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Investing in our Class B common stock involves a high degree of risk. You should carefully consider the risks and uncertainties
described below, together with all of the other information in this Annual Report on Form 10- K, including the section titled “
Management’ s Discussion and Analysis of Financial Condition and Results of Operations ” and our consolidated financial
statements and related notes, before making a decision to invest in our Class B common stock. The risks and uncertainties
described below may not be the only ones we face. If any of the risks aetually-eeenrs—- ocecur , our business, financial condition,
operating results, cash flows and prospects could be materially and adversely affected. In that event, the market price of our
common stock could decline, and you could lose part or all of your investment. Risk Factor Summary Our business operations
are subject to numerous risks and uncertainties, including those outside of our control, that could cause our business, financial
condition or operating results to be harmed, including, but not limited to, risks regarding the following: Risks Related to our
Businesses and Operations e-m errors in our technology or technological issues outside our control; e-m cyberattacks impacting
our networks or systems; o-m network disruptions, security breaches, or other significant disruptions or failures of our IT
infrastructure and related systems or of those we operate for certain of our customers; o-m the failure, or perceived failure, of one
or more of our products; e-m our international operations subject us to geopolitical and other risks including ongoing
developments in Belarus and Ukraine; e-m failures in our data center or services; -m our dependence on industry standard
protocols and third- party software, including but not limited to open- source software; e-m our dependence on a single supplier
or small group of suppliers; e-m changes to rates by our suppliers and increasing regulatory charges or tariffs; e-m our
customers, particularly our IDT Global customers, could experience ﬁnan<:1al dlfﬁcultles *n technologles could affect our
ability to track the results of ads and / or could block ads online; e-the-e he-restri
rplaee-ineenneetion-therewiths-Risks Related to Our NRS Business o-m substantlal and 1ncreas1ng competltlon in the POS
industry and payment space; m a decline in the advertising on the NRS platform due to macro- economic factors or
0therw1se, ] the ab1hty of NRS to develop products and serv1ces to address the market for POS products and services +

5t estrety Pttty e e platform-; Risks Related to Our
nethhone Busmess ° competltlon agalnst established well- ﬁnanced altematlve voice communication prov1ders who may
provide comparable services at comparable or lower pricing; ® the capacity, reliability, and performance of several third- party
providers and their network infrastructure; @ scaling the business efficiently or quickly enough to meet its customers’ growing
needs; e the aeguisttion-integration of Integra’ s CCaaS business; Risks Related to Our Traditional Communications Bustress
Segment e cach of our BOSS Revolution Calling and IDT Global businesses is highly sensitive to declining prices; ® obtaining
sufficient or cost- effective termination capacity to particular destinations; e the termination of our carrier agreements with
partners or our inability to enter into carrier agreements in the future; Risks Related to Our Financial Condition e we hold cash,
cash equivalents, debt securities and equity investments that are subject to various market risks; ® if we fail to maintain an
effective system of internal control over financial reporting, we may not be able to accurately report our financial results;
Intellectual Property, Tax, Regulatory, and Litigation Risks e-(many of which are related to our Fintech segment, among
others) m protecting our proprietary technology; e-m claims of infringement of intellectual property rights of others; e-m tax and
regulatory audits; e-m legal proceedings; e-m our and our disbursement partners’ and our payment processors’ ability to comply
with a wide range of laws and regulations intended to help detect and prevent illegal or illicit activity; e-m licensing and other
requirements imposed by regulators and governments; @-m our collection, processing, storage, use, and transmission of personal
data; e-m collection of sales and use, value added, or similar taxes; --m certain imminent FCC Orders and rules that effect the
telecommunications marketplace; @-m our ability to comply with requirements for debit card, credit card, and other digital
payment methods; Risks Related to Our Capital Structure -e-m holders of our Class B common stock have significantly less
voting power than holders of our Class A common stock; and -m eight trusts for the benefit of sons and daughters of Howard S.
Jonas, our Chairman and Chairman of the Board, hold shares that, in the aggregate, represent more than a majority of the
combined voting power of our outstanding capital stock. Risks Related to Our Businesses and Operations Errors in our
technology or technological issues outside our control could cause delays or interruptions to our customers. Our services can be
disrupted by issues with our networks, platforms, technology, and systems, including malfunctions in our servers, processors,
software or facilities. In addition, there may be service interruptions for reasons outside of our control. Our customers and
potential customers subscribing to our services have experienced such interruptions in the past and may experience such
interruptions in the future as a result of these types of problems or others which may or may not be in our control. Such
interruptions may cause us to lose customers and / or offer customer credits, which could adversely affect our revenue and
profitability. Network and telecommunication interruptions may also impair our ability to sign- up new customers. Cyberattacks
impacting our networks or systems could have an adverse effect on our business. Cyberattacks, including through the use of
malware, ransomware, computer viruses, denial of services attacks, credential harvesting, social engineering and other means for
obtaining unauthorized access to or disrupting the operation of our networks and systems and those of our suppliers, vendors and
other service providers, could have an adverse effect on our business. Cyberattacks may cause equipment failures, loss of
information, including sensitive personal information of customers or employees or valuable technical and marketing
information, as well as disruptions to our or our customers’ operations. Furthermore, ransomware could potentially deny the use
of our systems until a ransom is paid. Cyberattacks against companies, including us, have increased in frequency, scope , and
potential harm in recent years. They may occur alone or in conjunction with physical attacks, especially where disruption of




service is an objective of the attacker. The development and maintenance of systems to prevent such attacks is costly and
requires ongoing monitoring and updating to address their increasing prevalence and sophistication. While, to date, we have not
been subject to cyberattacks that, individually or in the aggregate, have been material to our operations or financial condition, the
preventive actions we take to reduce the risks associated with cyberattacks, including protection of our systems and networks,
may be insufficient to repel or mitigate the effects of a cyberattack in the future. The inability to operate or use our networks and
systems or those of our suppliers, vendors , and other service providers as a result of cyberattacks, even for a limited period of
time, may result in significant expenses to us and / or a loss of market share. The costs associated with a major cyberattack on us
could include expensive incentives offered to existing customers and business partners to retain their business, increased
expenditures on cybersecurity measures and the use of alternate resources, lost revenues from business interruption , and
litigation. Further, certain of our businesses, such as those offering cloud services to business customers, could be negatively
affected if our ability to protect our own networks and systems is called into question because as-a+eswlt-of a cyberattack. In
addition, a compromise of security or a theft or other compromise of valuable information, such as financial data and sensitive or
private personal information, could result in lawsuits and government claims, investigations , or proceedings. Any of these
occurrences could damage our reputation, adversely impact customer and investor confidence and result in a material adverse
effect on our results of operation or financial condition. We could be harmed by network disruptions, security breaches, or other
significant disruptions or failures of our IT infrastructure and related systems or of those we operate for certain of our customers.
To be successful, we need to continue to have available, for our and our customers’ use, a high capacity, reliable and secure
network. We face the risk, as does any company, of a security breach, whether through cyber- attack, malware, computer
viruses, sabotage, or other significant disruption of our IT infrastructure. As such, there is a risk of a security breach or
disruption of the systems we operate, including possible unauthorized access to our and our customers’ proprietary or classified
information. We are also subject to breaches of our respective networks resulting in unauthorized utilization of our services or
products, which subject us to the costs of providing those products or services, which are likely not recoverable. The secure
maintenance and transmission of our and our customers’ information is a critical element of our operations. Our information
technology and other systems that maintain and transmit customer information, or those of service providers or business
partners, may be compromised by a malicious third- party penetration of our network security, or that of a third- party service
provider or business partner, or impacted by advertent or inadvertent actions or inactions by our employees, or those of a third-
party service provider or business partner. As a result, our or our customers’ information may be lost, disclosed, accessed , or
taken without our or our customers’ consent, or our product and service may be used without payment. Although we make
significant efforts to maintain the security and integrity of these types of information and systems, there can be no assurance that
our respective security efforts and measures will be effective or that attempted security breaches or disruptions would not be
successful or damaging, especially in light of the growing sophistication of cyber- attacks and intrusions sponsored by state or
other interests. We may be unable to anticipate all potential types of attacks or intrusions or to implement adequate security
barriers or other preventative measures. Certain of our business units have been the subject of attempted and successful cyber-
attacks in the past. We have researched the-these situations and do not believe any material internal, or customer information has
been compromised. Network disruptions, security breaches and other significant failures of the above- described systems could
(1) disrupt the proper functioning of our networks and systems and therefore our operations or those of certain of our customers;
(i1) result in the unauthorized use of our services or products without payment; (iii) result in the unauthorized access to, and
destruction, loss, theft, misappropriation or release of proprietary, confidential, sensitive or otherwise valuable information of
ours or our customers, including trade secrets, which others could use to compete against us or for disruptive, destructive or
otherwise harmful purposes and outcomes; and (iv) require significant management attention or financial resources to remedy
the damages that result or to change our systems and processes. We could be subject to claims for contract breach, damages,
credits, fines, penalties, termination, or other remedies from our customers, and subject to additional scrutiny or litigation by
regulators, as a result of network disruptions, security breaches and other significant failures of the above- described systems,
any or all of which could result in a loss of business, damage to our reputation among our customers and the public generally
and have a negative impact on our results of operations, financial condition, and cash flows. If one or more of our products fail,
or is perceived to fail, or if there are technical defects, our reputation could be harmed, our market share may decline, and we
could be subject to various liability claims. Our products may contain undetected errors or defects that may result in failures or
otherwise cause our products to fail to perform in accordance with customer expectations and contractual obligations. Moreover,
our customers could incorrectly implement or inadvertently misuse our products, which could result in customer dissatisfaction
and harm the perceived utility of our products and our brand. Because our customers use our products for mission- critical
aspects of their business, any real or perceived errors or defects in, or other performance problems with, our products may
damage our customers’ businesses and could significantly harm our reputation. If that occurs, we could lose future sales, or our
existing customers could cancel our services, seek payment credits, seek damages against us, or delay or withhold payment to us,
which could result in service credits that reduce our revenues, an increase in collection cycles for accounts receivable, an
increase in our provision for uncollectible accounts, and ultimately harm our financial results. Product performance problems
could result in loss of market share, reputational harm, failure to achieve market acceptance and the diversion of development
resources. In addition, since telecommunications billing and associated telecom taxes, and the related calculations and billing of
telecom taxes, are inherently complex and require highly sophisticated information systems to administer, our billing system
may experience errors or we may improperly operate the system, which could result in the system incorrectly calculating the
fees owed by our customers or related taxes and administrative fees. Customers also may make indemnification or warranty
claims against us, which could result in significant expense and risk of litigation. Any product liability, intellectual property,
warranty , or other claims against us could damage our reputation and relationships with our customers and could require us to
spend significant time and money in litigation or pay significant settlements or damages. Although we maintain general liability



insurance, including coverage for errors and omissions, this coverage may not be sufficient to cover liabilities resulting from
such claims. Also, our insurers may disclaim coverage. Our liability insurance also may not continue to be available to us on
reasonable terms, in sufficient amounts, or at all. Any contract or product liability claims successfully brought against us would
harm our business. Our revenues and profits will suffer if our distributors and sales representatives fail to effectively market and
distribute our products and services. We rely on our distributors and representatives to market and distribute our BOSS
Reveluttonproducts and services yMebiteFop—Yprand NRS’ POS terminals and portfolio of services. We utilize a network of
several hundred sub- distributors that sell our BOSS Rewelutterrproducts and services and-eour-MebieTFop—Yp-offerings-to retail
outlets throughout most of the United States. NRS’ POS terminal sales and marketing efforts are targeted, in part, to our
nationwide network of BOSS Revolution retailers. If our distributors or sales representatives fail to effectively market or
distribute our products and services, our ability to generate revenues and profits and grow our customer base in these products
and services could be substantially impaired. Our global operations subject us to geopolitical and other risks that may harm our
results of operations and financial condition. We have developers, product development personnel, other employees and senior
management in different countries, and some business activities may be concentrated in one or more geographic areas. As a
result, our ability to design, develop or sell products and services may be affected by: m geopolitical concerns, such as armed
conflict and civil or military unrest, crime, political instability, and terrorist activity; m natural disasters and health concerns; m
inefficient and limited infrastructure and disruptions, such as supply chain interruptions and large- scale outages or interruptions
of service from utilities, transportation, or telecommunications providers; m restrictions on our operations by governments
seeking to support local industries, nationalization of our operations, and restrictions on our ability to repatriate earnings; m
differing employment practices and labor issues; and m local business and cultural factors that differ from our normal standards
and practices, including business practices that we are prohibited from engaging in by the Foreign Corrupt Practices Act, or
FCPA, and other anti- corruption laws and regulations. Legal and regulatory requirements differ among jurisdictions worldwide.
Violations of these laws and regulations could result in fines; criminal sanctions against us, our officers, or our employees;
prohibitions on the conduct of our business; and damage to our reputation. Although we have policies, controls, and procedures
designed to ensure compliance with these laws, our employees, contractors, or agents may violate our policies. Our research and
development (“ R & D ) may be adversely affected by ongoing developments in Belarus and Ukraine. We have a significant
number of R & D personnel in Belarus. Belarus shares borders with both Russia and Ukraine. In February 2022, in connection
with escalating tensions involving Russia and Ukraine, Russian military personnel stationed in Belarus were part of an invasion
force by Russian forces into Ukraine. In response to the support and facilitation by Belarus for the invasion, the United States,
the European Union, or EU, and various other nations imposed sanctions against multiple individuals and entities in Belarus.
Other potential retaliatory measures could be taken by the United States and other countries, particularly if Belarus were to take
a more active role in the conflict. While we continue to monitor the situation in Belarus closely, any prolonged or expanded
unrest, military activities, or sanctions could have an adverse effect on our future product roadmap and R & D. We cannot
predict whether additional sanctions or other measures will be imposed, or the nature of severity of those measures, and whether
they will directly or indirectly impact our R & D in Belarus or elsewhere. Further, our Belarussian R & D personnel could be
impacted by retaliatory actions taken by third parties related to actual or perceived Belarussian actions in support of the invasion,
including cyberattacks. Should the military conflict expand to Belarus, our operations there could likely be impacted, including
due to availability of personnel, electrical outages, cyber- attacks , and actual battles in areas where we have personnel. Any of
the foregoing could have an adverse impact on our ability to research and develop new technology, including corrections or
enhancements of existing platforms supporting our current products and services or development of new or complementary
offerings. Global and regional economic conditions could materially adversely affect our business, results of operations,
financial condition , and growth. We have international operations with revenues outside the United States representing a
substantial amount of our total revenues. As a result, our operations and performance depend significantly on global and regional
economic conditions. Adverse macroeconomic conditions, including inflation, slower growth, or recession, new or increased
tariffs and other barriers to trade, changes to fiscal and monetary policy, tighter credit, higher interest rates, high unemployment ,
and currency fluctuations could materially adversely affect demand for our products and services. In addition, consumer
confidence and spending could be adversely affected in response to financial market volatility, negative financial news,
conditions in the real estate and mortgage markets, declines in income or asset values, changes to fuel and other energy costs,
labor and healthcare costs , and other economic factors. Failure in our data center or services could lead to significant costs and
disruptions. All data centers, including ours, are subject to various points of failure. Problems with cooling equipment,
generators, uninterruptible power supply, routers, switches, or other equipment, whether or not within our control, could result
in service interruptions for our customers as well as equipment damage. Any failure or downtime could affect a significant
percentage of our customers. The tetal-destruction or severe impairment of our data center facilities could result in significant
downtime of our services and the loss of customer data. Our ability to provide cloud- based communication services is
dependent upon our physical and cloud- based infrastructure. While most of our physical equipment required for providing these
services is redundant in nature, certain types of failures or malfunctioning of critical hardware / software equipment, including
but not limited to fire, water or other physical damage may impact our ability to deliver continuous service to our customers.
Acts of God or terrorism or vandalism or negligence or gross negligence of person (s) currently or formerly associated with us
including failure to properly update and maintain infrastructure may result in loss of revenue, profitability, and failure to retain
and acquire new customers. Our ability to recover from disasters or failures, if and when they occur, is paramount to offering
continued service to our existing customers. We maintain redundant physical infrastructure between our data centers in Newark,
New Jersey and Somerset, New Jersey for disaster recovery. We maintain a core site in a data center in Sdo Paulo, Brazil and
telecommunications points of presence in multiple cities in Brazil. We operate multiple server sites in data centers in Canada,
running UCaaS software licensed from a third party. We also operate servers in data centers in Hong Kong, London, and Spain.



These network footprints do not guarantee continued reliability if a catastrophic event occurs. Despite implementation of
network security measures, our servers may be vulnerable to computer viruses, break- ins, and similar disruptions from
unauthorized tampering with our computer systems including, but not limited to, denial of service attacks. In addition, if there is
a breach or alleged breach of security or privacy involving our services, including but not limited to data loss, or if any third
party undertakes illegal or harmful actions using our communications or e- commerce services, our business and reputation
could suffer substantial adverse publicity and impairment. We have experienced interruptions in service in the past. We have
taken and continue to take steps to improve our infrastructure to prevent service interruptions. In addition to our physical
infrastructure, we have a cloud infrastructure deployment with Amazon Web Services, or AWS, and Google Cloud that
supplements and extends our physical infrastructure. We utilize AWS’ s-and Google Cloud’ s high availability configurations
using multiple availability zones and we have services deployed in multiple AWS regions. However, we do not have cross
region redundancy, which means we cannot guarantee continued reliability if AWS or Google Cloud suffers a catastrophic event
which disrupts a region in which we have our services deployed. If there were a failure to respond quickly to problems, or such a
catastrophic event were to occur, our customers may experience service interruptions and we may suffer customer losses. Our
financial performance is subject to risks associated with changes in the value of the U. S. dollar relative to leeal-other
currencies. Our primary exposure to movements in foreign currency exchange rates relates to non — U. S. dollar — denominated
revenues and operating expenses. The strengthening of foreign currencies may increase our eest-costs ef-produet-eomponents
denominated in those currencies, thus adversely affecting our earnings. The weakening of foreign currencies relative to the U. S.
dollar adversely affects the U. S. dollar value of our foreign currency — denominated revenues and earnings and could lead us to
raise international pricing, potentially reducing demand for our products and services. In some circumstances, for competitive or
other reasons, we may decide not to raise international pricing to offset the U. S. dollar’ s strengthening, which would adversely
affect the U. S. dollar value of our foreign currency — denominated revenue and earnings. We depend upon industry standard
protocols and third- party software, including but not limited to open- source software. We rely on non- proprietary third- party
software, some of which may be open source. We may be subject to additional royalties, license or trademark infringement costs
or other unknown costs when one or more of these third- party technologies are affected or need to be replaced due to end- of-
support or end- of- sale of such third parties. Certain functions related to our business depend on a single supplier or small group
of suppliers to carry out our business, and the inability to do business with some or all of these suppliers could have a materially
adverse effect on our business and financial results. If the services of any of the single suppliers or small group of suppliers,
including, without limitation, software from third- party service providers used in certain of our products and services, that we
depend on were unavailable, or available only in decreased capacity or at less advantageous terms, this could result in
interruptions to our ability to provide certain services, could cause reduction in service and / or quality as the function is
transitioned to an alternate provider, if an alternate provider is available, or could increase our cost, which in the current
competitive environment, we may not be able to pass along to customers. Accordingly, any of these events could materially and
negatively impact our business, our revenues, our profits, and our relationships with customers. Natural or man- made disasters
could have an adverse effect on our technological infrastructure, which could have a material adverse effect on our results of
operations and financial condition. Natural disasters, terrorist acts, acts of war, cyberattacks or other breaches of network or
information technology security may cause equipment failures or disrupt our operations. Although we make significant efforts
towards managing disaster recovery and business continuity plans, our inability to operate our networks because of such events,
even for a limited period of time, may result in loss of revenue, significant expenses and / or loss of market share to other
providers, which could have a material adverse effect on our results of operations and financial condition. Our success depends
in part upon our ability to provide customer service that effectively supports the needs of our customers. Providing customer
service effectively requires that our customer support personnel have industry- specific technical knowledge and expertise. Our
support personnel require extensive training on our products and services, which may make it difficult to scale up our support
operations rapidly or effectively. The importance of high- quality customer support will increase as we expand our business and
pursue new customers. If we do not help our customers quickly resolve post- implementation issues and provide effective
ongoing support, our ability to sell additional features and services to existing customers will suffer and our reputation may be
harmed. Changes to rates by our suppliers and increasing regulatory charges or tariffs may require us to raise prices, which could
impact results. Our upstream carriers, suppliers and vendors may increase their prices thus directly impacting our direct cost of
revenues, which would affect our earnings. Interconnected VoIP traffic may be subject to increased charges. Should this occur,
the rates paid to our underlying carriers may increase , which could reduce our profitability. Future changes in tariffs by
regulatory agencies or application of tariff requirements to currently un- tariffed products or services could affect the price and
sales of our products for a certain set of customers. Changes in our underlying direct costs of revenues may cause us to increase
the rates we charge our customers , which could make us less competitive and impact our sales and retention of existing
customers. Our customers, particularly our IDT Global customers, could experience financial difficulties, which could adversely
affect our revenues and profitability if we experience difficulties in collecting our receivables. As a provider of international
long- distance services, we depend upon sales of transmission and termination of traffic to other long- distance providers and the
collection of receivables from these customers. The wholesale telecommunications market continues to feature many smaller,
less financially stable companies. If weakness in the telecommunications industry or the global economy reduces our ability to
collect our accounts receivable from our major customers, particularly our wholesale customers, our profitability may be
substantially reduced. While our most significant customers, from a revenue perspective, vary from quarter to quarter, our five
largest IDT Global customers collectively accounted for 4. 7 % and 4. 6 % aré4—5-%-of our total revenues in fiscal 2023 and
fiscal 2022 and-fiseal 2624, respectively. Our IDT Global customers with the five largest receivables balances collectively
accounted for #1 . 86 % and 812 . 82 % of our total gross trade accounts receivable at July 31, 2023 and 2022 and-2024-,
respectively. This concentration of revenues and receivables increases our exposure to non- payment by our larger customers,



and we may experience significant write- offs if any of our large customers fail to pay their outstanding balances, which could
adversely affect our revenues and profitability. We rely on highly skilled personnel and, if we are unable to retain or motivate
key personnel, hire qualified personnel, or maintain our corporate culture, we may not be able to grow effectively. We believe
that our corporate culture fosters innovation, creativity, and teamwork. Our performance largely depends on the talents and
efforts of highly skilled individuals. Our future success depends on our continuing ability to identify, hire, develop, motivate,
and retain highly skilled personnel for all areas of our organization, in particular our technology and software engineering
organization. Competition for qualified technology and engineering employees is intense and our compensation arrangements
may not always be successful in attracting new employees and retaining and motivating our existing employees. Our continued
ability to compete effectively depends on our ability to attract new employees and to retain and motivate our existing employees.
New and existing technologies could affect our ability to track the results of ads and / or could block ads online, which would
harm our business. A significant portion of our revenues are derived from customers acquired in connection with the display of
advertisements online. Technologies have been developed to make tracking the results of our online advertisements more
difficult or to block the display of advertisements altogether and some providers of online services have integrated technologies
that could potentially impair the core functionality of third- party digital advertising. As a result, such technologies and tools
could adversely affect our operating results. Our business, results of operation and financial condition could be adversely
affected by the eerenaviras-COVID- 19 pandemic and the restrictions put in place in connection therewith. In May 2023, the
World Health Organization declared an end to COVID- 19 as a public health emergency. As of the date of this Annual
Report, we continue to monitor the situation. Ve responded are-responeing-to the global outbreak of COVID- 19 by taking
steps to mitigate the potential risks to us posed by its spread and the impact of the restrictions put in place by governments to
protect the population. We eentinte-to-exeente-executed our business continuity plan and kave-implemented a comprehensive
set of actions for the health and safety of our employees, customers, and busmess partners Our employees transitioned to work-
from- home during the third quarter of fiscal 2020 an AT &€ v A me-. Beginning in the
fourth quarter of fiscal 2021, eertainefour employees returned to work in our ofﬁces ona hybrrd basis. We continue to
implement strong physical and cyber- security measures to ensure our systems remain functional to both serve our operational
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COVID 19 pandemrc resurges and has a more srgnrﬁcant 1mpact than currently, our busrness operatrons and ﬁnancral
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d RpS e i ane-we-cannot predrct w1th certarnty the potentral 1mpact
of COVID- 19 if it re- 1nv1gorates on our bustness—results of operatrons financial condition, and-or cash flows. Our
international operations subject us to additional risks which could have an adverse effect on our business, operating results, and
financial condition. We have attempted to control our operating expenses by utilizing lower- cost labor in foreign countries such
as Belarus, Guatemala, and Israel and we may in the future expand our reliance on offshore labor to other countries. Our
employees in Belarus and Israel primarily help develop, test, and maintain certain of our technology. Our labor source in
Guatemala primarily performs certain call center, administrative, and customer acquisition functions. We also have significant
operations in Brazil, Uruguay, and Argentina as a result of net2phone’ s growth. Countries outside of the United States may be
subject to relatively higher degrees of political and social instability and may lack the infrastructure to withstand political unrest
or natural disasters. The occurrence of natural disasters, pandemics ;such as COVID- 19, or political or economic instability in
these countries could interfere with work performed by these labor sources or could result in our having to replace or reduce
these labor sources. If countries in which we operate experience civil or political unrest or acts of terrorism, especially when
such unrest leads to an unseating of the established government, our operations in such countries could be materially impaired.
Our vendors in other countries could potentially shut down suddenly for any reason, including financial problems or personnel
issues. Such disruptions could decrease efficiency, increase our costs , and have an adverse effect on our business or results of
operations. The practice of utilizing labor based in foreign countries has come under increased scrutiny in the United States.
Governmental authorities could seek to impose financial costs or restrictions on foreign companies providing services to
customers or companies in the United States. Governmental authorities may attempt to prohibit or otherwise discourage us from
sourcing services from offshore labor. The FCPA and other applicable anti- corruption laws and regulations prohibit certain
types of payments by our employees, vendors, and agents. Any violation of the applicable anti- corruption laws or regulations by
us, our subsidiaries or our local agents could expose us to significant penalties, fines, settlements, costs, and consent orders that
may curtail or restrict our business as it is currently conducted and could have an adverse effect on our business, financial
condition, or results of operations. Weakness of the United States dollar in relation to the currencies used in these foreign
countries may also reduce the savings achievable through this strategy and could have an adverse effect on our business,
financial condition, and results of operations .Substantial and increasingly intense competition in the POS industry may harm
NRS’ business.NRS competes in the POS market that is characterized by vigorous competition,changing technology,evolving
industry standards,changing customer needs,and frequent introductions of new products and services.We expect competition to
intensify in the future as existing and new competitors introduce new services or enhance existing services.NRS competes



against many companies to attract customers,and some of these companies have greater financial resources and substantially
larger bases of customers than NRS does,which may provide them with significant competitive advantages.These companies
may devote greater resources to the development,promotion,and sale of products and services,may achieve economies of scale
due to the size of their customer bases,and may more effectrvely 1ntroduce therr own innovative products and services that

adversely 1mpacts NRS’ growth

rant-communttiesin-the Unite ates: If some or all ofeur—NRS’ competltors focus.
addltlonal resources on t-hese—eustemefs—our target markets ,NRS’ growth may slow,or we may lose customers due to the
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v i terrmay result in the need
for NRS to alter the pricing that it offers and could reduce our proﬁtablllty If NRS falls to increase eeﬂﬂﬂee—bf&ﬂds—ef—t-he
benefits-ef-advertising on its platform,our business could be harmed-adversely affected . NRS’ strategy includes increasing its
revenues from brand advertising.Brands may not do business with NRS or may reduce the amounts they are willing to spend to
advertise if NRS does not deliver ads,and other commercial content and marketing programs in an effective manner,or if they do
not believe that their investment in advertising with NRS will generate a competitive return relative to other
alternatives.NRS’ ability to increase the number of brands that use its brand advertising,and ultimately to generate
advertising and marketing services revenues,depends on a number of factors,many of which are outside of our control.If
NRS fails to increase advertising on its platform,our business could be adversely affected . The long- term success of NRS
depends on its ability to develop products and services to address the rapidly evolving market for POS products and services,
and, if it is not able to implement successful enhancements and new features for its products and services, our business could be
materially and adversely affected. NRS’ success will depend, in part, on its ability to develop new technologies and to adapt to
technological changes and evolving industry standards. New services and technologies may be superior to, impair, or render
obsolete the POS products and services that NRS currently offers or the technologies NRS currently uses to provide them.
Incorporating new technologies into NRS’ POS products and services may require substantial expenditures and take
considerable time, and NRS may not be successful in realizing a return on these development efforts in a timely manner or at all.
NRS?’ ability to develop new products and services may be inhibited by industry- wide standards, existing and future laws and
regulations, resistance to change from its customers, which includes NRS’ sellers and their buyers, or third parties’ intellectual
property rights. If NRS is unable to provide enhancements and new features for its products and services or to develop new
products and services that achieve market acceptance or that keep pace with rapid technological developments and evolving
industry standards, our business would be materially and adversely affected . Substantial and increasingly intense competition
in...... platform, our business could be harmed . net2phone’ s VoIP or cloud- based communications service competes against
established well financed alternative voice communication providers (such as Ring Central, 8x8 and Five9), who may provide
comparable services at comparable or lower pricing. Pricing in the telecommunications industry is very fluid and competitive.
Price is often a substantial motivation factor in a customer’ s decision to switch to net2phone’ s cloud- based communications
products and services. net2phone’ s competitors may reduce their rates, which may require it to reduce its rates, which would
affect our revenues and profitability, or otherwise make our pricing non- competitive. net2phone may be at a disadvantage
compared with those competitors who have substantially greater resources than us or may otherwise be better positioned to
withstand an extended period of downward pricing pressure. Many of net2phone’ s current and potential competitors have longer
operating histories, significantly greater resources and brand awareness, and a larger base of customers than we have. As a
result, these competitors may have greater credibility with net2phone’ s existing and potential customers. net2phone’ s
competitors may also offer bundled service arrangements that present a more differentiated or better integrated product to
customers. Announcements, or expectations, as to the introduction of new products and technologies by net2phone’ s
competitors or net2phone could cause customers to defer purchases of net2phone’ s existing products, which also could have a
material adverse effect on our business, financial condition , or operating results. net2phone depends in part upon the capacity,
reliability, and performance of several third- party providers and their network infrastructure, the failure of which could cause
delays or interruptions of net2phone’ s service and impact our revenue and profitability. net2phone depends on several third-
party providers to provide uninterrupted and error- free service to maintain its operations. net2phone does not have control over
these providers, and some of these providers are also its competitors. net2phone may be subject to interruptions or delays in their
service and its reputation and business may be harmed. The failure of any of these third party service providers to properly
maintain services may result in negative consequences to net2phone, including but not limited to: (i) a loss of customers, (ii)
adverse impact on its reputation, (iii) negative publicity, (iv) negative impact on its ability to acquire customers, (v) negative
impact on its revenue and profitability, (vi) potential law suits for not reaching emergency E- 911 services, and (vii) potential
law suits for loss of business and loss of reputation. These third- party providers include but are not limited to: 4PSA, an
opensource, Kamilio ;= based platform provider based in Romania and NetSapiens Inc. based in San Diego, CA. 4PSA is
net2phone’ s current communications platform in most of South America and continues to serve as a legacy platform for a
smaller percentage of customers in the U. S. NetSapiens is net2phone’ s current platform for its customers in Canada. Internet
Bandwidth Providers. net2phone’ s cloud- based communications service requires its customers to have an operative broadband
Internet connection and an electrical power supply, which are provided by the customer’ s broadband Internet service provider
and electric utility company and not by net2phone. The quality of some broadband Internet connections may be too poor for
customers to use net2phone’ s services properly. In addition, if there is any interruption to a customer’ s broadband Internet
service or electrical power supply, that customer will be unable to make or receive calls, including emergency calls, using
net2phone’ s service. In addition, Internet backbone providers may be able to block, degrade or charge for access to, or the
bandwidth use of certain of net2phone’ s products and services which could have a negative effect on its services and could lead



to additional expenses and the loss of users. Further, customers who access net2phone’ s mobile application (or future
applications) through their smartphones must have a high- speed connection to use its services. This access is provided by
companies that have significant and increasing market power in the broadband and Internet access marketplace and some of
these providers offer products and services that directly compete with net2phone’ s offerings, which give them a significant
competitive advantage. Tier 1 and non- Tier 1 Telecom suppliers for Telecom Origination and Termination Services. net2phone
depends on these companies to provide telecom services, sourcing of DID, porting of numbers , and delivering telephone calls
from and to endpoints and devices on our network. If net2phone fails to maintain reliable connectivity or performance with its
upstream carriers it could significantly reduce customer demand for its services and damage its business. E- 911 and other
emergency service providers. net2phone maintains an agreement with an E- 911 provider to assist it in routing and terminating
emergency calls directly to an emergency service dispatcher at the public- safety answering point, or PSAP, in the area of the
customer’ s registered location. net2phone also contract with a provider for the national call center that operates 24 hours a day,
seven days a week to receive certain emergency calls and with several companies that maintain PSAP databases for the purpose
of deploying and operating E- 911 services. The dispatcher will have automatic access to the customer’ s telephone number and
registered location information. If a customer moves their service to a new location, the customer’ s registered location
information must be updated and verified by the customer. Until that takes place, the customer will have to verbally advise the
emergency dispatcher of his or her actual location at the time of an E- 911 call. This can lead to delays in the delivery of
emergency services. Interruptions in service from these vendors could also cause failures in net2phone’ s customers’ access to
E- 911 services and expose it to liability. Local number portability providers. net2phone has agreements with companies that
initiate its local number portability, which allows new customers to retain their existing telephone numbers when subscribing to
its services. net2phone needs to work with these companies to properly port numbers. The failure to port numbers may cause
net2phone to lose customers. net2phone faces risks from the outsourcing of the manufacturing of its desktop telephones (*“
desktop devices ). net2phone primarily sells Polycom, Yealink and Grandstream- branded desktop devices, although, it
supports other third- party devices as well. These desktop devices are being manufactured by vendors in China. Recent supply-
chain challenges in China and global ramifications of supply- chain difficulties, the U. S. trade war with China, including trade
protection measures such as tariffs, and the effects of any new wave of COVID- 19 infections or another pandemic may cause
disruptions in obtaining its desktop devices. This may increase pricing, slow delivery times or may force net2phone to find
another third- party manufacturer of its branded desktop devices. net2phone targets sales to small, mid- market and enterprise
customers. Not properly managing these customers could negatively affect our business, cash flow and operations. A substantial
percentage of net2phone’ s revenues comes from small and medium- sized businesses. These customers may be more adversely
affected by economic downturns than larger, more established businesses. The majority of net2phone’ s customers pay for
subscriptions with credit cards. Weakness in certain segments of the credit markets in the U. S. and global economies may result
in increased numbers of rejected credit and debit card payments, which could negatively affect net2phone’ s business. If small
and medium- sized businesses experience financial hardship because of a weakening economy, industry consolidation, or any
other reason, the overall demand for net2phone’ s products and services could be materially and adversely affected. Selling to
larger enterprise customers also contains inherent risks and uncertainties. The loss of a key customer or a-the failure of some of
them to renew or to continue to recommend net2phone’ s products may have a material negative impact on its results. net2phone
has a limited history of selling its services to larger businesses and may experience challenges in configuring and providing
ongoing support for the products it sells to large customers. Larger customers’ networks are often more complex than those of
smaller customers, and the configuration of services for these customers usually requires customer assistance. There is no
guarantee that the customer will make available to net2phone the necessary personnel and other resources for a successful
configuration of services. Lack of assistance from the customers or lack of local resources may prevent net2phone from properly
configuring its services for these customers, which can in turn adversely impact the quality of services that it delivers over its
customers’ networks, and / or may result in delays in the implementation of its services and impact the quality and ability to
continue to provide the services. This could also create a public perception that net2phone is unable to deliver high quality
service to its customers, which could harm its reputation. In addition to the foregoing, larger customers tend to require higher
levels of customer service and individual attention, which may increase net2phone’ s costs for implementing and delivering
services. If net2phone’ s existing customers terminate their subscriptions or reduce their subscriptions and related usage, its
revenues and earnings will be harmed, and we will be required to spend more money to grow net2phone’ s customer base.
net2phone expects to continue to derive a significant portion of its revenues from existing customers. As a result, retaining its
existing customers is critical to its future operating results. net2phone offers monthly, annual and multiple- year contracts to its
customers, generally with 30 days’ notice required for reductions in the number of seats. Increases in the number of seats can be
provisioned almost immediately. Subscriptions and related usage by existing customers may decrease if: m customers are not
satisfied with the services, prices or the functionality of net2phone’ s products; m the stability, performance or security of
net2phone’ s products are not satisfactory; m the U. S. or global economy declines; m net2phone’ s customers’ business or
demand for net2phone’ s services declines due to industry cycles, seasonality, business difficulties or other reasons, including
the impact of the COVID- 19 pandemic; m customers favor products offered by other providers, particularly as competition
continues to increase; m alternative technologies, products or features emerge or gain popularity that net2phone does not
provide; m net2phone’ s customers or potential customers experience financial difficulties; or m fewer customers purchase
services from net2phone. If net2phone’ s existing customers’ subscriptions and related usage decrease or are terminated,
net2phone will need to spend more money to acquire new customers and still may not be able to maintain its existing level of
revenues. net2phone incurs significant costs and expenses, including sales and marketing expenses, to acquire new customers,
and those costs and expenses are an important factor in determining our profitability. There can be no assurance that net2phone’
s efforts to acquire new customers will be successful. net2phone must acquire new customers on an ongoing basis to maintain



and increase its customers and revenues while the significant costs to acquire new customers may hinder profitability. net2phone
will have to acquire new customers #rerder-to increase revenues. net2phone incurs significant costs to acquire new customers,
and those costs are an important factor in determining our profitability. Therefore, if net2phone is unsuccessful in retaining
customers or is required to spend significant amounts to acquire new customers, its revenue and or profits would decrease, which
would negatively affect profitability. Sales and marketing expenditures are an ongoing requirement of net2phone’ s business as
it strives to acquire more new customers. net2phone’ s customer churn rate may increase in future periods, which may adversely
impact its revenue or require it to spend more money to grow its customer base. net2phone’ s customers generally have initial
service periods of between two and three years and may discontinue their subscriptions for services after the expiration of their
initial subscription period. In addition, net2phone’ s customers may renew for lower subscription amounts or for shorter contract
lengths. net2phone may not accurately predict cancellation rates for its customers. net2phone’ s cancellation rates may increase
or fluctuate because of several anumberoffactors, including customer needs, pricing changes, number of applications used by
its customers, customer satisfaction with its service, the acquisition of net2phone’ s customers by other companies , and
deteriorating general economic conditions. If net2phone’ s customers do not renew their subscriptions for its service or decrease
the amount they spend with net2phone, its revenue will decline, and our business will suffer. net2phone may not be able to scale
its business efficiently or quickly enough to meet its customers’ growing needs, in which case our operating results could be
harmed. As usage of net2phone’ s cloud- based communications services by mid- market and larger distributed enterprises
expands and as customers continue to integrate its services across their enterprises, net2phone is required to devote additional
resources to improving its application architecture, integrating net2phone’ s products and applications across our technology
platform as well as expanding integration and performance. net2phone will need to appropriately scale its internal business
systems and services organization, including its onboarding and customer support services to serve a growing customer base.
Any failure of or delay in these efforts could impair net2phone’ s systems’ performance and reduce customer satisfaction, which
could result in decreased sales to new customers and lower renewal rates by existing customers and eventually hurt net2phone’ s
revenue growth and its reputation. We cannot guarantee that the expansion and improvements to our infrastructure and systems
will be fully or effectively implemented on a timely basis, if at all, which failure may reduce our revenue and earnings and
adversely impact our financial results. net2phone may not realize the anticipated benefits of its acquisition of Integra’ s CCaaS
business. On March 3, 2022, net2phone purchased all of the outstanding shares of Onwaba S. R. L. and Gem S. R. L. Onwaba
S.R. L. and Gem S. R. L. are located in Uruguay and use the trade name Integra-€E€S;-er-Integra. Integra provides cloud- based
CCaaS in the Americas and Europe. The success of the acquisition of Integra will depend, in part, on net2phone’ s ability to
provide its customers and channel partners with a robust stand- alone contact center solution or an intelligently integrated
UCaaS and CCaasS solution. The target market for the Integra CCaaS solution is two- fold: (i) businesses and other entities with
embedded service and support centers; and (ii) contact centers / business-preeess-eptimization;or-BPO providers foutsenreed
eall-eenters)-. Consistent with businesses across the globe that have been moving their on- premise phone systems to the cloud,
these service and support centers and contact centers are migrating in a similar fashion, propelled by the growing hybrid and
remote work environments. The Integra CCaaS platform is layered with a development surface which allows for custom
deployments and sophisticated work force management, where the solution is tailored to the center’ s work- flow requirements.
This customization will provide for an additional layer of stickiness, which is expected to translate into longer term service
periods with the end user. For this reason, we also expect to see increased stickiness with our current and future UCaaS
customers that bundle CCaasS into their product suite. We also expect this solution set to open for us a whole new segment of
channel partners that specifically target CCaaS audiences. Our capacity to realize these anticipated benefits is subject to certain
risks, including, among others , +—m-our abrhty to successfully mtegrate the CCaaS busmess —l—, and the risk that the CCaaS
busmess wrll not perform as expected —mthe-s 6 A

