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Investing in our common stock involves a high degree of risk. Investors should carefully consider the risks described below and
all of the other information set forth in this Annual Report on Form 10- K, including our financial statements and related notes
and" Management' s Discussion and Analysis of Financial Condition and Results of Operations," before deciding to invest in our
common stock. If any of the events or developments described below occur, our business, financial condition, or results of
operations could be materially or adversely affected. As a result, the market price of our common stock could decline, and
investors could lose all or part of their investment. The risks described below are not the only risks we face. Additional risks
not currently known to us or those we currently deem to be immaterial may also materially and adversely affect our
business operations. Risks Related to Our Industry Demand for our products could be affected by changes in laws and
regulations applicable to food and beverages and changes in consumer preferences. We manufacture and distribute single- use
disposable products made of plastic, paper, biopolymer - based and other compostable products. Our products are primarily
used in restaurant and foodservice settings, and therefore they come into direct contact with food and other consumable
products. Accordingly, our products must comply with various laws and regulations for food and beverage service applicable to
our customers. Changes in such laws and regulations could negatively impact eur-eustemers- customer ~demand for our
products as they comply with sgeh-these changes and / or require us to make changes to our products. Additionally, because our
products are used to package consumer goods, we are subject to a variety of risks that could influence consumer behavior and
negatively impact demand for our products, including changes in consumer preferences driven by various health and
environmental- related concerns and perceptions. Furthermore, we are subject to social and cultural changes, which could
impact demand for certain products. For example, the banning of plastic straws was triggered by a social media backlash, which
caused corresponding legislative changes within a short time period, resulting in the ban of plastic straws in certain jurisdictions,
and a movement toward eco- friendly paekaging-utensils . If we are unable to quickly adapt to changes in consumer preferences
and subsequent legislation, our business, financial condition, results of operations er-and cash flows could be materially and
adversely affected. Supply chain disruptions could interrupt product manufacturing and increase product costs. Our operating
model entails generating the majority of our revenue from the import and distribution of our vendors' products. While we have
taken measures to diversify and expand our supplier network, our reliance on third- party manufacturers outside the U. S. to
produce most of our products could negatively impact our business eperattons-and-finanetatresalts-during global supply chain
disruptions. Further international conflicts, such as the recent ones in the Middle East and Asia, could unpact important trade
routes, resulting in increased lead times for shipments ane-, elevated freight costs, and suppressed margin. Additionally, failure
to adequately source and timely ship our products to the U. S. and then onwards to customers could lead to test-petentiat
revenue;-failure to meet customer demand , loss of potential revenue , strained relationships with customers, and diminished
diminishing brand loyalty. Raw material inflation or shortage of available materials could harm our financial condition and
results of operations. Raw materials are subject to price fluctuations and availability, which could result from external factors,
such as inflation, weather- related events, or other supply chain challenges, that are beyond our control. We typically do not
enter into long- term fixed price contracts with our suppliers, and our suppliers could pass on raw material price increases to us.
Historically, we have been able to mitigate the impact of higher costs by increasing our selling prices. However, due to the lag
between the sourcing or the manufacturlng of our products and the subsequent sales to our customers, margin could be
negatively impacted in periods of rising raw materials costs untt-priee-aetions-are-trplace-. Raw-Additionally, raw material
shortages, especially with respect to key materials such as pelyethylene-terephthalate;-or PEF,plastic resin-and paper , or our
inability to timely pass through increased costs to our customers may materially and adversely affect our business, financial
condition, results of operations er-and cash flows. We operate in a highly competitive environment and may not be able to
compete successfully. The single- use disposable foodservice products industry is extremely competitive and highly fragmented.
Many of the companies that compete in our industry are significantly larger with greater resources, have greater brand
recognition and have a larger product offering. We may be unsuccessful in our efforts to compete against such large and
established companies. In addition, our current or potential competitors may offer products at a lower price, or products and

services that are superior to ours. Our success is heavily depends-dependent upen-steeessful-researeh;-on our ability to source
and developmient—--- develop and-engineeringefforts-to-utilizecmerging and legislatively mandated raw materials, adapt eur
ability-te-expand-ermodify-our manufacturing eapaeity-capabilities , and gain the-extentto-which-we-are-able-to-eonvinee

eustomers— customer and-eonsumers-to-aceept-acceptance of our new products. [f we fatl-are unable to saeeessfully
effectively innovate, mtfeduee-produce and market —aﬁd-maﬁ&faefufe—dlfferentlated and-products that are competitive in

terms of price and quality , our ablhty to sustain maintain-orexpand
ot or grow net sales , protect ane 0 proﬁt margins eetld-, or maintain our
position in the mdustry may be compromlsed advefseb'—&ffeeted- -Sfmrlaf}y—Addltmnally , failure #-we-fai-to attract and
retain customers for ewr-both current and future products could hinder swe-wil-be-unable-te-inerease-our net-sales-and-efforts
to expand market share and increase revenues . AH-efthese-These factors-challenges, compounded by competitive
pressures, could materially and adversely affect our business, financial condition, results of operations er-and cash flows.
Unfavorable conditions in our industry or the global economy could limit our ability to grow our business and negatively affect
our results of operations. Our business results ef-eperations-may vary based on the impaet-state of ehanges-n-our industry or

the global economy en-us-er-outeustomers-and-potential-eustonters-. Negative economic conditions in-the-general-eeonomy




both in the United States and abroad, including conditions resulting from tighter ehanges-in-gross-domestie-produetgrowth;

financial and credit market flaetaattons-access , international trade relations s-pandemies-, political turmoil, natural catastrophes,
warfare, and terrorist attacks could cause a decrease in demand for our products and negatively affect the growth of our
business. Competitors, many of whom are larger and have greater financial resources than we do, may respond to challenging
market conditions by lowering prices in an attempt to attract eaecustomers. We cannot predict the timing, strength-magnitude ,
or duration of any economic slowdown jinstability;-or recovery, generally or within any particular industry. Changes in freight
carrier costs related to the shipment of our products could have a negative n&ateﬂa-l—adyefse—unpact on our business and results
of operations. We rely upon third- party ocean freight, air freight and land- based carriers for product shipments from our
vendors and to our customers. Any failure to obtain sufficient freight capacity on a timely basis or at favorable shipping rates
will result in our inability to receive products from suppliers or deliver products to our customers in a timely and cost- effective
manner, which could witresult-ira-material-materially and adverse-adversely affect impaet-on-our business, financial
condition, results of operations er-and cash flows. We may experience delays or disruptions in the shipment of our goods
through operational ports. We rely on the timely and free flow of goods through open and operational ports, both domestic and
international, from our suppliers and manufacturers. Labor disputes or disruptions at ports, our common carriers, or at our
suppliers or manufacturers could create significant risks for our business, particularly if these disputes result in work
slowdowns, lockouts, strikes, or other disruptions during periods of significant importing or manufacturing activity , potentially
causing delayed or cancelled orders by customers, unanticipated inventory accumulation or shortages, and significant
incremental demurrage charges. Such d1srupt10ns could haﬂ%materlally and adversely affect our bus1ness ﬁnan01al condrtron
results of operatlons efand cash flows —Ae 5w g ; g6

