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You-should-eonsiderearefully-the-Investing in our common stock involves a high degree of risks— risk. We have described
below a number of uncertainties and risks that . in addition to uncertainties and risks presented elsewhere in this Annual
Report, may adversely affect our business, operating results and financial condition. The uncertainties and risks
enumerated below as well as the-those other-information-presented elsewhere in this Annual Report enFerm1+0—K;before
deetdrng—wﬁet-heﬁo—pﬂrehase—he-}d-should be consrdered carefully when evaluating us, or-selt-shares-ofourecommen-stoek:

ur business finanetal-condition;results-efoperattonns-and ~the value

of er-our g-rewt-h—prespeets—securltles. On September 1, 2023, we announced that we had entered into the Giiant License
Agreement w1th Gnant 6'1“f01’ e&use—ettr&efual—reseﬂts—te—di-ffeﬁn&teﬂﬁy—freﬁrﬂ%ese» the excluswe worldw1de hcense

t-hese—elfetnﬁst&nees— we changed
our strateglc focus HYY

Rlsks Related to our t-he—Gemp&n—y—s—De\ e opment C OllllllelcmllZdtIOH
and Reullatory Approx dl of our -t-he—Gemp&ny—s—ln\ estigational Therapies QOur Fhre-Cempany—s-business depends on the
successful pre- clinical and clinical development, 1eguldt01y approval , and commercialization of EBH48-our recently
licensed therapeutic compound, including our lead asset PALI- 2108 . Thesteeess-ofOn September 1, 2023, we
announced that we had entered into the Company-Giiant License Agreement, pursuant to which we licensed all of Giiant
’ s current business-and future technologies, including PALI- 2108. PALI- 2108 is a pre- clinical asset and is our only asset

being actively developed Our success depends on the stteeessfu-l—de\ elopment —regu-}atefy—&ppreva-l-aﬂd—eeﬂamefeta%&aﬁeﬁ—of
SV dts— is sub]ect tObﬂS'lﬂeS‘S

the contmued enforceablhty of our research collaboratlon and hcense agreement w1th Gnant e the successtul completlon

; our eostherthanthe
Gemp&ny—eurrenﬂy—aﬂﬁetpates—IND or CTA enabllng studles and research . the Gemp&ny—s—submlssmn and approval of
an IND or CTA; ¢ our ability to develop and implement chmcal trial deswns and plotocols . vH&et-heHhe FDBA-successful
initiation and completion of er-our planned pre- clinical simis y
eonduetadditional-studics and clinical trials beyeﬂd—t-hese—eﬁrreﬂt-ly—p-}anﬂed— . the appm\ al by the F DA or other regulatory
authority to commence the marketing of EBH48-our product candidates ; * the Company-ability for us and third- parties
party-eontraetors-, if applicable, to achieving-achieve and maintaining---- maintain compliance with thet-our contractual
obligations and s#th-applicable regulatory requirements; ¢ the ability of our the-Company-s-contract manufacturers to
manufacture sufficient supply of EBH48-our product candidates to meet the required pre- clinical studies and clinical trial
and-eommeretal-supplies; ¢ the ability of our the-Cempany-s-contract manufacturers to remain in good standing with regulatory
agencies and to develop, validate and maintain commercially viable manufacturing facilities and processes that are compliant
with cGMP; « our “s-ability to obtain favorable labeling for EBH48-our product candidates through regulators
that allows for successful commercialization; ¢ acceptance by physicians, insurers aae-, payors, and patients of the beneficial
quality, benefits;-safety and efficacy of EBH48-our product candidates , if approved, including relative to alternative and
competing treatments; * our ability to price EBH48-our product candidates to recover our the-Cempany>—s-development costs
and applicable milestone or royalty payments, and generate a satisfactory profit margin; and * our the-Company—s-ability
and #ts-our applicable collaboration and licensing partners’ ability to establish and enforce intellectual property rights related
irand-to EBH48-our product candidates and technologies . [f we do the-Company-deesnot achieve one or more of these
factors, many of which are beyond #s-our control, in a timely manner or at all, we the-Cempany-could experience significant
delays or an inability to obtain regulatory approvals or commercialize EBH48-our proposed product candidate . Such delays
may result in increased costs and the failure to complete stelrtrial-any required regulatory activity . Even if regulatory
approvals are obtained, we may never be able to successfully commercialize EBH48-our product candidates .
Accordingly. we the-Cempany-cannot make assurances that #we will ever be able to generate sufficient revenue through the
sale of EBH48;-er-any ether-futare-product candidates, if approved, to internally fund #s-our business. There are substantial
risks inherent in drug development, and, as a result, we may ne-not FbA-be able to successfully develop PALI - approved
theraptesfor EBH48-2108. Our research and development efforts are focused on a therapeutic based on PDE4 inhibitors.
Our development of PALI- 2108 is in the early stages. However, such technology ’ s tead-commercial feasibility and
acceptance in our target indication whieh-of inflammatory bowel disease are unknown. Scientific research and
development requires significant amounts of capital and makes-takes a long time to reach commerecial viability, if it
difftentt-can be achieved at all. During the research and development process, we may experience technological barriers
that we may be unable to prediet-overcome. Further, certain underlying premises in our development programs have not
been proven. Because of the-these timing;-eests-and similar uncertainties, it




Geﬁap&ny—s—}ead—rndieaﬁeﬂ—fer—I:BHS—h the—redueﬁeﬂ—posmble that er-our ehmrna-&erreﬂaesteper&twe—mtra-—abdemma}

not reach sueh-as peertain-expenstveand-ta prger-that her-betterdenowire RS H
ther&petmeﬁppreaehes—"Phe—&eve}epment—&nd-wmmuualualmn strategy-. If we are unable to successfully develop and
commercialize our product candidates, we will be unable to generate revenue for— or build a sustainable or profitable
business. We depend on our license agreement with Giiant to permit us to use patents and patent applications relating to
PALI- 2108. Termination of the-these Companys-rights or the failure to comply with obligations under this agreement
could materially harm our business and prevent us from developlng or commerclahzlng PALI— 2108 our ead )mduel

candidate -I:B—l—l-48—depeﬁds—rﬂ— We are a p&rt—party SOt

have been granted rlghts p hisstra
added-Seettonr 50520 patents he eta s—an 3
the-submisstenrofan-and patent appllcatlons NDA-—w 0

-x-nvest—rg&t-xeﬁs—lhdt are 1mportant to were—net—eeﬂe}ue’fed—by—erour busmess -fer—the—&ppheaﬂt—aﬂd—feﬂfl‘ne%ﬁ-he—&ppheaﬂt—has

and—tejtts&frthat—rt—rs—serenﬁﬁea{hkapprepﬂ&te—te—u y on t-he—&ppl-reab}e—pﬂbhshed—hter&ttrre—thls llcense agreement to be able
to use various proprietary technologies that are material to er-our business refereneed-produet, referred-to-as-bridging
including certain trade secrets and patent applications that cover PALI- 2108 . Althoughit-Our rights to use this
intellectual property and employ the inventions claimed in these patent applications and contained in the trade secrets
are subject to the continuation of and our compliance with the terms of our license agreement. If we fail to comply with
any of our obligations under the license agreement with Giiant, Giiant may have the right to terminate the license
agreement, in which event we would not be able to continue the development of PALI- 2108. Additionally, disputes may
arise under the license agreement regarding the intellectual property that is subject notrequired-to such license

agreement. If disputes over intellectual property that we have licensed . the FBA-may-approve-the-newproduct-eandidate
for— or in aH—eﬁeme—e-ﬁt he fndteaﬁeﬁs—future may llcense, prevent -fer— or 1mpa1r our ablllty to maintain whreh—the

ot al-or-our llcense agreementsseme—e-f
1O1S -on acceptable terms ﬂse—rnel-uded-rn—t-he—refereﬂee

affected -rs—ne—aﬁsttraﬂee—rt—t-hat—t-he—Gemp&ny—s— product (,dndlddlLS and technologles
eommeretalization. Pre-%&@empﬁwﬂay—ﬁﬂd—ﬁ—drfﬁeﬁh—teﬁﬁe%p&&eﬂts—&r&swhmml and -t-rta-}s—wh-teh—eeﬁ-ld—de}a-y—er
pfeveﬁt—rt—freﬂa—pfeeeed-mg—wrﬂa—dmmdl 4 i

3 he—st her-a-t AS1S a ateal-drug du elopment is very expensive,
time- eonsummg and uncertain. The pre- Ghﬁlea-l—chnlcal and cllnlcal dev elo pment aew-drg-of product candidates is very
expensive, time- consuming, difficult to design and implement, and the outcomes are inherently uncertain. Most product



candidates that commence clinical trials are never approved by regulatory authorities for commercialization and of those that are
approved , many do not cover their costs of development. In addition, we the-Cempany-, any partner with which #we may in
the future collaborate, the FDA, or other regulatory authorities, including state and local agencies and counterpart agencies in
foreign countries, or institutional review boards (£ IRB - ) at our the-Cempany-s-trial sites, may suspend, delay, require
modifications to or terminate our the-Cempany—s-linical trials , once begun, at any time. We The-Company-expeets— expect
that #ts-our operations and elnteal-trials-development of PALI- 2108 will require substantially more capital than #-we
currently kas-have , and we the-Company-cannot guarantee when or if #we will be able to secure such additional funding. We

have T—he—Gemp&ny—has—nslol ically funded #ts-our operations yinehding-its-past-and prior development efforts presentehinieat
triads;through the sale of #s-our securities. Based on our the-Cempany-s-cxisting cash resources and #s-our current or future

plan of operations, we do the-Compaty-maynot have dqulelL Ld]mal meemplete-rts—eurrerrt—el-m-xea-l—tria-ls—e% und our

anticipated operations through —Mereever;-the
completlon of eﬁrelhﬁg—p&&eﬂts—rrrbet-lrelmieﬁﬂals—aﬂdﬁreﬁde—fer—lhe

reeent-offerings; will-besuffictent-for-it-to-eomplete-
development of PALI- 2108 Company-s-workingeapitalneeds-. As a result, we the-Company-may need to secure additional
finaneing-funding . If we are the-Company-is-not able to obtain financing in the future or on acceptable terms, we may have to

curtail our research and development efforts as well as our operations. There can be no assurance that our product
candidates will obtain regulatory approval. The sale of human therapeutic products in the U. S. and foreign jurisdictions
is subject to extensive and time- consuming regulatory approval, which requires, among other things: ¢ pre- clinical data
required for the submission of an IND or CTA; ¢ controlled research and human clinical testing; ¢ establishment of the
safety and efficacy of the proposed product candidate; * government review and approval of a submission containing
manufacturing, pre- clinical and clinical data; and * adherence to cGMP regulations during production and storage. The
proposed product candidate we currently have under development, PALI- 2108, will require significant development,
pre- clinical and clinical testing and the investment of significant funds to gain regulatory approval before it may-have-to
terminate-can be commercialized. The results of or-our suspend-onie-or-bothrresearch and human clinical testing of PALI-
2108 may not meet regulatory requirements. If approved, PALI- 2108 may also require the completion of post- market
studies. There can be no assurance that PALI- 2108 will be successfully developed and approved. The process of
completing pre- clinical and clinical testing and obtaining the required approvals is expected to take a number of years
and require the use of substantial resources. Further, there can be no assurance that PALI- 2108 will be shown to be

safe and effectlve in clinical trials e&rl-y—&ﬂd—/—m receive applrcable eurtml—rts—eper&&eﬂs—"Phe—restﬂts—e-ﬁpfemus-ehﬂieﬁﬂals

