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There are many factors that affect our business and the results of operations, some of which are beyond our control. The
following is a description of some important factors that may cause the actual results of operations in future periods to differ
materially from those currently expected or desired. Risk Factor Summary The following is a summary of some important risk
factors that could adversely affect our business, operations, and financial results. Economic and Strategic Risks ¢ Our business
depends significantly on expenditures by manufacturers in the semiconductor capital equipment industry. « We rely on a very
small number of OEM customers for a significant portion of our sales. « Our customers exert a significant amount of negotiating
leverage over us. ¢ The industries in which we participate are highly competitive and rapidly evolving. « We are exposed to risks
associated with weakness in the global economy and geopolitical instability. ¢ If we do not keep pace with developments in the
industries we serve and with technological innovation generally, our products and services may not be competitive. * We must
design, develop, and introduce new products that are accepted by OEMs in order to retain our existing customers and obtain
new customers. ¢ Acquisitions may present integration challenges, and the goodwill, indefinite- lived intangible assets, and
other long- term assets recorded in connection with such acquisitions may become impaired. « We are subject to fluctuations in
foreign currency exchange rates. Business and Operational Risks ¢ The manufacturing of our products is highly complex. ¢
Defects in our products could damage our reputation, decrease market acceptance of our products, and result in potentially costly
litigation. « We may incur unexpected warranty and performance guarantee claims. « Our dependence on a limited number of
suppliers may harm our production output and increase our costs. « We may face supply chain disruptions, manufacturing
interruptions or delays. * We are subject to order and shipment uncertainties. * Our customers generally require that they qualify
our engineering, documentation, manufacturing and quality control procedures. * We may be subject to interruptions or failures
in our information technology systems. * Certain of our customers require that we consult with them in connection with
specified fundamental changes in our business. * Our business is largely dependent on the know- how of our employees, and we
generally do not have an intellectual property position that is protected by patents. « Our business will suffer if we are unable to
attract, hire, integrate, and retain key personnel and other necessary employees, particularly in the highly competitive technology
labor market, or if we experience labor disruptions at our facilities. * The technology labor market is very competitive, and labor
disruptions could materially adversely affect our business. « Our business is subject to the risks of catastrophic events. Legal and
Regulatory Risks ¢ Our business is subject to a variety of U. S. and international laws, rules, policies, and other obligations
regarding privacy, data protection, and other matters. « Third parties have claimed and may in the future claim we are infringing
their intellectual property. * From time to time, we may become involved in other litigation and regulatory proceedings. ¢ As a
global company, we are subject to the risks of doing business internationally. « Changes in U. S. or international trade policy,
tariffs, and import / export regulations may have a materlal adverse effect on our busmess * We are subject to numerous
env1r0nmental 1aws and regulatlons * Fa e e h

b —We preVlously 1dent1ﬁed material weaknesses in our
internal eontrol over ﬁnan01a1 repomng, and the failure to maintain an effective system of internal controls and procedures may
cause investors to lose confidence in our financial reporting. « Changes in tax laws, tax rates or tax assets and liabilities could
materially adversely affect our financial condition and results of operations. Liquidity and Capital Resources Risks « We have a
substantial amount of indebtedness and are subject to restrictive covenants. « We are subject to interest rate risk associated with
variable rates on our outstanding indebtedness. ¢ If one or more of our counterparty financial institutions default on their
obligations to us or fail, we may incur significant losses. Ordinary Share Ownership Risks ¢ Our quarterly sales and operating
results fluctuate significantly from period to period, and the price of our ordinary shares may fluctuate substantially. « Our
articles of association contain anti- takeover provisions that could adversely affect the rights of our shareholders.  The issuance
of preferred shares could adversely affect holders of ordinary shares. * Our shareholders may face difficulties in protecting their
interests under the laws of the Cayman Islands compared to the laws of the YUnited-States-U. S . « There can be no assurance that
we will not be a passive foreign investment company for any taxable year. « If a U. S. person is treated as owning at least 10 %
of our shares, such person may be subject to adverse U. S. federal income tax consequences. Our business depends significantly
on expenditures by manufacturers in the semiconductor capital equipment industry, which, in turn, is dependent upon the
semiconductor device industry. When that industry experiences cyclical downturns, demand for our products and services
generally decreases, resulting in decreased sales. We may also be forced to reduce our prices during cyclical downturns without
being able to proportionally reduce costs. Our business, financial condition and results of operations depend significantly on
expenditures by manufacturers in the semiconductor capital equipment industry. In turn, the semiconductor capital equipment
industry depends upon the current and anticipated market demand for semiconductor devices. The semiconductor device
industry is subject to cyclical and volatile fluctuations in supply and demand and in the past has experienced significant
downturns, including in the fourth quarter of 2022, which often occur in connection with declines in general economic
conditions, and which have resulted in significant volatility in the semiconductor capital equipment industry and resulted in
weakened customer demand . The semiconductor device industry has also experienced recurring periods of over- supply of
products that have had a severe negative effect on the demand for capital equipment used to manufacture such products. Even
as the industry recovers from periods of downturns, inventory digestion at our customers and the relative spending levels
within our primary served markets, in particular lower spending levels for deposition and etch equipment, may result in
decreased demand from our customers, such as in 2023 and early 2024. V¢ have-expetieneedand-anticipate that we will




continue to experience ysignificant fluctuatlons in customer orders for our products and services as a result of such fluctuations
and cycles , which may —Any ; v y have a material adverse effect on our
business, financial condition and reiult% of operations. ln addition, we must be able to appropriately align our cost structure with
prevailing market conditions, effectively manage our supply chain and motivate and retain employees, particularly during
periods of decreasing demand for our products. We may be forced to reduce our prices during periods of decreasing demand.
During the fourth quarter of 2022, we initiated labor cost reduction initiatives to better align our resources with the
decreased demand environment, which continued through the second quarter of 2024. While we operate under a low fixed
cost model, we may not be able to proportionally reduce all of our costs if we are required to reduce our prices. The cyclical and
volatile nature of the semiconductor device industry and the absence of long- term fixed or minimum volume contracts make
any effort to project a material reduction in future sales volume difficult. If we are-overbuild inventory in a period of
decreased demand, or we expand our operations and workforce too rapidly, or procure excessive resources in
anticipation of increased demand for our products, and that demand does not materialize at able-to-timely-and
appropriately-adapt-te-the ehanges-in-pace at which we expect, our—- or declines business-envirenment- our operating
busitess;finanetat-eonditionand-results may ofoperations-with-be matertalty-adversely affected as a result of ;-forexamptle;
underutilization of capacity, charges related to excess or obsolete inventory, asset impairment or inventory write- downs,
increased operating expenses or reduced margins. For example, in the fourth quarter of 2024, gross margin was impacted
by costs related to our efforts to ramp headcount and other resources to address expected incremental demand in early
2025, which were unable to be fully absorbed during the quarter. Further, any future capacity expansion by us or our
competitors could also lead to overcapacity and oversaturation in our target markets, which could lead to price erosion that
could adversely impact our operating results. We rely on a very small number of OEM customers for a significant portion of our
sales. Any adverse change in our relationships with these customers could materially adversely affect our business, financial
condition and results of operations. The semiconductor capital equipment industry is highly concentrated and has experienced
significant consolidation in recent years. As a result, a relatively small number of OEM customers have historically accounted
for a significant portion of our sales, and we expect this trend to continue for the foreseeable future. For 2823-2024 , two eurtep
three-customers with individual sales over 10 %, Lam Research and Applied Materials, accounted for a combined $2-73 %
of total sales, and we expect that our sales will continue to be concentrated among a very small number of customers. We do not
have any long- term contracts that require customers to place orders with us in fixed or minimum volumes. Accordingly, the
success of our business depends on the success of our customers and those customers and other OEMs continuing to outsource
the manufacturing of critical subsystems and process solutions to us. Because of the small number of OEMs in the markets we
serve, a number of which are already our customers, it is swerdd-be-difficult to replace lost sales resulting from the loss of, or the
reduction, cancellation or delay in purchase orders by, any one of these customers, whether due to a reduction in the amount of
outsourcing they do, their giving orders to our competitors, an adverse change to their business or financial condition, their
acquisition by an OEM who is not a customer or with whom we do less business, or otherwise. We have in the past lost business
from customers for a number of these reasons. If we are unable to replace sales from customers who reduce the volume of
products and services they purchase from us or terminate their relationship with us entirely, such events could have a material
adverse impact on our business, financial condition and results of operations. Our ability to lessen the adverse effect of any
loss of, or reduction in sales to, an existing customer through the rapid addition of one or more new customers is limited
Beeause-because onboardlng a new customer is a time- consuming process as our customers generally require that they