customer spendrng for our products whrch is sensitive to general economic cond1t1ons and other factors. Restaurant dining and
food delivery services are generally discretionary items for end- consumers. Therefore, the success of our business depends
significantly on broader economic factors and trends in consumer spending. Consumers have broad discretion as to where to
spend their disposable income and may choose to reduce their restaurant and foodservice spending in times of inflation, high
interest and unemployment rates which would negatively impact our customers and then in turn our results of operations. As
global economic conditions continue to be volatile and economic uncertainty remains, trends in consumer discretionary
spending also remain unpredictable and subject to declines. Any of these factors could harnrmaterially and adversely affect
our business, financial condition, results of operations er-and cash flows. Periods of significant or prolonged deflation may
negatively impact our business and results of operations and-everaltprofitability-. If the industry we operate in experiences a
prolonged period of price decreases resulting from lower raw material, product, and ocean freight costs , as well as prolonged
customer destocking, we could see a reduction in our sales, gross margin and overall profitability. These lower costs could also
reduce the barrier to entry within the foodservice industry thereby increasing competition and potentially affecting our results of
operations. Similarly, if our competitors lower their prices and expand their promotional activities, we may be forced to lower
our prices as well and our eperational-business, financial condition, results of operations and cash flows could be negatively
impaeted-materially and adversely effected . Changes in tax laws or changes in our geographic mix of earnings could have a
fn&teﬂal-negatlve impact on our business finanetat-eondition-and results of eperatterroperations . We are subject to income and
other taxes in the many jurisdictions in which we operate. Tax laws and regulations are complex and the determination of our
glebat-overall provision for income taxes ane-, as well as current and deferred tax assets and liabilities requires judgment and
estimation. We are subject to routine examinations of our income tax returns, and tax authorities may disagree with our tax
positions and assess additional tax. Our future income taxes could also be negatively impacted by our mix of earnings in the
jurisdictions in which we operate being different than anticipated given differences in statutory tax rates in the eountries
jurisdictions in which we operate. In addition, tax policy efforts to raise glebal-corporate tax rates could adversely impact our
tax rate and subseguent-tax expense. Risks Related to Our Business Our business could be harmed if we are unable to
accurately forecast demand for our products or our results of operations. To ensure adequate inventory supply, we forecast
inventory needs and often place orders with our manufacturers before we receive firm orders from our customers. If we fail to
accurately forecast demand, we may experience excess inventory levels or a shortage of product to deliver to our customers. If
we underestimate the demand for our products, we, or our manufacturers, may not be able to scale to meet esr-demand timely ,
and this could result in delays in the shipment of ewr-products and-our-fathure-to customers satisfy-demand-, as-welt-as-lost
revenue, and damage to our reputation and customer relationships. If we overestimate the demand for our products, we could
face inventory levels in excess of demand, which could result in inventory write- downs or Write offs and the sale of excess
1nventory at dlscounted prlces Wthh would harm our gross -n&&rg-rns—~ margin -

‘‘‘‘‘‘ iisiimejes operations-and-finane -, [n
addrtron we may not be able to accurately forecast our busmess results e-f—epef&t—ieﬁs—and growth rate. F orecasts may be
particularly challenging as we expand into new markets and geographies and develop and market new products. Our historical
sales, expense levels, and profitability may not be an appropriate basis for forecasting future results. Failure to accurately
forecast our results of operations and-grewthrate-could cause us to make poor operating decisions and we may not be able to
adjust ina tlmely manner. Consequently, actual results could be rnaterlally lower than antrcrpated —Evenifthe-matrketstn-whieh

STOW atl-. We may continue to incur significant capital
expendltures which could affect our abrlrty to meet our obllgatlons and may otherwise restrict our growth. Although we have
recently shifted towards an asset light model by increasing import and scaling back production and reducing capital expenditure,
changes in economic and political conditions may result in us incurring significant capital expenditures again to expand




manufacturing. We may #dse-make significant investments to lease or own additional warehouse space, expand our truck fleet,
and upgrade our e—eommeree-platform-warehouse management and operating systems . Such cash outlays could affect our
ability to service our existing debt obligations or limit our ability to respond to business opportunities, pursue acquisitions or
otherwise restrict our continued growth and expansion. Because we have entered into a significant number of related party
transactions through the course of our routine business operations, there is a risk of conflicts of interest involving our
management, and that such transactions may not reflect terms that would be available from unaffiliated third parties. In the
course of our normal business, we have purchased products, raw materials , and supplies from our related parties, including an
entity owned by our CEO Alan Yu’ s brother, Jeff Yu, who until 2021 was employed as an account manager for our national
sales team. In addition, our Texas facility and our New Jersey facility are each owned and leased to us by our variable interest
entity, wherein we are the primary beneficiary and in which we have an equity interest and which is controlled by one of our
stockholders. In all related party transactions, there is a risk that even if the Company personnel negotiating on behalf of the
Company with the related party are striving to ensure that the terms of the transaction are arms- length, the related party’ s
influence may be such that the transaction terms could be viewed as favorable to that related party. While we believe that our
past related party transactions have been negotiated on an arm’ s length basis and contain commercially reasonable
terms, we may have been able to achieve more favorable terms had these transactions been entered into with unrelated
parties. The section ““ Related Party Transactions ” in the Notes to the Consolidated Financial Statements in this Form 10- K
provide specific information about our prior related party transactions. We may engage in additional related party transactions in
the future, which will be subject to review and approval by our nominating and corporate governance committee pursuant to the
Company’ s related party transactions policy. There can be no assurance that such transactions, individually or in the
aggregate, will not have an adverse effect on our financial condition and results of operations, or that we could not have
achieved more favorable terms if such transactions had not been entered into with related parties. We may not have
adequate insurance coverage. We may not have adequate insurance coverage. The successful assertion of one or more large
claims against us that exceeds our available insurance coverage, or results in changes to our insurance policies (including
premium increases or the imposition of farge-larger deduetible-deductibles or co- insurance requirements), could have an
adverse effect on our business. In addition, we cannot be sure that our existing insurance coverage and coverage for errors and
omissions will continue to be available on acceptable terms or that our insurers will not deny coverage as to any future claim. ¥
yyre-are-We may be unable to successfully design and develop new products ;eurbusiness-may-be-harmed-. To maintain and
increase qaleq we must continue to tﬂtfeduee—new—mnovate our product% in aﬁd—nﬁpfeveefﬁrh&neeetmeaﬂsﬁf}g—pfe&twﬁ#he

anticipation of consumer

preferences —ﬁﬂd-r&g—mﬂeﬂ&rve—seh&&ens—te—eeﬁs&mer—pfeb{ems— dlfferentlatmg our productq from those of our competitors, and
maintaining the strength of our brand. The design and development of our products is costly and time- consuming, and we
typically have several products in development at the same time. Problems irthe-design-orquality-of eur-produets;or delays in
this process could preduetintroduetion,may-harm our brand s-and business ;-finanetal-eonditton;results efoperations-oreash

flews-. We may be subject to liability if we infringe upon the intellectual property rights of third parties. Third parties have
sued, and may sue us in the future for alleged infringement of their proprietary rights. The party claiming infringement might
have greater resources than we do to pursue its claims, and we could be forced to incur substantial costs and devote significant
management resources to defend against such litigation, even if the claims are meritless and even if we ultimately prevail. If the
party claiming infringement were to prevail, we could be forced to modify or discontinue our products, pay significant damages,
or enter into expensive royalty or licensing arrangements with the prevailing party. In addition, any payments we are required to
make, and any injunction we are required to comply with as a result of such infringement, could harm-materially and
adversely affect our reputation, business, financial condition, results of operations et-and cash flows. Our current and future
products may experience quality problems from time to time that can result in product returns, product recalls, credit claims,
negative publicity, and even litigation ;preduetreealls;-and-warranty-elaims-, which could result in decreased sales and
operating profit margin, and alse bring harm to our brand. Although we extensively and rigorously test new and enhanced
products, there can be no assurance we will be able to detect, prevent, or fix all defects. Defects in materials or components can
unexpectedly interfere with the products’ intended use and safety and damage our reputation. Failure to detect, prevent, or fix
defects could result in a variety of consequences, including a greater number of product returns than expected from customers,
-]-rt-lgat-leﬁ—product recalls, and credlt clalms among others which Could harm our %ales and result% of operatloni —The

