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Our business, operations and financial condition are subject to eertairrisks and uncertainties. Should one or more of these risks
or uncertainties materialize, or should any underlying assumptions prove incorrect, our actual results will vary, and may vary
materially, from those anticipated, estimated, projected or expected. Among the key factors that may have a direct bearing on
our business, operations or financial condition are the factors identified below: Business, Economic, Industry and Operational

Risks Disruptions in the Fermination-or-interruption-ofour-supply from relationships-and-inereases-in-the-eost-of eomponent

parts;-finished-preduetsthird- party serviees-andraw-vendors of the materials s-negativelytmpaeting-and components used
in manufacturing eur— or business-and-sterilizing our products could have—a—fuﬁ-her—ad-vefse—adversely effeet-affect enour

business, operations or financial condition. We rely on raw d-third- party
vendors to supply raw materials, component parts, finished products and services in connection with our business. Our
reliance on these third- party vendors exposes us to product or service shortages and unanticipated price increases,
whether due to inflationary pressure, regulatory changes, geopolitical tensions, the discretion of such vendors or
otherwise. For example, sabstantialy-we rely on a relatively aH-small number of service providers to sterilize our products
prior to sale afe—stefrhfed—by—eﬁ-]-yha—few—diffefeﬁt—eﬁ&ﬁes- If any of these entities-service providers goes out of business,
ceases to provide services to us or fails to comply with quality or regulatory requirements, we may be unable to find a suitable
suppher-service provider to replace them. This could significantly delay or stop production and adversely affect sales of such
products. Additionally, many of our products have components that are manufactured uilng resins, plaqtlcﬂ and other petloleum—
based materlali which are available ﬁom a hmlted numbe1 of Suppher% S FrOW :

add-rt—teﬁa-l—ﬂsks—Add-rt-teﬁa-Hy—t-hefe-There is no assurance that Cmde 011 %upphei Wlll be umntenupted or that petloleum based
manufacturing materials will be available for purchase in the future. Fhe-esealating-tenstons-Tensions in the Middle East and

the military conflict in Ukraine may increase the likelihood of supply interruptions and hinder our ability to obtain the materials
we need to make our products. Supply disruptions are making it harder for us to find reliable sources for the materials we need,
putting upward pressure on our costs and increasing the risk that we may be unable to acquire the materials and services we
need to continue to manufacture certain products. The availability and price of these materials, parts, products and services are
affected by a variety of factors beyond our control, including existing and potential tariffs the-witlingness-efsupphersto-selt
nte-the-medieal-deviee-ndustry-, changes in supply and demand, general economic conditions, labor and eests;-fael—related
transportation costs ;ability-eeneerns-, climate change (including existing and prospective laws and regulations), competition,
import duties, tarHffs;-currency exchange rates and political uncertainty around the world. During 2623-2024 , we experienced
significantly elevated commodity and supply chain costs, including the costs of labor, raw materials, energy, packaging
materials and other inputs necessary for the production and distribution of our products. Those elevated costs may continue in
%(-)%4—2025 which could adversely —I-n—addrt—teﬂ—te—t-he—effeet—affect our busmess eﬁ-fesm—pﬂees- operatlons or ﬁnanclal

may depend upon our ability to raise prlces on our products. Due to the highly competltlve nature of the healthcare 1ndu9try and
the cost- containment efforts of our customers and third- party payers, we may be unable to pass along cost increases through
higher prices. If we are unable to recover these costs through price increases or offset these increases through cost reductions, or
we experience terminations or aterraptier-interruptions of our relationships with our suppliers, we could experience lower
margins and profitability, and our business, operations or financial condition could be materially harmed. Changes in economic
and geopolitical conditions, domestic and foreign trade policies, monetary policies and other factors beyond our control may
adversely impact our business, operations and financial condition. Our operations and performance depend-are significantly e
impacted by global, regional and U. S. economic and geopolitical conditions. The global macroeconomic environment
continues to be challenging due to the effects of #rereases—-inflation globally, instability in global credit markets, uncertainty
regarding global central bank monetary policy, instability in the geopolitical environment in many parts of the world, current
economic challenges in China, and other factors. Periods of diplomatic or armed conflict, such as the ongoing conflict in
Ukraine, tensions in the Middle East and China- Taiwan relations, may result in (i) new and rapidly evolving sanctions and
trade restrictions, which may impair trade with sanctioned individuals and countries, and (ii) negative impacts to regional trade
ecosystems among our customers, partners, and us. Non- compliance with sanctions, as well as general ecosystem disruptions,
could result in reputational harm, operational delays, monetary fines, lost revenues, increased costs, lost export privileges or
criminal sanctions. Farthermere;-U. S. President Donald Trump has expressed a strong desire to impose new or increase
existing tariffs on selected goods imported into the United States. Accordingly, on February 1, 2025, President Trump
issued three executive orders directing the United States to impose new tariffs on imports from Canada, Mexico and
China, and on February 3, 2025, President Trump announced his intention to pause these tariffs on Canada and Mexico
for approximately 30 days. A significantportion of our raw materials, component parts and finished products are
sourced or manufactured in Mexico and China and could be subject to these tariffs, thereby increasing our
manufacturing costs. We are currently evaluating the potential impact of the imposition of potential tariffs on our
business and financial condition. The ultimate impact of any announced or future tariffs will depend on various factors,
including whether such tariffs are ultimately implemented, the timing of implementation and the amount, scope and



nature of such tariffs and potential exclusions from the application of those tariffs. Additionally, potential tariffs or other
U. S. trade pelieyeoutd-policy measures could trigger retalmtmy actions by other countries, including €hina-by countries that
are significant markets for our products . resulting in a “ trade war. ” A trade war could cause resattimrincreased
manufacturing costs , including with respect to forraw-matertals-we-use-inour products mantfactaring-manufactured in
Mexico , foreign governments imposing tariffs on products that we export outside of the U. S., or limitations on our ability to
sell our products domestically or abroad —Fhese-inereased-eosts-, any of which would have-a-negative-negatively effeet-affect
etrour business, operations and financial condition and-prefitabitity-. The above factors, as well as other economic and
geopolitical factors in the U. S. and abroad, could have a material adverse effect on our business, operations and financial
Condltlon mcludum e changes in economlc monetary and fiscal pOllCleS in the U. S. dlld abroad me}udtﬂg—eufmey

mdrket seoments ° pubhc health crises 4

.
social responses; ® ehanges--government pe-l-tetes—&ﬂd-fegbﬂ&t—teﬂs—a—ffee&ﬂg—cost- reductlon 1n1t1at1ves, lncludlng such
initiatives implemented by thc Company-oritssignifieanteustomers-administration of U. S. President Donald Trump ; e
pOllCleS in various countries that fdvm domestic mdustrles or resmct forels,n compdmes ° t-fade—pe-l-tetes—&ﬂd-t&ﬂffs—eﬂaefed-by

financial mdrket \’Oldtlllty and other fdctors e rapid escalation of the cost of l‘eéuldtOIy complmnce dnd lmgdtlon and Cledlt
risks, longer payment cycles and other challenges in collecting accounts receivable. Fhe-mititary-Volatile geopolitical turmoil,
including popular uprisings, regional eentlet-conflicts , terrorism and war could result in market instability, which could
negatively impact our business results. We are a global company with international operations, and we sell our products
in countries throughout the world. Regional conflicts, including the Russian invasion of Ukraine, tensions in the Middle
East, and the risk of increased tensions between Russta-China and Ykraine-Taiwan , and-the-could limit or prohibit our
ability to sell our products in or source materials from sanctioned countries. In addition, international conflicts could
further result in global respense-te-it-or regional market instability; increased energy costs; and increased risk of

cybersecurlty attacks has—any of whlch could adv elsely 1mpact a—ffeefed—a—ndﬂ#rﬂ—}ﬂee}yeeﬂfmue—te—&dﬁeme}ya-ffeet—o

damage or mtelruptlon to our operations, facilities, manufacturing processes or information technology systems, or those of our
suppliers, could have an adverse effect on our business, operations or financial condition. Qur products are designed and
manufactured in facilities around the world, either by us or third parties. Damage or interruption to our facilities or
systems , or those of our suppliers, because of fire;extreme weather conditions, natural disaster, power loss, communications
failure, geopolitical disruption, labor strikes, riots, cyber- attack, public health crises epidemies-orpandemies-, unauthorized
entry or other events could significantly disrupt our operations, the operations of suppliers and-or critical infrastructure. These
events mdy a-}se—deldy or pre\ ent produd manufacturing and shipment durm;: the time reqmred to rep<11r rebuild or repldce the