quahfy our englneerlng, documentatlon manufacturlng and quahty Control procedure% Four-abiity-to-add-new-eustomers-quieldy

financial condltlon and results of operations Would be materially adver%ely affected by the 10%9 of, or any reductlon in orderq by,
any of our significant customers is increased. Moreover, if we lost our existing status as a qualified supplier to any of our
customers, such customer could cancel its orders from us or otherwise terminate its relationship with us, which could have a
material adverse effect on our business, financial condition and results of operations. Additionally, if one or more of the largest
OEMs were to decide to single- or sole- source all or a significant portion of manufacturing and assembly work to a single
equipment manufacturer, such a development would heighten the risks discussed above. Our customers exert a significant
amount of negotiating leverage over us, which may-require-requires us to accept lower prices and gross margins or take on
increased liability risk in order to retain or expand our market share with them. By virtue of our largest customers’ size and the
significant portion of our sales that is derived from them, as well as the competitive landscape, our customers are-able-te-exert
significant influence and pricing pressure in the negotiation of our commercial arrangements and the conduct of our business
with them. Our customers often require redteed-priees— prlce reductlons and e%et-heikpﬂemg—quahty or delivery commitments
as aeenditten-conditions to their purchasing from us rany , which eatrhave ,
among other things, resalt-resulted in reduced gross marglm in order for us to maintain or expand our market share. Our
customers’ negotiating leverage also can result in customer arrangements that may-contain significant liability risk to us. For
example, some of our customers require that we provide them indemnification against certain liabilities in our arrangements with
them, including claims of losses by their customers caused by our products. Pursuant to certain of these arrangements, we
indemnify, hold harmless, and agree to reimburse the indemnified parties for losses suffered or incurred by the
indemnified party for third party claims in connection with our breach of the agreement, our negligence or willful
misconduct in connection with the agreement, or any trade secret, copyright, patent or other intellectual property
infringement claim with respect to our products. Any increase in our customers’ negotiating leverage may expose us to




increased liability risk in our arrangements with them, which, if realized, may have a material adverse effect on our business,
financial condition and results of operations. In addition, new products often carry lower gross margins than existing products
for several quarters following their introduction. If we are unable to retain and expand our business with our customers on
favorable terms, or if we are unable to achieve gross margins on new products that are similar to or more favorable than the
gross margins we have historically achieved, our business, financial condition and results of operations may be materially
adversely affected. The industries in which we participate are highly competitive and rapidly evolving, and if we are unable to
compete effectively, our business, financial condition and results of operations could be materially adversely affected. We face
intense competition from other suppliers of gas or chemical delivery subsystems, as well as the internal manufacturing groups of
OEMs. Increased competition has in the past resulted, and could in the future result, in price reductions, reduced gross margins
or loss of market share, any of which would materially adversely affect our business, financial condition and results of
operations. We are subject to significant pricing pressure as we attempt to maintain and increase market share with our existing
customers. Our competitors may offer reduced prices or introduce new products or services for the markets currently served by
our products and services. These products may have better performance, lower prices and achieve broader market acceptance
than our products. OEMs also typically own the design rights to their products. Further, if our competitors obtain proprietary
rights to these designs such that we are unable to obtain the designs necessary to manufacture products for our OEM customers,
our business, financial condition and results of operations could be materially adversely affected. Certain of our competitors may
have or may develop greater financial, technical, manufacturing and marketing resources than we do. As a result, they may be
able to respond more quickly to new or emerging technologies and changes in customer requirements, devote greater resources
to the development, promotion, sale and support of their products and services, and reduce prices to increase market share. In
addition to organic growth by our competitors, there may be merger and acquisition activity among our competitors and
potential competitors that may provide our competitors and potential competitors with an advantage over us by enabling them to
expand their product offerings and service capabilities to meet a broader range of customer needs. The introduction of new
technologies and new market entrants may also increase competitive pressures. Additionally, from time to time, governments
around the world may provide incentives or make other investments that could benefit and give competitive advantages to our
competitors. For example, in August 2022, the U. S. government enacted the CHIPS and Science Act of 2022 to provide
financial incentives to the U. S. semiconductor industry. Government incentives, including any that may be offered in
connection with the CHIPS Act, may not be available to us on acceptable terms or at all and to the extent that the current
administration modifies or repeals the CHIPS Act the availability of any such incentives may be even less certain . If our
competitors can benefit from such government incentives and we cannot, it could strengthen our competrtors relatlve p0s1t10n
and have a material adverse effect on our business. ;

argery-oneons sicies o1 ees—Continuing
uncertarnty regardrng the global economy and geopolltlcal lnstablllty continues to pose challenges to our busrness Fhe
COHD—19-pandemte;geopotitieal-Geopolitical instability, including the conflict between Russia and Ukraine, the conflict in
the Middle East, actual and potential shifts in U. S. (including as a result of the 2024 U. S. presidential and congressional
elections) and foreign trade, economic and other policies, and rising trade tensions between the Harited-States-U. S. and China,
as well as other global events, have significantly increased macroeconomic uncertainty at a global level. The current
macroeconomic environment is characterized by high inflation, supply chain challenges, shortages of skilled labor and higher
labor costs, high interest rates, forergn currency exchange Volatrhty, volatility in the global capital markets, and uncertainty in
debt markets, & v €6 which may-exaeerbate-exacerbates
negative trends in busrness and consumer spendrng and may-eatse-causes certain of our customers to push out, cancel or refrain
from placing orders for products or services, which may reduce sales, reduce our backlog, increase our inventory and materially
adversely affect our business, financial condition and results of operations. While inflation has slowed from its peak in 2022
and the U. S. Federal Reserve decreased the federal funds rate in 2024, the rate continues to be elevated and there can be
no assurances that the rate will continue to decrease or that it will not be increased in 2025 or beyond. Further,
DBiffieulties-difficulties in obtaining capital, uncertain market conditions or reduced profitability may also cause some customers
to scale back operations, exit businesses, merge with other manufacturers, or file for bankruptcy protection and potentially cease
operations, leading to customers’ reduced research and development funding or capital expenditures and, in turn, lower orders
from our customers or additional slow moving or obsolete inventory or bad debt expense for us. These conditions may also
similarly affect our key suppliers, which could impair their ability to deliver parts and result in delays for our products or require
us to procure products from higher- cost suppliers, or if no additional suppliers exist, to reconfigure the design and manufacture
of our products, and we may be unable to fulfill some customer orders. Any of these conditions or events could have a material
adverse effect on our business, financial condition and results of operations. Rapid technological innovation in the markets we
serve requires us to anticipate and respond quickly to evolving customer requirements and could render our current product
offerings, services and technologies obsolete. In particular, the design and manufacturing of semiconductors is constantly
evolving and becoming more complex in order to achieve greater power, performance and efficiency with smaller devices.
Capital equipment manufacturers need to keep pace with these changes by refining their existing products and developing new
products. We believe that our future success will depend upon our ability to design, engineer and manufacture products that
meet the changing needs of our current and potential customers, including potentially through the incorporation or use of
software or artificial intelligence technology , which as a novel business model could expose us to new risks . This requires
that we successfully anticipate and respond to technological changes in design, engineering and manufacturing processes in a
cost- effective and timely manner. If we are unable to integrate new technical specifications into competitive product designs,
develop the technical capabilities necessary to manufacture new products or make necessary modifications or enhancements to
existing products, our business, financial condition and results of operations could be materially adversely affected. The timely




