Risk Factors Comparison 2025-03-31 to 2024-04-01 Form: 10-K

Legend: New Text Remeved-Fext-Unchanged Text Moved Text Section

We have not yet generated any profits or significant revenues, anticipate that we will incur continued losses for the foreseeable
future, and may never achieve profitability. ® The report of our independent registered public accounting firm expresses
substantial doubt about our ability to continue as a going concern, and we may not be able to continue to operate the business if
we are not successful in securing additional funding. ® We expect to experience future losses as we #mplement-execute on our
business strategy and will need to generate significant revenues to achieve profitability, which may not occur. ® We may not be
able to comply with all applicable listing requirements or standards of The Nasdaq Capital Market, and Nasdaq could delist our
Class A Common Stock. @ We are subject to potential fluctuations in operating results due to #s-our sales cycle. ® If we are
unable to acquire new customers, our future revenues and operating results will be harmed. Likewise, potential customer
turnover in the future, or costs we incur to retain our existing customers, could materially and adversely affect our financial
performance. @ We are subject to the loss of contracts, due to terminations, non- renewals or competitive re- bids, which could
adversely affect our results of operations and liquidity, including our ability to secure new contracts from other customers. @
Our future operating results are difficult to predict and may be affected by a number of factors, many of which are outside of our
control. ® Our financial results will fluctuate in the future, which makes them difficult to predict. ® Changes in global economic
conditions, including, but not limited to, those driven by inflation and interest rates, may adversely affect customer spending and
the financial health of our customers and others with whom we do business, which may adversely affect our financial condition,
results of operations, and cash resources . ® Our business could be adversely affected by trade tariffs or other trade
barriers . ¢ Adverse developments affecting the financial services industry, including events or concerns involving liquidity,
defaults or non- performance by financial institutions, could adversely affect our business, financial condition or results of
operations. ® We have a limited number of deployments, and limited market acceptance of our products could harm our
business. ® We cannot assure you that we will effectively manage our growth. @ Our costs may grow more quickly than our
revenues, harming our business and profitability. @ Any debt arrangements that we enter into may impose significant operating
and financial restrictions on us, which may prevent us from capitalizing on business opportunities. A breach of any of the
restrictive covenants under such debt arrangements may cause us to be in default under our debt arrangements, and our lenders
could foreclose on our assets. PART Iltem 1. BusinessOverviewknightseope-BusinessOverviewOur mission is to make the
United States of America the safest country in the world by helping to protect the people, places, and assets where we
live, work, study and visit. Through strategic market expansion, increased ASR adoption, and continued innovation, we
aim to redefine public safety with a comprehensive, technology- driven approach. As we execute on our growth strategy,
we remain committed to delivering scalable, effective solutions that enhance safety, deter crime, and provide peace of
mind to organizations and communities nationwide. Knightscope , Inc. is a Silicon Valley based teehnology-company-that
designs-, btu-}ds—aﬁd-dep-}ey%se-}tmeﬁs—te-eﬂh&ﬁee—pubhc safety —Kntghfseepe—pfe&ue’fs—me}uée—ks-l%s—lnnovator that builds
Autonomous Security Robots and S g y seney-Emergency biae
Hghttowers-Communication Devices. We de51gn, manufacture, and deploy our technologles toi 1mprove public safety and
to protect the places people live, work, study and visit. We provide our cutting- edge capabilities, including remote
monitoring capabilities, to both the private sector and to government clients including law enforcement. With Federal
Risk and Authorization Management Program (“ BEF-FedRAMP ) Authority to Operate (“ ATO ) obtained in
January 2024 , Knightscope can be listed on the FedRAMP Marketplace as an approved provider for federal agencies
and is therefore positioned to expand into federal contracts. We have already deployed a pilot program under a contract
with the U. S. Department of Veteran Affairs for our first KS GOV, which is an ASR exclusively developed for the U. S.
federal government. Additionally, we have been awarded a Phase 1 contract from the U. S. Air Force in 2025. We believe
FedRAMP ATO positions us to seek federal contracts with other federal departments including the U. S. Army,
Transportation Security Administration (TSA), Federal Protective Service (FPS), General Services Administration
(GSA), U. S. Department of Homeland Security (DHS), Customs and Border Protection (CBP), Federal Bureau of
Investigation (FBI), Federal Emergency Management Agency (FEMA), United States Postal Service (USPS) and the U.
S. Department of the Interior (DOI). We believe that the initiatives of the Department of Government Efficiency
(DOGE) may provide us with an expansion opportunity as federal entities seek efficiencies through automation and
robotics. Our core technologies are a unique combination of autonomy, robotics, artificial intelligence and electric vehicle
technology: ¢ ASRs: Al- powered autonomous security robots that are designed to provide continuous monitoring, real-
time incident detection, and proactive threat deterrence through a strong physical presence. ¢ ECDs: blae-Blue light
emergency communication systems, including towers, e- phones ¢E-Phones)-, and call boxes, desngned to provide instant

connect1v1ty to emer;:ency serv1ces ea-l-l—beaesystems—#@&H—Be*es—)—

sappefhﬁ—S%s—&ﬂd—EGBs—wrﬂa—eﬂfpfepﬂef&fy—Kmﬂhtscope Securlty Opemtlons ( enter ( iKSOC ) A cloud based platform

for real- time security monitoring, data analysis, and event management driven by autonomous security robots. e
Knightscope Emergency Management System ( “-KEMS 2-) software-userinterfaces-: A diagnostics tool designed to keep
emergency communication devices operational and reliable . ©ur-e Knightscope Network Operations Center (KNOC):



The Company has built a custom set of tools that enables our employees to manage and monitor the network of ASRs
are-des d-tod port-seettitytie other Knightscope technologies operating in the field
nationwide. o Knlghtscope s RlSk & Threat Exposure (RTX): RTX analysts providing-provide innovativesolationsfor
proactive monltorlng by verifying alerts triggered by Knightscope devices. Knightscope operates in a highly fragmented
U. S. public safety at-vartons-ventes-market that is experiencing strong demand for automation and artificial intelligence-
driven solutions due to rising labor costs , ineluding-eonvention-eenters-security staffing shortages , easinos-and challenging
crime rates. Our solutions comblne proactlve physlcal deterrence with critical emergency response tools and remote
monitoring . offering 6 mpuses-and-- an other-integrated approach to public spaees
safety . We are a Delaware unpomllon —loundul in April 2013 and —Our-headquarters-headquartered tstoeeated-in Mountain
View, California, in the heart of Silicon Valley . SMarket Opportunity & Competitive PositioningThe public safety
industry in the United States is undergoing rapid transformation, driven by labor constraints, evolving threats of
perimeter intrusion to large facilities, and advancements in artificial intelligence (AI) and automation. The demand for
scalable, technology- driven public safety solutions is increasing as organizations seek more cost- effective and proactive
methods to enhance safety. Key Market Trends Driving Demand e In the United States, as of 2024, there are over 11,
000 private security firms [ per IBISWorld Industrial Reports | and 18, 000 law enforcement agencies [ per the
International Association of Chief of Police | that rely on outdated, labor- intensive security methods. ® Per Amarok
Ultimate Perimeter Security, out of a recent survey of 400 security guard firms in the United States, 34 % responded that
their staff numbers were still well below pre- pandemic levels. ® Rising costs to implement public safety have driven
businesses and municipalities to invest in technology- driven solutions that offer 24 / 7 surveillance at a lower operational
cost. ® Over the last three years, there has been a growing investment in public safety and emergency communication
systems by corporate, municipal, and federal agencies. Key Challenges with Traditional Public Safety Solutions e Rising
labor costs- The U. S. security guard industry has faced wage inflation, making it increasingly expensive to maintain 24 /
7 human patrols. ¢ Workforce shortages — Per Security Magazine, security firms struggle to recruit and retain
personnel, with turnover rates that range from +676- 100 FerraBeHa-Ave Mountain-% to 400 % annually. e Limited
real- time response capabilities- Human guards and passive surveillance cameras often fail to prevent incidents before
they occur. e Increased liability risks- Organizations are facing greater legal and financial exposure due to security
lapses. Market Opportunity e Per Horizon Grand Vicw Research , €A-54043-and-our-telephone-number-the U. S. physical
security market is projected to reach $ 56. 8 billion by 2030, driven by technological advancements and heightened
public safety concerns. ® Per Market Research Future, AI- powered surveillance and autonomous security solutions are
expected to grow at a compound annual growth rate of 15. 3 % during the forecast period 2025- 2034, outpacing
traditional security services. ® Government investment in security technology has expanded significantly, with U. S.
federal agencies allocating billions to enhance public safety initiatives in 2024. Our Market PositioningKnightscope is
well- positioned to capitalize on these trends by providing a cost- effective, scalable alternative to traditional public
safety solutions. Our combination of autonomous security robots, ECDs, and Al- driven analytics offers: 6 ® 24 /7
security solution that delivers greater effectiveness at lower cost than traditional security guards — combining machine-
driven insights with human- in- the- loop operations to enhance safety, responsiveness, and decision. ® Real- time threat
detection and response to improve incident prevention. ¢ Compliance- ready solutions for federal, state, and municipal
security requirements. ® With growing adoption across corporate, educational, healthcare, transportation, and
government sectors, Knightscope is driving the next generation of public safety innovation in the United States. Our
Competitive AdvantageKnightscope’ s technology provides a cost- effective, scalable alternative to traditional security
solutions. Our ASRs and ECDs enhance public safety through conspicuous presence, automated routine monitoring, and
improved response times. ® ASRs can operate 24 / 7 with no downtime, reducing reliance on expensive security
personnel. e AI- powered analytics provide real- time data for faster, more informed decision- making. ¢ Emergency
communication solutions are integrated into a cloud- based system, ensuring reliability in crisis situations. Our
TechnologiesASRsKnightscope offers a comprehensive suite of public safety technologies designed to enhance safety and
support security personnel in various environments. These solutions integrate advanced robotics, Al, and real- time
monitoring to provide a proactive approach to public safety. We use Al to continuously monitor security feeds across our
product portfolio. Real- team AI- powered alerts can be configured to trigger when people or vehicles matching a certain
description are observed. Knightscope also offers AI- powered search tools, intended to make finding relevant security
footage captured by our products, quick and easy. ® The K3 Indoor Autonomous Security Robot is a compact, self-
navigating unit designed for enclosed spaces such as corporate offices, hospitals, and shopping centers. Equipped with
360- degree high- definition cameras, thermal imaging, LIDAR- based obstacle detection, and two- way communication
capabilities, the K3 provides continuous Al- driven monitoring and real- time threat detection. Its ability to patrol
autonomously allows organizations to reduce reliance on human guards while increasing surveillance coverage. ® The
KS Outdoor Autonomous Security Robot is a larger, more robust unit built for external environments like parking lots,
logistics facilities, and corporate campuses. This model features advanced AI- powered analytics, including license plate
recognition, thermal imaging, and anomaly detection, providing a visible deterrent against crime. Its integration with
the KSOC enables public safety teams to receive real- time alerts, access recorded footage, and coordinate incident
responses more effectively. ® The K1 Hemisphere, with its smaller profile, is a stationary unit designed for both indoor
and outdoor use. The Hemisphere can easily be mounted to a variety of surfaces or objects and has 3 cameras that
prov1de up to 210- degrees of eye— level hlgh deﬁnltlon video, a strobe llght automatic llcense plate recognition, facial




