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Material	risk	factors	to	our	business	and	financial	performance	are	those	that	may	impact	our	strategy,	which	is	centered	around
four	strategic	pillars:	Market	Focus,	Superior	Execution,	Passion	Meets	Purpose	and	Discipline	by	Design.	This	section	lays	out
a	number	of	material	risks	that	may	impact	those	strategic	pillars.	Other	sections	of	this	report	also	include	risks	that	may	impact
our	strategic	business	objectives	and	affect	our	financial	performance.	The	risks	included	herein	and	elsewhere	in	this	report	are
not	exhaustive.	In	addition,	due	to	the	dynamic	nature	of	our	business,	new	risks	may	emerge	from	time	to	time	and	it	is	not
possible	for	management	to	predict	or	assess	the	impact	of	all	such	risks	on	our	business.	Risks	impacting	our	Market	Focus	The
end	markets	we	serve	require	technologically	advanced	products	and	such	markets	may	be	impacted	by	a	number	of	factors	that
could	adversely	impact	our	customers’	demand.	Factors	affecting	the	technology-	dependent	end	markets	that	we	serve	could
adversely	affect	our	customers	and,	as	a	result,	Plexus.	These	factors	include:	•	customers’	ability	or	inability	to	adapt	to	rapidly
changing	technologies	and	evolving	industry	standards	that	can	result	in	short	product	life-	cycles	or	product	obsolescence	•
customers’	ability	or	inability	to	develop	and	market	their	products,	some	of	which	are	new	and	untested	•	the	potential	failure
of	our	customers’	products	to	gain	widespread	commercial	acceptance,	and	•	the	availability	of	the	components	required	to
manufacture	and	service	our	customers'	products.	Even	if	our	customers	successfully	respond	to	these	market	challenges,	their
responses,	including	any	consequential	changes	we	must	make	in	our	business	relationships,	services	offered,	or	to	our
operations,	can	affect	our	production	cycles,	working	capital	levels	and	results	of	operations.	Our	customers	do	not	make	long-
term	commitments	to	us	and	may	cancel	or	change	their	production	requirements,	which	may	strain	resources	and	negatively
impact	our	revenue,	working	capital	levels	and	our	operating	results.	We	generally	do	not	obtain	firm,	long-	term	purchase
commitments	from	our	customers,	and	frequently	do	not	have	visibility	as	to	their	future	demand	for	our	services.	Customers
also	cancel,	change	or	delay	design,	production	or	sustaining	service	services	quantities	demand	and	schedules,	or	fail	to	meet
their	forecasts	for	a	number	of	reasons	beyond	our	control.	Customer	expectations	can	change	rapidly,	requiring	us	to	take	on
additional	commitments	or	risks.	In	addition,	customers	may	fail	to	meet	their	commitments	to	us	or	our	expectations.
Cancellations,	reductions	or	delays	by	a	significant	customer,	or	by	a	group	of	customers,	could	seriously	harm	our	operating
results	and	negatively	affect	our	working	capital	levels.	Such	cancellations,	reductions	or	delays	have	occurred	from	time	to	time
and	may	continue	to	occur	in	the	future.	This	risk	continues	to	be	heightened	by	potential	volatility	in	end	-	market	demand	for
our	customers'	products	or	our	services	as	a	result	of	COVID-	19,	external	factors	such	as	the	current	inflationary	environment,
supply	chain	constraints,	global	conflicts	,	regulatory	change	and	general	economic	uncertainty.	In	addition,	we	make
significant	decisions	based	on	our	estimates	of	customers’	demand,	including	determining	the	levels	of	business	that	we	will
seek	and	accept,	production	schedules,	component	procurement	commitments,	working	capital	management,	facility	and
capacity	requirements,	personnel	needs	and	other	resource	requirements.	The	short-	term	nature	of	our	customers’	commitments
and	the	possibility	of	rapid	changes	in	demand	for	their	products	affect	our	ability	to	accurately	estimate	their	future
requirements.	Because	certain	of	our	operating	expenses	are	fixed	in	the	short	or	long	term,	a	reduction	in	customer	demand	can
harm	our	operating	results	.	Rapid	increases	in	customer	demand	may	stress	personnel	and	other	capacity	resources.	We
may	not	have	sufficient	resources,	including	personnel	and	components,	at	any	given	time	to	meet	all	of	our	customers’
demands	or	to	meet	the	requirements	of	a	specific	program,	which	could	result	in	a	loss	of	business	from	such	customers.
Rapid	decreases	in	customer	demand	may	result	in	operational	inefficiencies	and	excess	inventory,	which	could	harm
our	gross	profit	margins	and	results	of	operations	.	The	need	for	us	to	correctly	anticipate	component	needs	is	amplified	in
times	of	shortages.	The	current	environment	of	tight	component	supply	,	which	continues	to	be	impacted	by	COVID-	19
interruptions	and	other	factors	discussed	above,	can	increase	the	difficulties	and	cost	of	anticipating	changing	demand.
Moreover,	because	our	margins	vary	across	customers	and	specific	programs,	a	reduction	in	revenue	with	higher	margin
customers	or	programs	will	have	a	more	significant	adverse	effect	on	our	operating	results	.	Rapid	increases	in	customer	demand
may	stress	personnel	and	other	capacity	resources.	We	may	not	have	sufficient	resources,	including	personnel	and	components,
at	any	given	time	to	meet	all	of	our	customers’	demands	or	to	meet	the	requirements	of	a	specific	program,	which	could	result	in
a	loss	of	business	from	such	customers	.	Increased	competition	may	result	in	reduced	demand	or	reduced	prices	for	our	services.
Our	industry	is	highly	competitive.	We	compete	against	numerous	providers	with	global	operations,	as	well	as	those	which
operate	on	only	a	local	or	regional	basis.	In	addition,	current	and	prospective	customers	continually	evaluate	the	merits	of
designing,	manufacturing	and	servicing	products	internally	and	may	choose	to	design,	manufacture	or	service	products
(including	products	or	product	types	that	we	currently	design,	manufacture	or	service	for	them)	themselves	rather	than	outsource
such	activities.	Consolidations	and	other	changes	in	our	industry	may	result	in	a	changing	competitive	landscape.	Our
competitors	may:	•	respond	more	quickly	than	us	to	new	or	emerging	technologies	•	be	faster	to	develop	new	business	models	in
response	or	otherwise	adapt	to	evolving	customer	requirements	and	needs	•	have	greater	name	recognition,	critical	mass	and
geographic	and	market	presence	•	be	better	able	to	identify	and	take	advantage	of	acquisition	opportunities	•	adapt	more	quickly
to	changes	in	customer	requirements	•	have	lower	internal	cost	structures	•	have	greater	direct	buying	power	with	component
suppliers	and	distributors	•	devote	greater	resources	to	the	development,	promotion	and	sale	of	their	services	and	execution	of
their	strategy	•	be	better	positioned	to	compete	on	price	for	their	services	•	have	technological	expertise,	engineering	capabilities
and	/	or	manufacturing	resources	that	are	greater	than	ours	•	have	excess	capacity,	and	be	better	able	to	utilize	such	excess
capacity	•	be	better	positioned	to	add	additional	resources,	and	•	be	willing	or	able	to	make	sales	or	provide	services	at	lower
margins	than	we	do.	Our	manufacturing	processes	are	generally	not	subject	to	significant	proprietary	protection,	and	companies



with	greater	resources	or	a	greater	market	presence	may	enter	our	market	or	otherwise	become	increasingly	competitive.