2108 and our operatlons may be adversely affected If pre- Fhes eksha CeReatse A
preehinteal---- clinical findings-made-while-and clinical studies of PALI- 2108 do not yreld successful results, then we may
not continue to develop PALI- 2108. We must demonstrate that PALI- 2108 is safe and efficacious in humans through
extensive pre- clinical and clinical testing. Our research and development programs are at an early stage of development.
We may experience numerous unforeseen events during, or as a result of, the testing process that could delay or prevent
commercialization of any products, including the following: ¢ the results of pre- clinical studies may be inconclusive, or
they may not be indicative of results that will be obtained in human clinical trials ; » were-underway-er-safety erand
efficacy ebservations-made-results attained in early human clinical trials, if approved ineluding-previousty-unreported
adverse—eveﬁts—l’v‘l-efeeveﬁ preel-rmea-l—&nd—el-rmea-l—ela-ta—may not be 1nd1cat1ve of results that arc obtamed e-fteﬂ—suseeptrble—te

later pfeel-rmea-l-sfudies-aﬂd—ellmeal 11 mls ﬂeﬁet-heless— . after rev1ew1ng test results, we may abandon pro;ects that it
previously believed to be promising; * we or our regulators may suspend or terminate our clinical trials because the
participating subjects or patients are being exposed to unacceptable health risks; and « PALI- 2108 may not have the
desired effects or may include undesirable side effects or other characteristics that preclude regulatory approval or limit
their commercial use if approved. It may take us longer than we estimate to complete pre- clinical studies and clinical
trials, and we may not be able to complete them at all. Although for planning purposes we project the commencement,
continuation and completion of our pre- clinical studies and clinical trials; a number of factors, including scheduling
conflicts with participating researchers and / or clinicians and research or clinical institutions, and difficulties in
identifying or enrolling patients who meet trial eligibility criteria, may cause significant delays. We may not commence
or complete pre- clinical studies or clinical trials involving PALI- 2108 as currently contemplated or may not be able to
conduct them successfully. Even if our clinical studies are successful and achieve regulatory approval, the approved
product label may be more limited than we anticipate, which could limit the commercial prospects of PALI- 2108. At the
time therapeutic drugs are approved for marketing, they are given a “ product label ” from the FDA or other regulatory
body. In most countries this label sets forth the approved indication for marketing, and identifies potential safety
concerns for prescribing physicians and patients. While we intend to seek as broad a product label as possible for PALI-
2108, we may receive a narrower label than is expected by either us or third parties, such as stockholders and securities
analysts. For example, any approved products may only be indicated to treat refractory patients (i. e., those who have




failed some te-obtainFDA-approvaltfthe-other Companyfails-first- line therapy). Similarly, it is possible that only a
specific sub- set of patients safely responds to preduee-pesitive-PALI- 2108. As a results— result, even if successful in its
clinical trials , PALI- 2108 could be approved only for a subset of patients. Additionally, safety considerations may result
in contraindications that could further limit the scope of any-—- an approved product label. Any of these or other safety
and efficacy considerations could limit the commercial prospects of PALI- 2108. Even if PALI- 2108 is approved for
commercialization, future regulatory reviews or inspections may result in its produeteandidates-suspension or withdrawal
, the-development-timelines;-closure of a facility or substantial fines. If regulatory apprevals— approval ;-and
eemmefeta-hz&ﬁeﬁ-pfespeefs-feﬁo sell PALI- 2108 its— is produet-eandidatesreceived, regulatory agencies will subject
PALI- 2108 , as well as the manufacturmg faclhtles Gempany—s—buﬁness—&nd—ﬁﬂanetal—pfespeets— to contlnual review Wet&é

prev 1ously unknown ploblelns w1th —eattsed—by—d ploduct after
ebt&m-mg—U—S— -fefetgn—manufacturlng and laboratory faclllty are discovered, or we fail to comply with applicable

regulatory approval requirements , a a DA-regulatory
agency may 1mpose restrictions on PALI- 2108 or us. The agency may feqﬂtﬂng—requlre the w1thdrawal of PALI- 2108

y v p y ; from the achieving-or-maintaining
mar <etaeeepf&nee— closure of the faclllty or pfeduet—aﬂd-eet&d—s-nbstaﬂt-t&l-l-yh substantial fines inerease-the-eosts-of
. We Fhe-Company-may in the future conduct clinical trials for #s-preduet-eandidates PALI-

2108 outside the United States, and the FDA and—or dpphcable foreign 1eoulat01v duthontles may not accept ddtd from such
trials. We as-wet-asnv al-tria al-trialsand-may in
the future choose to Condud eﬁe—emefe—cllnlcal tllals outs1de of the U S. Although the FDA or appllmble foreign 1egulat01y
authority may accept data from clinical trials conducted outside the U. S. or the applicable jurisdiction, acceptance of such study
data by the FDA or applicable foreign regulatory authority may be subject to certain conditions or exclusion. Where data from
foreign clinical trials are intended to serve as the basis for marketing approval in the United States, the FDA will not approve
the application on the basis of foreign data alone unless such data are applicable to the U. S. population and U. S. medical
practice; the studies were performed by clinical investigators of recognized competence; and the data are considered valid
without the need for an on- site inspection by the FDA or, if the FDA considers such an inspection to be necessary, the FDA is
able to validate the data through an on- site inspection or other appropriate means. Many foreign regulatory bodies have similar
requirements. In addition, such foreign studies would be subject to the applicable local laws of the foreign jurisdictions where
the studies are conducted. There can be no assurance the FDA or applicable foreign regulatory authority will accept data from
trials conducted outside of the United States or the applicable home country. If the FDA or applicable foreign regulatory
authority does not accept such data, it would likely result in the need for additional trials, which would be costly and time-

consuming and delay aspects of our the-Company—s-business plan. We anticipate relying The-Companymay-rety-on third-




party CROs and other third parties to conduct and oversee #s-our pre- clinical studies and clinical trials. If these third parties
do not meet our the-Cempany—s-requirements or otherwise conduct the studies or trials as required, we the-Company-may not
be able to satisfy #s-our contractual obligations or obtain regulatory approval for, or commercialize, #s-our product candidates.
We Fhe-Company-may rely on third- party CROs to conduct and oversee #sEBH48-our anticipated pre- clinical studies and
clinical trials and other aspects of product development. We The-Company-also expeets— expect to rely on various medical
institutions, clinical investigators and contract laboratories to conduct #s-our trials in accordance with our the-Company>s
clinical protocols and all applicable regulatory requirements, including the FDA’ s regulations and good clinical practice (“ GCP
) requirements, which are an international standard meant to protect the rights and health of patients and to define the roles of
clinical trial sponsors, administrators and monitors, and state regulations governing the handling, storage, security and
recordkeeping for drug and biologic products. These CROs and other third parties are expected to play a significant role in the
conduct of these trials and the subsequent collection and analysis of data from the clinical trials. We Fhe-Company-expeets—-
expect to rely heavily on these parties for the execution of #s-our clinical trials and pre- preehinteal-- clinical studies and will
control only certain aspects of their activities. We Fhe-Company-and #s-our CROs and other third- party contractors will be
required to comply with GCP and good laboratory practice (“ GLP ”) requirements, which are regulations and guidelines
enforced by the FDA and comparable foreign regulatory authorities. Regulatory authorities enforce these GCP and GLP
requirements through periodic inspections of trial sponsors, principal investigators and trial sites. If we the-Cempany-or any of
these third parties fail to comply with applicable GCP and GLP requirements, or reveal noncompliance from an audit or
inspection, the-any clinical data generated in our the-Cempany—s-clinical trials may be deemed unreliable and the FDA or other
regulatory authorities may require us the-Cempany-to perform additional clinical trials before approving the-Cempany—s-or-our
or our the-Company—s-partners’ marketing applications. We Fhe-Cempany-cannot assure that upon inspection by a given
regulatory authority, such regulatory authority will determine whether or not any of our the-Eempany>—s-clinical or pre-
preehinteal---- clinical trials comply with applicable GCP and GLP requirements. In addition, our the-Cempany>—s-clinical trials
generally must be conducted with predwet-compounds produced under cGMP regulations. Our Fhe-Companys-failure to
comply with these regulations and policies may require it to repeat clinical trials, which would be costly and delay the
regulatory approval process. If any of 0ur t-he—Gemp&rry—s—( ROs were to efewl-rmea-l—tﬂa-l-s-rtes—termlmte their involvement
oene-efwith us, the-there is al-tria y ot no assurance that we would be
able to enter into arrangements with altername CROs or el-l-mea-l—tﬂa-l-s-rtes—eﬁb SO on commewldllv reasonable terms. The
successful commercialization of PALI- 2108, if approved, will depend in part on the extent to which government
authorities and health insurers establish adequate reimbursement levels and pricing policies. Sales of any approved drug
candidate will depend in part on the availability of coverage and reimbursement from third- party payers such as
government insurance programs, including Medicare and Medicaid, private health insurers, health maintenance
organizations and other health care related organizations, who are increasingly challenging the price of medical products
and services. Accordingly, coverage and reimbursement may be uncertain. Adoption of any drug by the medical
community may be limited if third- party payers will not offer coverage. Additionally, significant uncertainty exists as to
the reimbursement status of newly approved drugs. Cost control initiatives may decrease coverage and payment levels
for any drug and, in turn, the price that we will be able to charge and / or the volume of our sales. We are unable to
predict all changes to the coverage or reimbursement methodologies that will be applied by private or government
payers. Any denial of private or government payer coverage or inadequate reimbursement could harm our business or
future revenues, if any. If we partner with third parties with respect to any of our product candidates, we may be reliant
on that partner to obtain reimbursement from government and private payors for the drug, if approved, and any failure
of that partner to establish adequate reimbursement could have a negative impact on our revenues and profitability. [n
addition, t#f-both the Company>s-federal and state governments in the United States and foreign governments continue to
propose and pass new legislation, relationship--- regulations Wrt-h—e-l-rfﬂea-l—t-ﬂfﬂ-sﬁes—ts—fefﬁﬂﬂ&fed— and pohc1es affectmg
coverage and reimbursement rates, which are designed tt-ma ;
the-Company-is-able-to transfer-contain or reduce the cost of health care of. Further federal and state proposals and
healthcare reforms are hkely, whlch could hmlt these--- the prlces that can be charged p&&eﬂfs—te—&ﬂet-her—qua-l-rﬁed-ehn-iea-}

