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Investing in our securities involves risk. Set forth below and elsewhere in this report are risk factors that could cause actual
results to differ materially from the results contemplated by the forward- looking statements contained in this report. We may
amend or supplement these risk factors from time to time by other reports we file with the SEC. GEOPOLITICAL RISK
FACTORS fPhe—Rusaaerwaﬁeﬁ—ef—BQ&&me—has—eaused-Conﬂlct between Chma and Talwan could lead to trade sanctions,
technology disputes, or supply chain disruptions ane-g ad-, and-which could eentinte-te

have-, a—neg&trwe—effeet—eﬁ—m partlcular, 1mpact the semnconductor 1ndustry, éemaﬂd—fe%eﬂ:r—pfe&uefs—and ourfestﬂ-ts—ef

Attometive-Group-tsesSemteonduetors-in scat comfort produets sand , to a lesser extent , in motors and actuators. The
Currently-thereisaglobal-shortage of semiconductors continues to improve across the automotive industry globally and no
longer negatively impacts the sale of our products. The challenges of securing an adequate supply of semiconductors
have mostly been resolved, but could be challenged again by any number of unexpected or unplanned events . According
to certain market reports, beth-Taiwan and, to a lesser extent, China and-Fatwan-are leading manufacturers of the world” s
semiconductor supply. Conflict between China and Taiwan might lead to trade sanctions, technology disputes, or supply chain
disruptions, which could, in particular, affect the semiconductor industry. If this were to occur, our Automotive Group’ s ability
to source an adequate supply of semiconductors may be reduced, which PARFI-could adversely harm our business, financial
condition , and results of operations. Such a conflict also could negatively impact our OEM and Tier customers' supply chains
and production schedules. In addition, any outbreak of hostilities or conflict between China and Taiwan could harm our
operations globally ;-and the operations of our customers and suppliers. OPERATIONAL RISK FACTORS Supply chain
disruptions and shertages impacting our ability to timely receive competitively- priced raw materials and parts used in our
products, or impacting our ability to timely deliver our finished products to customers, may adversely affect our manufacturing
processes, financial condition, results of operations, and cash flows. We have manufacturing facilities in 18 countries, primarily
located in North America, Europe, and Asia. In our manufacturing processes, we source raw materials and parts from a global
supply chain. We sell and deliver our finished products to customers all over the world. We rely on third parties to supply
certain raw materials, components, and packaging products ;-and to deliver our finished products. Any interruption or failure by
our suppliers, distributors, or other contractors to meet their obligations on schedule or in accordance with our expectations
could adversely affect our business and financial results. ¥e-In recent years, we have experienced stgatfteant-supply chain
disruptions related to foam chemical shortages, semiconductor shortages, labor availability, and freight challenges, as well as
higher costs associated with each of these issues. We have also experienced delays in delivery of raw materials, parts, and
finished goods because of shutdewmroreongested-declivery perts— port disruptions , trucking constraints, severe-and inclement
weather sand-the-trvastonrof-Ukraine-. At times, This-this has resulted in reduced volume and higher costs in many of our
businesses, including our Automotive Group and Bedding Products segment, primarily related to negative impacts on
component demand and finished goods production. We also bear the risk of delays or non- delivery from our suppliers or



reduced demand from our customers because of natural disaster-disasters , fire or explosion, terrorism, pandemics {saeh-as
€O VD19, union strikes, foreign government action including asset seizure or changed licensing or land use
requirements which restrict operations ., or other reasons beyond our control or the control of our suppliers, all of which could
impair our ability to timely manufacture and deliver our products. Strikes or shutdowns at delivery ports, loss of or damage to
our raw materials, parts, or finished products while they are in transit or storage, losses due to tampering, third- party vendor
issues with quality, failure by our suppliers to comply with dppllcablc laws and regulations, potential tariffs or other trade
restrictions, or similar problems scould restrict or delay the supply of our raw materials, parts, or delivery of our finished

products resulting in harm to our business and reputation Currently%@%—&nd—earl-y—}@% the—eeﬁﬂ-tet—m—t-he—Red—Sea—e&used-

delays-with-some-of our-shipments;white-other— there is a ship
shortage of semiconductors in eentittes-to-improve-aeross-the dLllOln()ll\ mdushy g-lebal-l—y— As semlconductor demand
elsewhere in the economy has increased over the past few years,automotive OEMs and other suppliers have re-not been
lengernegatively-impaets-the-sale-- able to secure of ourproduets-The-ehallenges-ofseenring-an adequate supply of
semieonduetors-and as a result have mestly-beenresolvedreduced production of some automobile models and / or
eliminated certain features (some of which may be added later),which in turn has reduced our sale of
products Consumer demand remains strong but the semlconductor shortage has caused new vehicle eeuld—be—eh&l-leﬂged
78 d ory-inventories tevels-eentintie-to remain improve
wrth—mest—evew—medel—aya-rlab}e—&t—ne&rly——— near ﬁeﬂﬂa-l-hlstorlcally low levels.Our Automotive Group uses the PART+
semiconductors in eurseat comfort products , and to a lesser extent in motors ;-and aetaater-actuators preduets- Although our
Automotive Group has been able to obtain an adequate supply of semiconductors,we are dependent on our suppliers to deliver
these semiconductors in accordance with our production schedule.A shortage of the semiconductors,either to us,the automotive
OEMs,or our suppliers,can disrupt our operations and our ability to deliver products to our customers.If we,our customers,or our
suppliers cannot secure an adequate supply of semiconductors,this may negatively impact our sales,earnings, and financial
condition . The aforementioned supply chain risks can materially adversely affeet-effect our manufacturing processes, financial
condition, results of operations, and cash flows. The-CoVIB-Our Restructurlng Plan may not achieve its intended
outcomes, and we may incur restructuring costs, restructuring - +9-pandemie-related costs, and impairments in addition
to those anticipated to be incurred in connection with our announced Restructuring Plan. In the first quarter of 2024, we
committed to a restructuring plan, primarily associated with our Bedding Products segment and, to a lesser extent, our
Furniture, Flooring & Textile Products segment (the “ Restructuring Plan ” or “ Plan ), which is expected to be
substantially complete by the end of 2025. Pursuant to the Plan, we expect to: * consolidate between 15 and 20
production and distribution facilities (out of 50) in the Bedding Products segment and a small number of production
facilities in our Furniture, Flooring & Textile Products segment; * reduce workforce levels over time; * incur
restructuring and restructuring- related costs between $ 65 and $ 85 million, of which approximately half are anticipated
to be incurred in 2024 and the remainder in 2025. This includes $ 30 to $ 40 million in future cash costs, the majority of
which are anticipated to be incurred in 2024; « ultimately realize a positive financial impact when fully implemented in
late 2025; « receive between $ 60 and $ 80 million in pretax net cash proceeds from the sale of real estate associated with
the Restructuring Plan; and ¢ experience a reduction in annual sales by approximately $ 100 million. Because of certain
risks and uncertainties, the Plan may not achieve its intended outcomes. Our estimates of the number of facilities to be
consolidated and the cash and non- cash costs and impairments associated with the Plan are preliminary in nature. All or
some of the estimates may change has-- as had;-our analysis develops and eoutd-further-additional information is obtained.
Also, we may not be able to implement the Plan in a timely manner that will positively impact our financial condition
and results of operations. Moreover, we may not be able to dispose of real estate pursuant to the Plan or obtain the
expected proceeds ina tlmely manner, and the number of employees 1mpacted by the Plan may change. Itis also poss1ble

