intellectual property. Any of the foregoing could have a material adverse effect on our competitive
position, business, financial conditions, results of operations and prospects. Moreover, disputes may also arise between us and
our licensors regarding intellectual property subject to a license agreement, including: * the scope of rights granted under the
license agreement and other interpretation- related issues; ¢ our financial or other obligations under the license agreement; ¢
whether, and the extent to which, our products, technology and processes infringe on intellectual property of the licensor that is
not subject to the licensing agreement; « our diligence obligations under the license agreement and what activities satisfy those



diligence obligations; * the inventorship and ownership of inventions and know- how resulting from the joint creation or use of
intellectual property by our licensor (s); and  the priority of invention of patented technology. If we do not prevail in such
disputes, we may lose any or all of our rights under such license agreements, experience significant delays in the development
and commercialization of our products and technologies, or incur liability for damages, any of which could have a material
adverse effect on our business, financial condition, results of operations, and prospects. In addition, we may seek to obtain
additional licenses from our licensor (s) and, in connection with obtaining such licenses, we may agree to amend our existing
licenses in a manner that may be more favorable to the licensor (s), including by agreeing to terms that could enable third
parties, including our competitors, to receive licenses to a portion of the intellectual property that is subject to our existing
licenses and to compete with our products. In addition, the agreements under which we currently and in the future license
intellectual property or technology from third parties are complex and certain provisions in such agreements may be susceptible
to multiple interpretations. The resolution of any contract interpretation disagreement that may arise could narrow what we
believe to be the scope of our rights to the relevant intellectual property or technology or increase what we believe to be our
financial or other obligations under the relevant agreement, either of which could have a material adverse effect on our business,
financial condition, results of operations and prospects. Moreover, if disputes over intellectual property that we have licensed
prevent or impair our ability to maintain our current licensing arrangements on commercially acceptable terms, we may be
unable to successfully develop and commercialize any affected products or services, which could have a material adverse effect
on our business, financial condition, results of operations and prospects. Absent the license agreements, we may infringe patents
subject to those agreements, and if the license agreements are terminated, we may be subject to litigation by the licensor.
Litigation could result in substantial costs and distract our management. If we do not prevail, we may be required to pay
damages, including treble damages, attorneys’ fees or costs and expenses and royalties, which could adversely affect our ability
to offer products or services, our ability to continue operations and our business, financial condition, results of operations and
prospects. If we cannot license rights to use technologies on reasonable terms, we may not be able to commercialize new
products in the future. We may identify third- party technology that we may need to license or acquire in order to develop or
commercialize our products or technologies. However, we may be unable to secure such licenses or acquisitions. The licensing
or acquisition of third- party intellectual property rights is a competitive area, and several more established companies may
pursue strategies to license or acquire third- party intellectual property rights that we may consider attractive or necessary. These
established companies may have a competitive advantage over us due to their size, capital resources and greater clinical
development and commercialization capabilities. In addition, companies that perceive us to be a competitor may be unwilling to
assign or license rights to us. We also may be unable to license or acquire third- party intellectual property rights on terms that
would allow us to make an appropriate return on our investment or at all. In return for the use of a third party’ s technology, we
may agree to pay the licensor royalties based on sales of our products or services. Royalties are a component of cost of products
or technologies and affect the margins on our products. We may also need to negotiate licenses to patents or patent applications
before or after introducing a commercial product. We may not be able to obtain necessary licenses to patents or patent
applications, and our business may suffer if we are unable to enter into the necessary licenses on acceptable terms or at all, if
any necessary licenses are subsequently terminated, if the licensor fails to abide by the terms of the license or fails to prevent
infringement by third parties, or if the licensed intellectual property rights are found to be invalid or unenforceable. Certain of
our future owned and in- licensed patents may be, subject to a reservation of rights by one or more third parties, including
government march- in rights, that may limit our ability to exclude third parties from commercializing products similar or
identical to ours. In addition, our owned and in- licensed patents may be subject to a reservation of rights by one or more third
parties. When new technologies are developed with government funding, in order to secure ownership of such patent rights, the
recipient of such funding is required to comply with certain government regulations, including timely disclosing the inventions
claimed in such patent rights to the U. S. government and timely electing title to such inventions. Any failure to timely elect title
to such inventions may permit the U. S. government to, at any time, take title to such inventions. Additionally, the U. S.
government generally obtains certain rights in any resulting patents, including a non- exclusive royalty- free license authorizing
the government to use the invention or to have others use the invention on its behalf. If the government decides to exercise these
rights, it is not required to engage us as its contractor in connection with doing so. In addition, these rights may permit the U. S.