p1oduct candldates due-to-unfavorable-prieing regulations
that we develop and may further llmlt ot-our t-hrrd-—par—*ry—commercnal opportumty There may be future changes that

m&nufaeﬁ&e—sa}&ﬁrd—dﬂtrmtm&e*pemes%ﬂte&m—lelmbursemem lev els for -new—our -preduefs» product candldates if
approved appheab}e—may—&}se—ﬁet—be—su-fﬁeteﬂﬁe-eever—eesfs—and commercrahzed may—net—be—made—peﬁﬁaﬂeﬁt—




on our operatlons. If future relmbursement for PALI 2108, subject to approval, are substantially less than projected, or
rebate obligations associated with them are substantially greater than expected, our future net revenue and profitability,
if any, could be materially diminished. We face potential product liability exposure, and if successful claims are brought
against us, it may incur substantial liability for a product candidate and may have to timiting—-- limit drugpriees-our
commercialization. The use of our product candidates in clinical trials and the sale of any products for which we obtain
marketing approval exposes us to the risk of product liability claims. Product liability claims might be brought against
us by any-futurerelaxation-clinical trial participants, consumers, health- care providers, pharmaceutical companies, or
others selling our products. If we cannot successfully defend ourselves against these claims, it may incur substantial
liabilities. Regardless of merit or eventual outcomes taws-that-presently-restrietimports-of such claims, product liability
claims fromeountries—where-they-may result be-seld-atlowerpriees-than-in :  decreased demand for our product

candidates; « impairment of our business reputation; * withdrawal of clinical trial participants; ¢ costs of litigation; ¢
substantial monetary awards to patients or the-other United-States-claimants; and ¢ loss of revenues . Our There-is
signifieantuneertaintyrelated-to-the-insurance coverage and-may not be sufficient to reimbursement---- reimburse ef newly
approved-produets-it for all expenses or losses it may suffer . Moreover, insurance Third-—partypayors-ofterrrely-upon
Medteare-coverage pel-tey—ls becomlng 1ncreas1ngly expenswe and paymeﬁt—luﬁrtaﬁens—rrrset&ng—retmbt\rsemeﬁt—pehetes—
butaise-have-their—- the ov fea

insurance coverage at 8

preduets—&nd—rts—everaﬂ—ﬁ-nanetal—eeﬂd-men— E\ en 1f a p10duet Cand1ddte obtdms 1e(mlato1v approv dl 1t may ldll to dCllle\ e the

broad degree of physician and patient adoption and use necessary for commercial success. The commercial success of EBH48
our product candidates . if approved, will depend significantly on attaining broad adoption and use of the drug by physicians
and patients. The degree and rate of physician and patient adoption of a product, if approved, will depend on a number of
factors, including but not limited to: * patient demand for approved products that treat the indication for which they are
approved; ¢ the effectiveness of a product compared to other available therapies or treatment regimens; * the availability of
coverage and adequate reimbursement from managed care plans and other healthcare payors; ¢ the cost of treatment in relation
to alternative treatments and willingness to pay on the part of patients; ¢ insurers’ willingness to see the applicable indication as
a disease worth treating; ¢ proper administration by physicians or patients; * patient satisfaction with the results, administration
and overall treatment experience; ¢ limitations or contraindications, warnings, precautions or approved indications for use
different than those sought by us the-Cempany-that are contained in the final FDA- approved labeling , or other authoritative
regulatory body approved labeling, for the applicable product; « any FDA requirement , or other authoritative regulatory
body requirement, to undertake a risk evaluation and mitigation strategy; « the effectiveness of our the-Company—s-sales,
marketing, pricing, reimbursement and access, government affairs, and distribution efforts;  adverse publicity about a product
or favorable publicity about competitive products; * new government regulations and programs, including price controls and / or
limits or prohibitions on ways to commercialize drugs, such as increased scrutiny on direct- to- consumer advertising of
pharmaceuticals; and ¢ potential product liability claims or other product- related litigation. If EBH484s-any of our product
candidates are approved for use but faHs— fail to achieve the broad degree of physician and patient adoption necessary for
commercial success, our the-Company—s-operating results and financial condition will be adversely affected, which may delay,
prevent or limit #s-our ability to generate revenue and continue our business. We have entered into a collaborative research
agreement with Giiant related to pre- clinical development, which will require the efforts of Giiant and its personnel,
which are out of our control. The license agreement with Giiant provides for certain joint research and development of
PALI- 2108 related to pre- cllnlcal studles and development Our busmess strategy rehes on such collaboration —Fthe

' ' toshorteneempete—effeeﬁvely
ma-y—preveﬁt—t-hem——the o et bestt tor—he-pharmaee teat-ad red-by-raptd

advaneing-time requlred to ﬁle and IND and accelerate the knowledge transfer of trade secrets and other know- how
assoclated w1th the hcensed teehnologles Overall the success of the development PALI- 2108 will depend intense

n our ability developingnewer,-fast—to —marketproprietary
t-her&peuﬁes—N&mereﬁs-eempames—manage such relatlonshlp and toa certam extent, to the efforts of Guant whlch are




Ruldlul to our t-h%@eﬂa-paﬂy—s—Busmus We have T—he—Gemp&ﬂy—has—d very- mnud operating 111\101\ and -has—have never
generated any revenues from product sales. We are The-Company-is-a ehnteal—stage-biopharmaceutical company with a very
limited operating history that may make it difficult to evaluate the success of #s-our business to date and to assess #s-our future
viability. We were Fhe-Company-was-initially formed in 2001 and #s-our operations, to date, have been limited to business
planning, raising capital s-developingEBH48-and other research and development activities related to our product
candidates . We have The-Cempany-has-not yet demonstrated an ability to successfully complete any clinical trials and has
never completed the development of any product candidate, nor has it ever generated any revenue from product sales or
otherwise. Consequently, we have the-Cempany-has-no meaningful operations upon which to evaluate #s-our business, and
predictions about #s-our future success or viability may not be as accurate as they could be if it had a longer operating history or
a history of successfully developing and commercializing biopharmaceutical products. Our business model assumes revenue
from, among other activities, marketing or out- licensing the products we develop. PALI- 2108 is in the early stages of
development and because we have a short development history with PALI- 2108, there is a limited amount of
information about us upon which you can evaluate our business and prospects. We have no approved drugs and thus
have not begun to market or generate revenues from the commercialization of any products. We recently in- licensed
PALI- 2108 and accordingly, we only have a limited history upon which we can evaluate our ability to develop PALI-
2108 as it is still at an early stage of development. Thus, we have limited experience and have not yet demonstrated our
ability to successfully overcome many of the risks and uncertainties frequently encountered by companies in new and
rapidly evolving fields, particularly in the biopharmaceutical area. For example, to execute our business plan, we will
need to: * Execute product development activities using unproven technologies; * Build, maintain, and protect a strong
intellectual property portfolio; * Demonstrate safety and efficacy of our drug candidates in multiple human clinical
studies; * Receive FDA approval and approval from similar foreign regulatory bodies; * Gain market acceptance for the
development and commercialization of any drugs we develop; * Ensure our products are reimbursed by commercial and
/ or government payors at a rate that permits commercial viability; « Develop and maintain successful strategic
relationships with suppliers, distributors, and commercial licensing partners; « Manage our spending and cash
requirements as our expenses will increase in the near term if we add programs and additional pre- clinical and clinical
trials; and  Effectively market any products for which we obtain marketing approval. If we are unsuccessful in
accomplishing these objectives, we may not be able to develop our proposed products, raise capital, expand our business
or continue our operations. We have received a delisting notification from the Nasdaq Stock Market based on our Bid
Price being under $ 1. 00 for thirty (30) consecutive trading days. If we are not able to regain compliance with the
applicable continued listing requirements or standards of The Company-s-Nasdaq Capital Market, Nasdaq could delist
our common stock. Our ability to publicly or privately sell equity securities and the liquidity of our common stock could
be adversely affected if we are delisted from the Nasdaq Capital Market or if we are the-Companyis-unable to transfer our
listing to another stock market. In order to maintain this listing, we must satisfy minimum financial and other continued
listing requirements and standards, including a requirement to maintain a minimum bid price of our common stock of $
1. 00 per share (“ Minimum Bid Price Requirement ). On October 19, 2023, we received notice (the “ Notice ) from the
Nasdaq Stock Market LL.C (“ Nasdaq ) advising us that for 30 consecutive trading days preceding the date of the
Notice, the bid price of our common stock had closed below the $ 1. 00 per share minimum required for continued listing
on the Nasdaq Capital Market pursuant to Nasdaq Listing Rule 5550 (a) (2). Under Nasdaq Listing Rule 5810 (c) (3)
(A), we have until April 16, 2024 to regain compliance with the Minimum Bid Price Requirement Nasdag's-eentinted
'1'tS't'ﬂ‘l'g-S't'&1‘1'da'l‘dS- T—he—eemp&ny—s—lf at any time during this period the closing bid price of our common stock is at least $ 1
. Fhere-are-00 for a namber-minimum of 10 consecutive business days, we will regain
compliance with the Minimum Bid Price Requirement and our common stock will eentintted- continue tisting

feqﬂﬁemeﬂts—th&t—the—@emp&nymﬂst—s&ﬁsfy—r&eféer—m m&lﬂt&m—rts—be ellglble for 1sl1ngT on Tlu Ndsdaq C d])lIdl Mall
-rnel-uehﬂg—absent noncompha A o ’