ave,a negative impact
on our trade—sales—relatlonshlps w1th our employees e&r&mgs—customers l-tqmdrt—y—and vendors. Flnally eash-flew-because
restructuring activities are complex and involve time- consuming processes, substantial demands may be placed on
management, which could divert attention from other business priorities or disrupt our daily operations. Any failure to
achieve the intended outcomes could materially adversely affect our business , financial condition, results and-eursteek
priee—Adtof operations and cash flows, and liquidity. We continue to evaluate opportunities across our businesses for
further restructuring opportunities in addition to the-those eeuntries-activities included in whieh-we-operate-have-been
a—f-feeted—by—the announced Plan. The execution of any of t-he—these €9¥I-B—0pportun1t1es may result in addltlonal material




inerease-laborcommodity;-and-transpertatiotrcosts , or impairments . Business disruptions to our steel rod m111 if coupled
with an inability to purchase an adequate and / or timely supply of quality steel rod from alternative sources, could have a
material negative impact on our Bedding Products segment and the Company' s results of operations. We purchase steel scrap
from third- party suppliers. This scrap is converted into steel rod in our mill in Sterling, Illinois. Our steel rod mill has
hiqtorically had annual output of approximately 500, 000 tons, a substantial majority of which has been used internally by our
wire mills, which convert the steel rod into drawn steel wire. This wire is used in the production of many-ofeurproduets;
-mel-ud-lﬁg—mattreqs innersprings and other products . A disruption to the operation of, or supply of steel scrap to, our steel rod
mill could require us to purchase steel rod from alternative supply sources, subject to market availability. Ongoing trade action
by the Bnited-States-U. S. government, along with the existence of antidumping and countervailing duty orders against multiple
countries, could result in reduced market availability and / or higher cost of steel rod. If we experience a disruption to our ability
to produce steel rod in our mill, coupled with a reduction of adequate and / or timely supply from alternative market sources of
quality steel rod, we could experience a material negative impact on our Bedding Products segment and the Company’ s results
of operations. The physical effects of climate change could adversely affect our business, results of operations , and financial
condition. Direct Physical Effects The acute and chronic physical effects of climate change, such as severe weather- related
events, natural disasters , and / or significant changes in climate patterns , could have an increasingly adverse impact on our
business and customers. At December 31, 26222023 , we had 135 manufacturing facilities in 18 countries, primarily located in
North America, Europe, and Asia. We serve thousands of customers worldwide. In 2022-2023 , our largest customer represented
less than 6 % of our sales, and our customers were located in approximately 100 countries. Although our diverse geographical
manufacturing footprint and our broad geographical customer base mitigates the potential physical risks of any local or regional
climate change weather- related event having a material effect on our operations and results, an increased frequency and severity
of such weather- related events could pose a risk to our operations and results. To continue improving our climate- related risk
assessment processes, we use technology- based tools to evatuate-monitor our property portfolio’ s exposure to certain natural
catastrophic events. We a-}se—rmt-tafed-mfegfaﬁeﬂ—lntegrated efclimate- related risk into our Enterprl%e Risk Management
(ERM) process , providing an opportunity to improve our internal processes for identifying, assessing, and managing climate-
related risks. In April 2622-2023 , we experienced miner-tornado damage to two-ofour-operations-edue-to-weather—related-a
shared Home Furniture and Bedding facility in Mississippi. This events— event —These-events-did not have a material
impact on our physical properties as a whole, or er-our overall ability to manufacture and distribute our products to customers
in a timely fashion, and it did not have a material effect on our business, financial condition, or results of operations. However,
in the future, depending on whether severe weather- related events increase in frequency and severity, such events could result
in potential damage to our physical assets, local infrastructure, transportation systems, water delivery systems, our customers’ or
suppliers’ operations, as well as prolonged disruptions in our manufacturing operations (including but not limited to our steel rod
mill), all of which could harm our business, results of operations, and financial condition. Indirect Physical Effects The physical
effects of climate change could continue to have an adverse impact on our supply chain. In recent years 2028-and-2024-, we
experienced (due, in part, to severe weather- related impacts) supply shortages in chemicals , which restricted foam supply. The
restriction of foam supply constrained overall mattress production in the bedding industry and reduced our production levels.
The cost of chemicals and foam also increased due to the shortages. Severe weather impacts could also reduce supply of other
products in our supply chain that could result in higher prices for our products and the resources needed to produce them. If we
are unable to secure an adequate and timely supply of raw materials or products in our supply chain, or the cost of these raw
materials or products materially increases, it could have a negative impact on our business, results of operations, and
financial condition. In 2023, drought conditions lowered the water levels of the Mississippi River and Panama Canal,
reducing traffic through these waterways. Although these issues have not had a material impact on our results of
operations, additional logistical disruptions could result in additional delays in our ability to deliver products timely to
certain customers. In addition, although the cost has not been, and is not expected to be, material to our business, results
of operations, and financial condition, severe weather- related incidents may continue to result in increased costs of our
property insurance. The market transition risks related to climate change could adversely affect our business, results of
operations, and financial condition. We are engaged in the manufacture of various automotive components, including
mechanical and pneumatic lumbar support and massage systems for seating, seat suspension systems, motors and actuators, and
cables. For several decades, automotive manufacturers have sought lightweight components designed to increase fuel efficiency
in the automobiles they manufacture. Replacing traditional steel components with high- strength steel, magnesium, aluminum
alloys, carbon fiber, ane-polymer composites , or post- consumer grade recycled nylon and plastics can directly reduce the
weight of a vehicle' s body and chassis and therefore reduce a vehicle' s fuel consumption. This increased fuel efficiency also
indirectly reduces greenhouse gas (GHG) emissions. Because of our technological competitiveness, this long- standing market
dynramte-transition has not had, and is not expected to have, a material negative impact on our share of the markets in which we
compete. However, if we are unable to continue to react to changes in technology, successfully develop, engineer, and bring
to market new and innovative products, or successfully respond to evolving business trends, including continuing to
produce comparatively lightweight components, our share in these automotive markets could be negatively impacted. If we are
unable to sustain our competitiveness through innovation, or maintain our ability to satisfy customer requirements
relative to product technology, there could be a material adverse effect on our results of operations and financial
condition. International economic, political, legal, and business factors could adversely impact our business, results of
operations, financial condition, and cash flows. We operate in global markets. Approximately 39 % of our sales in 2023
were generated outside the United States. [n addition, altheugh-as of December 31, 2023, we had 50 manufacturing
facilities outside the United States, and approximately 31 % of our tangible long- lived assets were located outside the