government to disclose our confidential information to third parties and to exercise march- in rights to use or allow third parties
to use our licensed technology free of charge. The U. S. government can exercise its march- in rights if it determines that action
is necessary because we fail to achieve practical application of the government- funded technology, because action is necessary
to alleviate health or safety needs, to meet requirements of federal regulations, or to give preference to U. S. industry. In addition,
our rights in such inventions may be subject to certain requirements to manufacture products embodying such inventions in the
United States. Any exercise by the government of any of the foregoing rights could have a material adverse effect on our
business, financial condition, results of operations and prospects. Our products contain third- party open source software
components and failure to comply with the terms of the underlying open source software licenses could restrict our ability to sell
our products and provide third parties access to our proprietary software. Our products may contain software licensed by third
parties under open source software licenses. Use and distribution of open source software may entail greater risks than use of
third- party commercial software, as open source software licensors generally do not provide warranties or other contractual
protections regarding infringement claims or the quality of the code. Some open source software licenses contain requirements
that the licensee make its source code publicly available if the licensee creates modifications or derivative works using the open
source software, depending on the type of open source software the licensee uses and how the licensee uses it. If we combine
our proprietary software with open source software in a certain manner, we could, under certain open source software licenses,
be required to release the source code of our proprietary software to the public for free. This would allow our competitors and
other third parties to create similar products with less development effort and time and ultimately could result in a loss of our



product sales and revenue, which could have a material adverse effect on our business, financial condition, results of operations
and prospects. In addition, some companies that use third- party open source software have faced claims challenging their use of
such open source software and their compliance with the terms of the applicable open source license. We may be subject to suits
by third parties claiming ownership of what we believe to be open source software, or claiming non- compliance with the
applicable open source licensing terms. Use of open source software may also present additional security risks because the
public availability of such software may make it easier for hackers and other third parties to compromise or attempt to
compromise our technology and systems. Although we review our use of open source software to avoid subjecting our
proprietary software to conditions we do not intend, the terms of many open source software licenses have not been interpreted
by U. S. courts, and there is a risk that these licenses could be construed in a way that could impose unanticipated conditions or
restrictions on our ability to commercialize our products and proprietary software. Moreover, our processes for monitoring and
controlling our use of open source software in our products may not be effective. If we are held to have breached the terms of an
open source software license, we could be subject to damages or be required to seek licenses from third parties to continue
offering our products on terms that are not economically feasible, to re- engineer our products, to discontinue the sale of our
products if re- engineering could not be accomplished on a timely basis, or to make generally available, in source code form, our
proprietary code, any of which could adversely affect our business, financial condition, results of operations and prospects.
Intellectual property rights do not necessarily address all potential threats. The degree of future protection afforded by our
intellectual property rights is uncertain because intellectual property rights have limitations and may not adequately protect our
business or permit us to maintain our competitive advantage. For example: ¢ others may be able to make products that are
similar to products and technologies we may develop or utilize similar technology that are not covered by the claims of the
patents that we own or license now or in the future; ¢ we, or our licensor (s), might not have been the first to make the
inventions covered by the issued patent or pending patent application that we license or may own in the future; * we, or our
licensor (s), might not have been the first to file patent applications covering certain of our or their inventions; * others may
independently develop similar or alternative technologies or duplicate any of our technologies without infringing,
misappropriating or otherwise violating our owned or licensed intellectual property rights; « it is possible that our pending
licensed patent applications or those that we may own in the future will not lead to issued patents; ¢ issued patents that we own,
in- license, or otherwise hold rights to may be held invalid or unenforceable or have their scope narrowed, including as a result
of legal challenges by our competitors; * our competitors might conduct research and development activities in countries where
we do not have patent rights and then use the information learned from such activities to develop competitive products for sale
in our major commercial markets; « we may not develop additional proprietary technologies that are patentable; * the patents of
others may harm our business; and *« we may choose not to file a patent application for certain trade secrets or know- how, and a
third party may subsequently file a patent application covering such intellectual property. Should any of these events occur, they
could materially adversely affect our business, financial condition, results of operations and prospects. Litigation Risks We face
the risk of product liability claims and may be subject to damages, fines, penalties and injunctions, among other things. Our
business exposes us to the risk of product liability claims that are inherent in the testing, manufacturing and marketing of
medical devices, including those which may arise from the misuse (including system hacking or other unauthorized access by
third parties to our systems) or malfunction of, or design flaws in, our hardware and software products. This liability may vary
based on the FDA classification associated with our devices and with the state law governing product liability standards applied
to specification developers and / or manufacturers in a given negligence or strict liability lawsuit. We may be subject to product
liability claims if our products cause, or merely appear to have caused, an injury. Claims may be made by patients, healthcare
providers or others selling our products. The risk of product liability claims may also increase if our products are subject to a
product recall or seizure. Product liability claims may be brought by individuals or by groups seeking to represent a class.
