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Investing in our securities involves risk. Set forth below and elsewhere in this report are risk factors that could cause actual
results to differ materially from the results contemplated by the forward- looking statements contained in this report. We may
amend or %upplement these risk ractors from time to time by other reportq we file with the SEC GEGPGJ:I—T—I%ERI—SK

-R—I—S-IGFAG"FGR—S—Supply charn drqruptronq and %hortage@ 1mpact1ng our abrhty to trmely receive competmvely -—prrced raw
materials and parts used in our products, or impacting our ability to timely deliver our finished products to customers, may
adversely affect our manufacturing processes, financial condition, results of operations, and cash flows. We have manufacturing
facilities in 18 countries, primarily located in North America, Europe, and Asia. In our manufacturing processes, we source raw
materials and parts from a global supply chain. We sell and deliver our finished products to customers all over the world. We
rely on third parties to supply certain raw materials, components, and packaging products and to deliver our finished products.
Any interruption or failure by our suppliers s-distributers;or-other-eentraetors-to meet their obligations on schedule ern
aeeordanee-with-etrexpeetattons-could adversely affect our business and financial results. In recent years, we have experienced
supply chain disruptions related to foam chemical shortages, semiconductor shortages, labor availability, and freight challenges,
as well as higher costs associated with each of these issues. We have also experienced delays in delivery of aw-materials, parts,
and finished goods because of delivery port disruptions, trucking constraints, and inclement weather. At times, this has resulted
in reduced volume and hrgher co%ts in many of our businesses, 1nclud1ng our Automotive Group and Bedding Products segment

y Aty : . We also bear the risk of delays or
non- dehvery from our Suppher% or reduced demand from our customers because of natural disasters, fire-fires or-, exploston
explosions , terrorism, pandemics, saterrlabor strikes, foreign government action including asset seizure et changed licensing ,
or land use requirements which restrict operations, or other reasons beyond our control or the control of our suppliers, all of
which could impair our ability to timely manufacture and deliver our products. Labor Strikes-strikes or shutdowns at delivery
ports, loss of or damage to e#r-raw materials, parts, or finished products while they are in transit or storage, losses due to
tampering, third- party vendor issues with quality, failure by our suppliers to comply with applicable laws and regulations,
potential tariffs or other trade restrictions, or similar problems could restrict or delay the supply of esrraw materials, parts, or
deliveryefourfinished products , resulting in harm to our business and reputation. Also, in late 2023 and early 2024, the
conflict in the Red Sea caused delays with some of our Shrpmentq Whrle other thprnenti from Chlna to the Unlted States U—S—
or Europe have been re- routed - o

aforementroned supply chain rlﬂkq can materrally adver%ely effeet—affect our manuracturrng processes, financial condition,

results of operations, and cash flows. Our 2024 Restructuring Plan may not achieve its intended outcomes, and we may incur

restructuring costs, restructuring- related costs, and impairments in addition to those anticipated to be incurred in connection

with our announced 2024 Restructuring Plan. In the first quarter of 2024, we committed to a restructuring plan -(the “ 2024

Restructuring Plan ” or “ 2024 Plan ). The 2024 Plan is primarily associated with our Bedding Products segment and, to a

le@ier extent our Furniture, F loorrng & Textlle Products segment . The 2024 {the~“Restraetuaring-Plan was expanded in >er=
by-the end-second quarter of 2625-2024 —Pursuant-to include a

restructurlng opportunlty within the P-}aﬁ—we-Speclallzed Products segment and in the third quarter of 2024 to include
the general and administrative cost structure initiatives. We expect to +sconsolidate between 15 and 20 production and
distribution facilities feut-ef56)-in the Bedding Products segment and a small number of production facilities in eu+the
Furniture, Flooring & Textile Products segment . With respect to Bedding Products, we (i) consolidated 14 production and



distribution facilities (ten in U. S. Spring, three in Specialty Foam, one in Adjustable Bed) ; ~reduee-workforeetevels-over
time-(ii) consolidated all domestic innerspring productionPART I into our four larger remaining spring production
facilities ; «ineur-(iii) exited our Mexican innerspring operation; (iv) downsized our Chinese innerspring operation; and
(v) sold two properties. With respect to Specialized Products, we launched restructuring activities in our Hydraulic
Cylinders business to optimize manufacturing and improve operating efficiencies. With respect to Furniture, Flooring &
Textile Products, we closed one facility each in the Home Furniture and Flooring Products business units. Finally, we
reduced corporate general and administrative expenses, which are expected to be fully realized in 2025. In 2025, we
expect to have further consolidations in Bedding Products (primarily in Specialty Foam), achieve full implementation of
manufacturing efficiency improvement activities in Hydraulic Cylinders, and complete restructuring initiatives in
Flooring Products. Below is a table containing the 2024 Restructuring Plan costs, EBIT benefit, sales attrition, and
proceeds from the sale of real estate incurred or realized in 2024, and our estimates for 2025 and thereafter: (Dollar
amounts in millions- all pretax) 2024 A ctualEstimatesfor 2025 1Total PlanEstimate2, 3, 4Total Plan Prior Estimate 3Plan
activity: Restructuring and restructuring- related costs between: Cash $30 $ 15 to $ 20 $ 45 to $ 50 $ 30 to $ 40Non- cash18
15 to 2035 to 4035 to 45Total costs $ 48 $ 30 to $ 40 $ 80 to $ 90 % 65 &ﬂd-to $ 85Pretax net cash from real estate 5 85