aeqtisttions-based-automated broadcast announcements, and intercom capability running on a target>-wired or wireless
network. e Central to Knightscope' s reventie-ASR offerings is the KSOC , free-eash-flow;teehnology-talent;-a browser-
based user interface that enables clients to monitor and faeilittes-manage their ASRs in real- time. The KSOC provides
access to live 360- degree high- definition video streaming, recorded video storage, and downloadable files for evidence
collection. It also features capabilities such as wet-people detection, thermal anomaly detection for identifying heat
irregularities, and automatic license plate recognition for vehicle monitoring. This integrated platform ensures that
security teams have immediate access to actionable intelligence, enhancing situational awareness and response times. 7 ®
The Company has built a custom set of tools that enables our employees to manage and monitor the network of ASRs
and other Knightscope technologies operating in the field nationwide, which it refers to as strategie-partnerships KNOC.
These tools allow our team to achicve-monitor the health of the ASRs down to the millisecond, with dozens of alerts
related to critical indicators and statistics, including charging, software, navigation and temperatures. We also use the
KNOC to execute over- the- air software upgrades, patches and other related items. The KNOC its— is misston-staffed 24
/7 by the Company in the United States. @ Knightscope' s RTX team offers clients a comprehensive, human- in- the-
loop monitoring service that enhances the capabilities of their ASRs running 24 / 7. Once operational for a client, RTX
analysts provide proactive monitoring by verifying alerts triggered by Knightscope devices. They engage in live
streaming and review of all ASR camera feeds upon receiving alerts, which may include detecting suspicious individuals,
unauthorized vehicles identified through license plate recognition, or other predefined security breaches . [n 2622-the
event of an incident . we-RTX analysts can perform digital talk- downs to intervene directly, conduct virtual public
safety tours, and generate detailed incident reports for clients. This integrated approach is intended for clients to benefit
from advanced technological surveillance eempteted-complemented by human expertise the-aeguisition-of-Case-Emergeney
Systems{—CASE>)-, leading to 2 manufaetarer-more robust and responsive security posture. By combining autonomous
monitoring with professional oversight, Knightscope' s RTX service enhances threat detection, reduces response times,
and provides clients with actionable intelligence to maintain safer environments. ECDsIn addition to ASRs, Knightscope
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stations that provide immediate access to emergency response personnel or law enforcement. Equipped with cellular o
and satellite teehnelogy-connectivity, integrated cameras, and public announcement system capabilities, these towers are
designed to enhance safety in parking lots, public parks, and college campuses. ® The K1 Blue Light E- Phone is a
compact emergency phone system that delivers one- touch connectivity and features a high- visibility blue strobe light ,
making themrit suitable for areas where larger tower designs may not fit. Its durable, tamperproof, and weatherproof
construction is intended to provide reliable operation in harsh conditions, while the illuminated front call panel
facilitates nighttime use. The K1 Blue Light E- Phone supports two- way communications over various networks,
including Verizon, AT & T, and Iridium ® Satellite, providing flexibility and reliability in diverse settings. This device is
designed for locations such as parking lots, building interiors, college campuses, electric vehicle charging stations, transit
stations, and office spaces, where space constramts requlre a ﬂde—r&nge—ef—eﬂﬂreﬂmeﬂts—streamlmed yet effectlve
emergency communication solution . ® The W § frea d
teehﬂe-legies—agﬂrﬁe&ﬂ&y-eﬁh&ﬂee-sa-fet-yCall Box is nghtscope s smallest emergency call box system, offermg a simple
housing and interface for one- touch connection seeurity-in-publie-spacesby-allowingindividuals-to quickly-eontact

emergency services . Designed or-for both indoor and outdoor use, with features and functionalities similar to our E-
phones, the K1 Call Box is suitable for remote locations where traditional communication infrastructure may be lacking.
This device is particularly beneficial in areas such as bridges, highways, parks, metro stations, military installations, and
remote parking lots, where immediate access to emergency assistance is crucial. ¢ Complementing the ECD products is
the KEMS, a cloud- based application that monitors the health and status of deployed emergency communication
devices. KEMS provides system owners with automated daily email reports, real- time error detection, and diagnostics,
eliminating the need for manual testing of each device. Immediate text and email notifications are sent whenever a help
button is pressed, in order to provide prompt responses to emergencies. This system enhances the reliability and
effectiveness of emergency communication networks, providing peace of mind to clients and users alike. Additionally,
through a partnership with Verizon, all ASR and ECD are now able to be equipped with Verizon Frontline, an exclusive
network used for priority communications by first responders. Through this growing product portfolio, Knightscope
continues to redefine sccurity personnelwith-the-push-efa-button-on-and public safety by merging robotics, AI, and
emergency communication into any— an integrated, KiB-deviee—Our-technologies-technology aintto-butld-oneach-otherto
ereate-saferenvironments— driven ecosystem. By offering both proactive security monitoring through ASRs proaetive
menitertng-and reactive emergency communication eapabtlities-through ECDs, the Company provides a holistic approach to
modern public safety challenges . By-integrating-8Business StrategyKnightscope is focused on driving growth through
two key strategic initiatives: expanding our market penetration in Emergency Communication Devices and increasing
the mstalled base of our auteﬂemeus-Autonomous seetrﬂt-y—Securlty Robots. Addltlonally, we continue to innovate with
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wserdnrreal time e-ﬁpeep}e—&efeeted-eﬁ—momtormg through the KSOC We beheve the ablhty to scale ASR mstallatlons
across diverse environments — including corporate campuses, logistics hubs, hospitals, and public infrastructure —
positions us for sustained growth. Expanding Market Presence in Emergency CommunicationWe are committed to
strengthening our leadership in ECDs by increasing market penetration across colleges, corporate campuses, parking

faclhtles, public parks, and their—- other pfefmses—tegethefwﬁh%éeréegfee—feeefded—hwh trafﬁc env1ronments where




Blue Lwhl Emu(mnu -P-heﬁeT—he-Phones, and K Bl-ue—I:rg-ht—Call Boxes provnde mission- critical, always- available
communication for individuals in distress, providing immediate connectivity to security personnel and Emergeney
emergency Phoneresponders. With nearly 10, 000 machines- in- network across the United States, we aim to build upon
this foundation by integrating new features and expanding adoption in both public and private sectors. Innovating with
New Public Safety TechnologiesProduct innovation remains a core pillar of our growth strategy. We are actively
developing new solutions that enhance public safety, security, efficiency, and situational awareness for our clients. Two
key anticipated product launches include: ® K7 Autonomous Security Robot is designed to address the public safety
needs of large, complex environments such as airports, industrial zones, and university campuses. With light duty off-
road capabilities and Al- driven route optimization, the K7 ASR is designed to allow for broad security coverage in areas
where traditional ASRs or stationary cameras are insufficient. This ASR is intended to significantly enhance automated
perimeter patrolling, improving surveillance efficiency for expansive properties and is planned to commence production
in 2026. e K1 SuperTower is a next eoempaetfull-- featured-emergeney-ealing-generation public safety technology
integrating several capabilities into a comprehensive offering. It will introduce an all- new next- generation set of
technologies to continue the overhaul of the U. S. public safety infrastructure with Al capabilities. This innovative
solution fer-indeor-and-eutdeortse—1tis tdeally-suited-for-areas-designed to provide multiple features to enhance public

safety with-within +mﬁed—spaee—&nd—e-ffefs—eﬂe—teﬂeh—eefmeefmefaﬂd—d smgle unit, making it a valuable addition to high-

v The £-K1 SuperTower is planned to
commence production in 2026 By contlnuously workmg to evolve our technology portfolio and integrate advanced Al -
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efﬂ-rﬁe—eh&ﬁﬂe}s—%eseafeh— Research and Dev elopment()ur resedrch dnd de\ elopment efforts focus prlmarlly on the
development of rebast-our base technology, exploring new technology , as well as our scaling efforts. We plan to in-addition;
sye-wil-continue to enhance our ASR and ECD ¥4B;-capabilities and features, and-as well as the functionality of the KSOC
and KE—M—Ss— KEMS software plcm‘orms In J&ﬂu&ﬁ—February %924—2025 we recel\ ed our full ATO whlch allows -freﬂ&

means thdt Kmﬂhtscope can be hsted on the FedRAMP Mdrketpldee as an approv ed prowder for federdl agencies , and asa
result we have already nextstep-and-eansalso-begin-its-deployment-— deployed pfeeesses—te-perfefm—eﬂ—t-he—a pilot program
under a contract with awarded-by-the U. S. Department of Veteran Affairs (the “ VA ™) for its first K5 GOV. The K5 GOV is
an ASR exclusively developed for the U. S. Federal Government. Additionally, the Company has been awarded a Phase 1
contract from the U. S. Air Force in 2025. InteHeetaal-9Intellectual PropertyThe Company holds twelve patents collectively
ee-veﬂ-ng—related to its ASRs, the sewrlty data dnalysu dnd dlspldy features of the KSOC and 1ts parking monitor feature that

’v‘tsrb-}e—we&peﬁ—defeeﬁeﬂ— The ( ompany owns a trddemark reélstrdtlon for 1ts name “ Kms,htscope in the U S. On Au;:ust 10,
2021, the Company filed two trademark applications {Sertal-Numbers-96875695-for FONGKMNGHTSCOPE-SHORTTHE
GRWBS—&M@S%@?—R&T%—KS@P&- The Company relies and expects to continue to rely on a combination of
confidentiality agreements with its employees, consultants, and third parties with whom it has relationships, as well as
trademark, copyright, patent, trade secret, and domain name protection laws, to protect its proprietary rights. Manufacturing and
SuppliersKnightscope assembles-manufactures all its ASRs-products at its Mountain View, California headquarters and-E€Ds
mPewney-anddrvine-Californta-from components manufaetared-produced by more than 100 suppliers. The Company’ s top
three suppliers, measured by spending, are Alco Metal Fab, based in Santa Ana, California, Advaneed-Intereonneetion
Feehnotogies-Sybridge Digital Solutions LL.C , based in Anahetm-Chicago , €alifernta-Illinois , and E and M Electric and
Machinery Inc., based in Healdsburg, California. The Company is not highly dependent on any one supplier and believes it can
source components from other suppliers and has done so when necessary. Given the global nature of our supply chain, we
may face risks relating to the imposition by the United States of tariffs on foreign imports. See Item 1A. Risk Factors —
Risks Related to the Business and the Global Economy — Our business could be adversely affected by trade tariffs or
other trade barrlers. In order to optrmlze our abrllty to serve our clients, we have partnered with field services companies one
s-others;-to train their technicians to service, maintain and support our
machines- in- network and assist us w 1th our rldthHV\ 1de scaling efforts. As our fleet of deployed ASRs and KHB-ECD devices
grows, the Company has engaged additienal-these third- party service providers with broad geographic footprints to support our
clients. We believe that by opting to outsource field services, Knightscope is able to laser- focus on what we do best: innovation
and preduet-technology development. This strategic move not only streamlines our operations but also grants us access to
specialized expertise and reach without the overhead of developing these capabilities in- house. We believe that this is a cost-
effective approach that transforms fixed expenses into variable ones, offering the flexibility to scale operations in response to
ever- changing market demands. Moreover, it reduces the burden of compliance and regulatory risks, allowing us to penetrate
new markets with the aid of partners who have established local networks and expertise. Ultimately, outsourcing empowers us
to dedicate more resources to strategic planning and innovation, allowing us to focus on staying ahead in the competitive
technology landscape. CompetitionKnightscope competes in multiple industries by offering autonomous security robotics,
emergency communication devices, and Al- driven public safety solutions. Its key competitors fall into three primary
categories: traditional public safety and security services, autonomous security robotics, and emergency communication
systems. ® CompetitionAt-- Competition the-moment-with Traditional Public Safety and Security Services- Knightscope
directly competes with human- based guarding companies such as Allied Universal , swwe-are-Securitas, and G4S. These
companies rely on human guards to provide safety and security, whereas Knightscope’ s robots offer a cost- effective, 24
/7 alternative that address the risks of fatigue, human error, or turnover. By automating surveillance and security
patrols, Knightscope aims to reduce dependency on human guards while enhancing security coverage with AI- powered
monitoring and data analytics. ¢ Competition in Autonomous Security Robotics — Knightscope is one of the pioneers in
ASRs, but it faces competition from companies such as Asylon Robotics and SMP Robotics. Asylon Robotics specializes