101 peﬂeels—'rﬂ%@%%—t-he—@efﬁp&ny—s—umlmmd ll\lmo ofr. In the event that we do not

regain compliance by April 16, 2024, we may be eligible for an additional 180 calendar day grace period if we meet the
continued listing requirement for market value of publicly held shares and all other initial listing standards for the
Nasdaq Capital Market regaired-with the grant-exception of agraee-bid price, and we provide written notice to Nasdaq of

our intention to cure the deficiency during the second compliance period , by effecting fremNasdagand-the-tmplementation



ofa +—for—50-reverse stock split , if necessary . If we do not regain compliance within the allotted compliance period,
including any extensions that may be granted by Nasdaq, Nasdaq will provide notice that our common stock will be
subject to delisting. We will the-then Companyfails-be entitled to appeal the determination to a Nasdaq Listing
Qualifications Panel and request a hearing. We cannot be sure that our share price will comply with the Bid-PrieeRule
requlrements for contmued hstmg of our shares on the Nasdaq Capltal Market in the f ulmc For aﬂ-y—e-ﬁthat it will comply

-i-n—theseﬁes*}ﬁeﬂs—aﬂd-the—Qemp&ﬂ-y—mnmn assure you that , in the future, our securltles will meet the continued listing
requirements to be listed on Nasdaq. If our common stock is delisted by Nasdaq, it could lead wil-be-able-to tdentify-a
number of negative implications , including an adverse effect employ-orretain-sueh-qualified-personnel-on aceeptable-terms
the price of our common stock , #f-increased volatility in our common stock, reduced liquidity in our common stock, a
limited availability of market quotations for our common stock, the loss of federal preemption of state securities laws
and greater difficulty in obtaining financing. In addition, delisting of our common stock could deter broker- dealers
from making a market in or otherwise seeking or generating interest in our common stock, could result in a loss of
current or future coverage by certain sell- side analysts and might deter certain institutions and persons from investing
in our securities at all. The-Company-eannot-Delisting could also cause a loss of confidence from our collaborators,
vendors, suppliers and employees, which could harm our business and future prospects. If our common stock is delisted
by Nasdaq, our common stock may be eligible to trade on the OTC Bulletin Board, OTCQB or another over- the-
counter market. Any such alternative would likely result in it being more difficult for us to raise additional capital
through the public or private sale of equity securities and for investors to dispose of, or obtain accurate quotations as to
the market value of, our common stock. In addition, there can be no assure-assurance you-that management-will-sueeeed-in
working together-as-a-team-our common stock would be eligible for trading on any such alternative exchange or markets .
Inthe-event-that the-Company-Moreover, if our common stock is delisted, unable-toretain-orintegrate-its— it management
tearrmay come within the definition of “ penny stock ” under the Exchange Act , its-business;prospeets;-which imposes
additional sales practice requirements on broker- dealers who sell securities to persons other than established customers

and accredited investors eperations-eould-be-adversely-impaeted- The-Company-eurrently-has-ne-produets-approved-For

example, we and / or broker- dealers are requlred to make a speclal sultablhty determmatlon or purchases sa-le—and—'rt

fegul-&tieﬂs—di—ffeﬁfrem—eetmﬁﬂy—te—eeuﬁﬁﬁhmd must recelve frethﬂﬂ-y—&refeﬁsed—Everr&fteeﬂae—Gefﬁp&nyaehfeves—H—S—

regulatory-approvat-for-a purchaser p v—an
i tgati 'S appreval—mayheeﬁta-'m—reqt&remeﬂts—wrltten consent t0 the transactlon prior
to any purchase. Addltlonally, unless exempt, prior to a transaction involving a penny stock, the penny stock rules
require the delivery of a disclosure schedule prescribed by the SEC relating to the penny stock market. The broker-
dealer must also dlsclose the comm1ss1ons payable to the broker- dealer, current quotatlons for petentiatly-eostly-post-

Gemp&ﬂy—s—pfeduet—e&ﬂd-tdates-securlty, the fact that they are the sole market- maker and their presumed control over the

market. Finally, monthly statements disclosing recent price information on the limited market in penny stocks must be
sent to holders of such penny stocks . These requirements inelude-submisstonrs-may reduce trading activity in the secondary
market for our common stock and may impact the ability or willingness of safety-broker- dealers to sell our securities,
which could limit the ability of stockholders to sell their securities in the public market. We have received a notification
from the Nasdaq Stock Market that our audit committee does not have three (3) independent members as a result of
recent director resignations. If we fail to timely appoint and-- an independent director that meets the Nasdaq Stock
Market Requirements for audit committees, Nasdaq could delist our common stock. Our ability to publicly or privately
sell equity securities and the liquidity of our common stock could be adversely affected if we are delisted from the
Nasdaq Capital Market or if we are unable to transfer our listing to ether-another stock post—marketing—-- market



-rn-fefma-ﬁeﬁ—aﬂd—fepeﬁs- In order to malntaln thls llstlng fegtstfat-reﬁ—we must satlsfy certaln wmmuul llstlng standards

mdudmu bul nol lllnllui to 111@ F—BA—composmon of our Audlt Commlttee On
March 22, 2024, we received a notice from Nasdagq stating that pursuant to the recent resignation of certain members of
the Board of Directors (" Board'), we became noncompliant with the requirements set forth in Nasdaq Listing Rule
5605 (c) (2) (A), which requires us to have an audit committee of at least three (3) independent directors. We currently
only have two (2) independent directors serving on the Audit Committee. The Notice states that, consistent with Nasdaq
Listing Rule 5605 (c) (4), Nasdaq will provide us with a cure period in order to regain compliance (i) until the earlier of

the Company ’ s Offiee-of PreseriptionDrugPromotion-next annual shareholders’ meeting or March 4, 2025, or ( ii ““OPDBP
2-) if the next annual shareholders’ meeting is held before September 3, 2024, then we must evidence compliance no later

than September 3, 2024. If we do not regutation—--- regain ef promotionat-aetivities-compliance within the allotted
compliance period , fraud-and-abuse-including any extensions that may be granted by Nasdaq ., preduetsampting-Nasdaq
will provide notice that our common stock will be subject to delisting. We will then be entitled to appeal the
determination to a Nasdaq Listing Qualifications Panel and request a hearing. We cannot be sure that we will be able to
appoint a new director , with suitable experience and expertise to serve on our Audit Committee to comply with the
requirements for continued listing of our shares on the Nasdaq Capital Market in the future or that we will be able to
comply with the other continued listing requirements. Our success depends on attracting and retaining senior
management and scientists with relevant expertise. Our future success depends to a significant extent on the continued
services of our key employees, including our senior scientific speaker-, technical and managerial personnel. We do not
maintain key person llfe insurance for any of our executlves and we do not maintain employment engagements—--

agreements and-aetivities;formulary-interactions-as G aettons-with healtheare-praetittoners-many senior employees .
Fe-Competition for quahﬁed employees in the pharmaceutlcal industry extentthataprodueteandidate-is high approved-for
sale-in-other-eountries-, and the-Company-may-be-subjeet-to-similar-or-our more-onerous{i—eprohibitierrability to execute
our strategy will depend in part on direet—our ability to continue to attract —eenstmer-advertising that-doesnotexistinthe

B—Srestrietions-and retain quahﬁed scientists feqtufemef&s-rmpesed—by—}a-ws—and management governmentregalatorsin
these-eountries-. If we d odtrets s-are subjeet—unable to find

w1ll have difficulty 1mplement1ng our business plan in a tlmely manner, or at all. We may choose to dlscontlnue
developing or commercializing any of our product candidates , erthe-manufaeturing-faeilitiesfor— or its-may choose to not
commercialize product candidates faitin approved indications, at any time during development or after approval, which
could adversely affect us and our operations. At any time, we may decide to discontinue the development of, or
temporarily pause the development of, any of our product candidates then in existence, for a variety of reasons, including
the appearance of new technologies that make our product candidates obsolete, competition from a competing product

or changes in or fallure to u)mpl\ with applleable IUTLlldl()IV 1Lqunemuns Faregilatory-ageney may —-imposerestrictions-on







program in w ndl -rt—has—we have invested %l(mllltdm resources, we fh&@eﬂa-paﬂy—\\ ill not receive any return on #s-our
investment and #-we will have missed the opportunity to have allocated those resources to potentially more productive uses ,