Although we have insurance at levels that we believe to be appropriate, this insurance is subject to deductibles and coverage
limitations. Our current product liability insurance may not continue to be available to us on acceptable terms, if at all, and, if
available, the coverage may not be adequate to protect us against any future product liability claims. Further, if additional
medical device products are approved or cleared for marketing, or if we launch additional 510 (k)- exempt device products or
products that are not FDA- regulated medical devices, we may seek additional insurance coverage. If we are unable to obtain
insurance at an acceptable cost or on acceptable terms with adequate coverage or otherwise protect against potential product
liability claims, we will be exposed to significant liabilities, which may harm our business. A product liability claim, recall or
other claim with respect to uninsured liabilities or for amounts in excess of insured liabilities could result in significant costs and
significant harm to our business. We may be subject to claims against us even if the apparent injury is due to the actions of
others or misuse of the device or a partner device. Healthcare providers may use our products in a manner inconsistent with the
products’ labeling and that differs from the manner in which they were used in clinical studies and authorized by the FDA. Off-
label use of products by healthcare providers is common, and any such off- label use of our products could subject us to
additional liability, or require design changes to limit this potential off- label use once discovered. Defending a suit, regardless
of merit, could be costly, could divert management attention and might result in adverse publicity, which could result in the
withdrawal of, or result in reduced acceptance of, our products in the market. Additionally, we have entered into various
agreements where we indemnify third parties for certain claims relating to our products. These indemnification obligations may
require us to pay significant sums of money for claims that are covered by these indemnification obligations. We are not
currently subject to any product liability claims; however, any future product liability claims against us, regardless of their merit,
may result in negative publicity about us that could ultimately harm our reputation and could have a material adverse effect on
our business, financial condition, results of operations and prospects. Risks Related to Our Securities and to Being a Public
Company Hwe-We have in the past experienee-experienced material weaknesses in our internal control over financial
reporting , and if we experience such material weaknesses in our internal control over financial reporting in the future or



otherwise fail to maintain an effective system of internal controls in the future, we may not be able to report our financial
condition et results of operations or cash flows accurately or in a timely manner and we may be unable to maintain
compliance with applicable stock exchange listing requirements, which may adversely affect investor confidence in us and, as a

result, materially and adversely affect our business and the value of our Class A common stock. freenneetiorrwith-begaey
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material weaknesses in our internal gonlmls over financial

reporting that have required us to expend substantlal time and effort to remediate . A “-material weakness *is a deficienc
or a combination of deficiencies, in internal control over financial reporting such that there is a reasonable possibility that a
material misstatement of er-a company’ s annual or interim financial statements will not be prevented ;-or detected and
corrected on a timely basis. During the years ended December 31, 2023 and 2022, we undertook remediation measures related to
the feregoing-previously identified material weakness in internal control over financial upomlm —I-ﬂ—fespeﬂse—te—t-hesehma’eeﬂa-}
yreaknesses-, which we believe allowed us to successfully o4 : ; ;
feseﬂfees—fer—t-he—feﬁlediﬁﬁeﬁ-remedlate and strengthen our e%m&teﬂa-l—wea-knesses—m—mtundl gonhol over lmdnual upomno
d plan-During the second quarter of 2023 whreh—we completed testmg of the
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of Junu 30, 2023. Basud on lhcsu measures, we believe lhal lhu previously reported mdluml weaknesses ha\ been remediated.