in drone- based security rather than ground- based ASRs. SMP Robotics builds outdoor patrol robots similar to
Knlghtscope s K5 model but focuses more on rugged env1ronments. nghtscope dlfferentlates itself through a broader

complete agamst—e}osed-pubhc and asset safety ecosystem with emergency communication dev1ces and AI eiretit
televistorrbased threat detection. ¢ Competition in Emergency Communication Systems — Through its acquisition of Case
Emergency Systems (“ €cFV-CASE ") , Knightscope now competes with Code Blue Corporation, Aiphone, and
Talkaphone in the blue light emergency communication market. These companies manufacture emergency call boxes
and blue light towers for college campuses, parking lots, and public spaces. Knightscope sets itself apart by integrating
advanced Al analytics, gunshot detection, and monitoring software like KEMS into its K1 Blue Light Towers, E- Phones,
and Call Boxes. 10While Knlghtscope competes agalnst tradltlonal publlc safety and securlty ﬁrms, robotlc securlty

an eﬂtdoeﬂntegrated public
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aﬂd—mﬂ-mteﬁ&nee— Government Reﬂuldtlon()m operations are subject to numerous governmental laws dnd regulations, including
those governing antitrust and competition, the environment, collection, recycling, treatment and disposal of covered electronic
products and components. In addition, a number of data protection laws impact, or may impact, the manner in which we collect,
process and transfer personal data. U. S. laws that have been applied to protect user privacy (including laws regarding unfair and
deceptive practices) may be subject to evolving interpretations or applications in light of privacy developments. Compliance
with enhanced data protection laws requires additional resources and efforts, and noncompliance with personal data protection
regulations could result in increased regulatory enforcement and significant monetary fines and costs. Backlog and
SeasonalityAs of December 31, 2623-2024 , we-the Company had erders-representing-a total backlog of approximately $ 3-1. 7

mllllon, omprlsed of $ 0.4 nnlhon related ﬁrﬂew—eeﬂtraets—eutst&ﬂdmg—&mt—we—expeet—to ASR orders and be-able-to-deliver

g $ 2-1 . 3 million represent
of 1eldtes to 01dels for -Iél—B—ECD We have not experienced any

ﬂgnmcant effects relating to seasonality f01 our ploducts and services. Human CapitalAs of December 31, 2623-2024 , the
Company had 95-71 full- time employees and-ene-part—time-employee-working pﬂm&r—r}y—out of our combined headquarters dnd
production facility in Mountain View, California as well as remotely and otr-faet d attfornta
. We are not a party to any collective bargaining agreements. The Company believes that our future g uowth and success will
depend in part on our ability to attract and retain highly skilled employees. The executive management team is responsible for
developing and executing the Company’ s human capital strategy. The human capital strategy includes the attraction,
acquisition, engagement, and development of the Company’ s employees as resources allow. HAvailable—- Available
InformationWe file reports and other information with the SEC, which are accessible on the SEC’ s website at www. sec. gov.
Our Annual Report on Form 10- K, Quarterly Reports on Form 10- Q, Current Reports on Form 8- K, and any amendments to
those reports filed or furnished pursuant to Section 13 (a) or 15 (d) of the Exchange Act are available, free of charge, on our
website at ir. knightscope. com. We make these reports available through our website as soon as reasonably practicable after we
electronically file such reports with, or furnish such reports to, the SEC. We regularly post important information and
updates on our investor relations website at ir. knightscope. com. The information provided on, or accessible through, our




website is not a part of, or incorporated into, this Annual Report on Form 10- K. You may also access this information, free of
charge, at the SEC’ s website at http: / / www. sec. gov. 2Hem-11Item 1A. Risk Factors Risks Related to the Business and the
Global EconomyWe have not yet generated any profits or significant revenues, anticipate that we will incur continued losses for
the foreseeable future, and may never achieve profitability. The Company was formed in 2013 and made its first pilot sales in
2015. The Company listed on the Nasdaq Stock Market in January 2022. Accordingly, the Company has a limited history upon
which to evaluate its performance and future prospects. The Company has incurred net losses since inception. Our net loss was $
22-31 . 47 million for the year ended December 31, 2623-2024 and $ 25-22 . 6-1 million for the year ended December 31, 2622
2023 . As of December 31, 2623-2024 , we had an accumulated deficit of $ 464193 . 5-2 million. Cash and cash equivalents on
hand were $ 11. 1 million as of December 31, 2024, compared to $ 2. 3 million as of December 31, 2023 —eemp&red—te—$—4—8
mithenas-ef Peeember3+,2622-. These factors raise substantial doubt about our ability to continue as a going concern. See
Item 7: Management’ s Discussion and Analysis of Financial Condition, Liquidity and Capital Resources. Our current and
proposed operations are subject to all the business risks associated with new enterprises, including, but not limited to, likely
fluctuations in operating results as the Company makes significant investments in research, development and product
opportunities, integrates new products under development or acquired in acquisitions, and reacts to developments in its market,
such as purchasing patterns of clients and any new competitors into the market. There can be no assurance that the Company
will be successful in acquiring additional funding at levels sufficient to fund its future operations. If the Company is unable to
raise additional capital in sufficient amounts or on terms acceptable to it, the Company may have to significantly reduce its
operations, delay, scale back or discontinue the development of one or more of its platforms or discontinue operations
completely. Any evaluation of our business and our prospects must be considered in light of our limited operating history and the
risks and uncertainties encountered by companies in our stage of development. Further, our industry is characterized by rapid
technological change, changing client needs, evolving industry standards and frequent introduction of new products and
services. We have encountered and will continue to encounter risks and difficulties frequently experienced by developing
companies in rapidly changing industries. If we do not address these risks successfully, our operating results will be harmed.
Investors should evaluate an investment in us in light of the uncertainties encountered by developing companies in a competitive
environment. We cannot assure you that we will be profitable in the next several years or at all, or that we will generate any
revenues in the future or sufficient revenues to meet our debt servicing and payment obligations. The report of our independent
registered public accounting firm expresses substantial doubt about our ability to continue as a going concern, and we may not
be able to continue to operate the business if we are not successful in securing additional funding. The report of our independent
registered public accounting firm on our financial statements as of and for the years ended December 31, 2024 and 2023 and
2622- which is included in this Annual Report, includes an explanatory paragraph indicating that there is substantial doubt
about our ability to continue as a going concern due to our recurring losses from operations, available cash and cash used in
operations. The inclusion of a going concern explanatory paragraph by our independent registered public accounting firm may
materially adversely affect our share price, our ability to secure additional financing, and otherwise execute our strategy. As
noted above, the Company has a history of losses and has projected operating losses and negative cash flows for the foreseeable
future, and we are currently dependent on additional fundraising in order to sustain our ongoing operations. Our financial
statements have been prepared in accordance with accounting principles generally accepted in the United States (“ U. S. GAAP
), contemplating that we will continue to operate as a going concern. However, we cannot assure you that the Company will be
successful in acquiring additional funding at levels sufficient to fund future operations. If the Company is unable to raise
additional capital in sufficient amounts or on terms acceptable to it, the Company may have to significantly reduce its operations
or delay, scale back or discontinue the development of additional products and services, seek alternative financing arrangements,
declare bankruptcy or otherwise terminate its operations entirely. 43Fhe-12The Company expects to experience future losses as
it implements its business strategy and will need to generate significant revenues to achieve profitability, which may not occur.
We have incurred net losses since our inception, and we expect to continue to incur net losses for the foreseeable future. To
date, we have funded our operations from the sale of equity and debt securities in private transactions and in the capital markets,
and by means of credit facilities and other financing arrangements. We expect to continue to incur significant operating expenses
as we implement our business strategy, which include development, sales and marketing, and general and administrative
expenses and, as a result, we expect to incur additional losses and continued negative cash flow from operations for the
foreseeable future. We will need to generate significant revenues to achieve profitability. We cannot assure you that we will ever
generate sufficient revenues to achieve profitability. If we do achieve profitability in some future period, we cannot assure you
that we will be able sustain profitability on a quarterly or annual basis in the future. If our revenues grow more slowly than we
anticipate or if our operating expenses exceed our expectations or cannot be adjusted accordingly, our business, operating results
and financial condition will be materially and adversely affected. Investment in new business strategies could disrupt our
ongoing business, present risks not originally contemplated and materially adversely affect our business, reputation,
results of operations and financial condition. We have invested, and in the future may invest, in new business strategies.
We intend for these initiatives to drive efficiencies and improve margins. Such endeavors may involve significant risks
and uncertainties, including distraction of management from current operations, greater- than- expected liabilities and
expenses, new claims or litigation, economic, political, legal and regulatory challenges, inadequate return on capital,
unrealized benefits or unanticipated delays in realized benefits, potential impairment of tangible and intangible assets,
and significant write- offs. In addition, any new business strategies or new investments may require us to raise additional
capital, including debt or equity securities. These transactions may impose additional restrictions on our ability to
operate and / or may be dilutive to you. In the event that additional liquidity is required from outside sources, we may
not be able to raise the capital on terms acceptable to us or at all. If we are unable to raise additional capital when
desired, our business, financial condition, and results of operations could be adversely affected. The Company is subject to