which could have an ad\ erse effect on us fhe—Gemp&ﬂ-y—and ts-our buslmsx Our?h&@eﬂa-paﬂ’yhma-y—%ae—s-&bjeet—te—stﬂefef
healthearedawsregulationand
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fesu-l-ts—’Phe—Geﬁap&ny—s—rnabrhty to successfully n- hcense acquire, develop and market addltronal product candrdates or
approved products swewutd-could impair #s-our ability to grow #s-our business. Fhe-Company-PALI- 2108 is currently our
only product candidate being actively developed. We may in- license, acquire, develop and market additional products and
product candidates. Since our Beeause-the-Company—s-internal research and development capabilities are limited, it may be
dependent on pharmaceutical companies, academic or government scientists and other researchers to sell or license products or
technology to it. The success of this strategy depends partly on our the-Cempany*—s-ability to identify and select promising
pharmaceutical product candidates and products, negotiate licensing or acquisition agreements with their current owners, and
finance these arrangements. The process of identifying, negotiating and implementing a license or acquisition of a product
candidate or approved product is lengthy and complex. Other companies, including some with substantially greater financial,
marketing, sales and other resources, may compete with us the-Cempany-for the license or acquisition of product candidates and
approved products. Moreover, we the-Cempany-may devote resources to potential acquisitions or licensing opportunities that
are never completed or we the-Cempany-may fail to realize the anticipated benefits of such efforts. We Fhe-Company-may not
be able to acquire the rights to additional product candidates on terms that it finds acceptable or at all. Further, any product
candidate that we the-Company-aequires— acquire or licenses may require additional development efforts prior to commercial
sale, including pre- preelinteat--- clinical or clinical testing and approval by the FDA and applicable foreign regulatory
authorities. All product candidates are prone to risks of failure typical of pharmaceutical product development, including the
possibility that a product candidate will not be shown to be sufficiently safe and effective for approval by regulatory authorities.
In addition, we the-Cempany-cannot provide assurance that any approved products that it acquires will be manufactured or sold
profitably or achieve market acceptance. We Fhe-Company-may seek to avail #self-ourselves of mechanisms to expedite the
development or approval for product candidates it may pursue in the future, such as Fast Track or breakthrough designation, but
such mechanisms may not actually lead to a faster development or regulatory review or approval process. We The-Compaity
may seek to avail itself-ourselves of Fast Track designation, breakthrough designation, or priority review for product candidates
it may pursue in the future. For example, if a drug is intended for the treatment of a serious or life- threatening condition and the
drug demonstrates the potential to address unmet medical needs for this condition, the drug sponsor may apply for FDA Fast
Track designation. However, the FDA has broad discretion with regard to these mechanisms, and even if we the-Company
believes— believe a particular product candidate is eligible for any such mechanism, it cannot guarantee that the FDA would
decide to grant it. Even if we the-Company-believes— believe a product candidate meets the criteria for designation as a
breakthrough therapy, the FDA may disagree and instead determine not to make such designation. Even if it does obtain Fast
Track or priority review designation or pursue an accelerated approval pathway, we may not experience a faster
development process, review, or approval compared to conventional FDA procedures. The FDA may withdraw a particular
designation if it believes that the designation is no longer supported by data from our the-Company>s-clinical development
program. Risks Related to our the-Company—s-Dependence on Third Parties We The-Compattyexpeets— expect to rely on
collaborations with third parties for the successful development and commercialization of #s-our product candidates. We Fhe
Company-expeets— expect to rely upon the efforts of third parties for the successful development and commercialization of our
the-Company—s-eutrentand-fatare-product candidates. The clinical and commercial success of our the-Company—s-product
candidates may depend upon maintaining successful relationships with third- party partners , which are subject to a number of
significant risks, including the following:  our the-Cempatty—s-partners’ ability to execute their responsibilities in a timely,
cost- efficient and compliant manner; ¢ reduced control over delivery and manufacturing schedules; ¢ price increases; *
manufacturing deviations from internal or regulatory specifications; ¢ quality incidents; ¢ the failure of partners to perform their
obligations for technical, market or other reasons; * misappropriation of the-Company—s-eutrentor-our fatare-product
candidates; and ¢ other risks in potentially meeting our the-Company—s-eurrentand-fature-product commercialization schedule
or satistying the requirements of #s-our end- users. We Fhe-Company-cannot provide any assurance that #-we will be able to
establish or maintain third- party relationships in order to successfully develop and commercialize #s-our product candidates.
Fhe-Company-relies-We anticipate relying completely on third- party contractors to supply, manufacture and distribute clinical
drug supplies for #s-our product candidates. We do Fhe-Company-doesnot currently have, nor deesit-do we plan to acquire,
the infrastructure or capability to supply, store, manufacture or distribute pre- preelinieat--- clinical , clinical or commercial
quantities of drug substances or products. Additionally, we have the-Cempanyhasnot entered into a long- term commercial
supply agreement to provide #-us with such drug substances or products. As a result, our the-Cempany—s-ability to develop its
and commerc1allze, if approved our product candrdates is dependent on our and-the-Company—s-ability to supply-its

obtain the aetive-pharmaeentieangredtents(-APIs 2

and other substances and materials used in -r-ts—our product candidates successfully from third parties and to have finished
products manufactured by third parties in accordance with regulatory requirements and in sufficient quantities for pre-
preehinteal--- clinical and clinical testing and commercialization. If we the-Companyfails— fail to develop and maintain supply
and other technical relationships with these third parties, #we may be unable to continue to develop or commercialize #s-our
products and product eandidate-candidates . which could adversely affect us the-Cempany-and #s-our business. We are The
Cempany-ts-dependent on #s-our contract suppliers and manufacturers for day- to- day compliance with applicable laws and
eGMPs-- cGMP for production of our proposed both-APls-and-fintshed-products and API . If the safety or quality of any
product or product candidate or component is compromised due to a failure to adhere to applicable laws or for other reasons, we
the-Company-may not be able to commercialize or obtain regulatory approval for the affected product or product eandidate




candidates successfully, and we the-Company-may be held liable for injuries sustained as a result. We The-Company-expeets—
expect to continue to depend on third- party contract suppliers and manufacturers. Our Fhe-Company—s-supply and

manufacturing agreements do not guarantee that a contract supplier or manufacturer will provide services adequate for #s-our
needs. Additionally, any damage to or destruction of the-Cempany-our third- party manufacturers ° s-third—party
mantfaeturer—s-or suppliers’ facilities or equipment, even by force majeure, may significantly impair our the-Cempany-s
ability to have #s-our products and product candidates manufactured on a timely basis. Qur Fre-Cempany>—s-reliance on
contract manufacturers and suppliers further exposes #-us to the possibility that they, or third parties with access to their
facilities, wiHhave-aeeess-to-and-may misappropriate our the-Cempany—s-trade secrets or other proprietary information. In
addition, the manufacturing facilities of certain of our the-Company—s-suppliers may be located outside of the United States.
This may give rise to difficulties in importing our the-Company—s-products or product candidates or their components into the
United States or other countries. Risks Related to Our the-Cempany—s-Financial Operations We have The-Company-has
expressed substantial doubt about #s-our ability to continue as a going concern. Management has determined that there is
substantial doubt about our the-Cempany>—s-ability to continue as a going concern for a period of one year following the
issuance of this report. This determination was based on conditions and events, considered in the fellowing-factors-aggregate,
that raise substantial doubt about our ability to continue as a going concern within one year after the date that the
financial statements are issued, including : (i) the Cempany—s-probability that significant changes to our anticipated level
of operations, due to factors that are within or outside of our control, would cause our available cash as of the date of this
hhng w-rH—to not be %uﬁlment to fund 'H'S-Olll’ antlclpated level of operatlonq for the next 12 months; and (ii) the uncertainties

: : vel-of eperationsand-(i-f-the cost and
tlmmg of y i i our el-nﬁnﬂte-seme—efforts to in-
license or acquire a new product candldate : attons-. Our The-Company>
s-future consolidated financial statements may include a qlmllar quahhcatlon about #s-our ablhty to continue as a going
concern. Qur Fre-Company—s-year- end and interim consolidated financial statements were prepared assuming that it will
continue as a going concern and do not include any adjuetments that may result from the outcome of this uncertamty If we Fhe
Company-wounldneed-to-seck additional financing e attonal-plan ; :
fund #s-our business activities in the future and there remains substantial doubt about -rts—our ablhty to continue as a going
concern, investors or other financing sources may be unwilling to provide additional funding to us the-Company-on
commercially reasonable terms or at all . We have a history of net losses, and we expect to continue to incur net losses and
may never achieve profitability. We have incurred net losses since our inception, including net losses of $ 12. 3 million
and $ 14. 3 million for the years ended December 31, 2023 and December 31, 2022, respectively. We expect that our
operating losses will continue for the foreseeable future as it continues our drug development and discovery efforts. To
achieve profitability, we must, either directly or through licensing and / or partnering relationships, meet certain
milestones, successfully develop and obtain regulatory approval for one or more drug candidates and effectively
manufacture, market and sell any drugs we successfully develop. Even if we are able to successfully commercialize
product candidates that receive regulatory approval, it may not be able to realize revenues at a level that would allow it
to achieve or sustain profitability. Accordingly, we may never generate significant revenue and, even if it does generate
significant revenue, it may never achieve profitability . Failure to remediate a material weakness in internal controls over
financial reporting could result in material misstatements in our the-Cempany—s-consolidated financial statements. Qur Fhe
Cempany—s-management has identified a material weakness in #s-our internal control over financial reporting. The material
weakness was due to a lack of controls in the financial closing and reporting process, including a lack of segregation of duties
and the documentation and design of tonnahzed proce%%e% and procedures Surroundlng the creatlon and po%tlng of Journal
entries and account reconcﬂlatlom y den ; vea :

remaining matenal Weakneiq Wthh management concluded 1S %tlll preqent as of Beeeﬂabeﬁ}-l—l’-GQ—Z—the date of these financial
statements , is not remediated, or if we the-Company-tdentifies-identify further material weaknesses in #s-our internal controls,
our the-Compatty—s-failure to establish and maintain effective disclosure controls and procedures and internal control over
financial reporting could result in material misstatements in #s-our consolidated financial statements and a failure to meet s
our reporting and financial obligations. Changing circumstances and market conditions, some of which may be beyond our the
Cempany-s-control, could impair our ability to access our existing cash and cash equivalents and investments and to timely pay
key vendors and others. Changing circumstances and market conditions, some of which may be beyond our the-Companys
control, could impair #s-our ability to access #s-our existing cash and cash equivalents and investments and to timely pay key
vendors and others. For example, on March 10, 2023, Silicon Valley Bank (" SVB") was placed into receivership with the
Federal Deposit Insurance Corporation (" FDIC"), which resulted in all funds held at SVB being temporarily inaccessible by
SVB’ s customers. Although we do the-Company-deesnot have any funds at SVB, if other banks and financial institutions with
whom we have the-Cempany-has-banking relationships enter receivership or become insolvent in the future in response to
financial conditions affecting the banking system and financial markets, we the-Cempany-may be unable to access, and we the
Company-may lose, some or all of #s-our existing cash and cash equivalents to the extent those funds are not insured or
otherwise protected by the FDIC. In addition, in such circumstances we the-Cempany-might not be able to timely pay key
vendors and others. We Fhe-Company-regularly maintain cash balances that are not insured or are in excess of the FDIC’ s
insurance limit. Any delay in our Ls-ability to access #s-our cash and cash equivalents (or the loss of some or all of
such funds) or to timely pay key vendors and others could have a material adverse effect on our the-Companys-operations and
cause it to need to seek additional capital sooner than planned. Risks Related to Our Intellectual Property We may not be



