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An	investment	in	our	securities	involves	a	high	degree	of	risk.	You	should	carefully	consider	the	following	risk	factors,	together
with	all	of	the	other	information	included	in	this	Annual	Report	on	Form	10-	K,	before	making	an	investment	decision.	The
occurrence	of	one	or	more	of	the	events	or	circumstances	described	in	these	risk	factors,	alone	or	in	combination	with	other
events	or	circumstances	may	have	an	adverse	effect	on	our	business,	cash	flows,	financial	condition	and	results	of	operations.
You	should	also	carefully	consider	the	following	risk	factors	in	addition	to	the	other	information	contained	in	this	Annual
Report	on	form	10-	K,	including	Part	II,	Item	7	“	Management’	s	Discussion	and	Analysis	of	Financial	Condition	and	Results	of
Operations	”	and	the	“	Notes	to	Consolidated	Financial	Statements	”	of	Part	II,	Item	8	“	Financial	Statements	and	Supplementary
Data.	”	However,	the	selected	risks	described	below	are	not	the	only	risks	we	face.	Additional	risks	and	uncertainties	not
currently	known	to	us	or	those	we	currently	view	to	be	immaterial	may	also	materially	and	adversely	affect	our	cash	flows,
financial	condition	and	results	of	operations.	In	such	a	case,	the	trading	price	of	our	securities	could	decline	and	you	may	lose	all
or	part	of	your	investment.	Summary	of	Principal	Risk	Risks	Related	to	Our	Business	Factors	Below	is	a	summary	of	some	of
the	risks	that	we	face.	This	summary	is	not	complete,	and	Industry	should	be	read	together	with	the	entire	section	titled	“	Part	I,
Item	1A.	Risk	Factors	”	in	this	Annual	Report	on	Form	10-	K,	as	well	as	the	other	information	in	this	Annual	Report	on	Form
10-	K	and	the	other	filings	that	we	make	with	the	SEC.	•	We	have	incurred	operating	losses	in	the	past	and	expect	to	incur
operating	losses	in	the	future	and	we	may	not	be	able	to	achieve	or	maintain	profitability	.	•	Our	results	of	operations	may
fluctuate	significantly,	which	could	make	our	future	results	difficult	to	predict	and	could	cause	our	results	of	operations	to	fall
below	expectations.	•	The	military	conflict	between	Russia	and	Ukraine	and	the	sanctions	imposed	as	a	result	have	adversely
affected	and	may	further	adversely	affect	our	business,	results	of	operations,	and	financial	condition.	•	We	operate	in	an
industry	where	Accidents	involving	nuclear	power	facilities,	including	but	not	limited	to	events	similar	to	Fukushima,	or
terrorist	acts	or	other	--	the	risks	associated	with	high	profile	events	involving	radioactive	materials	and	the	public	perception
of	nuclear	energy	could	materially	and	adversely	affect	our	customers	and	the	markets	in	which	we	operate	and	,	increase
regulatory	requirements	and	costs	that	could	in	turn	materially	and	adversely	affect	our	business.	•	The	extent	to	which	our
business	will	be	adversely	affected	by	COVID-	19	or	other	health	epidemics,	pandemics	and	similar	outbreaks	is	highly
uncertain	and	cannot	be	predicted.	•	If	we	or	our	suppliers	experience	supply	shortages,	such	as	the	ongoing	shortage	of
semiconductors,	or	prices	of	commodities	or	components	that	we	use	in	our	operations	increase,	our	results	of	operations	could
be	materially	and	adversely	affected.	•	If	we	are	unable	to	develop	new	products	or	enhance	existing	products	to	meet	our
customers’	needs	and	compete	favorably	in	the	market,	we	may	be	unable	to	attract	or	retain	customers.	•	We	operate	in	highly
competitive	markets	and	in	some	cases	compete	against	larger	companies	with	greater	financial	resources.	•	Our	customers	may
reduce	or	halt	their	spending	on	our	products	and	services.	•	Our	sales	cycles	in	certain	end	markets	can	be	long	and
unpredictable	.	•	We	have	made	and	continue	to	make	acquisitions,	investments	and	divestitures	that	involve	numerous	risks	and
uncertainties.	•	Certain	of	our	products	require	the	use	of	radioactive	sources	or	incorporate	radioactive	materials,	which	subject
us	and	our	customers	to	regulations,	related	costs	and	delays	and	potential	liabilities	for	injuries	or	violations	of	environmental,
health	and	safety	laws.	•	We	have,	and	we	intend	to	continue	pursuing,	fixed-	price	contracts.	Our	failure	to	mitigate	certain	risks
associated	with	such	contracts,	such	as	inflation,	may	result	in	reduced	margins.	•	A	failure	to	expand	our	manufacturing
capacity	if	required,	and	uncertainties	scale	our	capabilities	to	manufacture	new	products	could	constrain	our	ability	to	grow
our	business	.	•	We	derive	a	significant	portion	rely	on	third-	party	manufacturers	to	produce	sub-	components	for	certain	of
our	products	and	services.	If	our	manufacturers	are	unable	to	meet	our	requirements,	or	our	revenue	from	international	sales
and	our	operations	in	foreign	countries	are	subject	to	political	unanticipated	disruptions	,	economic	our	business	,	legal
results	of	operations	and	financial	condition	other	risks,	which	could	be	materially	and	adversely	affected	--	affect	us	.	•	We
rely	on	third-	party	sales	representatives	to	assist	in	selling	our	products	and	services,	and	the	failure	of	these	representatives	to
perform	as	expected	or	to	secure	regulatory	approvals	in	jurisdictions	where	they	are	required	to	do	so	could	reduce	our	future
sales	.	•	We	derive	a	material	portion	of	our	revenue	from	contracts	with	governmental	customers	or	their	contractors	and	such
customers	may	be	subject	to	increased	pressures	to	reduce	reduced	spending	levels	from	government	budgets	expenses,
require	unusual	or	more	onerous	contractual	terms	and	conditions	or	require	that	we	undergo	audits	and	investigations	with	an
increased	risk	of	sanctions	and	penalties	.	•	Issues	raised	by	A	failure	or	breach	of	our	or	our	vendors’	information	technology
(“	IT	”),	data	security	infrastructure,	or	the	security	infrastructure	of	our	products,	or	the	discovery	or	exploitation	of	defects	or
vulnerabilities	in	the	same,	has	subjected	us	use	in	the	past	of	Artificial	Intelligence	and	may	machine	learning	in	the	future
our	operations	may	subject	us	and	to	new	our	-	or	heightened	legal,	regulatory,	ethical	or	products	to	increased	vulnerability
to	unauthorized	access	and	other	concerns	forms	of	cyberattacks	and	result	in	liability	could	materially	and	adversely	impact
our	or	our	customers’	business,	reputation	reputational	harm	,	results	of	operations	and	financial	condition	.	Legal	and
Regulatory	Risks	•	We	are	subject	and	our	customers	operate	in	highly	regulated	industries	that	require	us	and	them	to	a
variety	of	obtain,	and	comply	with,	federal,	state,	local	and	foreign	government	permits	and	approvals.	•	We	must	comply	with
the	FCPA,	and	analogous	non-	U.	S.	anti-	bribery	and	anti-	corruption	laws	and	,	including	the	UKBA.	The	failure	by	us	or	our
third-	party	sales	representatives’	or	distributors’	to	comply	with	such	laws	and	regulations	could	subject	us	to,	among	other
things,	penalties	and	legal	expenses	that	could	harm	our	reputation	and	materially	and	adversely	affect	our	business,	results	of
operations	and	financial	condition.	•	We	Legal	compliance	with	import	and	export	controls,	as	well	as	with	sanctions	laws	and
regulations,	in	the	United	States	and	other	countries,	is	complex,	and	compliance	restrictions	and	expenses	could	materially	and



adversely	impact	our	business,	results	of	operations	and	financial	condition.	•	Certain	of	our	products	and	software	are	subject	to
ongoing	regulatory	oversight	risks	related	to	legal	claims	and	proceedings	filed	by	the	FDA	or	against	us,	equivalent
regulatory	agencies	in	international	markets	and	adverse	outcomes	in	if	we	are	not	able	to	obtain	or	maintain	the	these	matters
necessary	regulatory	approvals	we	may	not	be	able	to	continue	to	market	and	sell	such	products	which	may	materially	harm	and
adversely	affect	our	business	,	results	of	operations	and	financial	condition	.	•	Our	ability	to	compete	successfully	and	achieve
future	growth	will	depend	on	our	ability	to	obtain,	maintain,	protect,	defend	and	enforce	our	intellectual	property	and	to	operate
without	infringing,	misappropriating	or	otherwise	violating	the	intellectual	property	of	others.	Risks	Related	to	Our	Liquidity
and	Capital	Resources	•	Our	indebtedness	could	adversely	affect	our	financial	condition.	•	Unfavorable	currency
exchange	rate	fluctuations	could	materially	and	adversely	affect	our	financial	results.	•	Changes	in	our	effective	tax	rate,
or	adverse	outcomes	resulting	from	an	examination	of	our	income	tax	returns,	could	materially	and	adversely	affect	our
results	of	operations.	Risks	Related	to	Ownership	of	Our	Securities	•	The	price	of	our	Class	A	common	stock	and	warrants
may	be	volatile.	Risks	Related	•	We	may	require	additional	capital	to	support	our	growth	plans,	and	such	capital	may	not
be	available	on	terms	acceptable	to	us	and	this	could	hamper	our	growth	and	adversely	affect	our	business.	•	Our
Business	warrants	are	exercisable	for	our	Class	A	common	stock,	we	may	elect	to	issue	shares	of	our	Class	A	common
stock	in	connection	with	the	redemption	shares	of	IntermediateCo	Class	B	common	stock	and	Industry	the	founder	shares
may	vest,	each	of	which	would	increase	the	number	of	shares	eligible	for	future	resale	in	the	public	market	and	results	in
dilution	to	our	stockholders	•	The	public	warrants	may	never	be	in	the	money,	they	may	expire	worthless	and	the	terms
of	the	warrants	may	be	amended	in	a	manner	adverse	to	a	holder	if	holders	of	at	least	50	%	of	the	then	outstanding
public	warrants	approve	of	such	amendment.	•	We	may	redeem	your	unexpired	warrants	prior	to	their	exercise	at	a
time	that	is	disadvantageous	to	you,	thereby	making	them	worth	less.	•	Our	warrants	are	accounted	for	as	derivative
liabilities	and	the	changes	in	the	value	of	our	warrants	have	had	and	may	continue	to	have	a	material	effect	on	our
financial	results.	•	We	are	subject	to	certain	ownership	and	voting	power	laws	which	may	limit	the	ability	of
stockholders	to	acquire	our	Class	A	common	stock	and	therefore	limit	demand	for	our	Class	A	common	stock.	We	have
incurred	operating	losses	in	the	past,	expect	to	incur	operating	losses	in	the	future,	and	we	may	not	be	able	to	achieve	or
maintain	profitability.	As	of	December	31,	2022	2023	,	we	had	an	accumulated	deficit	of	$	408	505	.	5	4	million.	For	the	year
ended	December	31,	2023,	the	year	ended	December	31,	2022,	the	period	from	October	20,	2021	through	December	31,	2021
(the	“	Successor	Stub	Period	”),	the	period	from	July	1,	2021	through	October	19,	2021	(the	“	Predecessor	Stub	Period	”),	and
the	fiscal	years	-	year	ended	June	30,	2021	and	June	30,	2020	,	we	experienced	net	losses	of	$	98.	7	million,	$	288.	4	million,	$
23.	0	million,	$	105.	7	million,	and	$	158.	4	million,	and	$	119.	1	million,	respectively.	We	cannot	assure	you	that	we	will
achieve	positive	net	income	in	any	future	period.	We	expect	our	operating	expenses	to	increase	in	the	future	as	we	expand	our
operations.	Furthermore,	as	a	public	company,	we	are	incurring	additional	legal,	accounting	and	other	expenses	that	we	did	not
incur	as	a	private	company.	If	our	revenue	and	gross	profit	do	not	grow	at	a	greater	rate	than	our	operating	expenses,	we	will	not
be	able	to	achieve	and	maintain	profitability,	which	also	could	result	in	future	additional	goodwill	impairments.	We	expect	to
incur	significant	losses	in	the	future	for	a	number	of	reasons,	including	without	limitation	the	other	risks	and	uncertainties
described	herein.	Additionally,	we	may	encounter	unforeseen	operating	or	legal	expenses,	difficulties,	complications,	delays	and
other	factors	that	may	result	in	losses	in	future	periods.	If	our	expenses	exceed	our	revenue,	we	may	never	achieve	or	maintain
profitability	and	our	business	may	be	harmed.	Our	business	depends	on	the	demand	for	our	radiation	detection,	measurement,
analysis	and	monitoring	products,	our	nuclear	medicine	and	related	quality	management	products,	and	services	in	the	nuclear,
defense,	medical	and	other	end	markets.	In	the	past,	the	demand	for	our	products	in	these	markets	has	fluctuated	due	to	a	variety
of	factors,	many	of	which	are	beyond	our	control.	This	has	caused	our	results	of	operations	to	fluctuate.	Among	the	factors
affecting	our	results	of	operations	are:	•	general	economic	conditions,	both	domestically	and	internationally,	including	inflation,
recession	and	interest	rate	fluctuations;	•	international	trade	conditions,	such	as	the	Russia-	Ukraine	conflict	and	tariffs	imposed
by	both	the	United	States	and	China	on	the	import	of	certain	goods;	•	the	timing,	number	and	size	of	orders	from,	and	shipments
to,	our	customers,	as	well	as	the	relative	mix	of	those	orders;	•	the	timing	of	revenue	recognition,	which	often	requires	customer
acceptance	of	the	delivered	products;	•	delays,	postponements	or	cancellations	of	construction	or	decommissioning	of	NPPs
caused	by,	for	example,	financing	difficulties	or	regulatory	delays;	•	NPP	outages,	which	are	typically	higher	in	the	spring	and
fall	due	to	reduced	electricity	demands	•	adverse	economic,	financial	and	/	or	political	conditions,	as	well	as	man	made	or
natural	disasters,	such	as	pandemics,	in	one	or	more	of	our	target	end	markets;	•	variations	in	the	volume	of	orders	for	a
particular	product	or	product	line	in	a	particular	quarter;	•	the	size	and	timing	of	new	contract	awards;	•	the	timing	of	the	release
of	government	funds	for	procurement	of	our	products;	•	the	degree	to	which	new	end	markets	emerge	for	our	products;	•
seasonal	customer	purchasing	patterns	due	to	the	budget	cycles	of	U.	S.	and	foreign	governments	and	commercial	enterprises
that	affect	timing	of	order	placement	for	or	delivery	of	our	products;	•	the	tendency	of	commercial	enterprises	to	fully	utilize
annual	capital	budgets	prior	to	expiration;	and	•	changes	in	laws	or	regulations	affecting	our	target	end	markets,	in	particular	the
medical	market.	In	addition,	our	operating	results	may	be	difficult	to	compare	with	our	results	for	prior	periods	due	to	our	recent
change	in	fiscal	year	end	from	June	30	to	December	31.	As	a	result	of	If	we	are	unable	to	address	these	challenges	and	other
factors	,	our	overall	business,	you	should	not	rely	on	the	results	of	operations	any	prior	quarterly	or	financial	condition	may
be	materially	and	adversely	affected	annual	periods,	or	any	historical	trends	reflected	in	such	results,	as	indications	of	our
future	revenue	or	operating	performance	.	We	do	business	with	Russian	customers	both	within	and	outside	of	Russia	and	with
customers	who	have	contracts	with	Russian	counterparties.	Russia’	s	invasion	of	Ukraine,	the	ensuing	build-	up	of	Russian
sanctions	and	other	impacts	on	this	region	have	impacted	the	global	economic	environment	and	currencies	resulting	in
fluctuating	demand	for	our	products	and	services,	delays	or	cancellations	of	customer	projects	and	difficulties	in	supplying	and
sourcing	products	from	this	and	other	geographic	regions.	In	addition,	it	has	become	more	difficult	for	certain	of	our	customers	’
and	business	partners	to	satisfy	their	obligations	to	us	as	a	result	of	the	conflict	due	to	the	continuous	expansion	of	the	list	of



Russian	persons	and	entities	subject	to	economic	sanctions	and	we	may	experience	further	impacts	as	the	conflict	continues.
On	In	May	2,	2022,	Finland	one	of	the	Company'	s	customers	announced	that	it	had	terminated	a	contract	with	a	Russia	state-
owned	entity	to	build	a	nuclear	power	plant	in	Finland,	which	and	as	we	were	a	subcontractor	for	this	contract	the
termination	had	an	impact	on	our	goodwill	and	our	backlog	(see	Part	II,	Item	7.	Management’	s	Discussion	and	Analysis	of
Financial	Condition	and	Results	of	Operations	—	Recent	Developments	—	Russia	and	Ukraine	and	Note	8,	Goodwill	and
Intangible	Assets,	to	the	consolidated	financial	statements,	each	included	elsewhere	in	this	Annual	Report	on	Form	10-	K).	To
date,	we	have	not	reached	final	agreement	on	our	compensation	for	the	work	that	was	performed	on	this	Finnish
contract	and	in	June	2023,	the	Russian	state-	owned	entity	demanded	the	return	of	approximately	$	10.	2	million	of
payments	it	had	made	to	the	Company	while	the	Finland	project	was	active.	In	relation	to	a	separate	active	contract	for
a	project	in	Hungary,	the	same	Russian	state-	owned	entity	attempted	unsuccessfully	to	call	on	a	demand	guarantee
securing	an	advance	payment	in	March	2023,	subsequently	demanded	the	return	of	advance	payments	and	claimed
approximately	$	19.	3	million	in	penalties	for	project	delays	in	April	2023,	and	sent	an	updated	claim	statement	in
October	2023	totaling	$	21	million	($	18	million	of	which	accrue	daily	penalties)	subject	to	a	$	14	million	contractual	cap
(all	amounts	converted	from	Euros	to	U.	S.	Dollars)	(See	Part	I,	Item	2.	Management'	s	Discussion	and	Analysis	of
Financial	Condition	and	Results	of	Operations	—	Recent	Developments	—	Russia	and	Ukraine).	While	our	management
disputes	these	claims	and	believes	that	the	Company	has	substantial	defenses,	negotiations	are	taking	longer	than
anticipated,	the	contract	is	governed	by	Russian	law,	and	there	is	uncertainty	as	to	how	its	resolution,	including	any
financial	impact	from	potential	modifications	or	termination	of	the	underlying	active	contract,	and	the	resolution	of	the
Finnish	contract,	will	impact	our	business,	results	of	operations	and	financial	condition.	In	addition,	we	have	experienced
and	may	continue	to	experience	delays	in	revenue	recognition,	order	booking	and	contract	payments	due	to	export	controls	and
other	sanctions	instituted	to	date	.	Additional	contracts	or	projects	may	be	subject	to	delays	or	terminations	as	the	situation
evolves.	In	addition,	while	no	return	of	advanced	payment	refunds	have	been	made,	customers	could	seek	to	recover	previous
payments	made	to	us	depending	on	future	developments	.	The	Russian-	Ukraine	conflict	may	also	escalate	or	expand	in	scope,
thereby	exacerbating	its	impact.	A	number	The	broader	consequences	of	this	conflict	cannot	be	predicted,	nor	can	we	predict
the	conflict'	s	ultimate	impact	on	the	global	economy	or	our	business,	results	of	operations,	and	financial	condition.	We	also	are
continuing	to	sell	medical	equipment	and	related	products	into	Russia	in	compliance	with	applicable	U.	S.	export	control
regulations,	however	we	may	be	subject	to	criticism	for	continuing	to	sell	products	to	Russia	which	may	damage	our	reputation,
the	consequences	of	which	are	difficult	to	predict.	The	Russia-	Ukraine	conflict	has	heightened	other	risks	disclosed	herein,
including	through	increased	inflation,	limited	availability	of	certain	commodities,	supply	chain	disruption,	disruptions	to	our
global	technology	infrastructure,	including	cyber-	attacks,	increased	terrorist	activities,	volatility	or	disruption	in	the	capital
markets,	and	delays	or	cancellations	of	customer	projects,	each	of	which	could	materially	adversely	affect	our	business,	results
of	operations,	and	financial	condition.	Accidents	involving	nuclear	power	facilities,	including	but	not	limited	to	events	similar	to
Fukushima,	or	terrorist	acts	or	other	high	profile	events	involving	radioactive	materials	could	materially	and	adversely	affect	our
customers	and	the	markets	in	which	we	operate	and	increase	regulatory	requirements	and	costs	that	could	in	turn	materially	and
adversely	affect	our	business.	Successful	execution	of	our	business	model	in	the	nuclear	power	end	market	is	dependent	upon	a
certain	level	of	public	support	for	nuclear	power.	Nuclear	power	faces	strong	opposition	from	certain	competitive	energy
sources,	individuals,	and	organizations.	The	accident	that	occurred	at	the	Fukushima	nuclear	power	plant	in	Japan	beginning	on
March	11,	2011	increased	public	opposition	to	nuclear	power	in	some	countries,	resulting	in	a	slowdown	in,	or,	in	some	cases,	a
complete	halt	to	new	construction	of	nuclear	power	plants	,	an	early	shut	down	of	existing	power	plants,	or	a	dampening	of	the
favorable	regulatory	climate	needed	to	introduce	new	nuclear	technologies.	As	a	result	of	the	Fukushima	accident,	some
countries	that	were	considering	launching	new	domestic	nuclear	power	programs	have	delayed	or	cancelled	the	preparatory
activities	they	were	planning	to	undertake	as	part	of	such	programs.	As	part	of	the	Russia-	Ukraine	conflict,	Russia	has	seized
control	and	is	occupying	Europe’	s	largest	nuclear	power	plant,	Zaporizhzhia,	and	has	also	stated	that	it	may	use	nuclear
weapons	as	part	of	the	ongoing	conflict.	Any	nuclear	incident	at	Zaporizhzhia	or	at	the	other	nuclear	power	plants	in	Ukraine	as
a	result	of	the	Russia-	Ukraine	conflict	or	any	use	of	nuclear	weapons	could	have	devastating	consequences	and,	similar	to	the
Fukushima	disaster	or	other	events,	could	foster	public	opposition	to	nuclear	power,	more	onerous	regulatory	requirements	with
increased	costs	and	dampen	customer	demand	for	our	products	in	the	nuclear	end	market,	all	of	which	could	materially	and
adversely	affect	our	business,	results	of	operations	and	financial	condition.	We	and	many	of	our	customers	operate	in	a
politically	sensitive	environment,	and	the	public	perception	of	nuclear	energy	or	nuclear	medicine	can	affect	our	customers	and
us.	We	and	our	customers	operate	in	a	politically	sensitive	environment.	The	risks	associated	with	radioactive	materials	and	the
public	perception	of	those	risks	can	affect	our	business.	Opposition	by	third	parties	can	delay	or	prevent	the	construction	of	new
nuclear	power	plants	and	can	limit	the	operation	of	nuclear	reactors.	Adverse	public	reaction	to	developments	in	the	use	of
nuclear	power	or	nuclear	radiation	could	directly	affect	our	customers	and	indirectly	affect	our	business.	In	the	past,	adverse
public	reaction,	increased	regulatory	scrutiny	and	litigation	have	contributed	to	extended	construction	periods	for	new	nuclear
reactors,	sometimes	delaying	construction	schedules	by	decades	or	more	or	even	shutting	down	operations.	For	example,	anti-
nuclear	groups	in	Germany	successfully	lobbied	for	the	adoption	of	the	Nuclear	Exit	Law	in	2002,	which	requires	the	shutdown
of	all	German	NPPs	by	the	end	of	2022.	Such	law	has	not	been	reversed	as	of	the	date	of	this	Quarterly	Report.	Adverse	public
reaction	could	also	lead	to	increased	regulation	or	limitations	on	the	activities	of	our	customers,	more	onerous	operating
requirements	or	other	conditions	that	could	have	a	material	adverse	impact	on	our	customers	and	our	business.	Our	global
operations	expose	us	to	risks	associated	with	public	health	crises,	epidemics	and	pandemics,	such	as	COVID-	19.	A	disease
pandemic,	such	as	COVID-	19	and	its	variants,	or	other	widespread	health	epidemics,	pandemics	or	similar	outbreaks	could
create	economic	uncertainty	and	disruptions	to	the	global	economy	that	could	adversely	affect	our	businesses,	or	could	lead	to
operational	difficulties,	including	travel	limitations,	that	could	impair	our	ability	to	manage	or	conduct	our	business.	COVID-	19