CCaaS busmess within the antrc1pated time frame or at all, the ant1c1pated synergies, operational efficiencies and other benefits
of the acquisition may not be realized fully or may take longer to realize than expected, and we may not perform as expected.
Integrating Integra’ s CCaaS business may be more difficult, time- consuming or costly than expected. There can be no
assurances that Integra’ s CCaaS business can be integrated successfully. It is possible that the integration process could result in
the loss of key employees, the disruption of net2phone’ s ongoing UCaaS business or unexpected integration issues, such as
higher than expected integration costs and an overall post- completion integration process that takes longer than originally
anticipated. Specifically, issues that must be addressed in integrating the operations of Integra in order to realize the anticipated
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bustnesses—Each of our BOSS Revolut1on Calhng and IDT Global busmesses is hrghly sensitive to dechmng prices, which may
adversely affect our revenues and profitability. The worldwide telecommunications industry is characterized by intense price
competition, which has resulted in declines in both our average per- minute price realizations and our average per- minute
termination costs. Many of our competitors continue to aggressively price their services or offer them for free. The intense



competition has led to continued erosion in our pricing power, in both our retail and wholesale markets, and we have generally
had to pass along all or some of the savings we achieve on our per- minute costs to our customers in the form of lower prices. In
the case of some international calling locations, when average per minute termination cost decline to a nominal amount, indirect
competitors, such as wireless carriers, may include calls to those locations at no extra cost, which increases our risk of losing
customers. Any price increase by either our BOSS Revolution Calling, or IDT Global business may result in our prices
becoming less attractive to customers, which may result in a reduction of revenue. If these trends in pricing continue or
accelerate, it could have a material adverse effect on the revenues generated by our BOSS Revolution Calling and IDT Global
businesses and / or our profitability. We may not be able to obtain sufficient or cost- effective termination capacity to particular
destinations, which could adversely affect our revenues and profits. Most of our telecommunications’ traffic is terminated
through third- party providers. In order to support our minutes of use demands and geographic footprint, we may need to obtain
additional termination capacity or destinations. We may not be able to obtain sufficient termination capacity from high- quality
carriers to particular destinations or may have to pay significant amounts to obtain such capacity. This could result in our not
being able to support our minutes of use demands or in higher cost- per- minute to particular destinations, which could adversely
affect our revenues and profits. The termination of our carrier agreements with partners or our inability to enter into carrier
agreements in the future could materially and adversely affect our ability to compete, which could reduce our revenues and
profits. We rely upon our carrier agreements with partners in-erderto provide our telecommunications services to our customers.
These carrier agreements are for finite terms and, therefore, there can be no guarantee that these agreements will be renewed at
all or on favorable terms to us. Our ability to compete would be adversely affected if our carrier agreements were terminated or
we were unable to enter into carrier agreements in the future to provide our telecommunications services to our customers,
which could result in a reduction of our revenues and profits. OurH-K—based-businesses-and-businessbetweenthe Unite

previeusty-earnedfremthem—Risk Related to Our Financial Condition We hold cash, cash equivalents, debt securities and
equity investments that are subject to various market risks. At July 31, 2622-2023 , we had cash, cash equivalents, debt
securities, and current equity investments of $ 437-152 . 72 million. Debt securities and equity investments carry a degree of
risk, as there can be no assurance that we can redeem them at any time and that our investment managers will be able to
accurately predict the course of price movements and, in general, the securities markets have in recent years been characterized
by great volatility and unpredictability. As a result of these different market risks, our holdings of cash, cash equivalents, debt
securities , and equity investments could be materially and adversely affected. If we fail to maintain an effective system of
internal control over financial reporting, we may not be able to accurately report our financial results, and current and potential
stockholders may lose confidence in our financial reporting which could have a negative effect on the trading price of our stock.
We are required by the Securities and Exchange Commission to establish and maintain adequate internal control over financial
reporting that provides reasonable assurance regarding the reliability of our financial reporting and the preparation of financial
statements in accordance with accounting principles generally accepted in the United States. We are likewise required, on a
quarterly basis, to evaluate the effectiveness of our internal controls and to disclose any changes and material weaknesses in
those internal controls. A material weakness is a deficiency, or a combination of deficiencies, in internal control over financial
reporting, such that there is a reasonable possibility that a material misstatement of the company’ s annual or interim financial



statements will not be prevented or detected on a timely basis . We cannot be certain that we will continue to maintain an
effective system of internal control over our financial reporting in future periods. Any failure to maintain such internal controls
could adversely impact our ability to report our financial results on a timely and accurate basis. If our financial statements are
not accurate, investors may not have a complete understanding of our operations. Likewise, if our financial statements are not
filed on a timely basis as required by the Securities and Exchange Commission and The New York Stock Exchange, we could
face severe consequences from those authorities. In either case, there could resak-be a material adverse effect on our business.
Inferior internal controls could also cause investors to lose confidence in our reported financial information, which could have a
negative effect on the trading price of our stock. We provide communications and payment services to consumers and are
therefore subject to various federal and state laws and regulations. As a provider of communications and payment services to
consumers, such as BOSS Revolution Calling or BOSS Money, we are subject to various federal and state laws and regulations
relating to the manner in which we advertise our services, describe and present the terms of our services, and communicate with
our customers and consumers in general. Compliance with these laws requires us to be constantly vigilant as they often vary
from state to state. Failure to comply with these laws could result in action being taken by federal and state agencies or offices
responsible for consumer protection, like the Federal Trade Commission, or FTC, which could have a materially adverse effect
on our results of operations, financial condition, revenues, and profits. We may be adversely affected if we fail to protect our
proprietary technology. We depend on proprietary technology and other intellectual property rights in conducting our various
business operations. We rely on a combination of patents, copyrights, trademarks and trade secret protection , and contractual
rights to establish and protect our proprietary rights. Circumstances outside our control could pose a threat to our intellectual
property rights. For example, effective intellectual property protection may not be available in every country in which our
products and services are distributed. Also, the efforts we have taken to protect our proprietary rights may not be sufficient or
effective enough. Any significant impairment of our intellectual property rights could harm our business or our ability to
compete. Also, protecting our intellectual property rights is costly and time consuming. Any increase in the unauthorized use of
our intellectual property could make it more expensive to do business and harm our operating results. Failure of our patents,
copyrights, trademarks, and trade secret protection, non- disclosure agreements and other measures to provide protection of our
technology and our intellectual property rights could enable our competitors to mere-effeetively-compete with us more
effectively and have an adverse effect on our business, financial condition, and results of operations. Rapid, significant, and
disruptive technological changes impact the industries in which we operate, and we expect new services and technologies to
continue to emerge and evolve. We cannot predict the effects of technological changes on our businesses. Developing and
incorporating new technologies into our products and services may require significant investment, take considerable time, and
ultimately may not be successful. In addition, we may be required to litigate in the future to enforce our intellectual property
rights, to protect our trade secrets, to determine the validity and scope of the proprietary rights of others, or to defend against
claims of infringement or invalidity. Any such litigation could result in substantial costs and diversion of resources and could
have a material adverse effect on our business, financial condition, or results of operations, and there can be no assurances that
we will be successful in any such litigation. We may be subject to claims of infringement of intellectual property rights of others,
which could have a material adverse effect on our results of operations, financial condition, revenues, and profits. Companies in
the telecommunications industry and other industries in which we compete own large numbers of patents, copyrights and
trademarks and frequently enter into litigation based on allegations of infringement or other violations of intellectual property
rights. As we face increasing competition, the possibility of intellectual property claims against us grows. Although we do not
believe that we infringe upon the intellectual property rights of others, our technologies may not be able to withstand any third-
party claims or rights against their use. From time to time , we may be subject to claims and legal proceedings from third parties
regarding alleged infringement by us of trademarks, copyrights, patents , and other intellectual property rights. Such suits
lawsuits can be expensive and time - consuming and could distract us and our management from focusing on our businesses.
Further, the loss of such saits-lawsuits could result in financial burdens and the requirement to modify our modes of operation,
which could materially adversely affect our business. We are subject to tax and regulatory audits which could result in the
imposition of liabilities that may or may not have been reserved. We are subject to audits by taxing and regulatory authorities
with respect to certain of our income and operations. These audits can cover periods for several years prior to the date the audit
is undertaken and could result in the imposition of liabilities, interest , and penalties if our positions are not accepted by the
auditing entity. Our 2017 FCC Form 499- A, which reports our calendar year 2016 revenue was is-eurrently-underaudit-audited
by the Universal Service Administrative Company, or USAC. The Internal Audit Division of USAC issued preliminary audit
findings and we-have-, in accordance with USAC’ s audlt procedures we appealed certam of the ﬁndmgs USAC 1ssued We-are
awaitinga final decision , and by 6 : :
decision overturned one of the initial ﬁndmgs but left the remammg mltlal ﬁndmgs in place. The reversal will result in
the elimination of a $ 1. 8 million charge by the Universal Service Fund. The final decision upheld the imposition of a $ 2.
9 million charge to the Federal Telecommunications Relay Service , we-may—further-or TRS, Fund. We have appeat
appealed the USAC’ s final decision to the FCC. As of July 31, 2022-2023 , our accrued expenses included $ 33-26 . 2-8
million for FCC- related regulatory fees for the year covered by the audit, as well as prior and subsequent years. If we do not
properly calculate, or have not properly calculated, the amount payable by us to the FCC, we may be subject to interest and
penalties. We are subject to value added tax, or VAT, audits from time- to- time in various jurisdictions. In the conduct of such
audits, we may be required to disclose information of a sensitive nature and, in general, to modify the way we have conducted
business with our distributors until the present, which may affect our business in an adverse manner. We are also subject to
audits in various jurisdictions for various other taxes, including utility excise tax, sales and use tax, communications services
tax, gross receipts tax , and property tax. Our business is subject to strict regulation under federal law regarding anti- money
laundering and anti- terrorist financing. Failure to comply with such laws, or abuse of our programs for purposes of money




laundering or terrorist financing, could have a material adverse impact on our business, financial condition, and operating
results. Provisions of the USA PATRIOT Act, the Bank Secrecy Act and other federal laws impose substantial regulations on
financial institutions that are designed to prevent money laundering and the financing of terrorist organizations. Increasing
regulatory scrutiny of our industry with respect to money laundering and terrorist financing matters could result in more
aggressive enforcement of these laws or the enactment of more onerous regulation, which could have a material adverse impact
on our business. In addition, abuse of our money transfer services or prepaid card programs for purposes of money laundering or
terrorist financing, notwithstanding our efforts to prevent such abuse through our regulatory compliance and risk management
programs, could cause reputational or other harm that would have a material adverse impact on our business, financial condition,
and operating results. Our business is subject to a wide range of laws and regulations intended to help detect and prevent illegal
or illicit activity and our failure, or the failure of one of our disbursement partners or payment processors to comply with those
laws and regulations could harm our business, financial condition, and operating results. Our BOSS meney-Money transfer-and
network branded prepaid card services are subject to a strict set of legal and regulatory requirements intended to help detect and
prevent money laundering, terrorist financing, fraud, and other illicit activity. The interpretation of those requirements by
judges, regulatory bodies and enforcement agencies is changing, often quickly and with little notice. Economic and trade
sanctions programs that are administered by the U. S. Treasury Department’ s Office of Foreign Assets Control, or OFAC,
prohibit or restrict transactions to or from or dealings with specified countries, their governments, and in certain circumstances,
with individuals and entities that are specially designated nationals of those countries, narcotics traffickers and terrorists or
terrorist organizations. As federal, state, and foreign legislative regulatory scrutiny and enforcement action in these areas
increase, we expect our costs to comply with these requirements will increase, perhaps substantially. Failure to comply with any
of these requirements by us, our regulated retailers or our disbursement partners could result in the suspension or revocation of a
money transmitter license, the limitation, suspension or termination of our services, the seizure and / or forfeiture of our assets
and / or the imposition of civil and criminal penalties, including fines. Furthermore, failure by us or our agents to comply with
applicable laws and regulations could also result in termination of contracts with our banks and / or merchant payment
processors. Termination of services by one of our retail banks would seriously diminish our ability to collect funds from our
BOSS Revolution agents. Likewise, termination of services by our merchant processor would negatively impact our ability to
process payments in our digital channels. The foregoing laws and regulations are constantly evolving, unclear , and inconsistent
across various jurisdictions, making compliance challenging. If we fail to update our compliance system to reflect legislative or
regulatory developments, we could incur penalties. New legislation, changes in laws or regulations, implementing rules and
regulations, litigation, court rulings, changes in industry practices or standards, changes in systems rules or requirements or other
similar events could expose us to increased compliance costs, liability, reputational damage, and could reduce the market value
of our BOSS meney-Money #ansfer-and network branded prepaid card services or render them less profitable or obsolete. The
Dodd- Frank Act, as well as the regulations required by the Dodd- Frank Act and the Consumer Financial Protection Bureau
could harm us and the scope of our activities, and could harm our operations, results of operations, and financial condition. The
Dodd- Frank Act, which became law in the United States on July 21, 2010, calls for significant structural reforms and
substantive regulation across the financial services industry. In addition, the Dodd- Frank Act created the Consumer Financial
Protection Bureau, or CFPB, whose purpose is to issue and enforce consumer protection initiatives governing financial products
and services, including money transfer services. We may be subject to examination by the CFPB, which has broad authority to
enforce consumer financial laws. The CFPB has a large budget and staff and has broad authority with respect to our money
transfer service and related business. It is authorized to collect fines and provide consumer restitution in the event of violations,
engage in consumer financial education, track consumer complaints, request data , and promote the availability of financial
services to underserved consumers and communities. In addition, the CFPB may adopt other regulations governing consumer
financial services, including regulations defining unfair, deceptive, or abusive acts or practices, and new model disclosures. The
CFPB’ s authority to change regulations adopted in the past by other regulators, or to rescind or alter past regulatory guidance,
could increase our compliance costs and litigation exposure. The Dodd- Frank Act establishes a Financial Stability Oversight
Counsel that is authorized to designate as “ systemically important ”” non- bank financial companies and payment systems.
Companies designated under either standard will become subject to new regulation and regulatory supervision. If we were
designated under either standard, the additional regulatory and supervisory requirements could result in costly new compliance
burdens or may require changes in the way we conduct business that could harm our business, financial condition, and operating
results. We are subject to licensing and other requirements imposed by U. S. state regulators, and the U. S. federal government.
If we were found to be subject to or in violation of any laws or regulations governing money transmitters, we could lose our
licenses, be subject to liability or be forced to change our business practices, which could harm our eperatiens-business , results
of operations, and financial condition. A number of states and territories have enacted legislation regulating money transmitters,
with 49 states requiring a license as of July 31, 2622-2023 . At July 31, 2622-2023 , we had obtained licenses to operate as a
money transmitter in 48 U. S. states and Washington, D. C. We are also registered as money services businesses with the
Financial Crimes Enforcement Network of the U. S. Department of the Treasury, or FInCEN. As a licensed money transmitter,
we are subject to bonding requirements, liquidity requirements, restrictions on our investment of customer funds, reporting
requirements, and inspection by state and foreign regulatory agencies. If we were found to be subject to and in violation of any
banking or money services laws or regulations, we could be subject to liability or additional restrictions, such as increased
liquidity requirements. In addition, our licenses could be revoked, or we could be forced to cease doing business or change our
practices in certain states or jurisdictions or be required to obtain additional licenses or regulatory approvals that could impose a
substantial cost on us. Regulators could also impose other regulatory orders and sanctions on us. Any change to our business
practices that makes our service less attractive to customers or prohibits use of our services by residents of a particular
jurisdiction could decrease our transaction volume and harm our business, financial condition, and operating results. Our



disbursement partners generally are regulated institutions in their home jurisdiction, and money transfers are regulated by
governments in both the United States and in the jurisdiction of the recipient. If our disbursement partners fail to comply with
applicable laws, it could harm our business =, results of operations, and financial condition. Money transfers are regulated by
state, federal and foreign governments. Many of our disbursement partners are banks that are heavily regulated by their home
jurisdictions. Our non- bank disbursement partners are also subject to money transfer regulations. We require regulatory
compliance as a condition to our continued relationship, perform due diligence on our disbursement partners, and monitor them
periodically with the goal of meeting regulatory expectations. However, there are limits to the extent to which we can monitor
their regulatory compliance. Any determination that our disbursement partners or their sub- disbursement partners have violated
laws and regulations could seriously damage our reputation, resulting in diminished revenue and profit and increased operating
costs. While our services are not directly regulated by governments outside the United States, except with respect to IDT
Financial Services Limited, or IDTFS, our Gibraltar - based bank as discussed below, it is possible that in some cases we
could be liable for the failure of our disbursement partners or their sub- disbursement partners to comply with laws, which also
could harm our business, financial condition, and results of operations. IDTFS in-Gibraltar-is regulated by the Gibraltar
Financial Services Commission, or FSC, and, as such, is subject to Gibraltarian and EU laws relating to financial institutions.
As an issuer of prepaid debit cards for programs operated by other entities, commonly known as program managers, IDTFS is
responsible, inter alia, for anti- money laundering laws oversight and compliance. If we were to fail to implement the requisite
controls or follow the rules and procedures mandated by the FSC and applicable law, we could be subject to regulatory fines,
and even the loss of our banking license. We receive, store, process , and use personal information and other data, which
subjects us to governmental regulation and other legal obligations related to privacy. Our actual or perceived failure to comply
with such obligations could harm our business, financial condition, and results of operations. We receive, store, and process
personal information and other customer data, including bank account numbers, credit and debit card information, identification
numbers, and images of government identification cards. As a result, we are required to comply with the privacy provisions of
the Gramm- Leach- Bliley Act of 1999, or the Gramm- Leach- Bliley Act, and the Payment Card Industry Data Security
Standard, or PCI DSS. There are also numerous other federal, state, local , and international laws, such as the California
Consumer Privacy Act €, or CCPA ¥and the EU’ s General Data Protection Regulation €, or GDPR ¥, regarding privacy and
the storing, sharing, use, processing, disclosure , and protection of personal information and other customer data, the scope of
which are changing, subject to differing interpretations, and may be inconsistent among different jurisdictions or conflict with
other applicable rules. It is possible that these obligations may be interpreted and applied in a manner that is inconsistent from
one jurisdiction to another and may conflict with other rules or our business practices. Additionally, with advances in computer
capabilities and data protection requirements to address ongoing threats, we may be required to expend significant capital and
other resources to protect against potential security breaches or to alleviate problems caused by security breaches. Any failure or
perceived failure by us to comply with our privacy policies, our privacy- related obligations to customers or other third parties,
or our privacy- related legal obligations, or any compromise of security that results in the unauthorized release or transfer of
personally identifiable information or other customer data, may result in governmental enforcement actions, fines, or litigation.
If there is a breach of credit or debit card information that we store, we could also be liable to the issuing banks for their cost of
issuing new cards and related expenses. In addition, a significant breach could result in our being prohibited from processing
transactions for any of the relevant network organizations, such as Visa or MasterCard, which would harm our business. If any
third parties with whom we work, such as marketing partners, vendors, or developers, violate applicable laws or our policies,
such violations may put our customers’ information at risk and could harm our business. Any negative publicity arising out of a
data breach or failure to comply with applicable privacy requirements could damage our reputation and cause our customers to
lose trust in us, which could harm our business, results of operations, financial position, and potential for growth. We may be
harmed by certain imminent FCC Orders and rules that effect the telecommunications marketplace. In the Telephone Robocall
Abuse Criminal Enforcement and Deterrence, or TRACED, Act, Congress gave the FCC new tools to fight unwanted, and often
illegal, robocalls, the top consumer complaint reported to the FCC annually. The TRACED Act required the FCC to mandate the
STIR / SHAKEN caller identification framework. STIR / SHAKEN enables phone companies to verify that the caller ID
information transmitted with a call matches the caller’ s real phone number. The FCC has issued a series of Orders and adopted
several rules to implement the TRACED Act. For example, by June 30, 2021, many domestic and foreign carriers suast-were
required to register with the FCC specifically for TRACED Act compliance. Initially, the FCC concluded that by September
28,2021, we and other similarly situated carriers would not be able to accept certain IP- based telecommunications traffic from
foreign and domestic carrier partners unless those carriers are-were registered with the FCC. However, the FCC temporarily
suspended this obligation while it reconsiders its impact. We believe the FCC will eventually reinstate the rule or implement a
new rule that will have a comparable impact upon us and the industry as a whole. We also believe the FCC will continue to
address and refine its rules in this area. Of equal importance, carriers such as us have the right to “ sign ” their traffic, effectively
attesting that the traffic they are transmitting is not illegal robocalls. The FCC’ s rules present several concerns to all carriers.
Notably, the rules extend to many foreign carriers, and it is unclear whether foreign carriers will be sufficiently educated and
experienced to implement U. S. rules and regulations. Foreign carrier compliance, or the lack thereof, could impact U. S.
carriers as they seek to meet their own regulatory obligations. There may also be changes in the marketplace as foreign carriers
may look to limit U. S. carrier partners to whom they transmit calls for termination in the U. S. that are subject to the STIR /
SHAKEN rules. In Canada, the Canadian Radio- Television and Telecommunications Commission, or CRTC is
implementing near- identical STIR / SHAKEN rules as the FCC is implementing in the U. S. although it is not apparent whether
the CRTC €anadianregutator-will punish service providers who fail to meet their obligations with the zealousness of the FCC
B—S—regutator-. We expect find-itttkely-that additional national communications regulators will implement similar, if not
identical, STIR / SHAKEN legislation. We anticipate meeting our regulatory obligations under the STIR / SHAKEN rules and



we are undertaking efforts to prevent us from being harmed by potential changes in the marketplace. Nevertheless, the FCC’ s
rules allow for the possibility that well- prepared carriers with anti- robocalling procedures in place may fail and be punished for
their failure, despite their best efforts. Moreover, because the STIR / SHAKEN rules may have a significant impact on the
telecommunications marketplace, it is difficult to predict their outcome. We are prepared for the implementation of STIR /
SHAKEN but are concerned about its impact on the market as a whole and on us specifically. Federal and state regulations may
be passed that could harm our business, financial condition, and results of operations. Our ability to provide VoIP
communications services at attractive rates arises in large part from the fact that VoIP services are not currently subject to the
same level of regulation as traditional, switch- based telephony. The use of the Internet and private IP networks to provide voice
communications services is largely unregulated within the United States, although several foreign governments have adopted
laws and / or regulations that could restrict or prohibit the provision of voice communications services over the Internet or
private IP networks. In the United States, the California PUC has initiated a proceeding under which we believe the PUC will
expand its authority to regulate interconnected VOIP. Other states are expected near—eertain-to follow the California PUC’ s
lead. If interconnected VoIP services become subject to state regulation and / or additional regulation by the FCC, such
regulation will likely lead to higher costs and reduce or eliminate the competitive advantage interconnected VoIP holds ;-over
traditional telecommunications services by virtue of its lesser regulatory oversight s-evertraditional-teleecommunieations
serviees-. More aggressive regulation of the Internet in general, and Internet telephony providers and services specifically, may
materially and adversely affect our business, financial condition, and results of operations. Our ability to offer services outside of
the United States is subject to the local regulatory environment, which may be unfavorable, complicated, and often uncertain.
Regulatory treatment outside the United States varies from country to country. We distribute our products and services through
resellers that may be subject to telecommunications regulations in their home countries. The failure of these resellers to comply
with these laws and regulations could reduce our revenue and profitability or expose us to audits and other regulatory
proceedings. Regulatory developments such as these could have a material adverse effect on our operating results. In many
countries in which we operate, or our services are sold, the status of the laws that may relate to our services is unclear. We
cannot be certain that our customers, resellers, or other affiliates are currently in compliance with regulatory or other legal
requirements in their respective countries, that they or we will be able to comply with existing or future requirements, and / or
that they or we will continue in compliance with any requirements. Our failure or the failure of those with whom we transact
business to comply with these requirements could materially adversely affect our business, financial condition, and results of
operations. While we expect additional regulation of our industry in some or all of these areas, and we expect continuing
changes in the regulatory environment as new and proposed regulations are reviewed, revised and amended, we cannot predict
with certainty what impact new laws in these areas will have on us, if any. net2phone’ s VoIP services are subject to regulation
in the United States and Canada. Future legislative, regulatory, or judicial actions could adversely affect net2phone’ s business
and expose it to liability and limit its growth potential. The United States and Canada have applied some traditional telephone
company regulations to VoIP and continue to evaluate how VoIP should be regulated, as are other countries as we expand
globally. The effects of future regulatory developments are uncertain. At the federal level in the United States, the FCC has
imposed certain telecommunications regulations on VoIP services including, but not limited to: m Requirements to provide E-
911 service; m Communications Assistance for Law Enforcement Act obligations; m Obligation to support Universal Service; m
Customer Proprietary Network Information, or CPNI, requirements; m Disability access obligations; m Local Number Portability
requlrements and [ Consumer protectlon 1nc1ud1ng protectlon from unwanted telemarketing and other calls. In Canada, the

0 O 0 RTC sregulates VoIP Service. These regulated services
are similar to those regulated in the Umted States dlscussed above. We are subject to a variety of other federal, state and
international laws and regulations as well as oversight from a variety of governmental agencies and public service commissions.
The laws governing our business may change in ways that harm our business. Federal, state , or international governmental
agencies administering and enforcing such laws may also choose to interpret and apply them in ways that harm our business.
These interpretations are also subject to change. Regulatory action could materially impair or force us to change our business
model and may adversely affect our revenue, increase our compliance costs, and reduce our profitability. In addition,
governmental agencies such as the Securities and Exchange Commission, Internal Revenue Service, FTC, FCC, and state taxing
authorities may conclude that we have violated federal laws, state laws or other rules and regulations, and we could be subject to
fines, penalties or other actions that could adversely impact our financial results or our ability to conduct business. We are
subject to legal proceedings in the ordinary course of business that may have a material adverse effect on our business, results of
operations, cash flows, or financial condition. Various legal proceedings that have arisen or may arise in the ordinary course of
business have not been finally adjudicated, which may have a material adverse effect on our results of operations, cash flows, or
financial condition (see Note 23 to our Consolidated Financial Statements in Item 8 to Part II of this Annual Report). Our
telecommunications services are required to comply with industry standards, FCC regulations, privacy laws as well as certain
state and local jurisdiction specific regulations. Failure to comply with existing laws and any new laws that may become
applicable to us may subject us to penalties, increase our operation costs, and may also require us to modify existing products
and / or service. The acceptance of telecommunications services is dependent upon our meeting certain industry standards. We
are required to comply with certain rules and regulations of the FCC regarding safety standards. Standards are continuously
being modified and replaced. As standards evolve, we may be required to modify our existing products or develop and support
new versions of our products. We must comply with certain federal, state, and local requirements regarding how we interact with
our customers, including marketing practices, consumer protection, privacy, and billing issues, the provision of 39—+
emergency 911 service , and the quality of service we provide to our customers. The failure of our products and services to
comply, or delays in compliance ;with various existing and evolving standards could delay future offerings and impact our
revenues and profitability. Changes to the Universal Service Fund by the FCC or various state Universal Service Funds may
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require us to increase our costs which could negatively affect revenue and profitability. We are subject to Federal laws and FCC
regulations that require us to protect customer information. While we have protections in place to protect customer information
there is no assurance that our systems will not be subject to failure or intentional fraudulent attack. The failure to protect required
information could subject us to penalties and diminish the confidence our customers have in our systems, which could
negatively affect results. While we try to comply with all applicable data protection laws, regulations, standards, and codes of
conduct, as well as our own posted privacy policies and contractual commitments to the extent possible, any failure by us to
protect our customers’ privacy and data, including as a result of our systems being compromised by hacking or other malicious
or surreptitious activity, could result in a loss of customer confidence in our services and ultimately in a loss of customers, which
could materially and adversely affect our business as well as subject us to law suits, civil fines and criminal penalties.
Governmental entities, class action lawyers , and consumer advocates are reviewing the data collection and use by companies
that must maintain such data. Our own requirements as well as regulatory codes of conduct, enforcement actions by regulatory
agencies, and lawsuits by other parties could impose additional compliance costs on us as well as subject us to unknown
potential liabilities. These evolving laws, rules , and practices may also curtail our current business activities, which may delay
or affect our ability to become profitable as well as affect customers and other business opportunities. In addition, several foreign
countries and governmental bodies, including the EU, Brazil , and Canada, have laws and regulations concerning the collection
and use of personally identifiable information obtained from their residents, including payment card information, which are
often more restrictive than those in the U. S. Laws and regulations in these jurisdictions apply broadly to the collection, use,
storage, disclosure , and security of personally identifiable information, including payment card information identifying, or
which may be used to identify, an individual, such as names, email addresses , and, in some jurisdictions, IP addresses, device
identifiers , and other data. As we conduct business or become deemed to conduct business in foreign jurisdictions, including
through websites that we host that may be available in these locations, we may become subject to those laws and regulations.
We are also subject to the-privacy and data protection- related obligations in our contracts with our customers and other third
parties. Any failure, or perceived failure, to comply with federal, state, or international laws, or to comply with our contractual
obligations related to privacy, could result in proceedings or actions against us which could result in significant liability to us as
well as harm to our reputation. Additionally, third parties with whom we contract may violate or appear to violate laws or
regulations which could subject us to the same risks. Any new laws, regulations, other legal obligations or industry standards, or
any changed interpretation of existing laws, regulations or other standards may require us to incur additional costs and restrict
our business operations. Our collection, processing, storage, use, and transmission of personal data could give rise to liabilities
because as-arestlt-of governmental regulation, conflicting legal requirements, differing views on data privacy, or security
breaches. We engage in electronic billing and processing of our customers using secure transmission of sometimes confidential
information over public networks. We have systems and processes in place that-we-deemsuffieient-and-industrystandard-that
are designed to protect consumer information and prevent fraudulent credit card transactions and other security breaches.
However, there is no guarantee that such systems and processes will not experience a failure. Our failure to protect against fraud
or breaches may subject us to costly breach notification and other mitigation obligations, class action lawsuits, investigations,
fines, forfeitures, or penalties from governmental agencies that could adversely affect our operating results. We may be unable
to prevent our customers from fraudulently receiving goods and services. Personal data is increasingly subject to legal and
regulatory protections around the world, which vary widely in approach and which possibly conflict with one another. In recent
years, for example, U. S. legislators and regulatory agencies, such as the FTC, as well as U. S. states have increased their focus
on protecting personal data by law and regulation and have increased enforcement actions for violations of privacy and data
protection requirements. The As-efFanuary+;2020;the-CCPA requires, among other things, covered companies to provide new
disclosures to California consumers, and afford such consumers new abilities to opt- out of certain sales of personal information.
While we believe that we are not a covered entity under the law, the effects of the CCPA potentially are significant, and may
require us to modify our data processing practices and policies and to incur substantial costs and expenses in an effort to comply.
We may also from time to time be subject to, or face assertions that we are subject to, additional obligations relating to personal
data by contract or due to assertions that self- regulatory obligations or industry standards apply to our practices. We may also
experience losses due to customer fraud and theft of service, such as fraudulent credit card transactions. Customers have, in the
past, obtained access to our service without paying for monthly service and international toll calls by unlawfully using
fraudulently obtained codes. If our existing anti- fraud procedures are not adequate or effective, consumer fraud and theft of
service could have a material adverse effect on our business, financial condition, and operating results. The GDPR and the Data
Protection Act in the United Kingdom are intended to protect the privacy and security of personal data, including credit card
information that is collected, processed, and transmitted in or from the relevant jurisdiction. We stopped hosting websites in
GDPR- complaint countries or countries from which the bulk of business came from countries subject to GDPR. We also took
steps to block those countries from accessing any other sites we host. While we do not currently provide services in countries
where compliance would be required and are therefore not required to be compliant, if we did provide those services or
otherwise were required to become complaint, implementation of and compliance with these laws and regulations may be more
costly or take longer than we anticipate, or could otherwise adversely affect our business operations, which could negatively
impact our financial position or cash flows. Additionally, media coverage of data breaches has escalated, in part because of the
increased number of enforcement actions, investigations, and lawsuits. As this focus and attention on privacy and data protection
increases, we also risk exposure to potential liabilities and costs resulting from compliance with or any failure to comply with
applicable legal requirements, conflicts among these legal requirements, or differences in approaches to privacy. We could fail to
comply with requirements for debit card, credit card, and other digital payment methods, which could have a material adverse
effect on our revenues, results of operations, and financial condition. A significant and increasing portion of our transactions are
processed using debit cards, credit cards, and other digital payment methods. The banks, credit card companies, networks, and



other payment processing providers impose strict regulatory, compliance, system, and other requirements to participate in such
parties’ payment systems. We are required to comply with the privacy provisions of various federal and state privacy statutes
and regulations, and the PCI DSS, each of which is subject to change at any time. Compliance with PCI DSS does not guarantee
a completely secure environment and notwithstanding the results of this assessment there can be no assurance that payment card
brands will not request further compliance assessments or set forth additional requirements to maintain access to credit card
processing services. Compliance with PCI DSS is an ongoing effort, and the requirements evolve as new threats are identified.
Compliance with these requirements is often difficult and costly, and our failure, or our counterparty’ s failure, to comply may
result in significant fines or civil penalties, regulatory enforcement action, or liability under or termination of necessary
agreements, each of which could have a material adverse effect on our financial position and / or operations and that of our
distributors who could be liable as well. Further, our payment services are subject to stringent requirements by regulators and
trade organizations in various jurisdictions. Our payment services unit is subject to federal and state banking regulations, and we
are also subject to further regulation by those states in which we are licensed as a money transmitter. We may not be able to
comply with all such requirements in a timely manner or remain in compliance. If we are not in compliance, we could be subject
to penalties or the termination of our rights to participate in such payment systems or provide such services, which could have a
material negative impact on our ability to grow our businesses and our revenues and profits. We face risks in our sales to certain
market segments including, but not limited to, sales subject to HIPAA Regulations. Our customers can use our services to store
contact and other personal or identifying information, and to process, transmit, receive, store , and retrieve a variety of
communications and messages, including information about their own customers and other contacts. In addition, customers may
use our services to store protected health information, or PHI, that is protected under the Health Insurance Portability and
Accountability Act, or HIPAA. We have sold and will continue to attempt to sell to certain customer segments which may have
requirements for additional privacy or security. In addition, sales may be made to customers that are subject to additional
security requirements. Selling into segments with additional requirements increases potential liability whiek-that in some
instances may be unlimited. While we believe we meet or exceed all requirements for sales te-to such segments, there is no
assurance that our systems fully comply with all requirements. Noncompliance with laws and regulations relating to privacy and
HIPAA may lead to significant fines, penalties , or civil liability. Our ability to offer services outside the United States is subject
to different regulations which may be unknown and uncertain. Regulatory treatment of VoIP providers outside the United States
varies from country to country, and local jurisdictions. Many times, the laws are vague, unclear and regulations are not enforced
uniformly. We are licensed as a VoIP seller in our international markets and are considering expanding to other countries. We
also cannot control if our customers take their devices out of the United States and use them abroad. Our resellers may sell to
customers who maintain facilities outside the United States. The failure by us or our customers and resellers to comply with laws
and regulations could reduce our revenue and profitability. As we expand to additional countries there may be additional
regulations that we are required to comply with, the failure to comply or properly assess regulations may subject us to penalties,
fines , and other actions whieh-that could materially affect our business. Examinations by relevant tax authorities may result in
material changes in related tax reserves for tax positions taken in previously filed tax returns or may impact the valuation of
certain deferred income tax assets, such as net operating loss carry- forwards. Based on the outcome of examinations by relevant
tax authorities, or because as-aresuit-of the expiration of statutes of limitations for specific jurisdictions, it is reasonably
possible that the related tax reserves for tax positions taken regarding previously filed tax returns will materially change from
those recorded in our financial statements. In addition, the outcome of examinations may impact the valuation of certain deferred
income tax assets (such as net operating loss carry- forwards) in future periods. It is not possible to estimate the impact of the
amount of such changes, if any, te-on previously recorded uncertain tax positions. There may be a negative effect te-on our
business going forward because of changes to net neutrality. The principle that Internet service providers should treat all Internet
communications equally, and not charge users different rates for various tiers of service or prioritize certain traffic while
blocking or slowing down others, is called net neutrality. On January 4, 2018, the FCC released an order that largely repealed
prior FCC rules that prevented broadband internet access providers from degrading or otherwise disrupting a broad range of
services provisioned over consumers’ and enterprises’ broadband internet access lines. Many of the largest providers of
broadband services, like cable companies and traditional telephone companies, have publicly stated that they will not degrade or
disrupt their customers’ use of applications and services, like ours. However, there was no guarantee that they swill-would not do
so in the future. If such providers were to degrade, impair, or block our services, it would negatively impact our ability to
provide services to our customers, and we would likely lose revenue and profits. We would probably incur legal fees in an
attempt to restore our customers’ access to our services. Broadband internet access providers may also attempt to charge us or
our customers additional fees to access services like ours that may result in the loss of customers and revenue, or increase our
costs thereby reducing our profitability, or make our services less competitive if we increase our rates to our customers.
President Biden and numerous Senators have criticized the eatrrent-status of net neutrality, at this time we are not aware if there
will be legislation that might reimpose the prior regulations. Following the adoption of the January 4, 2018 order, a number of
states passed laws establishing rules similar to those that existed prior to the effective date of the January 4, 2018 order.
However, we cannot rely on those state laws because of the uncertainty as to whether states have the authority to establish rules
that could be interpreted to conflict with the January 4, 2018 order. The U. S. Department of Justice has taken the position that
local authorities do not have the authority to contradict the FCC’ s January 4, 2018 order. We cannot predict the ultimate
outcome of these disputes. States are adding regulation for VoIP providers which could increase our costs and change certain
aspects of our service. Certain states take the position that offerings by VoIP providers may include intrastate communications
and should therefore be subject to state regulation including state taxes or surcharges. We have registered as an interconnected
VoIP provider in those states where registration is required; however, our rates are not regulated in the same manner as
traditional telephone service providers. We believe that the FCC has pre- empted states from regulating VoIP providers in the



same manner as providers of traditional telecommunications services. We cannot predict how this issue will be resolved or its
impact on our business at this time. Taxing authorities may successfully assert that we should have collected or in the future
should collect sales and use, value added, or similar taxes, and any such assessments could adversely affect our business,
financial condition, and results of operations. Jurisdictions in which we do not collect sales, use, value added, or similar taxes on
VolIP services or other products may assert that such taxes are applicable, which could result in tax assessments, penalties, and
interest, and we may be required to collect such taxes in the future. Such tax assessments, penalties, interest, or future
requirements could adversely affect our financial condition and results of operations. Further, in June 2018, the Supreme Court
held in South Dakota v. Wayfair, Inc. that states could impose sales tax collection obligations on out- of- state sellers even if
those sellers lack any physical presence within the states imposing the sales taxes. Under Wayfair, a person requires only a “
substantial nexus ” with the taxing state before the state may subject the person to sales tax collection obligations therein. An
increasing number of states (both before and after the publication of Wayfair) have considered or adopted laws that attempt to
impose sales tax collection obligations on out- of- state sellers. The Supreme Court’ s Wayfair decision has removed a
significant impediment to the enactment and enforcement of these laws, and it is possible that states may seek to tax out- of-
state sellers on sales that occurred in prior tax years, which could create additional administrative burdens for us, put us at a
competitive disadvantage if such states do not impose similar obligations on our competitors, and decrease our future sales,
which would adversely impact our business, financial condition, and results of operations. Holders of our Class B common stock
have significantly less voting power than holders of our Class A common stock. Holders of our Class B common stock are
entitled to one- tenth of a vote per share on all matters on which our stockholders are entitled to vote, while holders of our Class
A common stock are entitled to three votes per share. As a result, the ability of holders of our Class B common stock to
influence our management is limited. Eight trusts for the benefit of sons and daughters of Howard S. Jonas, our Chairman and
Chairman of the Board, hold shares that, in the aggregate, represent more than a majority of the combined voting power of our
outstanding capital stock, which may limit the ability of other stockholders to affect our management. Howard S. Jonas serves
as our Chairman, which is an executive officer position, and our Chairman of the Board, which is a Board of Directors position.
As of October +2-11 , 2622-2023 , eight trusts for the benefit of children of Howard S. Jonas (the * Trusts ), collectively have
voting power over 1, 574, 326 shares of our Class A common stock, (which is all the issued and outstanding shares of the Class
A common stock), which are convertible into shares of our Class B common stock on a 1- for- 1 basis, and 2, 382, 371 shares of
our Class B common stock, representing approximately 70 69—+% of the combined voting power of our outstanding capital
stock, as of October 42-11 , 2622-2023 . Each of the Trusts has a different, independent trustee. In addition, as of October +2-11 ,
20222023 , The HSJ Remainder 2019 2020 Annuity-Trust holds 1, 811, 711 shares of our Class B common stock and The
HSJ 2022 Annuity Trust holds 668-78 , 892-016 shares of our Class B common stock. Both of these trusts have an independent
trustee. Howard S. Jonas does not have the right to direct or control the voting of the shares of our common stock that is held by
the Trusts, and the independent trustees hold sole voting and dispositive power over the common stock held by the Trusts.
However, he is the trustor of the trusts and is the father of each of the beneficiaries of the Trusts and his views may be taken
into account by the trustees and others related to the Trusts. In addition, he is our founder and has served as an executive officer,
including our Chief Executive Officer, for a very significant time period. The members of the Board and management often look
to him for guidance on major financial, operational, and strategic matters. We are not aware of any voting agreement between or
among any of the Trusts and / or Howard S. Jonas, but if such a voting agreement or other similar arrangement exists or were to
be consummated, if all or several of the Trusts were to act in concert, or if we issued additional Class A common stock, certain
or all of the Trusts and / or Howard S. Jonas along with holders of the Class A common stock would be able to control matters
requiring approval by our stockholders, including the election of all of the directors, amendment of organizational documents ,
and the approval of significant corporate transactions, including any merger, consolidation or sale of all or substantially all of our
assets. As a result, the ability of any of our other stockholders to influence our management may be limited. In addition, our dual
class structure has an anti- takeover effect, and accordingly, the holders of the shares of Class A common stock can have-the
abtlity-te-prevent any change in control transactions that may otherwise be in the best interest of stockholders. Item 1B.
Unresolved Staff Comments. None. Item 2. Properties. Our headquarters is located in a building in Newark, New Jersey that-was
previously-ewned-byRafael Heldings- We lease approximately 80, 000 square feet of office space plus a portion of the 800- car
public parking garage located across the street from the building. We also lease approximately 3, 600 square feet of office space
in Jerusalem, Israel that is wwas-alse-previeusty-owned by Rafael Holdings. The Newark lease expires in April 2025 and the
Israel lease expires in July 2025. We lease space in New York, New York for corporate purposes as well as a number of other
locations in metropolitan areas. These leased spaces are utilized primarily to house telecommunications equipment and retail
operations. We maintain our European headquarters in London, England. We also maintain other international office locations
and telecommunications facilities in regions of Europe, Latin America, the Middle East, Asia, and Africa where we conduct
operations. Item 3. Legal Proceedings. Legal proceedings disclosure is presented in Note 23 to our Consolidated Financial
Statements in Item 8 to Part II of this Annual Report. Item 4. Mine Safety Disclosures. Not applicable. Part II Item 5. Market for
Registrant” s Common Equity, Related Stockholder Matters and Issuer Purchases of Equity Securities. Our Class B common
stock trades on the New York Stock Exchange under the symbol “ IDT. ” On October 42-11 , 2622-2023 , there were 278-271
holders of record of our Class B common stock and eight holders of record of our Class A common stock. All shares of Class A
common stock are beneficially owned by eight trusts for the benefit of children of Howard S. Jonas, our Chairman ;-and the
Chairman of the Board. The number of holders of record of our Class B common stock does not include the number of persons
whose shares are in nominee or in “ street name ” accounts through brokers. On October 42-11 , 2822-2023 , the last sales price
reported on the New York Stock Exchange for the Class B common stock was $ 26-27 . 97-37 per share. In fiscal 2018, our
Board of Directors discontinued our quarterly dividend, electing instead to repurchase shares of our Class B common stock
when warranted by market conditions, available resources, and our business outlook and results, as well as to invest in our



growth business initiatives. Accordingly, no dividends were paid in fiscal 2622-2023 or fiscal 26242022 . The information
required by Item 201 (d) of Regulation S- K will be contained in our Proxy Statement for our Annual Stockholders Meeting,
which we will file with the Securities and Exchange Commission within 120 days after July 31, 26222023 , and which is
incorporated by reference herein. Performance Graph of Stock Issuer Purchases of Equity Securities The following table
provides information with respect to purchases by us of our shares during the fourth quarter of fiscal 2622-2023 . Total Number
of Shares Purchased Average Price per Share Total Number of Shares Purchased as part of Publicly Announced Plans or
Programs Maximum Number of Shares that May Yet Be Purchased Under the Plans or Programs (1) May 1 — 31, 2622-2023 (2)
14, 680 $ 32.37 — 4 ——5-, 768-933 . 497-623 Junc | — 30, 20222023 347— — — 4 , 835-$-933, 23-623 —67347%-8355;
420-662-July 1 — 31, 20222023 206-231 , 909416 $ 24. 84-206-07 231 , 9695416 4 , 213-702 , 753-207 Total 554-246 , 744
096 $ 24. H-554-56 231 , 744-416 (1) On January 22, 2016, our Board of Directors approved a stock repurchase program to
purchase up to 8. 0 million shares of our Class B common stock . (2) Shares of our Class B common stock that were
tendered by employees of ours to satisfy the employees’ tax withholding obligations in connection with the lapsing of
restrictions on deferred stock units. Such shares were repurchased by us based on their fair market value as of the close
of business on the trading day immediately prior to the vesting date . [tem 6. [ Reserved | Item 7. Management’ s Discussion
and Analysis of Financial Condition and Results of Operations. This Annual Report contains forward- looking statements within
the meaning of Section 27A of the Securities Act of 1933 and Section 21E of the Securities Exchange Act of 1934, including
statements that contain the words “ believes, ” “ anticipates, ” “ expects, ” “ plans, intends ” and similar words and phrases.
These forward- looking statements are subject to risks and uncertainties that could cause actual results to differ materially from
the results projected in any forward- looking statement. In addition to the factors specifically noted in the forward- looking
statements, other important factors, risks and uncertainties that could result in those differences include, but are not limited to,
those discussed under Item 1A to Part I “ Risk Factors ” in this Annual Report. The forward- looking statements are made as of
the date of this Annual Report, and we assume no obligation to update the forward- looking statements, or to update the reasons
why actual results could differ from those projected in the forward- looking statements. Investors should consult all of the
information set forth in this report and the other information set forth from time to time in our reports filed with the Securities
and Exchange Commission pursuant to the Securities Act of 1933 and the Securities Exchange Act of 1934, including our
reports on Forms 10- Q and 8- K. The following discussion should be read in conjunction with the Consolidated Financial
Statements and Notes thereto included in Item 8 of this Annual Report. CRITICAL ACCOUNTING ESTIMATES Our financial
statements and accompanying notes are prepared in accordance with accounting principles generally accepted in the United
States of America, or U. S. GAAP. The preparation of financial statements requires management to make estimates and
assumptions that affect the reported amounts of assets, liabilities, revenue, and expenses as well as the disclosure of contingent
assets and liabilities. Critical accounting estimates are estimates made in accordance with U. S. GAAP that involve a significant
level of estimation uncertainty and have had, or are reasonably likely to have, a material impact on our financial condition or
results of operations. Our critical accounting estimates include those related to goodwill impairment testing, valuation of long-
lived assets, allowance for doubtful accounts receivable, and income taxes, sales taxes, and regulatory agency fees. See Note 1
to the Consolidated Financial Statements in Item 8 to Part II of this Annual Report for a complete discussion of our significant
accounting policies. Goodwill Impairment Testing Under U. S. GAAP, Geodwilt-goodwill is not amortized but traeeordanee
wrt-h—U.—S—GAArP.—I-&stead,—geedwﬁ-l-ls reviewed annually for impairment at a level of reporting referred to as a reporting unit. A
reporting unit is an operating segment, or one level below the operating segment, depending on whether certain criteria are met.
Our annual assessment date is May 1. An interim impairment test would be required whenever events or circumstances make it
more likely than not that an impairment may have occurred. The goodwill impairment test compares the fair value of a reporting
unit with its carrying amount. We would recognize an impairment charge for the amount by which the carrying amount exceeds
the reporting unit’ s fair value; however, the loss recognized would not exceed the total amount of goodwill. Additionally, we
consider income tax effects from any tax- deductible goodwill on the carrying amount of the reporting unit when measuring the
goodwill impairment loss, if applicable. We have the option to perform a qualitative assessment to determine whether it is
necessary to perform the quantitative goodwill impairment test. However, we may elect to perform the quantitative goodwill
impairment test even if no indications of a potential impairment exist. ©urThe carrying amount of our goodwill by reporting
unit was $26-—4-as follows: (in mithesmillions at-) July 31 52023 2022 ;efwhieh-$H-—t-mithenwasineurRetail
Communications repertingunit-5 11. 2 $ 11. 1 net2phone 9. 9 9. 7 Fintech millienwas-ineurnet2phenerepertingunit-$3. 2
3. mithen-was-inour Fintechreportingunitand-$-2 IDT Digital Payments 2. 2 2 . 4 TOTAL millionwas-inourMobile Fop-
U-p—fepefﬁﬂg—lmtt—euf—geeéwﬂ-l—w&s—$ -1-4-26 5 9—1m-1-11@ﬂ—&t—h1-1y—3—1—292—1—e-ﬁwh-teh—$ -1—1—26 4 mtl-l-teﬂ—was—rﬂ—eﬁr—Retaﬁ

