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The following is a summary of the principal risks that could adversely affect our business, operations, and financial results. Risks Related to Our Business e
We are an early- stage technology company with a limited history of generating revenue, have a history of operating losses, and we may never achieve or
maintain profitability. ¢ We may be unable to continue as a going concern if we do not successfully raise additional capital on favorable terms, or at all, or if
we fail to generate sufficient revenue from operations. ® Our efforts may never demonstrate the feasibility of our proposed CGM and blood pressure
monitoring solution. ® We face competition from other technology companies and our operating results will suffer if we fail to compete effectively. ® If we are
not successful in attracting and retaining highly qualified personnel, we may not be able to successfully implement our business strategy. ® We are subject to
risks associated with our utilization of consultants. ® We will need to grow the size of our organization, and we may experience difficulties in managing this
growth. « We may acquire businesses or products, or form strategic alliances, in the future, and we may not realize the benefits of such acquisitions. ® Our
business is affected by macroeconomic conditions. ® Our business and operations are subject to risks related to climate change. ® The sizes of the markets for
our current and future products have not been established with precision and may be smaller than we estimate. ® Our business could be negatively impacted
by corporate social responsibility and sustainability matters. Risks Related to Product Development, Manufacturing and Commercialization ¢ We are highly
dependent on the success of our initial products, the Evie Ring and the EvieMED Ring, and cannot give any assurance that they will be successfully
commercialized. e If we do not successfully manage the launch and marketing of new products or services, our financial results could be adversely affected. ®
We depend on third parties to design, manufacture, market and distribute our products. If any third party fails to successfully design, manufacture, market
or distribute any of our products, our business will be materially harmed. ® Our business and operations would suffer in the event of information technology
system failures, including cyber- attacks. ® The use of artificial intelligence presents new risks and challenges to our business. Risks Related to Intellectual
Property and Other Legal Matters e It is difficult and costly to protect our intellectual property and our proprietary technologies, and we may not be able to
ensure their protection. e If we are unable to protect the confidentiality of our proprietary information and know- how, the value of our technology and
products could be adversely affected. © We may in the future be a party to intellectual property litigation or administrative proceedings that could be costly
and could interfere with our ability to develop our products. ® We may be subject to claims that our employees, consultants, or independent contractors have
wrongfully used or disclosed confidential information of their former employers or other third parties or claims asserting ownership of what we regard as our
own intellectual property. ® We could become subject to product liability claims, product recalls and warranty claims that could be expensive, divert
management’ s attention and harm our business. ® Increased use of social media could create or amplify the effects of negative publicity and adversely affect
sales and operating results. Risks Related to Regulation ® FDA clearance of the pulse oximetry feature of our EvieMED Ring does not ensure commercial
success of the product. ® We expect to seek FDA clearance with respect to additional EvieMED Ring monitoring capabilities and expect to seek FDA clearance
or approval for our planned CGM and blood pressure monitoring solution, which may be difficult to achieve, and existing laws or regulations or future
legislative or regulatory changes may affect our business. ® If any OEMs contracted to manufacture our products fail to comply with FDA’ s Quality System
Regulations or other regulatory bodies’ equivalent regulations, manufacturing operations could be delayed or shut down and the development of our products
could suffer. « We expect our planned solution to be subject to certain Federal Communication Commission (“ FCC ”) regulations. ¢ Our current or future
products may be subject to product recalls that could harm our reputation. ® Healthcare reform measures could hinder or prevent our commercial success. ®
If we fail to comply with healthcare regulations with respect to our current or future products, we could face substantial penalties and our business, operations
and financial condition could be adversely affected. ® Failure to comply with privacy and security laws and regulations could result in fines, penalties and
damage to our reputation and have a material adverse effect on our business. Risks Related to Owning Our Securities and Our Financial Results ® Our
quarterly and annual results may fluctuate significantly, may not fully reflect the underlying performance of our business and may result in decreases in the
price of our securities. ® Our disclosure controls and procedures may not prevent or detect all errors or acts of fraud. e The issuance of additional stock in
connection with financings, acquisitions, our equity incentive plan, upon exercise of outstanding warrants or otherwise will dilute our existing stockholders. ®
Our stock price has fluctuated widely and is likely to continue to be volatile. ® Our failure to meet the continued listing requirements of Nasdaq could result in
a de- listing of our common stock. ® Our Certificate of Incorporation designates specific courts as the exclusive forum for certain litigation that may be
initiated by our stockholders, which could limit our stockholders’ ability to obtain a favorable judicial forum for disputes with us. ® We have not paid
dividends in the past and have no immediate plans to pay dividends. ® Concentration of ownership among our existing executive officers, directors and
significant stockholders may prevent new investors from influencing significant corporate decisions. ® We are an “ emerging growth company > under the
JOBS Act and we cannot be certain if the reduced disclosure requirements applicable to emerging growth companies will make our common stock less
attractive to investors. ® We are incurring significant costs as a public company that reports to the SEC and our management is required to devote substantial
time to meet compliance obligations. e If securities or industry analysts do not publish research reports about our business, or if they issue an adverse opinion
about our business, the price of our common stock and trading volume could decline. ® OQur charter documents and Delaware law may inhibit a takeover that
stockholders consider favorable. We operate in a rapidly changing environment that involves a number of risks that could materially affect our business,
financial condition or future results, some of which are beyond our control. This discussion highlights some of the risks that may affect future operating
results. These are the risks and uncertainties we believe are most important for you to consider. We cannot be certain that we will successfully address these
risks. If we are unable to address these risks, our business may not grow, our stock price may suffer, and we may be unable to stay in business. Additional
risks and uncertainties not presently known to us, which we currently deem immaterial or which are similar to those faced by other companies in our industry
or business in general, may also impair our business operations. We are an early- stage technology company with a limited history of generating revenue, have
a history of operating losses, and we may never achieve or maintain profitability. We are a technology company that was formed in January 2018. We have a
limited operating history and have generated only limited revenue to date. We have largely focused our efforts and resources towards research and
development activities relating to our development of the Evie Ring, EvieMED Ring and the SoC, the commercial launch of the Evie Ring and the FDA 510 (k)
clearance for the pulse oximeter feature of the EvieMED Ring. The likelihood of success of our business plan must be considered in light of the challenges,
substantial expenses, difficulties, complications and delays frequently encountered in connection with developing and expanding early- stage businesses and
the regulatory and competitive environment in which we operate. Technology product development is a highly speculative undertaking, involves a substantial
degree of risk and is a capital- intensive business. As of December 31, 2024, we had an accumulated deficit of approximately $ 148. 1 million. We expect that
our losses will continue for the foreseeable future as we continue to invest significant additional resources toward the commercialization of our products and
ongoing research and development. We have experienced these losses and accumulated deficit primarily due to the investments we have made in developing
our proprietary technologies and products, building our team and manufacturing capabilities and the commercial launch and FDA clearance of our products.
Without additional capital our existing cash and cash equivalents will be insufficient to fully fund our business plan. We expect to continue to incur losses for
the foreseeable future. Our ability to achieve revenue- generating operations and, ultimately, achieve profitability will depend on whether we can obtain
additional capital when we need it, complete the development of our technology, receive regulatory approvals of our technology, potentially find strategic
collaborators that can incorporate our technology into applications which can be successfully commercialized and achieve market acceptance. There can be
no assurance that we will ever generate substantial revenues or achieve profitability. Even if we achieve profitability in the future, we may not be able to
sustain profitability in subsequent periods. We may be unable to continue as a going concern if we do not successfully raise additional capital on favorable
terms, or at all, or if we fail to generate sufficient revenue from operations. Primarily as a result of our lack of revenue, history of losses to date and our lack of
liquidity, there is substantial doubt as to our ability to continue as a going concern. As of December 31, 2024, we had total assets of approximately $ 11. 3
million and total liabilities of approximately $ 4. 0 million. We believe that our cash and cash equivalents as of December 31, 2024 will not be sufficient to fund
our projected operating requirements beyond the second quarter of 2025. We expect to continue to incur significant expenses and operating losses for at least
the next several years. Our forecast of the period through which our financial resources will be adequate to support our operations is a forward- looking
statement and involves risks and uncertainties, and actual results could vary as a result of a number of factors, including the factors discussed elsewhere in this
“ Risk Factors ” section. We have based this estimate on assumptions that may prove to be wrong, and we could utilize our available capital resources sooner
than we currently expect. We do not have any prospective arrangements or credit facilities as a source of future funds, and there can be no assurance that we
will be able to raise sufficient additional capital on acceptable terms, or at all. If we are unable to raise additional capital or if we are unable to generate
sufficient revenue from our operations, we may not stay in business. We may seek additional capital through a combination of private and public equity