and	related	new	variants	have	had	and	may	continue	to	have	an	adverse	impact	on	our	operations	and	supply	chains,	including
as	a	result	of	impacts	associated	with	preventive	and	precautionary	measures	that	we,	other	businesses	and	governments	are
taking.	The	United	States	and	other	governments	have	reacted	with	an	array	of	disparate	laws	and	regulations	which	makes
implementation	and	enforcement	difficult	and	creates	uncertainties	for	our	and	other	businesses.	Due	to	these	impacts	and
measures,	we	have	experienced	unpredictable	reductions	in	demand	for	certain	of	our	products	and	services.	In	addition,	our
ability	to	continue	to	manufacture	products	is	highly	dependent	on	our	ability	to	retain,	continue	to	hire	and	maintain	the	safety
and	health	of	our	factory	employees.	COVID-	19	has	had	and	may	continue	to	have	an	adverse	impact	on	employees’
willingness	to	work	onsite	in	our	offices,	including	as	a	result	of	vaccine	mandates	in	the	United	States	and	other	countries,	and
we	have	experienced	COVID-	19	related	attrition.	In	addition,	the	ability	of	employees	to	work	may	be	impacted	by	contracting
or	being	constructed	exposed	to	COVID-	19.	While	we	are	following	the	requirements	of	governmental	authorities	and	taking
preventative	and	protective	measures	to	prioritize	the	safety	of	our	employees	,	these	measures	may	not	be	successful,	and	we
may	be	required	to	temporarily	close	facilities	or	take	other	measures.	For	example,	many	of	our	facilities	have	undergone	brief
closures	and	/	or	severe	limitations	of	onsite	activities	due	to	the	COVID-	19	pandemic.	While	we	are	staying	in	close
communication	with	our	sites,	employees,	customers	and	suppliers	and	acting	to	mitigate	the	impact	of	this	dynamic	and
evolving	situation,	the	duration	and	extent	of	the	effect	of	COVID-	19	on	us	is	not	determinable.	The	duration	and	extent	of	the
impact	from	any	public	health	crisis,	epidemic	or	pandemics,	such	as	COVID-	19,	depends	on	future	developments	that	cannot
be	accurately	predicted	at	this	time,	such	as	the	severity	and	transmission	rate,	the	existence	of	any	additional	waves,	the	extent
and	effectiveness	of	containment	actions,	treatment	and	prevention	measures,	including	vaccines,	and	the	impact	of	these	and
other	factors	on	our	customers,	employees,	suppliers	and	other	business	partners.	Moreover,	to	the	extent	the	COVID-	19
pandemic	or	any	other	public	health	crisis,	epidemic	or	pandemic,	or	any	worsening	of	the	global	business	and	economic
environment	as	a	result	thereof,	continues	to	adversely	affect	our	business	and	financial	results,	it	may	also	have	the	effect	of
heightening	or	exacerbating	many	of	the	other	risks	described	under	“	—	Risks	Related	to	Our	Business	Operations.	”	Supply
shortages,	labor	shortages	and	continuing	cost	increases	could	materially	and	adversely	affect	our	business,	results	of	operations
and	financial	condition.	We	have	experienced,	and	expect	to	continue	to	experience,	a	significantly	stressed	supply	of	labor,
materials	and	freight,	and	we	expect	this	to	continue.	The	costs	of	materials	and	components	of	our	products	and	the	costs	of
labor	and	freight	have	been	rising.	In	particular,	some	of	our	products	incorporate	microchips	and	other	semiconductor
components	for	which	there	is	a	global	supply	shortage.	Similar	to	other	companies,	we	have	experienced,	and	may	continue	to
experience,	that	certain	of	our	product	components	we	source	from	other	companies	contain	substandard,	counterfeit	or
otherwise	faulty	parts	such	that	our	end	product	does	not	function	as	expected.	In	such	case,	we	could	be	required	to	repair	or
replace	such	faulty	products	at	our	expense.	We	also	cannot	predict	future	inflationary	pressures	or	increases	in	tariffs	on
imported	materials.	The	United	States	has	imposed	extraordinary	tariffs	and	extensive	export	controls	targeted	primarily	at	the
semiconductor	industry	in	China	and	there	is	a	risk	that	similar	restrictive	export	control	regulations	and	policies	will	be
implemented	in	other	industries	which	could	affect	our	ability	to	supply	Chinese	customers.	Further,	if	China	retaliates	to	such
measures	or	there	is	a	conflict	between	China	and	Taiwan,	which	is	a	leading	producer	of	semiconductors,	there	could	be	further
disruption	to	the	semiconductor	industry	and	global	supply	chains.	We	or	the	suppliers	we	procure	components	from	may	be
unable	to	manufacture	our	products	at	prices	our	customers	would	accept,	or	at	all.	Any	inability	to	pass	on	future	increased
costs	to	customers	would	put	downward	pressure	on	our	operating	margins	and	materially	and	adversely	affect	our	business,
results	of	operations	and	financial	condition.	Our	reliance	upon	sole	or	limited	sources	of	supply	for	certain	materials	or
components	could	cause	production	interruptions,	delays	and	inefficiencies.	We	purchase	materials,	components,	and	equipment
from	third	parties	for	use	in	our	manufacturing	operations.	For	example,	we	purchase	cryogenic	cooling	equipment	to	support
our	spectroscopy	line	of	products.	There	is	a	limited	supply	market	for	this	type	of	equipment,	and	these	products	are	designed
specifically	for	use	in	our	products.	Qualification	and	design	of	new	equipment	will	require	time	and	resources	to	complete.	Our
results	of	operations	could	be	adversely	impacted	if	we	are	unable	to	adjust	our	purchases	to	reflect	changes	in	customer
demand	and	market	fluctuations,	including	those	caused	by	seasonality	or	cyclically.	During	a	market	upturn,	suppliers	may
extend	lead	times,	limit	supplies,	or	increase	prices.	If	we	cannot	purchase	sufficient	products	at	competitive	prices	and	quality
and	on	a	timely	enough	basis	to	meet	increasing	demand,	we	may	not	be	able	to	satisfy	market	demand,	product	shipments	may
be	delayed,	our	costs	may	increase,	or	we	may	breach	our	contractual	commitments	and	incur	liabilities	or	be	subject	to
litigation.	Conversely,	in	order	to	secure	supplies	for	the	production	of	products,	we	sometimes	enter	into	non-	cancelable
purchase	commitments	with	vendors,	which	could	impact	our	ability	to	adjust	our	inventory	to	reflect	declining	market
demands.	If	demand	for	our	products	is	less	than	we	expect,	we	may	experience	additional	excess	and	obsolete	inventories	and
be	forced	to	incur	additional	charges	and	our	profitability	may	suffer.	In	addition,	some	of	our	businesses	purchase	certain
requirements	from	sole	or	limited	source	suppliers	for	reasons	of	quality	assurance,	cost	effectiveness,	availability,	contractual
obligations	or	uniqueness	of	design	or	technology.	If	these	or	other	suppliers	encounter	financial,	operating,	quality,	or	other
issues	or	if	our	relationship	with	them	changes,	including	as	a	result	of	contractual	disputes,	we	might	not	be	able	to	quickly
establish	or	qualify	replacement	sources	of	supply.	The	supply	chains	for	our	businesses	could	also	be	disrupted	by	supplier
capacity	constraints,	operational	or	quality	issues,	bankruptcy	or	exiting	of	the	business	for	other	reasons,	decreased	availability
of	key	raw	materials	or	commodities,	and	external	events	such	as	natural	disasters,	pandemic	health	issues,	war,	terrorist	actions,
governmental	actions,	and	legislative	or	regulatory	changes.	Any	of	these	factors	could	result	in	production	interruptions,
delays,	extended	lead	times,	and	inefficiencies.	If	we	are	not	able	to	mitigate	the	impact	of	any	disruptions	in	our	supply	chain,
then	our	business,	results	of	operations	and	financial	condition	may	be	materially	and	adversely	impacted.	The	markets	in	which
we	compete	are	subject	to	technological	changes,	product	obsolescence	and	evolving	industry	standards.	Our	ability	to
successfully	compete	in	these	markets	and	to	continue	to	grow	our	business	depends	in	significant	part	upon	our	ability	to
develop,	introduce	and	sell	new	and	enhanced	products	in	a	timely	and	cost-	effective	manner,	and	to	anticipate	and	respond	to



changing	customer	requirements.	We	have	experienced,	and	may	in	the	future	experience,	delays	in	the	development	and
introduction	of	new	products.	These	delays	could	provide	a	competitor	a	first-	to-	market	advantage	or	greater	market	share.
Defects	or	errors	found	in	our	products	after	commencement	of	commercial	shipment	could	result	in	delays	in	market	acceptance
of	these	products.	For	example,	our	nuclear	medicine	and	imaging	products	may	become	obsolete	or	unmarketable	if	new
technologies	are	introduced	to	the	market,	or	if	new	industry	standards	emerge.	We	may	not	be	able	to	leverage	our	assets	to
diversify	our	products	and	services	fast	enough	to	generate	revenue	beyond	our	current	markets	in	a	timely	manner.	If	we	are
unable	to	diversify	our	product	and	service	offerings	quickly	enough	to	respond	to	market	changes,	our	financial	viability	may
worsen.	Our	ability	to	successfully	develop	and	introduce	new	products	and	product	enhancements,	and	the	revenues	and	costs
associated	with	these	efforts,	will	be	affected	by	our	ability	to:	•	properly	identify	and	address	customer	needs;	•	in	the	case	of
our	medical	end	market,	educate	medical	providers	about	the	use	of	new	products	and	services;	•	comply	with	internal	quality
assurance	systems	and	processes	in	a	timely	and	efficient	manner;	•	manage	regulatory	approvals	and	clearances	including	their
timing	and	costs;	•	accurately	predict	and	control	costs	associated	with	inventory	overruns	caused	by	phase-	in	of	new	products
and	phase-	out	of	old	products;	•	manufacture	and	deliver	our	products	in	sufficient	volumes	on	time	and	accurately	predict	and
control	costs	associated	with	manufacturing,	installation,	warranty	and	maintenance	of	the	products;	•	meet	our	product
development	plan	and	launch	timelines;	•	improve	manufacturing	yields	of	components;	and	•	manage	customer	demands	for
retrofits	of	both	old	and	new	products.	Lack	of	market	acceptance	for	our	new	products	will	jeopardize	our	ability	to	recoup
research	and	development	expenditures,	hurt	our	reputation	and	harm	our	business,	results	of	operations	and	financial	condition.
Accordingly,	we	cannot	assure	you	that	our	future	product	development	efforts	will	be	successful.	The	market	for	our	products
and	services	is	fragmented,	with	a	variety	of	small	and	large	competitors,	where	the	degree	of	fragmentation	and	the	identities	of
our	competitors	vary	among	our	target	end	markets.	Some	of	our	competitors	have	greater	financial	resources	than	do	we,	and
they	may	be	able	to	focus	those	resources	on	developing	products	or	services	that	are	more	attractive	to	potential	customers	than
those	that	we	offer,	or	on	lobbying	efforts	to	enhance	their	prospects	of	obtaining	government	contracts.	Some	of	our
competitors,	for	example,	are	substantially	larger	and	better	capitalized	than	we	are	and	have	the	ability	to	combine	solutions
into	an	integrated	offering	at	attractive	prices.	Our	competitors	may	offer	these	solutions	at	prices	below	cost	in	order	to
improve	their	competitive	positions.	Any	of	these	competitive	factors	could	make	it	more	difficult	for	us	to	attract	and	retain
customers,	cause	us	to	lower	our	prices	to	compete,	and	reduce	our	market	share	and	revenue,	any	of	which	could	materially	and
adversely	affect	our	business,	results	of	operations	and	financial	condition.	Because	we	compete	directly	with	certain	of	our
customers	and	suppliers,	our	results	of	operations	could	be	materially	and	adversely	affected	in	the	short	term	if	these	customers
or	suppliers	abruptly	discontinue	or	significantly	modify	their	relationship	with	us.	Some	of	our	competitors	are	also	our
suppliers	and	customers.	For	example,	we	had	an	arrangement	with	a	supplier	of	components	used	to	manufacture	our	Cryo-
Cycle	product.	That	supplier	was	acquired	by	one	of	our	competitors,	after	which	time	the	supplier	ceased	supplying	us	with	the
components	used	to	manufacture	the	Cryo-	Cycle.	As	with	our	other	suppliers,	our	competitor	suppliers	are	not	required	to
supply	us	with	any	minimum	quantities,	and	we	cannot	assure	you	that	we	will	receive	adequate	quantities	of	components	on	a
timely	basis	in	the	future.	The	loss	of	orders	stemming	from	the	actions	of	our	supplier	or	customer	competitors	could	cause
delays,	disruptions	or	reductions	in	product	shipments	or	require	product	redesigns	that	could,	in	turn,	damage	relationships	with
current	or	prospective	customers,	increase	costs	or	prices,	result	in	litigation	or	otherwise	materially	and	adversely	affect	our
business,	results	of	operations	and	financial	condition.	A	variety	of	factors	may	cause	our	existing	or	future	customers	to	reduce
or	halt	their	spending	on	our	products	and	services.	These	factors	include:	•	unfavorable	financial	conditions	and	strategies	of
our	customers;	•	for	the	nuclear	end	market,	civic	opposition	to	or	changes	in	government	policies	regarding	nuclear	operations
or	a	reduction	in	demand	for	nuclear	generating	capacity;	•	accidents,	terrorism,	natural	disasters	or	other	incidents	occurring	at
our	facilities,	the	facilities	of	our	customers	or	at	any	other	place;	and	•	the	decision	by	one	or	more	of	our	customers	to	acquire
one	of	our	competitors	or	otherwise	in	source	the	services	we	provide.	Our	sales	efforts	for	many	of	our	products	involve
substantial	discussion	with	customers	regarding	product	configuration	and	deployment.	This	process	can	be	extremely	lengthy
and	time	consuming	and	typically	involves	a	significant	product	evaluation	process.	For	example,	the	typical	sales	cycle	for
products	whose	procurement	relates	to	the	construction	of	new,	or	the	refurbishment	of	existing,	NPPs	ranges	from	12	to	36
months	and	has,	in	some	cases,	extended	up	to	60	months	or	more.	In	the	medical	end	market,	the	typical	sales	cycle	depends
upon	the	type	of	product	and	whether	the	sales	are	international	or	within	the	United	States,	and	can	range	from	1	to	18	months.
In	addition,	these	customers	generally	make	a	significant	commitment	of	resources	to	test	and	evaluate	our	products	prior	to
purchase.	As	a	result,	our	sales	process	is	often	subject	to	delays	associated	with	the	lengthy	approval	processes	that	typically
accompany	the	design,	testing	and	adoption	of	new,	technologically	complex	products.	This	results	in	us	investing	significant
resources	prior	to	orders	being	operated	placed	for	our	products	,	with	no	assurances	that	we	will	secure	a	sale.	In	addition,	a
significant	amount	of	time	can	pass	before	we	recognize	the	revenue	associated	with	an	order	once	it	has	been	placed.	We	may
need	a	notice	to	proceed	with	an	order	from	the	customer	before	starting	to	execute	the	customer’	s	order,	which	may	delay
revenue	recognition.	We	may	also	not	recognize	revenue	for	sales	of	certain	of	our	products	until	the	customer	certifies	the
successful	installation	and	operation	of	the	product,	which	can	be	many	months	or,	particularly	with	regard	to	our	Sensing
Systems	and	Radiation	Monitoring	Systems	products,	years	following	the	receipt	of	a	customer	order.	The	installation	of	our
equipment	may	also	be	subject	to	construction	or	scheduled	outage	delays	unrelated	to	our	products,	which	can	further	defer	the
recognition	of	revenue.	We	exercise	judgment	in	determining	the	timing	of	revenue	by	analyzing	the	point	in	time	or	the	period
over	which	the	customer	has	the	ability	to	direct	the	use	of	and	obtain	substantially	all	of	the	remaining	benefits	of	the
performance	obligation.	Revenue	recognized	on	an	over-	time	basis	for	the	year	ended	December	31,	2022,	the	Successor
Period	from	October	20,	2021	to	December	31,	2021	and	the	Predecessor	Stub	Period	from	July	1,	2021	to	October	19,	2021
accounted	for	approximately	32	%,	22	%,	and	26	%,	respectively,	of	total	net	sales.	Typically,	overtime	revenue	recognition	is
based	on	the	utilization	of	an	input	measure	used	to	measure	progress,	such	as	costs	incurred	to	date	relative	to	total	estimated



costs.	Changes	in	total	estimated	costs	are	recognized	using	the	cumulative	catch-	up	method	of	accounting	which	recognizes
the	cumulative	effect	of	the	changes	on	current	and	prior	periods	in	the	current	period.	Accordingly,	the	effect	of	the	changes	on
future	periods	of	contract	performance	is	recognized	as	if	the	revised	estimate	had	been	the	original	estimate.	A	significant
change	in	an	estimate	on	one	or	more	contracts	could	have	a	material	effect	on	our	consolidated	financial	position,	results	from
operations,	or	cash	flows.	Our	long	and	uncertain	sales	cycle	and	the	unpredictable	period	of	time	between	the	placement	of	an
order	and	our	ability	to	recognize	the	revenue	associated	with	the	order	makes	revenue	predictions	difficult,	particularly	on	a
quarterly	basis,	and	can	cause	our	operating	results	to	fluctuate	significantly.	As	part	of	our	business	and	growth	strategy,	we
have	made	and	plan	to	continue	to	make	acquisitions	of,	or	significant	investments,	in	businesses,	products	or	technologies	that
allow	us	to	complement	our	existing	product	offerings,	expand	our	market	coverage,	increase	our	engineering	workforce,
reinforce	our	supply	chain	or	enhance	our	technological	capabilities.	We	plan	to	continue	exploring	additional	acquisition	and
investment	opportunities,	which	may	also	include	joint	ventures,	but	we	are	unable	to	predict	whether	or	when	any	prospective
acquisition	or	investment	will	be	available	or	the	likelihood	it	will	be	completed.	If	our	expected	returns	on	these	transactions
are	not	achieved,	it	could	adversely	impact	our	business,	results	of	operations	and	financial	condition.	Even	if	we	do	find
suitable	acquisition	or	investment	opportunities,	we	may	not	be	able	to	consummate	the	transactions	on	commercially	acceptable
terms,	may	incur	unexpected	costs	or	reduced	growth	during	the	integration	process	or	fail	to	realize	the	anticipated	benefits.
Our	ability	to	grow	our	business	through	acquisitions	and	investments	is	subject	to	numerous	risks,	including	competition	for
attractive	or	promising	businesses	or	assets,	the	need	to	finance	such	transactions	through	cash	on	hand	or	debt,	equity	or	equity-
linked	financing,	and	the	need	to	secure	required	governmental	approvals	under	antitrust	and	competition	laws	in	the	United
States	and	worldwide.	The	sale	of	equity	or	equity-	linked	securities	or	issuance	of	debt	to	finance	any	such	acquisitions	could
result	in	dilution	to	our	stockholders.	The	incurrence	of	indebtedness	would	result	in	increased	fixed	obligations	and	could	also
include	covenants	or	other	restrictions	that	would	impede	our	ability	to	manage	our	operations.	Acquisitions,	divestitures,
investments	and	joint	ventures	expose	us	to	many	risks,	including:	•	problems	integrating	the	new	personnel	or	the	purchased
operations,	technologies	or	products;	•	difficulty	securing	adequate	working	capital;	•	unanticipated	costs	associated	with	the
transaction;	•	negative	effects	on	our	ability	to	generate	excess	free	cash	flow;	•	negative	effects	on	profitability;	•	adverse
effects	on	existing	business	relationships	with	suppliers	and	customers;	•	risks	associated	with	entering	markets	in	which	we
have	no	or	limited	prior	experience;	•	loss	of	key	employees	of	the	acquired	business;	•	our	assumption	of	legal	or	regulatory
risks,	particularly	with	respect	to	smaller	businesses	that	have	immature	business	processes	and	compliance	programs;	•
litigation	arising	from	the	operations	before	they	were	acquired	by	us	including	with	regards	to	environmental	liabilities	or
hazardous	substances;	•	adverse	tax	consequences	from	the	transaction;	•	difficulty	completing	financial	statements	and	audits;
and	•	if	our	acquisitions,	divestitures,	investments	or	joint	ventures	fail,	perform	poorly,	or	their	value	is	otherwise	impaired	for
any	reason,	including	contractions	in	credit	markets	and	global	economic	conditions,	our	business	and	financial	results	could	be
adversely	impacted.	In	addition,	we	periodically	divest	businesses,	including	businesses	that	are	no	longer	a	part	of	our	strategic
plans.	These	divestitures	similarly	require	a	significant	investment	of	time	and	resources,	may	disrupt	our	business,	may	not
close	on	the	expected	timing	or	at	all,	distract	management	from	other	responsibilities	and	may	result	in	losses	on	disposal	or
continued	financial	involvement	in	the	divested	business,	including	through	indemnification,	guarantee	or	other	financial
arrangements,	for	a	period	of	time	following	the	transaction,	which	would	adversely	impact	our	business,	results	of	operations
and	financial	condition.	Our	inability	to	overcome	problems	encountered	in	connection	with	any	acquisition,	investment,	joint
venture	or	divestiture	could	divert	the	attention	of	management,	consume	scarce	corporate	resources	and	otherwise	harm	our
business.	If	our	expected	returns	on	these	transactions	are	not	achieved,	it	could	adversely	impact	our	business,	results	of
operations	and	financial	condition.	Many	of	our	products	and	services	involve	the	detection,	identification,	measurement	or
monitoring	of	radiation	and	the	failure	of	our	products	or	services	to	perform	to	specification	could	materially	and	adversely
affect	our	business,	results	of	operations	and	financial	condition.	Our	products	and	services	involve	the	detection	and	monitoring
of	radiation	and	are	crucial	components	of	the	safety	measures	employed	with	respect	to	ionizing	radiation.	In	the	medical	end
market,	our	products	and	services	are	often	used,	for	example,	to	ensure	that	radiation	oncology	patients	receive	accurate	doses
of	radiation.	In	order	to	ensure	the	safety	of	such	patients,	we	are	committed	to	upholding	high	standards	of	precision	and
accuracy	for	our	products.	The	failure	of	our	products	to	perform	to	specification	could	result	in	personal	injury	or	death	and
property	damage	(including	environmental	contamination),	or	the	incorrect	treatment	being	administered	to	patients.	Legal	and
regulatory	actions	taken	in	response	to	product	failure	could	result	in	significant	costs	to	us.	Additionally,	the	failure	of	our
products	to	perform	to	specification	could	adversely	affect	market	perception	of	the	quality	and	effectiveness	of	our	products	and
services,	which	would	harm	our	ability	to	attract	new	customers	and	could	cause	our	existing	customers	to	cease	doing	business
with	us.	While	we	have	attempted	to	secure	appropriate	insurance	coverage	at	a	reasonable	cost,	we	do	not	insure	against	all
risks	and	a	claim	can	exceed	the	limits	of	our	policies.	We	cannot	assure	you	that	our	insurers	will	pay	a	particular	claim,	or	that
we	will	be	able	to	maintain	coverage	at	reasonable	rates	in	the	future,	or	at	all.	We	may	also	be	subject	to	significant
deductibles.	Our	contracts	with	customers	generally	seek	to	limit	our	liability	in	connection	with	product	failure,	but	we	cannot
assure	you	that	these	contractual	limitations	on	liability	will	be	effective	or	sufficient	in	scope	in	all	cases	or	that	our	insurance
will	cover	the	liabilities	we	have	assumed	under	these	contracts.	The	costs	of	defending	against	a	claim	arising	out	of	such
failure,	and	any	damages	awarded	as	a	result	of	such	a	claim,	could	adversely	affect	our	business,	results	of	operations	and
financial	condition.	Certain	of	our	products	require	the	use	of	radioactive	sources	or	incorporate	radioactive	materials,	which
subject	us	and	our	customers	to	regulations,	related	costs	and	delays	and	potential	liabilities	for	injuries	or	violation	of
environmental,	health	and	safety	laws.	The	majority	of	our	products	designed	to	detect,	quantify	and	analyze	ionizing	radiation
require	the	use	of	radioactive	sources	for	testing	and	calibration.	The	required	radioactive	sources,	or	other	sources	of	ionizing
radiation,	e.	g.,	X-	ray	machines,	are	held	by	our	facilities	performing	these	tests	and	calibrations.	Our	customers	hold
equivalent	sources	for	ongoing	testing	and	re-	calibration.	Customers	often	acquire	the	radioactive	sources	directly	from	third