U-p—fepef&ﬁg—&n-rt—For our annual goodw1ll 1mpa1rment tests as of May 1, 1 2023 and 2022 &nd—292—1— we performed qualltatlve
assessments for all of our reporting units that indicated that it was more 11kely than not that the fair values of our reporting units
exceeded their respective carrying values and, therefore, did not result in an impairment. In addition, we do not believe we are
currently at risk of goodwill impairment. Our qualitative assessments considered several factors including (i) the business
enterprise value of the reporting unit from the last quantitative test at May 1, 2020 and the excess of the fair value over carrying
value, (ii) macroeconomic conditions including changes in interest rates and discount rates, (iii) industry and market
considerations including industry revenue, EBITDA margins, and multiples based on business enterprise value to revenues and
to EBITDA, and (iv) the recent financial performance and budget of the reporting unit ;as-weH-as-etherfaetors-. For our
quantitative assessment, we calculate the fair value of the reporting unit using a discounted cash flow method as a form of the
income approach, and a market approach that incorporates comparative multiples to corroborate discounted cash flow results.
The discounted cash flow method is based on the present value of projected cash flows and a terminal value. The terminal value
represents the expected normalized future cash flows of the reporting unit beyond the projection period. We use a discount rate
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based on the weighted- average cost of capital of comparable companies by Standard Industrial Classification, or SIC, code that
represents our estimate of the expected return a marketplace participant would have required. Calculating the fair value of a
reporting unit requires significant estimates and assumptions by management. The key assumptions and judgments underlying
our quantitative assessment include the discount rates and terminal growth rates used in our discounted cash flow analysis, the
revenue and EBITDA projections for our reporting units, estimates of future levels of gross and operating profits and capital
expenditures, and the selection of comparable companies for the market approach. Should the estimates and assumptions
regarding the fair value of the reporting units prove to be incorrect, we may be required to record impairments to goodwill in
future periods. Valuation of Long- Lived Assets We test the recoverability of our long- lived assets whenever events or changes
in circumstances indicate that the carrying value of any such asset may not be recoverable. Such events or changes in
circumstances include: m significant actual underperformance relative to expected performance or projected future operating
results; m significant changes in the manner or use of the asset or the strategy of our overall business; m significant adverse
changes in the business climate in which we operate; and m loss of a significant contract. There were no such events or changes
in circumstances in fiscal 2022-2023 or fiscal 2024-2022 . If we determine that events or changes in circumstances indicate the
carrying value of certain long- lived assets may not be recoverable, we test for impairment based on the projected undiscounted
cash flows to be derived from such asset. If the projected undiscounted future cash flows are less than the carrying value of the
asset, we will record an impairment loss based on the difference between the estimated fair value and the carrying value of the
asset. We generally measure fair value by considering sale prices for similar assets or by discounting estimated future cash flows
from the asset using an appropriate discount rate. Cash flow projections for specific assets and fair value estimates of assets
require significant estimates and assumptions by management that have a significant level of estimation uncertainty. Should our
estimates and assumptions prove to be incorrect, we may be required to record impairments in future periods and such
impairments could be material. Allowance for Doubtful Accounts Receivable Our allowance for doubtful accounts was $ 5. 9-6
million at July 31, 26222023 and $ 4-5 . 4-3 million at July 31, 2824-2022 . The allowance for doubtful accounts as a percentage
of gross trade accounts receivable deereased-increased to 8-15 . 4-0 % at July 31, 2622-2023 from 811 . 9 % at July 31, 202+
2022 because, at July 31, 2022-2023 compared to July 31, 20242022 , gross trade accounts receivable inereased-decreased 37
15 . 49 % and the allowance for doubtful accounts increased 325 . 9 %. The most significant inereases-decrease in the gross
trade accounts receivable balance at July 31, 2022-2023 compared to July 31, 2024-2022 sere-was in IDT Digital Payments
BOSSMeney-andNRS- We estimate-estimated the balance of our allowance for doubtful accounts by analyzing accounts
receivable balances by age and applying historical write- off and collection trend rates. Our estimates inelude-included
separately providing for customer receivables based on specific circumstances and credit conditions, and when it 1s-was deemed
probable that the balance #s-was uncollectible. Account balances are written off against the allowance when it is determined that
the receivable will not be recovered. On August 1, 2023, we adopted Accounting Standards Update, or ASU, No. 2016- 13,
Financial Instruments — Credit Losses (Topic 326), Measurement of Credit Losses on Financial Instruments, that
changed the impairment model for most financial assets and certain other instruments. Effective with the adoption of
ASU 2016- 13, we will record an expense based on a forward- looking current expected credit loss model to maintain an
allowance for credit losses. When determining the allowance for trade accounts receivable, we will consider the
probability of recoverability of accounts receivable based on past experience, taking into account current collection
trends and general economic factors, including bankruptcy rates. We will also consider future economic trends to
estimate expected credit losses over the lifetime of the asset. Credit risks will be assessed based on historical write- offs,
net of recoveries, as well as an analysis of the aged accounts receivable balances with allowances generally increasing as
the receivable ages. Accounts receivable may be fully reserved for when specific collection issues are known to exist, such
as pending bankruptcies. Our allowance for credit losses cstimates is subject to efreeoverability-of customer-aceounts-may
change due to new developments, changes in assumptions or changes in our strategy ;-whieh-may-impaet-our-alowaneefor
deubtful-aeeeuntsbalanee-. We continually assess the likelihood of potential amounts or ranges of recoverability and adjust our
allowance accordingly, however, actual collections and write- offs of trade accounts receivables may materially differ from our
estimates. Income Taxes, Sales Taxes, and Regulatory Agency Fees Our current and deferred income taxes and associated
valuation allowance, accruals for sales taxes, and telecom regulatory agency fee accruals, are impacted by events and
transactions arising in the normal course of business as well as in connection with special and non- routine items. Assessment of
the appropriate amount of income taxes, sales taxes, and regulatory agency fees is dependent on several factors, including
estimates of the timing and realization of deferred income tax assets, judgments about the potential results of audits and
applicability of regulatory agency rules and regulations, as well as judgments and assumptions about changes in income tax,
sales tax, and regulatory agency laws, rules, or regulations. The valuation allowance on our deferred income tax assets was $ +-
10 . 6 million and $ 11. 5-6 million at July 31, 2023 and 2022 and-2024, respectively . In fiscal 2023, we decreased the
valuation allowance by $ 1. 0 million, which included a decrease of $ 2. 8 million due to the utilization or disposal of
previously valued deferred income tax assets and a release of $ 0. 7 million for profitability in the United Kingdom, net of
an establishment of $ 2. S million for deferred income tax assets that were not more likely than not going to be utilized
prior to expiration . In fiscal 2021, we released $ 46. 5 million of our valuation allowance on the portion of the deferred
income tax assets that we are more likely than not going to utilize. This release was mostly related to domestic deferred income
tax assets. We used the framework of Accounting Standards Codification, or ASC, Income Taxes (Topic 740) to determine
whether the valuation allowance should be maintained or reversed. We considered the scheduled expiration of our net operating
losses included in our deferred tax assets, projected future taxable income, and tax planning strategies in our assessment of the
valuation allowance. The primary factors that resulted in the valuation allowance release were the three consecutive years of
profitability in the United States and expected future profitability in both the United States and the United Kingdom that will
utilize a significant portion of the net operating losses. Our tax planning strategies were not a significant factor in the analysis =



AFESE—W tHE i g ; ; On Junc, 21, 20 8 thL United Stdth Suprcmc (oult rendered a
decision in South Dakota v. Wayfair, Inc., holdmg that a state may require a remote seller with no physical presence in the state
to collect and remit sales tax on éOOdb and ser \’1(.(,5 pr ovided to puuhasus in th«. state, ov Lrtummg certain c.x15tmé court
precedent —We-ha ; i v ;
fem-t&&ﬂee—pf&eﬁees— It is posslblc that one or more JLll‘lbdlLtlonb may assert that we hdw 11db111ty for pcrlods for Whl(,h we havg
not collected sales, use or other similar taxes, and if such an assertion or assertions were successful it could materially and
adversely affect our business, financial position, and operating results. One or more jurisdictions may change their laws or
policies to apply their sales, use or other similar taxes to our operations, and if such changes were made it could materially and
adversely affect our business, financial position, and operating results. Our 2017 FCC Form 499- A, which reports our calendar
year 2016 revenue, was is-eurrentiy-under-andit-audited by the USAC. The Internal Audit Division of USAC issued
preliminary audit findings and se-hawve-, in accordance with USAC’ s audll plocedures we appealed Lertam of the [“ndmos
USAC issued We-are-awaiting-a final decision , and by Y
eontaittecHn-the final decision overturned one of —we—may—ﬁiﬁher—appea-l—te—lhe FGGlnltlal findlngs but left the remalnlng
initial findings in place . Adthetgh-The reversal will result in the elimination of 2 $ 1. 8 million charge by the Universal
Service Fund. The final decision upheld the imposition of a remains—pending;we-have-beerrinveteed-$ 2. 9 million charge to
and-$1-8-millienenbehalfofthe Federal Telecommunications Relay Servtees— Service, or TRS, Fund and-enbehalfofthe
Dntversal-Serviee Fund;respeetively-. We have appealed the USAC” s final decision to the FCC and we do not intend to
remit payment for these—- the TRS Fund fees unless and until a negative decision on our appeal has been issued. In response to
the aforementioned preliminary audit findings, we made certain changes to our filing policies and procedures for years that
remain potentially under audit. At July 31, 2023 and 2022 ard202+-, our accrued expenses included $ 26. 8 million and $ 33. 2
mitherand-$383-million, respectively, f01 FCC- related regulatory fees for the year covered by the audit, as well as prior and
subsequent years. RECENTLY ISSUED ACCOUNTING SFANBARBS- STANDARD NOT YET ADOPTED In June 2022,
the Financial Accounting Standards Board ;erFASB:-issucd Aeeounting-Standards Update;er-ASU -No. 2022- 03, Fair Value
Measurement (Topic 820), Fair Value Measurement of Equity Securities Subject to Contractual Sale Restrictions, that clarifies
that a contractual restriction on the sale of an equity security is not considered part of the unit of account of the equity security
and, therefore, is not considered in measuring fair value. The ASU also requires specific disclosures related to equity securities
that are subject to contractual sales restrictions. We will adopt the amendments in this ASU prospectively on August 1, 2024.
We are evaluating the impact that this ASU will have on our consolidated financial statements. In June 2016, the FASB
issued...... have on our consolidated financial statements. RESULTS OF OPERATIONS We evaluate the performance of our
business segments based primarily on income (loss) from operations. Accordingly, the income and expense line items below
income (loss) from operauom are only included i in our discussion of the Lonsohdated results ofoperauons In May 2023, the
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Fuly31+2622-will-be-suffietent-to monitor m tetpate

during-fiseal 2023 Hewever-the situation . We fem&rns—ﬂmd—&ﬁd—we—cannot pledlct with certdlnty the potentldl 1mpdct of
COVID- 19 if it re- invigorates on our business;results of operations, financial condition, and-or cash flows. Concentration of
Customers Our most significant customers typically include telecom operators to whom we provide wholesale services and
distributors of our retail calling products. While they may vary from quarter to quarter, our five largest customers collectively

accounted for 10. 8 %, 12. 5 %, and 14. 5 % sandH+2-F%of our consolidated revenues in fiscal 2023, fiscal 2022, and fiscal
2021 ;and-fiseal2026-, respectively. Our customers with the five largest receivables balance collectively accounted for +7+16 . 3

7 % and 9-27 . +1 % of our consolidated gross trade accounts receivable at July 31, 2023 and 2022 and-2024-, respectively. This
concentration of customers increases our risk associated with nonpayment by those customers. In an effort to reduce our risk, we
perform ongoing credit evaluations of our significant customers, and in some cases, do not offer credit terms to customers,
choosing instead to require prepayment. Historically, when we have issued credit, we have not required collateral to support
trade accounts reeeivables— receivable from our customers. However, when necessary, we have imposed stricter credit
restrictions on our customers. In some cases, this has resulted in our sharply curtailing, or ceasing completely, sales to certain
customers. We attempt to mitigate our credit risk related to specific IDT Global customers by also buying services from the
customer, in order to create an opportunity to offset our payables and receivables with the customer. In this way, we can
continue to sell services to these customers while reducing our receivable exposure risk. When it is practical to do so, we will
increase our purchases from IDT Global customers with receivable balances that exceed our applicable payables in order to
maximize the offset and reduce our credit risk. Explanation of Performance Metrics Our results of operations discussion include
the following performance metrics: m for NRS, active POS terminals, payment processing accounts, and recurring revenue,
subseriber-m for net2phone, scats ;-and subscription revenue, and m for Traditional Communications, minutes of use. NRS
uses two key metrics, among others, to measure the size of its customer base: active POS terminals and payment processing
accounts. Active POS terminals are the number of POS terminals that have completed at least one transaction in the calendar
month. It excludes POS terminals that are being installed. Payment processing accounts are NRS PAY accounts that can
generate revenue. It excludes accounts that have been approved but not activated. NRS’ recurring revenue is NRS’ revenue in
accordance with U. S. GAAP sexcluding its revenue from POS terminal sales. net2phone’ s cloud communications offerings are
priced on a per- seat basis, with customers paying based on the number of users in their organization. net2phone’ s subscription
revenue is its revenue in accordance with U. S. GAAP excluding its equipment revenue and revenue generated by a legacy SIP
trunking offering in Brazil. The trends and comparisons between periods for the number of active POS terminals, NRS PAY
accounts, seats served, recurring revenue, and subscription revenue are used in the analysis of NRS’ or net2phone’ s revenues
and direct cost of revenues and are strong indications of the top- line growth and performance of the business. Minutes of use is
a nonfinancial metric that measures aggregate customer usage during a reporting period. Minutes of use is an important factor in
BOSS Revolution Calling’ s and IDT Global’ s revenue recognition since satisfaction of our performance obligation occurs
when the customer uses our service. Minutes of use trends and comparisons between periods are used in the analysis of revenues
and direct cost of revenues. Year Ended July 31, 2622-2023 compared to Year Ended July 31, 20242022 and Year Ended July
31, 26242022 compared to Year Ended July 31, 2626-2021 As of July 31, 2023, we owned 90. 0 % of the outstanding shares
of our subsidiary, net2phone 2. 0, Inc., or net2phone 2. 0, which owns and operates the net2phone segment, and 80. 0 %
of the outstanding shares of NRS, and, on a fully diluted basis assuming all the vesting criteria related to various rights
granted have been met and other assumptions, we would own 85. 8 % of net2phone 2. 0 and 77. 7 % of NRS. As of
August 1, 2022, we revised our reportable business segments primarily to reflect the growth of our financial technology
businesses and their increased contributions to our consolidated results. Our four reportable business segments, NRS,
Fintech, net2phone, and Traditional Communications, reflect management’ s current approach to analyzing results, its
resource allocation strategy, and its assessment of business performance. NRS was previously included in our Fintech
segment. [n addition fiseal 2022~ a-certain line-lines of business was-were reclassified to the net2phone-Fintech scgment from
the Traditional Communications segment. Comparative segment information has been reclassified and restated in all periods to
conform to the current period presentation. The following table sets forth certain items in our statements of income as a
percentage of our total revenues: Year ended July 31 2023 2022 2021 2620-REVENUES: National Retail Solutions 6. 2 % 3. 8
% 1.7 % Fintech 7. 0 4. 7 4. 0 net2phone 5. 8 —0-%-5—1%4—-5%net2phone-4. 3 3. | 24-Traditional Communications 81. 0
87.4291. 2893—4-TOTAL REVENUES 100. 0 100. 0 100. 0 COSTS AND EXPENSES: Direct cost of revenues (exclusive of
depreciation and amortization) 70. 7 75. 8 79. 8 86—5-Selling, general and administrative 22. 4 18. 4 15. 1 +6—0-Depreciation and
amortization 1. 6 1. 3 1. 2 +-5-Severance — — — 6-3-TOTAL COSTS AND EXPENSES 94. 7 95. 5 96. 1 983-Other
operating (expense) gain, net (0. 4) (0. 1) 0. 1 (64 INCOME FROM OPERATIONS 4. 9 4. 4 4. 0 +—3-Interest income, net 0. 3
— — Otbher (expense) income, net ( 0. 3) ( | Sther{expenserineome et 8) 0. 5 01 INCOME BEFORE INCOME
TAXES 4.9 % 2.6 % 4. 5 % National Retail Solutions Segment NRS, which represented 6.2 %, 3. 8 %, and 1 . 7 % of
our total revenues in fiscal 2023, fiscal 2022, and fiscal 2021, respectively, is an operator of a nationwide POS network
providing independent retailers with store management software, electronic payment processing, and other ancillary
merchant services. NRS’ POS platform provides marketers with digital out- of- home advertising and transaction data.
(in millions) 2023 change from 2022 2022 change from 2021 Year ended July 31 2023 2022 2021 $ % $ % Revenues:
Recurring $71.4 $45.3$19.7 $26.157.8 % $25. 6 129. 2 % Other 5.7 6.0 5. 0 (0. 3) (6. 0) 1. 0 20. 8 Total revenues
77.151.3 24.7 25. 8 50. 3 26. 6 107. 3 Direct cost of revenues (8. 9) (7. 1) (4. 8) 1. 8 25. 5 2. 3 47. 1 Selling, general and
administrative (51. 4) (32. 1) (19. 6) 19. 3 60. 3 12. 5 63. 3 Depreciation and amortization (2. 4) (0. 9) (0. 6) 1.5 160. 9 0. 3
74. 3 Income (loss) from operations $ 14.4 $11.2 $ (0. 3) $3.2 28.5 % $ 11. 5 nm nm — not meaningful (in thousands)
2023 change from 2022 2022 change from 2021 July 31 2023 2022 2021 # % # % Active POS terminals 25. 7 19. 4 14. 0 6.



332.6 % 5.4 37. 8 % Payment processing accounts 15. 8 10.35.95.552.9 % 4.4 76. 1 % Revenues. Revenues
increased in each of fiscal 2023 and fiscal 2022 compared to the prior fiscal year driven primarily by revenue growth
from NRS’ merchant services and sales of advertising and data, as well as the expansion of NRS’ POS network. Direct
Cost of Revenues. Direct cost of revenues increased in each of fiscal 2023 and fiscal 2022 compared to the prior fiscal
year primarily due to increases in the direct costs of NRS’ POS terminal sales. Selling, General and Administrative.
Selling, general and administrative expense increased in each of fiscal 2023 and fiscal 2022 compared to the prior fiscal
year primarily due to increases in sales commissions, as well as increases in employee compensation. As a percentage of
NRS’ revenue, NRS’ selling, general and administrative expense was 66. 7 %, 62. 5 %, and 79 . 3 % in fiscal 2023, fiscal
2022, and fiscal 2021, respectively. Depreciation and Amortization. Depreciation and amortization expense increased in
each of fiscal 2023 and fiscal 2022 compared to the prior fiscal year primarily due to increased depreciation of
capitalized costs of consultants and employees developing internal use software. Fintech Segment Fintech, which
represented 87 . 0 %, 54 . +7 %, and 4. 5-0 % of our total revenues in fiscal 2023, fiscal 2022, and fiscal 2021 ;and-fiseal 2020
, respectively, is comprised of BOSS Money, a provider of international money remittance and related value / payment transfer
services, and—NR—S—as Well as other &n—eperateeef—mgmﬁcantly smaller, financial services businesses, including Leaf, a
provider of nation v g ng-digital wallet advertising-transaction-data;-and-anettary
services in emerging markets, a varlable 1nterest entlty, or VIE, that operates money transfer businesses, and IDTFS, our
Gibraltar- based bank . (in millions) 2023 change from 2022 2022 change from 2021 ehange-fremr2626-Y car ended July 31
2023 2022 2021 2626-5 % $ % Revenues: BOSS Money $5776.9 $55.6 $49.3 $21.338 . 5 % S 49-6 $479-$7F91459%
$H-734%National Retail-Selutions 51-324-7F142026-6167. 3 12. 7166-% Other 9 . 6—79 08.30.77.20.78.8 Total
revenues +68-86 . 74-6 64 . 3-59-6 57 . 9-6 22. 0 34. 546-1 7 . 0 12 344424~ | Direct cost of revenues ( 32-36. 5) (26. 1) (21
. 8)10.4 40. 0 4.3 19. 7 Selling, general and administrative ( 26-51. 9) (43.1) (35.9) 8.820.37 . 220 y49-. 2
Depreciation and amortization (2.6) (2. 6252)(1.5)0.420.2 0.7 47 . 3 Severance — ( 0 36-. | ) — SeHing;general-and
administrative-( 680 . 1) (47100. 0) 0. 1 nm Other operating gain (expense) 1 . 93— (350 .83 ) (261 4- 94214339
Depreetationand-amertization(2—7) nm ( 45110 55 3) 66214 9Ineome-( 105. 4) toss-Loss }-from operations $ (2.
5)$(6.39)5(1.59)534$6-.84463—-63.4% S (45.90) (#43-253 . 2-7 ) % Revenues. Revenues from BOSS Money
increased in each of fiscal 2023 and fiscal 2022 and-fiseal2024-compared to the prior fiscal year primarily because of increased
transaction volume in BOSS Money’ s direct- to- consumer digital and retail channels and, in fiscal 2023, from the
development and introduction of new platform functionalities enabling more flexible and granular pricing strategies .
The revenue increase in fiscal 2022 compared to fiscal 202 1was partially offset by the lack of revenue from transient foreign
exchange market conditions that materially 1mplo\ ui BOSS Money’ s revenues in fiscal 2021 bul ceased by lhc u]d of the
second quarter of [1su11 2021. : 3

lmmongomg' rtegration H r-Callinga A ; H Hit
disbursement netw 01ks particularly in Africa zmd lhe Car 1bbem Direct Cost of Re\ enues -frem—NR—S— Direct cost of revenues
increased in each of fiscal 2023 and fiscal 2022 compared to the prior fiscal year primarily due to increased direct cost of
revenues in BOSS Money’ s direct- to- consumer digital and retail channels, which reflected the increases in BOSS
Money’ s revenue. Selling, General and Administrative. Selling, general and administrative expense increased in fiscal
2023 compared to fiscal 2022 primarily due to increases in debit and credit card processing charges, employee
compensation, sales commissions, and marketing expenses. Selling, general and administrative expense increased in

fiscal 2022 compared to fiscal 2021 primarily due to increases in debit and credit card processing charges, employee
compensation, and sales commissions. The increases in card processing charges were the result of increased credit and
debit card transactions through our BOSS Money app and other digital channels. As a percentage of Fintech’ s revenue,
Fintech’ s selling, general and administrative expense was 59. 9 %, 66. 8 %, and 62. 3 % in fiscal 2023, fiscal 2022, and
fiscal 2021, respectively. Other Operating Gain (Expense). In fiscal 2023, we determined that the requirements for a
portion of the contingent consideration payments related to the Leaf acquisition would not be met. We recognized a gain
of $ 1. 6 million on the write- off of this contingent consideration payment obligation. In addition, in fiscal 2023, fiscal
2022, and fiscal 2021, Leaf received payments of $ 0. 4 million, $ 20, 000, and nil, respectively, from government grants
for the development and commercialization of blockchain- backed financial technologies. net2phone Segment The
net2phone segment, which represented 5. 8 %, 4. 3 %, and 3. 1 % of our total revenues in fiscal 2023, fiscal 2022, and
fiscal 2021, respectively, is comprised of net2phone’ s cloud communications and contact center offerings. (in millions)
2023 change from 2022 2022 change from 2021 Year ended July 31 2023 2022 2021 $ % $ % Revenues: Subscription $
66.83%553.6538.8513.224.8 % $14.838.0 % Other5.64.65.71.020.3 (1. 1) (18.7) Total revenues 72.4 58.2 44. 5
14. 2 24. 4 13. 7 30. 7 Direct cost of revenues (12. 0) (10. 0) (8. 7) 2. 0 19. 6 1. 3 15. 9 Selling, general and administrative
(57.4) (54.2) (46.1) 3.2 5.8 8.1 17. 4 Depreciation and amortization (5. 6) (5.4) (5.1) 0. 2 4.4 0. 3 6. 4 Severance (0. 1) —
— 0. 1 nm — — Other operating (expense) gain, net (0. 1) 0. 3 (0. 1) 0. 4 145. 4 (0. 4) (393. 2) Loss from operations $ (2. 8)
$(11.1)$(15.5)$8.375.3 % $4.428.0 % (in thousands) 2023 change from 2022 2022 change from 2021 July 31 2023
2022 2021 # % # % Seats served 352 291 226 61 21. 1 % 65 28. 4 % Revenues. net2phone’ s revenues increased in each of
fiscal 2023 and fiscal 2022 compmul to the pl ior fiscal year driven pl imar 11x b\ the growth in subscrlptlone*paﬂsten—ef—&s
P@S—ﬁeﬁvaﬁ&&ﬁd—lu enuec grow A g 2 g Z




in seats serwd at July 31,
2023 and July 31 2022 compared to the prior ﬁscal year ends. The increase in seats served at July 31, 2022 compared to
July 31, 2021 included approximately 7, 000 seats as a result of our acquisition of Integra in March 2022. Subseription-Direct
Cost 0f Revenues. Direct cost of reventte-revenues increased 38-%-to-$-53—6-milhien-in fiscal 2023 compared to fiscal 2022
primarily due to from-$38—8-mithominfiseal 202 ted-bygrowthinbeth-1h c Senth-Amerteanand North-Amerieanregions;
and-inereased—- increase 47%-in revenues -ﬂseal%@%—l—freﬁa%%éé—mr}hﬂfrm—ﬁsea{%@%e— }ed—by—gfewt-h—wnh the largest

mcrease in the U S. market -

revenues increased in fiscal 2022 Comparedl 1§eal 2021 prlmanly due to the increase in revenues, mlh the largest increases in
atm Ameﬂea—Amerlcan markets - i

businesses, multl— Chdnncl strategies, and localized offerings generated revenue growth that exceeded thc increase in dncct cost
of revenues. Selling, General and Administrative. Selling, general and administrative expense increased in fiscal 2023
compared to fiscal 2022 primarily due to increases in sales commissions and consulting expense. Selling, general and
administrative expense increased in fiscal 2022 compared to fiscal 2021 primarily due to increases in sales commissions,
employee compensation, and expenscs u,lated to th«. plopos(.d (and substqucmly postpomd) spin- off of our nLt7phon<. cloud
Lon]lﬂunl(,dtl()ﬂs busmcss

—As a percentage of net2phone’ s revenues,
nLt7pllol]L s selling, general and ddmlmsndmce*peﬂses—- expense decreased t0 79. 2 % from 93. | % frem-and 103. 7 % and
H5-8%-in fiscal 2023, fiscal 2022, and fiscal 2021 ;andfiseal2020-, respectively. net2phone derives a significant portion of
its revenues from existing customers. Attracting new customers usually involves additional costs compared to retention of
existing customers. If existing customers’ subscriptions and related usage decrease or are terminated, net2phone will need to
spend more money to acquire new customers and still may not be able to maintain its existing level of revenues or profitability.
In addition, net2phone needs to acquire new customers to increase its revenues. net2phone incurs significant sales and marketing
expenses to acquire new customers. It is therefore expected that selling, general and administrative expenses— expense will
remain a significant percentage of net2phone’ s revenues for the foreseeable future. Depreciation and Amortization. The
increases in depreciation and amortization expense in each of fiscal 2023 and fiscal 2022 and-fiseal2024-compared to the prior
fiscal year was due to increased depreciation of net2phone’ s telephone equipment leased to customers and increased
depreciation of capitalized costs of consultants and employees developing internal use software. Other Operating (Expense)
Gain Expense)-, net . In fiscal 2023, we recorded an expense of $ 0. 1 million for telephone equipment that was taken out
of service . In fiscal 2022, we determined that the requirements for a contingent consideration payment related to an acquisition
eonsummated-in December 2019 would not be met before the expiration date for-sueh-eentingeney-. net2phone recognized a
gain of $ 0. 3 million on the write- off of the-this contingent L()ﬂbld(,l‘dtlon payment 0b|lgdt10n Other opcrdtmg expense, net in
flsml 2021 was due to the settlement 01‘ a legal matter - 8

Segment The Traditional Commumcatlons segment, wh](,l rep mstnted 81 0 %, 87 F2 %, and 91.2 8%—&1&6—9—3—1—% of our



total revenues in fiscal 2023, fiscal 2022, and fiscal 2021, and-fiseal2026;-respectively, includes IDT Digital Payments Mebie
Fop—Yp-, which enables customers to transfer airtime and bundles of airtime, messaging, and data to international and domestic
mobile accounts, BOSS Revolution Calling, an international long- distance calling service marketed primarily to immigrant
communities in the United States and Canada, and IDT Global, a wholesale provider of international voice and SMS termination
and outsourced traffic management solutions to telecoms worldwide. Traditional Communications also includes other small
businesses and offerings including early- stage business initiatives and mature businesses in harvest mode. Traditional
Communications’ most significant revenue streams are from IDT Digital Payments MebdeFop—Up-, BOSS Revolution
Calling, and IDT Global. IDT Digital Payments Mebte Fop—Up-and BOSS Revolution Calling are sold direet-directly —to -
consumers and through distributors and retailers. We receive payments for BOSS Revolution Calling, traditional calling cards,
and IDT Digital Payments Mebtle Fep—Up-prior to providing the services. We recognize the revenue when services are
provided to the customer. Traditional Communications’ revenues tend to be somewhat seasonal, with the second fiscal quarter
(which contains Christmas and New Year’ s Day) and the fourth fiscal quarter (which contains Mother’ s Day and Father’ s Day)
typically showing higher minute volumes. (in millions) 2023 change from 2022 2022 change from 2021 ehange-from20620
Year ended July 31 2023 2022 2()21 2—92—9—$ /# % $ | # % Revenues: MebileFop—Up-IDT Digital Payments $ 417.1$ 473.2 §
.6 $334(56 . 41) (11.9) % $ 11. 6 2. 5 %$427-2380-% BOSS Revolution Calling 322. 1 387. 9 455. 2 468-(65. 8) (17.
0) (67 3673 (14 —8)—61—3—1—)—(2— 8) IDT Global 230. 3 292. 4 361. 0 394-(62. 1) (21. 2) (68. 6) (19. 0) Other 33.2 36.542 .
3 (6861961333 .3 ) (8. 8) (5 yOther43- 8) 6563564 6-13 . 7 {336 H1+6-8) Total revenues 1, 57002 . 7 1
,190.0 1,328-320 . 1 (187.3) (15.7) (130. | 525343+-6) (9. 9) F4—F6-0-Direct cost of revenues ( 818. 2)(991 2) (1, 118.
7) (173.0) (17. 4) (127.5) (11. 4) Selling, general and administrative (107. 0) (113. 3) (109. 3) (6. 3) (5.5)4.03.7
Depreciation and amortization (9. 4) 9.5) (10.6) (0. 1 —1—1-9%—) (15765+.0) (. 1) (10. 1) Severance (0 . 9) (-1%7—0 1)(0.5)
0 8nm(-1—1—0 4)6—1—(87 3—5. - -

9—) Othcr op(.ratmg (exp(.nsc) gain, net ( 5 9) ( O 1) 1. 0 5. 8 nm 1 1 110 6 (—3—9}—69—79—61—1—8%9—4%—1—1—4—4—]11@011& from
operations $ 74-61.3$75 .8 $ 82835405 (14.5) (19.2) % $ (6. 52 ) (7.9-6 ) %-$46-3-98-3-% Minutes of use: BOSS
Revolution Calling 2, 299 2, 926 3, 554 3;:-943-(627) (21. 4) % (628) (17. 7 ¥%359+9—2) % IDT Global 6,328 7, 720 10,

1 +4-(1,398-392) (18. 0) (2, 791) (26. 6 HB;88PH2F-0-) Revenues. Revenues from Mebile Fop—Up-IDT Digital Payments
decreased in fiscal 2023 compared to fiscal 2022 primarily from the deterioration of a key corridor that was particularly
impactful to revenues in the wholesale and retail channels. Revenues from IDT Digital Payments increased in fiscal 2022
compared to fiscal 2021 primarily from an increase in direct- to- consumer channel revenues, partially offset by a decrease in

retail channel revenues. Qur acquisition of Sochitel Mebile Fop—Up*sreventesinereased-in fiscal 2021 eempared-to-fiseal
%G%O-pﬁmafﬂy—ffem—eefmﬁued-contrlbuted pfedﬁet—e*p&ﬁﬁeﬁ—aﬁd-gfewth—m—th&bﬁsmess—to -—bﬁﬁﬁess—wqaeiesa%&ehﬂfmel—ﬂ%&t

ur mcreased penetratlon into the aeqt&smeﬂ—ef
mobile top- up re}eetfeme#etwhefsr&nd-eﬁler—vahteﬁafis-fe%seﬁlees
A d-to ton-tnte-the-market in Africa. Revenues and minutes of use from BOSS
Revoluuon C allmg deCIeased in each of fiscal 2023 and flscal 2022 and-fiseal2024+-compared to the prior fiscal year . BOSS
Revolution Calling continues to be impacted by persistent, market- wide trends, including the proliferation of unlimited
calling plans offered by wireless carriers and mobile virtual network operators, and the increasing penetration of free
and paid over- the- top voice, video conferencing, and messaging services . In fiscal 2021, COVID- 19- related demand
slowed the rate of decline in BOSS Revolution Calling revenue that we had experienced in prior periods ;- heweverHowever ,
the COVID- 19- related impact was less significant in fiscal 2022 than in fiscal 2021. The surge in demand for voice calls that
begcm Wlth the onset of th(. C OVID 19 pandemle had uoded by thL thlrd quI ter 01‘ hsedl 2022 B@-S—S—Revel-ut—}eﬂ—@a-l—l-mg

eeﬂ-fefeﬂemg—fmd—messagmg—seﬁﬂees—Rwenues and mmutes of use trom IDT Global deu Ldb(,d in each of fiscal 2023 and

fiscal 2022 and-fiseal-2024-compared to the prior fiscal year as communications globally continued to transition away from
international voice calling. This trend was accelerated by the impact of COVID- 19 as business communications shifted from
calling to video conferencing and other collaboration platforms. We expect that IDT Global will continue to be adversely
impacted by these trends, and minutes of use and revenues will likely continue to decline from quarter- to- quarter, as we seek to
maximize economics rather than necessarily sustain minutes of use or revenues. Direct Cost of Revenues. Direct cost of
revenues decreased in fiscal 2023 compared to fiscal 2022 eompared-to-fiseal 2024-primarily due to decreases in IDT Global,
IDT Digital Payments, and BOSS Revolution Calling’ s revenues. Direct cost of revenues decreased in fiscal 2022
compared to fiscal 2021 primarily due to decreases in BOSS Revolution Calling’ s and IDT Global’ s direeteestofrevenues
in-fiseal2022-eompared-to-fiseal 2021, partially offset by an increase in IDT Digital Payments Mobile-Fop-—Up-" s-direct cost
Of revenues in fiscal 2022 compared to fiscal 2021 because asaresttt-of the increase in IDT Digital Payments MebiteFop—Yp
" srevenues. Direeteostofreventes-Selling, General and Administrative. Selling, general and administrative expense
inereased-decreased in fiscal 2624-2023 compared to fiscal 2626-2022 primarily due to decreases in debit an-and credit card
processmg charges, sales commlsswns, and employee compensatlon inerease-tirMobiteTop—Ups-directeostof reventes-in
ptres-, partially offset by deereasesiniDT-Globals-and
- an increase : in stock MM
eustemefs—te-eﬂ%d-rgﬁa-l—d-rreet— based compensatlon St




administrative expense increased in fiscal 2022 compared to fiscal 2021 primarily due to increases in marketing expense,
cmploycc compcnsatlon and Consultmg expcnsc partially offset by a decrcasc in sales commlssmns Selling-general-and