development of new or enhanced products is a complex and uncertain process which requires that we: ¢ design innovative and
performance- enhancing features that differentiate our products from those of our competitors; ¢ identify emerging technological
trends in the industries we serve, including new standards for our products; ¢ accurately identify and design new products to
meet market needs; ¢ collaborate with OEMs to design and develop products on a timely and cost- effective basis; * ramp- up
production of new products, especially new subsystems, in a timely manner and with acceptable yields; * manage our costs of
product development and the costs of producing the products that we sell; * successfully manage development production
cycles; and « respond quickly and effectively to technological changes or product announcements by others. If we are
unsuccessful in keeping pace with technological developments for the reasons above or other reasons, our business, financial
condition and results of operations could be materially adversely affected. Fhe-While we continue to invest in research and
development initiatives for new products, the introduction of new products is inherently risky because it is difficult to foresee
the adoption of new standards, coordinate our technlcal personnel and strateglc relatlonshlps and win acceptance of new
products by OEMs. Further, we W e b h 3 §
development-proeesses—We-cannot ; —hewever—ensure that we will be able to successfully 1ntr0duce market and cost- effectlvely
manufacture new products, or that we will be able to develop new or enhanced products and processes that satisfy customer
needs. In addition, new capital equipment typically has a lifespan of five to ten years, and OEMs frequently specify which
systems, subsystems, components and instruments are to be used in their equipment. Once a specific system, subsystem,
component or instrument is incorporated into a piece of capital equipment, it will often continue to be purchased for that piece
of equipment on an exclusive basis for 18 to 24 months before the OEM generates enough sales volume to consider adding
alternative suppliers. Accordingly, it is important that our products are designed into the new systems introduced by the OEMs.
If any of the new products we develop are not launched or successful in the market, our business, financial condition and results
of operations could be materially adversely affected. Acquisitions may present integration challenges, and if the goodwill,
indefinite- lived intangible assets, and other long- term assets recorded in connection with such acquisitions become impaired,
we would be required to record impairment charges, which may be significant. We have acquired strategic businesses in the past
and if we find appropriate opportunities in the future, we may acquire businesses, products or technologies that we believe are
strategic. The process of integrating an acquired business, product or technology may produce unforeseen operating difficulties
and expenditures, fail to result in expected synergies or other benefits or absorb significant attention of our management that
would otherwise be available for the ongoing development of our business. Our ability to realize anticipated benefits of
acquisitions and other strategic initiatives may also be affected by the incurrence of additional indebtedness in connection with
financing; regulatory challenges; our ability to retain key employees and customers of the acquired company; our ability to
successfully integrate personnel from the acquired company; our ability to establish, integrate or combine operations and
systems; or our ability to retain the customers of an acquired business. In addition, we may record a portion of the assets we
acquire as goodwill, other indefinite- lived intangible assets or finite- lived intangible assets. We review goodwill for
impairment on an annual basis or whenever events or changes in circumstances indicate that its carrying value may not be
recoverable. The recoverability of goodwill and indefinite- lived intangible assets is dependent on our ability to generate
sufficient future earnings and cash flows. Changes in estimates, circumstances or conditions, resulting from both internal and
external factors, could have a significant impact on our fair valuation determination, which could then have a material adverse
effect on our business, financial condition and results of operations. We are subject to fluctuations in foreign currency exchange
rates, which could cause operating results and reported financial results to vary significantly from period to period. The vast
majority of our sales are denominated in U. S. dollars. Many of the costs and expenses associated with our Singapore,
Malaysian, Korean, U. K., Mexico and European Union operations are paid in Singapore dollars, Malaysian ringgit, Korean
won, British pounds, Mexican pesos or euros, respectively, and we expect our exposure to these currencies to increase as we
increase our operations in those jurisdictions. As a result, our risk exposure from transactions denominated in non- U. S.
currencies is primarily related to the Singapore dollar, Malaysian ringgit, Korean won, British pound , Mexican pese and euro.
In addition, because the majority of our sales are denominated in the U. S. dollar, if one or more of our competitors sells to our
customers in a different currency than the U. S. dollar, we are subject to the risk that the competitors’ products will be relatively
less expensive than our products due to exchange rate effects. We have not historically established transaction- based hedging
programs. Foreign currency exchange risks inherent in doing business in foreign countries could have a material adverse effect
on our business, financial condition and results of operations. The manufacturing of our products is highly complex, and if we
are not able to manage our manufacturing and procurement process effectively, our business, financial condition and results of
operations may be materially adversely affected. The manufacturing of our products is a highly complex process that involves
the integration of multiple components and requires effective management of our supply chain while meeting our customers’
design- to- delivery cycle time requirements. Through the course of the manufacturing process, our customers may modify
design and system configurations in response to changes in their own customers’ requirements. In order to rapidly respond to
these modifications and deliver our products to our customers in a timely manner, we must effectively manage our
manufacturing and procurement process. If we fail to manage this process effectively, we risk losing customers and damaging
our reputation. We may also be subject to liability under our agreements with our customers if we or our suppliers fail to re-
configure manufacturing processes or components in response to these modifications. In addition, #fwe-aequire-the acquisition
of inventory in excess of demand , or that does not meet customer specifications, se-eetld-causes us to incur excess or obsolete
inventory charges. We have from time to time experienced bottlenecks and production difficulties that have caused delivery
delays and quality control problems. These risks are even greater as we seek to expand our business into new subsystems. In
addition, certain of our suppliers have been, and may in the future be, forced out of business as a result of the economic
environment. In such cases, we may be required to procure products from higher- cost suppliers or, if no additional suppliers
exist, reconfigure the design and manufacture of our products. This could materially limit our growth, adversely impact our




ability to win future business and have a material adverse effect on our business, financial condition and results of operations. A
number of factors, including design flaws, material and component failures, contamination in the manufacturing environment,
impurities in the materials used and unknown sensitivities to process conditions, such as temperature and humidity, as well as
equipment failures, may cause our products to contain undetected errors or defects. Errors, defects or other problems with our
products may: ¢ cause delays in product introductions and shipments; ¢ result in increased costs and diversion of development
resources; * cause us to incur increased charges due to unusable inventory; ¢ require design modifications; ¢ result in liability for
the unintended release of hazardous materials; ¢ result in product warranty liability; « create claims for rework, replacement or
damages under our contracts with customers, as well as indemnification claims from customers; * decrease market acceptance
of, or customer satisfaction with, our products, which could result in decreased sales and increased product returns; ¢ result in
the loss of existing customers or impair our ability to attract new customers; or ¢ result in lower yields for semiconductor
manufacturers. If any of our products contain defects or have reliability, quality or compatibility problems, our reputation may
be damaged and customers may be reluctant to buy our products. We may also face a higher rate of product defects as we
increase our production levels in periods of significant growth. In addition, we may not find defects or failures in our products
until after they are installed in a manufacturer’ s fabrication facility. We may have to invest significant capital and other
resources to correct these problems. Our customers also might seek to recover from us any losses resulting from defects or
failures in our products. In addition, hazardous materials flow through and are controlled by certain of our products and an
unintended release of these materials could result in serious injury or death. Liability claims could require us to spend significant
time and money in litigation or pay significant damages. We may incur unexpected warranty and performance guarantee claims
that could materially adversely affect our business, financial condition and results of operations. In connection with our products
and services, we provide various product warranties, performance guarantees and indemnification rights. Warranty or other
performance guarantee or indemnification claims against us could cause us to incur significant expense to repair or replace
defective products or indemnify the affected customer for losses. In addition, quality issues eas-have various other ramifications,
including delays in the recognition of sales, loss of sales, loss of future sales opportunities, increased costs associated with
repairing or replacing products, and a negative impact on our reputation, all of which could materially adversely affect our
business, financial condition and results of operations. Our dependence on a limited number of suppliers may harm our
production output and increase our costs, and may prevent us from delivering acceptable products on a timely basis. Our ability
to meet our customers’ demand for our products depends upon obtaining adequate supplies of quality components and other raw
materials on a timely basis. In addition, our customers often specify components from particular suppliers that we must
incorporate into our products. We also use consignment and just- in- time stocking programs, which means we carry very little
inventory of components or other raw materials, and we rely on our suppliers to deliver necessary components and raw materials
in a timely manner. However, our suppliers are under no obligation to continue to provide us with components or other raw
materials. As a result, the loss of or failure to perform by any of our key suppliers could materially adversely affect our ability to
deliver products on a timely basis. In addition, if a supplier is unable to provide the volume of components we require on a
timely basis and at acceptable prices and quality, we would have to identify and qualify replacements from alternative sources of
supply, and the process of qualifying new suppliers for complex components is lengthy and could delay our production. We
may also experience difficulty in obtaining sufficient supplies of components and raw materials in times of significant growth in
our business. If we are unable to procure sufficient quantities of components or raw materials from suppliers, our customers may
elect to delay or cancel existing orders or not place future orders, which could have a material adverse effect on our business,
financial condition and results of operations. Supply chain disruptions, manufacturing interruptions or delays, or the failure to
accurately forecast customer demand could affect our ability to meet customer demand, lead to higher costs, or result in excess
or obsolete inventory. Our business depends on our timely supply of equipment, services and related products to meet the
changing requirements of our customers, which depends in part on the timely delivery of parts, materials and services from
suppliers and contract manufacturers. Shortages of parts, materials and services needed to manufacture our products, as well as
delays in and unpredictability of shipments due to transportation interruptions, have adversely impacted, and may continue to
adversely impact, our manufacturing operations and our ability to meet customer demand. Ongoing supply chain constraints
may continue to increase costs of logistics and parts for our products and may cause us to pass on increased costs to our
customers, which may lead to reduced demand for our products and materially and adversely impact our operating results.
Supply chain disruptions have caused and may continue to cause delays in our equipment production and delivery schedules,
which could have an adverse impact on our operating and financial results. We may experience supply chain disruptions,
significant interruptions of our manufacturing operations, delays in our ability to deliver or install products or services, increased
costs, customer order cancellations or reduced demand for our products as a result of: « global trade issues and changes in and
uncertainties with respect to trade and export regulations, trade policies and sanctions, tariffs (including uncertainty around
increased, new, or retaliatory tariffs and trade restrictions resulting from the current presidential administration) ,
international trade disputes and new and unchanging regulations for exports of certain technologies to China, where a portion of
our supply chain is located, and any retaliatory measures, that adversely impact us or our suppliers; ¢ the failure or inability to
accurately forecast demand and obtain quality parts on a cost- effective basis; ¢ volatility in the availability and cost of parts,
commodities, energy and shipping related to our products, including increased costs due to high inflation or interest rates or
other market conditions; ¢ difficulties or delays in obtaining required import or export licenses and approvals;  shipment delays
due to transportation interruptions or capacity constraints; * a worldwide shortage of manufacturing components as a result of
sharp increases in demand for semiconductor products in general; * cybersecurity incidents or information technology or
infrastructure failures, including those of a third- party supplier or service provider; and ¢ natural disasters, the impacts of
climate change or other events beyond our control (such as earthquakes, utility interruptions, tsunamis, hurricanes, typhoons,
floods, storms or extreme weather conditions, fires, regional economic downturns, regional or global health epidemics,