Increased	competition	could	result	in	significant	price	reductions,	reduced	sales	and	margins,	or	loss	of	market	share.	The
majority	of	our	net	sales	come	from	a	relatively	small	number	of	customers	and	a	limited	number	of	market	sectors;	if	we	lose	a
major	customer	or	program	or	if	there	are	challenges	in	those	market	sectors,	then	our	net	sales	and	operating	results	could
decline	significantly.	Net	sales	to	our	10	largest	customers	have	represented	a	majority	of	our	net	sales	in	recent	periods.	Our	10
largest	customers	accounted	for	49.	6	%	and	56.	2	%	and	55.	2	%	of	our	net	sales	in	fiscal	2023	and	2022	and	2021	,
respectively.	During	each	of	these	periods	there	was	one	customer	that	represented	10.	0	%	or	more	of	our	net	sales.	Our	major
customers	may	vary	from	period	to	period,	and	our	major	customers	may	not	continue	to	purchase	services	from	us	at	current
levels,	or	at	all,	particularly	given	the	volatile	or	temporary	nature	of	certain	programs.	In	any	given	period,	a	higher	portion	of
our	sales	may	be	concentrated	with	customers	or	projects	with	relatively	lower	margins,	which	could	adversely	affect	our
results.	We	have	experienced	from	time	to	time,	and	in	the	future	may	experience,	significant	disengagements	with	customers	or
of	programs,	adverse	changes	in	customer	supply	chain	strategies	and	the	end	-	of	-	life	of	significant	programs.	Especially	given
our	discrete	number	of	customers,	the	loss	of,	or	significant	reductions	in	net	sales	to,	any	of	our	major	customers	or	our	failure
to	make	appropriate	choices	as	to	the	customers	we	serve	could	seriously	harm	our	business	and	results	of	operations.	In
addition,	we	focus	our	sales	efforts	on	customers	in	only	a	few	market	sectors,	as	identified	in	Part	I,	Item	1,	herein.	Each	of
these	sectors	is	subject	to	macroeconomic	conditions	,	as	well	as	trends	and	conditions	that	are	sector	specific.	Any	weakness	in
our	customers’	end	markets	could	affect	our	business	and	results	of	operations.	Economic,	business	or	regulatory	conditions	that
affect	the	sector,	or	our	failure	to	choose	to	do	business	in	appropriate	subsectors,	can	particularly	impact	us.	For	instance,	sales
in	the	Healthcare	/	Life	Sciences	sector	are	substantially	affected	by	trends	in	the	healthcare	industry,	such	as	government
reimbursement	rates	and	uncertainties	relating	to	the	U.	S.	healthcare	sector	,	generally.	In	addition,	the	Healthcare	/	Life
Sciences	sector	is	affected	by	health	crises,	such	as	COVID-	19.	The	semiconductor	industry	has	historically	been	subject	to
significant	cyclicality	and	volatility.	Further,	changing	U.	S.	government	export	regulations	,	including	recent	U.	S.	government
regulations	relating	to	the	export	of	advanced	semiconductors	and	chip-	manufacturing	equipment	that	may	limit	our	ability	to
ship	certain	components	or	customer	products	to	customers	in	China	,	or	potential	reductions	in	U.	S.	government	agency
spending,	including	those	due	to	budget	cuts	or	other	political	developments	or	issues,	could	affect	opportunities	in	all	of	our
market	sectors.	We	rely	on	timely	and	regular	payments	from	our	customers,	and	the	inability	or	failure	of	our	major	customers
to	meet	their	obligations	to	us	or	their	bankruptcy,	insolvency	or	liquidation	may	adversely	affect	our	business,	financial
condition	and	results	of	operations.	We	also	have	receivables	factoring	agreements	in	place;	therefore,	deterioration	in	the
payment	experience	with	or	credit	quality	of	our	major	customers	with	respect	to	which	we	factor	receivables	,	or	issues	with
the	banking	counterparties	to	our	factoring	agreements,	could	have	a	material	adverse	effect	on	our	financial	condition	and
results	of	operations	due	to	our	inability	if	we	are	unable	to	factor	such	receivables.	From	time	to	time,	our	customers	have	been
affected	by	merger,	acquisition,	divestiture	and	spin-	off	activity.	While	these	transactions	may	present	us	with	opportunities	to
capture	new	business,	they	also	create	the	risk	that	these	customers	will	partially	reduce	their	purchases	or	completely	disengage
from	us	as	a	result	of	transitioning	such	business	to	our	competitors	or	their	internal	operations.	We	and	our	customers	are
subject	to	increasingly	extensive	government	regulations,	legal	requirements	and	industry	standards;	a	failure	to	comply	with
current	and	future	regulations,	requirements	and	standards	could	have	an	adverse	effect	on	our	business,	customer	relationships,
reputation	and	profitability.	We	and	our	customers	are	subject	to	extensive	government	regulation,	legal	requirements	and
industry	standards	(as	well	as	customer-	specific	standards)	relating	to	the	products	we	design,	manufacture	and	service	as	well
as	how	we	conduct	our	business.	This	includes	regulations	and	standards	relating	to	labor	and	employment	practices,	workplace
health	and	safety,	manufacturing	practices	and	quality	systems,	the	environment,	sourcing	and	import	/	export	practices	,
data	privacy	and	protection,	ethics,	financial	reporting	,	the	market	sectors	we	support	and	many	other	facets	of	our
operations.	The	regulatory	climate	in	the	U.	S.	and	other	countries	has	become	increasingly	complex	and	fragmented,	and
regulatory	enforcement	activity	has	increased	in	recent	periods.	Regulatory	changes	and	restrictions	can	be	announced	with	little
or	no	advance	notice.	A	failure	to	comply	with	laws,	regulations	or	standards	applicable	to	our	business	can	result	in,	among
other	consequences,	fines,	injunctions,	civil	penalties,	criminal	prosecution,	recall	or	seizure	of	devices,	total	or	partial
suspension	of	production,	including	debarment,	and	could	have	an	adverse	effect	on	our	reputation,	customer	relationships,
profitability	and	results	of	operations.	Our	Healthcare	/	Life	Sciences	sector	is	subject	to	statutes	and	regulations	covering	the
design,	development,	testing,	manufacturing,	labeling	and	servicing	of	medical	devices	and	the	reporting	of	certain	information
regarding	their	safety,	including	FDA	regulations	by	the	Food	and	Drug	Administration	and	similar	regulations	in	other
countries.	We	also	design,	manufacture	and	service	products	for	certain	industries,	including	certain	applications	where	the	U.	S.
government	is	the	end	customer,	that	face	significant	regulation	by	the	Department	of	Defense,	Department	of	State,	Department
of	Commerce,	Federal	Aviation	Authority	and	other	governmental	agencies	in	the	U.	S.	as	well	as	in	other	countries,	and	also
under	the	Federal	Acquisition	Regulation.	In	addition,	whenever	we	pursue	business	in	new	sectors	and	subsectors,	or	our
customers	pursue	new	technologies	or	markets,	we	need	to	navigate	the	potentially	heavy	regulatory	and	legislative	burdens	of
such	sectors,	as	well	as	standards	of	quality	systems,	technologies	or	markets.	Failure	to	navigate	these	regulatory	obligations
and	burdens	could	impact	our	operating	results	as	well	as	cause	reputational	damage.	The	regulatory	climate	can	itself	affect	the
demand	for	our	services.	For	example,	government	reimbursement	rates	and	other	regulations,	as	well	as	the	financial	health	of
healthcare	providers,	and	changes	in	how	healthcare	systems	are	in	the	U.	S.	and	other	countries	is	structured,	and	how	medical
devices	are	taxed,	could	affect	the	willingness	and	ability	of	end	customers	to	purchase	the	products	of	our	customers	in	the
Healthcare	/	Life	Sciences	sector	as	well	as	impact	our	margins.	Our	customers	are	also	required	to	comply	with	various
government	regulations,	legal	requirements	and	industry	standards,	including	many	of	the	industry-	specific	regulations
discussed	above.	Our	customers’	failure	to	comply	could	affect	their	businesses	or	reputation,	which	in	turn	would	affect	our
sales	to	them	and	pose	potential	reputational	risk	to	us.	In	addition,	if	our	customers	are	required	by	regulation	or	other



requirements	to	make	changes	to	their	products	or	in	their	product	lines,	these	changes	could	significantly	disrupt	particular
programs	we	have	in	place	for	these	customers	and	create	inefficiencies	in	our	business.	Failure	of	our	customers	to	identify	or
flow	down	any	such	requirements	to	Plexus	us	could	result	in	production	of	non-	compliant	product,	which	could	restrict	their
ability	to	sell	such	products,	thus	affecting	our	sales	to	them.	We	may	fail	to	identify	acquisition	targets,	or	successfully
complete	future	acquisitions,	and	may	not	successfully	integrate	acquired	operations	or	recognize	the	anticipated	benefits	of	an
acquisition,	which	could	adversely	affect	our	operating	results.	If	we	were	to	pursue	future	new	capabilities	or	geographies	to
enable	growth	through	acquisitions,	they	such	activities	would	involve	significant	risks	that	could	have	a	material	adverse
effect	on	us.	These	include	operating	risks	such	as	the	inability	to	successfully	identify	acquisition	targets	or,	once	a	target	is
identified,	to	successfully	negotiate	and	close	an	acquisition;	to	integrate	businesses,	systems	and	personnel;	to	navigate
potential	impacts	on	customer	programs	and	relationships;	and	to	realize	anticipated	synergies	or	economies	of	scale.	They	also
include	strategic	risks	such	as	the	diversion	of	management	time	and	attention	from	other	business	activities	and	opportunities
and	financial	risks	such	as	the	use	of	cash	or	incurrence	of	additional	debt	and	interest	expense	as	consideration	for	the
acquisition	and	to	fund	the	activities	required	to	pursue	acquisitions,	the	potential	volatility	or	weakness	in	our	stock	price	as	a
result	of	the	announcement	of	such	transactions,	the	incurrence	of	large	write-	offs	or	write-	downs	if	as	a	result	of	the
acquisition	is	not	successful	and	other	potential	financial	impacts.	Risks	impacting	our	Superior	Execution	Plexus	is	a
multinational	corporation	and	operating	in	multiple	countries	exposes	us	to	increased	risks,	including	adverse	local
developments	and	currency	risks.	We	have	operations	in	many	countries.	Operations	outside	of	the	U.	S.	in	the	aggregate
represent	a	majority	of	our	net	sales	and	operating	income,	with	a	particular	concentration	in	Malaysia.	In	addition,	although	we
have	repatriated	a	substantial	amount	of	cash	since	the	enactment	of	the	U.	S.	Tax	Cuts	and	Jobs	Act	(“	U.	S.	Tax	Reform	”)	in
2017,	a	significant	amount	of	our	cash	balances	remain	held	outside	of	the	U.	S.,	with	a	particular	concentration	in	Malaysia	and
China.	We	support	customers	operating	in	various	countries	and	purchase	a	significant	number	of	components	manufactured
in	various	countries.	These	international	aspects	of	our	operations,	which	are	likely	to	increase	over	time,	including	with	the	any
introduction	of	a	facilities	in	new	locations	manufacturing	facility	in	Bangkok,	Thailand	,	subject	us	to	the	following	risks	that
could	materially	impact	our	operations	and	operating	results	,	such	as	the	following	:	•	economic,	political	or	civil	instability	•
civil	or	international	conflicts	and	war,	including	the	risk	of	escalation	in	the	Russia-	Ukraine	war	,	conflict	in	the	Middle	East
,	escalating	tensions	between	China	and	Taiwan	as	well	as	China	and	the	U.	S.	•	transportation	delays	or	interruptions	•
exchange	rate	fluctuations	•	potential	disruptions	or	restrictions	on	our	ability	to	access	cash	amounts	held	outside	of	the	U.	S.	•
changes	in	labor	markets,	such	as	government-	mandated	wage	increases	(which	we	are	experiencing	in	Malaysia	and	Romania
),	increases	to	minimum	wage	requirements,	changes	in	union-	related	laws	and	,	regulations	or	practices	,	limitations	on
immigration	or	the	free	movement	of	labor	or	restrictions	on	the	use	of	migrant	workers,	and	difficulties	in	appropriately
staffing	and	managing	personnel	in	diverse	cultures	•	customers	shifting	parts	of	their	manufacturing	and	supply	chains	to
different	countries,	including	often	referred	to	as	re-	shoring,	which	may	impact	footprint	needs	and	create	operational
disruption	due	to	transition	efforts	•	compliance	with	laws,	such	as	the	U.	S.	Foreign	Corrupt	Practices	Act,	the	U.	K.	Bribery
Act	and	the	European	Union’	s	General	Data	Protection	Regulation	(the	“	GDPR	”),	applicable	to	companies	with	global
operations	•	changing	U.	S.	government	export	regulations,	particularly	relating	to	advanced	semiconductors	and	chip-
manufacturing	equipment,	may	limit	the	ability	to	ship	certain	components	or	customer	product	to	customers	in	China,	and
source	the	components	necessary	to	manufacture	customer	product	in	China	•	changes	in	the	taxation	of	earnings	both	in	the	U.