However, completion of remediation procedures for the material weaknesses does not provide assurance that our process and
controls will continue to operate properly or that our financial statements will be free from error. H-ether-Effective internal
controls are necessary for us to provide reliable financial reports and prevent fraud. Material weaknesses could result in
material weaknesses-misstatements to or-our annual or interim financial statements that might not eontrot-defietenetes
oeeur-in-the-futarewe-may-be prevented wnable-toreport-our— or detected finanetalresults-aeenrately-on a timely basis erhelp
preventfraud-, which-eould-eause-otr— or in delayed filing of required periodic reperted-reports . If we are unable to assert
that our internal control over financing reporting is effective, or if our independent registered public accounting firm is
unable to express an unqualified opinion as to the effectiveness of the internal control over financial reporting, restlts—to
bedﬂ&te&&Hy—ﬁﬂssfated-aﬂdfest&Hn—the%ss—eﬁm%eﬁeﬂnvestors may lose confidence in the accuracy and completeness of or
our detisting-and-eause-financial reporting, the market price of our shares-ef-Class A common stock could be adversely
affected and we could become subject to litigation or investigations by Nasdaq, the SEC, or other regulatory authorities,
which could require additional financial and management resources. If we identify any material weaknesses in the
future, any such newly identified material weakness could limit our ability to prevent or detect a misstatement of our
accounts or disclosures that could result in a material misstatement of our annual or interim financial statements. In
such case, we may be unable to maintain compliance with securities law requirements regarding timely filing of periodic
reports in addition to applicable stock exchange listing requirements, investors may lose confidence in our financial
reporting and our stock price may decline as a result . We cannot assure you that the initiatives-measures we have taken to
date, or any initiatives-we-measures that may be take-taken in the future, will be sufficient to avoid potential future material
weaknesses. In addition, we may face potential for litigation or other disputes which may include, among others, claims
invoking the federal and state securities laws, contractual claims or other claims arising from the restatement and
material weaknesses in our internal control over financial reporting and the preparation of our Consolidated Financial
Statements. We can provide no assurance that such litigation or disputes will not arise in the future. Any such litigation



or dispute, whether successful or not, could have a material adverse effect on our business, financial condition, results of
operations and cash flows. Future sales of substantial amounts of our Class A common stock, or the possibility that such
sales could occur, could adversely affect the market price of our Class A common stock. Future sales in the public
market of shares of our Class A common stock, including shares issued upon exercise of our outstanding stock options
or warrants, or the perception by the market that these sales could occur, could lower the market price of our Class A
common stock or make it difficult for us to raise additional capital. In November 2023, we filed a shelf registration
statement on Form S- 3 with the SEC pursuant to which we registered for sale up to $ 150 million of any combination of
our Class A common stock, preferred stock, debt securities, warrants, rights and / or units from time to time and at
prices and on terms that we may determine (the “ Shelf Registration Statement ). The Shelf Registration Statement also
includes a prospectus covering up to an aggregate of $ S0. 0 million in shares of Class A common stock that we may issue
and sell from time to time, through B. Riley Securities, Inc. (“ B. Riley ) acting as our sales agent, pursuant to the sales
agreement that we entered into with B. Riley in November 2023 (the “ Sales Agreement ”), for our “ at- the- market ”
equity program. As of December 31, 2024, a total of 771, 721 shares of our Class A common stock, for total gross
proceeds of $ 881 thousand and net proceeds of $ 828 thousand, have been issued and sold under the Sales Agreement.
Due to the SEC’ s “ baby shelf rules, ” which prohibit companies with a public float of less than $ 75 million from issuing
securities under a shelf registration statement in excess of one- third of such company’ s public float in a twelve- month
period, we were previously limited in how much we could sell under the Shelf Registration Statement. As of the filing of
this Annual Report on Form 10- K, we have a public float of greater than $ 75 million. Accordingly, we are no longer
limited by the “ baby shelf rules, ” and may freely use the Shelf Registration Statement, which could cause our
stockholders to experience dilution or could cause the price of our Class A common stock to decline Additionally, on
February 11, 2025, we entered into a securities purchase agreement with certain institutional investors (the “ Investors
), pursuant to which we agreed to issue and sell, in a registered direct offering directly to the Investors: (i) 4, 511, 278
shares (the “ Shares ) of our Class A common stock and (ii) warrants to purchase up to 4, 511, 278 shares of our Class
A common stock (the “ Warrants ). Each Share and accompanying Warrant were sold together at a combined offering
price of $ 1. 33. The aggregate gross proceeds from the Offering were approximately $ 6. 0 million before deducting the
placement agent’ s fees and offering expenses. Upon exercise or conversion, the shares underlying the Warrants and
outstanding options may be resold into the public market. In the case of outstanding securities that have exercise or
conversion prices that are below the market price of our Class A common stock from time to time, our stockholders
would experience dilution upon the exercise or conversion of these securities. Any such resales into the public market
could place downward pressure on the price of our Class A common stock We could fail to maintain the listing of our Class
A common stock on Nasdaq, which could seriously harm the liquidity of our shares and our ability to raise capital or complete a
strategic transaction. The Nasdaq Stock Market has established continued listing requirements, including a requirement to
maintain a minimum closing bid price of at least $ 1. 00 per share. In Beeember-May 2022-2024 , we received written notice
from Nasdaq notifying us that, because the closing bid price for our Class A common stock kas-had fallen below $ 1. 00 per
share for 30 consecutive business days, we no longer met the minimum bid price requirement for continued inclusion on The
Nasdaq Global Market. InFebraary-On July 24, 2623-2024 , we received aletter-written notice from Nasdaq ineieating-that
we had-were back in compliance with the bid price requirement. Although we have since regained compliance with the bid
price requirement —Hewever-and our Class A common stock continues to trade on The Nasdaq Global Market , there can
be no assurance that we will be able to maintain compliance with the bid price requirement or other Nasdaq requirements in the