-pfeeessrng—eh&rges—As a perc.(.ntduc ot Tr: adltlonal Commumodtlons revenue, T1 adlt]onal Commumcat]ons 5Lllmg, g:uu,ml and
administrative expense was 10. +7 %, 9. 5 %, and 8. 8-3 % rand+0--6% in fiscal 2023, fiscal 2022, and fiscal 2021 ;and
fiseal 2020, respectively. Depreciation and Amortization. Depreciation and amortization expense decreased in each of fiscal
2023 and fiscal 2022 andfiseal 2024-—compared to the prior fiscal year primarily due to decreases in depreciation as more of
our property, plant, and equipment became fully depreciated, partially offset by increases in depreciation of equipment added to
our telecommunications network and capitalized costs of consultants and employees developing internal use software. Severance
Expense. We-Traditional Communications incurred severance expense of $ 0. 9 million, $ 0. | million, and $ 0. 5 million in
fiscal 2023 , fiscal 2022, and fiscal 2021, respectively. Other Operating (Expense) Gain, net. Other operating (expense)
gain, net included $ 3 . 9 mllhon, $ 0.1 mllhon, and $ 0.5 mllllon in ﬁscal 2023, ﬁscal 2()22 and fiscal 2021, and-fiseat
2020, respectively —OtherOp s{Exp a1 h ating-(expense)-gain,netineluded-expense for the
indemnification ofa—net—z-pheﬂe—one of our cable lelephony eustemeiecustomers related to patent mfrlngemem claims brought
against the customer . On May 8, 2023, we and the customer agreed to a release from the indemnification agreement in
exchange for $ 3. 9 million, of which $ 1. 9 million was paid on May 10, 2023, and the remainder will be paid in five
monthly invoice deductions of § 0. +4 million each. Also , in fiscal 2023, we increased the estimated fair value of
acquisition- related contingent consideration by $ 0 é—mrﬂ-reﬁ—&ﬂd%—l— 2 million t-fiseal-2622-, fiseal-262+-and we
recorded and-- an -ﬁseal—l*@%@—respeet—we}y—expense of $ 1. 4 million for internal use software that was taken out of service .
Other operating (expense) gain, net in fiscal 2021 included a gain of $ 2. 0 million received from the sale to a third party of all
our rights under the Payment Card lntmchdngc Fee and Mcrchdnt Dlscount Antitrust nganon and expense of $ 0 6 million
for the settlement of a claim related to ela AES-pa ess v 3 e

m-x-l-l-toﬂ—fer—a—}ega-l—m&ttee Corp(n ate (m mllhons) 2023 change from 2022 2022 chan% trom 202] ehaﬂge—frem%OQO—Ycar
ended July 312023 2022 2021 26208 % $ % General and administrative $ (9.3)$(7.8)$(7.5) $ 91 3. 518.6 % $0.3 3.6
% $-Depreciation and amortization ( 0. | —6-) 36-6)%Depreeiationand-amertizatien{0. 1) (0. 1) — (630 . +5)— 1.6 —
64—4-Other operating (expense) gain, net (0.3) (1. 0) 0.2 (0.57)(67.2) 1. 2 560. 0 63424 oss from operations $ (9.
7)$(8.9)5(7.4)$5(90.8)(8.2) % $ (1.5) (20 . 7) $-F-5-26-H%$2323--5% Corporate costs mainly include
compensation, consulting fees, treasury, tax and accounting services, human resources, corporate purchasing, corporate
governance including Board of Directors’ fees, internal and external audit, investor relations, corporate insurance, corporate
legal, and other corporate- related general and administrative expenses. Corporate does not generate any revenues, nor does it
incur any direct cost of revenues. General and Administrative. Corporate general and administrative expense increased in fiscal
2023 compared to fiscal 2022 primarily because of increases in audit and accounting fees, employee compensation, and
stock— based compensatlon expense Corporate general and admmlstratlve expense mcreased in ﬁscal 2022 compared to

percentage of our Lonsohdatcd revenues, Corporate general and ddmlmstrdtlvc expense was 0. 7 %, 0. 6 %, and 0.5 % sand-0-
F%-in fiscal 2023, fiscal 2022, and fiscal 2021, andfiseal 2020respectively. Other Operating (Expense) Gain, net .In
September 2017, we the-Company,IDTPTF-and certain etheraffiliates-of our subsidiaries were certified by the New Jersey
Economic Development Authority €=,0r NJEDA , Z-as having met altefthe requirements of the Grow New Jersey Assistance
Act Tax Credit Program.The program provides for credits against a corporation’ s New Jersey corporate business tax liability
for maintaining a minimum number of employees in New Jersey, and that y-tax cr Ld]tb may be sold sub|eet to certain

eondltlons On June 5 2023,we received

tax -ﬁ-l-mg—credlt certlficate for $ 1. 8 mllhon from the NJEDA In August 2023,we sold the certlficate for cash of $ 1.6
million . As discussed in Note 23 to the Consolidated Financial Statements included in Item 8 to Part II of this Annual Report,
we (as well as other defendants) have been named in a pending-putativeclass action on behalf of Straight Path’ s stockholders
and-a-dertvative-eomplaint. We incurred legal fees of $ 5. 8 million, $ 7. 7 million, and $ 2. 9 million jerd-$3—6-mithen-in
fiscal 2023, fiscal 2022, and fiscal 2021 ;and-fiseal2026-, respectively, related to this action. Also, we recorded offsetting gains
from insurance claims for this matter of $ 3. 8 million, $ 6. 7 million, and $ 3. 1 million ;ard-$3—mitten-in fiscal 2023, fiscal
2022, and fiscal 2021, and-fiseal2020;respectively . On October 3, 2023, the Court of Chancery of the State of Delaware
dismissed all claims against us, and found that, contrary to the plaintiffs’ allegations, the class suffered no damages. The
plaintiffs will have 30 days from entry of the final order to file an appeal . The following is a discussion of certain of our
consolidated expenses, and our consolidated income and expense line items below income from operations. Related Party Lease
Costs. We lease office and parking space in a building and parking garage located at 520 Broad StStreet , Newark, New Jersey
that was previously owned by Rafael Holdings. On August 22, 2022, Rafael Holdings sold the building and parking garage to
an unrelated third party. Our lease in that bﬂ-i-}d-'rﬂg—property continues with the new owner. We also lease office space in Israel
from Rafael Holdings. The Newark lease expires in April 2025 and the Israel lease prnes in July 2025 In fiscal %922—2023 5
fiseal 2024 -andfiseal 2020- we incurred lease costs of $ 2=0 . 3 million ; 5 - 5 -in



connection with the Rafael Holdings’ leases, which is-excludes Newark lease costs after August 22, 2022. In fiscal 2022 and
fiscal 2021, we incurred lease costs of $ 2. 0 million and $ 1. 9 million, respectively, in connection with the Rafael
Holdings’ leases. Lease costs incurred in connection with the Rafael Holdings’ leases are included in consolidated selling,
general and administrative expenses—- expense . Stock- Based Compensation Expense. Stock- based compensation expense
included in consolidated selling, general and administrative expenses— expense was $ 4. 5 million, $ 1. 9 million, and $ 1. 5
million ;-ard-$3—9-mitien-in fiscal 2023, fiscal 2022, and fiscal 2021, and-respectively. The increase in stock- based
compensation expense in fiscal 2023 compared to fiscal 2022 was primarily due to the grant of deferred stock units, or
DSUs, that, upon vesting, will entitle the grantees to receive shares of our Class B common stock. In the fiscal 2023, we
granted an aggregate of 0. 2 million DSUs to certain of our executive officers and other employees. The number of shares
that will be issuable on each vesting date will vary between 50 % to 2026-- 200 % of the number of DSUs that vest on that
vesting date , respeetively-depending on the market price for the underlying Class B common stock on the vesting date
relative to the base price approved by the Compensation Committee of our Board of Directors of $ 25. 45 per share
(which was based on the market price at the time of the initial grants under this program). On May 17, 2023, the first
vesting date under the program, in accordance with the program and based on certain elections made by grantees, we
issued 41, 945 shares of our Class B common stock for vested DSUs. Based on those elections, vesting for 31, 909 DSUs
was delayed until February 21, 2024. Subject to continued full time employment or other service to us, the remaining
DSUs are scheduled to vest on February 21, 2024 and February 25, 2025. The grantees will have the right to elect a later
vesting date no later than January 19, 2024 for the February 21, 2024 vesting date. A grantee will have the option to elect
a later vesting date for one- half or all of the shares scheduled to vest on February 21, 2024 and any DSUs that do not
vest based on the grantee’ s election, will be eligible to vest on February 25, 2025. We estimated that the fair value of the
DSUs on the date of grants was an aggregate of $ S. 4 million, which is being recognized on a graded vesting basis over
the requisite service periods ending in February 2025. We used a risk neutral Monte Carlo simulation method in our
valuation of the DSUs, which simulated the range of possible future values of our Class B common stock over the life of
the DSUs. The weighted average grant date fair value per DSU was $ 27. 21. At July 31, 2023, there was $ 2. 3 million of
total unrecognized compensation cost related to non- vested DSUs . The increase in stock- based compensation expense in
fiscal 2022 compared to fiscal 2021 was primarily due to expense related to the grant in February 2022 of restricted shares of
NRS’ Class B common stock to certain of our employees for which we recorded stock- based compensation expense of § 1.
million, pamally oﬁsgt bv 1ulu<,t10ns in prgnsc for ddcrrcd stock umts gar antui in June 20 19. fPhe—deefease—l-ﬂ—sfeek-—b&seé

gf&ﬁ{ed—m—}&ﬁe%gg—aﬂd-stedeepﬂﬂﬁs—Eﬁecme as oT lune 3() 7() , Testr 1cted shares of NRS’ C lass B common stock were

granted to certain NRS employees. The restrictions on the shares will lapse in three installments on each of June 1, 2024, 2026,
and 2027. The estimated fair value of the restricted shares on the grant date was $ 3. 3 million, which sill-be-is being
recognized over the vesting period. At July 31, 2622-2023 , unrecognized compensation cost related to NRS” non- vested Class
B common stock —based-eompensation-was an aggregate of $ 3-2 . 5-6 million. The unrecognized compensation cost is expected
to be recognized over the remaining vesting petieds— period that end-ends in fiscal 2027. (in millions) 2023 change from 2022
2022 change from 2021 eh&ﬁge—freﬂa%@%@—\(eql ended July 31 2023 2022 2021 26828-§ % $ % Income from opelalions $ 60.78

1$57.0547+0.9-61.1 % $3.15.49%$39324769% Interest income, net9-3.20.20.33.0nm (0. 1 ) (54 . 1 ) Other
(O-expense) income, net (3 . (54—25 +4)¢6-7.9 22. 3 87 . 8 H 33 69—5)-Other{expenserineomernet{25—4-F9 3) (33
420 . 3)(4%9—39—9%—7%4—8—(”0\151011 for) benefit from income taxes ( 16.4) (5. 9) 31.73-(10.5) (179 . 7) (37.6) (118. 6) 28+
B0-755-9-Net income 44.4 29. 096. 92415 .4 53. 0 (67.9) (70. 1)

F5-53524Net{ineomeHoss-attributable-tononcentroting
Hterests 20— 3F5-20—-4nmNet income attributable to noncontrolling interests (3. 9) (2. 0) (0. 4) (1. 9) (96.
0) (1. 6) (375. 2) Net income attributable to IDT Corporation $40.5$27.05$96.5$2+13 .4549.8 % $ (69.5) (72.0) % $

F51350 2% nm—netmeaningful-Other (Expense) Income, net. Other (expense) income, net consists of the following: (in
millions) Year ended July 31 2023 2022 2021 26208-Foreign currency transaction gains (losses) gains-$3.3 $(1.7) $ 1. 0 $6-+4
Equity in net loss of investee (3. 1) (3. 0) (1. 1 y—Write—offoftax-assetsrelatedtoprierpertods——-3-) (Losses) gains on
investments ( 2. 6) ( 19. 3) 8. 8 Other (0. 7) (1.4) (0. 8) TOTAL $ (3 .>Other1) $ (25 . 4) (0 )-O-—HFOFALS254H-5 7.
9 As 0f$—61—39—9ﬂ—FLb1u(uy 2,2021, we have an investment in paid-$4-—0-milliento-purehaseshares-efsertesB-convertible
p1efened stock of a communications company (the equny method investee, or EMI) —&ﬁd—efh*ugttst—l—@,—l—@%—l,—we—pﬁ-}d%—l—
Our 6 EME and-add ittonral shares-ef the F i
eem‘ef&b-}e—pfefeﬁed—s’eedél:he—mmal investment s-h-afes—pufeh-ased—leplesemed 95 % of the outstandlmT shales of the EMI
on an as converted basis —Fhe-subsequentpurehases-, and on August 10, 2021, our investment increased enr-ewnership-to 26.

57 % of the outstanding shares of the EMI on an as converted basis . On April 6, 2023, in accordance with an Agreement
and Plan of Merger dated as of April 5, 2023, the EMI merged with and into its subsidiary, with the subsidiary being the
surviving corporation. Each of the EMI’ s shareholders agreed to purchase additional shares of the EMI’ s convertible
preferred stock through May 31, 2023. Following the merger, the conversion of our notes receivable into EMI shares
described below under Liquidity and Capital Resources, Investing Activities, and the purchases of the additional EMI’ s
shares, our ownership 1nterest 1ncreased to 33 3 % of the EMI’ s outstandmg shares We account for this investment using
the equity method since ke A arree-common-stoelgand-we can
exercise significant influence over thg operating and fmdncml polluus of the EMI but we do not have a controlllng interest .
We determined that on the dates of the acquisitions, there were differenees— difference ef$3—4-millterrand $1-—O-millien
between our investment in the EMI and our proportional interest in the equity of the EMI of an aggregate of $ 8. 2 million ,
which represented the share of the EMI” s customer list on the dates of the acquisitions attributed to our interest in the EMI.
These basis differences are being amortized over the 6- year estimated life of the customer list. * Equity in net loss of investee




” also includes the amortization of the equity method basis difference. The net losses on investments in fiscal 2622-2023
included an unrealized loss of § 7, 000 +4—mittienon shares of Rafael Holdings’ Class B common stock. The net gains-losses
on investments in fiscal 26242022 included an unrealized gain-loss of $ 8-14 . 3-1 million on shares of Rafael Holdings’ Class B
common stock. The net fesses-gains on investments in fiscal 2626-2021 included an unrealized Joss-gain of $ -8 . 2-3 million
on shares of Rafael Holdings” Class B common stock. (Provision for) Benefit from Income Taxes. In fiscal 2021, we released $
46. 5 million of our valuation allowance on the portion of our deferred income tax assets that we are more likely than not going
to utilize. This release was mostly related to domestic deferred income tax assets. We used the framework of ASC Income Taxes
(Topic 740) to determine whether the valuation allowance should be maintained or reversed. We considered the scheduled
expiration of our net operating losses included in our deferred tax assets, projected future taxable income, and tax planning
strategies in our assessment of the valuation allowance. The primary factors that resulted in the valuation allowance release were
the three consecutive years of profitability in the United States and expected future profitability in both the United States and the
United Kingdom that will utilize a significant portion of the net operating losses. Our tax planning strategies were not a
ngmﬁcant tactor in the analyﬂs The change -I-ﬂ—ﬁse&li’-@'z’-@—dﬁe—te—ta*&b}e-rﬂeemem the-United-States;we-utilized-deferred-tax
; A 0 A se meome tax expen%e e%%%—mﬂ-l-teﬂ—l-n—&ddi&eﬁ—m flscal
%9%9—2023—we—fe}eased-&n—and" ral-$-8—4-mithonofthevaluationalle 3 ha

-}neeme—ta—)eexpeﬂs&m—ﬁecal 2022 compared to the prior ﬁ%cal year
eompared-to-fiseal2026-, excluding the benefits— benefit from the Valuatlon allowance released in fiscal 2021 and-fiseal-2626-,

was primarily due to differences in the amount of taxable income earned in the various taxing jurisdictions. Net £Income H=oss
Attributable to Noncontrolling Interests. The change in the net €income y-attributable to noncontrolling interests in fiscal
2023 compared to fiscal 2022 was primarily due to increases in the net income of NRS and our VIE, as well as a
reduction in the net loss of net2phone 2. 0. The change in the net income attributable to noncontrolling interests in fiscal
2022 compared to fiscal 2021 was primarily due to increases in the net income of NRS dnd our Vaﬂab-}e—trﬁefes{—eﬂt-&y—er—VlE
pdrtldlly oﬁsct by an increase in the net loss of nct2phonc 2.0 7Ine -

the date ofthl% Annual Report -mel-ud-rﬁg—t-he—rmpaet—ef—@G’H-B-—l—% eﬁﬁeﬂ-t-}y—expect our ca%h from operations and the

balance of cash, cash equivalents, debt securities, and current equity investments that we held on July 31, 2622-2023 will be
sufficient to meet our currently anticipated working capital and capital expenditure requirements during ﬁscal 2623-2024 . At
July 31, 26222023 , we had cash, cash equivalents, debt securities, and current equity investments of § 437152 . #2 million and
working capital (current assets in excess of current liabilities) of § 5793 . 60 million. We treat unrestricted cash and cash
equivalents held by IDT Payment Services, Inc. and IDT Payment Services of New York, LLC as substantially restricted and
unavailable for other purposes. At July 31, 2022-2023 , ““ Cash and cash equivalents " in our consolidated balance sheet included
an aggregate of $ 4720 . 3-6 million held by IDT Payment Services, Inc. and IDT Payment Services of New York, LLC that was
unavailable for other purposes. Contractual Obligations and Commitments The following table includes our anticipated material
cash requirements from contractual obligations and other commitments at July 31, 2622-2023 : Payments due by period (in
millions) Total Less than 1 year 1 — 3 years 4 — 5 years After 5 years Purchase commitments $ 410 . 78 $4-10 . 78 $ — $
— $ — Connectivity obligations under service agreements 0. 6 0. 1 0. 5 8-4-6——— — Operating leases including short- term
leases$7.03.63.00.4— TOTAL (1) $18.4$14.5$ 3.5 $ 0. 4 4-63-61+FOFALD-S — 13-5-586-54556-350-
4-(1) The above table does not include up to $ 10 million for the potential redemption of shares of NRS’ Class B common stock,
an aggregate of $ 22-27 . 6-1 million in performance bonds, and up to $ 44-9 . 0 million for other potential payments including
contingent consideration related to business acquisitions, due to the uncertainty of the amount and / or timing of any such
payments. Consolidated Financial Condition (in millions) Year ended July 31 2023 2022 2021 20828-Cash flows provided by
(used in): Operating activities $ 54.1 $ 29. 4 $ 66. 6 $29-6)-Investing activities (33. 4) (33. 8) (44. 1 332-5) Financing
activities (15. 8) (15. 6) (4. 5 3(5-6-) Effect of exchange rate changes on cash, cash equivalents, and restricted cash and cash
equivalents 4.4 (17. 4) 7. 7 H—7Deerease)inerease-Increase (decrease) in cash, cash equivalents, and restricted cash and cash
equivalents $ 9.3 $ (37. 4) $ 25. 7 $€56-0)Operating Activities Our cash flows from operations vary significantly from quarter
to quarter and from year to year, depending on our operating results and the timing of operating cash receipts and payments,
specifically trade accounts receivable and trade accounts payable. Gross trade accounts receivable inereased-decreased to $ 76
37 . 277 million at July 31, 26222023 from $ 5+44 . +9 million at July 31, 2022 primarily due to collections in fiscal 2023
that were greater than amounts billed during fiscal 2023. Gross trade accounts receivable increased to $ 44. 9 million at
July 31, 2022 from $ 39. 0 million at July 31, 2021 primarily due to amounts billed during fiscal 2022 that were greater
than collections in fiscal 2022. Deferred revenue arises from sales of prepaid products and varies from period to period
dependlng on the mix and the tlmlng of revenues. Deferred revenue decreased to $ 50-35 . 3 mllhon atJ uly 31,2620-2023




% mllllon at July 31, 202 due to dur(.ascs in thc BOSS R(.\ olutlon Cdllmg and IDT Dlgltal Payments Mebﬂe—"Fep——Up
deferred revenue balances ;-and-. Customer dep051t llabllltles at IDTFS mcrcascd to &t—}u+y—3H92—l—freﬂa—$ 40-86 . +5
1]’1111101] at July 3] %929—2023 from primariy :

t8 t f t o5 85 8 mllhon at July 31,
2022 and decreased hom $1 15 5 1mlhon atJ uly 31,2021 -&ﬂd—$—l—l—6— O-Our restricted cash and cash equlvalents included $
87. 3 million, $ 86. 6 million, and $ 115. 8 million at July 31, 2026-2023 -
$6—-6-milen; $H5-S-millionand $H63-millenatJuly 31+ 2022, and 2021 ;ard-2020-, respectively, held by the bank .
Beginning in June 2019, as part of a commercial resolution, we indemnified one of our cable telephony customers related
to patent infringement claims brought against the customer. On May 8, 2023, we and the customer agreed to a release
from the indemnification agreement in exchange for $ 3. 9 million, of which $ 1. 9 million was paid on May 10, 2023, and
the remainder will be paid in five monthly invoice deductions of $ 0. 4 million each . On December 21, 2020, we received $
2. 0 million from the sale to a third party of all our rights under the Payment Card Interchange Fee and Merchant Discount
Antitrust Litigation related to claims that merchants paid excessive fees to accept Visa and Mastercard cards between January 1,

2004 and hnualy 25,2019. As dlscussed{&eeﬂﬂeefmﬁ—wrﬂ%etwspﬁrefﬁe%s&mgkmﬂ%

Consohdated Fmanual Statumnts included in Itun 8 to Part IT of thls /\nnual Report , we (as well as other defendants ) have
been named in a class action on behalf of the stockholders of our former subsidiary, Straight Path. On October 3, 2023,
the Court of Chancery of the State of Delaware dismissed all claims against us, and found that, contrary to the plaintiffs’
allegations, the class suffered no damages. The plaintiffs will have 30 days from entry of the final order to file an appeal .
[nvesting Activities Our capital expenditures were $ 22. 0 million in fiscal 2023, $ 21. 9 million in fiscal 2022, and $ 16. 8
million in fiscal 2021 and-$+6—0-mithoninfiseal 2620-. We currently anticipate that total capital expenditures in fiscal 2623
2024 will be $ 49-21 million to $ 2423 million. We expect to fund our capital expenditures with our net cash provided by
operating activities and cash, cash equivalents, debt securities, and current equity investments on hand. On March 3, 2022,
net2phone 2. 0 purchased all of the outstanding shares of Onwaba S. R. L. and Gem S. R. L. for cash of $ 7. 1 million, net of
cash acquired. We also recorded an aggregate of $ 4. 5 million for the estimated fair value of future payments subject to
holdback and contingent consideration. Onwaba S. R. L. and Gem S. R. L. are located in Uruguay and use the trade name
Integra €E€S-. The purchase price also included 27, 765 shares of our Class B common stock with a value of $ 1. 0 million that
were issued at closing. The potential future payments are-were an aggregate of up to $ 3. 3 million, half of which was wi-be
paid in fiscal 2023 at the end of 12 months after closing and the remainder will be paid at the end of 24 months after closing,
subject to holdback for the settlement of claims against the sellers, if any. The contingent consideration is an aggregate of up to
$ 3. 5 million based on annual cumulative incremental recurring seat revenue of the net2phone segment over a four- year
period, payable in cash and / or equity at net2phone 2. 0’ s discretion. On March 1, 2022, our subsidiary, IDT International

Telecom, Inc., or IDTIT, purchased all of the outstanding shares of Leaf G-}eba-l—F-lﬂteeh—Gemefaﬁeﬂ—er—I:eaf—fm cashof$0.3

m11110n net ot gash a(,quued Wc also ruordcd $ 3. 3 million for the thlmdttd fair value of contmg,cnt L()ﬂbld(,l‘dtlon -I:ea-ﬁls—&

transaettons— he Lonlmgenl consideration +8-was an aggregate of up 10 % 5.5 mllllon based on annual gross profit over a five-
year period. In September-fiscal 2622-2023 , we determined that the requirements for a portion of the contingent consideration
payments related to the Leaf acquisition would not be met. We recorded a gain of § 1. 6 million on the write- off of this
contingent consideration payment obligation , which was included in *“ the-Other first-quarter-operating (expense) gain, net ”
in the accompanying consolidated statements of income fiseal-2623- On December 3, 2020, IDTIT acquired 51 % of the
issued shares of Sochitel for $ 2. 4 million, net of cash acquired. We also recorded $ 0. 4 million for the estimated fair value of
contingent consideration. Fhe-In fiscal 2023, we paid contingent consideration of $ 0. 5 million and recorded wil-be-patd-ne
laterthan November 30,2022 Sechitelmeets-an EBITDA-threshold-betweenOetober-expense of $ 0. | million , 2021-and
September-36-which was included in “ Other operating (expense) gain , 2622-net ” in the accompanying consolidated
statements of income . Adse;pursuantPursuant to a Put / Call Option Agreement related to the 5 % of the issued shares of
Sochitel that the seller did not initially sell to IDTIT, or the Option Shares, the seller exercised its option and on March 22, 2021,



IDTIT purchased the Option Shares for $ 0. 3 million. On June 15, 2021, IDTIT purchased 19 % of Sochitel’ s issued shares
from the remaining noncontrolling interest holder for $ 1. 0 million. We also recorded $ 0. 2 million for the estimated fair value
of contingent conslderanon —"Phe—In ﬁscal 2023 we pald contlngent COllSIderdtIOIl of ﬂ-p—te-$ 0. 3 million and recorded an
expense of $ 0. witt-bepa A d 2 3 P 2 ;

t-ha-n—Aprﬂ—l mllllon whlch

accompanying consolldated statements of income bas A-etth SHTTH : are aeh :

As of May 31, 2021, we purchased a warrant from the shareholders Of’l VIE for cash of$ 0.8 million, Wthh is mduded in
financing activities, and a contingent payment of $ 0. 1 million. We acquired cash of $ 3. 3 million from the initial consolidation
of the VIE, which is included in investing activities. On December 7, 2020, we purchased from Rafael Holdings 218, 245 newly
issued shares of Rafael Holding’ s Class B common stock and a warrant to purchase up to 43, 649 shares of Rafael Holding’ s
Class B common stock at an exercise price of $ 22. 91 at any time on or after December 7, 2020 and on or prior to June 6, 2022.
The aggregate purchase price was $ 5. 0 million. The purchase price was based on a per share price of $ 22. 91, which was the
closing price of Rafael Holding’ s Class B common stock on the New York Stock Exchange on the trading day immediately
preceding the purchase date. On March 15, 2021, we exercised the warrant in full and purchased 43, 649 shares of Rafael
Holding’ s Class B common stock for cash of $ 1. 0 million. On February 2, 2021, we paid $ 4. 0 million to purchase shares of
the EMI’ s seﬂes—B—convertlble preferred stock, and on August 10, 2021, we pald 3> 1. 1 million to purchase additional shares of
the EMI” s sertes v sertesB-convertible preferred stock. The
initial shares purchased represented 23.95 % of the outstandmg shares of the EMI on an as converted basis. The subsequent
purchases increased our ownership to 26. 57 % on an as converted basis. On April 6, 2023, in accordance with an Agreement
and Plan of Merger dated as of April 5, 2023, the EMI merged with and into its subsidiary, with the subsidiary being the
surviving corporation. Effective with the merger, among other things, the notes receivable from the EMI that we held
with an aggregate principal and accrued interest of $ 4. 0 million were converted into shares of the subsidiary’ s Series A
Convertible Preferred Stock, or EMI Preferred Stock. In addition, each of the EMI’ s shareholders agreed to purchase
additional shares of EMI Preferred Stock, for which we paid $ 0. 9 million in fiscal 2023 to purchase the additional
shares. Following the merger, the conversions, and the purchases of additional shares of EMI Preferred Stock, the
Company’ s ownership increased to 33. 3 % of the EMI’ s outstanding shares. As of July 27, 2023, the EMI’ s
shareholders including us agreed to purchase additional shares of EMI Preferred Stock. We subscribed to purchase
additional shares for an aggregate of $ 1. 0 million. In the first quarter of fiscal 2024 through October 11, 2023, the
Company paid $ 0. 7 million to purchase the shares. Purchases of debt securities and equity investments were $ 59. 9 million,
$ 24. 5 million, and $ 43. 2 million ;ard-$22—4-mithien-in fiscal 2023, fiscal 2022, and fiscal 2021 and-fiseal2026-,
respectively. Proceeds from maturities and sales of debt securities and redemptions of equity investments were $ 2449 . 2
million, $ 26-21 . 2 million, and $ 6-26 . 5-2 million in fiscal 2023, fiscal 2022, and fiscal 2021 rand-fiseal20626-, respectively.
Financing Activities We distributed cash of $ 0. 3 million, $ 0. 5 million, and $ 0. 8 million ;a#d-$0--9-mithen-in fiscal 2023,
fiscal 2022, and fiscal 2021, and-fiseal2626;respectively, to the noncontrolling interests in certain of our subsidiaries. In fiscal
2023, fiscal 2022, and fiscal 2021 ;and-fiseal2026-, we received proceeds from financing- related other liabilities of $ 20 . 3
million, $ 2. 3 million, and $ 0. 7 million, andnilrespectively. In fiscal 2023, fiscal 2022, and fiscal 2021 -and-fiseal 2026-,
we repaid financing- related other liabilities of $ 2. 0 million, $ 1. 3 million, and $ 0. | mitlen;and-$-0-5-million, respectively.
On September 29, 2021, NRS sold shares of its Class B common stock representing 2. 5 % of its outstanding capital stock on a
fully diluted basis 3to Alta Fox Opportunities Fund LP, or Alta Fox, for cash of $ 10 million. Alta Fox has the right to request
that NRS redeem all or any portion of the NRS common shares that it purchased at the per share purchase price during a period
of 182 days following the fifth anniversary of this transaction. The redemption right shall terminate upon the consummation of
(i) a sale of NRS or its assets for cash or securities that are listed on a national securities exchange, (ii) a public offering of NRS’
securities, or (111) a distribution of NRS capltdl stock followm0 which NRS’ common 5h<11e5 are hsted on a natlonal seeulmes

A A h it ur subsldlaly, IDT Telecom, Inc or IDT Telecom entered into a
credit agreement dated as of May 17,2021, with TD Bank, N. A. for a revolving credit facility for up to a maximum principal
amount of § 25. 0 million. As of July 28, 2023 IDT Telecom and TD Bank, N. A. amended certain terms of the credit
agreement. IDT Telecom may use the proceeds to finance working capital requirements and for certain closing costs of the
facility. At July 31, 2023 and 2022 and-262+, there were no amounts outstanding under this facility. In fiscal 2023 and fiscal
2022, IDT Telecom borrowed and repaid an aggregate of $ 27. 4 million and $ 2. 6 million , respectively, under the facility.
The revolving credit facility is secured by primarily all of IDT Telecom s assets. The pnncmal outstandlng beari interest per
annum at the secured overnight financing rate published Intere mintstration
muttiptted-by the Federal Regu}&&en—D—ma*muﬂ—reseﬁe-Reserve fequfremeﬁt—Bank of New York plus 10 -125—&6—1—75—ba515
points, plus depending upon IDT Telecom’ s leverage ratio as computed for the most recent fiscal quarter , 125 to 175 basis
points . Interest is payable monthly, and all outstanding principal and any accrued and unpaid interest is due on May 16, 2024
2026 . IDT Telecom pays a quarterly unused commitment fee on the average daily balance of the unused portion of the $ 25. 0
million commitment of 30 to 85 basis points, depending upon IDT Telecom’ s leverage ratio as computed for the most recent
fiscal quarter. IDT Telecom is required to comply with various affirmative and negative covenants as well as maintain certain




targets based on financial ratios during the term of the revolving credit facility. As of July 31, 2822-2023 , IDT Telecom was in

compliance with all of the covenants. In the ﬁrst quarter I—Bfl“—"Pe}eeem—had-a—efeeht—&gfeemeﬂt—dafed-as—of 9eteber—3—l—ﬁscal

2024 , we borrowed and repaid
aﬁ&euﬁt-ef—$ 25.0 mllhon under e

ﬁscal 2022, and ﬁscal 2021 —aﬂd—ﬁsea-l%G%G— we rece1ved cash ﬁom the exercise of stock optlons of $ 0.2 mllllon, $ 0.1
million, and $ 0. 7 mithem;-and-$-0-—-3-million, respectively, for which we issued 12,5005 10, 000; and 81, 041 s-and-32-55+
shares, respectively, of our Class B common stock. In addition, in April 2022, Howard S. Jonas exercised stock options for 1. 0
million shares of our Class B common stock that were granted on May 2, 2017. The exercise price of these options was $ 14. 93
per share and the expiration date was May 1, 2022. Mr. Jonas used 528, 635 shares of our Class B common stock with a value of
$ 14. 9 million to pay the aggregate exercise price of the options. We have an existing stock repurchase program authorized by
our Board of Directors for the repurchase of shares of our Class B common stock. The Board of Directors authorized the
repurchase of up to 8. 0 million shares in the aggregate. In fiscal 2622-2023 , we repurchased $54-511 , 744-546 shares of Class
B common stock for an aggregate purchase price of § 13. 4-1 million. In fiscal 26242022 , we repurchased 463-554 , 792-744
shares of Class B common stock for an aggregate purchase price of $ 2-13 . 84 million. In fiscal 2626-2021 , we repurchased
67463 , H+7792 shares of eur-Class B common stock for an aggregate purchase price of § 42 . 8 million. At July 31, 2622
2023 , 5-4 . 2-7 million shares remained available for repurchase under the stock repurchase program. In the first quarter of
fiscal 2024 through October 11, 2023, we repurchased 124, 530 shares of Class B common stock for an aggregate
purchase price of $ 2. 8 million. In fiscal 2023, fiscal 2022, and fiscal 2021, and-fiseal 2026;-we paid $ 0. 8 million, $ 9. 0
million, and $ 1. 3 million, ard-$-0"3-mitienrespectively, to repurchase 28, 227; 200, 438; and 109, 381 +and-37348-shares,
respectively, of our Class B common stock that were tendered by employees of ours to satisfy the employees’ tax withholding
obligations in connection with shares issued for bonus payments, the vesting of deferred stock units , and the lapsing of
restrictions on restricted stock. In addition, in April 2022, Mr. Jonas tendered 137, 364 shares of our Class B common stock with
a value of $ 3. 9 million to satisfy a portion of his tax obligations in connection with his stock option exercises. Such shares are
were repurchased by us based on their fair market value as of the close of business on the trading day immediately prior to the
vesting date. Other Sources and Uses of Resources We are considering spin- offs and other potential dispositions of certain of
our subsidiaries. Some of the transactions under consideration are in early stages and others are more advanced. A spin- off may
include the contribution of a significant amount of cash, cash equivalents, debt securities, and / or equity securities to the
subsidiary prior to the spin- off, which would reduce our capital resources. There is no assurance at-this-time-that any of these
transactions will be completed. We intend to, where appropriate, make strategic investments and acquisitions to complement,
expand, and / or enter into new businesses. In considering acquisitions and investments, we search for opportunities to profitably
grow our existing businesses and / or to add qualitatively to the range and diversification of businesses in our portfolio. We At
this-time;we-cannot guarantee that we will be presented with acquisition opportunities that meet our return- on- investment
criteria, or that our efforts to make acquisitions that meet our criteria will be successful. Item 7A. Quantitative and Qualitative
Disclosures about Market Risks. Foreign Currency Risk Revenues from our international operations were 28 %, 29 %, and 22
% sanrd3+%-of our consolidated revenues in fiscal 2023, fiscal 2022, and fiscal 2021, and-fiseal2020;respectively. On :Fu-ly—?y—l—
February 1 %929—2021 we restructured certain operatlons for tax purposes resultlng in the change of geographic sourcing of
revenues fref - eraph z sed-from the United
States to the United ngdom A 51gn1ﬁcant portlon of our revenues is in currencies other than the U S. Dollar Our foreign
currency exchange risk is somewhat mitigated by our ability to offset a portion of these non- U. S. Dollar- denominated revenues
with operating expenses that are paid in the same currencies. While the impact from fluctuations in foreign exchange rates
affects our revenues and expenses denominated in foreign currencies, the net amount of our exposure to foreign currency
exchange rate changes at the end of each reporting period is generally not material. Investment Risk We hold a portion of our
assets in debt and equity securities, including hedge funds, for strategic and speculative purposes. At July 31, 2023 and 2022
and202+- the value of our debt and equity seeurities-security holdings was an aggregate of $ 58. 5 million and $ 46. 8 million
and-$-68—+millien- respectively, which represented 11 % and 9 % andd3-%;respeetively—of our total assets at July 31, 2023
and 2022, respectively . Investments in debt and equity securities carry a degree of risk and depend to a great extent on correct
assessments of the future course of price movements of securities and other instruments. There can be no assurance that our
investment managers will be able to accurately predict these price movements. The securities markets have in recent years been
characterized by great volatility and unpredictability. Accordingly, the value of our investments may go down as well as up and
we may not receive the amounts originally invested upon redemption. Item 8. Financial Statements and Supplementary Data.
The Consolidated Financial Statements of the Company and the reperts— report of the independent registered public accounting
firms—- firm thereon starting on page F- 1 are included herein. Item 9. Changes in and Disagreements with Accountants on
Accounting and Financial Disclosure. Item 9A. Controls and Procedures. Evaluation of Disclosure Controls and Procedures Our
Chief Executive Officer and Chief Financial Officer have evaluated the effectiveness of our disclosure controls and procedures
(as defined in Rules 13a- 15 (e) and 15d- 15 (e) of the Securities Exchange Act of 1934, as amended), as of the end of the period
covered by this Annual Report on Form 10- K. Based on this evaluation, our Chief Executive Officer and Chief Financial
Officer have concluded that our disclosure controls and procedures were effective as of July 31, 2622-2023 . Report of
Management on Internal Control over Financial Reporting We, the management of IDT Corporation and subsidiaries (the
Company ), are responsible for establishing and maintaining adequate internal control over financial reporting of the Company.
The Company’ s internal control over financial reporting is defined in Rule 13a- 15 (f) and 15d- 15 (f) promulgated under the




Securities Exchange Act of 1934 as a process designed by, or under the supervision of, the Company’ s principal executive and
principal financial officers and effected by the Company’ s board of directors, management and other personnel, to provide
reasonable assurance regarding the reliability of financial reporting and the preparation of the Company’ s financial statements
for external purposes in accordance with generally accepted accounting principles in the United States and includes those
policies and procedures that: 1. Pertain to the maintenance of records that in reasonable detail accurately and fairly reflect the
transactions and dispositions of assets of the Company; 2. Provide reasonable assurance that transactions are recorded as
necessary to permit preparation of financial statements in accordance with generally accepted accounting principles, and that
receipts and expenditures of the Company are being made only in accordance with authorizations of management and directors
of the Company; and-and3 3-. Provide reasonable assurance regarding prevention or timely detection of unauthorized
acquisition, use or disposition of the Company’ s assets that could have a material effect on the financial statements.
Management has assessed the effectiveness of the Company’ s internal control over financial reporting as of July 31, 2022-2023
. In making this assessment, the Company’ s management used the criteria established in Internal Control- Integrated
Framework (2013) issued by the Committee of Sponsoring Organizations of the Treadway Commission (“ COSO 7). Under the
supervision and with the participation of our management, including our principal executive officer and principal financial
officer, we conducted an evaluation of our internal control over financial reporting, as prescribed above, as of July 31, 2622
2023 . Based on our evaluation, our principal executive officer and principal financial officer concluded that the Company’ s
internal control over financial reporting as of July 31, 2622-2023 was effective based on the criteria established in the Internal
Control- Integrated Framework (2013) issued by COSO. Because of its inherent limitations, internal control over financial
reporting may not prevent or detect misstatements. Projections of any evaluation of effectiveness to future periods are subject to
the risk that controls may become inadequate because of changes in conditions, or that the degree of compliance with the
policies or procedures may deteriorate. Grant Thornton, LLP has provided an attestation report on the Company’ s internal
control over financial reporting as of July 31, 2022-2023 . Changes in Internal Control over Financial Reporting There were no
changes in our internal control over financial reporting during the fourth quarter of fiscal 2622-2023 that have materially
affected, or are reasonably likely to materially affect, our internal control over financial reporting. REPORT OF
INDEPENDENT REGISTERED PUBLIC ACCOUNTING FIRM Board of Directors and Stockholders IDT Corporation
Opinion on internal control over financial reporting We have audited the internal control over financial reporting of IDT
Corporation (a Delaware corporation) and subsidiaries (the “ Company ) as of July 31, 20222023 , based on criteria established
in the 2013 Internal Control — Integrated Framework issued by the Committee of Sponsoring Organizations of the Treadway
Commission (“ COSO ). In our opinion, the Company maintained, in all material respects, effective internal control over
financial reporting as of July 31, 2022-2023 , based on criteria established in the 2013 Internal Control — Integrated Framework
issued by COSO. We also have audited, in accordance with the standards of the Public Company Accounting Oversight Board
(United States) (“ PCAOB ”), the consolidated financial statements of the Company as of and for the year ended July 31, 2022
2023 , and our report dated October +4-16 , 2022-2023 expressed an unqualified opinion on those financial statements. Basis for
opinion The Company’ s management is responsible for maintaining effective internal control over financial reporting and for
its assessment of the effectiveness of internal control over financial reporting, included in the accompanying “ Report of
Management on Internal Control over Financial Reporting ”. Our responsibility is to express an opinion on the Company’ s
internal control over financial reporting based on our audit. We are a public accounting firm registered with the PCAOB and are
required to be independent with respect to the Company in accordance with the U. S. federal securities laws and the applicable
rules and regulations of the Securities and Exchange Commission and the PCAOB. We conducted our audit in accordance with
the standards of the PCAOB. Those standards require that we plan and perform the audit to obtain reasonable assurance about
whether effective internal control over financial reporting was maintained in all material respects. Our audit included obtaining
an understanding of internal control over financial reporting, assessing the risk that a material weakness exists, testing and
evaluating the design and operating effectiveness of internal control based on the assessed risk, and performing such other
procedures as we considered necessary in the circumstances. We believe that our audit provides a reasonable basis for our
opinion. Definition and limitations of internal control over financial reporting A company’ s internal control over financial
reporting is a process designed to provide reasonable assurance regarding the reliability of financial reporting and the
preparation of financial statements for external purposes in accordance with generally accepted accounting principles. A
company’ s internal control over financial reporting includes those policies and procedures that (1) pertain to the maintenance of
records that, in reasonable detail, accurately and fairly reflect the transactions and dispositions of the assets of the company; (2)
provide reasonable assurance that transactions are recorded as necessary to permit preparation of financial statements in
accordance with generally accepted accounting principles, and that receipts and expenditures of the company are being made
only in accordance with authorizations of management and directors of the company; and (3) provide reasonable assurance
regarding prevention or timely detection of unauthorized acquisition, use, or disposition of the company’ s assets that could have
a material effect on the financial statements. Because of its inherent limitations, internal control over financial reporting may not
prevent or detect misstatements. Also, projections of any evaluation of effectiveness to future periods are subject to the risk that
controls may become inadequate because of changes in conditions, or that the degree of compliance with the policies or
procedures may deteriorate. / s/ GRANT THORNTON LLP New York, New York October +4-16 , 2622-2023 Item 9B. Other
Information. Item 9C. Disclosure Regarding Foreign Jurisdictions that Prevent Inspections Part III Item 10. Directors, Executive
Officers and Corporate Governance. The following is a list of our directors and executive officers along with the specific
information required by Rule 14a- 3 of the Securities Exchange Act of 1934: Executive Officers Shmuel Jonas — Chief
Executive Officer Howard S. Jonas — Chairman Marcelo Fischer — Chief Financial Officer Bill Pereira — President and Chief
Operating Officer Mitch Silberman — Chief Accounting Officer and Controller Joyce J. Mason — Executive Vice President,
General Counsel and Corporate Secretary Menachem Ash — Executive Vice President of Strategy and Legal Affairs Nadine



