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Described below are certain risks that we believe apply to our business and the industry in which we operate. You should
carefully consider each of the following risk factors in conjunction with other information provided in this Form 10- K and in
our other public disclosures. The risks described below highlight potential events, trends or other circumstances that could
adversely affect our business, financial condition, results of operations, cash flows, liquidity or access to sources of financing,
and consequently, the market value of our common stock. Additional risks and uncertainties not currently known to us or that
we currently deem immaterial may also materially adversely affect our business, financial condition and results of operations.
All forward- looking statements made by us or on our behalf are qualified by the risks described below. RISK FACTORS
SUMMARY You should carefully consider the information set forth below before deciding whether to invest in our securities.
Below is a summary of material risks associated with an investment in our securities. Risks Related to Our Business and the Oil
and Natural Gas Industry £e Our business depends on the levels of expenditures by companies in the oil and natural gas
industry and particularly on the level of E & P activity in Canada, the United States and internationally. {23-e The cyclicality of
the oil and natural gas industry may cause our results of operations to fluctuate. {2~ Competition within our industry may
adversely affect our ability to market our services. {2~ We may not be able to successfully implement our strategy of increasing
sales of our products and services for use in the United States B—S—or select international markets. {2 The loss of any of our
significant customers, or their failure to pay the amounts they owe us, could cause our revenue and cash flow to decline
substantially. £23-e The products and services we provide are used in operations that are subject to potential hazards inherent in
the oil and natural gas industry , including as a result of the use of explosive materials in our manufacturing processes and
products, and, as a result, we are exposed to potential liabilities that may affect our financial condition and reputation. £-e
Losses and liabilities from our eperatittg-operations aetivities-could have a material adverse effect on our business, financial
condition and results of operations. {2-Explesive-tneidents-arising-out-® Policy changes affecting international trade,
including the potentlal 1mpos1t10n of da-ngefeus—ma-teﬂa}s—used—m—new or increased tariffs, could adversely impact our
business eeuld .28 We are exposed to counterparty

credit risk. Z-e The growth of our buqrnesq through acqumtron% or Strategre partnershrp@ exposes us to various risks, including
identifying suitable opportunities and integrating businesses, assets and personnel. {28 We may be adversely affected by the
effects of inflation or negatively impacted by currency fluctuations as a significant amount of our revenue generated is
denominated in CAD . £2-e Disruptions or delays involving our suppliers or increases in prices for the components, raw
materials and parts that we obtaln from our %upphers eould have an adverse effect on our bll§1116§§ £le Our success may

and technically knowledgeable

employees e Our operations may be limited or disrupted during

severe Weather COI]dlthl’N @—o We may hold excess or obqolete 1nventory or have 1n%ufﬁcrent 1nvent0ry o -@—\V&eﬂt&d—be

-mtel-}eefuﬂ-l-prepeﬁy—@—We may be adversely affected by dlqputee regardmg 1ntellectual property rlghti of th1rd partle@ —@—‘Ne
may—be—uﬂab%e—te-&&raet—and our competltors may infringe upon, misappropriate, violate retainskited-and-technieatly

6 b p otr— or information-challenge the validity or enforceability of our intellectual
property o Our success depends on our ability to develop and eemputersystems-implement new technologies, products
and services that align with the needs of our customers. ¢ Advancements in drilling and well completion technologies
and processes, including emerging AI and machine learning technologies, could have a material adversely—- adverse
affeeteffect on our business , financial condition, results of operations and cash flows . {2-e A cyber incident could occur
and result in information theft, data corruption, operational disruption and / or financial loss. Risks Related to Environmental
and Regulatory Matters {2}-@ Restrictions on the ability of our customers to obtain water may have a material adverse effect on
our business. £2F-e The adoption of climate change legislation or regulations restricting emissions of GHGs, and associated
litigation, could result in increased compliance or operating costs, limit the areas in which our customers may conduct E & P
activities, and reduce demand for oil and natural gas. {2} Federal, state and provincial legislative and regulatory initiatives
relating to hydraulic fracturing could result in increased costs and additional operating restrictions or delays on our customers.
2o Restrictions on drilling activities intended to protect certain species of wildlife may adversely affect the ability of our
customers to conduct drilling activities in some of the areas where we operate. {2- We may not be able to meet applicable
regulatory requirements for esr-use of certain chemicals by our tracer diagnostics business. Risks Relating-Related to Our
Indebtedness £2-and Ownership of Our eutstanding-Common Stock © We and our subsidiaries may be able to incur
substantial indebtedness , which could adversely affect our financial condition and our ability to operate our business, and we




may not be able to generate sufficient cash flows to meet our debt service obhgatlons . We-ate telt e
te-ineursubstantiabindebtedress—2}-Restrictive covenants in the agreement governlng our ABL F a0111ty or other 1ndebtedness
may restrict our ability to pursue our business strategies. ® RisksRela v
controlled by the funds controlled by Advent International Corporation (“ Advent ”) whose 1nterests may differ from those of
our public stockholders. {23-® Future sales of our common stock, or the perception in the public markets that these sales may
occur, could cause the market price for our common stock to decline. {23-® Anti- takeover protections in our amended and
restated certificate of incorporation, our amended and restated bylaws or our contractual obligations may discourage or prevent a

takeover of our company, even 1f an acqursltron would be beneﬁcral to our stockholders - weareasmalterreporting

our products and services depends substantrally on the level of expendrtures by companies in the oil and natural gas industry.
These expenditures are generally dependent on our customers’ views of future oil and natural gas prices and are sensitive to our
customers’ views of future economic growth and the resulting impact on demand for oil and natural gas. Declines, as well as
anticipated declines, in oil and natural gas prices could result in project modifications, delays or cancellations, general business
disruptions, and delays in payment of, or nonpayment of, amounts that are owed to us. In addition, more stable or higher
commodity prices do not necessarily translate to a higher level of expenditures by companies in the oil and natural gas industry.
For example, in recent years, certain investors in E & P companies have been prioritizing free cash flow and return of capital to
shareholders over production growth, leading to lower expenditures. E & P companies require significant capital to drill and
complete wells and it is becoming increasingly difficult for them to access capital. These trends may continue, even if
commodity prices increase. Many factors over which we have no control affect the supply of ard-, demand for, and our
customers’ willingness to explore, develop and produce oil and natural gas, and therefore, influence the volumes we can sell and
the prices we can charge for our products and services, including: {23-e the global supply of and demand for oil and natural gas;
{23-e the level of prices, and expectations about future prices, of oil and natural gas , including speculative trading in crude oil
and natural gas derivative contracts ; £23-e the level of global oil and natural gas E & P capital spending; {23-e the cost of
exploring for, developing, producing and delivering oil and natural gas, which may increase as a result of inflation in wages,
materials, components, parts, equipment and other costs borne by suppliers to E & P companies; {23-® the expected decline rates
of current production; £2-e the price and quantity of foreign imports; £23-e political and economic conditions in oil and natural
gas producing countries and regions , including the United States, Canada, the Middle East, Africa, Europe, South America and
Russia; £2-e actions by OPEC and certain other countries, including Russia (1nfor1nally known as” “OPEC ”) with respect to oil
production levels and announcements of potential changes in such levels; ® £ v 6 :
dertvative-eontraets:{2Z-he level of consumer product demand; £23-e the discovery rates of new 011 and natural gas reserves; -@-
® contractions in the credit market; {2}-® the strength or weakness of the United States dollar (“ USD ”); {2}-e available pipeline
and other transportation capacity; £2-e the levels of oil and natural gas storage; 2@ weather conditions, natural disasters,
including earthquakes, wildfires, floods, drought, hurricanes and tornadoes, and health concerns and epidemics; {2 political
instability in oil and natural gas producing countries; {2-e changes in international trade policies, tariffs, or sanctions; e
domestic and foreign tax policy; £2-e domestic and foreign governmental approvals and regulatory requirements and
conditions; £2}-e the continued threat of terrorism , cyber warfare, and the impact of mititary-geopolitical tensions and other
action, including military action in the Middle East or Ukraine; {23-@ technological advances affecting energy demand,
generation and-, consumption , and operations, including the adoption of AI and machine learning techniques ; £2-e the
proximity and capacity of oil and natural gas pipelines and other transportation facilities; {2}-® alternative energy requirements
or technological advances and the demand and availability of alternative energy sources; {2-® energy conservation measures
and evolving preferences and attitudes towards climate change and sustainability , including increased focus by the
investment community on sustainability practices in the oil and natural gas industry; £2-e climate change legislation or
regulations restricting emissions of GHGs greenhousegases-and related divestment and other efforts; £2-e the ability of oil and
natural gas producers to raise equity capital and debt financing; {Z}-e interest rates and the cost of capital for E & P companies;
{2}-e merger and divestiture activity among oil and natural gas producers; {2-e cyclical / seasonal business and dependence
upon spending of our customers; {2}-® competition among oilfield service and equipment providers; and £2-e overall domestic
and global economic conditions. These factors and the volatility of the energy markets make it difficult to predict future oil and
natural gas price movements. A decline in oil and natural gas prices may have a material adverse effect on our business,
financial condition and results of operations. In addition, regardless of the macro commodity price environment, our current or
prospective customers may experience certain constraints that disproportionately impact their business and reduee-affect their
level of operating cxpenditures. Also, should a low commodity price environment tmpaet-curtail our customers’ level of
operating expenditures, we could encounter difficulties such as an inability to access needed capital on attractive terms or at all,
the incurrence of impairment charges, a reduction in our borrowing capacity under our ABL Facility, a need to reduce our
capital spending and other similar impacts, any of which could have a materlal adverse effect on our business, ﬁnancral
condition and results of operations. Fhe-ey 7 0 al-ga e 3
fluetnate—We derive our revenues from companies engaged in 011 and natural gas exploratlon and productlon a hlstorlcally
cychcal 1ndustry Wrth levels of act1v1ty that are s1gn1ﬂcantly affected by the -}evels—a-nd-volatlhty of oil and natural gas prices.
attonstroperating results as-a-resutt-ofthe-have




fluctuated, and may continue to fluctuate substantially, due to our customers' reactions efeureustomers-to changes in oil
and natural gas prices and overall market conditions . For example, prolonged periods of low commodity prices , such as
those cxperienced by-the-othandnaturatgas-industey-during 2015, 2016 and reeentlyi1r2020, combined with constraints
adverse-ehanges-in the capital and credit markets, have historically caused many expleratienrand-produetionr E & P companies

to reduce their capital budgets and drilling setivity-activities . This resulted in a significant decline in demand for oilfield
services and products and adversely impacted the volume of products and services oilfield services companies could sell, and the
prices oilfield services companies could charge for their products and services. Furthermore fraddittonr, because a-majority-of
thereventie-we primarily sell our earnis-based-upon-produet-products sales-and services at market prieing-—By-sethingour
produets-at-prices, we are directly exposed to rapid price reduction and market prieing;-we-are-exposed-to-the-risks-efarapid

fe&ueﬁeﬂ—m—pﬂees-&nd—rese&ﬁﬂg—\ olatility -1-1‘1-, whlch can materlally 1mpact our revenues and profitability —Competition
ithinourt d 0 . The oilfield services industry is kighly

characterlzed by 1ntense eempet-rt-rve—competltlon and rapld technologlcal change . The-prineipat-Our ability to maintain
and grow our market position depends on several critical competitive factors , including tm-paeﬁﬂg—sales—e-ﬁeuepfeduets—afe
teehnology-technological capabilities , service quality, safety traekreeerd-performance, and priee-pricing . The-marketis-alse
fragmented-We face competition from both large multinational corporations and inelades-numerous-smatt-smaller local
providers across eompanies-eapable-of eompeting-effeetivelytnour markets . Our en-aloeal-basis;-as-wethasseveraHarge
larger competitors eempantes-that-possess substantially greater financial and-etherresources , more extensive research and
development budgets, broader intellectual property portfolios, and more established name recognition and customer

