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A description of the risk factors associated with our business is set forth below. Some of these risks are highlighted in the
following discussion, and in Management’ s Discussion and Analysis of Financial Condition and Results of Operations, Legal
Proceedings, and Quantitative and Qualitative Disclosures About Market Risk. The occurrence of any of these risks or additional
risks and uncertainties not presently known to us or that we currently believe to be immaterial could materially and adversely
affect our business, operating results, financial condition, and stock price. These risks and uncertainties could cause our actual
results to differ materially from the results contemplated by the forward- looking statements contained in this report. Investors
should carefully consider all relevant risks and uncertainties before investing in our common stock. RiskFaeters-Summary
Risks Associated with Our Business e-We-Our significant research and development investment may nonetheless fail to
keep pace with technological changes or ensure that our offerings meet market needs, which would adversely impact our
business, financial condition, or results of operations. As part of the evolution of our business, we have inrvested-signifieant
resotrees-into-made and continue to make substantial investments in rescarch and development of our products and
services, including, in particular, our DFI system and Exensio and Sapience software . New competitors, changes to existing
contracts with licensed technology, any companies, products, or services that we may acquire, technological advances in
the semiconductor industry and adjacent markets, and other competitive factors have required us and may continue to
require us to invest significantly greater resources than we anticipated. For example, following our acquisition in July
2023 of Lantern Machinery Analytics, Inc., and- an if-early- stage battery solutions provider, we invested in research
and development to expand the application of our existing products and services to battery manufacturers. If we do not
anticipate and address technological changes in our industry or our offerings fail to sueeessfully-eatry-outmeet market
demand, these--- the initiatives-orr-corresponding additional revenue we anticipate may not materialize, we may not
recoup our investment or capture thc market share we anticipate, we may lose our competitive position, and our
products may become obsolete, which would adversely impact our business, financial condition and results of operations.
Additionally, our periodic research and development expenses may be independent of our level of revenue, which could
negatively impact our financial results. If we enable access to hosted software or begin performing services ahead of a
signed contract or amendment to an existing contract, and the final terms are not as favorable as we cxpected timeline-or
the customer delays entering, or decides not to enter, into the contract or amendment, or-our results of operations could
be harmed in the short term or overall and recognition of related revenue could be delayed or not occur at all . If we are
unable to close new engagements our-- or business-amendments to existing contracts on terms favorable to us , finanetat
eonditiorrin a timely manner , or fe5ﬂl-ts—at all, 1nclud1ng in cases where we have 1ncurred costs or assigned englneerlng
resources in advance of epers b sthy : y
entering into eentracts-such engagements or amendments, or-our deetde—revenues may fall short of expectatlons and other
revenue opportunities may have been delayed or lost. Further, the timing and length of negotiations required to enter
into agreements with our customers and the enforcement of our complex contractual provisions is difficult to predict. If
we do not to-adept-successfully negotiate certain key complex contractual provisions, if there are disputes regarding such
provisions, eur— or produets-if they are not enforceable as we intended, or-our selutions-after-we-revenues and results of
operations would suffer. Further, our customers sometimes delay starting negotiations until they begin developing a new
process, have perfermed-a need for a new product, or experience specific yield issues. This means that, in certain
instances we have continued, and may continue to provide technology and scrvices or-supported-under preliminary
documentation before executing their-- the evaluation-final contract. In these cases, we would not recognize revenue and
may defer associated costs until execution of eurteehnetogy-a final contract , which , if significant, eewld-result-in-detays-in

reeognizingrevente-and-could negatively impact our results of operations in the perlods before we execute a quarter-final
contract. Further, if we were to incur significant costs and then fail to enter into a final contract, we would have to write-

off such deferred costs in the period in which the negotlatlons ended whlch would increase or-our costs and expenses and
could result in significant operating losses tow W ated-. -\We rely on
sole- source providers for certain software as well as for specialized parts for our eProbe hardware and supply- chain delays or
disruptions could increase our costs or impact our ability to provide complete software solutions or to build additional hardware
tools or meet customer expectations or deadlines, which could result in lost sales and lower earnings. -We provide some
enabling technology under license and support from sole- source providers and some of our vendors provide highly
specialized,differentiated products and services related to our eProbe system.In the event these licensors or vendors delay or
discontinue providing such products and services to us,it may be difficult and costly or impossible for us to replace such
suppliers or parts.In the case of licensed software,this could impact our ability to grow our sales or to meet the support
expectations of our customers and we may need to resort to legal action,which could limit our future sales,harm our
reputation,increase our costs,and harm our earnings.For example,in November 2023,a provider of enabling technology abruptly
stopped providing maintenance and support of their software product to us.As a result,we resorted to legal action,which caused
us to incur increased legal expenses beginning in the fourth quarter of 2023.The matter is ongoing,and the long- term impact of
this provider’ s actions on our business and our customers is unknown at this time.In the case of vendors related to our eProbe
tool,such disruptions or delays could delay or stop our ability to complete and deliver our DFI systems as currently designed to
our customers,which would negatively impact our bookings and revenue related to such systems.In addition,such delays or




disruptions to our supply chain could significantly increase our component costs,or personnel- related costs if we need to build a
replacement solution in the case of certain software elements,and could impact our ability to build future generations or models
of our eProbe tools,any of which would decrease or delay our sales,earnings,and liquidity and could otherwise adversely affect
our business and result in increased costs.Such a delay or disruption could occur as a result of any number of
events,including,but not limited to:failure to comply with existing contracts,higher priority alternative buyers,inflation and
global interest rates increasing component costs,a closure or slowdown at our suppliers’ plants or shrpprng delays -}nel-ud-mg;fef

; ;market shortages for critical components,increases in prices,the
11np0s1t10n of regulations,quotas,embargoes or tarrffs on components or our products,labor stoppages or shortages,our suppliers’
supply chain disruptions,third- party interference,cyberattacks,severe weather conditions including the adverse effects of
climate change- related events,geopolitical developments,war or terrorism,and disruptions in utilities and other services.In
addition,the +9devetopment—- development ,licensing,or acquisition of new products in the future may increase the complexity
of supply chain management.Failure to effectively manage our supply of components and products could adversely affect
our business. Our fixed- fee services for product or system installations / configurations or specified upgrades may take longer
than budgeted or need to be rescoped , which could slow our revenue recognition and may result in a lost contract or a claim of

breach by our customers, which would negatrvely affect our financial and operatrng results 0—/—eeﬁﬁguf&t—tens—may—take—}eﬂgef

