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The following summary highlights some of the principal risks that could adversely affect our business, financial condition or
results of operations. This summary is not complete and the risks summarized below are not the only risks we face. These risks
are discussed more fully further below in this section entitled ““ Risk Factors ” in Item 1A. of this report. These risks include, but
are not limited to, the following: - We have a substantial amount of indebtedness that could materially adversely affect,
among other things, our financial condition, our ability to return capital to our shareholders, needed investments into
our business, and our credit ratings. ¢ If we are unable to successfully execute the next phase of our strategic
transformation, including our portfolio optimization, it may have a material adverse effect on our business, results of
operations and financial condition.  Our ability to declare and pay dividends is subject to certain considerations. * Our
results of operations may be negatively impacted by the outcome of uncertainties related to legal claims, disputes,
investigations and litigation, including the ongoing antitrust and competition investigations and related class actions
lawsuits.  Inflationary trends and pricing uncertainty , including in the price of our input costs, such as raw materials,
transportation and energy, could adversely affect our business and financial results in the short term and result in uncertainties in
the long term. * Supply chain disruptions, geopolitical developments, including the Russia- Ukraine war, the Israel- Hamas
war and wider Middle East developments (including disruptions to the Red Sea passage or such eenfliet-conflicts
spreading further in the relevant regions) . or climate - change events (including severe weather events) may adversely affect
our supphers or our procurement of raw materials, and thus may impact our busmess and hnanc1al results. ¢ Our success
depends H-w g A
effeet-on attractlng and retammg talented people within our business —resul-ts—ef—epefat-teﬁs—and ﬁna-neta-l—eeﬂd-rttefrour
management team . ~—The-integration-Changes to management, including turnover of our the-N-&B-Bustness-may-contitte
te—top pfese&t—executlves, and srgmtrcanteha-l—leﬂges-shortfalls in recrultment retentmn a-nd—we—may—net—realﬁe—aﬁ&erpated

advefsely—a-ffeet—etﬂe— or ﬁﬂaﬂetal—eeﬂdi-t-teﬁ—aﬁd-transnmn of employees ot or deg-ree—e-ﬂl-evefage-our management team
could ad\ ersely affect our ablllty efedtt—rat-rﬁgs—-—l-ﬂwe—fa-rl-to stleeessfu-l-l-y—eﬂteiﬂnto-compete and achleve or-our elese

diverse customer base, our operating results and future growth may be adversely attected Our business is highly competitive,

and if we are unable to compete ettectlvely Four sales and results of operatlons Wlll suffer —-Our-stueeess-depends-on-attracting

large multi- national customers, which are currently under competrtrve pressures that may attect the demand for our products
and profitability. « We may not successfully develop and introduce new products that meet our customers’ needs, which may
adversely affect our results of operations. * International conﬂlcts ( G-lebal—hea-l-t-h—eﬂses—such as the €9¥I-B—Russ1a Ukrame

war 19-pandemie;have-had-an-and the Israel- Hamas war) +

global-operations-, geopolitical eventsetueeusteﬂaefs-aﬂd-euﬁﬂpphefs— wht
e-f—epef&t-teﬁs—‘—Natufa-l-natural dlsdsters pubhc health crrses (such as the COVlD 19 pandemrc) trade wars -rﬁteﬂaat-teﬁa-l-

(such as t-he—uncert'unty related to protracted U. S. federal debt—eei-l-rﬂg—government fundlng negotmtlons) accidents and other
events could adversely affect our business and financial results , including by disrupting development, manufacturing,
distribution or sale of our products. * A significant data breach or other disruption to our information technology systems could
disrupt our operations, result in the loss of confidential information or personal data, and adversely impact our reputation,
business or results of operations. * We are subject to risks associated with the potential use of artificial intelligence (“ AL »)
in our own operations and by third- party partners that we may engage with. « We have made investments in and continue
to expand our business into emerging markets, which exposes us to certain risks. * The impact of currency fluctuation or
devaluation in the international markets in which we operate may negatively affect our results of operations. ¢ International
economic, political, legal, compliance and business factors could negatively affect our financial statements, operations and
growth. « Economic uncertainty, including increased inflation, may adversely affect demand for our products which may have a
negative impact on our operating results and future growth. « The integration of the N & B Business may continue to present
significant challenges, and we may not realize anticipated synergies and other benefits of the N & B Transaction. ¢ [f we
are unable to react in a timely and cost- effective manner to changes in consumer trends, such as increasing awareness of health
and wellness, our results of operations and future growth may be adversely affected. « We are subject to increasing customer,
consumer, shareholder and regulatory tocus on sustamabrhty, Whlch may result in addrtlonal costs in order to meet new
requirements € & with-o G Ey . » Our performance may be
adversely impacted 1t we are not successful in managing our inventory and / or Workmg capital balances. * Any impairment of
our tangible or intangible long- lived assets, including goodwill, may adversely impact our profitability . ® If we fail to
successfully enter into or close collaborations, joint ventures, partnerships or acquisitions, or successfully manage such
transactions, it could adversely affect our business and growth opportunities . <+ Our funding obligations for our pension
and postretirement plans could adversely affect our earnings and cash flows. * The phase out of the London Interbank Offered




Rate (“ LIBOR ) may nnpact the mtere%t rates pald on our variable rate mdebtedne%i and could cause our interest expense to
increase. * AP A58
If we are unable to Comply Wlth regulatory requirements and industry %tandardi 1nclud1ng thoqe regardlng product safety,
quality, efficacy and environmental impact, we could incur significant costs and suffer reputational harm which could adversely
affect results of operations. ¢ Defects, quality issues (including product recalls), inadequate disclosure or misuse with respect to
the productq and capablhtle% Could advereely affect our business, reputatlon and resulte of operations —-Ourresuits-of

7 y d gattenr-. * Failure to comply with
env1r0nmental protection lawq may cause us to close, relocate or operate one or more “of our plants at reduced production levels,
and expose us to civil or criminal liability, which could adversely affect our operating results and future growth. « We could be
adversely affected by violations, by us or our counterparties, of the U. S. Foreign Corrupt Practices Act, similar U. S. or foreign
anti- bribery and anti- corruption laws and regulations, applicable sanctions laws and regulations in the jurisdictions in which we
operate or ethical business practices and related laws and regulations. * Our ability to compete effectively depends on our ability
to protect our intellectual property rights. ¢ Changes in our tax rates, the adoption of new U. S. or international tax legislation, or
changes in existing tax laws could expose us to additional tax liabilities that may affect our future results. « The N & B
Transaction could result in significant tax liability, and we may be obligated to indemnify DuPont for any such tax liability
imposed on DuPont. ¢ If we fail to comply with data protection laws in the U. S. and abroad, we may be subject to fines,
penalties and other costs. We routinely encounter and address risks in conducting our business. Some of these risks may cause
our future results to be different- sometimes materially different- than we presently anticipate. Below are material risks we have
identified that could adversely affect our business. How we react to material future developments, as well as how our
competitors and customers react to those developments, could also affect our future results. Risks Related to Our Business and
Industry eonsists of a renewed growth- focus strategy,enhanced cost & productivity initiatives,a redesigned operating model,a
reaffirmation of our commitment to our portfolio optimization initiatives and a plan to evolve our Board in line with best- in-
class governance standards,as well as certain changes to our Executive Leadership Team.Implementing such changes can be
complex,costly and time- consuming and may also result in unanticipated issues,such as additional expenses,competitive
responses,employee turnover or impact on our commercial relationships.Even if such initiatives are implemented
successfully,the full benefits may not be realized or may not be realized within the desired timeframe.The failure to meet the
challenges involved in implementing our strategic transformation could result in a material adverse impact on our

buqmesq result% of Operat10n§ and ﬁnanmal Condltlon The combination As-a-part-of large our-ongoingstrategie-transformatiott
. ; OV dlverse we—eeﬁfﬁ&ue—te—e’v‘al-u&fe—and mdependent busmesses is

complex étvest—tfufes— costly and time- consumlng The combmatlon with the N & B
Business may also result in material unanticipated problems,expenses,liabilities,competitive responses,employee
turnover and loss of eurMierobial-Controt-customer and other business relationships.In addition , even if a-pertion-of-the
Savery-Setations-operations of the N & B business-Business and-are integrated successfully,the full benefits of the
transactlon may not be reahzed 1nclud1ng,among others,the synergles,cost savmgs our—- or revenue growth Faver