United States. Our reliance on international sales and international manufacturing facilities exposes us to a number of
risks, including price and currency controls; government embargoes or foreign trade restrictions, including import and
export tariffs; extraterritorial effects of U. S. laws such as the Foreign Corrupt Practices Act; expropriation of assets;
war, civil uprisings, acts of terror, and riots; political instability; nationalization of private enterprises;
hyperinflationary conditions; the necessity of obtaining governmental approval for new and continuing products and
operations, currency conversion, or repatriation of assets; legal systems of decrees, laws, taxes, regulations,
interpretations, and court decisions that are not always fully developed and that may be retroactively or arbitrarily
applied; cost hasnetbeen-and availability of international labor is-netexpeeted-to-be-, material-materials , and shipping
channels; and customer loyalty to local companles If realized, these factors could materially negatively impact our

business, results of operations and-, financial condition, and cash flows severe-weather—related-ineidents-may-eontinte-toresult
irinereased-eosts-ofourproperty-insuranee-. FINANCIAL RISK FACTORS There can be no assurance that we will continue

to pay cash dividends on our common stock at the same or higher rate. Financial conditions or our pursuit of strategic
alternative uses of cash could lead to a reduction, suspension, or termination of the payment of cash dividends at any
time. Dividends on shares of common stock are declared at the discretion of the Board of Directors. Our Board and
management are evaluating capital allocation priorities, including cash allocated to paying dividends. Any decision
would consider general and economic conditions, our financial condition and operating results, our available cash and
current and anticipated cash needs, our ability to generate sufficient earnings and cash flows, capital requirements,
strategic alternatives, our decision to reduce leverage, our compliance with our leverage ratio under our credit
agreement, contractual, legal, and tax implications, and other factors. There can be no assurance that we will continue to
pay cash dividends on our common stock. Any reduction, suspension, or termination of our cash dividend payments
could have a material negative effect on our stock price. Macroeconomic uncertainties have had, and could further have, an
adverse impact on the collection of trade-and-othernotesreeetvable-receivables in accordance with their terms due to customer
bankruptcy, financial difficulties, or insolvency. Some Beginning-irearty 2026, many-of our customers have been and-other
third-parties-were-adversely affected by macroeconomic uncertainties, and have suffered financial difficulty.
Macroeconomic uncertainties may include, but are not limited to, rising interest rates, inflation, weak demand, changing
market dynamics, increased geopolitical tensions, and political economic policy changes. As a result, our customers may
be unable to pay their debts to us, the-they seetal-may reject their contractual obligations to us under bankruptcy laws or
otherwise, or we may have to negotiate significant discounts and gevernmentalrestriettons-/ or extend financing terms with
these parties. We monitor our receivable portfolio closely and timitatienns-make reserve decisions based upon individual
customer credit risk reviews, customer payment trends (percentage of current and past due), historical loss experience,
and general macroeconomic and industry trends that could impact the expected collectability of all customers or pools of
customers with similar risks. While general macroeconomic elements and industry trends have been volatile the last few
years, our focused account management has related- resulted to-in low loss experience and hlgh levels of current (vs.
past- due) accounts. Because of uncertalnty around long- term 1mpacts of the COVID- 19 pandemic —Beeause-ofthis;we

v 6 , we increased our allowance for
general macroeconomic condltlons by $ 6 mllhon in 2020 We have made small adjustments to this component of our
reserves over the last few years for various economic signals, but we continued to hold most of this reserve (applicable to
the entire portfolio) until we could reasonably conclude that COVID would not impact collectability into the future.
During 2023, we reduced the COVID component of our reserve, but added a component for other macroeconomic items
(such as higher interest rates, geopolitical tension, and economic uncertainty). The net impact of this change was $ 4
million favorable to our allowance for doubtful accounts. In addition, 2023' s allowance was reduced as accounts
receivable balances were lower in 2023 as compared to 2022, including balances on specifically- reserved accounts and
recelpt of payments on some accounts that were prev1ously fully reserved As a result we reduced our a lm\ ance for

in i S 2()22 srelated to macroeconomic uncertainties and ordinary customer ucdll
reviews. HWeak demand and changmg market dynamlcs have created d1sruptlon and financial instability for some of
s, particularly in they— the Bedding Products

segment m&y—su-ffewgmﬁe&nt—ﬁn&net&l—drfﬁet&ty— We have estabhshed reserves for Maereeeeﬂem-xe—uneertam&es—may

pandenﬁe—customers through the process of 1nd1v1dual customer cred1t risk reviews , and
we believe we have established approprlate reserves for these customers . As a—resul-t—of December 31 2023 otr-etstomers

may-be-unable-to-pay-their-debts-to-ts-, th
allowance otherwise;or-for doubtful accounts we-tha gotiate-signifieant-eis

terms-with-these-parties-trade receivables was $ 11 mllhon If we are unable to collcu 'H‘ad'e-lLLLl\ ablcx and-othernotes
reeetvable-on a timely basis, larger provisions for bad debt may be required and may result in a negative impact on our earnings,
liquidity, cash flow, and financial condition. Our goodwill and other long- lived assets are subject to potential impairment which
could negatively impact our earnings. A significant portion of our assets consists of goodwill and other long- lived assets, the
carrying value of which would be reduced if we determine that those assets are impaired. At December 31, 2622-2023 ,



goodwill and other intangible assets represented $ 21 . 7 billion, or 436 % of our total assets. In addition, net property, plant 5
and equipment, operating lease right- of- use assets, and sundry assets totaled $ 1. 1 billion, or 24-24 % of total assets. We
review our reporting units for potential goodwill impairment in the second quarter as part of our annual goodwill impairment
testing and more often if an event or circumstance occurs making it likely that impairment exists. In addition, we test for the
recoverability of long- lived assets at year end, and more often if an event or circumstance indicates the carrying value may not
be recoverable. We conduct impairment testing based on our current business strategy in light of present industry and economic
conditions, as well as future expectations. Weak demand and changing market dynamics in the bedding industry have
created disruption and financial instability with some of our customers. While sales and earnings have been lower as
compared to acquisition- date estimates for the customer bases associated with Elite Comfort Solutions (ECS) and
Kayfoam (acquired in 2019 and 2021, respectively), estimated undiscounted cash flows for these asset groups exceeded
their carrying amounts until the fourth quarter of 2023. Late in the fourth quarter of 2023, certain of our ECS and
Kayfoam customers notified us of efforts to improve their financial position, which could adversely impact our future
cash flow forecasts. In early January 2024, we conducted an evaluation and determined that our sales and earnings
forecasts should be reduced, and, as a result, we performed a recoverability test for these asset groups. Because the
forecasted undiscounted cash flows had fallen below the carrying value for these asset groups, we tested for impairment
by comparing the estimated fair value of long- lived assets to their carrying values, which resulted in a non- cash charge
of $ 444 million for long- lived asset impairments (primarily customer relationships, technology, and trademark
intangibles) in the Bedding Products segment during the fourth quarter of 2023. This impairment was unrelated to the
Restructuring Plan as discussed in Operational Risk Factors beginning on page 16 and on page 37 in Item 7,
Management' s Discussion and Analysis of Financial Condition and Results of Operations. Our annual goodwill
impairment testing performed in the second quarter of 2023 and 2022 and-2624-indicated no goodwill impairments. Hewever
The fourth quarter 2023 activities resulting in the long- lived asset impairments discussed above were also considered a
triggering event for goodwill impairment testing of the Bedding reporting unit . and no impairments were indicated.
Future cash flows used in the fourth quarter 2023 goodwill impairment testing do not include expected benefits from the
Restructuring Plan, as we did not commit to the Plan until January 2024. fair-Fair value exceeded carrying value by less
than 100 % for four reporting units as summarized in the table below: Fair value in excess of carrying valueGeodwilGeodwill