15 to % 4() ﬂa-rl-l-le-1=1—$ 60 to $ 80 $ 60 to $ 80Plan 1mpacts Sales attrltlon $ 15 $608% 80 $ 80 EBIT beneﬁt $ 22 $ 55t0$60$
60to$ 7085 50 to$ 60 1 Estimates for 2025 sales attrition and EBIT benefit include full year impacts of the actions
completed in fatire-2024 and additional actions expected to be completed in 2025. 2 Due to implementation timing of
certain restructuring activities, we expect to have a small amount of incremental EBIT benefit and sales attrition in 2026.
Additionally, due to the timing of listing properties, we expect the remainder of real estate sales to occur in 2026. 3
Estimates of annualized sales attrition and EBIT benefit are expected to be realized after the 2024 Plan is fully
1mplemented in late 2025. 4 Increases in our total plan estimates for both cash costs and EBIT benefit ;-the-majority-of
yrhteh-are antieipated-related to be-ineurredin-2024 Plan activities -=-ultimatelyrealize-aposttive-finanetalimpaet-when-fully
implemented-in our Specialized Products segment tate2025;—+recetve-between$-66-and $-86-mittienin-our general and
administrative initiatives. 5 pretax-Pretax nct cash from real estate is only related to the 2024 Plan and does not include
the sale of idle real estate. The 2024 sale of real estate resulted in a pretax gain of $ 17 million. We estimate up to $ 37
million of pretax gains on the sale of real estate in 2025. Total restructuring and restructuring- related costs, including
2024 Plan costs and costs to explore the potential sale of our Aerospace business, for the year ending December 31, 2024,
were $ 51 million ($ 33 million cash and $ 18 million non- cash). 2024 Plan costs are expected to be substantially complete
by the end of 2025. Because of certain risks and uncertainties, the estimates of the number of facilities to be consolidated,
EBIT benefit, sales attrition, proceeds from the sale of real estate , and the cash and non- cash costs and impairments
associated with the Restraeturing-2024 Plan +may change as our analysis develops and -experienee-additional information
is obtained. Also, we may not be able to 1mplement the 2024 Plan in 2 t1mely manner that w1ll posmvely impact our
financial condition redue alesb oxXim ; 0 ; Hitt
of operations. Moreover , we may not be able to dispose of real estate pursuant t0 the 2024 Plan or obtain the expected
proceeds in a timely manner. The 2024 Plan may also negatively impact our relationships with employees, customers,
and vendors. Any failure to achieve the intended outcomes could materially adversely affect our business, financial
condltlon, results of operatlons and cash ﬂows, and llquldlty The 2024 Plan mdy not adnu e ns intended outcomes. Our

continue to evaluate epportanities-aeress-our bu&mes‘gcs‘ or lu1lhu restructuring opportunities in dddlll()n to those aeln ities
included in the anneuneed-2024 Plan. The execution of any of these opportunities may result in additional material restructuring
costs, restructuring- related costs, or impairments. Business disruptions to our steel rod mill or wire drawing mills , if coupled
with an inability to purchase an adequate and / or timely supply of quality steel rod from alternative sources, could have a
material negative impact on our Bedding Products segment and the Company' s results of operations. We purchase steel scrap
from third- party suppliers and —Fhis-serap-is-eenverted—- convert it into steel rod in our mill in Sterling, Illinois. Our steel rod
mill has historically had annual output of approximately 500, 000 tons, a substantial-majority of which has been used internally
by our wire mills . Our two wire mills , whieh-located in Carthage, Missouri, and Kouts, Indiana, convert the-steel rod into
drawn steel wire , which —Fhis-wire-is used in the production of mattress innersprings and other products. A disruption to the
operation of, or supply of steel scrap to, our steel rod mill could require us to purchase steel rod from alternative supply sources,
subject to market availability. Ongoing trade action by the U. S. government, along with the existence of antidumping and
countervailing duty orders against multiple countries, could result in reduced market availability and / or higher cost of steel rod.
[f we experience a disruption to our ability to produce steel rod in our mill, coupled with a reduction of adequate and / or timely
supply from alternative market sources of quality steel rod, we could experience a material negative impact on our Bedding
Products segment and the Company’ s results of operations. The physical effects of climate change could adversely affect our
business, results of operations, and financial condition. Direct Physical Effects The acute and chronic physical effects of elimate



ehangesueh-as-severe weather- related events, natural disasters, and / or significant changes in climate patterns, could have an
increasingly adverse impact on our business and customers. At December 31, 2023-2024 , we had +35-119 manufacturing
facilities in 18 countries, prlmanly located in North Amerrc"l Europe and Asia. We serve thousands of customers worldwide. In
4 s 4 and-our customers were located in approximately 100
countries . Western states, including California and Washlngton, have historically experienced, and are projected to
continue to experience, climate- related events (such as wildfires) at an increasing frequency. In early 2025, there were
multiple wildfires in California, including unprecedented wildfires in the Los Angeles County area. We have production
facilities located in California and Washington in each of our segments. To date, no facilities have suffered damage from
these fires. However, because of lack of rain, higher temperatures, and unpredictable winds, we could experience
potential adverse physical effects, including damage to our properties and disruption to our operations . Although our
diverse geographical manufacturing footprint and our broad geographical customer base mitigates the potential physical risks of
any local or regional severe elimate-ehange-weather- related event having a material effect on our operations and results, an-the

1ncrea§ed hequency and ieverlty of such weather- related events could pese—a—nslﬁe—empef&&eﬁs—aﬂd—re&ﬂﬁ—?e—ee%re

sueh—eveﬂts—eeu-}d—reqult in potentral dam"lge to our phyire"ll assets, local 1nfra§tructu1e transportation Syqtemi water dehvery
systems, our customers’ or suppliers’ operations, as well as prolonged disruptions in our manufacturing operations (including ,
but not limited to , our steel rod mill and wire drawing mills ), all of which could harm our business, results of operations, and
financial condition. Indirect Physical Effects The physical effects of climate change could continue to have an adverse impact on
our supply chain. In reeent-prior years, we experienced (due, in part, to severe weather- related impacts) supply shortages in
chemicals, which restricted foam supply and —Fhe-restriettonreffeamsupply-constrained overall mattress production in the
bedding industry and-. This reduced our production levels —Fhe-and increased the cost of chemicals and foam alse-nereased
due-to-the-shertages- Severe weather impacts could also reduce supply of other products in our supply chain that could result in
higher prices for our products and the resources needed to produce them. If we are unable to secure an adequate and timely
supply of raw-matertals-er-products in our supply chain, or the cost of these raw-matertals-er-products materially increases, it
could have a negative impact on our business, results of operations, and financial condition. In 2823-recent years , drought
conditions lowered the-water levels of the Mississippi River and Panama Canal, reducing traffic through these waterways ,
which impacted some of our shipments . Although these issues did not have nethad-a material impact on our results of
operations, additional logistical disruptions could result in additional costs and delays in our ability to deliver products timely to
certain customers. In addition, although the cost has not been yjandis-netexpeetedto-be;-material to our business, results of
operations, and financial condition, severe weather- related incidents have resulted and may eentinte-te-, in the future, result
in increased costs of earproperty insurance. The market transition risks related to climate change could adversely affect our
business, results of operations, and financial condition. We are engaged in the manufacture of various automotive components,
including meehanteat-and-preamatie-lumbar sappert-supports and massage systems for seating, seat suspension systems,
motors and actuators, and cables. For several decades, automotive manufacturers have sought lightweight components designed
to increase fuel efficiency i in the automobiles they manuracture Replacrng traditional steel component@ Wrth llghtwelght
alternative components h
eeﬁsu-mer—gfade—feeye}ed-mf}eﬂ-aﬁd-p-}asﬁes-can d1rect1y reduce the Werght or a vehicle' s body and cha%ir% and therefore reduce
a vehicle' s fuel consumption. This increased fuel efficiency also indirectly reduces greenhouse gas (GHG) emissions. These
Beeatse-of our-technologteal-ecompetitiveress;this-long- standing market transttion-transitions has-have negatively impacted
our market share, although not had;-and-is-netexpeetedto-have,a-matertal-materially because regative-impaet-on-ourshare
of our technological competitiveness the-marketsirwhieh-we-eompete-. However, if we are unable to continue to react to