relationships than we do. These advantages may Ourtargereompetitors—greaterresoureeseoutd-allow them these
eompetitors-fo eompete-: ® invest morec effeetively-than-we-ean—Forinstanee-heavily in new technology development and
digital solutions , eurlargereompetitors-may-including AI and machine learning capabilities; ® offcr produets-at-integrated
service packages and volume discounts or below- market prices er-bundte-anetHary-produets-; ® invest in capital intensive
expenditures and serviees-atno-maintain larger equipment inventories and geographic footprints; and e better withstand
industry downturns through greater financial flexibility. additional-Additionally , we eostto-otreustonters—We-compete
with {argenatienal-numerous smaller regional and local mutti—natienal-companies that may have lenger-operating-histortes;
gfea-teihﬁﬂ&netal—stronger relatlonshlps in partlcular geographlc areas or specialized technical capabilities in certain
applications a we-d -Sever-a-l—Thls comblnatlon of etueboth large and
small wmpultors creates 1ntense pressure 8

v . The eompum\eeﬂﬁreﬁn&eﬁt—landscape may bc further intensified by
industry consolrdatlon, whlch can reduce e ; our other-events
that-addressable market and strengthen larger competltors. In Canada, where we have t-he—effeet—e%red-ueiﬂg—t-he—n-tuﬂber—ef
available-eustomers—fan established presence, partlcularly in fracturlng systems, we face 0ng01ng eempeﬁﬁeﬂ
competitive pressures. Local competitors have tried d dows
may-be-required-fo lower-our-compete on priees— price , wlﬂﬂeh—weuld—adversebha-ffeet—partlcularly in shallow, less
technically demanding applications. Although our results-ef-current technological and eperations-operational —tr-the-futare
expertise provides competitive differentiation in more complex applications . if competitors successfully develop
comparable capabilities, we may-could lose market share or be-unabte-face increased pricing pressure. This risk is
particularly relevant in price- sensitive markets where customers may prioritize immediate cost savings over
technological advantages that may take longer to realize. The enhancement of competitors' technological capabilities,
combined with potentially lower cost structures, could materially impact our competitive position in the Canadian
market, where we have historically served many customers. Our future success also depends on our ability to respond
quickly to evolving customer requirements, new technologies, and changing market conditions. If we cannot maintain et
inerease-priees-technological competitiveness, improve operatlonal efﬁclency, -feﬁ or successfully dlfferentlate our

produets-and-serviees— service quality from competitors o

epportunities-, whieh-we risk losing market share. This is partlcularly challenglng durlng 1ndustry downturns when
pricing pressure intensifies and equipment capacity exceeds demand. Any significant loss of market share or inability to
malntaln pricing could have-a-matertal-materially impact advefse—effeet—eﬁ—oul busrness—revenue marglns -ﬁﬂ&netal

fes-u-l-ts-e-ﬁeper&tteﬁs—and edsh flows =

Seleet—rnternat-teﬁa-l—rﬂa-r-kets— A key eompomm of our uox\ th SlldlLLy is to increase our marku shmc in the United States B
and international markets. In Canada, we have several product and service offerings where we have established a higher market
share through a long- standing operating history. In the United States H—S—and international markets, we have been selling our
products and services for a shorter period of time and thus must convince potential customers of abeut-etther-the value of the
emerging technology compared to traditional methods or, in the case of more mature technology offerings, our differentiated
benefits. In the United States, we sell a variety of products and services. To sell the fracturing systems products and services we
must convince customers of the benefits of pinpoint stimulation as compared to traditional well completion techniques, which
remain the prevailing methods to complete \\'C“S in the United States. In many circumstances, it has been and may continue to
be difficult convincing potential customers of the benefits of our technologies relative to traditional well completion techniques,



whether it be for more specific targeted uses or widespread adoption. For the other product and service categories that we sell in
the United States, we often compete in markets with many other competitors where we have more limited technology
drfferentratlon Wthh makes it more dlfﬁcult to increase market share —as—fafthei“deseﬂbed—tﬁ—t-he—abeye-ﬂs-lefaeter—

y 2-In international markets, we sell a
variety of products and services and we often Compete with large natlonal and multl natlonal companies that have substantially
longer operating histories in the geographic markets. International elients-customers may be less likely to utilize smaller oilfield
service providers as they prefer to leverage fewer providers with a proven track record in their market. In addition, our
international operations and global expansion strategy are subject to general risks related to such operations, including: 23-e
political, social and economic instability and disruptions; {23~ export controls, economic sanctions, embargoes, import controls,
duties and tariffs, and other trade restrictions; {2 limitations on ownership and on repatriation or dividend of earnings; {z}-e
transportation delays and interruptions; £2-e labor unrest and current and changing regulatory environments; {Z-e increased
compliance costs, including costs associated with disclosure requirements and related due diligence; {2 difficulties in staffing
and managing multi- national operations; {Z-e limitations on our ability to enforce legal rights and remedies; and {2
fluctuations in foreign currency exchange rates . In certain international jurisdictions, we conduct business through local
agents. While these arrangements help us navigate local markets, our success depends on these partners' relationships,
expertise and compliance with local laws and regulations. The loss of key partners or their failure to effectively manage
customer relationships or local laws or regulations could adversely affect our ability to compete in these markets and our
business. International customers more often require compliance with stringent industrial code requirements, such as
API and ISO or similar certifications for our processes and facilities. If we fail to meet these technical specifications and
certification requirements, or cannot perform required testing to prove compliance, we may lose opportunities to
compete for high- specification projects, particularly in markets where we are trying to expand our presence . If we are
unable to successfully manage the risks associated with expanding our global business or adequately manage operational risks of
our existing international operations, these risks could have a material adverse effect on our growth strategy into new
geographical markets, our reputation, our business, results of operations, financial condition and cash flows. A single customer
eeﬁst-tfu’fed-accounted for apprOXImately 8 % and 7 %—aﬁd—é—% of our revenue for the years ended December 31, 2024 and

revente-for-the-yearsended-December31;,2623-and2622-, respectlvely Addltronally, our five largest customers accounted for
approximately 26 % and 28 Y%-and-24-% of our revenue for the years ended December 31, 2024 and 2023 and-2622-,
respectively. It is likely that we will continue to derive a significant portion of our revenue from these customers in the near
future. There has been an increase in consolidation amongst E & P companies and, as a result, we have experienced a reduction
in spending with certain large customers and may continue to further experience a reduction in future business with
consolidating customers if combined capital spending is reduced, if procurement strategies are altered, or if the counterparty in
the consolidation has other preferred vendors for the products and services we have been providing. If any large customers
decided not to continue to use our products and services for any reason, our revenue would decline, which could have a material
adverse effect on our business, financial condition and results of operations. In addition, we are subject to credit risk due to the
concentration of our customer base. Any nonperformance by these customers, including their failure to pay the amounts they
owe us, either as a result of changes in general financial and economic conditions, conditions in the oil and natural gas industry
or otherwise, could have a material adverse effect on our business, financial condition and results of operations. The products
and services we provide are used in operations that are subject to potential hazards inherent in the oil and natural gas industry,
including claims for personal injury and property damage, and, as a result, we are exposed to potential liabilities that may affect
our financial condition and reputation. The products and services we provide are used in potentially hazardous drilling,
completion and production applications in the oil and natural gas industry where an accident or a failure of a product can
potentially have catastrophic consequences. Risks inherent to these applications, such as equipment malfunctions and failures,
equipment misuse and defects, explosions, blowouts and uncontrollable flows of oil, natural gas or well fluids and natural
disasters can cause personal injury, loss of life, suspension of operations, damage to formations, damage to facilities, business
interruption and damage to or destruction of property, surface water and drinking water resources, equipment and the
environment. If our products or services fail to meet specifications or are involved in accidents or failures, we could face
warranty, contract or other litigation claims, which could expose us to substantial liability for personal injury, wrongful death,
property damage, pollution and other environmental damages. We operate with many of our customers under contracts where
we endeavor to allocate potential liabilities and risks between the parties, which may result in material liability to us. In addition,
despite our intention to generally allocate risk under contracts, we might not have any contract arrangement which allocates
responsibility or may operate under more onerous terms and conditions proposed by the customer. If we are operating under a
contract, we may not succeed in enforcing such contractual allocation, might incur an unforeseen liability falling outside the
scope of such allocation or may be required to enter into a contract with terms that are unfavorable to us. As a result, we may
incur substantial losses which could have a material adverse effect on our business, financial condition and results of operations.
For instance, in the past, we have been subject to claims for product and service issues alleged by other parties that resulted in
significant judgments and settlements that were borne, in all material respects, by our insurance carrier. In addition, the
frequency and severity of such incidents will affect operating costs, insurability and relationships with customers, employees
and regulators. In particular, our customers may elect not to purchase our servrces 1f they view our safety record as unacceptable
Wthh could cause us to lose customers and substant1a1 revenues. and-ia &8 ;

adequate to cover all liabilities. Our operatlons are subject to srgnrﬁcant hazards often found in the oil and natural gas industry.



Claims for loss of oil and natural gas production and damage to formations occur in the ordinary course of business in the well
services industry. Litigation arising from an incident up to a catastrophic occurrence at a location where our products and
services are being used may result in our being named as a defendant in lawsuits asserting large claims. Qur As-deseribed-rthe
rislfaetor-abeve;our-contracts may require us to indemnify our customers for damage or loss arising out of our sale of goods or
performance of our work, regardless of fault, and provide for warranties for products and workmanship and we may also be
required to name the customer and others as an additional insured under our insurance policies. We maintain limited insurance
coverage aganst-to protect us from these and other risks associated with our business. Any insurance obtained by us may not
be adequate to cover any losses or liabilities and, particularly , if inthe-event-that-we must submit larger claims to our insurance
providers, this-insurance coverage may not continue to be available at all or on terms which are acceptable to us. Reeently-In
the past, we have had a judgment rendered against us that could have resulted in a requirement to pay above our insurance
policy limits. Even though this matter was settled below our insurance policy limits with-the-Company-whereby we did not
paying-pay any cash towards— toward scttlement, there can be no assurance that any future matter would have similar results.
Insurance rates have in the past been subject to wide fluctuation and changes in coverage could result in less coverage, increases
in cost or higher deductibles and retentions. Moreover, even if we are successful in defending a claim, it could be time-
consuming and costly to defend. Furthermore, the operational insurance coverage we maintain for our business may not fully
insure us against all risks, either because insurance is not available or because of the high premium costs relative to perceived
risk. For example, our insurance does not typically cover losses and liabilities related to intellectual property or general breach of
contract claims or pandemics. Also, our customers, suppliers or other service providers may not carry adequate insurance to
cover any losses or liabilities where we may be indemnified by such party , or environmental regulations may limit our
ability to allocate cost due to joint and several liability provisions, despite indemnification clauses . Liabilities for which
we are not insured, or which exceed the policy limits of our applicable insurance, could have a material adverse effect on our
business, financial condition and results of operations. Policy changes affecting international trade, including the
potential imposition of new or increased tariffs, could adversely impact the demand for our products and our
competitive position. Changes in trade policies, including the potential imposition of new or increased tariffs, could
negatively impact our business, financial condition and results of operations. The possibility of significant changes to U.
S. trade policies, particularly regarding the announced potential tariffs against imports from China, Canada, Mexico
and other trading partners, creates uncertainty for our business. We procure some of the raw materials and components
that we use to create our products directly or indirectly from outside of the United States. Any substantial increase in
tariffs could materially increase our costs, disrupt our supply chain, or require us to find alternative suppliers. This is
particularly relevant for our manufacturing activities in Mexico through Repeat Precision, certain chemicals utilized in
our tracer diagnostics business that we source from China, and steel and steel- based components used in our products.
Steel prices and availability are especially susceptible to trade actions involving China, a significant global producer and
exporter of steel. Additionally, retaliatory actions by U. S. trading partners could result in increases in the price of our
products or limit our access to certain markets, including Canada. For example, as a majority of our sliding sleeves sold
in Canada are assembled in the United States, retaliatory tariffs implemented by Canada on goods entering from the
United States could increase our product costs in Canada. Since we sell a significant proportion of our products to
customers outside the United States, trade tensions could reduce demand for our products, hurt our global competitive
position, or result in regulatory challenges that increase our compliance costs. As we sell many products and services in
Canada, the implementation of U. S. tariffs could reduce our customers' activity or impact the foreign exchange rates,
each of which could have a negative impact on our business. These factors could have a material adverse effect on our
business, financial condition and results of operations. Explosive incidents arising out of dangerous materials used in our
business could disrupt operations and result in bodily injuries and property damages, which occurrences could have a material
adverse effect on our business, financial condition and results of operations. We use explosive materials in our manufacturing
processes and products. The use of explosives is an inherently dangerous activity. These activities subject us to extensive
environmental and health and safety laws and regulations including guidelines and regulations for the purchase, manufacture,
handling, transport, import, storage and use of explosives issued by the Bureau of Alcohol, Tobacco, Firearms and Explosives,
the Federal Motor Carrier Safety regulations set forth by the U. S. Department of Transportation and the Safety Library
Publications of the Institute of Makers of Explosives and in Canada under the Explosive Act and the Transportation of
Dangerous Goods Regulations. Despite our use of specialized facilities to store and handle dangerous materials and our
employee training programs, the storage and handling of explosive materials could result in explosive incidents that temporarily
shut down or otherwise disrupt our or our customers’ operations or could cause restrictions, delays or cancellations in the
delivery of our services. It is possible that such an explosion could result in death or significant injuries to employees and other
persons —, or, in the event of a fire, an explosion could cause Material-material property damage for to-as;-our customers and
, third parties arising-fromranexplosion-or us resuttingfire-eonld-also-oeenr—. Any explosion or related environmental law
violation could expose us to adverse publicity and liability for damages or cause production restrictions, delays or cancellations,
any of which could have a material adverse effect on our financial condition, results of operations and cash flows. Moreover,
failure to comply with applicable requirements or the occurrence of an explosive incident may also result in the loss of our
licenses to store and handle explosives, which would have a material adverse effect on our business, financial condition and
results of operations. We are exposed to counterparty credit risk. Nonpayment and nonperformance by our customers, suppliers
or vendors could adversely impact our operations, cash flows and financial condition. Weak economic conditions, volatility in
the banking sector and / or widespread financial distress could reduce the liquidity of our customers, suppliers or vendors
making it more difficult for them to meet their obligations to us. Severe financial problems encountered by our customers,
suppliers and vendors could limit our ability to collect amounts owed to us or to enforce the performance of obligations owed to