future. If we are not able to maintain compliance with Nasdaq requirements, our Class A common stock may be delisted from
Nasdaq, which could have a material adverse effect on us and our stockholders, including by reducing the liquidity of our shares
and having a material adverse effect on our ability to raise capital or complete a strategic transaction. Because we are a
controlled company ” within the meaning of the Nasdaq listing rules, our stockholders may not have certain corporate
governance protections that are available to stockholders of companies that are not controlled companies. So long as more than
50 % of the voting power for the election of our directors is held by an individual, a group or another company, we will qualify
as a “ controlled company ” under the Nasdaq listing rules. As of February 15, 2624-202S , Dr. Rothberg controls approximately
85-83 % of the voting power of our outstanding capital stock. As a result, we are a *“ controlled company ” under the Nasdaq
rules and are not subject to the requirements that would otherwise require us to have: (i) a majority of our board of directors
consist of independent directors; (ii) director nominees selected, or recommended for our board of directors’ selection, either by
a majority of the independent directors or a nominating committee comprised solely of independent directors; and (iii) a
compensation committee comprised solely of independent directors. Dr. Rothberg may have his interest in the Company diluted
due to future equity issuances or his own actions in selling shares of our Class B common stock, in each case, which could result
in a loss of the *“ controlled company ” exemption under the Nasdaq listing rules. Additionally, in June 2024, our stockholders
voted to approve an amendment to our certificate of incorporation, as amended (the “ Charter ), to add a provision with
respect to the automatic conversion of our Class B common stock effective as of December 22, 2028, which is seven years
from the date of the closing of our Business Combination, which could result in a loss of the “ controlled company ”
exemption under the Nasdaq listing rules. \We would then be required to comply with those provisions of the Nasdaq listing
rules. The dual class structure of our common stock has the effect of concentrating voting power with Jonathan M. Rothberg,
Ph. D., the Founder of Legacy Hyperfine and Liminal and a member of our board of directors, which will limit an investor’ s
ability to influence the outcome of important transactions, including a change in control. Shares of our Class B common stock
have 20 votes per share, while shares of our Class A common stock have one vote per share. Dr. Rothberg and his permitted
transferees hold all of the issued and outstanding shares of our Class B common stock, and as of February 15, 2624-2025 , Dr.
Rothberg holds approximately $5-83 % of the voting power of our capital stock and is able to control matters submitted to our



stockholders for approval, including the election of directors, amendments of our organizational documents and any merger,
consolidation, sale of all or substantially all of our assets or other major corporate transactions. Dr. Rothberg may have interests
that differ from yours and may vote in a way with which you disagree and which may be adverse to your interests. This
concentrated control may have the effect of delaying, preventing or deterring a change in control of the Company, could deprive
our stockholders of an opportunity to receive a premium for their capital stock as part of a sale of the Company, and might
ultimately affect the market price of shares of our Class A common stock. If additional shares of our Class B common stock are
issued, your shares of Class A common stock and your votes may be significantly diluted. Potential conflicts of interest may
arise among the holders of our Class B common stock and the holders of our Class A common stock. Dr. Rothberg and his
permitted transferees hold all of our Class B common stock. As a result, conflicts of interest may arise among Dr. Rothberg, on
the one hand, and the Company and holders of our Class A common stock on the other hand. Dr. Rothberg has the ability to
influence our business and affairs through his ownership of the high vote shares of our common stock, his general ability to elect
our board of directors, and provisions in our eettifteate-ofineorperation;-as-amended-(the-Charter ), requiring his approval for
certain corporate actions (in addition to approval by our board of directors). If the holders of our Class A common stock are
dissatisfied with the performance of our board of directors, they have no ability to remove any of our directors, with or without
cause . As described above, in June 2024, our stockholders voted to approve an amendment to our Charter to add a
provision with respect to the automatic conversion of our Class B common stock effective as of December 22, 2028 .
Further, through his ability to elect our board of directors and as well as his service on our board of directors, Dr. Rothberg has
the ability to influence the determination of the amount and timing of our investments and dispositions, cash expenditures,
indebtedness, issuances of shares of common stock, tax liabilities and amounts of reserves. Delaware law and provisions in our
Charter and bylaws could make a takeover proposal more difficult. Our organizational documents are governed by Delaware
law. Certain provisions of Delaware law and of our Charter and bylaws could discourage, delay, defer or prevent a merger,
tender offer, proxy contest or other change of control transaction that a stockholder might consider in its best interest, including
those attempts that might result in a premium over the market price for the shares of our Class A common stock held by our
stockholders. These provisions provide for, among other things:  the ability of our board of directors to issue one or more series
of preferred stock; * stockholder action by written consent only until the first time when Dr. Rothberg and his permitted
transferees cease to beneficially own shares of Class B common stock representing 50 % or more of the voting power of the
outstanding shares of our capital stock; ¢ certain limitations on convening special stockholder meetings; ¢ advance notice for
nominations of directors by stockholders and for stockholders to include matters to be considered at our annual meetings; ®
amendment of certain provisions of the organizational documents only by the affirmative vote of holders of (i) a majority of the
voting power of the shares of our capital stock so long as Dr. Rothberg and his permitted transferees beneficially own shares of
Class B common stock representing 50 % or more of the voting power of the outstanding shares of our capital stock and (ii) at
least two- thirds of the voting power of the shares of capital stock from and after the time that Dr. Rothberg and his permitted
transferees cease to beneficially own shares of Class B common stock representing 50 % or more of the voting power of our
voting stock; and ¢ a dual- class common stock structure with 20 votes per share of our Class B common stock, the result of
which is that Dr. Rothberg has the ability to control the outcome of matters requiring stockholder approval, even though Dr.