changes in technology, successfully develop rengineer;and-bring-to-marketnew and innovative products, or successfully
respond to evolving business trends, including continuing to produce Cornp"lratlvely hghtwelght Components our share in these

au’eeﬂ&eﬁve—market% Could be materlally negatrvely 1mpacted Global W

economic, polmcal legal, and bu%rneis tactor%

6 ws-. We operate in global markets.
Approxrmately 39-40 % of our %ale% mn %92—3—2024 were generated outqlde the Unrted State% In addition, as of December 31,
2023-2024 , 48 we-had-56-manufacturing facilities eutstde-the-United-States;-and approximately 3+-%-one- third of our tanglble
long- lived assets were located outside the United States. Our reliance on internattenal-sales and nternattoral-manufacturing
facilities outside the United States expeses— expose us to a number of risks, including price and currency controls; gevernment
embargoes-sanctions, export controls or feretga-trade restrictions, including import and export tariffs; extraterritorial effects of
U. S. laws sueh-as-the Foretgn-CorraptPraetieesAet; expropriation of assets; war, civil uprisings yaets-ofterror;-and-riots-
political instability; nationalization of private enterprises; hyperinflationary conditions; the necessity of ebtaiminrg-governmental

approval-approvals for new-and-eentinutng-products and oper: atron% curreney conversron er—cash repatrratron e-f—asse’fs— and

legal-systems-ofdeerees;-laws and taxes;regulations
and-that may be retreaetively-er-arbitrarily applied +ee




. Hrealized,these-These factors could result in, or could continue to result in,
among other things, supply chain or production disruptions, lower consumer demand, compressed profit margins, and
unfavorable foreign currency exchange rates, any of which could materially negatively impact our business, results of
operations, financial condition, and cash flows. Geopohtlcal Rlsk Factors Conﬂlct between China and Talwan F-I-NANGIA—I:

could lead to trade sanctlons, export
controls, technology disputes, or supply chaln dlsruptlons, whlch could in particular, impact the semiconductor
industry, and our operations globally. Our Automotive Group uses semiconductors in seat comfort products and, to a
reduetiorrlesser extent , saspension-in motors and actuators. Our OEM and Tier customers also use semiconductors ,
termination-of- components containing semiconductors, in the-their paymentmanufacture of eash—&mdeﬁels-at—automotlve
components and / or vehicles. This supply could be challenged by any number time-—Dtvidends-onshares-of eommeon-stoek
unexpected or unplanned events. According to certain market reports, Taiwan and, to a lesser extent, Chlna are leadmg
manufacturers deelared—&t—t-he—d-rseret—reﬁ—ol the

ashra worldeeﬂstder—geﬂera-l- s

semlconductor supply Conﬂlct between Chma and eeeﬂeﬂ‘l-te—eeﬁd-t&eﬁS—Talwan mlght lead to trade sanctions . export
controls, technology disputes, ot or supply chain disruptions, which could, in particular, affect the semiconductor
industry. If this were to occur, our Automotive Group’ s ability to source an adequate supply of semiconductors may be
reduced, which could adversely harm our business, financial condition , and eperatingresults of operations. Such a conflict
also could negatively impact our OEM and Tier customers' supply chains and production schedules. In addition , any
outbreak of hostilities et or avaitable-eash-conflict between China and eurrentTaiwan could harm our operations
globally and antieipated-eash-the operations of our customers and suppliers. Financial Risk Factors Our borrowing costs
and access to liquidity may be impacted by lower credit ratings. Independent rating agencies evaluate our credit profile
and have assigned ratings for our long- term and short- term debt. Recently, our credit ratings have been lowered and
could be lowered further. These recent downgrades have resulted in slightly higher interest rates and could impact
marketability. Lower credit ratings could adversely affect our sources of borrowing and our financial arrangements,
including access to the commercial paper market, our lending agreements, and supply chain financing arrangements. If
we are unable to meet our short- term borrowing nceds in the commercial paper market . we may need to access our

credit a-bﬁ-rﬁy—facnhty or other bank debt to fund short- term workmg geﬁefate—su-fﬁeteﬁt—eammgs—&nd-easl‘rﬂe%—eaplld

ur nablllty T—here—e&n—be

2es: As a result, some of our customus may-be

have been unable to pdV their dcbts to us, t-hey—m&y—have exhlblted slow payments, have rejeetrejected their contractual
obligations to us under bankruptcy laws or otherwise, or we may-have had to negotiate significant discounts and / or extend
financing terms with these parties . These collection issues may continue . We monitor our receivable portfolio closely and
make reserve decisions based upon individual customer credit risk reviews, aging of customer accounts payment-trends
{pereentage-of eurrentand-past-due), historical loss experience, and general macroeconomic and industry trends that could
impact the expected collcclabllnv of all customus or pools of customus with similar risks. Our bad debt expense has

‘ al-ma ; ; attle-the last -few—three yuus .,—etrr

2024 , our (1110\\ ance for doubtf ul accounts for trade receivables was § -l—l—14 million. If we are undblc to collect receiv ables ona
timely basis, larger provisions for bad debt may be required and may result in a negative impact on our earnings, liquidity, cash
flow, and financial condition. Our goodwill and other long- lived assets are subject to potential impairment which could
negatively impact our earnings. A significant portion of our assets consists of goodwill and other long- lived assets, the carrying
value of which would be reduced if we determine that those assets are impaired. At December 31, 2823-2024 , goodwill and



other intangible assets represented $ 935 +—FbtHieorrmillion , or 36-26 % of our total assets. In addition, net property, plant , and
equipment, operating lease right- of- use assets, and sundry assets totaled $ 1 4, 036 billierrmillion , or 24-28 % of total assets.
Goodwill Impairment Ve review-our-test goodwill for impairment at the reporting units— unit level (the business groups
that are one level below the operatlng segments) when triggering events occur for— or at least annually. We perform