value for the goodwill impairment testing as-performed tir-the-seeond-guarter 2022Goodwittimpairment-duringGoodwill
Triggering eventFourth quarter2023Annual testingSecond quarter2023Annual testing as-performed-in-the-seeonrd-Second

quarter2022As guarter2024As-of Deeember-ofDecember 3 |, 2022Bedding54-2023 (in millions) Reporting unit with a
triggering eventBedding19 % +H-40 % 54 % $ 960-milienWerk-907 Reporting units with no triggering eventWork

Furnttare78-Furniture74 78 100 Aerospace44 40 67 Hydraulic %—85—%—$—98—m1-1—heﬁf:efespaee494%—2-8—%r$—66
ﬂ‘l-rl-heﬂ-l-l-ydf&trl-te—@yl-rﬁdefs%%Cyllndersls 32 45 %-86-%-$42-milten-The Bedding reporting unit’ s market-fair value
decreased during 2023 primarily because of lower estimated future cash flows eomparable-eompany-multiples-and-higher
diseountrates-. Although the long- term outlook for the Bedding reporting unit remains streng-positive , macroeconomic factors
alse-have negatively impacted consumer confidence and spending . Our Specialty Foam business i+-the-nearterm,-whieh-in
tura-has experienced difficulties as a result of low demand and operational inefficiencies. About two- thirds of the
earnings challenge is a result of low demand driven by the general bedding market decline, the outsized impact on
digitally native brands from changes in consumer privacy laws and cash constraints, and share loss from a small number
of customers, with some of those sales shifting from finished goods to components. The remaining challenges relate
primarily to operational inefficiency from practices that emerged during the pandemic as we prioritized servicing
customers amid chemical shortages and surging demand. These items, as well as the activities resulting in the long- lived
asset impairment discussed above, have had an adverse impact on the bedding market' s near—term-foreeast-forecasts and
our estimated future cash flows . The Adtheughthe-Work Furniture and Aerospace Products reporting units' fair value teng-
term-foreeasts-used-in the 2622-2023 oood\\ ill 1mpdllmun tuuno tmpfeved-as-was generally consistent w1th eemp&fed—te—t-he
2062+-testingtheir—- the prior year fair 3 §
diseeuntrates-. Work Furniture “stong i oftt i i G pattt
fee}esigﬂ—fhei%efﬁe&feefpfmfsrﬂt-heﬁgh—dummi or both contract and reSIdentlal end- use pmduus sel-d—fer—festdeﬁﬁal—has
remained seft-at low levels in 2023, but is expected to improve in future years . Acrospace’ s long- term forecasts improved
#2022;-continue to reflect demand improvements as industry recovery continues. Current fabrieated-duet-assemblies-are
&t—2-9+9—}eve}s—&ﬁd-dumnd -feihwe}ded-aﬂd-se&rﬂ-}esﬁube—pfeéuets—lx now s1mllar to tmpfemg—meéest-}y—bﬂt—stﬂ-be}ew—pu—
pandemic levels —W v . The Hydraulic Cylinders
reporting unit had-' s fair value in the 2023 goodwﬂl 1mpa1rment testlng approx1mated carrylng value, primarily due to an
August 2022 acquisition. At the time of our annual goodwill impairment testing in the second quarter 2022, there was no
goodwill associated with this reporting unit. While we anticipate long- term growth for this reporting unit, it is moving at
a slow pace. In evaluating the time-potential for impairment of etr-annual-goodwill impairment-testing-irbeth2622-and
262+-other long- lived assets , we make assumptions regarding future operating performance, business trends, and
market and economic performance, as well as our future sales and operating margins, growth rates, and discount rates.
There are inherent uncertainties related to these factors, including but not limited an-Aungust2022-aequisttionadded
goodwitl-We-are-eontinuing 10 monitor-al-factorsimpaeting-these-reporting-units—f: * a sustained decline in our stock price,
resulting in a material decrease in our market capitalization relative to book value  a material difference in actual results
or the long- term outlook of any of our reporting units compared to matertaly-differfrom-the assumptions and estimates used in
the goodwill valuation calculations « unexpected significant declines in operating results ¢ disruptions in our business © loss
of a material customer or discontinued supply contract with a customer If these or any other significant items were to