Shea — Executive Vice President of Global Human Resources David Wartell — Chief Technology Officer Howard S. Jonas —
Chairman of the Board Liora Stein — Member of the Board Michael Chenkin — Certified Public Accountant; previously
worked in the Audit Department of Coopers and Lybrand and as a consultant to the securities industry Eric F. Cosentino —
Former Rector of the Episcopal Church of the Divine Love, Montrose, New York Judah Schorr — Founder of Judah Schorr MD
PC, an anesthesia provider to hospitals, ambulatory surgery centers and medical offices, and has been its President and owner
since its inception Bill Pereira — Ex Officio (non- voting) member of the Board The remaining information required by this Item
will be contained in our Proxy Statement for our Annual Stockholders Meeting, which will be filed with the Securities and
Exchange Commission within 120 days after July 31, 2022, and which is incorporated by reference herein. Corporate
Governance We have included as exhibits to this Annual Report on Form 10- K certificates of our Chief Executive Officer and
Chief Financial Officer certifying the quality of our public disclosure. We make available free of charge through the investor
relations page of our web site (www. idt. net / ir) our Annual Reports on Form 10- K, Quarterly Reports on Form 10- Q, Current
Reports on Form 8- K and all amendments to those reports, and all beneficial ownership reports on Forms 3, 4, and 5 filed by
directors, officers and beneficial owners of more than 10 % of our equity, as soon as reasonably practicable after such reports are
electronically filed with the Securities and Exchange Commission. We have adopted codes of business conduct and ethics for all
of our employees, including our principal executive officer, principal financial officer and principal accounting officer. Copies
of the codes of business conduct and ethics are available on our web site. Our web site and the information contained therein or
incorporated therein are not intended to be incorporated into this Annual Report on Form 10- K or our other filings with the
Securities and Exchange Commission. Item 11. Executive Compensation. The information required by this Item will be
contained in our Proxy Statement for our Annual Stockholders Meeting, which will be filed with the Securities and Exchange
Commission within 120 days after July 31, 2622-2023 , and which is incorporated by reference herein. Item 12. Security
Ownership of Certain Beneficial Owners and Management and Related Stockholder Matters. Item 13. Certain Relationships and
Related Transactions, and Director Independence. Item 14. Principal Accountant Fees and Services. Part IV Item 15. Exhibit and
Financial Statement Schedules. (a) The following documents are filed as part of this Report: 1. Report of Management on
Internal Control Over Financial Reporting Report of Independent Registered Public Accounting Firm on Internal Control Over
Financial Reporting Report of Independent Registered Public Accounting Firm on Consolidated Financial Statements
Consolidated Financial Statements covered by Report of Independent Registered Public Accounting Firm2. Financial Statement
Schedule. All schedules have been omitted since they are either included in the Notes to Consolidated Financial Statements or
not required or not applicable. 3. Exhibits. Exhibit Numbers 10. 01, 10. 02, 10. 03, 10. 04, and 10. 05 are management contracts
or compensatory plans or arrangements. The exhibits listed in paragraph (b) of this Item are filed, furnished, or incorporated by
reference as part of this Form 10- K. Certain of the agreements filed as exhibits to this Form 10- K contain representations and
warranties by the parties to the agreements that have been made solely for the benefit of the parties to the agreement. These
representations and warranties: m may have been qualified by disclosures that were made to the other parties in connection with
the negotiation of the agreements, which disclosures are not necessarily reflected in the agreements; m may apply standards of
materiality that differ from those of a reasonable investor; and m were made only as of specified dates contained in the
agreements and are subject to subsequent developments and changed circumstances. Accordingly, these representations and
warranties may not describe the actual state of affairs as of the date that these representations and warranties were made or at
any other time. Investors should not rely on them as statements of fact. (b) Exhibits. Exhibit Number Description of Exhibits 3.
01 (1) Third Restated Certificate of Incorporation of the Registrant. 3. 02 (2) Eighth Amended and Restated By- laws of the
Registrant. 4. 2 (3) Description of the Registrant’ s Securities Registered Pursuant to Section 12 of the Securities Exchange Act
of 1934. 10. 01 (4) Fifth Amended and Restated Employment Agreement, dated December 16, 2020, between the Registrant and
Howard S. Jonas. 10. 02 (5) 2005 Stock Option and Incentive Plan, as amended and restated, of IDT Corporation. 10. 03 (6)
2015 Stock Option and Incentive Plan , as amended and restated, of IDT Corporation. 10. 04 (7) Employment Agreement,
dated January 12, 2015, between IDT Telecom and Bill Pereira. 10. 05 (8) Agreement, dated December 5, 2017, between IDT
Corporation, Bill Pereira and IDT Telecom. ExhibitNumberDeseriptiorrofExhibits-21. 01 * Subsidiaries of the Registrant. 23.
01 * Consent of Grant Thornton, LLP 31. 01 * Certification of Chief Executive Officer pursuant to Section 302 of the Sarbanes-
Oxley Act 0f2002. 31. 02 * Certification of Chief Financial Officer pursuant to Section 302 of the Sarbanes- Oxley Act of 2002.
32. 01 * Certification of Chief Executive Officer pursuant to Section 906 of the Sarbanes- Oxley Act of 2002. 32. 02 *
Certification of Chief Financial Officer pursuant to Section 906 of the Sarbanes- Oxley Act of 2002. 101. SCH * Inline XBRL
Taxonomy Extension Schema Document 101. CAL * Inline XBRL Taxonomy Extension Calculation Linkbase Document 101.
DEF * Inline XBRL Taxonomy Extension Definition Linkbase Document 101. LAB * Inline XBRL Taxonomy Extension
Label Linkbase Document 101. PRE * Inline XBRL Taxonomy Extension Presentation Linkbase Document 104 Cover Page
Interactive Data File (formatted as Inline XBRL and contained in Exhibit 101) * filed herewith. (1) Incorporated by reference to
Form 8- K, filed April 5, 2011. (2) Incorporated by reference to Form 8- K, filed September 23, 2022. (3) Incorporated by
reference to Form 10- K / A, filed December 22, 2020. (4) Incorporated by reference to Form 8- K, filed December 22, 2020. (5)
Incorporated by reference to Schedule 14A, filed November 5, 2013. (6) Incorporated by reference to Form S- 8, filed October
14, 2021. (7) Incorporated by reference to Form 8- K, filed January 14, 2015. (8) Incorporated by reference to Form 8- K, filed
December 5, 2017. Item 16. Form 10- K Summary. Signatures Pursuant to the requirements of Section 13 or 15 (d) of the
Securities Exchange Act of 1934, the registrant has duly caused this Annual Report on Form 10- K to be signed on its behalf by
the undersigned, thereunto duly authorized. IDT CORPORATION By: / s / Shmuel Jonas Shmuel Jonas Chief Executive
OfficerDate: October +4-16 , 2622-2023 Pursuant to the requirements of the Securities Exchange Act of 1934, this Annual
Report on Form 10- K has been signed by the following persons on behalf of the Registrant and in the capacities and on the
dates indicated. Signature Titles Date / s / Shmuel Jonas Chief Executive Officer October +4-16 , 2622-2023 Shmuel Jonas
(Principal Executive Officer) / s / Marcelo Fischer Chief Financial Officer October +4-16 , 2622-2023 Marcelo Fischer (Principal



Financial Officer) / s / Mitch Silberman Chief Accounting Officer and Controller October +4-16 , 2622-2023 Mitch Silberman
(Principal Accounting Officer) /s /Howard S. Jonas Chairman of the Board October 4+4-16 , 2622-2023 Howard S. Jonas /s /
Liora Stein Director October +4-16 , 2622-2023 Liora Stein / s / Michael Chenkin Director October +4-16 , 2622-2023 Michael
Chenkin /s / Eric F. Cosentino Director October +4-16 , 2622-2023 Eric F. Cosentino /s / Judah Schorr Director October +4-16 ,
2622-2023 Judah Schorr IDT Corporation Index to Consolidated Financial StatementsReport of Independent Registered Public
Accounting Firm (PCAOB ID 248) F- 2 Consolidated Balance Sheets as of July 31, 2023 and 2022 ard-202+-F- 3 Consolidated
Statements of Income for the years ended July 31, 2023, 2022 ;-and 2021 ard-208268-F- 4 Consolidated Statements of
Comprehensive Income for the years ended July 31, 2023, 2022 -and 2021 and-2026-F- 5 Consolidated Statements of Equity
for the years ended July 31, 2023, 2022 and 2021 ard-2626-F- 6 Consolidated Statements of Cash Flows for the years ended
July 31, 2023, 2022 ;-and 2021 and-2020-F- 7 Notes to Consolidated Financial Statements F- 8Opinion on the financial
statements We have audited the accompanying consolidated balance sheets of IDT Corporation (a Delaware corporation) and
subsidiaries (the “ Company ) as of July 31, 2023 and 2022 and-2021-, the related consolidated statements of income,
comprehensive income, equity, and cash flows for each of the three years in the period ended July 31, 2622-2023 , and the
related notes (collectively referred to as the * financial statements ). In our opinion, the financial statements present fairly, in all
material respects, the financial position of the Company as of July 31, 2023 and 2022 and-262+-, and the results of its operations
and its cash flows for each of the three years in the period ended July 31, 2622-2023 , in conformity with accounting principles
generally accepted in the United States of America. We also have audited, in accordance with the standards of the Public
Company Accounting Oversight Board (United States) (“ PCAOB ”), the Company’ s internal control over financial reporting as
of July 31, 2622-2023 , based on criteria established in the 2013 Internal Control — Integrated Framework issued by the
Committee of Sponsoring Organizations of the Treadway Commission (“ COSO ), and our report dated October +4-16 , 2622
2023 expressed an unqualified opinion. These financial statements are the responsibility of the Company’ s management. Our
responsibility is to express an opinion on the Company’ s financial statements based on our audits. We are a public accounting
firm registered with the PCAOB and are required to be independent with respect to the Company in accordance with the U. S.
federal securities laws and the applicable rules and regulations of the Securities and Exchange Commission and the PCAOB. We
conducted our audits in accordance with the standards of the PCAOB. Those standards require that we plan and perform the
audit to obtain reasonable assurance about whether the financial statements are free of material misstatement, whether due to
error or fraud. Our audits included performing procedures to assess the risks of material misstatement of the financial statements,
whether due to error or fraud, and performing procedures that respond to those risks. Such procedures included examining, on a
test basis, evidence regarding the amounts and disclosures in the financial statements. Our audits also included evaluating the
accounting principles used and significant estimates made by management, as well as evaluating the overall presentation of the
financial statements. We believe that our audits provide a reasonable basis for our opinion. Critical audit matters Critical audit
matters are matters arising from the current period audit of the financial statements that were communicated or required to be
communicated to the audit committee and that: (1) relate to accounts or disclosures that are material to the financial statements
and (2) involved our especially challenging, subjective, or complex judgments. We determined that there are no critical audit
matters. We have served as the Company’ s auditor since 2020. IDT CORPORATION CONSOLIDATED BALANCE
SHEEFSHaly---- SHEETS July 31 (in thousands , except per share data ) 2023 2022 202+-ASSETS CURRENT ASSETS:
Cash and cash equivalents $ 103, 637 $ 98, 352 $397+447-Restricted cash and cash equivalents 95,186 91, 210 H9:769-Debt
securities 42, 414 22, 303 +4;-042-Equity investments 6, 198 17, 091 42;434-Trade accounts receivable, net of allowance for
doubtful accounts of § 5, 882-642 and $ 4-5 , 438-328 at July 31, 2023 and 2022 and-202+-, respectively 64-32 , 092 39, 525
Settlement assets, net of reserve of $ 1, 143 and $ 554 at July 34+5- 31 46-, 644-2023 and 2022, respectively 32, 396 31, 938
Disbursement prefunding 30, 113 21, 057 2%-656-Prepaid expenses 16, 638 17, 526 43;694-Other current assets 36-28 , 79316
394 23 | 779-625 TOTAL CURRENT ASSETS 387, 068 362, 627 388435-Property, plant, and equipment, net 38, 655 36, 866
30,-829-Goodwill 26, 457 26, 380 +4;897Other intangibles, net 8, 196 9, 609 #-5%8-Equity investments 9, 874 7, 426 H5-654
Operating lease right- of- use assets 5, 540 7, 210 F-6F-Deferred income tax assets, net 24, 101 36, 701 445-562-Other assets
10,919 10, 275 +6;:389-TOTAL ASSETS § 510, 810 $ 497, 094 $542;-655-LIABILITIES , REDEEMABLE
NONCONTROLLING INTEREST, AND EQUITY CURRENT LIABILITIES: Trade accounts payable $ 29-22 , 686-231 $
24-28 . 502543 Accrued expenses 110, 796 117, 109 429;-885-Deferred revenue 35, 343 36, 531 42,293-Customer deposits 86,
481 85, 764 H5-Settlement liabilities 21 , 524-495 17, 659 Other current liabilities 36-17 , 58827761 19 , 930-466 TOTAL
CURRENT LIABILITIES 294, 107 305, 072 339;334-Operating lease liabilities 2, 881 4, 606 5;473-Other liabilities 3, 354 6,
588 ,234-TOTAL LIABILITIES 300, 342 316, 266 346;-041+-Commitments and contingencies - - Redeemable noncontrolling
interest 10, 472 10, 191 —EQUITY:: IDT Corporation stockholders’ equity: Preferred stock, $. 01 par value; authorized shares
— 10, 000; no shares issued — — Class A common stock, $. 01 par value; authorized shares — 35, 000; 3, 272 shares issued
and 1, 574 shares outstanding at July 31, 2023 and 2022 and2624-33 33 Class B common stock, $. 01 par value; authorized
shares — 200, 000; 27, 851 and 27, 725 and26;379-shares issued and 23, 699 and 24, 112 and-24;48%shares outstanding at
July 31,2023 and 2022 and262+, respectively 279 277 264-Common stock, value Additional paid- in capital 301, 408 296,
005 2#8;-624-Treasury stock, at cost, consisting of 1, 698 and 1, 698 shares of Class A common stock and 4, 152 and 3, 613 and
2:492-shares of Class B common stock at July 31, 2023 and 2022 and2024- respectively ( 115, 461) ( 101, 565 H66;:443-)
Accumulated other comprehensive loss ( 17, 192) ( 11, 305) Retained earnings ( +6;3483)>Aeeumtlated-accumulated deficit )
24, 662 (15, 830 3425-858-) Total IDT Corporation stockholders” equity 193, 729 167, 615 +64;-864-Noncontrolling interests 6,
267 3, 022 5456-TOTAL EQUITY 199,996 170, 637 +66;6+4-TOTAL LIABILITIES , REDEEMABLE
NONCONTROLLING INTEREST, AND EQUITY $ 510, 810 $ 497, 094 $-542,-655-Sce accompanying notes to
consolidated financial statements. CONSOLIDATED STATEMENTS OF INCOMEY-ear—--- INCOME Year ended July 31 (in
thousands, except per share data) 2023 2022 2021 2026-REVENUES §$ 1, 238,854 $ 1, 364, 057 $ 1, 446, 990 $4;345-769



COSTS AND EXPENSES: Direct cost of revenues (exclusive of depreciation and amortization) 875, 734 1, 034, 430 1, 154,
048 45-084;-069-Selling, general and administrative (i) 276, 891 250, 481 218, 467 244:-846-Depreciation and amortization 20,
136 18, 115 17, 764 26:486-Severance 935 116 452 3:563-TOTAL COSTS AND EXPENSES 1,173,696 1, 303, 142 1, 390,
731 45322;-764-Other operating (expense) gain, net (see Note 14) ( 4, 415) (826) 731 £557663)-Income from operations 60, 743
60, 089 56, 990 +5942-Interest income, net 3, 147 146 318 5043-Other (expense) income, net (3, 083) (25, 352) 7,916 {5
267-Income before income taxes 60, 807 34, 883 65, 224 +F-FH8(Provision for) benefit from income taxes ( 16, 441) (5, 878)
31, 667 3;706-NET INCOME 44, 366 29, 005 96, 891 245-48-Net £income Hess-attributable to noncontrolling interests ( 3,
874) (1,977) (416) 2-NET INCOME ATTRIBUTABLE TO IDT CORPORATION $ 40,492 $ 27, 028 $ 96, 475 $24;430
Earnings per share attributable to IDT Corporation common stockholders: Basic $ 1. 59 $ 1. 05 $ 3. 78 $-06-82Diluted $ 1. 58 §
1. 03 $ 3. 70 $8-8+Weighted- average number of shares used in calculation of earnings per share: Basic 25, 517 25, 791 25,
495 26;278-Diluted 25, 577 26, 356 26, 053 26;441(i) Stock- based compensation included in selling, general and
administrative expenses— expense $ 4, 518 $ 1, 930 §$ 1, 490 $3-(i) Stock- based compensation included in selling , 856
general and administrative expensesSee accompanying notes to consolidated financial statements. CONSOLIDATED
STATEMENTS OF COMPREHENSIVE INCOMEY-ear—--- INCOME Year ended July 31 (in thousands) 2023 2022 2021
2026-NET INCOME $ 44,366 $ 29, 005 $ 96, 891 $245-48-Other comprehensive €loss Hneeme- Change in unrealized €loss y
gain-on available- for- sale securities (99) (537) (51) 42-Foreign currency translation adjustments ( 5, 788) ( 585) (2, 722 32;
594-) Other comprehensive loss ( 5, 887) (1, 122) (2, 773 H2-552) COMPREHENSIVE INCOME 38, 479 27, 883 94, 118 485
$66-Comprehensive £income Hess-attributable to noncontrolling interests ( 3, 874) (1, 977) (416) ¥2-COMPREHENSIVE
INCOME ATTRIBUTABLE TO IDT CORPORATION 3> 34 605 $ 25 906 $ 93 702 -$—1-8—8—7-8—CONSOL1DATED
STATEMENTS OF EQUITY (in thousands) Shares 2
Corporation Stockholders Class A Common Stock Class B Common Stock Addmonal Pdld In Treasury Accumulated Other
Comprehensive ( Accumulated Deficit) Retained Noncontrolling Total Shares Amount Shares Amount Capital Stock Loss
BefieitEarnings Interests Equity BALANCE AT JULY 31, 2649-2020 3, 272 §$ 33 25, 863-961 $ 258-260 $ 273-277 , 313-443
S (5456 ,739-221 ) S (47 ,858410 ) $ (+66-139 . 763-333 ) § (23, 687633 ) $ 53-71 . 557139 Exercise of stock options —
—33—276-811 686 — — — — 276-687 Repurchases of Class B common stock through repurchase program — — — — —
(42,20+849 ) — — — (42 ,20+849 ) Restricted Class B common stock purchased from employees — — — — — (2841,
343 ) — — — (2841, 343 ) Stock issued for matching contributions to the 401 (k) Plan ——36 — 1,042 ————1,
042 Grant of restricted equity in subsidiary — — — — (2, 361) — — — 2, 361 — Business acquisition — — — — (276)
— — — 945 669 Acquisition of interest in variable interest entity —— — — — — — — 2,509 2, 509 Stock- based
compensation — — 30142523 1, 854-487 — — — — 3-1 , 856-490 Distributions to noncontrolling interests — — — — —
— ——(934-848 ) (934-848 ) Other comprehensive loss — — — — — — (2,552-773 ) — — (2,552-773 ) Net income for
the year ended July 31, 20262021 — — — — — — — 24-96 . 475 416 96 436-32y2+, 4-8-891 BALANCE AT JULY 31,
2626-2021 3, 272 33 25:964-260— 26 277, 443+56-379 264 278 ., 021 225 760 , 413) (446 10 3139, 333-183 ) (42, 858) 1,
750 166, 614 Exercise of stock options by Howard S. Jonas — — 1, 000 10 14, 920 (18, 788) — — — (3, 633-858 ) 75139
Exercise of stock options — — $++686-10 — 137 — — — — 687137 Repurchases of Class B common stock through
repurchase program — — — — — (213 ,849390 ) — — — (213 , 849390 ) Restricted Class B common stock purchased

from employee@ ————— (-1—8 343-974 ) — —— (48 .,343-974 ) Business acquisition Sfeek&wed—&%m&tehmg

Hterest-entity "', 50“ ", 509 Stock based 001npen54t10n — 39—1—308 3 1, 48—7’—927 — 1 490
930 Distributions to noncontrolling interests — — — — — — — — (848-514 ) (848-514 ) Other comprehensive loss — — —
——— (21 ,F3122 ) — — (21 ,793-122 ) Net income for the year ended July 31, 20242022 — — — — — — — 96-27 ,

028 1 475-416-96-, 891-786 28, 814 BALANCE AT JULY 31, 20242022 3, 272 33 26;379-264 278 27 . 92460-725 277 296
, 005 4433 146-101 , 183-565 ) (42-11 . 858305 ) +(15 , #50166-830) 3 , 634022 170, 637 BALANCE 3, 272 33 26:379-264

2—7—8— 27 , 92160725 277 296 , 005 4133-( 16-101 , 183-565 ) (42-11 , -85-8—305 )-1—75(-)—1-66—6-}4—E-xe1=e1s&e{lsfeeleepﬁeﬂs—by

Heward-SJenas——1-0001014,920-( 48-15 , 788-830 ) ————3, 583022 170, 637 Exercise of stock options — — 48

13— 837172 — — — —43%172 Repurchases of Class B common stock through repurchase program — — — — — (13,396
082 ) — — —(13,396-082 ) Restricted Class B common stock purchased from employees — — — — — (8148974 — —
— ( 814 8;974-) Stock issued to certain executive officers for bonus payments — — 251 614 — — — — 615 Business
acquisition — — 283 — 100 006-— — — — 100 +5060-Stock- based compensation — — 853683-1 4 , 9274517 — — —
— 144 ,930-518 Distributions to noncontrolling interests — — — — — — — — (544-348 ) ( 5+4-348 ) Other comprehensive
loss —— ———— (+5.+22887 ) — — (+5, 422887 ) Net income for the year ended July 31, 26222023 — — — — —
— — 2940 , 6281492 3 | 78628-593 44 , 814-085 Net income — — — — — — — 2740 , 92-8—1—492 3, 78628593 44 , 8+4

085 BALANCE AT JULY 31,2022-2023 3,272 $ 33 27, 725-851 $ 297279 $ 296-301 , 065-408 $( -1-9-1—5659—$—(—l—l—115 %95
461 ) S (-15—8—39)—$—3—92—2—$—1—7—9— 17 ,637192) $ 24, 662 $ 6, 267 $ 199, 996 BALANCE 3,272 $3327,925-851 $ 277279 §
%96—301 665-408 5 (+9H6§9—$—61—1—115 305461 ) $ (45;-836)-53;022-$170-- 17 , 637192) $ 24, 662 $ 6, 267 $ 199, 996
CONSOLIDATED STATEMENTS OF CASH FEOW-S¥earFLOWS Year ended July 31 (in thousands) 2023 2022 2021 2626
OPERATING ACTIVITIES Net income $ 44,366 $ 29, 005 $ 96, 891 $24-4+8-Adjustments to reconcile net income to net
cash provided by fused-j-operating activities: Depreciation and amortization 20, 136 18, 115 17, 764 26;466-Deferred income
taxes 12, 601 4, 801 (32, 793 H35865-) Provision for doubtful accounts receivable and reserve for settlement assets 2, 198 2,
330 1, 782 3;4099-Net unrealized loss (gain) from marketable securities 3,368 18, 960 (3, 262 31448-) Stock- based
compensation 4, 518 1, 930 1, 490 3;856-Other 3, 175 3, 379 (4, 096) 492-Changes in assets and liabilities: Trade accounts
receivable 4 24 726 32%9—( 3—8 7F28-279 ) H-977 Settlement assets , 702-Disbursement-disbursement prefunding, prepaid



expenses, other current assets, and other assets (817 , 863-503 ) (221 , 247046 ) (+6 , H9-952 ) Trade accounts payable,
accrued expenses, settlement liabilities, other current liabilities, and other liabilities ( 17, 216) ( 1, 110) (264 342,68+
Customer deposits at IDT Financial Services Limited (Gibraltar- based bank) ( 4, 200) ( 15, 966) (6, 906 HF6,46+) Deferred
revenue (2, 029) (2, 712) 1, 989 {25428)-Net cash provided by fased-m)-operating activities 54, 140 29, 407 66, 620 29594
INVESTING ACTIVITIES Capital expenditures (21, 958) (21, 879) (16, 765 346,044 Payments for acquisitions, net of cash
acquired — (7, 552) (3, 673 3450-) Cash acquired from acquisition of interest in variable interest entity — — 3, 336 —
Purchase of Rafael Holdings, Inc. Class B common stock and warrant — — (5, 000) —Exercise of warrant to purchase shares
of Rafael Holdings, Inc. Class B common stock — — (1, 000) —Purchase of convertible preferred stock in equity method
investment ( 840) ( 1, 051) (4, 000) —Purchases of debt securities and equity investments ( §9, 872) (24, 454) (43, 187 H22;
429-) Proceeds from maturities and sales of debt securities and redemption of equity investments 49, 211 21, 157 26, 230 6;45%F
Net cash used in investing activities (33, 459) (33, 779) (44, 059 H32;463-) FINANCING ACTIVITIES Distributions to
noncontrolling interests ( 348) ( 514) (848 3934-) Payment for acquisition of warrant in variable interest entity — — (791) —
Proceeds from other liabilities 300 2, 301 729 —Repayment ofother llabllltles ( 2, 037) (1 319) (108 )—(5—1-9—) Proceeds from
sale of redeemable equity in subsidiary — 10, 000 — G : 3
——0;-600)-Proceeds from borrowings under revolving credlt fac111ty 27 383 2 566 —-1—4%9—Repayment§ ofborrowmgs
under revolving credit facility ( 27, 383) (2, 566) — 1429)Proceeds from exercise of stock options 172 137 687 276
Repurchases of Class B common stock ( 13, 896) (26, 222) (4, 192 34;482-) Net cash used in financing activities (15, 809) (15,
617) (4, 523 35;-656-) Effect of exchange rate changes on cash, cash equivalents, and restricted cash and cash equivalents 4, 389
(17, 365) 7, 656 H;727FNet increase (decrease) terease-in cash, cash equivalents, and restricted cash and cash equivalents 9,
261 (37, 354) 25, 694 €55;9785Cash, cash equivalents, and restricted cash and cash equivalents at beginning of year 189, 562
226,916 201, 222 257499-Cash, cash equivalents, and restricted cash and cash equivalents at end of year $ 198, 823 $ 189, 562
$ 226, 916 $264,222-SUPPLEMENTAL DISCLOSURE OF CASH FLOW INFORMATION Cash payments made for interest
$536 $ 461 $ 486 $388-Cash payments made for income taxes $ 777 $ 109 $ 193 $60-SUPPLEMENTAL SCHEDULE OF
NON- CASH INVESTING AND FINANCING ANBD-INVESHNG-ACTIVITIES Conversion of equity method investment’
s secured promissory notes into convertible preferred stock $ 4, 038 $ — $ — Stock issued to certain executive officers
for bonus payments $ 615 $ — $ — Liabilities incurred for acquisitions $ — $ 7, 849 § 628 $375-Shares of the Company” s
Class B common stock issued for acquisition $ 100 $ 1, 000 $—3$ — Cashless exercise of stock options in exchange for shares
of the Company’ s Class B common stock $ — $§ 14, 930 $—3$ — Stock issued for matching contributions to the 401 (k) Plan $
—$—98 1,042 $—NOTES TO CONSOLIDATED FINANCIAL STATEMENTS Note 1 — Description of Business and
Summary of Significant Accounting Policies Description of Business IDT Corporation (the “ Company ) is a glebal-provider of
point- of- sale (“ POS ) terminal- based solutions, international money remittance and other financial technology, or
fintech businesses , cloud communications, and traditional communications services. The Company has three-four reportable
business segments, National Retail Solutions (“ NRS *), Fintech, net2phone

aServiee(“H€aaS?y)-, and Traditional Communications . As of July 31, 2023, the Company owned 90. 0 % of the
outstanding shares of its subsidiary, net2phone 2. 0, Inc. (“ net2phone 2. 0 ”°), which owns and operates the net2phone
segment, and 80. 0 % of the outstanding shares of NRS, and, on a fully diluted basis assuming all the vesting criteria
related to various rights granted have been met and other assumptions, the Company would own 85. 8 % of net2phone 2.
0 and 77. 7 % of NRS . Basis of Consolidation The method of accounting applied to long- term investments, whether
consolidated, equity or cost, involves an evaluation of the significant terms of each investment that explicitly grant or suggest
evidence of control or influence over the operations of the investee and includes the identification of any variable interests in
which the Company is the primary beneficiary. The consolidated financial statements include the Company’ s controlled
subsidiaries and the variable interest entity in which the Company is the primary beneficiary (see Note 13). All significant
intercompany accounts and transactions between the consolidated entities are eliminated . Reclassifications Certain prior year
amounts were reclassified to conform to the current year’ s presentation: In the consolidated balance sheet, $ 25. 3
million previously included in “ Trade accounts receivable, ” $ 0. 5 million previously included in “ Allowance for
doubtful accounts, ” and $ 7. 1 million previously included in “ Other current assets ” at July 31, 2022 was reclassified to
“ Settlement assets ”; In the consolidated balance sheet, $ 0. 6 million previously included in “ Trade accounts payable, ”
and $ 17. 1 million previously included in “ Other current liabilities ” at July 31, 2022 was reclassified to “ Settlement
liabilities ”’; and In the consolidated statements of cash flows, cash used for “ Trade accounts receivable ” in the years
ended July 31, 2022 and 2021 of $ 13. 0 million and $ 4. 7 million, respectively, was reclassified to cash used for «
Settlement assets, disbursement prefunding, prepaid expenses, other current assets, and other assets ” . Accounting for
Investments Investments in businesses that the Company does not control, but in which the Company has the ability to exercise
significant influence over operating and financial matters, are accounted for using the equity method. Investments in which the
Company does not have the ability to exercise significant influence over operating and financial matters are accounted for using
the cost method. Investments in hedge funds are accounted for using the equity method unless the Company’ s interest is so
minor that it has virtually no influence over operating and financial policies, in which case these investments are accounted for
using the cost method. The Company periodically evaluates its equity and cost method investments for impairment due to
declines considered to be other than temporary. If the Company determines that a decline in fair value is other than temporary,
then a charge to earnings is recorded in *“ Other (expense) income, net ” in the accompanying consolidated statements of income,
and a new basis in the investment is established. Use of Estimates The preparation of financial statements in conformity with
accounting principles generally accepted in the United States of America (“ U. S. GAAP ”) requires management to make
estimates and assumptions that affect the amounts reported in the financial statements and accompanying notes. Actual results

may differ from those estimates. Revenue Recognition The Company aeeeunts-for-itsreventues-underAecounting-Standards




reeognize-recognizes revenue upon te-depiet-the transfer of promlscd goods or services to customers in an amount that reflects
the consideration to which the eatity-Company cxpects to be entitled in exchange for those goods or services, in accordance
with and-the-guidanee-defines-a five- step process te-achteve-this-eoreprineipte—Thefive—step-proeessis-as follows: (i) 1dLntn‘y
the contract (s) with a customer, (ii) identify the performance obligations in the contract (s), (iii) determine the transaction price,
(iv) allocate the transaction price to the performance obligations in the contract (s), and (v) recognize revenue when, or as, the
entity-Company satisfies a performance obligation. NOTES TO CONSOLIDATED FINANCIAL STATEMENTS —
(Continued) Direct cost of revenues consists primarily of termination and origination costs, toll- free costs, and network costs
including customer / carrier interconnect charges and fiber circuit charges. These costs include an estimate of charges for
which invoices have not yet been received, and estimated amounts for pending disputes with other carriers. Direct cost of
revenues also includes the cost of airtime top- up minutes. Direct cost of revenues excludes depreciation and amortization
expense. Cash and Cash Equivalents The Company considers all highly liquid investments with an original maturity of three
months or less when purchased to be cash equivalents. Debt Securities The Company’ s investments in debt securities are
classified as “ available- for- sale. ” Available- for- sale debt securities are required to be carried at their fair value, with
unrealized gains and losses (net of income taxes) that are considered temporary in nature recorded in “ Accumulated other
comprehensive loss ” in the accompanying consolidated balance sheets. The Company uses the specific identification method in
computing the gross realized gains and gross realized losses on the sales of debt securities. The Company periodically evaluates
its investments in debt securities for impairment due to declines in market value considered to be other than temporary. Such
impairment evaluations include, in addition to persistent, declining market prices, general economic and Company- specific
evaluations. If the Company determines-determined that a decline in market value 4#s-was other than temporary, then a charge to
operations #8-was recorded in ““ Other (expense) income, net ” in the accompanying consolidated statements of income and a new
cost basis in the investment fadune26+6-was established.On August 1,2023 ,the FASB-issted-Company adopted
Accounting Standards Update (“ ASU ) No.2016- 13,Financial Instruments — Credit Losses (Topic 326),Measurement of
Credit Losses on Financial Instruments,that ehanges-changed the impairment model for most financial assets and certain other
instruments.For receivables,loans and other instruments,entities are swill-be-required to use a new forward- looking current
expected credit loss model that generally will result in the earlier recognition of allowance for losses.For available- for- sale debt
securities with unrealized losses, entittes-will-measure-eredittessesin-the concept of “ other- than- temporary ” impairment
was replaced by a determlnatlon Whether any 1mpa1rmentm&ﬂﬂeﬁs+nﬂ+aﬁﬁeﬁfrem—pf&meeepﬁhe4esseﬁ%—be
W he-1s established-a result of a credit loss or other
factors N@?ES#@-G@NS@I:PDA%EB—FPNM%GMWEM—E—N%S—TM portion of the unrealized loss that is the
result of a credit loss will be recognized as an allowance and a corresponding expense recorded in “ Other ( Continted
expense ) income, net ” in the consolidated statement of income. Unrealized loss that is not the result of a credit loss will
be recorded in “ Accumulated other comprehensive loss ” in the consolidated balance sheets. In addition, an entity is
required to disclose significantly more information about allowances, credit quality indicators, and past due securities.
The new provisions will be applied as a cumulative- effect adjustment to retained earnings as of August 1, 2023. The
adoption of the new standard did not have a material impact on the Company’ s consolidated financial statements. Equity
Investments Investments in equity securities (except those accounted for under the equity method or that result in consolidation)
are measured at fair value, with changes in fair value recognized in net income. For investments in equity securities without a
readily determinable fair value, the Company elects the measurement alternative and measures these investments at cost, less
any impairment, plus or minus changes resulting from observable price changes in orderly transactions for an identical or similar
investment of the same issuer. At each reporting date, the Company reassesses whether the investment still qualifies for this
measurement alternative. Further, at each reporting date, the Company performs a qualitative assessment to evaluate whether the
investment is impaired. If the qualitative assessment indicates that the investment is impaired and the fair value of the
investment is less than its carrying value, the carrying amount of the investment will be reduced and the resulting loss
recognized in “ Other (expense) income, net ” in the accompanying consolidated statements of income in the period the
impairment is identified. Settlement Assets and Settlement Liabilities Settlement assets represent funds to be received for
unsettled international money remittance and related value / payment transfer services. The receivables are due from
financial institutions and agents for payment instruments sold and amounts advanced by the Company to certain agents
for operational and local regulatory purposes. These receivables are outstanding from the day of the sale of the payment
instrument until the financial institution or agent remits the funds to the Company. The Company provides an allowance
for the portion of the receivable estimated to become uncollectible based on its history of collection experience, known
collection issues, consumer credit card chargebacks and insufficient funds, and other matters the Company identifies in
its routine collection monitoring. F- 9 Settlement liabilities represent obligations relating to amounts payable under
international money remittance and related value / payment transfer services. These obligations are recognized by the
Company at the time the underlying transaction occurs. The Company records corresponding settlement assets for the
funds to be received. Disbursement Prefunding The Company maintains relationships with disbursement partners in various
countries for its BOSS meney-Money transfer-and IDT Digital Payments (formerly Mobile Top- Up ) services. The Company
maintains prefunding balances with these disbursement partners, so they can satisfy the Company’ s customer liabilities. The
Company does not earn interest on these balances. The balances are not compensating balances and are not legally restricted .
Inventory Inventory consists of NRS’ POS terminals that it sells to retailers. Inventory is measured at the lower of cost
and net realizable value. Net realizable value is the estimated selling price in the ordinary course of business, less
reasonably predictable costs of completion, disposal, and transportation . Property, Plant, and Equipment and Intangible