: P part-ef-our annual goodwill impairment testing in the second quarter.
The 2024 annual goodwill impairment testing 1nd1cated that fair value had fallen below carrying value for three
reporting units, and mere-oftenif-fair value exceeded carrying value by less than 100 % for one reporting unit. We had
2024 impairments of $ 588 million, $ 44 million, and $ 44 million in our Bedding, Work Furniture, and Hydraulic
Cylinders reporting units, respectively. The fair values of our reporting units in relation to their respective carrying
values and significant assumptions used are presented in the tables in Note F to the Consolidated Financial Statements,
beginning on page 96. In general, the fair values for these reporting units decreased versus prior year due to
macroeconomic pressures, including low demand, particularly in residential end markets. The fair values of our
reporting units were reconciled to our consolidated market capitalization, which decreased due to the significant decline
in stock price during the second quarter of 2024. Our closing stock price per share was $ 26. 17 on December 29, 2023, $
19. 15 on March 28, 2024, and $ 11. 46 on June 28, 2024. We concluded that an impairment existed under generally
accepted accounting principles in connection with the preparation and review of our second quarter financial statements
filed on August 7, 2024 as part of the quarterly report on Form 10- Q. While the Aerospace Products reporting unit did
not incur impairment charges, fair value exceeded carrying value by 21 % in our 2024 testing. Aerospace’ s long- term
forecasts continue to reflect demand improvements as industry recovery continues. Long- lived Asset Impairment Late

in the fourth quarter of 2023, we had a triggering cvent to review oreireumstanee-oeetrs-making-itlikely-thatimpairment
e*tsfs—}n—addtﬁeﬂ—we—tes{—fefﬁre—feeeve%ﬁﬁy&ﬁlong lived assets &t—ye&ﬁeﬁd—&nd-mefe—e-fteﬂ—l%&n—and event-test or-for
i aftee-tdtes Firgve ay-noth impairment when certain testing-based-en-our

eﬁr—EGS—&nd—Kayfe&m—eustomus nouilcd us of efforts to improve their financial posmon by moving their business to or
exploring alternative suppliers , which eeutd-adversely impaetimpacted our future cash flow fereeasts— forecast . [n carly
January 2024, we conducted an evaluation and determined that our sales and earnings forecasts should be reduced, and, as a
result, we performed a recoverability test for these asset groups. Because the forecasted undiscounted cash flows had fallen
below the carrying value for these asset groups, we tested for impairment by comparing the estimated fair value of long- lived
assets to their carrying values ywhieh-. This resulted in a non- cash pretax charge of $ 444 million for long- lived asset
impairments (primarily customer relationships, technology, and trademark intangibles) in the Bedding Products segment during

the fourth qudllCI ot 2023. This impairment w as unrelated to the 2024 Resll LlLlLllll]” Plan as-diseussed-in-Operational-Risk




Val-ue—‘—a—ma-teﬂal-&rffaﬁeﬂee—m—actual re%ult@ or the long ferm outlook of any of our reportmg umts eempafed—te-materlally
dlffer from the as%umptlonq and estlmateq used in the goodwﬂl and other long- llved assets Valu"ltlon Calculatlon% -

not Comply Wlth the restrictive covenants in our credit fac111ty, we may not be able to borrow in the commelmal paper market or
under our credit facility and our outstanding debt instruments may default, all of which would adversely impact our liquidity.
Our credit facility is a multi- currency facility maturing in September 2026, providing us the ability, from time to time, to
borrow, repay, and re- borrow up to $ 1. 2 billion, subject to certain restrictive covenants and customary conditions. The credit
facility serves as back- up for our commercial paper borrowing. ©ur-Capitalized terms used in this section but not defined
herein have the meanings set forth in the Credit Agreement. To provide additional borrowing capacity and financial
flexibility, we amended our credit agreement in March 2024 to increase the Leverage Ratio from 3. 50 to 1. 00 to 4. 00 to
1. 00. After the amendment, our credit facility contains restrictive covenants which include —Fhe-eevenants-(2) an amended
Leverage Ratio require-requiring us to maintain , as of the last day of each fiscal quarter, or #-when we borrow under the
credit facility (i) Consolidated Funded Indebtedness minus the lesser of: (A) Unrestricted Cash, or (B) $ 750 million to (ii)
Consolidated EBITDA for the four consecutive trailing quarters, such ratio not being greater than 4. 00 to 1. 00 as of March 31,
2024 through June 30, 2025, and not greater than 3. 50 to 1. 00 beginning September 30, 2025 through maturity ,
provided -however, subject to certain limitations, if we the-Ceompany-has-made-make a Material Acquisition in any fiscal
quarter after June 30, 2025 . at our the-Company>s-clection, the maximum Leverage Ratio shall be 4. 00 to 1. 00 for the fiscal
quarter during which such Material Acquisition is consummated and the next three consecutive fiscal quarters; (b) Himit-a
limitation of the amount of total secured obligations to 15 % of our total consolidated assets ;-3 and (c) Hmit-a limitation on our
ability to sell, lease, transfer, or dispose of all ;-or substantially all s-of the-our assets efthe-Company-and its-the assets of our
subsidiaries, taken as a whole (other than accounts receivable sold in a Permitted Securitization Transaction, products sold in the
ordinary course of business s-and our ability to sell, lease, transfer, or dispose of any of the-our assets efthe-Company-or the
assets of one of #s-our subsidiaries to us the-Company-or one of #s-our subsidiaries, as applicable) at any given point in time. [f
our earnings are reduced, the covenants in the credit facility will continue to reduce our borrowing capacity, both under the
credit facility or through commercial paper issuances. Depending on the degree of earnings reduction, our liquidity could be
materially negatively impacted. This covenant may also restrict our current and future operations, including (i) our flexibility to
plan for, or react to, changes in our businesses and industries; and (ii) our ability to use our cash flows, or obtain additional
financing, for future working capital, capital expenditures, acquisitions, or other general corporate purposes. If we are not in
compliance with the restrictive covenants in our credit facility, and are not able to negotiate more lenient terms, we may not be
able to access the commercial paper market or borrow under the credit facility. Also, if we fail to comply with the covenants
specified in the credit facility, we may trigger an event of default, in which case the lenders would have the right to: (i)
terminate their commitment to provide loans under the credit facility; and (ii) declare all borrowings outstanding, together with
accrued and unpaid interest and fees, to be immediately due and payable. Additionally, our senior notes contain cross- default
provisions which could make outstanding amounts under the senior notes immediately payable in the event of an acceleration of
amounts due under the credit facility following a material uncured default. If debt under the credit facility or senior notes were to
be accelerated, we may not have sufficient cash to repay this debt, which would have an immediate material adverse effect on
our business, results of operations, and financial condition. We may not be able to realize deferred tax assets on our balance
sheet, depending upon the amount and source of future taxable income. Our ability to realize deferred tax assets on our balance
sheet is dependent upon the amount and source of future taxable income. As discussed in Note O of Deeember31;2623-the
Consolidated Financial Statements , we had $ 434-148 million of deferred tax assets (net of an-a § +8-21 million valuation
allowance) as —Afternetting-of December 31 deferred-taxtiabilities-, 2024 the-net-amountpresented-within-Sundry-assetson
et&Geﬂseh&a’eed—Ba-}aﬁee—Sheefs—ts%—B—miﬂieﬂ— lt is p0§§1ble the amount and source of our taxable i income could materlally