occur , we could incur impairment-eharges—Fhese-non- cash impairment charges , which could have a material negative
impact on our earnings. For more information regarding goodwill and other long- lived assets, please refer to Note C on page $+
86 of the Notes to Consolidated Financial Statements . Qur borrowing costs and access to liquidity may be impacted if our
credit ratings are lowered. Independent rating agencies evaluate our credit profile on an ongoing basis and have
assigned ratings for our long- term and short- term debt. In August 2023 and January 2024, two of our three credit
rating agencies downgraded our credit rating. Although our credit ratings are still investment grade and we still have
access to the commercial paper market, these recent downgrades have resulted in slightly higher interest costs. If our
credit ratings are lowered below investment grade, or other factors impact marketability, we may not be able to access
the commercial paper market. If we are unable to meet our short- term borrowing needs in the commercial paper
market, we may rely more heavily on bank debt to fund short- term working capital needs at higher interest costs. Any
future downgrades of our credit ratings could also further increase our cost of debt and negatively impact our weighted
average cost of capital . If we do not comply with the restrictive covenants in our credit facility, we may not be able to borrow
in the commercial paper market or under our credit facility and our outstanding debt instruments may default, all of which would
adversely impact our liquidity. Our credit facility is a multi- currency facility maturing in September 2026, providing us the
ability, from time to time, to borrow, repay, and re- borrow up to $ 1. 2 billion, subject to certain restrictive covenants and
customary conditions. The credit facility serves as back- up for our commercial paper borrowing. Our credit facility contains
restrictive covenants. The covenants (a) require us to maintain as of the last day of each fiscal quarter , or if we borrow under
the credit facility (i) Consolidated Funded Indebtedness minus the lesser of: (A) Unrestricted Cash, or (B) $ 750 million to (ii)
Consolidated EBITDA for the four consecutive trailing quarters, such ratio not being greater than 3. 50 to 1. 00, provided,
however, subject to certain limitations, if the Company has made a Material Acquisition in any fiscal quarter, at the Company’ s
election, the maximum Leverage Ratio shall be 4. 00 to 1. 00 for the fiscal quarter during which such Material Acquisition is
consummated and the next three consecutive fiscal quarters; (b) limit the amount of total secured obligations to 15 % of our total
consolidated assets, and (c) limit our ability to sell, lease, transfer , or dispose of all , or substantially all , of the assets of the
Company and its subsidiaries, taken as a whole (other than accounts receivable sold in a Permitted Securitization Transaction,
products sold in the ordinary course of business , and our ability to sell, lease, transfer , or dispose of any of the assets of the
Company or one of its subsidiaries to the Company or one of its subsidiaries, as applicable) at any given point in time. If our
earnings are reduced, the covenants in the credit facility will continue to reduce our borrowing capacity, both under the credit
facility or through commercial paper issuances. Depending on the degree of earnings reduction, our liquidity could be materially
negatively impacted. This covenant may also restrict our current and future operations, including (i) our flexibility to plan for, or
react to, changes in our businesses and industries; and (ii) our ability to use our cash flows, or obtain additional financing, for
future working capital, capital expenditures, acquisitions, or other general corporate purposes. If we are not in compliance with
the restrictive covenants in our credit facility , and are not able to negotiate more lenient terms , we may not be able to access
the commercial paper market or borrow under the credit facility. Also, if we fail to comply with the covenants specified in the
credit facility, we may trigger an event of default, in which case the lenders would have the right to: (i) terminate their
commitment to provide loans under the credit facility; and (ii) declare all borrowings outstanding, together with accrued and
unpaid interest and fees, to be immediately due and payable. Additionally, our senior notes contain cross- default provisions
which could make outstanding amounts under the senior notes immediately payable in the event of an acceleration of amounts
due under the credit facility following a material uncured default. If debt under the credit facility or senior notes were to be
accelerated, we may not have sufficient cash to repay this debt, which would have an immediate material adverse effect on our
business, results of operations, and financial condition. We may not be able to realize deferred tax assets on our balance sheet ,
depending upon the amount and source of future taxable income. Our ability to realize deferred tax assets on our balance sheet
is dependent upon the amount and source of future taxable income. As of December 31, 2622-2023 , we had $ +65-134 million
of deferred tax assets ( net of an $ 18 124-millientess-a-$36-million valuation allowance). After netting of deferred tax
liabilities, the net amount presented within Sundry assets on our Consolidated Balance Sheets is $ 8-13 million. It is possible the
amount and source of our taxable income could materially change in the future. Particularly, our mix of earnings by taxing
jurisdiction may materially change in that we may have more or less taxable income generated in North America, Europe, or
Asia as compared to prior years. This change may impact our underlying assumptions on which valuation allowances are
established and negatively affect future period earnings and balance sheets. As a result, we may not be able to realize deferred
tax assets on our balance sheet. MARKET RISK FACTORS Costs of Inflation—impaeted-raw material-materials and-labor
eosts-have negatively affected, and could continue to negatively affect, our profit margins and earnings. Labor costs could
also negatively impact our profit margins and earnings. Raw material cost increases tmpaeted-by-, whether from inflationary—
-- inflation pressures-or otherwise , (and our ability to respond to cost increases through selling price increases) can significantly
impact our earnings. We typically have short- term commitments from our suppliers; accordingly, our raw material costs
generally move with the market. When we experience significant increases in raw material costs, we typically implement price
increases to recover the higher costs. Inability to recover cost increases (or a delay in the recovery time) can negatively impact
our earnings. Conversely, if raw material costs decrease, we generally pass through reduced selling prices to our
customers. The timing of lower selling prices, combined with turnover rate of the higher- cost inventory on hand prior to
the cost reduction, may reduce our profit margins and earnings. Steel is our principal raw material. The global steel markets
are cyclical in nature and have been volatile in recent years. This volatility can result in large swings in pricing and margins
from year to year. As a producer of steel rod, we are also impacted by volatility in metal margins (the difference between the
cost of steel scrap and the market price for steel rod). If market conditions cause scrap costs and rod pricing to change at
different rates (both in terms of timing and amount), metal margins could continue to be compressed, and this would negatively
impact our results of operations . We import certain chemicals to supplement domestic supply, but port delays and logistics



issues could limit access to those products . We have exposure to the cost of chemicals, including TDI, MDI, and polyol. The
cost of these chemlcdls has fluctuated at times, but we have generally passed the chan;aes throu,ﬂch to our customers. 262+

produets—I{ we are unable to obtain the chemlcdls or pass the cost along to our customers, our results of operations may be
negatively impacted | Currently, there is a shortage...... sales, earnings, and financial condition|. Higher raw material costs could
lead some of our customers to modify their product designs, causing a change in the quantity and mix of our components in their
finished goods (replacing higher- cost with lower- cost components). If this were to occur, it could negatively impact our results
of operations. Shortages in the labor markets in several-some industries in which we operate have-could ereated-- create
challenges in hiring and maintaining adequate workforce levels. This could lead to Beeause-oftheseshortages;-we-have
experteneed-increased labor costs and could negatively impact —H-this-eontinwes;-our results of operations may-be-matertatty-.
Mattress and innerspring imports from foreign manufacturers have affected, and could continue to adversely affect, our
market share, sales, profit margins, and earnings. We continue to face pressure from foreign competitors, as some of our
customers source a portion of their components and finished products offshore. We have experienced some reduced sales
and lower earnings related to lower- priced imports of mattresses and innersprings. Continued lower- priced mattress
and innerspring imports could further ncgatively impaeted—- impact market share, sales, profit margins, and earnings .
Unfair competition could adversely affect our market share, sales, profit margins, and earnings. We produce innersprings for
mattresses that are sold to bedding manufacturers. We produce steel wire rod for consumption by our wire mills (primarily to
produce innersprings) and to sell to third parties. We also produce and sell finished mattresses. Since 2009, there have been
antidumping duties on the import of innersprings from China, South Africa, and Vietnam imposed by the Department of
Commerce (DOC) and International Trade Commission (ITC) extending through 2024. The DOC and ITC have also imposed
antidumping duties and countervailing duties on imports of steel wire rod from various countries, including China. Some of
these orders-are-eurrently-undersunsetreviews-and-other-duties will expire, unless extended, in 2025. Also, antidumping duties
have been imposed by the DOC and ITC on the import of finished mattresses from various countries including China,
Cambodia, Indonesia, Malaysia, Serbia, Thailand, Turkey, and Vietnam, which will expire, unless extended, at different times
ranging from 2024 to 2026. If the existing antidumping and countervailing duties are overturned on appeal, or not extended
beyond their current terms and dumping and / or subsidization recurs, or manufacturers in the subject countries circumvent the
existing duties through transshipment in other jurisdictions or otherwise, our market share, sales, profit margins, and earnings
could be adversely affected. Our-borrowing-eosts-In July 2023, the Company, along with nine other domestic mattress
producers and aeeess-to-two Hiquidity-may-be-labor unions, filed petitions with the DOC and the ITC alleging that
manufacturers of mattresses in Bosnia and Herzegovina, Bulgaria, Burma, India, Italy, Kosovo, Mexico, the Philippines,
Poland, Slovenia, Spain, and Taiwan were unfairly selling their products in the United States at less than fair value
(dumping) and manufacturers of mattresses in Indonesia were unfairly benefiting from subsidies, causing harm to the U.
S. industry and seeking the imposition of duties on mattresses impaeted-imported from these countries. The ITC made a
preliminary determination of injury in September 2023. In December 2023, the DOC made a negative preliminary
determination on the filed petitions regarding subsidies. In January 2024, the DOC initiated an investigation on new
subsndy allegatlons that were presented by the petitioners ourereditratings-. The DOC’ s preliminary determination
profite-on dumping was issued in February 2024, imposing additional duties
on ﬁmshed mattresses. The DOC’ s final determmatlons are expected in July 2024 anand the ITC’ s final determination
is expected in September 2024 ong 515 h ssigned-ratings-for-ourlong—termand-shor debt-. If oureredit
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affected. We are exposed to foreign currency exchange rate rlsk which mdy negam ely 1mpdct our competltlveness profit
margins, and earnings. International sales have represented a significant percentage of our total sales, which exposes us to
currency exchange rate fluctuations. In 2622-2023 , 35-39 % of our sales were generated by international operations, primarily in
Europe, China, Canada, and Mexico. We expect that a significant amount of our sales will continue to come from outside the
United States in the future. Of Appreximately-50-of-our manufacturing facilities , 50 are located outside the United States. We
are also exposed to currency exchange rate fluctuations by our purchase of raw materials and component parts from suppliers in
multiple countries. We experience currency- related gains and losses where sales or purchases are denominated in currencies
other than the functional currency. As of December 31, 2022-2023 , we had foreign exchange rate risk associated with the U. S.
Dollar, Bare;-ChineseYuan, MexteanPeso-Danish Krone , Euro , British Pound Sterling, and €anadianPeHar-Mexican Peso .
If these exchange rates devalue the currency we receive for the sale of our products, or the currency we use to purchase raw
materials or component parts from our suppliers, it may have a material adverse effect on our competitiveness, profit margins,
and earnings. For more information regarding currency exchange rate risk, please refer to Note S-R on page H4-115 of the
Notes to Consolidated Financial Statements. Rising interest rates have affected, and could continue to affect, our interest
expense and make it more costly to refinance our long- term debt. We borrow money by issuing commercial paper with
maturities of less than 270 days. We also have issued long- term senior notes with fixed interest rates. Our $ 300 million
senior notes mature in November 2024, which we expect to retire predominantly with commercial paper. Interest rates
on short- term borrowing have risen significantly, which has contributed to an increase in interest expense. Continued