geopolitical turmoil, increased trade restrictions between the U. S. and China and other countries, social unrest, political
instability, terrorism or acts of war) in locations where we or our customers or suppliers have manufacturing, research,
engineering, or other operations. If we need to rapidly increase our business and manufacturing capacity to meet increases in
demand or expedited shlpment schedules th1s may strain our manufacturing and supply chaln operatlons and negatlvely 11npact
our Workmg capltal —H-wea : : : 0 y or-few

are subject o order and shlpment uncertainties, and any 51gn1ﬁcant reductlons cancellatlons or delays in customer orders could
have a material adverse effect on our business, financial condition and results of operations. Our sales are difficult to forecast
because we generally do not have a material backlog of unfilled orders and because of the short timeframe within which we are
often required to manufacture and deliver products to our customers. Most of our sales for a particular quarter depend on
customer orders placed during that quarter or shortly before it commences. Our contracts generally do not require our customers
to commit to minimum purchase volumes. While most of our customers provide periodic rolling forecasts for product orders,
those forecasts do not become binding until a formal purchase order is submitted, which generally occurs only a short time prior
to shipment. As a result of the foregoing and the cyclicality and volatility of the industries we serve, it is difficult to predict
future orders with precision and we may incur unexpected or additional costs to align our business operations with changes in
demand. Occasionally, we order component inventory and build products in advance of the receipt of actual customer orders.
Customers may cancel order forecasts, change production quantities from forecasted volumes, change product specifications or
delay production for reasons beyond our control. Furthermore, reductions, cancellations or delays in customer order forecasts
may occur from time to time without penalty to, or compensation from, the customer. Reductions, cancellations or delays in
forecasted orders could cause us to hold inventory longer than anticipated, which could reduce our gross profit, restrict our
ability to fund our operations , and result in unanticipated reductions or delays in sales. If we do not obtain orders as we
anticipate, we could have excess components for a specific product or finished goods inventory that we would not be able to sell
to another customer, likely resulting in inventory write- offs or selling inventory at lower margins, which could have a material
adverse effect on our business, financial condition and results of operations. We rely on our information technology systems to
process transactions, summarize our operating results and manage our business. Our information technology systems are subject
to damage or interruption from power outages, computer and telecommunications failures, computer viruses, cyber- attack or
other security breaches, catastrophic events, such as fires, floods, earthquakes, tornadoes, hurricanes, severe weather, acts of war
or terrorism, and usage errors by our employees. If our information technology systems are damaged or cease to function
properly, we may have to make a significant investment to fix or replace them, and we may suffer loss of critical data and
interruptions or delays in our operations. We may be the target of attempted cyber- attacks, computer viruses, malicious code,
phishing attacks, denial of service attacks and other information security threats. In addition, to the extent artificial intelligence
capabilities improve and are 1ncreas1ngly adopted they may be used to 1dent1fy vulnerabilities and to 1mplernent 1ncreas1ngly
sophlstlcated cyber attacks. s :

—To date cyber attacks have not had a material impact on
our ﬁnanmal Condltlon results or business; however we-our efforts to maintain the security and integrity of our
information technology systems may not be effective and security breaches or disruptions could sufferresult in material
financial or other losses in the future and-, especially if we are not able to predict the probability and the severity of these
attacks. Our risk and exposure to these matters remains heightened because of, among other things, the evolving nature of these
threats, the current global economic and political environment, our prominent size and scale, the outsourcing of some of our
business operations to foreign jurisdictions , the ongoing shortage of qualified cyber- security professionals, and the
interconnectivity and interdependence of third parties to our systems. The occurrence of a cyber- attack, breach, unauthorized
access, misuse, computer virus or other malicious code or other cyber- security event could jeopardize or result in the
unauthorized disclosure, gathering, monitoring, misuse, corruption, loss or destruction of confidential and other information that
belongs to us, our customers, our counterparties, third- party service providers or borrowers that is processed and stored in, and
transmitted through, our computer systems and networks. The occurrence of such an event could also result in damage to our
software, computers or systems, or otherwise cause interruptions or malfunctions in our, our customers’, our counterparties’ or
third parties’ operations. This could result in significant losses, loss of customers and business opportunities, reputational
damage, litigation, regulatory fines, penalties or intervention, reimbursement or other compensatory costs, or otherwise
materially adversely affect our business, financial condition or results of operations. While we have purchased cyber-
security insurance, there can be no assurance that the coverage will be sufficient to cover all financial losses. Moreover,
as cyber- security events increase in frequency and magnitude, we may be unable to obtain cyber- security insurance in
amounts and on terms we view as appropriate for our operations. The reliability and capacity of our information technology
systems is critical to our operations and the implementation of our growth initiatives. Any material disruption in our information
technology systems, or delays or difficulties in implementing or integrating new systems or enhancing current systems, could
have a material adverse effect on our business, financial condition, and results of operations. Certain of our customers require
that we consult with them in connection with specified fundamental changes in our business and that we address any concerns or
requests such customer may have in connection with a fundamental change. Certain of our key customers require that we consult
with them in connection with specified fundamental changes in our business, including, among other things: ¢ entering into any
new line of business; * amending or modifying our organizational documents; * selling all or substantially all of our assets, or
merging or amalgamating with a third party; ¢ incurring borrowings in excess of a specific amount; « making senior management
changes; and ¢ entering into any joint venture arrangement. These customers do not have contractual approval or veto rights with