potential fluctuations in operating results due to its sales cycle. Our sales cycles can be long and unpredictable, and our sales
efforts require considerable time and expense. As a result, our sales are difficult to predict and may vary substantially from
quarter to quarter, which may cause our operating results to fluctuate significantly. We spend a substantial amount of time, effort
and money in our sales efforts without any assurance that our efforts will produce any revenue and the timing of our revenue is
difficult to predict. Our sales efforts involve educating our clients about the use and benefit of our products and technology,
including their technical capabilities and potential cost savings to the clients. Clients typically undertake a significant evaluation
process that has in the past resulted in a lengthy sales cycle. In addition, product purchases are frequently subject to budget
constraints, regulatory and administrative approvals, and other delays. If sales expected from a specific client for a particular
quarter are not realized in that quarter or at all, our business, operating results and financial condition could be materially and
adversely affected. If we are unable to acquire new customers, our future revenues and operating results will be harmed.
Likewise, potential customer turnover in the future, or costs we incur to retain our existing customers, could materially and
adversely affect our financial performance. Our success depends on our ability to acquire new customers in new and existing
markets, and in new and existing geographic markets. If we are unable to attract a sufficient number of new customers, we may
be unable to generate revenue growth at desired rates. Our industry is competitive and our competitors may have substantial
financial, personnel and other resources that they can utilize to develop solutions and attract customers. As a result, it may be
difficult for us to add new customers to our customer base. Competition in the marketplace may also lead us to win fewer new
customers or result in us providing discounts and other commercial incentives. While our immediate focus is on the U. S.
market, our long- term success will in part depend on our ability to acquire new customers outside the USA. If customers in
other countries do not perceive the threat of security, or of firearms and weapons to be significant enough to justify the purchase
of our products, we will be unable to establish a meaningful business outside the USA. If we are unable to attract a sufficient
number of new customers outside the USA, we may be unable to generate future revenue growth at desired rates in the long
term. We-13We are subject to the loss of contracts, due to terminations, non- renewals or competitive re- bids, which could
adversely affect our results of operations and liquidity, including our ability to secure new contracts from other customers. We
are exposed to the risk that we may lose our contracts primarily due to the termination by a customer with or without cause at
any time, the failure by a customer to exercise its option to renew a contract with us upon the expiration of the then current term,
or our failure to win the right to continue to operate. The loss by us of contracts due to terminations, non- renewals or
competitive re- bids could materially adversely affect our financial condition, results of operations and / or liquidity, including
our ability to secure new contracts from other customers. +4Fhe-- The Company’ s future operating results are difficult to
predict and may be affected by a number of factors, many of which are outside of the Company”’ s control. The market for
advanced physical security technology is relatively new and unproven and is subject to a number of risks and uncertainties. The
industry is characterized by rapid change, new and complex technology and intense competition. Our ability to gain market
share depends upon our ability to fcreate demand, inelading-by-which includes increasing awareness about our products, 4
satisfy client demands, enhance existing products and services and develop and introduce new products and services. Our ability
to gain market share also depends on a number of factors beyond our control, including the perceived value associated with our
products and services, the public’ s perception of the use of robots to perform tasks traditionally reserved for humans, and our
clients’ acceptance of our view that security services can be performed more efficiently and cost- effectively through the use of
our products and ancillary services. If any of these factors turns against us, our future operating results could be materially and
adversely affected. Our financial results will fluctuate in the future, which makes them difficult to predict. Our financial results
have fluctuated in the past and will fluctuate in the future. Additionally, we have a limited operating history with the current
scale of our business, which makes it difficult to forecast future results. As a result, you should not rely upon the Company’ s
past financial results as indicators of future performance. You should take into account the risks and uncertainties frequently
encountered by rapidly growing companies in evolving markets. Our financial results in any given quarter can be influenced by
numerous factors, many of which we are unable to predict or are outside of our control, including: e Fluctuations in and the
unpredictability of our sales cycle; ® Our ability to maintain and grow our client base; ® Downturns or financial instability in the
business of our customers and partners; ® Development and introduction of new products by us or our competitors; ® Adverse
changes affecting our suppliers and other third- party service providers, and any disruption in the supply of materials necessary
for our business; ® Increases in marketing, sales, service and other operating expenses that we may incur to grow and expand
our operations and to remain competitive; ® Our ability to achieve profitable gross margins and operating margins; ® Periodic
litigation and related legal proceedings, which could result in unexpected expenditures of time and resources; and @ Changes in
global geopolitical, business or macroeconomic conditions including regulatory changes. Additionally, we expect to have U. S.
government customers in the future. If the U. S. government does not complete its budget process before its fiscal year- end,
government operations may be funded by means of a continuing resolution. Under a continuing resolution, the government
essentially authorizes agencies of the U. S. government to continue to operate and fund programs at the prior year end but does
not authorize new spending initiatives. When the U. S. government operates under a continuing resolution, or should
appropriations legislation not be enacted prior to the expiration of such continuing resolution resulting in a partial shut- down of
federal government operations, government agencies may delay the procurement of services, which could reduce our future
revenue. For other risks-14risks associated with our U. S. government customers, see “ We have a government customer and are
seeking additional government customers, which subject us to risks including early termination, audits, investigations, sanctions,
or penalties. ” The occurrence of any of the above and any unanticipated obstacles may hinder the execution of our business
plan and adversely affect or materially adversely affect our operating results. +5€hanges—- Changes in global economic
conditions, including, but not limited to, those driven by inflation , international trade restrictions and interest rates, may
adversely affect customer spending and the financial health of our customers and others with whom we do business, which may
adversely affect our financial condition, results of operations, and cash resources. Uncertainty about current and future global



economic conditions may cause our customers and partners to cancel agreements with us, or potential customers and partners to
hesitate to enter into agreements with us. Our financial success is sensitive to changes in general economic and financial
conditions, including tariffs or other trade restrictions, interest rates, energy costs, labor costs, inflation, commodity prices,
unemployment levels, consumer debt levels, tax rates and other changes in tax laws, public health issues like the COVID- 19
pandemic, or other economic factors, certain of which effects, including cost inflation, we experienced in 2022 and-, 2023 and
2024 and expect to continue to experience in 28024-2025 . Global inflation, elevated interest rates, and global industry- wide
logistics challenges have impacted, and we expect will continue to impact, our business. Unfavorable economic conditions,
including rising interest rates, also could increase our funding costs, limit our access to the capital markets or result in a decision
by lenders not to extend credit to us on terms we deem acceptable. These events could prevent us from increasing investments
and materially harm our operating results and financial condition. Additionally, if our suppliers or other parties in our supply
chain experience diminished liquidity, and as a result are unable to fulfill their obligations to us in a timely manner or at all, we
may in turn be unable to provide our customers with our products in a timely manner or at all, resulting in lost sales
opportunities or a deterioration in our customer relationships. If we are unable to mitigate the impact of supply chain constraints
and inflationary pressure through price increases or other measures, our results of operations and financial condition could be
negatively impacted. Similarly, global conflicts including the ongoing wars between Russia and Ukraine and Isracl and Hamas
have created volatility in the global capital markets and are expected to continue to have further global economic consequences,
such as disruptions of the global supply chain and energy markets. Any such continued volatility and disruptions may adversely
affect our business or the third parties on whom we rely. If the equity and credit markets deteriorate, including as a result of
political unrest or war, it may make any necessary debt or equity financing more difficult to obtain in a timely manner or on
favorable terms, more costly or more dilutive. Increased inflation rates have already, and may continue to, adversely affect us by
increasing our costs, including labor and employee benefit costs. In addition, higher inflation and macro turmoil and uncertainty
could also adversely affect our customers, which could reduce demand for our products. Qur business could be adversely
affected by trade tariffs or other trade barriers. Our business is subject to the imposition of tariffs and other trade
barriers, which may make it more costly for us to import raw materials and product components for our products. For
example, the United States government has renegotiated or terminated certain existing bilateral or multi- lateral trade
agreements. It has also imposed tariffs on certain foreign goods which resulted in increased costs for goods imported into
the United States. In response to these tariffs, a number of United States trading partners have imposed retaliatory
tariffs on a wide range of United States products, making it more costly for companies to export products to those
countries. The new presidential administration recently imposed new tariffs on imports to the United States. If we
experience cost increases as a result of existing or future tariffs, and are unable to pass on such additional costs to our
customers, or otherwise mitigate the costs, or if demand for our products decreases due to the higher cost, our business,
prospects, financial condition, results of operations, and cash flows could be materially and adversely affected. In
addition, some countries has imposed or threatened to impose retaliatory tariffs on the United States. The resulting
environment of retaliatory trade or other practices or additional trade restrictions or barriers, if implemented on a
broader range of products or raw materials, could harm our ability to obtain necessary raw materials and product
components or sell our products and services at prices customers are willing to pay, which could have a material adverse
effect on our business, prospects, results of operations, and cash flows. Relatedly, trade policies could lead to an
increasing number of competitors entering the United States, thereby creating more competition. Adverse-15Adverse
developments affecting the financial services industry, including events or concerns involving liquidity, defaults or non-
performance by financial institutions, could adversely affect our business, financial condition or results of operations. Actual
events involving limited liquidity, defaults, non- performance or other adverse developments that affect financial institutions or
the financial services industry generally, or concerns or rumors about any events of these kinds or other similar risks, have in the
past and may in the future adversely affect our liquidity. We continue to evaluate our banking relationships as our access to
funding sources and other credit arrangements in amounts adequate to finance or capitalize our current and projected future
business operations could be significantly impaired by events such as liquidity constraints or failures, disruptions or instability in
the financial services industry or financial markets, or concerns or negative expectations about the prospects for companies in
the financial services industry. These factors may also adversely affect our ability to access our cash and cash equivalents at
affected financial institutions. Investor concerns regarding the U. S. or international financial systems could result in less
favorable commercial financing terms, including higher interest rates or costs and tighter financial and operating covenants, or
systemic limitations on access to credit and liquidity sources, thereby making it more difficult for us or our customers to acquire
financing on terms favorable to us, or at all. Any decline in available funding or access to our cash and liquidity resources could,
among other things, adversely impact our ability to meet our operating expenses, financial obligations or fulfill our other
obligations, result in breaches of our contractual obligations or result in violations of federal or state wage and hour laws. Any of
these impacts, or any other impacts resulting from the factors described above or other related or similar factors not described
above, could have material adverse impacts on our liquidity and our business, financial condition or results of operations. Any
further deterioration in the macroeconomic economy or financial services industry could lead to losses or defaults by our
customers or suppliers, which in turn, could have a material adverse effect on our current and / or projected business operations
and results of operations and financial condition. Any customer or supplier bankruptcy or insolvency, or the failure of any
customer to make payments when due, or any breach or default by a customer or supplier, or the loss of any significant supplier
relationships, could result in material losses to the Company and may have a material adverse impact on our business. +6We-We
have a limited number of deployments, and limited market acceptance of our products could harm our business. The market for
advanced physical security technology is relatively new and unproven and is subject to a number of risks and uncertainties. The
numbers, types and locations of ASRs in service vary depending on the duration of each client contract, client demand and



similar factors. As a result, the numbers, types and locations of ASRs in service that are currently deployed may not be
representative of client contracts and client demand in the future. In order to grow our business and extend our market position,
we will need to place into service more ASRs, expand our service offerings, including by developing new products and services,
and expand our presence nationwide. Our ability to expand the market for our products depends on a number of factors,
including the cost, performance and perceived value associated with our products and services. Furthermore, the public’ s
perception of the use of robots to perform certain tasks traditionally reserved for humans may negatively affect demand for our
products and services. Ultimately, our success will depend largely on our clients’ acceptance that security services can be
performed more efficiently and cost effectively through the use of our ASRs and ancillary services. Additionally, our customers
consider many factors when deciding whether to purchase ASRs. Although we have in the past, entered into, and intend in the
future to enter into, pilot programs to deploy ASRs with the goal of ultimately selling them to new customers, there can be no
assurance that these pilot programs or any other of our sales efforts will result in successful sales, higher volume orders, or will
attract new customers. We cannot assure you that we will effectively manage our growth. Our employee headcount and the
scope and complexity of our business have increased significantly since we were first formed, and we expect it will continue as
we grow over the long term. The growth and expansion of our business and products create significant challenges for our
management, operational, and financial resources, including managing multiple relationships and interactions with users,
distributors, vendors, and other third parties. As the Company grows, our information technology systems, internal management
processes, internal controls and procedures and production processes may not be adequate to support our operations. To ensure
success, we must continue to improve our operational, financial, and management processes and systems and to effectively
expand, train, and manage our employee base. As we grow, and implement more complex organizational and management
structures, we may find it increasingly difficult to maintain the benefits of our corporate culture, including our current team’ s
efficiency and expertise, which could negatively affect our business performance. ©u-160Qur costs may grow more quickly
than our revenues, harming our business and profitability. Providing our products is costly because of our research and
development expenses, production costs, operating costs and need for employees with specialized skills. We expect our
expenses to continue to increase in the future as we expand our product offerings, expand production capabilities and hire
additional employees. Historically, our costs have increased each year due to these factors and the Company expects to continue
to incur increasing costs, in particular for working capital to purchase inventory, marketing and product deployments as well as
costs of client support in the field. Our expenses may be greater than we anticipate, which would have a negative impact on our
financial position, assets and ability to invest further in the growth and expansion of the business. In addition, expansion across
the country will require increased marketing, sales, promotion and other operating expenses. Further, as additional competitors
enter our market, we expect an increased pressure on production costs and margins. Any debt arrangements that we enter into
may impose significant operating and financial restrictions on us, which may prevent us from capitalizing on business
opportunities. A breach of any of the restrictive covenants under such debt arrangements may cause us to be in default under our
debt arrangements, and our lenders could foreclose on our assets. We issued unsecured Public Safety Infrastructure Bonds (the
Bonds ”) bearing interest at 10 % per annum, payable annually on December 31 each year, starting on December 31, 2024,
threughoutin the fourth quarter of 2023 with a principal amount totaling approximately $ 1. 4 million. We issued additional
Bonds from January of 2024 through March 14, 2024, with a principal amount of approximately $ 2. 8 million. In total, we
1§§ued Bonds W1th a pr1n01pal amount of approxunately $ 4. 2—3 mllhon through the hfe of the Bond offerlng We—tss-ued