us related to the percelved quality and qafety of our productq Could al%o harm our brand and decrease demand for our productq .
which could in turn materially and adversely affect our reputation, business, financial condition, results of operations
and cash flows . Labor cost inflation and the unavailability of skilled workers could disrupt our business. Labor is subject to
cost inflation and availability, due to external factors, such as increases in minimum wage, higher cost of living, workforce
participation rates, and employee preference for remote or hybrid work schedules, that are all beyond our control. #a-For
example, in January 2024, California passed Bill 1228 which tnereases-increased the minimum- wage of fast food restaurant
workers to $ 20 per hour beginning April 1, 2024. Fhis-eenld-Legislation that directly or indirectly foree-forces us to increase
compensation for new and existing employees in order to attract and retain talent therebynegatively impaeting-impacts our
labor costs and may harm results of operations. As-a-restl-there-There can be no assurance that we will be able to recruit,
train, assimilate, motivate and retain employees in the future. The loss of a substantial number of these employees and our
inability to hire and replace our workforce could disrupt our business and result in significant losses . The increased labor costs
in the restaurant industry could also negatively impact the business operations of some of our customers, which could in
turn adversely affect our business and results of operations . Our growth depends, in part, on expanding into additional



foodservice and geographic markets, and we may not be successful in doing so. We believe that our future growth depends not
only on continuing to reach our current customer base and demographic, but also continuing to expand our business into other
foodservice markets-sectors and geographies. The growth of our business will depend, in part, on our ability to continue to
expand into additional foodservice markets-sections including supermarkets groeery-stores-, entertainment venues, national
and regional airlines , and other non- restaurant customers traditional-foodserviee-venues-. Additionally, we are expanding
our sales and marl(etmg efforts to further penetrate additional geographies across the United States, and we may encounter
difficulties in attracting customers due to a lack of consumer familiarity with or acceptance of our brand. We continue to evaluate
our go- to- marketing—-- market efforts and other strategies to expand the customer base f01 our productq e%pec1ally our eco-
friendly line —n-additionr, although-we-are-investing-tn-sates-and ;
platfermand-presenee-to further penctrate newerregions-into other sectors and eusfemefs—geographles. However we cannot
provide assurances that these efforts will be successful. We are also expanding the number of distribution centers and
warehouses across the United States and these efforts come with considerable challenges and risks, including entering into long
term lease contracts with possibly significant termination clauses. If we are not successful, our business, results-of-operations;
financial condition et results of operations and cash flows may-could be harmed-materially and adversely effected . We
rely on third- party contract manufacturers and conflicts with, or loss of, our suppliers er-aninabiityto-obtainraw-materials
could karmrnegatively impact our business and results of operations. Certain of our products are produced by third- party
contract manufacturers. We face the risk that these third- party contract manufacturers may not produce and deliver our products
on a timely basis, or at all. We may also experience the inability of our third- party contract manufacturers to meet the increased
demand of our customers. These difficulties include reduetions— reduction in the-avatability-ef-production capacity, errors in
complying with product specifications aned-or regulatory and-eastomer-requirements, nsuffietent-quality-eontrol-fathares—
failure to meet production deadlines, failure to achieve required eutpreduet-quality standards, shortages and increases in eests
the price of materials, and manufaeturing-or-other business interruptions. The ability of our manufacturers to effectively satisfy
our production requirements could also be impacted by manufacturer financial difficulty or disruption to their operations caused
by fire, terrorist-attaelsnatural disaster-disasters , or other events. The failure of any third- party manufacturer to perform to
our expectations could result in supply shortages or delays for certain products and harm our business results . If we experience
significantly increased demand, or if we need to replace an existing manufacturer due to lack of performance, we may be unable
to supplement or replace their manufacturing capacity on a timely basis or on terms that are acceptable to us, which may
increase our costs, reduce our margins, and harm our ability to deliver our products on time. For certain of our products, it may
take a significant amount of time to identify and qualify a manufacturer that has the capability and resources to produce our
products to our specifications in sufficient volume and satisfy our service and quality control standards. Even those suppliers
We-rely-ona-ecombinattonrofpurehase-orders-and manufacturers with whom we have supply contracts may breach these
agreements, and we may not be able to enforce our rights under these agreements or may incur significant costs
attempting to do so. As a result, we cannot predict with certainty our ability to obtain finished products in adequate
quantities, of required quality and at acceptable prices. Our relationship with our suppliers and third- party contract
manufacturers —Seme-oftheserelationships-are not exclusive, Wthh means that the%e %upphers and manufacturers could
produce §1m1lar productq for our competitors. ¥ y Ration y aets-with-o

products for our competitors, some of Wthh could potentlally purchase products in qlgmﬁcantly greater volume. Our
competitors could alse enter into restrictive or exclusive arrangements with our suppliers and manufacturers ersupphers-that
could impair or eliminate our access to manufacturing capacity or supplies. Qur-Additionally, our suppliers and manufacturers
ersupphers-could also be acquired by our competitors, and may become our direct competitors, thus limiting or eliminating our

access to suppheser-manufacturing capacity. H-eurindependentsuppliers-Any one of these risks could materially and

mantfacturing-partners-do-noteomply-adversely affect our business, financial condition, results of operations and cash
flows. Our reputation and business could suffer due to non- comphance with ethlcal buﬂness—pfae&ees-and legal standards

by or-our suppllers %t-h—&ppheable—laws—and

depend in part on our %upphers and manufacturem compliance with ethlcal employment pract1ce§ such as Wlth re%pect to child
labor, wages and benefits, forced labor, discrimination, safe and healthy working conditions, and with all legal and regulatory
requirements relating to the conduct of their businesses. We do not exercise control over our suppliers and manufacturers and
cannot gualantee thelr compl1ance with ethical and lawful bu%mes@ practlceq lf our Suppllere or manufacturem f"ul to comply

harmed and we could be expo%ed to llt1gat1on and addmonal cost% that Would harm our business, results-ofoperations;-financial
condition et results of operations and cash flows. We incur significant expenses to maintain our manufacturing equipment



and any interruption in the operations of our facilities may-harm-could negatively impact our business and results of eperating
operations perfermanee-. We regularly incur significant expenses to maintain our manufacturing equipment and facilities. The
machines and equipment that we use to preduee-manufacture our products are complex, have many parts and some are run on a
continuous basis. We must perform routine maintenance on our equipment and will have to periodically replace a variety of
parts such as motors, pumps, pipes , and electrical parts. In addition, our facilities may require periodic shutdowns to perform
1m101 mcnmcndnu —which may result in lower output and ultlmately lower sales durlng the perlods in whlch T—hese—these

Additionally —upeﬁ—t-he—exptra—t—teﬂ—e-ﬁetuhfaeﬁ-rty—leases— we may not be able to renew ﬂaes&our fac1llty leases on lc1 ms
acceptable to us, if at all. If this occurs, it could have-a-material-materially and adverse-adversely affect impaet-en-our

business, financial eendittens— condition and-, results of operations and cash flows . Many of our operating costs and expenses
are fixed and will not decline if our revenues decline. Our results of operations depend, in large part, on our level of revenues,
operating costs and expenses. The expense of owning and operating our business is not necessarily reduced when circumstances
such as market factors and competition cause a reduction in revenue from the business. Many of the costs or cash outlays
associated with our business and operations, such as depreciation, rent, insurance, and loan payments are generally
considered fixed. As a result, if revenues decline, we may not be able to reduce our expenses to keep pace with the

corresponding reductions in rev enues. M&n-yhe-flt-he—eosts—assoeia-ted—w-rt-h—Thls could materlally and adversely affect our
busmesx and—eper&ﬁons—. :