respect to any fundamental changes in our business. However, our failure to consult with such customers or to satisfactorily
respond to their requests in connection with any such fundamental change could potentially constitute a breach of contract or
otherwise be detrimental to our relationships with such customers, which could have a material adverse effect on our business,
financial condition and results of operations. We believe that the success of our business depends in part on our proprietary
technology, information, processes and know- how and on our ability to operate without infringing on the proprietary rights of
third parties. We rely on a combination of trade secrets and contractual confidentiality provisions and, to a much lesser extent,
patents, copyrights and trademarks to protect our proprietary rights. Accordingly, our intellectual property position is more
vulnerable than it would be if it were protected primarily by patents. We cannot ensure that we have adequately protected or will
be able to adequately protect our technology, that our competitors will not be able to utilize our existing technology or develop
similar technology independently, that the claims allowed with respect to any patents held by us will be broad enough to protect
our technology or that foreign intellectual property laws will adequately protect our intellectual property rights. If we fail to
protect our proprietary rights successfully, our competitive position could suffer. Any future litigation to enforce patents issued
to us, to protect trade secrets or know- how possessed by us or to defend ourselves or to indemnify others against claimed
infringement of the intellectual property rights of others could have a material adverse effect on our business, financial condition
and results of operations. Our business will suffer if we are unable to attract, hire, integrate and retain key personnel and other
necessary employees, particularly in the highly competitive technology labor market, or if we experience labor disruptions at our
facilities. Our business will suffer if we are unable to attract, employ and retain highly skilled personnel as our future
success depends in part on the continued service of our key executive officers, as well as our research, engineering, sales and
manufacturing personnel, most of whom are not subject to employment or non- competition agreements. Competition for
qualified personnel in the technology industry is particularly intense, and we operate in geographic locations in which labor
markets are competitive. Our management team has significant industry experience, substantial institutional knowledge of our
business and operations and deep customer relationships, and therefore would be difficult to replace. In addition, our business is
dependent to a significant degree on the expertise and relationships which only a limited number of engineers possess. Many of
these engineers often work at our customers’ sites and serve as an extension of our customers’ product design teams. The loss of
any of our key executive officers or key engineers and other personnel, including our engineers working at our customers’ sites,
or the failure to attract additional personnel as needed, could have a material adverse effect on our business, financial condition
and results of operations and could lead to higher labor costs, the use of less- qualified personnel and the loss of customers. We
initiated labor cost reduction initiatives in the fourth quarter of 2022, continuing through the second quarter of 2024,
which may adversely affect us as a result of decreased employee morale, the loss of institutional knowledge held by
departing employees and the allocation of resources to reorganize and reassign job roles and responsibilities.
Furthermore, we do not maintain key person life insurance with respect to any of our employees. In addition, if any of our
key executive officers or other key employees were to join a competitor or form a competing company, we could lose
customers, suppliers, know- how and key personnel. As of December 28-27 , 2023-2024 , we had approximately 1, €96-820 full
time employees and $55-560 contract or temporary workers worldwide. None of our employees are unionized, but in various
countries, local law requires our participation in works councils. While we have not experienced any material work stoppages at
any of our facilities, any stoppage or slowdown could cause material interruptions in manufacturing, and we cannot ensure that
alternate qualified personnel would be available on a timely basis, or at all. As a result, labor disruptions at any of our facilities
could materrally adversely affect our busrness ﬁnancral eondmon and results of operatlons F&Hhem&efe—we—de—ﬁet—ma-tﬂta-tﬁ

fetai-n—high-ly—ski-l—led—pefseﬂﬂel—Our busrness is subject to the rrsks of severe weather, earthquakes fire, power outages floods
and other catastrophic events, including weather events resulting from climate change, and to interruption by man- made
disruptions, such as terrorism. Our facilities could be subject to a catastrophic loss caused by natural disasters, including severe
weather, fires, earthquakes or other events, including a terrorist attack, a pandemic, epidemic or outbreak of a disease. Increasing
concentrations of greenhouse gasses in the Earth’ s atmosphere and climate change may produce significant physical effects on
weather conditions, such as increased frequency and severity of droughts, storms, floods, extreme temperatures, and other
clrmatrc events. Whlle we maintain drsaster recovery plans they might not adequately protect us. Despite-anypreeautions-we

v These events, including terrorist attacks, pandemics, epidemics or
outbreaks ofa drsease hurricanes, ﬁres floods and ice and snow storms, could result in damage to and closure of our or our
customers’ facilities or the infrastructure on which such facilities rely. Additionally, it could delay production and shipments,
reduce sales, result in large expenses to repair or replace the facility, and we may experience extended power outages at our
facilities. Disruption in supply resulting from natural disasters or other causalities or catastrophic events may result in certain of
our suppliers being unable to deliver sufficient quantities of components or raw materials at all or in a timely manner, which
could cause disruptions in our operations or disruptions in our customers’ operations. Although we carry business interruption
insurance policies and typically have provisions in our contracts that protect us in certain events, our coverage might not be
adequate to compensate us for all losses that may occur. To the extent that natural disasters or other calamities or causalities
should result in delays or cancellations of customer orders, or the delay in the manufacture or shipment of our products, our
business, financial condition and results of operations would be materially adversely affected. We are subject to federal, state,
and international laws relating to the collection, use, retention, security, and transfer of customer, employee, and business
partner personally identifiable information, including the European Union’ s General Data Protection Regulation (“ GDPR ),
the California Consumer Privacy Act (“ CCPA ”) and similar effective or proposed state legislation in the Hnited-States-U. S . In
many cases, these laws apply not only to third- party transactions, but also to transfers of information between one company and
its subsidiaries, and among the subsidiaries and other parties with which we have commercial relations. The introduction of new
products or expansion of our activities in certain jurisdictions may subject us to additional laws and regulations. Foreign data



protection, privacy, and other laws and regulations, including GDPR, can be more restrictive than those in the Hnited-States-U.
S . These U. S. federal and state and foreign laws and regulations, including GDPR, which can be enforced by private parties or
government entities, are constantly evolving and can be subject to significant change. In addition, the application and
interpretation of these laws and regulations, including GDPR, are often uncertain, particularly in the new and rapidly evolving
industry in which we operate, and may be interpreted and applied inconsistently from country to country and inconsistently with
our current policies and practices. These existing and proposed laws and regulations can be costly to comply with and can delay
or impede the development of new products, result in negative publicity, increase our operating costs, require significant
management time and attention, and subject us to inquiries or investigations, claims or other remedies, including fines, which
may be significant, or demands that we modify or cease existing business practices. A failure by us, our suppliers, or other
parties with whom we do business to comply with posted privacy policies or with other federal, state, or international privacy-
related or data protection laws and regulations, including GDPR and CCPA, could result in proceedings against us by
governmental entities or others, which could have a material adverse effect on our business, results of operations, and financial
condition. Third parties have claimed and may in the future claim we are infringing their intellectual property, which could
subject us to litigation or licensing expenses, and we may be prevented from selling our products if any such claims prove
successful. We have received claims, and may in the future, feeetve-e}atms—that our products processes or technologres
infringe the patents or other proprietary rights of third parties —Inradditior v :
et-hefs—t-hat—may—be—&ppheab{e—te-emepfeduets— Any litigation regardlng our patents or other 1nte11ectua1 property could be costly
and time- consuming and divert our management and key personnel from our business operations, any of which could have a
material adverse effect on our business, financial condition and results of operations. The complexity of the technology involved
in our products ane-, the uncertainty of intellectual property litigation , and the uncertainty of the intellectual property rights
of others that may be applicable to our products increase these risks. Claims of intellectual property infringement may also
require us to enter into costly license agreements which —Hewever;-we may not be able to obtain Heenses-on terms acceptable to
us, or at all. We also may be subject to significant damages or injunctions against the development, manufacture and sale of
certain of our products if any such claims prove successful. We alse-rely on design specifications and other intellectual property
of our customers in the manufacture of products for such customers. While our customer agreements generally provide for
indemnification of us by a customer if we are subjected to litigation for third- party claims of infringement of such customer’ s
intellectual property, such indemnification provisions may not be sufficient to fully protect us from such claims, or our
customers may breach such indemnification obligations to us, which could result in costly litigation to defend against such
claims or enforce our contractual rights to such indemnification. From time to time, we may become involved in other litigation
and regulatory proceedings, which could require significant attention from our management and result in significant expense to
us and disruptions in our business. We may in the future be named as a defendant from time to time in other lawsuits and
regulatory actions relating to our business, such as commercial contract claims, employment claims and tax examinations, some
of which may claim significant damages or cause us reputational harm. Due to the inherent uncertainties of litigation and
regulatory proceedings, we cannot predict the ultimate outcome of any such proceeding. An unfavorable outcome could have a
material adverse effect on our business, financial condition and results of operations or limit our ability to engage in certain of
our business activities. In addition, regardless of the outcome of any litigation or regulatory proceeding, such proceedings are
often expensive, time- consuming and disruptive to normal business operations and require significant attention from our
management. As a result, any such lawsuits or proceedings could materially adversely affect our business, financial condition
and results of operations. As a global company, we are subject to the risks of doing business internationally, including periodic
foreign economic downturns and political instability, which may adversely affect our sales and cost of doing business in those
regions of the world. Foreign economic downturns have adversely affected our business and results of operations in the past and
could adversely affect our business and results of operations in the future. In addition, other factors relating to the operation of
our business outside of the Ynited-States-U. S. may have a material adverse effect on our business, financial condition and
results of operations in the future, including: ¢ the imposition of governmental controls or changes in government regulations,
including tax regulations; ¢ difficulties in enforcing our intellectual property rights; « difficulties in developing relationships with
local suppliers; ¢ difficulties in attracting new international customers; ¢ difficulties in complying with foreign and international
laws and treaties;  restrictions on the export of technology, including those based on positions taken by governmental agencies
regarding possible national, commercial or security issues posed by the development, sale or export of certain products and
technologies; * compliance with U. S. and international laws involving international operations, including the Foreign Corrupt
Practices Act, export control laws and export license requirements; * difficulties in achieving headcount reductions due to
unionized labor and works councils; ¢ restrictions on transfers of funds and assets between jurisdictions;  gee—petitieal
geopolitical instability; ¢ change in currency controls; and e trade restrictions and changes in taxes and tariffs. In the future, we
may seek to expand our presence in certain foreign markets or enter emerging markets. Evaluating or entering nte-an emerging
market may require considerable management time, as well as start- up expenses for market development before any significant
sales and earnings are generated. Operations in new foreign markets may achieve low margins or may be unprofitable, and
expansion in existing markets may be affected by local political, economic and market conditions. As we continue to operate our
business globally, our success will depend, in part, on our ability to anticipate and effectively manage these and the other risks
noted above. The impact of any one or more of these factors could materially adversely affect our business, financial condition
and results of operations. Changes in U. S. or international trade policy, tariffs, and import / export regulations may have a
material adverse effect on our business, financial condition and results of operations. Our international operations and
transactions depend upon favorable trade relations between the Ynited-States-U. S. and the foreign countries in which our
customers and suppliers have operations. Changes in U. S. or international social, political, regulatory and economic conditions
or in laws and policies governing foreign trade, manufacturing, development and investment in the territories or countries where