Genveft—l-b-}e—Netes—lmposed and any future debt arrangement% we enter into may impose, operating and financial restrlctlong on
us, including requiring that we maintain our listing on Nasdag, in addition to other restrictive covenants that may limit our
ability to engage in specified types of transactions. Such restrictions could, for example, limit our ability to, among other things:
e Incur certain additional indebtedness; ® Pay dividends on, repurchase or make distributions in respect our capital stock; e
Make certain investments; ® Sell or dispose of certain assets; ® Grant liens on our assets; and @ Consolidate, merge, sell or
otherwise dispose of all or substantially all of our assets. Restrictions posed by any future debt arrangements could impede our
ability to operate and negatively affect our ability to respond to business and market conditions, which could have an adverse
effect on our business and operating results. Fhe-17The loss of one or more of our key personnel, or our failure to attract and
retain other highly qualified personnel in the future, could harm our business. We-eurrently-depened-The loss of en-one or more
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protect our intellectual property, the value of our brand and other intangible assets may be diminished and our business may be
adversely affected. The Company relies and expects to continue to rely on a combination of confidentiality agreements with its
employees, consultants, and third parties with whom it has relationships, as well as trademark, copyright, patent, trade secret,
and domain name protection laws, to protect its proprietary rights. The Company has filed in the USA various applications for
protection of certain aspects of its intellectual property, and currently holds twelve patents. However, third parties may
knowingly or unknowingly infringe our proprietary rights, third parties may challenge proprietary rights held by us, and pending
and future trademark and patent applications may not be approved. In addition, effective intellectual property protection may not
be available in every country in which we intend to operate in the future. In any or all of these cases, we may be required to
expend significant time and expense in order to prevent infringement or to enforce our rights. Although we have taken measures
to protect our proprietary rights, we cannot assure you that others will not offer products or concepts that are substantially
similar to our products and compete with our business. In addition, we may not have the financial or human resources to devote
to adequately defending our intellectual property rights. If the protection of our proprietary rights is inadequate to prevent
unauthorized use or appropriation by third parties, the value of our brand and other intangible assets may be diminished and
competitors may be able to more effectively mimic our service and methods of operations. Any of these events could have an
adverse effect on our business and financial results. We may be subject to claims, disputes or legal proceedings in the ordinary
course of our business. If the outcome of these proceedings is unfavorable to us, then our business, results of operations and
financial condition could be adversely affected. We may be subject to claims, disputes, or legal proceedings in the ordinary
course of our business from time to time, which could adversely affect our business, results of operations and financial
condition. We may receive formal and informal inquiries from governmental authorities and regulators regarding our
compliance with applicable laws and regulations, many of which are evolving and subject to interpretation. Claims arising out of
actual or alleged violations of laws could be asserted against us by our employees, customers, competitors, governmental entities
in civil or criminal investigations and proceedings or other third parties. These claims could be asserted under a variety of laws,
including but not limited to advertising laws, Internet information services laws, intellectual property laws, unfair competition
laws, data protection and privacy laws, labor and employment laws, securities laws, real estate laws, tort laws, contract laws,
property laws and employee benefit laws. There can be no guarantee that we will be successful in defending ourselves in legal
and arbitration actions or in asserting our rights under various laws. If the outcome of these proceedings is unfavorable to us,
then our business, results of operations and financial conditions could be adversely affected. Even if we are successful in our
attempt to defend ourselves in legal and arbitration actions or to assert our rights under various laws, enforcing our rights against
the various parties involved may be expensive, time- consuming and ultimately futile. These actions may expose us to negative
publicity, substantial monetary damages and legal defense costs, injunctive relief, and criminal and civil fines and penalties. We
may face additional competition. We are aware of a number of other companies that are developing physical security technology
in the USA and abroad that may potentially compete with our technology and services. These or new competitors may have
more resources than us or may be better capitalized, which may give them a significant advantage, for example, in offering
better pricing than the Company, surviving an economic downturn or in reaching profitability. We cannot assure you that we
will be able to compete successfully against existing or emerging competitors. Additionally, existing private security firms may
also compete on price by lowering their operating costs, developing new business models or providing other incentives. +90ut
180ur ability to operate and collect digital information on behalf of our clients is dependent on the privacy laws of jurisdictions
in which our ASRs operate, as well as the corporate policies of our clients, which may limit our ability to fully deploy our
technologies in various markets. Actual or perceived failures to comply with applicable data protection, privacy and security
laws, regulations, standards and other requirements could adversely affect our business, results of operations, and financial
condition. Our products, especially the ASRs, collect, store and may analyze certain types of personal or identifying
information regarding individuals that interact with the ASRs. The regulatory framework for privacy and security issues is
rapidly evolving worldwide and is likely to remain uncertain for the foreseeable future. Federal and state government bodies and
agencies have in the past adopted, and may in the future adopt, laws and regulations affecting data privacy, which in turn affect
the breadth and type of features that we can offer to our clients. In addition, our clients have separate internal policies,
procedures and controls regarding privacy and data security with which we may be required to comply. Because the
interpretation and application of many privacy and data protection laws are uncertain, it is possible that these laws may be
interpreted or applied in a manner that is inconsistent with our current data management practices or the features of our products.
If so, in addition to the possibility of fines, lawsuits and other claims and penalties, we could be required to fundamentally
change our business activities and practices or modify our products, which could have an adverse effect on our business.
Additionally, we may become a target of information- focused or data collection attacks and any inability to adequately address
privacy and security concerns, even if unfounded, or comply with applicable privacy and data security laws, regulations, and



policies, could result in additional cost and liability to us, damage our reputation, inhibit sales, and adversely affect our business.
Furthermore, the costs of compliance with, and other burdens imposed by, the laws, regulations, and policies that are applicable
to the businesses of our clients may limit the use and adoption of, and reduce the overall demand for, our products. Privacy and
data security concerns, whether valid or not valid, may inhibit market adoption of our products, particularly in certain industries
and foreign countries. If we are not able to adjust to changing laws, regulations, our business may be harmed. As our operations
and business grow, we may become subject to or affected by new or additional data protection laws and regulations and face
increased scrutiny or attention from regulatory authorities. In the USA, certain states have also adopted privacy and security
laws and regulations, which govern the privacy, processing and protection of health- related and other personal information. For
example, the California Consumer Privacy Act, as amended by the California Privacy Rights Act (collectively, the “ CCPA 7),
requires covered businesses that process the personal information of California residents to, among other things: provide certain
disclosures to California residents regarding the business’ s collection, use, and disclosure of their personal information; receive
and respond to requests from California residents to access, delete, and correct their personal information, or to opt out of certain
disclosures of their personal information, and enter into specific contractual provisions with service providers that process
California resident personal information on the business’ s behalf. Similar laws have been passed in other states and are
continuing to be proposed at the state and federal level, reflecting a trend toward more stringent privacy legislation in the USA.
Additional compliance investment and potential business process changes may also be required. The enactment of such
laws could have potentially conflicting requirements that would make compliance challenging. In the event that we are
subject to or affected by the CCPA or other domestic privacy and data protection laws, any liability from failure to
comply with the requirements of these laws could adversely affect our financial condition. Furthermore, the Federal Trade
Commission (“ FTC ”) also has authority to initiate enforcement actions against entities that make deceptive statements about
privacy and data sharing in privacy policies, fail to limit third- party use of personal information, fail to implement policies to
protect personal information or engage in other unfair practices that harm customers or that may violate Section 5 (a) of the FTC
Act. Failing to take appropriate steps to keep consumers’ personal information secure can constitute unfair acts or practices in or
affecting commerce in violation of Section 5 (a) of the Federal Trade Commission Act. The FTC expects a company’ s data
security measures to be reasonable and appropriate in light of the sensitivity and volume of consumer information it holds, the
size and complexity of its business, and the cost of available tools to improve security and reduce vulnerabilities. Additionally,
federal and state consumer protection laws are increasingly being applied by FTC and states’ attorneys general to regulate the
collection, use, storage, and disclosure of personal or personally identifiable information, through websites or otherwise, and to
regulate the presentation of website content. 26We-19We are also or may become subject to rapidly evolving data protection
laws, rules and regulations in foreign jurisdictions. For example, in Europe, the European Union General Data Protection
Regulation (the “ GDPR ) went into effect in May 2018 and imposes strict requirements for processing the personal data of
individuals within the European Economic Area (“ EEA ) or in the context of our activities within the EEA. Companies that
must comply with the GDPR face increased compliance obligations and risk, including more robust regulatory enforcement of
data protection requirements and potential fines for noncompliance of up to € 20 million or 4 % of the annual global revenues of
the noncompliant company, whichever is greater . In addition to fines, a breach of the GDPR may result in regulatory
investigations, reputational damage, orders to cease / change our data processing activities, enforcement notices,
assessment notices (for a compulsory audit) and / or civil claims (including class actions) . Among other requirements, the
GDPR regulates transfers of personal data subject to the GDPR to third countries that have not been found to provide adequate
protection to such personal data, including the United States, and the efficacy and longevity of current transfer mechanisms
between the EEA, and the United States remains uncertain. Case law from the Court of Justice of the European Union (“ CJEU
") states that reliance on the standard contractual clauses- a standard form of contract approved by the European Commission as
an adequate personal data transfer mechanism- alone may not necessarily be sufficient in all circumstances and that transfers
must be assessed on a case- by- case basis. On July 10, 2023, the European Commission adopted its Adequacy Decision in
relation to the new EU- US Data Privacy Framework (“ DPF ), rendering the DPF effective as a GDPR transfer mechanism to
U. S. entities self- certified under the DPF. We expect the existing legal complexity and uncertainty regarding international
personal data transfers to continue. In particular, we expect the DPF Adequacy Decision to be challenged and international
transfers to the United States and to other jurisdictions more generally to continue to be subject to enhanced scrutiny by
regulators. Since the beginning of 2021, after the end of the transition period following the UK’ s departure from the European
Union, we are also subject to the United Kingdom General Data Protection Regulation and Data Protection Act 2018
(collectively, the “ UK GDPR ”), which imposes separate but similar obligations to those under the GDPR and comparable
penalties, including fines of up to £ 17. 5 million or 4 % of a noncompliant company’ s global annual revenue for the preceding
financial year, whichever is greater. On October 12, 2023, the UK Extension to the DPF came into effect (as approved by the
UK Government), as a data transfer mechanism from the UK to U. S. entities self- certified under the DPF. As we continue to
expand into other foreign countries and jurisdictions, we may be subject to additional laws and regulations that may affect how
we conduct business. The regulatory framework for Al is rapidly evolving as many federal, state and foreign government bodies
and agencies have introduced or are currently considering additional laws and regulations. Additionally, existing laws and
regulations may be interpreted in ways that would affect the operation of our Al technologies , or could be rescinded or
amended as new administrations take differing approaches to evolving AI Technologies . As a result, implementation
standards and enforcement practices are likely to remain uncertain for the foreseeable future, and we cannot yet determine the
impact future laws, regulations, standards, or market perception of their requirements may have on our business and may not
always be able to anticipate how to respond to these laws or regulations. Already, certain existing legal regimes (e. g., relating to
data privacy) regulate certain aspects of Al, and new laws regulating Al either entered or are expected to enter into force in the
United States and the EU in 2624-2025 . In the United States, the Trump administration has rescinded an executive order



relating to AI Technologies that was previously implemented by the Biden administration issted-a-bread-Exeeutive-Orderon
. The Trump administration may continue to rescind t-he—other ex1st1ng federal orders Safe;-Seeure;and / or
administrative policies relating to Al Technologies