increases in interest rates could continue to negatively impact our interest expense, and make it more costly to refinance
our outstanding senior notes. INFORMATION TECHNOLOGY AND CYBERSECURITY RISK FACTORS Information
Feehnotogy-technology failures er, cybersecurity breaches-incidents, or new technology disruptions could have a material
adverse effect on our operations. We have 135 production facilities in lX different countries, pllmarlly located in North
America, Europe, and Asia. We rely on information severa 8 d-systems and-networks
to obtain ;seenre-, process, analyze, and manage data, as well as to facilitate the manutauture and distribution of inventory to
and from our preduetion-facilities. We receive, process, mantfaetare;-and ship orders, manage the billing of and collections
from our customers, and manage the accounting for and payments— payment to our vendors. We also manage our production
processes with certain industrial control systems. Consequently, we are subject to cybersecurity risk. We also have risk
associated with the network connectivity and systems for consolidated reporting. Technology failures or security breaches of a
new or existing infrastructure, including our industrial control systems, could impede normal operations, create system
disruptions, or create unauthorized disclosure or alteration of confidential information. We-From time to time, we have
experienced immaterial cybersecurity threats and incidents. When these threats and incidents occur, we have taken
appropriate remediation steps and, through investigation, determined that the threats or incidents did not have a fermat
material effect on our business, results of operations, or financial results. Although we are not aware of any material
cybersecurity incidents, because of past immaterial cybersecurity threats and what we have learned in responding to
those threats, we have accelerated several cybersecurity protection efforts. In 2024, we expect to spend roughly $ 9
million in maintaining and enhancing our cybersecurity protection efforts. Cybersecurity alerts are monitored by our
security operations center. When a cybersecurity alert meets certain categorized thresholds, as determined by our
Cybersecurity Incident Response Plan, we follow an escalation review process which can result in ptaee-our Chief
Information Security Officer (CISO) forwarding the alert to the crisis response team consisting of our CEO, CFO, Chief
Human Resources Officer, Chief Information Officer, and General Counsel. Our CISO and the Crisis Response Team,
pursuant to guidance from our CISO, assess and manage our response to cybersecurity threats and incidents. Our CISO
follows a risk- based escalation process to notify our General Counsel of certain cybersecurity threats and incidents, and
our General Counsel analyzes our obligation to report any incident publicly. If the General Counsel determines
disclosure is warranted, she reports this conclusion to the CISO, the Crisis Response Team, and the Company' s Public
Disclosure Committee fo1 con51derat10n bet-h—rnerdeﬁt—fespeﬂse—and dlsclosure. In addltlon, our CISO (or CEO when
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aetivity-, W 1t h plocedures in plaw for interim 1ep01tmg if necessary. Our full Board has oversight of our cybersecurity
process. Our cybersecurity program yted-by-eur-ChiefInformation-Seenrity-Offteer;-is based on industry - recognized
frameworks and takes a multifaceted approach to protecting our network, systems, and data, including personal information. We
deploy a wide range of protective security technologies and tools , including , but not limited to , encryption, firewalls, endpoint
detegtlon and 1esponse securlty mtormdtlon and event management, multi- fdctor duthentlcatlon and threat intelligence feeds
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that our cybersecurity protection systems are adequate, cybersecurity risk has increased due to trereased-remote access, remote
work conditions, and asseetated-strairon-employees-increased sophistication of cybersecurity adversaries, as well as the
increased frequency of malware attacks . As such, information technology failures or cybersecurity breaches could still
create system disruptions or unauthorized disclosure or alteration-alterations of confidential information and disruptions to the
systems of our third- party suppliers and providers . We cannot be certain that the attacker’ s capabilities will not
compromise our technology protecting information systems, including those resulting from ransomware attached to our
industrial control systems. If this-eeeurs;-these systems are interrupted et or damaged by any incident or fail for any
extended period of time, then our results of operations could be adversely affected disrapted;-or-we-maysufferfinanetal-Hoss
beeause-oftostormisappropriated-information— We Aldso;we-may incur remediation costs, increased cybersecurity protection
costs , ransom payments , lost revenues resulting from unauthorized use of proprietary information, litigation and legal costs,
mcreased insurance premiums, reputational damages— damage ;-proprietary-and-eonfidentiality-impaets-, damage to our
competitiveness, and negative impact on our stock price and long- term shareholder value . In addition, our ability to
effectively compete may be impacted by our ability to anticipate and respond effectively to the opportunity and threat
presented by new technology disruption and developments, including artificial intelligence. Finally, burdens associated
with regulatory compliance, including regulations adopted by the SEC regarding cybersecurity disclosure, may increase
our costs. The unauthorized use of artificial intelligence could expose sensitive Company information, infringe
intellectual property rights, violate privacy laws, and harm our reputation. Our business uses artificial intelligence (AI)
technologies, including those offered by third parties, on a limited basis, generally to mitigate cybersecurity risks. While
we prohibit the use of unauthorized Al technologies, our employees may use Al in an unauthorized manner, which could
expose our sensitive data to disclosure, violate third- party intellectual property rights, violate privacy laws, produce
inaccurate responses that could lead to errors in our business activities, and ultimately harm our reputation. Our ability
to mitigate these risks will depend on our continued effective maintenance, training, monitoring, and enforcement of