us under contractual arrangements and / or limit our ability to enter into future contractual arrangements with such customers,
suppliers or vendors. Should one or more frthe-event-that-any-of our customers swas-te-enter into bankruptcy, we could lose all
or a portion of the amounts owed to us by such customer, and we may be forced to cancel allora portron of our contracts with
such customer at s1gn1ﬁcant expense to us =1 v -8 : 9 : seys

pursue acqu1s1t10ns ona regular basrs in order to expand and drversrfy our business. We may also form strategrc partnerships
with third parties that we believe will complement or augment our existing business. We may not be able to identify any
potential acquisition or strategic partnership candidates, consummate any acquisitions or enter into any strategic partnerships,
and any future acquisitions or strategic partnerships may not be successfully integrated or may not be advantageous to us. In
addition, we may not have or be able to obtain sufficient capital resources to complete any acquisitions. Entities we acquire may
not achieve the revenue and earnings we anticipate or their liabilities may exceed our expectations. We could face integration
issues pertaining to the internal controls and operational functions of the acquired companies and we also could fail to realize
cost efficiencies or synergies that we anticipated when selecting our acquisition candidates. €lient-Customer dissatisfaction or
performance problems with a particular acquired entity or resulting from a strategic partnership could have a material adverse
effect on our reputation as a whole. We may be unable to profitably manage any acquired entities, or we may fail to integrate
them successfully without incurring substantial expenses, delays or other problems. We may not achieve the anticipated benefits
from our acquisitions or any of the strategic partnerships we form. In addition, business acquisitions and strategic partnerships
involve a number of risks that could affect our business, financial condition and results of operations, including but not limited
to: - our ability to integrate or implement operational, accounting and technology policies, processes and systems; {2-e our
ability to integrate personnel and human resources systems as well as the cultures of each of the acquired businesses; {2-® our
ability to implement our business plan for the acquired business; {2}-® transition of operations, users and elients-customers to
our existing platforms or the integration of data, systems and technology platforms with ours; {Z-e compliance with regulatory
requirements and avoiding potential conflicts of interest in markets that we serve; {2}-@ diversion of management’ s attention
and other resources; £23-® our ability to retain or replace key personnel; £2}-@ our ability to maintain relationships with the
customers of the acquired business or a strategic partner and further develop the acquired business or the business of our
strategic partner; {2-® our ability to cross- sell our products and services and products and services of the acquired businesses or
strategic partners to our respective ehents-customers ; 23 cntry into unfamiliar markets; £23-e assumption of unanticipated
legal or financial liabilities and / or negative publicity related to prior acts by the acquired entity; £2e litigation or other claims
in connection with the acquired company, including claims from terminated employees, elients-customers , former stockholders
or third parties; {2-® misuse of intellectual property by our strategic partners; {2-® disagreements with strategic partners or a
misalignment of incentives within any strategic partnership; £2-® becoming subject to increased regulation as a result of an
acquisition; {2}-@ becoming significantly leveraged as a result of incurring debt to finance an acquisition; {2}-e unanticipated
operating, accounting or management difficulties in connection with the acquired entities; and £2-e impairment of acquired
intangible assets, including goodwill, and dilution to our earnings per share. If we fail to successfully integrate the businesses
that we acquire or strategic partnerships that we enter into, we may not realize any of the benefits we anticipate in connection
with the acquisitions or partnerships, which could have a material adverse effect on our business, financial condition and results
of operations. We may be adversely affected by the effects of inflation. Inflation in wages, materials, components, parts,
equipment and other costs has the potential to adversely affect our results of operations, cash flows and financial position by
increasing our overall cost structure, particularly if we are unable to achieve commensurate increases in the prices we charge
our customers for our products and services. In addition, higher interest rates may be implemented by governments as monetary
policy to combat inflation, which could result in higher borrowing costs, supply shortages, increased costs of labor, unfavorable
movements in exchange rates and other similar effects. Disruptions or delays involving our suppliers or increases in prices for
the components, raw materials and parts that we obtain from our suppliers could have a material adverse effect on our business
and consolidated results of operations. Our operations are dependent upon the continued ability of our suppliers to deliver the
components, raw materials and parts that we need to manufacture our products. In some instances, we purchase components,
raw materials and parts that are ultimately derived from a single source , or a limited number of suppliers, and may be at an
increased risk for supply disruptions. Any number of factors, including labor disruptions, military activity, catastrophic weather
events, the occurrence of a pandemic or other widespread illness, contractual or other disputes, unfavorable economic or
industry conditions, transportation disruptions, delivery delays or other performance problems or financial difficulties or
solvency problems, have from time to time, and could in the future disrupt our suppliers’ operations and performance, which
could, in turn, lead to uncertainty in our supply chain or cause supply disruptions for us and disrupt our operations. Disruptions
in operations or damages to a location where we or our vendors manufacture and assemble our products could reduce our ability
to produce products and satisfy customer demand. We In-partientar;-we-have offices and manufacturing operations in Houston,
Texas and Tulsa, Oklahoma —, and Fhese-these offices and facilities are particularly susceptible to severe weather events,
including tropical storms, hurricanes, and tornados, which have in the past and may in the future disrupt our operations. In
addition, our Repeat Precision joint venture operates ene-a manufacturing facility in Mexico. There are several risks associated
with doing business in Mexico, including, exposure to local economic and political conditions, export and import restrictions,
tariffs and related duty- free rules, and the potential for shortages of labor. Changes in trade relationships, tariffs, or cross-
border restrictions affecting our suppliers, including in Mexico or China, could increase our costs or disrupt our ability
to obtain necessary materials and components. The realization of any of these risks could disrupt or increase the costs in our
supply chain and adversely affect our business and results of operations. Our success ﬂ&ay—éepeﬂd—eﬂ—t-he—eﬁnt—rnued—seﬁﬂee-aﬂd
availability-ofkeypersonnel-Our-sueeess-and future growth #s-are dependent upon the ability of our executive officers, senior

managers and other key personnel to operate and manage our business and execute on our growth strategies successfully. We



are also dependent on attracting and retaining highly skilled professionals and other technical personnel, including
engineers, chemists and technicians, that could adversely affect our ability to compete in the oilfield services industry,
particularly during periods of increased demand for oil and natural gas. We may be unable to continue to attract and retain
our executive officers, senior managers or other key personnel, including highly skilled professionals and other technical
personnel. We may incur increased expenses in connection with the hiring, promotion, retention or replacement of any of these
individuals. These labor costs include the cost of providing employee benefits in the United States, Canada and ethet-certain
foreign jurisdictions, including severance benefits. The loss of the services of any of our key personnel could have a material
adverse effect on our business, financial condition and results of operations. We conduct a portion of our operations through the
Repeat Precision joint venture, which subjects us to additional risks that could adversely affect the success of these operations
and the ability of Repeat Precision to make cash distributions to us, which could adversely impact our business, financial
position and results of operations. We conduct a portion of our operations through the Repeat Precision joint venture and may
also enter into other joint venture arrangements in the future. Our joint venture arrangements may involve risks not otherwise
present when operating assets directly. For example, we may: {23-® share approval rights over certain major decisions and may
not be able to fully control decisions, including cash distributions to us from the joint venture; {Z-® devote significant
management time to the requirements of, and matters relating to, the joint ventures; {2-® engage in disputes that may result in
delays, litigation or operational impasses; 2@ incur liabilities as a result of an action taken by our joint venture partner,
including leaving us liable for the other joint venture partners’ shares of joint venture liabilities; {2-® not receive credit for
additional borrowing capacity under the borrowing base of our ABL Facility, as in the case with the Repeat Precision joint
venture; {2-e breach a covenant or restriction in the promissory note entered into by Repeat Precision (the “ Repeat Precision
Promissory Note ”); {2}-e have different systems or controls at the joint venture, which may subject us to additional risks and
vulnerabilities; and {23-@ not carry adequate insurance policies that fully cover loss or damage incurred by both us and our joint
venture partners in certain circumstances. The risks described above or the failure to continue our joint venture could adversely
affect our ability to transact the business thatis-the-subjeetof sweh-the joint venture and limit our ability to receive cash
distributions from the joint venture, which would in turn adversely affect our business, financial position and results of
operations. A significant amewnt-portion of our revenue is generated ts-in Canada and denominated in CAD and could be
negatively impacted by currency fluctuations. Approximately €9-63 % of our revenue for the year ended December 31, 2623
2024 was generated in Canada, which may-expese-exposes us to currency fluctuations. Changes in currency exchange rates,
particularly with respect to CAD, could have a material adverse effect on our results of operations or financial position. Qur A
wehada-trade accounts receivable balance denominated in Canadian dollars efwas $ 26-26 . 94 million as of December 31,
2623-2024 7a-. A 10 % movement in exchange rates for CAD relative to USD would increase or decrease the resulting trade
accounts receivable balance by $ 1. 6-8 million in USD. We have not hedged our exposure to changes in foreign currency
exchange rates and, as a result, could incur significant and unanticipated transaction gains and losses. Our operations may be
limited or disrupted in certain parts of the continental United States, Canada and the North Sea during severe weather
conditions, particularly, including severe winters or w1ldﬁres Wthh could have a materlal adverse effect on our busmess
financial condition and results of operations. W : P
operations may be limited or disrupted by severe weather condltlons, partlcularly in basrns—t-hfettgheut—certam parts of the
continental United States, Canada and #rthe North Sea. We serve these markets through our facilities and service centers
located in Texas, Oklahoma, and Alberta and Saskatchewan, Canada, and Western Norway. A substantial portion of our revenue
is generated from our operations in geographies where weather conditions may be severe, particularly during winter and spring
months. Many experts believe global climate change could increase the frequency and severity of extreme weather conditions
such as more intense droughts, hurricanes, thunderstorms, tornadoes and snow or ice storms, as well as wildfires and
rising sea levels and increased volatility in seasonal temperatures. Weather conditions can interfere with our or our
customers' operations and increase our costs, and damage resulting from extreme weather may not be fully insured .
Repercussions of severe weather conditions may include: {23- curtailment of drilling and completion activity; £23-e weather-
related damage to equipment resulting in suspension of operations or the shut- in of existing production; £2-e weather- related
damage to our facilities; £23-® inability to deliver equipment and materials to jobsites in accordance with contract schedules; and
£23-e loss of productivity, or exposure of our employees to harm. Many municipalities in Canada impose bans or other
restrictions on the use of roads and highways, which include weight restrictions on the paved roads that lead to our jobsites due
to the muddy conditions caused by the spring thaw. This can limit our access to these jobsites and our ability to service wells in
these areas. In addition, wildfires in Canada, which are more common in spring and summer seasons , can result in selected
shut- ins of oil and natural gas production. For example, during the second quarter of 2023, access to well sites in Canada were
particularly impacted by wildfires, which negatively impacted certain of our customers’ cash flows, and their drilling and
completion activity in the second half of 2023. Harsh winter conditions in the North Sea can result in strong winds and high
waves, which can limit our ability to service offshore platforms. These constraints and the resulting shortages or high costs could
delay our operations and materially increase our operating and capital costs in those regions. Weather conditions may also affect
the price of crude oil and natural gas, and related demand for our services. If we are unable to accurately predict customer
demand or if customers cancel their orders on short notice, we may hold excess or obsolete inventory, which would reduce gross
margins. Conversely, insufficient inventory would result in lost revenue opportunities and potentially a loss in market share and
damaged customer relationships. Customers can generally cancel or defer purchase orders on short notice without incurring a
significant penalty. As a result, we cannot accurately predict what or how many products such customers will need in the future.
Anticipating demand is difficult because our customers face unpredictable demand for their own products and are increasingly
focused on cash preservation and tighter inventory management. Orders are placed with our suppliers based on forecasts of
customer demand and, in some instances, we may establish buffer inventories to accommodate anticipated demand. Our