Order>), t-h&t—sets—eut—pﬂ-nem}es—mtended-or may 1mplement new executlve orders and /or other rule maklng relating to
gtude—Al Technologles destgna

msﬁ%eted—severa-l—et-heﬁ the future. Any such changes at the fede1 al level could requlre ageneres—te—promu-l-gate—adehﬁena}
us and-development-of-Al-to
expend s1gn1ﬁcant resources to modify our products, services, or operations to ensure compliance or remain competitive.
. Already, agencies such as the Department of Commerce and the FTC have issued proposed rules governing the use and
development of Al U. S. Eegislationrlegislation related to Al has also been introduced at the federal level and is advancing at
the state level. For example, the California Privacy Protection Agency is currently in the process of finalizing regulations under
the CCPA regarding the use of automated decision- making. California also enacted seventeen new laws in 2024 that further
regulate use of AI Technologies and provide consumers with additional protections around companies’ use of Al
Technologies, such as requiring companies to disclose certain uses of generative Al. Other states have also passed Al-
focused legislation, such as Colorado’ s Artificial Intelligence Act, which will require developers and deployers of “ high-
risk ” Al systems to implement certain safeguards against algorithmic discrimination, and Utah’ s Artificial Intelligence
Policy Act, which establishes disclosure requirements and accountability measures for the use of generative Al in certain
consumer interactions. Such additional regulations may impact our ability to develop, use and commercialize Al technologies
in the future. 2Ha-20In Europe, on Mareh+3-August 1 , 2024, the-BurepeanParhamentpassed-the EU Artificial Intelligence
Act (the “ EU Al Act ) svhieh-entered into force, and estabhshes a comprehensive, risk- based governance framework for Al
aﬁrﬁeia-l—mtel-}igenee—m the EU market . The majorlty of the substantlve requlrements w1ll apply from August 2,2026 . The
EU Al Act applies w ey A y
effeetwe—twe—yeﬂ-fs—}ater—’Fhe—EU—A-Het—er—&pﬁy—to companies that develop, use and / or prov1de Alin the EU and -
depending on the Al use case — includes requirements around transparency, conformity assessments and monitoring, risk
assessments, human oversight, security, accuracy, general purpose Al and foundation models, and prepeses-fines for breach of
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----- Fro—toes 3 ntzed-etviia egin athe-EU -Product Liability Directive came into
force in efde%December 2024 to faeihtate—eﬂﬂ-l-e}atms—m—fespeet—e-ﬁhafm—eaused-be 1mplemented 1nto EU member state
national law by December 2026. This Directive extends Al-ane the EU’ s
existing strict product liability regime to AI Technologies and Al- enabled products, and fac111tates civil clalms in respect of
harm caused by AI . Once fully applicable, the EU Al Act and the EU Product Liability Direetives— Directive will have a
material impact on the way Al is regulated in the EU. Further, in Europe we are subject to the-GDPR, which regulates our use of
personal data for automated decision making including individual profiling that results in a legal or similarly significant effect
on an individual , and provides rights to individuals in respect of that automated decision making. Recent case law from the
CJEU has taken an expansive view of the scope of the GDPR’ s requirements around automated decision making and introduced
uncertainty in the interpretation of these rules. Specifically, the CJEU has expanded the scope for automated decision making
under the GDPR by finding that automated decision- making activities can fall within the GDPR’ s restrictions on those
activities even if the required legal or similarly significant effect for the individual is carried out by a third party. The EU Al
Act, and developing interpretation and application of the GDPR in respect of automated decision making, together with
developing guidance and / or decisions in this area, may affect our use of Al and our ability to provide, improve or
commercialize our services, require additional compliance measures and changes to our operations and processes, result in
increased compliance costs and potential increases in civil claims against us, and could adversely affect our business, operations
and financial condition. It is possible that further new laws and regulations will be adopted in the United States and in other non-
U. S. jurisdictions, or that existing laws and regulations, including competition and antitrust laws, may be interpreted in ways
that would limit our ability to use Al for our business, or require us to change the way we use Al in a manner that negatively
affects fthe performance of our products, services, and business and the way in which we use AIl. We may need to expend
resources to adjust our products or services in certain jurisdictions if the laws, regulations, or decisions are not consistent across
jurisdictions. Further, the cost to comply with such laws, regulations, or decisions and / or guidance interpreting existing laws,
could be significant and would increase our operating expenses (such as by imposing additional reporting obligations regarding
our use of Al). Such an increase in operating expenses, as well as any actual or perceived failure to comply with such laws and
regulations, could adversely affect our business, financial condition and results of operations. Although we work to comply with
applicable laws, regulations and standards, our contractual obligations and other legal obligations, these requirements are
evolving and may be modified, interpreted and applied in an inconsistent manner from one jurisdiction to another, and may
conflict with one another or other legal obligations with which we must comply. Any failure or perceived failure by us or our
employees, representatives, contractors, consultants, collaborators, or other third parties to comply with such requirements or
adequately address privacy and security concerns, even if unfounded, could result in additional cost and liability to us, damage
our reputation, and adversely affect our business and results of operations. Our business and operations may suffer in the event
of information technology system failures, cyberattacks or deficiencies in our cybersecurity. We collect and maintain
information in digital form that is necessary to conduct our business, and we are increasingly dependent on information
technology systems and infrastructure to operate our business. In the ordinary course of our business, we collect, store and
transmit large amounts of confidential information, including intellectual property, proprietary business information, and
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personal information (collectively,  Confidential Information ). It is critical that we do so in a secure manner to maintain the
confidentiality and integrity of such Confidential Information. Our information technology systems and those of our third- party
service providers, strategic partners and other contractors or consultants are vulnerable to attack, damage and interruption from
computer viruses and malware (e. g. ransomware), misconfigurations, “ bugs ” or other vulnerabilities, malicious code, natural
disasters, terrorism, war, telecommunication and electrical failures, hacking, cyberattacks, phishing attacks and other social
engineering schemes, employee theft or misuse, human error, fraud, denial or degradation of service attacks and sophisticated
nation- state and nation- state- supported actors. We have also outsourced elements of our information technology infrastructure,
and as a result a number of third- party vendors may or could have access to our confidential information. 22Fhe—- The risk of a
security breach or disruption, particularly through cyberattacks or cyber intrusion, has generally increased as the number,
intensity and sophistication of attempted attacks and intrusions from around the world have increased. Furthermore, because the
techniques-21techniques used to obtain unauthorized access to, or to sabotage, systems change frequently and often are not
recognized until launched against a target, we may be unable to anticipate these techniques or implement adequate preventative
measures. We may also experience security breaches that may remain undetected for an extended period. Even if identified, we
may be unable to adequately investigate or remediate incidents or breaches due to attackers increasingly using tools and
techniques that are designed to circumvent controls, to avoid detection, and to remove or obfuscate forensic evidence. There can
be no assurance that our and our third- party service providers’, strategic partners’, contractors’ and consultants’ cybersecurity
risk management program and processes, including policies, controls or procedures, will be fully implemented, complied with or
effective in protecting our systems, networks and Confidential Information. We and certain of our service providers are from
time to time subject to cyberattacks and security incidents. While we do not believe that we have experienced any significant
system failure, accident or security breach to date, if such an event were to occur and cause interruptions in our operations, it
could result in a material disruption of our development programs and our business operations , whether due to a loss,
corruption or unauthorized disclosure of our trade secrets, personal information or other proprietary or sensitive
information or other similar disruptions . [t could also expose us to risks, including an inability to provide our services and
fulfill contractual demands, and could cause management distraction and the obligation to devote significant financial and other
resources to mitigate such problems, which would increase our future information security costs, including through
organizational changes, deploying additional personnel, reinforcing administrative, physical and technical safeguards, further
training of employees, changing third- party vendor control practices and engaging third- party subject matter experts and
consultants and reduce the demand for our technology and services. Any security compromise affecting us, our service
providers, strategic partners, other contractors, consultants, or our industry, whether real or perceived, could harm our
reputation, erode confidence in the effectiveness of our security measures and lead to regulatory scrutiny. To the extent that any
disruption or security breach were to result in a loss of, or damage to, our data or systems, or inappropriate disclosure of
Confidential Information, we could incur liability, including litigation exposure, penalties and fines, we could become the
subject of regulatory action or investigation, our competitive position could be harmed and the further development and
commercialization of our products and services could be delayed. Any adverse impact to the availability, integrity or
confidentiality of our or third- party systems or Confidential Information can result in legal claims or proceedings (such as class
actions), regulatory investigations and enforcement actions, fines and penalties, negative reputational impacts that cause us to
lose existing or future customers, and / or significant incident response, system restoration or remediation and future compliance
costs. We may also be exposed to a risk of loss or litigation and potential liability, which could materially and adversely
affect our business, results of operations or financial condition. Attacks upon information technology systems are
increasing in their frequency, levels of persistence, sophistication and intensity, and are being conducted by sophisticated
and organized groups and individuals with a wide range of motives and expertise. Furthermore, because the techniques
used to obtain unauthorized access to, or to sabotage, systems change frequently and often are not recognized until
launched against a target, we may be unable to anticipate these techniques or implement adequate preventative
measures. We may also experience security breaches that may remain undetected for an extended period. Even if
identified, we may be unable to adequately investigate or remediate incidents or breaches due to attackers increasingly
using tools and techniques that are designed to circumvent controls, to avoid detection, and to remove or obfuscate
forensic evidence. Further, our insurance coverage may not be sufficient to cover the financial, legal, business or reputational
losses that may result from an interruption or breach of our systems. We have limited experience in operating our ASRs in a
variety of environments and increased interactions may lead to collisions, possible liability and negative publicity. Our ASRs
operate autonomously in environments, such as shopping malls, parking lots and stadiums, that are surrounded by various
moving and stationary physical obstacles and by humans and vehicles. Such environments are prone to collisions, unintended
interactions and various other incidents, regardless of our technology. Therefore, our ASRs have been in the past and may in the
future be involved in a collision with any number of such obstacles. Our ASRs contain a number of advanced sensors that are
designed to prevent any such incidents and are intended to stop any motion at the detection of intervening objects. Nonetheless,
real- life environments, especially those in crowded areas, are unpredictable and situations have in the past arisen and may in the
future arise in which the ASRs may not perform as intended. Infrequent, but highly publicized incidents of autonomous vehicle
and human interactions, including involving our ASRs, have focused consumer attention on the safety of our and other systems.
We cannot assure you that a collision, including with property or with humans, will not occur. Any such collision or other
incident could damage the ASR, lead to personal injury or property damage, and may subject us to lawsuits. Moreover, any
actual or perceived incident, even without any resulting damage, may lead to adverse publicity for us. Such lawsuits or adverse
publicity would negatively affect our brand and harm our business, prospects, financial condition and operating results. 236ur
220ur brand, reputation and ability to attract, retain, and serve our customers are dependent in part upon the reliable
performance of our products, infrastructure, and employees. Our brand, reputation and ability to attract, retain, and serve our