S.	and	in	other	countries	•	reputational	risks	related	to,	among	other	factors,	varying	standards	and	practices	among	countries	•
changes	in	duty	rates	•	significant	natural	disasters	and	other	events	or	factors	impacting	local	infrastructure	•	the	effects	of	other
international	political	developments,	such	as	tariffs,	embargoes,	sanctions,	boycotts,	trade	wars,	energy	disruptions,	trade
agreements	and	changes	in	trade	policies,	including	those	which	may	be	effected	affected	by	the	U.	S.	and	other	countries’
political	reactions	to	those	actions,	and	•	other	regulatory	and	legal	requirements	and	potential	industry	standards,	and
changes	thereto	to	those	requirements	.	As	our	international	operations	continue	to	expand,	our	failure	to	appropriately	address
foreign	currency	transactions	or	the	currency	exposures	associated	with	assets	and	liabilities	denominated	in	non-	functional
currencies	could	adversely	affect	our	consolidated	financial	condition,	results	of	operations	and	cash	flows.	In	addition,
developments	affecting	particular	countries	can	adversely	affect	our	ability	to	access	cash	or	other	assets	held	in	such	countries.
A	significant	portion	of	our	operations	is	currently	occurs	located	in	the	APAC	region,	particularly	in	Malaysia.	The
concentration	of	our	operations,	workforce,	assets	and	profitability	in	that	region	exposes	us	to	adverse	developments,	economic,
political	or	otherwise,	in	those	countries.	Changes	in	policies	or	trade	agreements	by	or	changes	in	elected	officials	of	the	U.	S.
or	other	governments	could	negatively	affect	our	operating	results	due	to	trade	wars,	changes	in	duties,	tariffs	or	taxes,	currency
exchange	rate	fluctuations,	higher	costs	of	compliance,	or	limitations	on	currency	or	fund	transfers,	as	well	as	government-
imposed	restrictions	on	producing	certain	products	in,	or	shipping	them	to,	specific	countries.	Our	current	facilities	in	Mexico
operate	under	the	Mexican	Maquiladora	(“	IMMEX	”)	program.	This	program	provides	for	reduced	tariffs	and	eased	import
regulations.	We	could	be	adversely	affected	by	changes	in	the	IMMEX	program	or	our	failure	to	comply	with	its	requirements.
Additionally,	continued	uncertainty	regarding	commercial	dealings,	tariffs,	export	regulations	and	other	trade	protection
measures	between	the	U.	S.	and	China,	heightened	by	escalating	geopolitical	tensions,	may	affect	our	ability	to	do	business	in
China,	may	impact	the	cost	of	our	products	originating	in	China	and	may	impact	the	demand	for	our	products	manufactured	in
China	in	the	event	our	customers	reduce	or	eliminate	their	operations	in	China.	These	actions	could	also	affect	the	cost	and	/	or
availability	of	upstream	source	materials	or	components	that	we	procure	from	suppliers	in	China,	as	well	as	create	disruptions,
delays,	shortages	or	increased	costs	within	our	global	supply	chain.	Government-	imposed	restrictions	on	where	we	or	our
customers	can	produce	certain	types	of	products	or	source	components	or	with	whom	we	can	conduct	business,	such	as	named
companies	or	industries	identified	in	the	2021	National	Defense	Authorization	Act	,	outbound	investment	restrictions,	and
recent	export	regulations	limiting	advanced	semiconductors	and	chip-	manufacturing	equipment,	could	limit	our	ability	to	sell	or



manufacture	products	or	services	in	China,	or	source	components	from	certain	companies	or	geographies.	These	factors	can
negatively	affect	our	operating	results	and	financial	position,	including	reducing	our	revenues	,	costs	and	profitability	as	a	result
of	having	to	minimize	engagements	in	China	or	requiring	us	to	shift	such	production	or	the	sourcing	of	components	to
potentially	the	U.	S.	or	other	higher-	cost	locations.	Further,	the	extent	to	which	the	conflict	between	Russia	and	Ukraine	,
conflict	in	the	Middle	East	or	the	escalating	tensions	between	China	and	Taiwan	or	China	and	the	U.	S.	may	impact	our
business	or	results	of	operations	will	depend	on	future	developments,	including	the	severity	and	duration	of	any	conflicts,	their
impact	on	global	supply	chains	and	their	impact	on	regional	and	global	economic	conditions	including	the	ability	of	our
customers	or	suppliers	to	do	business	in	those	or	surrounding	countries	and	the	inflationary	effects	of	such	conflicts	on	our
profitability.	These	tensions	have	resulted	in,	and	may	continue	to	cause,	global	disruptions	creating	significant	volatility	in
financial	markets	and	the	global	economy.	We	experience	component	shortages,	delays,	price	fluctuations	and	supplier	quality
concerns.	We	generally	do	not	have	long-	term	supply	agreements.	We	have	experienced	from	time	to	time	and	are	currently
experiencing	significant	component	shortages	and	longer	lead-	times	due	to	supplier	capacity	constraints.	Supply	chain
constraints	and	delays	can	be	caused	by	world	events,	such	as	government	policies,	tariffs,	trade	wars,	trade	disputes	and	trade
protection	measures,	terrorism,	armed	conflict,	natural	disasters,	economic	recession,	increased	demand	due	to	economic
growth,	preferential	allocations,	transportation	challenges,	and	other	localized	events	.	For	example,	escalating	tensions	between
China	and	Taiwan	(and	/	or	any	trade	restrictions	that	may	be	imposed	in	response)	may	impact	our	ability	to	procure
semiconductors	and	other	components	.	Further,	we	rely	on	a	limited	number	of	suppliers	for	many	of	the	components	used	in
the	assembly	process	and,	in	some	cases,	may	be	required	to	use	suppliers	that	are	the	sole	provider	of	a	particular	component.
Such	suppliers	may	encounter	quality	problems,	labor	disputes	or	shortages,	financial	difficulties	or	business	continuity	issues
that	could	preclude	them	from	delivering	components	timely	or	at	all.	Supply	shortages	and	delays	in	deliveries	of	components
may	result	in	delayed	production	of	assemblies,	which	reduces	our	revenue	and	operating	profit	for	the	periods	affected.
Additionally,	a	delay	in	obtaining	a	particular	component	may	result	in	other	components	for	the	related	program	being	held	for
longer	periods	of	time,	increasing	working	capital,	risking	inventory	obsolescence	and	negatively	impacting	our	cash	flow.	We
are	currently	experiencing	higher	inventory	levels	as	a	result	of	component	shortages.	Due	to	the	highly	competitive	nature	of
our	industry,	an	inability	to	obtain	sufficient	inventory	on	a	timely	basis	or	successfully	execute	on	our	business	continuity
processes,	could	also	harm	relationships	with	our	customers	and	lead	to	loss	of	business	to	our	competitors.	In	addition,
components	that	are	delivered	to	us	may	not	meet	our	specifications	or	other	quality	criteria.	Certain	components	provided	to	us
may	be	counterfeit	or	violate	the	intellectual	property	rights	of	others.	The	need	to	obtain	replacement	materials	and	parts	may
negatively	affect	our	manufacturing	operations	and	operating	results	.	The	inadvertent	use	of	any	such	parts	or	products	may
also	give	rise	to	liability	claims.	Further,	the	commitments	made	to	us	by	our	suppliers,	and	the	terms	applicable	to	such
relationships,	may	not	match	all	the	commitments	we	make	to,	and	the	terms	of	our	arrangements	with	,	our	customers,	and	such
variations	may	lead	us	to	incur	additional	expense	or	liability	and	/	or	cause	other	disruptions	to	our	business.	Component
supply	shortages	and	delays	in	deliveries,	along	with	other	factors	such	as	tariffs,	trade	disputes	or	embargos,	inflation,	and
rising	energy	and	transportation	costs,	can	also	result	in	increased	pricing.	While	many	of	our	customers	permit	quarterly	or
other	periodic	adjustments	to	pricing	based	on	changes	in	component	prices	and	other	factors,	we	may	bear	the	risk	of	price
increases	that	occur	between	any	such	repricing	or,	if	such	repricing	is	not	permitted,	during	the	balance	of	the	term	of	the
particular	customer	contract.	In	addition,	these	repricing	or	pricing	recoveries	have	been	and	may	continue	to	be	dilutive	to	our
operating	margin.	Conversely,	as	a	result	of	our	pricing	strategies	and	practices,	component	price	reductions	have	contributed
positively	to	our	operating	results	in	the	past.	Our	inability	to	continue	to	benefit	from	such	reductions	in	the	future	could
adversely	affect	our	operating	results,	cash	flows	and	inventory	levels,	which	could	increase	as	a	result	of	higher	component
prices	or	the	negative	effects	of	inflation	on	customer	end-	market	demand.	Due	to	the	highly	competitive	nature	of	our
industry,	an	inability	to	obtain	sufficient	inventory	of	quality	components	on	a	timely	basis	and	for	a	reasonable	price,
could	also	harm	relationships	with	our	customers	and	lead	to	loss	of	business	to	our	competitors.	Our	services	involve
other	inventory	risk.	Most	of	our	services	are	provided	on	a	turnkey	basis,	under	which	we	purchase	some,	or	all,	of	the	required
materials	and	components	based	on	customer	forecasts	or	orders.	Although,	in	general,	our	commercial	contracts	with	our
customers	obligate	our	customers	to	ultimately	purchase	inventory	ordered	to	support	their	forecasts	or	orders,	we	generally
finance	these	purchases	initially.	In	addition,	suppliers	may	require	us	to	purchase	materials	and	components	in	minimum	order
quantities	that	may	exceed	customer	requirements.	A	customer’	s	cancellation,	delay	or	reduction	of	forecasts	or	orders	can	also
result	in	excess	inventory	or	additional	expense	to	us.	Engineering	changes	by	a	customer	or	a	product’	s	end-	of-	life	may
result	in	obsolete	materials	or	components.	While	we	attempt	to	cancel,	return	or	otherwise	mitigate	excess	and	obsolete
inventory,	require	customers	to	reimburse	us	for	these	items	and	/	or	price	our	services	to	address	related	risks,	we	may	not
actually	be	reimbursed	timely	or	in	full,	be	able	to	collect	on	these	obligations	or	adequately	reflect	such	risks	in	our	pricing.	In
addition	to	increasing	inventory	in	certain	instances	to	support	new	program	ramps,	we	may	also	increase	inventory	if	we
experience	component	shortages	or	longer	lead-	times	for	certain	components	in	order	to	maintain	a	high	level	of	customer