—Our fixed- fee services 1nclud1ng for

Characterrzatron and enterprlse software deployments ,Jrequire a team of engineers to collaborate with our customers to
address complex issues by using our software and other technologies,and the installation and configuration of our software into
our customers’ fabrication and test / assembly facilities requires experienced engineers working with our customers on active
foundry and test / assembly equipment.We must accurately estimate the amount of time and resources needed to complete these
types of services to determine when the engineers will be able to commence their next engagement.In addition,our accounting
for contracts with such services,which generate fixed fees,sometimes requires adjustments to profit and loss based on revised
estimates during the performance of the contract.These adjustments may have a material effect on our results of operations in
the period in which they are made.The estimates giving rise to these risks,which are inherent in fixed- price contracts,include the
forecasting of costs and schedules,and contract revenues related to contract performance. Services for system installations /
configurations or specified upgrades may take longer than budgeted or need to be rescoped,which could impact our
ability to deliver services on schedule. [f we fail to meet a customer’ s expectations or fixed milestones or delivery timelines
,the customer could terminate their contract with us or claim that we breached our obligations,which could negatively affect our
financial and operating results. ©ur-Our ability to sell our products, systems, and solutions depends in part on the quality of our
support and services offerings, and the failure to offer high- quality support and services could negatively affect our sales and
results of operations. e-Once our products arc integrated within our customers’ hardware and software systems,our customers
may depend on our support organization to resolve any issues relating to our products.Further,in connection with delivering our
SaaS Services,which requires us to maintain adequate server hardware and internet infrastructure,including system redundanetes
17redundancies ,we are required to meet contractual uptime obligations.A high level of system and support is critical for the
successful marketing and sale of our products.If we do not effectively provide subscription access to our SaaS customers,assist
our customers in deploying our products,succeed in helping our customers quickly resolve post- deployment issues,and provide
effective on- going support and the privacy and data security capabilities required by our customers,we may face contractual
penalties or customers may not renew subscriptions or services in the future,which would negatively impact our results of
operations.In addition,due to our international operations,our system and support organization faces challenges associated with
delivering support,hours that support is available,training,and documentation where the user’ s native language may not be
English.If we fail to maintain high- quality support and services or fail to adequately address our customers’ support needs,our
customers may choose our competitors’ products instead of ours #r-the-futare-,which would negatively affect our revenues and
results of operations. Defects in our software, hardware and other proprietary technologies shardware-and-seftware-teols-, and
failure to effectrvely remedy any such defects could decrease our revenue and our competitive market share. e-sueh-defeets

d are—|f the software,hardware,or other proprietary technologies we
provide to custorners contain defects that negatrvely impact customers’ ability to use our systems-or-software-products and
services ,increase our customers’ cost of goods sold or time- to- market,or damage our customers’ property,such defects could
significantly decrease the market acceptance of our products and services er-and could result in warranty or other claims.We
must adequately train our new personnel,especially our customer service and technical support personnel,to effectively and
accurately,respond to and support our customers.If we fail to do this,it could lead to dissatisfaction among our customers,which
could slow our growth.Further,the cost of support resources required to remedy any defects in our teehnologtes;hardware;or
software teels,hardware and other proprietary technologies could exceed our expectations.We have and may further
incorporate ML, Al selattens-and related technologies fortse-(“ AI Technologies ) in product development,or into our
platform,offerings,services and features,and these appheations-technologies may become meore important in our operations over
time.If the content,analyses,recommendations,or other output that Al apphieations-Technologies assist in producing are or are
alleged to be deficient,inaccurate,or imprecise,our business,financial condition,and results of operations may be adversely
affected.Any actual or perceived defects with our software,hardware,or ether proprietary technologies may also hinder our
ability to attract or retain industry partners or customers,leading to a decrease in our revenue.These defects are frequently found
during the period following introduction of new software,hardware,or proprietary technologies or enhancements to existing
software, 20hardware—- hardware ,or proprietary technologies,which means that we may not discover the errors or defects until
after customer implementation ,if at all .If our software,hardware,or other proprietary technologies contain errors or defects,it
could require us to expend significant resources to remedy these problems er-and defend / indemnify claims,which could reduce




margins and result in the diversion of technical and other resources from our other customer implementations and development
efforts. Objeetionable-Objectionable disclosure of our customers’ confidential information or our failure to comply with our

customers’ security rules, including for those related to SaaS access, Al Technology use, or our on- site access, could result in
costly litigation, cause us to lose existing and potential customers, or otherwise negatively impact on- going business with
existing customers. - ate-a-stent i m-a-Himitednun 3




final contract...... Wlth existing customers. In the ord1nary course of providing Saa$ or other services engagements, we may
collect customers’ product, process, and test information, personally- identifiable data about their employees needed to
administer licenses, and other confidential information. Our customers consider most of this information to be competitively
sensitive and, in some cases, require us to comply with strict protection frameworks, including security rules for on- site or
remote access to, hosting of, or transfer of their confidential information. As a result of increased regulatory and customer
scrutiny of all data processing activities, as well as increasing and evolving regulation of such practices, we have security
obligations on how we collect, transfer and use data (including personal data), which could require us to expend money and
resources to comply with those requirements, and if compromised again-, could have a material adverse effect on our business,
financial condition, and results of operations, including the potential for regulatory investigations, enforcement actions, lawsuits,
and a loss of business and a degradation of our reputation. If we fail to implement industry standard protections and processing
procedures, the growing awareness of our customers and potential customers regarding privacy and data security requirements
and / or adverse media coverage or regulatory scrutiny could limit the use and adoption of our services. In addition, to avoid
potential disclosure of confidential information to competitors, some of our customers may, in the future, ask us not to work with
key products or processes Wl’llCh could limit our revenue opportunities. 18If We-reeently-started-using-third-party-Adl+ME

P - the third- party Al A ME-systems-technologies we use for research
and development purposes misuse or fail to properly protect the data we input ;-eut- or if an employee inputs our or our
customers’ confidential information into an Al system that is not behind our corporate firewall or with which we do not
have terms limiting the use of sueh-Ad-systems-inputs, it may result in the unauthorized disclosure of sensitive, proprietary, or
confidential information belonging to us or our customers. For example, if the information se-input into a third- party Al
technology ~ME-system is used to train the underlying Al AvH==models, such inputs could be revealed to others. The third-
party Al technologies AW=-systerrmay also provide outputs that appear to be correct but are incomplete, inaccurate, or
otherwise flawed and may lead us to make erroneous decisions or recommendations to customers, which could result in harm to
our reputation and competitive position, customer loss, and legal liability. We generate a significant portion of our revenues
from a limited number of customers, and a large percentage of our revenues from one customer, so defaults or decreased
business with, or the loss of, any one of these customers, or pricing pressure, or customer consolidation could significantly
reduce our revenues or margins and negatively impact our results of operations. Historically, we have had a small number of
large customers that contribute significant revenues. In the year ended December 31, 2623-2024 . ene-two eustomer-customers
accounted for 35-31 % of our total revenues. We have in the past and could in the future lose a customer due to its decision not
to develop or produce its own future process node or not to engage us on future process nodes. We could also lose customers as
a result of industry factors, including but not limited to reduced manufacturing volume or consolidation. Consolidation among
our customers could also lead to increased customer bargaining power, or reduced customer spending on software and services.
Further, new business may be delayed or prevented if a key customer uses its leverage to push-fer-insist on terms that are worse
for us and we delay entering into the contract to negotiate for better terms or decide not to enter into the contract at all, in which
case revenue in any particular quarter or year may fail to meet expectations and our reliance on our remaining customers could
increase. Further, if any of our key customers default, declare bankruptcy or otherwise delay or fail to pay amounts owed, or we
otherwise have a dispute with any of these customers, our results of operations would be negatively affected in the short term
and possibly the long term. For example excludlng contlngent fee arrangements tn%@%%@%%—&nd—ze%l— we incurred
substantial expenses vebyrelated to the arbitration
with SMIC New Technology Research & Development (Shanghzn) Corporatlon due to SMlC’ s failure to pay fees due to us
under a series of contracts. In 2624-2025 , if we may-eontinae-to-are awarded any contract fees under the arbitration, we
will incur substantiat-additional expenses related to legal fees that are contingent on such a favorable result, which may be
substantial depending on the size of an-any award arbitrattorr-hearing-to-reselve-thismatter- The loss of revenue from any of
our key customers would cause significant fluctuations in results of operations because our expenses are fixed in the short term
and it takes us a long time to replace customers or reassign resources. 2H£If we do not continuously meet our development
milestones of key research and development projects or sueeessfully-eommeretalize-market adoption of our DFI system fails to
meet our expectations , our future market opportunity and revenues will suffer, and our costs may not be recouped. We have