appropriate policies governing the use of Al technologies, and the results of any such use, by us. If any of these risks are
realized, it could adversely impact our results of operations, cash flow, financial condition, and stock price . TRADE
RISK FACTORS Tariffs by the United States government could result in materially lower margins, lost sales, and an overall
adverse effect on our results of operations. While we frequently manufacture products where our customers are located, we do,
in some cases, import and export various raw materials, components, or finished goods across several groups or business units,
including the-Automotive and-, Bedding greups-, and Geo Components . The United States has imposed broad- ranging tariffs
on steel and aluminum (each of which we use in our manufacturing processes), a wide assortment of Chinese- made products,
and other products on a country- specific basis. In retaliation, many other countries have imposed counter- tariffs on U. S.-
produced items. If we are unable to pass through additional costs created by current or new tariffs, it could result in materially

lower marglm lost iales and an overall adverse effect on our reqult% of operations. Fhe-United-Kingdom-s-withdrawal-from-the

Chlna could e*aeefb&te—t-he—contrlbute to a global %emlconductor qhortage and negatlvely impact (1) our ability to manufactme
and timely deliver our products, (ii) our OEM and Tier customers’ production schedules, and (iii) the demand for our products.
Our Automotive Group uses semiconductors in seat comfort products ;-and , to a lesser extent , in motors and actuators.
According to certain market reports, China is a feading-significant manufacturer of the-werld>s-semiconductors. The U. S.
government has imposed export controls regarding certain advanced semiconductor chips and semiconductor manufacturing
equipment which restrict U. S. companies’ ability to export these products to China without a license. The Netherlands and
Japan have also moved forward with more restrictive export controls related to specific equipment used for the
manufacture of semiconductors. The new controls may exaeerbate-the-contribute to a global semiconductor shortage and
negatively impact our ability to source an adequate supply of semiconductors used in our manufacturing processes. If so, the
any resulting shortage could endanger our ability to manufacture and timely deliver our products. It also could negatively
impact our OEM and Tier customers’ production schedules and the demand for our products. Additionally, China may adopt
retaliatory trade restrictions against U. S. companies. If this occurs, our Chinese- based operations may be negatively impacted.
Any of these risks, if realized, could negatlvely 1mpact our bu%lnei% results of opelatloni and financial condition.

complex and could harm our business, reputatlon ﬁnan01al condmon and operating results. Governments around the World
have adopted legislative and regulatory proposals concerning the collection and use of personal data. As a multi- national
company with employee personal data and business contact information from individuals in many countries, we are subject to
many different data protection laws, including these-federal and state- specific laws in the U. S, and the laws of other
jurisdictions in which we operate, such as those in Europe, China, and Brazil. For example, the European Union ( EU ) >
General Data Protection Regulation (GDPR) and United Kingdom ( UK ) GDPR applies-apply to our operations that collect or
process personal data of EU individuals and UK individuals, respectively. If our operations are found to violate GDPR or the
UK GDPR, we may incur substantial fines, face reputational harm, and be required to change our business practices, any of
which could have an adverse effect on our business. As a U. S. company, the ability to eentrall-manage aspects of our operation
and workforce centrally and the ability to make decisions based on complete and accurate global data are important and require
the ability to transfer and access personal data. The adequacy of the laws of the data- importing country are of increasing
importance under various laws, including the GDPR, the UK GDPR, and Brazil’ s general data protection law. The validity of
data transfer mechanisms remains subject to legal, regulatory, and political developments in many countries, including Brazil,
Europe, China, and the U. S. The tnvalidation-ofexpected legal challenges to the EU- US Data B—S—Privacy Framework
Shield-12620-, the complex assessment and documentation requirements regaired-under the EU Commisstons-reeent-Standard
Contractual Clauses , the documentation and filing requirements under China’ s PIPL (Personal Information Protection
Law) , as well as the still evolving guidance from Brazil and-China-, could have an adverse impact on our ability to process and
transfer personal data. This may inhibit our ability to transfer our employee personal data from our other operations, such as in
Europe, China, and Brazil, to our the-Cempany—s-headquarters in the U. S. or elsewhere, making it much more difficult to
effectively manage our global human capital. These evolving privacy and data protection requirements create uncertainty and
added compliance obligations that could harm our business, reputation, financial condition, and operating results.