Chmate change may increase both the frequency and severity of ndtuml disasters and, consequently, risks to our operations and
growth. AdtheughIn the event of any such delay or interruption of our operations, facilities or systems, or those of our
suppliers, we maintair-property-damage-may experience a loss of market share and harm to our reputation, which could
adversely affect our business , operatlons tﬂfeﬂﬁpﬁeﬁ—rnﬁw&nee-eeiﬁ&ge—eﬂ—emh or ﬁnanclal condltlon -faerl-rt-tes—euf

purchasing orgdmzatlons and pub]m pfeeﬂfeﬁaeﬂt—pehetes—cost- contalnment measures have led to demands f01 price
concessions, which may reduce our revenues and harm our ability to sell our products at prices necessary to support our current
business strategies. 2HHealtheare—- Healthcare costs have risen significantly over the past decade, which has led to numerous
cost containment measures and other healthcare referm-reforms initiativesby legislators, regulators and third- party payers.
Cost reform has triggered a consolidation trend in the healthcare industry to aggregate purchasing power, which has created
more requests for pricing concessions and is expected to continue in the future. Additionally, many of our customers belong to
group purchasing organizations or integrated delivery networks that use their market power to consolidate purchasing decisions
for these hospitals and healthcare providers. These customers are often able to obtain lower prices and more favorable terms
because of the potential sales volume they represent, which has led to lower revenues and required us to take on additional
liability. W-e-21The global trend toward limiting growth of healthcare costs has also impacted us in international



markets, including China, our largest international market in terms of revenue. China has implemented the VBP policy,
which has the specific aim of decreasing prices for medical devices. China’ s VBP policy decreased our sales prices in
China in 2022, 2023 and 2024, which negatively impacted our revenues. Due to uncertainties with the application of the
VBP tender process, we are unable to reliably predict the impact of the VBP pohcy on our Chma revenues in 2025
However, we cxpect that the VBP tender process in China ma :
will continue to eh&ﬁge-have a negatlve 1mpact on the revenue we are able to

retmbursementpolietes-and-soetetal-pressures-
generate in China in 2025, and the-there healtheare-industry-worldwide; resulting-in-further-can be no assurance that the
VBP policy will not have a materlally adverse effect on our business , operatlons eeﬂsehdaﬁeﬁs—aﬂd-a-l-l-r&ﬂees—&meﬂg—etﬂh

or financial condition ¢ W y W
unable to compete in our markets, particularly if there 1s a s1gn1tlcant chdnge n pmctlces or teehnolog:y Weff—he—m&fke’fs—rﬂ
whieh-ourproduets-compete-arc highly-eompetitive—We-a global company that faee-faces significant competition from a wide
range of existing competitors and new market entrants. These include large medical device companies with extensive
product lines, many eempanies-of which may are-larger-better-established-have greater financial teehnteal-and other
resources than we do, as well as firms which are more specialized than we are with respect to particular markets or
product lines. Nontraditional entrants, such as technology companies, are also entering into the healthcare industry and
possess-a-some may have greater market-presenee-financial or other resources than we do. Suehresourees-and-market
presenee-may-enable-oureompetitors-Additionally, the medical device industry is also subject to more-effeetivelymarket
eompeting-rapid technological change and frequent produets— product introductions orte-marketeompetingproduets-at
redueed-priees-in-orderto-gain-marketshare- Our fradditien;eur-ability to compete successfully is dependent, in part, upon our

response to changes in technology and upon our efforts to develop and market new products which achieve significant market
acceptance. Companies with substantially greater resources than us are actively engaged in research and development of new
methods, treatments, drugs, and procedures te-treat-or-prevent-eardiovasentar-disease-that could limit the market for our products
and eventually make seme-ef-our products obsolete. Furthermore, our existing competitors and new market entrants may
respond more quickly to or integrate new or emerging technologies such as artificial intelligence and machine learning in
their product offerings, which could also limit the market for our products. A reduction in the-demand for our products 5
could have a material adverse effect on our business, operations or financial condition. Strategic, Business Development and
Employee Attraction and Retention RisksWe may be unable to successfully manage growth and-maintainroperationat
effieterretes-. Successful implementation and execution of our business strategy will require that we effectively manage our
growth. As Merit the-Company-grows, we are often faced with decisions to (i) expand certain product lines and discontinue
others, (ii) open or expand new facilities and close others, (iii) allocate resources between new and established markets, or (iv)
allocate resources between the expansion of organic business and the acquisition of new product lines. The outcome of each of
these decisions is uncertain, and even with the exercise of excellent business judgment, results may not align with expectations
beeanse-of the-many-faetorstistedin-thisseettorr. Our fradditton;our-management will need to continue to implement changes
in certain aspects of our business, improve our information systems, infrastructure and operations to respond to increased
demand, attract and retain qualified personnel, and develop, train, and manage an increasing number of employees. We may not
have the resources available to implement certain necessary changes, and as a result, growth may be delayed or we may not be
able to take advantage of certain business opportunities. Growth has placed, and will likely continue to place, an increasing
strain on our management, sales and other personnel, and on our financial, product design, marketing, distribution, technology
and other resources. Any failure to manage growth effectively could have a material adverse effect on our business, operations
or financial condition. We may incur substantial costs when evaluating, negotiating and closing acquisitions, and our failure to
integrate acquired businesses may adversely impact our business and financial results. We seek to supplement our internal
growth throus_h strategic dcqumtlons dnd tmnsactlons We regularly &V p : :
; ; e-cvaluate ether-potential aequmtlons and transactions, certain
of which may a}se—be smmhednt We have memred and will likely continue to incur, significant expenses in connection with
evaluating, negotiating and consummating various acquisition and other transactions. As-we-grow-through-Our integration of
acquired businesses requires considerable efforts, which may include corporate restructuring and the coordination of
information technologies, research and development, sales and marketing, operations, regulatory, supply chain,
manufacturing, quality systems and finance. These efforts result in additional expenses and require significant
management time. Some of the factors that could affect the success of our acquisitions include the effectiveness of our due
diligence process , we-face-our ability to execute our business plan for the acquired companies, the strength of the
acquired technology, results of clinical trials, regulatory approvals and reimbursement levels of the acquired products
and related procedures, the performance of critical transition services, our ability to adequately fund acquired research
and 22development projects and retain key employees and our ability to achieve synergies with the acquired businesses.
Foreign acquisitions involve unique risks, including the-those related to integration of operations across different
geographies, cultures and languages, currency risks and risks associated with the economic, political, legal and
regulatory environment in specific countries. In additional-—- addition, we have and may in the future acquire less than
full ownership interests in other businesses, which involve unique challenges efintegrating-the-eperations-for effective
collaboration. Further ., eultare;systems-and-other eharacteristies-of the-aequired-enterprises-with-parties that hold remaining
ownershlp mterests in such busmesses may have economlc ot or busmess goals em—@ttr—effeﬁs—te—rﬂtegf&te—&e@ﬂsm(aﬂs

vels that are more-severe
1nc0ns1stent with er-our pfebﬂged-goals or the goals of such businesses. Our failure to manage these challenges
successfully and coordinate the growth of such businesses or other investments could have an adverse impact on our