Rothberg owns less than a majority of the outstanding shares of our capital stock. These anti- takeover provisions as well as
certain provisions of Delaware law could make it more difficult for a third party to acquire the Company, even if the third party’
s offer may be considered beneficial by many of our stockholders. As a result, our stockholders may be limited in their ability to
obtain a premium for their shares. If prospective takeovers are not consummated for any reason, we may experience negative
reactions from the financial markets, including negative impacts on the price of our Class A common stock. These provisions
could also discourage proxy contests and make it more difficult for our stockholders to elect directors of their choosing and to
cause us to take other corporate actions that our stockholders desire. Our Charter designates the Court of Chancery of the State
of Delaware as the sole and exclusive forum for certain types of actions and proceedings and the federal district courts as the
sole and exclusive forum for other types of actions and proceedings, in each case, that may be initiated by our stockholders,
which could limit our stockholders’ ability to obtain what such stockholders believe to be a favorable judicial forum for disputes
with the-our Cempany-company or our directors, officers or other employees. Our Charter provides that, unless we consent to
the selection of an alternative forum, any (i) derivative action or proceeding brought on behalf of us; (ii) action asserting a claim
of breach of a fiduciary duty owed by, or any other wrongdoing by, any current or former director, officer, other employee or
stockholder of us; (iii) action asserting a claim against us arising pursuant to any provision of the Delaware General Corporation
Law (" DGCL") or our Charter or our bylaws or as to which the DGCL confers jurisdiction on the Court of Chancery; (iv) action
to interpret, apply, enforce, or determine the validity of any provisions in the certificate of incorporation of bylaws; or (v) action
asserting a claim governed by the internal affairs doctrine, shall, to the fullest extent permitted by law, be exclusively brought in
the Court of Chancery of the State of Delaware or, if such court does not have subject matter jurisdiction thereof, the federal
district court of the State of Delaware. Subject to the foregoing, the federal district courts of the United States are the exclusive
forum for the resolution of any action, suit or proceeding asserting a cause of action under the Securities Act. The exclusive
forum provision does not apply to suits brought to enforce any liability or duty created by the Exchange Act. Any person or
entity purchasing or otherwise acquiring or holding an interest in any shares of our capital stock shall be deemed to have notice
of and to have consented to the forum provisions in our Charter. These choice- of- forum provisions may limit a stockholder’ s
ability to bring a claim in a judicial forum that he, she or it believes to be favorable for disputes with the-our Cempany-company
or our directors, officers or other employees or stockholders, which may discourage such lawsuits. We note that there is
uncertainty as to whether a court would enforce these provisions and that investors cannot waive compliance with the federal
securities laws and the rules and regulations thereunder. Section 22 of the Securities Act creates concurrent jurisdiction for state
and federal courts over all suits brought to enforce any duty or liability created by the Securities Act or the rules and regulations



thereunder. Alternatively, if a court were to find these provisions of our Charter inapplicable or unenforceable with respect to
one or more of the specified types of actions or proceedings, we may incur additional costs associated with resolving such
matters in other jurisdictions, which could materially adversely affect our business, financial condition and results of operations
and result in a diversion of the time and resources of our management and board of directors. Changes in laws or regulations, or
a failure to comply with any laws and regulations, or any litigation that we may be subject to or involved in may adversely affect
our business, investments and results of operations. We are subject to laws, regulations and rules enacted by national, regional
and local governments and the Nasdaq Stock Market on which our securities are listed. In particular, we are required to comply
with certain SEC, Nasdaq, Delaware and other legal and regulatory requirements. Compliance with, and monitoring of,
applicable laws, regulations and rules may be difficult, time- consuming and costly. Those laws, regulations and rules and their
interpretation and application may also change from time to time and those changes could have a material adverse effect on our
business, investments and results of operations. For example, it is difficult to predict what impact, if any, changes in federal laws
and policies, including those relating to tax, environmental, labor and employment, will have on our business and industry, the
economy as a whole, consumer confidence and discretionary spending. Further, a prior ruling by the Court of Chancery in
Delaware introduced uncertainty as to whether Section 242 (b) (2) of the Pelaware-General-Corperationaw{-DGCL 2
required a separate vote in favor of at least a majority of the outstanding shares of Class A common stock, in addition to a vote
in favor of at least a majority of the outstanding shares of Class A and Class B common stock, voting together as a single class,
to properly authorize shares of Class A common stock. In connection with the Business Combination, our stockholders
authorized an increase in the number of shares of Class A common stock under Cayman Islands law, our jurisdiction at the time
of the stockholder vote. Accordingly, we do not believe that the Delaware ruling applies to us. However, any failure to comply