change in the future -

underlying a%sumptloni on Wthh Valuatlon allowance% are estabh%hed and neganvely aﬁect future penod earnings and balance
sheets. As a result, we may not be able to realize deferred tax assets on our balance sheet. MARKEFRISKFACTFORS-There
can be no assurance that we will continue to pay cash dividends on our common stock. We recently reduced our
quarterly cash dividend per share. Dividends on shares of common stock are declared at the discretion of the Board of
Directors, which may decide to further reduce, suspend or terminate the dividend, based upon general economic
conditions, our financial condition, operating results, cash flows, available cash and current and anticipated cash needs,



capital requirements, strategic alternatives, compliance with contractual debt leverage ratios, and other factors. Market
Risk Factors Costs of raw materials hdve negam ely affected, and could contmue to negatively affect, our profit margins and
earnings. ta q a a ; gs—Raw material cost increases, whether from
inflation or otherwise s<(and our ablhty to respond to cost increases through sellmg price increases) , can significantly impact our
earnings. We typically have short- term commitments from our suppliers; accordingly, our raw material costs generally move
with the market. When we experience significant increases in raw material costs, we typically implement price increases to
recover the higher costs. Inability to recover cost increases (or a delay in the recovery time) can negatively impact our earnings.
Conversely, if raw material costs decrease, we generally pass through reduced selling prices to our customers. The timing of
lower selling prices, combined with turnover rate of the higher- cost inventory on hand prior to the cost reduction, may reduce
our profit margins and earnings. Steel is our principal raw material. The global steel markets are cyclical in nature and have
been volatile in recent years. This volatility can result in large swings in pricing and margins from year to year. As a producer of
steel rod, we are also impacted by volatility in metal margins (the difference between the cost of steel scrap and the market price
for steel rod). If market conditions cause scrap costs and rod pricing to change at different rates (both in terms of timing and
amount), metal margins could continue to be compressed, and this would negatively impact our results of operations. We import
certain chemicals to supplement domestic supply, but port delays and logistics issues could limit access to those products. We
have exposure to the cost of chemicals, including TDI, MDI, and polyol. The cost of these chemicals has fluctuated at times, but
we have generally passed the changes through to our customers. If we are unable to obtain the chemicals or pass the cost along
to our customers, our results of operations may be negatively impacted. Higher raw material costs could lead some of our
customers to modify their product designs, causing a change in the quantity and mix of our components in their finished goods
(replacing hléhel— cost with 10VV€1— cost components) lf this were to occur, it could negdtlvely 1mpdct our results of opeldtlons

Mattress and innerspring 1mp0rts from foreign manufacturers have affected, and could continue to adversely affect, our mdlket
share, sales, profit margins, and earnings. We continue to face pressure from foreign competitors, as some of our customers
source a portion of their components and finished products offshore. We have experienced some reduced sales and lower
earnings related to lower- priced imports of mattresses and innersprings. Continued lower- priced mattress and innerspring
imports could further negatively impact market share, sales, profit margins, and earnings. Unfair competition could adversely
affect our market share, sales, profit margins, and earnings. We produce innersprings for mattresses that are sold to bedding
manufacturers. We produce steel wire rod for consumption by our wire mills (primarily to produce innersprings) and to sell to
third partles We dlSO prodme and sell finished mattresses. -Stnee%@%‘—ln response to petltlons flled Wlth ﬂ&er&—— the U. S.

beeﬁ—'rmpesed—by—t-lﬂre—DOGand H@eﬁ—t-he-rm-peft—ef—ﬁ-mshed—mdttresses from-various-eountries-inetiding-China;,-Cambodia;

R-were belng unfanly sold sel-l-mg—t-hei-r

pfeduefs—m the Umted States by certain forelgn manufacturers at less than fair value (dumping) and that certain foreign
manufacturers of steel wire rod and mattresses #rtadonesta-were unfairly benefiting from subsidies, certain antidumping
eausing-harm-to-the U—S—industry-and / or countervailing seeking-the-impesitierref-dutics have been imposed on the imports
of such products. Some antidumping and countervailing duties orders are subject to ongoing appeal. The ITC is
currently examining whether to extend a 2019 order on mattresses imperted-from China, following these-- the DOC' s

eeﬂﬁtﬂes.—"Phe—I%@ﬁmde—a—pfehﬁﬁnaﬁHietermmatlon e-ijﬂry— -SeptefnbefFebruary %92—3—2025 —I-n—Beeeﬂ‘lber—}GQ%—t-he

aﬁ—rm%e'sﬁg&ﬂeﬂ—eﬂ—ﬁew—sabstdyaﬁeg&&eﬁs—thdt revocatlon 0f were—presenfed—by—the pet—rt—teﬂefs—"Phe—D@@s—pfehﬁﬁnaﬁ‘
determination-onr-2019 duty order would likely lead to the continuation or recurrence of dumping of swas-issaedinFebraary

%G%rtmpesmg—addtﬁeﬂal—&&ﬁes-eﬂ—ﬁﬁtshed-lnattresses from China —The-DOCsfinal-determinations-are-expeeted-inJuly