llm\ s. We-The successful running of our operatlons is highly depeﬂd-dependent upon ea-our-information technology
systems and tools operating as intended without any down- time or disruptions in service. Security incidents and attacks
on our information technology systems and tools could lead to significant costs and business disruptions. Information
system is the backbone of our business. Our business depend on our internally- developed information technology
systems and tools , as well as certain software as a service those-ofthird-parties;to-designand-develop-new-products, to run
our business, including storing key data, processing transactions, designing and manufacturing products, sourcing
products, managlng mventory and hostmg and operatmg our webs1te. Our ability to operate effectively on a day- eur

b to - day basis user-inquirtes; manage-inventory
and accurately report our supp-l—y—eha—rn—as—wel—l—as—results depends on a solid technological infrastructure, which is
inherently susceptible to eenduet-internal and external threats manage-otheraetivittes-. Any material disruption or slowdown
of our systems or those of third parties that we depend upon, including those a-disraption-er-slowdewn—caused by eur-failure to
sueeessfully-manage stgnrﬁeaﬂ-t—mu eases in user volume ot saeeessfully—- unsuccessful system upgrade-upgrades systems
and updates , system failures, ¥irases-power loss , ransemware-internet and network connectivity issues , seenrity
cybersecurity breaehes-incidents , or other causes, could cause important or confidential information Hnelading-datarelated
to-ordets;-to be lost or compromised or delayed s-whieh-. ThlS wuld in turn impact our abllltles to operate our business and
accurately report our operating result-results , harm 1 very-of
test-brand and reputation, and cause our future sales

reputation-and-eause-oursates-to decline further . If eh&nges—'rn—teehnel-egy—e&use—oul 1nl()1mauon svslemx —eH-hese—e—f—t-h—rrd
p&rt-tes—t-ha—t—we—depeﬂd-upeﬂ—to—buomc obsolue For fn-ferma—t—ieﬁ—s-ystems—&re—imdtquale to -haﬂd-lehSupport our 010\&111 it

ulanonshlps : and our busmess fesu-l-ts—e-ﬁopefa-t-teﬂs— manudl wndmon ot results of operatlons and cash llm\ S ﬂ‘ray—could
be materially and adversely effected. Cybersecurity risks and cyber incidents may adversely affect our business by
causing a disruption to our operations, a compromise or corruption of confidential information, misappropriation of
assets and damage to our business relationships, all of which could negatively impact our business and results of
operations. Despite regular reviews and enhancements of our cybersecurity measures, we have faced, and may continue
to face, threats targeting our IT infrastructure and confidential or proprietary information. While we maintain security
policies and controls to prevent, detect, and mitigate these risks, no system is immune from breaches that could expose
sensitive data, disrupt operations, or affect our financial performance. Additionally, we handle confidential and personal
data subject to privacy laws and contractual obligations. Even with reasonable safeguards, cybersecurity incidents, data
loss, programming errors, or employee misconduct could compromise this information, leading to fines, penalties,
reputational damage, and other adverse effects on our operations and financial condition. Adopting artificial intelligence
(AI) technologies poses risks such as regulatory scrutiny, cybersecurity vulnerabilities, ethical concerns, and system
inaccuracies, potentially leading to disruptions, costs, and reputational harmed-—- harm. As we look for opportunities to
adopt Al in our business operations, there could be significant risks that could materially and adversely impact our
business, financial condition, results of operations and cash flows. The rapid pace of Al innovation and technological
advancement present challenges in maintaining a competitive edge, as failing to keep pace with emerging technologies or
competitors could erode our market position. Additionally, Al is subject to increasing regulatory scrutiny and an
evolving legal framework around data usage, privacy, and algorithmic accountability which may impose additional
compliance costs, operational restrictions, or lead to investigations and litigation. The deployment of Al technologies also
introduces cybersecurity vulnerabilities, with potential data breaches or unauthorized access threatening sensitive



information and customer trust. Furthermore, public perception of AI- related social and ethical issues may also impact
the acceptance and success of our Al initiatives. As we evaluate opportunities for AI adoption, we remain committed to
enhancing our governance, compliance, and risk management practices to effectively address these challenges and align
with our strategic objectives, however, there is no assurance that these measures will fully mitigate all risks associated
with its adoption and use . Our future success depends on the continuing efforts of our management and key employees, and on
our ability to attract and retain highly skilled personnel and senior management. We depend on the talents and continued efforts
of our senior management and key employees. The loss of members of our management or key employees may disrupt our
business and harm our results of operations. Furthermore, our ability to manage further expansion will require us to continue to
attract, motivate, and retain additional qualified personnel. Competition for this type of personnel is intense, and we may not be
successful in attracting, integrating, and retaining the personnel required to grow and operate our business effectively. There can
be no assurance that our current management team, or any new members of our management team, will be able to successfully
execute our business and operating strategies. We may not be able to effectively manage our growth. As we grow our business,
slower growth or reduced demand for our products, increased competition, a decrease in the growth rate of our overall market,
failure to develop and successfully market new products, or the maturation of our business or market could harm our business.

We expect to make significant investments in our researeh-and-development-and-sales and marketing erganizations-efforts ,

expand our operations and infrastructure beth-demestieally-and-internationally-, design and develop new products, and enhance
our existing preduets-lineup . Also addition-, in connection with operating as a public company, we swiH-expect to continue

to incur significant additional legal, accounting, and other related expenses. If our sales do not increase at a sufficient rate to
offset these increases in our operating expenses, our profitability may decline in future periods. We have expanded our
operations rapidly since our inception. Our employee headcount and the scope and complexity of our business have increased
substantially over the past several years. We have only a limited history operating our business at its current scale.

Consequently, if our operations continue to grow at a rapid pace, we may experience difficulties in managing this growth and
building the appropriate processes and controls. Continued growth may increase the strain on our resources, and we could
experience operating difficulties, including difficulties in sourcing, logistics, recruiting, maintaining internal controls, marketing,
designing innovative products, and meeting consumer needs. If we do not adapt to meet these evolving challenges, the-strength
efour brand-corporate culture may erede-be harmed , the quality of our products may suffer, we may not be able to deliver
products on a timely basis to our customers, and the strength of our brand eerperate-etlture-may erode be-harmed-. We may
become involved in legal or regulatory proceedings and audits. Our business requires compliance with many laws and
regulations, including labor and-, employment, sates-and-other-taxes, customs, and consumer protection laws and ordinances that
regulate retailers generally and / or govern the importation, promotion, and sale of merchandise, and the operation of stores and
warehouse facilities. Failure to comply with these laws and regulations could subject us to lawsuits and other proceedings, and
could also lead to damage awards, fines, and penalties. We may become involved in a number of legal proceedings and audits,
including government and agency investigations, and consumer, employment tort, and other litigation. The outcome of some of
these legal proceedmgs audits, and other contingencies could require us to take yerreframnfronrtaldng;-actions that could harm
our operations or require us to pay substantial amounts of money, harming our financial condition and results of operations.
Additionally, defending against these lawsuits and proceedings may be necessary, which could result in substantial costs and
diversion of management’ s attention and resources, materially and adversely harming our business yrestlts-efoperations-,
financial condition e, results of operations and cash flows. Any pending or future legal or regulatory proceedings and audits
could materially and adversely harm our business —fesu-}&e-f—epef&t-teﬁs— ﬁnanmal condmon eie, results of operatlons and
cash flows. We are subject to payment- related risks. We For-e
accept a variety of payment methods, including credit cards, debit cards, electl onic funds transfers and electromc payment
systems. Accordingly, we are, and will continue to be, subject to significant and evolving regulations and compliance
requirements, including obligations to implement enhanced authentication processes that could result in increased costs and
liability, and reduce the ease of use of certain payment methods. For certain payment methods, including credit and debit cards,
as well as electronic payment systems, we pay interchange and other fees, which may increase over time. We rely on
independent service providers for payment processing, including credit and debit cards. If these independent service providers
become unWllhng or unable to prov1de these serv1ces tous or if the cost of usmg these pr0V1ders increases, our busmess could
be harmed. Amny y ; ;
eeﬁd-l-t—teﬂ—efeash—ﬂews—We are subject to credlt rlsk We are exposed to credit risk prlmarlly on our accounts recelvable We
provide credit to our customers in the ordinary course of our business and perform ongoing credit evaluations. While we believe
that our exposure to concentrations of Credlt risk with respect to trade recelvables is mitigated by our large retatt-partner-and
diversified customer base ;-and-v va G , we nevertheless run the risk of our
customers not being able to meet thelr payment obligations, partlcularly in an a—f&tufe—economlc downturn. If a material number
of our customers were not able to meet their payment obligations, our business, restts-ofeperations;-financial condition or,
results of operatlons and cash flows fnay—could be materlally hafmed—Seeuﬂtry—metdeﬂfs—and adversely effected a&aeks—eﬁ