offerings, debt financings and strategic collaborations. If we raise additional funds through the issuance of equity or convertible debt securities, the percentage
ownership of our existing stockholders could be significantly diluted and these newly issued securities may have rights, preferences or privileges senior to those
of holders of the common stock offered hereby. Debt financing, if obtained, may involve agreements that include covenants limiting or restricting our ability to
take specific actions, such as incurring additional debt, which could increase our expenses and require that our assets secure such debt. Moreover, any debt we
incur must be repaid regardless of our operating results. However, we do not own any significant assets that we expect could serve as acceptable collateral for
a bank or other commercial lender. The above circumstances may discourage some investors from purchasing our stock, lending us money or from providing
alternative forms of financing. In addition, the current economic instability in the world’ s equity and credit markets may materially adversely affect our
ability to sell additional securities and / or borrow cash. There can be no assurance that we will be able to raise additional working capital on acceptable terms
or at all. If we are unable to raise additional capital when needed, we may be required to curtail the development of our technology or materially curtail or
reduce our operations. We could be forced to sell or dispose of our rights or assets. Any inability to raise adequate funds on commercially reasonable terms
would have a material adverse effect on our business, results of operation and financial condition, including the possibility that a lack of funds could cause our
business to fail and liquidate with little or no return to investors. Even if we take these actions, they may be insufficient, particularly if our costs are higher
than projected or unforeseen expenses arise. Additionally, if we raise additional funds through collaborations, strategic alliances or marketing, distribution or
licensing arrangements with third parties, we may have to relinquish valuable rights to our technologies, future revenue streams or products or to grant
licenses on terms that may not be favorable to us. If we choose to expand more rapidly than we presently anticipate, we may also need to raise additional
capital sooner than expected. Our efforts may never demonstrate the feasibility of our proposed CGM and blood pressure monitoring solution. We have
developed a working prototype of our proposed solution that is capable of generating data we believe will be able to be used to measure various health vital
signs and measurements, including heart rate, HRYV, sleep, respiration, temperature, blood oxygen, steps, calories, blood glucose and blood pressure levels, but
significant additional research and development activity will be required before we achieve a commercial product. We have conducted limited studies to
compare the data our prototype device generates to measurements from conventional blood glucose and blood pressure measuring tools, and we are using the
data generated in those studies to refine our product design and to develop the algorithms our product in development will utilize. However, we have not yet
conducted any studies that demonstrate that our planned product is able to measure blood glucose or blood pressure levels at any particular accuracy level
and we may never be able to complete any clinical studies that demonstrate accuracy levels that would be necessary for a commercial product. Our research
and development efforts remain subject to all of the risks associated with the development of new products based on emerging technologies, including
unanticipated technical or other problems and the possible insufficiency of funds needed in order to complete development of these products and enable us to
execute our business plan. Any such problems may result in delays and cause us to incur additional expenses that would increase our losses. If we cannot
complete, or if we experience significant delays in, developing our technology and products and services based on such technology for use in potential
commercial applications, particularly after incurring significant expenditures, our business may fail. To our knowledge, the technological concepts we are
applying to develop commercial applications have not previously been successfully applied by anyone else. Accordingly, you should consider our prospects in
light of the costs, uncertainties, delays and difficulties frequently encountered by companies in the early stages of development, especially technology
companies such as ours. Potential investors should carefully consider the risks and uncertainties that a company with a limited operating history typically
faces. In particular, potential investors should consider that we cannot assure you that we will be able to: e successfully implement or execute our current
business plan, or that our business plan is sound; e successfully develop the technology necessary to develop our planned solution having the functionality and
characteristics we discuss herein; e successfully develop a practical, efficient or economical commercial version of one or more products; ® obtain any
additional issued patents; ® successfully develop proprietary technology and trade secrets and secure market exclusivity and / or adequate intellectual
property protection for our products by way of patent protection or otherwise; ® successfully protect any such proprietary technology and trade secrets from
competitors and third parties claiming infringement or misappropriation; e attract and retain an experienced management and advisory team; and e raise
sufficient funds in the capital markets to effectuate our business plan, including for the development and commercialization of our products. If we cannot
successfully execute any one of the foregoing, our business may not succeed, and your investment will be adversely affected. We face competition from other
technology companies and our operating results will suffer if we fail to compete effectively. The technology industry, generally, and the general wellness,
continuous glucose and blood pressure monitoring markets, in particular, are intensely competitive, subject to rapid change, and significantly affected by new
product introductions and other market activities by industry participants. To compete successfully, we will need to demonstrate the advantages of our
products and technologies over well- established alternative solutions, products and technologies, as well as newer ones, and convince consumers and
enterprises of the advantages of our products and technologies. With respect to our Evie Ring and other planned solutions, we face or will face direct and
indirect competition from a number of competitors who have developed or are developing products for general wellness and continuous or periodic monitoring
of glucose and blood pressure levels, and we anticipate that other companies will develop additional competitive products in the future. Traditional
glucometers and blood pressure monitors remain an inexpensive alternative to our proposed solution. We have existing competitors and potential new
competitors, many of which have or will have substantially greater name recognition, financial resources and expertise in research and development,
manufacturing, preclinical testing, conducting clinical trials, obtaining regulatory approvals, and sales and marketing of approved products than we have.
Mergers and acquisitions in the pharmaceutical, biotechnology and diagnostic industries may result in even more resources being concentrated among a
smaller number of our competitors. Established competitors may invest heavily to quickly discover and develop novel technologies that could make obsolete or
uneconomical the technology or the products that we plan to develop. Other small or early- stage companies may also prove to be significant competitors,
particularly through collaborative arrangements with large and established companies. Any new product that we develop that competes with a competitor’ s
existing or future product may need to demonstrate compelling advantages in cost, convenience, quality, and safety to be commercially successful. In addition,
new products developed by others could emerge as competitors to our proposed product development candidates. If our technology under development or our
future products are not competitive based on these or other factors, our business would be harmed, and our financial condition and operations will suffer. If
we are not successful in attracting and retaining highly qualified personnel, we may not be able to successfully implement our business strategy. Our ability to
1 t our busi plan depends in large part upon our ability to attract and retain highly qualified managerial and engineering personnel. We will need
to hlre additional personnel as we further develop our products. Competition for skilled personnel in our market is intense and competition for experienced
engineers may limit our ability to hire and retain highly qualified personnel on acceptable terms. Despite our efforts to retain valuable employees, members of
our management and engineering teams may terminate their employment with us on short notice. The loss of the services of any of our executive officers or
other key employees could potentially harm our business, operating results or financial condition. Currently, we do not maintain key man insurance policies
with respect to any of our executive officers or employees. Our success also depends on our ability to continue to attract, retain and motivate highly skilled
junior, mid- level and senior managers as well as junior, mid- level and senior engineering personnel. Other technology companies with which we compete for
qualified personnel have greater financial and other resources, different risk profiles and longer histories than we have. They also may provide more diverse
opportunities and better chances for career advancement. Some of these characteristics may be more appealing to high- quality candidates than what we have
to offer. If we are unable to continue to attract and retain high- quality personnel, the rate and success at which we can develop and commercialize products
would be limited. We are subject to risks associated with our utilization of consultants. To improve productivity and accelerate our development efforts while
we build out our own engineering team, we use experienced consultants to assist in selected business functions, including the development of our integrated
circuits. We take steps to monitor and regulate the performance of these independent third parties. However, arrangements with third party service providers
may make our operations vulnerable if these consultants fail to satisfy their obligations to us as a result of their performance, changes in their own operations,
financial condition or other matters outside of our control. Effective management of our consultants is important to our business and strategy. The failure of
our consultants to perform as anticipated could result in substantial costs, divert management’ s attention from other strategic activities or create other
operational or financial problems for us. Terminating or transitioning arrangements with key consultants could result in additional costs and a risk of
operational delays, potential errors and possible control issues as a result of the termination or during the transition. We will need to grow the size of our
organization, and we may experience difficulties in managing this growth. As we expand our activities, there will be additional demands on our financial,
technical, operational and management resources. To manage our anticipated future growth, we must continue to implement and improve our financial,
technical, operational and management systems and continue to recruit and train additional qualified personnel. Due to our limited financial resources and
operating history, we may not be able to effectively manage the expansion of our operations or recruit and train additional qualified personnel. The expansion
of our operations may lead to significant costs and may divert our management and business development resources. Any inability to manage growth could
delay the execution of our business plans or disrupt our operations. We may acquire businesses or products, or form strategic alliances, in the future, and we
may not realize the benefits of such acquisitions. We may acquire additional businesses or products, form strategic alliances or create joint ventures with third