party	providers	but	may	also	purchase	the	sources	from	us	as	accessory	to	the	product.	Certain	of	our	reactor	instrumentation
and	control	equipment	and	systems	in	our	Industrial	segment	incorporate	radioactive	materials.	In	all	such	cases,	licenses	for
radioactive	sources	and	materials	or	other	sources	of	ionizing	radiation	are	provided	by	the	appropriate	regulatory	authority	in
the	relevant	jurisdiction	and	such	authorities	may	be	at	the	state	or	national	level.	Our	failure	or	any	customer’	s	failure	to	obtain
the	necessary	license	for	radioactive	sources	or	materials	required	by	or	incorporated	into	our	products	could	result	in	the
cancellation	or	delay	of	purchases	by	our	customers,	or	remedial	action	by	the	relevant	regulators.	While	the	specific	process
and	criteria	for	receiving	a	license	differ	from	jurisdiction	to	jurisdiction,	it	generally	involves	policies	and	procedures	designed
to	ensure	worker,	workplace	and	public	safety,	including	emergency	plans;	setting	forth	the	proper	handling,	control	and
security	of	radioactive	sources	or	materials	on	site;	detailing	any	disposal	or	decommissioning	considerations;	and	adequately
training	personnel	at	the	site	in	proper	access	to,	and	handling	of,	radioactive	sources	or	materials.	Our	noncompliance	with	,	or
failure	to	properly	implement,	such	policies	and	procedures	could	delay	or	otherwise	preclude	us	from	obtaining	the	necessary
license	for	radioactive	sources	or	materials	required	by	or	incorporated	into	our	products,	which	could	result	in	the	cancellation
or	delay	of	purchases	by	our	customers.	The	particular	license	requirements	in	a	given	jurisdiction	are	normally	tailored	to	the
specific	radioactive	elements	or	compounds	involved,	their	physical	form	and	possession	limits.	Once	authorities	complete	their
application	review	and	any	required	follow-	up,	the	authority	issues	the	site	a	license	which	imposes	specific	on-	going
compliance	obligations	that	typically	include	requirements	for	us	to	pay	periodic	licensing	fees,	submit	periodic	written
compliance	reports,	and	agree	to	periodic	site	inspections	by	regulators,	which	may	be	announced	or	unannounced.	Our	failure
to	comply	with	any	of	these	on-	going	obligations	could	result	in	the	revocation	of	the	necessary	license	for	radioactive	sources
or	materials	required	by	or	incorporated	into	our	products,	which	could	result	in	the	cancellation	or	delay	of	purchases	by	our
customers.	We	are	subject	to	federal,	state	and	local	regulations	governing	storage,	handling	and	disposal	of	these	radioactive
materials	and	waste	products.	Outside	of	the	United	States,	we	are	also	subject	to	radiation	regulations	that	vary	from	country	to
country.	The	improper	storage,	use	and	disposal	of	such	materials	by	us	and	/	or	our	customers	could	result	in	direct	or
secondary	liability,	including	penalties	and	fines,	to	us	in	the	event	of	environmental	contamination	or	physical	injury.	We
cannot	eliminate	the	risk	of	accidental	contamination	or	injury	from	those	radioactive	materials	nor	can	we	control	the	practices
of	our	customers.	The	sale	and	use	of	our	products	with	radioactive	sources	or	materials	could	also	lead	to	the	filing	of	claims	if
someone	were	to	allege	injury	from	the	use	of	one	of	our	products	or	allege	that	one	of	our	products	was	defective.	Such	a	claim
could	result	in	substantial	damages,	be	costly	and	time-	consuming	to	defend	and	adversely	affect	the	marketability	of	our
products	and	our	reputation.	Rising	inflation	rates	could	negatively	impact	our	revenues	and	profitability	if	increases	in	the
prices	of	our	products	or	a	decrease	in	customer	spending	results	in	lower	sales	which	would	adversely	affect	our	business,
results	of	operations	and	financial	condition.	Inflation	rates,	particularly	in	the	United	States,	have	increased	recently	to	levels
not	seen	in	years.	Increased	inflation	may	result	in	decreased	demand	for	our	products	and	services,	increased	operating	costs
(including	our	labor	costs),	reduced	liquidity,	and	limitations	on	our	ability	to	access	credit	or	otherwise	raise	debt	and	equity
capital.	In	addition,	the	United	States	Federal	Reserve	has	raised,	and	may	again	raise,	interest	rates	in	response	to	concerns
about	inflation.	Increases	in	interest	rates,	especially	if	coupled	with	reduced	government	spending	and	volatility	in	financial
markets,	may	have	the	effect	of	further	increasing	economic	uncertainty	and	heightening	these	risks.	In	an	inflationary
environment,	we	may	be	unable	to	raise	the	sales	prices	of	our	products	at	or	above	the	rate	at	which	our	costs	increase,	which
could	have	a	material	and	adverse	affect	on	our	business,	results	of	operations	and	financial	condition.	We	enter	into	fixed-	price
contracts	with	our	customers	and	our	failure	to	mitigate	certain	risks	associated	with	such	contracts	may	result	in	reduced
operating	margins.	We	estimate	that	approximately	a	quarter	of	our	revenue	was	associated	with	contracts	with	a	duration	of	12
months	or	longer	and	approximately	10	%	of	such	revenue	was	associated	with	contracts	with	fixed-	price	arrangements	which
do	not	provide	for	price	escalation	in	the	event	of	unanticipated	cost	overruns,	in	each	case	for	the	fiscal	year	ended	December
31,	2022,	respectively.	Under	these	contracts,	we	perform	our	services	and	provide	our	products	at	a	fixed	price.	Fixed-	price
contracts	carry	inherent	risks,	including	risks	of	losses	from	underestimating	costs,	operational	difficulties	and	other	changes
that	may	occur	over	the	contract	period.	We	have	in	the	past	experienced	unanticipated	cost	overruns	on	some	of	our	fixed-
price	contracts.	If	our	cost	estimates	for	a	contract	are	inaccurate	or	if	we	do	not	execute	the	contract	within	our	cost	estimates,
we	may	incur	losses	or	the	contract	may	not	be	as	profitable	as	we	expected.	In	addition,	even	though	some	of	our	longer-	term
contracts	contain	price	escalation	provisions,	such	provisions	may	not	fully	provide	for	cost	increases,	whether	from	inflation,
the	cost	of	goods	and	services	to	be	delivered	under	such	contracts	or	otherwise.	In	addition,	we	are	sometimes	required	to	incur
costs	in	connection	with	modifications	to	a	contract	that	may	not	be	approved	by	the	customer	as	to	scope	or	price,	or	to	incur
unanticipated	costs,	including	costs	for	customer-	caused	delays,	errors	in	specifications	or	designs	or	contract	termination,	that
we	may	not	be	able	to	recover.	These,	in	turn,	could	materially	and	adversely	affect	our	business,	results	of	operations	and
financial	condition.	The	revenue,	cost	and	gross	profit	realized	on	such	contracts	can	vary,	sometimes	substantially,	from	the
original	projections	due	to	changes	in	a	variety	of	factors,	such	as:	•	failure	to	properly	estimate,	or	changes	in,	the	costs	of
material,	components	or	labor;	•	inflation	and	currency	exchange	rate	fluctuations;	•	unanticipated	technical	problems	with	the
products	or	services	being	supplied	by	us,	which	may	require	that	we	spend	our	own	money	to	remedy	the	problem;	•	our
suppliers’	or	subcontractors’	failure	to	perform;	•	difficulties	of	our	customers	in	obtaining	required	governmental	permits	or
approvals;	•	changes	in	local	laws	and	regulations;	•	unanticipated	delays	in	construction	of	new	NPPs	and	decommissioning	of
existing	NPPs;	and	•	limited	history	with	new	products	and	new	customers.	Furthermore,	we	intend	to	continue	pursuing	longer-
term	contracts	which	may	continue	to	contain	fixed-	price	arrangements,	and	the	amount	of	revenue	associated	with	such
contracts	may	change	in	future	periods.	As	a	result	of	one	or	more	of	these	factors,	we	may	incur	losses	or	contracts	may	not	be
as	profitable	as	we	expect,	and	this	could	materially	and	adversely	affect	our	business,	results	of	operations	and	financial
condition.	We	may	not	realize	all	of	the	sales	expected	from	our	backlog	of	orders	and	contracts,	and	amounts	included	in	our
order	backlog	may	not	result	in	actual	revenue	or	translate	into	profits.	Although	the	amount	of	our	backlog	is	based	on	signed



purchase	orders	or	other	written	contractual	commitments,	we	cannot	guarantee	that	our	order	backlog	will	result	in	actual
revenue	in	the	originally	anticipated	period	or	at	all.	As	of	December	31,	2022,	December	31,	2021	and	June	30,	2021	our
estimated	combined	order	backlog	was	$	737.	4	million,	$	747.	5	million,	and	$	715.	8	million,	respectively.	The	majority	of	our
combined	backlog	is	expected	to	be	delivered	within	two	years.	In	addition,	the	mix	of	contracts	included	in	our	order	backlog
can	greatly	affect	our	margins	in	future	periods,	which	may	not	be	comparable	to	our	historical	product	mix	and	operating
results.	Our	customers	may	experience	project	or	funding	delays	or	cancel	orders	due	to	factors	beyond	our	control.	If	customers
terminate,	reduce	or	defer	firm	orders,	whether	due	to	fluctuations	in	their	business	needs	or	purchasing	budgets	or	other
reasons,	our	sales	will	be	adversely	affected	and	we	may	not	realize	the	revenue	we	expect	to	generate	from	our	backlog	or,	if
realized,	the	revenue	may	not	translate	into	profit.	We	estimate	approximately	10	%-	15	%	of	our	backlog	at	any	point	in	time	is
related	to	contracts	that	are	unfunded	and	may	be	at	risk	for	cancellation	if	funding	is	not	appropriated.	If	our	order	backlog	fails
to	result	in	revenue	in	a	timely	manner	or	at	all,	we	could	experience	an	overall	reduction	in	revenue	and	liquidity.	We	operate
as	an	entrepreneurial,	decentralized	company,	which	presents	both	benefits	and	certain	risks.	In	particular,	significant	growth	in	a
decentralized	operating	model	may	put	strain	on	certain	business	group	resources	and	our	corporate	functions,	which	could
materially	and	adversely	affect	our	business,	results	of	operations	and	financial	condition.	The	business	is	organized	in	two
reportable	business	segments:	Medical	and	Industrial.	Our	Medical	segment	is	based	around	our	sales,	products	and	services	to
customers	in	the	medical	market.	The	Industrial	segment	is	primarily	based	around	the	nuclear	energy,	defense,	laboratories	and
scientific	research	markets	as	well	as	other	industrial	markets.	The	decentralization	of	our	organization	structure	necessarily
places	significant	control	and	decision-	making	powers	in	the	hands	of	local	management,	which	presents	certain	risks,	including
the	risk	that	we	may	be	slower	to	detect	or	react	to	compliance-	related	matters,	that	“	company-	wide	”	business	initiatives	may
be	more	challenging	or	costly	to	implement,	and	the	risk	of	noncompliance	or	failures	is	higher	than	they	-	the	participation
may	be	in	a	more	centralized	operating	environment.	In	addition,	key	business	group	resources	and	our	corporate	functions,
which	are	leanly	staffed	but	responsible	for	supporting	our	decentralized	operations,	may	also	not	be	able	to	detect	or	resolve
financial,	operational,	and	compliance	matters	on	a	timely	basis.	Our	failure	to	adapt	our	financial,	operational	and	compliance
controls	and	systems	to	effectively	manage	our	decentralized	business	and	comply	with	our	obligations	as	a	public	company
could	materially	and	adversely	affect	our	business,	results	of	operations	and	financial	condition.	While	we	currently	have
sufficient	capacity,	the	future	growth	of	our	business	may	depend	on	our	ability	to	successfully	expand	our	manufacturing
capacity.	Expansion	of	our	manufacturing	capacity	may	also	require	us	to	obtain	regulatory	approvals	or	additional	financing.
Delay	in	the	expansion	of	our	manufacturing	capacity	could	constrain	our	ability	to	grow	our	business,	which	would	materially
and	adversely	affect	our	business,	results	of	operations	and	financial	condition.	We	rely	on	third-	party	manufacturers	to	produce
sub-	components	for	certain	of	our	products	and	services.	If	our	manufacturers	are	unable	to	meet	our	requirements,	or	are
subject	to	unanticipated	disruptions,	our	business	could	be	harmed.	We	use	third-	party	manufacturers	to	produce	sub-
components	for	certain	of	our	products.	From	time	to	time	demand	for	our	products	has	grown	faster	than	the	supply	capabilities
of	these	vendors.	For	example,	significant	growth	in	our	Instadose	product	line	required	additional	inventory	purchasing	to	meet
demand.	In	many	cases,	these	manufacturers	have	no	obligation	to	supply	products	to	us	for	any	specific	period,	in	any	specific
quantity	or	at	any	specific	price,	except	as	set	forth	in	a	particular	purchase	order.	Our	requirements	represent	a	small	portion	of
the	total	production	capacities	for	many	of	our	manufacturers,	and	our	manufacturers	may	reallocate	capacity	to	other	customers,
even	during	periods	of	high	demand	for	our	products	or	services.	We	have	in	the	past	experienced,	and	may	in	the	future
experience,	quality	control	issues	and	delivery	delays	with	our	manufacturers	due	to	factors	such	as	materials	shortages,	outages
of	specialized	manufacturing	equipment,	high	industry	demand,	inability	of	our	manufacturers	to	consistently	meet	our	quality	or
delivery	requirements,	or	long	lead	times	for	components	that	could	delay	deliveries.	Component	manufacturers	that	sell	to	our
suppliers	may	decide	to	stop	producing	certain	components,	declaring	end-	of-	life	for	critical	components	and	limiting	supply
of	these	components.	In	such	cases,	we	would	need	to	identify	component	alternatives,	redesign	electronic	components	or
requalify	electronic	designs,	which	would	require	time	and	resources.	In	addition,	third-	party	manufacturers	may	have	financial
difficulties	and	face	the	risk	of	bankruptcy,	especially	in	light	of	the	current	worldwide	economic	downturn.	If	one	of	our
suppliers	was	to	cancel	or	materially	change	a	commitment	with	us	or	fail	to	meet	the	quality	or	delivery	requirements	needed	to
satisfy	customer	orders	for	our	products,	we	could	lose	time-	sensitive	customer	orders,	be	unable	to	develop	or	sell	our
products	or	services	cost	effectively	or	on	a	timely	basis,	if	at	all,	and	have	significantly	decreased	revenue,	which	would	harm
our	business,	results	of	operations	and	financial	condition.	We	may	qualify	additional	suppliers	in	the	future	which	would
require	time	and	resources.	If	we	do	not	qualify	additional	suppliers,	we	may	be	exposed	to	increased	risk	of	capacity	shortages
due	to	our	dependence	on	our	current	suppliers.	In	addition,	our	suppliers	(and	those	they	depend	upon	for	materials	and
services)	are	subject	to	risks,	including	COVID-	19-	related	supplier	plant	shutdowns	or	slowdowns,	labor	disputes	or
constraints,	union	organizing	activities,	intellectual	property	claims,	financial	liquidity,	information	technology	failures,
inclement	weather,	natural	disasters,	significant	public	health	and	safety	events,	supply	constraints,	and	general	economic	and
political	conditions	that	could	limit	their	ability	to	provide	us	with	materials.	Insurance	for	certain	disruptions	may	not	be
available,	affordable	or	adequate.	The	effects	of	climate	change,	including	extreme	epidemics	and	pandemics,	weather	events,
long-	term	changes	in	temperature	levels,	sea	level	rise	and	water	availability	may	exacerbate	these	risks.	Such	disruption	has	in
the	past	and	could	in	the	future	interrupt	our	ability	to	manufacture	certain	products.	We	derive	a	significant	portion	of	our
revenue	from	international	sales	and	our	operations	in	foreign	countries	are	subject	to	political,	economic,	legal	and	other	risks,
which	could	materially	and	adversely	affect	us.	Revenue	generated	from	outside	of	North	America	accounted	for	approximately
36	%,	40	%,	36	%,	and	45	%	of	our	net	sales	for	the	year	ended	December	31,	2022,	the	Successor	Period	from	October	20,
2021	through	December	31,	2021,	the	Predecessor	Stub	Period	from	July	1,	2021	through	October	19,	2021,	and	in	our	fiscal
year	ending	June	30,	2021	("	fiscal	2021"),	respectively,	and	approximately	48	%	of	our	net	sales	in	our	fiscal	year	ended	June
30,	2020.	We	anticipate	that	international	sales	will	continue	to	constitute	a	material	percentage	of	our	total	net	sales	in	future



periods.	As	a	result,	our	operations	are	subject	to	risks	associated	with	global	operations	and	sales,	including:	•	foreign	currency
exchange	fluctuations;	•	changes	in	regulatory	requirements;	•	tariffs	and	other	barriers;	•	timing	and	availability	of	export
licenses;	•	difficulties	in	accounts	receivable	collections;	•	difficulties	in	protecting	and	enforcing	our	intellectual	property;	•
difficulties	in	staffing	and	managing	international	operations;	•	difficulties	in	managing	sales	agents,	distributors	and	other	third
parties;	•	coordination	regarding,	and	difficulties	in	obtaining,	governmental	approvals	for	products	that	may	require
certification;	•	rescission	or	termination	of	contracts	by	governmental	parties	without	penalty	and	regardless	of	the	terms	of	the
contract;	•	restrictions	on	transfers	of	funds	and	other	assets	of	our	subsidiaries	between	jurisdictions;	•	the	burden	of	complying
with	a	wide	variety	of	complex	foreign	laws	and	treaties;	•	potentially	adverse	tax	consequences;	and	•	uncertainties	relative	to
regional	political	and	economic	circumstances.	We	are	also	subject	to	risks	associated	with	the	imposition	of	legislation	and
regulations	relating	to	the	import	or	export	of	our	products.	Furthermore,	the	failure	to	comply	with	export	control	regulations
and	to	obtain	required	approvals	could	result	in	loss	of	the	ability	to	continue	to	export	products,	fines	and	penalties.	See	“	Legal
and	Regulatory	Risks	—	We	are	subject	to,	or	may	otherwise	be	impacted	by,	a	variety	of	federal,	state,	local	and	foreign	laws
and	regulatory	regimes,	including	governmental	export	and	import	controls,	sanctions	and	anti-	corruptions	laws.	Failure	to
comply	with	such	laws	and	regulations	could	subject	us	to,	among	other	things,	penalties	and	legal	expenses	which	could
materially	and	adversely	affect	our	business,	results	of	operations	and	financial	condition.	”	We	cannot	predict	whether	quotas,
duties,	taxes	or	other	charges	or	restrictions	upon	the	importation	or	exportation	of	our	products	will	be	implemented	by	the
United	States	or	other	countries.	Some	of	our	customers’	purchase	orders	and	agreements	are	governed	by	foreign	laws,	which
often	differ	significantly	from	the	laws	of	the	United	States.	Therefore,	we	may	be	limited	in	our	ability	to	enforce	our	rights
under	such	agreements	and	to	collect	damages,	if	awarded.	These	factors	may	materially	and	adversely	affect	our	business,
results	of	operations	and	financial	condition.	We	derive	a	significant	portion	of	our	revenue	from	sales	through	third-	party	sales
representatives.	We	have	established	relationships	with	some	of	our	third-	party	sales	representatives	recently,	and	we	are
unable	to	predict	the	extent	to	which	our	third-	party	sales	representatives	will	be	successful	in	marketing	and	selling	our
products	and	services.	Moreover,	many	of	our	third-	party	sales	representatives	also	market	and	sell	competing	products	and
services,	which	may	affect	the	extent	to	which	our	third-	party	sales	representatives	promote	our	products	and	services.	If	our
third	party	sales	representatives	advertise	or	promote	or	characterize	our	products	in	a	manner	inconsistent	with	our	(or	their)
messaging,	as	approved	by	our	regulatory	affairs	professionals,	such	acts	could	be	imputed	to	us	and	we	could	become	subject
to	risk	or	liability	from	government	regulatory	bodies	or	agencies	for	criminal	or	civil	claims,	including	false	claims,	and	we
could	become	susceptible	to	individual	consumer	actions	or	class	actions	based	on	false	or	improper	advertising	and	promotion,
off	-	of	-	label	promotion,	failure	to	warn	defects	in	our	products	and	unfair	competition	or	unfair	trade	practices	claims,	all	of
which	could	lead	to	adverse	publicity,	fines,	penalties,	judgments,	money	damages	and	other	significant	losses.	Our	future
performance	will	also	depend,	in	part,	on	our	ability	to	attract	additional	third-	party	sales	representatives	who	will	be	able	to
market	and	support	our	products	and	services	effectively	and	accurately,	especially	in	markets	in	which	we	have	not	previously
sold	our	products	and	services.	If	we	cannot	retain	our	current	third-	party	sales	representatives	or	recruit	additional	or
replacement	third-	party	sales	representatives,	our	business,	results	of	operations	and	financial	condition	could	be	harmed.	We
derive	a	material	portion	of	our	revenue	from	contracts	with	governmental	customers	or	their	contractors,	and	such	customers
may	be	subject	to	increased	pressures	to	reduce	expenses,	require	unusual	or	more	onerous	contractual	terms	and	conditions	or
require	that	we	undergo	audits	and	investigations	with	an	increased	risk	of	sanctions	and	penalties.	U.	S.	government	contractors
and	subcontractors	must	comply	with	specific	procurement	regulations	and	other	requirements,	including	with	respect	to	ethics
and	business	conduct,	cost	accounting,	pricing,	intellectual	property,	employment,	cybersecurity	and	supply	chain	issues.
Accordingly,	we	are	subject	to	routine	audits	and	investigations	by	U.	S.	government	agencies	and	held	to	strict	compliance
standards.	If	we	fail	to	comply	and	demonstrate	our	compliance	with	these	rules	and	regulations,	we	could	be	subject	to	contract
modification	or	termination,	the	assessment	of	criminal	and	civil	penalties	and	fines,	and	/	or	suspension	or	debarment	from
government	contracting	and	subcontracting.	As	of	December	31,	2022,	certain	audits	remain	open	and	although	we	have
recorded	contract	revenues	based	upon	our	estimate	of	costs	that	we	believe	will	be	approved	upon	final	audit	or	review,	we
cannot	predict	the	outcome	of	any	ongoing	or	future	audits	or	reviews	and	adjustments	and,	if	future	adjustments	exceed	our
estimates,	our	results	of	operations	may	be	adversely	affected.	Furthermore,	we	have	bid,	and	may	in	the	future	submit	bids,	for
U.	S.	government	contracts	that	require	various	levels	of	security	clearances	with	the	Department	of	Defense	or	Department	of
Energy.	Obtaining	and	maintaining	security	clearances	for	employees	involves	a	lengthy	process	and	such	clearances	may
ultimately	not	be	granted.	It	can	also	be	difficult	to	identify,	recruit	and	retain	employees	who	already	hold	security	clearances.
If	we	or	our	employees	are	unable	to	obtain	or	retain	security	clearances,	or	if	our	employees	who	hold	security	clearances	stop
working	for	us,	we	may	face	delays	in	fulfilling	contracts,	be	unable	to	fulfill	or	secure	new	government	contracts	or	be	subject
to	contract	cancellations	with	any	of	our	customers	involved	in	classified	work.	Any	breach	of	security	for	which	we	are
responsible	could	seriously	harm	our	business,	damage	our	reputation	and	make	us	ineligible	to	work	on	any	classified
programs.	Any	reduction	in	the	capital	resources	or	government	funding	of	our	customers	could	reduce	our	sales	and	impede	our
ability	to	generate	revenue.	A	significant	portion	of	our	sales	are	capital	purchases	by	our	customers.	The	spending	policies	of
our	customers	could	have	a	significant	effect	on	the	demand	for	our	products.	These	policies	are	based	on	a	wide	variety	of
factors,	including	the	resources	available	to	make	purchases,	the	spending	priorities	among	various	types	of	equipment,	policies
regarding	spending	during	recessionary	periods	and	changes	in	the	political	climate.	In	particular,	certain	customers	can	come
under	significant	budgetary	pressure	and	resort	to	cost-	cutting	measures.	Any	changes	in	capital	spending	or	changes	in	the
capital	budgets	of	our	customers	could	significantly	reduce	demand	for	our	products.	The	capital	resources	of	our	customers
may	be	limited	by	the	availability	of	equity	or	debt	financing.	In	addition,	a	portion	of	our	sales	are	to	governmental	and	non-
profit	entities	such	as	universities	and	hospitals,	which	are	subject	to	unique	budgetary	pressures.	Any	reduction	in	spending	or
budget	austerity	measures	could	inhibit	the	ability	of	these	customers	to	purchase	our	products.	In	addition	a	government