weakness in our 1nterna1 control over ﬁnan01al reportlng If we are unable to remedlate these-this material weaknesses—-
weakness , or if we experience additional material weaknesses or deficiencies in the future or otherwise fail to maintain an
effective system of internal controls, we may not be able to accurately or timely report our financial results, in which case our
business may be harmed, investors may lose confidence in the accuracy and completeness of our financial reports and the price
of our common stock may decline. Our management is responsible for establishing and maintaining adequate internal control
over financial reporting. Our internal control over financial reporting is a process designed to provide reasonable assurance
regarding the reliability of financial reporting and the preparation of financial statements for external purposes in accordance
with GAAP. The rules governing the standards that must be met for management to determine that our internal control over
financial reporting is effective are complex and require significant documentation, testing and possible remediation to meet the
detailed standards under the rules. Our management has identified a material weaknesses——- weakness in our internal control
over financial reporting. A material weakness is defined as a deficiency, or combination of deficiencies, in internal control over
financial reporting such that there is a reasonable possibility that a material misstatement of annual or interim financial
statements will not be prevented or detected and corrected on a timely basis. For a description of the identified material
weaknesses—- weakness , sce Part [1, [tem 9A 5. " Controls and Procedures". As further described in Part II, [tem 9A ="
Controls and Procedures " , 2-we have remediated certain material weaknesses previously identified in Part II, Item 9A of Form
10- K for the year ended December 31, 2622-2023 filed with the SEC on March +6-15 , 2623-2024 . For the unremediated
existing material weaknesses—- weakness as of December 31, 2024 we have undertaken steps to nnplement remedial actions.
Although progress has been made W 0 : 6 , additional time
is necessary andimplementnew-ones;-to fully remedlate the materlal wea-lenesses—~ weakness —We— and even despite the
passage of time, we may not be successful in m&kmg—fhe—&npmve&%teeeswy—twemed&&te—remedmﬂng the material
weaknesses—- weakness -}dent—l—ﬁed—by—rﬁaﬂagemeﬁt—or be able to do so in a timely manner. Any inability to remediate the
material weaknesses—- weakness effectively or in a timely manner, or the identification of any new material weaknesses in the
future, could limit our ability to prevent or detect a misstatement of our accounts or disclosures and could result in a material
misstatement of our annual or interim financial statements. In such case, we may be unable to maintain compliance with
securities law requirements regarding timely filing of periodic reports in addition to applicable stock exchange listing
requirements, investors may lose confidence in our financial reporting and the prices of our common stock may decline as a
result. If our goodwill, other intangible assets, or our property and equipment become impaired, we may be required to record a
charge to our earnings. We may be required to record future impairments of goodwill, other intangible assets, or long- lived
assets to the extent the fair value of these assets falls below their book value. Our estimates of fair value are based on various
assumptions regarding-including future cash flows, gress-margins;expenses;-discount rates apphed-to-these-eash-flows-, and
current market estimates of value. Estimates used for future sales growth rates-, gross profit performance , operating expenses ,
and other assumptions used to estimate fair value are subject to significant judgment. Although impairments are non- cash
expenses, they could materially and adversely affect our future financial results and financial condition. If our estimates or
judgments relating to our critical accounting policies prove to be incorrect or change significantly, our results of operations
could be harmed. The preparation of financial statements in conformity with GAAP requires management to make estimates and
assumptions that affect the amounts reported in the consolidated financial statements and accompanying notes. We base our
estimates on historical experience and on various other assumptions that we believe to be reasonable under the circumstances, as
provided in the section of this Form 10- K titled “ Management’ s Discussion and Analysis of Financial Condition and Results
of Operations ” and our consolidated financial statements, and related notes included elsewhere in this Form 10- K. These
estimates form the basis for making judgments about the carrying values of assets, liabilities, and equity and the amount of sales
and expenses that are not readily apparent from other sources. Our results of operations may be harmed if our assumptions
change or if actual circumstances differ from those in our assumptions, which could cause our results of operations to fall below
the expectations of securities analysts and investors, and could result in a decline in our stock price. Risks Related to Societal
and Environmental Factors The effects of a pandemic are highly unpredictable and could be significant, and may have an
adverse effect on our business, operations and our future financial performance. A pandemic or global health erisis , similar to
COVID- 19, would adversely impact our business, results-efeperations;-financial condition , results of operations and cash
flows. Depending on the scale of the pandemic, our future financial performance may differ significantly from historical rates,
and our future operating results may also start-te-fall below expectations. We may also experience additional operating costs due
to increased challenges with our workforce (including as a result of labor shortages, illness, absenteeism or government orders),
and access to supplies and capital. Even after a pandemic has subsided, we may experience materially adverse impacts to our
business due to any resulting supply chain disruptions and economic conditions. Our business is subject to the risk of
carthquakes, fire-fires ;power-outages-, floods ;pandemies-, and other catastrophlc events —1nclud1ng criminal acts and te
interruption-by-problems-sueh-as-terrorism atta 0 0 . As we rely heavily

on our mentfaetaring-warehouse facilities for productlon, storage, and dlstrlbutlon of 1nventory our business is

particularly vulnerable to damage or interruption from earthquakes, fires, floods, pandemies;powerlosses;teleeommunteations
fatlures;-terrorist-attacks;aets-of war, haman-errors;criminal acts, terrorism, and similar events. A Ferexample;a-significant

natural disaster ;suehras-anearthgquakefire;or-flood;-could harm our business sresults ef-operations;and-finanetal-eondition;
and our insurance coverage may be insufficient to compensate us for losses that may occur. Our corporate offices, distribution
centers, and manufacturing facilities are located in California, a state that frequently experiences earthquakes and wildfires,
Texas, a state that frequently experiences floods and storms, and Hawaii, a state that frequently experiences hurricanes and
tsunamis. In addition, the facilities of our suppliers and where our manufacturers produce our products are located in parts of