forecasts of customer demand are based on multiple assumptions, each of which may introduce errors into the estimates. If we
overestimate customer demand, we may allocate resources to the purchase of material or manufactured products that we may
not be able to sell when expected, if at all. As a result, we may hold excess or obsolete inventory, which would reduce gross
margin and adversely affect financial results. Conversely, if we underestimate customer demand or if insufficient manufacturing
capacity is available, we would miss revenue opportunities and potentially lose market share and damage our customer
relationships. In addition, any future significant cancellations or deferrals of product orders or the return of previously sold
products could materially and adversely affect gross margins, increase product obsolescence charges and restrict our ability to
fund our operations. We could be subject to additional income tax liabilities. We are subject to income taxes in the United States
(federal and state), Canada (federal and provincial) and other foreign jurisdictions. Tax laws, regulations, and administrative
practices in various jurisdictions may be subject to significant change, with or without notice, due to economic, political, and
other conditions, and significant judgment is required in evaluating and estimating our provision and accruals for these taxes.
There are many transactions that occur during the ordinary course of business for which the ultimate tax determination is
uncertain. Our effective tax rates could be affected by numerous factors, such as intercompany transactions, the relative amount
of our foreign earnings, including lower than anticipated earnings in jurisdictions where we have lower statutory tax rates and
higher than anticipated earnings in jurisdictions where we have higher statutory tax rates, losses incurred in jurisdictions for
which we are not able to realize the related tax benefit, changes in foreign currency exchange rates, entry into new businesses
and geographies, changes to our existing businesses and operations, acquisitions (including integrations) and investments and
how they are financed, changes in our deferred tax assets and liabilities and their valuation, and changes in the relevant tax,
accounting, and other laws, regulations, administrative practices, principles, and interpretations. In addition, a number of
countries are actively pursuing changes to their tax laws applicable to corporate multinationals. We are also currently subject to
audit in various jurisdictions, and these jurisdictions may assess additional income tax liabilities against us. Additionally, tax
authorities have increasingly focused attention on intercompany transfer pricing with respect to sales of products and services
and the use of intangibles. Tax authorities could disagree with our cross- jurisdictional transfer pricing or other matters and
assess additional taxes. If we do not prevail in any such disagreements, our profitability and cash flows may be adversely
affected. Developments in an audit, litigation, or the relevant laws, regulations, administrative practices, principles, and
interpretations could have a material effect on our eperating-financial results or cash flows in the period or periods for which
that development occurs, as well as for prior and subsequent periods. Our business operations in countries outside of the
United States are subject to U. S. and non- U. S. federal laws and regulations, including restrictions imposed by the
Foreign Corrupt Practices Act as well as trade sanctions administered by the OFAC and the Commerce Department.
Local laws and customs in many countries differ significantly from those in the United States. In many countries,
particularly in those with developing economies, it is common to engage in business practices that are prohibited by U. S.
regulations applicable to us. The U. S. Foreign Corrupt Practices Act (“ FCPA ”) and similar anti- bribery laws in other
jurisdictions, including the Corruption of Foreign Public Officials Act and Criminal Code in Canada and the UK
Bribery Act 2010, prohibit corporations and individuals, including us and our employees, from engaging in certain
activities to obtain or retain business or to influence a person working in an official capacity. We are responsible for any
violations by our employees, contractors and agents, whether based within or outside of the United States, for violations
of the FCPA. We may also be held responsible for any violations by an acquired company that occur prior to an
acquisition, or subsequent to the acquisition but before we are able to institute our compliance procedures. In addition,
our non- U. S. competitors that are not subject to the FCPA or similar laws may be able to secure business or other
preferential treatment in such countries by means that such laws prohibit with respect to us. A violation of any of these
laws, even if prohibited by our policies, could have a material adverse effect on our business, financial condition or
results of operations. Actual or alleged violations could damage our reputation, be expensive to defend, and impair our
ability to do business. We conduct business globally, and our business activities and services are subject to import and
export control laws and regulations, as well as economic sanctions and other international trade laws of the United States
and other countries. We must comply with U. S. export and import controls, economic sanctions, tariffs, embargoes and
other international trade laws, including the U. S. Commerce Department’ s Export Administration Regulations and
economic sanctions regulations administered by the U. S. Department of the Treasury’ s Office of Foreign Assets Control
and the U. S. Department of State. Although we have instituted policies and procedures designed to promote compliance
with such laws and regulations, violations of import or export control laws and regulations or economic sanctions,
embargoes or other international trade laws could result in negative consequences to us, including government
investigations, sanctions, criminal or civil fines or penalties, more onerous compliance requirements, loss of
authorizations or licenses needed to conduct aspects of our business, default under debt, reputational harm and other
adverse consequences. Moreover, if any of our counterparties or jurisdictions where we do business becomes the target
of economic sanctions, we may face an array of issues, including, but not limited to, having to abandon the related
project, being unable to recoup prior invested time and capital or being subject to lawsuits, investigations or regulatory
proceedings that could be time consuming and expensive to respond to, and which could lead to criminal or civil fines or
penalties. Furthermore, the laws and regulations concerning import activity, export recordkeeping and reporting, export
control and economic sanctions are complex and constantly changing. These laws and regulations can cause delays in
shipments and unscheduled operational downtime. Impairment #of the carrying value of long- lived assets including
goodwill could negatively affect our operating results. We evaluate our property and equipment and identifiable intangible
assets for impairment whenever changes in circumstances indicate that the carrying amount of an asset group may not be
recoverable. Should the review indicate that the carrying value is not fully recoverable, the amount of the impairment loss is
determined by comparing the carrying value to the estimated fair value. See “ Note 2. Summary of Significant Accounting



Policies, ” “ Note 7. Property and Equipment ”” and “ Note 8. Goodwill and Identifiable Intangibles ” of our consolidated
financial statements for further information. An assessment of potential goodwill impairment indicators is performed annually
or whenever there is a triggering event that indicates an impairment loss may have been incurred. Under accounting principles
generally accepted in the United States (“ GAAP 7), swe-determine-if we identify a potential triggering event, we assess
whether it is more likely than not that the fair value of a reporting unit exceeds the related carrying amount . If it is deemed
that the fair value likely does not exceed the carrying value, we are required to perform a quantitative impairment test to
determine the amount of any impairment loss to record . Determining the fair value of a reporting unit requires the use of
estimates, assumptions and judgment. See “ Note 2. Summary of Significant Accounting Policies ”” and “ Note 8. Goodwill and
Identifiable Intangibles ” of our consolidated financial statements for further information. We are unable to predict whether
impairments of one or more of our long- lived assets or investments may occur in the future. Such an impairment would result in
non- cash charges and may indicate that conditions exist which could otherwise materially adversely affect our business,
financial condition and results of operations. Our operations and our customers’ operations are subject to a variety of
governmental laws and regulations that may increase our costs, limit the demand for our products and services or restrict our
operations. Our business and our customers’ businesses may be significantly affected by: {2 federal, state and local and non-
U. S. laws and other regulations relating to import tariffs, oilfield operations, employment, labor, worker safety and protection
of the environment; £2-e changes in these laws and regulations; and £2e the level of enforcement of these laws and
regulations. If we fail to comply with safety regulations or maintain an acceptable level of safety at our facilities, we may incur
fines, penalties or other liabilities, or may be held criminally liable. We may incur additional costs to upgrade equipment or
conduct additional training, or otherwise incur costs in connection with compliance with safety regulations. Failure to maintain
safe operations or achieve certain safety performance metrics could disqualify us from doing business with certain customers,
particularly major oil companies. Additionally, non- compliance with employment and labor laws could result in
investigations, litigation, penalties, and reputational harm. We could face significant costs defending claims regarding
discrimination, harassment, wage and hour requirements, employee classification, or other employment matters. We
depend on the demand for our products and services from the oil and natural gas industry which is affected by changing taxes,
price controls and other laws and regulations relating to the oil and natural gas industry in general. For example, the adoption of
laws and regulations curtailing exploration and development drilling for oil and natural gas for economic or other policy reasons
could adversely affect our operations by limiting demand for our products. In addition, some non- U. S. countries may adopt
regulations or practices that give advantage to indigenous oil companies in bidding for oil leases jor require indigenous
companies to perform oilfield services currently supplied by other service companies. To the extent that such companies are not
our customers, or we are unable to develop relationships with them, our business may suffer. We cannot determine the extent to
which our future operations and earnings may be affected by new legislation, new regulations or changes in existing regulations.
Because of our non- U. S. operations and sales, we are subject to changes in regional, political or economic conditions, and non-
U. S. laws and policies, including taxes, trade protection measures, and changes in regulatory requirements governing the
operations of companies in non- U. S. countries. We are also subject to changes in non- U. S. laws and regulations that may
encourage or require hiring of local contractors or require non- U. S. contractors to employ citizens of, or purchase supplies
from, a particular jurisdiction. If we fail to comply with any applicable law or regulation, it could have a material adverse effect
on our business, financial condition and results of operations. ©ur-We may be adversely affected by disputes regarding
intellectual property rights of third parties. We have in the past, are presently, and may in the future, become involved in
legal proceedings to protect and enforce our intellectual property rights. In addition, third parties may initiate litigation
against us by asserting that the conduct of our business eperations-infringes, misappropriates or otherwise violates
intellectual property rights. We may not prevail in eountries-outside-of-any legal proceedings related to such claims, and
our products and services may be found to infringe, impair, misappropriate, dilute or otherwise violate the United-States
intellectual property rights of others. If we arc sued for infringement subjeet-to-b—S—and lose nen——S—federaHaws-and
regulations-, inelading restrietions-tmposed-we could be required to pay substantial damages and / or be enjoined from
using or selling the infringing products or technology. Likewise, if we do not prevail in the lawsuits initiated by us, it
could impact the Foreign-CorruptPracticesAet-strength or validity of the patents in question and decrease our competitive
advantage in the market that was protected by the patent For example, as described wel-as-trade-sanetions-administered

n many-eountries-differsignifteantly-from* Note 11.
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a dec1s10n agalnst us holdlng that our asserted patents were 1nvahd and that we 1nfr1nged upon a patent similar-anti-
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subjeetto-successful in appeahng the -FGP—A—lnfrlngement determlnatlon in this or a smnhu -}a-ws—demslon, we could face
substantial damages in a subsequent trial that could materially impact our financial condition and liquidity. The court
may award significant monetary damages, including the disgorgement of all profits derived from the sale of the product,
if it disagrees with our position regarding the proper measure of damages attributable to the invention. Also, in July