Assets Equipment, computer software, and furniture and fixtures are recorded at cost and are depreciated on a straight- line basis
over their estimated useful lives, which range-are as follows: equipment — 5 ;-and 7 er26-years; computer software — 2;-3 er-5
years; and furniture and fixtures — 5 77er+8-years. Leasehold improvements are recorded at cost and are depreciated on a
straight- line basis over the term of their lease or their estimated useful lives, whichever is shorter. Non Fhe-fair-valae-ofnon—
compete agreements, customer relationships, and tradenames aeguired-in-business-eombinations-are amortized over their
estimated useful lives (see Notes 6 and 12). The Company tests the recoverability of its property, plant, and equipment and
intangible assets with finite useful lives whenever events or changes in circumstances indicate that the carrying value of the
asset may not be recoverable. The Company tests for recoverability based on the projected undiscounted cash flows to be
derived from such asset. If the projected undiscounted future cash flows are less than the carrying value of the asset, the
Company will record an impairment loss, if any, based on the difference between the estimated fair value and the carrying value
of the asset. The Company generally measures fair value by considering sale prices for similar assets or by discounting estimated
future cash flows from such asset using an appropriate discount rate. Cash flow projections and fair value estimates require
significant estimates and assumptions by management. Should the estimates and assumptions prove to be incorrect, the
Company may be required to record impairments in future periods and such impairments could be material. Goodwill is the
excess of the consideration paid for a business over the fair value of the identifiable net assets acquired. Goodwill and other
indefinite lived intangible assets are not amortized. Instead, these assets are reviewed annually (or more frequently under various
conditions) for impairment. The Company has the option to perform a qualitative assessment to determine whether it is
necessary to perform the quantitative goodwill impairment test. However, the Company may elect to perform the quantitative
goodwill impairment test even if no indications of a potential impairment exist. When performing its quantitative annual, or
interim, goodwill impairment test the Company compares is-eemparing-the fair value of its reporting units with their carrying
amounts. The Company would recognize an impairment charge for the amount by which the carrying amount exceeds the
reporting unit’ s fair value; however, the loss recognized would not exceed the total amount of goodwill allocated to that
reporting unit. Additionally, the Company considers income tax effects from any tax- deductible goodwill on the carrying
amount of its reporting unit when measuring the goodwill impairment loss, if applicable. The fair value of the reporting units is
estimated using discounted cash flow methodologies, as well as considering third party market value indicators. The Company’ s
use of a discounted cash flow methodology includes estimates of future revenue based upon budgets and projections. The
Company also develops estimates for future levels of gross and operating profits and projected capital expenditures. The
Company’ s methodology also includes the use of estimated discount rates based upon industry and competitor analysis as well
as other factors. Calculating the fair value of the reporting units requires significant estimates and assumptions by management.
Should the estimates and assumptions regarding the fair value of the reporting units prove to be incorrect, the Company may be
required to record impairments to its goodwill in future periods and such impairments could be material. F=9-Advertising
Expense Cost of advertising is charged to selling, general and administrative expenses— expense in the period in which it is
incurred. In fiscal 2023, fiscal 2022, and fiscal 2021 ;-and-fiseal2020-, advertising expense was $ 17. 9 million, $ 17. 0 million,
and $ 15. 3 million, and-$45—Fmitten;respectively. F- 10 Capitalized Internal Use Software Costs The Company capitalizes
the cost of internal- use software that has a useful life in excess of one year. These costs consist of payments made to third
parties and the salaries of employees working on such software development. Subsequent additions, modifications or upgrades
to internal- use software are capitalized only to the extent that they allow the software to perform a task it previously did not
perform. Software maintenance and training costs are charged to expensed— expense in the period in which they are incurred.
Capitalized internal use software costs are amortized on a straight- line basis over their estimated useful lives. Amortization
expense related to such capitalized software in fiscal 2023, fiscal 2022, and fiscal 2021 ;and-fiseal2026-was $ 42-13 . 2 million,
$ 12. 62 million, and $ #4-12 . 6 million, respectively. Unamortized capitalized internal use software costs at July 31, 2023 and
2022 and202+-were $ 18. 78 million and $ +6-18 . 7 million, respectively. Repairs and Maintenance The Company charges the
cost of repairs and maintenance, including the cost of replacing minor items not constituting substantial betterment, to selling,
general and administrative expenses— expense as these costs are incurred. Foreign Currency Translation Assets and liabilities of
foreign subsidiaries denominated in foreign currencies are translated to U. S. Dollars at end- of- period rates of exchange, and
their monthly results of operations are translated to U. S. Dollars at the average rates of exchange for that month. Gains or losses
resulting from such foreign currency translations are recorded in “ Accumulated other comprehensive loss ” in the
accompanying consolidated balance sheets. Foreign currency transaction gains and losses are reported in “ Other (expense)
income, net ” in the accompanying consolidated statements of income. The Company recognizes deferred tax assets and
liabilities for the future tax consequences attributable to temporary differences between the financial statements carrying
amounts of existing assets and liabilities and their respective tax bases. A valuation allowance is provided when it is more likely
than not that some portion or all of a deferred tax asset will not be realized. The ultimate realization of deferred tax assets
depends on the generation of future taxable income during the period in which related temporary differences become deductible.
The Company considers the scheduled reversal of deferred tax liabilities, projected future taxable income and tax planning
strategies in its assessment of a valuation allowance. Deferred tax assets and liabilities are measured using the enacted tax rates
expected to apply to taxable income in the years in which those temporary differences are expected to be recovered or settled.
The effect on deferred tax assets and liabilities of a change in tax rates is recognized in income in the period that includes the
enactment date of such change. The Company uses a two- step approach for recognizing and measuring tax benefits taken or
expected to be taken in a tax return. The Company determines whether it is more- likely- than- not that a tax position will be
sustained upon examination, including resolution of any related appeals or litigation processes, based on the technical merits of
the position. In evaluating whether a tax position has met the more- likely- than- not recognition threshold, the Company
presumes that the position will be examined by the appropriate taxing authority that has full knowledge of all relevant
information. Tax positions that meet the more- likely- than- not recognition threshold are measured to determine the amount of



tax benefit to recognize in the financial statements. The tax position is measured at the largest amount of benefit that is greater
than 50 percent likely of being realized upon ultimate settlement. Differences between tax positions taken in a tax return and
amounts recognized in the financial statements will generally result in one or more of the following: an increase in a liability for
income taxes payable, a reduction of an income tax refund receivable, a reduction in a deferred tax asset, or an increase in a
deferred tax liability. The Company classifies interest and penalties on income taxes as a component of income tax expense. -
40-Contingencies The Company accrues for loss contingencies when both (a) information available prior to issuance of the
financial statements indicates that it is probable that a liability had been incurred at the date of the financial statements and (b)
the amount of loss can reasonably be estimated. When the Company accrues for loss contingencies and the reasonable estimate
of the loss is within a range, the Company records its best estimate within the range. When no amount within the range is a
better estimate than any other amount, the Company accrues the minimum amount in the range. The Company discloses an
estimated possible loss or a range of loss when it is at least reasonably possible that a loss may have been incurred. Earnings Per
Share Basic earnings per share is computed by dividing net income attributable to all classes of common stockholders of the
Company by the weighted average number of shares of all classes of common stock outstanding during the applicable period.
Diluted earnings per share is determined in the same manner as basic earnings per share, except that the number of shares is
increased to include restricted stock still subject to risk of forfeiture and to assume exercise of potentially dilutive stock options
using the treasury stock method, unless the effect of such increase is anti- dilutive. F- 11 The weighted- average number of
shares used in the calculation of basic and diluted earnings per share attributable to the Company’ s common stockholders
consists of the following: Schedule of Weighted- average Number of Shares Used in the Calculation of Basic and Diluted
Earnings Per ShareYear ended July 31 (in thousands) 2023 2022 2021 26268-Basic weighted- average number of shares 25, 517
25,791 25, 495 26;298-Effect of dilutive securities: Stock options 9 434 229 +Non- vested restricted Class B common stock 51
131 329 +62-Diluted weighted- average number of shares 25, 577 26, 356 26, 053 26;44+The following outstanding stock
options were excluded from the calculation of diluted earnings per share because the exercise prices of the stock options were
greater than the average market price of the Company’ s stock during the period: Schedule of Outstanding Stock Options
Excluded from the Calculation of Diluted Earnings Per ShareYear ended July 31 (in thousands) 2023 2022 2021 26268-Shares
excluded from the calculation of diluted earnings per share — — 535 ,438-The Company recognizes compensation expense
for its grants of stock- based awards based on the estimated fair value on the grant date. Compensation cost for awards is
recognized using the straight- line method over the requisite service period, which is usually the vesting period. Stock- based
compensation is included in selling, general and administrative expense. Vulnerability Due to Certain Concentrations Financial
instruments that potentially subject the Company to concentration of credit risk consist principally of cash, cash equivalents,
restricted cash and cash equivalents, debt securities, equity investments, and trade accounts receivable. The Company holds cash
and cash equivalents at several major financial institutions, which often exceed FDIC insurance limits. Historically, the
Company has not experienced any losses due to such concentration of credit risk. The Company’ s temporary cash investments
policy is to limit the dollar amount of investments with any one financial institution and monitor the credit ratings of those
institutions. While the Company may be exposed to credit losses due to the nonperformance of the holders of its deposits, the
Company does not expect the settlement of these transactions to have a material effect on its results of operations, cash flows, or
financial condition. Concentration of credit risk with respect to trade accounts receivable is limited due to the large number of
customers in various geographic regions and industry segments comprising the Company’ s customer base. No single customer
accounted for more than 10 % of consolidated revenues in fiscal 2023, fiscal 2022 ;-or fiscal 2021 er-fiseal2020-. However, the
Company’ s five largest customers collectively accounted for 10. 8 %, 12. 5 %, and 14. 5 %;-ard42-—F% of its consolidated
revenues in fiscal 2023, fiscal 2022, and fiscal 2021 s-andfiseal20620-, respectively. The Company’ s customers with the five
largest receivable balances collectively accounted for 416 . 3-7 % and 9-27 . 1 % of the consolidated gross trade accounts
receivable at July 31, 2023 and 2022 ard-202+, respectively. This concentration of customers increases the Company’ s risk
associated with nonpayment by those customers. In an effort to reduce such risk, the Company performs ongoing credit
evaluations of its significant customers. In addition, the Company attempts to mitigate the credit risk related to specific IDT
Global Hermetlyknownas-CarrierServiees)customers by also buying services from the customer, in order to create an
opportunity to offset its payables and receivables and reduce its net trade receivable exposure risk. When it is practical to do so,
the Company will increase its purchases from IDT Global customers with receivable balances that exceed the Company’ s
applicable payables in order to maximize the offset and reduce its credit risk. F==4-The Company estimates-estimated the
balance of its allowance for doubtful accounts by analyzing accounts receivable balances by age and applying historical write-
off and collection trend rates. The Company’ s estimates nelade-included separately providing for customer receivables based
on specific circumstances and credit conditions, and when it 1s-was deemed probable that the balance is-was uncollectible.
Account balances are written off against the allowance when it is determined that the receivable will not be recovered. Fhe
ehange-in-F- 12 Effective with the adoption of ASU 2016- 13 on August 1, 2023, the Company will record an expense based
on a forward- looking current expected credit loss model to maintain an allowance for deubtfatl-credit losses. When
determining the allowance for trade accounts receivable, the Company will consider the probability of recoverability of
accounts receivable based on past experience, taking into account current collection trends and general economic
factors, including bankruptcy rates. The Company will also consider future economic trends to estimate expected credit
losses over the lifetime of the asset. Credit risks will be assessed based on historical write- offs, net of recoveries, as well
as an analysis of the aged accounts receivable balances with allowances generally increasing as the receivable ages.
Accounts receivable may be fully reserved for when specific collection issues are known to exist, such as pending
bankruptcies. The adoption of the new standard did not have a material impact on the Company’ s consolidated
financial statements. The changes in the allowance and reserves deducted from asset accounts is as follows: Schedule of
Changes In Allowance FerDeubtful-and Reserves Deducted From Asset AccountsYear ended July 31 (in thousands) Balance



at beginning of year Additions charged to costs and expenses Deductions (1) Balance at end of year 2022-2023 Reserves
dedueted-Deducted from asset accounts reeetvable- Allowance for doubtful accounts $ 4-5 , 438328 $ 1,578 $ (1,264) $ 5,
642 Reserve for losses on settlement assets 554 620 (31) 1, 143 Total $ 5, 882 $ 2, 336-198 $ ( 1 8863-$5-, 882-295) $ 6, 785
202142022 Reserves-dedueted-Deducted from asset accounts reeetvable—: Allowance for doubtful accounts $ 64 , 685129 $ 1,
782982 $ ( 783 3;429-) $ 5, 328 Reserve for losses on settlement assets 309 348 (103) 554 Total $ 4, 438 $ 2,330 $ (886) $
5, 882 2020-2021 Reserves-dedueted-Deducted from asset accounts reeetvable-: Allowance for doubtful accounts $ 5, 444-540 $
1,765 $ (3, 176 109-5(2,46%-) $ 4, 129 Reserve for losses on settlement assets 545 17 (253) 309 Total $ 6, 085 $ 1,782 $ (3,
429) $ 4, 438 (1) Primarily uncollectible accounts written off, net of recoveries. Fair Value Measurements Fair value of financial
and non- financial assets and liabilities is defined as an exit price, which is the price that would be received to sell an asset or
paid to transfer a liability in an orderly transaction between market participants at the measurement date. The three- tier
hierarchy for inputs used to measure fair value, which prioritizes the inputs to valuation techniques used to measure fair value, is
as follows: Level 1 — quoted prices (unadjusted) in active markets for identical assets or liabilities. Level 2 — quoted prices for
similar assets and liabilities in active markets or inputs that are observable for the asset or liability, either directly or indirectly
through market corroboration, for substantially the full term of the financial instrument. Level 3 — unobservable inputs based on
the Company’ s assumptions used to measure assets and liabilities at fair value. A financial asset or liability’ s classification
within the hierarchy is determined based on the lowest level input that is significant to the fair value measurement. The
assessment of the significance of a particular input to the fair value measurement requires judgment and may affect the valuation
of the assets and liabilities being measured and their placement within the fair value hierarchy. Leases The Company aeeeunts
for-determines whether an arrangement its— is a feases— lease at under ASUNe—20+6-62,Leases(Fopie-842)and-the
amendments-inception of the arrangement based on the terms and conditions in the contract. A contract contains a lease
if thereto—- there (eoHeetivelyreferred-to-is an identified asset which the Company as-has the right to control “ASE-842-%-.
ASE-842-established-The Company records a right- of- use (“ ROU ) modelt-thatrequires-atessee-to-reeord-aROU-asset and a
lease liability on the balance sheet on the lease commencement date for all leases with terms longer than 12 months. Leases are
classified as either finance or operating, with classification affecting the pattern of expense recognition in the income statement.
The ROU asset and Icase liability represents-are recorded based on the present value of the Company’ s obligation to make
payments over the lease term. The present value of the lease payments is calculated using the incremental borrowing rate based
on the rate of interest that the Comp"my Would h"tve to pdy to borrow an amount equal to the lease payments ona collatemllzed
basis over a similar term. The : ¢ 5 §

balanee-sheets-and-the-Company 1eeogmzes lease cost for t-heselts leases ona stralght line basis over the lease term. F -1—2—13
IDT CORPORATION Recently Issued Accounting Standards— Standard Not Yet Adopted In June 2022, the Financial
Accounting Standards Board €“FASB;issued ASU No. 2022- 03, Fair Value Measurement (Topic 820), Fair Value
Measurement of Equity Securities Subject to Contractual Sale Restrictions, that clarifies that a contractual restriction on the sale
of an equity security is not considered part of the unit of account of the equity security and, therefore, is not considered in
measuring fair value. The ASU also requires specific disclosures related to equity securities that are subject to contractual sales
restrictions. The Company will adopt the amendments in this ASU prospectively on August 1, 2024. The Company is evaluating
the impact that this ASU will have on its consolidated financial statements. In June 2016, the FASB issued...... have on its

consohdated fman(:lal statements. Note 2 — Business Segment Information Fhe-Company-has-three-reportable-business

rs—The Company’ s reportable segments are distinguished by
types of service, eustomels and methods used to prov1de thelr services. The operating results of these business segments are
regularly reviewed by the Company’ s chief operating decision maker. The accounting policies of the segments are the same as
the accounting policies of the Company as a whole. There are no significant dsymmetrical allocations to segments. The
Company evaluates the performance of its business segments based primarily on income (loss) from operations. Infiseal-2022;
The NRS segment is an operator of a line-ofbusiness-was-reelassified-to-nationwide POS network providing independent
retailers with store management software, electromc payment processmg, and t-he—other anclllary merchant serv1ces

NRS’ POS platform prov1des marketers with dlgltal out- of- home advertlsmg and transactlon data festated—m—a-l-l—peﬁeés
te—eeﬂfem—te—t-he—etﬁeﬂt—peﬁed—pfeseﬂ-t&ﬂeﬂ— The Fmtech segment is compnsed ofNa-ﬁeﬂ-a-l—Retaﬂ—Se}&tﬁﬂs—(—N%S—)—&ﬁ

&nerl-l-a-w—sewrees—&nd—BOSS Money, a p10v1de1 ofmtematlonal money remlttance and lelated value /payment transfer services ,
as well as other, significantly smaller, financial services businesses, including Leaf Global Fintech Corporation (* Leaf ),
a provider of digital wallet services in emerging markets, a variable interest entity that operates money transfer
businesses, and IDT Financial Services Limited (“ IDT Financial Services ), the Company’ s Gibraltar- based bank . The
net2phone segment is comprised of net2phone’ s cloud communications and contact center offerings. The Traditional
Communications segment includes IDT Digital Payments Mobtle-Fop-—Up-, which enables customers to transfer airtime and
bundles of airtime, messaging, and data to international and domestic mobile accounts, BOSS Revolution Calling, an
international long- distance calling service marketed primarily to immigrant communities in the United States and Canada, and
IDT Global, a wholesale provider of international voice and SMS termination and outsourced traffic management solutions to
telecoms worldwide. Traditional Communications also includes other small busmesses and offerings 1nclud1ng carly- stage
busmess initiatives dnd mature busmesses in hdrvest mode As porate-eosts-matnty-in g-fees

-Btfeeters-August 1, 2022 the Company rev1sed 1ts reportable busmess segments prlmarlly to reﬂect the growth of its
financial technology businesses and their increased contributions to the Company ’ fees-s consolidated results. The
Company’ s four reportable business segments reflect management’ s current approach to analyzing results , internal-and



external-atdit-its resource allocation strategy , irveste att 0 i P g8
business performance. The NRS segment was prevnously 1ncluded in other—- the eefpefate-Company s Fintech segment.
In addition, certain lines of business were reclassified to the Fintech segment from the Traditional Communications
segment. Comparative segment 1nformat10n has been reclass1ﬁed and restated in all perlods to conform to the current
period presentation. F - 14 rels reral-and-adm : penses : eHHes; 1 3
-meu%&nyedﬁeet—eest—eﬁevefmes—Opcratmg results for thc busmcss scgmcnts of the Compdny were as follows Sehedulc of
Operating Results of Business Segments (in thousands) Fintech National Retail Solutions nct2phone Traditional
Communications Corporate Total Year ended July 31, 26222023 Revenues $ +08-86 , 764-610 $ 58-77 , +85-115$ 72,388 S |,
197002 . 168-741 $ — §$ 1, 364-238 , 957854 (Loss) Freeme-income dossy-from operations (2, 533) 14, 400 (2, 755) 61, 288
9, 657) 60 743 Deprecmtlon and amortization (2, 683) (2, 363) ( 5, 3H5-HH132)74,83218;926)-60-608 ;-089-Depreeiation
) (9,940-428 ) (7954 ) (4820 , H5-136 ) Year ended July 31, 26242022 Revenues $ 74-64
344-593 $ 44-51 , 592—299 $ 58 1855 1,328-189 ,444-980 § — $ 1,446-364 ., 996-057 (Loss) income from operations (46 ,
462-887 ) 11 Hé— 208 (11, 132) 75, 826 (8, 926) 460-- 60 »-81-, 089 395—(—7%93—)66—999—Deprec1at10n and amortization (42,
F54-231) (906 ) (5,053-374 ) (169 , 884527 ) (7677 ) (1718 , 764115 ) Year ended July 31, 20262021 Revenues $ 59-57 ,
620 $ 924 24 $32-, 748 $ 454 44,502 $ 1,253-320 ,39+120 5 — $ 1, 345446 , 769-990 (Loss) neome-income toss)y-from
operations 3;38H +6-1 , 765947 ) (252) (15 46-460 —986—69—659—) 82 042 (7 393) 56, 990 Depreclatlon and amortlzatlon
(1, 515) (519) (5, 053) (10, 601) (76) ( 17, 764 S542-Depre 5
Total assets for the reportable segments are not prov1ded because a significant portion of the Company s assets are-servieig
service multiple segments and the Company does not track such assets separately by segment. F=—=43-Geographic Information
Net long- lived assets and total assets held outside of the United States, which are located primarily in Western Europe, were as
follows: Schedule of Net Long- lived Assets and Total Assets by Geographic Areas (in thousands) United States Other
Countries Total July 31, 2023 Long- lived assets, net $ 25, 854 $ 12, 801 $ 38, 655 Total assets 267, 746 243, 064 510, 810
July 31 2022 Long lived assets, net $ 22 732 $ 14, 134 S 36 866 TOtdl assets 254, 839 242, 255 497, 094 Juty3+262+ong-
3 -Note 3 — Revenue Recognition
Contrdets w1th Customcrs Thc Compdny earns revenue from contracts w1th customers, primarily through the provision of retail
telecommunications and payment offerings as well as wholesale international voice and SMS termination. BOSS Money, NRS,
and net2phone are technology- driven, synergistic businesses that leverage the Company’ s core assets. BOSS Money and NRS’
revenues are primarily recognized at a point in time, and net2phone’ s revenue is mainly recognized over time. Traditional
Communications are mostly minute- based, paid- voice communications services, and revenue is primarily recognized at a point
in time. The Company’ s most significant revenue streams are from IDT Digital Payments Mebile Fop—Up-, BOSS Revolution
Calling, and IDT Global. IDT Digital Payments MebieFop—Up-and BOSS Revolution Calling are sold direct- to- eenstmers—
consumer and through distributors and retailers. IDT Digital Payments IDT Digital Payments MebileFop—Up-Mebile Fop-
Bp-is sold direct- to- eensumers— consumer and through distributors and retailers in the same manner as BOSS Revolution
Calling (see below) . The Company does not terminate the minutes in its IDT Digital Payments MeobiteFop-—UBp-transactions.
The Company’ s performance obligation is to recharge (top- up) the airtime balance of a mobile account on behalf of the
Company’ s customer. The Company has contracts with various mobile operators or aggregators to provide the IDT Digital
Payments MobtleFop-—Up-scrvice. The Company determined that it is the principal in primarily all its IDT Digital Payments
MebteTFop—Up-transactions as the Company controls the service to top- up a mobile account on behalf of the Company’ s
customer. However, for the portion of its IDT Digital Payments Mebite-Fop—Yp-business where the Company has no customer
service responsibilities, no inventory risk, and does not establish the price, the Company determined that, as the Company is not
considered to control the arrangement, it acts as an agent of the mobile operators. The Company records gross revenues based on
the amount billed to the customer when it is the principal in the arrangement and records revenue net of the associated costs
incurred when it acts as an agent in the arrangement. The transfer of control happens at the point in time that the airtime is
recharged, which is when the Company has a right to payment and the customer has accepted the service. Accordingly,
the pcrfmmancc obligatlon is satisfied yand revenue 1s rceogmzcd whm the ruhm ge of the mobllc account occurs. F- 15
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o ayentandth 5 A58 e vees BOSS Revolutlon Cﬁllmg dlrect to- eonstmers— consumer BOSS
Revolution Calling direct- to eonstmers— consumer is offered on a pay- as- you- go basis or in unlimited plans. The customer
prepays for service in both cases, which results in a contract liability (deferred revenue). The contract term for pay- as- you- go
plans is minute- to- minute tkat-and includes separate performance obligations for the series of material rights to renew the
contract. The performance obligation is satisfied immediately after it arises, and the amount of consideration is known when the
obligation is satisfied. Since the Company’ s satisfaction of its performance obligation and the customer’ s use of the service
occur simultaneously, the Company recognizes revenue at the point in time when minutes are utilized, since the customer
obtained control and the Company has a present right to payment. For unlimited plans, the Company has a stand- ready
obligation to provide service over time for an agreed upon term. Unlimited plans include fixed consideration over the term. Plan
fees for unlimited plans are generally refundable at the request of the customer up to three days after payment if there was no
usage. Since the Company’ s satisfaction of its performance obligation and the customer’ s use of the service occur over the
term of the plan, the Company recognizes revenue over a period of time as the service is rendered. The Company uses an output
method as time elapses because it reflects the pattern by which the Company satisfies its performance obligation through the
transfer of service to the customer. The fixed upfront consideration is recognized evenly over the service period, which is
generally 24 hours, 7 days, or one month. F—34-BOSS Revolution Calling sold through distributors and retailers BOSS
Revolution Calling sold through distributors and retailers is the same service as BOSS Revolution Calling sold direct- to-
eensumers— consumer . The Company sells capacity to international calling minutes to retailers, or to distributors who resell to



retailers. The retailer or distributor is the Company’ s customer in these transactions. The Company’ s sales price to retailers and
distributors, net of discounts, is less than the end user rate for BOSS Revolution Calling minutes. The customer or the Company
may terminate their agreement at any time upon thirty days written notice without penalty. Retailers may sell BOSS Revolution
Calling on a pay- as- you- go basis or in unlimited plans. As described above, for pay- as- you- go, the Company recognizes
revenue at the point in time when minutes are utilized, and for unlimited plans, the Company recognizes revenue over a period
of time as the service is rendered. Retailers and distributors also receive initial commissions upon sale to end users, and renewal
commissions when certain end users subsequently purchase minutes directly from the Company. Initial and renewal commission
payments are accounted for as a reduction of the transaction price over time as the end user uses the service. IDT Global HIDF
Glebal-services are offered to both postpaid and prepaid customers. Postpaid customers are billed in arrears and typically consist
of credit- worthy companies such as Tier 1 carriers and mobile network operators. Prepaid customers are typically smaller
communications companies and independent call aggregators. There is no performance obligation until the transport and
termination of international long- distance calls commences. The initial contract durations range from six months to one year
with-, and generally have successive extensions. During the initial term, the contract can only be terminated in certain instances
(such as bankruptcy of either party, damage to the other party’ s network, fraud, or breach of contract). However, no penalties
are applied if the agreement is terminated in the initial term. After the initial term has expired, either party may terminate the
agreement with notice of 30 days to 60 days depending on the agreement. The term of the contract is essentially minute- to-
minute as there is no penalty for an early termination and no obligation to send traffic. Each iteration is a separate optional
purchase that oceurs s-eeeurriftg-over the contract duration (that is, minute- by- minute). The satisfaction of the performance
obligation is occurring at a point in time (as the minutes are transferred) because the provision of the service and the satisfaction
of the performance obligation are essentially occurring simultaneously. Revenue is recognized at the point in time upon delivery
of the service. The Company has not generally entered into contracts that have retroactive pricing features. Additionally, as the
performance obligations are considered minute- by- minute obligations in the original contract, any modification of the original
contract that leads to a conclusion that there is a new contract would not result in any adjustment related to the original contract’
s consideration. The Company provides discounts to its larger customers based on the expectation of a significant volume of
minutes that are consistent with that class of customer in the wholesale carrier market. The discounts do not provide a material
right to the customer because the customer receives the same pricing for all usage under the contract. IDT Global’ s contracts
may include tiered pricing based on minute volumes. The Company determined that its retroactive tiered pricing should be
accounted for as variable consideration because the final transaction price is unknown until the customer completes or fails to
complete the specified threshold. Currently, contracts with retroactive tiered pricing are not material. The Company estimates
the amount of variable consideration to include in the transaction price only to the extent that it is probable that a subsequent
change in the estimate would not result in a significant revenue reversal. F- 16 The Company enters into Notification of
Reciprocal Transmission (“ NORT ”) transactions, in which the Company commits to purchase a specific number of wholesale
carrier minutes to other specific destinations at specified rates, and the counterparty commits to purchase from the Company a
specific number of minutes to specific destinations at specified rates. The number of minutes purchased and sold is not
necessarily the same. The rates in these reciprocal transactions are generally not at prevailing market rates, and the amounts paid
to the counterparty in excess of market rates are reflected as a reduction in revenue received from the customer. In addition, the
Company enters into transactions in which it swaps minutes with another carrier. The Company recognizes revenue and the
related direct cost of revenue for these reciprocal and swap transactions based on the fair value of the minutes. IDT Global’ s
NORT contracts include the promise of minimum guaranteed amounts of traffic. The performance obligation represents a stand
ready obligation to provide the specified number of minutes over the contractual term. The initial terms of NORT contracts
generally range from one month to six months. Since the Company’ s satisfaction of its performance obligation of routing calls
to their destination includes a minimum guaranteed amount of traffic, the Company recognizes revenue over a period of time as
the service is rendered. The customer simultaneously receives and consumes the benefits provided by the Company’ s
performance as the Company performs. The Company uses an output method as the usage of minutes occur because it reflects
the pattern by which the Company satisfies its performance obligation through the transfer of service to the customer. NRS
earns revenue from (1) the sale of POS terminals to retailers, (2) a monthly recurring charge for its software license,
software upgrades, and help desk support (collectively, the “ Software services ”), (3) fees for advertising on the POS
terminals, (4) sales of the data collected by the POS terminals to data aggregators and others, and (5) merchant services’
commissions for the processing of credit and debit card transactions on the POS terminals. NRS sells its POS terminals
to retailers. The terminals include, at the retailer’ s option, a cash register, a barcode scanner, retailer and customer-
facing hi- definition screens, a receipt printer, and a credit card reader. The arrangement with the customer includes the
equipment sale including embedded POS software, as well as the Software services. Each hardware component and the
Software services is a separate performance obligation because each is a distinct good or service that can be obtained
from alternate providers. The transaction price is allocated to each performance obligation based on the relative
standalone selling price (“ SSP ”). The SSP reflects the amount the Company would charge for each performance
obligation if it were sold separately in a standalone sale to similar customers in similar circumstances. The SSP for POS
terminals is generally estimated using the residual approach. Equipment revenue is recognized at the point in time when
the customer has physical possession of the POS terminal, which is when the customer can use the POS terminal and
embedded software and has the risks and rewards of ownership. Revenue from the Software services is recognized
ratably over the term of the contract because satisfaction of the performance obligation and the customer’ s use of the
service occur evenly over the term. NRS sells advertising on the POS terminal’ s high- definition screens through internal
sales agents, third- party brokers, and real- time auctions on exchange platforms known as programmatic advertising.
For advertising sold through its agents or a broker, as well as for a portion of its programmatic advertising, NRS is the



principal because it is responsible for performing the service by delivering advertisements according to the customer’ s
requirements. For the portion of its programmatic advertising where NRS does not control the ad space before it is
provided to the customer, NRS acts as an agent of the advertising exchange. NRS records gross revenues based on the
amount billed to the customer when it is the principal in the arrangement and records revenue net of the associated costs
incurred when it acts as an agent in the arrangement. The performance obligation is satisfied, and revenue is recognized
during the period of time when the advertisement is broadcast on the POS terminal. NRS captures targeted, daily data
from the POS terminals that it sells to customers. The performance obligation is the provision of a data report, generally
one report per POS terminal per week, where each report is a distinct good that is not interrelated with another report.
Customers purchase data reports generally for an annual fee per POS terminal. The consideration is variable because it
depends on the number of POS terminals selected. The performance obligation is satisfied, and revenue is recognized, at
the point in time when the customer receives a data report because the customer obtains control and has the benefit of
the data. The amount recognized per report is the same for each report since each report has the same standalone value
to the customer. NRS’ merchant services, called NRS PAY, enable retailers to accept and process payments made by
credit and debit cards. NRS PAY revenue is a monthly fee plus a percentage of the transaction amount plus a flat rate
per transaction. There is no separate charge for the credit card reader provided to the retailers, which remains NRS’
property and must be returned upon termination of NRS PAY. Merchant services are provided as an agent of the
payment processor or funding bank, therefore NRS records revenue net of the associated costs incurred. The
performance obligation is satisfied, and revenue is recognized when the payment is processed. The retailers’ use of the
credit card reader is a separate performance obligation that meets the definition of a lease. The lease consideration is
included in the NRS PAY monthly recurring charge. NRS accounts for the non- lease and lease components as a single
performance obligation in accordance with Accounting Standards Codification Revenue from Contracts with Customers
(Topic 606) (“ ASC 606 ) because the timing and pattern of transfer of both components is the same, and the non- lease
component is the predominant component. - +5-17 net2phone earns revenue primarily through the provision of cloud
communications service for businesses. The service is priced on a per- seat basis, and its subscription revenue is a
monthly fee per seat. Revenue is primarily recognized over the monthly service period. Revenue from the sale of
telephone equipment is recognized at a point in time when the equipment is delivered to the customer. net2phone leases
telephone equipment to certain customers, which is a separate performance obligation that meets the definition of a
lease. The lease consideration is included in the monthly recurring charge. net2phone accounts for the non- lease and
lease components as a single performance obligation in accordance with ASC 606 because the timing and pattern of
transfer of both components is the same, and the non- lease component is the predominant component. Disaggregated
Revenues The following table shows the Company’ s revenues disaggregated by business segment and service offered to
customers: Schedule of Revenues Disaggregated by Business Segment and Service Offered to Customers Year ended July 31 (in
thousands) 2023 2022 2021 2628-BOSS Money $ 76, 928 $ 55, 561 $ 49, 322 Other 9, 682 9, 032 8, 298 Total Fintech 86, 610
64, 593 57, 620 464-5-49,-595-$47-944-National Retail Solutions 77, 115 51, 366-299 24, 7491+;-980-Fotal Finteeh 108,764
F4-748 344-59;-924-net2phone 72, 388 58, 185 44, 502 32-IDT Digital Payments 417 , 057 454 Mobile-Top—bp-473, 213-215
461, 609 663-334;424-BOSS Revolution Calling 322, 134 387,936-937 455, 244 468;255-IDT Global 230, 281 292, 337 360,
996 394;:334-Other 43-33 | 622-56-269 36 , 36+-56-491 42 , 378271 Total Traditional Communications 1, 497002 , +68-741 1,
328189 . 144-980 |, 253-320 . 39+120 TOTAL $ 1. 238,854 $ 1,364,057 $ 1,446, 990 Revenues $ 1,345-238 , 769-854 $ 1,
364, 057 $ 1, 446, 990 The following table shows the Company’ s revenues disaggregated by geographic region, which is
determined based on selling location. On #aly¥3+February 1 , 20208-2021 , the Company restructured certain operations for tax
purposes rcsultmc in the chan(vc of geographic sourcing of revenues from the Netherlandsto-the United-States;-and-enFebruary
geograph eig : he-United States to the United Kingdom. Schedule of Revenues Disaggregated

bv (JL,O”I aphlc Region (in thouxdnds) F mtcch National Retail Solutions nct2phone Traditional Communications Total Year
ended July 31, 20222023 United States $ +06;768-$-30;105-$-836- 83 , 483-883 $ 973-77 , 356-115 $ 38, 029 $ 693,193 §
892, 220 Outside the United States: United Kingdom 3847315847 Netherdands-— 36-267, 697 267, 697 Other 2,
727 — 34 30-Other1-, 99628-359 41 , 851 65048, 77878, 824937 Total outside the United States 2, 727 — 34, 359 309, 548
346, 634 TOTAL $ 86,610 $ 77,115 $ 72,388 $ 1, 002 99628, 741 986-360,-625390, 701 TOTAL-$108,764-$58,185-5 1,
197238 , 854 10851364057 Year ended July 31, 20242022 United States $ 74-62 , 344-598 $ 23,-693-$1-033814-$1;
13125+ 51,299 $ 30, 283 $ 829, 355 $ 973, 535 Outside the United States: United Kingdom 244596244596
Netherlands-— 28-311, 847 311, 847 Other 1, 995 — 27 28-Other—24-, 38+-52-902 48 , 746-74-778 78 , +21+-675 Total
outside the United States 1, 995 — 24-27 , 489-294-902 360 , 336-345-625 390 , 739-522 TOTAL § 74-64 ,—344—-593 $ 4451,
592—299 $58,185 5 1,328-189 ,444-980 $ 1, 446-364 , 996-057 Year ended July 31, 2620-2021 United States $ 59-57 , 347 $

024-- 24 $15- 566-748 § 849-23 , 926-093 $ 925-1 , 356-025, 790 $ 1, 130, 978 Outside the United States: United Kingdom —
1213176413+ H6-Netherlands-— +4-246— 241 , 729-246-590 241 , 743-590 Other 273 — +6-21 , 92261409 52 , 63877
740 74 , 966-422 Total outside the United States 273 — 21, 409 294, 33046316 . 012 948—493—47—1—4%9—41—9—T()TAL $ 5957,
620 $ 924 24 $32- 748 $ 454 44,502 $ 1, 253-320 , 394120 § 1, 345446 . 769990 Revenues $ 57, 620 $ 24, 748 $ 44, 502
$1,320,120 $ 1, 446, 990 F- +6-18 Remaining Performance Obligations The following table includes Company-doesnothave
any-signtfteantrevenue by business segment expected to be recogmzed in the future from per tommmc 0b|1LdtIOHS that were
satisfied-unsatisfied or partially satisfied-unsatisfied as of 11 P P S-remain
performanee-obligations-at-July 31, 20222023 and2021-. The table excludes contracts that lmd an or wmal ex xctcd duration
of'one year or less. Schedule of Estimated Revenue by Business Segment (in thousands) National Retail Solutions
net2phone Total Year ending July 31: 2024 $ 6, 608 $ 35,974 $ 42, 582 2025 5, 463 18, 021 23, 484 Thereafter 5, 433 6,
694 12,127 TOTAL $ 17,504 $ 60, 689 $ 78, 193 Accounts Receivable and Contract Balances The timing of revenue




recognition may differ from the time of billing to the Company’ s customers. Trade accounts receivable in the Company’ s
consolidated balance sheets represent unconditional rights to consideration. The Company would record a contract asset when
revenue is recognized in advance of its right to bill and receive consideration. The Company has not currently identified any
contract assets. Contract liabilities arise when the Company receives consideration or bills its customers prior to providing the
goods or services promised in the contract. The Company’ s contract liability balance is primarily payments received for prepaid
BOSS Revolution Calling. Contract liabilities are recognized as revenue when services are provided to the customer. The
contract liability balances are presented in the Company’ s consolidated balance sheets as “ Deferred revenue ”. The
Company’ s revenue recognized in fiscal 2023, fiscal 2022, and fiscal 2021 from amounts included in the contract liability
balance at the beginning of the period was $ 23. 5 million, $ 28. 2 million, and $ 28. 7 million, respectively. The Company
estimates its expected breakage revenue by revenue stream recorded each month, based on inputs and assumptions about usage
of the deferred revenue balances. The Company used its historical deferred revenue usage data by revenue stream to calculate
the percentage of deferred revenue by month that will become breakage. The historical data indicated that customers stitize
utilized a very high percentage of minutes purchased in the first three months. The Company periodically reviews its estimates

qu&rtefly—based on updated data and adjusts the monthly estimates accordlngly —"Phe—eeﬂtraet—h&bfhty—balaﬂees—t&e—pfeseﬂted—rn

-$—2-8—7—n‘rrlheﬁ—aﬂd—$—32—3—m1ﬂ-teﬁ—res—peetwely— Deferred Customer Contract Acqumtron and Fulﬁllment Costq The Company
recognizes as an asset its incremental costs of obtaining a contract with a customer that it expects to recover as-an-asset-. The
Company’ s incremental costs of obtaining a contract with a customer are sales commissions paid to employees and third parties
on sales to end users. If the amortization period were sewtd-be-one year or less for the asset that would be recognized from
deferring these costs, the Company applies the practical expedient whereby the Company charges these costs to expense when
incurred. For net2phone sales, the Company defers these costs and amortizes them over the expected customer relationship
period when it is expected to exceed one year. The Company’ s costs to fulfill its contracts do not meet the criteria to be
recognized as an asset, therefore these costs are charged to expense as incurred. The Company’ s deferred customer contract
acquisition costs were as follows: Schedule of Deferred Customer Contract Acquisition CostsJuly CestsFaly-31 (in thousands)
2023 2022 2024-Deferred customer contract acquisition costs included in “ Other current assets ” $ 4, 460 $ 4, 085 $-3;460
Deferred customer contract acquisition costs included in “ Other assets ” 3, 734 3, 469 3 45+-TOTAL $ 8,194 § 7, 554 $-6;-61H
In fiscal 2023, fiscal 2022, and fiscal 2021 ;and-fiseal2020- the Company’ s amortization of deferred customer contract
acquisition costs was $ 4. 9 million, $ 4. 4 million, and $ 3. 6 million, ard-$2-4-mithen;respectively. F- 19 Note 4 — Leases
The Company’ s leases primarily consist of operating leases for office space. These leases have remaining terms from less than
one year to six-five years. net2phone also has operating leases for office equipment. Certain of these leases include renewal
options that may be exercised and / or options to terminate the lease. The Company has concluded that it is not reasonably
certain that it would exercise any of the-these options te-extend-orterminate-theleases- net2phone is the lessee #nr-under
equipment leases that are classified as finance leases. The assets and liabilities related to these finance leases are not material to
the Company’ s consolidated balance sheets. F=—7The Company leases office and parking space in a building and parking
garage located at 520 Broad St, Newark, New Jersey that was previously owned by the Company’ s former subsidiary, Rafael
Holdings, Inc. (“ Rafael ). On August 22, 2022, Rafael sold the building and parking garage to an unrelated third party. The
Company’ s lease in that buttding-property continues with the new owner. The Company afse-leases office space in Israel from
Rafael. Howard S. Jonas, the Chairman of the Company (an executive officer position) and the Chairman of the Company’ s
Board of Directors, is also the Chairman of the Board of Directors and Executive Chairman of Rafacl. The Newark lease
expires in April 2025 and the Israel lease expires in July 2025. In fiscal 2023, fiscal 2022, and fiscal 202 ;and-fiseal2026-, the
Company incurred lease costs in connection with the Rafael leases of $ 0. 3 million (which excludes Newark lease costs
after August 22, 2022), $ 2. 0 million, and $ 1. 9 million, aad-$+9mithenrespectively . Lease costs incurred in connection
with the Rafael leases ;whteh-is included in operating lease cost in the table below. Supplemental disclosures related to the
Company’ s operating leases were as follows: Schedule of Supplemental Disclosures Related to the Company' s Operating
Eeases-LeasesYear Yearcnded July 31 (in thousands) 2023 2022 2021 2826-Operating lease cost $3, 175 $ 2, 901 § 2, 824 $2;
832-Short- term lease cost 1, 095 1, 348 620 246-TOTAL LEASE COST $ 4, 270 $ 4, 249 $ 3, 444 $3-0678-Cash paid for
amounts included in the measurement of lease liabilities: Operating cash flows from operating leases $ 3,262 $ 2, 857 $ 2,779 %
2:-745-Cash paid for amounts included in the measurement of lease liabilities: Operating cash flows from operating leases $ 3,
262 82,857 $ 2,779 $25745-Schedule of Supplemental Disclosures Related Weighted Average Operating Feases-LeasesJuly
Faby-31 2023 2022 202+-Weighted- average remaining lease term- operating leases 2. 3 years 2. 8 years-3—4-years Weighted-
average discount rate- operating leases 3. 7 % 3. 0 %2-9-% In fiscal 2023, fiscal 2022 , and fiscal 2021, the Company enteree
into-obtained right- of- use assets of $ 1. 8 million, $ 2. 2 million, and $ 0. 6 million, respectlvely, in exchange for new
offieeteases-with-an-aggregate-operating lease hability-liabilities of $22-millionand-$-0-6-milhon respeetively- The
Company’ s aggregate operating lease liability was as follows: Schedule of Aggregate Operating Lease Eiability-LiabilityJuly
Fuly-31 (in thousands) 2023 2022 2624-Operating lease liabilities included in “ Other current liabilities ” $ 2, 861 $ 2, 899 $2;
456-Operating lease liabilities included in noncurrent liabilities 2, 881 4, 606 TOTAL $ 5, 742 473-FOFAE-S 7, 505 $7-929
Future minimum maturities of operating lease liabilities were as follows: Schedule of Future Minimum Maturities of Operating
Lease Liabilities (in thousands) Year ending July 31: 2023-2024 $ 3, 888-028 2024-2025 2, 122 562-26251,-872-2026 494-507
2027 +44+-304 2028 48 Thereafter 48— Total lease payments 76 , 845-009 Less imputed interest ( 340-267 ) Total operating
lease liabilities $ 75 , 505-742 F- 48-20 Note 5 — Cash, Cash Equivalents, and Restricted Cash and Cash Equivalents The
following table provides a reconciliation of cash, cash equivalents, and restricted cash and cash equivalents reported in the
consolidated balance sheets that equals the total of the same amounts reported in the consolidated statements of cash flows:



Schedule of Cash, Cash Equivalents, and Restricted Cash and Cash EquivalentsJuly 31 (in thousands) 2023 2022 2624-Cash and
cash equivalents $ 103, 637 $ 98, 352 $H0F347FRestricted cash and cash equivalents 95, 186 91, 210 H9:-769-TOTAL CASH,
CASH EQUIVALENTS, AND RESTRICTED CASH AND CASH EQUIVALENTS §$ 198, 823 $ 189, 562 $226;-916-At July
31,2023 and 2022 and-20214-, restricted cash and cash equivalents included $ 87. 3 million and $ 86. 6 mitienand$H5-8
mllhon rcspcctlvcly, 1n rcstrlctcd cash and Cash Cqu1valcnts for customer deposits held by IDT Financial Services Himited-<

. Certain of the electronic money financial services regulations
in Glbraltar require IDT FmanCIal SLTVICCS to safcguald cash held for customer deposits, segregate cash held for customer
deposits from any other cash that IDT Financial Services holds and utilize the cash only for the intended payment transaction.
Company Restricted Cash and Cash Equivalents The Company treats unrestricted cash and cash equivalents held by IDT
Payment Services, Inc. and IDT Payment Services of New York, LLC, which provide the Company’ s international money
transfer services in the United States, as substantially restricted and unavailable for other purposes. At July 31, 2023 and 2022
and2021+-, “ Cash and cash equivalents ” in the Company”’ s consolidated balance sheets included an aggregate of $ 20. 6 million
and $ |7 3-mithenand-$15- 3 million, respectively, held by IDT Payment Services, Inc. and IDT Payment Services of New
York, LLC, that was unavailable for other purposes Note 6— Acqulsltlons Integra CCS On March 3, 2022, the-Company™s
substdiary;net2phone 2. 0 e whie v ; : purchased all of the
outstanding shares of Onwaba S R. L. and Gem S R L. for an aggregate purchase price ofup to $ 15. 0 million. Onwaba S. R.