parties that we believe will complement or augment our existing business. If we acquire businesses with promising markets or technologies, we may not be able
to realize the benefit of acquiring such businesses if we are unable to successfully integrate them with our existing operations and company culture. We may
encounter numerous difficulties in developing, manufacturing and marketing any new products resulting from a strategic alliance or acquisition that delay or
prevent us from realizing their expected benefits or enhancing our business. We cannot assure you that, following any such acquisition, we will achieve the
expected synergies to justify the transaction. Our business is affected by macroeconomic conditions. Various macroeconomic factors could adversely affect our
business and the results of our operations and financial condition, including changes in inflation, interest rates and foreign currency exchange rates and
overall economic conditions and uncertainties, including those resulting from the current and future conditions in the global financial markets. Cost inflation,
including increases in raw material prices, labor rates, and transportation costs may impact our profitability. Global financial markets and the banking sector
can experience extreme volatility, disruption and credit contraction, which adversely affect global economic conditions. The volatility of the capital markets
could also affect the value of our investments and our ability to liquidate our investments or access our cash and cash equivalents in order to fund our
operations. Our ongoing cash management strategy is to maintain diversity in our deposit accounts at multiple financial institutions, but there can be no
assurance that this strategy will be successful. If our banking partners are negatively impacted by financial conditions affecting the banking system and
financial markets, then our ability to access our cash and cash equivalents may be threatened which could have a material adverse effect on our business and
financial condition. Increasing interest rates, reduced access to capital markets and bank failures could also adversely affect the ability of our suppliers,
OEMs, VARs, distributors, licensors, collaborators and other strategic partners to remain effective business partners or to remain in business. The loss of a
strategic partner, or a failure to perform by a strategic partner, could have a disruptive effect on our business and could adversely affect our results of
operations. Our business and operations are subject to risks related to climate change. The effects of global climate change present risks to our business.
Natural disasters, extreme weather and other conditions caused by or related to climate change could adversely impact our supply chain, the availability and
cost of raw materials and components, energy supply, transportation, or other inputs necessary for the operation of our business. Climate change and natural
disasters could also result in physical damage to our facilities as well as those of our suppliers, and strategic partners, which could cause disruption in our
business and operations. Our facilities and our equipment would be costly to replace and could require substantial lead time to repair or replace. Although we
believe we possess adequate insurance for the disruption of our business related to climate change, such insurance may not be sufficient to cover all of our
potential losses and may not continue to be available to us on acceptable terms, or at all. The sizes of the markets for our current and future products have not
been established with precision and may be smaller than we estimate. Our estimates of the annual total addressable markets for our current products and
products under development are based on a number of internal and third- party estimates, including, without limitation, the size of customer populations and
the assumed prices at which we can sell our products. While we believe our assumptions and the data underlying our estimates are reasonable, these
assumptions and estimates may not be correct and the conditions supporting our assumptions or estimates may change at any time, thereby reducing the
predictive accuracy of these underlying factors. As a result, our estimates of the annual total addressable market for our current or future products may prove
to be incorrect. If the actual number of customers who would benefit from our products, the price at which we can sell our products, or the annual total
addressable market for our products is smaller than we have estimated, it may impair our sales growth and have an adverse impact on our business. Our
business could be negatively impacted by corporate social responsibility and sustainability matters. There has been an increased focus from investors,
customers, employees and other stakeholders concerning corporate social responsibility and sustainability matters, which may result in increases in our costs
to operate our business or restrict certain aspects of our activities. The standards by which corporate social responsibility and sustainability efforts and
related matters are measured are developing and evolving, and certain areas are subject to assumptions that could change over time. We could be criticized for
the scope of such initiatives or goals or perceived as not acting responsibly in connection with these matters. In addition, we could experience reputational
harm if we are targeted by groups or influential individuals who disagree with our positions on social or environmental issues. Additionally, lawsuits or
regulatory actions based on allegations that certain public statements regarding corporate social responsibility and sustainability matters by companies are
false and misleading “ greenwashing ” campaigns could significantly impact our operations and could have an adverse impact on our financial condition. Any
such matters could have a material adverse impact on our future results of operations, financial position and cash flows. We are highly dependent on the
success of our initial products, the Evie Ring and the EvieMED Ring, and cannot give any assurance that they will be successfully commercialized. We are
highly dependent on the success of our initial products, the Evie Ring and the EvieMED Ring. There is no guarantee that we will be successful in the
commercialization of these or any other future product. While we commercially launched the Evie Ring without FDA clearance, we recently received FDA
clearance for the pulse oximeter feature of the EvieMED Ring and expect to commercially launch this product in the second quarter of 2025. We intend to seek
FDA clearance for additional features of the EvieMED Ring, which will require substantial additional clinical development, extensive preclinical testing and
clinical trials. We cannot give any assurance that our products will be successfully commercialized or that we will receive regulatory clearances or approvals
for additional features. Any failure to achieve commercial success or obtain additional regulatory clearances or approvals would have a material adverse effect
on our business. If we do not successfully manage the launch and marketing of new products or services, our financial results could be adversely affected. We
face risks associated with launching new products and pre- announcing products and services when the products or services have not been fully developed or
tested. In addition, we may experience difficulty in managing or forecasting customer reactions, purchasing decisions, transition requirements, or programs
with respect to newly launched products (or products in development). If our products and services are not able to deliver the performance or results expected
by our target markets or are not delivered on a timely basis, our reputation and credibility may suffer. If we encounter development challenges or discover
errors in our products late in our development cycle, we may delay the product launch date. The expenses or losses associated with unsuccessful product
development or launch activities, or a lack of market acceptance of our new products, could adversely affect our business, financial condition, or results of
operations. We depend on third parties to design, manufacture, market and distribute our products. If any third party fails to successfully design,
manufacture, market or distribute any of our products, our business will be materially harmed. We depend and expect to continue to depend on strategic
partners such as third- party OEMs, VARs and other distributors to complete the design, manufacture, market and distribute the Evie Ring, EvieMED Ring
and other future products. If these strategic partners fail to successfully design, manufacture, market or distribute our current or future products, our
business will be materially harmed. We have limited control over the efforts and resources that any third- party OEMs, VARs and other distributors devote to
designing, manufacturing, marketing or distributing our products under development. An OEM may not be able to successfully design and manufacture our
products and such failure by an OEM could substantially harm the value of our business. Similarly, the OEMs, VARS or other distributors we engage with to
market and sell our product under development may not be successful at marketing and selling such product. If we cannot find suitable strategic partners or
our strategic partners do not perform as expected, our potential for revenue may be dramatically reduced and our business could be harmed. Our business

and operations would suffer in the event of information technology system failures, including cyber- attacks. Our information technology computer systems, as
well as those of our contractors and consultants, are vulnerable to damage from computer viruses, unauthorized access, natural disasters (including fires and
earthquakes), terrorism, war and telecommunication and electrical failures. If such an event were to occur and cause interruptions in our operations, it could result in a
material disruption of our development programs. In the ordinary course of our business, we collect and store sensitive data, including intellectual property, proprietary
business information, personal data and personally identifiable information of our clinical trial subjects and employees, on our networks. The secure processing,
maintenance and transmission of this information is critical to our operations. High- profile security breaches at other companies and in government agencies have
increased in recent years, and security industry experts and government officials have warned about the risks of hackers and cyber- attacks targeting businesses such as
ours. Cyber- attacks are becoming more sophisticated and frequent, and in some cases have caused significant harm. Computer hackers and others routinely attempt to
breach the security of technology products, services and systems, and to fraudulently induce employees, customers, or others to disclose information or unwittingly
provide access to systems or data. While we devote significant resources to security measures to protect our systems and data, these measures cannot provide absolute

security, and our information technology and infrastructure may be vulnerable to attacks by hackers or internal bad actors, or breached due to employee error, a technical
vulnerability, malfeasance or other disruptions. Although, to our knowledge, we have not experienced any such material security breach to date, any such breach could
compromise our networks and the information stored there could be accessed, publicly disclosed, lost or stolen. Any such access, disclosure or other loss of information
could result in legal claims or proceedings, liability under laws that protect the privacy of personal information and significant regulatory penalties, and such an event
could disrupt our operations, damage our reputation and cause a loss of confidence in us and our ability to conduct clinical trials, which could adversely affect our
reputation and delay our development of our products. The use of artificial intelligence presents new Risks-risks Related-and challenges to our business. Artificial
intelligence (“ Al ”) is increasingly being used across the global busi landscape, including in the industry in which we operate. We have already employed
certain Al technologies into our business to enhance our operations, products, technology, and services and expect our use of Al to increase as the technology
rapidly evolves and improves. However, Al innovation presents risks and challenges that could impact our business. Al algorithms may be flawed. Datasets
may be insufficient or contain biased information. Ineffective AI development and deployment practices by us or our commercial partners could result in