we currently sell our products or conduct our business, as well as any negative sentiment toward the Hnited-States-U. S. as a
result of such changes, could adversely affect our business. Legislators in the Hnited-States-U. S. may institute or propose
changes #r-to trade policies that include the negotiation or termination of trade agreements, the imposition of higher tariffs on
imports into the Haited-States-U. S. , economic sanctions on individuals, corporations or countries, and other government
regulations affecting trade between the YUnited-States-U. S. and other countries where we conduct our business. It may be time-
consuming and expensive for us to alter our business operations in order to adapt to or comply with any such changes, and we
may face competition from companies that exist in a more favorable legal or regulatory environment than we do who are able to
sell products for certain applications to certain customers that we are prohibited from selling to under applicable export controls
Tforexample-. As a result of recent trade policy changes in the United-States-U. S. , there may be greater restrictions and
economic disincentives on international trade and a resulting impact on our operations, sales and financial condition. For
example, the ateeent-Burcau of Industry and Security (“ BIS 2" ) has issued multiple rate-rules in the last several years (the
<" BIS Rude-Rules 2" ), swhieh-most recently on December 2, 2024, that restriets— restrict the export of preduets-advanced
computing and semiconductor manufacturing items when provided for use in certain semiconductor manufacturing activities
in China, kas-which have impacted and may continue to impact our sales and operations. We have had some delays in export
activity as we analyze available emergency authorizations and assess the new licensing requirements for our business. While
We-antietpate-we willneed-additionat-have applled and recelved hcenses from the BIS for seme-ef-our products exportsass
restit-ofthe BISRule-, and-we recognize = o petiftg-that the BIS could revise or
expand the BIS rale-Rules in response to public comments and the BIS may issue guldance clarifying the scope of the BIS rules
Rules . Such revisions, expansions or guidance could change the impact of the BIS rtles-Rules on our business and require
us to apply for eur-business-additional licenses . If the BIS denies our license applications or there are delays in issuing
licenses, we may have to cease or delay exports, which would cause a reduction in revertes— revenue . Furthermore, to the
extent any of our customers or counterparties are designated on the Entity List or Unverified List maintained by the BIS, to
which BIS may continue to add customers, we could suffer additional disruptions to sales and operations. More broadly, if
customers do not view us as a reliable supplier because we cannot obtain the necessary licenses, we may lose business
opportunities to competitors. In particular, competitors outside the Hnited-States-U. S. whose products are not subject to the BIS
Rute-Rules may replace us if we cannot obtain licenses in a timely manner. In the longer term, if our supply is less reliable due
to the BIS Rede-Rules , Chinese entities that currently purchase our products may begin to develop their own products instead.
China' s investments in technology development and manufacturing capability in support of its stated policy of reducing its
dependence on foreign semiconductor manufacturers and other technology companies has likely already resulted, and we expect
will continue to result, in reduced demand for our products in China and other key markets as well as reduced supply of critical
materials for our products. To the extent that the BIS or other relevant regulators impose additional export restrictions that apply
to our business, it will have an adverse impact on our revenues and operations as well. In addition, geopolitical changes in
China- Taiwan relations could disrupt the operations of companies in China or Taiwan that are suppliers to, or third- party
partners of, the Company, our customers and our customers’ other suppliers. Disruption of certain critical operations in China or
Taiwan would adversely affect our ability to manufacture certain products and would likely have substantial negative effects on
the entire semiconductor industry. Tariffs and other changes in U. S. trade policy could trigger retaliatory actions by affected
countries, and certain foreign governments have instituted or are considering imposing trade sanctions on certain U. S. goods.
We-do-a-signifieantamount For example, further U. S. government escalation of restrictions related to China and
increased restrictions on Chinese exports, such as those tariffs contemplated by the current U. S. administration on
goods originating from China, may lead to regulatory retaliation by the Chinese government and possibly further
escalate geopolltlcal tensmns, and any such scenarlos may adversely 1mpact our busmess fh&t—weu-}d—be—nmaaeeed—by

frade—&gfeeme&ts—efeeeﬂemte—saﬂeﬁeﬂs)— Such Changes have the potentlal to adversely 1mpact the U S economy or certaln

sectors thereof, our industry and the global demand for our products. We may not succeed in developing and implementing
policies and strategies to counter the foregoing factors effectively in each location where we do business and the foregoing
factors may cause a reduction in our sales, profitability or cash flows, or cause an increase in our liabilities. We are subject to
numerous environmental laws and regulations, including laws and regulations addressing climate change, which could require us
to incur environmental liabilities, increase our manufacturing and related compliance costs or otherwise adversely affect our
business. We are subject to a variety of federal, state, local and foreign laws and regulations governing the protection of the
environment or addressing climate change. These environmental laws and regulations include those relating to the use, storage,
handling, discharge, emission, disposal and reporting of toxic, volatile or otherwise hazardous materials (such as regulations
imposed on the use or sale of PFAS or PFAS- containing products) used in our manufacturing processes. These materials may
have been or could be released into the environment at properties currently or previously owned or operated by us, at other
locations during the transport of materials or at properties to which we send substances for treatment or disposal. In addition, we
may not be aware of all environmental laws or regulations that could subject us to liability in the Hnited-States-U. S. or
internationally. If we were to violate or become liable under environmental laws and regulations or become non- compliant with
permits required at some of our facilities, we could be held financially responsible and incur substantial costs, including cleanup
costs, fines and civil or criminal sanctions, third- party property damage or personal injury claims. We could also be required to
alter or discontinue our product design, manufacturing and operations in certain jurisdictions and incur substantial expense in
order to comply. In addition, our operations may be interrupted or restricted by the phase- out or ban of certain substances,
materials or processes, which may impact the sourcing, supply and pricing of materials used in manufacturing our products.
Concern over climate change may continue to result in new or increased legal and regulatory requirements to reduce or mitigate
the effects of climate change. Increased costs of energy or compliance with emissions standards due to legal or regulatory




requirements related to climate change may cause disruptions in or increased costs associated with manufacturing our products.
Faiture-We previously identified material weaknesses in our 1nternal control over financlal reportlng, and if we fail to
maintain an effective system of internal controls in-a ; : 0
materiat-adverse-effeet-otr, disclosure controls, and procedures, we may not be able to accurately report our ﬁnanclal
results, prevent fraud, eur—- or business-file our periodic reports in a timely manner, which may cause investors to lose
confidence in our reported financial information and steel-may lead to a decline in our share price. As a publicly traded
company, we are required to comply with the SEC” s rules implementing Section 302 and 404 of the Sarbanes - Oxley Act,
which require management to certify financial and other information in our quarterly and annual reports and to provide an
annual management report on the effectiveness of controls over financial reporting. Our independent registered public
accounting firm is required to attest to the effectrveneiq of our internal control over ﬁnaneral reportrng under Sectlon 404 (b) of
the Sarbanes - Oxley Act- a q q P wetd 7