. If any of these—- the determinattons-antidumping and
countervallmg duties arc negative-overturned on appeal or not extended beyond their current terms and dumping and /
or subsidization recurs, or manufacturers in the subject countries circumvent the existing duties through transshipment
in other jurisdictions or otherwise ., our market share, sales, profit margins, and earnings could be adversely affected . For
more information on antidumping and / or countervailing duties regarding innersprings, steel wire rod and mattresses,
please refer to the Competition section on page 42 in Item 7. Management' s Discussion and Analysis of Financial
Conditions and Results of Operations, and Item 3. Legal Proceedings on page 30. We operate in a highly competitive
automotive industry and efforts by our competitors, as well as new entrants to the industry, to gain market share could
negatively impact our business, results of operations, and financial condition. The automotive component industry is
highly competitive. The evolving automotive market, including the growth of hybrid and electric vehicles, has attracted,
and may continue to attract, new OEM entrants to the industry, resulting in market share losses for our existing



customers. We have also experienced increased competition from Chinese- based component suppliers who are growing
market share in China, particularly with Chinese- based OEMs, which may adversely affect sales and profit margins on
our products. In Europe, economic softness and consumer affordability issues have given Chinese electric vehicle (EV)
manufacturers opportunities to supply lower price electric vehicles, leading to production declines and program launch
delays for our customers. In North America, consumer affordability issues and uncertainty around EV transition
timelines are resulting in program launch delays and our customers replacing higher cost components with lower cost
components. If we are unable to differentiate existing or create new innovative products, adapt to new technologies or
evolving customer requirements, maintain a low- cost footprint, or compete effectively, we may lose market share or be
forced to reduce prices, thereby lowering our margins. Any such occurrences could adversely affect our business, results
of operatlons, and financlal condltlon We are exposed to forels,n culrency exchange rate rlsk which may negatl\ ely 1mpdct

AHONS: s were Generdted by mtematlondl

Opel‘dtIOIlS prlmdrlly in Eulope C hma Canddd and Mexico. As We—e*peet—ﬂ&a-t—a—s*gﬂrﬁe&nt—&metﬂa{—of December 31, 2024, 48
of our manufacturlng faclhtles were located sa}es—wﬂ-l—eeﬁﬁﬂﬁe—te-eeme—ffeﬂa—oumde the United States iirthe-future—Ofour

d d ates-. We are alse-exposed to currency exchange rate fluctuations
by our puruhdse of raw mdtendls and component parts from suppliers in multiple countries. We experience currency- related
gains and losses where sales or purchases are denominated in currencies other than the functional currency. As-efDeeember3+
We also have balance sheet , %92—3—cash ﬂow and net 1nvestment We—h&d—fefetgﬂ-e*ehaﬂge—f&fe—rl% < associated with foreign
currency exchange rates A o-. If these—- the
applicable foreign currency exdmns_e rates devalue the Cunency we receive for the sale of our products yor the currency we
use to purchase raw materials or component parts from our suppliers, it may have a material adverse effect on our
competitiveness, profit margins, and earnings. For more information regarding currency exchange rate risk, please refer to Note
-KS on page -1—15—120 of the Notes to C onsohddted Financial Statements Informatlon Technology Rrsmg—mfefes{—fa-tes—ha-ve

%@H@L@G%%—%BE—RSE@E%RE&%@T@RS—IMDHHJHOH teuhnolog:y fallures Cybersecunty 1nc1dents or new
teuhnolog:y dlsmptlons Could have a mdtendl adverse effect on our opemtlons We ha-ve—BS—pfedueﬁeﬁ—faerl-H-tes—m—l-S-dtffefeﬂ%

and mdndge ddtd and critical ﬁnanc1al act1v1t1es as well as to dellltdte the mdnufdcture and dlsmbutlon 01‘ nv entory to dnd
from our facilities. We receive, process, and ship orders 7and manage our accounting the-bithing-ef-and financial records,
including invoicing and eeHeetions— collecting from our customers yand paying manage-the-aceounting for-and-payment-to
our vendors. We also manage our production processes with certain industrial control systems. Consequently, we are subject to
cybersecurity risk. We face alse-haverislerisks associated with the-network connectivity and systems for consolidated
reporting. Technology failures or security breaches of a-rew-er-our extsting-infrastructure, including our industrial control
systems, could impede normal operations, create system disruptions, or create unauthorized disclosure or alteration of
confidential information. From time to time, we have experienced immaterial cybersecurity threats and incidents. When these
threats and incidents occur, we have taken appropriate remediation steps and, through investigation, determined that the threats
or incidents did not have a material effect on our business, results of operations, or financial results. Although we are not aware
of any material cybersecurity incidents, because of past immaterial cybersecurity threats and what we have learned in

respondmg to those thredts we ha\ e 1mpr0ved aeee}em-ted-sevefa-l—cybersecmlty pfefeeﬁeﬂ—eﬁons I 2624-we-expeetto-spend

insurance cov erdge dnd beheve—t-h&t—etu&strlve to prov1de a balanced level of cybersecunty pfefeeﬁeﬁ—protectlons Systems-are
adeguate-, cybersecurity risk has increased due to remote access yremete-workeonditions;-and increased sophistication of
cybersecurity adversaries, as well as the increased frequency of cybersecurity attacks, including malware attaeks- As such,
information technology failures or cybersecurity breaches could still create system disruptions or unauthorized disclosure or



alterations of confidential information and disruptions to the systems of our third- party suppliers and providers. We cannot be
certain that the attacker’ s capabilities will not compromise our technology protecting information systems or bypass our
detection capabilities , including those resulting from ransomware attached to our industrial control systems. If these systems
are materially interrupted or damaged by any incident or fail for any extended period of time, then our results of operations
could be adversely affected. We may incur remediation costs, increased cybersecurity protection costs, ransom payments, lost
revenues resulting from unauthorized use of proprietary information, litigation and legal costs, increased insurance premiums,
reputational damage, damage to our competitiveness, and negative impact on our stock price and long- term shareholder value.

We Inaddition-our-ability to-effeetively-eompete-may also be impaeted-required to devote significant management

resources and expend s1gn1ﬁcant addltlonal resources to address problems created by any such 1nterrupt10n, damage, ot

1ntelhgence could expose sensitive Company information, mfrlnge 1ntellectual property rlohti violate privacy laws and harm
our reputation. Our business uses artificial intelligence (AI) technologies, including those offered by third parties, on a limited
basis, generally to mitigate cybersecurity risks. While we prohibit the use of unauthorized Al technologies, our employees may
use Al in an unauthorized manner, which could expose our sensitive data to disclosure, violate third- party intellectual property
rights or selate-privacy laws, produce inaccurate responses that could lead to errors in our business activities, and aktimately
harm our reputation. Our ability to mitigate these risks will depend on our continued effective maintenance, training,
monitoring, and enforcement of appropriate policies governing the use of Al technologies, and the results of any such use, by us.
The legal and regulatory landscape relating to Al and its use is uncertain and rapidly evolving. These evolving laws and
regulations could require changes in our implementation of Al technology and increase our compliance costs and the
risk of non- compliance. If any of these risks are realized, it could adversely impact our results of operations, cash flow,
financial condition, and stock price. FRADERISKFACTORS-Trade Risk Factors Tariffs by the Untted-States-U. S.
government could result in materlally lower mar; glns lost sales, and an overall adver%e effect on our results of operations. We