violations of our confidentiality and privacy obligations or applicable laws and regulations, jeopardize our InteHeetual-intellectual Property-property rights,
cause or contribute to unlawful discrimination, result in the misuse of personally identifiable information, including PHI, or give rise to significant cyber
security risks, any of which could have a material adverse effect on our business, results of operations, and financial condition. We may also face increased
competition from Other-other companies that are employing Al and related technologies, some of whom may develop more effective methods than we and any
of our commercial partners have, which could have a material adverse effect on our business, results of operations, or financial condition. In addition,
uncertainties regarding developing Legal-legal Matters-and regulatory requirements and standards may require significant resources to modify and maintain
business practices to comply with U. S. and foreign laws concerning the use of AI and related technologies, the nature of which cannot be determined at this
time. It is difficult and costly to protect our intellectual property and our proprietary technologies, and we may not be able to ensure their protection. Our success
depends significantly on our ability to obtain, maintain and protect our proprietary rights to the technologies used in our products. Patents and other proprietary rights
provide uncertain protections, and we may be unable to protect our intellectual property. As of December 31, 2023-2024 , we own, jointly own, or have exclusive rights
to 28-32 issued and in- force patents (that cover one or more of our products or product candidates for method, system and device development). Furthermore, as of
December 31, 2623-2024 , we own, jointly own, or have exclusive rights to 48-5 pending U. S. patent applications, 4-ene pending foreign patent applications, and one
pending PCT International patent application. While we plan to file additional patent applications, we may never develop any invention that results in any additional
issued patents. Even if we obtain patents, we may be unsuccessful in defending our patents (and other proprietary rights) against third party challenges. Although we
expect to attempt to obtain patent coverage for our technology where available and where we believe appropriate, there may be aspects of the technology for which
patent coverage may never be sought or received. We may not possess the resources to or may not choose to pursue patent protection outside the United States or any or
every country other than the United States where we may eventually decide to sell our future products. Our ability to prevent others from making or selling duplicate or
similar technologies will be impaired in those countries in which we have no patent protection. Any patent applications we have filed or may file in the future may never
result in issued patents, or patents issued based upon such applications may issue only with limited coverage or may issue and be subsequently successfully challenged
by others and held invalid or unenforceable. There may exist prior art that may prevent our patent applications from resulting in issued patents, and there may be other
inventors who file patent applications on inventions that are the same or similar to ours or that otherwise may be found to anticipate our inventions before we file patent
applications of our own on our inventions, which may result in the issue of patents on our inventions or similar or anticipatory inventions to those other inventors. Even
if patents issue based on our current or any future applications, any issued patents may not provide us with any competitive advantages. Competitors may be able to
design around our patents or develop products that provide outcomes comparable or superior to ours. Our patents may be held invalid or unenforceable as a result of
legal challenges by third parties, and others may challenge the inventorship or ownership of our patents and pending patent applications. In addition, if we choose to and
are able to secure protection in countries outside the United States, the laws of some foreign countries may not protect our intellectual property rights to the same extent
as do the laws of the United States. In the event a competitor infringes upon our patents or other intellectual property rights, enforcing those rights may be difficult,
expensive and time consuming and we may elect not to enforce our patents or other intellectual property rights based on the facts and circumstances known to us at the
time. Even if successful, litigation to enforce our intellectual property rights or to defend our patents against challenge could be expensive and time consuming and could
divert our management’ s attention. We may not have sufficient resources to enforce our intellectual property rights or to defend our patents against a challenge. If we
are unable to protect the confidentiality of our proprietary information and know- how, the value of our technology and products could be adversely affected. In addition
to our patent activities, we rely upon, among other things, unpatented proprietary technology, processes, trade secrets and know- how. Any involuntary disclosure to or
misappropriation by third parties of our confidential or proprietary information could enable competitors to duplicate or surpass our technological achievements,
potentially eroding our competitive position in our market. While we require all of our employees, consultants, advisors and any third parties who have access to our
proprietary know- how, information and technology to enter into confidentiality agreements, we cannot be certain that this know- how, information and technology will
not be disclosed or that competitors will not otherwise gain access to our trade secrets or independently develop substantially equivalent information and techniques.
These agreements may be terminated or breached, and we may not have adequate remedies for any such termination or breach. Furthermore, these agreements may not
be enforceable or provide meaningful protection for our trade secrets and know- how in the event of unauthorized use or disclosure. The disclosure of trade secrets or
other proprietary information would impair our competitive position and may materially harm our business. We may in the future be a party to intellectual property
litigation or administrative proceedings that could be costly and could interfere with our ability to develop our products. Because our industry is characterized by
competing intellectual property, we may be sued for violating the intellectual property rights of others. Determining whether a product infringes a patent involves
complex legal and factual issues, and the outcome of patent litigation actions is often uncertain. We have not conducted any significant search of patents issued to third
parties, and no assurance can be given that third party patents containing claims covering our product under development, parts of our product under development,
technology or methods do not exist, have not been filed, or could not be filed or issued. Because of the number of patents issued and patent applications filed in our
technical areas or fields, our competitors or other third parties may assert that our products and the methods we plan to employ in the use of our products are covered by
United States or foreign patents held by them. In addition, because patent applications can take many years to issue and because publication schedules for pending
applications vary by jurisdiction, there may be applications now pending of which we are unaware, and which may result in issued patents that our product under
development or other future products would infringe. Also, because the claims of published patent applications can change between publication and patent grant, there
may be published patent applications that may ultimately issue with claims that we infringe. There could also be existing patents that one or more of our future products
or parts may infringe and of which we are unaware. As the number of competitors in our market increases, and as the number of patents issued in this area grows, the
possibility of patent infringement claims against us increases. Some of our competitors may be able to sustain the costs of complex patent litigation more effectively
than we can because they have substantially greater resources. In addition, any uncertainties resulting from the initiation and continuation of any litigation could have a
material adverse effect on our ability to raise the funds necessary to continue our operations. In the event that we become subject to a patent infringement or other
intellectual property lawsuit and if the relevant patents or other intellectual property were upheld as valid and enforceable and we were found to infringe or violate the
terms of a license to which we are a party, we could be prevented from selling any infringing products of ours unless we could obtain a license or were able to redesign
the product to avoid infringement. If we were unable to obtain a license or successfully redesign, we might be prevented from selling our product under development or
other future products. If there is an allegation or determination that we have infringed the intellectual property rights of a competitor or other person, we may be required
to pay damages, or a settlement or ongoing royalties. In these circumstances, we may be unable to sell our products at competitive prices or at all, and our business could
be harmed. We may be subject to claims that our employees, consultants or independent contractors have wrongfully used or disclosed confidential information of their
former employers or other third parties or claims asserting ownership of what we regard as our own intellectual property. We do and may employ and contract with
individuals who were previously employed by other technology companies. Although we seek to protect our ownership of intellectual property rights by ensuring that
our agreements with our employees, collaborators and other third parties with whom we do business include provisions requiring such parties to assign rights in
inventions to us and to not use the know- how or confidential information of their former employer or other third parties, we cannot guarantee that we have executed
such agreements with all applicable parties. We may be subject to claims that we or our employees, consultants or independent contractors have inadvertently or
otherwise used or disclosed confidential information of our employees’ former employers or other third parties. We may also be subject to claims that former employers
or other third parties have an ownership interest in our patents. Litigation may be necessary to defend against these claims. There is no guarantee of success in defending
these claims, and if we fail in defending any such claims, in addition to paying monetary damages, we may lose valuable personnel or intellectual property rights, such
as exclusive ownership of, or right to use, valuable intellectual property. Even if we are successful, litigation could result in substantial cost and be a distraction to our
management and other employees. In addition, while it is our policy to require our employees, contractors and other third parties who may be involved in the conception
or development of intellectual property to execute agreements assigning such intellectual property to us, we may be unsuccessful in executing such an agreement with
each party who, in fact, conceives or develops intellectual property that we regard as our own. The assignment of intellectual property rights under such agreements may
not be self- executing, or the assignment agreements may be breached, and we may be forced to bring claims against third parties, or defend claims that they may bring
against us, to determine the ownership of what we regard as our intellectual property. Any of the foregoing could have a material adverse effect on our business,
financial condition, results of operations and prospects. We could become subject to product liability claims, product recalls and warranty claims that could be
expensive, divert management’ s attention and harm our business. Our business exposes us to potential liability risks that are inherent in the manufacturing, marketing
and sale of products used by consumers. We may be held liable if our product under development or other future products cause injury or death or are found otherwise
unsuitable during usage. Our future products to be developed are expected to incorporate sophisticated components and computer software. Complex software can
contain errors, particularly when first introduced. In addition, new products or enhancements may contain undetected errors or performance problems that, despite
testing, are discovered only after installation. While we believe our technology will be safe, because our proposed solution is an RF- based technology that is being
designed to be used in close proximity to users, users may allege or possibly prove defects, some of which could be alleged or proved to cause harm to users or others. A
product liability claim, regardless of its merit or eventual outcome, could result in significant legal defense costs. We cannot guarantee that we will be able to obtain
products liability insurance; if we do, however, the coverage limits of any insurance policies that we may choose to purchase to cover related risks may not be adequate