business and our future growth. In addition, we cannot be certain than-that antieipated—22Addtionaty-the businesses we
acquire or invest in will become profitable or remain so . and if our acquisitions or investments are not successful, we
may record related asset impairment charges in the future or experience other negative consequences on our operating
results. past-Past and future acquisitions and transactions may increase the risks of competition we face by, among other things,
extending our operations into industry segments and product lines where we have few existing customers or gualifted
experienced sales personnel and limited expertise. Further, as a result of certain acquisitions, we are selling capital equipment,
in addition to our historical sales of disposable medical devices. The sale of capital equipment may create additional risks and
potential liability, which may negatively affect our business, operations or financial condition. In addition, we may not realize
competitive advantages, synergies or other benefits anticipated in connection with any such acquisition or other transaction. If
we do not adequately identify and value targets for, or manage issues related to, acquisitions and other transactions, such
transactions may not produce the anticipated benefits and could have an adverse effect on our business, operations or financial
condition. Failure to realize the benefits expected from recent acquisitions could adversely affect our business, operating
results and financial condition. \We have neurred-expenses-completed a series of strategic acquisitions and transactions in
recent years, some of which have been significant, such as the acquisitions of assets from each of the following
companies: AngioDynamics, Inc. on June 8, 2023; EndoGastric Solutions, Inc. on July 1, 2024; and Cook Medical
Holdings, LL.C on November 1, 2024 (collectively, the “ Recent Acquisitions ). The benefits we expect from the Recent
Acquisitions are based on projections and assumptions about the performance of the acquired assets under our
ownership and control, which may not materialize as expected or which may prove to be inaccurate. Our business,
operating results and financial condition could be adversely affected if we are unable to realize the anticipated benefits,
such as the anticipated cost and revenue synergies, from the Recent Acquisitions on a timely basis, if at all. Achieving the
benefits of the Recent Acquisitions will depend, in part, on our ability to integrate the acquired businesses and operations
successfully and efficiently with our business. The challenges involved in these integrations include the following: e
integrating operations and production lines; e limiting business disruptions, preserving customer and other important
relationships of the acquired businesses, and attracting new business and operational relationships; e coordinating and
integrating research and development and engineering teams across technologies and product lines to enhance product
development while reducing costs; e consolidating and integrating corporate, IT, cybersecurity, finance and
administrative infrastructures; ® coordinating branding, sales and marketing efforts to effectively position the products
acquired in the Recent Acquisitions; and e integrating employees and related HR systems and benefits, maintaining
employee productivity and retaining key employees. If we do not successfully manage these issues and the other
challenges inherent in integrating an acquired business, we may not achieve the anticipated benefits of the Recent
Acquisitions on our anticipated timeframe, if at all, and our business, operations and financial condition could be
materially adversely affected. 23If we fail to achieve anticipated benefits from business acquisitions or strategic
investments or identify underperforming products, we may dispose of the acquired or underperforming assets, which
could adversely affect our results of operations. We may acquire businesses or assets which do not produce the benefits
projected at the time of acquisition or we may identify legacy operations and products that are underperforming, do not
fit with our longer- term business strategy or that become subject to unforeseen operating difficulties. We may seek to
divest these underperforming businesses, operations or products. The resulting divestiture may be financially
disadvantageous to us, which could adversely affect our results of operations. If we cannot divest an underperforming
business, operation or asset on acceptable terms, we may voluntarily cease operations related to that business, operation
or asset. In such event, we may be required to take impairment charges or write- downs in connection with acquisitions

t-he—dispeﬁﬁeﬂ—ef—busmesses—dnd asse’fs-dlvestltures, w hich could adversely affect our results we-aequired-but-determined-that
i d f operations aequisttion—We-may-ineur-similarexpensestn-the

'ftl'tﬂfe- Our future growth is dependent in }’)dlt upon the development of new products and the enhancement of existing products,
and there can be no assurance that such products be developed or enhanced. In-erder-An important component of our business
strategy is to develop-increase revenue growth through innovation and new pfe&uefs— product ﬁﬂd-eﬂh&nee-e*rsﬁﬂg

produets;-we-foeus-ourresearehrand-development prog d

teehnelogyproduets-. The development of new products and enhancement of exlstmg products 1equlres smmhcdnt investment in
research and development, clinical trials and regulatory approvals. The results of our product development efforts may be
affected by a number of factors, including our ability to anticipate customer needs, innovate and develop new products,
efficiently conduct and complete clinical trials, obtain regulatory approvals and reimbursement approvals in the U. S. and
abroad, manufacture products in a cost- effective manner, obtain and enforce intellectual property rights and gain and maintain
market approval of our products. There can be no assurance that any preduets— product we have recently launched (such as
the Wrapsody Device), are preparing for launch, are now developing or that we may seek to develop in the future, will achieve
technological feasibility, obtain regulatory approval or gain market acceptance. If we are unable to develop and launch new
products and enhanced products, our ability to maintain or expand our market position in the markets in which we participate
may be materially adversely impacted. Additionally, the development or enhancement of certain products or groups of products,
for example the Mertt=Wrapsody Device ™M-CeH—Impermeable-Endeprosthests-, may have a disproportionate impact on our
business, financial condition and results of operations. We have devoted and currently devote significant research and
development resources to certain products and groups of products. In light of the significant investment of financial and
personnel resources to the development of these products, failure to meet development timelines or growth projections, poor
clinical outcomes, increasing regulatory requirements, launch delays and inability to effectively scale manufacturing and achieve
targeted margins with respect to any of these products or groups of products in particular may adversely impact our business,
operations and financial condition. We may be unable to accurately forecast customer demand for our products and manage our




inventory. To ensure adequate supply, we must forecast our inventory needs and place orders with our suppliers based on
estimates of future demand for particular products. Ou1 dblhty to accurately forecast demand for our products could be
negatively affected by many factors, including 8 and-etstomer-aceeptanee

new-preduaets;-product introductions by our competitors, an increase or deuedse n customer demand for our products or for
products of our competitors, unanticipated changes in general market conditions or regulatory matters and weakening of
economic conditions, or decreased consumer confidence. Inventory levels in excess of customer demand may result in inventory
write- downs or write- offs, which would impact our gress-margtrresults of operation . Conversely, if we underestimate
customer demdnd our mdnumctulmé dellltleS mdy not be able to deliver ploduets to meet our order 1equ11€ments w hl(,h could

aﬂd-euﬁ md party distributors in many countrles could negatively impact the commercnallzatlon of our products in those
countries. In many countries, we rely on third- party distributors to market, distribute and sell our products, which
exposes us to multiple risks. These distributors are often the main point of contact for the healthcare professionals and
healthcare organization customers who buy and use our products. If we are unable to enter into or maintain distribution
agreements with these third- party distributors on acceptable terms, we may not effeetivelyset-be able to successfully
commerecialize our products in certain countries. The sales of er-our products in these countries may be at risk if third-
party distributors become insolvent, cease selling our products or choose to #istead-sell competing products. In addition,
although our contract terms require our distributors to comply with applicable laws regarding the sale of our products, including
anti- competition, anti- corruption, anti- money laundering and sanctions laws, we may not be able to ensure proper compliance.
Our reliance on third- party 24distributors exposes us to various risks, including commercial, legal, compliance and
reputational risks, the realization of any of which could harm our results of operations and business. [f eur-distributors-fai
we are unable to effectively execute marketand-seH-our leadership succession plans and attract produetsineomphanee-with
appheab-}e—l-aws— develop and retain key employees, our busmess and 1esults of opemtlons ﬂﬂd—btls-lﬁeS‘S-COLl d be fmpae’feé

Effectlve Offteer—Our-succession plannlng is critical to our long- term success ts—&epeﬂdeﬁt—eﬂ—keﬁﬂ&ﬂagefneﬂ-t—pefseﬂﬂel—
ineluding FredP-. Failure to ensure bampropewlos;our-Chairman-of-the Beard; President-transfer of knowledge and €hief
smooth transitions 1nvolv1ng E—xeettt—we—executlves and Gfﬂeer—\kle-de—net—ﬁr&mfam—key—ﬁmn—}er&ﬂee-eerﬁ

airother key employees could hinder our strategic planning and
executlon. Changes in our manaoement pefseﬂﬂel-team may be disruptive to our business , and any failure to successfully
integrate key new hires or promote employees could have-a-materialty-adverse-adversely effeet-affect errour business;
operations ane-finanetal-eondition. We have announced that a committee of our independent directors is developtngand-with
eversee-overseeing a succession plan in preparation for Mr-the retirement of Fred P . Lampropoulos retirement-, our
Chairman of the Board, Chief Executive Officer and President , which we currently anticipate will occur around at-the-end
of the-fiseal-yearending-December 31, 2025. Despite the efforts of that committee and our senior management team to
implement an effective succession plan that will position Merit for future growth ;-and development and-value-ereation-, there
can be no assurance that we will not experience disruption in our management team, departure of key management or other
employees, loss of focus on our strategic business objectives or other adverse consequences resulting from the anticipated
transition. Qurteehnieal-We do not maintain key man life insurance on Mr. Lampropoulos. The loss of Mr. Lampropoulos