' : import and export various
raw materlals component@ or hnlqhed goodi across sevefa-l—g-foaps—all segments, w1th or-our busiess-unitsineluding
AntomotiverBedding -Products and Gee-Furniture, Flooring & Textile Products segments being the most impacted. Our
customers also import into the United States various raw materials, Components-components , or finished goods
purchased from our Specialized Products and Furniture, Flooring & Textile Products segments . The United States has
imposed broad- ranging tariffs on steel and aluminum (each of which we use in our manufacturing processes), a wide assortment
of Chinese- made products, and other products on a country- specific basis. Additional tariffs could be imposed. In retaliation,
many other countries have imposed , and could impose in the future, counter- tariffs on U. S.- produced items . Recently, the
Trump Administration imposed tariffs on imports from Canada, China, and Mexico, and then subsequently paused
tariffs on imports from Canada and Mexico for at least thirty days. We have production facilities in the United States,
Canada, China, and Mexico. In addition, new tariffs have been announced that will eliminate certain exclusions to
existing steel tariffs and raise tariffs on aluminum imports. These new tariffs have spurred, and could also spur,
additional retaliatory moves between the affected countries. Furthermore, the Trump Administration has initiated
investigations into nonreciprocal trade arrangements with the goal of implementing a tariff equalization scheme, the
threat or implementation of which could spur additional retaliatory moves by other countries . If we are unable to pass
through additional costs created by current or new tariffs, it could result in materially lower margins, lost sales, and an overall
adverse effect on our results of operations. Tariffs also could negatively impact our customers’ demand for our products, as
our customers may face significantly increased costs from importing our products or from selling their foreign-
produced products containing our foreign- produced components into the United States. U. S. export controls against
China could contribute to a global semiconductor shortage and negatively impact (i) our ability to manufacture and timely
deliver our products, (ii) our OEM and Tier customers’ production schedules, and (iii) the demand for our products. Our
Automotive Group uses semiconductors in seat comfort products and, to a lesser extent, in motors and actuators . Our OEM
and Tier customers also use semiconductors, or components containing semiconductors, in their manufacture of
automotive components and / or vehicles . According to certain market reports, China is a significant manufacturer of
semiconductors. The U. S. government has imposed export controls regarding certain advanced semiconductor chips and
semiconductor manufacturing equipment which restrict U. S. companies’ ability to export these products to China without a
license. The Netherlands and Japan have also moved forward with more restrictive export controls related to specific equipment
used for the manufacture of semiconductors. The new controls may contribute to a global semiconductor shortage and
negatively impact our ability to source an adequate supply of semiconductors used in our manufacturing processes. If so, any
resulting shortage could endanger our ability to manufacture and timely deliver our products. It also could negatively impact our
OEM and Tier customers’ production schedules and the demand for our products. Additionally, China may adopt retaliatory
trade restrictions against U. S. companies. If this occurs, our Chinese- based operations may be negatively impacted. Any of
these risks, if realized, could negatively impact our business, results of operations, and financial condition. REGHEATORY¥
RISKFACTORSRegulatory Risk Factors Privacy and data protectlon regulatlon% are complex and could harm our business,
reputatlon ﬁnancml condition, and opelatlng results. Gov d g 7

a—As a ﬂau-}&-nﬁﬁoﬁa-l—multlnatlonal company w1th em-p}eyee
personal data and buqlneﬂs contact information hom individuals in many countries, we are subject to many-different-numerous
complex and evolving data protection laws ;. These neluding-include the federal and state- specific laws in the United States
as well as U—S-and-the laws of other jurisdictions where #whieh-we operate, such as those in Europe, China, India, and



. If our

operatlonq are found to v101ate GBP-R—eH-he—these U—IéGBP—R—broad- ranging data protectlon laws we may incur substantial
fines, face reputational harm, and be required to change our business practices, any of which could have an adverse effect on our
business. As a U. S. company, the ability to manage aspects of our operation and workforce centrally and the ability to make
decisions based on complete and accurate global data are important and require the ability to transfer and access personal data.
The adequacy of the laws of the data- 1mp01t1ng eountly are of 1nelea§1ng importance under various international laws 5

g ; da 6 ; The Vahdlty of data transfer meehamimq

ablhty to process and transfer pemonal data Thl§ may 1nlnb1t our ablhty to transfer our employee personal data from our other
operations, such as in Europe, China, and Brazil, to our headquarters in the United States H—S—or elsewhere, making it much
more difficult to effectively manage our global human capital. These evolving privacy and data protection requirements create
uncertainty and added-- add compliance obligations that could harm our business, reputation, financial condition, and operating
results. Environmental regulatory compliance costs, additional potential related liabilities and climate change transition risks,
including new treaties, laws, and regulations, could negatively impact our business, capital expenditures, compliance costs,
results of operations, financial condition, competitive position, and reputation. Increased focus by the United States H—S—and
other governmental authorities on climate change and other environmental matters has led to enhanced regulation in these areas,
which is expected to result in increased compliance costs and could subject us to addittenal-potential liabilities. The extent of
these costs and risks is difficult to predlet and will depend in large part on the extent of hnal regulatlonq and the Wayi in which
those regulations are enforced. Man v
emtss-teﬁs—rﬁel-ud-rﬁg—eafbeﬁ—d-te?ﬂde—Ai of Deeember 31 %92—3—2024 we had -1-35—119 manufacturlng faelhtle% in 18 eountrleq .
primarily in North America, Europe, and Asia . Most of our facilities are engaged in manufacturing processes that produce
GHG emissions, including carbon dioxide. We also maintain a fleet of over- the- road tractor trailers that emit GHG emissions
when prov1d1ng frelght services to many of our U. S.- based manufacturing locations. Qur-manufacturing-faetities-are-primarty