to cover future claims, and the cost of insurance, if obtainable, could be prohibitive. If sales of our products increase or we suffer future product liability claims, we may
be unable to maintain product liability insurance in the future at satisfactory rates or with adequate amounts. A product liability claim, any product recalls or excessive
warranty claims, whether arising from defects in design or manufacture or otherwise, could negatively affect our sales or require a change in the design or manufacturing
process, any of which could harm our reputation and result in a decline in revenue, each of which would harm our business. In addition, if a product we designed or
manufactured is defective, whether due to design or manufacturing defects, improper use of the product or other reasons, we may be required to notify regulatory
authorities and / or to recall the product. A required notification to a regulatory authority or recall could result in an investigation by regulatory authorities of our
products, which could in turn result in required recalls, restrictions on the sale of the products or other penalties. The adverse publicity resulting from any of these
actions could adversely affect the perception of customers and potential customers. These investigations or recalls, especially if accompanied by unfavorable publicity,
could result in our incurring substantial costs, losing revenues and damaging our reputation, each of which would harm our business. Increased use of social media
could create or amplify the effects of negative publicity and adversely affect sales and operating results. As part of our marketing efforts, we rely on search
engine marketing and social media platforms to attract and retain customers. These efforts may not be successful, and pose a variety of other Risks-risks
Related-, including the improper disclosure of proprietary or personally identifiable information, the posting of negative comments about our brand, fraud, use
of out- of- date information or failure (o comply with Regulation-regulations regarding such practices. Negative or false commentary about us or our products
or services may be posted on social media platforms and may harm our reputation or business and social media has also given users the ability to more
effectively organize collective actions, such as boycotts, which could be taken against us or our products or services. Customers value readily available
information and often act on such information without affording us an opportunity for redress or correction. The inappropriate use of social media vehicles,
including a failure to abide by applicable laws and regulations, in the use of social media by us or our influencers, employees, contractors, suppliers, customers
or other third parties associated or perceived to be associated with us could increase our costs, lead to litigation, fines or regulatory action or result in negative
publicity that could damage our reputation. The occurrence of any such developments could have an adverse effect on our business results. In addition, any
negative events reported in the media, including social media, whether or not accurate or involving us or our products or services, could create or amplify
negative publicity for us or for the industry or market segments in which we operate. These and other types of social media risks could reduce demand for
products and services offered by us and / or shift consumer preferences to competitors and could result in a decrease in customer demand for our products and
services. FDA clearance of the pulse oximetry feature of our EvieMED Ring does not ensure commercial success of the product. In November 2024, we
received 510 (k) clearance from the FDA for the pulse oximetry feature in our EvieMED Ring, making it a medical device. The EvieMED Ring clearance was
the first medical device marketing authorization we have received. In order to market and distribute EvieMED Ring or other medical devices, we will need to
modify certain of our internal business operations to ensure they comply with medical device requirements and to enable distribution of the product in
accordance with the limitations of use described in our marketing authorizations. For example, for our EvieMED Ring product, the 510 (k) clearance limits
distribution of this product to prescription use- only. In the direct- to- consumer model we utilize to distribute the Evie Ring, consumers purchase our
products directly from us or one of our retailers, and we will not be able to utilize this model to distribute the EvieMED Ring in accordance with its
prescription- required marketing authorization. Though we are currently exploring a number of new distribution channels, including working with durable
medical equipment distributors, healthcare institutions, and other healthcare payor and provider channels, we may not be successful in identifying, or
implementing with our current resources, an appropriate distribution channel. Further, even though we have received FDA clearance for EvieMED Ring, we
will still need to demonstrate the business and clinical rationale and justifications of this product in order for healthcare institutions and providers to be
convinced of the need to prescribe it, and we may not be successful in these efforts. \Wc are-seeking-expect to seek FDA clearance with respect to additional
EvieMED eertain-of the-Evie-Ring s-monitoring capabilities and expect to seek FDA clearance or approval for our planned CGM and blood pressure monitoring
solution, which may be difficult to achieve, and existing laws or regulations or future legislative or regulatory changes may affect our business. While we
commercialized our first iteration of the Evie Ring without FDA clearance, our EvieMED Ring is, and we expect subseguentiterations-of the-Evie-Ring-and-our other
future products will be subject to current and future regulation by the FDA and may be subject to regulation by other federal, state and local agencies. These agencies
and regulations require manufacturers of medical devices to comply with applicable laws and regulations governing development, testing, manufacturing, labeling,
marketing and distribution of medical devices. Devices are generally subject to varying levels of regulatory control, based on the risk level of the device. Governmental
regulations specific to medical devices are wide- ranging and govern, among other things: ® product design, development and manufacture; ® laboratory, pre- clinical
and clinical testing, labeling, packaging, storage and distribution; ® premarketing clearance or approval; e record keeping; ® product marketing, promotion and
advertising, sales and distribution; and e post- marketing surveillance, including reporting of deaths, serious injuries and certain malfunctions, as well as corrections and
removals (recalls). Before a new medical device or a new intended use for an existing product can be marketed in the United States, a company must first submit and
receive either 510 (k) clearance or PMA from FDA, unless an exemption applies. The typical duration to receive a 510 (k) clearance is approximately nine to twelve
months from the date of the initial 510 (k) submission and the typical duration to receive a PMA approval is approximately two years from the date of submission of the
initial PMA application, although there is no guarantee that the timing will not be longer. Our end-geal-EvieMED Ring is

elassified-as-a Class I medical device thatswit, which require-required us to seek and receive a 510 (k) clearance for the pulse oximeter feature prior to marketing .
We intend to seek a 510 (k) clearance with respect to additional monitoring capabilities . In some instances, the 510 (k) pathway for product marketing may be
used with only proof of substantial equivalence in technology for a given indication with a lawfully marketed device (a “ predicate device ). In other instances, FDA
may require additional clinical work to prove efficacy in addition to technological equivalence and basic safety. Whether clinical data is provided or not, FDA may
decide to reject the substantial equivalence argument we present. If that happens, our device would be automatically designated as a Class III device , and we would
have to fulfill the more rigorous PMA requirements or request a “ de novo ” reclassification of the device into Class I or II. Thus, although at this time we do not
anticipate that we will be required to do so, it is possible that one or more of our planned products or product features may require PMA approval de novo
reclassification. We may not be able to obtain the necessary clearances or approvals or may be unduly delayed in doing so, which could harm our business. Furthermore,
even if we are granted regulatory clearances or approvals, they may include significant limitations on the indicated uses for the product, which may limit the market for
the product. Delays in obtaining clearance or approval could increase our costs and harm our revenues and growth. In addition, we are wiH-be-required to timely file
various reports with FDA, including reports required by the medical device reporting regulations that require us to report to FDA if our devices may have caused or
contributed to a death or serious injury or malfunctioned in a way that would likely cause or contribute to a death or serious injury if the malfunction were to recur. If
these reports are not filed timely, regulators may impose sanctions and sales of our products may suffer, and we may be subject to regulatory enforcement actions, all of
which could harm our business. If we initiate a correction or removal for one of our devices to reduce a risk to health posed by the device, we would be required to
submit a publicly available Correction and Removal report to FDA and, in many cases, similar reports to other regulatory agencies. This report could be classified by
FDA as a device recall which could lead to increased scrutiny by FDA, other international regulatory agencies and our customers regarding the quality and safety of our
devices. Furthermore, the submission of these reports has been and could be used by competitors against us in competitive situations and cause customers to delay
purchase decisions or cancel orders and would harm our reputation. FDA and FTC also regulate the advertising and promotion of our products to ensure that the claims
we make are consistent with our regulatory clearances, that there are adequate and reasonable data to substantiate the claims and that our promotional labeling and
advertising is neither false nor misleading in any respect. If FDA or FTC determines that any of our advertising or promotional claims are misleading, not substantiated
or not permissible, we may be subject to enforcement actions, including warning letters, and we may be required to revise our promotional claims and make other
corrections or restitutions. FDA and state authorities have broad enforcement powers. Our failure to comply with applicable regulatory requirements could result in
enforcement action by FDA or state agencies, which may include any of the following sanctions: ® adverse publicity, warning letters, fines, injunctions, consent decrees
and civil penalties; e repair, replacement, refunds, recall or seizure of our products; ® operating restrictions, partial suspension or total shutdown of production; @
refusing our requests for 510 (k) clearance or PMA of new products, new intended uses or modifications to existing products; ® withdrawing 510 (k) clearance or PMAs
that have already been granted; @ refusal of importation or exportation; and e criminal prosecution and / or civil penalties. If any of these events were to occur, our
business and financial condition would be harmed. The cost of compliance with new laws or regulations governing our technology or future products could adversely
affect our financial results. New laws or regulations may impose restrictions or obligations on us that could force us to redesign our technology under development or
other future products and may impose restrictions that are not possible or practicable to comply with, which could cause our business to fail. We cannot predict the
impact on our business of any legislation or regulations related to our technology or future products that may be enacted or adopted in the future. If any OEMs
contracted to manufacture our products fail to comply with FDA” s Quality System Regulations or other regulatory bodies’ equivalent regulations, manufacturing
operations could be delayed or shut down and the development of our products could suffer. The manufacturing processes of third- party OEMs are required to comply
with FDA’ s Quality System Regulations and other regulatory bodies” equivalent regulations, which cover the procedures and documentation of the design, testing,
production, control, quality assurance, labeling, packaging, storage and shipping of our planned non- invasive solution. They may also be subject to similar state
requirements and licenses and engage in extensive recordkeeping and reporting and make available their manufacturing facilities and records for periodic unannounced