, or of certaln sa-}es—mafket-mg—aﬂd-othm speet&hzed—key management pe1s0nnel ﬂse—p-}a-y—&n—mtegfal—fe}e—rrrt-he—&eve}epﬁaeﬁt—




witbnethave a materially adverse effect on our business ane, operations and financial condition. Our ability to compete
effectively depends on our ability to attract, develop and retain executives and key employees . The market for
experienced and talented employees, particularly for persons with certain technical competencies, is highly competitive.
Inflationary pressures, labor demand and shortages and other macroeconomic factors have increased and could further
increase the cost of labor, particularly in Mexico, and could harm our ability to recruit, hire and retain talented
employees. Further, if we are unable to maintain (i) competitive and equitable compensation and benefit programs,
including incentive programs which reward financial and operational performance, and (ii) an inclusive work culture
that aligns our diverse workforce with our mission and values, our ability to recruit, hire, develop, engage, motivate and
retain talented and experienced employees could be negatively affected, which could adversely impact our operating
results and financial condition. Regulatory, Litigation, Tax and Legal Compliance RisksThe FDA regulatory clearance
process is expenstve-extensive -time—eonsuming-and uneertairdynamic , and the failure to obtain and maintain required
regulatory clearances and approvals could prevent us from commercializing our products. Before we can introduce a new device
or a new ase-efera-claim for an existing device in the U. S., we must generally obtain clearance or approval from the FDA,
unless an exemption from premarket review or an alternative clearance or approval procedure ;-sueh-as-a-de-nevo-risk—based
elassifteation-or-a-humanitarian-deviee-exemption;applics. The process of obtaining and maintaining FDA elearanee
clearances and apprevat-approvals preeesses-for our medical devices are-expensive;-could require a significant period of
time , require the expenditure of substantial resources, involve rigorous clinical testing and post - eensuming-and-uneertain
market surveillance, require changes to our products or result in limitations on the indicated uses of our products . 24We
We may make changes to our cleared or approved devices without seeking additional clearances or approvals if we determine
such clearances or approvals are not necessary and document the basis for that conclusion. However, the FDA may disagree
with our determination or may require additional information, including clinical data, to be submitted before a determination is
made, in which case we may be required to delay the introduction and marketing of our modified products, redesign our
products, conduct clinical trials to support any modifications and-or pay significant regulatory fines or penalties. In addition, the
FDA may not approve or clear our products for the indications that are necessary or desirable for successful commercialization.
Further, the FDA may change its clearance and approval policies, adopt additional regulations or revise existing regulations, or
take other actions which may prevent or delay approval or clearance of our products #rder-develepment-or impact our ability to
modify our currently cleared products on a timely basis. Additionally, the recent reductions in the FDA workforce imposed
by the administration of President Trump could cause delays in the product approval or clearance process of the FDA.
Delays in receipt of, or failure to obtain, regulatory clearances or approvals for any product enhancements or new products we
develop swertd-could result in delayed or no realization of revenue from such product enhancements or new products and in
substantial additional costs, which could decrease our profitability. In addition, we are required to continue to comply with
applicable FDA and other regulatory requirements once we have obtained clearance or approval for a product, including good
manufacturing practices, timely adverse event reporting , completion of required post- market studies, timely annual and
other periodic reports, submission of significant changes and-25and other post- market requirements. We cannot provide
assurance that we will comply with all of these requirements or successfully maintain the clearances or approvals we have
received or may receive in the future. The loss of previously received clearances or approvals, or the failure to comply with
existing or future regulatory requirements, could else-have a material adverse effect on our business. Our products are subject to
regulation in foreign countries in which we sell them. We have expended significant resources and experienced delays in
obtaining foreign approvals and clearances and we will likely continue to incur significant expense, and experience delays ané
uneertainty-, as we seek to obtain further approvals or clearances. In order to sell our products in foreign countries, generally we
must obtain regulatory approvals and comply with applicable regulations of those countries. These regulations, including the
requirements for approvals or clearances and the time required for regulatory review, vary from country to country. See our
related discussion under Item 1. “ Business — Regulation — Regulatory Approvals. ” In general, we intend to obtain MDR
approvals for our principal products sold in the E. U. ahead of expiry-dates-transition deadlines ; however for multiple reasons,
including but not limited to changing business strategies, limited labor pool and contract resources, administrative delays,
increased costs of obtaining MDR certification, availability of necessary data and notified body capacity, there will be some
products that will not be fully compliant at-by the transition deadline time-ofexpiry-. The additional time and resources
required to obtain MDR certification has been a significant factor in, and will likely continue to influence, our decisions to
discontinue sales and distribution of certain products in the E. U. The global regulatory environment is becoming
increasingly stringent and unpredictable. Complying with and obtaining regulatory approval in foreign countries, including
our efforts to comply with changing requirements and with the requirements of the MDR, have caused and will likely continue
to cause us to experience more uncertainty, risk, expense and delay in commercializing products in certain foreign jurisdictions,
which could have a material adverse impact on our net sales, market share and financial results from our international

operations. Seme-ef-ourproduets-are-stubjeetto-Unsuccessful pre- and post- market clinical trials relating to and-ether
analyses-theresults-efwhich-may-be-unexpeeted;-or-our products pereetved-as-unfaverable-by-the-market-and-could have a
material adverse effect on our prospects business;-operations-or-finanetal-eenditton. As a part of the regulatory process of

obtaining marketing-regulatory clearance or approval for new products and new indications for existing products, we conduct
and paltlclpate in chnlcal tl‘lal§ and-other-anabyses-with a variety of itudy deswni and patlent populatlom We P—u-l‘Sﬂ-H—O-f—Oﬂ-l‘




developing and expect to continue to develop products that are increasingly therapeutic in nature. We-antieipate-that-appleable
regulatory requirements-Pursuit of our bus1ness strategy for therapeutlc products will ﬂeeeSSttate-llkely increase our need

for, and dependance on, clinical trials 4

-I-n—paﬁ-reu-kaﬁwe—are 1nherently uncertain € y ing-ala 3 S inattons ,a :

ﬁem&ﬁenal—regu%&tefyh&utheﬂnes—Heweveﬁthere is-can be no assurance that we—these trlals will be sufﬁclently enrolled
- or completed in the-WrapsodyEndoprosthesis-orany-other

pfeéuets—eﬁ—a timely basts—or cost- effectlve manner or result in a commercially viable product or indication. Unfavorable,
unexpected or inconsistent clinical data from existing or future clinical trials conducted by us, by et-our at-at
competitors or by third parties, or the FDA' s, foreign regulatory authorities’ or the market' s perception of this clinical
data, may adversely impact our ability to obtain and maintain product clearances and approvals, our position in, and
share of, the markets in which we participate and our business, financial condition, results of operations or future
prospects . The medical device industry is subject to extensive scrutiny and regulation by governmental and other authorities,
and we are currently operating under a Corporate Integrity Agreement. If governmental authorities determine that we have
violated laws, regulations or our Corporate Integrity Agreement, our company or our employees may be subject to various
penalties, including civil or criminal penalties. Our products and business activities are subject to rigorous regulation by the
FDA and other federal, state and foreign authorities. These authorities and domestic and foreign legislators continue to scrutinize
the medical device industry. In recent years, the U. S. Congress - DO¥-0¥G;-SE€-and multiple federal agencies the
DepartmentofDefense-, as Well as forelgn counterpartq have issued %ubpoena% and other request% for 1nf0rmat10n to medlcal
device manufacturers ; 0 ; ; are-p : d d
prometionaltpraetiees-. [n October 2020 we entered into a Settlement Agreement W1th the DOJ to re%olve thelr 1nve€t1gat10n
into our past marketing transactions and practices. Under the Settlement Agreement and related agreements, we paid $ 18. 7
million (which includes interest and certain fees) in exchange for a release from liability for the alleged conduct. The settlement
was al%o conditioned upon our enterrng into the CIA. Pleaqe refer to the dlscussron in [tem 1 « Busme%s Regulatlon Corporate

attention. We—26We anticipate that governrnent authorities W111 Contlnue to scrutinize our 1ndu§try Cloeely, and that addltlonal
regulation by government authorities may increase compliance costs, exposure to litigation and other adverse effects on our
operations. If we fail to comply with applicable regulatory requirements, including the terms of the CIA, we may be subjected to
a wide variety of sanctions and-enfereement-aettons-, including warning letters that require corrective action, injunctions,
product setzares-errecalls, su%pension of product manufacturing, revocation of approvals, import or export prohibitions,
exclusion from participation in government healthcare programs, civil fines and / or Crlmrnal penaltle% Wthh in turn may have a

negative impact on our business, results of operations ;-or financial condition #