with applicable laws, regulations or rules, as interpreted and applied, could have a material adverse effect on our business and
results of operations. Claims alleging that a portion of our Class A common stock was not authorized could lead to shares of our
Class A common stock being voidable and have a material adverse effect on us and our prospects. In addition, uncertainty with
respect to our capitalization resulting from the Court of Chancery’ s ruling referenced above could have a material adverse
impact on us, including on our ability to complete equity financing transactions or issue stock- based compensation to our
employees, directors and officers until the underlying issues are definitively resolved. This uncertainty could impair our ability
to execute our business plan, attract and retain employees, management and directors and adversely affect our commercial
relationships. We are an emerging growth company and a smaller reporting company within the meaning of the Securities Act,
and we may take or continue to take advantage of certain exemptions from disclosure requirements available to emerging
growth companies or smaller reporting companies, which could make our securities less attractive to investors and may make it
more difficult to compare our performance with other public companies. We are an “ emerging growth company ” within the
meaning of the Securities Act, as modified by the JOBS Act, and we may take or continue to take advantage of certain
exemptions from various reporting requirements that are applicable to other public companies that are not emerging growth
companies including, but not limited to, not being required to comply with the auditor attestation requirements of Section 404 of
the Sarbanes- Oxley Act, reduced disclosure obligations regarding executive compensation in our periodic reports and proxy
statements, and exemptions from the requirements of holding a nonbinding advisory vote on executive compensation and
stockholder approval of any golden parachute payments not previously approved. As a result, our stockholders may not have
access to certain information they may deem important. We could be an emerging growth company for up to five years,
although circumstances could cause us to lose that status earlier, including if the market value of our Class A common stock
held by non- affiliates is $ 700 million or more as of the last business day of the most recently completed second fiscal quarter,
in which case we would no longer be an emerging growth company as of the end of that fiscal year. We cannot predict whether
investors will find our securities less attractive because we will rely on these exemptions. If some investors find our securities
less attractive as a result of our reliance on these exemptions, the trading prices of our securities may be lower than they
otherwise would be, there may be a less active trading market for our securities and the trading prices of our securities may be
more volatile. Further, Section 102 (b) (1) of the JOBS Act exempts emerging growth companies from being required to comply
with new or revised financial accounting standards until private companies (that is, those that have not had a Securities Act
registration statement declared effective or do not have a class of securities registered under the Exchange Act) are required to
comply with the new or revised financial accounting standards. The JOBS Act provides that a company can elect to opt out of
the extended transition period and comply with the requirements that apply to non- emerging growth companies but any such
election to opt out is irrevocable. We have elected not to opt out of such extended transition period which means that when a
standard is issued or revised and it has different application dates for public or private companies, we, as an emerging growth
company, can adopt the new or revised standard at the time private companies adopt the new or revised standard. This may
make comparison of our financial statements with another public company which is not an emerging growth company or is an
emerging growth company which has opted out of using the extended transition period difficult or impossible because of the
potential differences in accountant standards used. Additionally, we are a “ smaller reporting company ” as defined in Item 10
(f) (1) of Regulation S- K. Smaller reporting companies may take advantage of certain reduced disclosure obligations, including,
among other things, providing only two years of audited financial statements. We are required to reflect a determination that we
are no longer a smaller reporting company in our quarterly report on Form 10- Q for the first fiscal quarter of the next fiscal
year after the fiscal year in which (i) the market value of our common stock held by non- affiliates is greater than or equal to $
250 million as of the end of that fiscal year’ s second fiscal quarter, and (ii) if our annual revenues are not greater than or equal
to $ 100 million during the last completed fiscal year, the market value of our common stock held by non- affiliates is $ 700
million or more as of the end of that fiscal year’ s second fiscal quarter. To the extent we take advantage of such reduced
disclosure obligations, it may also make comparison of our financial statements with other public companies difficult or
impossible. Reports published by analysts, including projections in those reports that differ from our actual results, could



adversely affect the price and trading volume of our Class A common stock. Securities research analysts may establish and
publish their own periodic projections for us. Those projections may vary widely and may not accurately predict the results we
actually achieve. Our share price may decline if our actual results do not match the projections of these securities research
analysts. Similarly, if one or more of the analysts who write reports on us downgrades our stock or publishes inaccurate or