L. and Gem S R. L. are located in Uruguay and use the trade name Integra CCS (i}ntegfai)—}rﬁegra—pfew‘tdes-e}eud—based

acqulred companies trom the date of acqulsltlon which were not slgnlﬂcant are 1ncluded in the Company s consolidated
financial statements. The purchase price consisted of: (a) cash of $ 7. 2 million that was paid at closing, (b) 27, 765 shares of the
Company’ s Class B common stock with a value of $ 1. 0 million that were issued at closing, (c) $ 3. 3 million, half of which
was wi-be-paid in fiscal 2023 at the end of 12 months after closing and the remainder will be paid at the end of 24 months after
closing, subject to holdback for the settlement of claims against the sellers, if any, and (d) contingent consideration of up to $ 3.
5 million based on annual cumulative incremental recurring seat revenue of the net2phone segment over a four- year period,
payable in cash and / or equity at net2phone 2. 0’ s discretion. F- 21 The acquisition date fair value of the consideration
consisted of the following: Schedule of Acquisition Date Fair Value of Consideration (in thousands) Cash paid $ 7, 200 Cash
acquired (81) Cash paid, net of cash acquired 7, 119 Shares of the Company’ s Class B common stock 1, 000 Future payments
subject to holdback 3, 158 Contingent consideration 1, 361 Total fair value of consideration, net of cash acquired $ 12, 638 The
acquisition- date fair value of the contingent consideration was estimated using discounted cash flow models. This fair value
measurement was based on significant inputs not observable in the market and therefore represents-represented a Level 3
measurement. There was no change in the estimated fair value of the contingent consideration in the period from the acquisition
date to July 31, 26222023 . £=19-The impact of the acquisition’ s prehiminary-purchase price allocations on the Company’ s
consolidated balance sheet was as follows: Schedule of Impact of Acquisition' s Purchase Price Allocations on Consolidated
Balance Sheet (in thousands) Trade accounts receivable $ 332 Prepaid expenses 4 Other current assets 21 Current assets
Property, plant, and equipment (mainly acquired technology) 777 Goodwill 8, 433 Customer relationships (7- year useful lives)
2, 230 Tradename (5- year useful life) 400 Non- compete agreements (6- year useful lives) 660 Operating lease right- of- use
asset 732 Other assets 24 Deferred income tax assets Trade accounts payable Other current liabilities Accrued expenses (243)
Operating lease liability current portion (176) Operating lease liability noncurrent portion (556) Noncontrolling interests Net
assets acquired excluding cash $ 12, 638 The goodwill was assigned to the net2phone segment and was attributable primarily to
the assembled workforce and the expected synergies from the business combination. The goodwill is not expected to be
deductible for income tax purposes. Leaf Global Fintech Corporation On March 1, 2022, the Company’ s subsidiary, IDT

International Telecom, Inc. (* IDTIT ”) purehascd all ofthc outstandmg sharcs ofLeatG-}eba-l—F-rnteeh—Gefpefaﬁeﬁ—(LI:ea-f—)
for up to $ 6. 05 million —=ea . . .

as-expatd S48 able1 chnotogy aders;refugees; migrants;an hers Leaf’soperatmgresults
from the date of acquisition, which were not srgnrﬁcant are 1ncluded in the Company S consohdated financial statements. The
purchase price +s-was comprised of (a) $ 0. 5 million paid in cash at the closing, (b) a working capital adjustment for a
maximum of $ 50, 000, and (c) contingent consideration of up to $ 5. 5 million based on annual gross profit over a five- year
period. (in thousands) Cash paid $ 500 Cash acquired (167) Cash paid, net of cash acquired 333 Contingent consideration 3, 330
Total fair value of consideration, net of cash acquired $ 3, 663 F- 22 20 (in thousands) Current assets...... 2021 and September
30, 2022. The acquisition = date fair value of the contingent consideration was estimated using discounted cash flow models.
This fair value measurement was based on significant inputs not observable in the market and therefore represents-represented a
Level 3 measurement. There was no change in the estimated fair value of the contingent consideration in the period from the
acquisition date to July 31, 2022. In fiscal 2023, the Company determined that the requirements for a portion of the



contingent consideration payments would not be met. The impaet-Company recorded a gain of $ 1. 6 million on the write-
of off of the contingent consideration payment obligation, which was included in “ the-Other aequisition26-operating
(expense) gain,net ” in the accompanying consolidated statements of income. (in thousands) Current assets $ 9
Property,plant,and equipment (mainly acquired technology) 324 Goodwill 3,199 Tradename (5- year useful life) 131 Net assets
acquired excluding cash $ 3,663 The goodwill was assigned to the Fintech segment and was attributable primarily to the
assembled workforce and the expected synergies from the business combination.The goodwill is not expected to be deductible
for income tax purposes. Ir-September20622-Sochitel UK Ltd.On December 3 ., 2020,IDTIT acquired 51 % the-Company

determined-thatthe requirementsferapeortienof the issued shares of Sochitel UK Ltd eontingent-eonsiderationpayments
relatedto-the Feafaequisitionwouldnetbe-met (“ Sochitel ”) Fhe-Companyrecorded-agairef-$1 Sochitel 6-mithononthe
write—offof-’ s purchasepriece-alloeations-en-operating results from the date of acquisition, which were not significant, are
included in the Company” s consolidated balanee-sheet-financial statements. (in thousands) Cash paid $ 2, 732 Cash
acquired (344) Cash paid, net of cash acquired 2, 388 Contingent consideration 393 Total fair value of consideration, net
of cash acquired $ 2, 781 The acquisition date fair value of the contingent consideration was estimated using discounted
cash flow models. This fair value measurement as-was fellews=-based on significant inputs not observable in the market
and therefore represented a Level 3 measurement. There was no change in the estimated fair value of the contingent
consideration in the period from the acquisition date to July 31, 2022. In fiscal 2023, the Company paid contingent
consideration of $ 0. 5 million and recorded an expense of $ 0. 1 million, which was included in “ Other operating
(expense) gain, net ” in the accompanying consolidated statements of income. There is no remaining contingent
consideration for this acquisition. (in thousands) Trade accounts receivable $ 656 Prepaid expenses 1, 644 Property, plant, and
equipment 75 Goodwill 2, 025 Customer relationships (15- year useful life) 1, 960 Tradenames (20- year useful life) 440
Deferred income tax assets 197 Other assets 30 Trade accounts payable (1, 306) Accrued expenses (423) Other current liabilities
(329) Noncontrolling interests (2, 188) Net assets acquired excluding cash § 2, 781 F- 2423 The goodwill was assigned to the
Traditional Communications segment and was attributable primarily to the assembled workforces and the expected synergies
from the business combination. The goodwill is not expected to be deductible for income tax purposes. Pursuant to a Put / Call
Option Agreement related to the 5 % of the issued shares of Sochitel that the seller did not initially sell to IDTIT (“ Option
Shares ”), the seller exercised its option and on March 22, 2021, IDTIT purchased the Option Shares for $ 0. 3 million. The
purchase of the Option Shares resulted ina $ 0. 2 million reduction in “ Noncontrolling interests ” and a $ 21, 000 reduction in
Additional paid- in capital ” in the consolidated balance sheets. On June 15, 2021, IDTIT purchased 19 % of Sochitel’ s issued
shares from the remaining noncontro]lmg mturcst hOld(,I‘ Th(, purchasc pllC(, was Lash 01‘ $1.0 mllllon plus contmgcnt
consideration of up to $ 0. 3 million e 3 A d - he : Ren
netater-than-Aprit52023- The acquisition date fair value of the contmgent conslderatlon of $ 0. 2 million was estlmated using
cash flow models. This fair value measurement was based on significant inputs not observable in the market and therefore
represents-represented a Level 3 measurement. The purchase of the shares resulted ina $ 1. 0 million reduction in *
Noncontrolling interests, ” a $ 0. 3 million reduction in “ Additional paid- in capital, ” and $ 0. 2 million liability in the
consolidated balance sheets. There was no change in the estimated fair value of the contingent consideration in the period from
the acquisition date to July 31, 2022. Pre-FermaDisetosures—The-In fiscal 2023, the Company paid contingent consideration >

spro-formaresultsof epefaﬁeﬁs—as—rﬁt-he—aeqtﬁsmeﬁs-eeetﬂed—as—$ 0. 3 million and recorded an expense of August$ 0. |
million , which was included in “ 2649-were-notmaterially-differentfrontthe-Other actaatresults-ofoperations—- operating

(expense) gain, net ” in the accompanying consolidated statements of income. There is no remaining contingent
consideration for this acquisition . Note 7 — Debt Securities The following is a summary of available- for- sale debt
securities: Schedule of Available- for- sale Securities (in thousands) Amortized Cost Gross Unrealized Gains Gross Unrealized
Losses Fair Value July 31, 2023 Certificates of deposit * $ 4, 080 $ — $ (4) $ 4, 076 U. S. Treasury bills and notes 31, 186
— (148) 31, 038 Government sponsored enterprise notes 3, 881 — (8) 3, 873 Corporate bonds 3, 912 — (485) 3, 427
TOTAL $ 43,059 $ — $ (645) $ 42, 414 July 31, 2022 Certificates of deposit * $ 2, 000 $ — $ (14) $ 1, 986 U. S. Treasury
bills and notes 13, 848 — (114) 13, 734 Corpordtc bonds 3, 966 (4106) 3, 551 Munmpal bonds 3,035 (3) ? 022 TOT/\L $
22,8498 18 (547) $22, 303 y - :

-1-4—9-1—2— Each ofthe celtmcates of deposlt held by the Company has a CUSIP was purchased in the secondary malket thlouﬁh
a broker and may be sold in the secondary market. Proceeds from maturities and sales of debt securities and redemptions of
equity investments were $ 2449 . 2 million, $ 26-21 . 2 million, and $ 6-26 . 5-2 million in fiscal 2023, fiscal 2022, and fiscal
2021 ;and-fiseal 2020, respectively. There were no realized gains or realized losses from sales of debt securities in fiscal 2023,
fiscal 2022, and fiscal 2021 s-and-fiseal2620-. F- 24 The contractual maturities of the Company” s available- for- sale debt
securities at July 31, 2622-2023 were as follows: Schedule of Contractual Maturities of Available- for- sale Debt Securities (in
thousands) Fair Value Within one year $ +5-35 , 374-176 After one year through five years 3-6 , 729-019 After five years
through ten years 2-1 , 634-172 After ten years 566-47 TOTAL $ 22-42 , 414 363-F-22-The following available- for- sale debt
securities were in an unrealized loss position for which other- than- temporary impairments were not recognized: Schedule of
Available- for- sale Securities, Unrealized Loss Position (in thousands) Unrealized Losses Fair Value July 31, 2023 Certificates
of deposit $4 $ 3,356 U. S. Treasury bills and notes 148 31, 038 Government sponsored enterprise notes 8 3, 873
Corporate bonds 485 3,368 TOTAL $ 645 $ 41, 635 July 31, 2022 Certificates of deposit $ 14 § 1, 986 U. S. Treasury bills
dﬂd notes ] 14 13,734 C orpordtc bonds 416 3, 514 Mumupal bonds 3 2 4] 2 TOTAL $ 547 $ 21, 646 The J-u-lry—?;—l—';l-@%—l—U—S—

S-tra-eontis Area rth § he followmg avalldblc. for- sale
dcbt securities included in the table dbOVL were in a continuous umgdlm.d loss posmon for 12 months or longer: Schedule of



Continuous Unrealized Loss Position for 12 Months or Longer (in thousands) Unrealized Losses Fair Value July 31, 2023 U. S.
Treasury bills and notes $ 86 $ 816 Corporate bonds 484 3,299 TOTAL $ 570 $ 4, 115 July 31, 2022 U. S. Treasury bills
and notes $ 72 $ 892 Corporate bonds 234 1, 731 TOTAL $ 306 $ 2, 623 At July 31, 2023 and 2022, the Company did not
intend to sell any of the debt securities included in the table above, and it is not more likely than not that the Company will be
required to sell any of these securities before recovery of the unrealized losses, which may be at maturity. F- 25 Note 8 —
Equity Investments Equity investments consist of the following: Schedule of Equity InvestmentsJuly 31 (in thousands) 2023
2022 2024-7edge, Inc. Class B common stock, 42, 282 shares at July 31,2023 and 2022 and-2024-$ 89 $ 117 $-649-Rafacl
Holdings, Inc. Class B common stock 278 810 and 290 214 &nd%46é65—shares at July 31, 2023 and 2022 and 2024,
respectively 558 586 G 3 estrie ass ares-a y e
%92—1—1=espeet—1—vel—y—2—2—99—0ther marketable equrty securrtres 1, 497 4 089 3—639—F1xed income mutual funds 4 054 12 299
23-467-Current equity investments $ 6, 198 $ 17, 091 $42,434-Visa Inc. Series C Convertible Participating Preferred Stock (*
Visa Series C Preferred ) § 1,263 $ 1, 132 $2,465-Visa Inc. Series A Convertible Participating Preferred Stock (“ Visa Series
A Preferred ”) — 1, 230 —Senes—B—&nd—Senes—Geenvert—rbl&Convertlble preferred stock — equity method investment 2, 784
1, 001 2—99—1—Hedge funds 3, 002 3, 238 3;-563-Other 2, 825 825 2-725-Noncurrent equity investments $ 9, 874 $ 7, 426 $H5
654—F-—2—3—The Company received the shares of Zedge Inc. (*“ Zedge ) Class B common stock and 28, 320 of the shares of
Rafael Class B common stock set forth in the table above in connection with the lapsing of restrictions on Zedge and Rafael
restricted stock held by certain of the Company’ s employees and the Company’ s payment of taxes on behalf of its employees
related thereto . The Company purchased 261, 894 shares of Rafael Class B common stock in fiscal 2021 (see below). The
Company sold 11, 404 shares of Rafael Class B common stock in November 2022 . Howard S. Jonas is the Vice- Chairman
of the Board of Directors of Zedge. On December 7, 2020, the Company purchased from Rafael 218, 245 newly issued shares of
Rafael’ s Class B common stock and a warrant to purchase up to 43, 649 shares of Rafael’ s Class B common stock at an
exercise price of $ 22. 91 at any time on or after December 7, 2020 and on or prior to June 6, 2022. The aggregate purchase price
of $ 5. 0 million was allocated $ 4. 6 million to the shares and $ 0. 4 million to the warrant based on their relative purchase date
fair values. The fair value of the warrant on the acquisition date was estimated using a Black- Scholes valuation model that
represented a Level 3 measurement. The purchase price was based on a per share price of $ 22. 91, which was the closing price
of Rafael’ s Class B common stock on the New York Stock Exchange on the trading day immediately preceding the purchase
date. On March 15, 2021, the Company exe1c1sed the warrant in full and purchased 43, 649 shares of Rafael’ S Class B common
stock for cash of$ 1.0 mrllron b a ‘ afa : ¥ avattab i

June 201 6, upon the acqursltlon ofV1sa Europe lelted by Vrsa Inc. (“ Visa ”) lDT Frnanc1al Servrces I;nntted—recewed 1,830
shares of Visa Series C Preferred among other consideration. At July 31, 2020, each share of Visa Series C Preferred was
convertible into 13. 722 shares of Visa Class A common stock (the “ Conversion Adjustment), subject to certain conditions, and
will be convertible at the holder’ s option beginning in June 2028. On September 24, 2020, in connection with Visa’ s first
mandatory release assessment, the Company received 125 shares of Visa Series A Preferred and the Conversion Adjustment for
Visa Series C Preferred was reduced to 6. 861. In June 2021, the 125 shares of Visa Series A Preferred were converted into 12,
500 shares of Visa Class A common stock, which the Company sold for $ 2. 9 million. On July 28, 2022, in connection with
Visa’ s second mandatory release assessment, the Company received 58 shares of Visa Series A Preferred and the Conversion
Adjustment for Visa Series C Preferred was reduced to 3. 645. In August 2022, the 58 shares of Visa Series A Preferred were
converted into 5, 800 shares of Visa Class A common stock, which the Company sold for § 1. 3 million. The changes in the
carrying value of the Company’ s equity investments without readily determinable fair values for which the Company elected
the measurement alternative was as follows: Schedule of Carrying Value of Equity InvestmentsYear ended July 31 (in
thousands) 2023 2022 2021 208208-Balance, beginning of period $ 1, 501 $ 2, 743 $ 4, 109 $3;949-Redemption for Visa
mandatory release assessment — (1, 230) (1, 870) Purchase — 100 — Adjustment for observable transactions involving a
similar investment from the same issuer 131 (103) 510 Redemptions 206-Upward-adjastments-— —3Redemptions-(9) (6 19
) Impairments — — — BALANCE, END OF PERIOD § 1, 464+-632 $ 1,501 §$ 2, 743 F- 26 $4;409-The Company increased

or decreased the carryrng value ofthe shares oersa Serres C Preferred it held bﬁ%—H&ﬂh@fmrﬁmﬂ%@Q%—&nd—&x&G@mp&ny

a-nd—ﬁsea-l%@%@—respeet—x—vel—y—based on the farr value of Visa Class A common stock and, mcludlng a drscount for lack of
current marketability , which is classified as “ Adjustment for observable transactions involving a similar investment from
the same issuer ” in the table above . F-—24-Unrcalized losses and gains anedesses-for all equity investments measured at fair
value included the following: Schedule of Unrealized (losses) Gains for All Equity InvestmentsYear ended July 31 (in
thousands) 2023 2022 2021 2628-Net (losses) gains recognized during the period on equity investments $ (2, 613) $ ( 19, 248) $
8, 830 $336)-Lcss: net gains recognized during the period on equity investments redeested-sold during the period 18 10 1, 090
—Unrealized (losses) gains recognized during the period on equity investments still held at the reporting date $ (2, 631) $ ( 19,
258) $ 7, 740 $336)-The unrealized losses and gains andHesses-for all equity investments measured at fair value in the table
above included the following: Year ended July 31 (in thousands) 2023 2022 2021 2628-Unrealized (losses) gains recognized
during the period on equity investments: Rafael Class B common stock $ (7) $ (14, 101) $ 8, 291 $-c95)-Zedge Class B
common stock $ (28) $ (533) $ 591 $-9)-Unrealized (losses) gains recognized during the period on equity investments still
held at the reporting date $ (2, 631) $ (19, 258) $ 7, 740 $336)-Equity Method Investment On February 2, 2021, the Company
paid $ 4. 0 million to purchase shares of series-Series B convertible preferred stock of a communications company (the equity
method investee, or “ EMI ), and on August 10, 2021, the Company paid $ 1. I million to purchase shares of the EMI” s series
Series C convertible preferred stock and additional shares of the EMI s sertes-Series B convertible preferred stock. The initial
shares purchased represented 23. 95 % of the outstanding shares of the EMI on an as converted basis. The subsequent purchases




increased the Company’ s ownership to 26. 57 % on an as converted basis. The Company aeeetnts-accounted for this
investment using the equity method since the sertes-Series B and sertes-Series C convertible preferred stock are-were in-
substance common stock, and the Company eas-could exercise significant influence over the operating and financial policies of

tlm EMI. fPhe-As ofJuly 31, 2022 the Company was defefmmed—&}&t—eﬁ—&te—éa-tes—e{lﬁxe—aeqmﬂ&eﬁs—fhefe» the holderwefe

feeeﬁed—t-hfee—scculcd pmmlssmy notu -ffe-m—made by thg EMI in cxchangg for loans of an 1HHILHdtL 01‘ @ 2.5 mllllon which
increased to an aggregate of $ 4. 0 million including accrued interest as of April 6, 2023. At July 31, 2022, the notes were
included in *“ Other current assets ” in the accompanying consolidated balance sheets . The notes previde-provided for
interest on the principal amount at 15 % per annum payable monthly. The notes are-were due and payable in February 2023 and
April —AtJuly-345-2022-2023 . On April 6 , 2023, in accordance with an Agreement and Plan of Merger dated as of April
5, 2023, the EMI merged with and into its subsidiary, with the subsidiary being the surviving corporation. Effective with
the merger, the EMI has no common stock outstanding, each share of the EMI’ s convertible preferred stock was
converted into shares of the subsidiary’ s Series A Convertible Preferred Stock (“ EMI Preferred Stock ), and the
principal and accrued interest of the EMI’ s secured promissory notes was converted into shares of EMI Preferred Stock
(the “ Conversions ”). In addition, each of the EMI’ s shareholders agreed to purchase additional shares of EMI
Preferred Stock, for which the Company paid $ 0. 8 million in fiscal 2023 to purchase the additional shares. Following
the merger, the Conversions, and the purchases of additional shares of EMI Preferred Stock, the Company’ s ownership
increased to 33. 3 % of the EMI’ s outstanding shares. The Company accounts for this investment using the equity
method since the Company can exercise significant influence over the operating and financial policies of the EMI but it
does not have a controlling interest. F- 27 The Company determined that on the dates of the acquisitions, there were
differences between its investment in the EMI and its proportional interest in the equity of the EMI of an aggregate of $
8. 2 million, which represented the share of the EMI’ s customer list on the dates of the acquisitions attributed to the
Company’ s interest in the EMI. These basis differences are being amortized over the 6- year estimated life of the
customer list. In the accompanying consolidated statements of income, amortization of equity method basis difference is
included in the equlty in the net loss of 1nvestee, which is recorded in “ Other euffeﬁt—&sse%s-(expense) mcome, net ” (see i

ol"lhe Lompany S eqully melhod investment: Summaly ol"Lhanges in Eqully Melhod -I-nves&neﬁtséle&r———— Investments Year
ended July 31 (in thousands) 2023 2022 2021 Balance, beginning of period $ 1,001 $ 2, 901 $ — Purchase of convertible
preferred stock 840 1, 051 4, 000 Conversion of secured promissory notes into convertible preferred stock 4, 038 — —
Equity in the net loss of investee (2, 153) (2, 224) (816) Amortization of equity method basis difference ( 942) (727) (283)
BALANCE, END OF PERIOD $2,784 $ 1,001 $ 2, 901 Summarized financial information of the EMI was as follows:
Summary of Statements of OperationsJuly 31 (in thousands) 2023 2022 2024+-Current assets $ 3, 661 $ 3, 911 $1467
Noncurrent assets $ 2, 245 $ 2, 462 $2,-549-Current liabilities $ (2, 771) $ ( 11, 480 3$45-84+) Noncurrent liabilities $ — § —
S50F-25-(in thousands) Year ended July 31, 2023 Year ended July 31, 2022 From the date of acquisition to July 31, 2021
REVENUES $7,998 $ 7, 889 $ 1, 898 COSTS AND EXPENSES: Direct cost of revenues 6, 680 9, 451 1, 937 Selling, general
and administrative 7, 871 5, 834 3, 388 TOTAL COSTS AND EXPENSES 14, 551 15, 285 5, 325 LOSS FROM
OPERATIONS ( 6, 553) (7, 396) (3, 427) Other (expense) income, net (1, 305) (342) 101 NET LOSS $ (7, 858) $ (7, 738) $ (3,
326) As of July 27, 2023, the EMI’ s shareholders including the Company agreed to purchase additional shares of EMI
Preferred Stock. The Company subscribed to purchase additional shares for an aggregate of $ 1. 0 million. In the first
quarter of fiscal 2024 through October 11, 2023, the Company paid $ 0. 7 million to purchase the shares. Note 9 — Fair
Value Measurements The following table presents the balance of assets and liabilities measured at fair value on a recurring
basis: Schedule of Balance of Assets Measured at Fair Value on a Recurring Basis (in thousands) Level 1 Level 2 Level 3 Total
July 31, 2822-2023 Debt securities $ 43-31 , 734-038 § 8-11 , 569-376 & — $ 22-42 , 303-414 Equity investments included in
current assets 476 , 094+198 — — 47-6 , 89+-198 Equity investments included in noncurrent assets — 2, 500 1, 236-263 3, 763
TOTAL $ 37,236 $ 13,876 $ 1,263 -1%2—2—36249%% 36-52 . 375 825%—9—799%—1—1%%—4—1—756—Acqm%1110n
consideration included in: Other current liabilities $ — $ — $ (2, 5%8-032 ) $ (2, 5#8-032 ) Other noncurrent liabilities — — (&
2.,968773 ) (52 ,968773 ) TOTALS — 8§ — 5 (84 ,546-805 ) 5 (84 ,546-805 ) July 31, 26242022 Debt securities $ +13 ,
652734 $42-8 . 360-569 $ — $ +4-22 , 042-303 Equity investments included in current assets 46-17 , 091 225-2,209-— 42—
17 ,434-091 Equity investments included in noncurrent assets — —1, 730 1, 132 2, 862 4652,465-TOTAL § 44+-30 , 877825 §
+4-10 , 569299 § 21 , 465-132 § 5842 , 94256 Acquisition consideration included in: Other current liabilities § — $§ — $ (
628-2,578 ) $ (6282, 578 ) Other noncurrent liabilities — — ( 3945, 968 ) (3975, 968 ) TOTAL $ —$ — §$ (48 ,025546 ) $
(+8,9025546 ) F- 28 At July 31, 2023 and 2022 and2024, the Company had $ 3. 0 million and $ 3. 2 millienand-$3-6
million, respectively, in investments in hedge funds, which were included in noncurrent “ Equity investments ” in the
accompanying consolidated balance sheets. The Company’ s investments in hedge funds were accounted for using the equity
method, therefore they were not measured at fair value. F=26-The following tables summarize the change in the balance of the
Company’ s assets measured at fair value on a recurring basis using significant unobservable inputs (Level 3): Schedule of
Assets Measured at Fair Value on a Recurring Basis Using Significant Unobservable Inputs (Level 3) én-thousands)20222021



2020-Year ended July 31, (in thousands) 2023 2022 2021 2628-Balance, beginning of period $ 1,132 $ 2, 465 $ 3, 825 $3;619
Purchase of Rafael Holdings, Inc. warrant — — 354 —Exercise of Rafael Holdings, Inc. warran i
for Visa mandatory release assessment — (1, 230) (1, 870) —Total gains (losses) gatns-included in “ Other (expense) income,

net ” 131 (103) 536 266 BALANCE, END OF PERIOD $ 1,263 $1, 132 § 2, 465 $3;825-Change in unrealized gains or losses

change in the balance of the Company’ s liabilities measured at fair value on a recurring basis using significant unobservable
inputs (Level 3): Schedule of Liabilities Measured at Fair Value on a Recurring Basis Using Significant Unobservable Inputs
(Level 3) Gathousands)y202220214-2020-Y car ended July 31, (in thousands) 2023 2022 2021 2020-Balance, beginning of period
$8,546 $ 1, 025 $ 396 $—Transfer into Level 3 from acquisitions — 7, 849 628 375-Payments (2, 494) — — Total (gain)
loss included in: *“ Other operating (expense) gain, net 7 ( 1, 349) (303) — Interest expense included in “ Interest income, net
»” 97 — — “ Foreign currency translation adjustments ” 5 (25) 1 2-FBALANCE, END OF PERIOD $ 4,805 $ 8, 546 $ 1,025 %
396-Change in unrealized gains or losses for the period included in earnings for liabilities
In fiscal 2023, the Company paid an aggregate of $ 2. 5 million in contingent consideration related to prior acquisitions,
which included 3, 051 shares of the Company’ s Class B common stock with a value of $ 0. 1 million. In addition, the
Company recorded gains of $ 1. 6 million and $ 0. 3 million in fiscal 2023 and fiscal 2022, respectively, on the write- off
of contingent consideration payment obligations, which were included in “ Other operating (expense) gain, net ” in the
accompanying consolidated statements of income. Also, in fiscal 2023, the Company increased the estimated fair value of
acquisition- related contingent consideration by $ 0. 2 million, which was included in “ Other operating (expense) gain,
net ” in the accompanying consolidated statements of income. There were no other changes in the estimated fair value of
contingent consideration in fiscal 2023, fiscal 2022, and fiscal 2021. F- 29 Fair Value of Other Financial Instruments The
estimated fair value of the Company’ s other financial instruments was determined using available market information or other
appropriate valuation methodologies. However, considerable judgment is required in interpreting these data to develop estimates
of fair value. Consequently, the estimates are not necessarily indicative of the amounts that could be realized or would be paid in
a current market exchange. Cash and cash equivalents, restricted cash and cash equivalents, settlement assets, other current
assets, customer deposits, settlement liabilities, and other current liabilities. At July 31, 2023 and 2022 and2024-, the carrying
amount of these assets and liabilities approximated fair value because of the short period of time to maturity. The fair value
estimates for cash, cash equivalents, and restricted cash and cash equivalents were classified as Level 1 and settlement assets,
other current assets, customer deposits , settlement liabilities , and other current liabilities were classified as Level 2 of the fair
value hierarchy. Other assets and other liabilities. At July 31, 2023 and 2022 ard-2624-, the carrying amount of these assets and
liabilities approximated fair value. The fair values were estimated based on the Company’ s assumptions, which were classified
as Level 3 of the fair value hierarchy. Note 10 — Property, Plant, and Equipment Property, plant, and equipment consist of the
following: Schedule of Property, Plant and EquipmentJuly 31 (in thousands) 2023 2022 262+-Equipment $ 43,704 $ 40, 811 &
50;-039-Computer software 169, 070 156, 258 44459781 caschold improvements 1, 760 1, 874 5F2FFurniture and fixtures 699
681 588-Property, plant and equipment, gross 215, 233 199, 624 +94;:332-Less accumulated depreciation and amortization (
176, 578) ( 162, 758) +63;:-503)-Property, plant, and equipment, net $ 38, 655 $ 36, 866 $36;829F-27-The Company reduced
its gross property, plant, and equipment and accumulated depreciation and amortization by $ 4. 2 million and $ 17. 4 million
and-$23--9-millien-in fiscal 2023 and fiscal 2022 andfiseal 2021 respectively, for property, plant, and equipment that was
fully depreciated and no longer in service. Depreciation and amortization expense of property, plant, and equipment was $ 18. 6
million, $ 16. 8 million, and $ 17. 1 million —a-nd—$%9—9—mrl—hen—m ﬁscal 2023 fiscal 2022 and fiscal 2021 , and-respectively.
In fiscal 2026-2023 , respee —Felephoneeq eased H

recorded an table-abeve-was-as ws—Fuly 1 aipm
éepfeer&fm@—l%%@—@%—?@e%—é—ﬂé%%éﬂ%pfeei&ﬁe&cxpcmc 0of$0.1 mllllon for tclcphonc cqulpmcnt that feased
to-eustomers-was taken out of service $3-—<4-millien- which was included $3—-millien;and-$-0—-6-millienrin fiseal 2622-

Other operatlng (expense) gam ﬁsea-l%@%—l—&nd—ﬁsea-l%@%@—fes-peetwe}rnet ”in the accompanymg consolldated
operating segment -fer—t-he—pertad—ﬁem—hﬂy%&—%%e—hl—y%—l—%%} Schedule of Chﬂnge in Carrymg Amount of Goodwill by

Operating Segment (in thousands) Fmtech nethhone Tradmonal Commumcatlom Total Balame at Tuly 31, 2—9—1—9—2020 $ —$
—1,519 6 11, o d cen

-J-u-l-y—3—1—29%9—1%—1—9—1—1—339 $ 12 858 Acqulsltlon ——2,025 2 025 Fmelg,n currency translatlon adjustments — 4 10 14
Balam,e at July 31, 2021 — 455234337414, 897 Balanee-at-beginning-1, 523 13, 374 14, 897 Acquisitions 3, 199 8, 433 —
632 Adjustment — — 392 392 Foreign currency translation adjustments — (213) (328) (541) Balance at July 31, 2022 $-3,

199 $9, 743 $-13, 438 $-26, 380 Balance at end-beginning 3, 199 9, 743 $-13, 438 $-26, 380 Foreign currency translation
adjustments — 101 (24) 77 Balance at July 31, 2023 $ 3,199 $ 9, 844 § 13, 414 $ 26, 457 Balance atend $ 3,199 § 9, 844 §
13,414 $ 26, 457 F- 30 Note 12 — Other Intangible Assets The table below presents information on the Company’ s amortized
intangible assets: Schedule of Company' s Amortized Intangible Assets (in thousands) Weighted Average Amortization Period
Gross Carrying Amount Accumulated Amortization Net Balance July 31, 2023 Tradenames 10. S years $ 2,694 $ (1, 005) $ 1,
689 Non- compete agreements 5. S years 1, 302 (778) 524 Customer relationships 7. 5 years 11, 511 (5, 528) 5, 983
TOTAL 7.9 years $ 15,507 $ (7, 311) $ 8, 196 July 31, 2022 Tradenames 11. 4 years $ 2,480 $ (700) $ 1, 780 Non- compete
agreements 5. 5 years 1, 3 16 (549) 767 Customer reldtlonshlps 7.8 years 11, 590 (4 528) 7,062 TOTAL 8. 2 yedrs S 15, 386 $
(5 777) S 9, 609 Faly342062+TFradenames 0 6 5 mpete-s -

AmOI‘UZdtIOH expense of mtanglblc dsscts was $ 1 5 mllllon, $ 1 3 mllhon and $ 0 7 mllllon —aﬁd4$—9—4—m-1-l-heﬂ—1n fiscal
2023, fiscal 2022, and fiscal 2021 ;andfiseal 2020, respectively. The Company estimates that amortization expense of



intangible assets with finite lives will be $ 1. 5 million, $ 1. 4 million, $ 1. 2 million, $ 1. 2 million, and $ 1. 2-0 million in fiseat
2023 fiscal 2024, fiscal 2025, fiscal 2026, and-fiscal 2027 , and fiscal 2028 , respectively. Note 13 — Variable Interest Entity
As of May 31, 2021, the Company entered into a Warrant Purchase Agreement with the sharecholders of an entity (the variable
interest entity or “ VIE ”) that operates money transfer businesses. The purchase price of the warrant was cash of $ 0. 8 million
and a contingent payment of $ 0. 1 million. The Company has various management rights and protective provisions pursuant to
the Warrant Purchase Agreement. Primarily as a result of the Warrant Purchase Agreement, the Company can obtain 90 % of the
ownership interests in the VIE. The Company determined that, effective May 31, 2021, it had the power to direct the activities
of the VIE that most significantly impact its economic performance, and the Company has the obligation to absorb losses of and
the right to receive benefits from the VIE that could potentially be significant to it. The Company therefore determined that it is
the primary beneficiary of the VIE, and as a result, the Company consolidates the VIE. The Company does not currently own
any interest in the VIE and thus the net income incurred by the VIE was attributed to noncontrolling interests in the
accompanying statements of income. F- 31 The VIE’ s net income and aggregate funding {repaidte)provided by (repaid to) the
Company were as follows: Schedule of Net Income and Aggregate Funding Repaid to the Company by VIE (in thousands) Year
ended July 31, 2023 Year ended July 31, 2022 For the period from May 31, 2021 to July 31, 2021 Net income of the VIE § 322
$ 248 § 54 Aggregate funding {repatdtey-provided by (repaid to) the Company, net $ 112 $ (94) $ 8 The VIE” s summarized
consolidated balance sheet amounts are as follows: VIE’ s Summarized Consolidated Balance Sheet July 31 (in thousands) 2023
2022 202+-ASSETS Cash and cash equivalents $ 1, 596 $ 1, 808 $3;364-Restricted cash 7, 848 4, 490 3;-848-Trade accounts
receivable, net 62 31 9+-Disbursement prefunding 585 925 Prepaid expenses 197 14 344-Other current assets 317 462 5387
858-Due from the Company — 86 —Property, plant, and equipment, net 272 467 637-Other intangibles, net 737 889 +;-642
TOTAL ASSETS $ 11, 614 $ 9, 172 $-8,484-LIABILITIES AND NONCONTROLLING INTERESTS Trade accounts payable
$ — § 342— Accrued expenses 26-70 54 Settlement liabilities 7, 573 S, 525 Due to the Company 26 Othereunrrenttiabilities
5559449 Pue-to-the-Company-— 8-Accumulated other comprehensive income ( loss ) 21 (9 HF) Noncontrolling interests
3,924 3,602 3:354-TOTAL LIABILITIES AND NONCONTROLLING INTERESTS $ 11, 614 $ 9, 172 $83484-The VIE’
assets may only be used to settle the VIE’ s obligations and may not be used for other consolidated entities. The VIE’ s lldblllt](,b
are non- recourse to the general credit of the Company’ s other consolidated entities. F=29-Note 14 — Other Operating
(Expense) Gain, Net The following table summarizes the other operating (expense) gain, net by business segment: Schedule of
Other Operating (Expense) Gain, Net Year ended July 31 (in thousands) 2023 2022 2021 2026-Corporate — Straight Path
Communications Inc. class action legal fees $ (5, 785) $ (7, 671) $ (2, 876 3$3;658-) Corporate — Straight Path
Communications Inc. class action insurance claims 3, 845 6, 635 3, 101 3-Corporate — Grow New Jersey Assistance Act tax
credit 1 , $27-600 — — Fintech — write- off of contingent consideration liability 1, 565 — — Fintech — government
grants 382 20 — Fintech — other 26-45— — (367) net2phone — write- off of telephone equipment (133) — — net2phone
— write- off of contingent consideration liability — 303 — —Write- off of contingent consideration liability net2phone —
other — (10) (100) Traditional Communications — write- off of capitalized internal use software costs ( 638-1,419 ) — —
Traditional Communications — gain from sale of rights under class action lawsuit — — 2, 000 Traditional Communications
— cable telephony customer indemnification claim (3, 925) (96) (472) Traditional Communications — increase in
contingent consideration liability (216) — — Traditional Communications — other net2phene-tndemnifieation-etain( 96-329
) (4—7—2—7 ( 555 H44—) %&dﬁiﬁﬁﬂl—eefnmtmte&ﬁeﬁs—aeeﬂl&l—femeﬁ—TOTAL $ (4 415) S (826) $ 731 F 32 tﬂeeﬂ&e—fe}a-teé

-$—(§—9639—Stralght Pdth ( ommumCdtlons lnc Class Action As dlscussud in Notc 23, the Company (as well as othcr ddundﬂnts)
has been named in a pending-putative-class action on behalf of the stockholders of the Company’ s former subsidiary, Straight
Path Communications Inc. (“ Straight Path’ )—&ﬂd—a—deffv&t—ﬁe—eempl-&mt— The Company incurred legal fees and recorded
offsetting gains from insurance claims related to this action in fiscal 2023, fiscal 2022, and fiscal 2021 . On October 3 , and
fiseal-2026-2023 —Write—, the Court off- of Chancery of the State of Delaware dismissed all claims against the Company,
and found that, contrary to the plaintiffs’ allegations, the class suffered no damages. The plaintiffs will have 30 days
from entry of the final order to file an appeal. Grow New Jersey Assistance Act Tax Credit In September 2017, the
Company, the Company’ s subsidiary IDT Domestic Telecom, Inc. (“ IDT DT ), and certain other affiliates were
certified by the New Jersey Economic Development Authority (“ NJEDA ) as having met the requirements of the Grow
New Jersey Assistance Act Tax Credit Program. The program provides for credits against a corporation’ s New Jersey
corporate business tax liability for maintaining a minimum number of employees in New Jersey, and that tax credits may
be sold subject to certain conditions. On June 5, 2023, the Company received a 2019 tax credit certificate for $ 1. 8
million from the NJEDA. In August 2023, the Company sold the certificate for cash of $ 1. 6 million. Contingent
Consideration Liabilities In fiscal 2023, the Company determined that the requirements for a portion of the contingent
consideration payments related to the Leaf acquisition would not be met. In addition, in fiscal 2022, the Company
determined that the requirements for a contingent consideration payment related to an acquisition eensammated-in December
2019 would not be met before the expiration date fersueheontingeney-. The Company recognized a-gain-gains on the write- off
of the-these contingent consideration payment obligationr-obligations in the Fintech and net2phone segments, respectively.
Also, in fiscal 2023, the Company increased the estimated fair value of acquisition- related contingent consideration in its
Traditional Communications segment by $ 0. 2 million. Government Grants In fiscal 2023 and fiscal 2022, Leaf received
payments from government grants for the development and commercialization of blockchain- backed financial
technologies. Write- off of Capitalized Internal Use Software Costs In fiscal 2023, the Company reduced its unamortized
capitalized internal use software costs for internal use software that was taken out of service and recorded an expense of
$ 1. 4 million . Gain from Sale of Rights under Class Action Lawsuit On December 21, 2020, the Company received $ 2. 0
million from the sale to a third party of all its rights under the Payment Card Interchange Fee and Merchant Discount Antitrust



Litigation related to claims that merchants paid excessive fees to accept Visa and Mastercard cards between January 1, 2004 and
January 25, 2019. Indemnification Claim Beginning in June 2019, as part of a commercial resolution, the Company indemnified
a pet2phene-cable telephony customer related to patent infringement claims brought against the customer. Aeeraal-On May 8,
2023, the Company and the customer agreed to release the Company from the indemnification agreement in exchange for
$ 3. 9 million, of which $ 1. 9 million was paid Ner— on May 10, —freomeRelated-TFaxesInfiseal2626-2023 —t-he—eempaﬁy
reeorded-an-and acernalfoernon—inecome related-taxesrelatedto-one-the remainder will be paid in five monthly invoice
deductions of #s-fereign-subsidiaries-$ 0. 4 million each . Note 15 — Revelving-CreditFaeilityand Nete Payable-Revolving
Credit Facility The Company’ s subsidiary, IDT Telecom, Inc. (“ IDT Telecom ), entered into a credit agreement, dated as of
May 17, 2021, with TD Bank, N. A. for a revolving credit facility for up to a maximum principal amount of § 25. 0 million. As
of July 28, 2023, IDT Telecom and TD Bank, N. A. amended certain terms of the credit agreement. [DT Tclecom may use
the proceeds to finance working capital requirements and for certain closing costs of the facility. At July 31, 2023 and 2022 and
2624, there were no amounts outstanding under this facility. In fiscal 2023 and fiscal 2022, IDT Telecom borrowed and repaid
an aggregate of $ 27. 4 million and $ 2. 6 million , respectively, under the facility. The revolving credit facility is secured by
primarily all of IDT Telecom s assets. The prmmpal outqtandmg bear@ interest per annum at the secured overnight financing
rate published Intere ; RSt muttiphied-by the Federal Regutationb
maximumnrreserve-Reserve feqttrfemeﬂ-t—Bank of New York plus 10 -1—25—te—1—7§—ba§1§ pomtq, plus depending upon IDT

Telecom’ s leverage ratio as computed for the most recent fiscal quarter , 125 to 175 basis points . Interest is payable monthly,
and all outstanding principal and any accrued and unpaid interest is due on May 16, 2624-2026 . IDT Telecom pays a quarterly
unused commitment fee on the average daily balance of the unused portion of the $ 25. 0 million commitment of 30 to 85 basis
points, depending upon IDT Telecom’ s leverage ratio as computed for the most recent fiscal quarter. IDT Telecom is required
to comply with various affirmative and negative covenants as well as maintain certain targets based on financial ratios during the
term of the revolving credit facility. As of July 31, 2023 and 2022 and2024-, IDT Telecom was in compliance with all of the
covenants. In the first quarter F—%O—}Bﬂe}eeem—had—a—efeeht—&gfeemer}t—d-&ted—as-or eetebeH-l—ﬁscal 2024 the Company
borrowed and repald 5 .
0 mllhon i i