. We are subject to laws targeting fraud and abuse in the healthcare industry, the Vlolatlon of which Could advereely affect our
business, operations or financial condition. Our operations are subject to various state and federal laws targeting fraud and abuse
in the healthcare industry, including the U. S. federal Anti- Kickback Statute and-ether-anti—idekbaekdaws-, which prohibit any
person from knowingly and willfully offering, paying, soliciting or receiving remuneration, directly or indirectly, to induce or
reward either the referral of an individual, or the furnishing or arranging for an item or service, for which payment may be made
under federal healthcare programs, such as the Medicare and Medicaid programs. Violations of these laws are punishable by
criminal or civil sanctions, including substantial fines, imprisonment and exclusion from participation in healthcare programs
such as Medicare and Medicaid, any of which could harm our business or negatively impact our financial results. Allegations of
such violations could lead to expensive and time- consuming investigations by government authorities and result in eenvietior
of these-violations-orscttlement costs and additional restrictions, like the CIA discussed above under Item 1. “ Business-
Regulation- Corporate Integrity Agreement. ” Furthermore, our contracts with government- sponsored healthcare entities are
subject to specific procurement requirements. Failure to comply with applicable rules or regulations or with contractual or other
requirements may result in monetary damages and criminal or civil penalties , as well as termination of our government
contracts or our suspension or debarment from government contract work. 26%We-We are subject to the U. S. Foreign Corrupt
Practices Act and similar anti- bribery laws in non- U. S. jurisdictions, and our failure, or the failure of our distributors or agents,
to comply with these laws could subject us to civil and criminal penalties and adversely affect our business, operations or
financial condition. We currently conduct our business in various foreign countries, and we expect to continue to expand our
foreign operations. As a result, we are subject to the FCPA, the U. K. Bribery Act, and similar anti- corruption laws in non- U.
S. jurisdictions. These laws generally prohibit companies and their intermediaries from illegally offering things of value to any
individual for the purpose of obtaining or retaining business. Compliance with the FCPA and other anti- bribery laws presents
challenges to our operations. Our policies mandate compliance with the FCPA and all other applicable anti- bribery laws.
Further, we expect our employees, distributors, agents and others who work for us or on our behalf to comply with these anti-
bribery laws. Despite our training and compliance programs, our internal control policies and procedures may not always protect
us from negligent, reckless or criminal acts or other violations committed by our employees, distributors or agents. If our
employees, distributors or agents violate the provisions of the FCPA or other anti- bribery laws, or even if there are allegations
of such violations, we could be subject to investigations or civil and criminal penalties or other sanctions, which could have a
material, adverse effect on our reputation, business, operations or financial condition. Limits on reimbursement imposed by
governmental and other programs may adversely affect our business and results of operation. We sell our products to hospitals
and other healthcare providers around the world that typically receive reimbursement for the services provided to patients,



which incorporate the use of our products, from third- party payers such as government programs (e. g., Medicare and Medicaid
in the U. S.) and private insurance programs. The ability of our customers to obtain adequate reimbursement for the health care
procedures that use our products, such that the cost of our products is covered, is critical to our business. Limits on
reimbursement imposed by such third- party payers may adversely affect our customers, such as hospitals, physicians and other
healthcare providers, to purchase our products, which could adversely affect our business and results of operations. Third- party
payers, whether foreign er-, domestic, er-governmental or commercial, are developing increasingly sophisticated methods of
controlling healthcare costs. In general, a third- party payer covers a medical procedure only when the plan administrator is
satisfied that the product or procedure is reasonable and necessary to the patient’ s treatment; however, for certain payers (such
as foreign governments and some commercial insurers) the cost- effectiveness of the treatment may alse-27also be a condition.
In addition, in the U. S., no uniform policy of coverage and reimbursement for procedures using our products exists among
third- party payers. Therefore, coverage and reimbursement for procedures using our products can differ significantly from
payer to payer and, in some cases, jurisdiction to jurisdiction. In addition, payers continually review new and existing
technologies for possible coverage and can, without notice, deny, change or reverse coverage decisions or alter prior

authorrzatron requirements for new or exrstrng products and procedures —\Ve—e&nﬂet—pfevrde—as&rr&ﬂee—t-h&t—we—wﬂ-l—be

are not successful in reversing non- coverage or unfavorable coverage policies, or 1f third- party payers that currently cover or
rennburse certain procedures 1nvolv1ng the use of our products reverse, change or limit their coverage of such procedures in the
y ; aett our busrness and results of operatron could

etuebustness—Our busrness is subject to evolvrng domestrc and forergn laws and regulatrons regardrng privacy and data
protection. Many of these laws and regulations are subject to change and uncertain interpretation and could result in claims,
changes to our business practices, penalties, increased cost of operations or declines in user growth or engagement, or otherwise
harm our business. 27Fhe-- The U. S. and many other countries in which we operate have adopted laws and regulations
protecting certain data, 1nc1ud1ng medical and personal data (including HIPAA and the HITECH Act and-the-rutesissaed
theretander-), and requiring data holders and controllers to implement administrative, logical and technical controls and
procedures in order to protect the privacy of such data. Individual states have also begun to enact data privacy laws giving
consumers the right to demand certain information and actions from companies who collect personal information.

-I-ﬂtefnaﬁeﬂa{-ly—seme—A s1gn1ﬁcant number of countries where we operate have enacted prlvacy aﬂ}se-passed—l&ws—aﬁd

eoneerning-data protectron laws, rules and regulatlons, many of which restrlct outbound data transfers and have
extraterritorial scope, creating significant compliance challenges as we seek to maintain our global reach, with significant
penalties for non- compliance . These domestic and international laws and regulations have been, and may continue to be,
inconsistent with each other, requiring different approaches in different jurisdictions. In addition, the interpretation and
application of medical and personal data protection laws and regulations in the U. S., Europe, China and elsewhere are often
uncertain and in flux. Further, we have incurred, and will likely continue to incur, significant expense in connection with our
efforts to comply with those applicable laws and regulations. It is possible that these laws and regulations may be interpreted
and applied in a manner that is inconsistent with our data practices, may result in significant liability, fines or orders requiring
that we change our data practices, which could, in turn, eause-us-to-ineursubstantial-eosts-and-have a materially adverse effect
on our business. Use of our products in unapproved circumstances could expose us to liabilities. The marketing clearances and
approvals from the FDA and other authorities of certain of our products are, or are expected to be, limited to specific uses. We
are prohibited from marketing or promoting any uncleared or unapproved use of our preduet-products . However, physicians
may use these products in ways or circumstances other than those strictly within the scope of the regulatory approval or
clearance. The use of our products for unauthorized purposes could arise from our sales personnel or third- party distributors
violating our policies by providing information or recommendations about such unauthorized uses. Consequently, claims may
be asserted by the FDA or other authorities that we are not in compliance with applicable laws or regulations or have improperly
promoted our products for uncleared or unapproved uses. The FDA or such other authorities could require a recall of products or
allege that our promotional activities misbrand or adulterate our products or violate other legal requirements, which could result
in investigations, prosecutions, fines or other civil or criminal actions. Our products may be subject to product liability claims
and warranty claims. The design, manufacture and marketing of medical devices involves various risks. Frequently, our
products are used in connection with invasive procedures , surgical and intensive care settings with seriously ill patients and
in other medical contexts that entail an inherent risk of product liability claims. If medical personnel or their patients suffer
injury or death in connection with the use of our products, whether as a result of a failure of our products to function as designed,
an inappropriate design, inadequate disclosure of product- related risks or information, improper use, or for any other reason, we
could be subj ect to lawsurts seekrng srgnrﬁcant compensatory and punrtrve darnages —, safety alerts or Preduet-product recalls
7 d - ass-. We have previously faced, and
currently face clanns by patrents clarnnng injuries from our products To date, these claims have not had a material adverse
effect on our business, operations or financial condition. The outcome of this type of personal injury litigation is difficult to
assess or quantify. We maintain product liability insurance; however, there is no assurance that this coverage will be sufficient
to satisfy any claim made against us. Moreover, any product liability claim brought against us could result in significant costs,




divert our management s attention from other business matters or operations, increase our product habrhty insurance rates, or
prevent us from securmg insurance coverage 1n the future 28We As-4 syt