able to obtain, maintain or enforce global patent rights or other intellectual property rights that cover our product
candidates and technologies that are of sufficient breadth to prevent third parties from competing against us. Our
success with respect to our current and future product candidates will depend, in part, on our ability to obtain and
maintain patent protection in both the U. S. and other countries, to preserve our trade secrets and to prevent third
parties from infringing on our proprietary rights. Our ability to protect our product candidates from unauthorized or
infringing use by third parties depends in substantial part on our ability to obtain and maintain valid and enforceable
patents around the world. Company-patent application process, also known as patent prosecution, is expensive and
time- consuming, and we and our current or future licensors and licensees may not be able to prepare, file and prosecute
all necessary or desirable patent applications at a reasonable cost or in a timely manner in all the countries that are
desirable. It is also possible that we or our current licensors, or any future licensors or licensees, will fail to identify
patentable aspects of inventions made in the course of development and commercialization activities before it is too late
to obtain patent protection on them. Therefore, these and any of our patents and applications may not be prosecuted
and enforced in a manner consistent with the best interests of our business. Moreover, our competitors independently
may develop equivalent knowledge, methods and know- how or discover workarounds to our patents that would not
constitute infringement. Any of these outcomes could impair our ability to enforce the exclusivity of any issued or
pending patents we may have, which may have an adverse impact on our business, financial condition and operating
results. Our ability to obtain, maintain and enforce patents is uncertain and involves complex legal and factual questions
especially across countries. Accordingly, rights under any existing patents or any patents we might obtain or license may
not cover our product candidates or may not provide us with sufficient protection for our product candidates to afford a
sustainable commercial advantage against competitive products or processes, including those from branded, generic and
over- the- counter pharmaceutical companies. In addition, we cannot guarantee that any patents or other intellectual
property rights will be issued from any pending or future patent or other similar applications owned by or licensed to us.
Even if patents or other intellectual property rights have issued or will issue, we cannot guarantee that the claims of
these patents and other rights are or will be held valid or enforceable by the courts, through injunction or otherwise, or
will provide us with any significant protection against competitive products or otherwise be commercially valuable to us
in every country of commerecial significance that we may target. Our ability to obtain and maintain valid and enforceable
patents depends on whether the differences between our technology and the prior art allow our technology to be
patentable over the prior art. We do not have outstanding issued patents covering all of the recent developments in our
technology and are unsure of the patent protection that we will be successful in obtaining, if any. Even if the patents do
successfully issue, third parties may design around or challenge the validity, enforceability or scope of such issued
patents or any other issued patents we own or license, which may result in such patents being narrowed, invalidated or
held unenforceable. If the breadth or strength of protection provided by the patents we hold or pursue with respect to
our product candidates are challenged, it could dissuade companies from collaborating with us to develop or threaten
our ability to commercialize or finance our product candidates. The laws of some foreign jurisdictions do not provide
intellectual property rights to the same extent or duration as in the U. S., and may-many companies have encountered
significant difficulties in acquiring, maintaining, protecting, defending and especially enforcing such rights in foreign
jurisdictions. If we encounter such difficulties in protecting or are otherwise precluded from effectively protecting our
intellectual property in foreign jurisdictions, our business prospects could be substantially harmed, especially
internationally. Proprietary trade secrets and unpatented know- how are also very important to our business. Although
we have taken steps to protect our trade secrets and unpatented know- how by entering into confidentiality agreements
with third parties, and intellectual property protection agreements with officers, directors, employees, and certain
consultants and advisors, there can be no assurance that binding agreements will not be breached or enforced by courts,
that we would have adequate remedies for any breach, including injunctive and other equitable relief, or that our trade
secrets and unpatented know- how will not otherwise become known, inadvertently disclosed by us or our agents and
representatives, or be independently discovered by our competitors. If our trade secrets are independently discovered,
we would not be able to prevent their use and if we or our agents or representatives inadvertently disclose trade secrets
and / or unpatented know- how, we may not be allowed to retrieve these trade secrets and / or unpatented know- how
and maintain the exclusivity it previously held. We may not be able to protect our intellectual property rights throughout
the world. Filing, prosecuting and defending patents on our product candidates does not guarantee exclusivity. The
requirements for patentability differ in certain countries, particularly developing countries. In addition, the laws of some
foreign countries do not protect intellectual property rights to the same extent as laws in the United States, especially
when it comes to granting use and other kinds of patents and what kind of enforcement rights will be allowed, especially
injunctive relief in a civil infringement proceeding. Consequently, we may not be able to prevent third parties from
practicing our inventions in all countries outside the United States and even in launching an identical version of our
product notwithstanding we have a valid patent in that country. Competitors may use our technologies in jurisdictions
where we have not obtained patent protection, or produce copy products, and, further, may export otherwise infringing
products to territories where we have patent protection but enforcement on infringing activities is inadequate or where
we have no patents. These products may compete with our products, and our patents or other intellectual property rights
may not prevent them from competing. Obtaining and maintaining our patent protection depends on compliance with
various procedural, document submission, fee payment, and other requirements imposed by governmental patent
agencies, and our patent protection could be reduced or eliminated for non- compliance with these requirements.
Periodic maintenance and annuity fees on any issued patent are due to be paid to the U. S. Patent and Trade Office ("
USPTO") and foreign patent agencies in several stages over the lifetime of the patent. The USPTO and various foreign



governmental patent agencies require compliance with a number of procedures, including certain documentary, fee
payment and other similar provisions during the patent application process. While an inadvertent lapse can, in many
cases, be cured by payment of a late fee or by other means in accordance with the applicable rules, there are situations in
which noncompliance can result in abandonment or lapse of the patent or patent application, resulting in partial or
complete loss of patent rights in the relevant jurisdiction just for failure to know about and / or timely pay a prosecution
fee. Non- compliance events that could result in abandonment or lapse of a patent or patent application include failure to
respond to official actions within prescribed time limits, non- payment of fees in prescribed time periods, and failure to
properly legalize and submit formal documents in the format and style the country requires. If we or our licensors fail to
maintain the patents and patent applications covering our product candidates for any reason, our competitors might be
able to enter the market, which would have an adverse effect on our business. If we fail to comply with our obligations
under our intellectual property license agreements, we could lose license rights that are important to our business. We
have entered into an in- license agreement with respect to our lead product candidate, PALI- 2108. This license
agreement imposes various diligence, milestone, royalty, insurance and other obligations on us. If we fail to comply with
these obligations, the licensor may terminate the license. The loss of such rights would materially adversely affect our
business, financial condition, operating results and prospects. We may be subject to patent infringement claims, which
could result in substantial costs, liabilities and prevent us from commercializing our potential products. Because the
intellectual property landscape in the fields in which we participate is rapidly evolving and interdisciplinary, it is
difficult to conclusively assess our freedom to operate without infringing on third- party rights. If any patent
infringement claims are brought against us, whether successful, we may incur significant expenses and divert the
attention of our management and key personnel from other business concerns. This could negatively affect our results of
operations and prospects. We cannot be certain that patents owned or licensed by us will not be challenged, potentially
successfully, by others. In addition, if our product candidates are found to infringe the intellectual property rights of
third parties, these third parties may assert infringement claims against our customers, licensees and other parties with
whom we have business relationships, and we may be required to indemnify those parties for any damages they suffer as
a result of such claims. The claims may require us to initiate or defend protracted and costly litigation on behalf of
customers, licensees, and other parties regardless of the merits of these claims. If any of these claims succeed, we may be
forced to pay damages on behalf of those parties or may be required to obtain licenses for the products they use. If we
cannot obtain all necessary licenses on commercially reasonable terms, we may be unable to continue selling such
products. We may be subject to claims that our officers, directors, employees, consultants or independent contractors
have wrongfully used or disclosed to us alleged trade secrets of their former employers or their former or current
customers. As is common in the biotechnology and pharmaceutical industries, certain of our employees were formerly
employed by other biotechnology or pharmaceutical companies, including our competitors or potential competitors.
Moreover, we engage the services of consultants to assist us in the development of our product candidates, many of whom
were previously employed at, or may have previously been or are currently providing consulting services to, other
biotechnology or pharmaceutical companies, including our competitors or potential competitors. We may be subject to
claims that our employees or consultants have inadvertently or otherwise wrongfully used or disclosed trade secrets or
other proprietary information of their former employers or their former or current customers. Although we have no
knowledge of any such claims being alleged to date, if such claims were to arise, litigation may be necessary to defend
against any such claims. Even if we are successful in defending against any such claims, any such litigation could be
protracted, expensive, a distraction to our management team, not viewed favorably by investors and other third parties,
and may potentially result in an unfavorable outcome. Other Risks Related to Our Securities We will need to raise
additional financing in the future to fund our operations, which may not be available to us on favorable terms or at all.
We will require substantial additional capital to fund our operations and conduct the costly and time- consuming
research and development, pre- clinical studies, and clinical work necessary to pursue regulatory approval of product
candidates. Our future capital requirements will depend upon a number of factors, including: the number and timing of
product candidates in the pipeline; progress with and results from pre- clinical testing and clinical trials; the ability to
manufacture sufficient drug supplies to complete pre- clinical and clinical trials; the costs involved in preparing, filing,
acquiring, prosecuting, maintaining and enforcing patent and other intellectual property claims; and the time and costs
involved in obtaining regulatory approvals and favorable reimbursement or formulary acceptance. Raising additional
capital may be costly or difficult to obtain and could significantly dilute stockholders’ ownership interests or inhibit our
ability to achieve our business objectives. If we raise additional funds through public or private equity sales of our
securities, the terms of these securities may include liquidation or other preferences that adversely impact the rights of
our common stockholders. Further, to the extent that we raise additional capital through the sale of common stock or
securities convertible or exchangeable into common stock, our stockholders' ownership percentage will be decreased. In
addition, any debt financing may subject us to fixed payment obligations and covenants limiting or restricting our ability
to take specific actions, such as incurring additional debt, making capital expenditures or declaring dividends. If we
raise additional capital through marketing and distribution arrangements or other collaborations, strategic alliances, or
licensing arrangements with third parties, we may have to relinquish certain valuable intellectual property or other
rights to our product candidates, technologies, future revenue streams or research programs or grant licenses on terms
that may not be favorable to us. Even if we obtain additional funding, there can be no assurance that it will be available
on terms acceptable to us or our stockholders. Our common stock price may be highly volatile. Since the completion of
the merger with Seneca Biopharma, Inc., on April 27, 2021, our stock price has been subject to significant fluctuation.
Market prices for securities of biotechnology and other life sciences companies historically have been particularly