invested significantly in the design and development of our eProbe tool and related IP. Key customers failing to purchase,
renew, or expand the number or use of such systems on our expected timeline or at all will cause our results to miss
expectations. Also, if customers are not able to achieve the results efthey expect using our DFI system, including new
applications, are-customers may not continue as—we—e*peet—we—may—net—be—ab’:e—to adopt sueeessfully-eommeretalize-this
system or such applications en-sehedule-as we expect , or at all, and we may miss the market opportunrty and not recoup our
investment. Further, our eProbe tool could cause unexpected damage to wafers or delay processing wafers, which we could be
liable for, or which could make customers unwilling to use the tool. If we are not able to create significant interest and show
reliable and useful results without significant damage to wafers, our investment may not be recouped and our future results may
suffer. We are required to comply with governmental export and import requirements that could subject us to liability and
restrict our ability to sell our products and services, which could impair our ability to compete in international markets. We are
required to comply with export controls and economic sanctions laws and regulations that restrict selling, shipping, or
transmitting our products and services ane, transferring our technology outside the United States , or certain U. S. person
activities regarding certain end- users or end- uses . These requirements also restrict domestic release of software and
technology to foreign nationals. In addition, we are subject to customs and other import requirements that regulate imports that
are important for our business. If we fail to comply with the U. S. Export Administration Regulations (“ EAR ”) or other U. S.
or non- U. S. export or economic sanctions laws and regulations (collectively, “ Export Regulations ), we eetdd-19could be
subject to substantial civil and criminal penalties, including fines for the Company and the possible loss of the ability to engage
in exporting and other international transactions. Due to the nature of our business and technology, Export Regulations may also
subject us to governmental inquiries regarding transactions between us and certain foreign entities. Export Regulations are fluid,
complex, and uncertain, and there are ongoing efforts throughout the industry in coordination with regulators to revise, clarify,
and interpret Export Regulations. The U. S. Congress and regulators continue to consider significant changes in laws and
regulations. For example, the U. S. government is reportedly considering whether and / or how to impose restrictions directly on
cloud- hosted services and further restrictions directly on U. S. person activity. We cannot predict the impact that additional
legal changes may have on our business in the future For example tn—Geteber—292—2—the U. S. Bureau of Industry and Security (*
BIS ) recently extended controls p d;-ne atig-10 Ghrna—renewal llcenses for certaln
lawfully delivered products that would have changed status under t v
interpreted-the-appheationrof-the-new regulations eﬂ—eufbusmess—gtveﬁ—euffeﬂt—and eve%vmg—eper&t—tens—desngnatlons, causmg
us to decline certain renewals . Also, BIS has placed certain entities on and frequently adds entities to its entity list (the
Entity List ), which restricts supply of items to or in connection with the named entities and impacts our ability to transact
business with certain customers . Further, in some circumstances Export Regulations require a license to export an item if the
recipient will use the item to design or produce an item for a Huawei- affiliated company or certain other organizations on the
Entity List. These regulations can also require licenses for exports that involve Chinese military or intelligence- related end
users or end uses. Future changes in Export Regulations, including changes in the enforcement and scope of such regulations,
may create delays in the introduction of our products or services in international markets or could prevent our customers with
international operations from deploying our products or services globally. In some cases, such changes could prevent the export
of our products or services to certain countries, governments, entities or individuals altogether. Any such delays or restrictions
could adversely affect our business, financial condition and results of operations. For further discussion, see Item 7.
Management’ s Discussion and Analysis of Financial Condition and Results of Operations. ”” Decreases in wafer volumes at our
customers’ manufacturing sites or the volume of ICs that some of our customers are able to sell to their customers would cause
our Integrated Yield Ramp revenue to suffer. Our Integrated Yield Ramp revenue includes amounts largely determined by
variable wafer volumes at manufacturing sites covered by our contracts and, in some cases, determined by the volume of an IC
product that our customer is able to sell to its customers. Both of these factors are outside of our control. We-have-seeraIn
recent years, we saw significant reduction in our Integrated Yield Ramp revenue due to these trreeent-years-and-expeet-this
trend-trends te-eontinwe-. Further, some of our manufacturing customers’ business is largely dependent on customers that use
our manufacturing customer as a second or third source. If those 22eustomers—- customers consolidate and / or otherwise move
the orders to manufacturing facilities not covered by our contracts, or suspend their manufacturing at covered facilities for any
reason, including consolidation, our Integrated Yield Ramp revenue will continue to decrease, which could negatively affect our
financial results. Further, reduced demand for semiconductor products or protectionist policies like those stemming from the
complex relationships among China, Hong Kong, Taiwan, and the United States has from time to time decreased and may
continue to decrease the volume of wafers and, in some cases, products our customers are able to make or sell, which would also
decrease our Integrated Yield Ramp revenue. Also, our customers may unilaterally decide to implement changes to their
manufacturing processes during the period that volume is covered by royalty contracts, which could negatively affect yield
results and, thus, our Integrated Yield Ramp revenue. Since we currently work on a small number of large projects at specified
manufacturing sites and, in some cases, on specific IC products, our results of operations have been and may continue to be
adversely affected by negative changes at those sites or in those products, including slowdowns in manufacturing due to external
factors, such as U. S. trade restrictions, tariffs, rising inflation and global interest rates, or continued or worsening supply chain
disruptions. Also, if wafer orders from sites covered by our contracts are not secured by our customers, if an end product does
not achieve commercial viability, if a process line or, in some cases, a specific product, does not achieve significant increases in
yield or sustain significant volume manufacturing during the time we receive royalties, revenues associated with such volumes
or products would be negatively impacted. This could significantly reduce our Integrated Yield Ramp revenue and our results of
operations could fail to meet expectations. In addition, if we work with two directly competitive manufacturing facilities or
products volume in one may offsct volume, and thus any of our relatcd revenue, in the other facrhty or product We—aequﬁed—aﬁ




ability to effectively plan dnd manage our resources dnd restructure our busmess through r"lpldly ﬂuctuatmg economic dnd
market conditions, which actions may have an adverse effect on our financial and operating results. Our ability to successfully
offer our products and services in a rapidly evolving market requires an effective planning, forecasting, and management process
to enable us to appropriately scale and adjust our business and business models in response to fluctuating market opportunities
and conditions, which has in the past and could in the future continue to require us to increase headcount, acquire new
companies or engage in restructurings from time to time. For example, while we have increased investment in our business by
increasing headcount, acquiring companies, and increasing our investment in research and development, sales and marketing,
and other parts of our business from time to time, at other times we have undertaken restructuring initiatives to reduce expenses
and align our operations with our evolving business needs. Some of our expenses related to such efforts are fixed costs that
cannot be rapidly or easily adjusted in response to fluctuations in our business or headcount. Rapid changes in the size,
alignment or organization of our workforce, including sales account coverage, could adversely affect our ability to develop and
deliver products and services as planned or impair our ability to realize our current or future business and financial objectives.
Our ability to capitalize on the market opportunity and achieve cost savings and other benefits from restructuring initiatives
within the expected time frame requires significant management input and leadership and is subject to many estimates and
assumptions, which are subject to significant economic, competitive and other uncertainties, some of which are beyond our
control. If these estimates and assumptions are incorrect, and we are unsuccessful at implementing changes, or if other

unfmeseen events occur, our busmess and results of operatlons could be adv ersely affected. Q%Gtuhbus-rﬂess—ma-y—be—negaﬁve}y-