service.	In	such	situations,	we	may	procure	components	earlier,	which	has	led	leads	to	an	increase	in	inventory	in	the	short	term
and	may	lead	to	increased	,	excess	,	or	obsolete	inventory	in	the	future.	Excess	or	obsolete	inventory,	the	need	to	acquire
increasing	amounts	of	inventory	due	to	shortages,	customer	demand	or	otherwise,	or	other	failures	to	manage	our	working
capital,	could	adversely	affect	our	operating	results,	including	our	return	on	invested	capital.	In	addition,	we	provide	managed
inventory	programs	for	some	of	our	customers	under	which	we	hold	and	manage	finished	goods	or	work-	in-	process
inventories.	These	managed	inventory	programs	may	result	in	higher	inventory	levels,	further	reduce	our	inventory	turns	and
increase	our	financial	exposure	with	such	customers.	In	addition,	our	inventory	may	be	held	at	a	customer’	s	facility	or
warehouse,	or	elsewhere	in	a	location	outside	of	our	control,	which	may	increase	the	risk	of	loss.	Even	though	our	customers
generally	have	contractual	obligations	to	purchase	such	inventories	from	us,	we	remain	subject	to	customers’	credit	risks	as	well



as	the	risk	of	potential	customer	default	and	the	need	to	enforce	those	obligations.	We	have	a	complex	business	model	,	and	are
subject	to	rapidly	changing	technology	requirements;	our	failure	to	properly	manage	or	execute	on	that	model	and	those
requirements	could	adversely	affect	our	operations,	financial	results	and	reputation.	Our	business	model	focuses	on	products
and	services	that	are	highly	complex	and	subject	to	demanding	regulatory	requirements.	Our	customers’	products	typically
require	significant	production	and	supply-	chain	flexibility	necessitating	optimized	solutions	across	an	integrated	global
platform.	The	products	we	design,	manufacture	and	service	are	also	typically	complex,	heavily	regulated	and	require
complicated	configuration	management	and	direct	order	fulfillment	capabilities	to	global	end	customers.	Our	business	model
requires	working	capital,	management	and	technical	personnel,	and	the	development	and	maintenance	of	systems	and
procedures	to	manage	diverse	manufacturing,	regulatory	and	service	requirements	for	multiple	programs	of	varying	sizes
simultaneously,	including	in	multiple	locations	and	geographies.	We	also	depend	on	securing	and	ramping	new	customers	and
programs	as	well	as	transitioning	production	for	new	customers	and	programs,	which	creates	added	complexities	related	to
managing	the	start-	up	risks	of	such	projects,	especially	for	companies	that	did	not	previously	outsource	such	activities.	The
complexity	of	our	model,	which	encompasses	a	broad	range	of	services	including	design	and	development,	supply	chain
solutions,	new	product	introduction,	manufacturing	and	sustaining	services,	often	results	in	complex	and	challenging	contractual
obligations	and	unique	customer	requirements.	In	addition,	program	complexity	and	associated	customer	expectations	have
increased	in	recent	years	with	respect	to	certain	capabilities,	commitments,	allocation	of	risk	and	compliance	with	third	-	party
standards,	requiring	extraordinary	measures	to	ensure	operational	execution	and	compliance	within	unique,	non-	standard
engagements.	This	is	especially	relevant	to	our	expanding	sustaining	services	business,	where	each	customer	program	presents
unique	logistical,	operational	and	supply	chain	risks	that	differ	from	those	found	in	our	manufacturing	or	engineering
engagements.	If	we	fail	to	meet	those	obligations,	or	are	otherwise	unable	to	execute	on	our	commitments	or	unsuccessfully
mitigate	such	risks,	then	it	could	result	in	claims	against	us,	regulatory	violations,	or	adversely	affect	our	reputation	and	our
ability	to	obtain	future	business,	as	well	as	impair	our	ability	to	enforce	our	rights	(including	those	related	to	payment)	under
those	contracts.	A	failure	to	adequately	understand	unique	customer	requirements	may	also	impact	our	ability	to	estimate	and
ultimately	recover	associated	costs,	adversely	affecting	our	financial	results.	Many	of	our	customers'	markets	are	characterized
by	rapidly	changing	technology	and	evolving	process	developments.	Our	internal	processes	are	also	subject	to	these	factors.	The
sustained	success	of	our	business	will	depend	upon	our	continued	ability	to:	•	attract	and	retain	qualified	engineering	and
technical	personnel,	especially	in	times	of	tight	labor	markets	•	choose,	maintain	and	enhance	appropriate	technological	and
service	capabilities	•	successfully	manage	the	implementation	and	execution	of	information	systems	•	develop	and	market
services	that	meet	changing	customer	needs	•	effectively	and	efficiently	execute	our	services	and	perform	to	our	customers’
expectations,	and	•	successfully	anticipate,	or	respond	to,	technological	changes	on	a	cost-	effective	and	timely	basis.	Although
we	believe	that	our	operations	utilize	the	technologies,	equipment	and	processes	that	are	currently	required	by	our	customers,
we	cannot	be	certain	that	we	will	maintain	or	develop	the	capabilities	required	by	our	customers	in	the	future.	The	emergence	of
new	technologies,	industry	standards	or	customer	requirements	may	render	our	technical	personnel,	equipment,	inventory	or
processes	obsolete	or	noncompetitive.	In	addition,	we	may	have	to	acquire	new	skills,	technologies	and	equipment	to	remain
competitive,	as	well	as	offer	new	or	additional	services,	all	of	which	may	require	significant	expense	or	capital	investment	that
could	reduce	our	liquidity	and	negatively	affect	our	operating	results.	Our	failure	to	anticipate	and	adapt	to	our	customers’
changing	technological	needs	and	requirements,	or	to	perform	to	their	expectations	or	standards,	as	well	as	our	need	to	maintain
our	personnel	and	other	resources	during	times	of	fluctuating	demand,	could	have	an	adverse	effect	on	our	business.	Natural
disasters	including	weather	events	caused	by	global	climate	change,	breaches	of	security	and	other	events	outside	our	control,
and	the	ineffective	management	of	such	events,	may	harm	our	business.	Some	of	our	facilities	are	located	in	areas	that	may	be
impacted	by	natural	disasters	including	tornadoes,	hurricanes,	earthquakes,	water	shortages,	tsunamis	and	or	floods	.	Further,
there	continues	to	be	concern	that	global	climate	change	is	impacting	the	frequency	and	severity	of	these	natural
disasters	.	All	facilities	are	subject	to	other	potential	natural	or	man-	made	disasters	such	as	those	related	to	weather	events	or
global	climate	change,	fires,	acts	of	terrorism	or	war,	breaches	of	security,	theft	or	espionage,	workplace	violence	and	failures	of
utilities.	If	such	an	event	was	to	occur	and	we	did	not	have	an	effective	business	continuity	plan	in	place,	our	business	could	be
harmed	due	to	the	event	itself	or	due	to	our	inability	to	effectively	manage	the	effects	of	the	particular	event,	with	the	impact	of
the	event	potentially	magnified	in	areas	where	we	have	multiple	facilities	in	close	proximity.	For	example,	we	maintain
significant	production	capacity	in	Penang,	Malaysia,	and	an	event	in	that	geography	could	materially	hinder	our	production
capabilities.	Potential	harms	include	the	loss	of	business	continuity,	financial	risk,	the	loss	of	business	data	and	damage	to
infrastructure.	These	natural	disasters	and	physical	climate	risks	could	also	disrupt	our	operations	by	impacting	the	availability
and	cost	of	materials	within	our	supply	chain,	and	could	also	increase	insurance	and	other	operating	costs.	These	factors	may
impact	our	decisions	to	construct	new	facilities	or	maintain	existing	facilities	in	areas	most	prone	to	physical	climate	risks,	such
as	our	facilities	in	Malaysia	that	are	at	or	near	sea	level.	In	addition,	some	of	our	facilities	possess	certifications	or	unique
equipment	necessary	to	work	on	specialized	products	that	our	other	locations	lack.	If	work	is	disrupted	at	one	of	these	facilities,
it	may	be	impractical	or	we	may	be	unable	to	transfer	such	specialized	work	to	another	facility	without	significant	costs	and
delays.	Thus,	any	disruption	in	operations	at	a	facility	possessing	specialized	certifications	or	equipment	could	adversely	affect
our	ability	to	provide	products	and	services	to	our	customers,	and	potentially	have	a	negative	affect	effect	on	our	relationships
and	financial	results.	Although	we	have	implemented	policies	and	procedures	with	respect	to	physical	security,	we	remain	at	risk
of	unauthorized	access	to	our	facilities	and	the	possible	unauthorized	use	or	theft	of	inventory,	information	or	other	physical
assets.	If	unauthorized	persons	gain	physical	access	to	our	facilities,	or	our	physical	assets	or	information	are	stolen,	damaged	or
used	in	an	unauthorized	manner	(whether	through	outside	theft	or	industrial	espionage),	we	could	be	subject	to,	among	other
consequences	,	interruption	in	our	operations	,	negative	publicity,	governmental	inquiry	and	oversight,	loss	of	government
contracts,	litigation	by	affected	parties	or	other	future	financial	obligations	related	to	the	loss,	misuse	or	theft	of	our	or	our



customers’	data,	inventory	or	physical	assets,	any	of	which	could	have	a	material	adverse	effect	on	our	reputation	and	results	of
operations.	An	inability	to	successfully	manage	the	procurement,	development,	implementation	or	execution	of	information
systems,	or	to	adequately	maintain	these	systems	and	their	security,	as	well	as	to	protect	data	and	other	confidential	information,
may	adversely	affect	our	business	and	reputation.	As	a	global	company	with	a	complex	business	model,	we	are	heavily
dependent	on	our	information	systems	to	support	our	customers’	requirements	and	to	successfully	manage	our	business.	Any
inability	to	successfully	manage	the	procurement,	development,	implementation,	execution	or	maintenance	of	our	information
systems,	including	matters	related	to	system	and	data	security,	cybersecurity,	privacy,	reliability,	compliance,	performance	and
access,	as	well	as	any	inability	of	these	systems	to	fulfill	their	intended	purpose	within	our	business,	could	have	an	adverse
effect	on	our	business	.	We	periodically	make	strategic	investments	in	enterprise-	wide	systems	as	prior	systems	reach