unfavorable research about our business, our share price could decline. In addition, securities research analysts may compare us
to companies that are not appropriately comparable, which could lead to lower than expected valuations. If one or more analysts
cease coverage of us or fail to publish reports on us regularly, our share price or trading volume could decline. Our business and
operations could be negatively affected if we become subject to any securities litigation or sharehetder-stockholder activism,
which could cause us to incur significant expense, hinder execution of our business and growth strategy and impact our stock
price. In the past, following periods of volatility in the market price of a company’ s securities, securities class action litigation
has often been brought against that company. Sharehetder-Stockholder activism, which could take many forms or arise in a
variety of situations, has been increasing recently. Volatility in the stock price of our Class A common stock or other reasons
may in the future cause us to become the target of securities litigation or shareholder activism. Securities litigation and
shareholder activism, including potential proxy contests, could result in substantial costs and divert management’ s and the
board of directors’ attention and resources from our business. Additionally, such securities litigation and shareholder activism
could give rise to perceived uncertainties as to our future, adversely affect our relationships with service providers and make it
more difficult to attract and retain qualified personnel. Also, we may be required to incur significant legal fees and other
expenses related to any securities litigation and activist shareholder matters. Further, our stock price could be subject to
significant fluctuation or otherwise be adversely affected by the events, risks and uncertainties of any securities litigation and
shareholder activism. The grant of registration rights pursuant to the Registration Rights Agreement, the PIPE Subscription
Agreements and the Letter Agreement, and the future exercise of such rights, may adversely affect the market price of our Class
A common stock. At the Closing, we, HC Sponsor LLC (the" Sponsor"), certain affiliates of the Sponsor and certain
stockholders of Legacy Hyperfine and Liminal entered into the Registration Rights Agreement, pursuant to which, among other
things, the parties to the Registration Rights Agreement were granted certain registration rights (including demand and piggy-
back rights, subject to cooperation and cut- back provisions) with respect to their respective shares of our common stock, in each
case, on the terms and subject to the conditions therein. In particular, the Registration Rights Agreement requires that we use
our commercially reasonable efforts to file a registration statement under the Securities Act to permit the public resale of all
registrable securrtres as permltted by Rule 415 of the Securrtles Act and to cause such regrstratron statement to be declared
effective. Thereg SRtW 7 d veby

ﬁn—J&nuﬁﬁ—?rG—ZGQ—?y—Further pursuant to the Subscrrptlon Agreements entered 1nt0 in connectlon Wrth the Bus1ness
Combination and the Letter Agreement entered into in connection with the Business Combination, we agreed (i) to file a
registration statement with the SEC for the resale of the registrable securities under such agreements and to use commercially
reasonable efforts to cause such registration statement to be declared effective and (ii) to maintain the effectiveness of such
registration statement until the earlier of (a) five years from the date of effectiveness of the initial registration statement, (b) the
date on which investors under the subscription agreements cease to hold the securities covered thereby, and (c) the date all of
the securities covered thereby can be sold publicly without restriction or limitation under Rule 144 under the Securities Act. We
will-bear-the-eostof registering theseseeunrities— he registration statement relating to all of the registration rights set forth
above was initially filed on January 24, 2022 and declared effective by the SEC on February 1, 2022. The post- effective
amendment to the registration statement filed on January 24, 2023 was declared effective by the SEC on January 30, 2023. The
registration and availability of such a significant number of securities for trading in the public market may have an adverse effect
on the market price of our Class A common stock. The obligations associated with being a public company involve significant
expenses and require significant resources and management attention, which may divert from our business operations. As a
public company, we are subject to the reporting requirements of the Exchange Act and the Sarbanes- Oxley Act. The Exchange
Act requires the filing of annual, quarterly and current reports with respect to a public company’ s business and financial
condition. The Sarbanes- Oxley Act requires, among other things, that a public company establish and maintain effective
internal control over financial reporting. As a result, we are incurring, and will continue to incur significant legal, accounting
and other expenses. Our management team and many of our other employees will need to devote substantial time to compliance
and may not effectively or efficiently manage our transition as a public company. We do not intend to pay cash dividends for the
foreseeable future. We currently intend to retain our future earnings, if any, to finance the further development and expansion of
our business and do not intend to pay cash dividends in the foreseeable future. Any future determination to pay dividends will be
at the discretion of our board of directors and will depend on our financial condition, results of operations, capital requirements,
and future agreements and financing instruments, business prospects and such other factors as our board of directors deems
relevant.