Environmental regulatory compliance costs, additional potential related liabilities and Slimate-climate change transition
risks, including new treaties, laws , and regulations, could negatively impact our business, capital expenditures, compliance
costs, results of operations, financial condition, competitive position, and reputation . Increased focus by the U. S. and other
governmental authorities on climate change and other environmental matters has led to enhanced regulation in these
areas, which is expected to result in increased compliance costs and could subject us to additional potential liabilities.
The extent of these costs and risks is difficult to predict and will depend, in large part, on the extent of final regulations
and the ways in which those regulations are enforced . Many scientists, legislators, and others attribute global warming to
increased levels of GHG emissions, including carbon dioxide. As of December 31, 28222023 , we had 135 manufacturing
facilities in 18 countries. Most of our facilities are engaged in manufacturing processes that produce GHG emissions , including
carbon dioxide. We also maintain a fleet of over- the- road tractor trailers that emit GHG emissions when providing freight
services to many of our U. S.- based manufacturing locations. Our manufacturing facilities are primarily located in North
America, Europe, and Asia. There are certain transition risks (meaning risks related to the process of reducing our the
Cempany—s-carbon footprint) that could materially affect our business, capital expenditures, results of operations, financial
condition, competitive position, and reputation. One of these transition risks is the change in treaties, laws, policies, and
regulations that could impose significant operational and compliance burdens. For example, some of our operations are subject
to certain governmental actions like the Earepeantnten’—s-EU } European Green Deal ” (which provides for a 55 %
reduction in net GHG emissions by 2030 (compared to 1990 levels), and no net emissions of GHG by 2050), and the “ Paris
Agreement ” (which is an international treaty on climate change designed to lower GHG emissions). Other laws that could
materially increase our compliance costs are the California Climate Corporate Data Accountability Act and Climate-
Related Financial Risk Act, as well as the EU Corporate Sustainability Reporting Directive and the EU Carbon Border
Adjustment Mechanism. [n addition, speetfieally-with respect to our Automotive Group, the EU is moving forward with an
effective ban on the sale of new gas- powered automobiles (with the exception of CO2- neutral automobiles) in the EU from
2035 (with interim requirements by 2030), aiming to accelerate the conversion to zero- GHG emission automobiles as part of a
broad package to combat global warming. Also, President Biden signed executive orders setting the goal of having zero-
emission vehicles account for half of all new U. S. passenger cars and light trucks sales by 2030 and committing the
Federal government to procuring only zero- emission light vehicles by 2035. Finally, Seme-some states, including
California and New York, are also implementing similar provisions. Qur Fhre-Cempany>—s-automotive products can be sold to
manufacturers of either gas- powered or electric- powered vehicles. However, if our customers (who may be subject to any of
these or other similarly proposed or newly enacted laws and regulations) incur additional costs to comply with such laws and
regulations, which in turn, impact their ability to operate at similar levels in certain jurisdictions, the demand for our products
could be adversely affected. Adse-In addition , overall, there continues to be a lack of consistent climate legislation in the
jurisdictions in which we operate, which creates economic and regulatory uncertainty. If these laws or regulations (including the
SEC' s proposed rule regarding climate- related disclosures) impose significant operational restrictions and compliance
requirements on us, they could increase costs associated with our operations, including costs for raw materials and
transportation. Non- compliance with climate change treaties yor legislative and regulatory requirements could also negatively
impact our reputation. To date, however, we have not experienced a material impact from climate change legislative and
regulatory efforts. Increased scrutiny from investors, lenders, market participants, and other stakeholders regarding our
environmental, social, and governance, or sustainability responsibilities, could expose us to additional costs or risks and
adversely impact our liquidity, results of operations, reputation, employee retention, and stock price. Investor advocacy groups,
certain institutional investors, investment funds, lenders, market participants, shareholders, customers, and other stakeholders
have focused increasingly on the environmental, social, and governance (ESG) or “ sustainability ” practices of companies.
These parties have placed increased importance on the implications of the social cost of their investments. If our ESG practices
do not meet investor, lender, or other industry stakeholder expectations and standards, which continue to evolve, our access to
capital may be negatively impacted based on an assessment of our ESG practices. These limitations, in both the debt and equity
markets, may materially negatively affect our ability to manage our liquidity, eurabtity-te-refinance existing debt, grow our
businesses, and implement our strategies, as well as adversely impact our results of operations s-and the price of our common
stock. Our sustainability report details how we seek to manage our operations responsibly and ethically. The sustainability
report includes our ESG policies and practices on a variety of matters, including, but not limited to, Board and management
sustainability oversight, governance and ethics, environmental eemphanee-sustainability , climate change and greenhouse gas
emissions reduction , employee health and-, safety praetiees-, human-eapital-inclusion and diversity, product stewardship,
quality and safety management, produet-sustainability-and stewardship-supply chain management;-social standards and
compliance wotkforee-ineluston-and-diversity-. In the past few years, we broadened the scope of the Board” s Nominating,

Governance and Sustainability Committee to include oversight of our ESG programs and related risks. We also added positions ;5
including our first Chief Human Resources Officer and Sustainability - 3D-&E-Director ;-and-Sustainability Manager-to help
lead and evaluate our ESG practices. In Adse;#1-2022, we conducted our first materiality assessment to identify ESG- related
opportunities that will drive the most value for our company and those we serve. We engaged a broad variety of our
stakeholders to get their input on which ESG topics were of the highest importance to them. We also assessed our ability to
make a positive business impact in these same ESG areas. Together, this information is helping to better inform us as we
prioritize and advance our ESG strategies. We expect to share the results of the materiality assessment and key ESG objectives 5
and goals ;and-targetstaterir2023-or-in the first half of 2024. However, it is possible that stakeholders may not be satisfied
with our ESG practices or the speed of their adoption. In addition to the costs associated with the above = mentioned positions
and other activities , we could also incur additional costs and require additional resources to monitor, report, and comply with
various ESG practices. Also, our failure, or perceived failure, to meet the standards set forth in the sustainability report could



negatively impact our reputation, employee retention, and the willingness of our customers and suppliers to do business with us.
Our sustainability report can be found at www. leggett. com. Our website does not constitute part of this Form 10- K. Changes
in tax laws or challenges to our tax positions pursuant to ongoing tax audits could negatively impact our earnings and cash
flows. We are subject to the tax laws and reporting rules of the U. S. (federal, state, and local) and several foreign jurisdictions.
Current economic and political conditions make these tax rules (and governmental interpretation of these rules) in any
jurisdiction, including the U. S., subject to significant change and uncertainty. There are kave-beenproposals by the
Organization for Economic Cooperation and Development, the European Union, and other tax jurisdictions , some of which are
currently being adopted in various countries, to reform tax laws or change interpretations of existing tax rules. These
proposals generally center around global base erosion and profit shifting (BEPS) concepts , if-and as they are adopted,
could continue to impact how our earnings and transactions are taxed as a multinational corporation. Adtheugh-we-eanneot
prediet-whether-Whether , or in what form , these proposals will become law in various countries around the world , or how
they-such laws might be interpreted, sﬂeh—ehanges—could impact our assumptions related to the taxation of certain foreign
earnings and have an adverse effect on our earnings and cash flows. We are subject to audit by taxing authorities in the countries
where we operate and are currently in various stages of examination in several of these jurisdictions. We have established
liabilities as we believe are appropriate, with such amounts representing what we believe is a reasonable provision for taxes that
we ultimately might be required to pay. However, these liabilities could be increased over time as more information becomes
known relative to the resolution of these audits, as either certain governmental tax positions may be sustained , or we may agree
to certain tax adjustments. We could incur additional tax expense if we have adjustments higher than the liabilities recorded. We
are subject to value- added taxes (VAT) in various foreign jurisdictions. Where we are entitled to a refund of the VAT
we have paid, we are required to make a claim for refund from the government authorities. We establish VAT
receivables for these claims, but have been experiencing significant refund delays in Mexico. Although we believe the
amounts we have claimed are fully realizable, continued government actions in Mexico, including audits of the amounts
we have requested, could either further delay the receipt of our refunds, or cause us to settle for a lesser amount than the
VAT receivable we have recorded. These actions could adversely impact our future cash flows and / or pretax earnings.
LITIGATION RISK FACTORS We are exposed to litigation contingencies that, if realized, could have a material negative
impact on our financial condition, result% of operatlonq and cash flows. Although we deny hablhty in all currently threatened or
pending litigation proceedings and-beliey . ve-valid-bases o-Con i , we have recorded an
immaterial aggregate litigation contingency accrual at December 31, %92%2023 Baied on current facts and circumstances,
aggregate reasonably possible (but not probable) losses in excess of the recorded accruals for litigation contingencies are
estimated to be $ H4-22 million. If our assumptions or analyses regarding any of our contingencies are incorrect, exif facts and
circumstances change , or if future litigation arises , we could realize tess-losses in excess of the recorded accruals (and in
excess of the $ #4422 million referenced above) , which could have a material negative impact on our financial condition, results
of operations, and cash flows. For more information regarding our legal contingencies, please see Note FS on page H+115 of
the Notes to Consolidated Financial Statements.