that are we-entered-into-an
whieh-is Xpectedfe-e}ese—rﬂ—fhe—ﬁfst-quaﬁer—eﬁl%-sﬂbjeet—te
eusfem&xey—ebsmg—eendmeﬁs- :Phe—These sﬂeeessfu-l-eﬁﬁy—mfe—&ﬂd-e}esmg—beneﬁts may not be achieved within the
anticipated time frame or at all.The difficulties of suehk-integration or realizing the full benefits of the N & B transaetions—
Transaction is-eentingent-onrmany-factors;inetuding-include ,among others:e the diversion The global economy continues to
experteneed-- experience high rates of inflation . Though inflation appears to be gradually declining in 2622-certain parts of
the world , aﬂd-sueh—mﬂatlonary preqsure and prlce uncertamty 1§ expected to gerreratty-continue in 2623-2024 despite-price
v 0 . As a result of the broader mﬂatlonary environment
and %upply chain dlsruptlom we have experlenced and may continue to experience, volatility and increases in the price of input
costs, such as certain raw materials, transportation and energy costs. We might also suffer from supply disruptions from supplier
exits as hlgher costs may become unaffordable for certain %upphers Th&sgﬂrﬁe&rﬁ—spﬁee—m—eﬁefgy—pﬂees—eveﬁthe—eet&sﬁf
: ; 0 oftinte-to-impe 8 anee—In addition,
though many central banks may—eent—rnue—te—have paused monetary pohc1es such as inerease-increasing interest rates e
eonduet-to counter inflation, rates remain at historical highs and may continue to remain at such levels. These and other
monetary policies to counter inflation ywhteh-could negatively affect our borrowing costs and those of our customers and
suppliers, as well as exchange rates and other macroeconomic factors. If we are unable to increase the prices of our products to
our customers to offset inflationary cost trends, or if we are unable to achieve cost savings to offset such cost increases, we
could fail to meet our cost expectations, and our profits and operating results could be adversely affected. Our ability to price our
products competitively to timely reflect higher input costs is critical to maintain and grow our sales. Increases in prices of our
productq to customers or the impact of the broader inflationary environment on our customers may continue to lead to declines
in demand and sales volumes. Further, we may not be able to accurately predict or hedge for price fluctuations of input costs,
or predict the volume impact of the price increases in our products , while espeetatty-if-our competitors are-may be able to
more successfully adjust to such input cost volatility. Increasing our prices to our customers could result in long- term sales
declines or loss of market share if our customers find alternative suppliers or choose to reformulate their consumer products to
rely less on our products, which could have an adverse long- term impact on our results of operations. Increased cost volatility
trends may also impact the business and financial situation of our eustemer-customers or suppliers, which could in turn affect
the demand or supply, respectively, by such parties. Future inflationary and deflationary trends are beyond our control, and we
may not be able to sufficiently mitigate any impact on our business and financial situation —Supply-ehai-disraptions;




In connection with our manufacturing of our products, we often rely on third party suppliers for raw materials. We use many
different raw materials for our business, such as essential oils, extracts and concentrates derived from fruits, vegetables, flowers,
woods and other botanicals, animal products, raw fruits, organic chemicals and petroleum- based chemicals, as well as, gelatin,
glycols, cellulose processed grains, guar, locust bean gum, organic vegetable oils, peels, saccharides, seaweed, soybeans, and
sugars and yeasts. Supply chain disruptions, such as the ones related to the COVID- 19 pandemic, may impair or delay our
ability to obtain sufficient quantities of certain raw materials through our ordinary supply channels and cause us to incur higher
costs by procuring raw materials from other sources in order to compensate for such delays or lack of availability. In addition,
our suppliers, similar to us, are subject to risks, inherent in agriculture, manufacturing and distribution on a global scale,
including industrial accidents, environmental events, climate change, strikes and other labor disputes, disruptions in supply chain
or information systems, disruption or loss of key research or manufacturing sites, product quality control, safety and
environmental compliance issues, licensing requirements and other regulatory issues, as well as natural disasters, global or local
health crises, international conflicts, terrorist acts, geopolitical developments, trade wars, and other external factors over which
neither they nor we have control. These suppliers could also become insolvent or experience other financial distress. If our
suppliers are unable to supply us with sufficient quantities of ingredients and raw materials to meet our needs, we would need to
seek alternative sources of such materials (which may result in higher transportation or procurement costs) or pursue our own
production of such ingredients or direct acquisition of such raw materials. However, for certain of our ingredients and raw
materials, we rely on a limited number of suppliers where there are not readily available alternatives. If we are unable to obtain
or manufacture alternative sources of such ingredients or raw materials at a similar cost, we may seek to (i) reformulate our
products and / or (ii) increase pricing to reflect the higher supply cost. To mitigate our sourcing risk, we maintain strategic stock
levels for critical items. However, if we do not accurately estimate the amount of raw materials that will be used for the
geographic region in which we will need these materials or competitively price our products, our margins could be adversely
affected. Geopolitical developments, such as trade wars, the Russia- Ukraine war, the Israel- Hamas war and wider Middle
East developments (including disruptions to the Red Sea passage or such eenfliet-conflicts spreading further in the
relevant regions) , could adversely impact, among other things, our raw material, energy and transportation costs, as-wel-as
certain of our suppliers , distributors, customers and local markets, global and local macroeconomic conditions, and cause
further supply chain disruptions (including by delaying the delivery times of raw materials needed for our business or our
products to customers) . As the Russia- Ukraine eenfliet-war has prolonged, it continues to impact our sourcing of certain raw
materials for future years, and we continue to look for alternative suppliers or adjust the types of raw materials used in our
products. In addition, as the Israel- Hamas war develops with potential implications for the wider Middle East (including
the Red Sea passage), it may have similar impacts on suppliers, customers or local markets. At the same time, climate-
change related disruptions yke-the-Febraary2024-winter-stormrinTexas-, may affect the availability, quality and pricing of raw
materials. There is growing evidence that carbon dioxide and other greenhouse gases in the atmosphere may have an adverse
impact on global temperatures, weather and precipitation patterns, growing and harvesting conditions (both on land and in the
sea), and the frequency and severity of extreme weather and natural disasters, such as floods, wildfires, droughts and water
scarcity. To the extent such climate change effects have a negative impact on crop size and quality, supply chain, energy or
transportation costs, it could impact the availability, quality and pricing of affected raw materials. Climate related policies and
energy production restrictions and pricing may exacerbate such negative impacts. More generally, as we source many of our raw
materials globally to help ensure quality control or to mitigate supply chain disruptions, we are subject to additional risks related
to the increases in energy or transportation costs. Energy prices are in turn subject to significant volatility caused by, among
other things, market fluctuations, supply and demand changes, currency fluctuations, production and transportation disruptions,
and other world events, as well as geopolitical developments and climate change related conditions discussed above. If we are
not able to successfully mitigate such supply chain and climate- change related risks, we could experience disruptions in
production or increased costs, which may result in decrease in our gross margin or reduced sales, and have a material adverse
effect on our business, results of operations and financial condition. Attracting,developing,and retaining talented employees is
essential to the successful delivery of our products and has become more difficult and costly in the current labor
market.Furthermore,as we continue to focus on innovation,our need for scientists and other professionals will increase and may
result in increased labor costs. The ability to attract and retain talented employees is critical in the development of new products
and technologies which is an integral component of our growth strategy.Competition for employees can be intense and if we are
unable to successfully integrate,motivate and reward our employees,we may not be able to retain them.If we are unable to retain
our employees or attract new employees in the future,our ability to effectively compete with our competitors and to grow our
business could be adversely affected. In addition, we have announced, as part of our strategic transformation initiatives,
certain headcount reductions to re- align our workforce to match strategic and financial objectives and optimize
resources for long- term growth. Such reductions could lead to increased uncertainty, attrition or lower morale amongst
those employees who are not directly affected by the headcount reductions as those reductions are being implemented,
which may result in decreased productivity or could otherwise impact our results of operation. In addition, the loss of
any member of our senior management could materially adversely affect our ability to execute our business plan and
strategy. We may not find an adequate replacement in a timely fashion, or at all and any replacement may view the
business differently than current members of management. Future executives may make changes to our strategic focus,
operations, business plans or financial guidance and outlook, with corresponding changes in how we report our results of
operations. We can make no assurances that we would be able to properly manage any shift in focus or that any changes
to our business would ultimately prove successful. Lastly, our success may depend on the ability of our new Chief
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Executive Officer to integrate and quickly adapt to and understand our business, operations, and strategic plans. This
will be critical to the Company and our management’ s ability to make informed decisions about our near- term strategic
direction and operations. While our Board of Directors strives to mitigate the risk through a robust management
succession process, which includes the outgoing Chief Executive Officer serving in an advisory role until December 2022
2024 . we-announced-leadership transitions can be 1nherently dlfﬁcult to manage. An 1nadequate transition may cause
disruption to our business due to rew-stra

medel-, Whteh—dmono other thmgs COHSIStS of a renewed growth focus ...... among others: ° the dlversmn dlvertlng of

fee}uee—eu% or earnings-causing a deterloratlon in morale . As a result of our acquisition of Frutarom dnd the N & I
Transaction, the number of our customers significantly increased and became more diverse. Our historical customer base was
primarily comprised of large and medium- sized food, beverage and consumer products companies. With the completion of the
N & B Transaction, our customer base has further increased significantly and, based on 2622-2023 sales, we had approximately
40-27 , 000 customers, approximately 58-54 % of which are small and mid- sized companies. This substantial increase in and
diversity of our customer base has required us and may continue to require us to adjust, among other things, our product
development, manufacturing, distribution, marketing, customer relationship and sales strategy as well as adapt corporate,
information technology, finance and administrative infrastructures to support different go- to- market models. We may
experience difficulty managing the growth of a portfolio of customers that is more diverse in terms of its geographical presence
as well as with respect to the types of services they require and the infrastructure required to deliver our products. If we are
unable to successfully gain malket share or malntaln our relatlonshlps with these customers, our future growth could be
adversely affected - a P atesa
operations-wil-suffer-. The markets in Wthh we Compete are hlghly competltlve We face vigorous Competmon from
companies throughout the world, including multi- national and specialized companies active in flavors, fragrances, enzymes,
pharmaceutical excipients, nutrition and specialty ingredients, as well as consumer product companies which may develop their
own competing products. For instance, in the flavors industry, we face increasing competition from ingredient suppliers that
have expanded their portfolios to include flavor offerings. Some of our competitors specialize in one or more of our product sub-
segments, while others participate in many of our product sub- segments. In addition, some of our global competitors may have
more resources than we do or may have proprietary products that could permit them to respond to changing business and
economic conditions more effectively than we can. Moreover, there has been increased consolidation among our competitors,
and such consolidation or partnerships among our competitors may exacerbate these risks. As we continue to enter into adjacent
markets, such as eesmette-ngredients;-functional foods, specialty fine ingredients and nutrition products, we may face greater
competition- related risks in these markets than with our other businesses. For example, the specialty fine ingredients market is
more price sensitive than the flavors market and is characterized by relatively lower profit margins. Some fine ingredients
products are less unique and more replaceable than competitors’ products. There is no assurance that operating margins will
remain at current levels, which could substantially impact our business, operating results and financial condition. Competition in
our business is based, among other things, on innovation, product quality, regulatory compliance, pricing, quality of customer
service, the support provided by marketing and application groups, and understanding of consumers. It is difficult for us to
predict the timing, scale and success of our competitors’ actions in these areas. In particular, the discovery and development of
new products, protection of our intellectual property and development and retention of key employees are critical to our ability




to effectively compete in our business. Advancement in technologies have also enhanced the ability of our competitors to
develop substitutable products. Increased competition by existing or future competitors, including aggressive price competition,
could result in the loss of sales, reduced pricing and margin pressure and could adversely impact our sales and profitability.
Failing to identify and make capital expenditures to achieve growth opportunities, being unable to make new concepts scalable,
or failing to effectively and timely reinvest in our business operations, could result in the loss of competitive position and
adversely affect our financial condition or results of operations. Attracting, developing, and retaining talented...... otherwise
impact our results of operation. During 2822-2023 , our 25 largest customers, a majority of which were multi- national consumer
products companies, collectively accounted for 28-approximately 32 % of our sales in the aggregate. Large multi- national
customers’ market share, especially in the consumer product industry, continues to be pressured by new smaller companies and
specialty players that cater to or are more adept at adjusting to the latest consumer trends, including towards natural products
and clean labels, changes in the retail landscape (including e- commerce and consolidation), and increased competition from
private labels, which have resulted and may continue to result in decreased demand for our products by such multi- national
customers and volume erosion, especially in our Nourish business. Furthermore, consolidations amongst our customers have
resulted in larger and more sophisticated customers with greater buying power and additional negotiating strength. If such trends
continue, our sales could be adversely impacted if we are not able to replace these sales. In addition, large multi- national
customers and s-increasingly middle market customers s-continue to utilize *“ core lists ” of suppliers to improve margins and
profitability in the flavors and fragrance segments. Typically, these “ core list ” suppliers are then given priority for new or
modified products. Recently, these customers are making inclusion on their “ core lists ” contingent upon a supplier providing
more favorable terms, including rebates, which could adversely affect our margins. We must either offer competitive cost- in-
use solutions to secure and maintain inclusion on these “ core lists ” or seek to manage the relationship without being on the “
core- list. ” If we choose not to pursue “ core- list ” status due to profitability concerns or if we are unable to obtain “ core- list
status, our ability to maintain our share of these customers’ future purchases could be adversely affected and therefore our future
results of operations. Our ability to differentiate ourselves and deliver growth largely depends on our ability to successfully
develop and introduce new products and product improvements that meet our customers’ needs, and ultimately appeal to
consumers. Innovation is a key element of our ability to develop and introduce new products. We cannot be certain that we will
be successful in achieving our innovation goals, such as the development of new molecules, new and expanded delivery systems
and other technologies. In 2022-2023 , we spent approximately 5. 5 % of our sales on research and development, and as part of
our new strategic vision announced in December 2022, we expect to continue investment in research and development and
innovation initiatives. This investment level may vary in the future if available resources to invest in research and development
are limited due to our ongoing integration and restructuring efforts or from adverse macroeconomic or supply chain factors. We
also may need to devote more resources to enhancing our existing product portfolios. Our research and development
investments may only generate future revenues to the extent that we are able to develop products that meet our customers’
specifications, are at an acceptable cost and achieve acceptance by the targeted consumer market. Furthermore, there may be
significant lag times from the time we incur research and development costs to the time that these research and development
costs may result in increased revenue. Consequently, even when we “ win ” a project, our ability to generate revenues as a result
of these investments is subject to numerous customer, economic and other risks that are outside of our control, including delays
by our customers in the launch of a new product, the level of promotional support for the launch, poor performance of our third-
party vendors, anticipated sales by our customers not being realized or changes in market preferences or demands, or disruptive
innovations by competitors. The-eentinted-evoluttorref- International conflicts (such as the Russia- Ukraine war and Israel-
Hamas war), geopolitical events, natural disasters, public health crises (such as the COVID- 19 pandemic), trade wars,
terrorist acts, labor strikes, political or economic crises (such as uncertainty related to protracted U. S. federal
government funding negotiations), accidents and its-variants-other events could adversely affect our business and
financial results, including by disrupting development, manufacturing, distribution or sale of our products. As a
company engaged in the global development, manufacture and distribution of products, we are subject to the risks
inherent in such activities, including industrial accidents, environmental events, strikes and other labor disputes, product

quallty control 1ssues, safety, llcensmg requlrements and other regulatory issues , as Well as periodie-spikesirinfeetion-our

pandemlc% or epldemlcs 1ntemat10na1 Conﬂlct%,geopohtlcal eventq trade wars, terrorlit act% ,political or economic crises (such
as the uncertainty related to protracted U.S.federal debteetling-government funding negotiations) and other external factors
over which we have no control. See,also “ — Supply chain disruptions,geopolitical developments,including the Russia-
Ukraine war,the Israel- Hamas war and wider Middle East developments (including disruptions to the Red Sea
passage),or climate- change events (including severe weather events) may adversely affect our suppliers or our
procurement of raw materials,and thus may impact our business and financial results.” For instance,the Russia- Ukraine
eonfliet-war has adversely impacted and eswtd-may continue to impact,among other things,certain of our local markets and
suppliers,global and local macroeconomic conditions,foreign exchange rates-rates and financial markets , raw material teeat
outbreaks-at-ourfaeilities-, orsuppler-energy and transportation costs , and eusteme%e%de&faeﬁﬁes—m—siﬂfe-e-ﬁs&fefy
meastres-or-vaeeinations;eoutd-cause further supply chain disruptions te-etr-. We maintain operations erin both Russia and
Ukraine and export products to customers in Russia and Ukraine from operations outside the region. In response to the
events in Ukraine, the Company has limited the production and supply of ingredients in and to Russia to only thosc that
meet the essential needs of people eursupplers-, eustomers-or-vendors-including food, hygiene and medicine . As a result of



changes and uncertainties arising out of the Russia- Ukraine war, our operating performance in Russia remains lower
compared to previous years and may not reverse in the near future. The Israel- Hamas war may also have impacts on
our operations in Israel and certain of our customers, local markets and suppliers. While we operate research and
development manufacturmg and dlstrlbutlon facllltles throughout the world, many of the-these smantfacturing-and

: v hese-facilities are extremely specialized and certain of our research and
development or creative laboratone% facﬂltlei are unlquely situated to support our research and development efforts while
certain of our manufacturing facilities are the sole location where a specific ingredient or product is produced.If our research and
development activities or the manufacturing of ingredients or products were disrupted,the cost of relocating or replacing these
activities or reformulating these ingredients or products may be substantial,which could result in production or development
delays or otherwise have an adverse effect on our margins,operating results and future growth.Moreover,as a result of the
COVID- 19 pandemic’ s impact on the global supply chain, we have experienced, and may continue to experience, increased
costs, delays or limited availability related to raw materials, strain on shipping and tranqportation resources, and higher energy
prlcei Wthh have negatlvely 1mpacted and may continue to negatlvely impact, our margins and operatlng results —‘Ne—have

pfeduefs—aﬂd—se-l-&t—tens—te—eﬂstemefs— Although we do not currently antlclpate any nnpalrment Chargeq related to COVID 19,

the continuing effects of the a-pretenged-pandemic could result in increased risks to us of asset write- downs and impairments,
including, but not limited to, property, plant and equipment, goodwill and other intangibles, and equity investments. Any of
these events or factors could potentially result in a material adverse impact on our business and results of operations . Natural
disasters, public health crises...... margins, operating results and future growth|. We rely on information technology systems,
including some managed by third- party providers, to conduct business and to support our business processes, including those
relating to product formulas, product development, manufacturing, sales, order and invoice processing, production, distribution,
internal communications and communications with third parties throughout the world, processing transactions, summarizing and
reporting results of operations, complying with regulatory (including SEC) , tax or legal requirements, and collecting and
storing customer, supplier, employee and other stakeholder information. To address the risks to our information technology
systems and the associated costs, we maintain an information security program that includes updating technology and
information security policies and controls, cybersecurity insurance, cybersecurity governance and compliance, employee /
consultant awareness training, table- top exercises, logging and monitoring and routine testing of our information technology
systems. We believe that these preventative actions provide adequate measures of protection against information security
breaches / incidents and generally reduce our cybersecurity risks, however, cybersecurity incidents, data breaches and
operational disruptions are constantly evolving, becoming more sophisticated , including through the increasing use of Al,
and conducted by groups and individuals with a wide range of expertise and motives, including foreign governments, cyber
terrorists, cyber criminals, malicious employees and other insiders and outsiders. Additionally, continued geopolitical turmoil,
including the ongoing eenfliet-conflicts in the Middle East and between Russia and Ukraine, heightened the risk of cyber
incidents. We and our third- party providers are subject to the risks posed by such incidents, which can take many forms,
including code anomalies, “ Acts of God, ” data leakage, hardware or software failures, human errors, cyber extortion, password
theft or introduction of viruses, malware and ransomware, including through phishing emails. A disruption to our information
technology systems could result in the loss of confidential business, customer, supplier or employee information, litigation or
fines, and may require substantial investigations, repairs or replacements or impact our ability to summarize and report financial
results in a timely manner, resulting in significant financial, legal and relational costs and potentially harming our reputation and
adversely impacting our operations, customer service and results of operations. Additionally, the increasing use and evolution
of technology, including cloud- based computing and Al, may lead to potential loss or unauthorized disclosure or use of
personal data and proprietary information that was collected, used, stored, or transferred with respect to our business,
and to dissemination or destruction of confidential information, unintentionally or otherwise, stored in our or in our
third party providers’ systems or through use of Al, which may significantly increase our business and information
security costs, and expose us to reputational harm, penalties, or legal liability. As we complete integration of N-&B*s-and
Frataremr—s-systems of prior acquired companies with [FF’ s systems and prepare for the announced divestitures, we reduce
our risk profile. Additionally, an information security or data breach could require us to devote significant management and
financial resources to address the problems created, and, as a result of the private rights of action provided for under the B
European Union ’ s General Data Protection Regulation (the “ GDPR ), the California Consumer Privacy Act (the “ CCPA ”)
and other laws relating to data protection and privacy in other jurisdictions, in the event of such breaches, additional private
litigation against us may result. These types of adverse impacts could also occur in the event the confidentiality, integrity or
availability of company, customer, supplier or employee information are compromised due to a data loss by us or a trusted third
party. We or the third parties with which we share information may not discover any such incidents and / or loss of information
for a significant period of time after the incident occurs. In addition, our hybrid and remote work arrangements could introduce
operational risk, including cybersecurity and IT systems management risks. We have experienced threats to our data and our
systems and although we have not experienced a material incident to date, there can be no assurance that these measures will
prevent or limit the impact of a future incident. Additionally, while we have insurance coverage designed to address certain
aspects of cyber risks in place, such insurance coverage may be insufficient to cover all losses or all types of claims that may
arise. We are subject to risks associated with the potential use of Al in our own operations and by third- party partners
that we may engage with. Recent technological advances in AI come with significant risks related to its use across many



industries, including our own. IFF may be exposed to such risks in cases where IFF utilizes Al in connection with certain
business activities now or in the future, in cases where, whether known or unknown to IFF, IFF personnel, use Al for our
business or at IFF locations, or in cases where our third- party partners, whether or not known to IFF, use Al in their
business activities (which we may not be in a position to control). The use of Al by us, our employees or any of our third-
party partners may result in unauthorized disclosure of personal data, proprietary information and trade secrets,
commercially sensitive or confidential information of IFF, our employees or our partners. Similarly, we may become,
through the use of AI and unbeknownst to us, recipients or users of such information provided by other parties, which
may enable, among other things, third parties to claim that we infringed on their intellectual property rights. Such
unauthorized disclosures or uses of information can result, among other things, in reputational harm, loss of confidence
by our customers or employees, penalties, litigation costs, or legal liability. Analyses, results or business processes relying
on Al may also be deficient, inaccurate, or biased and we may fail to identify in a timely fashion or at all, if or to the
extent that is the case. Furthermore, Al can exacerbate our cybersecurity or IT risks. See “-- A significant data breach
or other disruption to our information technology systems could disrupt our operations, result in the loss of confidential
information or personal data, and adversely impact our reputation, business or results of operations. ” With new and
evolving Al comes a continually changing Al regulatory environment, which may create additional compliance costs and
risks. At the same time, AI has the potential to significantly change the way we do our business by, among other things,
creating efficiencies, improving our processes, customer experience, talent management and our decision- making. Any
failure to capitalize on the Al benefits to the same degree or with the same speed as our competitors may put us in a
disadvantageous position. If we are unable to successfully manage these risks, it may have a material adverse effect on
our business, results of operations and financial condition. As part of our growth strategy, we have increased our presence in
emerging markets by expanding our manufacturing presence, sales organization and product offerings in these markets, and we
expect to continue to expand our business in these markets as part of our new strategic vision announced in December 2022.
With our acquisition of Frutarom in 2018 and the N & B Transaction, each of which also had a significant presence in emerging
markets, our business in these markets has meaningfully grown. In addition to the currency and international risks described
below, our operations in these markets may be subject to a variety of other risks. Emerging markets typically have a consumer
base with limited or fluctuating disposable income and customer demand in these markets may fluctuate accordingly. As a
result, a decrease in customer demand in emerging markets may have an adverse effect on our ability to execute our growth
strategy. Further, there is no assurance that our existing products, variants of our existing products or new products that we
make, manufacture, distribute or sell will be accepted or be successful in any particular developing or emerging market, due to
local or global competition, product price, cultural differences, consumer preferences or otherwise. In addition, emerging
markets may have weak legal systems which may affect our ability to enforce our intellectual property and contractual rights,
exchange controls, unstable governments and privatization or other government actions that may affect taxes, subsidies and
incentive programs and the flow of goods and currency. In conducting our business, we move products from one country to
another and may provide services in one country from a subsidiary located in another country. Accordingly, we are vulnerable to
abrupt changes in trade, customs and tax regimes in these markets. If we are unable to expand our business in developing and
emerging markets, effectively operate, or manage the risks associated with operating in these markets, or achieve the return on
capital we expect from our investments in these markets, our operating results and future growth could be adversely affected.
We have significant operations outside the U. S., the results of which are reported in the local currency and then translated into
U. S. dollars at applicable exchange rates for inclusion in our consolidated financial statements. The exchange rates between
these currencies and the U. S. dollar have fluctuated and will continue to do so in the future, with the fluctuations being
particularly pronounced in certain emerging markets. Changes in exchange rates between these local currencies and the U. S.
dollar will affect the recorded levels of sales, profitability, assets and / or liabilities. Along with other macroeconomic
uncertainty we are experiencing such as a highly inflationary global environment and supply chain disruptions discussed
elsewhere in these risk factors, we have experienced and continue to expect volatility in global foreign currency exchange rates.
Changes to The-expeeted-eontinuinginerease-of-interest rates— rate policy as managed by the Federal Reserve Bank to counter
inflationary trends may further impact such exchange rates. Further volatility or unfavorable movements in currency exchange
rates may adversely impact our financial condition, cash flows or liquidity. Although we employ a variety of techniques to
mitigate the impact of exchange rate fluctuations, including sourcing strategies and a limited number of foreign currency
hedging activities, we cannot guarantee that such hedging and risk management strategies will be effective, and our results of
operations could be adversely affected. We operate on a global basis, with manufacturing and sales facilities in or supply
arrangements with companies based in the U. S., Europe, Africa, the Middle East, Latin America, and Greater Asia. During
2622-2023 , approximately 472 % of our combined net sales were to customers outside the U. S. and we intend to continue
expansion of our international operations. As a result, our business is increasingly exposed to risks inherent in international
operations. These risks, which can vary substantially by location, include the following: ¢ governmental laws, regulations and
policies adopted to manage national economic and macroeconomic conditions, such as increases in taxes, austerity measures
that may impact consumer spending, monetary policies that may impact inflation rates, employment regulations, currency
fluctuations or controls and sustainability of resources; ¢ changes in environmental, health and safety permits or regulations,
such as regulations related to biodiversity or the continued implementation and evolution of the European Union’ s REACH
regulations and similar regulations that are being evaluated and adopted in other markets, or the ban on microplastics prepesed
recently adopted by the European Commission (¢ EC ”) and the burdens and costs of our compliance with such regulations
which may differ significantly across jurisdictions; ¢ increased product labeling and ingredient prohibitions in specific markets
that may impact consumer preferences, products costs and / or customer acceptance; * the imposition of or changes in customs,
tariffs, quotas, trade barriers, other trade protection measures, import or export licensing requirements, and sanctions on trade



with certain countries, imposed by the U. S. or other countries, which could adversely affect our cost or ability to import raw
materials or export our products to surrounding markets; ¢ risks and costs arising from our ability to cater to local demand and
customer preferences, language and cultural differences;  the movement for increased unionization in the U. S. and
internationally may lead to labor instability, employee turnover, increased labor costs or production and operation
disruptions; ¢ changes in the laws and policies that govern foreign investment in the countries in which we operate, including
the risk of expropriation or nationalization, the costs and ability to repatriate the profit that we generate in these countries; © risks
and costs associated with complying with anti- money laundering and counter- terrorism financing laws; ¢ risks and costs
associated with complying with the U. S. Foreign Corrupt Practices Act, similar U. S. or foreign anti- bribery and anti-
corruption laws and regulations, applicable sanctions laws and regulations in the jurisdictions in which we operate or ethical
business practices and related laws and regulations; © risks and costs associated with political and economic instability, bribery
and corruption, anti- American sentiment, and social and ethnic unrest in the countries in which we operate; ¢ difficulty in
recruiting and retaining trained local personnel; * natural disasters, global or local health crisis, pandemics (such as the COVID-
19 pandemic), epidemics or international conflicts (such as the Russia- Ukraine eenfltet-war and Israel- Hamas war ) or
geopolitical tension (such as deteriorating U. S.- China relations), including terrorist acts, political crisis, national and regional
labor strikes in the countries in which we operate, which could endanger our personnel, interrupt our operations or adversely
affect the demand for our products, the results of certain regions or our global supply chain; or ¢ the risks of operating in
developing or emerging markets in which there are significant uncertainties regarding the interpretation, application and
enforceability of laws and regulations and the enforceability of contract rights and intellectual property rights. The occurrence of
any one or more of these factors could increase our costs and adversely affect our results of operations. Many of our products are
ingredients in a wide assortment of global consumer products throughout the world. Historically, demand for consumer products
using our products, was stimulated and broadened by changing social habits and consumer needs, population growth, an
expanding global middle- class and general economic growth, especially in emerging markets. Changes in the global, regional or
local economic conditions have, and may in the near future, adversely impact demand for consumer products at a regional or
global level. Such parameters include, but are not limited to, increased inflation, unemployment and underemployment, salaries
and wage rates stagnation, low growth rates, and ongoing impacts of the COVID- 19 pandemic. Reduced consumer spending
may cause changes in our customer orders including reduced demand for our products or order cancellations. The timing of
placing of orders and the amounts of these orders are generally at our customers’ discretion. Customers may cancel, reduce or
postpone orders with us on relatively short notice. Slgmﬁcant cancellations, reductlons or delays in orders by customers could
affect our results of operation. adv ; g —The combination of
large,diverse and independent businesses is Complex costly and time- consuming. The comblnatlon with the N & B Business
may afse-result in material unanticipated problems,expenses,liabilities,competitive responses,employee turnover and loss of
customer and other business relationships.In addition,even #f-though the operations of the N & B Business are being integrated
sueeessfully- the full benefits of the transaction may not be realized,including,among others,the synergies,cost savings or
revenue growth that are expected. These benefits may not be achieved within the anticipated time frame or at all ,which could
result in a material adverse impact on our business and results of operations . The-difftenlties-If we are unable to react in a
timely and cost- effective manner to changes in consumer trends, such as increasing awareness of health and wellness our results
of operations and future growth may be adversely affected. We must continually anticipate and react, in a timely and cost-
effective manner, to changes in consumer preferences and demands, including changes in demand driven by increasing
awareness of health and wellness, demands for transparency or cleaner labels with respect to product ingredients by consumers
and regulators, and attitudes towards the impact of biotechnology advances such as gene editing and mapping. Consumers,
especially in developed economies such as the U. S. and Western Europe, are rapidly shifting away from products containing
artificial ingredients to all- natural, healthier alternatives , and the development of certain new weight management
pharmaceutical products such as glucagon- like peptide- 1 (GLP- 1) receptor agonists may affect consumer behavior and
trends, and ultimately decrease demand for our product offerings . In addition, there has been a growing demand by
consumers, non- governmental organizations and, to a lesser extent, governmental agencies to provide more transparency in
product labeling and our customers have been taking steps to address this demand, including by voluntarily providing product-
specific ingredients disclosure. These #we-trends could affect the types and volumes of our ingredients and compounds that our
customers include in their consumer product offerings and, therefore, affect the demand for our products. If we are unable to
react to or anticipate these trends in a timely and cost- effective manner, our results of operations and future growth may be
adversely affected. Federal, state, local and foreign governments, our customers, consumers and shareholders are becoming
increasingly sensitive to environmental and other sustainability issues. In response, we have committed to a sustainability
strategy to better understand the opportunities and risks in our sustainable efforts. The increased focus on sustainability may
result in new regulations and customer requirements that could affect us. These could cause us to incur additional direct costs or
to make changes to our operations in order to comply with any new regulations and customer requirements. We could also lose
revenue if our customers dlvert business from us because we have not comphed with thelr sustainability requirements erf-we
are-t : R At : atna . Increased shareholder activism with
respect to sustalnablhty or other governance issues or management concerns could also lead to increased costs and disruption to
operations. These potential costs, changes and loss of revenue could have a material adverse effect on our business, results of
operations and financial condition. We evaluate our inventory balances of materials based on shelf life, expected sourcing levels,
known uses and anticipated demand based on forecasted customer order activity and changes in our product / sales mix.
Efficient inventory management is a key component of our business success, financial returns and profitability. To be
successful, we must maintain sufficient inventory levels and an appropriate product / sales mix to meet our customers’ demands,
without allowing those levels to increase to such an extent that the costs associated with storing and holding other inventory




adversely impact our financial results. If our buying decisions do not accurately predict sourcing levels, customer trends or our
expectations about customer needs are inaccurate, we may have to take unanticipated markdowns or charges to dispose of the
excess or obsolete inventory, which can adversely impact our financial results. Current supply- chain related issues could also
lead to raw material shortages and inventory depletion, which may adversely affect our operations. See “ — Supply chain
disruptions, geopolitical developments, including the Russia- Ukraine eenflet-war, the Israel- Hamas war and wider Middle
East developments (including disruptions to the Red Sea passage), or climate- change events (including severe weather
events) may adversely affect our suppliers or our procurement of raw materials, and thus may impact our business and financial
results. ” Additionally, we believe excess inventory levels of raw materials with a short shelf life in our manufacturing facilities
subjects us to the risk of increased inventory shrinkage. If we are not successful in managing our inventory balances and
shrinkage, our results of and cash flows from operations may be negatively affected. We sell certain accounts receivable on a
non- recourse basis to unrelated financial institutions under “ factoring ”” agreements, some of which are sponsored by certain
customers. The cost of participating in these programs was immaterial to our results in all periods. Should we choose not to
participate, or if these programs were no longer available, it could reduce our cash flows from operations in the period in which
the arrangement ends. A significant portion of our assets consists of long- lived assets, including tangible assets such as our
manufacturing facilities, and intangible assets, including goodwill and customer relationships. As a result of our recent
acquisitions, including the acquisition of Frutarom and the N & B Transaction, as of December 31, 20222023 , we had-recorded
approximately $ 22-18 . 437992 billion of intangible assets and goodwill, including $ 4. 289 billion of goodwill associated with
the acquisition of Frutarom and $ 11. 817 billion of goodwill associated with the merger with the N & B Business , prior to the
impact of impairment charges and business divestitures . Our results of operations and financial position in future periods
could be negatrvely impacted should future nnparrment% of our long hved assets, 1nclud1ng 1ntang1ble assets or goodwill occur +

fer—add-rt-tena-l—tn-fefnaaﬁeﬁ— At leaqt annually, We assess both goodwrll and 1ndeﬁn1te hved 1ntang1ble assets for nnparrment We
test for impairment by comparing the estimated fair value of a reporting unit with its carrying amount. If the carrying amount of
a reporting unit exceeds its estimated fair value, we record an impairment charge based on the difference of the two. Intangible
assets with finite lives are also tested for impairment when events or changes in circumstances indicate the carrying value may
not be recoverable. Such events and changes in circumstances could include a sustained decrease in our market capitalization,
increased competition or unexpected loss of market share, increased input costs beyond projections (for example due to
regulatory or industry changes), our inability to recognize the anticipated benefits of acquisitions, unexpected business
disruptions (for example due to a natural disaster, public health crises, such as pandemics or epidemics or loss of a customer,
supplier, or other significant business relationship), acts by governments and courts, operating results falling short of
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Consohdated Statements of (Lo%s) Income and Comprehenqrve Loss Hneeme-. Refer to Part I1, Item 7 and Note 1 and Note
6 to the Consolidated Financial Statements for additional information the-year-ended-Deeember3+-2622- Fair value
determinations require considerable judgment and are sensitive to changes in underlying assumptions, estimates and market
factors. Estimating the fair value of reporting units requires us to make assumptions and estimates regarding our business
performance, future plans, future annual net cash flows, income tax considerations, discount rates and growth rates based on
industry, economic, regulatory conditions and other market factors. Moreover, management will make significant accounting
judgments and estimates for the application of acquisition accounting under GAAP, and the underlying valuation models. IFF’ s
business, operating results and financial condition could be materially and adversely impacted in future periods if IFF’ s
accounting judgments and estimates related to these models prove to be inaccurate. To the extent any of our acquisitions,
including the acquisitions of Frutarom and the N & B Business, do not perform as anticipated and our underlying assumptions
and estimates related to their fair value determination are not met, whether due to internal or external factors, the value of
goodwill and other long- hved assets may be negatrvely affected and we may be requrred to record nnparrment charge% From

partnerthps ffefn—t—r-me—te—t—rn&e—to enhance our research and development efforts e, expand our product portfolios and
technology ,or modify or enter into new distribution arrangements . The process of establishing and maintaining
eoHaberative-such relationships is difficult and time- consuming to negotiate,document and implement.We may not be able to



successfully negotiate such arrangements or the terms of the arrangements may not be as favorable as
anticipated.Furthermore,our ability to generate revenues from such collaborations will depend on our partners’ abilities and
efforts to successfully perform the functions assigned to them in these arrangements and these collaborations may not lead to
development or commercialization of products in the most efficient manner,or at all.In addition,from time to time,we have
acquired,and we may acquire,only a majority interest in companies and provided or may provide earnouts for the former owners
along with the ability,at our option,or obligation,at the former owners’ option,to purchase the minority interests at a future date
at an established price.These investments may have additional risks and may not be as efficient as other operations as we may
have fiduciary or contractual obligations to the minority investors and may rely on former owners for the continuing operation
of the acquired business.If we are unable to successfully establish and manage these collaborative relationships and majority
investments , it could adversely affect our future growth.In addition,from time to time,we evaluate acquisition candidates that
may strategically fit our business and / or growth objectives.If we are unable to successfully integrate and develop acquired
businesses,we could fail to achieve anticipated synergies and cost savings,including any expected increase in revenues and
operating results,which could have a material adverse effect on our financial results.Furthermore,even if successfully
integrated,the acquisition target may fail to further the Company’ s business strategy as anticipated,expose the Company to
increased competition or other challenges with respect to the Company’ s products or geographic markets,and expose
the Company to additional liabilities associated with the acquired business,technology or other asset or arrangement.We
may also incur asset impairment charges related to acquisitions if we fail to maintain and integrate the acquired
businesses and such impairments charges would reduce our earnings. The funding obligations for our pension plans are
impacted by the performance of the financial markets, particularly the equity markets and interest rates. Funding obligations are
determined under government regulations and are measured each year based on the value of assets and liabilities on a specific
date. If the financial markets do not provide the long- term returns that are expected under the governmental funding
calculations, we could be required to make larger contributions. The equity markets can be very volatile, and therefore our
estimate of future contribution requirements can change dramatically in relatively short periods of time. Similarly, changes in
interest rates and legislation enacted by governmental authorities can impact the timing and amounts of contribution
requirements. An adverse change in the funded status of the plans could significantly increase our required contributions in the
future and adversely impact our liquidity. Assumptions used in determining projected benefit obligations and the fair value of
plan assets for our pension and other postretirement benefit plans are determined by us in consultation with outside consultants
and advisors. In the event that we determine that changes are warranted in the assumptions used, such as the discount rate,
expected long- term rate of return on assets, or expected health care costs, our future pension and postretirement benefit
expenses could increase or decrease. Due to changing market conditions or changes in the participant population, the
assumptions that we use may differ from actual results, which could have a significant impact on our pension and postretirement
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Conslderatlon% The development manufacture and sale of our products are %ubj ect to various regulatory requirements in each of
the countries in which our products are developed, manufactured and sold. In addition, we are subject to product safety and
compliance requirements established by governments, non- governmental organizations, including industry or similar oversight
bodies, or contractually by our customers, including requirements concerning product safety, quality and efficacy, environmental
impacts (including packaging, energy and water use and waste management) and other sustainability or similar issues. Changes
to regulations or the implementation of additional regulations, especially in certain highly regulated markets we are active in,
such as regulatory modernization of food safety laws and evolving standards and regulations affecting pharmaceutical excipients
or in reaction to new or next- generation technologies, including advances in protein engineering, biotechnology (e. g., gene
editing and gene mapping), ernovel uses of existing technologies has-or stricter rules on ingredients produced by
biotechnology techniques have required and may in the future require us to reduce or remove certain ingredients, substances or
processing aids from the product portfolio and may result in significant costs or capital expenditures or require changes in
business practice that could result in reduced margins or profitability. As concerns regarding safety, quality and environmental
impact become more presqmg, we may see new, more restrictive regulations adopted that impact our products. For example, the
EC recently 3 ; adept-adopted a ban on microplastics,
including those found in pelsonal care items, detergent% and cosmetics, to reduce plastics pollution. We are now H-this-banis
adepteds-we-wi-be-required to modify our products and / or innovate new solutions to replace microplastics in our products .
The EU Green Deal includes a Chemicals Strategy for Sustainability (CSS), which will trigger updates of the main
regulations governing chemical substances used in household and cosmetic products or in industrial applications
(REACH, CLP, Cosmetic Regulation and Detergent Regulation). This strategy aims for an expansion of the generic risk
management approach based on hazard rather than risk and will introduce other concepts like grouping of similar
substances to accelerate regulatory decision making. The practical implementation of this strategy may negatively
impact some of the products we place on the market, including some enzymes or fragrance ingredients . If we are unable
to adapt to these new regulations or standards in a cost effective and timely manner, we may lose business to competitors who
are able to provide compliant products, expose ourselves to customer claims, regulatory fines, litigation or reputational damage.
Gaps in our operational processes or those of our suppliers or distributors can result in products that do not meet our quality
control or industry standards or fail to comply with the relevant regulatory requirements, which in turn can result in finished
consumer goods that do not comply with applicable standards and requirements. Products that are mislabeled, contaminated or
damaged could result in a regulatory non- compliance event or even a product recall by the FDA or a similar foreign agency. For
instance, the Company had determined in the past that certain grades of microcrystalline cellulose (Avicel ® PH 101, 102, and
200 NF and Avicel ® RC- 591 NF) were found to be out- of- specification. Although the Company does not expect the OOS
conductivity issue to affect the functionality of Avicel ® NF grades or to pose a human health hazard, corrective actions have
been implemented to improve operational and laboratory conditions. We may also be exposed to serious adverse health claims
related to undetected poor quality of raw materials, internal system failures to adequately reduce or eliminate certain hazards
(such as pathogens, allergens, contaminants, pesticides, physical hazards, etc.) or products that are not in line with required or
agreed specifications. Supply chain complexities, aging equipment and infrastructure, human errors, or other failures may
exacerbate such risks. Our contracts often require us to indemnify our customers for the costs associated with a product non-
compliance event, including penalties, costs and settlements arising from litigation, remediation costs or loss of sales. As our
offerings are used in many products intended for human use or consumption, these consequences would be exacerbated if we or
our customer did not identify the defect before the product reaches the consumer and there was a resulting impact at the
consumer level. Such a result could lead to potentially large- scale adverse publicity, negative effects on consumer’ s health,
recalls and potential litigation, fines, penalties, sanctions or other regulatory actions. In addition, if we do not have adequate
insurance or contractual indemnification from suppliers or other third parties, or if insurance or indemnification is not available,
the liability relating to product or possible third- party claims arising from mislabeled, contaminated or damaged products could
adversely affect our business, financial condition or results of operations. Furthermore, adverse publicity about our products, or
our customers’ products that contain our ingredients, including concerns about product safety or similar issues, whether real or
perceived, could harm our reputation and result in an immediate adverse effect on our sales and customer relationships, as well
as require us to utilize significant resources to rebuild our reputation. Defects in, misuse of, quality issues with respect to
(including products recalls) or inadequate disclosure of risks relating to our products, could lead to lost profits and other
economic damage, property damage, personal injury or other liability resulting in third- party claims, criminal liability,
significant costs, damage to our reputation and loss of bu%lne%i Any of the%e factor% could adversely affect our business,
ﬁnanc1al condltlon and our res ; ; ; al-ele ;




propertles procure, make use of, manufacture sell, and distribute substances that are sometlmes considered hazardous and are
therefore subject to extensive and increasingly stringent federal, state, local and foreign laws and regulations pertaining to
protection of the environment, including air emissions, sewage discharges, the use of hazardous materials, waste disposal
practices and clean- up of existing environmental contamination. Failure to comply with these laws and regulations or any future
changes to them may result in significant consequences to us, including the need to close or relocate one or more of our
production facilities, administrative, civil and criminal penalties, fines, sanctions, litigation, costly remediation measures,
liability for damages and negative publicity. If we are unable to meet production requirements, we can lose customer orders,
which can adversely affect our future growth or we may be required to make incremental capital investments to ensure supply.
Idling of facilities or production modifications has caused or may cause customers to seek alternate suppliers due to concerns
regarding supply interruptions and these customers may not return or may order at reduced levels even once issues are
remediated. If these non- compliance issues reoccur in China or occur or in any other jurisdiction, we may lose business and
may be required to incur capital spending above previous expectations, close a plant, or operate a plant at significantly reduced
production levels on a permanent basis, and our operating results and cash flows from operations may be adversely affected. The
global nature of our business, our increased size and employee count, the significance of our international revenue, our focus on
emerging markets and presence in regulated industries create various domestic and local regulatory challenges and subject us to
risks associated with our international operations. The U. S. Foreign Corrupt Practices Act (the “ FCPA ”) and similar anti-
bribery and anti- corruption laws and regulations in other countries generally prohibit companies and their intermediaries from
making improper payments to foreign officials for the purpose of obtaining or keeping business or for other commercial
advantage. In addition, U. S. public companies are required to maintain records that accurately and fairly represent their
transactions and have an adequate system of internal accounting controls. Under the FCPA, U. S. companies may be held liable
for the corrupt actions taken by directors, officers, employees, agents, or other strategic or local partners or representatives. As
such, if we or our intermediaries fail to comply with the requirements of the FCPA or similar legislation, governmental
authorities in the U. S. and elsewhere could seek to impose substantial civil and / or criminal fines and penalties which could
have a material adverse effect on our business, reputation, operating results and financial condition. We operate or may pursue
opportunities in some jurisdictions, such as China, India, Brazil, Russia and Africa, that pose potentially elevated risks of fraud
or corruption or increased risk of internal control issues. In certain jurisdictions, compliance with anti- bribery laws may conflict
with local customs and practices. From time to time, we have conducted and will conduct internal investigations of the relevant
facts and circumstances, control testing and compliance reviews, and take remedial actions, when appropriate, to help ensure
that we are in compliance with applicable corruption and similar laws and regulations. For example, in August 2019, during the
integration of Frutarom, we were made aware of allegations that two Frutarom businesses operating principally in Russia and
Ukraine made certain improper payments, including to representatives of a number of customers. Our investigation substantiated
the allegations that improper payments to representatives of customers were made and that key members of Frutarom’ s senior
management at the time were aware of such payments. We did not uncover any evidence suggesting that such payments had any
connection to the U. S. In addition, Frutarom grew through rapid acquisition and, as part of our integration efforts, we have
implemented our anti- corruption and similar policies throughout a number of those acquired companies, many of which were
not previously subject to these U. S. laws. Detecting,investigating and resolving actual or alleged violations of the FCPA or
other anti- bribery and anti- corruption laws and regulations is expensive,could consume significant time and attention of our
senior management and could subject us to investigations and inquiries by governmental and other regulatory bodies. Any
allegations of non- compliance with such laws and regulations could have a disruptive effect on our operations in such
jurisdiction,including interruptions of business or loss of third- party relationships,which may negatively impact our results of
operations or financial condition.Any determination that our operations or activities are not in compliance with such laws and
regulations could expose us to severe criminal or civil penalties or other sanctions,significant fines,termination of necessary
licenses and permits and penalties or other sanctions that may harm our business and reputation. Given the international scope
of our business, we also sell certain of our products to countries that are subject to U. S. and other sanctions under general
licenses and authorizations related to such products, technologies and transactions. For example, the U. S., the European Union
and other countries have imposed sanctions and export controls on Russia, Belarus and occupied regions of Ukraine. As a