—W generally offer a llmrted Warranty for
the return of pfed-uet—products due to defects in qualrty and Workmanshrp We attempt to estimate our potential liability for
future product returns and establish reserves on our financial statements in amounts that we believe will be sufficient to address
our warranty obligations; however, our actual liability for product returns may significantly exceed the amount of our reserves.
If we underestimate our potential liability for future product returns, or if unanticipated events result in returns that exceed our
historical experience, our financial condition and operating results could be materially harmed. In addition, the occurrence of
such an event or claim could result in a recall of products from the market or a safety alert relating to such products. Such a
recall could result in significant costs, reduce our revenue, divert management’ s attention from our business, and harm our
reputation. 286ur—-- Our employees, independent contractors, consultants, manufacturers and distributors may engage in
misconduct or other improper activities, including noncompliance with regulatory standards and requirements. We are exposed
to the risk that our employees, independent contractors, consultants, manufacturers and distributors may engage in fraudulent
conduct or other illegal activity. Misconduct by these parties could include intentional, reckless or negligent conduct, or
unauthorized activities that v1olate the hea-l-t-heafe—laws and regulat1ons of the FDA and other federal state and 1nternat10nal
authorities ;-ma ;
data-. We have adopted a code of bus1ness conduct and ethics, and a global anti- corrupt1on policy, but it is not always poss1ble
to identify and deter misconduct, and the precautions we take to detect and prevent this activity may not be effective in
controlling unknown or unmanaged rrsks or losses orin protectmg us from governmental investigations or other actions or
lawsuits stemming-fromafa ARee-V WS-OF- e . If any such actions are instituted against us,
and we are not successful in defending ourselves or assertmg our rrghts those actions could have a significant impact on our
business, including the imposition of significant civil, criminal and administrative penalties. We are routinely a party to
litigation, which could affect our financial condition and results of operations. We are routinely a party, including as a defendant
to or otherwise involved in legal proceedings, claims or other legal matters rarising-irthe-eotrse-ofour-business-. Although we
endeavor to mitigate our legal risk, we are potentially subject to a wide variety of claims in the conduct of our business,
including claims relating to products liability, labor matters, securities laws, regulatory compliance and breach of contract. Legal
proceedings can be complex and-, expensive, time- consuming and disruptive to our operations , with the final outcome

dependmg ona number of varrables se-me—many of Wthh are beyond our control The -I:l-&gat-teﬁ—ls—subjeet—te—s-}gn-rﬁe&nt

defeﬂd—et&selves—ha—weh—legal—pfeeeeelmgs—theneultrmate reSOluthH and potentlal ﬁnancral aﬁd—et-heﬁnﬁpae’es— 1mpact of any

such proceedings on us are uncertain. If a legal proceeding is resolved against us, it could result in significant compensatory
damages or injunctive relief that could materially and adversely affect our financial condition and results of operations. We are
subject to changes in tax laws,fluctuations in tax rates,the adoption of new tax legislation or exposure to additional tax
liabilities,which may adversely affect our effective tax rate,business,financial condition,or results of operations.We are subject
to taxation in numerous countries,states and other jurisdictions.Our effective tax rate is derived from a combination of
applicable tax rates in the various countries,states and other jurisdictions in which we operate.In preparing our financial
statements,we estimate the amount of tax that will become payable in each of these jurisdictions.Our effective tax rate
may,however,differ from the estimated amount due to numerous factors,including a change in the mix of our profitability from
country to country and changes in tax laws.Any of these factors could cause us to experience an effective tax rate significantly
different from previous periods or our current expectations,which could have an adverse effect on our business,financial
condition or results of operation.In many countries,including the United States,we are subject to transfer pricing and other tax
regulations designed to ensure that appropriate levels of income are reported as earned by our U.S.or local entities and are taxed
accordingly.Although we believe we are in substantial compliance with applicable regulations and restrictions,we are subject to
the risk that governmental authorities could assert that we owe additional taxes.In the event that audits,assessments,or other
determinations by governmental authorities are concluded adversely to us,they could have an adverse effect on our
business, financial condition or results of operation. Environmental, Health and Safety and Corporate Social Responsibility
RisksOur failure to comply with applicable environmental, health and safety laws and regulations could negatively affect our
business, operations or financial condition. We manufacture and assemble certain products that require the use of materials that
are subject to domestic and foreign laws and regulations governing the protection of the environment, health and safety.
Mereover,existing-Existing and prospective environmental, health and safety laws and regwlatterrregulations could lead to
business 1nterruptron increased costs and other adverse consequences to-otr-business-. Comphance W1th future regulations may
also requrre add1t10nal caprtal investments or other expenses. Additionally, ; ;
stla ; amrafs we are subject to certain rrsks of future liabilities, lawsuits and clarms
resultmg from aﬁy—substances we manufacture d1spose of or release. Certain environmental laws and regulations may impose
strict liability ” for the conduct of, or conditions caused by, others, or for acts that were in non- compliance with applicable laws
at the time the acts were performed, rendering us liable without regard to our negligence or fault. Beeause-efOur failure to
comply with these laws -the-eompesition-ofourproduetsand regulations packaging-or-any-acetdentalrelease-may have an
adverse effect on our business, operations or financial condition. Some of our products are composed of materials that contain
per- and polyfluoroalkyl substances (“ PFAS 7). Regulations are being considered in the European Union and other countries
that would limit or ban the use of PFAS in consumer and medical products. If these regulations were to restrict our use of PFAS
in the production of our products, our business, operations and financial condition could be materially harmed. Environmental
laws and regulations could also impact the way in which our fintshed-products are sterilized. Most of our products are sterilized
using Ethylene Oxide (“ EtO ). Regulations are being considered in the U. S., EU and other countries that would limit the use




of EtO for the sterilization of medical products. The impact of these regulations could have a material adverse effect on our
business. Our operations are also subject to various laws and regulations relating to occupational health and safety. We maintain
safety, training and maintenance programs as part of our ongoing efforts to ensure compliance with applicable laws and
%9feg-u-la-t-ieﬂs- regulations . Compliance with applicable health and safety laws and regulations has required and continues to
require significant expenditures. We could be negatively impacted by corporate social responsibility laws, regulations practices
and expectations. We are subject to eerperate-soetatresponsibitity-~CSR 2)-laws and regulations which require us to monitor
the labor standards in our supply chain, including the California Transparency in Supply Chains Act, the UK Modern Slavery
Act, and U. S. Federal Acquisition Regulations regarding Combating Trafficking in Persons. These aber-laws and regulations
may impose additional processes and supplier management systems and have led certain key customers to impose additional
requirements on medical device companies sinelading-audits;-as a prerequiSite to selling products to such customers, which
could result in increased costs for our products, the termination or suspension of certain suppliers or customers, and reductions
in our margins and profitability. Governments, investors, customers, employees and other stakeholders have focused are
-inefeasmg—ly—feettsiﬁg—on CSR practices and disclosures and expectations in this area are rapidly evolVing Gn—eeeasien—we

a-meng—et-hefs—The criteria by Which our CSR practices are assessed inay change due to t-he—qutekl-y—evolving social and
regulatory landscape, which could result in greater regulatory requirements or expectations of us and cause us to undertake
costly initiatives to satisfy such new criteria. ¥ v g ; :