end-	of-	life,	to	enable	global	scalability	or	to	add	capability.	Implementing	new	technology	on	this	scale	is	complex	and
can	create	operational	disruption	if	the	implementation	fails	to	meet	our	expectations	.	In	the	ordinary	course	of	business,
we	collect	and	store	sensitive	data	and	information,	including	our	proprietary	and	regulated	business	information	and	that	of	our
customers,	suppliers	and	business	partners,	as	well	as	personally	identifiable	information	about	our	employees.	Our	information
systems,	like	those	of	other	companies,	are	susceptible	to	malicious	damage,	intrusions	and	outages	due	to,	among	other	events,
viruses,	cyber	threats,	industrial	espionage	(internal	or	external),	hacking,	break-	ins	and	similar	events,	other	breaches	of
security,	natural	disasters,	power	loss	or	telecommunications	failures.	Due	to	the	intellectual	property	we	maintain	on	our
systems	related	to	high	technology	components,	sub-	components,	manufacturing	processes	and	our	customers’	products,	we	are
a	likely	target	from	various	external	cyber	threats,	such	as	lone	attackers,	nation	states	seeking	to	gain	access	to	such	intellectual
property,	as	well	as	both	unintentional	and	malicious	internal	threats.	In	addition,	lone	and	organized	crime	elements	have	been
known	to	extort	money	by	encrypting	their	victims’	data	(ransomware)	and	/	or	utilize	utilizing	their	victims’	resources	for
unauthorized	mining	of	cryptocurrency.	The	increasing	sophistication	of	cyberattacks	requires	us	to	continually	evaluate	the
threat	landscape	and	new	technologies	and	processes	intended	to	detect	and	prevent	these	attacks.	There	can	be	no	assurance	that
the	security	measures	and	systems	configurations	we	choose	to	implement	will	be	sufficient	to	protect	the	data	we	manage.	Any
theft	or	misuse	of	information	resulting	from	a	security	breach	or	cyberattack	could	result	in,	among	other	things	,
interruption	to	our	operations	,	loss	of	significant	and	/	or	sensitive	information,	litigation	by	affected	parties,	financial
obligations	resulting	from	such	theft	or	misuse,	higher	insurance	premiums,	governmental	investigations,	fines	and	penalties,
negative	reactions	from	current	and	potential	future	customers,	and	reputational	damage,	any	of	which	could	adversely	affect	our
financial	results.	Also,	the	time	and	funds	spent	on	monitoring	and	mitigating	our	exposure	and	responding	to	breaches	or
attempted	breaches,	including	the	training	of	employees,	the	purchase	of	protective	technologies	and	the	hiring	of	additional
employees	and	consultants	to	assist	in	these	efforts	could	adversely	affect	our	financial	results.	This	risk	is	enhanced	as	a	result
of	an	increase	in	our	remote	workforce	due	to	evolving	flexible	workplace	practices,	for	example	by	reason	of	utilizing	home
networks	that	may	lack	encryption	or	secure	password	protection,	virtual	meeting	/	conference	security	concerns	and	an
increase	of	phishing	/	cyberattacks	cyber-	attacks	around	our	remote	workforce'	s	digital	resources.	Moreover,	we	are	subject	to
increasing	expectations	and	data	security	requirements	from	our	customers,	generally,	as	well	as	specific	data	handling
requirements	due	to	the	nature	of	their	end	products,	including	those	related	to	the	Export	Administration	Regulations	/
International	Traffic	in	Arms,	Federal	Acquisition	Regulation,	Defense	Federal	Acquisition	Regulation	Supplement	and
Cybersecurity	Maturity	Model	Certification.	Any	operational	failure	or	breach	of	security	from	increasingly	sophisticated	cyber
threats	could	lead	to	the	loss	or	disclosure	of	our	or	our	customers’	financial,	product	or	other	confidential	information,	result	in
adverse	regulatory	or	other	legal	actions	and	have	a	material	adverse	effect	on	our	business	and	reputation.	In	addition,	we	must
comply	with	increasingly	complex	and	rigorous	regulatory	standards	enacted	to	protect	business	and	personal	data	in	the	U.	S.
and	elsewhere.	For	example,	GDPR	and	similar	legislation	in	jurisdictions	in	which	we	operate	impose	additional	obligations	on
companies	regarding	the	handling	of	personal	data	and	provides	-	provide	certain	individual	privacy	rights	to	persons	whose
data	is	stored.	Compliance	with	existing,	proposed	and	recently	enacted	laws	and	regulations	can	be	costly.	Failure	to	comply
with	these	regulatory	standards	could	subject	us	to	legal	and	reputational	risks.	Misuse	of	or	failure	to	secure	personal
information	could	also	result	in	violation	of	data	privacy	laws	and	regulations,	proceedings	against	us	by	governmental	entities
or	others,	fines	and	penalties,	damage	to	our	reputation	and	credibility	and	could	have	a	negative	impact	on	our	business	and
results	of	operations.	There	may	be	problems	with	the	products	we	design,	manufacture	or	service	that	could	result	in	liability
claims	against	us,	reduced	demand	for	our	services	and	damage	to	our	reputation.	We	design,	manufacture	and	service	products
to	our	customers’	specifications,	many	of	which	are	highly	complex,	for	market	sectors	industries	such	as	healthcare,	aerospace
and	defense	that	generally	have	higher	risk	profiles.	Further,	the	services	we	provide	to	our	customers	continue	to	expand
to	encompass	full	product	development,	commercialization,	production,	and	sustaining	services,	including	support	of
sustainability-	related	efforts	and	regulatory	compliance	programs.	As	we	assume	more	responsibility	across	the	product
lifecycle,	our	customers’	expectations	may	extend	beyond	what	has	historically	been	expected	of	electronics
manufacturing	service	providers.	These	dynamics	increase	the	risks	inherent	in	those	engagements.	Despite	our	quality
control	and	quality	assurance	efforts,	problems	may	occur,	or	may	be	alleged,	in	the	design,	manufacturing	or	servicing	of	these
products.	Whether	or	not	we	are	responsible,	problems	in	the	products	we	manufacture,	whether	real	or	alleged,	whether	caused
by	faulty	customer	specifications,	the	product	design	or	,	manufacturing	processes,	servicing	or	,	a	component	defect	or
otherwise	,	may	result	in	delayed	shipments	to	customers	or	reduced	or	canceled	customer	orders.	If	these	problems	were	to
occur	in	large	quantities	or	too	frequently,	our	business	reputation	may	also	be	tarnished.	In	addition,	such	problems	may	result
in	liability	claims	against	us,	whether	or	not	we	are	responsible.	These	potential	claims	may	be	initiated	through	various
means,	such	as	our	contractual	commitments,	strict	liability	or	other	claims	raised	by	third	parties,	and	may	include
damages	for	the	recall	of	a	product	or	,	injury	to	person	(s)	or	property	,	or	other	penalties	.	Even	if	customers	or	third	parties,
such	as	component	suppliers,	are	responsible	for	defects,	they	may	not,	or	may	not	be	able	to,	assume	responsibility	for	any	such



costs	or	required	payments	to	us.	While	we	seek	to	secure	contractual	protection	and	/	or	to	insure	against	many	of	these	risks,
we	may	not	have	practical	recourse	against	certain	suppliers	third	parties	,	and	contractual	protections,	insurance	coverage	or
supplier	warranties,	as	well	as	our	other	risk	mitigation	efforts,	may	be	inadequate,	not	cost	-	effective	or	unavailable,	either	in
general	or	for	particular	types	of	products	or	issues.	We	occasionally	incur	costs	defending	claims,	we	may	be	unsuccessful	in
defending	against	claims	and	incur	financial	liabilities,	and	any	such	disputes	could	adversely	affect	our	business
relationships.	A	failure	to	comply	with	customer-	driven	policies	and	standards,	and	third-	party	certification	requirements	or
standards	could	adversely	affect	our	business	and	reputation.	In	addition	to	government	regulations	and	industry	standards,	our
customers	may	require	us	to	comply	with	their	own	or	third-	party	quality	standards,	commercial	terms,	or	other	business
policies	or	standards,	which	may	be	more	restrictive	than	current	laws	and	regulations	as	well	as	our	pre-	existing	policies	and	/
or	terms	with	our	suppliers,	before	they	commence,	or	continue,	doing	business	with	us.	Such	policies	or	standards	may	be
customer-	driven,	established	by	the	industry	market	sectors	in	which	we	operate	or	imposed	by	third	-	party	organizations.	Our
compliance	with	these	heightened	and	/	or	additional	policies,	standards	and	third-	party	certification	requirements,	and
managing	a	supply	chain	in	accordance	therewith,	could	be	costly,	and	our	failure	to	comply	could	adversely	affect	our
operations,	customer	relationships,	reputation	and	profitability.	In	addition,	our	adoption	of	these	standards	could	adversely
affect	our	cost	competitiveness,	ability	to	provide	customers	with	required	service	levels	and	ability	to	attract	and	retain
employees	in	jurisdictions	where	these	standards	vary	from	prevailing	local	customs	and	practices.	In	certain	circumstances,	to
meet	the	requirements	or	standards	of	our	customers	we	may	be	obligated	to	select	certain	suppliers	or	make	other	sourcing
choices,	and	we	may	bear	responsibility	for	adverse	outcomes	even	if	these	matters	are	as	the	result	of	third-	party	actions	or
outside	of	our	control.	Intellectual	property	infringement	claims	against	our	customers	or	us	could	harm	our	business.	Although
our	manufacturing	processes	are	generally	not	subject	to	significant	proprietary	protection,	our	services	may	and	our	customers'
products	do	involve	the	creation	and	use	of	intellectual	property	rights,	which	subject	us	and	our	customers	to	the	risk	of	claims
of	intellectual	property	infringement	from	third	parties.	In	addition,	our	customers	may	require	that	we	indemnify	them	against
the	risk	of	intellectual	property	infringement.	If	any	claims	are	brought	against	us	or	our	customers	for	infringement,	whether	or
not	these	have	merit,	then	we	could	be	required	to	expend	significant	resources	in	defense	of	those	claims.	In	the	event	of	an
infringement	claim,	we	may	be	required	to	spend	a	significant	amount	of	money	to	develop	non-	infringing	alternatives	or
obtain	licenses.	We	may	not	be	successful	in	developing	alternatives	or	obtaining	licenses	on	reasonable	terms	or	at	all.