- Jlobal economic or geopolitical COHdlthl]S or semiconductor market
COHdlthl]S could materially ad\ ersely 1mpact demand for our products and services, decrease our sales, or delay our sales cycle.
Our customers are global semiconductor companies, which means that our operations and performance depend significantly on
worldwide economic and geopolitical conditions as well as semiconductor market specific changes. Current Yneertainty-about
global economic conditions and uncertainty about future conditions including war, terrorism, geopolitical uncertainties and
other business interruptions could result in damage to, disruption, postponement or cancellation of sales of our products or
services on a global or regional basis. Furthermore , tariffs, trade controls, export and import regulations , tighter credit,
higher interest rates, inflationary concerns, large- scale unemployment, negative financial news and / or declines in income or
asset values and other macroeconomic factors could have a material adverse effect on demand for our products and services and,
accordingly, on our business, results of operations or financial condition and / or vendors with which we do business. For
example, the timing of the build- out of the semiconductor market in China depends significantly on governmental funding on
both local and national levels and a delay in this funding could negatively affect our revenues. Further, any-eeonemie-and
politteat-uneertainty-eaused-by-the United-States-U. S. federal government has recently stated its intention to change U. S.
trade policy, including potentially renegotiating or terminating existing trade agreements and leveraging tariffs . In
February 2025, the U. S. imposed additional tariffs on geeds-imports from China erenhaneedt—S—exportregulations
relating-to-China-among-other potential-eotntries;-and any-eerresponding-announced and subsequently paused



implementation of tariffs on imports from €hina-Canada and Mexico. These additional tariffs, as well as a government’ s
adoption of “ buy national ” policies or retaliation by another government against such tariffs or policies, have
introduced significant uncertainty into ether—- the market and eeuntriesHnrresponses-may negatively-impaet-affect the
prices of and demand and-+erinerease-the-eest-for our and our customers’ products. Further, the semiconductor industry
historically has been volatile with up cycles and down cycles, due to sudden changes in customers’ manufacturing capacity
requirements and spending, which depend in part on capacity utilization, demand for customers’ IC products by consumers,
inventory levels relative to demand, and access to affordable capital. As a result of the various factors that affect this volatility,
the timing and length of any cycles can be difficult to predict and could be longer than anticipated. Any of these events could
negatively affect our revenues and make it challenging or impossible for us to deliver products and services to our customers
forecast our operating results, make business decisions, and identify the risks that may affect our business, financial condition
and results of operations. Customers with liquidity issues may also lead to additional credit losses. 24We-We face challenges in
providing a comprehensive solution outside of the semiconductor industry due to limitations on the business areas in which we
can use current third- party licensed technology, which may make it prohibitively expensive to sell our solution for applications
outside of our traditional industry. Since certain of our current software requires eertair-commercially- available, third- party
programs to run as intended and some of our contracts with licensors limit the industry in which we can resell such third- party
programs, we face challenges to provide a comprehensive solution to battery manufacturers. If we or our customers are unable
to procure requtred-21required third- party programs that can be used in connection with our products for battery
manufacturing, or the cost to do so is higher than expected, we may miss the market opportunity, which would mean lower sales
than expected, or our costs may be higher, which would mean lower earnings than expected . Further, if we are unable to
develop a suitable product that is not limited by such third- party restrictions and meets the market’ s needs or the costs
to do so is higher, or the time required to do so, is longer than expected, we may lose future business opportunities and
our results of operations will suffer . Risks Related to Our Technologylf we fail to protect our IP rights, customers or potential
competitors may be able to use our technologies to develop their own solutions, which could weaken our competitive position,
reduce our revenues, or increase our costs. Our success depends largely on the protection of our proprietary technology. Our
contractual, patent, copyright, trademark, and trade secret protection may not be effective against any particular threat or in any
particular location. Our pending patent applications may not result in issued patents, and even if issued, they may not be
sufficiently broad to protect our proprietary technologies. Some foreign countries do not currently provide effective legal
protection for IP and our ability to prevent the unauthorized use of our products in those countries is therefore limited. Our trade
secrets may also be stolen, otherwise become known, or be independently developed by competitors. Litigation may be
necessary from time to time to enforce our IP rights. As a result of any such litigation, we could lose our proprietary rights and
incur substantial unexpected operating costs. Litigation could also divert our resources, including our managerial and
engineering resources. If we are unable to exclude others from using our proprietary technologies and methods without
compensation to us, through litigation or otherwise, it could impede our ability to grow our business and our revenues may
suffer. We and our third- party service providers arc exposed to risks related to information technology infrastructure,
information management and protection, cybersecurity threats, and cyber incidents ; if we or our third- party providers fail to
protect confidential information and / or experience a cyber incident, there may be damage to our brand and reputation,
material financial penalties, and legal liability . We are heavily reliant on our systems, hardware, software, tcchnology and
infrastructure, as-wel-as-online sites, networks, and the public cloud to an increasing degree, to provide our products and
services to our customers (collectively, “ IT Systems ) . Additionally, we must frequently expand our IT internalinformation
systerr-Systems to meet increasing demand in storage, computing and communication, which may-resalt-results in increased
costs. Our IT nternaHnformation-system-Systems is-are expensive to expand and must be highly secure due to the sensitive

nature of the etukeusfemefs—mformanon that we , t-r&nsmrt—Btn-}dmg—and certain ﬁmfmgmg—ﬂ&eﬂﬂppeﬁ—ﬂeeess&fy—fer—eﬂf

eeﬁt-rntted—gfewt-h—ot our thlrd- party pr0v1ders, collect mamtaln and process. ThlS 1ncludes 1nformat10n about customers,
employees, business partners and implementation-of-others, as well as proprietary information belonging to our business
strategy-or that of our customers such as trade secrets (collectively, “ Confidential Information ). We face numerous and
evolving cybersecurity risks that threaten the confidentiality, integrity and availability of our IT Systems and
Confidential Information, including denial- of- service attacks or other cyber- attacks, hacking, “ phishing > attacks,
computer viruses, ransomware, malware, employee or insider error, malfeasance, social engineering, deep- fake
impersonations, physical breaches, or other events or developments that we may be unable to anticipate or fail to
mitigate . Bad actors may-make-inereased-use ef-widely available access to generative Al technology ;steh-as-ChatGRF-for
more sophisticated and frequent cyber- attacks or fraudulent impersonations against us. In addition, any integration of Al in
our or any service providers’ operations, products or services is expected to pose new or unknown cybersecurity risks
and challenges. These attacks could come from either Advaneed-advanced Persistent-persistent Threat-threat actors , state-
sponsored organizations, opportunistic hackers, hacktivists, or other individual organized or unorganized malicious actors.
The expense to purchase, update, and configure security information systems to detect and / or neutralize increasingly complex
and sophisticated attacks may—irerease-increases our costs and, failure to acquire the right expertise or systems may leave us
vulnerable to attacks, which could expose eur-eenfidential-Confidential or-eompetitive-informationrInformation or-thatefour
eustomers-, result in whieh-eould-expese-usto-liability and have a negative impact on our reputation and business opportunity .
In addition, companies that we acquire may have cybersecurity vulnerabilities and / or unsophisticated security
measures, which exposes us to significant cybersecurity, operational, and financial risks. We are also subject to risks
related to continued support of our employees’ remote or hybrid work environment, which creates additional
information security vulnerabilities and / or magnifies the impact of any disruption in our IT Systems . We rely on third-