2024, Kobold filed a motion with the Canada Court regarding whether the injunction allowed us to modify our product
or, as Kobold contends, we needed to destroy or deliver the product to Kobold. If the Canada Court agrees with Kobold,
it may impose a fine or other remedy against the Company. Any legal proceeding concerning intellectual property is not
currently covered by i insurance and could be ab}e—te-seeufe—busmess—e%protracted and costly regardless of other—- the
attorrof any claim and
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develop and 1mplement new technologies, products dnd services thdt dhon with the needs of our customers including addressing
the shift to more non- traditional energy markets as part of the energy transition. Our success depends on the ongoing
development and implementation of new product designs and improvements, and on our ability to protect and maintain critical
intellectual property assets related to these developments. If we are unable to continue to develop and produce competitive
technology or deliver it to our ekents-customers in a timely and cost- competitive manner in the various markets we serve, it
could have a material adverse effect on our business, financial condition and results of operations. Also, if we are not able to
obtain patent or other intellectual property protection of our technology, we may not be able to recoup development costs or
fully exploit systems, services and technologies in a manner that allows us to meet evolving industry requirements at prices
acceptable to our customers. In addition, some of our competitors are large national and multinational companies that may be
able to devote greater financial, technical, manufacturing and marketing resources to research and development of new systems,
services and technologies than we are able to do. Investments in new technologies involve uncertainties and risk. Commercial
success depends on many factors, including the levels of innovation, the development costs and the availability of capital
resources to fund those costs, the levels of competition from others developing similar or other competing technologies, our
ability to obtain or maintain government permits or certifications, the effectiveness of production, distribution and marketing
efforts, and the costs to customers to deploy and provide support for the new technologies. In addition, it may take long periods
of time to develop new technologies , and we may not accurately predict the future needs of our customers or the competitive
landscape. We may not achieve significant revenues from new product and service investments for a number of years, if at all,
which could have a material adverse effect on our business, financial condition and results of operations. Some of our customers
are making investments in non- traditional energy markets as part of the energy transition. As a result, we may be unable to
supply our traditional oil and gas products to these customers if we do not develop new technology that meets their changing
needs. Therefore, to counteract these pressures, any reduced spending or decreased demand for traditional energy products will
need to be offset at the same or greater pace by sales to other customers or increased sales of renewable energy technologies that
we develop. If we are not successful in offsetting such sales, there could be a significant negative impact on our results of
operations or financial condition. In addition, the focus on non- traditional energy investments could result in reduced spending
by such companies or decreased demand for our existing products and services. We are unable to predict what effect the energy
transition may have on prices, spending by customers, selling strategies, competitive position, customer retention or our ability
to negotiate favorable agreements with customers. Advancements in drilling and well completion technologies and processes



could have a material adverse effect on our business, financial condition, results of operations and cash flows. Our industry is
characterized by rapid and significant technological advancements and introductions of new products and services using new
technologies. As new well completion technologies develop, we may be placed at a competitive disadvantage, and competitive
pressure may force us to implement new technologies at a substantial cost. We may not be able to successfully acquire or use
new technologies. New technologies, services or standards, including improvements to existing competing technologies, could
render our technologies, products or services obsolete, which could have a material adverse effect on our business, financial
condition and results of operations. In addition, the development of new processes to replace hydraulic fracturing altogether or
that replace our technologies, could cause a decline in the demand for the products and services that we provide and could result
in a material adverse effect on our business, financial condition and results of operations. Our competitors may infringe upon,
misappropriate, violate or challenge the validity or enforceability of our intellectual property and we may not be able to
adequately protect or enforce our intellectual property rights in the future. We currently hold multiple U. S., Canadian and
international patents and have multiple pending patent applications for products and processes. Patent rights are limited and it
may be possible for a third- party to design around our patents. Furthermore, patent rights have strict territorial limits and we
may not be able to enforce our patents against infringement occurring in “ non- covered " territories. In addition, our patents
may be challenged and found to be invalid or unenforceable through litigation. For example, in recent patent litigation in
Canada, certain of our patents were found to be invalid, and while certain aspects of the invalidity decision are under
appeal, there can be no assurance that we will prevail or that our other patents would survive similar challenges. Such
outcomes could significantly impair our competitive position in the markets those patents were intended to protect. Also,
we do not have patents in every jurisdiction in which we conduct business and our patent portfolio will not protect all aspects of
our business and may relate to obsolete or unusual methods, which would not prevent third parties from entering the same
market. Additionally, we generate meaningful income from license agreements related to our intellectual property. This
income stream is subject to several risks that could materially reduce or eliminate these payments. Our licensees may fail
to pay required fees, dispute their payment obligations, or experience financial difficulties that prevent them from
making payments. If our patents are challenged and found to be invalid in legal proceedings, or if courts interpret our
patents more narrowly than we do, licensees may cease paying fees or demand renegotiation of existing agreements.
Furthermore, as our patents approach their expiration dates, this income stream will naturally decline and eventually
cease for the expired patents. In many international jurisdictions, our intellectual property rights may not receive the
same level of protection as in the United States and Canada. We may encounter difficulties obtaining and enforcing
patent protection, face requirements to license technology to local partners, and experience challenges preventing
unauthorized use of our technology. These challenges are particularly significant in countries with developing legal
systems, where enforcement mechanisms may be limited and intellectual property protection less established. Despite our
efforts to safeguard our intellectual property rights, we may not be successful in doing so, or the steps taken by us in this regard
may not be adequate to detect or deter misappropriation of our technology or to prevent an unauthorized third party from
copying or otherwise obtaining and using our products, technology or other information that we regard as proprietary.
Moreover, our competitors may independently develop equivalent knowledge, methods and know — how. Competitors could
purchase our products and attempt to replicate some or all of the competitive advantages we derive from our development
efforts, infringe our intellectual property rights, design around our protected technology or develop their own competitive
technologies that fall outside of our intellectual property rights. Our inability to adequately protect our intellectual property could
allow our competitors and other third parties to produce products based on our patented or proprietary technology and other
intellectual property rights, providing increased competition and pricing pressure, which could substantially impair our ability to
compete. In addition, by customarily entering into employment, confidentiality and / or license agreements with our employees,
customers and potential customers and suppliers, we attempt to limit access to and distribution of our technology. Our rights in
our confidential information, trade secrets, and confidential know- how will not prevent third parties from independently
developing similar information. Publicly available information (e. g. information in expired issued patents, published patent
applications, and scientific literature) can also be used by third parties to independently develop technology. This independently
developed technology may be equivalent or superior to our proprietary technology. Confidential information shared with
employees, customers and potential customers and suppliers may be used by those parties in a manner inconsistent with their
employment, confidentiality and / or license agreements and we may not be able to adequately protect against or stop such
behavior. We may not be able to determine if competitive technology offered by third parties was independently developed or
resulted from breach of our agreements. In addition, we operate in certain jurisdictions with a heightened risk of
misappropriation or misuse of confidential information and 1ntellectual property and it may be more difficult i in such
Jurlidlctlonq to enforce our rights. ¥ : : 3 €l EHE : s




could adversely affect our bu%lnei% We are heavily dependent on our 1nformat10n %yitemq and computer - based programs,
including our engineering information and accounting data. If any of such programs or systems were to fail or create erroneous
information in our hardware or software network infrastructure, whether due to cyberattack or otherwise, unfavorable
consequences could result including loss of our communication links or the inability to automatically process commercial
transactions or engage in similar automated or computerized business activities. Any such consequence could have a material
adverse effect on our business, financial condition and results of operations. We are subject to cybersecurity risks. A cyber
incident could occur and result in information theft, data corruption, operational disruption and / or financial loss. Our
operations depend on effective and secure information technology systems. Threats to information technology systems,
including as a result of cyberattacks and cyber incidents, continue to grow. Cybersecurity risks could include, but are not limited
to, ransomware attacks, malicious software, attempts to gain unauthorized access to our data and the unauthorized release,
corruption or loss of our data and personal information, interruptions in communication, loss of our intellectual property or theft
of our sensitive or proprietary technology, loss or damage to our data delivery systems, or other cybersecurity and infrastructure
systems, including our property and equipment. As a result of our hybrid work schedule, remote work and remote access to our
systems has increased significantly as a large number of our office employees work remotely at least two days a week. Remote
work relies heavily on the use of remote networking and online conferencing services that enable employees to work outside of
our corporate infrastructure and, in some cases, use their own personal devices, which exposes us to additional cybersecurity
risks, including unauthorized access to sensitive information as a result of increased remote access and other cybersecurity
related incidents. We are consistently subject to attempts to compromise our information technology systems. It is possible that
our business, financial and other systems could be compromised, which could go unnoticed for a prolonged period of time.
While we utilize various procedures and controls to mitigate exposure to such risk, there can be no assurance that the procedures
and controls that we implement, or which we cause third party service providers to implement, are sufficient to protect our
systems, information or other property. Additionally, customers as well as other third parties upon whom we rely face similar
cybersecurity threats, which could directly or indirectly impact our business and operations. The occurrence of a cyber incident
or attack could have a material adverse effect on our business, financial condition and results of operations. Further, as cyber
incidents continue to evolve, we may be required to incur additional costs to continue to modify or enhance our protective
measures or to investigate or remediate the effects of cyber incidents. Also, our insurance coverage for cyberattacks may not be
sufficient to cover all the losses we may experience as a result of such cyberattacks. We also face cybersecurity risks from
our suppliers, particularly tier 1 and key suppliers, as our operations and business continuity depend on the security of
their systems. A cyber incident at a critical supplier could disrupt our supply chain, production, or operations, and
ultimately impact our financial performance. For additional information on our cybersecurity and information technology
systems, see “Item 1C. * Cybersecurity ” below . Emerging AI and machine learning technologies could disrupt our
business model and competitive position. The oil and gas industry is increasingly adopting AI and machine learning
technologies to optimize operations, improve efficiency, and reduce costs. While we selectively invest in these
technologies, we face the challenge of competing with larger oilfield services companies that can dedicate substantially
greater financial and technical resources to developing Al capabilities. Our ability to remain competitive depends on
effectively prioritizing our technology investments and managing associated risks. If we cannot develop targeted
strategies to incorporate these technologies in a cost- effective manner while managing implementation risks, or if our
competitors deploy these technologies more comprehensively, our competitive position and financial results could be
materially adversely affected . Complications with our ERP system could adversely impact our business and operations. We
rely extensively on information systems and technology to manage our business and summarize operating results. Our ERP
system is designed to accurately maintain our financial records, enhance operational functionality and provide timely
information to our management team related to the operation of the business. Technical issues in the operation of our ERP
system could cause operating and reporting delays, increased costs and other difficulties. If we are unable to successfully
operate our ERP system, it could have a material adverse effect on our business, financial condition and results of operations.
Additionally, if we do not effectively operate the ERP system, our internal control over financial reporting could be deemed
ineffective which may adversely affect our ability to assess those controls adequately or timely, and may limit our ability to
produce reliable financial data. We may not be able to satisfy technical requirements, testing requirements, code requirements or