volatile and may be subject to large daily price swings. Some of the factors that may cause the market price of our shares
to fluctuate include, but are not limited to: * failure of our product candidates to show safety and / or efficacy in our pre-
clinical or clinical trials; * our ability to obtain timely regulatory approvals for our product candidates, and delays or
failures to obtain such approvals; ¢ the results of pre- clinical or clinical trials, including our decision to pause or
terminate any such trials; * failure of our product candidates, if approved, to achieve commercial success; * the entry
into, or termination of, or breach by partners of key agreements, including the Giiant License Agreement; ° the initiation
of, material developments in, or conclusion of any litigation to enforce or defend any intellectual property rights or
defend against the intellectual property rights of others; * announcements of any financings; * announcements by
commercial partners or competitors of new commercial products, clinical progress or the lack of, significant contracts,
commercial relationships or capital commitments; * failure to elicit meaningful stock analyst coverage and downgrades
of our stock by analysts; and ¢ the loss of key personnel. Moreover, the stock markets in general have experienced
substantial volatility in the biotechnology industry that has often been unrelated to the operating performance of
individual companies or a certain industry segment. These broad market fluctuations may also adversely affect the
trading price of our shares. In the past, following periods of volatility in the market price of a company’ s securities,
shareholders have often instituted class action securities litigation against those companies. Such litigation, if instituted,
could result in substantial costs and diversion of management attention and resources, which could significantly harm
our profitability and reputation. We take advantage of reduced disclosure and governance requirements applicable to
smaller reporting companies, which could result in our common stock being less attractive to investors. As of June 30,
2023, the last business day of our most recently completed second fiscal quarter, our public float is less than $ 250 million
and therefore, we qualify as a smaller reporting company under SEC rules. As a smaller reporting company, we can
take advantage of reduced disclosure requirements, such as simplified executive compensation disclosures and reduced
financial statement disclosure requirements in our SEC filings. Such reduced disclosures in our SEC filings may make it
harder for investors to analyze our results of operations and financial prospects. We cannot predict if investors will find
our common stock less attractive if we rely on these exemptions. If some investors find our common stock less attractive
as a result, there may be a less active trading market for our common stock and our stock price may be more volatile.
We may take advantage of the reporting exemptions applicable to a smaller reporting company until we are no longer a
smaller reporting company, which status would end once we have a public float greater than $ 250 million. In that event,
we could still be a smaller reporting company if our annual revenues are below $ 100 million and we have a public float
of less than $ 700 million. We do not anticipate paying any dividends in the foreseeable future. The current expectation is
that we will retain our future earnings to fund the development and growth of our business. As a result, capital
appreciation, if any, of our shares will be your sole source of gain, if any, for the foreseeable future. If equity research
analysts do not publish research or reports, or publish unfavorable research or reports, about us, our business or our
market, our stock price and trading volume could decline. The trading market for our common stock is and will be
influenced by the research and reports that equity research analysts publish about us and our business. Equity research
analysts may elect not to provide research coverage of our common stock, and such lack of research coverage may
adversely affect the market price of our common stock. In the event it does have equity research analyst coverage, we
will not have any control over the analysts, or the content and opinions included in their reports. The price of our
common stock could decline if one or more equity research analysts downgrade our stock or issue other unfavorable
commentary or research. If one or more equity research analysts ceases coverage of us or fails to publish reports on us
regularly, demand for our common stock could decrease, which in turn could cause our stock price or trading volume to
decline. Future sales of substantial amounts of our common stock, or the possibility that such sales could occur, could
adversely affect the market price of our common stock. Future sales in the public market of shares of our common stock,
including shares issued upon exercise of our outstanding stock options or warrants, or the perception by the market that
these sales could occur, could lower the market price of our common stock or make it difficult for it to raise additional
capital. Our business could be negatively affected as a result of the actions of activist stockholders, and such activism
could impact the trading value of our securities. Stockholders may, from time to time, engage in proxy solicitations or
advance stockholder proposals, or otherwise attempt to effect changes and assert influence on our Board and
management. Activist campaigns that contest or conflict with our strategic direction or seek changes in the composition
of our Board could have an adverse effect on our operating results and financial condition. A proxy contest would
require us to incur significant legal and advisory fees, proxy solicitation expenses and administrative and associated
costs and require significant time and attention by our Board and management, diverting their attention from the
pursuit of our business strategy. Any perceived uncertainties as to our future direction and control, our ability to execute
on our strategy, or changes to the composition of our Board or senior management team arising from a proxy contest
could lead to the perception of a change in the direction of our business or instability, which may result in the loss of
potential business opportunities, make it more difficult to pursue our strategic initiatives, or limit our ability to attract
and retain qualified personnel and business partners, any of which could adversely affect our business and operating
results. If individuals are ultimately elected to our Board with a specific agenda, it may adversely affect our ability to
effectively implement our business strategy and create additional value for our stockholders. We may choose to initiate,
or may become subject to, litigation as a result of the proxy contest or matters arising from the proxy contest, which
would serve as a further distraction to our Board and management and would require us to incur significant additional
costs. In addition, actions such as those described above could cause significant fluctuations in our stock price based
upon temporary or speculative market perceptions or other factors that do not necessarily reflect the underlying
fundamentals and prospects of our business. Securities class action litigation could divert our management’ s attention



and harm our business and could subject us to significant liabilities. The stock markets have from time- to- time
experienced significant price and volume fluctuations that have affected the market prices for the equity securities of life
sciences and biotechnology companies. These broad market fluctuations may cause the market price of our common
shares to decline. In the past, securities class action litigation has often been brought against a company following a
decline in the market price of its securities. This risk is especially relevant for us because biotechnology and
biopharmaceutical companies have experienced significant stock price volatility in recent years. Even if we are
successful in defending claims that may be brought in the future, such litigation could result in substantial costs and may
be a distraction to our management and may lead to an unfavorable outcome that could adversely impact our financial
condition and prospects. Anti- takeover provisions in our charter documents and under Delaware law could make an
acquisition of us more difficult and may prevent attempts by our stockholders to replace or remove our management.
Provisions in our certificate of incorporation and bylaws may delay or prevent an acquisition or a change in
management. In addition, because we are incorporated in Delaware, we are governed by the provisions of Section 203 of
the DGCL, which prohibits stockholders owning in excess of 15 % of our outstanding voting stock from merging or
combining with us. Although we believe these provisions collectively will provide for an opportunity to receive higher
bids by requiring potential acquirors to negotiate with our Board, they would apply even if the offer may be considered
beneficial by some stockholders. In addition, these provisions may frustrate or prevent any attempts by our stockholders
to replace or remove then current management by making it more difficult for stockholders to replace members of the
Board, which is responsible for appointing the members of management. If we fail to maintain proper and effective
internal controls, our ability to produce accurate financial statements on a timely basis could be impaired. We are
subject to the reporting requirements of the Exchange Act, the Sarbanes- Oxley Act and the rules and regulations of
Nasdaq. The Sarbanes- Oxley Act requires, among other things, that we maintain effective disclosure controls and
procedures and internal control over financial reporting. We must perform system and process evaluation and testing of
our internal control over financial reporting to allow management to report on the effectiveness of our internal controls
over financial reporting in our Annual Report on Form 10- K filing for that year, as required by Section 404 of the
Sarbanes- Oxley Act. This has required that we incur substantial professional fees and internal costs to expand our
accounting and finance functions and that we expend significant management efforts. We may experience difficulty in
meeting these reporting requirements in a timely manner. Our management identified a material weakness in our
internal control over financial reporting. If we do not remediate this material weakness, or if we identify further
material weaknesses in our internal controls, our failure to establish and maintain effective internal financial and
accounting controls and procedures could result in material misstatements in our consolidated financial statements and
a failure to meet our reporting and financial obligations. If we are not able to comply with the requirements of Section
404 of the Sarbanes- Oxley Act, or if we are unable to maintain proper and effective internal controls, we may not be
able to produce timely and accurate consolidated financial statements. If that were to happen, the market price of our
common stock could decline and we could be subject to sanctions or investigations by Nasdaq, the SEC or other
regulatory authorities. Our Board of Directors has broad discretion to issue additional securities, which might dilute the
net tangible book value per share of our common stock for existing stockholders. We are entitled under our certificate of
incorporation to issue up to 280, 000, 000 shares of common stock and 7, 000, 000 “ blank check ” shares of preferred
stock. Shares of our blank check preferred stock provide our Board with broad authority to determine voting, dividend,
conversion, and other rights. As of December 31, 2023, we had outstanding, common stock or securities convertible into
common stock, totaling 9, 270, 894 shares. As a result, we are authorized to issue up to an additional 270, 729, 106 shares
of common stock or common stock equivalents under our certificate of incorporation as amended. Additionally,
pursuant to the initial issuance of (i) 1, 000, 000 shares of Series A 4. 5 % Convertible Preferred Stock, of which 200, 000
shares are outstanding and (ii) 1, 460 shares of Series B Convertible Preferred Stock, of which no shares are
outstanding, we are authorized to issue up to an additional 6, 800, 000 shares of preferred stock. We expect that
significant additional capital may be needed in the future to continue our planned operations. To the extent we raise
additional capital by issuing equity securities, our existing shareholders may experience substantial dilution. We may sell
common stock, convertible securities or other equity securities in one or more transactions at prices and in a manner we
determine from time to time. If we sell common stock, convertible securities or other equity securities in more than one
transaction, investors may be materially diluted by subsequent sales. These sales may also result in material dilution to
our existing shareholders, and new investors could gain rights superior to existing shareholders. Pursuant to our equity
incentive plans and employee stock purchase plan, management is authorized to grant stock options, restricted stock
units and other equity- based awards to employees, directors and consultants, and to sell common stock to employees,
respectively. Any increase in the number of shares outstanding as a result of the exercise of outstanding options, the
vesting or settlement of outstanding stock awards, or the purchase of shares pursuant to the employee stock purchase
plan will cause shareholders to experience additional dilution, which could cause our stock price to fall. General Risk
Factors Our busmess could ﬁ&tufa-l—dlsasfefs—aﬂd-e{-hef the effects of health pandemics or