party service providers to enable key services to our customers, including for cloud services, enterprise software, customer
support portal software, and co- location computing facilities. We have experienced in the past-22past , and may experience in
the future, interruptions in our nfermatterIT systems-Systems on which our global operations depend or unplanned downtime
of the infrastructure that delivers our SaaS. Such an unplanned interruption, even if temporary, could stop SaaS customers from
accessing their hosted data or on- premise customers from downloading licensed software or critical security patches, or from
accessing our support portal, which could mean that we may not meet our contractual commitments for such services to
customers, which could reduce our revenue, incur liability, or result in damage to our reputation and negatively impact future
sales. Further, the IT Systems information-teehnology-and-infrastrueture-that stores— store and preeesses—- process our and our
customers’ data-Confidential Information is susceptible to continually evolving cybersecurity threats that become more
25eomplex—- complex over time, especially with the rapid evolution of Al technologies, and may not be recognized until
launched against a target, all of which could result in unauthorized access to, or acquisition of, our data, and interruption or
disruption of our business. We-Cyberattacks are expected to accelerate on a global basis in frequency and magnitude as
bad actors are becoming increasingly sophisticated in using techniques and tools that circumvent security controls,
evade detection, and remove forensic evidence. In addition, ransomware attacks are becoming increasingly prevalent
and severe, and can lead to significant interruptions in our operations, loss of data and income, reputational loss,
diversion of funds, and may result in fines, litigation and unwanted media attention. As a result, we and our third- party
service providers, with whom we may-share data, may be unable to anticipate these techniques or attacks or may not implement
adequate preventative measures to prevent either unauthorized access to our IT systems-Systems or-serviees-that could
compromise eustomer-data-or-othereonfidenttal- Confidential informatien-Information or result in a disruption of our services.
In particular, like our peers, we are o[l the target of cvbu— allacks by hnd parties seeking unauthorized access to eenftdentiat
Confidential 6 At ; ; Information , or to disrupt our ability to provide
services from-. There can be no assurance that our cybersecurlty risk management program and processes, including our
policies, controls or procedures, will be fully implemented, complied with or effective in protecting our IT Systems and
Confidential Information. Furthermore, given the nature of complex systems, software and services like ours, and the
scanning tools that we deploy across our networks and products, we regularly identify and track security vulnerabilities.
We are unable to comprehensively apply patches or confirm that measures are in place to mitigate all such
vulnerabilities, or that patches will be applied before vulnerablhtles are explonted by a broad—raﬂge—e-f—l ireat aetors— actor.

When we experience a security incident , we have to conduct ine g Rals;-eompe Ors
eomptter-hackers;eyber-terrorists-and-- an pel-r&eaHy—met-w&ted—groﬂps—eﬂnvestlgatlon and may need to notlfy indiv 1duals -
Fo-date-, we-havenotinetrred-customers, partners, service providers and state, federal or local governmental authorities
and regulators in the U. S. or elsewhere around the world. In addition, any material-controls issues found during security
assessment of our systems required by our customers and technical partners may result in disclosure to customers and
potential customers and cause customers to re- evaluate their purchasing or renewal decisions, which could cause us to
lose sales. Accordlngly, any adverse 1mpact to the avallablllty, 1ntegr1ty or conﬁdentlallty of our IT Systems or

provi cgal adv1ce proteet—teﬁ—er—reeeﬂrse-fefbreaehes—e-ﬁeﬂr
seettrrty—preteet—teﬂs— Wh-teh—m&y—rnerease-eﬂﬂnvestlgatlon support remedlatlon, and result in legal r1sk c\posmc ('fG

eyberseetrity-attacks-on-teehnology-eompantes;such as class actions), regulatory investigations and enforcement actions,
fines and penalties, damage and harm to ours— our reputation , loeated-far-outside-of the-eonflietzorre-and impact on our
ablllty to keep and attract customers . -I-n—t-he—eveﬁt—Any or all of pro}eﬂged-the foregomg could materlally adversely affect




policies may not cover losses 111u1rlcd in 1hc event our systems or data are u)mprlsui and lhw are sub]ccl to ILICHIIOH amounts
that could be substantial. M()lu)\ er, we cannot be certain that such insurance policies will continue to be available to us on
economically re asonabl erms, or at all, or that any insurer will not deny cov erage as to any future lelm Many-ofour

ettr—&brl-rtry—te—keep—aﬂd-&tt—faet—eﬁs-temefs—w and our LLlSlOHlCI\ are subjul to la\x s dnd 1Lgulal10ns concerning dala privacy, ddld

security, consumer protection, and advertising and these laws and regulations are continually evolving, which exposes us to
potential material risks , including significant liability, negative publicity, and / or an erosion of trust, which could
materially adversely affect our business, results of operations, and financial condition . We collect, use, store or disclose
(collectively, ““ process ) information that relates to individuals and / or constitutes “ personal data, ” ¢ personal
information , ” ¢ personally identifiable information, ” or similar terms under applicable data privacy laws (collectively, «
Personal Information ) , including from employees and customers, in connection with the operation of our business. The
personat-Personal infermattenr-Information we process is subject to an increasing number of federal, state, local and feretgn
non- U. S. laws , rules, regulations, industry standards, and other requirements regarding privacy and data security ,
including in some cases the EU General Data Protection Regulation, the UK General Data Protection Regulation and the
UK Data Protection Act , as well as contractual commitments with our customers. These laws require us to adhere to
certain disclosure restrictions and deletion obligations with respect to Personal Information, and allow for penalties for
violations and, in some cases, a private right of action. These laws also impose transparency and other obligations with
respect to Personal Information and provide individuals with similar rights with respect to their Personal Information.
We have invested, and continue to invest, human and technology resources in our efforts to comply with such
requirements that are time- intensive and costly. The application and interpretation of such requirements are constantly
23evolving and are subject to change, creating a complex compliance environment. In some cases, these requirements
may be either unclear in their interpretation and application or they may have inconsistent or conflicting requirements
with each other. If we underestimate the cost of compliance, we may have to divert resources and increase spending,
which could adversely impact our financial results and any non- compliance could cause us to lose business, which would
decrease our revenues. Further, there has been a substantial increase in legislative activity and regulatory focus on data
privacy and security in the United States and elsewhere, including in relation to cybersecurity incidents. In addition,
some such requirements place restrictions on our ability to process Personal Information across our business or across
country borders . Any failure or perceived failure by us to comply with such obligations may result in governmental
investigations or enforcement actions, fines, litigation or legal proceedings (including class actions) , or public statements
against us by consumer advocacy groups or others and could cause our customers to lose trust in us, which could have an
adverse effect on our reputation , results of operations, financial condition, and business . We could incur significant costs in
investigating and defending such claims and, if found liable, pay significant damages or fines or be required to make
changes to our business. These proceedings and any subsequent adverse outcomes may subject us to significant negative
publicity and an erosion of trust . [n the United States, we are subject to numerous federal, state and local data privacy and
security laws and regulations gov umn(T 1hc plOLCSSln(’ of information about llldl\ iduals, 111Lludmg deml aws fe—g—F—”P%et—)
and state privacy laws fe—g- atife vaeyrightsAet-and-th % 4

communications laws, laws ugmdlng uuill reports, dala breach notification laws, and consumer protection ld\\ s, many 01

which carry significant potential for active enforcement and penalties. Abread;-otr-eustontersmay-be-subjeetto-the EU-GDPR
&ﬂd—U-IéGBPR—efFor snﬁr}&ﬁ}ee%er—fegieﬁa{—ff&meweﬁes—ﬂwﬁmpese-example, the F ederal Trade Commlssmn and state

eh&ngmg—dam privacy &ﬂd-d&ta—seettmy—lssues, such as promlses made in prlvacy pollcles or fallures to approprlately
protect information about 1nd1v1duals, as unfalr or deceptlve acts or practlces in or affectmg commerce in v1olat10n of