inspections by governmental agencies, including FDA, state authorities and comparable agencies in other countries. If any OEM fails such an inspection, our operations
could be disrupted and our manufacturing interrupted. Failure to take adequate corrective action in response to an adverse inspection could result in, among other things,
a shut- down of our manufacturing operations, significant fines, suspension of marketing clearances and approvals, seizures or recalls of our products, operating
restrictions and criminal prosecutions, any of which would cause our business to suffer. Furthermore, these OEMs may be engaged with other companies to supply and /
or manufacture materials or products for such companies, which would expose our OEMs to regulatory risks for the production of such materials and products. As a
result, failure to meet the regulatory requirements for the production of those materials and products may also affect the regulatory clearance of a third- party
manufacturer’ s facility. If FDA determines that any of the facilities that manufacture our proposed solution are not in compliance with applicable requirements, we may
need to find alternative manufacturing facilities, which would impede or delay our ability to develop, obtain regulatory clearance or approval for, or market our products,
if developed and approved. Additionally, our key component suppliers may not currently be or may not continue to be in compliance with applicable regulatory
requirements, which may result in manufacturing delays for our product and cause our results of operations to suffer. We expect our planned solution to be subject to
certain Federal Communication Commission (“ FCC ”) regulations. Our RF- based technology involves the transmission of RF energy, and as such, will be subject to
regulation by the FCC, including the FCC’ s equipment authorization regulations and its regulations governing human exposure to RF energy. In particular, we expect
the planned solution to be regulated under Part 18 of the FCC” s rules governing industrial, scientific, and medical (ISM) equipment, and to be classified as consumer
ISM equipment under that rule part. Based on the expected frequency and power of operation, we expect that the product will comply with the Part 18 technical
specifications for these types of devices, which we will be required to verify under FCC equipment authorization procedures. We also expect, based on the device’ s
frequency and power of operation, that the product will comply with the FCC” s requirements governing human exposure to RF energy. There is the risk that the
product, as we expect it to be developed, may not comply with these requirements, which could significantly affect our development costs and delay commercialization
of the product. There is also the risk that we will be unable to cost effectively develop and produce a solution using RF technology that complies with these FCC
requirements. Our current or future products may be subject to product recalls that could harm our reputation. Regulatory agencies have the authority to require the
recall of commercialized products in the event of material regulatory deficiencies or defects in design or manufacture. A government- mandated or voluntary recall by us
could occur as a result of component failures, manufacturing errors or design or labeling defects. Recalls of our current or future products would divert management’ s
attention, be expensive, harm our reputation with customers and harm our financial condition and results of operations. A recall announcement would also negatively
affect the price of our securities. Healthcare reform measures could hinder or prevent our commercial success. There have been, and we expect there will continue to be,
a number of legislative and regulatory changes to the healthcare system in ways that could harm our future revenues and profitability and the future revenues and
profitability of our potential customers. Federal and state lawmakers regularly propose and, at times, enact legislation that would result in significant changes to the
healthcare system, some of which are intended to contain or reduce the costs of medical products and services. For example, one of the most significant healthcare
reform measures in decades, the Patient Protection and Affordable Care Act, as amended by the Health Care and Education Affordability Reconciliation Act (the
Affordable Care Act ), was enacted in 2010. The Affordable Care Act contains a number of provisions, including those governing enrollment in federal healthcare
programs, reimbursement changes and fraud and abuse measures, all of which may impact existing government healthcare programs and result in the development of
new programs. The Affordable Care Act imposed a 2. 3 percent excise tax on sales of medical devices. The excise tax was suspended by statute twice before being
repealed in December 2019. While this tax has been repealed, Congress could enact future legislation or further change the law related to the medical devise excise tax
in a manner that could negatively impact our operating results. The financial impact such future taxes could have on our business is unclear. Other significant measures
contained in the Affordable Care Act include research on the comparative clinical effectiveness of different technologies and procedures, initiatives to revise Medicare
payment methodologies, such as bundling of payments across the continuum of care by providers and physicians, and initiatives to promote quality indicators in payment
methodologies. The Affordable Care Act also includes significant new fraud and abuse measures, including required disclosures of financial payments to and
arrangements with physician customers, lower thresholds for violations and increasing potential penalties for such violations. Since its enactment, there have been
judicial and Congressional challenges to certain aspects of the Affordable Care Act. It remains unclear whether changes will be made to the Affordable Care Act, or
whether it will be repealed or materially modified. There likely will continue to be legislative and regulatory proposals at the federal and state levels directed at
containing or lowering the cost of healthcare. We cannot predict the initiatives that may be adopted in the future or their full impact. The continuing efforts of the
government, insurance companies, managed care organizations and other payers of healthcare services to contain or reduce costs of healthcare may harm our ability to
set a price that we believe is fair for our products, our ability to generate revenues and achieve or maintain profitability and the availability of capital. If we fail to
comply with healthcare regulations with respect to our current or future products, we could face substantial penalties and our business, operations and financial condition
could be adversely affected. Even though we do not and will not control referrals of healthcare services or bill directly to Medicare, Medicaid or other third = party
payers, certain federal and state healthcare laws and regulations pertaining to fraud and abuse and patients’ rights will be applicable to our business. We could be subject
to healthcare fraud and abuse and patient privacy regulation by both the federal government and the states in which we conduct our business. The regulations that will
affect how we operate include: e the federal healthcare program Anti- Kickback Statute, which prohibits, among other things, any person from knowingly and willfully
offering, soliciting, receiving or providing remuneration, directly or indirectly, in exchange for or to induce either the referral of an individual for, or the purchase, order
or recommendation of, any good or service for which payment may be made under federal healthcare programs, such as the Medicare and Medicaid programs; e the
federal False Claims Act, which prohibits, among other things, individuals or entities from knowingly presenting, or causing to be presented, false claims, or knowingly
using false statements, to obtain payment from the federal government; ® federal criminal laws that prohibit executing a scheme to defraud any healthcare benefit
program or making false statements relating to healthcare matters; ® the federal Physician Payment Sunshine Act, created under the Affordable Care Act, and its
implementing regulations, which require manufacturers of drugs, medical devices, biologicals and medical supplies for which payment is available under Medicare,
Medicaid or the Children’ s Health Insurance Program to report annually to the U. S. Department of Health and Human Services information related to payments or
other transfers of value made to physicians and teaching hospitals, as well as ownership and investment interests held by physicians and their immediate family
members; ® the Health Insurance Portability and Accountability Act of 1996, as amended by the Health Information Technology for Economic and Clinical Health Act,
which governs the conduct of certain electronic healthcare transactions and protects the security and privacy of protected health information; and e state law equivalents
of each of the above federal laws, such as anti- kickback and false claims laws, which may apply to items or services reimbursed by any third- party payer, including
commercial insurers. The Affordable Care Act, among other things, amends the intent requirement of the Federal Anti- Kickback Statute and criminal healthcare fraud
statutes. A person or entity no longer needs to have actual knowledge of this statute or specific intent to violate it. In addition, the Affordable Care Act provides that the
government may assert that a claim including items or services resulting from a violation of the Federal Anti- Kickback Statute constitutes a false or fraudulent claim for
purposes of the False Claims Act. Efforts to ensure that our business arrangements will comply with applicable healthcare laws may involve substantial costs. It is
possible that governmental and enforcement authorities will conclude that our business practices do not comply with current or future statutes, regulations or case law
interpreting applicable fraud and abuse or other healthcare laws and regulations. If any such actions are instituted against us, and we are not successful in defending
ourselves or asserting our rights, those actions could have a significant impact on our business, including the imposition of civil, criminal and administrative penalties,
damages, disgorgement, monetary fines, possible exclusion from participation in Medicare, Medicaid and other federal and similar foreign healthcare programs,
contractual damages, reputational harm, diminished profits and future earnings and curtailment of our operations, any of which could harm our ability to operate our
business and our results of operations. Failure to comply with privacy and security laws and regulations could result in fines, penalties and damage to our reputation and
have a material adverse effect on our business. We are or may become subject to a number of federal and state laws and regulations protecting the use, disclosure, and
confidentiality of certain patient health and personal information and restricting the use and disclosure of that protected information, including state breach notification
laws, the Health Insurance Portability and Accountability Act, as amended by the Health Information Technology for Economic and Clinical Health Act of 2009, and
the California Consumer Privacy Act, among others. HIPAA extensively regulates the use and disclosure of individually identifiable health information, known as
protected health information, ” and require covered entities to implement administrative, physical and technical safeguards to protect the security of such information.
Covered entities must report breaches of unsecured protected health information to affected individuals without unreasonable delay and notification must also be made
to the U. S. Department of Health & Human Services, Oftice for Civil Rights (the “ OCR ) and, in certain situations involving large breaches, to the media. Various U.
S. state laws and regulations may also require us to notify affected individuals and state agencies in the event of a data breach involving individually identifiable
information. Compliance with HIPAA privacy regulations and security regulations is costly, and violations of the HIPAA privacy and security regulations may result in
criminal and civil penalties. The OCR enforces the regulations and performs compliance audits. In addition to enforcement by OCR, state attorneys general are
authorized to bring civil actions seeking either injunction or damages in response to violations that threaten the privacy of state residents. We also are or may become
subject to state prlvacy relaled laws, such as the CCPA that are more restrlctlve than the privacy regulations issued under HIPAA. These laws vary and could impose
additional penalties. Ris 0 rt saits-Our quarterly and annual results may fluctuate significantly, may not fully
reflect the underlying performance of our busmess and may result in decreases in the price of our securities. Our financial condition and operating results may fluctuate
significantly from quarter- to- quarter and year- to- year due to a variety of factors, some of which are beyond our control. Our operating results will be affected by