shutdown	or	the	U.	S.	government’	s	failure	to	raise	the	debt	ceiling,	which	increases	the	possibility	of	a	default	by	the	U.	S.
government	on	its	debt	obligations,	or	related	credit-	rating	downgrades	could	have	adverse	effects	on	the	broader	global
economy	and	contribute	to,	or	worsen,	an	economic	recession.	Many	of	our	large	contracts	have	penalties	for	late	deliveries.	In
some	cases,	including	through	many	of	our	fixed-	price	contracts,	we	have	agreed	to	deliver	a	project	by	a	scheduled	date.	If	we
fail	to	deliver	the	project	as	scheduled,	we	may	be	held	responsible	for	costs	associated	with	the	delay,	generally	in	the	form	of
liquidated	damages,	in	some	cases	up	to	the	full	value	of	the	contract.	We	have	in	the	past	incurred	penalties	associated	with	late
delivery	on	some	of	our	contracts.	In	the	event	that	a	project	is	delayed,	the	total	costs	of	the	project	could	exceed	our	original
estimates,	and	we	could	experience	reduced	profits	or	a	loss	for	that	project.	A	failure	or	breach	of	our	or	our	vendors’
information	technology	data	security	infrastructure,	or	the	security	infrastructure	of	our	products,	or	the	discovery	or
exploitation	of	defects	or	vulnerabilities	in	the	same,	has	subjected	us	in	the	past	and	may	in	the	future	subject	us	and	our
products	to	increased	vulnerability	to	unauthorized	access	and	other	forms	of	cyberattacks	and	could	materially	and	adversely
impact	our	or	our	customers’	business,	reputation,	results	of	operations	and	financial	condition.	We	rely	upon	the	capacity,
reliability	and	security	of	our	and	our	vendors’	IT	and	data	security	infrastructure	and	our	and	our	vendor’	s	ability	to	expand
and	continually	update	this	infrastructure	in	response	to	the	changing	needs	of	our	business.	As	we	implement	new	systems	or
integrate	existing	systems,	they	may	not	perform	as	expected,	which	may	result	in	liability	or	incurred	costs,	including
litigation.	If	we	experience	an	issue	with	the	functioning	of	an	important	IT	system	or	a	security	breach	of	our	IT	systems,
including	during	necessary	system	upgrades	and	/	or	new	system	implementations,	the	resulting	disruptions,	including	because
of	investigations	or	litigation,	could	have	a	material	and	adverse	effect	on	our	business,	results	of	operations	and	financial
condition.	We	are	indirectly	exposed	to	the	same	risks	in	our	supply	chain.	Furthermore,	we	collect	and	maintain	information	in
digital	form	that	is	necessary	to	conduct	our	business,	and	we	are	increasingly	dependent	on	our	IT	and	data	security
infrastructure	to	operate	our	business.	In	the	ordinary	course	of	our	business,	we	collect,	store	and	transmit	large	amounts	of
confidential	information,	including	intellectual	property,	proprietary	business	information	and	personal	information.	We	have
established	physical,	electronic	and	organizational	measures	to	safeguard	and	secure	our	systems	to	prevent	data	compromise
and	rely	on	commercially	available	systems,	software,	tools,	and	monitoring	to	provide	security	for	our	IT	systems	and	the
processing,	transmission	and	storage	of	digital	information.	We	have	also	outsourced	elements	of	our	IT	systems	and,	as	a	result,
a	number	of	third-	party	vendors	may	or	could	have	access	to	our	confidential	information.	Despite	our	implementation	of
security	measures,	our	IT	systems,	like	those	of	other	companies,	are	vulnerable	to	damage	or	interruption	from	a	variety	of
sources,	including	physical	damage,	telecommunications	or	network	failures	or	interruptions,	system	malfunction,	natural
disasters	and	malicious	human	acts.	Such	IT	systems,	including	our	servers,	are	additionally	vulnerable	to	physical	or	electronic
break-	ins,	security	breaches	from	inadvertent	or	intentional	actions	by	our	employees,	third-	party	service	providers,
contractors,	consultants,	business	partners,	and	/	or	other	third	parties,	or	from	cyber-	attacks	by	malicious	third	parties
(including	the	deployment	of	harmful	malware,	ransomware,	denial-	of-	service	attacks,	social	engineering,	and	other	means	to
affect	service	reliability	and	threaten	the	confidentiality,	integrity,	and	availability	of	information).	For	example,	in	February
2021,	we	experienced	a	ransomware	attack	that	involved	the	unauthorized	access	to	certain	of	our	servers.	While	we	were	able
to	detect	and	stop	the	unauthorized	access	before	any	substantial	amount	of	information	was	accessed	and	before	the	attacker
was	able	to	encrypt	our	systems,	the	attacker	misappropriated	certain	personal	and	proprietary	information	and	publicly
published	certain	of	such	information.	We	reported	the	incident	to	the	applicable	government	authorities	in	France,	Germany
and	the	United	States.	Additionally,	one	of	our	acquired	subsidiaries	experienced	a	ransomware	attack	in	February	2020,	prior	to
our	acquisition	of	such	subsidiary.	The	acquired	subsidiary	did	not	make	any	ransom	payments	and	was	able	to	restore	its
systems	from	backups.	Although	we	have	implemented	additional	security	measures	to	prevent	future	ransomware	attacks,	we
can	provide	no	assurance	that	our	IT	systems,	or	those	of	the	third	parties	upon	which	we	rely,	will	not	experience	cybersecurity
incidents	in	the	future.	The	risk	of	a	security	breach	or	disruption,	particularly	through	cyber-	attacks	or	cyber	intrusion,
including	by	computer	hackers,	foreign	governments,	and	cyber	terrorists,	has	generally	increased	as	the	number,	intensity,	and
sophistication	of	attempted	attacks	and	intrusions	from	around	the	world	have	increased.	We	may	not	be	able	to	anticipate	all
types	of	security	threats,	and	we	may	not	be	able	to	implement	preventive	measures	effective	against	all	such	security	threats.
The	techniques	used	by	cyber	criminals	change	frequently,	may	not	be	recognized	until	launched,	and	can	originate	from	a	wide
variety	of	sources,	including	outside	groups	such	as	external	service	providers,	organized	crime	affiliates,	terrorist	organizations,
or	hostile	foreign	governments	or	agencies.	It	is	possible	that	we	or	our	third-	party	vendors	may	experience	cybersecurity	and
other	breach	incidents	that	remain	undetected	for	an	extended	period.	Even	when	a	security	breach	is	detected,	the	full	extent	of
the	breach	may	not	be	determined	immediately.	The	costs	to	us	to	mitigate	network	security	issues,	bugs,	viruses,	worms,
malicious	software	programs	and	security	vulnerabilities	could	be	significant	and,	while	we	have	implemented	security
measures	to	protect	our	IT	and	data	security	infrastructure,	our	efforts	to	address	these	issues	may	not	be	successful.	There	is
also	the	potential	for	class	action	or	other	litigation	as	the	result	of	such	issues	and	the	dissemination	of	personal	information.
Any	system	failure,	accident	or	security	breach	could	result	in	disruptions	to	our	operations	or	those	of	our	customers.	A
material	network	breach	in	the	security	of	our	IT	systems	could	include	the	theft	of	our	intellectual	property	(including	our	trade
secrets),	customer	information,	human	resources	information	or	other	confidential	matter	or	the	theft	of	the	confidential
information	of	our	customers.	To	the	extent	that	any	disruption	or	security	breach	results	in	a	loss	or	damage	to	our	or	our
customers’	data,	or	an	inappropriate	disclosure	of	confidential,	proprietary	or	customer	information,	it	could	cause	significant
damage	to	our	reputation,	affect	our	relationships	with	our	customers,	lead	to	claims	against	us,	including	civil	litigation,	and
ultimately	harm	our	business.	In	addition,	we	may	be	required	to	incur	significant	costs	to	protect	against	damage	caused	by
these	disruptions	or	security	breaches	in	the	future.	If	our	IT	systems	fail	and	our	redundant	systems	or	disaster	recovery	plans
are	not	adequate	to	address	such	failures,	or	if	our	business	interruption	insurance	does	not	sufficiently	compensate	us	for	any
losses	that	we	may	incur,	our	revenues	and	profits	could	be	reduced	and	the	reputation	of	our	brand	and	our	business	could	be



materially	and	adversely	affected.	We	are	also	reliant	on	the	security	practices	of	our	third-	party	service	providers,	which	may
be	outside	of	our	direct	control.	The	services	provided	by	these	third	parties	are	subject	to	the	same	risk	of	outages,	other	failures
and	security	breaches	described	above.	If	these	third	parties	fail	to	adhere	to	adequate	security	practices,	or	experience	a	breach
of	their	systems,	the	data	of	our	employees,	customers	and	business	associates	may	be	improperly	accessed,	used	or	disclosed.
In	addition,	our	providers	have	broad	discretion	to	change	and	interpret	the	terms	of	service	and	other	policies	with	respect	to	us,
and	those	actions	may	be	unfavorable	to	our	business	operations.	Our	providers	may	also	take	actions	beyond	our	control	that
could	harm	our	business,	including	discontinuing	or	limiting	our	access	to	one	or	more	services,	increasing	pricing	terms,
terminating	or	seeking	to	terminate	our	contractual	relationship	altogether,	or	altering	how	we	are	able	to	process	data	in	a	way
that	is	unfavorable	or	costly	to	us.	Although	we	expect	that	we	could	obtain	similar	services	from	other	third	parties,	if	our
arrangements	with	our	current	providers	were	terminated,	we	could	experience	interruptions	in	our	business,	as	well	as	delays
and	additional	expenses	in	arranging	for	alternative	cloud	infrastructure	services.	Any	loss	or	interruption	to	our	systems	or	the
services	provided	by	third	parties	would	adversely	affect	our	business,	results	of	operations	and	financial	condition.	Our	future
success	is	dependent	on	our	ability	to	retain	key	personnel,	including	our	executive	officers,	and	attract	qualified	personnel.	If
we	lose	the	services	of	these	individuals	or	are	unable	to	attract	new	talent,	our	business	will	be	materially	and	adversely
affected.	Our	future	operating	results	depend	in	significant	part	upon	the	continued	contributions	of	our	key	technical	and	senior
management	personnel,	many	of	whom	would	be	difficult	to	replace.	We	are	particularly	dependent	on	the	continued	service	of
Thomas	D.	Logan,	our	Chief	Executive	Officer,	and	Brian	Schopfer,	our	Chief	Financial	Officer.	Our	future	operating	results
also	depend	in	significant	part	upon	our	ability	to	attract,	train	and	retain	qualified	management,	manufacturing	and	quality
assurance,	engineering,	marketing,	sales	and	support	personnel.	In	particular,	engineers	skilled	in	the	analog	technologies	used
in	certain	of	our	products	are	in	high	demand	and	competition	to	attract	such	personnel	is	intense.	In	addition,	the	expected
increase	in	construction	of	new	NPPs	may	exacerbate	the	shortage	of	radiation	engineers	and	other	qualified	personnel.	We	have
also	recently	observed	general	labor	shortages,	increasing	competition	for	talent,	and	increasing	employee	attrition	including	at
some	sites	where	we	have	an	aging	workforce	and	we	also	face	the	risk	employee	attrition	and	backfilling	positions	in
connection	with	employee	attrition	following	acquisitions	or	restructurings.	We	are	continually	recruiting	such	personnel;
however,	we	cannot	assure	you	that	we	will	be	successful	in	attracting,	training	or	retaining	such	personnel	now	or	in	the	future.
There	may	be	only	a	limited	number	of	persons	with	the	requisite	skills	to	serve	in	these	positions,	and	it	may	be	increasingly
difficult	for	us	to	hire	such	persons	over	time.	The	high	demand	for	such	personnel	may	increase	the	costs	to	us	to	recruit	and
retain	employees.	The	loss	of	any	key	employee,	the	failure	of	any	key	employee	to	perform	in	his	or	her	current	position,	our
inability	to	attract,	train	and	retain	skilled	employees	as	needed	or	the	inability	of	our	officers	and	key	employees	to	expand,	train
and	manage	our	employee	base	could	materially	and	adversely	affect	our	business,	results	of	operations	and	financial	condition.
If	we	encounter	manufacturing	problems,	or	if	our	manufacturing	facilities	do	not	continue	to	meet	federal,	state	or	foreign
manufacturing	standards,	we	may	be	required	to	temporarily	cease	all	or	part	of	our	manufacturing	operations,	which	would
result	in	delays	and	lost	revenue.	Many	of	our	products	are	complex	and	require	the	integration	of	a	number	of	components	from
several	sources	of	supply.	We	must	manufacture	and	assemble	these	complex	systems	in	commercial	quantities	in	compliance
with	regulatory	requirements	and	at	an	acceptable	cost.	We	may	also	experience	limitations	in	the	availability	of	qualified
personnel	as	a	result	of	shelter-	in-	place	rules,	quarantine	requirements,	or	illness.	If	our	manufacturing	capacity	does	not	keep
pace	with	product	demand,	we	will	not	be	able	to	fulfill	orders	in	a	timely	manner,	which	in	turn	may	breach	our	obligations	to
our	business	partners	or	otherwise	have	a	negative	effect	on	our	financial	results	and	overall	business,	including	as	a	result	of
litigation.	Conversely,	if	demand	for	our	products	decreases,	the	fixed	costs	associated	with	excess	manufacturing	capacity	may
adversely	affect	our	financial	results.	Our	manufacturing	processes	and	the	manufacturing	processes	of	our	third-	party	suppliers
are	required	to	comply	with	the	FDA’	s	Quality	System	Regulations	(“	QSR	”),	which	are	medical	device	good	manufacturing
practices	for	any	products	imported	into,	or	sold	within,	the	United	States.	Other	jurisdictions	where	our	medical	device
products	are	distributed	and	sold	have	their	own	regulatory	requirements	that	include	quality	and	manufacturing	requirements
and	controls.	Furthermore,	we	are	required	to	verify	that	our	suppliers	maintain	facilities,	procedures	and	operations	that	comply
with	our	quality	requirements.	We	are	also	subject	to	state	licensing	and	other	requirements	and	licenses	applicable	to
manufacturers	of	medical	devices,	and	we	are	required	to	comply	with	International	Organization	for	Standardization,	or	ISO,
quality	system	standards	in	order	to	produce	products	for	sale	in	Europe	and	Canada,	as	well	as	various	other	foreign	laws	and
regulations.	Because	our	manufacturing	processes	include	the	production	of	diagnostic	and	therapeutic	X-	ray	equipment	and
laser	equipment,	we	are	subject	to	the	electronic	product	radiation	control	provisions	of	the	U.	S.	Federal	Food,	Drug	and
Cosmetic	Act	(“	FDCA	”),	which	requires	that	we	file	reports	with	the	FDA,	applicable	states	and	our	customers	regarding	the
distribution,	manufacturing	and	installation	of	these	types	of	equipment.	The	FDA	enforces	the	QSR	and	the	electronic	product
radiation	control	provisions	through	inspections,	both	periodic	and	for	cause.	We	have	been,	and	will	continue	being	subject	to
such	inspections.	Sometimes	inspections	result	in	warning	letters	which	are	publicly	available	and	can	result	in	adverse	publicity
or	litigation.	Our	failure	to	take	prompt	and	satisfactory	corrective	action	in	response	to	an	adverse	inspection	or	our	failure	to
comply	with	applicable	regulatory	requirements	and	standards	could	result	in	enforcement	actions,	including	a	shutdown	of	our
manufacturing	operations,	a	recall	of	our	products,	civil	or	criminal	penalties,	or	other	sanctions,	which	would	cause	our	sales
and	business	to	suffer.	Any	inspection	or	government	action	based	on	alleged	violations	of	law	could	require	us	to	expend
significant	time	and	resources	in	response	and	could	generate	negative	publicity.	The	occurrence	of	any	event	or	penalty
described	above	may	inhibit	our	ability	to	keep	our	products	on	the	market	and	generate	revenue.	In	addition,	because	some
foreign	regulatory	approvals	require	approvals	or	clearances	from	the	FDA,	any	failure	to	comply	with	FDA	requirements	may
also	disrupt	our	sales	of	products	in	other	countries.	We	cannot	assure	you	that	the	FDA	or	other	governmental	authorities	would
agree	with	our	interpretation	of	applicable	regulatory	requirements,	or	that	we,	or	our	third-	party	suppliers,	have	in	all	instances
fully	complied	with	all	applicable	requirements.	If	any	of	these	events	occur,	our	reputation	could	be	harmed,	we	could	lose



customers	and	our	business,	results	of	operations	and	financial	condition	could	be	materially	and	adversely	affected,	including	as
the	result	of	litigation.	If	we	cannot	achieve	the	required	level	and	quality	of	production,	we	may	need	to	outsource	production
or	rely	on	licensing	and	other	arrangements	with	third	parties	who	possess	sufficient	manufacturing	facilities	and	capabilities	in
compliance	with	regulatory	requirements.	Even	if	we	could	outsource	needed	production	or	enter	into	licensing	or	other	third-
party	arrangements,	this	could	reduce	our	gross	margin	and	expose	us	to	the	risks	inherent	in	relying	on	others.	We	also	cannot
assure	you	that	our	suppliers	will	deliver	an	adequate	supply	of	required	components	on	a	timely	basis,	or	that	they	will
adequately	comply	with	the	QSR.	Failure	to	obtain	these	components	on	a	timely	basis	would	disrupt	our	manufacturing
processes	and	increase	our	costs,	which	would	harm	our	operating	results.	The	localization	requirements	in	certain	of	our
markets,	in	particular	in	Russia,	China,	India	and	South	Korea,	could	limit	our	ability	to	sell	our	products.	Many	emerging
markets,	including	Russia,	China,	India	and	South	Korea,	impose	localization	requirements	sometimes	as	a	condition	to	funding
contracts,	which	favor	locally	based	component	manufacturers	and	which	require	some	degree	of	technology	transfer	to	local
manufacturers.	Over	time,	such	localization	requirements	could	limit	our	ability	to	sell	into	such	markets	and	could	affect	our
ability	to	maintain	our	trade	secrets.	If	our	ability	to	sell	our	products	in	these	markets	is	restricted,	our	business,	results	of
operations	and	financial	condition	could	be	materially	and	adversely	affected.	Our	operations,	and	the	operations	of	our
suppliers,	distributors	or	customers,	could	be	subject	to	natural	and	man	made	disasters	other	business	disruptions	as	well	as	the
impact	of	climate	change,	any	of	which	could	materially	and	adversely	affect	our	business	and	increase	our	expenses.	Our
operations	could	be	subject	to	natural	disasters	and	other	business	disruptions,	which	could	lead	to	reductions	of	revenue	and
increases	in	costs	and	expenses.	The	frequency	or	severity	of	these	disasters	could	be	exacerbated	by	the	effects	of	global
climate	change.	For	example,	some	of	our	facilities	are	located	in	areas	with	earthquake	fault	lines	or	in	hurricane	zones.	In	the
event	of	a	major	earthquake,	extreme	weather	event,	other	natural	or	man	made	disaster,	we	could	experience	business
interruptions,	destruction	of	or	damage	to	facilities	and	/	or	loss	of	life,	any	of	which	could	materially	and	adversely	affect	our
business,	results	of	operations	and	financial	condition.	We	could	also	incur	significant	costs	to	improve	the	climate	resiliency	of
our	infrastructure	and	supply	chain	and	otherwise	prepare	for,	respond	to,	and	mitigate	the	effects	of	climate	change.	Such
changes	could	result	in	laws,	regulations	or	policies	that	significantly	increase	our	direct	and	indirect	operational	and
compliance	burdens,	which	could	adversely	affect	our	financial	condition	and	results	of	operations.	We	monitor	developments
in	climate	change-	related	laws,	regulations	and	policies	for	their	potential	effect	on	us,	however,	we	currently	are	not	able	to
accurately	predict	the	materiality	of	any	potential	costs	associated	with	such	developments.	Our	management	has	limited
experience	in	operating	a	public	company.	The	requirements	of	being	a	public	company	may	strain	our	resources	and	divert
management’	s	attention,	and	the	increases	in	legal,	accounting	and	compliance	expenses	may	be	greater	than	we	anticipate.	We
are	a	public	company,	and	as	such	we	incur	significant	legal,	accounting	and	other	expenses	that	we	did	not	incur	as	a	private
company.	We	are	subject	to	the	reporting	requirements	of	the	Exchange	Act,	and	are	required	to	comply	with	the	applicable
requirements	of	the	Sarbanes-	Oxley	Act	and	the	Dodd-	Frank	Act,	as	well	as	the	rules	and	regulations	subsequently
implemented	by	the	SEC	and	the	listing	standards	of	the	NYSE,	including	changes	in	corporate	governance	practices	and	the
establishment	and	maintenance	of	effective	disclosure	and	financial	controls.	Compliance	with	these	rules	and	regulations	can
be	burdensome.	Our	management	and	other	personnel	need	to	devote	a	substantial	amount	of	time	to	these	compliance
initiatives.	Moreover,	these	rules	and	regulations	have	increased,	and	will	continue	to	increase,	our	historical	legal	and	financial
compliance	costs	and	will	make	some	activities	more	time-	consuming	and	costly.	For	example,	we	expect	that	these	rules	and
regulations	may	make	it	more	difficult	and	more	expensive	for	us	to	attract	and	retain	qualified	members	of	our	board	of
directors	as	compared	to	a	private	company.	In	particular,	we	incur	significant	expenses	and	devote	substantial	management
effort	toward	ensuring	compliance	with	the	requirements	of	Section	404	of	the	Sarbanes-	Oxley	Act.	We	have	hired	additional
accounting	and	financial	staff,	and	engaged	outside	consultants,	all	with	appropriate	public	company	experience	and	technical
accounting	knowledge	and	maintain	an	internal	audit	function,	which	increased	our	operating	expenses.	We	expect	to	continue
work	on	the	implementation	and	improvement	of	internal	controls	and	to	provide	additional	trainings	to	employees	on	the
relevant	topics,	in	particular	in	connection	with	acquisitions.	Our	executive	officers	have	limited	experience	in	the	management
of	a	publicly	traded	company.	Their	limited	experience	in	dealing	with	the	increasingly	complex	laws	pertaining	to	public
companies	could	be	a	significant	disadvantage	in	that	it	is	likely	that	an	increasing	amount	of	their	time	may	be	devoted	to	these
activities,	which	will	result	in	less	time	being	devoted	to	the	management	and	growth	of	the	post-	combination	company.	We
may	not	have	adequate	personnel	with	the	appropriate	level	of	knowledge,	experience	and	training	in	the	accounting	policies,
practices	or	internal	control	over	financial	reporting	required	of	public	companies.	Our	management	will	need	to	continually
assess	our	staffing	and	training	procedures	to	improve	our	internal	control	over	financial	reporting.	Further,	the	development,
implementation,	documentation	and	assessment	of	appropriate	processes,	in	addition	to	the	need	to	remediate	any	potential
deficiencies,	will	require	substantial	time	and	attention	from	management.	The	development	and	implementation	of	the
standards	and	controls	necessary	for	us	to	achieve	the	level	of	accounting	standards	required	of	a	public	company	may	require
costs	greater	than	expected.	It	is	possible	that	we	will	be	required	to	expand	our	employee	base	and	hire	additional	employees	to
support	our	operations	as	a	public	company	which	will	increase	its	operating	costs	in	future	periods.	As	a	private	company,	we
were	not	required	to	document	and	test	our	internal	controls	over	financial	reporting,	our	management	was	not	required	to	certify
the	effectiveness	of	our	internal	controls	and	our	auditors	were	not	required	to	opine	on	the	effectiveness	of	our	internal	controls
over	financial	reporting.	Failure	to	maintain	adequate	financial,	information	technology	and	management	processes	and	controls
could	result	in	material	weaknesses	which	could	lead	to	errors	in	our	financial	reporting,	which	could	adversely	affect	our
business.	We	were	not	required	to	document	and	test	our	internal	controls	over	financial	reporting,	our	management	was	not
required	to	certify	the	effectiveness	of	our	internal	controls	and	our	auditors	were	not	required	to	opine	on	the	effectiveness	of
our	internal	controls	over	financial	reporting	prior	to	2022.	As	a	large	accelerated	filer,	we	are	now	subject	to	Section	404	of	the
Sarbanes-	Oxley	Act.	Our	current	controls	and	any	new	controls	that	we	develop	may	become	inadequate	because	of	poor