feehﬂe-}egy—seefeﬁ-h&t—have—gfe&ter—feseﬁfees- Oul teuhnologles could mtrmoe the IP 110hts of othels causing costly lltl,g_atlon

and the loss of significant rights. Significant litigation regarding IP rights exists in the semiconductor industry. It is possible that
a third party may claim that our technologies infringe their IP rights or misappropriate their trade secrets, which has happened in
the past. Any claim, even if without merit, could be time consuming to defend, result in costly litigation, require us to enter into
royalty or licensing agreements, which may not be available to us on acceptable terms, or at all, subject us to damages or
injunctions restricting our sale of products, invalidate a patent or family of patents, require us to refund license fees to our
customers or to forgo future payments or require us to redesign certain of our products, any one of which could adversely affect
our sales opportunities, expenses, and revenues. 2+Cempetittorr-- Competition in the market for data services and analytics
and related systems and services may intensify in the future, which could impede our ability to grow or execute our strategy.
Our industry is marked by rapid technological developments and innovations (such as the use of Al and ML) and evolving
industry standards. If we are unable to innovate quickly enough to keep pace with our competitors in incorporating such
technological developments in our product offerings, our business could be harmed. See the discussion in “ Competition ” in
Part 1, Item 1. “ Business ” section for more information about our current competitors. There may be other competitors of
which we are not aware, and we may compete with the products or offerings of our existing competitor companies or additional
companies if we expand our offerings through acquisitions or development. The demand for solutions that address the need for
better integration between the silicon design and manufacturing processes and the need for insight into performance of those
manufacturing processes may encourage new direct competitors to enter our market. Increased competition could lead to
increased pricing pressure, negatively impacting our revenues, or a decreased ability to grow or execute our strategy. Also, our
current and potential customers may choose to develop their own solutions internally or through another source . particularly
if we are slow in deploying our solutions or improving them to meet market needs. These and other competitors may be able to
operate with a lower cost structure than our engineering organization, which would give any such competitor’ s products a
competitive advantage over our solutions. Use of Generative-generative Al and the-user-other advanced Al teehnotogies
Technologies for software development may subject us to claims of misappropriation of others’ IP, bugs / errors, and ambiguous
ownership of created content. Uncertainty around new and emerging Al applieations-technologies such as generative Al
technology content creation may require additional investment to protect our proprietary datasets, ML models, and systems to
test for accuracy, bias and other variables, which may be costly and could impact our profit margin if we decide to expand
generative Al into our product offerings. Peveloptng-Acquiring licenses to programs to check programs written with the
help of Al technologles ’fes{-mg—&nd—dep’:eymg—mcludmg 24determining whether such programs are sccure and reliable ,
stems-may also increase the cost profile of our offerings. We
Addltlonally, we Weu-}d—could be lmble f01 any inaccuracies or errors in software that we release that causes downtime or other
damage to our customers’ facilities or production lines, which could greatly increase our expenses and decrease our earnings.
Use of open- source software (“ OSS ”) together with our products exposes us to potential legal liability and could
negatively affect our ability to protect our intellectual property, and if support and updates for the OSS that we
currently use in providing our products and services is not available to us, our financial results could be negatively
impacted. We use open- source software (“ OSS ”) in delivering products and services to our customers and in some cases
are not able to obtain support or updates for some programs. Change of terms for support for OSS, or lack of support or
updates for such OSS, could significantly increase our costs to deliver our products and services or cause a temporary or
long- term disruption in our ability to use such OSS in our products and services or make it harder or impossible to
mitigate vulnerabilities or risks associated with such software. This could negatively impact customers’ perception of our
security or quality, cause us to lose business, or adversely impact our financial results. From time to time, companies that
use OSS have faced claims challenging the use of OSS or compliance with open source license terms, and we could be
subject to such lawsuits. The terms of many OSS licenses to which we are subject have not been interpreted by U. S. or
foreign courts, and there is a risk that open source licenses could be construed in a manner that imposes unanticipated
conditions or restrictions on our provision of our products and services. Litigation could be costly for us to defend, harm
our business, results of operations or financial condition or require us to devote additional research and development
resources to change our platform. In addition, if we were to combine our proprietary software with OSS in a certain
manner, we could, under certain open source licenses, be required to release the source code of our proprietary software.
If we inappropriately use OSS, we may be required to re- engineer parts of our platform, extract the OSS at issue or take
other remedial actions. In addition to risks related to license requirements, use of certain OSS can lead to greater risks
than use of third- party commercial software, as open source licensors generally do not provide warranties, indemnities
or controls on the origin of software equivalent to those provided by third- party commercial software providers. Any of
the foregoing could adversely impact the value or enforceability of our intellectual property, and materially adversely
affect our business, results of operations, and financial condition. Risks Related to Our OperationsMeasurement
OperationsWe face operational and financial risks associated with international customers and operations that could
negatively impact our revenues. We have customers globally and our standard operations include development,
distribution processes, software download sites, and professional service centers and processes in various geographies
around the world, including employees and contractors located in Shanghai, China and Ramallah, Palestine, Israel, and
Taiwan. Any of the following could disrupt or limit our business opportunities, the work our international employees