Asia that frequently experience typhoons and earthquakes. Criminal Aets-acts such as grand theft and acts of terrorism could
also cause disruptions in our or our suppliers’, manufacturers’, and logistics providers’ businesses or the economy as a whole.
We may not have qufﬁcrent protectron or recovery plans in place seme—eﬁetuﬁs’f&nees— and iuchas-ﬁa‘ftrfa-l-d-tsasters—a-ffeet-mg
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Eyberseenrity-. Climate change and iuqtarnabrhty initiatives may result in irgnrﬁcant operatronal change% and expendrture% and
adversely affect our business. Continuing political and social attention to carbon emissions and sustainability may result in the
imposition of additional regulations or restrictions to which we may become subject. Such policies could result in increased
production costs including higher energy and raw materials prices, which could negatively impact our financial condition and
results of operations. Additionally, changing weather patterns could also cause disruptions or the complete shutdown of our
operations and facilities, thereby impacting our business and consolidated financial statements. We are subject to environmental
laws and regulations that expose us to a number of risks and could result in significant liabilities and costs. We operate
manufacturing facilities in the United States, and are therefore subject to certain environmental regulations with respect to the
operation of those facilities. If we were to experience a material adverse environmental event at any of our facilities, or we were
to experience any material product safety issue with respect to our products or our business, etrresults-ofoperations;-financial
condition , results of operations and cash flew-flows could be materially and adversely affected. Furthermore, concern over
plastics productq may result in new or increased legal and regulatory requirements to reduce or mitigate impacts to the
environment. Increased legislation fegu-}&tefy—reqtﬁremeﬂfs— including in relation to various aspects of ESG including disclosure
requirements, or environmental causes may result in increased compliance or input costs of raw materials, which may cause
disruptions in the manufacture of our products or an increase in operating costs. If we do not adapt to or comply with new
regulations, or fail to meet the needs of the evolving investor, industry, or stakeholder expectations and standards, or if we are
perceived to have not responded appropriately to the growing concern for ESG issues, customers and consumers may choose to
stop purchasing our products or purchase products from another company or a competitor, and our reputation, business and
consolidated financial statements may be adversely affected. Risks Related to the ¥Wesrtd-Global Events and International Nature
of Our Operations If additional tariffs or other restrictions are placed on foreign imports or any related counter- measures are
taken by other countries, our business and results of operations could be harmed. Historically, there have been tariffs-and-ether
trade restrictions and various alterations to trade agreements and-terms-between the United States and China, the European
Union, Canada, and Mexico, among others, including limiting trade and / or imposing tariffs on imports from such countries. In
early 2025, the new U. S. Presidential administration announced significant new tariffs on foreign imports into the
United States, specifically from Mexico and Canada, all of which were subsequently postponed prior to becoming
effective, as well as China. The Presidential administration has suggested that they may propose additional new tariffs in
the future, including on the European Union. Tariffs have the potential to significantly raise the cost of our products. In
such a case, there can be no assurance that we will be able to shift manufacturing and supply agreements to non-
impacted countries, including the United States, to reduce the effects of the tariffs. Additionally, it may be time-
consuming and expensive for us to alter our business operations to adapt to changes in tariffs or comply with any
changes to foreign import regulations. [f additional tariffs or other restrictions are placed on foreign imports, including on any
of our productq manufactured overseas for iale in the Unrted Statei or any related retaliatory eeunter—measures are taken by

WS may be negatlvely ﬂ‘ra-teﬂal-l-y—haﬂﬁed—

b t e P efr—impacted eeuﬂfﬂes—mel-udmg—t-he—U-mted—Stafes—te—redﬂee—ﬂ&e
effeefs—e-ﬁﬂ&e—tarrffs— We As—a—resal-t—we—may %uffer margln erosion or be requrred to raise our prices, which may result in the
loss of customers and —Fs ; war-could inerease-the-eost-ofourproduets;
meh—eet&d—have—a—ma-teﬂal-materlally and advefse-adversely effect enr-our business yresults-efoperations-, financial condition
, results of operations and cash flows. International political instability and terrerist-aetivities-armed conflicts could result in
market instability, which could negatively impact our business results. Ferrorist-aetivittes-International political instability
and armed conflicts, including recent escalations in regional conflicts, could result in economic sanctions that could impact our
operational and financial results. If such events disrupt domestic or international air, ground or sea shipments, or the operation of
the Company’ s manufacturing facilities, the Company’ s ability to source inventory or obtain the materials necessary to
manufacture its products , and te-deliver customer orders would be harmed, which would have a significant adverse effect on the
Company’ s business s-and results of operations finanetal-eondittonrand-eash-flows-. [n addition, international eenfhiet-conflicts
could result in increased energy costs, which could increase the cost of soureing, manufacturing, selling , and delivering
products , and general setutions;-inflation, which could alse result in increases in the cost of soureing and manufacturing
produets-and-solutions-, reduced customer demand and purcha%rng power, deereased-eonsumer-demaned;-inereased-priee
pressure;-and overall redueed-o d-ore attaeksand-market instability ;whteh-. All of these
could materially and adversely -rna-paet—effect our evera-l-l—bu%rnegq financ1al condltlon, results of operations and cash flows .
If we fail to timely and effectively obtain shipments of products frorn our overseas manufacturers, our business and results of
operations could be harmed. Our overseas third- party contract manufacturers ship most of our products to our primary facility
in California, which are then shipped to our customers and to our ether distribution facilities trFexas;-Washington, NewJersey




and-Seuth-Carolina-. Because we import many of our products, we are vulnerable to risks associated with products manufactured
abroad, including, among other things: (a) risks of damage, destruction, or confiscation of products while in transit to our
distribution centers; and (b) transportation and other delays in shipments, including as a result of heightened security screening,
port congestion, afd-inspection processes , or other port- of- entry limitations or restrictions in the United States. In order to
meet demand for a product, we have chosen in the past, and may choose in the future, to arrange for additional quantities of the
product, if available, to be delivered through air freight, which is significantly more expensive than standard shipping by sea
and, consequently, could harm our gross margins. Failure to procure our products from our third- party contract manufacturers
and deliver merchandise to our customers in a timely, effective, and economically viable manner could reduce our sales ane-,
gross margis— margin, and profitability , damage our brand, and harm our business. Many of our products are manufactured
by third parties outside of the United States, and our business may be harmed by legal, regulatory, economic, and political risks
associated with international trade and those markets. Many of our products are manufactured outside the United States. Our
reliance on suppliers and manufacturers in foreign markets creates risks inherent in doing business in foreign jurisdictions,
including: (a) the burdens of complying with a variety of foreign laws and regulations, including trade and labor restrictions and
laws relating to the importation and taxation of goods; (b) weaker protection for intellectual property and other legal rights than
in the United States, and practical difficulties in enforcing intellectual property and other rights outside of the United States; (c)
compliance with U. S. and foreign laws relating to foreign operations, including the U. S. Foreign Corrupt Practices Act, or
FCPA, the UK Bribery Act 2010, or the Bribery Act, regulations of the U. S. Office of Foreign Assets Controls, or OFAC, and
U. S. anti- money laundering regulations, which prohibit U. S. companies from making improper payments to foreign officials
for the purpose of obtaining or retaining business, operating in certain countries, as well as engaging in other corrupt and illegal
practices; (d) economic and political instability and acts of terrorism in the countries where our suppliers are located; (e)
transportation interruptions or increases in transportation costs; (f) the imposition of tariffs on components and products that we
import into the United States or other markets ;-ard-; and (g) the impact of currency exchange fluctuations, trade regulations,
import duties, logistics costs, delays, and other related risks resulting in increased costs or liabilities. We cannot provide
assurance that our directors, officers, employees, representatives, manufacturers, or suppliers have not engaged and will not
engage in conduct for which we may be held responsible, nor can we provide assurance that our manufacturers, suppliers, or
other business partners have not engaged and will not engage in conduct that could materially harm their ability to perform their
contractual obligations to us or even result in our being held liable for such conduct. Violations of the FCPA, the Bribery Act,
OFAC restrictions, or other export control, anti- corruption, anti- money laundering, and anti- terrorism laws or regulations may
result in severe criminal or civil sanctions, and we may be subject to other related liabilities, which could harm our business,
results-efoperations;-financial condition , results of operations and cash flows. Foreign exchange rate fluctuations could affect
our results of operations. Our third- party manufacturers are located in international markets, and we make payment to certain of
these manufacturers in etrreney-currencies other than U. S. Dollars, including payments made in New Taiwan Dollars. Any
fluctuations in foreign exchange rates against the U. S. Dollar, and in particular the exchange rates of the New Taiwan Dollar,
could increase our costs, and have a material adverse impact on our business, resalts-efoperations-financial condition , results
of operations and cash flows. Risks Related to Ownership of Our Common Stock and Our Capital Structure Our directors,
executive officers, and significant stockholders have substantial control over us and could delay or prevent a change in corporate
control. As of March 1, 2024-2025 , our directors, executive officers, and other holders of more than 5 % of our common stock,
together with their affiliates, own, in the aggregate 65. 5 % of our outstanding common stock. As a result, these stockholders,
acting together or in some cases individually, have the ability to control the outcome of matters submitted to our stockholders for
approval, including the election of directors and any merger, consolidation, or sale of all or substantially all of our assets. In
addition, these stockholders, acting together or in some cases individually, have the ability to control the management and
affairs of our company. Accordingly, this concentration of ownership might decrease the market price of our common stock by:
« delaying, deferring, or preventing a change in control of the company; « impeding a merger, consolidation, takeover, or other
business combination involving us; or ¢ discouraging a potential acquirer from making a tender offer or otherwise attempting to
obtain control of the company. Our stock price may be volatile or may decline, including due to factors beyond our control,
resulting in substantial losses for investors. The market price of our common stock may fluctuate significantly in response to
numerous factors, many of which are beyond our control, including: * actual or anticipated fluctuations in our results of
operations; ¢ the financial projections we may provide to the public, any changes in these projections, or our failure to meet
these projections; ¢ failure of securities analysts to initiate or maintain coverage of our company, changes in financial estimates
by any securities analysts who follow our company, or our failure to meet these estimates or the expectations of investors;
ratings changes by any securities analysts who follow our company;  sales or potential sales of shares by our stockholders, or
the filing of a registration statement for these sales; * adverse market reaction to any indebtedness we may incur or equity we
may issue in the future; » announcements by us or our competitors of significant innovations, acquisitions, strategic partnerships,
joint ventures, or capital commitments; * publication of adverse research reports about us, our industry, or individual companies
within our industry; * publicity related to problems in our manufacturing or the real or perceived quality of our products, as well
as the failure to timely launch new products that gain market acceptance; * changes in operating performance and stock market
valuations of our competitors; ¢ price and volume fluctuations in the overall stock market, including as a result of trends in the
United States or global economy; ¢ any major change in our board of directors or management; * lawsuits threatened or filed
against us or negative results of any lawsuits; ¢ security breaches or cyberattacks; * legislation or regulation of our business; *
loss of key personnel; * new products introduced by us or our competitors; ¢ the perceived or real impact of events that harm our
direct competitors; » developments with respect to our trademarks, patents, or proprietary rights; * tariffs and other trade
restrictions; ¢ inflationary pressures; ® general market conditions; and « other events or factors, including those resulting from
war, incidents of terrorism, or responses to these events, which could be unrelated to us or outside of our control. In addition,