8 6 s-and-by-man—m P terrorism-the COVID- 19 pandemic, which could cause
significant dlsruptlons in our 0perat10ns and those of our current or future CMOs, CROs, and other third parties upon
whom we rely. Health pandemics or epidemics, such as the COVID- 19 pandemic, have in the past and could again in the
future result in quarantines, stay- at- home orders, remote work policies, or other similar events may disrupt
businesses, delay our research and development programs and timelines, negatively impact productivity and increase
risks associated with cybersecurity, the future magnitude of which will depend, in part, on the length and severity of the
restrictions and other limitations. More specifically, these types of events may negatively impact personnel at third-




party manufacturing facilities or the availability or cost of materials, which could disrupt ts-business-our supply chain.
Moreover, our trials may be negatively affected. Clinical site initiation and patient enrollment may be delayed due to
prioritization of hospital resources. Some patients may not be able or willing to comply with trial protocols if quarantines
impede patient movement or interrupt healthcare services. Our ability to recruit and retain patients, principal
investigators, and site staff (who as healthcare providers may have heightened exposure) may be hindered, which would
adversely affect our trial opuallons Dlsruptlons or restrlctlons on our ability to travel to monitor data ;-and-its-business

from a-sertous-disaster—The-Company-our trials, or to

conduct trlals, or the ablhty of patients enrolled in our trlals or staff at trial sites to travel, as well as temporary closures
of our trial partners and CMOs ’ s—headqﬁartefs—&nd—m&m—rese&relirfaeﬂ-&yfacﬂltles &re—lee&ted—rn—t-he—greﬁer—S&n—Btege—&rea—
would negatively impact our trial activities whieh-in-the-pas perieneed-se . In addition
these-eartheuakes-, fires-we rely on independent clinical 1nvest1gators CROs, and other ﬁatufa-l-d-rsastefs—thlrd- party
service providers to assist us in managing , monitoring, and otherwise carrying out certain of our preclinical studies and
clinical trials, including the collection of data from our trials, and the effects of health pandemics or epidemics, terrorism
such as the COVID- 19 pandemic, may affect their ability to devote sufficient time and simiarunforeseerreventsbeyond
resources to our programs or to travel to its-sites eontrot-to perform work for us. Similarly, our trials could be delayed
and / or disrupted. As a result, the expected timeline for data readouts , including incompleteness in data collection and
analysis and other related activities, and certain regulatory filings may be negatively impacted, which would adversely
affect our ability to obtain regulatory approval for and to commercialize our product candidates, increase our operating
expenses, and adversely affect our business, financial condition, results of operations, and prospects. In addition, impact
on the operations of the FDA or comparable foreign regulatory authorities could negatively affect our planned trials and
approval processes. Finally, economic conditions and business activity may be negatively impacted and may not recover
as quickly as anticipated. Unstable economic and market conditions may have serious adverse consequences on our
business, financial condition, and stock price. Global economic and business activities continue to face widespread
uncertainties, and global credit and financial markets have experienced extreme volatility and disruptions in the past
several years, including severely diminished liquidity and credit availability, rising inflation and monetary supply shifts,
rising interest rates, bank failures, labor shortages, declines in consumer confidence, declines in economic growth,
increases in unemployment rates, recession risks, and uncertainty about economic and geopolitical stability ( for example
, related to the ongoing €OVIB-Russia - 19-pandemie-Ukraine and Israel- Hamas conflict). The financial institutions in
which we hold our cash and cash equivalents are subject to risk of failure. For example , prevented-recent events
surrounding certain banks, including Silicon Valley Bank, First Republic Bank, and Signature Bank, created temporary
uncertainty on their customers’ cash deposits in excess of Federal Deposit Insurance Corporation limits prior to actions
taken by governmental entities. While we do not expect any developments with any such banks to have a material impact
on our cash and cash equivalents balance, expected results of operations, or financial performance for the foreseeable
future, if further failures in financial institutions occur where we hold deposits, we could experience additional risk. Any
such loss or limitation on our cash and cash equivalents would adversely affect our business. The extent of the impact of
these conditions on our operational and financial performance, including our ability to execute our business strategies
and initiatives in the expected timeframe, as well as that of third parties upon whom we rely, will depend on future
developments which are uncertain and cannot be predicted. There can be no assurance that further deterioration in
economic or market conditions will not occur, or how long these challenges w1ll per51st If the current equlty and credit
markets further deteriorate, or do not improve, it S po 0 6
faetlity; it may be-make any necessary debt or equlty financln
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systems or data, or those 0[ lhu(l parties upon which we rely, are or were compromised, we could experience adverse
consequences resulting from such compromise, including but not limited to regulatory investigations or actions; litigation; fines
and penalties; disruptions of our business operations; reputational harm; loss of revenue or profits; loss of customers or sales;
and other adverse consequences. In the ordinary course of our business, we-it may process, as defined above, proprietary,
confidential, and sensitive data, including personal data (such as health- related patient data), intellectual property, and trade
secrets (collectively, sensitive information). We may rely upon third- party service providers and technologies to operate umcal
business systems to process sensitive information in a variety of contexts, including, without limitation, third- party providers of
cloud- based infrastructure, employee email, CROs, and other functions. Our ability to monitor these third parties’ information
security practices is limited, and these third parties may not have adequate information security measures in place. We may
share or receive sensitive information with or from third parties. The risk of a security breach or disruption, particularly through
cyber- attacks, cyber- intrusion, malicious internet- based activity, and online and offline fraud, are prevalent and have generally
increased as the number, intensity, and sophistication of attempted attacks and intrusions from around the world have increased.
These threats are becoming increasingly difficult to detect and come from a variety of sources, including traditional computer
hackers, threat actors, personnel (such as through theft or misuse), sophisticated nation states, and nation- state- supported



actors. Some actors now engage and are expected to continue to engage in cyber- attacks, including without limitation nation-
state actors for geopolitical reasons and in conjunction with military conflicts and defense activities. During times of war and
other major conflicts, we and the third parties upon which we rely may be vulnerable to a heightened risk of these attacks,
including cyber- attacks that could materially disrupt our systems and operations, supply chain, and ability to produce, sell and
distribute our products. We and the third parties upon which we rely may be subject to a variety of evolving threats, including
but not limited to social engineering attacks (including through phishing attacks), malicious code (such as viruses and worms),
malware (including as a result of advanced persistent threat intrusions), denial- of- service attacks (such as credential stuffing),
personnel misconduct or error, ransomware attacks, supply- chain attacks, software bugs, server malfunctions, software or
hardware failures, loss of data or other information technology assets, adware, natural disasters, terrorism, war, and
telecommunication and electrical failures. Ransomware attacks, including by organized criminal threat actors, nation- states, and
nation- state- supported actors, are becoming increasingly prevalent and can lead to significant interruptions in our operations,
loss of data and income, reputational harm, and diversion of funds. Extortion payments may alleviate the negative impact of a
ransomware attack, but we may be unwilling or unable to make such payments due to, for example, applicable laws or
regulations prohibiting such payments. Similarly, supply- chain attacks have increased in frequency and severity. Furthermore,
the-COVID-—19-pandemie-and-our remote workforce poses increased risks to our information technology systems and data, as
mere-most of our employees work from home, utilizing network connections outside our premises. Any of the previously
identified or similar threats could cause a security breach or disruption. While we have the-Cempany-has-not experienced any
such security breach or other disruption to date, if such an event were to occur, it could result in unauthorized, unlawful, or
accidental acquisition, modification, destruction, loss, alteration, encryption, disclosure of, or access to our sensitive information
and cause interruptions in our the-Cempany—s-operations, including material disruptions of its-our development programs and
business operations. We may expend significant resources or modify our business activities (including our clinical trial
activities) to try to protect against security breaches and disruptions. Certain data privacy and security obligations may require
us to implement and maintain specific security measures, industry- standard or reasonable security measures to protect our
information technology systems and sensitive information. While we have implemented security measures designed to protect
against security incidents, there can be no assurance that these measures will be effective. We may be unable in the future to
detect vulnerabilities in our information technology systems because such threats and techniques change frequently, are often
sophisticated in nature, and may not be detected until after a security breach or disruption has occurred. Despite our efforts to
identify and remediate vulnerabilities, if any, in our information technology systems, our efforts may not be successful. Further,
we may experience delays in developing and deploying remedial measures designed to address any such identified
vulnerabilities. Applicable data privacy and security obligations may require us to notify relevant stakeholders of certain security
breaches and disruptions. Such disclosures are costly, and the disclosure or the failure to comply with such requirements could
lead to adverse consequences. If we (or a third party upon whom swe-rely-it relies ) experience a security breach or other
disruption, or are perceived to have experienced such events, we may experience adverse consequences, including: government
enforcement actions (for example, investigations, fines, penalties, audits, and inspections); additional reporting requirements and
/ or oversight; restrictions on processing sensitive information (including personal data); litigation (including class claims);
indemnification obligations; negative publicity; reputational harm; monetary fund diversions; interruptions in our operations
(including availability of data); financial loss; and other similar harms. In particular, since we the-Company-spensors— sponsor
clinical trials, any breach or disruption that compromises patient data and identities could generate significant reputational
damage, which may affect trust in us the-Cempany-and our ability to recruit for future clinical trials. Additionally, the loss of
clinical trial data from completed or future clinical trials could result in delays in our the-Company>-sregulatory approval
efforts and significantly increase #s-our costs to recover or reproduce the data. Our contracts may not contain limitations of
liability, and even where they do, there can be no assurance that limitations of liability in our contracts are sufficient to protect
us from liabilities, damages, or claims related to our data privacy and security obligations. Furthermore, we cannot be sure that
our insurance coverage will be adequate or sufficient to protect us from or to mitigate liabilities arising out of our privacy and
security practices, that such coverage will continue to be available on commercially reasonable terms or at all, or that such
coverage will pay future claims. Our Fhe-Company-s-business and operations would suffer in the event of system failures,
cyber- attacks or a deficiency in our tts-eyber—seeurity-cybersecurity . Despite the implementation of security measures, our
the-Company—s-internal computer systems , and those of #ts-our current and future CROs and other contractors and consultants ,
are vulnerable to damage from computer viruses, unauthorized access, natural disasters, terrorism, war and telecommunication
and electrical failures. Although we have the-Companyhasnot suffered any material incidents to date, the risk of a security
breach or disruption, particularly through cyber- attacks or cyber- intrusion, including by computer hackers, foreign
governments, and cyber- terrorists, has generally increased as the number, intensity and sophistication of attempted attacks and
intrusions from around the world have increased. While we have the-Company-hasnot experienced any such material system
failure, accident or security breach to date, if such an event were to occur and cause interruptions in our the-Company>s
operations, it could result in a material disruption of #s-eur development programs and #s-oeur business operations. In addition,
since we the-Company-spenisors-- sponsor clinical trials, any breach that compromises patient data and identities causing a
breach of privacy could generate significant reputational damage and legal liabilities and costs to recover and repair, including
affecting trust in us the-Cempany-to recruit for future clinical trials. For example, the loss of clinical trial data from completed
or future clinical trials could result in delays in our the-Company>s-regulatory approval efforts and significantly increase #s-our
costs to recover or reproduce the data. To the extent that any disruption or security breach were to result in a loss of, or damage
to, our the-Cempany—s-data or applications or inappropriate disclosure of confidential or proprietary information, we the
Company-could i incur hablhty and the further development and commerc1ahzat10n of tts-our products and product candldates
could be delayed. y






