design	and	changes	in	our	business,	including	increased	complexity	resulting	from	our	international	operations	and	our
contemplated	international	expansion.	Any	failure	to	implement	and	maintain	effective	internal	controls	over	financial	reporting
could	adversely	affect	the	results	of	assessments	by	our	independent	registered	public	accounting	firm	and	their	attestation
reports.	If	we	are	unable	to	certify	the	effectiveness	of	our	internal	controls,	or	if	our	internal	controls	have	a	material	weakness,
we	may	not	detect	errors	timely,	our	financial	statements	could	be	misstated,	we	could	be	subject	to	regulatory	scrutiny	and	a
loss	of	confidence	by	stakeholders,	which	could	harm	our	business	and	adversely	affect	the	trading	price	of	our	Class	A
common	stock.	We	identified	a	material	weakness	in	our	internal	control	over	financial	reporting,	and	we	may	experience
additional	material	weaknesses	or	otherwise	fail	to	design	and	maintain	effective	internal	control	over	financial	reporting.	We
identified	a	material	weakness	due	to	the	aggregation	of	deficiencies	in	certain	general	information	technology	controls	(GITCs),
at	our	division	in	France,	related	to	program	change-	management	and	user	access	in	information	technology	(IT)	systems	that
support	the	Company’	s	financial	reporting	processes.	Some	of	our	business	process	controls	(automated	and	manual)	are
dependent	on	the	information	and	data	produced	by	the	systems	affected	by	the	deficiencies	in	GITCs	and	these	business
process	controls	were	deemed	ineffective	because	they	could	have	been	adversely	impacted.	We	believe	that	these	control
deficiencies	were	the	result	of	a	lack	of	training	for	our	IT	personnel	on	the	importance	of	GITCs,	and	in	particular	the
importance	of	controls	over	program	change-	management	and	user	access.	The	material	weakness	did	not	result	in	any
identified	misstatements	to	the	financial	statements	as	of	and	for	the	year	ended	December	31,	2022.	However,	the	material
weakness	created	a	reasonable	possibility	that	a	material	misstatement	to	our	consolidated	financial	statements	will	not	be
prevented	or	detected	on	a	timely	basis	and,	therefore,	we	concluded	that	the	deficiency	represents	a	material	weakness	in	our
internal	control	over	financial	reporting.	Management	is	implementing	a	number	of	actions,	as	described	below,	to	remediate	the
material	weakness.	Company	management	is	committed	to	ensuring	that	our	internal	controls	over	financial	reporting	are
designed	and	operating	effectively.	The	remediation	actions,	focused	on	our	division	in	France,	will	include:	•	Educating	IT
control	owners	concerning	the	importance	of	GITCs,	with	a	focus	on	those	related	to	program	change-	management	and	user
access.	•	Developing	enhanced	controls	and	reviews	related	to	program	changes	in	IT	systems	and	access	to	IT	systems.	•
Adding	additional	manual	business	process	controls	to	monitor	information	and	data	produced	by	the	system	to	help	mitigate
the	risks	associated	with	ineffective	GITCs.	If	we	fail	to	remediate	this	material	weakness	or	otherwise	fail	to	design	and
maintain	effective	internal	control	over	financial	reporting,	our	ability	to	timely	and	accurately	report	our	results	of	operations
and	financial	condition	in	compliance	with	reporting	requirements	applicable	for	public	companies	in	the	United	States	could	be
impaired,	which	may	adversely	affect	investor	confidence	in	us	and,	as	a	result,	the	trading	value	of	our	Class	A	common	stock,
warrants	and	other	securities.	Our	reported	financial	results	may	be	affected	by	changes	in	accounting	principles	generally
accepted	in	the	United	States.	Generally	accepted	accounting	principles	in	the	United	States	(“	GAAP	”	or	“	U.	S.	GAAP	”)	are
subject	to	interpretation	by	the	Financial	Accounting	Standards	Board	(“	FASB	”)	the	SEC	and	various	bodies	formed	to
promulgate	and	interpret	appropriate	accounting	principles.	A	change	in	these	principles	or	interpretations	could	have	a
significant	effect	on	our	reported	financial	results,	and	could	affect	the	reporting	of	transactions	completed	before	the
announcement	of	a	change.	Any	difficulties	in	implementing	any	future	changes	to	accounting	principles	could	cause	us	to	fail
to	meet	our	financial	reporting	obligations,	which	could	result	in	regulatory	discipline	and	harm	investors’	confidence	in	us.	Our
business	is	subject	to	extensive	regulation	by	various	federal,	state,	and	local	governmental	agencies	in	the	United	States	and	all
other	countries	in	which	we	conduct	business,	including	with	respect	to	radioactive	material	exposure,	antitrust,	occupational
safety,	food	and	drug,	medical	device	and	other	applicable	healthcare	and	laboratory	regulations,	import	and	export	controls,
and	labor	and	employment	regulations.	Noncompliance	with	applicable	regulations	could	subject	us	to	investigations,	sanctions,
enforcement	actions,	damages,	fines,	civil	and	criminal	penalties,	injunctions	or	debarment	from	government	contracting	or
subcontracting.	In	addition,	from	time	to	time	we	have	received,	and	may	in	the	future	receive,	correspondence	from	former
employees	who	threaten	to	bring	claims	against	us	alleging	that	we	have	violated	one	or	more	labor	or	employment	regulations.
An	adverse	outcome	in	any	such	litigation	could	require	us	to	pay	damages.	If	we	become	subject	to	government	enforcement
actions,	or	any	governmental	sanctions	are	imposed,	or	if	we	do	not	prevail	in	any	civil	or	criminal	litigation,	our	business,
results	of	operations	and	financial	condition	could	be	materially	and	adversely	affected.	In	addition,	responding	to	any	action
could	be	costly	and	result	in	a	significant	diversion	of	management’	s	attention	and	resources.	We	are	also	subject	to	the	U.	S.
Foreign	Corrupt	Practices	Act,	the	U.	K.	Bribery	Act,	and	other	anti-	corruption,	sanctions,	anti-	bribery,	anti-	money
laundering	and	similar	laws	in	the	United	States	and	other	countries	in	which	we	conduct	activities.	Anti-	corruption	and	anti-
bribery	laws,	which	have	been	enforced	aggressively	and	are	interpreted	broadly,	prohibit	companies	and	their	employees,
agents,	intermediaries,	and	other	third	parties	from	promising,	authorizing,	making	or	offering	improper	payments	or	other
benefits	to	government	officials	and	others	in	the	private	sector.	We	leverage	third	parties,	including	intermediaries,	agents	and
channel	partners,	to	conduct	our	business	in	the	U.	S.	and	in	other	countries.	We	and	these	third-	parties	may	have	direct	or
indirect	interactions	with	officials	and	employees	of	government	agencies	or	state-	owned	or	affiliated	entities	and	we	may	be
held	liable	for	the	corrupt	or	other	illegal	activities	of	these	third-	party	business	partners	and	intermediaries,	our	employees,
representatives,	contractors,	channel	partners,	agents,	intermediaries,	and	other	third	parties,	even	if	we	do	not	explicitly
authorize	such	activities.	While	we	have	policies	and	procedures	to	address	compliance	with	these	laws,	we	cannot	assure	you
that	they	will	be	effective,	or	that	all	of	our	employees,	representatives,	contractors,	channel	partners,	agents,	intermediaries,	or
other	third	parties	have	not	taken,	or	will	not	take	actions,	in	violation	of	our	policies	and	applicable	law,	for	which	we	may	be
ultimately	held	responsible.	As	we	increase	our	international	sales	and	business,	our	risks	under	these	laws	may	increase.
Noncompliance	with	these	laws	could	subject	us	to	investigations,	severe	criminal	or	civil	sanctions,	settlements,	prosecution,
loss	of	export	privileges,	suspension	or	debarment	from	U.	S.	government	contracts,	other	enforcement	actions,	disgorgement	of
profits,	significant	fines,	damages,	other	civil	and	criminal	penalties	or	injunctions,	whistleblower	complaints,	adverse	media
coverage	and	other	consequences.	Any	investigations,	actions	or	sanctions	could	materially	and	adversely	affect	our	reputation,



business,	results	of	operations	and	financial	condition.	Legal	compliance	with	import	and	export	controls,	as	well	as	with
sanctions,	in	the	United	States	and	other	countries,	is	complex,	and	compliance	restrictions	and	expenses	could	materially	and
adversely	impact	our	revenue	and	supply	chain.	We	are	subject	to	a	variety	of	import	laws,	export	controls	and	economic
sanctions	laws	and	regulations,	including	rule	changes,	and	evolving	enforcement	practices.	Changes	in	import	and	export
control	or	trade	sanctions	laws	may	restrict	our	business	practices	and	affect	our	ability	to	supply	our	products	to	various
countries	and	/	or	to	various	customers,	including	cessation	of	business	activities	in	sanctioned	countries	or	with	sanctioned
entities,	and	may	result	in	claims	for	breach	of	existing	contracts	and	modifications	to	existing	compliance	programs	and
training	schedules.	Violations	of	the	applicable	export	or	import	control,	or	economic	sanctions	laws	and	regulations,	such	as	an
export	to	an	embargoed	country,	or	to	a	denied	party,	or	the	export	of	a	product	without	the	appropriate	governmental	license,
may	result	in	penalties,	including	fines,	debarment	from	export	privileges,	and	loss	of	authorizations	needed	to	conduct	aspects
of	our	international	business,	and	may	harm	our	ability	to	enter	into	contracts	with	our	customers	who	have	contracts	with	the	U.
S.	government.	A	violation	of	the	laws	and	regulations	enumerated	above	could	materially	and	adversely	affect	our	business,
results	of	operations	and	financial	condition.	We	do	business	with	Russian	customers	both	inside	and	outside	of	Russia	and	with
customers	who	have	contracts	with	Russian	counterparties.	As	a	result	of	Russia'	s	invasion	of	Ukraine,	the	United	States,	the
United	Kingdom	and	the	European	Union	governments,	among	others,	have	developed	coordinated	sanctions	and	export-
control	measure	packages.	The	imposition	of	export	controls	and	economic	sanctions	directed	at	Russia	continue	to	evolve	as
the	war	in	Ukraine	continues.	If	our	Russian	or	Russian-	related	customers	are	added	to	the	list	of	Russian	entities	that	are
subject	to	United	States,	United	Kingdom	and	/	or	EU	sanctions	we	could	be	required	to	stop	all	business	with	Russian
customers	both	inside	and	outside	of	Russia.	For	more	information,	see	“	Risks	Related	to	Our	Business	and	Industry	—	The
military	conflict	between	Russia	and	Ukraine	and	the	sanctions	imposed	as	a	result	have	adversely	affected	and	may	further
adversely	affect	our	business,	results	of	operations,	and	financial	condition.	”	United	States	export	control	policies	with	respect
to	the	export	of	goods	and	technologies	to	China	are	also	rapidly	evolving.	The	U.	S.	government	has	imposed	increasingly	strict
export	control	restrictions	on	exports	to	China	including,	most	recently,	extensive	restrictions	and	extraordinary	tariffs,	including
with	respect	to	semiconductors.	These	regulatory	changes	and	potential	retaliatory	moves	by	China	are	disrupting	global
semiconductor	supply	chains	and	make	it	more	difficult	for	us	to	procure	components	for	our	products.	In	addition,	such
restrictions	could	be	imposed	on	products	in	other	industries,	including	products	we	sell.	If	new	export	licensing	requirements
are	applied	to	our	products,	we	may	not	be	able	to	sell	and	supply	those	products	to	Chinese	customers,	or	support	existing
Chinese	customers.	Further,	the	U.	S.	government	has	imposed	export	control	restrictions	on	transactions	with	an	increasing
number	of	Chinese	entities	by	adding	those	entities	to	the	U.	S.	Bureau	of	Industry	and	Security	(BIS)	Entity	List.	Export
licenses	from	BIS	are	required	for	the	export,	reexport	or	transfer	(in	country)	of	any	commodities,	software	or	technologies
subject	to	U.	S.	export	control	jurisdiction	to	those	BIS	Entity	List	parties.	Certain	of	our	customers	are	subject	to	BIS	Entity
List	export	control	restrictions	which	can	make	it	more	difficult	or	not	possible	to	supply	our	products	to	those	entities.	If	more
of	our	customers	are	added	to	the	BIS	Entity	List,	it	could	make	it	more	difficult	to	supply	our	products	to	those	customers.
China	is	also	in	the	process	of	implementing	its	own	export	control	program	and	the	proposed	regulations	contemplate"
retaliatory"	export	controls	on	exports	to	countries	that	restrict	exports	of	key	items	to	China	such	as	the	U.	S.	The	impact	of
sanctions	and	export	controls	imposed	against	Russia,	China	or	other	countries	or	parties	in	those	countries	that	may	also	be
operating	in	other	countries	where	we	do	business	could	materially	and	adversely	impact	our	business,	results	of	operations	and
financial	condition.	Enhanced	international	tariffs,	including	tariffs	that	affect	our	products	or	components	within	our	products,
other	trade	barriers	or	global	trade	wars	or	domestic	preferences	could	increase	our	costs	and	materially	and	adversely	affect	our
business,	results	of	operations	and	financial	condition.	Our	global	business	could	be	negatively	affected	by	trade	barriers	and
other	governmental	protectionist	measures,	any	of	which	can	be	imposed	suddenly	and	unpredictably.	There	is	currently
significant	uncertainty	about	the	future	trade	relationships	between	the	United	States	and	various	other	countries,	most
significantly	Russia	and	China,	with	respect	to	trade	policies,	treaties,	government	regulations,	sanctions	and	tariffs.	Certain
components	that	we	import	into	the	United	States	from	our	suppliers	are	currently	subject	to	enhanced	or	extraordinary	tariffs
and	such	additional	tariffs	can	be	imposed	from	to	time.	The	imposition	of	enhanced	or	extraordinary	tariffs	could	increase	our
costs	and	require	us	to	raise	prices	on	our	products,	which	may	negatively	impact	the	demand	for	our	products	in	the	affected
market.	If	we	are	not	successful	in	offsetting	the	impact	of	any	such	tariffs,	our	revenue,	gross	margins	and	operating	results
may	be	adversely	affected.	These	developments	may	materially	and	adversely	affect	global	economic	conditions	and	the
stability	of	global	financial	markets,	and	they	may	significantly	reduce	global	trade	and,	in	particular,	trade	between	China	and
the	United	States.	Any	of	these	factors	could	depress	economic	activity,	restrict	our	access	to	customers	and	materially	and
adversely	affect	our	business,	results	of	operations	and	financial	condition.	We	are	subject	to	risks	related	to	legal	claims	and
proceedings	filed	by	or	against	us,	and	adverse	outcomes	in	these	matters	may	materially	harm	our	business.	We	are	subject
from	time	to	time	to	various	claims,	disputes,	investigations,	demands,	arbitration,	litigation	or	other	legal	proceedings.	Legal
claims	and	proceedings	may	relate	to,	among	other	things,	labor	and	employment,	commercial	arrangements,	intellectual
property,	disputes	with	customers	or	business	partners,	breach	of	contract,	environmental,	health	and	safety,	property	damage,
theft,	consumer	protection,	class	action,	mass	tort	and	product	liability,	personal	injury,	false	advertising,	unfair	competition	or
unfair	trade	practices,	public	or	private	nuisance,	“	whistleblower	”	litigation,	fiduciary	duties	of	our	directors	and	officers,
securities,	Medicare	and	Medicaid	reimbursement	claims,	false	claims,	radioactive	contamination,	indemnity,	insurance	and
various	other	matters.	Legal	matters	are	inherently	uncertain	and	we	cannot	predict	the	duration,	scope,	cost,	outcome	or
consequences	of	such	matters.	In	addition,	we	may	be	subject	to	product	liability	claims,	including	where	our	products	are	found
to	be	defective	in	design	or	manufacture,	a	misstatement	is	found	on	product	labeling	or	marketing	materials	or	where	our	or	our
partners’	conduct	is	found	to	fall	below	the	standard	of	care	for	a	similarly	situated	medical	device	company.	Accordingly,	we
should	expect,	in	the	ordinary	course	of	business,	to	encounter	class	actions,	mass	tort	actions,	claims	that	allege	our	marketed



products	or	products	in	development	are	mislabeled,	mischaracterized	or	defective	and	violate	applicable	consumer	protection
statutes	or	FDA	regulations	or	have	caused,	or	could	cause,	serious	adverse	events	or	injury,	including	latent	injury,	and	claims
that	our	products	have	been,	or	should	be	recalled	due	to	safety	or	warning	defects.	Although	we	have	obtained	insurance
coverage,	if	such	coverage	is	inadequate	to	cover	such	claims	or	actions,	we	must	pay	the	amount	of	any	settlement	or	judgment
in	excess	of	the	policy	limits.	The	unfavorable	resolution	of	one	or	more	of	these	matters	could	have	a	material	and	adverse
impact	on	our	business,	results	of	operations	and	financial	condition.	We	and	our	customers	and	partners	operate	in	highly
regulated	industries	that	require	us	and	them	to	obtain,	and	comply	with,	federal,	state,	local	and	foreign	government	permits	and
approvals.	We	and	our	customers	operate	in	a	highly	regulated	environment.	Many	of	our	products,	particularly	those	offered	by
our	Industrial	segment,	are	subject	to	various	domestic	and	international	standards	and	are	subject	to	product	testing	under
extreme	temperature,	pressure,	radiation	and	seismic	conditions,	known	collectively	as	a	qualification,	for	any	given	nuclear
reactor	design.	In	addition,	many	of	our	products	and	services,	particularly	those	offered	by	our	Medical	segment,	must	be
certified	by	the	National	Voluntary	Laboratory	Accreditation	Program	in	the	United	States	and	by	other	governmental	agencies
in	international	markets.	In	addition,	our	customers	and	partners	are	required	to	obtain,	and	to	comply	with,	federal,	state,	local
and	foreign	government	licenses,	permits	and	approvals	with	respect	to	either	their	facilities	or	possession	and	use	of	radioactive
sources	or	other	radioactive	materials.	Any	of	these	accreditations,	qualifications,	licenses,	permits	or	other	approvals	may	be
subject	to	denial,	revocation	or	modification	under	various	circumstances.	Although	such	existing	permits	or	approvals	are
routinely	renewed	by	various	regulators,	renewal	could	be	denied	or	jeopardized	by	various	factors,	including	but	not	limited	to:
•	failure	to	comply	with	environmental	and	safety	laws	and	regulations;	•	failure	to	comply	with	permit	conditions	or	violations
found	during	inspections	or	otherwise;	•	local	community,	political	or	other	opposition;	and	•	other	governmental	action.
Furthermore,	if	the	requirements	to	obtain	such	permits	or	approvals	change,	including	if	existing	rules	or	regulations	are
interpreted	or	enforced	differently,	we	or	our	customers	or	partners	may	also	incur	substantial	costs	to	adapt	our	products.
Regulatory	issues	experienced	by	our	customers	may	lead	to	delay	or	cancellation	of	their	orders	for	our	products	and	services	or
the	discontinuance	of	future	orders.	Changes	in	industry	standards	and	governmental	regulations	may	increase	our	expenses	or
reduce	demand	for	our	products	or	services.	We	cannot	assure	you	that	we	or	our	customers	will	be	able	to	meet	all	potential
regulatory	challenges	on	a	timely	or	cost-	effective	basis,	or	at	all,	and	as	such	our	business,	results	of	operations	and	financial
condition	could	be	materially	and	adversely	affected.	Changes	in	global	or	regional	environmental	conditions	and	governmental
actions	in	response	to	climate	changes	may	materially	and	adversely	affect	us.	There	is	growing	concern	from	many	members	of
the	scientific	community	and	the	general	public	that	an	increase	in	global	average	temperatures	due	to	emissions	of	greenhouse
gases	and	other	human	activities	have	caused,	and	will	continue	to	cause,	significant	changes	in	weather	patterns	and	increases
in	the	frequency	and	severity	of	natural	disasters.	Government	mandates,	standards	or	regulations	intended	to	reduce	greenhouse
gas	emissions	or	projected	climate	change	impacts	have	resulted,	and	are	likely	to	continue	to	result,	in	operational	constraints
and	cause	us	to	incur	expenses	that	will	place	pressure	on	margins	or	that	will	require	us	to	increase	the	price	of	our	products
and	services	to	the	point	that	it	affects	demand	for	those	products	and	services	and	our	business,	results	of	operations	and
financial	condition	could	be	materially	and	adversely	affected.	We	could	incur	substantial	costs	as	a	result	of	violations	of,	or
liabilities	under,	environmental	laws.	Our	operations	and	properties	are	subject	to	a	variety	of	federal,	state,	local	and	foreign
environmental,	health	and	safety	laws	and	regulations	governing,	among	other	things,	air	emissions,	wastewater	discharges,
management	and	disposal	of	hazardous,	non-	hazardous	and	radioactive	materials	and	waste	and	remediation	of	releases	of
hazardous	materials.	Compliance	with	environmental	requirements	could	require	us	to	incur	significant	operating	or	capital
expenditures	or	result	in	significant	restrictions	on	our	operations.	Our	failure	to	comply	with	these	environmental,	health	and
safety	laws	and	regulations,	including	failing	to	obtain	any	necessary	permits,	could	cause	us	to	incur	substantial	civil	or
criminal	fines	or	penalties	or	enforcement	actions,	including	regulatory	or	judicial	orders	enjoining	or	curtailing	our	operations
or	requiring	us	to	conduct	or	fund	remedial	or	corrective	measures,	install	pollution	control	equipment	or	perform	other	actions.
A	European	Union	(“	EU	”)	directive	relating	to	the	restriction	of	hazardous	substances	in	electrical	and	electronic	equipment	(“
RoHS	Directive	”)	and	an	EU	directive	relating	to	waste	electrical	and	electronic	equipment	(“	WEEE	Directive	”)	have	been
and	are	being	implemented	in	EU	member	states.	In	addition,	laws	similar	to	the	RoHS	and	WEEE	directives	were	passed	in
China	in	2006	and	South	Korea	in	2007.	Governments	in	other	countries	and	states,	including	the	United	States,	have
implemented	or	are	considering	implementing	similar	laws	or	regulations.	In	addition,	a	regulation	regarding	the	registration,
authorization	and	restriction	of	chemical	substances	in	industrial	products	(“	REACH	”)	became	effective	in	the	EU	in	2007.
REACH	and	other	regulations	require	us	or	our	suppliers	to	substitute	certain	chemicals	contained	in	our	products	with
substances	the	EU	considers	less	dangerous.	The	costs	associated	with	complying	with	future	laws	and	regulations	could	include
costs	associated	with	modifying,	requalifying	or	reformulating	our	products,	recycling	and	other	waste	processing	costs,	or	legal
and	regulatory	costs	and	insurance	costs.	The	costs	of	complying	with	future	environmental	and	worker	health	and	safety	laws
and	regulations	could	materially	and	adversely	affect	our	business,	results	of	operations	and	financial	condition.	Our	intellectual
property,	including	our	design,	engineering,	manufacturing	and	testing	know-	how,	is	an	essential	asset	of	our	business.	Failure
to	adequately	protect	our	intellectual	property	rights	could	result	in	our	competitors	or	other	third	parties	offering	similar
products	and	services,	potentially	resulting	in	the	loss	of	our	competitive	advantage	and	a	decrease	in	our	revenue,	which	would
adversely	affect	our	business,	results	of	operations	and	financial	condition.	We	attempt	to	protect	our	intellectual	property	rights
through	patents,	trademarks,	copyrights,	trade	secret	laws,	non-	disclosure	agreements,	confidentiality	procedures,	employee
disclosure	and	invention	assignment	agreements	and	other	contractual	provisions.	We	cannot	guarantee	that	any	of	our	pending
patent	applications	or	other	applications	for	intellectual	property	registrations	will	be	issued	or	granted	or	that	our	existing	and
future	intellectual	property	rights	will	be	sufficiently	broad	to	protect	our	proprietary	technology.	If	we	fail	to	obtain	issuance	of
patents	or	registration	of	other	intellectual	property,	or	our	patent	claims	or	other	intellectual	property	rights	are	rendered	invalid
or	unenforceable,	or	narrowed	in	scope,	pursuant	to,	for	example,	judicial	or	administrative	proceedings	including	re-