—If we are unable to satisfy evolv1ng criteria,
investors inay conclude that our polic1es and actions With respect to CSR matters are inadequate and —I-f—we—fai-l—efa-i‘e—pei‘eewed

bus1ness finanCial condition and results of operations could be adversely impacted Our business and operations are subject to
risks related to climate change. Risks associated with climate change are subject to increasing societal, regulatory and political
focus in the United States and globally. Shifts in weather patterns caused by climate change are projected to increase the
frequency, severity or duration of certain adverse weather conditions and natural disasters, such as hurricanes, tornadoes,
earthquakes, wildfires, droughts, extreme temperatures or flooding, which could cause mere-significant business and supply
chain interruptions, damage to our products and facilities as well as the infrastructure of hospitals, medical care facilities and
other customers, reduced workforce availability, increased costs of raw materials and components ;-and increased liabilities ,
compared to our historical an-wha he ; experience with #-the-pastfrem—such
events. In addition, increased public concern over climate change could result in new legal or regulatory requirenients designed
to initigate the effects of climate change hieh

ey : Such developinents could result in increasedeem-p-l-iaﬂee
30c0mpllance costs and adverse impacts on raw material s sourcing, manufacturing operations and the distribution of our
products, which could adversely affect our operations and operating results. Intellectual Property We may not be able to protect
our intellectual property, which could harm our business and financial condition. Our ability to remain competitive is dependent,
in part, upon our ability to protect our intellectual property rights and prevent other companies frorn infringing those rights. We
seek to protect our intellectual property rightste-pro : P FFig
through a combination of confidentiality and license agreements, rnaintaining trade secrets, and through registrations under
patent, trademark, and copyright laws. However, these measures afford only limited protection and may be challenged,
invalidated, or circumvented by third parties. Additionally, these measures may not prevent competitors from duplicating our
products or gaining access to our proprietary information and technology. Third parties may copy all or portions of our products
or otherwise use our intellectual property without authorization, and we may not be able to prevent the unauthorized disclosure
or use of our intellectual property by consultants, vendors and former and current employees. Despite our efforts to restrict such
unauthorized disclosure or use through nondisclosure agreements and other contractual restrictions, we may not be able to
enforce these contractual provisions or we may incur substantial costs enforcing our legal rights. 36Fhird-- Third parties may
also develop similar or superior technology independently or by designing around our patents. In addition, the laws of some
foreign countries do not offer the same level of protection for our intellectual property as the laws of the U. S. Further, no
assurances can be given that any patent application we have filed or may file will result in a patent being issued, or that any
existing or future patents will afford adequate or meaningful protection against competitors or against similar technologies. All
of our patents and copyrights will eventually expire and some of our patents, including patents protecting significant elements of
our technology, will expire within the next several years. Filing, prosecuting and defending our intellectual property in countries
throughout the world may be impractical and prohibitively expensive. Litigation may be necessary in the future to enforce our
intellectual property rights, protect our trade secrets or to determine the Validity and scope of proprietary rights claimed by
others. Any such litigation tawsuits-that-we-mightinitiate-could be expensive, time consuming and divert management’ s
attention from our bus1ness Litigation also puts our patents at risk of being invalidated or interpreted narrowly —Addttionatty;

y . Moreover, the legal systems of certain countries, particularly certain
developing countries, do not favor the aggresswe enforcement of patents and other intellectual property protections, which
makes it difficult to stop infringement. We may not prevail in any lawsuits that we initiate, and the damages or other remedies
awarded, if any, may not be commercially valuable. Third parties claiming that we infringe their intellectual property rights
could cause us to incur significant legal or licensing expenses and prevent us from selling our products. Our commercial success
will depend in part on not infringing or violating the intellectual property rights of others. From time to time, third parties may
claim that we have infringed their intellectual property rights, including claims regarding patents, copyrights, trademarks, trade
secrets, and confidential information. We may not be aware of whether our products do or will infringe existing or future patents




or the intellectual property rights of others. Because of constant technological change in the medical device industry in which we
compete, the extensive patent coverage of exrstmg technologies, and the rapid rate of issuance of new patents it is possible that
the number of these clarms may grow ; y ; y :

em-p-}eyefs—Any such clarm wrth or W1th0ut merit, could result in costly htrgatron drstract management from day to- day
operations and harm our brand or reputation, which in turn could harm our business or results of operations. If we are not
successful in defending such claims, we could be required to (i) stop selling our products, (ii) redesign our products, (iii)
discontinue the use of related trademarks, technologies or designs, (iv) pay damages or indemnification obligations, or (v) enter
into royalty or licensing arrangements. Royalty or licensing arrangements that we may seek in such circumstances may not be
available to us on commercially reasonable terms or at all and we may not be able to redesign applicable products in a way to
avoid infringing the intellectual property rights of others. We have made and expect to continue making significant expenditures
to investigate, defend and settle claims related to the use of technology and intellectual property rights as part of our strategy to
manage this risk. nfermatienr-31Information Technology and Cybersecurity RisksWe rely on the proper function, availability
and security of information technology systems to operate our business, and a material disruption of critical information systems
or a material breach in the security of our systems may adversely affect our business , reputation and eastomerrelationships
financial condition . We rely on information technology systems (including technology from third- party providers) to process,
transmit, and store electronic information in our €ay—te—day-operations, including sensitive personal information and
proprietary or confidential information. We also rely on our technology infrastructure ;-ameng-ether-funetions;—to interact with
customers and suppliers, fulfill orders and bill, collect and make payments, ship products, provide support to customers, fulfill
contractual obligations and otherwise conduct business. Our internal information technology systems, as well as those systems
maintained by third- party providers, may be subjected to inadvertent leaks, computer viruses or other malicious code,
unauthorized access attempts, and ransom or other cyber- attacks (including through phishing emails, attempts to fraudutently
induce employees er-ethers-to disclose information, and the exploitation of software and operating vulnerabilities), any of which
could result in data leaks or otherwise compromise our confidential or proprietary information and disrupt our operations.
Cyber— attacks continue to increase in frequency, sophrstrcatron and 1ntensrty, and are becoming increasingly difficult to detect 5

atly-a i d—party-pro . Such attacks are often carried out by motivated and
hrghly skrlled actors, Who are 1ncreas1ngly well- resourced Geopohtrcal events have also increased cybersecurity risks on a
global basis. Additionally, the continuing evolution of technology we use, including cloud- based computing, data hosting
and artificial intelligence, create additional exposure to security breaches and loss of access to our confidential or
proprietary information. There can be no assurance that our protective measures 3-Hhave—- have prevented or will prevent
securrty breaches any of which could have a srgmﬁcant 1mpact on our busmess reputatron and financial condition ;-partietlarly
atta : 78 ptio ; r-. We rely on third-
party Vendors to supply and support certain aspects of our information technology systems These vendors could become
vulnerable to cyber- attacks, malicious intrusions, breakdowns, interference or other significant disruptions, and their systems
may contain defects in design or manufacture or other problems that could result in system disruption or compromise the
information security of our own systems. In addition, we continue to grow in part through business and product acquisitions and
may face risks associated with defects and vulnerabilities in the systems operated by the other parties to those transactions, or
difficulties or other breakdowns or disruptions in connection with the integration of the acquired businesses and products into
our information technology systems. Cyber- attacks could also result in unauthorized access to our systems and products,
including personal information of individuals, which could trigger notification requirements encourage actions by regulatory
bodies, result in adverse publicity, prompt us to offer credit support products or services to affected individuals and lead to elass
aettorror-other-etvillitigation. If we fail to monitor, maintain or protect our information technology systems and data integrity
effeetively-or fail to anticipate, plan for or manage significant disruptions to these systems, we could 9-lose customers, €i)-be
subject to fraud, fty-breach our agreements with or duties toward customers, physicians, other parties health-eare-professionals
and-employees-, (tv)-be subjeetsubjected to regulatory sanctions or penalties, €¥-incur expenses or lose revenues, €¥-sustain
damage to our reputation, or €w)-suffer other adverse consequences. Unauthorized tampering, adulteration or interference with
our products may also create issues with product functionality that could result in a loss of data, risk to patient safety, and
product recalls or field actions. Any of these events could have a material adverse effect on our business, epetations-reputation
or financial condition. The SEC has adopted new rules that require us to provide greater disclosure regarding cybersecurity risk
management, strategy and governance, as well as disclosure of material cybersecurity incidents. We cannot predict or estimate
the amount of additional costs we will incur in order to comply with these rules or the timing of such costs. These rules may also
require us to report a cybersecurity incident before we have been able to fully assess its impact or remediate the underlying
issue. Efforts to comply with such reporting requirements could divert management' s attention from our incident response and
could potentially reveal system vulnerabilities to threat actors. Failure to timely report incidents under these or other similar rules
could also result in monetary fines, sanctions or subject us to other forms of liability. Market, Liquidity and Credit RisksThe
agreements and instruments governing our debt contain restrictions and limitations that could significantly affect our ability to
operate our business, as well as significantly affect our liquidity. On June 6, 2023, we entered into a Fourth Amended and
Restated Credit Agreement (“ Fourth Amended-A & R Credit Agreement ), with Wells Fargo Bank, National Association, and
other ﬁnancral institutions named therein. Fhe-On December 5 2023 we 32executed an amendment to the F ourth Amended
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Credrt Agreement ”) to
facilitate the issuance of our Convertlble Notes descrlbed below We have pledged substantrally all of our assets as collateral
for the Amended Fourth Amended-A & R Credit Agreement. Our breach of any covenant in the Amended Fourth Amended-A