Infringement	by	our	customers	could	cause	them	to	discontinue	production	of	some	of	their	products,	potentially	with	little	or	no
notice,	which	may	reduce	our	net	sales	to	them	and	disrupt	our	production.	Additionally,	if	third	parties	on	whom	we	rely	for
products	or	services,	such	as	component	suppliers,	are	responsible	for	an	infringement	(including	through	the	supply	of
counterfeit	parts),	we	may	or	may	not	be	able	to	hold	them	responsible	and	we	may	incur	costs	in	defending	claims	or	providing
remedies.	Such	infringements	may	also	cause	our	customers	to	abruptly	discontinue	selling	the	impacted	products,	which	would
adversely	affect	our	net	sales	of	those	products	and	could	affect	our	customer	relationships	more	broadly.	Similarly,	claims
affecting	our	suppliers	could	cause	those	suppliers	to	discontinue	selling	materials	and	components	upon	which	we	rely.	Risks
impacting	our	Passion	Meets	Purpose	We	depend	on	our	workforce,	and	the	inability	to	attract,	develop	and	retain	personnel	or
an	increase	in	personnel	costs	or	other	personnel	disruptions	may	harm	our	business.	If	we	fail	to	attract,	develop	and	retain
sufficient	qualified	personnel,	including	key	leadership	positions	and	highly	skilled	technical	roles,	our	operations	and,
consequently,	our	financial	results,	could	be	adversely	affected.	A	number	of	factors	may	adversely	affect	labor	availability	in
one	or	more	of	our	locations,	including	wage	pressure	and	changing	wage	requirements,	restrictions	on	immigration	or
labor	mobility,	local	competition,	high	employment	rates,	high	turnover	rates	and	local	labor	laws	and	practices	or	union
activities,	wage	pressure	and	changing	wage	requirements,	increasing	healthcare	costs,	restrictions	on	immigration	or	labor
mobility,	local	competition,	high	employment	rates	and	high	turnover	rates	.	These	labor-	related	issues	and	labor	shortages	are
have	become	more	pronounced	,	and	we	expect	these	conditions	to	persist	.	We	have	also	experienced	been	subject	to
inflationary	or	other	general	labor	personnel	cost	increases	due	to	current	economic	conditions	and	government-	mandated
wage	increases.	Further	,	which	have	increases	in	turnover	rates	can	lead	to	decreased	efficiency	and	increased	our	costs	in
our	operations,	such	as	increased	overtime	to	meet	demand,	increased	wage	rates	to	attract	and	retain	employees,	and
costs	associated	with	recruiting	training	replacement	personnel	.	If	we	are	unable	to	offset	these	labor	cost	increases	through
price	increases,	growth	or	operational	efficiencies,	these	inflationary	or	general	labor	cost	increases	could	have	a	material
adverse	effect	on	our	operating	results	and	cash	flows.	Further,	our	adoption	of	certain	third-	party	health,	safety	and	other
employment-	related	regulatory	standards	could	adversely	affect	our	ability	to	attract	and	retain	employees	in	jurisdictions	where
these	standards	vary	from	prevailing	local	customs	and	practices.	Additionally,	any	of	these	factors	could	drive	an	increase	in
turnover	rates	within	our	existing	workforce,	which	could	lead	to	decreased	efficiency	and	increased	costs,	such	as	increased
over	time	to	meet	demand	and	increased	wage	rates	to	attract	and	retain	employees.	We	also	depend	on	good	relationships	with
our	workforce.	Monitoring	employee	engagement	and	maintaining	a	healthy	workplace	culture	based	on	our	values	and
leadership	behaviors	is	important	to	developing	these	good	relationships	and	retaining	a	committed	workforce.	A	failure	to
foster	a	strong,	healthy	culture,	or	a	failure	to	adopt	or	maintain	competitive	policies	and	practices	that	enhance	our	workplace
culture	or	competitiveness	,	such	as	those	related	to	diversity	and	inclusion,	workplace	flexibility	or	other	employee	benefits,
could	adversely	impact	our	ability	to	attract,	develop	and	retain	personnel	and	could	substantially	affect	our	operations	and
financial	results.	Further,	dissatisfied	employees	may	be	more	likely	to	seek	union	organization,	which	could	disrupt	our
business,	increase	the	risk	of	a	labor	strike	and	adversely	impact	our	operations,	financial	results,	and	reputation.	From
time	to	time,	there	are	changes	and	developments,	such	as	retirements,	promotions,	transitions,	disability,	death	and	other
terminations	of	service	,	that	affect	our	executive	officers	and	other	key	employees,	including	those	that	are	unexpected.
Transitions	or	other	changes	in	responsibilities	among	officers	and	key	employees	without	having	identified	and	ready
successors	for	these	critical	roles,	particularly	when	such	changes	are	unanticipated,	unplanned	or	not	executed	effectively,



inherently	can	cause	disruptions	to	our	business	and	operations,	as	well	as	harm	our	reputation,	which	could	have	an	effect	on
our	results.	Further,	as	we	grow	in	size	and	complexity,	a	failure	to	effectively	continuously	focus	on	the	development	----
develop	of	personnel	and	plan	for	the	succession	of	critical	roles	may	result	in	shortfalls	in	the	talent	and	skills	required	to
execute	effectively	and	grow	our	business,	which	could	affect	our	operations	and	financial	results.	Evolving	expectations	on
environmental,	social	and	governance	("	ESG")	matters,	including	global	climate	change,	by	various	stakeholders	could
negatively	affect	our	business.	Customer,	investor	and	employee	expectations	relating	to	ESG	have	been	rapidly	evolving	and
increasing.	In	addition,	government	organizations	are	enhancing	or	advancing	legal	and	regulatory	requirements	specific	to	ESG
matters.	The	heightened	stakeholder	focus	on	ESG	issues	related	to	our	business	requires	the	continuous	monitoring	of	various
and	evolving	laws,	regulations,	standards	and	expectations	and	the	associated	voluntary	and	involuntary	reporting
requirements.	Specifically,	certain	stakeholders	are	beginning	to	request	or	require	that	we	provide	information	on	our	plans
relating	to	certain	climate-	related	matters	such	as	greenhouse	gas	emissions,	and	we	expect	this	trend	to	continue	and	be
amplified	by	the	existing	and	potential	adoption	of	legislation,	such	as	the	Corporate	Sustainability	Reporting	Directive	in
the	European	Union	and	the	proposed	U.	S.	Securities	and	Exchange	Commission	("	SEC")	regulations	relating	to	climate
change	disclosure.	A	failure	to	adequately	meet	stakeholder	expectations	and	reporting	requirements	may	result	in
noncompliance	with	any	imposed	regulations,	the	loss	of	business,	reputational	impacts,	diluted	market	valuation,	an	inability	to
attract	and	retain	customers,	and	an	inability	to	attract	and	retain	top	talent.	In	addition,	our	adoption	and	the	reporting	of	certain
standards	,	related	reporting	requirements,	or	mandated	compliance	to	certain	requirements	could	necessitate	additional
investments	that	could	impact	our	profitability.	There	continues	to	be	a	lack	of	consistent	climate	legislation,	which	creates
economic	and	regulatory	uncertainty.	Such	uncertainty	may	have	an	impact	on	our	business,	from	the	demand	for	our
customers’	products	in	various	industries	to	our	costs	of	compliance	in	the	manufacturing	and	servicing	of	our	customers’
products,	all	of	which	may	impact	our	results	of	operations.	Further,	increased	public	awareness	and	concern	regarding	global
climate	change	may	result	in	new	or	enhanced	requirements	and	/	or	stakeholder	expectations	to	reduce	or	mitigate	the	effects	of
greenhouse	gas	emissions	and	transition	to	low-	carbon	alternatives,	driven	by	policy	and	regulations,	low-	carbon	technology
advancement	and	shifting	consumer	sentiment	and	societal	preferences.	These	transition	risks	could	negatively	impact	our
financial	condition	and	results	of	operations	including	by	means	of	carbon	pricing	mechanisms,	required	investments	in	lower
greenhouse	gas	emissions	technology,	increased	cost	of	raw	materials	and	mandates	on	and	regulation	of	existing	products	and
services.	In	addition,	transition	to	low-	carbon	alternatives	risks	could	result	in	reduced	demand	or	product	obsolescence	for
certain	of	our	customers’	products	and	/	or	price	modifications	for	our	customers’	products	and	the	resources	needed	to	produce
them.	This	could	in	turn	put	pressure	on	our	manufacturing	costs	and	result	in	reduced	profit	margin	associated	with	certain	of
our	customer	programs,	or	loss	of	customer	programs	that	we	may	not	be	able	to	replace.	Risks	impacting	our	Discipline	By
Design	Challenges	associated	with	the	engagement	of	new	customers	or	programs,	the	provision	of	new	services,	or	start-	up
costs	and	inefficiencies	related	to	new,	recent	or	transferred	programs	could	affect	our	operations	and	financial	results.	Our
engagement	with	new	customers,	as	well	as	the	addition	of	new	programs	or	types	of	services	for	existing	customers,	can
present	challenges	in	addition	to	opportunities.	We	must	initially	determine	whether	it	would	be	in	our	interests	from	a	business
perspective	to	pursue	a	particular	potential	new	customer,	program	or	service,	including	evaluating	whether	the	customer,
program	or	service	fits	with	our	value	proposition	as	well	as	its	potential	end-	market	success.	If	we	make	the	decision	to
proceed,	we	need	to	ensure	that	our	terms	of	engagement,	including	our	pricing	and	other	contractual	provisions,	appropriately
reflect	the	strategic	nature	of	the	customer,	anticipated	costs,	risks	and	rewards.	The	failure	to	make	prudent	engagement