other specifications under contracts and contract tenders. Many of our products could be used in harsh environments and severe
service applications. Our contracts with customers and customer requests for bids may set forth detailed specifications or
technical requirements (including that they meet certain industrial code requirements, such as API, ASME or similar codes, or
that our processes and facilities maintain ISO or similar certifications) for our products and services, which may also include
extensive testing requirements. We cannot assure you that our products or facilities will be able to satisfy the specifications or
requirements, or that we will be able to perform the full- scale testing necessary to prove that the product specifications are
satisfied in future contract bids or under existing contracts, or that the costs of modifications to our products or facilities to
satisfy the specifications and testing will not adversely affect our results of operations. If our products or facilities are unable to
satisfy such requirements, or we are unable to perform or satisfy the required testing, our customers may cancel their contracts
and / or seek new supphers whrch could have a material adverse effect on our business, financial condition and results of
operations. al-a stlatoryMa Hydraulic fracturing is substantially dependent on the
availability of water. Restrlctlons on the ability of our customers to obtain water may have a material adverse effect on our
business, financial condition and results of operations. Water is an essential component in unconventional oil and natural gas
development and production during both the drilling and hydraulic fracturing processes. Over the past several years, certain of
the areas in which we sell our products and services have experienced extreme drought conditions and competition for water in
such areas is growing. As a result of this severe drought, some local water districts and Canadian provinces have begun
restricting the use of water subject to their jurisdiction for hydraulic fracturing to protect local water supply. The inability of our
customers to obtain water to use in their operations from local sources or to effectively utilize flowback water could impact
demand for our products and servrces whrch could have a mater1a1 adverse effect on our busrness financial condition and
results of operations. ; ; : and-a ;

change arlsrng from GHG emissions has led -ts—g-wrﬂg-ﬂse—to aﬁ—tnefeased—l—ﬁeel-ﬁleed—e-f—regulatory actions to address climate
change in the United States and abroad. As a result, our customers are or may become subject to statutes or regulations aiming
to reduce emissions of GHGs. In December 2009, the EPA determined that emissions of carbon dioxide, methane and other
GHGs present an endangerment to public health and the environment because emissions of such gases are, according to the
EPA, contributing to warming of the earth’ s atmosphere and other climatic changes. Based on these findings, the EPA has

proposed regulatlons restrrctrng emlssrons of GHGS under exrstlng provrslons of the CAA —tnel-ud-rng—estabh%h-tﬂg—New—Sﬁufee

e 6 he lnﬂatron Reductlon Act 0f 2022 becarne law in August
2022 and aims to reduce GHGS 1nclud1ng Carbon d10x1de by 40 percent by 2030. The Inflation Reduction Act provides billions
of dollars in financial incentives, in the form of grants and loans, designed to facilitate financing and deployment of renewable
energy projects in the United States. In November 2005, the Canadian federal government began to regulate carbon dioxide
emissions by adding carbon dioxide to the List of Toxic Substances under CEPA. Today, many GHG emissions sources are
subject to a carbon tax of CAD 65-80 / CO2e, which will rise to CAD 170 / CO2e in 2030 or to a provincial system which is
equivalent to the federal tax. In June 2022, the Canadian federal government also brought into force the CFR which sets GHG
emissions limits on a variety of liquid fuels, including gasoline and diesel. In Deeentber-November 20623-2024 . the federal
government released the-Federat-for public and stakeholder consultation draft Oil and Gas Sector Greenhouse Gas
Emission Cap Framewerk-Regulations that prepeses— propose capping regutationsto-eap-oil and gas emissions in 2030 at 35
te38-percent below 2019 levels. At the same time the Canadian federal government proposed amendments to reduce methane
emissions in the upstream oil and gas sector by 75 % below 2012 levels by 2030. While the scope and future implementation of
any final rules and regulations regarding such proposed NSPS in the United States or the Federal-federal Cap-Framework
emissions cap regulations in Canada, emissions requirements and financial incentives, remain uncertain, these rules and
regulations could have an adverse effect on our customers and result in an indirect material adverse effect on our business.
Various U. S. states or groups of states also have adopted or considered adopting legislation, regulations or other governmental
actions focused on reducing GHG emissions, including cap and trade programs, carbon taxes, restricting methane emissions
from exp-}emt-ten—aﬁd-predueﬁen—E & P activities, reportlng and tracklng 1n1t1atrves and renewable portfoho standards At the
1nternat10nal level : : d

-Beeember—292—3—COP28 climate surnnnt in December 2023 fepfesentat-wes—ffem—nearly 200 countrres agreed to transition
away from fossil fuels in energy systems so as to achieve net zero by 2050. Although it is not possible at this time to predict
how any legal requirements imposed following the-these or tmp}emeﬂtat-tefre-ﬁt-he—P&ﬂs—Agfeemeﬂt—subsequent international
negotiations or otherwise that may be adopted or issued to address GHG emissions would impact our business or that of our
customers, any such future laws, regulations or legal requirements imposing reporting or permitting obligations on, or limiting
emissions of GHGs from, oil and natural gas exploration activities could require our customers to incur costs to reduce
emissions of GHGs associated with their operations. In addition, substantial limitations on GHG emissions could adversely
affect demand for the oil and natural gas our customers produce. In addition, various federal and / or state common law claims



have been made against certain energy companies alleging that GHG emissions have resulted in actionable damages. As a
result, private individuals may seek to enforce environmental laws and regulations against certain energy companies and could
allege personal injury or property damages. While our business is not a party to any such litigation, we could be named in
actions making similar allegations. An unfavorable ruling in any such case could significantly impact our or our customers’
operations and could have a material adverse effect on our business, financial condition and results of operations. Mereover;

regulatory initiatives relatlng to hydrauhc fracturlng Could result in 1ncreased eosts and addrtronal operatrng restrictions or
delays on our customers, which could in turn decrease the demand for our products and services. Our business is dependent on
the ability of our customers to conduct hydraulic fracturing and horizontal drilling activities. Hydraulic fracturing is an
important common practice that is used to stimulate production of hydrocarbons, particularly natural gas, from tight formations,
including shales. The process, which involves the injection of water, sand and other proppants under pressure into formations to
fracture the surrounding rock and stimulate production, is typlcally regulated by state oil and natural gas commissions 1n the

Unrted States and provrncral energy regulators in Canada -

W : anadia . Federal and pr0V1ncral agencres also have asserted
regulatory authorrty over addrtronal aspects of the process and there are certain governmental reviews either completed,
underway, or being proposed that focus on the environmental aspects of hydraulic fracturing practices. These completed,
ongoing, or proposed studies, depending on their degree of pursuit and whether any meaningful results are obtained, could spur
initiatives to further regulate hydraulic fracturing. For example, in December 2016, the EPA released a final report assessing the
potential impacts of hydraulic fracturing on drinking water resources. In this report, the EPA found scientific evidence that
hydraulic fracturing activities can impact drinking water resources under some circumstances. Other governmental agencies,
including the U. S. Department of Energy, the U. S. Geological Survey and the U. S. Government Accountability Office, have
evaluated or are evaluating various other aspects of hydraulic fracturing. State, provincial and federal regulatory agencies
recently have focused on a possible connection between the operation of injection wells used for oil and natural gas waste
drsposal and seismic act1V1ty Slnnlar concerns have been raised that hydrauhc fracturrng may also contrrbute to sersmlc act1V1ty

y ; i an ity—These ongoing or proposed studres Could
spur initiatives to further regulate hydrauhc fracturlng and could ultimately make it more difficult or costly to perform fracturing
and increase the costs of compliance and doing business for our customers. In addition, in response to concerns regarding
induced seismicity, regulators in some states and provinces have from time to time, developed and implemented plans directing
certain wells where seismic incidents have occurred to monitor, restrict or suspend disposal well operations. Such actions to
monitor, restrict or suspend disposal well operations could make it more difficult or costly for our customers to perform
fracturing and may increase their operating costs, thereby reducing their cash flows. Various state, provincial, and local- level
initiatives in regions with substantial shale resources have been or may be proposed or implemented to further regulate hydraulic
fracturing practices, limit water withdrawals and water use, require disclosure of fracturing fluid constituents, restrict which
additives may be used, or implement temporary or permanent bans on hydraulic fracturing. For instance, the State of New York
elected in 2015 to prohibit high volume hydraulic fracturing altogether and California banned ts-peised-to-bam-hydraulic
fracturing on state- permitted lands in October 2024. Any increased regulation of hydraulic fracturing could reduce our
customers’ demand for our products and services and have a material adverse effect on our business, financial condition and
results of operations. At this time, it is not possible to estimate the 11npact on our busrness of newly enacted or potent1al federal
state, prov1n01al or local laws governlng hydrauhc fracturlng ; : :

Orl and natural gas operatrons tn—eufepef&t—mg—areas—can be adversely affected by seasonal or permanent restrictions on drrlhng
activities designed to protect various wildlife and their habitat, which may limit the ability of our customers to operate in
protected areas. Permanent restrictions imposed to protect endangered species could prohibit drilling in certain areas or require
the implementation of expensive mitigation measures. Additionally, the designation of previously unprotected species as
threatened or endangered in areas where we operate could result in increased costs arising from species protection measures.
Restrictions on the oil and natural gas operations of our customers to protect wildlife and their habitat could reduce demand for
our products and services, which could have a material adverse effect on our business, financial condition and results of
operations. We may not be able to meet applicable regulatory requirements for our use of certain chemicals by our tracer
diagnostics business, and, even if requirements are met, complying on an ongoing basis with the numerous regulatory
requirements may be time- consuming and costly. The chemicals that we use in our tracer diagnostics business may be subject to
government regulation in our target markets. In the United States, the EPA administers the Fexte-Substanees-Controt-Aet-(the—
TSCA Z)which regulates the commercial registration, distribution, and use of many chemicals, including many of the chemicals
we use in our tracer diagnostics business. Before we can manufacture or distribute significant volumes of a chemical, we need to
determine whether that chemical is listed in the TSCA inventory. If the substance is listed, then manufacture or distribution can
commence immediately. If not, then we must file a Pre—Manufaeture Notiee-(~PMN Zwith the EPA for review. Certain
categories of chemical substances may be exempt from a full PMN review, including chemical substances that qualify for a Low