& R Credit Agreement ;nototherwise-eured,-watved-oramended;—could result in a default under that agreement and could
trigger acceleration of the underlying obhgatrons Any default under the Amended Fourth Amended-A & R Credit Agreement
could adversely affect our ability to service our debt and to fund our planned capital expenditures and ongoing operations. The
administrative agent, joint lead arrangers, joint bookrunners and lenders under the Amended Fourth Amended-A & R Credit
Agreement have available to them the remedies typlcally avarlable to lenders and secured parties, 1nclud1ng the abrhty to
foreclose on the collateral we have pledged —H-ee d OStire-on ssets-.
December 8, 2023, we 1ssued $ 747.5 rnllhon aggregate prrncrpal amount of 3. 00 % Convertrble Senror Notes due 2029 (the
Convertible Notes ) top A y v § rers~>pursuant to Rule 144 A of the
Securities Act of 1933, as amended. The Convertlble Notes are unsecured and bear interest at 3. 00 % per year, payable semi-
annually in arrears on February 1 and August 1 of each year, beginning on August 1, 2024. The Convertible Notes 32wiH-- will
mature on February 1, 2029, unless earlier repurchased, redeemed or converted in accordance with their terms prior to such date.
The Amended Fourth Amended-A & R Credit Agreement and the Indenture which governs the Convertible Notes (the *“ Note
Indenture ) contain restrictive covenants that could adversely affect our ability to operate our business, our liquidity or our
results of operations. These covenants restrict, among other things, our incurrence of indebtedness, creation of liens or pledges
on our assets, mergers or similar combinations or liquidations, asset dispositions, repurchases or redemptions of equity interests
or debt, issuances of equity ;and payment of dividends and certain distributions and-entry-into-related-party-transaetions-. As
currently amended, the Amended Fourth Amended-A & R Credit Agreement provides for potential borrowings of up to $ 850
million. Such increased borrowing limits may make it more difficult for us to comply with leverage ratios and other restrictive
covenants in the Amended Fourth Amended-A & R Credit Agreement. We may also have less cash available for operations and
investments in our business, as we will be required to use additional cash to satisfy the minimum payment obligations associated
with this increased indebtedness. Our management has broad discretion regarding the use of proceeds of the Convertible Notes
and other borrowed funds. Our management has broad discretion with respect to the use of the proceeds from the sale of the
Convertrble Notes and borrowed funds under the Amended F ourth Ameﬂded—A & R Credlt Agreement —tnel-ud-mg—uses—fer

i v ms-. Some of
these uses could prove to be 1neffectrve or unproductrve and could negatlvely 1mpact our bus1ness We used a portion of the
proceeds from the sale of the Convertible Notes and borrowed funds under the Amended Fourth A & R Credit
Agreement to finance the Recent Acquisitions, but have not identified speetfte-additional acquisitions or other uses for a
significant portion of the proceeds from the sale of the Convertible Notes or borrowed funds under the Amended Fourth
ﬂﬂeﬂded—A&RCredltAgreernent. AVeStors roths A aluate-in-advanee-the-alloea

: : v . Our fallure to utlhze borrowed funds effectrvely and productrvely or find
suitable investments or assets to acquire in a timely manner or on acceptable terms could result in financial losses, violation of
financial covenants te-whieh-we-are-stbjeet-, harm-limitations on our ability to access additional liquidity resources or have
other negative consequences, any of which could result in a material adverse effect on our business, operations or financial
condition. We may not be able to service all of our indebtedness. As of December 31, 2623-2024 , our total outstanding
indebtedness under the Convertible Notes and the Amended Fourth Amended-A & R Credit Agreement was $ 846-747 . 6-5
million. Under the terms of the Amended Fourth Amended-A & R Credit Agreement, we are potentially able to borrow up to $
626-697 million in additional funds, which could result in total indebtedness under the Convertible Notes and Amended Fourth
Amended-A & R Credit Agreement of up to $ 1, 473-444. 5 million. We depend on our cash on hand and free cash flow from
operations to fund our debt obligations, capital expenditures and ongoing operations. Our ability to service our debt and to fund
our planned capital expenditures and ongoing operations will depend on our ability to continue to generate cash flow which, in
turn, is dependent on a range of economic, competitive, and business factors, many of which are outside our control. If we are
unable to generate sufficient cash flow or we are unable to access additional liquidity sources, we may not be able to service or
repay our debt, operate our business, respond to competitive challenges, or fund our other liquidity and capital needs, any of
which could have a material adverse effect on our business, financial condition or results of operations. Fe-33The fundamental
change repurchase feature of the Convertible Notes may delay or prevent an otherwise beneficial attempt to acquire us. Certain
provisions in the Note Indenture may make it more difficult or expensive for a third party to acquire us. For example, the Note
Indenture requires us, in certain circumstances, to repurchase the Convertible Notes for cash upon the occurrence of a
fundamental change and, in certain circumstances, to increase the conversion rate for a holder that converts its Convertible
Notes in connection with a make- whole fundamental change. A takeover of Merit may trigger the requirement that we
repurchase the Convertible Notes and / or increase the conversion rate, which could make it more costly for a potential acquirer
to engage in such takeover. Such additional costs may have the effect of delaying or preventing a takeover of Merit that would
otherwise be beneficial to investors. 33Fhe—- The market price of our common stock has been and may continue to be volatile.
The market price of our common stock has at times, been, and may in the future be, volatile for various reasons, including those
discussed in these risk factors. Other events that could cause volatility in our stock include, without limitation, variances in our
financial results; analysts’ and other projections or recommendations regarding our common stock specifically or medical
technology stocks generally; any restatement of our financial statements ; governmental or any-investigation-ofus-by-the-SEC;
DBOF-OlG;FBAeranotherregulatory autherity-investigations ; actions taken by activist investors or other shareholders 53
significant litigation or a decline, or rise, of stock prices in capital markets generally. In connection with the sale of the
Convertible Notes, we entered into capped call transactions with certain of the initial purchasers of the Convertible Notes and /
or their affiliates (the “ Option Counterparties ). The capped call transactions are expected generally to reduce potential dilution
to our common stock upon conversion of any Convertible Notes and / or offset any cash payments we are required to make in
excess of the principal amount of converted Convertible Notes, as the case may be, with such reduction and / or offset subject to



a cap. Certain actions taken by the Option Counterparties, including modifying their hedge positions, purchasing or selling our
common stock, or defaulting on their obligations, could negatively impact eause-er-avotd-an-inerease-or-deerease-inrthe market
price of our common stock. Fluctuations in foreign currency exchange rates may negatively impact our financial results. We
report our financial results in United States Dollars. However, a substantial amount of our revenue is derived from internationat
sales in foreign currencies. Thus, the revenues we report with respect to our operations outside the U. S. have been and may
continue to be adversely affected by fluctuations in foreign currency exchange rates. These exchange rate fluctuations i
exehangerates-are caused by a number of factors, including changes in a country' s political and economic policies and
inflationary conditions. Farthermere;etrreney-Currency exchange rates have been especially volatile in recent years, and these
currency fluctuations have affected, and may continue to affect, the reported value of our assets and liabilities, as well as our
cash flows. Those fluctuations could have a negative impact on our margins and financial results. During 2024, 2023 ;-and 2022
and-2021+, the exchange rate between all applicable foreign currencies and the U. S. Dollar resulted in a-deerease-decreases in
our net sales of $ 7. 2 million, $ 6. 4 million and ;-a-deerease-innetsatesof S 23. 8 mithon;and-aninereaseinnetsatesof $10-
3-million, respectively. For the year ended December 31, 2023-2024 , $ 423-464 . 4-9 million, or 33-34 . 73 %, of our net sales ,
were denominated in foreign currencies, with our Chlnese Yuan- and Euro- denominated sales representing our largest currency
risks to-net-sates-. If the rate of exchange between foreign currencies declines against the U. S. Dollar, we may not be able to
increase the prices we charge our customers for products whose prices are denominated in those respeetive-foretgircurrencies.
Furthermore, we may be unable or elect not to enter into hedging transactions which could mitigate the effect of declining
exchange rates. As a result, if the rate of exchange between foreign currencies declines against the U. S. Dollar, our financial
results may be negatively impacted. We are subject to changes in tax...... financial condition or results of operation. 34