decisions	or	to	establish	appropriate	terms	of	engagement	could	adversely	affect	our	profitability	and	margins.	Also,	there	are
inherent	risks	associated	with	the	timing	and	ultimate	realization	of	anticipated	revenue	and	profitability	from	a	new	program
or	service;	these	factors	can	sometimes	extend	for	a	significant	period.	Some	new	programs	or	services	require	us	to	devote
significant	capital	and	personnel	resources	to	new	technologies	and	competencies.	We	may	not	meet	customer	expectations,
which	could	damage	our	relationships	with	the	affected	customers	and	impact	our	ability	to	deliver	conforming	product	or
services	on	a	timely	basis.	Further,	the	success	of	new	programs	may	depend	heavily	on	factors	such	as	product	reliability,
market	acceptance,	regulatory	approvals	or	economic	conditions.	The	failure	of	a	new	program	to	meet	expectations	on	these
factors,	or	our	inability	to	effectively	execute	on	a	new	program’	s	or	service’	s	requirements,	could	result	in	lost	financial
opportunities	and	adversely	affect	our	results	of	operations.	In	recent	years,	ramping	new	programs	has	been	a	key	contributor	to
our	revenue	growth.	The	management	of	resources	in	connection	with	the	establishment	of	new	or	recent	programs	and
customer	relationships	,	as	well	as	program	transfers	between	facilities	and	geographies,	and	the	need	to	estimate	required
resources	in	advance	of	production	can	adversely	affect	our	gross	and	operating	margins	and	level	of	working	capital.	These
factors	are	particularly	evident	in	the	early	stages	of	the	life-	cycle	of	new	programs,	which	typically	lack	a	track	record	of	order
volume	and	timing	as	well	as	production	efficiencies	in	the	early	stages.	We	typically	manage	multiple	new	programs	at	any
given	time;	therefore,	we	are	exposed	to	these	factors	in	varying	magnitudes.	The	effects	of	these	start-	up	costs	and
inefficiencies	can	also	occur	when	we	transfer	programs	between	locations	and	geographies.	We	conduct	these	transfers	on	a
regular	basis	to	meet	customer	needs,	seek	long-	term	efficiencies	or	respond	to	market	conditions,	as	well	as	due	to	facility
openings	and	closures.	We	may	also	be	required	to	transfer	projects	between	facilities	due	to	tariffs	and	other	trade	measures
impacting	particular	countries	such	as	China.	Although	we	try	to	recover	costs	from	our	customers	and	minimize	the	potential
losses	arising	from	transitioning	customer	programs	between	our	facilities	and	geographies,	we	may	not	be	successful	and	there
are	inherent	risks	that	such	transitions	can	result	in	operational	inefficiencies	and	the	disruption	of	programs	and	customer
relationships.	While	these	factors	tend	to	affect	new,	recent	or	transferred	programs,	they	can	also	impact	more	mature	or
maturing	programs	and	customer	relationships,	especially	programs	where	end-	market	demand	can	be	somewhat	volatile.
Failure	to	manage	periods	of	growth	or	contraction	may	seriously	harm	our	business.	Our	industry	frequently	sees	periods	of
expansion	and	contraction.	We	regularly	contend	with	these	issues	and	must	carefully	manage	our	business	to	meet	changing



customer	and	market	requirements.	If	we	fail	to	manage	these	growth	and	contraction	decisions	effectively,	or	as	well	as	fail	to
realize	the	anticipated	benefits	of	these	decisions,	we	can	find	ourselves	with	either	excess	or	insufficient	resources	and	our
business,	as	well	as	our	profitability,	may	suffer.	Expansion	and	consolidation,	including	the	transfer	of	operations	to	new	or
other	facilities	or	due	to	acquisitions,	can	inherently	include	additional	costs	and	start-	up	inefficiencies.	For	example,	we
expanded	our	geographic	locations	by	constructing	a	new	manufacturing	facility	in	Bangkok,	Thailand,	to	supplement	our
footprint	in	the	Asia-	Pacific	region.	In	addition,	we	may	expand	our	operations	in	new	geographical	areas	where	currently	we
do	not	operate.	If	we	are	unable	to	effectively	manage	this	or	other	expansions	or	consolidations,	or	related	anticipated	net	sales
are	not	realized,	our	operating	results	could	be	adversely	affected.	Other	risks	of	current	or	future	expansions,	acquisitions	and
consolidations	include:	•	the	inability	to	successfully	integrate	additional	facilities	or	incremental	capacity	and	to	realize
anticipated	efficiencies,	economies	of	scale	or	other	value	•	challenges	faced	as	a	result	of	transitioning	programs	•	incurrence	of
restructuring	costs	or	other	charges	that	may	be	insufficient	or	may	not	have	their	intended	effects	•	additional	fixed	or	other
costs,	or	selling	and	administrative	expenses,	which	may	not	be	fully	absorbed	by	new	business	•	a	reduction	of	our	return	on
invested	capital,	including	as	a	result	of	excess	inventory	or	excess	capacity	at	new	facilities,	as	well	as	the	increased	costs
associated	with	opening	new	facilities	•	difficulties	in	the	timing	of	expansions,	including	delays	in	the	implementation	of
construction	and	manufacturing	plans	•	diversion	of	management'	s	attention	from	other	business	areas	during	the	planning	and
implementation	of	expansions	•	strain	placed	on	our	operational,	financial	and	other	systems	and	resources,	and	•	inability	to
locate	sufficient	customers,	employees	or	management	talent	to	support	the	expansion.	Periods	of	contraction	or	reduced	net
sales,	or	other	factors	affecting	particular	sites,	create	other	challenges.	We	must	determine	whether	facilities	remain	viable,
whether	staffing	levels	need	to	be	reduced	and	how	to	respond	to	changing	levels	of	customer	demand.	While	maintaining
excess	capacity	or	higher	levels	of	employment	entail	short-	term	costs,	reductions	in	capacity	or	employment	could	impair	our
ability	to	respond	to	new	opportunities	and	programs,	market	improvements	or	to	maintain	customer	relationships.	Our	decisions
to	reduce	costs	and	capacity	can	affect	our	short-	term	and	long-	term	results.	When	we	make	decisions	to	reduce	capacity	or	to
close	facilities,	we	frequently	incur	restructuring	costs.	In	addition,	to	meet	our	customers'	needs,	particularly	when	the
production	requirements	of	certain	products	are	site-	specific,	to	achieve	increased	efficiencies	,	or	to	address	factors	affecting
specific	locations,	such	as	tariffs	and	trade	disputes,	we	sometimes	require	additional	capacity	in	one	location	while	reducing
capacity	in	another.	Since	customers’	needs	and	market	conditions	can	vary	and	change	rapidly,	we	may	find	ourselves	in	a
situation	where	we	simultaneously	experience	the	effects	of	contraction	in	one	location	and	expansion	in	another	location.	We
may	also	encounter	situations	where	our	lack	of	a	physical	presence	in	certain	locations	may	limit	or	foreclose	opportunities.
Changes	in	tax	laws,	potential	tax	disputes,	negative	or	unforeseen	tax	consequences	or	further	developments	affecting	our
deferred	tax	assets	could	adversely	affect	our	results.	Our	effective	tax	rate	is	highly	dependent	upon	the	geographic	mix	of
earnings	across	the	jurisdictions	where	we	operate.	Changes	in	tax	laws	or	tax	rates	in	those	jurisdictions,	including,	but	not
limited	to,	as	a	result	of	actions	by	the	U.	S.	(including	additional	guidance	and	interpretations	related	to	U.	S.	Tax	Reform	or
potential	passage	of	tax	regulation	changes	under	the	U.	S.	presidential	administration)	or	other	countries,	could	continue	to
have	a	material	impact	on	our	operating	results.	Among	other	things,	we	have	been,	and	are	expected	to	continue	to	be,	affected
by	the	global	intangible	low-	taxed	income	provisions	added	by	U.	S.	Tax	Reform	and	related	new	tax	legislation,
interpretations	and	guidance.	Our	effective	tax	rate	may	also	be	impacted	by	tax	holidays	and	other	various	tax	credits	granted
by	local	taxing	authorities.	In	addition,	the	implementation	of	U.	S.	Tax	Reform	has	required	the	use	of	estimates,	which	may	be
refined	in	future	periods.	All	incentives,	including	a	tax	holiday	granted	to	our	Malaysian	subsidiary,	are	subject	to	certain	terms
and	conditions,	which	could	be	unfavorably	altered	by	the	local	taxing	authorities,	changes	to	U.	S.	tax	policy	or	the
establishment	of	a	global	minimum	tax	.	While	we	expect	to	comply	with	these	conditions,	we	would	experience	adverse	tax
consequences	if	we	are	found	to	not	be	in	compliance	.	A	global	minimum	tax	has	been,	or	is	anticipated	to	be,	implemented
in	many	of	the	countries	in	which	Plexus	operates.	We	anticipate	this	will	materially	and	unfavorably	impact	our	existing
tax	holidays	and	effective	tax	rate	although	to	what	extent	is	difficult	to	estimate	without	final	rules	and	regulations.	As
of	September	30,	2023,	we	currently	expect	those	impacts	to	begin	in	our	fiscal	2025,	increase	in	fiscal	2026,	and	carry
forward	.	Our	taxable	income	in	any	jurisdiction	is	dependent	upon	the	local	taxing	authority’	s	acceptance	of	our	operational
and	intercompany	transfer	pricing	practices	as	being	at	“	arm’	s	length.	”	Due	to	inconsistencies	among	jurisdictions	in	the
application	of	the	arm’	s	length	standard,	our	transfer	pricing	methods	may	be	challenged	and,	if	not	upheld,	could	increase	our
income	tax	expense.	Risks	associated	with	transfer	pricing	adjustments	are	further	highlighted	by	the	global	initiative	from	the
Organisation	for	Economic	Cooperation	and	Development	called	the	Base	Erosion	and	Profit	Shifting	(	“	"	BEPS	’	"	)	project.