-}ead—te—a—deel-rne—rn—Ottr—shafe—pﬂee— ln 2021, we 1dent1ﬁed materral Weakneqsei related to 1neffeet1ve 1nformat10n technology
general controls €H&Es23-in the areas of user access and program change management over certain information technology
systems that support our financial reporting processes. €ertainr-of-Such weaknesses have since been remediated. However, we
cannot assure that these—- the measures we have taken will be sufficient to avoid additional material weaknesses eentinted
t0-2623-in future periods and that we w1ll not 1dent1fy other were—remedt&fed—as—ef—Beeerﬁbﬁ%@%—Feﬁrdefaﬁeé
summary-ofthese-material weaknesses rineluding-ourremediation-steps; please - -
ad%eﬁ—we—ha*ﬂdeﬁ&ﬁedfnafeﬂal—weaknesses—mthefuture i al-eo nanetal reportinginpri ars-. [
we are unable to maintain effective internal control over financial reporting or drqclowre controls and proeedure% our abrhty to
record, process, and report financial information accurately and to prepare financial statements within required time periods
could be adversely affected, which could subject us to litigation, investigations, or penalties; negatively affect our liquidity, our
access to capital markets, perceptions of our creditworthiness, our ability to complete acquisitions, our ability to maintain
compliance with covenants under our debt instruments or derivative arrangements regarding the timely filing of periodic reports,
or investor confidence i in our ﬁnaneral reportrng, any of which may divert management TESOUIrCes or cause our stock prlce to
decline. :
eent—rntte—te—epeﬁtte—pfeper}y—or—rerﬂa-rn—adequa’fe—Aﬁ a global company, we are %ubject to taxation in the Hm-ted—S’fa’fes-U S. and
various other countries. Significant judgment is required to determine and estimate worldwide tax liabilities. Our future annual
and quarterly tax rates could be affected by numerous factors, including changes in applicable tax laws, the amount and
composition of pre- tax income in countries with differing tax rates or valuation of our deferred tax assets and liabilities. We
have significant operations in the Hnited-States-U. S. and our holding company structure includes entities organized in the
Cayman Islands, Netherlands, Singapore and Scotland. As a result, changes in applicable tax laws in these jurisdictions could
have a material adverse effect on our financial condition and results of operations. We are also subject to regular examination by
the Internal Revenue Service and other tax authorities, and from time to time we initiate amendments to previously filed tax
returns. We regularly assess the likelihood of favorable or unfavorable outcomes resulting from these examinations and
amendments to determine the adequacy of our provision for income taxes, which requires estimates and judgments. Although
we believe our tax estimates are reasonable, we cannot ensure that the tax authorities will agree with such estimates. We may
have to engage in litigation to achieve the results reflected in the estimates, which may be time- consuming and expensive. We
cannot ensure that we will be successful or that any final determination will not be materially different from the treatment
reflected in our historical income tax provisions and accruals, which could materially and adversely affect our financial
condition and results of operations. The U. S. enacted the Inflation Reduction Act of 2022 (“ IRA ) in August 2022, which,
among other provisions, creates a new corporate alternative minimum tax (" CAMT") of at least 15 % for certain large
corporations that have at least an average of $ 1 billion in adjusted financial statement income over a consecutive three- year
period effective in tax years beginning after December 31, 2022. The IRA also includes a 1 % excise tax on new corporate stock
repurchases beginning in 2023. We do not expect to meet the CAMT threshold in the near term nor expect the IRA to have a
material impact on our financial statements. Hewever-On January 21, 2025, U. S. President Trump signed an executive
order to immediately pause the disbursement of funds appropriated under the IRA. The pause applies to specific
programs or activities related to climate change mitigation. While this executive order is not expected to materially
adversely affect our operations, there can be no assurance that our customers, counterparties and suppliers will not be
negatively impacted. In addition , it is possible that the U. S. Congress could advance other tax legislation proposals in the
future that could have a material impact on our financial statements. In adeittorn-October 2021, the Organization for
Economic Co- operation and Development (“ OECD ”) issued model rules for a new global minimum tax framework,
eonnnonly referred to as ““ Pillar Two, ” which includes the introduction of a 15 % global minimum tax to-beeome-effeetive
Te—date—apprexm&tel—y—H(—)—eetmfﬂes—Cert in ]lll‘lSdlCthIlS in whlch we operate have

adopted rules locally cons1stent with the tenta




eountries-are-in-various-stages-of implementing-Pillar Two prepesais-framework, including Singapore, a jurisdiction in teeat
whlch we earn s1gn1ﬁcant proﬁt and were granted a tax J:eglsﬂ}at-ten—hollday expiring in 2026 . Additionally, prior decisions

ve-tax rate-authorities regarding corporate tax
treatments and posmons could change, resultlng ina change in tax policies or prior tax rulings. While we are still
evaluating the impact of Pillar Two, these rules and / or changes to prior tax treatments and posmons may materlally
and adversely impact our provision for income taxes, net income, and cash flows

asaresultofthese-ehanges-. We have a substantial amount of indebtedness, which could adversely affect us, including by
decreasing our business flexibility. The agreement that governs our indebtedness contains covenants that could impact our
ability to perform certain transactions without obtaining pre- approval from our lenders. As of December 29-27 , 2623-2024 , we
had total principal outstanding of $ 435-129 . 84 million under our term loan facility and no outstanding balance $H5-6
mititen-under our revolving credit facility (collectively “ credit facilities ”). We may incur additional indebtedness in the future.
Our credit facilities contain certain restrictive covenants and conditions, including limitations on our ability to, among other
things: * incur additional indebtedness or contingent obligations; ¢ create or incur liens, negative pledges or guarantees; * make
investments; * make loans; ¢ sell or otherwise dispose of assets; * merge, consolidate or sell substantially all of our assets; ®
make certain payments on indebtedness; ¢ pay dividends on or make distributions in respect of capital stock or make certain
other restricted payments or investments; * enter into certain agreements that restrict distributions from restricted subsidiaries; ©
enter into transactions with affiliates; * change the nature of our business; and ¢ amend the terms of our organizational
documents. As a result of these covenants, we may be restricted in our ability to pursue new business opportunities or strategies
or to respond quickly to changes in the industries that we serve. A violation of any of these covenants would be deemed an
event of default under our credit facilities. In such event, upon the election of the lenders, the loan commitments under our credit
facilities would terminate and the principal amount of the loans and accrued interest then outstanding would be due and payable
immediately. A default may also result in the acceleration of any other debt to which a cross- acceleration or cross- default
provision applies. In the event our lenders accelerate the repayment of our borrowings, we cannot ensure that we and our
subsidiaries would have sufficient funds to repay such indebtedness or be able to obtain replacement financing on a timely basis
or at all. These events could force us into bankruptcy or liquidation, which could have a material adverse effect on our business,
financial condition and results of operations. We also may need to negotiate changes to the covenants in the agreements
governing our credit facilities in the future if there are material changes in our business, financial condition or results of
operations, but we cannot ensure that we will be able to do so on terms favorable to us or at all. Furthermore, our ability to make
scheduled payments on or to refinance our indebtedness, including under our credit facilities, depends on our financial condition
and results of operations, which are subject to prevailing economic and competitive conditions and other factors beyond our
control. We may be unable to maintain a level of cash flows from operating activities sufficient to permit us to fund our day- to-
day operations or to pay the principal, premium, if any, and interest on our indebtedness. If our cash flows and capital resources
are insufficient to fund our debt service obligations, we could face substantial liquidity problems and could be forced to reduce
or delay investments and capital expenditures or to sell assets or operations, seek additional capital or restructure or refinance
our indebtedness. If we cannot make scheduled payments on our debt, we will be in default and, as a result, the lenders under
our credit facilities could terminate their commitments to loan money, or foreclose against the assets securing such borrowings,
and we could be forced into bankruptcy or liquidation, in each case, which would have a material adverse effect on our business,
financial condition and results of operations. The interest expense associated with our indebtedness is subject to variable rates,
and increased debt service costs as a result of higher interest rates could adversely affect our business, financial condition and
results of operations. Borrowings under our credit facilities are generally subject to variable interest rates, which fluctuate
depending on macroeconomic factors, and expose us to interest rate risk. If interest rates increase, our debt service costs on these
borrowings would also increase, even if the amount borrowed remains the same, and would require us to use more of our
available cash to service our indebtedness, resulting in decreased net income and cash flows, including cash available for
servicing our indebtedness. There can also be no assurance that we will be able to enter into swap agreements or other hedging
arrangements in the future if we desire to do so, or that any future hedging arrangements will offset increases in interest rates.
Our quarterly sales and operating results fluctuate significantly from period to period, and this may cause volatility in our share
price. Our quarterly sales and operating results have fluctuated significantly in the past, and we expect them to continue to
fluctuate in the future for a variety of reasons, including the following: * demand for and market acceptance of our products as a
result of the cyclical nature of the industries we serve or otherwise, often resulting in reduced sales during industry downturns
and increased sales during periods of industry recovery or growth; ¢ overall economic conditions; * changes in the timing and
size of orders by our customers; ¢ strategic decisions by our customers to terminate their outsourcing relationship with us or give
market share to our competitors; * consolidation by our customers; ¢ cancellations and postponements of previously placed
orders; ¢ pricing pressure from either our competitors or our customers, resulting in the reduction of our product prices or loss of
market share; ¢ disruptions or delays in the manufacturing of our products or in the supply of components or raw materials that
are incorporated into or used to manufacture our products, thereby causing us to delay the shipment of products; ¢ decreased
margins for several or more quarters following the introduction of new products, especially as we introduce new subsystems or
other products or services; ¢ changes in design- to- delivery cycle times; ¢ inability to reduce our costs quickly in step with
reductions in our prices or in response to decreased demand for our products; ¢ changes in our mix of products sold; ¢ write- offs
of excess or obsolete inventory; * increased fixed overhead; * one- time expenses or charges; and « announcements by our
competitors of new products, services or technological innovations, which may, among other things, render our products less
competitive. As a result of the foregoing, we believe that quarter- to- quarter comparisons of our sales and results of operations
may not be meaningful and that these comparisons may not be an accurate indicator of our future performance. Changes in the
timing or terms of a small number of transactions could disproportionately affect our results of operations in any particular