numerous factors such as: e variations in the level of expenses related to our proposed products; e status of our product development efforts; ® execution of
collaborative, licensing or other arrangements, and the timing of payments received or made under those arrangements; ® intellectual property prosecution and any
infringement lawsuits to which we may become a party; ® regulatory developments affecting our products or those of our competitors; ® our ability to obtain and
maintain FCC clearance and / or FDA approval for our products, which have not yet been approved for marketing; ® our ability to successfully commercialize our
products; ® market acceptance of our products; @ the timing and success of new products and feature introductions by us or our competitors or any other change in the
competitive dynamics of our industry, including consolidation among competitors, customers or strategic partners; ® the amount and timing of costs and expenses
related to the maintenance and expansion of our business and operations; @ general economic, industry and market conditions; e the hiring, training and retention of key
employees, including our ability to develop a sales team; ® litigation or other claims against us; @ our ability to obtain additional financing; e the-failare-efour ability
eommon-stoek-10 meetmaintain the minimum requirements for continued listing on the Nasdaq Capital Market; ® business interruptions caused by events such as
pandemics and natural disasters; and @ advances and trends in new technologies and industry standards. Any or all of these factors could adversely affect our cash
position requiring us to raise additional capital, which may be on unfavorable terms and result in substantial dilution. Our disclosure controls and procedures may not
prevent or detect all errors or acts of fraud. We are subject to the periodic reporting requirements of the Exchange Act, and are required to maintain disclosure controls
and procedures that are designed to reasonably assure that information required to be disclosed by us in reports we file or submit under the Exchange Act is recorded,
processed, summarized and reported within the time periods specified by the rules and forms of the SEC, and that such information is accumulated and communicated to
management to allow timely decisions regarding required disclosure. As a public company, we are required to maintain internal control over financial reporting and to
report any material weaknesses in those internal controls. Such internal controls are designed to provide reasonable assurance regarding the reliability of financial
reporting and the preparation of financial statements for external purposes in accordance with generally accepted accounting principles. A material weakness is a
deficiency, or a combination of deficiencies, in internal control over financial reporting such that there is a reasonable possibility that a material misstatement of a
company’ s annual or interim financial statements will not be prevented or detected on a timely basis. We have identified a-three material wealeress-weaknesses in our
internal control over financial reporting at December 31, 2023-2024 : (1) —Fhe-material-weaknessrelateste-the-incffective control environment, including an
insufficient number of personnel with an appropriate level of knowledge and experience to create the proper environment for effective internal control over
financial reporting, and did not maintain the other components of the COSO framework, including appropriate risk assessment, control activities, information
and communication, and monitoring activities components, relating to (i) sufficiency of processes related to identifying and analyzing risks to the achievement
of objectives, including technology, across the entity, (ii) developing general control activities over technology to support the achievement of objectives across
the entity, (iii) sufficiency of selecting and developing control activities that contribute to the mitigation of risks to the achievement of objectives to acceptable
levels and (iv) sufficiency of monitoring activities to ascertain whether the components of internal control are present and functioning; (2) effective
information technology (IT) general controls for certain information systems supporting its key financial reporting processes. Specifically, the Company did
not design and eperation-efour-maintain (a) change management controls to ensure that program and data changes affecting financial etese-applications and
reperting-underlying accounting records are identified, tested, authorized and implemented appropriately, (b) access controls to ensure appropriate I'T
segregation of duties are maintained that adequately restrict and segregate privileged access between envir ts which support develop t and
production, (c) controls to monitor on an on- going basis for the proper segregation of privileged access between environments which support development and
production and (d) operations controls to ensure appropriate interfacing between systems; (3) ineffective process- level controls which affects substantially all
financial statement account balances and disclosures within the Company . Although we are making efforts to remediate this-these sste-issues , these efforts may
not be sufficient to avoid similar material weaknesses in the future. Designing and implementing internal controls over financial reporting may be time consuming,
costly and complicated as we are a small organization with limited management resources. If the material weakness in our internal controls is not fully remediated or if
additional material weaknesses are identified, those material weaknesses could cause us to fail to meet our future reporting obligations, reduce the market’ s confidence
in our consolidated financial statements, harm our stock price and subject us to sanctions or investigations by Nasdaq, the SEC or other regulatory authorities. In
addition, our common stock may not be able to remain listed on Nasdaq or any other securities exchange. For as long as we are an “ emerging growth company, ” as
defined in the JOBS Act, or a non- accelerated filer, as defined in Rule 12b- 2 under the Exchange Act, our auditors will not be required to attest as to our internal control
over financial reporting. If we continue to identify material weaknesses in our internal control over financial reporting, are unable to comply with the requirements of
Section 404 in a timely manner, are unable to assert that our internal control over financial reporting is effective or, once required, our independent registered public
accounting firm is unable to attest that our internal control over financial reporting is effective, investors may lose confidence in the accuracy and completeness of our
financial reports and the market price of our common stock could decrease. We could also become subject to stockholder or other third- party litigation as well as
investigations by the securities exchange on which our securities are listed, the SEC or other regulatory authorities, which could require additional financial and
management resources and could result in fines, trading suspensions or other remedies. Any control system, no matter how well designed and operated, can provide only
reasonable, not absolute, assurance that the control system” s objectives will be met. Because of the inherent limitations in all control systems, no evaluation of controls
can provide absolute assurance that misstatements due to error or fraud will not occur or that all control issues and instances of fraud will be detected. The issuance of
additional stock in connection with financings, acquisitions, our equity incentive plan, upon exercise of outstanding warrants or otherwise will dilute our existing
stockholders. If we issue additional equity securities, our existing stockholders’ percentage ownership will be reduced , and these stockholders may experience
substantial dilution. We may also issue equity securities that provide for rights, preferences, and privileges senior to those of our common stock. Subject to compliance
with applicable rules and regulations, we may issue our shares of common stock in connection with a financing, acquisition, our equity incentive plan, upon exercise of
outstanding warrants or otherwise. Any such issuance could result in substantial dilution to our existing stockholders and cause the trading price of our common stock to
decline. Our stock price has fluctuated widely and is likely to continue to be volatile. The market price for our common stock varied between a high of $ 2-12 . 46-45 and
alow of $ -3 . 5801 in the twelve- month period ended December 31, 2623-2024 , as adjusted for the 1- for- 15 reverse stock split effected October 29, 2024 . Our
stock price is likely to continue to be volatile and subject to significant price and volume fluctuations in response to market and other factors, including those listed in
this “ Item 1A. Risk Factors ” section and other, unknown factors. Among numerous other factors, our stock price also may be affected by: e actual or anticipated
fluctuations in our quarterly or annual operating results; ® changes in financial or operational estimates or projections; ® conditions in markets generally; ® changes in
the economic performance or market valuations of companies similar to ours; and @ general economic or political conditions in the United States or elsewhere. In
particular, the market prices of technology companies like ours have been highly volatile due to factors, including, but not limited to: ® any delay or failure to
commercialize products acceptable to the market; ® developments or disputes concerning our product’ s intellectual property rights; ® our or our competitors’
technological innovations; @ changes in market valuations of similar companies; ® announcements by us or our competitors of significant contracts, acquisitions,
strategic partnerships, joint ventures, capital commitments, new technologies, or patents; and e failure to complete significant transactions or collaborate with vendors in
manufacturing our product. Any of these factors may result in large and sudden changes in the volume and trading price of our common stock. The stock market,
generally, has from time - to - time experienced significant price and volume fluctuations that are not related to the operating performance of particular companies. These
market fluctuations may also materially and adversely affect the market price of shares of our common stock. The daily trading volume of our common stock has
historically been relatively low. If we are unable to develop and maintain a liquid market for our common stock, our shareholders may not be able to sell common stock
at prices they consider to be fair or at times that are convenient, or at all. This situation may be attributable to a number of factors, including but not limited to the fact
that we are a-develepment-an early - stage company that is relatively unknown to stock analysts, stockbrokers steek-brokers-, institutional investors, and others in the
investor community. In addition, investors may be risk averse to investments in develepment-early - stage companies. The low trading volume is outside of our control
and may not increase or, if it increases, may not be maintained. In addition, following periods of volatility in the market price of a company’ s securities, litigation has
often been brought against that company , and we may become the target of litigation as a result of price volatility. Litigation could result in substantial costs and divert
our management’ s attention and resources from our business. This could have a material adverse effect on our business, results of operations and financial condition.
Our failure to meet the continued listing requirements of Nasdaq could result in a de- listing of our common stock. Our common stock is currently traded on the Nasdaq
Stock Market (“ Nasdaq ). On November 14, 2023, we were notified by Nasdaq that because the closing bid price for the Company’ s common stock listed on Nasdaq
was below $ 1. 00 for 30 consecutive trading days, the Company no longer meets the minimum bid price requirement for continued listing on The Nasdaq Capital
Market under Nasddq Mdl kctplacc Rulc 5550 (a (2) rcqulrmg a minimum bid price of § 1. 00 per share (the “ Minimum Bid Price Requirement ). On May 15 In
A , {H-we-willhave-a-period-0£2024, since the Company did not regain compliance by May 13, 2024, the

Company requested and was granted an additional 180 calendar days fremrto regain compliance with Bid Price Requirement expiring November 11 +4:2623;

, 2024 . On October 29 . t0-2024, the Company completed a 1- for- 15 reverse stock split of its issued and outstanding common stock. On
November 12, 2024 the Company was notified by Nasdaq that it had regainregained compliance with the Minimum Bid Price Requirement . Even though the

Company is now in compliance with continued listing requirements of Nasdaq , {2)+f-at-any future failure time-priorte-May13;2024;the-bid-priee-of the
Company to satisfy such requirements could result in Nasdaq taking steps to delist the Company’ s common stock eleses-at-orabove-$1 Such 80-persharefora




mintmum-delisting would likely have a negatlve effect on the price of stress-days; Nasda A et 2
aehieved-’ s common stock and would impair shareholders’ ability to sell or purchase the Company s common stock In the event of a dellstmg, the Company
would take actions to restore its compliance with the-MinimumBidPriee-Nasdaq’ s listing Requirement-requirements , but and-(3Hnthe-event-the Company dees
can provide net- no regain-assurance that any such action taken by the Company would allow its common stock to become listed again, stabilize the market
price or improve the liquidity of the Company’ s common stock, prevent the Company’ s common stock from dropping below the Nasdaq minimum bid price
requirement or prevent future non- compliance with Nasdaq’ s listing requirements. On January 17, 2025, Nasdaq announced the Minimum-effectiveness of
new listing rules that will complicate regaining compliance with the Bid Price Requirement by removing May13;2024-the Company-will-be-eligible-stay period
durmg an appeal of a delisting determination to a hearings panel and reducing the avallablhty of further compliance periods for anadditienal180—day-period-to
issuers that lmplement multlple reverse stock spllts. Any perception that we may not regam compllance for future Vﬁth—t-he—M-rmmtnﬁ—Btd—Pﬁee—Requemeﬂt—as