stock markets have experienced price and volume fluctuations that have affected and continue to affect the market prices of
equity securities of many companies in our industry, as well as those of newly public companies. In the past, stockholders of
other public companies have instituted securities class action litigation following periods of market volatility. If we were to
become involved in securities litigation, it could subject us to substantial costs, divert resources and the attention of management
from our business, and harm our business, restlts-efeperations;-financial condition , results of operations and cash flows.
Acquisitions could result in operating difficulties and may materially adversely affect our business, financial condition, results
of operations and growth prospects. We have evaluated, and expect to continue evaluating, potential strategic transactions, and
we may pursue one or more transactions, including acquisitions. We have limited experience executing acquisitions. Any
transaction could be material to our business, financial condition, results of operations and growth prospects. Integrating an
acquired company, business or technology may create unforeseen operating difficulties and expenditures. Acquisition- related
risks include: * diverting management time and focus from operating our business to acquisition integration; ¢ customers moving
to new suppliers as a result of the acquisition; * inability to retain employees from the business we acquire; * challenges
associated with integrating employees from the acquired company into our organization; * difficulties integrating accounting,
management information, human resource and other administrative systems to permit effective management of the business we
acquire and realize efficiencies;  potential requirements for remediating controls, procedures and policies appropriate for a
public company in the acquired business that prior to the acquisition lacked these controls, procedures and policies; ¢ potential
liability for past or present environmental, hazardous substance, or contamination concerns associated with the acquired
business or its predecessors; ¢ possible write- offs or impairment charges resulting from the acquisition; and ¢ unanticipated or
unknown liabilities relating to the acquired business. Also, the anticipated benefit of any acquisition may not materialize. Future
acquisitions or dispositions could result in potentially dilutive issuances of our equity securities, debt incurrence, contingent
liabilities or amortization expenses or goodwill write- offs, any of which could materially adversely affect our business, financial
condition, results of operations and growth prospects. Future acquisitions may require us to obtain additional equity or debt
financing, which may not be available on favorable terms or at all. Substantial future sales, or the perception or anticipation of

future sales, of shares of our common stock may cause our stock prlce to dechne I-n—add-rﬂeﬂ—wstgmﬁe&&t-pef&eﬂ—e-ﬁet&

market price of our common stock to drop 51gn1ﬁcantly, even 1f our busmess is doing well. Our stock price could decline as a
result of substantial sales of our common stock, or the perception or anticipation that such sales could occur, particularly sales
by our directors, executive officers, and significant stockholders. Possible sales also may make it more difficult for us to sell
equity or equity- related securities in the future at a time and price we deem necessary or appropriate. Additionally, if we issue a
large number of shares in connection with future acquisitions, financings or other circumstances, the market price of our
common stock could decline significantly. We cannot predict the size of future issuances of our common stock or the effect, if
any, that future issuances or sales of our shares will have on the market price of such shares. As frradditten;-as-of December 31,
2023-2024 , we had 386-296 , 473-999 and 16, 668 of vested and unvested stock options and-5-, 345-respectively, and 70, 800
of unvested restricted stock units outstanding. The additional shares issued upon exercise or vesting will be eligible to be sold
freely in the public market, subject to volume limitations applicable to affiliates and-the-existingloek—up-agreements-. Our
bylaws designate the Court of Chancery of the State of Delaware as the sole and exclusive forum for certain actions, which
could limit a stockholder’ s ability to bring a claim in a judicial forum that it finds favorable for disputes with the Company and
its directors, officers, or other employees and may discourage lawsuits with respect to such claims. Unless we consent in writing
to the selection of an alternative forum, the sole and exclusive forum for: (i) any derivative action or proceeding brought against
or on behalf of the Company, (ii) any action asserting a claim of breach of a duty owed by any current or former director,
officer, other employee or stockholder of the Company to the Company or the Company’ s stockholders, (iii) any action
asserting a claim arising pursuant to any provision of the Delaware General Corporation Law, (iv) any action as to which the
Delaware General Corporation Law confers jurisdiction upon the Court of Chancery in the State of Delaware, or (v) any action
asserting a claim governed by the internal affairs doctrine, shall, to the fullest extent permitted by law, be the Court of Chancery
in the State of Delaware (or, only if the Court of Chancery in the State of Delaware declines to accept jurisdiction over a
particular matter, any state or federal court located within the State of Delaware). However, Section 27 of the Exchange Act
creates exclusive federal jurisdiction over all suits brought to enforce any duty or liability created by the Exchange Act or the
rules and regulations thereunder, and as such, the exclusive jurisdiction clauses set forth above would not apply to such suits.
Furthermore, Section 22 of the Securities Act provides for concurrent jurisdiction for federal and state courts over all suits
brought to enforce any duty or liability created by the Securities Act or the rules and regulations thereunder, and as such, the
exclusive jurisdiction clauses set forth above would not apply to such suits. Although we believe the exclusive forum provision
benefits us by providing increased consistency in the application of Delaware law for the specified types of actions and
proceedings, this provision may limit a stockholder’ s ability to bring a claim in a judicial forum that it finds favorable for
disputes with the Company and its directors, officers, or other employees and may discourage lawsuits with respect to such
claims. We may issue preferred stock, the terms of which could adversely affect the voting power or value of our common
stock. Our certificate of incorporation authorizes us to issue, without the approval of our stockholders, one or more classes or
series of preferred stock having such designations, preferences, limitations and relative rights, including preferences over our
common stock respecting dividends and distributions, as our board of directors may determine. The terms of one or more classes
or series of preferred stock could adversely impact the voting power or value of our common stock. For example, we might
grant holders of preferred stock the right to elect some number of our directors in all events or on the happening of specified
events or the right to veto specified transactions. Similarly, the repurchase or redemption rights or liquidation preferences we
might assign to holders of preferred stock could affect the residual value of the common stock. We intend to pay quarterly
dividends for the foreseeable future. If our stock price does not appreciate after you purchase our shares, you may lose some or