quarter. Moreover, our results of operations in one or more future quarters may fail to meet our guidance or the expectations of
securities analysts or investors. If this occurs, we would expect to experience an immediate and significant decline in the trading
price of our ordinary shares. Further, if the market for stocks in our industry or industries related to our industry, or the stock
market in general, experiences a loss of investor confidence, the trading price of our ordinary shares could decline for reasons
unrelated to our business, financial condition and results of operations. If any of the foregoing occurs, it could cause our share
price to fall and may expose us to lawsuits that, even if unsuccessful, could be costly to defend and a distraction to management.
Our amended and restated memorandum and articles of association eentain-contains anti- takeover provisions that could
adversely affect the rights of our shareholders. Our amended and restated memorandum and articles of association
contains provisions to limit the ability of others to acquire control of eur-the eempany-Company or cause us to engage in
change- of- control transactions, including, among other things: ¢ provisions that authorize our Board of Directors, without
action by our shareholders, to issue additional ordinary shares and preferred shares with preferential rights determined by our
Board of Directors; ¢ provisions that permit only a majority of our Board of Directors or the chairman of our Board of Directors
to call shareholder meetings and therefore do not permit shareholders to call shareholder meetings; and ¢ provisions that impose
advance notice requirements, minimum-shareholding-periods-grant the Board of Directors the right to decline to register any
transfer of shares, and ownership thresholds, and other requirements and limitations on the ability of shareholders to propose
matters for consideration at shareholder meetings. These provisions could have the effect of depriving our shareholders of an
opportunity to sell their shares at a premium over prevailing market prices by discouraging third parties from seeking to obtain
control of eur-the eempany-Company in a tender offer or similar transaction. Our Board of Directors is authorized to issue
preferred shares without any action on the part of holders of our ordinary shares. Our Board of Directors also has the power,
without shareholder approval, to set the terms of any such preferred shares that may be issued, including voting rights, dividend
rights, and preferences over our ordinary shares with respect to dividends or if we liquidate, dissolve or wind up our business and
other terms. If we issue preferred shares in the future that have preference over our ordinary shares with respect to the payment
of dividends or upon our liquidation, dissolution or winding up, or if we issue preferred shares with voting rights that dilute the
voting power of our ordinary shares, the rights of holders of our ordinary shares or the price of our ordinary shares could be
adversely affected. Our shareholders may face difficulties in protecting their interests as a shareholder, as Cayman Islands law
provides substantially less protection when compared to the laws of the Hnited-States-U. S . Our corporate affairs are governed
by our amended and restated memorandum and articles of association and by the Companies Law (2013 Revision) and common
law of the Cayman Islands. The rights of shareholders to take legal action against our directors and us, actions by minority
shareholders and the fiduciary responsibilities of our directors to us under Cayman Islands law are to a large extent governed by
the common law of the Cayman Islands. The common law of the Cayman Islands is derived in part from comparatively limited
judicial precedent in the Cayman Islands as well as from English common law, which has persuasive, but not binding, authority
on a court in the Cayman Islands. The rights of our shareholders and the fiduciary responsibilities of our directors under Cayman
Islands law are not as clearly established as they would be under statutes or judicial precedents in the Hnited-States-U. S . In
particular, the Cayman Islands have a less exhaustive body of securities laws as compared to the United-States-U. S . In addition,
Cayman Islands companies may not have standing to initiate a shareholder derivative action before the Ynited-States-U. S.
federal courts. Furthermore, since we are a Cayman Islands company with a portion our assets located outside of the Unitee
States-U. S. , it may be difficult or impossible for shareholders to bring an action against us in the United-States-U. S. in the
event that shareholders believe that their rights have been infringed under U. S. federal securities laws or otherwise. Even if
shareholders are successful in bringing an action of this kind, the laws of the Cayman Islands may render shareholders unable to
enforce a judgment against our assets. There is no statutory recognition in the Cayman Islands of judgments obtained in the
Dnited-States-U. S. . As a result of all of the above, our shareholders may have more difficulty in protecting their interests
through actions against us or our officers, directors or major shareholders than would shareholders of a corporation incorporated
in a jurisdiction in the United-States-U. S. . If a U. S. person is treated as owning (directly, indirectly, or constructively) at least
10 % of the value or voting power of our shares, such person may be treated as a “ United States shareholder  with respect to
each “ controlled foreign corporation  in our group (if any). Because our group includes one or more U. S. subsidiaries, in
certain circumstances we could be treated as a controlled foreign corporation or certain of our non- U. S. subsidiaries could be
treated as controlled foreign corporations (regardless of whether we are or are not treated as a controlled foreign corporation). A
U. S. shareholder of a controlled foreign corporation may be required to annually report and include in its U. S. taxable income
its pro rata share of ““ Subpart F income, ” *“ global intangible low- taxed income ” and investments in U. S. property by
controlled foreign corporations, whether or not we make any distributions. An individual that is a U. S. shareholder with respect
to a controlled foreign corporation generally would not be allowed certain tax deductions or foreign tax credits that would be
allowed to a U. S. shareholder that is a U. S. corporation. A failure to comply with these reporting obligations may subject a U.
S. shareholder to significant monetary penalties and may prevent starting of the statute of limitations with respect to such
shareholder’ s U. S. federal income tax return for the year for which reporting was due. We do not intend to monitor whether we
are or any of our current or future non- U. S. subsidiaries is treated as a controlled foreign corporation or whether any investor is
treated as a U. S. shareholder with respect to us or any of our controlled foreign corporation subsidiaries. In addition, we cannot
provide assurances that we will furnish to any U. S. shareholders information that may be necessary to comply with the
aforementioned reporting and tax paying obligations. A U. S. investor should consult its tax advisors regarding the potential
application of these rules to an investment in our shares in its particular circumstances.