Volume Exemption (“ LVE ). We have filed PMNs for certain chemicals, and have sought for and obtained LVEs for other
chemicals that we use in our tracer diagnostics business, and we will file additional PMNSs or seek additional LVEs in the future.
We may not be able to expediently receive approval from the EPA to list such chemicals on the TSCA inventory, resulting in
delays in our ability to manufacture such chemicals, or significant increases in testing requirements. In addition, once we have
the EPA approval authorizing us to manufacture PMN substances for our tracer diagnostics business, we remain subject to
regulatory requirements, including, as applicable, volume limitations that may impede us from producing sufficient quantities of
such chemicals. Noncompliance with the EPA approval eensent-erdercould result in civil or criminal penalties and delays, or
require us to cease operations that are authorized under the approval eensent-erder-. Similar programs exist in most, if not all, of
the countries in which we may seek to produce, import or use certain chemicals in our tracer diagnostics business, including
compliance with regulations imposed in Canada by the Environment and Climate Change Canada / Health Canada as well as in
Norway, the United Kingdom and Australia. These programs may increase the risk of noncompliance as well as result in
additional testing that increases cost and may limit the number of tracers that are available to use in those markets. In addition,
federal and state agencies may change the requirements or increase their scrutiny as it relates to any of the chemicals we use. For
instance, some of the chemicals we use are classified as per- and polyfluoroalkyl substances (“ PFAS ), which are becoming
subject to greater regulation by certain agencies, including the EPA. We cannot assure you that we will be able to obtain
necessary approvals in a timely manner or at all. If we do not meet applicable regulatory requirements in a particular country for
some chemicals, then we may not be able to commercialize those chemicals or tracers in such country, and our business could
be adversely affected. In addition, with respect to PFAS, in October 2023, the EPA published a final rule under TSCA to require
all manufacturers (including importers) of PFAS and PFAS- containing articles in any year since 2011 to report information to
the EPA on PFAS uses, production volumes, disposal, exposures, and hazards. Changes in regulatory requirements, laws and
policies, or evolving interpretations of existing regulatory requirements, laws and policies, may result in increased compliance
costs, delays, capital expenditures and other financial obligations that could adversely affect our business or results of

operations. Risks Relating to Our Indebtedness We are-a-holding-eompany-and fel-y—eﬁ-diﬂdeﬂdﬁ—dﬁfﬂbﬂﬁﬂﬂs-&ﬂd-our

subs1dlar1es may be able to incur substantlal mdebtedness or other cash pay

could adversely affect our financial condition and our abrhty to operate our business, and we may not be able o generate
sufficient cash flows to meet our debt service obligations. As of December 31, 2623-2024 , our total outstanding indebtedness
was $ 8. 2-1 million, of which no ameunt-amounts was-were outstanding under our ABL Facility or the Repeat Precision
Promissory Note . Under our ABL Facility, which is secured by substantially all efour assets, we may borrow up to the lesser
of'a borrowing base and-or $ 35. 0 million, with sub sablimits—-- limits for loans in Canadian dollars, letters of credit and
swingline loans. The borrowing base is determined based on 85 % of eligible accounts receivables, 85 % of the net orderly
liquidation value of eligible inventory, and 100 % of cash in a specified pledged account, subject to change in the administrative
agent’ s permitted discretion, and does not include assets of Repeat Precision. Our ABL Facility is subject to interest rate
fallback provisions applicable in the event that the secured overnight financing rate (“ SOFR ) or other interest rate benchmarks
provided thereunder become unavailable or unrepresentative of lenders’ cost of funds. There can be no assurance that our ABL
Facility will be adequate in size to satisfy our liquidity needs, or that adverse energy market developments impacting our
customers will not constrain our liquidity by reducing the size of our borrowing base. Our outstanding indebtedness, and any
additional...... by covenants in our indebtedness documents. Under the terms of the credit agreement governing our ABL
Facility, we are required to comply with specified financial and operating covenants, which may limit our ability to operate our
business as we otherwise might operate it. The obligations under our ABL Facility may be accelerated upon the occurrence of an
event of default, which includes customary events of default including, without limitation, payment defaults, cross- defaults to
certain material indebtedness, covenant defaults, material inaccuracy of representations and warranties, bankruptcy events,
material judgments, certain ERISA- related events, material defects with respect to guarantees and collateral, invalidity of
subordination provisions and change of control. If not cured, an event of default could result in any amounts outstanding,
including any accrued interest and unpaid fees, becoming immediately due and payable, which would require us to, among other
things: seek additional financing in the debt or equity markets, refinance or restructure all or a portion of our indebtedness, sell
selected assets and / or reduce or delay planned capital or operating expenditures. Such measures might not be sufficient to
enable us to service our debt and any such ﬁnancrng or reﬂnancrng might not be avarlable on economically favorable terms or at

the Repeat Precrsron Promrssory Note wrt-h—has total aggregate borrowing
capacity of $ 2. 5 million, lowered from an aggregate borrowrng capacrty of § 4. 3 million upon renewal in May 2024 whrch
may be used to fund its business strategies a# OV P 6
. When Repeat Precision increases the outstanding borrowings under the Repeat Precrsron Promissory Note, it may not be able
to meet the ongoing interest obligations or repay the principal balance when due and the note may not be renewed on the current




schedule, which could prevent Repeat Precision from pursuing its business strategies, paying us cash distributions or obtaining
additional financing . Our outstanding indebtedness, and Our outstanding indebtedness,and any additional indebtedness we
incur,may have important consequences for us,including,without limitation,that:we may be required to use a substantial portion
of our cash flow to pay the principal of and interest on our indebtedness;our indebtedness and leverage may increase our
vulnerability to adverse changes in general economic and industry conditions,as well as to competitive pressures;our ability to
obtain additional financing for working capital,capital expenditures,acquisitions and for general corporate and other purposes
may be limited;our indebtedness may expose us to the risk of increased interest rates because our borrowings are at variable
rates of interest (including SOFR) ;our indebtedness may prevent us from taking advantage of business opportunities as they
arise or successfully carrying out our plans to expand our business;and our flexibility in planning for,or reacting to,changes in
our business and our industry may be limited by covenants in our indebtedness documents. Hwe-are-not-able-to-generate
suffietenteash-could alse-have a material adverse effect on our business, financial condition and results of operations. In
addition, we issue equivalent stock units, or cash- settled, liability- classified RSHsrestricted stock units (“ ESUs ) that are
settled in cash at the closing price of our common stock on the day of vesting, which may require us to pay a substantial amount
and could impact our liquidity. If we and our subsidiaries i incur substantial addmonal indebtedness or other cash obhgatlons the
related risks to our financial condmon could Increase - ; :

y y ategtes-. The agreement govermng our ABL Facility
contains a number of restrictive covenants that impose significant operating and financial restrictions on us and may limit our
ability to engage in acts that may be in our long- term best interests. These include covenants restricting, among other things, our
ability to: incur additional indebtedness; grant liens; enter into burdensome agreements with negative pledge clauses or
restrictions on subsidiary distributions; make certain investments; pay dividends; make payments in respect of junior lien or
subordinated debt; make acquisitions; consolidate, amalgamate, merge, liquidate, divide or dissolve; sell, transfer or otherwise
dispose of assets; make certain organizational changes (including with respect to organizational documents and changes in fiscal
year); engage in sale- leaseback transactions; engage in transactions with affiliates; enter into operating leases; enter into
hedging arrangements; enter into certain leasehold arrangements and arrangements with respect to inventory and equipment; and
materially alter our business. In addition, the agreement governing the Repeat Precision Promissory Note (together with the
ABL Facility, the “ Available Loans ) contains a number of restrictive covenants that impose significant operating and financial
restrictions on Repeat Precision. Our ABL Facility requires, as a condition to borrowing, that our available cash on hand after
borrowings does not exceed $ 10. 0 million. The ABL Facility also contains a financial covenant requiring us to maintain a fixed
charge coverage ratio of at least 1. 0 to 1. 0 for the applicable 12 - month period whenever liquidity under our ABL Facility is
less than 20 % of revolving commitments. Our ability to satisfy the fixed charge coverage ratio can be affected by events
beyond our control and we cannot assure you that we will be able to satisfy these covenants. Our inability to satisfy the fixed
charge coverage ratio could render us unable to borrow under the ABL Facility at the time when liquidity is most needed. A
breach of any covenant or restriction contained in the agreement governing our Available Loans could result in an event of
default thereunder. If any such event of default occurs, the lenders under the respective Available Loan may elect (after the
expiration of any applicable notice or grace periods) to declare all outstanding borrowings, together with accrued and unpaid
interest and other amounts payable thereunder, to be immediately due and payable. The lenders under our Available Loans also
have the right, upon an event of default thereunder, to terminate any commitments they have to provide further borrowings.
Further, following an event of default under the agreement governing our Available Loans, the lenders under the loan will have
the right to proceed against the collateral granted to them to secure that debt. If the debt under an Available Loan was to be
accelerated, the assets to secure the loan may not be sufficient to repay in full that debt or any other debt that may become due
as a result of that acceleration. We are a holding company and rely on dividends, distributions and other payments,
advances and transfers of funds from our subsidiaries to meet our obligations. We are a holding company that does not
conduct any business operations of our own. As a result, we are largely dependent upon cash dividends and distributions
and other transfers from our subsidiaries to meet our obligations. The agreements governing the indebtedness of our
subsidiaries impose restrictions on our subsidiaries’ ability to pay dividends or other distributions to us. The
deterioration of the earnings from, or other available assets of, our subsidiaries for any reason also could limit or impair
their ability to pay dividends or other distributions to us. Risks Relating to Ownership of Our Common Stock The price of
our common stock may be volatile and you could lose all or part of your investment. Securities markets worldwide have
experienced in the past, and are likely to experience in the future, significant price and volume fluctuations. Specifically, the
oilfield services sector has recently experienced significant market volatility. This market volatility, as well as general economic,
market or political conditions could reduce the market price of our common stock regardless of our results of operations. The
trading price of our common stock may be highly volatile and could be subject to wide price fluctuations in response to various
factors, including, among other things, the risk factors described herein and other factors beyond our control. Factors affecting
the trading price of our common stock could include: £2-® market conditions in the broader stock market; £2-® actual or
anticipated variations in our quarterly financial and operating results; {Z-® developments in the oil and natural gas industry in
general or in the oil and natural gas services market in particular; £2}-e variations in operating results of similar companies; {2
introduction of new services by us, our competitors or our customers; {2-® issuance of new, negative or changed securities
analysts’ reports, recommendations or estimates; £2}-® a decline in the number of securities analysts covering our company; {2
® investor perceptions of us and the industries in which we or our customers operate, including perceptions of our ESG
attributes; {2-® sales, or anticipated sales, of our stock, including sales by our officers, directors and significant stockholders; {23
e additions or departures of key personnel; £2-e regulatory or political developments; £Z-e the public’ s response to press
releases or other public announcements by us or third parties, including our filings with the SEC; {2 announcements, media
reports or other public forum comments related to litigation, claims or reputational charges against us; £2-e guidance, if any,