and contractors perform, negatively affect the range of services we are able to provide from anywhere, or increase our
cost for such services: ® changing circumstances in China regarding investments in the semiconductor industry by both
private and public entities within China, which if the level of investments is substantially reduced could limit our future
growth potential; e limits on access (i) by some of our key engineers and other personnel that are foreign nationals to
certain technical information under U. S. export laws or by certain of our customers, or (ii) by such individuals to the
United States and other countries in which our customers or our offices may be located; e difficulties recruiting,
training, and retaining qualified technical and managerial employees in non- U. S. offices, and actions taken by our local
dealers and partners, for which we may be liable and incur penalties, legal expenses, or have to pay damages, which
would negatively impact our results of operations; 25 e greater difficulty in collecting accounts receivable from non- U.
S. customers, resulting in longer collection periods, credit losses, and increased costs to collect; ® inconsistencies among,
and unexpected changes in, non- U. S. laws and regulatory environments, including, among others, those related to
human resources, personal data, tax, protection of IP, corporate governance, and U. S laws and regulations related to
anti- corruption, imports and exports, and trade and export controls, which could result in (i) substantial expense to us
as we attempt to comply and resolve inconsistencies, (ii) liability for inadvertent or intentional breach, for example
through fraudulent or negligent behavior of individual employees, and (iii) a requirement to make significant changes in
our business operations or forego international business opportunities for a period of time or altogether, any of which
could adversely affect our revenues or our overall business; ® currency risk (i) due to certain of our payables and our
international offices’ payables denominated in foreign currencies, including the Euro, Yen, and RMB, while
predominantly all of our revenues is denominated in U. S. dollars, or (ii) in the event a larger portion of our revenues
becomes denominated in foreign currencies, in either case, which could increase the cost in U. S. dollars to us or decrease
the expected amount of revenues in U. S. dollars by the time of payment; or, ® economic or political actions, policies, or
instability, and the resulting restrictions and disruption to economic activity and business operations in such areas,
which could potentially (i) interrupt our customers’ ability in such locations to make use of our products or services, or
for our employees or contractors to provide services, (ii) impact our customers’ desire to buy local, or (iii) limit our
ability to supply products, services and technologies to affected entities and countries, any of which may negatively
impact our financial results. Measurement of our variable consideration sometimes require data collection and customers’ use
of estimates and are contingent upon customers’ consent and may be later offset if actual data differ from customers’ estimates,
which can result in uncertainty and cause quarterly results to fluctuate. We can only recognize volume- or average selling price-
(““ ASP ”) based royalties once we have reached agreement with our customers on their level of yield performance improvements
or ASP and quarterly agreements are sometimes based on estimates of volume results or ASP for each quarter. Measuring the
amount of yield improvement is inherently complicated and dependent on our customers’ internal processes and on certain non-
public information that may not be directly available to us. Thus, there may be uncertainty as to some components of
measurement or calculation. Also, some variable consideration can be highly susceptible to delays in our customers’
measurement of key factors such as reporting volumes results and level of yield or ASP. Therefore, we may have to estimate
revenue related to contingent variable fees or usage- or sales- based royalties prior to the receipt of performance reports, such as
royalty acknowledgements, or other related information from customers. These estimates are subject to judgment to evaluate
whether it is probable that a significant revenue reversal will not occur in future periods, which could result in our recognition of
less Integrated Yield Ramp revenue than expected that may later be offset when actual results become available if such results
differ from estimates. Errors We have customers with past due balances...... restrictions, or business disruptions in regions
affecting our eperati i aetualimmt i ; agi isea i e D
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3 Hires o4 ating-proprietary eenfigurattonef-hardware and software
systems located in customers’ or third- party-parties’ facilitics and-errors-affeetingsueh-faetlties>operations-could lead to
liability for us, and any objection from such customers or third- parties party—faettity-or delay in providing us physical or
logical access to eur-such systems may adversely impact our ability to timely perform our contract obligations or lead to
confidentiality, integrity, availability, security, or privacy controls exceptions. In connection with our data services offerings, we
rely on installing, configuring, and operating proprietary configurations of hardware and / or software systems in facilities
owned and operated by customers and third parties around the world. If the customer or third- party facility owner / operator
does not allow us to install, access and maintain, or otherwise operate our systems as intended these-systems-, we may net-fail
to timely fulfill our contractual obligations to, or expectations of, our customers or such third- party facility owner / operator
. Also, any intentional or unintentional disruption of the operation of these proprietary systems may lead to customer or third-
party facility owner / operator dissatisfaction, which could cause us to lose such site as a connected site or lose future
bookings and-, which would reduce revenue and negatively impact our earnings. Additionally, any potential or actual malicious
cybersecurity incident or accidental misconfiguration resakting-26resulting in a data security incident involving these
proprietary systems may require complex diagnosis and mitigation because they are located at customers’ and third- party
parties’ facilities and this may lead to delays, errors, lack of system availability, loss er-of our customers’ data integrity, or
further unauthorized disclosure of customer or third- party confidential or privaey-personal data. Further, if our system causes
downtime or other disruption or loss to such eustomer or third- party facility, we could be liable for damages associated with
such event, which could increase our expenses and distract management, and cause other customers or third- party facilities to
not want to work with us. Installing and maintaining such proprietary systems around the world requires that we manage the
complexity of global operations of individual installations at a large number of different third parties in various countries. The
cost and complexity of obtaining support, installing updated security patches, and addressing any other critical vulnerabilities in
each individual physical system may lead to exceptions in controls of confidentiality, availability, integrity, security, and
privacy, which could negatively impact the availability of our data services to customers, damage our reputation, or lead to
lower bookings or sales. 3+FaxRiskst-Delayed payment terms and unpaid accounts receivable will negatively impact our
cash in the short term and if customers fail to pay unsecured accounts receivable for a significant time or at all, we may
be required to write- off receivables or increase our expense or allowance for credit losses. From time to time, we give
customers delayed payment terms in connection with reaching final agreement on large contracts. When we do this, and
if we continue to do it in the future on equal or larger total amounts, our cash is negatively impacted in the short- term.




Since we generally do not require collateral or other security for accounts receivable, if customers fail to pay balances
when due, in whole or part, we may incur additional expenses attempting to collect and our business relationship and
future business with any such customer could suffer as a result of such collection efforts. We may also experience greater

difficulty in collecting accounts receivable from non- U . S. customers, resulting federaltaxreformand-ehanges-in foreign

longer collection periods,credit losses ,and increased costs to collect .If enrcustomers fail to pay at all reeetvable-balanees
whetrete-, in whole eur-- or in part, eash-wiltl-deerease-and-we may have to-ineur-additional-expenses-in-anattempt-to-coteet
suehreeetvablessto write- off a portion or all of such receivables -or to increase our expense or allowance for credit losses.Our
accounts receivable balance,net of allowance for credit losses,was $ 73.6 million and $ 44.9 million and-$422-mithenas of
December 31, 2023-2024 and 2022-2023 respectively.Unbilled accounts receivable,included in 28aeeetnts—- accounts
receivable,totaled $ 23.0 million and $ 16.4 million ard-$43-5-mithen-as of December 31, 2623-2024 and 2622-2023
,;respectively.Unbilled accounts receivable that are not expected to be billed and collected during the succeeding twelve- month
period are recorded in other non- current assets and totaled $ 9.0 million and $ 1.1 million ard-$-8-8-mtHien-as of December 31,
2023-2024 and 2622-2023 ,respectively. Fwo-Four customers accounted for §7 % of our gross accounts receivable as of
December 31, 2024 and two customers accounted for 50 % of our grose accounts receivable as of December 31,2023 ;and

S d : .The total allowance for credit
loqses was $ 0.9 m11110n as of December 31 2—92—3—2024 and %922—2023 Tax RlsksChanges in tax laws , both within the
United States and outside of the United States, could change our tax burden and adversely affect our busmess and financial
condition. We conduct our business globally and, as a result, are subject to taxation in the United States and foreign countries.
Our future tax rates could be affected by numerous factors, including changes in tax laws or the interpretation of such tax laws,
insufficient taxable income to realize deferred tax assets, and changes in accounting policies. Our filings are subject to reviews
or audit by the Internal Revenue Service and state, local and foreign taxing authorities. We cannot be sure that any final
determination in an audit would not be materially different than the treatment reflected in our historical income tax provisions
and accruals. If additional taxes are assessed as a result of an audit, there could be a significant negative effect on our income tax
provision and our operating results in the period or periods for which that determination is made. Any changes in our
geographical earnings mix in various tax jurisdictions, including those resulting hom transfer pricing adjustments, could
materlally increase our effective tax rate. 5 5

ate- We could lose afe—eeﬂfmﬁrﬁg—te—memteﬁ-he—el-H-P-S

: - the petentia-impaet-on-benefit of all otr—
or part busmess—a-nd—epee&&&g—re&&ts—Fer—ftﬁher&tsetweﬂ—ot fhe—GlHPS—Aet—see{feﬁH—Maﬁageme&t—s—Btseﬂsaeﬁ—aﬁé