Accrued Expenseq Acerued expenses comlst of the followmg Sehedule of Accrued Expeme@ July 31 (in thouqands) 2023 2022
202+-Carrier minutes termination $ 20, 675 $ 28, 869 $35;-738Regulatory fees and taxes 43, 302 48, 146 52,292
Compensation costs 18, 858 16, 145 +57465-Maintenance and support 3, 434 2, 122 Commissions 4, 164 3, 258-Cemmissions
7204 372431 egal and professional fees 8, 751 6, 601 6;434-Other 11, 612 12, 022 +2;
985-TOTAL $110,796 $ 117, 109 F- 33 $129,-085-Note 17 — Redeemable Noncontrolling Interest On September 29, 2021,
NRS sold shares of its Class B common stock representing 2. 5 % of its outstanding capital stock on a fully diluted basis to Alta
Fox Opportunities Fund LP (“ Alta Fox ”) for cash of $ 10 million. Alta Fox has the right to request that NRS redeem all or any
portion of the NRS common shares that it purchased at the per share purchase price during a period of 182 days following the
fifth anniversary of this transaction. The redemption right shall terminate upon the consummation of (i) a sale of NRS or its
assets for cash or securities that are listed on a national securities exchange, (ii) a public offering of NRS’ securities, or (iii) a
distribution of NRS’ capital stock following which NRS’ common shares are listed on a national securities exchange. The shares
of NRS’ Class B common stock sold to Alta Fox have been classified as mezzanine equity in the accompanying consolidated
balance sheet because they may be redeemed at the option of Alta Fox, although the shares are not mandatorily redeemable. The
carrying amount of the shares includes the noncontrolling interest in the net income of NRS. The net income attributable to
the mezzanine equity’ s noncontrolling interest during the periods were as follows: Schedule of Net Income Attributable
to Mezzanine Equity’ s Noncontrolling InterestYear ended July 31 (in thousands) 2023 2022 2021 Net income of NRS
attributable to the mezzanine equity’ s noncontrolling interest $ 281 $ 191 $§ — Note 18 — Other (Expense) Income, Net
Other (expense) income, net consists of the following: Schedule of Other (Expense) Income, Net 2023 2022 2021 Year ended
July 31 (in thousands) 2023 2022 2021 2028-Foreign currency transaction gains (losses) gains-$ 3,353 $ (1, 742) $ 1, 009 $376
Equity in net loss of investee ( 3, 095) ( 2, 951) (1, 099 Q—VVme—efﬁeﬁa*assets—fek&ed-Ra-pﬁe%peﬁedhﬂ%%)
(Losses) gains on investments ( 2, 613) ( 19, 248) 8, 830 3363-Other (728) (1, 411) (824) 45 TOTAL $ (3,083) $ (25,352)$
7, 916 $-526HF—3+Note 19 — Income Taxes The components of income before income taxes are as follows: Components of
Income Before Income TaxesYear ended July 31 (in thousands) 2023 2022 2021 2628-Domestic $ 48, 036 $ 25, 025 $ 60, 969 &
43;386-Foreign 12, 771 9, 858 4, 255 4,338 INCOME BEFORE INCOME TAXES $ 60, 807 $ 34, 883 $ 65, 224 $47H-HS
Significant components of the Company’ s deferred income tax assets consist of the following: Significant Components of
Deferred Income Taxes July 31 (in thousands) 2023 2022 28234-Deferred income tax assets: Bad debt reserve $ 1,117 $ 959 $4;
BH-Accrued expenses 4, 825 3, 570 3;456-Stock options and restricted stock 361 42 986-Charitable contributions 724 730 748
Depreciation ( 585) (640 H393-) Unrealized gain 4, 407 2, 895 (5-826)-Net operating loss 23, 870 40, 733 49:-368Deferred
Total deferred income tax assets 34, 719 48, 289 53;-042-Valuation allowance ( 10, 618) ( 11, 588 35540
NET DEFERRED INCOME TAX ASSETS $ 24,101 $ 36, 701 F- 34 $414,-502-The (provision for) benefit from income taxes
consist of the following: Schedule of (Provision for) Benefits from Income TaxesYear ended July 31 (in thousands) 2023 2022
2021 2026-Current: Federal $ ( 47) $ (45) $—S$ — State and local ( 1, 511) (863) (512) ¢46)-Foreign (1,275) (729) (811)



GFH-Current ( 2, 833) (1, 637) (1, 323 3H223-) Deferred: Federal ( 14, 340) (2, 596) 26, 408 8;345-State and local 16 (19) (57)
+2-Foreign 716 (1, 626) 6, 639 Deferred (13, 608) (4, 434 Peferred4;-241) 32, 990 3;923«(PROVISION FOR) BENEFIT
FROM INCOME TAXES $ (16, 441) $ (5, 878) $ 31, 667 $3;706F-32-The differences between income taxes expected at the
U. S. federal statutory income tax rate and income taxes provided are as follows: Schedule of Differences Between Income
Taxes Expected Federal Statutory Income Taxes Year ended July 31 (in thousands) 2023 2022 2021 2626-U. S. federal income
tax at statutory rate $ (12,770) $ (7, 325) $ (13, 697 3$-3;72+) Valuation allowance 970 1, 147 47, 862 +5;-490-Foreign tax
rate differential (1, 068) (1, 059) (190 H3;702-) Nondeductible expenses (1, 767) 2, 044 (636) £8433-Other (625) 1 299 &8
Foreign restructuring — — (1, 510 H3;266-) State and local income tax, net of federal benefit ( 1, 181) (686) (461 H356-)
(PROVISION FOR) BENEFIT FROM INCOME TAXES $ (16, 441) $ (5, 878) $ 31, 667 $3;700-The Company’ s
cumulative undistributed foreign earnings are included in aeeumulated-defieit-retained earnings in the Company’ s
consolidated balance sheets and consisted of approximately $ 207-302 million at July 31, 20222023 . The Company has
concluded that the earnings remain permanently reinvested. At July 31, 20222023 , the Company had U. S. federal net
operating loss carryforwards of approximately $ $88-37 million. These loss carryforwards are available to offset future U. S.
federal taxable income. U. S. federal net operating loss carryforwards of $ 97-34 million expire in fiscal 2027-2028 through
fiscal 2038, and $ 3 million do not expire. The Company has foreign net operating loss carryforwards of approximately $ #5-77
million, of which approximately $ 63-65 million does not expire, approximately $ 11 million expires in two to ten years and
approximately $ 1 million expires in twenty years. These foreign loss carryforwards are available to offset future taxable income
in the countries in which the losses were incurred. The Company’ s subsidiary, net2phone, has additional U. S. federal net
operating loss carryforwards of approximately $ +4-7 million, which will expire through fiscal 2027. With the reacquisition of
net2phone by the Company in March 2006, its losses were limited under Internal Revenue Code Section 382 to approximately $
7 million per year. The net operating loss carryforwards do not include any excess benefits related to stock options or restricted
stock. F- 35 The change in the valuation allowance is as follows: Summary of Changes in Valuation AllowanceYear ended July
31 (in thousands) Balance at beginning of year Additions charged to costs and expenses Deductions Balance at end of year 2023
Reserves deducted from deferred income taxes, net: Valuation allowance $ 11,588 $ 2,537 $ (3,507) $ 10, 618 2022
Reserves deducted from deferred income taxes, net: Valuation allowance $ 11, 540 $48 $ — $ 11, 588 2021 Reserves deducted
from deferred income taxes, net: Valuation allowance $ 58, 700 $ 835 $ (47, 995) $ 11, 540 In fiscal 2620-2023 Reserves
deduetedfrom-, the Company decreased the valuation allowance by $ 1. 0 million, which included a decrease of $ 2. 8
million due to the utilization or disposal of previously valued deferred income taxes—- tax assets and a release of $ 0. 7
million for profitability in the United Kingdom , nct - Valuation-altewanee-of an establishment of $ 74,176-$—$-(15;476
$-58,700-2. 5 million for deferred income tax assets that were not more likely than not going to be utilized prior to
expiration. In fiscal 2021, the Company released $ 46. 5 million of its valuation allowance on the portion of the deferred
income tax assets that it is more likely than not going to utilize. This release was mostly related to domestic deferred income tax
assets. The Company used the framework of ASE-Accounting Standards Codification Income Taxes (Topic 740) to determine
whether the valuation allowance should be maintained or reversed. The Company considered the scheduled expiration of its net
operating losses included in its deferred tax assets, projected future taxable income, and tax planning strategies in its assessment
of the valuation allowance. The primary factors that resulted in the valuation allowance release were the three consecutive years
of profitability in the United States and expected future profitability in both the United States and the United Kingdom that will
utilize a s1gn1ﬁcant portlon of the net operatlng losses The Company s tax planmng strategles were not a s1gn1ﬁcant factor in
the analy51s A h 3 e

0 e-beeatise-the d profitabiity-tthe Hatted-States At July 31, 2023 and 2022
'ﬁﬁd%e%l_ the Company did not have any unrecogmzed income tax beneﬁts There were no changes in the balance of
unrecognized income tax benefits in fiscal 2023, fiscal 2022, and fiscal 2021 ;and-fiseal2020-. At July 31, 2622-2023 | the
Company did not expect any changes in unrecognized income tax benefits during the next twelve months. In fiscal 2023, fiscal
2022, and fiscal 2021 ;and-fiseal 2020-, the Company did not record any interest and penalties on income taxes. At July 31,
2023 and 2022 and-2024-, there was no accrued interest included in current income taxes payable | In September 2017, the
Company...... s quality control and quality assurance review . The Company currently remains subject to examinations of its tax
returns as follows: U. S. federal tax returns for fiscal 2849-2020 to fiscal 2022-2023 , state and local tax returns generally for
fiscal 26482019 to fiscal 2022-2023 , and foreign tax returns generally for fiscal 20482019 to fiscal 2022-2023 . Note 20 —
Equity Class A Common Stock and Class B Common Stock The rights of holders of Class A common stock and Class B
common stock are identical except for certain voting and conversion rights and restrictions on transferability. The holders of
Class A common stock and Class B common stock receive identical dividends per share when and if declared by the Company’
s Board of Directors. In addition, the holders of Class A common stock and Class B common stock have identical and equal
priority rights per share in liquidation. The Class A common stock and Class B common stock do not have any other contractual
participation rights. The holders of Class A common stock are entitled to three votes per share and the holders of Class B
common stock are entitled to one- tenth of a vote per share. Each share of Class A common stock may be converted into one
share of Class B common stock, at any time, at the option of the holder. Shares of Class A common stock are subject to certain
limitations on transferability that do not apply to shares of Class B common stock. F- 36 Stock Repurchases The Company has
an existing stock repurchase program authorized by its Board of Directors for the repurchase of shares of the Company’ s Class
B common stock. The Board of Directors kas-authorized the repurchase of up to 8. 0 million shares in the aggregate. In fiscal
20222023 , the Company repurchased 554-511 , 744-546 shares of Class B common stock for an aggregate purchase price of $
13. 41 million. In fiscal 2624-2022 , the Company repurchased 463-554 , 792-744 shares of Class B common stock for an



aggregate purchase price of § 2-13 . 8-4 million. In fiscal 2026-2021 , the Company repurchased 6H-463 , H+792 shares of
Class B common stock for an aggregate purchase price of $ 42 . 8 million. At July 31, 206222023 , 54 . 2-7 million shares
remained available for repurchase under the stock repurchase program. In the first quarter of fiscal 2024 through October 11,
2023, the Company repurchased 124, 530 shares of Class B common stock for an aggregate purchase price of $ 2. 8
million. In fiscal 2023, fiscal 2022, and fiscal 2021, and-fiseal20620;-the Company paid $ 0. 8 million, $ 9. 0 million, and $ 1.

3 million, and-$-6—"3-mitenrespectively, to repurchase 28, 227; 200, 438; and 109, 381 sand-37348-shares-, respectively, of
the Company’ s Class B common stock that were tendered by employees of the Company to satisfy the employees’ tax
withholding obligations in connection with shares issued for bonus payments, the vesting of deferred stock units (“DSUs ),
and lapsing of restrictions on restricted stock. Such shares are-were repurchased by the Company based on their fair market
value as of the close of business on the trading day immediately prior to the vesting date . Stock Issued to Certain Executive
Officers for Bonus Payments In fiscal 2023, certain executive officers of the Company received performance bonuses for
fiscal 2022 of an aggregate of $ 1. 2 million, of which one- half was paid in cash and one- half was paid in shares of the
Company’ s Class B common stock. The Company issued 24, 543 shares of its Class B common stock with an issue date
value of $ 0. 6 million for the bonus payments . Note 21 — Stock- Based Compensation Stock- Based Compensation Plan The
2015 Stock Option and Incentive Plan is intended to provide incentives to officers, employees, directors, and consultants of the
Company, including stock options, stock appreciation rights, limited rights, DSUs, and restricted stock. On December +5-14 ,
20212022 , the Company’ s stockholders approved an amendment to the Company’ s 2015 Stock Option and Incentive Plan to
increase the number of shares of the Company’ s Class B common stock available for the grant of awards thereunder by an
additional 4#5-50 , 000 shares. On December +2-15 , 2649-- 2021 , the Company’ s stockholders approved an amendment to the
Company’ s 2015 Stock Option and Incentive Plan to increase the number of shares of the Company’ s Class B common stock
available for the grant of awards thereunder by an additional 175, 000 8—4-mtHten-shares. At July 31, 26222023 , the Company
had 1. #8 million shares of Class B common stock reserved for awards made under the 2015 Stock Option and Incentive Plan
and 0. 1 million shares were available for future grants. #34-On October 11, 2023, the Company’ s Board of Directors
amended the Company’ s 2015 Stock Option and Incentive Plan to increase the number of shares of the Company’ s
Class B common stock available for grant thereunder by an additional 250, 000 shares. The amendment is subject to
approval by the Company’ s stockholders at its annual meeting of stockholders on December 13, 2023. Stock Options
Option awards are generally granted with an exercise price equal to the market price of the Company’ s stock on the date of
grant. Option awards generally vest on a graded basis over three years of service and have ten- year contractual terms. No option
awards were granted in fiscal 2023, fiscal 2022, or fiscal 2021 ;erfiseal 2020-. The fair value of stock options was estimated on
the date of the grant using a Black- Scholes valuation model. Expected volatility is based on historical volatility of the
Company’ s Class B common stock and other factors. The Company uses historical data on exercise of stock options, post
vesting forfeitures and other factors to estimate the expected term of the stock- based payments granted. The risk- free rate is
based on the U. S. Treasury yield curve in effect at the time of grant. F- 37 A summary of stock option activity for the Company
is as follows: Schedule of Stock Option Activity Number of Options (in thousands) Weighted- Average Exercise Price
Weighted- Average Remaining Contractual Term (in years) Aggregate Intrinsic Value (in thousands) Outstanding at July 31,
202142022 25 0355 +4-13 . 89-72 Granted — — Exercised ( 13 45040-) (4413 . 92-72 ) Cancelled / Forfeited — —
OUTSTANDING AT JULY 31,2622-2023 25-12 $ 13. 72 21 . 1 $ 368125 EXERCISABLE AT JULY 31, 2622-2023 2512 §
13. 7221 .1 $ 368125 In fiscal 2023, fiscal 2022, and fiscal 2021 ;and-fiseal2026-, the Company recelved cash from the
exercise of stock options of $ 0. 2 million, $ 0. | million, and $ 0. 7 million, arnd-$-08—"3-millien;respectively, for which the
Company issued -1—12 500 61610, 000 and 81 041 —aﬁd—?yHé—l—shdres respectively, of its Class B common stock In

he-steek-options eised-infisea he-exereise-in Aprll 2022 ’ay—, Howard S Jonds (-)f—exerased
stock options f01 1. 0 million shares of the Company’ s Class B common stock that were granted on May 2, 2017. The exercise
price of these options was $ 14. 93 per share and the expiration date was May 1, 2022. Mr. Jonas used 528, 635 shares of the
Company’ s Class B common stock with a value of $ 14. 9 million to pay the aggregate exercise price of the options. f-additien;
Mr. Jonas tendered 137, 364 shares of the Company”’ s Class B common stock with a value of $ 3. 9 million to satisfy a portion
of his tax obligations in connection with his stock option exercises . The total intrinsic value of options exercised during
fiscal 2023, fiscal 2022, and fiscal 2021 was $ 0. 2 million, $ 19. 7 million, and $ 0. 2 million, respectively. At July 31, 2023,
there was no unrecognized compensation cost related to non- vested stock options . Restricted Stock The fair value of
restricted shares of the Company’ s Class B common stock is determined based on the closing price of the Company’ s Class B
common stock on the grant date. Share awards generally vest on a graded basis over three years of service. A summary of the
status of the Company’ s grants of restricted shares of Class B common stock is presented below: Schedule of Grants of
Restricted Shares Number of Non- vested Shares (in thousands) Weighted- Average Grant- Date Fair Value Non- vested
restricted shares at July 31, 2624-2022 495-3 § 4-31 . 49-80 Granted 6-39-44 21 . 65-90 Vested (49821 ) (525 . 49-87 )
Forfeited (1) (31. 80) NON- VESTED RESTRICTED SHARES AT JULY 31, 2022-2023 3-25 $ 19. 09 There are 24,
000 non- vested restricted shares at July 31 , 2023 included in the table above that will vest on February 25, 2025 only if
the Company’ s Class B common stock closes above $ 50 per share for ten consecutive trading days prior to February 25,
2025, otherwise the 24, 000 restricted shares will be forfeited . §80-F-35-At July 31, 26222023 | there was $ 0. +4 million of
total unrecognized compensation cost related to non- vested stock- based compensation arrangements, which is expected to be
recognized over a weighted- average period of +-0 . 4-9 years. The total grant date fair value of shares vested in fiscal 2023,
fiscal 2022, and fiscal 2021 -and-fiseal2026-was $ 0. 5 million, $ 1. 0 million, and $ 0. 2 mithen—and-$-0-3-million,
respectively. Deferred Stock Units Equity Incentive Pregram-Programs Fre-On November 30, 2022, the Company had




adopted an equity incentive program (under its 2015 Stock Option and Incentive Plan) in the form of grants of DSUs that,
upon vesting, will entitted-- entitle the grantees to receive shares of the Company” s Class B common stock. The number of
shares that will be issuable on each vesting date will vary between 50 % to 200 % of the number of DSUs that vest on
that vesting date, depending on the market price for the underlying Class B common stock on the vesting date relative to
the base price approved by the Compensation Committee of the Company’ s Board of Directors of $ 25. 45 per share
(which was based on the market price at the time of the initial grants under this program). On May 17, 2023, the first
vesting date under the program, in accordance with the program and based on certain elections made by grantees, the
Company issued 41, 945 shares of its Class B common stock for vested DSUs. Based on those elections, vesting for 31,
909 DSUs was delayed until February 21, 2024. Subject to continued full time employment or other service to the Company,
the remaining DSUs are scheduled to vest were-eligtble for-vestinginthree-equal-ameunts-on February 21 eachefJanuary6-,
2020-2024 and February 25 , January5;20214-2025 -andJanuary-5,2022- The number-ofsharesissuable-on-each-grantees
will have the right to elect a later vesting date varied-between50-%t6200-%ofno later than January 19, 2024 for the
aumber-February 21, 2024 vesting date. A grantee will have the option to elect a later vesting date for one- half or all of
the shares scheduled to vest on February 21 2024 and any DSU% that do notyested— vest eﬁ—t-hat—vesfmg—éa’fe—depeﬁdmg

g S i ogram-and based on the grantee’ s
e}eeﬁeﬁs- electlon made—by—eertam—gr&ﬁtees— the-will be ellglble to Vest on February 25 2025. The C ‘ompany 1sseed-364;
206;283;-838;-estimated that the fair value of the DSUs on the date of grants was and- an aggregate +60;284-shares;
respeettvely;-of $ 5. 4 million, which is being recognized on a graded vesting basis over the requisite service periods
ending in February 2025. The Company used a risk neutral Monte Carlo simulation method in its valuation €lassB
eeﬁﬁﬁen—sfeelem—respeet—of vesfed—the DSUs —E-ffeefwe—as—ef—Sepfefnber—Z—l— %9%9—wh1ch 51mulated the range of possnble
future values i sting;-en h ares-of the Company’ s
Class B common stock over the life of the DSUs -I-ﬂ—SepfembefF- 38 The Company had a prior equlty incentive program
in the form of DSUs that, upon vesting, entitled the grantees to receive shares of the Company’ s Class B common stock.
On January 5, 2022 and September-January 5, 2021, the Company issued 4301 , 333-296 and +-283 , 334-838 shares,
respectively, of its Class B common stock in respect of vested DSUs. Fheremaining-Effective as of September 21, 2020, the
Company granted 4, 000 DSUs that were not included in the program described above, which upon vesting, entitled the
grantee to receive shares of the Company’ s Class B common stock. In fiscal 2023 and fiscal 2022, the Company issued |,
333 and 1, 334 shares, respectively, of its Class B common stock in respect of vested DSUs . On are-cligible for-vestingen
September 22, 2023 , the Company issued 1, 333 shares of its Class B common stock for the remaining DSUs . A summary
of the status of the Company’ s grants of DSUs is presented below: Number of Non- vested DSUs (in thousands) Weighted-
Average Grant- Date Fair Value Non- vested shares at July 31, 2024-2022 +54-3 § +8-6 . 39-96 Granted 4-6-198 27 . 96-20
Vested (452-35 ) (+0-24 . 34-83 ) Forfeited (3-1 ) (428 . 4903 ) NON- VESTED SHARES AT JULY 31, 20222023 3-165 $
627 . 96-38 At July 31, 20222023 , there was § +5-666-2. 3 million of total unrecognized compensation cost related to non-
vested DSUs, which is expected to be recognized over a weighted- average period of 0. 7 years. The total grant date fair value of
DSUs vested in fiscal 2023, fiscal 2022, and fiscal 2021 ;and-fiseal2026-was $ 0. 9 million, $ 1. 6 million, and $ 1. 5 million,
respectively. Stock Issued to and-- an $+-Employee In fiscal 2023, the Company granted 15, 000 shares of its Class B
common stock to an employee . +The Company recorded stock- based compensation expense and an increase in “
Additional paid- in capital ” of $ 0. 4 million for this grant , respeetively-which was the fair value of the shares on the
grant date . NRS Restricted Stock Grants In February 2022, restricted shares of NRS’ Class B common stock representing 0. 4
% of its outstanding capital stock on a fully diluted basis were granted to certain employees of the Company for services
provided. The Company recorded stock- based compensation expense and an increase in “ Additional paid- in capital ” of § 1. 2
million for these grants, based on the estimated fair value on the grant date. Effective as of June 30, 2022, restricted shares of
NRS’ Class B common stock representing 1. 2 % of its outstanding capital stock on a fully diluted basis were granted to certain
NRS employees. The restrictions on the shares will lapse in three installments on each of June 1, 2024, 2026, and 2027. The
Company estimated that the fair value of the restricted shares on the grant date was $ 3. 3 million . At July 31, 2023, there was
$ 2. 6 million of total unrecognized compensation cost related to non- vested restricted shares , which will be recognized
over the vesting period. Grant of Restricted Equity in net2phone 2. 0, Inc. On December 31, 2020, a compensatory arrangement
with each of Howard S. Jonas and Shmuel Jonas, the Company’ s Chief Executive Officer, was finalized. Howard S. Jonas and
Shmuel Jonas each received fifty restricted shares of net2phone 2. 0’ s Class B common stock, which represented an aggregate
of 10 % of net2phone 2. 0’ s issued and outstanding common stock at July 31, 2822-2023 . The restricted shares will vest if: (a)
for any fiscal quarter of net2phone 2. 0 between November 1, 2020 and October 31, 2023, net2phone 2. 0 records subscription
revenue that is at least $ 18 million, and (b) as of October 31, 2023, net2phone 2. 0’ s valuation is $ 100 million or more. The
restricted shares will also vest in the event, prior to October 31, 2023, net2phone 2. 0 or its assets are sold at an equity valuation
and on a cash- free basis of $§ 100 million or more, regardless of whether the revenue threshold was satisfied prior thereto. The
restricted shares entitle each grantee to proceeds only on a sale, spin- off, initial public offering, or other monetization of
net2phone 2. 0 and have protection from dilution for the first $ 15 million invested in net2phone 2. 0 following the grant. It is
probable that these restricted shares will vest by October 31, 2023. The aggregate estimated fair value on the grant date was $ 0.
2 million based on a Monte Carlo simulation of a range of possible future revenue amounts on risk- neutral basis, to which a net
revenue multiple was applied to determine the future enterprise value. The aggregate estimated fair value is being recognized
over the vesting period. F-36-39 Note 22 — Accumulated Other Comprehensive Loss The accumulated balances for each
classification of other comprehensive income (loss) were as follows: Schedule of Accumulated Balances for Each Classification
of Other Comprehensive Loss (in thousands) Unrealized gain (loss) on available- for- sale securities Foreign currency translation




Accumulated other comprehensive loss Balance at July 31, 2649-2020 $ —42 $ (47 , 858452 ) § (4-7 , 858410 ) Other
comprehensive eeme-loss yattributable to IDT Corporation 42-(51) (2, 594-722 ) (2, 552773 ) Balance at July 31, 20626-2021
42-( 9 7452-) (F54146-- 10, 174) (10, 183 ) Other comprehensive loss attributable to IDT Corporation (54537 ) ( 585 2722 (
21, 793-122 ) Balance at July 31, 20242022 (9-546 ) (10, 474759 ) (+6-11 , 483-305 ) Other comprehensive loss attributable
to lDT Corporation (53799 ) (5 5859—61— +22-788) (5, 887 ) BALANCE AT JULY 31, 26222023 $ (546-645 ) $ (+6-16 , 759

547 ) $ (H-17 , 3065192 ) Note 23 — Commitments and Contingencies fPhe—Gempaﬂy—eeﬁhﬂues—te—mﬁﬂ-rter—In May 2023, the
World Health Orgamzatlon declared and» an fespeﬂd—end to t-he—tmpaets—ef—t-he—COVlD 19 asa pubhc health emergency

Gpef&t-xeﬂa-l-l-y—As of the date of these consohdated financ1al statements the C ompany —s—empleyees—tfaﬂsmeﬂed-te—wefk-
rtinte-continues to monitor werk——frem——heme—
-Beg-lﬁﬁ-l-ﬁ-g—lﬁ—the s1tuat10n

s—e#ﬁees—eﬂ—a—h-ybﬁd—baﬁs— The Company cannot predlct 558

sett-lemeﬁt—dtd—net—haa%a—mateﬂal-effeet—on thc ( ompdny s Icsults of opcmnons ﬁnanc1al condltlon, or cash ﬂows e&ﬁnaﬂe’ral-
eeﬁelr&en— Legal Proceedmgs AP

n July 5, 2017 plamtlf’r JDSI LLC on bc,halt ofltsc,lt and c1ll othu slmllmly
situated stockholders of Straight Path, and dern atively on behalf of Straight Path as nominal defendant, filed a putative class
action and derivative complaint in the Court of Chancery of the State of Delaware against the Company, The Patrick Henry
Trust (a trust formed by Howard S. Jonas that held record and beneficial ownership of certain shares of Straight Path he
formerly held), Howard S. Jonas, and each of Straight Path’ s directors. The complaint aleges-alleged that the Company aided
and abetted Straight Path Chairman of the Board and Chief Executive Officer Davidi Jonas, and Howard S. Jonas in his capacity
as controlling stockholder of Straight Path, in breaching their fiduciary duties to Straight Path in connection with the settlement
of claims between Straight Path and the Company related to potential indemnification claims concerning Straight Path’ s
obligations under the Consent Decree it entered into with the Federal Communications Commission (“ FCC ), as well as the
sale of Straight Path’ s subsidiary Straight Path IP Group, Inc. to the Company in connection with that settlement. That action
was consolidated with a similar action that was initiated by The Arbitrage Fund. The Plaintiffs sought are-seeking-, among other
things, (i) a declaration that the action may be maintained as a class action or in the alternative, that demand on the Straight Path
Board is excused; (i) that the term sheet is invalid; (iii) awarding damages for the unfair price stockholders received in the
merger between Straight Path and Verizon Communications Inc. for their shares of Straight Path’ s Class B common stock; and
(iv) ordering Howard S. Jonas, Davidi Jonas, and the Company to disgorge dny profits for the benefit of thc Llass Pldmt]ﬁs On
August 28, 2017, thc Plamtlﬁs hlcd an amcnd(,d (,ompldmt On ; 5 55

fepfeseﬁt&t-we_The trial eeﬂaﬂaeﬂeed—eﬂ—was held in Aut?ust%%%—feﬁrpeﬂﬁd-e#ﬁﬂﬁ—éays%mah&etﬁeﬁ&yﬂehedt&ed
te-eontinte-and eeneladein-December 2022 , and closing arguments were presented on May 3, 2023. On October 3, 2023,

the Court of Chancery of the State of Delaware dismissed all claims against the Company, and found that, contrary to
the plamtlffs allegatlons, the class suffered no damages The plaintiffs will have 30 days from entry of Company-is

age-the final order Company-is-unable-to file estimatetts-potential

l-tabil-rt“y'—rfa-ny— an appeal F-3740 In addlllon to the l"oreoomo the Company is subject to other legal proceedings that have
arisen in the ordinary course of business and have not been finally adjudicated. Although there can be no assurance in this
regard, the Company believes that none of the other legal proceedings to which the Company is a party will have a material
adverse effect on the Company’ s results of operations, cash flows, or financial condition. Sales Tax Contingency On June 21,
2018, the United States Supreme Court rendered a decision in South Dakota v. Wayfair, Inc., holding that a state may require a
remote seller with no physical presence in the state to collect and remit sales tax on ooods and servwes pr0v1ded to purchasers in
the stdtc ovcrturnmg Certam cx1st1ng court prcccdcnt : has-evaraa s-Stateta HES :

mittanee-praetees—It is poss1blc that one or morCJu11sd1ct1ons may
assert that the Compdny has Ildblllty for pcrlods tor which it has not collected sales, use or other similar taxes, and if such an
assertion or assertions were successful it could materially and adversely affect the Company’ s business, financial position, and
operating results. One or more jurisdictions may change their laws or policies to apply their sales, use or other similar taxes to
the Company’ s operations, and if such changes were made it could materially and adversely affect the Company’ s business,




financial position, and operating results. Regulatory Fees Audit The Company’ s 2017 FCC Form 499- A, which reports its
calendar year 2016 revenue, was is-eurrently-ander-audit-audited by the Universal Service Administrative Company (“ USAC
). The Internal Audit Division of USAC issued preliminary audit findings and the Company has-, in accordance with USAC’ s
audlt proccdurcs appcalcd ccrtaln of the ﬁndrngs USAC lssued Fhe-Company-awaits-a final decision , and by HSAC-onthe

y - d-r-the final decision ;-overturned one of the initial findings
but left Gempa-ny—may—fuﬁ-her—&ppea-l—te—thc FGGremalnmg initial findings in place . Adthetgh-The reversal will result in the
elimination of 2 $ 1. 8 million charge by the Universal Service Fund. The final decision upheld remainspending,-the
imposition of a Cempanyhasbeeninveieed-$ 2. 9 million charge to and-$1+—-8-mithernenbehalfofthe Federal

Telecommunications Relay Serviees— Service (“ TRS ”) Fund and-en-behalf-ofthe-Universal-Serviee Fund;respeetively-. The
Company has appealed the USAC’ s final decision to the FCC and does not intend to remit payment for hese—- the TRS

Fund fees unless and until a negative decision on its appeal has been issued. In response to the aforementioned preliminary audit
findings, the Company made certain changes to its filing policies and procedures for years that remain potentially under audit.
At July 31,2023 and 2022 and2024, the Company’ s accrued expenses included $ 26. 8 million and $ 33. 2 millienand-$-38-
3-million, respectively, for FCC- related regulatory fees for the year covered by the audit, as well as prior and subsequent years.
Purchase Commitments At July 31, 2822-2023 , the Company had purchase commitments of $ 4-10 . 78 million primarily for
equipment and services. Performance Bonds The Company has performance bonds issued through third parties for the benefit of
various states in order to comply with the states’ financial requirements for money remittance licenses and telecommunications
reieller% At July 31, %922—2023 the Company had aggregate performance bonds of $ 2—2—27 9—1 mllhon out@tandlng FGG

atghtPath-and;-at-this-Hm 3 an ; her-ae A G 8-Note 24—Rclated Party Transaetlons
Rafael Holdmgs Inc In conmetron with thg spin- off ofRafad in March 2018, thc Company and Rafael entered into a
Transition Services Agreement pursuant to which certain administrative and other services are provided by the Company and
Rafael. The Company charged Rafael § 0. 3 million 7$-0-3-milien;and-$-0-4-millien-in each of fiscal 2023, fiscal 2022, and
fiscal 2021 and-fiseal 2020, respeetively—for services provided, net of the amounts charged by Rafael to the Company. At both
July 31, 2023 and 2022 and-2021+-, other current assets reported in the Company’ s consolidated balance sheets included net
receivable from Rafael of $ 0. 1 million and-$-0-—2-millien;respeetively-. See Note 4 ferregarding the Company’ s prior office
lease arrangements with Rafael. Genie Energy Ltd. The Company entered into a Transition Services Agreement with Genie
Energy Ltd. (“ Genie ”) prior to the spin- off of Genie in October 2011, which provides for certain services to be performed by
the Company and Genie. The Company charged Genie $ 1. 2 million, $ 1. 3 million, and $ 1. 3 million ;ard-$+—mitherin
fiscal 2023, fiscal 2022, and fiscal 2021 ;and-fiseal2026-, respectively, for services provided and other items, net of the
amounts charged by Genie to the Company. At July 31, 2023 and 2022 and-2621-, other current assets reported in the Company’
s consolidated balance sheets included receivables from Genie of $ 0. 2 million and $ 0. 4 million and-$-02-mithen,
respectively. F- 41 Other Related Party Transactions The Company provides office space, certain connectivity and other services
to Jonas Media Group, a publishing firm owned by Howard S. Jonas. Billings for such services were $ 2, 000; $9-2, 000; and $
459, 000 in fiscal 2023, fiscal 2022, and fiscal 2021 ;and-fiseal2026-, respectively. The balance owed to the Company by
Jonas Media Group was $ 4, 000 and $ 2 ;-006-ard-$26-, 000 as of July 31, 2023 and 2022 &nd—292—1— rcspoctlvely In
September 2020, the Company reduced its fiscal 2021 billings by $ 7, 000. Fh 3 A b
Media-Greup-was$19,-006-Mason and Company Consulting, LLC (“ Mason and Co. ”) a eompany owncd 5olcly by Jonathan
Mason, receives annual commissions and fees for the insurance brokerage referral and placement of certain of the Company’ s
insurance policies. Jonathan Mason is the husband of Joyce J. Mason, the Company’ s General Counsel, and brother- in- law of
Howard S. Jonas. Based on information the Company received from Jonathan Mason, the Company believes that Mason and
Co. received commissions and fees from payments made by the Company in the aggregate amount of $ 62, 000 in fiscal 2023, $
76, 000 in fiscal 2022, and $ 63, 000 in fiscal 2021 ;-and-$-63;-000-4n-fiseal2020-. Neither Howard S. Jonas nor Joyce Mason
has any ownership or other interest in Mason and Co., or the commissions paid to Mason and Co., other than via the familial
relationships with Jonathan Mason. IDT DT leases space in a building in the Bronx, New York that —Fhke-building-is owned by
a llmlted llablllty company that is Jomtly owned by Howard S Jonas and Shmuel lonas The-}ease—wdﬂeh—beeame—eﬁfeeﬂve

ate annua] rent is uﬂder—t-he—}ease—wae
d d-into-sm a ptof-$ 18, 600. The
Company had 10211]§ recelvable eﬂfstaﬂd-rﬁg—from employees aggregatlng $ O 5 mllhon and $ 0. 2—5 million at July 31, 2023 and
2022 and2024-, respectively, which are included in ““ Other current assets  in the accompanying consolidated balance sheets.
Note 25 — Defined Contribution Plans The Company maintains a 401 (k) Plan available to all employees meeting certain
eligibility criteria. The plan permits participants to contribute up to the maximum amount allowed by law. The plan provides for
discretionary matching contributions that vest over the first five years of employment. The plan permits the discretionary
matching contributions to be granted as of December 31 of each year. All contributions made by participants vest immediately
into the participant’ s account. On May 27, 2021, the Company contributed 35, 839 newly issued shares of its Class B common
stock to the Company”’ s 401 (k) Plan for $ 1. 0 million of matching contributions. In fiscal 2023, fiscal 2022, and fiscal 2021 ;
and-fiseal2026-, the Company’ s expense related to the plan was $ 1. 1 million, $ 1. 0 million, and $ 0. 8 mithe;and-$1+0




39-42 Exhibit 21. 01 In accordance with SEC rules, the following is a list of IDT Corporation’ s
(IDT) subsidiaries as of July 31, 2023, other than those subsidiaries, considered in the aggregate as a single subsidiary,
that would not constitute a “ significant subsidiary ” as of July 31, 2023. This list of subsidiaries will change from year-
to- year as a result of changes in IDT and its subsidiaries’ results of operations and financial condition, legal entity
consolidations and any sales and other dispositions of IDT’ s subsidiaries. Accordingly, this list is not representative of
the total number of subsidiaries that IDT may have at any given time. Domestic Subsidiaries IDT America, Corp. (NJ)
IDT Payment Services, Inc *. (DE) IDT Domestic Telecom, Inc. (DE) IDT Telecom, Inc. (DE) IDT Domestic- Union, LL.C
(DE) Net2Phone, Inc. (DE) IDT Financial Services, LLC (DE) Net2Phone Global Services, LLC (DE) IDT International
Telecom, Inc. (DE) National Retail Solutions, Inc. (DE) IDT Payment Services of New York, LLC (DE) * IDT Payment
Services, Inc. has d / b / a- Boss Revolutions Money Transfers and Boss MoneyForeign Subsidiaries Name Country IDT
Corporation de Argentina S. A. Argentina IDT Telecom Canada Corp. Canada Versature Communications Corp. *
Canada IDT Germany GmbH Germany IDT Financial Services Limited Gibraltar IDT Telecom Asia Pacific Limited
Hong Kong Elmion Netherlands B. V. Netherlands IDT Dutch Holdings B. V. Netherlands IDT Spain S. L. Spain IDT
Global Limited United Kingdom IDT Retail Europe Limited United Kingdom * Versature Communications Corp. has
registered Net2Phone Canada as a Trade Name Exhibit 23. 01 CONSENT OF INDEPENDENT REGISTERED PUBLIC
ACCOUNTING FIRM We have issued our reports dated October 16, 2023, with respect to the consolidated financial
statements and internal control over financial reporting included in the Annual Report of IDT Corporation on Form 10-
K for the year ended July 31, 2023. We consent to the incorporation by reference of said reports in the Registration
Statements of IDT Corporation on Forms S- 3 (File No. 333- 104286, File No. 333- 115403, File No. 333- 11910, File No.
333- 119190, File No. 333- 37141, File No. 333- 43501, File No. 333- 45199, File No. 333- 53719, File No. 333- 61565, File
No. 333- 71991, File No. 333- 77395, File No. 333- 80133, and File No. 333- 86261) and Forms S- 8 (File No. 333- 100424,
File No. 333- 105865, File No. 333- 110657, File No. 333- 116266, File No. 333- 130287, File No. 333- 130288, File No. 333-
130562, File No. 333- 146718, File No. 333- 154257, File No. 333- 177247, File No. 333- 19727, File No. 333- 199299, File
No. 333- 208447, File No. 333- 214105, File No. 333- 220982, File No. 333- 42267, File No. 333- 49150, File No. 333- 63282,
File No. 333- 73167, File No. 333- 234168, and File No. 333- 260252). / s/ GRANT THORNTON LLP New York, New
York October 16, 2023 Exhibit 31. 01 pursuant to Section 302 of the Sarbanes- Oxley Act of 2002 I, Shmuel Jonas, certify
that: 1. I have reviewed this Annual Report on Form 10- K of IDT Corporation; 2. Based on my knowledge, this Report
does not contain any untrue statement of a material fact or omit to state a material fact necessary to make the statements
made, in light of the circumstances under which such statements were made, not misleading with respect to the period
covered by this report; 3. Based on my knowledge, the financial statements, and other financial information included in
this Report, fairly present in all material respects the financial condition, results of operations and cash flows of the
registrant as of, and for, the periods presented in this report; 4. The registrant’ s other certifying officer (s) and I are
responsible for establishing and maintaining disclosure controls and procedures (as defined in Exchange Act Rules 13a-
15 (e) and 15d- 15 (e)) and internal control over financial reporting (as defined in Exchange Act Rules 13a- 15 (f) and
15d- 15 (f)) for the registrant and have: (a) Designed such disclosure controls and procedures, or caused such disclosure
controls and procedures to be designed under our supervision, to ensure that material information relating to the
registrant, including its consolidated subsidiaries, is made known to us by others within those entities, particularly
during the period in which this report is being prepared; (b) Designed such internal control over financial reporting, or
caused such internal control over financial reporting to be designed under our supervision, to provide reasonable
assurance regarding the reliability of financial reporting and the preparation of financial statements for external
purposes in accordance with generally accepted accounting principles; (c) Evaluated the effectiveness of the registrant’ s
disclosure controls and procedures and presented in this report our conclusions about the effectiveness of the disclosure
controls and procedures, as of the end of the period covered by this report based on such evaluation; and (d) Disclosed in
this report any change in the registrant’ s internal control over financial reporting that occurred during the registrant’ s
most recent fiscal quarter (the registrant’ s fourth fiscal quarter in the case of an annual report) that has materially
affected, or is reasonably likely to materially affect, the registrant’ s internal control over financial reporting; and 5. The
registrant’ s other certifying officer (s) and I have disclosed, based on our most recent evaluation of internal control over
financial reporting, to the registrant’ s auditors and the audit committee of the registrant’ s board of directors (or
persons performing the equivalent functions): (a) All significant deficiencies and material weaknesses in the design or
operation of internal control over financial reporting which are reasonably likely to adversely affect the registrant’ s
ability to record, process, summarize and report financial information; and (b) Any fraud, whether or not material, that
involves management or other employees who have a significant role in the registrant’ s internal control over financial
reporting. Date: October 16,2023 /s / Shmuel Jonas Shmuel Jonas Chief Executive Officer Exhibit 31. 02 Certification
of Principal Financial Officer I, Marcelo Fischer, certify that: /s / Marcelo Fischer Marcelo Fischer Chief Financial
Officer (Principal Financial Officer) Exhibit 32. 01 Certification Pursuant to 18 U. S. C. Section 1350 (as Adopted
Pursuant to Section 906 of the Sarbanes- Oxley Act Of 2002) In connection with the Annual Report of IDT Corporation
(the “ Company ) on Form 10- K for fiscal 2023 as filed with the Securities and Exchange Commission (the “ Report ),
I, Shmuel Jonas, Chief Executive Officer of the Company, certify, pursuant to 18 U. S. C. § 1350, as adopted pursuant to
Section 906 of the Sarbanes- Oxley Act of 2002, that to my knowledge: 1. The Report fully complies with the
requirements of Section 13 (a) or 15 (d) of the Securities Exchange Act of 1934; and 2. The information contained in the
Report fairly presents, in all material respects, the financial condition and results of operations of the Company. A
signed original of this written statement required by Section 906, or other document authenticating, acknowledging, or



otherwise adopting the signature that appears in typed form within the electronic version of this written statement
required by Section 906, has been provided to IDT Corporation and will be retained by IDT Corporation and furnished
to the Securities and Exchange Commission or its staff upon request. Exhibit 32. 02 In connection with the Annual
Report of IDT Corporation (the “ Company ) on Form 10- K for fiscal 2023 as filed with the Securities and Exchange
Commission (the “ Report ”), I, Marcelo Fischer, Principal Financial Officer of the Company, certify, pursuant to 18 U.
S. C. § 1350, as adopted pursuant to Section 906 of the Sarbanes- Oxley Act of 2002, that to my knowledge:



