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The risks and uncertainties described below are those that we currently deem to be material, and do not represent all of the risks
that we face. Additional risks and uncertainties not presently known to us or that we currently do not consider material may in
the future become material and impair our business operations. Some of the risks and uncertainties described herein have been
grouped so that related risks can be viewed together. You should not draw conclusions regarding the relative magnitude or
likelihood of any risk based on the order in which risks or uncertainties are presented herein. If any of the following risks
actually occur, our business could be materially harmed, and our financial condition and results of operations could be
materially and adversely affected. As a result, the trading price of our securities could decline. You should also refer to the other
information contained in this Annual Report on Form 10- K, including our consolidated financial statements and the related
notes. SUMMARY OF RISK FACTORS Risks Related to Our Business-Outstanding Debt * Our guarterly-operating results
debt serv1ce requlrements are s1gn1ﬁcant and we may not have sufﬁcrent cash flow from ﬂuetuated—rn—t-he—past—&nd—may

to pay ma-teﬂa-hze—t-haﬂ—we—e*peet—er—our substantlal debt 1f it does materlahze

rapidly,...... position and our business could be harmed . « Our future capital needs are uncertain, and we may need to raise
additional funds in the future. We may not be able to raise such additional funds on acceptable terms or at all. - We Sur-debt
signifteantrequired to comply with certain financial and other covenants under our Credit

servieereqtirements-are
Agreement (as defined below) and, if we fail to meet those covenants maynothave-suffietenteash-flow-fromour—- or
busrness—te—pay—otherwrse suffer a default thereunder, our substant—ml—debt—lender may accelerate the payment of such

adverseb’—a—ffeet—etnerestﬂ-ts—ef—epeﬂmeﬁs— We depend upon two customers Verizon-Wireless-and-T—Mebte-for a substantial
portion of our revenues, and our business would be negatively affected by an adverse change in our dealings with either of these
customers. * We may not be able to retain and increase sales to our existing customers, which could negatively impact our
financial results. « Loss of, or a significant reduction in business from, one or more significant enterprise-orgovernment
customers could adversely affect our revenue and profitability. « The FWA market Adverse-eeonomie-eonditions-orredueed
spending-oninformationtechnology selutions-may adversely-impaet-take longer to materialize than we expect our— or
revente-, if it does materialize rapidly, we may not be able to meet the development schedule and prefitability-other
customer demands . * The marketability of our products may suffer if wireless telecommunications operators do not deliver
acceptable wireless services. sif-it-does-matertatize-raptdty- If customers do not adopt our software ,we may not be able to
meetmonetize the-these developmentsehedule-software assets and et-her—eusteﬂ&eféemaﬂds-reahze a key part of our growth
and profitability strategy .- The market for the pta g
and services that we offer is rapidly evolving and hlghly competltlve.We may be unable (0 eu%eusteﬂaer—base—eeu-}d-subjeet
us-compete effectively.e If we fail to develop irereased-eests-and related-risks-and-maintain strategic relationships,we may
not achieve-the-intended-results-be able to penetrate new markets .° If we fail to develop and timely introduce new products
and services or enter new markets for our products and services successfully,we may not achieve our revenue targets,or we may

lose key customers or sales and our business could be harmed. «-Am-assertionby-a-third-party-that-we-are-infringingits
inteleetual-property-eonld-subjeetusto-eostty-Risks Related to Developing, Manufacturing and Delivering Our Solutions « We

enrrentty-rely on third parties to manufacture and warehouse many of our products, which exposes us to a number of risks and
uncertainties outside our control. « We depend on sole source suppliers for some components used in our products used+nrour
serviees-. The availability and sale of those services would be harmed if any of these suppliers is not able to meet our demand
and alternative suitable products are not available on acceptable terms, or at all. + Natural disasters, public health crises,
political crises and other catastrophic events or other events outside of our control could damage our facilities or the
facilities of third parties on which we depend, and could impact consumer spending. * [ disruptions in our transportation
network occur or our shipping costs substantially increase, we may be unable to sell or timely deliver our products, and our
operating expenses could increase. * We may be unable to adequately control the costs or maintain adequate supply of
components and raw materials associated with our operations. ¢ If we do not effectively manage our sales channel inventory and
product mix, we may incur costs associated with excess inventory , or lose sales from having too few products. « Product
liability, product replacement or recall costs could adversely affect our business and financial performance. « We rely on
third- party software and other intellectual property to develop and provide our solutions and significant increases in




licensing costs or defects in third- party software could harm our business. * Our solutions integrate with third- party
technologies and if our solutions become incompatible with these technologies, our solutions would lose functionality and
our customer acquisition and retention could be adversely affected. » Our software may contain undetected errors, defects or
other software problems, and if we fail to correct any defect or other software problems, we could lose customers or incur
significant costs, which could result in (Iamauc to our ILleldllOH or hdl m to our opuduno 1e\u ts. e Our “ over- the- air ”
transmission of firmware updates Any-sig S y
permit damage-ourreputationand-result-in-a -}ess—e-f—thlrd party to dlsable our customers —wh-teh—wet&d—ham in- vehlcle
devices ot or introduce malware into by W
eertain-of-our customers ’ in- vehicle devices
subseriptions-or-pay-penalttes-, which could expose us to widespread loss of service and customer claims. Legal and
Regulatory Risks * Evolving regulations and changes in applicable laws relating to data privacy may increase our
expenditures related to compliance efforts or otherwise limit the solutions we can offer, which may harm our resakts-of
operations-business and adversely affect our financial condition . - Enhanced United States fiscal Faitare-to-maintain-the

seeurity-of our-informationrand-teehnology networks-, tax meluding-informationrrelating-to-oureustomers-and employees-trade
restrictions and executive aceess-to-our-assetand legislative actions fleetmanagementand-telemetrysetutions;could adversely

affect our business, financial condition, and results of operations. * The increasing focus on environmental sustainability
and social initiatives could increase our costs, harm our reputation and adversely impact our financial results. « An
assertion by a third party that we are infringing its intellectual property could subject us to costly and time- consuming
litigation or expensive licenses and our business could be harmed . - ©ur-If we are unable to protect our intellectual
property and proprietary rights, our competitive position and our business may-could be harmed. adversely-affeeted-by
unfaverable maereeeonomie-eondittons-Risks Related to International Operations ¢ Due to the global nature of our operations,
e are subject to political and economic risks of doing business internationally. « Weakness or deterioration in global economic
erpolitieal-conditions #ror jurisdictions where we have significant foreign operations could have a material adverse effect on
our results of operations and financial condition. RisksRelated-» Weakness or deterioration in global political conditions
where we have significant business interests could have a material adverse effect on our business, results of operations
and financial condition. * Fluctuations in foreign currency exchange rates could adversely affect our results of
operations. * Unionization efforts in certain countries in which we operate could materially increase our costs or limit
our flexibility.  Our international operations may increase our exposure to potential liability under anti- corruption,
trade protection, tax and other laws and Regulations-regulations . - Faxatiorrand-Aeeounting-Matters— A governmental
challenge to our transfer pricing pohues or pmulus could i impose swnlllcdnl costs on us. Risks Related to Busmess
Development Act1v1t1es We ; ; ; ; ata ;
companies and 1 v
harmrour-business-businesses , and / or divest assets or busmesses. The completlon of acqu1s1t10n or dlvestlture
transactions could have and— an advefsel-y——— adverse af-feet—effect on our financial condition. * If Enhaneed-United-States
d egts ; : our goodwill business;-finanetat
eeﬂd-rﬁeﬁ,—and fesu-}ts—e-fepefaﬁeﬂs-acqulred mtanglble assets become 1mpa1red we may be required to record a significant
charge to earnings . Risks Related to Owning Our Securities * Our share price has been highly volatile in the past and could be
highly volatile in the future. » Our ability to use our net operating loss carryforwards and certain other tax attributes may
be limited » The price of our stock may be vulnerable to manipulation, including through short sales. * Future settlements
of any conversion obligations with respect to the 2025 Notes may result in dilution to existing stockholders, lower prevailing
market prices for our common stock or require a significant cash outlay. * Ownership of our common stock is concentrated, and
as a result, certain stockholders may exercise significant influence over #s-the Company . * Our outstanding Series E Preferred
Stock or future equity offerings could adversely affect the holders of our common stock in some circumstances. RESKS
REEATED-TO-OURBUSINESS-* We do not currently intend to pay dividends on our common stock, and, consequently,
your ability to achieve a return on your investment will depend on appreciation, if any, in the price of our common
stock. * Our restated certificate of incorporation and restated bylaws and Delaware law could prevent a takeover that
stockholders consider favorable and could also reduce the market price of our stock. ¢ If financial or industry analysts
do not publish research or reports about our business, or if they issue negative or misleading evaluations of our stock,
our stock price and trading volume could decline. ¢ If we fail to maintain an effective system of internal controls over
financial reporting, we may not be able to report our financial results timely and accurately, which could adversely
affect investor confidence in us, and in turn, our results of operations and our stock price. ¢ If the accounting estimates
we make, and the assumptions on which we rely, in preparing our financial statements prove inaccurate, our actual
results may be adversely affected. « Changes to the accounting systems or new accounting system implementations may
be ineffective or cause delays in our ability to record transactions and / or provide timely financial results. * Any changes
to existing accounting pronouncements or taxation rules or practices may cause adverse fluctuations in our reported
results of operations or affect how we conduct our business. ® Our quarterly operating results have fluctuated in the past and
may fluctuate in the future as—a—res-u-l-t—e—ﬁadvaﬂet-y—e-ﬂfaefefs— m&ﬂy—e—ﬁ hich &E&eﬂ%sté&e-fcould cause decllnes ot or
volatility in e peets y v
the price of our common slog eeﬂ-}d—e}eehne—sabstaﬂt-ml-l-y— qlhe—feHewmg—General Risk -faefefs—Factors —&meﬁg—efhefs—eeﬂ-}é
eause-fluetuations-inrourquarterly-operatingresults: 0 dblhty to attract new customers and ...... from which Inseego ‘may be




ﬂrﬂﬂ&ewn—eiﬁﬁsﬁ*eeefd-&rg-ly—we—mdy not be able 10 mamtaln aeh-teve—e%sttsfam—pfeﬁ-f&bﬁﬁ-y,—and expand -t-he—fa-l-l-ufe—te—fuﬂd
apita f &y : y 0 Fe-our busmcss 1febjeet—ﬁfes—GfeWt-h—e—Pt-heéG—rﬂaﬂ€et—&ﬂd

eeth}d—be dd\'Cl‘%le alluted by s-}eweiht-haﬁ—e*peefed-sa}es—gfewt-h—unfavorable macroeconomic condltlons Adverse
economic condltlons or reduced spendlng on 1nf0rmat10n technology add-r&eﬂ&l—eesfs—]ll‘ke-deve}epfﬁeﬁt—e-ﬂﬂeﬁf—solullons

December 31 2—92—2—2023 ts-was S 161. 9 million. The F&ﬁher—eﬁﬁugustééea%ZOZS Notes have a maturlty date of May 1,
2025. In addition, we entered-nto-have a line of credit pursuant to a Loan and Security Agreement (the © Credit Agreement
) by and among Siena Lending Group LLC, as lender, the borrower parties thereto and the Company, as guarantor, which

established a $ 50 million revolving credit facility (the “ Credit Facility ). As of December 31, 20222023 , the Credit Facility




had outstanding borrowings of § 44 . 9-1 million ;-gress-berrewing-base-of-$15-. Fmitlion-The Credit Facility has a maturity
date of December 31, 2024. The Company’ s intention is to restructure or refinance the Credit Facility and the 2025
Notes, however, there can be no assurance that any required or desired restructuring or financing will be avaitability—
available ef$7—8-millierron terms favorable to the Company, or at all . Our ability to make scheduled payments on, or to
refinance our indebtedness, depends on our future performance, which is subject to economic, financial, competitive and other
factors beyond our control. Our business may not generate cash flow from operations in the future sufficient to service our debt
and other fixed charges, fund working capital needs and make necessary capital expenditures. If we are unable to generate such
cash flow, we may be required to adopt one or more alternatives, such as selling assets, refinancing or restructuring debt or
obtaining additional equity capital on terms that may be onerous or dilutive. Our ability to refinance or restructure our
indebtedness will depend on the condition of the capital markets and our financial condition at such time. We may not be able
to engage in any of these activities or engage in these activities on favorable terms, which could result in a default on our debt
oblls_atlons Any default under such mdebtedness could hdve a material adverse effect on our business, results of opemtlons and

epef&t—teﬂs—\Ve—mdy need to raise substantial additional Capltal in the future to refinance our 1ndebtedness, fund our
operations,develop and commercialize new products and solutions or acquire companies.If we require additional funds in the
future,we may not be able to obtain those funds on acceptable terms,or at all.If we raise additional funds by issuing equity
securities,our stockholders may experience dilution.Debt financing,if available,may involve covenants restricting our operations
or our ability to incur additional debt.Any debt or additional equity financing that we raise may contain terms that are not
favorable to us or our stockholders.In addition,restrictions in our existing debt agreements may limit the amount and / or type
of indebtedness that we are able to incur.If we do not have,or are not able to obtain,sufficient funds,we may have to delay
development or commercialization of our products and solutions,liquidate some or all of our assets,or delay,reduce the
scope of or eliminate some or all of our sales and marketing expansion programs.Any of these actions could harm our
operating results.We are required to comply with certain financial and other covenants under our Credit Agreement and, if we
fail to meet those covenants or otherwise suffer a default thereunder, our lender may accelerate the payment of such obligations.
The Credit Agreement contains various covenants, restrictions and events of default. Among other things, these provisions
require us to maintain a certain level of consolidated liquidity and impose certain limits on our ability to engage in certain
activities. The restrictions in the Credit Agreement impose operating and financial restrictions on us and may limit our ability to
compete effectively, take advantage of new business opportunities or take other actions that may be in our, or our shareholders’,
best interests. Further, various risks and uncertainties may impact our ability to comply with our obligations under the Credit
Agreement. Our obligations under the Credit Agreement are secured by a continuing security interest in all property (other than
certain excluded collateral) of the Company and each of the borrower parties. Our inability to comply with any of the provisions
of the Credit Agreement could result in a default under it. If such a default occurs, the lender may elect to (a) terminate all or
any portion of its commitments without prior notice, (b) demand payment in full of all or any portion of our obligations under
the Credit Facility, along with an early payment / termination premium , and (c) demand that the letters of credit be cash
Collaterahzed and / or foreclose on our assets The occurrence of any of these events could have a material ad\ erse effect on

B%QWOUR ABILITY TO GENERATE REVENUES Sales to Verizon Wireless and T- Mobile
collectively accounted for 59 % and 67 % of our consolidated net revenues for the years ended December 31, 2023 and
2022, respectively. Revenues from T- Mobile generated through our wireless subscriber management solution (Inseego
Subscribe) makes up a significant portion of our Services and other revenue. While we have accelerated our
engagements with prospective new customers and continue to focus on growing revenue in other parts of our business,
we expect that Verizon Wireless and T- Mobile will continue to account for a substantial portion of our net revenues,
and any impairment of our relationship or reduction in our services with Verizon Wireless or T- Mobile would adversely
affect our business and financial position. Additionally, any change in the forecasted or actual product sell- through of
Verizon Wireless or T- Mobile could have a detrimental impact on our revenue, bottom line and cash position. We
generally seek to license our software and enterprise solutions pursuant to customer agreements with multi- year terms
and subscriptions. However, our customers have no obligation to renew these agreements after their initial terms expire.
We also actively seek to sell additional solutions to our existing customers. [ we-do-our efforts to satisfy our existing
customers are not preperly-manage-successful, we may not be able to retain the-them development-of-eur— or sell additional
functionality to them and, as a result, our revenue and ability to grow could be adversely affected. Customers may
choose not to renew their subscriptions for many reasons, including the belief that our service is not required for their
business needs or is otherwise not cost- effective , we-a desire to reduce discretionary spending, or a belief that our
competitors’ services provide better value. Additionally, our customers may experieree-not renew for reasons entirely out
of our control, such as the dissolution of their business or an economic downturn in their industry. A significant strains



increase in our churn rate would have an adverse effect on our managemen to ptiots business ,
financial condition, —arteus-risks-arisef-eompantes-and m&ustﬂes-qtuekl-y—grew—operatmg results. A part of ef-our evelve-
H-our-business-growth strategy is to sell additional new features and solutions to er-our existing customers. Our ability to
sell new features to customers will depend in significant part on our ability to anticipate industry develops-more-qutekly
than-evolution, practices and standards and to continue to enhance existing solutions et or introduce abiity-torespond;
ot or acquire new solutions on ability-to-meet-eustomer-demand-in-a timely basis to keep pace with technological
developments both within our industry and effietent-in related industries,and to remain compliant with any regulations
mandated by federal agencies or state- mandated or foreign government regulations as they pertain to our
customers.However,we may prove unsuccessful either in developing new features or in expanding the third- party
software and products with which our solutions integrate.In addition,the success of any enhancement or new feature depends
on several factors,including the timely completion,introduction and market acceptance of the enhancement or feature. Any new

solutions we develop or acquire might not be 111110(lueed in a timely or cost- c[[cul\cmaﬂﬂeﬁand-m%ght—rmt—&eh%eve—t-he—bread

eempet&ers—m&y—be—ab}e%ﬁereﬁdefﬁefe—effeetwe—lmnnm eontd-and mlght not achieve the broad market acceptance
necessary to generate significant revenue. If any of our competitors implement new technologies before we are able to
implement them or better anticipate the innovation and integration opportunities in related industries, those
competitors may be ehallenged-able to provide more effective or cheaper solutions than ours. Another part of our growth
strategy is to sell addltlonal subscriptions to ex1st1ng customers as thelr ﬂeet sizes or asset portfohos increase . We cannot

-or m&ustﬁhﬁng%&expeﬁenee-eet&dﬂegatwe}y—rmpaet—asset portfohos w1ll contlnue to increase. A s1gn1ﬁcant decrease in
our ability to exeeute-on-sell additional functionality eur- or subscriptions to existing customers operating-plan-and;

aeeordingly;could have an adverse impaet-effect on our business, etr-eash-flow-financial condition, and operating results .
Loss of and-any further technical specifications and timelines.Additionally,our target customers have no guarantee that the
configurations of their respective target products will be successful or that they can reach the appropriate target client base to
provide a positive return on the research and development investments we are making in the FW-A-5G market. While we believe
that 5G technology will provide expanded use cases and opportunities and that we are strategically placed to realize these
opportunities,the development of our products and our portfolio may not prove to be as successful as we expect. Fhe-steeess
Furthermore,we are pursuing SG opportunities in the United States and abroad.SG markets outside of eur-business
depeﬂds—the Unlted States w1ll develop at drfferent rates and we w1ll encounter these challenges to varylng degrees in

Fallure to Gurrent-l-y—v&ﬂeﬁs—opuallons fail to
offer services that aﬂd-etrﬁeptttaﬁefrwﬁh—eﬂeetrrrefr&efpeteﬁ&al—wsunm1 s consider valuable at acceptable prices, fail to

maintain sufficient capacity to meet demand for wireless data access, delay the expansion of their wireless networks and
serv1ces, fail to offer and maintain reliable wireless network services or fail to market their services effectively . As-A key
part of our business strategy is to increase customer adoption of our software . including Inseego Connect we-may-review
aeqtisttionand divestiture-opportunitiesthat-SD EDGE. If the markets relating to network software solutions do not
develop as we believe-anticipate, or if we are unable to commercialize, increase market awareness and gain adoption of
our software and services within those markets, revenue from our software may not grow. We have a limited history in
commercializing and selling these software solutions and we continue to build out the capability of our software
portfolio. Moreover, the market and competitive landscape for these solutions is dynamic, and it is difficult to predict
important trends, including the potential growth, if any, of this market. If the market for these software solutions does
not evolve in the way we ant1c1pate or if customers do not adopt our software, a part of our strategy for growth wou 1d be




—R]
The mdlket for the products dnd services thdt we oh‘el is rdpldly evol\ ing and highly
competitive. We expect competition to continue to increase and intensify, especially in the 5G market. Many of our competitors
or potential competitors have significantly greater financial, technical, operational and marketing resources than we do. These
competitors, for example, may be able to respond more rapidly or more effectively than we can to new or emerging
technologies, changes in customer requirements, supplier- related developments, or a shift in the business landscape. They also
may devote greater or more effective resources than we do to the development, manufacture, promotion, sale, and post- sale
support of their respective products and services. Many of our current and potential competitors have more extensive customer
bases and broader customer, supplier and other industry relationships that they can leverage to establish competitive dealings
with many of our current and potential customers. Some of these companies also have more established and larger customer
support organizations than we do. In addition, these companies may adopt more aggressive pricing policies or offer more
attractive terms to customers than they currently do, or than we are able to do. They may bundle their competitive products with
broader product offerings and may introduce new products, services and enhancements. Current and potential competitors might
merge or otherwise establish cooperative relationships among themselves or with third parties to enhance their products, services
or market position. In addition, at any time any given customer or supplier of ours could elect to enter our then existing line of
business and thereafter compete with us, whether directly or indirectly. As a result, it is possible that new competitors or new or
0therw1se enhdnced relatlonshlps among existing competltms may emerge dnd rdpldly dcqune significant market share to the

current competitors include: ¢ ffeetF. leet mdnagement - Compames -Saa—S—&ﬂd—sewrees-pfe’v‘téefs—such as Lytx ¥eﬂi‘eﬂ
Conteet; Masternaut, MixXTelematies-and Cartraelk-Samsara ; - mebile-Mobile hetspotproviders;broadband — Companies
such as NEFGEAR-Netgear , Franklin Wireless, Sterra-Wireless; Nokia;- [ CL ;-and ZTE and-Huawet— toTsohition-providers;
Fixed wireless access — Companies such as Nokia, Cradlepoint and-Sterra-Wireless;-and--eustomer-experienee-software
selutions-and-serviees-providers-, saehrasAmdoes—ZTE, Huawei and Cisco We expect our competitors to continue to improve
the features and performance of their current products and to introduce new products, services and technologies which, if
successful, could reduce our sales and the market acceptance of our products, generate increased price competition and make our
products obsolete. For our products to remain competitive, we must, among other things, continue to invest significant resources
(financial, human and otherwise) in, among other things, research and development, sales and marketing, and customer support.
We cannot be sure that we will have or will continue to have sufficient resources to make these investments or that we will be
able to make the technologlc 11 ad\ ances in the mdlketpldce meet changing customer requnements achieve market acceptance




by developing new service offerings through strategic 1'clauonshlps with mduslly pdlllupdnts 8 1nclud1ng cellular carriers,
distributors and channel partners . We are currently investing, and plan to continue to invest, significant resources to develop
these relationships. We believe that our success in penetrating new markets for our products will depend, in part, on our ability
to develop and maintain these relationships and to cultivate additional or alternative relationships. There can be no assurance,
however, that we will be able to develop additional strategic relationships, that existing relationships will survive and
successfully achieve their purposes or that the companies with whom we have strategic relationships will not form competing
arrangements with others or determine to compete with us. The development As-arestlt-of the-signifieantreventesnew
products and serv1ces can be dlfﬁcult tlme- consummg and costly. There are inherent rlsks and uncertalntles dssocmled

developed We—m&y—related technology standards are not be—ab}e—te—fet&rn-mature, or when them— the laws ersel-additionat
fuﬂeﬁeﬂa-l-rty—te—t-hem—and —as—regulatlons regardmg a fesu-}t—new product ot or solutlon are feveﬁue—&ﬁd-abﬁtty—to—gfow

eomphant-with-any-regulations ,
regulatory orders as—t-hey—peﬁa-m—te—euﬁeustemefs—Hewever— competltlve We—rﬂ&y—prove-unsueeessfu-l—etﬂ&er—rrrde%}epmg




products and-or services may also materlally 1mpact the successful implementation of new products or services. As we
introduce new products or solutions, our current customers may not require or desire the features of these new offerings
and may not purchase them or might purchase them in smaller quantities than we had expected . Ve may face similar
risks that our products or solutions will not be accepted by customers as we enter new markets for our solutions.
Further, as part of our business, we may enter into contracts with some customers in which we would agree to develop
products or solutions that we would sell to such customers. Our ability to generate future revenue and operating income
under any such contracts would depend #rpart-emrupon, among the-other factors, practiees-oef insurance-eompaties-itrsome
efour markets-ability to timely and profitably develop suppert-demand-for-eertainofourproducts or solutions that can be
cost- effectively deployed and that meet required design serviees—teertainr-markets-, technical and performance
specifications. If we are unable to successfully manage thesc praetiees-inelade{(h-aceepting- mebile-assetHoeation
teehnologtesstehasrisks or meet required delivery speclficatlons or deadlmes in connectlon w1th one or more of ours—
our key contracts, we may lose key customers as-a 5 €0 or

orders ﬁsrﬂg—}ee&&eﬁ—dnd feeeveﬁ'—pfeduefs—&ﬂd—seﬁ‘tees—stteh—as—% our busmess —&ﬂd—/—ei%rﬂﬁ—maﬂda{-rng—t-he—use-e-ﬁeﬂf

otr-b neition-ane of-operati RISKS RELATED TO
DEVELOPING MANUFA( TURING AND DELIVERING OUR SOLUTIONS We currently outsource the manufacturing of
many of our products to companies including Foxconn , Inventec Appliances Corporation and AsiaTelco Technologies Co. If
one of these third- party manufacturers were to experience delays, disruptions, capacity constraints or quality control problems
in its manufacturing operations, product shipments to our customers could be delayed or rejected or our customers could
consequently elect to change product demand or cancel the underlying subscription or service. These disruptions would
negatively impact our revenues, competitive position and reputation. Further, if we are unable to manage successfully our
relationship with a manufacturer, the quality and availability of products used in our services and solutions may be harmed.
None of our third- party manufacturers are obligated to supply us with a specific quantity of products, except as may be
provided in a particular purchase order that we have submitted to, and that has been accepted by, such third- party manufacturer.
Our third- party manufacturers could, under some circumstances, decline to accept new purchase orders from us or otherwise
reduce their business with us. If a manufacturer stopped manufacturing our products for any reason or reduced manufacturing
capacity, we may be unable to replace the lost manufacturing capacity on a timely and comparatively cost- effective basis,
which would adversely impact our operations. In addition, we generally do not enter into long- term contracts with our
manufacturers. As a result, we are subject to price increases due to availability, and subsequent price volatility, in the
marketplace of the components and materials needed to manufacture our products. If a third- party manufacturer were to
negatively change the product pricing and other terms under which it agrees to manufacture for us and we were unable to locate
a suitable alternative manufacturer, our manufacturing costs could increase. Because we outsource the manufacturing of our
products, the cost, quality and availability of third- party manufacturing operations is essential to the successful production and
sale of our products. Our reliance on third- party manufacturers exposes us to a number of risks which are outside our control,
including: * unexpected increases in manufacturing costs; * interruptions in shipments if a third- party manufacturer is unable to
complete production in a timely manner; ¢ inability to control quality of finished products; ¢ inability to control delivery
schedules; ¢ inability to control production levels and to meet minimum volume commitments to our customers; ¢ inability to
control manufacturing yield; ¢ inability to maintain adequate manufacturing capacity; and ¢ inability to secure adequate volumes
of acceptable components at suitable prices or in a timely manner. Although we promote ethical business practices and our




operations personnel periodically visit and monitor the operations of our manufacturers, we do not control the manufacturers or
their labor and other legal compliance practices. If our current manufacturers, or any other third- party manufacturer which we
may use in the future, violate U. S. or foreign laws or regulations, we may be subjected to extra duties, significant monetary
penalties, adverse publicity, the seizure and forfeiture of products that we are attempting to import or the loss of our import
privileges. The effects of these factors could render the conduct of our business in a particular country undesirable or
impractical and have a negative impact on our operating results. Our services use hardware and software from various third
parties, some of which are procured from single suppliers. For example our MiFi mobile hotspots and fixed wireless access
devices rely substantially on chipsets from Qualcomm. From time to time, certain components used in our products or solutions
have been in short supply or their anticipated commercial introduction has been delayed or their availability has been interrupted
for reasons outside our control. If there is a shortage or interruption in the availability to us of any such components erpreduets
and we cannot timely obtain a commercially and technologically suitable substitute or make sufficient and timely design or
other modifications to permit the use of such a substitute component er-produet-, we may not be able to timely deliver sufficient
quantities of our products or solutions to satisfy our contractual obligations and may not be able to meet particular revenue
expectations. Moreover, even if we timely locate a substitute part or product, but its price materially exceeds the original cost of

the component or product then our results of operatrons could be adversely affected N&Fufa-l-d-tsastefs—pubhe—hea}t-h-eﬂses—

€ ; g ur corporate ofﬁces afe—lee&ted—m San Dlego
California ﬁear—majefand the fac1ht1es of our third- party contract manufacturers are exposed to various natural hazards,
including carthquake , faults-and-firc zonres-, severe weather and landslides . If any of our facilities or the facilities of our
third- party service providers, dealers or partners is affected by natural disasters, such as earthquakes, tsunamis, wildfires, power
shortages, floods, public health crises (such as pandemics and epidemics), political crises (such as terrorism, war, political
instability or other conflict) or other events outside our control, including a cyberattack, our critical business or IT systems could
be destroyed or disrupted and our ability to conduct normal business operations and our revenues and operating results could be
adversely affected. Moreover, these types of events could negatively impact consumer spending in the impacted regions or,
depending upon the severity, globally, which could adversely impact our operating results. Our business, our results of
operations...... other risks described in this section. We are highly dependent upon the transportation systems we use to ship our
products, including surface and air freight. Our attempts to closely match our inventory levels to our product demand intensify

the need for our transportatron systems to funct10n effect1vely and without delay —Fefe*ample—t-he—eutbfealeef—t-he—ee%-%

network is subj ect to d1srupt10n or congestion from a Varlety of causes, 1nclud1ng labor d1sputes or port strrkes acts of war or
terrorism, natural disasters, pandemics like COVID- 19 and congestion resulting from higher shipping volumes. Labor disputes
among freight carriers and at ports of entry are common, particularly in Europe, and we expect labor unrest and its effects on
shipping our products tobe a contlnulng challenge for us. A port worker strike, work slow- down or other transportation

disruption 1 ould significantly disrupt our business. Additionally, our
international freight is regularly subj ected to 1nspectron by governmental entities. If our delivery times increase unexpectedly for
these or any other reasons, our ability to deliver products on time would be materially adversely affected and result in delayed or
lost revenue as well as customer = imposed penalties. In addition, if increases in fuel prices continue to occur, our transportation
costs would likely increase. Moreover, the cost of shipping our products by air freight is greater than other methods. From time
to time in the past, we have shipped products using extensive air freight to meet unexpected spikes in demand, shifts in demand
between product categories, to bring new product introductions to market quickly and to timely ship products previously
ordered. If we rely more heavily upon air freight to deliver our products, our overall shipping costs will increase. A prolonged
transportation disruption or a significant increase in the cost of freight could severely disrupt our business and harm our
operating results. From time to time, we may experience increases in the cost or a sustained interruption in the supply or
shortage of components or raw materials associated with our operations. We expect to incur significant costs related to procuring
raw materials required to manufacture and assemble our products. The prices for and availability of these raw materials fluctuate
depending on factors beyond our control. For example, our business depends on the continued supply of semiconductor chips,
which are integral components for our 5G and 4G products. A global semiconductor supply shortage is having wide- ranging
effects across the technology industry and may negatively impact the supply of semiconductors needed for our testing and
production timeline. Any reduced availability of these raw materials or substantial increases in the prices for such materials may
increase the cost of our components and consequently, the cost of our products. There can be no assurance that we will be able
to recoup increasing costs of our components by increasing prices, which in turn could have a material adverse impact on our
financial condition, results of operations and cash flows. We continue to work closely with suppliers and customers to minimize
the potential adverse impact of the semiconductor supply shortage and monitor the availability of semiconductor chips and other
component parts and raw materials. However, if we are not able to mitigate the semiconductor shortage impact, any direct or
indirect supply cha1n d1srupt10ns may have a material adverse 1rnpact on our ﬁnan01al cond1t10n results of operatrons and cash
ﬂows If we de vely : A ; asseeta

v y Vi we-are unable to properly monltor and manage our sales channel
1nventory and maintain an approprrate level and mix of products with our distributors and within our sales channels, we may
incur increased and unexpected costs associated with this inventory. We determine production levels based on our forecasts of
demand for our products. Actual demand for our products depends on many factors, which makes it difficult to forecast. We
have experienced differences between our actual and our forecasted demand in the past and expect differences to arise in the



future. If we improperly forecast demand for our products, we could end up with too many products and be unable to sell the
excess inventory in a timely manner, if at all, or, alternatively we could end up with too few products and not be able to satisfy
demand. This problem is exacerbated because we attempt to closely match inventory levels with product demand leaving limited
margin for error. If these events occur, we could incur increased expenses associated with writing off excessive or obsolete
inventory, lose sales, incur penalties for late delivery or have to ship products by air freight to meet immediate demand incurring
incremental frerght costs above the sea frelght costs, a preferred method, and suffermg a correspondmg dechne in gross

margins. : ; : e

We are subject to product liability and product recall clarms if any of our products and services are alleged to have resulted in
injury to persons or damage to property. If any of our products proves to be defective, we may need to recall and / or redesign
them. In addition, any claim or product recall that results in significant adverse publicity may negatively affect our business,
financial condition, or results of operations. We maintain product liability insurance, but this insurance may not adequately
cover losses related to product liability claims brought against us. We may also be a defendant in class action litigation, for
which no insurance is available. Product liability insurance could become more expensive and difficult to maintain and may not
be available on commercially reasonable terms, if at all. In addition, we do not maintain any product recall insurance, so any
product recall we are requ1red to initiate could have a srgmﬁcant impact on our ﬁnan01al p0s1t10n results of operatlons or cash
ﬂows —W : are- y-to-cev : RS :

We rely on software and other
1ntellectual property Ticensed from third parties to develop and offer our solutions. In addition, we may need to obtain future
licenses from third parties to use software or other intellectual property associated with our solutions. We cannot assure you that
these licenses will be available to us on acceptable terms, without significant price increases or at all. Any loss of the right to use
any such software or other intellectual property required for the development and maintenance of our solutions could result in
delays in the provision of our solutions until equivalent technology is either developed by us, or, if available from others, is
identified, obtained, and integrated, which could harm our business. Any errors or defects in third- party software could result in
errors or a failure of our solut10ns wh1ch could harm our business. Our solutions 1ntegrate w1th th1rd party teehﬁe-leg-res—aﬂd—l—f

perforrn key functions. Errors, viruses or bugs may be present in th1rd party software that our customers use in conjunction with
our solutions. Changes to third- party software that our customers use in conjunction with our solutions could also render our
solutions inoperable. Customers may conclude that our software is the cause of these errors, bugs or viruses and terminate their
subscriptions. The inability to easily integrate with, or any defects in, any third- party software could result in increased costs, or
in delays in software releases or updates to our products until such issues have been resolved, which could have a material
adverse effect on our business, financial condition, results of operations, cash flows and future prospects and could damage our
reputation. Although we warrant that our software will be free of defects for various periods of time, our software platform and
its underlying infrastructure are inherently complex and may contain material defects or errors. We must update our solutions
quickly to keep pace with the rapidly changing market and the third- party software and devices with which our solutions
integrate. We have from time to time found defects in our software and may discover additional defects in the future, particularly
as we continue to migrate our product offerings to new platforms or use new devices in connection with our services and
solutions. We may not be able to detect and correct defects or errors before customers begin to use our platform or its
applications. Consequently, our solutions could contain undetected errors or defects, especially when first introduced or when
new versions are released or when new hardware or software is integrated into our solutions. We implement bug fixes and
upgrades as part of our regular system maintenance, which may lead to system downtime. Even if we are able to implement the
bug fixes and upgrades in a timely manner, any history of defects or inaccuracies in the performance of our software for our
customers could result in damage to our reputatron or harm to our operatrng results —Gtuhever——t-he-—a—tr—t—raﬁs&nss-teﬁ—ef

transmission of our ﬁrmware updates may provrde the opportumty for a third party, who has deep 1ns1de knowledge of our
systems, to modify or disable our customers’ in- vehicle systems or introduce malware into our customers’ in- vehicle systems.
No such incidents have occurred to date, but there can be no assurance that they will not occur in the future. Damage to our
customers’ in- vehicle devices as a result of such incidents could only be remedied through direct servicing of their installed in-
vehicle devices by trained personnel, which would impose a very significant cost on us, particularly if the incidents are
widespread. Moreover, such incidents could expose us to widespread loss of service and claims by our customers under various
theories of liability, the outcome of which would be uncertain. Third party interference with our over- the- air transmission of
firmware, or with our customers’ in- vehicle devices durrng such process could mater1ally and adversely affect our busrness
financial condition and results of operations. ; AT POV
ﬂew—data—pffvaey—ﬂghts—fe%@ahfefma—eeﬁstﬂﬁefs—rncludrng the r1ght to know what personal information is be1ng collected
about them and how it is being used. We market our products in over 50 countries,and accordingly,we are subject to many
different,and potentially conflicting,privacy laws.If our privacy or data security measures fail to comply,or are perceived to fail
to comply,with current or future laws and regulations,we may be subject to litigation,regulatory investigations or other
liabilities.Furthermore,there can be no assurance that our employees,contractors and agents will comply with the policies and
procedures we establish regarding data privacy and data security,particularly as we expand our operations through organic
growth and acquisitions. While our employees may violate our policies and procedures,we remain responsible for,and obligated
to implement,policies and procedures and enter into contracts with service providers that require appropriate protection. Any
violations could subject us to civil or criminal penalties,including substantial fines or prohibitions on our ability to offer our




products in one or more countries,and could also materially damage our reputation,our brand,our international expansion
efforts,our business,results of operations and financial condition. The transmission of data over the Internet and cellular networks
is a critical component of our SaaS business model.Additionally,as cloud computing continues to evolve,increased regulation by
federal,state or foreign agencies becomes more likely,particularly in the areas of data privacy and data security.In
addition,taxation of services provided over the Internet or other charges imposed by government agencies,or by private
organizations for accessing the Internet,may be imposed.Any regulation imposing greater fees for Internet use or restricting
information exchange over the Internet,could result in a decline in the use of the Internet and the viability of Internet- based
services,which could harm our business.Our solutions and products enable us to collect,manage and store a wide range of

data related to fleet management Our solutlons fel-y—en—eel-lu-lahmd products enable GP—S—netwerks—and—an*yhdrsrupﬁeﬂ—f&rlure

management OUr-Sy 3
networks;-such as moblle asset locatlon and fuel usage, speed and mlleage. We obtain our data from a varlety eel-lular

eatrier-diseontintingsupport-of sources, including the-netwotkeurrently-used-by-our i-customers and third - vehiete-deviees
efeustefnefpremme—eqtupmeﬁt—requfrmgfetreﬁt&ng—e-ﬁparty prov1ders. The Umted States and varlous state governments

have adopted ot or proposed limitations

teehﬂe-legies—t-hat—rely—on GP—S—depeﬁd-en—thc collectlon, dlstrlbutlon and use 0[ personal data m&o—&equeney—bands—and—any

deeistonsrelated-to-their-businesses-, as well as te—measure—stere—and—anal—yze—‘v‘al-uab-le-requlrements that must be followed if
a breach of such personal data regarding-occurs. The European Union and their—-- the businesses—Oursolutions-are
vilnerable-to-interruption-United Kingdom have adopted legislation (including directives, national laws and regulations)
that increase ot or change the requirements govermng dam collectlon eenters—are—vul-nerab-l&te—dam&ge—e%mteﬁupﬁeﬂ
-freﬁa—htﬂﬂaﬂ—efree use fnteﬁt-reﬂal—bad-aets- storage P

; , and dlsclosure srml-larevents—
any-of personal data in these ]lll‘lSdlCthIlS. The current European Union leglslatlon related to data protectlon 1s the

, charters, and procedures we

Weuld-e*peﬂenee-rnterrupﬁeﬁs—rrraeeess—lo ass1st eur—pre&uetsﬂ%ny—ehanges—m ma1nta1n1ng t-lﬁrel—party—semee—levels—a-t—eur




to costly notification and remediation requlrements 1f we, or a th1rd party, determlnes that we have been the subject of a data
breach 1nV01V1ng personal -rn-feﬂﬁ&t—teﬁ—data of 1nd1V1duals g c-da ; ; ; al-pra '

where we conduct buslness and also vary among the states of the United States,and any breach of personal data could be subject
to any number of these requirements.As noted above,we have sought to implement internationally recognized practices
regarding data privacy and data security.If our privacy or data security measures fail to comply,or are perceived to fail to
comply,with current or future laws and regulations,we may be subject to litigation,regulatory investigations or other
liabilities.Moreover,if future laws and regulations limit our customers’ ability to use and share this data or our ability to
store,process and share data with our customers over the Internet,demand for our solutions could decrease and our costs could
increase.We might also have to limit the manner in which we collect data,the types of personal data that we collect,or the
solutions we offer.Any of these risks would materially and adversely affect our business,results of operations and financial
condition.There is currently significant uncertainty about the future relationship between the United States and various other
countries,most significantly China,with respect to trade policies,treaties,tariffs and taxes.The current and former
U.S.administrations have called for substantial changes to U.S.foreign trade policy with respect to China and other
countries,including significant new and increased tariffs on goods imported into the United States.In 2018,the Office of the
U.S.Trade Representative (the “ USTR ”) enacted tariffs on imports into the U.S.from China,including communications
equipment products and components manufactured and imported from China.The tariff became effective in September
2018,with an initial rate of 10 % that increased to 25 % in May 2019.The current U.S.administration has kept the tariffs in
place,however trade negotiations between the U.S.and China continue and there is a possibility that certain product exclusions
from the tariffs may be reinstated at some point in the future.Our business may also be affected by tariffs set by countries into
which we sell our products, whether as a response to U.S.foreign trade policy or otherwise.In addition,changes in
international trade agreements,regulatlons,restrlctlons and tarlffs,lncludlng new tarlffs,may increase our operatlng
costs,reduce our margins and make it v 6
results-of-operations-eoutd-be-adversely impacted. We have taken actions to mrtlgate the impact of such tarlffs however there is
no assurance that all such efforts will be successful. These actions include moving our contract manufacturing out of mainland
China and working directly with U.S.Customs and Border Protection (“ CBP ”) to address the harmonized tariff codes used for
our products.The majority of our move out of mainland China has been completed in prior years.The inability to mitigate the
impact of the recently enacted tariffs,including the inability to obtain favorable results from our efforts with CBP,or any similar
future increases in tariffs would increase our costs,and our business,financial condition and results of operations could be
adversely affected.In some cases,the U.S.government’ s imposition of trade restrictions involving products sold by certain
Chinese manufacturers has caused U.S.wireless carriers to divert business from international providers to us,and accordingly,we
have invested resources in satisfying the needs of such customers.If the U.S.government were to remove or reduce such trade
restrictions, it could cause such carriers to reduce their business with us and we may be unable to recoup or attain a return on
such investments.In August 2022,the Inflation Reduction Act of 2022 was signed into law which includes provisions that will
impact the U.S.federal income taxation of corporations.Among other items,this legislation includes provisions that will impose
a minimum tax on the book income of certain large corporations and an excise tax on certain corporate stock repurchases that
would be imposed on the corporation repurchasing such stock.It is unclear how this legislation will be implemented by the
U.S.Department of the Treasury and we cannot predict how this legislation or any future changes in tax laws might affect us or
purchasers of our securities. The increasing focus on environmental sustainability and social initiatives could increase our
costs,harm our reputation and adversely impact our financial results. There has been increasing public focus by
investors,environmental activists,the media and governmental and nongovernmental organizations on a variety of
environmental,social and other sustainability matters. We may experience pressure to make commitments relating te-is difficult
and costly. The steps we have taken to determine-whatharm-protect our proprietary rights may not be adequate to
prevent misappropriation of our intellectual property. We may not be able to detect unauthorized use of, or take
appropriate steps to enforce, our intellectual property rights. Our competitors may also independently develop similar

technology. In addition, the laws of may-many countries do not protect direetlyresult-fromany-speetfte-interraption-or-our
seeuﬂty—breaeh—proprletary rlghts to as great any— an extent as do the laws of the Unlted States. Any fnlure by of

fr&udu-lent—use» us to meanlngfully protect or-our 1ntellectual property ﬁﬂsuse-e-ﬁetuepre&uets—er—the—pefseﬁ&H-y—xdenﬁﬁab}e
data-ofaeustomer-oremployee,could result in ham—te—etu—reput&&eﬁ—competltors offerlng products that 1ncorp0rate or-our

brand-most technologically advanced features , which could seriously
serviees;reduce demand er-for delay-our products and solutions. In addltlon, we may in the future pttrehases—e-ﬁneed to
1n1t1ate 1nfr1ngement clalms ot or ser'v-tees-htlgatlon. thlgatlon whether we are a plaintiff use-eompeting-serviees;or

or serviees—A-seetrity-breach

a%se—e*peses—a defendant can be expensnve, time consummg and may dlvert the efforts of our technical staff and
managerial personnel Whlch could harm our busmess, whether or not such lltlgatlon results ina determmatlon




RISKS RELATED TO lNTERNATlONAL OPERATIONS lnternatronal revenue represents a s1gn1f1cant percentage of our
worldwide revenue. The risks inherent in global operations include: ¢ difficulty managing sales, product development and
logistics and support across continents; ¢ limitations on ownership or participation in local enterprises; ¢ lack of familiarity with,
and unexpected changes in, foreign laws, regulations and legal standards, including employment laws, product liability laws,
privacy laws and environmental laws, which may vary widely across the countries in which we operate; ¢ increased expense to
comply with U. S. laws that apply to foreign operations, including the U. S. Foreign Corrupt Practices Act (the “ FCPA ™) and
Office of Foreign Assets Control regulations; ¢ compliance with, and potentially adverse tax consequences of, foreign tax
regimes; ¢ fluctuations in currency exchange rates, currency exchange controls, price controls and limitations on repatriation of
earnings; * transportation delays and interruptions; * local labor laws; ¢ local economic conditions; ¢ political, social and
economic instability and disruptions; ¢ acts of terrorism and other security concerns; * the escalation or continuation of armed
conflict, hostilities or economic sanctions between countries or regions, including the current conflict between Russia and
Ukraine; * government embargoes or foreign trade restrictions such as tariffs, duties, taxes or other controls; ¢ import and export
controls; ¢ increased product development costs due to differences among countries’ safety regulations and radio frequency
allocation schemes and standards; ¢ longer warranty terms and broader product warranty requirements; ¢ increased expense
related to localization of products and development of foreign language marketing and sales materials; * longer sales cycles; °
longer accounts receivable payment cycles and difficulty in collecting accounts receivable in foreign countries; * increased
financial accounting and reporting burdens and complexities; * workforce reorganizations in various locations; * restrictive
employment regulations; ¢ difficulties in staffing and managing multi- national operations; ¢ difficulties and increased expense
in implementing corporate policies and controls; ¢ international intellectual property laws, which may be more restrictive or
offer lower levels of protection than U. S. law; « compliance with differing and changing local laws and regulations in multiple
international locations, including regional data privacy laws, as well as compliance with U. S. laws and regulations where
applicable in these international locations; and ¢ limitations on our ability to enforce legal rights and remedies. If we are unable
to successfully manage these and other risks associated with managing and expanding our international business, the risks could

have a mater1al adverse effect on our business, results of operatrons or f1nancral condrtron Wealmess—efdetertef&ﬁeﬁ—m—g-leba-l-

fesu-lts—efepef&&fms—aﬂd—ﬁﬁaﬁeiﬁl—eeﬂd-r&eﬁ—As a result of Weak or deterroratmg economic condrtrons globally, or in certarn

jurisdictions where we have significant foreign operations, we could experience lower demand for our products, which could
adversely impact our results of operations. Additionally, there could be a number of related effects on our business resulting
from weak economic conditions, including the insolvency of one or more of our suppliers resulting in product launch or product
delivery delays, customer insolvencies resulting in that customer’ s inability to order products from us or pay for already
delivered products, and reduced demand by the ultimate end- users of our products. Although we continue to monitor market
condrtrons we cannot predrct future market condrtrons or therr 1mpact on demand for our products —\Vea-leness—efdeteﬂef&t—ton

fesu-lts—efepef&tteﬁs—aﬂd—ﬁnaﬁetal—eeﬂd-r&eﬁ- We sell to customers throughout the World and we currently have operatlons and

activities in Europe, China and other Asian countries. The political risks associated with the our global operations include: ¢
economic and commercial instability risks, corruption and changes in local government laws, regulations and policies, such as
those related to tariffs and trade barriers, taxation, exchange controls, employment regulations and repatriation of earnings; *
political instability, civil unrest, expropriation, nationalization of properties by a government, imposition of sanctions and
changes to import or export regulations and fees; ¢ conflicts, territorial disputes, war or terrorist activities; * major public health
issues, such as an outbreak of a pandemic or epidemic, which could cause disruptions in our operations or workforce, or the
supply of products; and ¢ difficulties enforcing intellectual property and contractual rights in certain jurisdictions. The impact of
any of the foregoing factors is difficult to predict, and any one or more of them could adversely affect our business, operating
results and financial cond1t10n Exrstmg insurance arrangements may not pr0V1de protect1on for the costs that may arise from
such events —Flhietaa ; otild y attons-. A significant
portion of our revenues are generated from sales agreements denommated in forergn currencies, and we expect to enter into
additional such agreements as we expand our international customer base. In addition, we employ a significant number of
employees outside the United States, and the associated employment and facilities costs are denominated in foreign currencies.
As aresult, we are exposed to changes in foreign currency exchange rates. Fluctuations in the value of foreign currencies will
create greater uncertainty in our revenues and can significantly and adversely affect our operating results. We do not currently
employ any vehicles as a hedge against currency fluctuations, however, we may decide to use hedging vehicles in the future. At
times, we may attempt to manage the risk associated with currency changes, in part, by minimizing the effects of volatility on
cash flows by identifying forecasted transactions exposed to these risks, or we may decide to use hedging vehicles such as
foreign exchange forward contracts. Since there is a high correlation between the hedging instruments and the underlying
exposures, the gains and losses on these underlying exposures are generally offset by reciprocal changes in the value of the
hedging instruments. We may use derivative financial instruments as risk management tools and not for trading or speculative
purposes. Nevertheless, there can be no assurance that we will not incur foreign currency losses or that foreign exchange
forward contracts we may enter 1nt0 to reduce the risk of such losses erl be successful. Untonization-efforts-in-eertaineountries
: y y—Efforts may be made from time to time to
unionize portrons of our global Workforce ln addition, we may be subject to strikes or work stoppages and other labor
disruptions in the future. Unionization efforts, collective bargaining agreements or work stoppages could materially increase our




costs, reduce our net revenues or limit our opemtlondl ﬂex1b111ty —RISKS&%E&A—PEBJFG—REGU-EAEHGNS%%%GN%N-B

Anti- Corruption Laws ) prohlblt corrupt payments by our employees vendors or dgents From time to time, we may receive
inquiries from authorities in the United States and elsewhere about our business activities outside of the United States and our
compliance with Anti- Corruption Laws. While we devote substantial resources to our global compliance programs and have
implemented policies, training and internal controls designed to reduce the risk of corrupt payments, our employees, vendors or
agents may violate our policies. Our failure to comply with Anti- Corruption Laws could result in significant fines and penalties,
criminal sanctions against us, our officers or our employees, prohibitions on the conduct of our business, and damage to our
reputation. Operations outside of the United States may be affected by changes in trade protection laws, policies and measures,
and other regulatory requirements affecting trade and investment. As a result of our international operations we are subject to
foreign tax regulations. Such regulations may not be clear, not consistently applied and subject to sudden change, particularly
with regard to international transfer pricing. Our earnings could be reduced by the uncertain and changing nature of such tax
regulations. Our software contains encryption technologies, certain types of which are subject to U. S. and foreign export control
regulations and, in some foreign countries, restrictions on importation and / or use. Any failure on our part to comply with
encryption or other applicable export control requirements could result in financial penalties or other sanctions under the U. S.
or foreign export regulations, including restrictions on future export activities, which could harm our business and operating
results. Regulatory restrictions could impair our access to technologies needed to improve our solutions and may also limit or
reduce the demand for our solutions outside of the United States. Our company has intercompany transactions with our
subsidiaries and consequently closely monitors the appropriateness of our transfer pricing policies and compliance therewith.
The global transfer pricing environment, including with respect to operational and reporting requirements, is continuously
evolving and subject to input from multiple sources and jurisdictions. These complexities require management to closely
monitor new developments, which it does. Many countries routinely examine transfer pricing policies of taxpayers subject to
their jurisdiction, and authorities challenge transfer pricing policies aggressively where there is potential non- compliance and
impose interest and penalties where non- compliance is determined. Although the documentation of and support for our transfer
pricing policies has not been the subject of a governmental proceeding beyond examination to date, there can be no assurance
that a governmental authority will not challenge these policies more aggressively in the future or, if challenged, that we will
prevail. We could suffer costs related to one or more challenges to our transfer pricing policies. ©ar-RISKS RELATED TO
BUSINESS DEVELOPMENT ACTIVITIES As part of our business strategy, we may review acquisition and divestiture
opportunities that we believe would be advantageous or complementary to the development of our business. Based on
these opportunities, we may acquire additional businesses, assets or technologies in the future. Alternatively, we may
divest businesses, assets or technologies. All of these activities are subject to risks and uncertainties and could disrupt or
harm our business. For example, if we divest a business or exit a produets— product line, it could result in any one of
which could adversely affect our business, financial condition, results of operations or stock price: * cause a substantial
decrease in revenue; * reduce gross margins and EBITDA; and  take substantial charges in connection with disposed
assets. Similarly, if we make and- an setutiens-enable-acquisition, we could take any or all of the following actions, any
one of which could adversely affect our business, financial condition, results of operations or stock price: ¢ use a
substantial portion of our available cash; ¢ incur substantial debt, which may not be available to us on favorable terms to
eoHeet-manage-and stere-a-widerange-may adversely affect our liquidity; ¢ issue equity or equity- based securities that
would dilute the percentage ownership of datarelated-to-vehiete-tracking-existing stockholders; ¢ assume contingent
liabilities; and fleetmanagemente take substantial charges in connection with acquired assets. Acquired businesses may
have liabilities or adverse operating issues that we fail to discover through due dlhgence prlor to the acqu1s1tlon, such as :
¢ failure by previous management to comply with applicable laws vehteletoeationand sespeed-and-mileag

of the-data-we-coHeet-oruse-in-our— or business-regulations; ¢ inaccurate representatlonS' and . unfulﬁlled contractual
obligations to customers or vendors. Goodwill is subjeetrequired to data-privaey 6
tested for impairment at least annually. Factors that may be considered when determlnlng 1f the carrylng value of our

goodwill eur-- or eost-of-doingbusiness—The-U—S—federal-governmentintangible assets may not be recoverable include a

significant decline in our expected future cash flows or a sustained, significant decline in our stock price and vartous

market capitalization. As a result of our acquisition state-strategy geveﬂaments— we may have adepted-erproposed
'l'l'ﬂ‘l'l't'&t'tOﬁS-Slgnlﬁcant goodwnll and 1ntang1ble assets recorded on 6 i

thesejurisdietions-. [n addition, 51gn1ﬁcant negatlve 1ndustry ﬂ%e—Gahfemta—Gensmﬁer—Prwaeyﬁet—wlﬂelﬁeeleeffeeﬁﬂ
Jantary1-2020provides-new-data-privaey-rightsfor-—- or Ga-h-ferma—eenscuﬁefs-economlc trends 1nclud1ng the rlght to know

What personal 444444 range of data related to ﬂeet management such as those that

Vaﬂeﬁs—st&te—gevernmeﬂts—hdve occurred adopted or proposed hmltatlons on the Collectlon ...... Which we sell our products

whether as a result of the recent economlc downturn

1nclud1n<’ ﬂew—t&rrffs—may—merease-reduced estlmates of
future cash ﬂows our- or dlsruptlons to our busmess could 1nd1cate that goodwill and intangible assets might be
impaired. If, in any period our stock price decreases to the point where our market capitalization is less than our book
value, this too could indicate a potential impairment and we may be required to record an impairment charge in that
period. Our valuation methodology for assessing impairment requires management to make judgments and assumptions




based on projections of future operating eests; reduee-onrmargins-performance. The estimates used to calculate the fair
value of a reporting unit change from year to year based on operating results and make-market it-more-diffrenit
conditions. Changes in these estimates and assumptions could materially affect the determination of fair value and
goodwill impairment for us-to-each reporting unit. We operate in highly eempete-competitive environments -the-5—S-
and everseas-markets;-projections of future operating results and eur-busittess-cash flows may vary significantly from
actual results. As a result . we may incur substantial impairment charges to earnings in our financial eendition-statements
should and-- an restlts-impairment of epefaﬁeﬂs—eeu-}d-our goodwill and intangible assets be determined adversely
1mpacted We have taken actlons 444444 may experlence pre%sure to make commltments relatlng resultlng ’fe—sas’fa—mabrl-&y

aﬂd—buﬁﬂess—eet&d—be—ad-\ﬁsely-rmpaefed- RISKS RELATED TO OWNING OUR SECURITIES The market price of our

common stock can be highly volatile due to the risks and uncertainties described in this report, as well as other factors,
including: comments by securities analysts; announcements by us or others regarding, among other things, operating results,
additions or departures of key personnel, and acquisitions or divestitures; additional equity or debt financing; technological
innovations; introductions of new products; litigation; price and volume fluctuations in the overall stock market; the level of
demand for our stock, including the amount of short interest in our stock, and particularly with respect to market prices and
trading volumes of other high technology stocks; and our failure to meet market expectations. In addition, the stock market has
from time to time experienced extreme price and volume fluctuations that were unrelated to the operating performance of
particular companies. In the past, some companies have experienced volatility that subsequently resulted in securities class
aetlon lltlgmon It lltlgmon were instituted on thls bas1s 1t could result in substantial costs and a diversion of management’ s

arryforwcuds and certain other tax dttrlbutes may be 11m1ted At December 31,2622-2023 | the Company had U. S. fedelal net
operating loss carryforwards (“ NOLs ) related to tax years 2828-2021 and prior of approximately $ 447405 . 2-1 million.
Approximately $§ +H6-106 . 6-9 million of these NOLs have no expiration date. The remainder began to expire in 2623-2024 ,
unless previously utilized. Some of these NOLs may be limited by either past or future changes in control events. The Company
had California NOLs at December 31, 2622-2023 of approximately $ 62-64 . -2 million, which begin to expire in 2028, unless
previously utilized, and foreign NOLs for its active foreign subsidiaries of approximately $ 22-25 . #5 million, which generally
have no expiration date. At December 31, 2022-2023 , the Company had federal research and development tax credit
carryforwards of approximately $ +5-10 . 9 million, which begin to expire in 2026, unless previously utilized, and California
research and development tax credit carryforwards of approximately $ 4710 . 4-9 million, which have no expiration date. It is
possible that we will not generate taxable income in time to use these NOLs before their expiration and additional NOLs will
expire unused. Under legislative changes made in December 2017, as modified by federal tax law changes enacted in March
2020, U. S. federal net operating losses incurred in tax years beginning after December 31, 2017 and in future years may be
carried forward indefinitely, but, for tax years beginning after December 31, 2020, the deductibility of such net operating losses
is limited. In addition, the federal and state net operating loss carryforwards and certain tax credits may be subject to significant
limitations under Section 382 and Section 383 of the Internal Revenue Code of 1986, as amended, or the Code, respectively, and
similar provisions of state law. Under those sections of the Code, if a corporation undergoes an" ownership change," the
corporation' s ability to use its pre- change net operating loss carryforwards and other pre- change attributes, such as research tax



credits, to offset its post- change income or tax may be limited. In general, an" ownership change" will occur if there is a
cumulative change in our ownership by" 5- percent shareholders" that exceeds 50 percentage points over a rolling three- year
period. Similar rules may apply under state tax laws. We have completed a Section 382 review and have determined that none of
the operating losses will expire solely due to Section 382 limitation (s). However, we may experience ownership changes in the
future as a result of future shifts in our stock ownership, some of which may be outside of our control. If an ownership change
occurs and our ability to use our net operating loss carryforwards and tax credlts is materlally 11m1ted it Would harm our
business by effectively increasing our future tax obligations. Fh vitnerable
ineluding-throtugh-shertsates—\We believe there has been and may contmue to be substantlal off- market transactrons in
derivatives of our stock, including short selling activity or related similar activities, which are beyond our control and which
may be beyond the full control of the SEC and Financial Institutions Regulatory Authority (“ FINRA ). Short sales are
transactions in which a market participant sells a security that it does not own. To complete the transaction, the market
participant must borrow the security to make delivery to the buyer. The market participant is then obligated to replace the
security borrowed by purchasing the security at the market price at the time of required replacement. If the price at the time of
replacement is lower than the price at which the security was originally sold by the market participant, then the market
participant will realize a gain on the transaction. Thus, it is in the market participant’ s interest for the market price of the
underlying security to decline as much as possible during the period prior to the time of replacement. While SEC and FINRA
rules prohibit some forms of short selling and other activities that may result in stock price manipulation, such activity may
nonetheless occur without detection or enforcement. Significant short selling or other types of market manipulation could cause
our stock trading price to decline, to become more volatile, or both. Previous short selling efforts have impacted, and may in the
future continue to impact, the value of our stock in an extreme and volatile manner to our detriment and the detriment of our
stockholders. In addition, market participants with admitted short positions in our stock have published, and may in the future
continue to publish, negative information regarding us and our management team on internet sites or blogs that we believe is
inaccurate and misleading. We believe that the publication of this negative information may in the future lead to significant
downward pressure on the price of our stock to our detriment and the further detriment of our stockholders. These and other
efforts by certain market participants to manipulate the price of our common stock for their personal financial gain may cause
our stockholders to lose a portion of their investment, may make it more difficult for us to raise equity capital when needed
without significantly diluting existing stockholders, and may reduce demand from new investors to purchase shares of our
stock. The 2025 Notes are currently convertible at the option of the holders at any time until close of business on the business
day immediately preceding the maturity date. The 2025 Notes are convertible into shares of the Company’ s common stock at a
conversion rate of 79-7 . 2896-92896 shares of common stock per $ 1, 000 principal amount of 2025 Notes (which is equivalent
to an initial conversion price of $ 126. 12 —63+per share of common stock). The conversion rate is subject to adjustment if certain
events occur, but in no event will the conversion rate exceed 95-9 . $474-51474 shares of common stock per $ 1, 000 principal
amount of 2025 Notes (which is equivalent to a conversion price of $ 105. 10 ~54-per share of common stock). Holders of the
2025 Notes who convert may also be entitled to receive, under certam crrcumstances an interest make Whole payment payable
in, at our election, either cash or shares of common stock. App s-ha

of Deeember3+2022-1f addittenrat-holders of the 2025 Notes elect to convert the1r 2025 Notes mto common stock or—l-ﬂwe
elect to settle any interest make- whole payments due upon conversion of the 2025 Notes with shares of common stock , or we
issue shares of common stock in connection with a future refinancing of the 2025 Notes , this may cause significant dilution
to our existing stockholders. Any sales in the public market of the common stock issued upon such conversion could adversely
affect prevailing market prices of our common stock. If we do elect to settle any interest make- whole payments due upon
conversion of the 2025 Notes with cash, such payments could adversely affect our liquidity. Certain provisions in the indenture
governing the 2025 Notes (as amended or supplemented, the “ Indenture ) could make it more difficult or more expensive for a
third party to acquire us and could delay or prevent an otherwise beneficial takeover or takeover attempt. For example, if a
takeover would constitute a fundamental change (as defined in the Indenture), holders of the 2025 Notes will have the right to
require us to repurchase their notes in cash. In addition, if a takeover constitutes a make- whole fundamental change, we may be
required to increase the conversion rate for holders who convert their 2025 Notes in connection with such takeover. In either
case, and in other cases, our obligations under the 2025 Notes and the related Indenture could increase the cost of acquiring us or
otherwise discourage a third party from acquiring us. As of December 31, 2622-2023 , Golden Harbor Ltd. and North Sound
Trading, L. P —and-GeldenHarborEtd-. (together the * Investors ') and their affiliates ews-owned an aggregate of
approximately 3+17 . +7 % and 4. 0 %, respectively, for an aggregate of approximately 21. 7 %, of the outstanding shares
of our common stock. The Investors and their affiliates also hold approximately $ 80. 4 million of the 2025 Notes (49. 7 % of
the outstanding principal amount). The Indenture relating to the 2025 Notes includes a Section 382 conversion blocker that may
prevent the Investors from converting their 2025 Notes unless they receive the prior written approval of our Board of Directors.
Assuming the conversion of the 2025 Notes owned by the Investors and their affiliates and-the-exereise-of the-warrants-also
owned-by-the-Investors-and-their-affthiates-, the Investors and their affiliates would own approximately 3426 . 4 % of the
outstanding shares of our common stock (19. 0 % for Golden harbor Ltd. and 7. 4 % for North Sound Trading, L. P.) . As
a result, the Investors have the ability to significantly influence the outcome of any matter submitted for the vote of the holders
of our common stock. The concentration of voting power could exert substantial influence over our business. For example, the
concentration of voting power could delay, defer or prevent a change of control, entrench our management and the board of
directors or delay or prevent a merger, consolidation, takeover or other business combination involving us on terms that other
security holders may desire. In addition, conflicts of interest could arise in the future between us on the one hand, and either or
both of the Investors on the other hand, concerning potential competitive business activities, business opportunities, capital
financing, the issuance of additional securities and other matters. In addition, pursuant to that certain Securities Purchase




Agreement, dated August 6, 2018, by and among Inseego and the Investors (the “ Purchase Agreement ), each of the Investors
has the right to nominate a director so long as such Investor and its affiliates beneficially own at least 5 % of the issued and
outstanding shares of common stock of the Company, subject to satisfaction of reasonable qualification standards. The Purchase
Agreement further provides that, at any time at which either Investor, together with its affiliates, beneficially owns more than 20
% of the issued and outstanding common shares of stock of the Company, such Investor shall be entitled to appoint a second
director, and the size of our Board of Directors shall not be increased to exceed seven directors. Notwithstanding the fact that all
directors will be subject to fiduciary duties to the Company and to applicable law, the interests of the directors designated by the
Investors may differ from the interests of our security holders as a whole or of our other directors. As of December 31, 2022
2023 , there were 25, 000 shares of Series E Fixed- Rate Cumulative Perpetual Preferred Stock, par value $ 0. 001 per share (the
“ Series E Preferred Stock ) outstanding with an aggregate liquidation preference of $ 25 million. The Series E Preferred Stock
is senior to our shares of common stock in right of payment of dividends and other distributions. In the event of a liquidation,
dissolution or winding up of the Company, the holders of the Series E Preferred Stock will be entitled to receive, after
satisfaction of liabilities to creditors and subject to the rights of holders of any senior securities, but before any distribution of
assets is made to holders of common stock or any other junior securities, the Series E Base Amount (as defined below) in Note
87 — Preferred Stock and Common Stock in the Notes to the Consolidated Financial Statements) plus (without duplication) any
accrued and unpaid dividends. In the future, we may offer additional shares of Series E Preferred Stock or other equity, equity-
linked or debt securities, which may have rights, preferences or privileges senior to our common stock. Because our decision to
issue debt or equity securities or incur other borrowings in the future will depend on market conditions and other factors beyond
our control, the amount, timing, nature or success of our future capital raising efforts is uncertain. Thus, holders of our common
stock bear the risk that our future issuances of debt or equlty securrtres or our mcurrence of other borrowmgs may negatrvely
affect the market prrce of our common stock. We dene y nd-tepa rds-on e

steel&We—have never declared or pa1d any cash d1V1dend on our common stock. We currently ant1c1pate that we will retain any
future earnings for the development, operation and expansion of our business and do not anticipate declaring or paying any cash
dividends for the foreseeable future. In addition, the terms of our debt agreements and any future debt agreements may preclude
us from paying dividends. Any return to stockholders will therefore be limited to the appreciation of their stock. There is no
guarantee that shares of our common stock erl apprecrate m value or even maintain the price at which stockholders have
purchasedtherrshares. estated-bylaws-an avwaretaw—e preventa-ta

incorporation and restated bylaws contain provisions that could delay or prevent a change in control of us. These provrsrons
could also make it more difficult for stockholders to elect directors and take other corporate actions. These provisions include:
providing for a classified board of directors with staggered, three- year terms; authorizing the board of directors to issue, without
stockholder approval, preferred stock with rights senior to those of our common stock; providing that vacancies on our board of
directors be filled by appointment by the board of directors; prohibiting stockholder action by written consent; requiring that
certain litigation must be brought in Delaware; limiting the persons who may call special meetings of stockholders; and
requiring advance notification of stockholder nominations and proposals. In addition, we are subject to Section 203 of the
Delaware General Corporation Law which may prohibit large stockholders, in particular those owning fifteen percent or more of
our outstanding voting stock, from merging or combining with us for a certain period of time without the consent of our board of
directors. These and other provisions in our restated certificate of incorporation and our restated bylaws and under the Delaware
General Corporation Law could discourage potential takeover attempts, reduce the price that investors might be willing to pay in
the future for shares of our common stock and result in the market prrce of our common stock bemg lower than it would be
Wrthout these provrsrons GED A A ; ndustry-analysts-do-netpublishreseareh

The trading market for our common stock will be 1nfluenced by the research and reports that mdustry or ﬁnancral analysts
publish about us or our business. We do not control these analysts, or the content and opinions included in their reports. If one or
more of the analysts who cover us were to adversely change their recommendation regarding our stock, or provide more
favorable relative recommendations about our competitors, our stock price could decline. If one or more of the analysts who
cover us cease coverage of our Company or fail to publish reports on us regularly, we could lose visibility in the financial

markets which in turn could cause our stock prrce or tradlng volume to decline —I-f—we—faﬂ-to—m&mt&m—an—effeeﬁ*esystem—e—f

are necessary for us to provide reliable ﬁnancral reports and operate successfully asa pubhc company Section 404 of the
Sarbanes- Oxley Act of 2002 requires that companies evaluate and report on their systems of internal control over financial
reporting. In addition, our independent registered public accounting firm must report on its evaluation of those controls. Any
failure to maintain effective internal controls could cause a delay in compliance with our reporting obligations, SEC rules and
regulations or Section 404 of the Sarbanes- Oxley Act of 2002, which could subject us to a variety of administrative sanctions,
including, but not limited to, SEC enforcement action, ineligibility for short form registration, the suspension or delisting of our
common stock from the stock exchange on which it is listed and the inability of registered broker- dealers to make a market in
our common stock whrch could adversely affect our busmess and the tradmg prrce of our common stock -l-f—t-he—aeeeuﬂt—mg

fesal-ts—may—be—adyefselry-a-ffeeted—()ur ﬁnancral statements have been prepared in accordance W1th accountrng principles

generally accepted in the United States. The preparation of these financial statements requires us to make estimates and
judgments about, among other things, allowance for credit losses, provision for excess and obsolete inventory, valuation of



intangible and long- lived assets, valuation of goodwill, royalty costs, accruals relating to litigation and restructuring, income
taxes, share- based compensation expense and our ability to continue as a going concern. These estimates and judgments affect
the reported amounts of our assets, liabilities, revenues and expenses, the amounts of charges accrued by us, and related
disclosure of contingent assets and liabilities. We base our estimates on historical experience and on various other assumptions
that we believe to be reasonable under the circumstances and at the time they are made. If our estimates or the assumptions
underlying them are not correct, actual results may differ materially from our estimates and we may need to, among other
things, accrue additional charges that could adversely affect our results of operations, which in turn could adversely affect our
stock price. In addition, new accounting pronouncements and 1nterpretat10ns of accountlng pronouncements have occurred and
may occur in the future that could adversely affect our reported ; y : : ;

change in our accounting systems or new accounting system 1mp1ernentatlons could cause tr1al balances to be out of balance or
hinder the reconciliation of items which are time consuming to diagnose, impacting our ability to provide timely audited and
unaudited financial results. Any such change could have a significant impact on the effectiveness of our system of internal
controls and could cause a delay in compliance with our reportlng obhgatlons which could adversely affect our busrness and the

tradrng price of our common stock.

—A change in accounting

pronouncements or taxation rules or practices can have a srgnrflcant effect on our reported results and may affect our reporting
of transactions completed before the change is effective. New accounting pronouncements, taxation rules and varying
interpretations of accounting pronouncements or taxation rules have occurred in the past and may occur in the future. The
change to existing rules, future changes, if any, or the need for us to rnodlfy a current tax position may adversely affect our
reported financial results or the way we conduct our bus1ness p :

W : : y ; =-our ability to attract new customers
and retain ex1st1ng customers ° our ablhty to accurately forecast revenue and approprlately plan our expenses;* our ability to
accurately predict changes in customer demand due to matters beyond our control;* our ability to introduce new
features,including integration of our existing solutions with third- party software and devices;® the actions of our
competitors,including consolidation within the industry,pricing changes or the introduction of new services; our ability to
effectively manage our growth;e our ability to attract and retain key employees,given intense competition for qualified
personnel; our ability to successfully manage and realize the anticipated benefits of any future divestitures or acquisitions of
businesses,solutions or technologies;* our ability to successfully launch new services or solutions or sell existing services or
solutions into additional geographies or vertical markets; the timing and cost of developing or acquiring technologies,services
or businesses;* the timing,operating costs,and capital expenditures related to the operation,maintenance and expansion of our
business;* service outages or security breaches and any related occurrences which could impact our reputation;e the impact of
worldwide economic,industry,and market conditions,including disruptions in financial markets and the deterioration of the
underlying economic conditions in some countries,rises in inflation and interest rates,and those conditions specific to Internet
usage and online businesses;® the emergence of global events-public health emergencies,such as the outbreak of COVID- 19
,which could extend lead times in our supply chain and lengthen sales cycles with our customers;e fluctuations in currency
exchange rates; trade protection measures (such as tariffs and duties) and import or export licensing requirements;® costs
associated with defending intellectual property infringement and other claims;e changes in laws and regulations affecting our
business;and ¢ the provision of fleet management solutions or asset management solutions from cellular carrier- controlled or
OEM- controlled channels from which Inseego may be excluded. We believe that our quarterly revenue and operating
results may vary significantly in the future and that period- to- period comparisons of our operating results may not be
exposed-torisksrelated-to-ttigationr-meaningful. You should not rely on the results of any quarter as an indication of future
performance. GENERAL RISK FACTORS Our success in the future depends in part on the continued contribution of
our executive, technical, engineering, sales, marketing, operations and administrative proeeedings-personnel. Recruiting
and retaining skilled personnel in the industries in which we operate, including engineers and other technical staff and
skilled sales and marketing personnel, is highly competitive. In addition, in the event that we acquire another eoute
materially-and-adversely-affeetour-business or company , the success of any acquisition will depend in part on our retention and
integration of key personnel from the acquired company or business.Although we may enter into employment agreements with
members of our senior management and other key personnel,these arrangements do not prevent any of our management or key
personnel from leaving the Company.If we are not able to attract or retain qualified personnel in the future,or if we experience
delays in hiring required personnel,particularly qualified technical and sales personnel,we may not be able to maintain and
expand our bus1ness Our fPhe—mebﬂe—hets-pet—busmess sour results of operations and eur financial condition Gur-busiess;onr
ould be adversely affected by various macroeconomic factors and the current
and future conditions in the global financial markets.The global credit and financial markets have recently experienced extreme
volatility and disruptions,including severely diminished liquidity and credit availability,declines in consumer
confidence,declines in economic growth,rising interest rates,inflation,increases in unemployment rates and uncertainty about
economic stability. The financial markets and the global economy may also be adversely affected by the current or anticipated
impact of military eenfliet-conflicts ,including the conflict between Russia and Ukraine,terrorism or other geopolitical
events.Sanctions imposed by the U.S.and other countries in response to such conflicts,including the one in Ukraine,may also
adversely impact the financial markets and the global economy,and any economic countermeasures by affected countries and
others could exacerbate market and economic instability. There can be no assurance that further deterioration in credit and
financial markets and confidence in economic conditions will not occur.Our general business strategy may be adversely affected
by any such economic downturn,volatile business environment or continued unpredictable and unstable market conditions.If the




current equity and credit markets deteriorate,it may make any necessary debt or equity financing more difficult,more costly and
more dilutive.Failure to secure any necessary financing in a timely manner and on favorable terms could have a material adverse
effect on our growth strategy,financial performance and stock price.In addition,these macroeconomic factors could affect the
ability of our current or potential future third- party manufacturers or sole source suppliers to remain in business,or otherwise
maintain our manufacturing or supply demands,which could result in potential supply chain disruptions.This,along with any of
the foregoing factors,could impact our financial conditions,results of operations and cash flows.We cannot anticipate all of the
ways in which the current and future economic climate and financial market conditions could adversely impact our business.
©Our-Uncertainty about future economic conditions makes it difficult for us to forecast operating results and to make
decisions about future investments.We are unable to predict the likely duration and severity of adverse economic
conditions in the Unlted States and other countrles,but the longer the duration,the greater rlsks we face in operating our
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economic conditions will not have a s1gn1f1cant adverse nnpact on worldw vty
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t-he—dmease—wrt-knn—t-hese—gre&ps—e%our &ue—te—shutdewﬂs—that—solutlons,and consequently on our results of operatlons and
prospects . In addition to intellectual property and other claims mentioned above, our business may expose us to litigation and
administrative proceedings relating to labor, regulatory, tax proceedings, governmental investigations, tort claims, contractual
disputes and criminal prosecution, among other matters, that could materially and adversely affect our business, results of
operations, and financial condition. In the context of these proceedings, we may not only be required to pay fines or monetary
damages but also be subject to sanctions or injunctions affecting our ability to continue our operations. While we may contest
these matters vigorously and make insurance claims when appropriate, litigation and other proceedings are inherently costly and
unpredictable, making it difficult to accurately estimate the outcome of actual or potential litigation or proceedings. Although
we will establish provisions in accordance with the requirements of GAAP, the amounts that we reserve could vary significantly
from any amounts we actually pay due to the inherent uncertainties in the estimation process. In addition, litigation and
administrative proceedings can involve significant management time and attention and be expensive, regardless of outcome.
During the course of any litigation and administrative proceedings, there may be announcements of the results of hearings and
motions and other interim developments. If securities analysts or investors regard these announcements as negative, the trading
price of our common stock may decline.