that we provide to the public, any changes in this guidance or our failure to meet this guidance; {23-® the sustainability of an
active trading market for our common stock; {2}-e investor perceptions of the investment opportunity associated with our
common stock relative to other investment alternatives; {2-@ other events or factors, including those resulting from system
failures and disruptions, wildfires, floods, droughts, earthquakes, hurricanes, war, acts of terrorism, other natural disasters or
responses to these events; 2-@ changes in accounting principles; {23-® share- based compensation expense under applicable
accounting standards; £23-e litigation and governmental investigations; and {2}-e changing economic conditions. In addition,
because our common stock is mere-thinly traded, its market price may fluctuate significantly more than the stock market in
general or the stock prices of similar companies, which are exchanged, listed or quoted on Nasdaq or another stock exchange.
Approximately 3432 % of eur-the shares of our common stock are held by non- affiliates as of December 31, 2623-2024 . Thus,
our common stock will be less liquid than the stock of companies with broader public ownership, and as a result, the trading
price for our shares of common stock may be more volatile. Furthermore, the trading of our common stock may be further
reduced given the more limited research coverage by securities and industry analysts. Among other things, trading of a relatively
small volume of our common stock may have a greater impact on the trading price for our stock than would be the case if our
public float were larger. These and other factors may cause the market price and demand for shares of our common stock to
fluctuate substantially, which may limit or prevent investors from readily selling their shares of common stock and may
otherwise negatively affect the liquidity of our common stock. In addition, in the past, when the market price of a stock has been
volatile, holders of that stock sometimes have instituted securities class action litigation against the company that issued the
stock. Securities litigation against us, regardless of the merits or outcome, could result in substantial costs and divert the time
and attention of our management from our business, which could significantly harm our business, profitability and reputation.
We are controlled by the Advent Funds, whose interests may differ from those of our public stockholders. We are controlled by
funds (the “ Advent Funds ”’) managed by Advent, which beneficially own in the aggregate 68-59 % of the combined voting
power of our common stock. As a result of this ownership, Advent will have effective control over the outcome of votes on all
matters requiring approval by our stockholders, including the election of directors, the adoption of amendments to our charter
and bylaws and other significant corporate transactions. In addition, persons previously associated with Advent currently serve
on our beard-Board of direetors-Directors (our “ Board 7). The interests of Advent may not always coincide with the interests of
our other stockholders, and the concentration of effective control in Advent will limit other stockholders’ ability to influence
corporate matters. The concentration of ownership and voting power of Advent also may delay, defer or even prevent an
acquisition by a third- party or other change of control and may make some transactions more difficult or impossible without
their support, even if such events are in the best interests of our other stockholders. Further, Advent may have an interest in
having us pursue acquisitions, divestitures, financing or other transactions, including, but not limited to, the issuance of
additional debt or equity and the declaration and payment of dividends, that, in its judgment, could enhance Advent’ s equity
investments, even though such transactions may involve risk to us or to our creditors. Additionally, the Advent Funds may make
investments in businesses that directly or indirectly compete with us, or may pursue acquisition opportunities that may be
complementary to our business and, as a result, those acquisition opportunities may not be available to us. Advent may take
actions that our other stockholders do not view as beneficial, which may adversely affect our business, financial condition and
results of operations and cause the value of the investment of other stockholders to decline. Advent and our directors that were
previously affiliated with Advent, with certain exceptions, do not have obligations to present business opportunities to us and
may compete with us. Our Second Amended and Restated Certificate of Incorporation (as amended by the Certificate of
Amendment, our “ amended and restated certificate of incorporation ™) provides that Advent and our directors that-who were
previously affiliated with Advent do not have any obligation to offer us an opportunity to participate in business opportunities
presented to them even if the opportunity is one that we might reasonably have pursued (and therefore may be free to compete
with us in the same business or similar businesses), and that, to the extent permitted by law, Advent and such directors, will not
be liable to us or our stockholders for breach of any duty by reason of any such activities. As a result, Advent or any of its
managers, officers, directors, agents, stockholders, members, partners, affiliates and subsidiaries (other than us and our
subsidiaries) will not be prohibited from investing in competing businesses or doing business with our elents-customers .
Therefore, we may be in competition with Advent and such persons or their respective affiliates, and we may not have
knowledge of, or be able to pursue, transactions that could potentially be beneficial to us. Accordingly, we may lose certain
corporate opportunities or suffer competitive harm, whlch could have a material adverse effect on our busrness ﬁnancral
condrtron results of operatlons or prospects - sates e § e markets

y prie eline We may sell additional shares of
common stock in subsequent pubhc offerlngs In addition, we currently have an effective shelf registration statement on file with
the SEC to allow us to sell and certain requesting holders to resell shares of our common stock. We cannot predict the effect, if
any, that such market sales of shares of our common stock or the availability of shares of our common stock for sale will have
on the market price of our common stock prevailing from time to time. Sales of substantial amounts of shares of our common
stock in the public market, or the perception that those sales will occur, could cause the market price of our common stock to
decline. We have elected to take advantage of the *“ controlled company ” exemption to the corporate governance rules for
publicly- listed companies, which could make our common stock less attractive to some investors or otherwise harm our stock
price. Because we qualify as a ““ controlled company ” under the corporate governance rules for publicly- listed companies on
the Nasdaq Capital Market (“ Nasdaq ), we are not required to have a majority of our Board be independent, nor are we
required to have a compensation committee or a Board committee performing the Board nominating function. As permitted by
our status as a controlled company, we may choose to change our Board composition, or the composition of the eempensation
Compensation , nominating-Nominating and eerperate-governanee-Governance eommittee-Committee . Accordingly, should
the interests of the Advent Funds differ from those of other stockholders, the other stockholders may not have the same



protections afforded to stockholders of companies that are subject to all of the corporate governance rules for publicly- listed
companies. Our status as a controlled cornpany could make our common stock less attractlve to some 1nvestors or otherwise
harm our stock prlce At v S eertifteate ;

Weu-}d-be—beﬂeﬁetal-to-otuestoeldie-}defs— Prov1510ns contalned in our amended and restated certrﬁcate of 1ncorporat10n and
amended and restated bylaws, as amended, as well as provisions of the Delaware General Corporation Law (the “ DGCL ”),
could delay or make it more difficult to remove incumbent directors or could impede a merger, takeover or other business
combination involving us or the replacement of our management or discourage a potential investor from making a tender offer
for our common stock, which, under certain circumstances, could reduce the market value of our common stock, even if it
would benefit our stockholders. In addition, our Board has the authority to cause us to issue, without any further vote or action
by the stockholders, up to 10, 000, 000 shares of preferred stock, par value $ 0. 01 per share, in one or more series, to designate
the number of shares constituting any series, and to fix the rights, preferences, privileges and restrictions thereof, including
dividend rights, voting rights, rights and terms of redemption, redemption price or prices and liquidation preferences of such
series. The issuance of shares of preferred stock or the adoption of a stockholder rights plan may have the effect of delaying,
deferring or preventing a change in control of our company without further action by the stockholders, even where stockholders
are offered a premium for their shares. In addition, under the agreement governing our ABL Facility, a change of control would
cause an event of default to occur and the lenders under the facility would have the right to accelerate their loans, and if so
accelerated, we would be required to repay all of our outstanding obligations under our ABL Facility. In addition, from time to
time we may enter into contracts that contain change of control provisions that limit the value of, or even terminate, the contract
upon a change of control. These change of control provisions may discourage a takeover of our company, even if an acquisition
would be beneficial to our stockholders. We are a ““ smaller reporting company ” and have elected to comply with reduced
reporting requirements, which could make our common stock less attractive to investors. We are currently a “ smaller reporting
company, ” meaning that we are not an investment company, an asset- backed issuer, or a majority- owned subsidiary of a
parent company that is not a smaller reporting company and have a public float of less than $ 250 million. “ Smaller reporting
companies ” are exempt from the auditor attestation requirements of Section 404 (b) of the Sarbanes- Oxley Act of 2002; have
reduced disclosure obligations regarding executive compensation in periodic reports and proxy statements; and have certain
other decreased disclosure obligations in their SEC filings, including, among other things, only being required to provide two
years of audited financial statements in annual reports. In the event we are no longer a *“ smaller reporting company, ” our legal,
accounting and other expenses may further increase as we will no longer qualify for an exemption from the auditor attestation
requirements of Section 404 (b) of the Sarbanes- Oxley Act of 2002. Decreased disclosures in our SEC filings due to our status
as a “ smaller reporting company ” may make it harder for investors to analyze our results of operations and financial prospects.
We may identify material weaknesses or otherwise fail to maintain an effective system of internal controls, which may result in
material misstatements of our financial statements or cause to us to fail to meet our reporting obligations or fail to prevent fraud,
which would harm our business and could negatively impact the price of our common stock. Effective internal controls are
necessary for us to provide reliable financial reports and prevent fraud. If we fail to maintain an effective system of internal
controls, we might not be able to report on our financial results accurately or prevent fraud; which would harm our business and
could negatively impact the price of our common stock. Any material weakness in our internal control over financial reporting
could result in a material misstatement of our annual or interim consolidated financial statements that may not be prevented or
detected on a timely basis. In addition, an independent registered public accounting firm has never performed an evaluation of
our internal control over financial reporting in accordance with the provisions of the Sarbanes- Oxley Act of 2002 because no
such evaluation has been required. Had our independent registered public accounting firm performed an evaluation of our
internal control over financial reporting in accordance with the provisions of the Sarbanes- Oxley Act of 2002, material
weaknesses may have been identified. If we are unable to prevent or remediate any material weakness in our internal control
over financial reporting, or identify any additional material weaknesses that may exist, the accuracy and timing of our financial
reporting may be adversely affected, we may be unable to maintain compliance with securities law requirements regarding
timely filing of periodic reports in addition to applicable stock exchange listing requirements, we may be unable to prevent
fraud, investors may lose confidence in our financial reporting, and our stock price may decline as a result. Additionally, our
reporting obligations as a public company could place a strain on our management, operational and financial resources and
systems for the foreseeable future and may cause us to fail to timely achieve and maintain the adequacy of our internal control
over financial reporting. Our amended and restated certificate of incorporation provides, subject to certain exceptions, that the
Court of Chancery of the State of Delaware will be the sole and exclusive forum for certain stockholder litigation matters, which
could limit our stockholders’ ability to obtain a favorable judicial forum for disputes with us or our directors, officers, employees
or stockholders. Our amended and restated certificate of incorporation provides, subject to limited exceptions, that the Court of
Chancery of the State of Delaware will, to the fullest extent permitted by law, be the sole and exclusive forum for (i) any
derivative action or proceeding brought on our behalf; (ii) any action asserting a claim of breach of a fiduciary duty owed by any
of our directors, officers or other employees to us or our stockholders; (iii) any action asserting a claim against us, any director
or our officers or employees arising pursuant to any provision of the DGCL, our certificate or our amended and restated by-
laws; or (iv) any action asserting a claim against us, any director or our officers or employees that is governed by the internal
affairs doctrine. Any person or entity purchasing or otherwise acquiring any interest in shares of our capital stock shall be
deemed to have notice of and to have consented to the provisions of our certificate described above. This choice of forum
provision may limit a stockholder’ s ability to bring a claim in a judicial forum that it finds favorable for disputes with us or any
of our directors, officers, other employees or stockholders which may discourage lawsuits with respect to such claims.
Alternatively, if a court were to find the choice of forum provision that will be contained in our certificate to be inapplicable or



unenforceable in an action, we may incur additional costs associated with resolving such action in other jurisdictions, which
could have a material adverse effect on our business, financial condition and results of operations. Application of the choice of
forum provision may be limited in some instances by law. Section 27 of the Exchange Act provides for exclusive federal court
jurisdiction over Exchange Act claims. Accordingly, to the extent the exclusive forum provision is held to cover a stockholder
derivative action asserting claims under the Exchange Act, such claims could not be brought in the Court of Chancery of the
State of Delaware and would instead be within the jurisdiction of the federal district court for the District of Delaware. Section
22 of the Securities Act of 1933, as amended (““ Securities Act ) creates concurrent jurisdiction for federal and state courts over
all suits brought to enforce any duty or liability created by the Securities Act or the rules and regulations thereunder. Moreover,
our stockholders will not be deemed by operation of our choice of forum provision to have waived our compliance with the
federal securities laws and the regulations promulgated thereunder. It is also possible that, notwithstanding the forum selection
clause, a court could rule that such a provision is inapplicable or unenforceable, which could adversely impact our results of
operations, financial position and cash flows. Public and investor sentiment towards climate change, fossil fuels and other ESG
matters could adversely affect our operations, cost of capital, availability of capital and the price of our common stock.
Opposition toward the oil and natural gas industry has been growing globally and is particularly pronounced in the United
States. Companies in the oil and natural gas industry are often the target of activist efforts from both individuals and non-
governmental organizations regarding safety, human rights, climate change, environmental matters, sustainability, and business
practices. Anti- development activists are working to, among other things, reduce access to federal and state government lands
and delay or cancel certain operations such as drilling and development. Any such activism against oil and natural gas
exploration and development may cause operational delays or restrictions, increased operating costs, additional regulatory
burdens and increased risk of litigation. There have been intensifying efforts within the investment community (including
investment advisors, investment fund managers, sovereign wealth funds, public pension funds, universities and individual
investors) to promote the divestment of, or limit investment in, the stock of companies in the oil and gas industry. There has also
been pressure on lenders and other financial services companies to limit or curtail financing of companies in the oil and gas
industry. Because we operate within the oil and gas industry, if these efforts continue or expand, our stock price and our ability
to raise capital may be negatively impacted. Members of the 34-investment community are increasing their focus on ESG
practices and disclosures by public companies, including practices and disclosures related to climate change and
sustainability, and heightened governance standards. At the same time, there are some stockholders and regulators who
have expressed opposing views against ESG practices, including support for anti- ESG legislation and policies. As a
result, we may continue to face increasing pressure regarding our ESG disclosures and practices.