all of your investment. Although we initiated our regular Beard-ofDireetors-deelareda—quarterly cash dividend in 2023 and
intend to pay regular quarterly dividends for the foreseeable future, we may not be able to sustain our current quarterly dividend
payouts. Any future determination to declare cash dividends will be made at the discretion of our board of directors, subject to
applicable laws, and will depend on a number of factors, including our financial condition, results of operations, capital
requirements, contractual restrictions, general business conditions, and other factors that our board of directors may deem
relevant. Accordingly, investors must rely on sales of their common stock after price appreciation, which may never occur, as
the only way to realize any future gains on their investment. We are KaratPaekagingine—is-a holding company with no
operations of #s-eur own and, as such, #-we depends— depend on #s-our subsidiaries for cash to fund #s-eur operations and
expenses, including future dividend payments, if any. As a holding company, our principal source of cash flow will be
distributions from Lollicup, our wholly- owned subsidiary. Therefore, our ability to fund and conduct our business, service our
debt, and pay dividends, if any, in the future will depend on the ability of our subsidiaries to generate sufficient cash flow to
make upstream cash distributions to us. Our subsidiaries are separate legal entities, and although they are wholly owned and
controlled by us, they have no obligation to make any funds available to us, whether in the form of loans, dividends, or
otherwise. The ability of our subsidiaries to distribute cash to us will also be subject to, among other things, restrictions that may
be contained in our subsidiary agreements (as entered into from time to time), availability of sufficient funds in such subsidiaries
and applicable laws and regulatory restrictions. Claims of any creditors of our subsidiaries generally will have priority as to the
assets of such subsidiaries over our claims and claims of our creditors and stockholders. To the extent the ability of our
subsidiaries to distribute dividends or other payments to us is limited in any way, our ability to fund and conduct our business,
service our debt, and pay dividends, if any, could be harmed. If securities or industry analysts do not publish research or reports
about our business, or publish negative reports about our business, our stock price and trading volume could decline. The trading
market for our common stock will be influenced to some extent by the research and reports that industry or financial analysts
publish about us and our business. We do not control these analysts. As a relatively new public company, we may be slow to
attract research coverage and the analysts who publish information about our common stock will have had relatively little
experience with us or our industry, which could affect their ability to accurately forecast our results and could make it more
likely that we fail to meet their estimates. In the event we obtain securities or industry analyst coverage, if any of the analysts
who cover us provide inaccurate or unfavorable research or issue an adverse opinion regarding our stock price, our stock price
could decline. If one or more of these analysts cease to regularly cover us or fail to publish reports, we could lose visibility in
the market, which in turn could cause our stock price or trading volume to decline. Outstanding indebtedness may reduce our
available funds. We have approximately $ 49-48 . 5 million in outstanding indebtedness as of December 31, 2623-2024 . The
loans are held at multiple banks and are collateralized by substantially all of Global Well' s assets and is guaranteed by one of
our stockholders . There can be no guarantee that we will be able to pay all amounts when due or to refinance the amounts on
terms that are acceptable to us or at all. If we are unable to make our payments when due or unable to refinance such amounts,
our key equipment could be repossessed, our property could be foreclosed and our business could be negatively affected. The
terms of the-our debt agreements impose significant operating and financial restrictions on us. These restrictions could also have
a negative impact on our business, restalts-efeperations;-financial condition , results of operations and cash flows by
significantly limiting or prohibiting us from engaging in certain transactions, including but not limited to: incurring or
guaranteeing additional debt financing; transferring or selling assets currently held by us; and transferring ownership interests in
certain of our subsidiaries. The failure to comply with any of these covenants could cause a default under our other debt
agreements. Any of these defaults, if not waived, could result in the acceleration of all of our debt, in which case the debt would
become immediately due and payable. If this occurs, we may not be able to repay our debt or borrow sufficient funds to
refinance it on favorable terms, if any. We depend on cash generated from outside sources of funding to support our growth.
Although we have in the past generated positive cash flow from operating activities, outside sources of equity and debt capital is
an important source of fund for our current operations and growth initiatives. As we expand our business, we will need
significant cash resources to fund operations te-such as purehase-purchasing and manufacturing inventory, inerease
marketing and promoting our preduet-products development-, expand-expanding our manufaetarer-vendor and sappler
customer relationships, pay-personnelenhancing distribution capabilities , pay-paying employees, upgrading information
technology systems and tools, and paylng for the -l-nefeased-costs assomated Wlth operatlng asa pubhc company Fexpand
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unable to secure addmonal outside funding or 1f our busmess does not generate sufficient cash flow from operations to fund
these activities and sufficient funds are not otherwise available, our business will be negatively impacted and restricted. If such
outside financing is not available to us on satisfactory terms, our ability to operate and expand our business or respond to
competitive pressures would be harmed. Moreover, if we raise additional capital by issuing equity securities or securities
convertible into equity securities, your ownership may be diluted. Any indebtedness we incur may subject us to covenants that
restrict our operations and will require interest and principal payments that would create additional cash demands and financial
risk for us. General Risk Factors We are an emerging growth company and the reduced disclosure requirements applicable to
emerging growth companies could make our common stock less attractive to investors. We are an “ emerging growth company ”
as defined in the Jumpstart Our Business Startups Act (the “ JOBS Act ). Under the JOBS Act, emerging growth companies can
delay adopting new or revised financial accounting standards until such time as those standards apply to private companies. We
have elected to take advantage of the extended transition period for adopting new or revised financial statements under the JOBS
Act as an emerging growth company. For as long as we continue to be an emerging growth company, we intend to take
advantage of other exemptions from certain reporting requirements that are applicable to other public companies, including not
being required to comply with the auditor attestation requirements of Section 404 (b) of the Sarbanes- Oxley Act of 2002, as
amended or the Sarbanes- Oxley Act, exemption from any rules that may be adopted by the Public Company Accounting




Oversight Board (“ PCAOB ”) requiring mandatory audit firm rotations or a supplement to the auditor’ s report on financial
statements, reduced disclosure obligations regarding executive compensation in our periodic reports and proxy statements,
exemptions from the requirements of holding a nonbinding advisory vote on executive compensation and any golden parachute
arrangements, and reduced financial reporting requirements. Investors may find our common stock less attractive because we
will rely on these exemptions, which could result in a less active trading market for our common stock, increased price
fluctuation, and a decrease in the trading price of our common stock. We will remain an emerging growth company until the
earliest of (i) the end of the fiscal year in which the market value of our common stock that is held by non- affiliates is at least §
700 million as of the last business day of our most recently completed second fiscal quarter, (ii) the end of the fiscal year in
which we have total annual gross revenues of $ 1. 235 billion or more during such fiscal year, (iii) the date on which we issue
more than $ 1 billion in non- convertible debt in a three- year period, or (iv) December 31, 2026, which represents the end of the

fiscal year in which the fifth anniversary of the date of our IPO prospectus occurs. The-reqtirements-of being-apublie-eompany