5 —There are certain transition risks (meaning risks related to the process of reducing
our carbon footprint) that could materially affect our business, capital expenditures, results of operations, financial condition,
competitive position, and reputation. One of these transition risks is the ehange in treaties, laws, pohele% and regulatlom that
could i 1mp0§e qlgnlheant 0pe1at10na1 and compliance burdens. If ; 0 b a

mbjeet to ﬁﬂ-y-ef—t-hese—chmate change regulatory requlrements or 6{'1&61'—9111’111211 ly propo%ed or newly enaeted laws and
regulations) incur additional costs to comply with such laws and regulations, which in turn, impact their ability to operate at
similar levels in certain jurisdictions, the demand for our products could be adversely affected. In addition, overall, there
continues to be a lack of consistent climate legislation in the jurisdictions in which we operate, which creates economic and
regulatory uncertainty. If these laws or regulations (including the SEC' s propesedrule-regarding-climate- related diselostres—-
disclosure rules, if upheld ) impose significant operational restrictions and compliance requirements on us, they could increase
costs associated with our operations, including costs for raw materials and transportation. Non- compliance with climate change
treaties or legislative and regulatory requirements could also lead to significant fines and penalties and ncgatively impact our
reputation. To date ;hewever-, we have not experienced a material impact from such ehmate-ehange-legislative and regulatory
efforts . Further, we currently do not have an estimate of the capital expenditures or operating and administrative costs
that may be required to implement our GHG reduction strategy or comply with regulatory requirements, but these items
are expected to require capital investment and increase costs. The ultimate impact and associated cost of these legislative
and regulatory developments and implementing our GHG reduction strategy cannot be predicted at this time . [ncreased
scrutiny from investersylenders;marketpartietpants;-and-otherstakeholders regarding our envirenmentalsoetal-and
goverranee;or-sustainability responsibilities ;could expose us to additional costs or risks and adversely impact our liquidity,
results of operations, reputation, employee retention, and stock price. Investor advocacy groups, certain institutional investors,
investment funds, lenders, market participants, shareholders, customers, and other stakeholders have increasingly focused
tnereastngly-on the environmental;-soetal-and-governanee(ESG-er~-sustainability Zpractices of companies. These parties have
placed increased importance on the impheattons-efthe-social cost implications of their investments. If our ESG-sustainability
practices do not meet these irvestor;tender;-or-otherindustry-stakeholder expectations and standards, which continue to evolve,



our access to capital may be negatively impacted based on an assessment of our ESG-sustainability practices. These limitations,
in both the debt and equity markets, may materially negatively affect our ability to manage our liquidity, refinance existing debt,
grow our businesses, and implement our strategies, as well as adversely impact our results of operations and the price of our
common stock. Our sustatnabtlity-Sustainability repert-Report details how we seek to manage our operations responsibly and
ethically. Fhe-It includes our sustainability repertineludes-eurESGpolicies and practices on a variety of matters, including, but
not limited to, Board and management sustainability oversight, governance and ethics, environmental sustainability, ebimate
ehange-and-greenhouse gas emissions reduction, employee health, safety, inelastonand-diversity;-product stewardship, quality

and safety management, and supply chain social standards and compliance. The frthe-past-few-yearswe-broadened-the-seope
ofthe-Board’ s Nominating, Governance and Suqtamabrhty Committee oversees to—tﬂel-ude—evefﬂght—e-ﬁour E—SG—sustalnablhty

program% and related risks —¥ 0 5

a-nd—goa-Ps—tn—t-he—ﬁrst—ha-l-ﬁof—Z-@Q*l— However itis po%srble that %takeholders may not be qatrsﬁed w1th our E—SG—sustamablllty

practices or the speed of their adoption. We v v
aetivities;we-could also incur additional costs and require add-tt-toﬁa-l—more resources to monitor, report and Comply with
various ESG-sustainability practices. Adse-Furthermore , our failure, or perceived failure, to meet the standards set forth in the
sustainabiity-Sustainability repert-Report could negatively impact our reputation, employee retention, and the willingness of
our customers and suppliers to do business with us. Our sustainability-Sustainability repert-Report can be found at www.
leggett. com. Our website does not constitute part of this Form 10- K. Changes in tax laws or challenges to our tax positions
pursuant to ongoing tax audits could negatively impact our earnings and cash flows. We are subject to the tax laws and reporting
rules of the United States B—S—(federal, state, and local) and several foreign jurisdictions. Current economic and political
conditions make these tax rules (and governmental interpretation of these rules) inanyjarisdiettonnehading-the- B—Ss-subject
to significant change and uncertainty. There are proposals by the Organization for Economic Cooperation and Development the
European Union, and other tax jurisdictions, some of which are-eurrentty-being-have already been adopted in various
countries, to reform tax laws or change interpretations of existing tax rules. These proposals generally center around global base
erosion and profit shifting (BEPS) concepts, and , as they are adopted, could continue to impact how our earnings and
transactions are taxed as a multinational corporation. Whether, or in what form, these proposals sH-become law in various
countries around the world, or how such laws might be interpreted, could impact our assumptions related to the taxation of
certain foreign earnings and have an adverse effect on our earnings and cash flows. We are subject to audit by taxing authorities
in the countries where we operate and are currently in various stages of examination in several efthese-jurisdictions. We have
established liabilities as-we believe are appropriate, with such amounts representing what we believe is a reasonable provision
for taxes that we ultimately might be required to pay. However, these liabilities could be increased over time as more
information becomes known relative to the resolution of these audits, as etther-eertatn-governmental tax positions may be
sustained, or we may agree to certain tax adjustments. We could incur additional tax expense if we have adjustments higher
than the liabilities recorded. We are subject to value- added taxes (VAT) in various foreign jurisdictions. Where we are entitled
to a refund of the VAT we have paid, we are required to make a claim for refund from the government authorities. We establish
VAT receivables for these claims, but have been experiencing stgatfteantrefund delays in Mexico . As of December 31, 2024,
we had outstanding VAT refund claims with the Mexican government of $ 35 million. We received $ 19 million of the
December 31, 2024 balance in January 2025 . Although we believe the amounts we have-claimed are fully realizable
collectible , continued government actions in Mexico, including audits of the refund amounts we-have-regaested-, could either
further delay the receipt of our refunds, or cause us to settle for a lesser amount than the recorded VAT receivable we-have
reeorded-. These actions could adversely impact our future cash flows and / or pretax earnings. HFHHGAHONRISKFACTORS
Litigation Risk Factors We are exposed to litigation contingencies that, if realized, could have a material negative impact on
our financial condition, results of operations, and cash flows. Although we deny liability in all currently threatened or pending
litigation proceedings, we have recorded an immaterial aggregate litigation contingency accrual at December 31, 2623-2024 .
Based on current facts and circumstances, aggregate reasonably possible (but not probable) losses in excess of the recorded
accruals for litigation contingencies are estimated to be $ 22-13 million. If our assumptions or analyses regarding any of our
contingencies are incorrect, if facts and circumstances change, or if future litigation arises, we could realize losses in excess of
the recorded accruals (and in excess of the $ 22-13 million referenced above), which could have a material negative impact on
our financial condition, results of operations, and cash flows. For more information regarding our legal contingencies, please see
Note ST on page H5-121 of the Notes to Consolidated Financial Statements.