examination,	post-	grant	review,	inter	partes,	interference,	opposition,	or	derivation	proceedings,	the	coverage	of	patents	and
other	intellectual	property	rights	afforded	our	products	could	be	impaired.	Even	if	we	are	to	obtain	issuance	of	further	patents	or
registration	of	other	intellectual	property,	such	intellectual	property	could	be	subjected	to	attacks	on	ownership,	validity,	enforce
ability,	or	other	legal	attacks.	Any	such	impairment	or	other	failure	to	obtain	sufficient	intellectual	property	protection	could
materially	and	adversely	affect	our	business,	results	of	operations	and	financial	condition,	including	forcing	us	to,	among	other
things,	rebrand	or	re-	design	our	affected	products.	Moreover,	our	patents	and	patent	applications	may	only	cover	particular
aspects	of	our	products,	and	competitors	and	other	third	parties	may	be	able	to	circumvent	or	design	around	our	patents.
Competitors	may	develop	and	obtain	patent	protection	for	more	effective	technologies,	designs	or	methods.	There	can	be	no
assurance	that	third	parties	will	not	create	new	products	or	methods	that	achieve	similar	or	better	results	without	infringing	upon
patents	we	own.	If	these	developments	were	to	occur,	it	could	have	an	adverse	effect	on	our	business,	results	of	operations	and
financial	condition.	We	also	rely	upon	unpatented	proprietary	radiation	detection	expertise,	continuing	technological	innovation
and	other	trade	secrets	some	of	which	is	licensed	from	third	parties,	to	develop	and	maintain	our	competitive	position.	We	seek
to	enter	into	confidentiality	agreements	with	our	employees	and	third	parties	who	have	access	to	our	confidential	or	proprietary
information	The	laws	of	foreign	countries	also	may	not	adequately	protect	our	intellectual	property	rights,	including	due	to	a
lack	of	adequate	remedies	and	enforcement	mechanisms.	Because	we	conduct	a	substantial	portion	of	our	operations	and	a
majority	of	our	sales	have	been	outside	of	the	United	States,	we	have	significant	exposure	to	foreign	intellectual	property	risks.
Others	have	in	the	past	attempted,	and	may	in	the	future	attempt,	to	copy	or	otherwise	obtain	and	use	our	intellectual	property
without	our	consent.	Monitoring	the	unauthorized	use	of	our	intellectual	property	is	difficult	and	we	may	fail	to	identify
instances	where	a	third	party	is	infringing,	misappropriating	or	otherwise	violating	our	intellectual	property.	We	have	in	the	past
and	may	in	the	future	initiate,	litigation	against	one	or	more	third	parties	to	preserve	or	enforce	our	intellectual	property	rights	or
to	challenge	the	validity	and	scope	of	proprietary	rights	asserted	by	others,	and	we	could	face	counterclaims.	Such	efforts	may
be	insufficient	or	ineffective,	and	any	of	our	intellectual	property	rights	may	be	challenged,	which	could	result	in	them	being
narrowed	in	scope	or	declared	invalid	or	unenforceable.	Furthermore,	any	such	legal	disputes	we	may	initiate	with	our	customers
or	companies	with	whom	we	have	manufacturing	relationships	could	substantially	harm	our	relationships	and	sales.	An	adverse
outcome	in	any	such	proceeding	could	subject	us	to	significant	liability	for	damages	or	invalidate	our	proprietary	rights.	Such
litigation	could	result	in	significant	expense	to	us	and	divert	the	efforts	of	our	technical	and	management	personnel,	whether	or
not	such	litigation	is	ultimately	determined	in	our	favor.	Further,	adequate	remedies	may	not	be	available	in	the	event	of	an
unauthorized	use	or	disclosure	of	our	trade	secrets	and	manufacturing	expertise.	Any	of	the	foregoing	could	materially	and
adversely	affect	our	business,	results	of	operations	and	financial	condition.	We	may	need	to	defend	ourselves	against	third-	party
claims	that	we	are	infringing,	misappropriating	or	otherwise	violating	others’	intellectual	property	rights,	which	could	divert
management’	s	attention,	cause	us	to	incur	significant	costs	and	prevent	us	from	selling	or	using	the	technology	to	which	such
rights	relate.	From	time	to	time,	third	parties	have	claimed	and	may	claim	in	the	future	that	we	have	infringed	upon,
misappropriated	or	misused	their	proprietary	rights,	and	we	may	be	unaware	of	existing	third-	party	intellectual	property	rights
that	we	may	be	infringing.	Any	of	these	events	or	claims	could	result	in	litigation	and	require	the	company	to	pay	significant
costs	in	defense	of	such	litigation,	even	if	we	are	successful.	If	we	aren’	t	successful	in	defending	against	such	claims,	we	could
be	required	to	pay	substantial	damages,	cease	the	manufacture,	use	and	sale	of	certain	products,	expend	significant	resources	to
develop	or	acquire	non-	infringing	technology,	discontinue	the	use	of	certain	processes,	obtain	licenses	to	use	the	infringed
technology	or	indemnify	our	customers.	We	cannot	assure	you	that	we	would	be	successful	in	such	development	or	acquisition
or	that	such	licenses	would	be	available	on	reasonable	terms,	or	at	all.	If	we	cannot	license	or	develop	a	non-	violating
alternative,	we	would	be	forced	to	limit	or	stop	sales	of	our	offerings	and	may	be	unable	to	effectively	compete.	Moreover,	there
could	be	public	announcements	of	the	results	of	hearings,	motions	or	other	interim	proceedings	or	developments	and	if	securities
analysts	or	investors	perceive	these	results	to	be	negative,	it	could	have	a	substantial	adverse	effect	on	the	price	of	our	stock.
Any	of	these	results	would	materially	and	adversely	affect	our	business,	results	of	operations	and	financial	condition.	Our	use	of
“	open	source	”	software	could	negatively	affect	our	ability	to	sell	our	products	and	subject	us	to	possible	litigation.	A	portion	of
our	products	incorporate	so-	called	“	open	source	”	software,	and	we	may	incorporate	additional	open	source	software	in	the
future.	If	an	author	or	other	third	party	that	distributes	such	open	source	software	were	to	allege	that	we	had	not	complied	with
the	conditions	of	one	or	more	of	these	licenses,	we	could	be	required	to	incur	significant	legal	expenses	defending	against	such
allegations	and	could	be	subject	to	significant	damages,	enjoined	from	the	sale	of	our	products	that	contained	the	open	source
software	and	required	to	comply	with	the	foregoing	conditions,	which	could	disrupt	the	distribution	and	sale	of	some	of	our
products	and	adversely	affect	our	business,	results	of	operations	and	financial	condition.	Our	obligations	to	indemnify	our
customers	for	the	infringement,	misappropriation	or	other	violation	by	our	products	of	the	intellectual	property	rights	of	others
could	require	us	to	pay	substantial	damages	and	impose	other	costs	and	fees.	We	currently	have	in	effect,	and	may	in	the	future
enter	into,	agreements	in	which	we	agree	to	defend,	indemnify	and	hold	harmless	our	customers	or	suppliers	from	damages	and
costs	that	may	arise	from	the	infringement,	misappropriation	or	other	violation	by	our	products	of	third-	party	patents,
trademarks	or	other	proprietary	rights.	Litigation	related	to	such	obligations	could	result	in	significant	expense	to	us	and	divert
the	efforts	of	our	technical	and	management	personnel,	whether	or	not	such	litigation	is	ultimately	determined	in	our	favor.	Our
insurance	does	not	cover	intellectual	property	infringement.	Any	of	the	foregoing	could	materially	and	adversely	affect	our
business,	results	of	operations	and	financial	condition.	Any	actual	or	perceived	failure	to	comply	with	evolving	data	privacy	and
data	security	laws	and	regulations	in	the	jurisdictions	where	we	operate,	both	inside	and	outside	of	the	United	States,	could	lead
to	government	enforcement	actions	(which	could	include	civil	or	criminal	penalties),	private	litigation	or	adverse	publicity	and
could	materially	and	adversely	affect	our	business.	Privacy	and	data	security	have	become	significant	issues	in	the	United
States,	Europe	and	in	many	other	jurisdictions	where	we	conduct	our	operations.	Our	collection,	processing,	distribution,	and
storage	of	personal	information	is	subject	to	a	variety	of	laws	and	regulations	both	in	the	United	States	and	abroad,	which	could



limit	the	way	we	market	and	provide	our	products	and	services.	Compliance	with	these	privacy	and	data	security	requirements	is
rigorous	and	time-	intensive	and	may	increase	our	cost	of	doing	business	and,	despite	these	efforts,	there	is	a	risk	that	we	fail	to
comply	and	may	become	subject	to	government	enforcement	actions,	fines	and	penalties,	litigation	and	reputational	harm,	which
could	materially	and	adversely	affect	our	business,	results	of	operations	and	financial	condition.	In	addition,	the	regulatory
framework	for	the	handling	of	personal	and	confidential	information	is	rapidly	evolving	and	is	likely	to	remain	uncertain	for	the
foreseeable	future	as	new	privacy	laws	are	being	enacted	globally	and	existing	laws	are	being	updated	and	strengthened.	These
regulations	include	the	California	Consumer	Privacy	Act	(“	CCPA	”)	and	California	Privacy	Rights	Act	(“	CPRA	”).	The	CPRA
also	establishes	a	regulatory	agency	dedicated	to	enforcing	the	CCPA	and	the	CPRA,	which	is	in	the	process	of	developing	new
regulations.	Numerous	other	states	have	also	enacted	or	are	in	the	process	of	enacting	or	considering	comprehensive	state-	level
data	privacy	and	security	laws,	rules	and	regulations.	Moreover,	we	are	required	to	provide	notice	under	certain	circumstances	to
consumers	whose	personal	information	has	been	disclosed	as	a	result	of	a	data	breach.	These	state	statutes,	and	other	similar
state	or	federal	laws	that	may	be	enacted	in	the	future,	may	require	us	to	modify	our	data	processing	practices	and	policies,	incur
substantial	compliance-	related	costs	and	expenses,	and	otherwise	suffer	adverse	impacts	on	our	business.	Internationally,
virtually	every	jurisdiction	in	which	we	operate	has	established	its	own	data	privacy	and	security	legal	framework	with	which
we	must	comply.	For	example,	we	are	required	to	comply	with	the	European	Union	General	Data	Protection	Regulation	(“
GDPR	”).	Additionally,	following	the	United	Kingdom’	s	withdrawal	from	the	EU,	we	also	are	subject	to	the	U.	K.	General
Data	Protection	Regulation,	a	version	of	the	GDPR	as	implemented	into	the	laws	of	the	U.	K.	Moreover,	while	we	strive	to
publish	and	prominently	display	privacy	policies	that	are	accurate,	comprehensive,	and	compliant	with	applicable	laws,	rules
regulations	and	industry	standards,	we	cannot	ensure	that	our	privacy	policies	and	other	statements	regarding	our	practices	will
be	sufficient	to	protect	us	from	claims,	proceedings,	liability	or	adverse	publicity	relating	to	data	privacy	and	security.	Although
we	endeavor	to	comply	with	our	privacy	policies,	we	may	at	times	fail	to	do	so	or	be	alleged	to	have	failed	to	do	so.	If	our	public
statements	about	our	use,	collection,	disclosure	and	other	processing	of	personal	information,	whether	made	through	our	privacy
policies,	information	provided	on	our	website,	press	statements	or	otherwise,	are	alleged	to	be	deceptive,	unfair	or
misrepresentative	of	our	actual	practices,	we	may	be	subject	to	potential	government	or	legal	investigation	or	action,	including
by	the	Federal	Trade	Commission	or	applicable	state	attorneys	general.	These	laws,	rules	and	regulations	may	be	inconsistent
from	one	jurisdiction	to	another,	subject	to	differing	interpretations	and	may	be	interpreted	to	conflict	with	our	practices.
Additionally,	we	may	be	bound	by	contractual	requirements	applicable	to	our	collection,	use,	processing	and	disclosure	of
various	types	of	data,	including	personal	information,	and	may	be	bound	by,	or	voluntarily	comply	with,	self-	regulatory	or	other
industry	standards	relating	to	these	matters.	Claims	that	we	have	violated	individuals’	privacy	rights,	failed	to	comply	with
privacy	and	data	security	laws,	or	breached	our	contractual	obligations,	even	if	we	are	not	found	liable,	could	be	expensive	and
time	consuming	to	defend	and	could	result	in	adverse	publicity	could	increase	our	operational	costs	and	harm	our	business,
results	of	operations	and	financial	condition.	We	do	not	control	our	suppliers,	customers	or	business	partners,	and	facts	or
circumstances	that	may	occur	as	a	result	of	their	actions	or	omissions	could	harm	our	reputation	and	sales.	We	do	not	control	our
suppliers,	customers	or	partners,	or	their	environmental	or	other	practices.	A	violation	of	environmental	or	other	laws	by	our
suppliers,	other	customers	or	partners,	or	an	environmental	or	public	health	incident	at	customer	locations	could	create	negative
publicity	and	harm	our	reputation.	Any	conduct	or	actions	that	our	suppliers	could	take	could	reduce	demand	for	our	products,
harm	our	ability	to	meet	demand	or	harm	our	reputation,	brand	image,	business,	results	of	operations	and	financial	condition.
Some	of	our	workforce	is	represented	by	labor	unions	or	by	works	councils	and	are	covered	by	collective	bargaining	agreements
in	connection	with	such	representations.	Labor	group	representation	may	lead	to	work	stoppages	that	could	materially	and
adversely	affect	our	business,	including	as	a	result	of	a	failure	to	renegotiate	a	collective	bargaining	agreement.	The	majority	of
our	EU	employees	are	members	of,	or	are	represented	by,	works	councils	or	trade	unions	and	are	covered	by	collective
bargaining	agreements,	and	in	addition	a	small	number	of	our	U.	S.	employees	are	presently	unionized.	In	addition,	employees
who	are	not	currently	members	of,	or	otherwise	represented	by,	labor	organizations	may	seek	such	membership	or
representation,	as	applicable,	in	the	future.	We	may	experience	related	work	stoppages	or	other	labor	disturbances	in	the	future,
including	in	connection	with	the	renegotiation	of	collective	bargaining	agreements	as	they	expire,	which	could	adversely	affect
our	business.	Union	and	works	council	rules	may	limit	our	flexibility	to	respond	to	changing	market	conditions	and	the
application	of	these	rules	could	harm	our	business.	Additionally,	any	renegotiation	of	current	collective	bargaining	agreements
may	result	in	terms	that	are	less	favorable	to	us.	The	elimination	or	any	modification	of	the	Price-	Anderson	Act’	s
indemnification	authority	could	have	adverse	consequences	for	our	business.	Certain	of	our	products	require	the	use	of
radioactive	sources.	In	the	United	States,	the	Atomic	Energy	Act	of	1954,	as	amended	(“	AEA	”),	comprehensively	regulates	the
manufacture,	use	and	storage	of	radioactive	materials.	Section	170	of	the	AEA,	which	is	known	as	the	Price-	Anderson	Act,
supports	the	nuclear	services	industry	by	offering	broad	indemnification	for	third-	party	public	liability	claims	arising	from	a
nuclear	accident	occurring	at	any	commercial	NPP	in	the	United	States.	If	the	nuclear	liability	and	indemnification	authority	in
the	United	States	or	other	countries	is	eliminated	or	adversely	modified	in	the	future,	our	business	could	be	adversely	affected	if
the	owners	and	operators	of	NPPs	cancel	or	delay	plans	to	build	new	plants	or	curtail	the	operations	of	existing	plants.	Although
it	is	unlikely	that	the	nuclear	liability	financial	protection	authority	under	the	Price-	Anderson	Act	would	be	completely
abolished,	some	aspects	of	the	Act	could	be	changed	during	future	reauthorizations.	Certain	of	our	products	and	software	are
subject	to	ongoing	regulatory	oversight	by	the	FDA	or	equivalent	regulatory	agencies	in	international	markets	and	if	we	are	not
able	to	obtain	or	maintain	the	necessary	regulatory	approvals	we	may	not	be	able	to	continue	to	market	and	sell	such	products
and	this	may	materially	and	adversely	affect	our	business.	The	FDA	regulates	virtually	all	aspects	of	a	medical	device	design,
development,	testing,	manufacturing,	labeling,	storage,	record	keeping,	adverse	event	reporting,	sale,	promotion,	distribution
and	shipping.	Before	a	new	medical	device,	including	a	new	intended	use,	indication,	or	claim	for	an	existing	product,	can	be
marketed	in	the	United	States,	it	must	first	receive	either	premarket	approval	or	510	(k)	clearance	from	the	FDA,	unless	an



exemption	exists.	Either	process	can	be	expensive,	lengthy	and	unpredictable.	The	FDA’	s	510	(k)	clearance	process	generally
takes	from	three	to	twelve	months,	and	premarket	approval	generally	takes	from	one	to	three	years,	but	each	can	last	longer.
Additionally,	outside	of	the	United	States,	our	products	are	subject	to	clearances	and	approvals	by	foreign	FDA	counterparts.	In
order	to	market	our	products	internationally,	we	must	obtain	licenses	or	approvals	from	these	governmental	agencies,	which
could	include	local	requirements,	safety	standards,	testing	or	certifications,	and	can	be	time	consuming,	burdensome	and
uncertain.	Despite	the	time,	effort	and	cost,	there	can	be	no	assurance	that	a	particular	device	or	a	modification	of	a	device	will
be	approved	or	cleared	by	the	FDA,	or	any	foreign	governmental	agency	in	a	timely	fashion,	if	at	all.	Even	if	we	are	granted
regulatory	clearances	or	approvals,	they	may	include	significant	limitations	on	the	indicated	uses	of	the	product,	which	may
limit	the	market	for	those	products,	and	how	those	products	can	be	promoted.	Medical	devices	may	only	be	marketed	for	the
indications	for	which	they	are	approved	or	cleared.	The	FDA	and	other	foreign	governments	also	may	change	their	policies,
adopt	additional	regulations,	or	revise	existing	regulations,	each	of	which	could	prevent	or	delay	approval	or	clearance	of	our
device,	or	could	impact	our	ability	to	market	our	currently	approved	or	cleared	devices.	We	are	also	subject	to	medical	device
reporting	regulations,	which	require	us	to	report	to	the	FDA	and	other	international	governmental	agencies	if	our	products	cause
or	contribute	to	a	death	or	a	serious	injury,	or	malfunction	in	a	way	that	would	likely	cause	or	contribute	to	a	death	or	a	serious
injury.	Further,	we	are	subject	to	the	QSR	in	the	United	States	and	ISO	13485	certification	in	many	international	markets,
ongoing	compliance	with	which	is	necessary	to	receive	and	maintain	FDA	and	other	international	clearances	or	approvals	to
market	new	products	or	to	continue	to	market	a	cleared	or	approved	product	in	the	United	States	or	globally.	After	a	product	is
placed	in	the	market,	we	are	also	subject	to	oversight	by	the	FDA	and	Federal	Trade	Commission	related	to	the	advertising	and
promotion	of	our	products	to	ensure	our	claims	are	consistent	with	our	regulatory	clearances,	that	there	is	scientific	data	to
substantiate	our	claims,	and	that	our	advertising	is	not	false	or	misleading.	Our	products	are	also	subject	to	state	regulations	and
various	international	laws	and	regulations.	A	component	of	our	strategy	is	to	continue	to	upgrade	products	such	as	SunCHECK,
SunScan	3D	or	Lynx.	Our	previous	upgrades	required	510	(k)	clearance	and	international	registration	before	we	were	able	to
offer	them	for	sale.	We	expect	our	future	upgrades	will	similarly	require	510	(k)	clearance	or	approval;	however,	future
upgrades	may	be	subject	to	substantially	more	time-	consuming	data	generation	requirements	and	uncertain	premarket	approval
or	clearance	processes.	The	FDA	requires	device	manufacturers	to	make	their	own	determination	of	whether	or	not	a
modification	requires	an	approval	or	clearance;	however,	the	FDA	can	review	a	manufacturer’	s	decision	not	to	submit	for
additional	approvals	or	clearances.	Any	modification	to	an	FDA	approved	or	cleared	device	that	would	significantly	affect	its
safety	or	efficacy	or	that	would	constitute	a	major	change	in	its	intended	use	would	require	a	new	premarket	approval	or	510	(k)
clearance.	We	cannot	ensure	that	the	FDA	will	agree	with	our	decisions	not	to	seek	approvals	or	clearances	for	particular	device
modifications	or	that	we	will	be	successful	in	obtaining	premarket	approvals	or	510	(k)	clearances	for	modifications	in	a	timely
fashion,	if	at	all.	We	have	obtained	510	(k)	clearance	for	SunCHECK	to	be	used	as	an	integrated	patient	quality	assurance,
machine	quality	assurance	and	data	management	workflow	management	application	for	radiation	therapy	professionals.	We
have	made	modifications	to	SunCHECK	in	the	past	and	may	make	additional	modifications	in	the	future	that	we	believe	do	not
or	will	not	require	additional	approvals	or	clearances.	If	the	FDA	disagrees,	based	on	new	finalized	guidance	and	requires	us	to
obtain	additional	premarket	approvals	or	510	(k)	clearances	for	any	modifications	to	SunCHECK	and	we	fail	to	obtain	such
approvals	or	clearances	or	fail	to	secure	approvals	or	clearances	in	a	timely	manner,	we	may	be	required	to	cease	manufacturing
and	marketing	the	modified	device	or	to	recall	such	modified	device	until	we	obtain	FDA	approval	or	clearance	and	we	may	be
subject	to	significant	regulatory	fines	or	penalties.	The	FDA	and	similar	governmental	authorities	in	other	countries	in	which	we
market	and	sell	our	products	have	the	authority	to	require	the	recall	of	our	products	in	the	event	of	material	deficiencies	or
defects	in	design,	manufacture	or	labeling,	and	from	time	to	time	we	have	conducted	and	may	in	the	future	conduct	such	recalls.
A	government	mandated	recall,	or	a	voluntary	recall	by	us,	could	occur	as	a	result	of	component	failures,	manufacturing	errors
or	design	defects,	including	defects	in	labeling	and	user	manuals.	Any	recall	could	divert	management’	s	attention,	cause	us	to
incur	significant	expenses,	generate	negative	publicity,	harm	our	reputation	with	customers,	negatively	affect	our	future	sales
and	business,	require	redesign	of	our	products,	and	harm	our	operating	results.	In	these	circumstances,	we	may	also	be	subject	to
significant	enforcement	action.	If	any	of	these	events	were	to	occur,	our	ability	to	introduce	new	or	enhanced	products	in	a
timely	manner	would	be	adversely	affected,	which	in	turn	would	harm	our	future	growth.	We	are	subject	to	federal,	state,	local
and	international	laws	and	regulations	related	to	healthcare,	the	violation	of	which	could	result	in	substantial	penalties	and	harm
our	business	in	the	medical	end	market.	Our	operations	are	subject	to	several	laws	and	regulations	governing	interactions	with
healthcare	providers.	Such	laws	impact	our	sales,	marketing	and	other	promotional	activities	by	reducing	the	types	of	financial
arrangements	we	may	have	with	our	customers,	potential	customers,	marketing	consultants	and	other	service	providers.	They
particularly	impact	how	we	structure	our	sales	offerings,	including	discount	practices,	customer	support,	product	loans,
education	and	training	programs,	physician	consulting,	research	grants	and	other	service	arrangements.	In	addition	to	such	anti-
kickback	laws,	federal	and	state	“	false	claims	”	laws	generally	prohibit	the	knowing	filing	or	causing	the	filing	of	a	false	claim,
or	the	knowing	use	of	false	statements	to	obtain	payment	from	government	payers.	We	are	also	subject	to	federal	and	state
physician	self-	referral	laws.	The	federal	Ethics	in	Patient	Referrals	Act	of	1989,	commonly	known	as	the	Stark	Law,	prohibits,
subject	to	certain	exceptions,	physician	referrals	of	Medicare	and	Medicaid	patients	to	an	entity	providing	certain	“	designated
health	services	”	if	the	physician	or	an	immediate	family	member	has	any	financial	relationship	with	the	entity.	The	Stark	Law
also	prohibits	the	entity	receiving	the	referral	from	billing	any	good	or	service	furnished	pursuant	to	an	unlawful	referral.
Various	states	have	corollary	laws	to	the	Stark	Law,	including	laws	that	require	physicians	to	disclose	any	financial	interest	they
may	have	with	a	healthcare	provider	to	their	patients	when	referring	patients	to	that	provider.	Both	the	scope	and	exceptions	for
such	laws	vary	from	state	to	state.	If	our	past	or	present	operations	are	found	to	be	in	violation	of	any	of	these	“	anti-	kickback,	”
“	false	claims,	”	“	self-	referral	”	or	other	similar	laws	in	foreign	jurisdictions,	we	may	be	subject	to	the	applicable	penalties
associated	with	the	violation,	which	could	adversely	affect	our	ability	to	operate	our	business	and	our	financial	results.	There	are