--------- Ope paet-our deferred tax asset position, including

the ut1hzat10n of net operatmg loqs and tax credlt carryforwalds if we do not earn future taxable income in the applicable
jurisdiction . Realization of our deferred tax assets is dependent primarily upon future taxable income in the applicable
jurisdiction. We previously recorded a full valuation allowance against all of our U. S. federal and state deferred tax assets due
to the uncertainty surrounding the future realization of these deferred tax assets. Therefore, no benefit has been recognized for
the net operating loss carryforwards, tax credit carryforwards, and other deferred tax assets. Fe-A portion of our net operating
tess-27less and tax credits could expire unused and be unavailable to reduce future income tax liabilities. We intend to continue
maintaining a full valuation allowance on these deferred tax assets until there is sufficient evidence to support the reversal of all
or some portion of these allowances. We evaluate our deferred tax assets for realizability each reporting period. Fhe-impaet-ofIf
we delay or never releasing-release seme—e%&l—l—ef—%uch valmtlon allowance in-a-futare-pertod, the corresponding benefit
eoutd-would be delayed or lost a-materia ; ; . Risks Related to Our Strategic
FransaetionsWe-TransactionsIf may-we do not realize the beneﬁts of our strateglc relationships after we have devote
significant time and resources to developing strategie-relationships-but-we-may-notrealize-the-them benefits-ofsuehefforts-,
svhteh-it could have an adverse effect on our business and results of operations. We have in the past devoted, and plan in the
future to devote, time and resources to identifying, developing, and promoting strategic relationships with other suppliers to
prov1de combined, mtegrated or 1nter0perable solutions to the iennconductor electlonlci and automotlve industries. For

impact of the@e qtrateglc relat10n§h1p§ on our hnanmal condmon and reqults of opelatloni is Culrently unknown and the failure
to reap the anticipated benefits of these companies’ financial resources, technology, customer relationships, and global footprint
and / or to successfully develop combined, 32integrated—- integrated , or interoperable solutions with such companies could
have an adverse effect on our business and results of operations. Our acquisitions create special risks and challenges that could
adversely affect our financial results. Our success depends on our ability to continually enhance and broaden our product
offerings in response to changing technologies, customer demands, and competitive pressures. To this end, we have, from time
to time, engaged in the process of identifying, analyzing, and negotiating possible acquisition transactions, and, from time to

time, acquiring one or more businesses, and we expect to Contmue to do so in the future —We-may-choose-to-aeguire-new-ane




aequtred)-for-al-ofits-outstanding-equity- We may, however, face competition for acquisition targets from larger ane-or more
established companies with greater financial resources, making it more difficult or more expensive for us to complete
acquisitions. We may not be successful in eensammatintg-completing and closing announced acquisitions, such as our
planned acquisition of SecureWise LL.C announced in February 2025, or in entering into future acquisitions on favorable
terms , and we may not realize the benefits that we anticipate from one or more acquisitions that we eensummate-do close .
Integrating any business, product, technology, or service into our current operations could be expensive and time- consuming
and / or disrupt our ongoing business. Further, there are numerous risks associated with acquisitions and potential acquisitions,
including, but not limited to, problems combining the purchased operations, technologies or products, unanticipated costs,
liabilities, litigation, and diversion of management’ s attention from our core businesses, adverse effects on existing business
relationships with suppliers and customers, risks associated with entering markets in which we have no or limited prior
experience, and where competitors in such markets have stronger market positions, initial dependence on unfamiliar supply
chains or relatively small supply partners, failure of our due diligence processes to identify significant problems, liabilities or
other challenges of an acquired company or technology, and the potential loss of key employees, customers, distributors,
vendors, and other business partners of the companies we acquire. We may not be able to successfully integrate businesses,
products, technologies, or personnel that we might acquire and the transaction may not advance our business strategy. The
integration of businesses that we may acquire is likely to be a complex, time- consuming, and expensive process and we may
not realize the anticipated revenues or other benefits associated with our acquisitions. If we fail to successfully manage, operate,
or integrate any acquired business or if we are unable to efficiently operate as a combined organization, including through the
use of common information and communication systems, operating procedures, financial controls, and human resources
practices, we could be required to write- down investments and our business, financial condition, and results of operations may
be adversely affected. We may also be unable to protect or enforce the IP rights of any target business that we acquire, or such
target businesses may become subject to claims of IP infringement. Further, if we become subject to liabilities as a result of an
acquisition, the liabilities we incur may be substantial and the amounts of such liabilities may not be covered by and / or may
exceed any liability protections. In connection with certain acquisitions, we have in the past and may in the future issue common
stock, or assume equity awards, that dilute the ownership of our current stockholders, use a substantial portion of our cash
resources, assume liabilities (both known and unknown), record goodwill and amortizable intangible assets that will be subject
to impairment testing on a regular basis and potential periodic impairment charges, incur amortization expenses related to
certain intangible assets, and-incur large and immediate write- offs and restructuring and other related expenses, or incur
substantial amounts of debt, all of which could harm our financial condition and results of operations. General-28General
Risk Factorslf we are not able to retain, attract, motivate, and strategically locate talented employees, including some key
executives, our business may suffer. Our success and competitiveness depend on our ability to retain, attract, motivate, and
strategically locate in our offices around the globe, talented employees, including some of our key executives. Achieving this
objective may be difficult due to many factors, including fluctuations in global economic and industry conditions, changes in
our management or leadership, the hiring practices at our competitors or customers, cost reduction activities, and the
effectiveness of our recruiting and compensation programs, including equity- based programs. Further, we have had, and 33
expect to continue to have, difficulty in obtaining visas permitting entry for some of our employees that are foreign
nationals into the United States, and delays in obtaining visas permitting entry into other key countries, for several of
our key personnel, which disrupts our ability to strategically locate our personnel. In the past the United States has and,
in the future, the United States may again increase the level of scrutiny in granting H- 1 (b), L- 1, and other business
visas. Compliance with United States immigration and labor laws could require us to incur additional unexpected labor
costs and expenses or could restrain our ability to retain skilled professionals. If we lose the services of certain of our key
executives or a significant number of our engineers, it could disrupt our ability to implement our business strategy. If we
do not successfully attract, retain, and motivate key employees, including key executives, we may be unable to realize our
business objectives and our operating results may suffer. Our operating results vary quarter to quarter, which could
result in not meeting investors’ expectations and stock price volatility. Our stock price has been and may continue to be
subject to fluctuations, including as a result of varying operating results, changes in recommendations or earnings
estimates by financial analysts, changes in investors’ or analysts’ valuation measures for our stock and other factors
beyond our control including macroeconomic factors. Our stock price may be adversely impacted by announcements
related to financial results or forecasts that fail to meet or are inconsistent with earlier projections or the expectations of
our securities analysts or investors, announcements of new products or acquisitions of new technologies by us, our
competitors or our customers, or announcements of acquisitions, major transactions, litigation developments or
management changes. Furthermore, speculation in the press or investment community about our strategic position,
financial condition, results of operations, business or security of our products, can cause changes in our stock price. Also,
significant volatility in our stock price could be followed by a securities class action lawsuit, which could result in
substantial costs and a diversion of our management’ s attention and resources. Our business is subject to evolving
corporate governance and public disclosure regulations and expectations, which could require significant resources in
attempts to comply or expose us to legal liability if we fail to comply. We are subject to changing rules and regulations
promulgated by a number of governmental and self- regulatory organizations, including the SEC, the Nasdaq Stock
Market, and the Financial Accounting Standards Board (“ FASB ”), as well as evolving investor, customer, employee
and other stakeholder expectations around corporate governance, executive compensation and environmental and social
practices and related disclosures. These rules, regulations and expectations continue to evolve in scope and complexity,
and many new requirements have been created in response to laws enacted by U. S. and non- U. S. governments, making




compliance more difficult and uncertain. For example, in January 2025, President Trump signed an executive order
directing federal agencies to take steps to target diversity, equity and inclusion practices in the private sector, including
directing each agency to identify up to nine opportune civil compliance investigations of publicly traded corporations,
among others. We may be subject to increased litigation and regulatory scrutiny regarding these practices. We expect
that changing rules and laws related to corporate governance, environmental and social matters, as well as increased
enforcement actions by various governmental and regulatory agencies, will continue to increase the cost of our
compliance and internal risk management programs, which could adversely affect our business, results of operations
and financial condition. 29