customers are dependent in part upon the reliable performance of, and the ability of our existing customers and new customers
to access and use, our products solutions, including pursuant to our pilot programs. We have experienced, and may in the future
experience, delays, incidents, disruptions, outages, and other performance problems due to a variety of factors, including
infrastructure changes, equipment failure, human or software errors, capacity constraints, and fraud or cybersecurity attacks. In
some instances, we may not be able to identify the cause or causes of these performance problems within an acceptable period
of time. Interruptions in our systems or the third- party systems on which we rely, whether due to system failures, computer
viruses, physical or electronic break- ins, or other factors, could affect the security or availability of our fproducts, network
infrastructure, cloud infrastructure and website . Problems with the reliability or security of our products or systems could
harm our reputation. Damage to our reputation and the cost of remedying these problems could negatively affect our business,
financial condition and operating results. Any disruptions or other performance problems with our products could harm our
reputation and business and may damage our customers’ businesses, reduce our revenue, cause us to issue credits to customers,
subject us to potential liability and cause customers not to purchase our products after pilot programs or renew their subscription
purchases of our products. Our failure to implement and maintain effective internal control over financial reporting may result in
material misstatements in our financial statements, which could in the future require us to restate financial statements, cause
investors to lose confidence in our reported financial information and could have an adverse effect on our ability to fundraise.
We have in the past and may in the future identify material weaknesses in our internal control over financial reporting. Any
failure to maintain existing or implement required new or improved controls, or any difficulties we encounter in their
implementation, could result in additional material weaknesses, cause us to fail to meet our periodic reporting obligations or
result in material misstatements in our financial statements. If a material weakness were to exist, it could result in errors in our
financial statements that could result in a restatement of financial statements and cause us to fail to meet our reporting
obligations. If our internal control over financial reporting is ineffective or if we are unable to effectively identify or remediate
any material weaknesses in a timely manner, or if our disclosure controls and procedures are ineffective, investors could lose
confidence in the accuracy and completeness of our financial reports, which could have an adverse effect on our ability to sell
our securities and to conduct future fundraising. The private security industry is undergoing structural changes in technology and
services. The private security industry is undergoing structural changes, consolidation, changing client needs, evolving industry
standards and introduction of new products and services. We have encountered and will continue to encounter risks and
difficulties frequently experienced by growing companies in such industries. If we do not address these risks successfully, our
business will be harmed. Our ability to gain market share depends upon our ability to satisfy client requirements, enhance
existing products and develop and introduce new products. Further, we expect the intensity of competition to increase in the
future. Increased competitiveness may result in reductions in the prices of our products and services, lower- than- expected gross
margins or loss of market share, any of which would harm our business. We have a government customer and are seeking
additional government customers, which would subject us to risks including early termination, audits, investigations, sanctions,
or penalties. The Company is actively seeking to secure a material amount of business from the U. S. federal government. The
Company has entered into its first government contract with the VA as well as a Phase 1 contract from the U. S. Air Force .
These types of agreements may subject the Company to statutes, regulations and contract obligations applicable to companies
doing business with the government. Government contracts customarily contain provisions that give the government substantial
rights and remedies, many of which are not typically found in commercial contracts and which are unfavorable to contractors,
including provisions that allow the government to unilaterally terminate or modify federal government contracts, in whole or in
part, at the government’ s convenience or in the government’ s best interest, including if funds become unavailable to the
applicable government agency. Under general principles of government contracting law, if the government terminates a contract
for convenience, the terminated company may generally recover only its incurred or committed costs and settlement expenses
and profit on work completed prior to the termination. If the government terminates a contract for default, the defaulting
company may be liable for any extra costs incurred by the government in procuring undelivered items from another source. 24k
23In addition, government contracts normally contain additional requirements that may increase our costs of doing business,
reduce our profits, and expose us to liability for failure to comply with these terms and conditions. These requirements include,
for example: ® compliance with complex regulations for procurement, formation, administration, and performance of
government contracts under the Federal Acquisition Regulation, and agency- specific regulations supplemental to the Federal
Acquisition Regulation; @ cybersecurity obligations that require implementation of specific standards and protections mandated
by the federal government and mandatory disclosure of cybersecurity incidents to government agencies; ® specialized disclosure
and accounting requirements unique to government contracts; ® mandatory financial and compliance audits that may result in
potential liability for price or cost adjustments, recoupment of government funds after such funds have been spent, civil and
criminal penalties, or administrative sanctions such as suspension or debarment from doing business with the U. S. government;
e public disclosures of certain contract and company information; and @ mandatory socioeconomic compliance requirements,
including labor requirements, non- discrimination requirements and-affirmative-aetion-programs-, and environmental
compliance requirements. Government contracts are also generally subject to greater scrutiny by the government, which can
unilaterally initiate reviews, audits and investigations regarding our compliance with government contract requirements. In
addition, if we fail to comply with government contract laws, regulations and contract requirements, our contracts may be
subject to termination or suspension, and we may be subject to financial and / or other liability under our contracts or under the
Federal Civil False Claims Act. The False Claims Act’ s *“ whistleblower  provisions allow private individuals, including
present and former employees, to sue on behalf of the U. S. government. The False Claims Act statute provides for treble
damages and other penalties and, if our operations are found to be in violation of the False Claims Act, we could face other
adverse action, including suspension or prohibition from doing business with the United States government. Any penalties,
damages, fines, suspension, or damages could adversely affect our ability to operate our business and our financial results.



Additionally, although the Company has received its Authority to Operate from the Federal Riskand Authorization
ManagementProgram~FedRAMP 2J-, any change to our moderate cloud solution FedRAMP status could impede our ability to
enter into contracts with government entities. If we do not successfully manage our FedRAMP status, our sales to government
entities could be delayed or limited, and as a result, our business, financial condition, and results of operations would be
adversely affected. €ertairChanges of administration in the Cempany-U. S. federal government may affect our business in
a manner that currently cannot be reliably predicted. For example, an advisory commission, the “ Department of
Government Efficiency ” was announced to reform federal government processes and reduce expenditures. Pressures on
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Class A Common StockWe may not be able to comply with all appllcdbl llstmc 1equnements or standards of The Nasdaq
Capital Market, and Nasdaq could delist our Class A Common Stock. Our Class A Common Stock is listed on The Nasdaq
Capital Market under the symbol “ KSCP. ” In order to maintain that listing, we must satisfy minimum financial and other
continued listing requirements, including maintaining a minimum bid price and a minimum market value. The inability to
comply with applicable listing requirements or standards of The Nasdaq Stock Market LLC (“ Nasdaq ™) could result in the
dellstmg of our ( ldss A (ommon Stock, w hlch Could have a material adverse effect on our hnanudl condition and could cause




fu-}e—}é-l-ﬂ—the event that our Cla%% A Common Stock is dehited and not eligible for quotatron on another market or exchange
trading of our Class A Common Stock could be conducted in the over- the- counter market or on an electronic bulletin board
established for unlisted securities such as the Pink Sheets or the OTC Bulletin Board. In such event, it could become more
difficult to dispose of, or obtain accurate price quotations for, our Class A Common Stock, and the price of our Class A
Common Stock could decline further. In addition, it may be difficult for us to raise additional capital if we are not listed on a
major exchange. The Company will need to seek additional funds in the future. The Company projects operating losses and
negative cash flows for the foreseeable future. These factors raise substantial doubt about our ability to continue as a going
concern. See Liquidity and Capital Resources. We will require additional funds to maintain our operations and respond to
business challenges and opportunitie% including the need to develop new products or enhance our existing products, enhance our
operating infrastructure or acquire complementary businesses and technologies. Accordingly, we will need to engage in equity
or debt financings to secure additional funds, such as our current at- the- market offerrng program We-are-eurrently-authorized
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covenants relating to our capital raising activities and other financial and operational matters, which may make it more difficult
for us to obtain additional capital and to pursue business opportunities. See “ Any debt arrangements that we enter into may
impose significant operating and financial restrictions on us, which may prevent us from capitalizing on business opportunities.
A breach of any of the restrictive covenants under such debt arrangements may cause us to be in default under our debt
arrangements, and our lenders could foreclose on our assets. ” Such financing could also require us to pledge assets as security
for borrowings. If we were to leverage our business by incurring significant debt, we may be required to devote a substantial
portion of our cash flow to service that indebtedness. This could require us to modify our business plan, for example, by
delaying the expansion of our business. If we are unable to obtain adequate financing or financing on terms satisfactory to us,
the Company may have to significantly reduce its operations or delay, scale back or discontinue the development of one or more
of its platforms, seek alternative financing arrangements, declare bankruptcy or terminate its operations entirely. Our stock price
may be volatile. The market price of our Class A Common Stock may be thinly traded, highly volatile and could fluctuate
widely in price in response to various factors, many of which are beyond our control, including the following: @ Fluctuations in
and unpredictability of our sales cycle; ® Changes to the physical security and technology industries; ® Current and future
competition; 25 e Additions or departures of key personnel; ® Additional sales of our Class A Common Stock and other
securities; ® Our ability to execute our business plan; ® Operating results that fall below expectations; ® Loss of any strategic
relationship; @ Continued access to working capital funds; 27e Economic and other external factors; and ® The threat of
terrorism, geopolitical tensions, and general disruptions in the global economy, including the impacts of military action,
financial and economic sanctions, and increasing geopolitical tensions related to the ongoing conflicts between Russia and
Ukraine and Israel and its surrounding areas. In addition, the seeutittes-public safety markets have from time- to- time
experienced significant price and volume fluctuations that are unrelated to the operating performance of particular companies.
These market fluctuations may also materially and adversely affect the market price of our Class A Common Stock. As a result,
you may be unable to resell your shares at a desired price. We have not paid cash dividends in the past and do not expect to pay
dividends in the future. Any return on investment may be limited to the value of our Class A Common Stock. We have never
paid cash dividends on our equity securities and do not anticipate doing so in the foreseeable future. The payment of any
dividends on our Class A Common Stock will depend on earnings, financial condition and other business and economic factors
affecting us at such time as our board of directors may consider relevant. If we do not pay dividends, our Class A Common
Stock may be less valuable because a return on your investment will only occur if our stock price appreciates. If financial
securities industry analysts cease eentie-fiot-to publish researel-reports on us s-or publish unfavorable reports on us, then the
market prrce and market tradrng Volume of our Cla%% A Common Stock could be negatrvely affeeted The Aﬂ-y—t-r&d-mg—mafket