a	number	of	federal	and	state	laws	protecting	the	confidentiality	of	certain	patient	health	information,	including	patient	records,
and	restricting	the	use	and	disclosure	of	that	protected	information.	In	particular,	the	U.	S.	Department	of	Health	and	Human
Services	(“	HHS	”),	has	promulgated	patient	privacy	rules	under	the	Health	Insurance	Portability	and	Accountability	Act	(“
HIPAA	”).	Although	we	are	not	a	“	covered	entity	”	under	HIPAA,	we	are	considered	a	“	business	associate	”	of	certain	covered
entities	and,	as	such,	we	are	directly	subject	to	HIPAA,	including	its	enforcement	scheme	and	inspection	requirements,	and	are
required	to	implement	policies,	procedures	as	well	as	reasonable	and	appropriate	physical,	technical	and	administrative	security
measures	to	protect	individually	identifiable	health	information	we	receive	from	covered	entities.	Our	failure	to	protect	health
information	received	from	customers	in	compliance	with	HIPAA	or	other	laws	could	subject	us	to	civil	and	criminal	liability	to
the	government	and	civil	liability	to	the	covered	entity,	could	result	in	adverse	publicity,	and	could	harm	our	business	and
impair	our	ability	to	attract	new	customers.	The	Sunshine	Act,	which	was	enacted	by	Congress	as	part	of	the	Patient	Protection
and	Affordable	Care	Act	on	December	14,	2011,	requires	each	applicable	manufacturer,	which	includes	medical	device
companies,	to	track	and	report	to	the	federal	government	on	an	annual	basis	all	payments	and	other	transfers	of	value	from	such
applicable	manufacturer	to	U.	S.	licensed	physicians	and	teaching	hospitals	as	well	as	physician	ownership	of	such	applicable
manufacturer’	s	equity,	in	each	case	subject	to	certain	statutory	exceptions.	Failure	to	comply	can	result	in	monetary	penalties.	In
addition,	we	are	subject	to	similar	state	and	foreign	laws	related	to	the	tracking	and	reporting	of	payments	and	other	transfers	of
value	to	healthcare	professionals,	the	violation	of	which	could,	among	other	things,	result	in	civil	monetary	penalties	and
adversely	impact	our	reputation	and	business.	If	third-	party	payers	do	not	provide	sufficient	coverage	and	reimbursement	to
healthcare	providers	or	if	there	is	a	reduction	in	the	number	of	patients	with	health	insurance,	demand	for	our	products	and	our
revenue	could	be	materially	and	adversely	affected.	Our	customers	rely	significantly	on	reimbursement	from	public	and	private
third-	party	payers	procedures	utilizing	our	radiation	oncology	and	other	medical	products.	Our	ability	to	commercialize	our
products	successfully	and	increase	market	acceptance	of	our	products	will	depend	in	significant	part	on	the	extent	to	which
public	and	private	third-	party	payers	provide	adequate	coverage	and	reimbursement	for	procedures	that	are	performed	with	our
products	and	the	extent	to	which	patients	that	are	treated	by	our	products	continue	to	be	covered	by	health	insurance.	Third-
party	payers	may	establish	or	change	the	reimbursement	for	medical	products	and	services	that	could	significantly	influence	the
purchase	of	medical	products	and	services.	If	reimbursement	policies	or	other	cost	containment	measures	are	instituted	in	a
manner	that	significantly	reduces	the	coverage	or	payment	for	the	procedures	that	are	performed	with	our	products	or	if	there	is
a	prolonged	reduction	in	the	number	of	patients	eligible	to	be	treated	by	our	products	that	are	covered	by	health	insurance,	our
revenue	may	decline,	our	existing	customers	may	not	continue	using	our	products	or	may	decrease	their	use	of	our	products,	and
we	may	have	difficulty	obtaining	new	customers.	Such	actions	would	likely	materially	and	adversely	affect	our	business,	results
of	operations	and	financial	condition.	In	addition,	the	Centers	for	Medicare	and	Medicaid	Services	(“	CMS	”),	reviews
reimbursement	rates	annually	and	may	implement	significant	changes	in	future	years,	which	could	discourage	existing	and
potential	customers	from	purchasing	or	using	our	products.	Further,	outside	of	the	United	States,	reimbursement	practices	vary
significantly	by	country.	Market	acceptance	of	our	products	may	depend	on	the	availability	and	level	of	coverage	and
reimbursement	in	any	country	within	a	particular	time.	Some	of	our	products	depend	on	our	ability	to	source	data	from	third
parties	who	could	take	steps	to	block	our	access	to	such	data.	Such	blocking	could	limit	the	effectiveness	of	these	products,
increase	our	expenses	or	materially	and	adversely	impact	our	business.	Our	SunCHECK	software	requires	access	to	data	such	as
electronic	health	information	(“	EHI	”)	from	other	third-	party	vendors	of	our	customers,	typically	original	equipment
manufacturers,	in	order	to	perform	quality	assessments.	The	functioning	of	our	analytics	applications	and	our	ability	to	perform
analytics	services	is	predicated	on	our	ability	to	establish	interfaces	that	download	the	relevant	data	from	these	third	party	source
systems	on	a	repeated	basis	and	in	a	reliable	manner.	If	certain	market	actors	engage	in	“	information	blocking,	”	meaning
activity	that	is	likely	to	interfere	with,	prevent	or	materially	discourage	access,	exchange	or	use	of	EHI,	it	may	inhibit	our	ability
to	access	the	relevant	data	on	behalf	of	customers	and	any	steps	we	take	to	enforce	the	anti-	information	blocking	provisions	of
the	Cures	Act	could	be	costly,	could	distract	management	attention	from	the	business	and	could	materially	and	adversely	impact
our	business,	results	of	operations	and	financial	condition.	Regulations	related	to	“	conflict	minerals	”	may	force	us	to	incur
additional	expenses,	may	result	in	damage	to	our	business	reputation	and	may	materially	and	adversely	impact	our	ability	to
conduct	our	business.	As	a	public	company,	we	are	subject	to	the	requirements	under	the	Dodd-	Frank	Wall	Street	Reform	and
Consumer	Protection	Act	of	2010	(the	“	Dodd-	Frank	Act	”)	that	require	us	to	diligence,	disclose	and	report	whether	or	not	our
devices	contain	conflict	minerals.	These	requirements	could	adversely	affect	the	sourcing,	availability	and	pricing	of	the
materials	used	in	the	manufacture	of	components	used	in	our	devices.	In	addition,	we	will	incur	additional	costs	to	comply	with
the	disclosure	requirements,	including	costs	related	to	conducting	diligence	procedures	to	determine	the	sources	of	conflict
minerals	that	may	be	used	or	necessary	to	the	production	of	our	devices	and,	if	applicable,	potential	changes	to	devices,
processes	or	sources	of	supply	as	a	consequence	of	such	verification	activities.	It	is	also	possible	that	we	may	face	reputational
harm	if	we	determine	that	certain	of	our	devices	contain	minerals	are	not	determined	to	be	conflict-	free	or	if	we	are	unable	to
alter	our	devices,	processes	or	sources	of	supply	to	avoid	such	materials.	Failure	to	comply	with	evolving	Environmental,	Social
and	Governance	(ESG)	practices,	ratings	and	regulations	could	adversely	affect	our	reputation.	ESG	practices	are	important	to
our	customers,	employees	and	other	stakeholders	and	ESG	ratings	are	frequently	integrated	into	the	research	process	of	ESG-
focused	investors	and	lenders	who	utilize	these	ratings	to	screen	for	investments,	to	assess	valuations	of	companies’	ESG	risks
and	to	help	them	vote	at	stockholder	meetings.	As	a	newly	public	company,	many	rating	agencies	have	only	recently	initiated
coverage	of	Mirion’	s	ESG	performance.	If	we	are	not	able	to	attain	adequate	scores	in	a	timely	manner,	or	if	we	lag	the
performance	of	our	peers,	our	reputation	could	be	harmed	which	could	in	turn	impact	our	relationships	with	customers,	partners,
investors	and	lenders	and	influence	institutions	to	reduce	or	divest	their	holdings	in	our	securities	and	loans.	In	addition,	there	is
also	an	increasing	regulatory	focus	on	ESG	data,	disclosures	and	performance.	For	example,	the	SEC	has	proposed	climate-
related	disclosure	rules	which	may	require	us	to	expend	significant	resources	to	comply.	If	we	do	not	meet	evolving	investor,



lender	or	other	stakeholder	expectations	and	standards	or	fail	to	comply	with	evolving	regulations,	then	our	reputation	and	our
attractiveness	to	customers,	investors,	lenders,	partners	and	employees	could	be	adversely	impacted.	Further,	our	failure	or
perceived	failure	to	satisfy	various	reporting	standards	and	regulations	on	a	timely	basis,	or	at	all,	could	have	similar	negative
impacts	or	expose	us	to	government	enforcement	actions	and	private	litigation.	Risks	Related	to	Our	Liquidity	and	Capital
Resources	If	we	cannot	generate	sufficient	operating	cash	flow	and	obtain	external	financing,	we	may	be	unable	to	make	all	of
our	planned	capital	expenditures	and	pay	other	expenses.	Our	ability	to	fund	anticipated	capital	expenditures	and	other	expenses
depends	on	generating	sufficient	cash	flow	from	operations	and	the	availability	of	external	financing.	In	addition,	our	debt
service	obligations	and	our	capital	expenditures,	together	with	on-	going	operating	expenses,	are	expected	to	be	a	substantial
drain	on	our	cash	flow	and	may	decrease	our	cash	balances.	The	timing	and	amount	of	our	capital	requirements	cannot	be
precisely	determined	at	this	moment	and	will	depend	on	a	number	of	factors,	including	demand	for	our	products,	product	mix,
changes	in	industry	conditions	and	market	competition.	We	intend	to	regularly	assess	markets	for	external	financing
opportunities,	including	debt,	equity	and	equity-	linked	financing	such	as	convertible	debt.	Such	financing	may	not	be	available
when	needed	or,	if	available,	may	not	be	available	on	satisfactory	terms,	particularly	in	light	of	the	limited	financing	available	as
a	result	of	the	recent	global	financial	crisis.	Any	equity	or	equity-	linked	financing	would	cause	further	dilution	to	our
stockholders.	Our	inability	to	obtain	needed	financing	or	to	generate	sufficient	cash	from	operations	may	require	us	to	abandon
projects	or	curtail	capital	expenditures	which	may	materially	and	adversely	affect	our	business,	results	of	operations	and
financial	condition.	Our	indebtedness	could	adversely	affect	our	financial	condition.	As	of	December	31,	2022,	we	had	$	821.	7
million	aggregate	principal	amount	of	indebtedness	outstanding	under	our	senior	secured	term	loan	facility	(the	“	Term	Loan
Facility	”)	and	there	is	additional	availability	under	our	senior	secured	revolving	facility	(the	“	Revolving	Facility	”	and,	together
with	the	Term	Loan	Facility,	the	“	Credit	Facilities	”)	of	up	to	$	90.	0	million.	In	addition,	our	Credit	Facilities	bear	interest
based	on	variable	interest	rates	which	have	recently	increased	and	may	increase	further	from	time	to	time	in	the	future.	For
example,	the	Board	of	Governors	of	the	Federal	Reserve	System	voted	to	increase	interest	rates	multiple	times	in	2022	and
further	increases	are	expected	for	2023.	Continued	increases	in	interest	rates	will	increase	the	cost	of	servicing	our	outstanding
indebtedness	as	well	incurring	new	indebtedness	and	refinancing	our	outstanding	indebtedness,	and	could	materially	and
adversely	affect	our	business,	results	of	operations	and	financial	condition.	Our	indebtedness	could	have	important
consequences	to	us,	including:	•	requiring	us	to	dedicate	a	significant	portion	of	our	cash	flows	from	operations	to	the	payment
of	interest	and	principal	on	our	debt,	which	would	reduce	the	funds	available	to	us	for	our	working	capital,	capital	expenditures,
acquisitions	and	other	general	corporate	requirements;	•	increasing	our	vulnerability	to	adverse	changes	in	general	economic,
industry	and	competitive	conditions;	•	limiting	our	flexibility	in	planning	for,	or	reacting	to,	changes	in	our	business	and
industry;	•	placing	us	at	a	competitive	disadvantage	compared	to	our	competitors	with	less	indebtedness	or	more	liquidity;	•
limiting	our	ability	to	obtain	additional	financing	in	the	future	for	working	capital,	capital	expenditures,	acquisitions,	general
corporate	purposes	or	other	purposes;	and	•	exposure	to	market	conditions	impact	on	our	variable	interest	rate	debt	and
increasing	our	borrowing	costs.	If	we	cannot	make	scheduled	payments	on	our	indebtedness,	we	will	be	in	default	and	the
lenders	could	terminate	their	commitments	to	loan	us	money,	declare	all	outstanding	principal	and	interest	to	be	due	and
payable,	or	foreclose	against	the	assets	securing	their	borrowings,	any	of	which	could	force	us	into	bankruptcy	or	liquidation.
Despite	our	levels	of	indebtedness,	we	have	the	ability	to	incur	more	indebtedness.	Incurring	additional	debt	could	further
intensify	the	risks	described	above.	We	may	incur	additional	debt	in	the	future	and	the	terms	of	the	credit	agreement	governing
our	Credit	Facilities	(the	“	Credit	Agreement	”)	permits	us	to	do	so	subject	to	certain	limitations.	We	have	the	ability	to	draw
upon	our	$	90	million	Revolving	Facility.	We	also	have	the	ability	to	utilize	the	uncommitted	“	accordion	”	under	the	Credit
Facilities	(subject	to	the	receipt	of	commitments	and	satisfaction	of	certain	other	conditions),	which	permits	the	incurrence	of
additional	debt	if	certain	incurrence	and	leverage	ratio	tests	in	the	Credit	Agreement	are	satisfied,	and	the	Credit	Agreement
contains	other	provisions	allowing	us	to	incur	significant	amounts	of	additional	debt.	If	additional	debt	is	added	to	the	debt	that
is	originally	incurred	under	the	Credit	Facilities,	the	related	risks	could	intensify	and	we	may	not	be	able	to	meet	all	our
respective	debt	obligations.	Restrictive	covenants	in	the	Credit	Agreement	and	any	future	debt	agreements,	could	restrict	our
operating	flexibility.	The	Credit	Agreement	contains	restrictive	covenants	that	limit	our	ability	to	engage	in	specified
transactions	and	prohibit	us	from	voluntarily	prepaying	certain	of	our	other	indebtedness.	These	covenants	limit	our	ability	to,
among	other	things:	•	incur	additional	indebtedness;	•	pay	dividends	on,	or	repurchase	or	make	distributions	in	respect	of,	our
capital	stock	or	make	other	restricted	payments;	•	make	certain	investments,	including	acquisitions	of	other	companies;	•	sell	or
transfer	assets;	•	prepay,	redeem,	repurchase,	defease	or	amend	the	terms	of	certain	junior	indebtedness;	•	create	or	incur	liens
on	our	assets	or	enter	into	contractual	obligations	that	restrict	our	ability	to	grant	liens	on	assets	or	capital	stock;	and	•
consolidate,	merge,	sell	or	otherwise	dispose	of	all	or	substantially	all	of	our	assets.	Under	the	Credit	Agreement,	in	certain
circumstances	we	also	are	required	to	satisfy	and	maintain	a	certain	“	First	Lien	Net	Leverage	Ratio	”	(as	defined	in	the	Credit
Agreement).	Our	ability	to	meet	this	financial	ratio	could	be	affected	by	events	beyond	our	control,	and	there	can	be	no
assurance	that	we	will	meet	that	ratio.	The	failure	to	comply	with	any	of	these	covenants	or	any	other	term	of	the	Credit
Agreement	could	cause	a	default	under	the	Credit	Agreement.	A	default,	if	not	waived,	could	result	in	acceleration	of	the
outstanding	indebtedness	under	the	Credit	Agreement,	in	which	case	such	indebtedness	would	become	immediately	due	and
payable,	and	could	also	cause	the	acceleration	of	other	indebtedness	outstanding	at	such	time.	If	any	default	occurs,	we	may	not
be	able	to	pay	our	debt	or	borrow	sufficient	funds	to	refinance	it.	Even	if	new	financing	is	available,	it	may	not	be	available	on
terms	that	are	acceptable	to	us.	Complying	with	these	covenants	may	cause	us	to	take	actions	that	we	otherwise	would	not	take
or	not	take	actions	that	we	otherwise	would	take.	The	expected	replacement	of	the	LIBOR	benchmark	interest	rate	and	other
interbank	offered	rates	with	new	benchmark	rate	indices	may	have	an	impact	on	our	financing	costs.	LIBOR,	the	interest	rate
benchmark	used	as	a	reference	rate	on	our	variable	rate	debt,	including	under	our	Credit	Facilities	is	being	phased	out.	As	of
December	31,	2022,	we	had	approximately	$	822	million	of	debt	outstanding	under	the	Credit	Facilities	with	variable	interest



rates	based	on	LIBOR.	The	Credit	Agreement	includes	fallback	language	that	seeks	to	either	facilitate	an	agreement	with	our
lenders	on	a	replacement	rate	for	LIBOR	in	the	event	of	its	discontinuance	or	that	automatically	replaces	LIBOR	with
benchmark	rates	based	on	the	Secured	Overnight	Financing	Rate	("	SOFR")	or	other	benchmark	replacement	rates	upon	certain
triggering	events.	There	are	many	uncertainties	regarding	a	transition	from	LIBOR	and	we	cannot	predict	what	the	impact	of
any	such	replacement	rate	would	be	to	our	interest	expense.	The	discontinuation,	reform,	or	replacement	of	LIBOR	or	any	other
benchmark	rates	may	result	in	the	need	to	amend	all	contracts	with	LIBOR	or	such	other	benchmark	rates,	and	this	may	have	a
negative	impact	on	our	interest	expense	and	our	profitability.	The	consequences	of	these	developments	with	respect	to	LIBOR
cannot	be	entirely	predicted	and	span	multiple	future	periods.	Potential	changes	to	the	underlying	floating-	rate	indices	and
reference	rates	may	have	an	adverse	impact	on	our	liabilities	indexed	to	LIBOR	and	could	have	a	negative	impact	on	our
profitability	and	cash	flows.	Furthermore,	we	cannot	predict	or	quantify	the	time,	effort	and	cost	required	to	transition	to	the	use
of	SOFR	or	new	benchmark	rates,	including	with	respect	to	negotiating	and	implementing	any	necessary	changes	to	existing
contractual	agreements,	and	implementing	changes	to	our	systems	and	processes.	We	continue	to	evaluate	the	operational	and
other	effects	of	such	changes,	including	possible	impacts	on	our	accounting	for	interest	rate	hedging	agreements.	Unfavorable
currency	exchange	rate	fluctuations	could	materially	and	adversely	affect	our	financial	results.	Our	international	sales	and	our
operations	in	countries	other	than	the	United	States	expose	us	to	risks	associated	with	fluctuating	currency	values	and	exchange
rates.	A	significant	amount	of	our	international	sales,	costs,	assets	and	liabilities	are	denominated	in	currencies	other	than	the	U.
S.	dollar.	For	example,	in	fiscal	2022,	approximately	31	%	of	our	sales	were	denominated	in	euros,	3	%	in	pounds	sterling,	2	%
in	Japanese	yen	and	2	%	in	Canadian	dollars.	Gains	and	losses	on	the	conversion	of	accounts	receivable,	accounts	payable	and
other	monetary	assets	and	liabilities	to	U.	S.	dollars	have	contributed	and	may	continue	to	contribute	to	fluctuations	in	our
results	of	operations.	In	addition,	continued	increases	in	the	value	of	the	U.	S.	dollar	relative	to	the	euro	could	have	an	adverse
effect	on	our	results	of	operations.	We	do	not	currently	purchase	forward	contracts	to	hedge	against	the	risks	associated	with
fluctuations	in	exchange	rates.	Changes	in	our	effective	tax	rate,	including	as	a	result	of	changes	in	law	or	recent	changes	in	our
organizational	structure,	or	adverse	outcomes	resulting	from	examination	of	our	income	tax	returns,	could	materially	and
adversely	affect	our	results	of	operations.	Our	effective	tax	rate	could	be	adversely	affected	by	several	factors,	many	of	which
are	outside	of	our	control,	including:	•	earnings	being	lower	than	anticipated	in	countries	where	we	are	taxed	at	lower	rates	or
other	shifts	in	the	mix	of	pre-	tax	profits	and	losses	from	one	jurisdiction	to	another;	•	our	inability	to	use	tax	credits;	•	changing
tax	laws	or	related	interpretations,	accounting	standards	and	regulations	and	interpretations	in	multiple	tax	jurisdictions	in	which
we	operate;	•	an	increase	in	expenses	not	deductible	for	tax	purposes,	including	certain	share-	based	compensation	expense	and
impairment	of	goodwill;	•	the	tax	effects	of	purchase	accounting	for	acquisitions	and	restructuring	charges	and	other	discrete
recognition	of	taxable	events	and	exposures	that	may	cause	fluctuations	between	reporting	periods;	•	changes	related	to	our
ability	to	ultimately	realize	future	benefits	attributed	to	net	operating	loss	and	other	carryforwards	included	in	our	deferred	tax
assets;	•	tax	assessments	resulting	from	income	tax	audits	or	any	related	tax	interest	or	penalties	that	would	affect	our	income
tax	expense	for	the	period	in	which	the	settlements	take	place;	and	•	a	change	in	our	decision	to	indefinitely	reinvest	foreign
earnings.	Changes	in	our	organizational	structure	that	occurred	in	connection	with	our	business	combination	with	GS
Acquisition	Holdings	Corp	II	(the	“	Business	Combination	”)	may	also	impact	our	tax	rate.	For	example,	prior	to	the	Business
Combination,	income	derived	by	many	of	our	non-	U.	S.	subsidiaries	was	not	subject	to	U.	S.	federal	income	tax	but,	after	the
Business	Combination,	we	are	subject	to	U.	S.	federal	income	tax	on	our	worldwide	income,	including	in	certain	cases	dividends
from,	or	income	earned	by,	our	non-	U.	S.	subsidiaries,	which	may	adversely	impact	our	overall	effective	tax	rate.	In	addition,
we	have	significantly	reduced	non-	deductible	interest	expense	in	periods	following	the	Business	Combination,	which	has
impacted	our	effective	tax	rate.	As	a	result,	we	can	provide	no	assurances	as	to	how	our	effective	tax	rate	is	expected	to	be
impacted	by	our	post-	Business	Combination	organizational	structure.	If	our	effective	tax	rate	were	to	increase,	our	business,
results	of	operations	and	financial	condition	could	be	materially	and	adversely	affected.	In	addition,	we	may	be	subject	to
examination	of	our	income	tax	returns	by	the	U.	S.	Internal	Revenue	Service	or	other	tax	authorities.	If	any	tax	authority
challenges	the	relative	mix	of	our	U.	S.	and	international	income,	our	future	effective	income	tax	rates	could	be	adversely
affected.	While	we	regularly	assess	the	likelihood	of	adverse	outcomes	from	such	examinations	and	the	adequacy	of	our
provision	for	income	taxes,	we	cannot	assure	you	that	such	provision	is	sufficient	and	that	a	determination	by	a	tax	authority
will	not	have	an	adverse	effect	on	our	business,	results	of	operations	and	financial	condition.	Risks	Related	to	Ownership	of	our
Securities	The	price	of	our	Class	A	common	stock	and	our	warrants	may	fluctuate	due	to	a	variety	of	factors,	including:	•
changes	in	the	industries	in	which	we	and	our	customers	operate;	•	developments	involving	our	competitors;	•	changes	in	laws
and	regulations	affecting	our	business;	•	variations	in	our	operating	performance	and	the	performance	of	our	competitors	in
general;	•	actual	or	anticipated	fluctuations	in	our	quarterly	or	annual	operating	results;	•	publication	of	research	reports	by
securities	analysts	about	us,	our	competitors	or	our	industry;	•	the	public'	s	reaction	to	our	press	releases,	our	other	public
announcements	and	our	filings	with	the	SEC;	•	actions	by	stockholders,	including	the	sale	by	any	of	our	principal	stockholders
of	any	of	their	shares	of	our	Class	A	common	stock;	•	the	potential	sales	of	18,	750,	000	founder	shares	outstanding	as	of
December	31,	2022	upon	the	satisfaction	of	certain	vesting	requirements;	•	the	issuance	and	potential	sales	of	8,	040,	540	shares
of	our	Class	A	common	stock	upon	the	redemption	of	8,	040,	540	shares	of	Class	B	common	stock	of	Mirion	IntermediateCo,
Inc.	(“	IntermediateCo	”)	together	with	8,	040,	540	shares	of	our	Class	B	common	stock	outstanding	as	of	December	31,	2022;	•
the	issuance	and	potential	sales	of	27,	249,	879	shares	of	Class	A	common	stock	upon	the	exercise	of	the	public	warrants	and
private	placement	warrants	outstanding	as	of	December	31,	2022;	•	additions	and	departures	of	key	personnel;	•	litigation
involving	us,	our	industry	or	both,	or	investigations	by	regulators	into	our	operations	or	those	of	our	competitors;	•	changes	in
our	capital	structure,	such	as	future	issuances	of	equity	and	equity-	linked	securities	or	the	incurrence	of	additional	debt;	•	the
volume	of	shares	of	our	Class	A	common	stock	available	for	public	sale;	•	general	economic	and	political	conditions,	such	as
the	effects	of	the	Russia-	Ukraine	conflict,	pandemics	such	as	the	COVID-	19	outbreak,	recessions,	interest	rates,	inflation,	local