result, we have limited our export of ingredients to customers in Russia, Belarus and occupied regions of Ukraine to only those
that are permitted and meet the essential needs of people. Compliance with sanctions laws is highly technical and requires
careful oversight, and it is possible that actions taken by us, our subsidiaries or our suppliers may cause us to be in breach with
these laws, which could have a material adverse effect to our business. Detecting, investigating and resolving actual or...... may
harm our business and reputation. In addition, our reputation and our customers’ willingness to purchase our products depend in
part on our compliance by our suppliers, distributors, customers or other counterparties with ethical employment practices, such
as with respect to child labor, wages and benefits, forced labor, discrimination, safe and healthy working conditions, as well as
with all legal and regulatory requirements relating to the conduct of their businesses (including the ones mentioned in the
preceding paragraphs). While we generally require that third- parties we work with agree to our code of conduct, we do not
exercise control over our suppliers, distributors, vendors and customers and due to the global nature of our business cannot
guarantee their compliance with such ethical and lawful business practices or such legal requirements. If our counterparties fail
to comply with applicable laws, regulations, safety codes, employment practices, human rights standards, quality standards,
environmental standards, production practices, or other obligations, norms, or ethical standards, our reputation and brand image
could be harmed, and we could be exposed to litigation, investigations, enforcement actions, monetary liability, and additional
costs that would harm our reputation, business, financial condition, results of operations and prospects. We rely on patents,
trademarks, copyrights and trade secrets to protect our intellectual property rights. We often rely on trade secrets to protect our
products, manufacturing processes, extract methodologies and other processes, as this does not require us to publicly file
information regarding our intellectual property. From time to time, a third party may claim that we have infringed upon or
misappropriated their intellectual property rights, or a third party may infringe upon or misappropriate our intellectual property
rights. We could incur significant costs in connection with legal actions to assert our intellectual property rights against third
parties or to defend ourselves from third- party assertions of invalidity, infringement, misappropriation or other claims. Any
settlement or adverse judgment resulting from such litigation could require us to obtain a license to continue to use the
intellectual property rights that are the subject of the claim, or otherwise restrict or prohibit our use of such intellectual property
rights. Any required licensing fees may not be available to us on acceptable terms, if at all. For those intellectual property rights
that are protected as trade secrets, this litigation could result in even higher costs, and potentially the loss of certain rights, since
we would not have a perfected intellectual property right that precludes others from making, using or selling our products or
processes. The ongoing trend among our customers towards more transparent labeling could further diminish our ability to
effectively protect our products. We vigilantly protect our intellectual property rights, including trade secrets. We have designed
and implemented internal controls intended to restrict access to and distribution of our respective intellectual property. Despite
these precautions, our intellectual property is vulnerable to unauthorized access through employee error or actions, theft and
cybersecurity incidents, and other security breaches , including due to increasing use of Al tools . See, also- “ We are subject
to risks associated with the potential use of Al in our own operations and by third- party partners that we may engage
with. ” Protecting intellectual property related to biotechnology is particularly challenging because theft s-can be difficult to
detect and biotechnology can be self- replicating. Accordingly, the impact of such theft can be significant. For intellectual
property rights that we seek to protect through patents, we cannot be certain that these rights, if obtained, will not later be
opposed, invalidated or circumvented. In addition, even if such rights are obtained in the U. S., the laws of some other countries
in which our products are or may be sold may not protect intellectual property rights to the same extent as the laws of the U. S.
For instance, we may be unable to obtain or defend intellectual property rights in new and inventive technology
developed in whole or in part by relying on Al tools . If other parties were to infringe on our intellectual property rights, or if
our intellectual property rights were the subject of unauthorized access leading to competitive pressure or if a third party
successfully asserted that we had infringed on their intellectual property rights, it could materially and adversely affect our
future results of operations by, among other things, (i) being required to cease production and marketing or reducing the price
that we could obtain in the marketplace for products which are based on such rights, (ii) increasing the royalty or other fees that
we may be required to pay in connection with such rights, (iii) limiting the volume, if any, of such products that we can sell or
(iv) resulting in significant litigation costs and potential liability. We are subject to taxes in the U. S. and numerous foreign
jurisdictions. Our future effective tax rates could be affected by changes in the mix of earnings in countries with differing
statutory tax rates, changes in the valuation of deferred tax assets and liabilities, changes in liabilities for uncertain tax positions,
cost of repatriations or changes in tax laws or their interpretation. Any of these changes could have a material adverse effect on
our profitability. We have and will continue to implement transfer pricing policies among our various operations located in
different countries. These transfer pricing policies are a significant component of the management and compliance of our
operations across international boundaries and overall financial results. Many countries routinely examine transfer pricing
policies of taxpayers subject to their jurisdiction, challenge transfer pricing policies aggressively where there is potential non-
compliance and impose significant interest charges and penalties where non- compliance is determined. However, governmental
authorities could challenge these policies more aggressively in the future and, if challenged, we may not prevail. We could
suffer significant costs related to one or more challenges to our transfer pricing policies. We are subject to the continual
examination of our income tax returns by the Internal Revenue Service, state tax authorities and foreign tax authorities in those
countries in which we operate, and #e-may be subject to assessments or audits in the future in any of the countries in which we
operate. The final determination of tax audits and any related litigation could be materially different from our historical income
tax provisions and accruals, and while we do not believe the results that follow would have a material adverse effect on our
financial condition, such results could have a material effect on our income tax provision, net income or cash flows in the period
or periods in which that determination is made. In addition, a number of international legislative and regulatory bodies have
proposed legislation and begun investigations of the tax practices of multi- national companies and, in the European Union, the

tax policies of certain European Union member states. One-ofIn December 2021, these--- the efforts-has-beenled-by-the



OrganizattorrOrganisation for Economic Co- operation and Development Tan(“ OECD ”) released the Plllar Two model
rules to reform international corporate taxation that aim g
feeenﬁeﬂd&t-teﬁs—to revise-ensure that apphcable multlnatlonals (global revenue exceedmg € 750 mllhon) pay a minimum

fer—mu-l-tt-—n&tten&l—eenma-n—res— The rules are due MemberSf&tes—have—tu&ﬁl—BeeembeH—l—E@%—to be passed t-fanspese—t-he
Bireetive-into national legislation based on each country’ s approach, and some countries have already enacted or
substantively enacted the rules . The enaetment-oef OECD continues to release additional guidance on the Two- Pillar
framework, with widespread implementation anticipated by 2024. We are continuing to evaluate the potential impact on
future periods of the Pillar Two Framework, pending legislative adoption by individual countries. This new legislation
eowtd-may have a material effect on our effective tax rate, income tax expense, net income or cash flows. Since 2013, the
European Commission (“ EC ) has been investigating tax rulings granted by tax authorities in a number of European Union
member states with respect to specific multi- national corporations to determine whether such rulings comply with European
Union rules on state aid, as well as more recent investigations of the tax regimes of certain European Union member states.
Under European Union law, selective tax advantages for particular taxpayers that are not sufficiently grounded in economic
realities may constitute impermissible state aid. If the EC determines that a tax ruling or tax regime violates the state aid
restrictions, the tax authorities of the affected European Union member state may be requlred to collect back taxes for the period
of t1me Covered by the rulmg ; S ; : ; ;

EC or tax auth0r1t1es in other jurisdictions were to successfully Challenge tax rulings appllcable t0 us in any of the member states
in which we are subject to taxation or our internal mtercompany arrangements we could be exposed to increased tax liabilities =
D) S q q g

3 . In August 2022 the U. S. government enacted leglslatlon
commonly referred to as the “ lnﬂat10n Reductlon Act ”, which, among other things, imposes a minimum “ book ” tax on certain
corporations effective for taxable years beginning after December 31, 2022 and creates a new excise tax on stock repurchases
made by certain publlcly traded corporatlons after December 31, 2022. :Phe—We w1ll continue to evaluate its 1mpact as further

The complet10n of the N & B Transaction in 2021 was condltloned upon the receipt by DuPont of an opinion that the transactlon
generally will qualify as a tax- free reorganization. The tax opinion was based upon various factual representations and
assumptions, as well as certain undertakings made by DuPont, IFF and N & B. If any of those factual representations or
assumptions were untrue or incomplete in any material respect, any undertaking was or is not complied with, or the facts upon
which the opinion was based are materially different from the facts at the closing of the N & B Transaction, the transaction may
not qualify (in whole or part) for tax- free treatment. The N & B spin- off and certain aspects of the pre- spin- off internal
reorganizations to form N & B could be taxable to DuPont if N & B or we were to engage in a “ Spinco Tainting Act ” (as
defined in the Tax Matters Agreement, by and among DuPont, N & B and IFF, a form of which is attached to IFF’ s registration
statement on Form S- 4 (Registration Number 333- 238072)). A Spinco Tainting Act is generally any action (or inaction) within
our control or under the control of N & B or their affiliates, any event involving our common stock or the common stock of N &
B or any assets of N & B or its subsidiaries, or any breach by N & B or any of its subsidiaries of any factual representations,
assumptions, or undertakings made by it, in each case, that would affect the non- recognition treatment of the spin- off and
internal reorganizations for U. S. federal income tax purposes, as described above. Under the Tax Matters Agreement, we and N
& B will be required to indemnify DuPont for any taxes resulting from a Spinco Tainting Act. If we erN-&B-were required to
indemnify DuPont pursuant to the Tax Matters Agreement as described above, this indemnification obligation may be
substantial and could have a material adverse effect on us, including with respect to our financial condition and results of
operations. Moreover, we are not indemnified by N-8&B-for tax liabilities related to pre- spin- off periods. Tax liabilities could
increase as an outcome of final determination of tax examinations and could adversely impact our financial results. Legal
requirements relating to the collection, storage, handling, use, disclosure, transfer, and security of personal data continue to
evolve, and regulatory scrutiny in this area is increasing around the world. This regulatory environment is increasingly
challenging and may present material obligations and risks to our business, including significantly expanded compliance

burdens restrictions on transfer of personal data costs and enforcement r1sl<s Forexample-the Furopean-Unter’s-GDPR;

updated data protectlon laws, 1nclud1ng data locahzatlon laws that require data to stay within their borders. All of these
evolving compliance and operational requirements, restrictions on use of personal data, as well as the uncertain interpretation
and enforcement of laws, impose significant costs and regulatory risks that are likely to increase over time. Our failure to comply
with these evolving regulations could expose us to fines, sanctions, penalties and other costs that could harm our reputation and
adversely impact our financial results.