Common Stock could be negatively-adversely affected if securities analysts cease to publish reports or publish unfavorable
research reports about us, our financial performance, or our industry. Negative analyst coverage, a downgrade of our
stock, or speculation about our business prospects could reduce investor confidence, increase stock price volatility, and
limit our access to capital. Additionally, if analysts discontinue coverage or fail to provide regular updates, investor
interest and liquidity in our stock may decline, further impacting our valuation . Future issuances of debt securities, which
would rank senior to our common equity in bankruptcy or liquidation, or future issuances of preferred stock, which would rank
senior to our common equity for the purposes of dividends and liquidating distributions, may adversely affect the level of return
you may be able to achieve from an investment in our Class A Common Stock. In the future, we may attempt to increase our
capital resources by offering debt securities. Upon bankruptcy or liquidation, holders of our debt securities, and lenders with
respect to other borrowings we may make, would receive distributions of our available assets prior to any distributions being
made to holders of our common equity. Moreover, if we issue additional preferred stock, the holders of such preferred stock,
together with current holders of Preferred Stock who choose not to convert their shares to common equity, could be entitled to
preferences over holders of Class A Common Stock in respect of the payment of dividends and the payment of liquidating
distributions. Because our decision to issue debt or preferred securities in any future offering, or to borrow money from lenders,
will depend in part on market conditions and other factors beyond our control, we cannot predict or estimate the amount, timing
or nature of any such future offerings or borrowings. ¥We-26We are an emerging growth company, and we cannot be certain if
the reduced disclosure requirements applicable to emerging growth companies will make our Class A Common Stock less
attractive to investors. We are an ““ emerging growth company * as defined in the Jumpstart Our Business Startups (“ JOBS )
Act. Under the JOBS Act, emerging growth companies can delay adopting new or revised financial accounting standards until
such time as those standards apply to private companies. We intend to take advantage of the extended transition period for
adopting new or revised financial statements under the JOBS Act as an emerging growth company. We will remain an emerging
growth company until the earliest of (i) the end of the fiscal year in which the market value of our Class A Common Stock that
is held by non- affiliates is at least $ 700 million as of the last business day of our most recently completed second fiscal quarter,
(ii) the end of the fiscal year in which we have total annual gross revenues of $ 1. 235 billion or more during such fiscal year,
(iii) the date on which we issue more than $ 1 billion in non- convertible debt in a three- year period, or (iv) the last day of the
fiscal year in which the fifth anniversary of the completion of our listing on Nasdaq occurs. 28Fes-- For as long as we continue
to be an emerging growth company, we may also take advantage of other exemptions from certain reporting requirements that
are applicable to other public companies, including not being required to comply with the auditor attestation requirements of
Section 404 (b) of the Sarbanes- Oxley Act, exemption from any rules that may be adopted by the Public Company Accounting
Oversight Board (“ PCAOB ”) requiring mandatory audit firm rotations or a supplement to the auditor’ s report on financial
statements, extended transition periods for complying with new accounting standards, reduced disclosure obligations regarding
executive compensation in our periodic reports and proxy statements, exemptions from the requirements of holding a nonbinding
advisory vote on executive compensation and any golden parachute arrangements, and reduced financial reporting requirements.
Investors may find our Class A Common Stock less attractive because we will rely on these exemptions, which could result in a
less active trading market for our Class A Common Stock, increased price fluctuation, and a decrease in the trading price of our
Class A Common Stock. We haveinenrredand-will continue to incur iereased-significant costs as a result of operating as a
listed public company and our management will be required to devote substantial time to new compliance initiatives and
corporate governance practices. As a listed public company, and particularly in the future when we are no longer an “ emerging
growth company, ” we will incur significant legal, accounting and other expenses that we have not incurred in the past. The
Sarbanes- Oxley Act, the Dodd- Frank Wall Street Reform and Consumer Protection Act, the listing requirements of Nasdaq
and other applicable securities rules and regulations impose various requirements on public companies. Our management and
other personnel will need to devote a substantial amount of time to comply with these requirements. Moreover, these rules and
regulations will increase our legal and financial compliance costs and will make some activities more time- consuming and
costly. For example, we expect that these rules and regulations may make it more difficult and more expensive for us to obtain
directors’ and officers’ liability insurance, which could make it more difficult for us to attract and retain qualified members of
our board of directors. We cannot predict or estimate the amount of additional costs we will incur as a listed public company or
the timing of such costs. We are subject to complex and changing laws and regulations, which exposes us to potential
liabilities, increased costs and other adverse effects on our business. We are subject to complex and changing laws,
regulations, and executive orders, and compliance with these laws and regulations and executive orders, as well as
changing interpretations, policies, and enforcement priorities related to such laws, regulations, and executive orders, is
onerous and expensive. Compliance with such laws, regulations, and executive orders can adversely affect our business
by increasing our costs, limiting our ability to pursue or offer a product, and requiring changes to our business. New and
changing laws, regulations, and executive orders can also create uncertainty about how such laws and regulations will be
interpreted, prioritized, or applied. Regulatory changes and other actions that materially adversely affect our business
may be announced with little or no advance notice and we may not be able to effectively mitigate all adverse impacts
from such measures. Differing interpretations of such legal obligations and policy changes or changes in enforcement
priorities can expose us to significant fines, government investigations, litigation and reputational harm. If we are found
to have violated laws, regulations, or executive orders, it could materially adversely affect our business, reputation,
results of operations and financial condition. Substantial-27Substantial future sales or issuances of our securities, or the
perception in the public markets that these sales may occur, may depress our stock price. Sales of substantial amounts of our
Class A Common Stock in the public market, the conversion of the securities convertible into Class A Common Stock and
subsequent sale of the underlying securities, or the perception that these sales or conversion could occur, could adversely affect
the price of our Class A Common Stock and could impair our ability to raise capital through the sale of additional shares. Such



shares of Class A Common Stock are generally freely tradable without restriction under the Securities Act. Furthermore, holders
of our preferred stock have the option to convert their shares of preferred stock into shares of our common equity, which may be
subsequently sold in the market. In addition, the applicable conversion rates for certain of our preferred stock and / or warrants,
may be adjusted based on future issuances of our Class A Common Stock, which may lead to the issuance of additional shares
of Class A Common Stock. The issuance and sale of substantial amounts of shares of our Class A Common Stock, or
announcement that such issuances and sales may occur, could adversely affect the market price of our Class A Common Stock.
If there are more shares of Class A Common Stock offered for sale than buyers are willing to purchase, then the market price of
our Class A Common Stock may decline to a market price at which buyers are willing to purchase the offered shares of Class A
Common Stock and sellers remain willing to sell the shares. In the future, we may also issue additional securities given our need
to raise capital, which could constitute a material portion of our then- outstanding shares of common stock. We may be unable to
successfully integrate the businesses and personnel of acquired companies and businesses, and may not realize the anticipated
synergies and benefits of such acquisitions. From time to time, we may complete acquisitions of companies and certain
businesses of COlTlpal’l1€§ and we may not realize the expected benefits from such acqulsmon% because of integration difficulties
or other challenges. : - The success of any
acquisition will depend, in part on our ability to reahze all or some of the anticipated %ynergle% and other benefits from
integrating the acquired businesses with our existing business. The integration process may be complex, costly and time-
consuming. The potential difficulties we may face in integrating the operations of our acquisitions include, among others: ®
Failure to implement our business plan for the combined businesses; ® Unexpected losses of key employees, customers or
suppliers of acquired companies and businesses; ® Unanticipated issues in conforming our acquired companies’ and businesses’
standards, processes, procedures and internal controls with our operations; ® Coordinating new product and process
development; @ Increasing the scope, geographic diversity and complexity of our operations; ® Diversion of management’ s
attention from other business concerns; ® Adverse effects on our or acquired companies’ and businesses’ existing business
relationships; ® Unanticipated changes in applicable laws and regulations; ® Unanticipated expenses and liabilities; and @ Other
difficulties in the assimilation of acquired companies and businesses operations, technologies, products and systems. We may
not be able to maintain or increase the levels of revenue, earnings or operating efficiency that any acquired company and
business and us had historically achieved or might achieve separately. In addition, we may not accomplish the integration of any
acquired company and business smoothly, successfully or within the anticipated costs or timeframe. If we experience difficulties
with the integration process or if the business of any acquired company or business deteriorates, the anticipated cost savings,
growth opportunities and other synergies of any acquired company and business may not be realized fully or at all, or may take
longer to realize than expected. H#-28If any of the above risks occur, our business, financial condition, results of operations and
cash flows may be materially and adversely impacted, we may fail to meet the expectations of investors or analysts, and our
stock price may decline as a result. Increasing attention to, and evolving expectations for, environmental, social, and governance
(“ ESG ) initiatives could increase our costs, harm our reputation, or otherwise adversely impact our business. Companies
across industries are facing increasing scrutiny from a variety of stakeholders related to their ESG practices. Expectations
regarding vekantary-ESG initiatives and disclosures may result in increased costs (including but not limited to increased costs
related to compliance, stakeholder engagement, contracting and insurance), changes in demand for certain offerings, enhanced
compliance or disclosure obligations, or other adverse impacts to our business, financial condition, or results of operations.
While we may at times engage in voluntary initiatives (such as voluntary disclosures, certifications, or goals, among others) to
mpreve-address the ESG profile of our company and / or offerings or to respond to stakeholder demands, such initiatives may
be costly and may not have the desired effect. Expectations around companies’ management of ESG matters continues to evolve
rapidly, in many instances due to factors that are out of our control. We may experience pressure to make commitments relating
to ESG matters that affect us; however, we may not agree that particular initiatives will be appropriate for our business, and we
may not be able to implement such initiatives because of potential costs or technical or operational obstacles, which may
adversely impact our reputation or stakeholder relations. Further, stakeholder expectations regarding ESG matters continue
to evolve and are not uniform, and our pursuit of our goals and initiatives could adversely impact our reputation due to
such differing expectations. [f we do not, or are perceived by stakeholders to not, take sufficient or appropriate action to
respond to ESG matters, we may be subject to investor or regulator engagement on our ESG initiatives and disclosures, even if
such initiatives are currently voluntary. 36-Certain market participants, including major institutional investors and capital
providers, use third- party benchmarks and scores to assess companies’ ESG profiles in making investment or voting
decisions. Unfavorable ESG ratings could lead to increased negative investor sentiment towards us, which could
negatively impact our share price as well as our access to and cost of capital. To the extent ESG matters negatively
impact our reputation, it may also impede our ability to compete as effectively to attract and retain employees or
customers, which may adversely impact our operations. In addition, laws, regulations, policies, executive orders, and
enforcement priorities, disclosure- related and otherwise, have been changing rapidly with respect to ESG matters.
These changes will likely lead to increased costs as well as scrutiny that could heighten all of the risks identified in this
risk factor. See section “ We are subject to complex and changing laws and regulations, which exposes us to potential
liabilities, increased costs and other adverse effects on our business ” above. Additionally, many of our customers and
suppliers may be subject to similar expectations, which may augment or create additional risks, including risks that may
not be known to us. Short sellers of our stock may be manipulative and may drive down the market price of our Class A
Common Stock. Short selling is the practice of selling securities that the seller does not own, but rather has borrowed or
intends to borrow from a third party with the intention of buying identical securities at a later date to return to the
lender. A short seller hopes to profit from a decline in the value of the securities between the sale of the borrowed
securities and the purchase of the replacement shares, as the short seller expects to pay less in that purchase than it




received in the sale. It is therefore in the short seller’ s interest for the price of the stock to decline, and some short sellers
publish, or arrange for the publication of, opinions or characterizations regarding the relevant issuer, often involving
misrepresentations of the issuer’ s business prospects and similar matters calculated to create negative market
momentum, which may permit them to obtain profits for themselves as a result of selling the stock short. As a public
entity, we may be the subject of additional concerted efforts by short sellers to spread negative information in order to
gain a market advantage. In addition, the publication of misinformation may also result in lawsuits, the uncertainty and
expense of which could adversely impact our business, financial condition, and reputation. There are no assurances that
we will not face short sellers’ efforts or similar tactics in the future, and the market price of our Class A Common Stock
may decline as a result of their actions. 29