and	national	elections,	fuel	prices,	international	currency	fluctuations,	changes	in	diplomatic	and	trade	relationships,	political
instability,	acts	of	war	or	terrorism	and	natural	disasters;	and	•	other	risk	factors	listed	in	this	section	“	Risk	Factors.	”	In
addition,	the	stock	market	in	general	has	experienced	extreme	price	and	volume	fluctuations	that	have	often	been	unrelated	or
disproportionate	to	the	operating	performance	of	listed	companies.	Broad	market	and	industry	factors	may	significantly	impact
the	market	price	of	our	Class	A	common	stock	and	warrants,	regardless	of	our	actual	operating	performance.	In	addition,	in	the
past,	following	periods	of	volatility	in	the	overall	market	and	the	market	prices	of	a	particular	company’	s	securities,	securities
class	action	litigation	has	often	been	instituted	against	that	company.	Securities	litigation,	if	instituted	against	us,	could	result	in
substantial	costs	and	divert	our	management’	s	attention	and	resources	from	our	business.	Any	of	the	factors	listed	above	could
materially	and	adversely	affect	your	investment	in	our	securities,	and	our	securities	may	trade	at	prices	significantly	below	the
price	you	paid	for	them.	In	such	circumstances,	the	trading	price	of	our	securities	may	not	recover	and	may	experience	a	further
decline.	The	coverage	of	our	business	or	our	securities	by	securities	or	industry	analysts	or	the	absence	thereof	could	adversely
affect	the	price	of	our	securities	and	trading	volume.	The	trading	market	for	our	securities	will	be	influenced	in	part	by	the
research	and	other	reports	that	industry	or	securities	analysts	may	publish	about	us	or	our	business	or	industry	from	time	to	time.
We	do	not	control	these	analysts	or	the	content	and	opinions	included	in	their	reports.	As	a	former	special	purpose	acquisition
company,	we	may	be	slow	to	attract	equity	research	coverage,	and	the	analysts	who	publish	information	about	our	securities
will	have	had	relatively	little	experience	with	our	company,	which	could	affect	their	ability	to	accurately	forecast	our	results	and
make	it	more	likely	that	we	fail	to	meet	their	estimates.	If	no	or	few	analysts	commence	equity	research	coverage	of	us,	the
trading	price	and	volume	of	our	securities	would	likely	be	negatively	impacted.	If	analysts	do	cover	us	and	one	or	more	of	them
downgrade	our	securities,	or	if	they	issue	other	unfavorable	commentary	about	us	or	our	industry	or	inaccurate	research,	our
stock	price	would	likely	decline.	Furthermore,	if	one	or	more	of	these	analysts	cease	coverage	or	fail	to	regularly	publish	reports
on	us,	we	could	lose	visibility	in	the	financial	markets.	Any	of	the	foregoing	would	likely	cause	our	stock	price	and	trading
volume	to	decline.	Even	if	we	are	actively	covered	by	analysts,	we	do	not	have	any	control	over	the	analysts	or	the	measures
that	analysts	or	investors	may	rely	upon	to	forecast	our	future	results.	Overreliance	by	analysts	or	investors	on	any	particular
metric	to	forecast	our	future	results	may	lead	to	forecasts	that	differ	significantly	from	our	own.	We	may	require	additional
capital	to	support	our	growth	plans,	and	such	capital	may	not	be	available	on	terms	acceptable	to	us,	if	at	all.	This	could	hamper
our	growth	and	adversely	affect	our	business.	We	intend	to	continue	to	make	significant	investments	to	support	our	business
growth	and	may	require	additional	funds	to	respond	to	business	challenges,	improve	our	operating	infrastructure	or	acquire
complementary	businesses,	personnel	and	technologies.	Accordingly,	we	may	need	to	engage	in	equity,	equity-	linked	or	debt
financings	to	secure	additional	funds,	including	for	possible	use	in	acquisitions.	If	we	raise	additional	funds	through	future
issuances	of	equity,	equity-	linked	or	convertible	debt	securities,	our	existing	stockholders	could	suffer	significant	dilution,	and
any	new	equity	securities	we	issue	could	have	rights,	preferences	and	privileges	superior	to	those	of	holders	of	our	Class	A
common	stock.	Any	additional	debt	financing	that	we	secure	in	the	future	could	involve	offering	additional	security	interests
and	undertaking	restrictive	covenants	relating	to	our	capital	raising	activities	and	other	financial	and	operational	matters,	which
may	make	it	more	difficult	for	us	to	obtain	additional	capital	and	to	pursue	business	opportunities,	including	potential
acquisitions.	Additionally,	the	COVID-	19	pandemic	has	disrupted	capital	markets,	and	if	we	seek	to	access	additional	capital	or
increase	our	borrowing,	there	can	be	no	assurance	that	debt	or	equity	financing	may	be	available	to	us	on	favorable	terms,	if	at
all.	If	we	are	unable	to	obtain	adequate	financing	or	financing	on	terms	satisfactory	to	us	when	we	require	it,	our	ability	to
continue	to	support	our	business	growth	and	to	respond	to	business	challenges	could	be	significantly	impaired,	and	our	business,
results	of	operations	and	financial	condition	may	be	harmed.	The	issuance	of	additional	shares	of	our	Class	A	common	stock	or
other	equity	or	equity-	linked	securities,	or	sales	of	a	significant	portion	of	our	Class	A	common	stock,	could	depress	the	market
price	of	our	Class	A	common	stock.	Future	issuances	of	shares	of	our	Class	A	common	stock,	or	of	securities	convertible	into	or
exercisable	for	our	Class	A	common	stock,	could	depress	the	market	price	of	our	Class	A	common	stock	and	result	in
significant	dilution	for	holders	of	our	Class	A	common	stock.	The	exercise	of	our	outstanding	warrants,	or	the	vesting	and
settlement	of	our	restricted	stock	units,	would	result	in	additional	dilution	to	holders	of	our	Class	A	common	stock.	In	the	future,
we	may	issue	additional	shares	of	our	Class	A	common	stock,	or	securities	convertible	into	or	exercisable	for	Class	A	common
stock,	in	connection	with	generating	additional	capital,	future	acquisitions,	repayment	of	outstanding	indebtedness,	under	our
equity	incentive	plans,	or	for	other	reasons.	The	market	price	of	shares	of	our	Class	A	common	stock	could	decline	as	a	result	of
substantial	sales	of	Class	A	common	stock,	particularly	by	our	significant	stockholders,	a	large	number	of	shares	of	Class	A
common	stock	becoming	available	for	sale	or	the	perception	in	the	market	that	holders	of	a	large	number	of	shares	intend	to	sell
their	shares.	Pursuant	to	our	registration	rights	agreement,	the	stockholders	party	thereto	are	entitled	to,	among	other	things,
certain	registration	rights,	including	demand,	piggy-	back	and	shelf	registration	rights.	If	one	or	more	of	these	stockholders	were
to	sell	a	substantial	portion	of	the	shares	they	hold,	it	could	cause	the	trading	price	of	our	Class	A	common	stock	to	decline.	Our
business	could	be	negatively	impacted	by	shareholder	activism.	In	recent	years,	shareholder	activists	have	become	involved	in
numerous	public	companies.	Shareholder	activists	frequently	propose	to	involve	themselves	in	the	governance,	strategic
direction	and	operations	of	companies.	Shareholder	activists	have	also	become	increasingly	concerned	with	companies'	efforts
with	respect	to	environmental,	sustainability	and	governance	standards.	Responding	to	actions	by	activist	shareholders,	such	as
requests	for	special	meetings,	potential	nominations	of	candidates	for	election	to	our	board	of	directors,	requests	to	pursue	a
strategic	combination	or	other	transaction,	or	other	special	requests	may	disrupt	our	business	and	divert	the	attention	of
management	and	employees.	In	addition,	any	perceived	uncertainties	as	to	our	future	direction	resulting	from	such	a	situation
could	result	in	the	loss	of	potential	business	opportunities,	be	exploited	by	our	competitors,	cause	concern	to	our	current	or
potential	customers	and	make	it	more	difficult	to	attract	and	retain	qualified	personnel	and	business	partners,	all	of	which	could
negatively	impact	our	business.	Shareholder	activism	could	result	in	substantial	costs	to	be	borne	by	us.	In	addition,	actions	of
activist	shareholders	may	cause	significant	fluctuations	in	our	stock	price	based	on	temporary	or	speculative	market	perceptions



or	other	factors	that	do	not	necessarily	reflect	the	underlying	fundamentals	of	our	business.	Our	warrants	are	exercisable	for	our
Class	A	common	stock,	we	may	elect	to	issue	shares	of	our	Class	A	common	stock	in	connection	with	the	redemption	of	shares
of	IntermediateCo	Class	B	common	stock	and	the	founder	shares	may	vest,	each	of	which	would	increase	the	number	of	shares
eligible	for	future	resale	in	the	public	market	and	result	in	dilution	to	our	stockholders.	Outstanding	warrants	to	purchase	an
aggregate	of	27,	249,	879	shares	of	our	Class	A	common	stock	(including	18,	749,	879	public	warrants	and	8,	500,	000	private
placement	warrants)	are	exercisable.	The	exercise	price	of	these	warrants	is	$	11.	50	per	share.	In	addition,	up	to	8,	040,	540
shares	of	Class	A	common	stock	may	be	issued	in	connection	with	the	redemption	of	IntermediateCo	Class	B	common	stock
and	up	to	18,	750,	000	founder	shares	may	vest	and	become	unrestricted	upon	the	occurrence	of	certain	vesting	requirements.	To
the	extent	such	warrants	are	exercised	and	such	shares	are	issued	or	become	unrestricted,	additional	shares	of	our	Class	A
common	stock	will	be	issued	or	become	eligible	for	resale,	which	will	result	in	dilution	to	the	holders	of	our	common	stock	and
increase	the	number	of	shares	eligible	for	resale	in	the	public	market.	Sales	of	substantial	numbers	of	such	shares	in	the	public
market	or	the	fact	that	such	warrants	may	be	exercised	could	adversely	affect	the	market	price	of	our	Class	A	common	stock.
The	public	warrants	may	never	be	in	the	money,	they	may	expire	worthless	and	the	terms	of	the	warrants	may	be	amended	in	a
manner	adverse	to	a	holder	if	holders	of	at	least	50	%	of	the	then	outstanding	public	warrants	approve	of	such	amendment.	The
exercise	price	for	our	warrants	is	$	11.	50	per	share	of	Class	A	common	stock.	There	is	no	guarantee	that	the	warrants	will	be	in
the	money	at	any	given	time	prior	to	their	expiration	on	October	20,	2026.	If	the	trading	price	of	our	common	stock	declines,	the
warrants	may	expire	worthless.	The	warrants	were	issued	in	registered	form	under	our	warrant	agreement,	which	provides	that
the	terms	of	the	warrants	may	be	amended	without	the	consent	of	any	holder	to	cure	any	ambiguity	or	correct	any	defective
provision,	but	requires	the	approval	by	the	holders	of	at	least	50	%	of	the	then	outstanding	public	warrants	to	make	any	change
that	adversely	affects	the	interests	of	the	registered	holders	of	public	warrants.	Accordingly,	we	may	amend	the	terms	of	the
public	warrants	in	a	manner	adverse	to	a	holder	if	holders	of	at	least	50	%	of	the	then	outstanding	public	warrants	approve	of
such	amendment.	Although	our	ability	to	amend	the	terms	of	the	public	warrants	with	the	consent	of	at	least	50	%	of	the	then
outstanding	public	warrants	is	unlimited,	examples	of	such	amendments	could	be	amendments	to,	among	other	things,	increase
the	exercise	price	of	the	warrants,	convert	the	warrants	into	cash	or	stock	(at	a	ratio	different	than	initially	provided),	shorten	the
exercise	period	or	decrease	the	number	of	shares	of	our	Class	A	common	stock	purchasable	upon	exercise	of	a	warrant.	We	may
redeem	your	unexpired	warrants	prior	to	their	exercise	at	a	time	that	is	disadvantageous	to	you,	thereby	making	your	warrants
worthless.	We	have	the	ability	to	redeem	outstanding	warrants,	in	whole	and	not	in	part,	at	any	time	prior	to	their	expiration,	at	a
price	of	$	0.	01	per	warrant,	provided	that	the	last	reported	sales	price	of	our	Class	A	common	stock	equals	or	exceeds	$	18.	00
per	share	(as	adjusted	for	stock	splits,	stock	dividends,	reorganizations,	recapitalizations	and	the	like)	for	any	20	trading	days
within	a	30	trading-	day	period	ending	on	the	third	trading	day	prior	to	the	date	we	send	the	notice	of	redemption	to	the	warrant
holders.	If	and	when	the	warrants	become	redeemable	by	us,	we	may	exercise	our	redemption	right	even	if	we	are	unable	to
register	or	qualify	the	underlying	securities	for	sale	under	all	applicable	state	securities	laws.	In	addition,	we	may	redeem	the
outstanding	warrants,	in	whole	and	not	in	part,	at	a	price	of	$	0.	10	per	warrant	provided	that:	•	holders	will	be	able	to	exercise
their	warrants	on	a	cashless	basis	prior	to	redemption	and	receive	that	number	of	shares	of	Class	A	common	stock	provided	for
in	the	warrant	agreement;	•	if,	and	only	if,	the	last	reported	sale	price	of	our	Class	A	common	stock	equals	or	exceeds	$	10.	00
per	share	(as	adjusted	for	stock	splits,	stock	dividends,	reorganizations,	recapitalizations	and	the	like)	on	the	trading	day	prior	to
the	date	on	which	we	send	the	notice	of	redemption	to	the	warrant	holders;	and	•	if,	and	only	if,	there	is	an	effective	registration
statement	covering	the	issuance	of	the	shares	of	Class	A	common	stock	issuable	upon	exercise	of	the	warrants	and	a	current
prospectus	relating	thereto	available	throughout	the	30-	day	period	after	written	notice	of	redemption	is	given.	Such	redemption
may	occur	at	a	time	when	the	warrants	are	“	out-	of-	the-	money,	”	in	which	case	you	would	lose	any	potential	embedded	value
from	a	subsequent	increase	in	the	value	of	the	Class	A	common	stock	had	your	warrants	remained	outstanding.	Redemption	of
the	outstanding	warrants	could	force	you	to:	(1)	exercise	your	warrants	and	pay	the	exercise	price	therefor	at	a	time	when	it	may
be	disadvantageous	for	you	to	do	so;	(2)	sell	your	warrants	at	the	then-	current	market	price	when	you	might	otherwise	wish	to
hold	your	warrants;	or	(3)	accept	the	nominal	redemption	price	which,	at	the	time	the	outstanding	warrants	are	called	for
redemption,	is	likely	to	be	substantially	less	than	the	market	value	of	your	warrants.	None	of	the	private	placement	warrants	will
be	redeemable	by	us	so	long	as	they	are	held	by	the	Sponsor	or	its	permitted	transferees.	Our	warrants	are	accounted	for	as
derivative	liabilities	and	the	changes	in	the	value	of	our	warrants	have	had	and	may	continue	to	have	a	material	effect	on	our
financial	results.	Our	warrants	are	included	on	our	balance	sheet	as	derivative	liabilities.	ASC	815	provides	for	the
remeasurement	of	the	fair	value	of	such	derivatives	at	each	balance	sheet	date,	with	a	resulting	non-	cash	gain	or	loss	related	to
the	change	in	the	fair	value	being	recognized	in	earnings	in	the	statement	of	operations.	As	a	result	of	the	recurring	fair	value
measurement,	our	financial	statements	and	results	of	operations	have	fluctuated	and	may	continue	to	fluctuate	quarterly,	based
on	factors	which	are	outside	of	our	control.	Due	to	the	recurring	fair	value	measurement,	we	expect	that	we	will	recognize	non-
cash	gains	or	losses	on	our	warrants	each	reporting	period	and	that	the	amount	of	such	gains	or	losses	could	be	material.	We
have	not	and	may	not	pay	cash	dividends	for	the	foreseeable	future.	We	currently	intend	to	retain	our	future	earnings,	if	any,	to
finance	the	further	development	and	expansion	of	our	business	and	does	not	intend	to	pay	cash	dividends	in	the	foreseeable
future.	Any	future	determination	to	pay	dividends	will	be	at	the	discretion	of	our	board	of	directors	and	will	depend	on	our
financial	condition,	results	of	operations,	capital	requirements,	restrictions	contained	in	future	agreements	and	financing
instruments,	business	prospects	and	such	other	factors	as	our	board	of	directors	deems	relevant.	We	will	have	broad	discretion
over	the	use	of	proceeds	from	the	exercise	of	the	warrants,	and	we	may	invest	or	spend	the	proceeds	in	ways	with	which
investors	do	not	agree	and	in	ways	that	may	not	yield	a	return.	We	will	have	broad	discretion	over	the	use	of	proceeds	from	the
exercise	of	warrants.	Investors	may	not	agree	with	our	decisions,	and	our	use	of	the	proceeds	may	not	yield	a	return	on
investment.	We	intend	to	use	these	net	proceeds	for	general	corporate	purposes,	which	may	include	capital	expenditures,
investments	and	working	capital.	In	addition,	from	time	to	time	in	the	past	we	have	considered,	and	we	continue	to	consider,



acquisitions	and	strategic	transactions,	and	we	also	may	use	such	net	proceeds	for	such	purposes.	Our	use	of	these	proceeds	may
differ	substantially	from	our	current	plans.	Our	failure	to	apply	the	net	proceeds	from	the	exercises	of	warrants	and	options
effectively	could	impair	our	ability	to	pursue	our	growth	strategy	or	could	require	us	to	raise	additional	capital.	We	are	subject	to
certain	ownership	and	voting	power	laws	and	regulations	which	may	limit	the	ability	of	stockholders	to	acquire	our	Class	A
common	stock	and	therefore	limit	demand	for	our	Class	A	common	stock.	Under	foreign	direct	investment	(FDI)	and	public
interest	laws,	including	in	Germany,	Finland,	France,	and	the	UK,	and	potentially	other	jurisdictions,	certain	acquisitions	of	our
Class	A	common	stock	by	investors	are	subject	to	government	approval	requirements.	For	example,	in	Germany,	German	FDI
law	require	foreign	investors	to	obtain	approval	from	the	German	Federal	Ministry	for	Economic	Affairs	and	Energy	for	the
direct	or	indirect	acquisition	of	shares	of	a	German	company	if	the	acquirer	directly	or	indirectly	holds	at	least	10	%	of	the
voting	rights	of	the	company	following	the	acquisition.	Any	acquisition	in	violation	of	the	aforementioned	provisions	of
German	FDI	law	may	be	void.	Any	violation	of	the	prohibition	to	consummate	an	acquisition	without	approval	of	the	Ministry
may	be	subject	to	sanctions.	Similar	FDI	laws	exist	in	other	jurisdictions	in	which	we	have	substantial	operations.	In	Finland,
government	approvals	are	required	if	an	investor	holds	at	least	10	%	of	the	voting	rights	of	the	company	following	the
investment.	In	France,	the	prior	approval	from	the	French	Minister	of	Economy	is	required	if	a	non-	EU	investor	exceeds,
directly	or	indirectly,	25	%	of	the	voting	rights	of	the	French	entities	of	the	company	following	the	investment	or,	for	an	EU
non-	French	investor,	in	case	of	acquisition	of	control,	direct	or	indirect,	of	the	French	entities.	The	U.	K.	has	a	25	%	voting
rights	threshold	for	mandatory	filings	under	the	National	Security	and	Investment	Act	2021	which	became	operational	on
January	4,	2022.	Accordingly,	these	restrictions	on	and	approval	requirements	for	the	acquisition	of	a	substantial	shareholding	in
our	share	capital	may	restrict	certain	investments	and	limit	demand	for	shares	of	our	Class	A	common	stock.	Anti-	takeover
provisions	contained	in	our	Charter	and	Bylaws,	as	well	as	provisions	of	Delaware	law,	could	impair	a	takeover	attempt.	Our
Charter	and	Bylaws	contain	provisions	that	may	discourage	unsolicited	takeover	proposals	that	stockholders	may	consider	to	be
in	their	best	interests.	We	are	also	subject	to	anti-	takeover	provisions	under	Delaware	law,	which	could	delay	or	prevent	a
change	of	control.	Together,	these	provisions	may	make	more	difficult	the	removal	of	management	and	may	discourage
transactions	that	otherwise	could	involve	payment	of	a	premium	over	prevailing	market	prices	for	our	securities.	Certain	of	these
provisions	provide:	•	no	cumulative	voting	in	the	election	of	directors,	which	limits	the	ability	of	minority	stockholders	to	elect
director	candidates;	•	the	right	of	our	Board	to	elect	a	director	to	fill	a	vacancy	created	by	the	expansion	of	our	Board	or	the
resignation,	death	or	removal	of	a	director	in	certain	circumstances,	which	prevents	stockholders	from	being	able	to	fill
vacancies	on	our	Board;	•	a	prohibition	on	stockholder	action	by	written	consent,	which	forces	stockholder	action	to	be	taken	at
an	annual	or	special	meeting	of	our	stockholders;	•	a	prohibition	on	stockholders	calling	a	special	meeting	and	the	requirement
that	a	meeting	of	stockholders	may	only	be	called	by	members	of	our	Board	or	our	Chief	Executive	Officer,	which	may	delay
the	ability	of	our	stockholders	to	force	consideration	of	a	proposal	or	to	take	action,	including	the	removal	of	directors;	and	•
advance	notice	procedures	that	stockholders	must	comply	with	in	order	to	nominate	candidates	to	our	Board	or	to	propose
matters	to	be	acted	upon	at	a	meeting	of	stockholders,	which	may	discourage	or	deter	a	potential	acquirer	from	conducting	a
solicitation	of	proxies	to	elect	the	acquirer’	s	own	slate	of	directors	or	otherwise	attempting	to	obtain	control	of	us.	Our	Charter
includes	forum	selection	clauses,	which	could	discourage	claims	or	limit	stockholders’	ability	to	make	a	claim	against	us,	our
directors,	officers,	other	employees	or	stockholders.	Our	Charter	provides	that,	unless	we	consent	in	writing	to	the	selection	of
an	alternative	forum,	the	Court	of	Chancery	in	the	State	of	Delaware	shall	be	the	sole	and	exclusive	forum	for	any	stockholder
(including	a	beneficial	owner)	to	bring:	(a)	any	derivative	action	or	proceeding	brought	on	behalf	of	the	Company;	(b)	any	claim
or	cause	of	action	for	breach	of	a	fiduciary	duty	owed	by	any	current	or	former	director,	officer	or	other	employee	of	the
Company,	to	the	Company	or	the	Company’	s	stockholders;	(c)	any	claim	or	cause	of	action	against	the	Company	or	any	current
or	former	director,	officer	or	other	employee	of	the	Company,	arising	out	of	or	pursuant	to	any	provision	of	the	DGCL	or	our
certificate	of	incorporation	or	bylaws;	(d)	any	claim	or	cause	of	action	seeking	to	interpret,	apply,	enforce	or	determine	the
validity	of	our	certificate	of	incorporation	or	bylaws	(as	each	may	be	amended	from	time	to	time,	including	any	right,	obligation,
or	remedy	thereunder),	(e)	any	claim	or	cause	of	action	as	to	which	the	DGCL	confers	jurisdiction	on	the	Court	of	Chancery	of
the	State	of	Delaware;	and	(f)	any	claim	or	cause	of	action	against	the	Company	or	any	current	or	former	director,	officer	or
other	employee	of	the	Company,	governed	by	the	internal-	affairs	doctrine,	in	all	cases	to	the	fullest	extent	permitted	by	law	and
subject	to	the	court	having	personal	jurisdiction	over	the	indispensable	parties	named	as	defendants.	In	addition,	our	Charter
provides	that,	unless	we	consent	in	writing	to	the	selection	of	an	alternative	forum,	the	federal	district	courts	of	the	United	States
will	be	the	exclusive	forum	for	resolving	any	complaint	asserting	a	cause	of	action	arising	under	the	Securities	Act.
Notwithstanding	the	foregoing,	the	Securities	Act	forum	selection	clause	will	not	apply	to	suits	brought	to	enforce	any	liability
or	duty	created	by	the	Exchange	Act	or	any	other	claim	for	which	the	federal	district	courts	of	the	United	States	of	America	shall
be	the	sole	and	exclusive	forum.	These	forum	selection	clauses	may	discourage	claims	or	limit	stockholders’	ability	to	submit
claims	in	a	judicial	forum	that	they	find	favorable	and	may	result	in	additional	costs	for	a	stockholder	seeking	to	bring	a	claim.
While	we	believe	the	risk	of	a	court	declining	to	enforce	these	forum	selection	clauses	is	low,	if	a	court	were	to	determine	a
forum	selection	clause	to	be	inapplicable	or	unenforceable	in	an	action,	we	may	incur	additional	costs	in	conjunction	with	our
efforts	to	resolve	the	dispute	in	an	alternative	jurisdiction,	which	could	have	a	negative	impact	on	our	business,	results	of
operations	and	financial	condition.	We	may	be	subject	to	securities	litigation,	which	is	expensive	and	could	divert	management
attention	and	result	in	significant	legal	expenses	and	settlement	or	damage	awards.	The	market	price	of	our	Class	A	common
stock	may	be	volatile	and,	in	the	past,	companies	that	have	experienced	volatility	in	the	market	price	of	their	stock	have	been
subject	to	securities	class	action	litigation.	We	have	and	may	in	the	future	become	subject	to	claims	and	litigation	alleging
violations	of	the	securities	laws	or	other	related	claims,	which	could	harm	our	business	and	require	us	to	incur	significant	costs.
We	are	generally	obliged,	to	the	extent	permitted	by	law,	to	indemnify	our	current	and	former	directors	and	officers	who	are
named	as	defendants	in	these	types	of	lawsuits.	Regardless	of	the	outcome,	litigation	may	require	significant	attention	from



management	and	could	result	in	significant	legal	expenses,	settlement	costs	or	damage	awards	that	could	materially	and
adversely	affect	our	business,	results	of	operations	and	financial	condition.