v@ﬂrl-l—eeﬁa-meﬂee—sets-peﬂs-}eﬂ-ﬂﬂd—dchstmg ofpfeeeéufes—I-f—Nﬂsdaq-dehsts-our common stock by Nasdaq om-trad 3 H
adversely affect our ability (o attract new investors ﬁ-ﬁumbeﬁef—negaﬁv&mﬁaheﬁ&ons— mel-udmg—red-ueed—decrease the llquldlty tﬂ-of the outstandlng shares of our

common stock, reduce the price at which such shares trade
diffienity-increase the transaction costs inherent in ebt-aimﬂg—ﬁﬂeﬂemg—tradmg such shares with overall negatlve effects for our stockholders Our Certificate of
Incorporation designates specific courts as the exclusive forum for certain litigation that may be initiated by our stockholders, which could limit our stockholders’ ability
to obtain a favorable judicial forum for disputes with us. Our Third Amended and Restated Certificate of Incorporation specifies that, unless we consent in writing to the
selection of an alternative forum, the Court of Chancery of the State of Delaware will be the sole and exclusive forum for most legal actions involving claims brought
against us by stockholders; provided that, the exclusive forum provision will not apply to suits brought to enforce any liability or duty created by the Securities Act, the
Exchange Act, the rules and regulations thereunder or any other claim for which the federal courts have exclusive jurisdiction; and provided further that, if and only if
the Court of Chancery of the State of Delaware dismisses any such action for lack of subject matter jurisdiction, such action may be brought in another state or federal
court sitting in the State of Delaware. Our Certificate of Incorporation further provides that, unless we consent in writing to the selection of an alternative forum, the
federal district courts of the United States of America shall, to the fullest extent permitted by law, be the sole and exclusive forum for the resolution of any complaint
asserting a cause of action arising under the Securities Act. Any person or entity purchasing or otherwise acquiring any interest in shares of our capital stock shall be
deemed to have notice of and to have consented to the provisions of our Certificate of Incorporation described above. We believe these provisions benefit us by
providing increased consistency in the application of Delaware law by chancellors particularly experienced in resolving corporate disputes and in the application of the
Securities Act by federal judges, as applicable, efficient administration of cases on a more expedited schedule relative to other forums and protection against the burdens
of multi- forum litigation. However, the provisions may have the effect of discouraging lawsuits against our directors, officers, employees and agents as it may limit any
stockholder’ s ability to bring a claim in a judicial forum that such stockholder finds favorable for disputes with us or our directors, officers, employees or agents. The
enforceability of similar choice of forum provisions in other companies” certificates of incorporation has been challenged in legal proceedings, and it is possible that, in
connection with any applicable action brought against us, a court could find the choice of forum provisions contained in our Certificate of Incorporation to be
inapplicable or unenforceable in such action. If a court were to find the choice of forum provisions contained in our Certificate of Incorporation to be inapplicable or
unenforceable in an action, we may incur additional costs associated with resolving such action in other jurisdictions, which could adversely affect our business,
financial condition or results of operations. We have not paid dividends in the past and have no immediate plans to pay dividends. We plan to reinvest all of our
earnings, to the extent we have earnings, in order to further develop our technology and potential products and to cover operating costs. We do not plan to pay any cash
dividends with respect to our securities in the foreseeable future. We may never generate sufficient surplus cash that would be available for distribution to the holders of
our common stock as a dividend. Therefore, our shareholders should not expect to receive cash dividends on the common stock. Concentration of ownership among our
existing executive officers, directors and significant stockholders may prevent new investors from influencing significant corporate decisions. All decisions with respect
to the management of the Company will be made by our board of directors and our officers, who beneficially own approximately +8-13 . 5-1 % of our common stock, as
calculated in accordance with Rule 13d- 3 promulgated under the Securities Exchange Act of 1934, as amended (the “ Exchange Act ™). In addition, Peter Appel,
Leabman Holdings LLC and Emily Fairbairn beneficially own approximately 9. 9 %, 7. 2 % and 5 %-and-6-. +8 %, respectively, as calculated in accordance with Rule
13d- 3 promulgated under the Exchange Act. As a result, these stockholders will be able to exercise a significant level of control over all matters requiring stockholder
approval, including the election of directors, amendment of our Certificate of Incorporation and approval of significant corporate transactions. This control could have
the effect of delaying or preventing a change of control of the Company or changes in management, in each case, which other stockholders might find favorable, and will
make the approval of certain transactions difficult or impossible without the support of these significant stockholders. We are an “ emerging growth company ” under
the JOBS Act and we cannot be certain if the reduced disclosure requirements applicable to emerging growth companies will make our common stock less attractive to
investors. We are an “ emerging growth company, ” as defined in the JOBS Act, and we expect to take advantage of certain exemptions from various reporting
requirements that are applicable to other public companies that are not *“ emerging growth companies ” including, but not limited to, (i) being required to present only
two years of audited financial statements and related financial disclosure, (ii) not being required to comply with the auditor attestation requirements of Section 404 of the
Sarbanes- Oxley Act, (iii) extended transition periods for complying with new or revised accounting standards, (iv) reduced disclosure obligations regarding executive
compensation in our periodic reports and proxy statements and (v) exemptions from the requirements of holding a nonbinding advisory vote on executive compensation
and stockholder approval of any golden parachute payments not previously approved. We have taken, and in the future may take, advantage of these exemptions until
such time that we are no longer an *“ emerging growth company. We cannot predict if investors will find our common stock less attractive because we rely on these
exemptions. If some investors find our common stock less attractive as a result, there may be a less active trading market for our common stock and the price of our
common stock may be more volatile. We will remain an *“ emerging growth company ” through December 31, 2026, although we will lose that status sooner if our
annual revenues exceed $ 1. 07 billion, if we issue more than $ 1 billion in non- convertible debt in a three- year period, or if the market value of our common stock that
is held by non- affiliates exceeds $ 700 million as of any June 30 . If we remain an emerging growth company through December 31, 2026, we will have to
consider any consequences that might apply from the change in status when we prepare the financial statements and related disclosures as of and for the year
ended December 31, 2026 . We are incurring significant costs as a public company that reports to the SEC and our management is required to devote substantial time to
meet compliance obligations. As a public company listed in the United States, we incur significant legal, accounting and other expenses that we did not incur as a
private company. We are subject to reporting requirements of the Exchange Act and the Sarbanes- Oxley Act, as well as rules subsequently implemented by the SEC
and Nasdaq that impose significant requirements on public companies, including requiring the establishment and maintenance of effective disclosure and financial
controls and changes in corporate governance practices. In addition, the Dodd- Frank Wall Street Reform and Protection Act includes significant corporate governance
and executive compensation- related provisions that have and will continue to increase our legal and financial compliance costs, make some activities more difficult,
time- consuming or costly and may also place undue strain on our personnel, systems and resources. Our management and other personnel must devote a substantial
amount of time to these compliance initiatives. In addition, these rules and regulations may make it more difficult and more expensive for us to obtain director and
officer liability insurance, and we may be required to accept reduced policy limits and coverage or incur substantially higher costs to obtain the same or similar
coverage. As a result, it may be more difficult for us to attract and retain qualified people to serve on our board of directors, our board committees or as executive
officers. If securities or industry analysts do not publish research reports about our business, or if they issue an adverse opinion about our business, the price of our
common stock and trading volume could decline. The trading market for our common stock will be influenced by the research and reports that industry or securities
analysts publish about us or our business. We do not currently have and may never obtain research coverage by securities and industry analysts. If no or few analysts
commence research coverage of us, or one or more of the analysts who cover us issues an adverse opinion about our company, the price of our common stock would
likely decline. If one or more of these analysts ceases research coverage of us or fails to regularly publish reports on us, we could lose visibility in the financial markets,
which in turn could cause the price of our common stock or trading volume to decline. Our charter documents and Delaware law may inhibit a takeover that
stockholders consider favorable. Our Certificate of Incorporation and bylaws and applicable provisions of Delaware law may delay or discourage transactions involving
an actual or potential change in control or change in our management, including transactions in which stockholders might otherwise receive a premium for their shares,
or transactions that our stockholders might otherwise deem to be in their best interests. The provisions in our Certificate of Incorporation and bylaws: e authorize our
board of directors to issue preferred stock without stockholder approval and to designate the rights, preferences and privileges of each class; if issued, such preferred
stock would increase the number of outstanding shares of our common stock and could include terms that may deter an acquisition of us; e classifies our board of
directors into three classes, with members of each class serving staggered three- year terms; ® limit who may call stockholder meetings; ® do not provide for cumulative
voting rights; e provide that all vacancies may be filled by the affirmative vote of a majority of directors then in office, even if less than a quorum; e provide that




stockholders must comply with advance notice procedures with respect to stockholder proposals and the nomination of candidates for director; ® provide that
stockholders may only amend our Certificate of Incorporation and Bylaws upon a supermajority vote of stockholders; and @ provide that the Court of Chancery of the
State of Delaware will be the exclusive forum for certain legal claims. In addition, section 203 of the Delaware General Corporation Law may limit our ability to engage
in any business combination with a person who beneficially owns 15 % or more of our outstanding voting stock unless certain conditions are satisfied. This restriction
lasts for a period of three years following the share acquisition. These provisions may have the effect of entrenching our management team and may deprive our
shareholders of the opportunity to sell shares to potential acquirers at a premium over prevailing prices. This potential inability to obtain a control premium could reduce
the price of our common stock. B—Unresolve i e—tten y Hy-Riste in-the
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