The	BEPS	project	is	challenging	longstanding	international	tax	norms	regarding	the	taxation	of	profits	from	cross-	border
business.	Given	the	scope	of	our	international	operations	and	the	fluid	and	uncertain	nature	of	how	the	BEPS	project	might
ultimately	lead	to	future	legislation,	it	is	difficult	to	assess	how	any	changes	in	tax	laws	would	impact	our	income	tax	expense.
We	review	the	probability	of	the	realization	of	our	net	deferred	tax	assets	each	period	based	on	forecasts	of	taxable	income	by
jurisdiction.	This	review	uses	historical	results,	projected	future	operating	results	based	upon	approved	business	plans,	eligible
carryforward	periods,	tax	planning	opportunities	and	other	relevant	considerations.	Adverse	changes	in	the	profitability	and
financial	outlook	in	each	of	our	jurisdictions	may	require	the	creation	of	an	additional	valuation	allowance	to	reduce	our	net
deferred	tax	assets.	Such	changes	could	result	in	material	non-	cash	expenses	in	the	period	in	which	the	changes	are	made	.	We
may	fail	to	secure	or	maintain	necessary	additional	financing	or	capital.	Although	we	have	credit	facilities,	we	cannot	be
certain	that	our	existing	credit	arrangements	will	provide	all	of	the	financing	capacity	that	we	will	need	in	the	future	or
that	we	will	be	able	to	change	the	credit	facilities	or	revise	covenants,	if	necessary,	to	accommodate	changes	or
developments	in	our	business	and	operations	and	/	or	increased	working	capital	needs.	In	addition,	if	we	do	not	comply
with	the	covenants	under	our	credit	facility,	our	ability	to	borrow	under	that	facility	would	be	adversely	affected.	In
addition,	it	is	possible	that	counterparties	to	our	financial	agreements,	including	our	credit	facility	and	receivables



factoring	programs,	may	not	be	willing	or	able	to	meet	their	obligations,	either	due	to	instability	in	the	global	financial
markets	or	otherwise,	which	could,	among	other	impacts,	increase	the	duration	of	our	cash	collection	cycle.	While	we
currently	believe	we	have	ample	liquidity	to	manage	the	financial	impact	of	current	economic	conditions,	we	can	give	no
assurance	that	this	will	continue	to	be	the	case	if	the	impact	of	current	or	worsening	economic	conditions	is	prolonged.
Our	future	success	may	depend	on	our	ability	to	obtain	additional	financing	and	capital	to	support	possible	future
growth	and	future	initiatives	including	additional	investments	in	our	business.	In	addition,	we	also	have	receivables
factoring	programs.	Many	of	our	borrowings	are	at	variable	interest	rates	and	therefore	our	interest	expense	is	subject
to	increase	if	rates	increase.	Persistent	inflation,	especially	in	Europe	and	the	U.	S.,	has	led	central	banks	to	rapidly	raise
interest	rates	throughout	fiscal	year	2023	to	dampen	inflation.	These	increases	in	interest	rates	will	directly	impact	the
amount	of	interest	we	pay	on	our	variable	rate	obligations	and	continued	or	sustained	increases	in	interest	rates	could
negatively	impact	our	business.	We	may	seek	to	raise	capital	by	issuing	additional	common	stock,	other	equity	securities
or	debt	securities,	modifying	our	existing	credit	facilities	or	obtaining	new	facilities,	or	through	a	combination	of	these
methods.	We	may	not	be	able	to	obtain	capital	when	we	want	or	need	it,	particularly	in	light	of	ongoing	volatility	in	the
capital	markets,	and	capital	may	not	be	available	on	satisfactory	terms.	If	we	issue	additional	equity	securities	or
convertible	securities	to	raise	capital,	it	may	be	dilutive	to	shareholders’	ownership	interests;	we	also	may	not	be	able	to
offer	our	securities	on	attractive	or	acceptable	terms	in	the	event	of	volatility	or	weakness	in	our	stock	price.
Furthermore,	any	additional	financing	may	have	terms	and	conditions	that	adversely	affect	our	business,	such	as
restrictive	financial	or	operating	covenants,	and	our	ability	to	meet	any	current	or	future	financing	covenants	will
largely	depend	on	our	financial	performance,	which	in	turn	will	be	subject	to	general	economic	conditions	and	financial,
business	and	other	factors	.	Our	financial	condition	and	results	of	operations	may	be	materially	adversely	affected	by	a	global
health	crisis	such	as	coronavirus	(COVID-	19).	The	full	extent	to	which	a	global	health	crisis,	such	as	COVID-	19,	will	impact
our	business	and	operating	results	will	depend	on	future	developments	that	are	highly	uncertain	and	cannot	be	accurately
predicted,	including	new	medical	and	other	information	that	may	emerge	as	a	result	and	the	actions	by	governmental	entities	or
others	to	contain	it	or	treat	its	impact.	The	impacts	of	a	potential	resurgence	of	COVID-	19	or	the	other	possible	impacts	of	a
future	and	potentially	more	severe	global	health	crisis	could	pose	the	risk	that	we	or	our	employees,	suppliers,	customers	and
others	may	be	restricted	or	prevented	from	conducting	business	activities	for	indefinite	or	intermittent	periods	of	time,	including
as	a	result	of	employee	health	and	safety	concerns,	shutdowns,	shelter	in	place	orders,	travel	restrictions	and	other	actions	and
restrictions	that	may	be	prudent	or	required	by	governmental	authorities.	We,	our	suppliers,	and	our	customers	had	modified	our
business	practices	for	the	continued	health	and	safety	of	our	employees	during	the	outbreak	of	COVID-	19.	If	a	resurgence	of
COVID-	19	or	other	a	potentially	more	severe	global	health	crisis	occurs,	we	may	be	required	to	take	further	actions	that	are	in
the	best	interests	of	our	employees,	which	could	result	in	disruptions	or	delays	and	higher	costs.	The	implementation	of	health
and	safety	practices	by	us,	our	suppliers,	or	our	customers	could	impact	customer	demand,	supplier	deliveries,	our	productivity
and	costs,	which	could	have	a	material	adverse	impact	on	our	business,	financial	condition,	or	results	of	operations.	While	we
currently	believe	we	have	ample	liquidity	to	manage	the	financial	impact	of	a	global	health	crisis,	we	can	give	no	assurance	that
this	will	continue	to	be	the	case	if	the	impact	is	prolonged	or	if	there	is	an	extended	impact	on	us	or	the	economy	generally.	If
our	future	financing	needs	increase,	then	we	may	need	to	arrange	additional	debt	or	equity	financing.	However,	if	our	liquidity
or	access	to	capital	becomes	significantly	constrained,	if	costs	of	capital	increase	significantly	due	to	the	impact	of	a	global
health	crisis	as	result	of	volatility	in	the	capital	markets,	or	there	is	a	reduction	in	our	creditworthiness	or	other	factors,	then	our
financial	condition,	results	of	operations	and	cash	flows	could	be	materially	adversely	affected.	The	foregoing	and	other
disruptions	to	our	business	as	a	result	of	a	global	health	crisis	has	had	and	could	continue	to	have	a	material	adverse	effect	on	our
business,	results	of	operations	and	financial	condition.	We	may	fail	to	secure	or	maintain	necessary	additional	financing	or
capital.	Although	we	have	credit	facilities,	we	cannot	be	certain	that	our	existing	credit	arrangements	will	provide	all	of	the
financing	capacity	that	we	will	need	in	the	future	or	that	we	will	be	able	to	change	the	credit	facilities	or	revise	covenants,	if
necessary,	to	accommodate	changes	or	developments	in	our	business	and	operations	and	/	or	increased	working	capital	needs.	In
addition,	if	we	do	not	comply	with	the	covenants	under	our	credit	facility,	our	ability	to	borrow	under	that	facility	would	be
adversely	affected.	In	addition,	it	is	possible	that	counterparties	to	our	financial	agreements,	including	our	credit	facility	and
receivables	factoring	programs,	may	not	be	willing	or	able	to	meet	their	obligations,	either	due	to	instability	in	the	global
financial	markets	or	otherwise,	which	could,	among	other	impacts,	increase	the	duration	of	our	cash	collection	cycle.	While	we
currently	believe	we	have	ample	liquidity	to	manage	the	financial	impact	of	COVID-	19	or	current	economic	conditions	we	can
give	no	assurance	that	this	will	continue	to	be	the	case	if	the	impact	of	COVID-	19	or	current	economic	conditions	are
prolonged	or	if	there	is	an	extended	impact	on	us	or	the	economy	in	general.	Our	future	success	may	depend	on	our	ability	to
obtain	additional	financing	and	capital	to	support	possible	future	growth	and	future	initiatives.	In	addition,	we	also	have
receivables	factoring	programs.	Many	of	our	borrowings	are	at	variable	interest	rates	and	therefore	our	interest	expense	is
subject	to	increase	if	rates	increase.	We	may	seek	to	raise	capital	by	issuing	additional	common	stock,	other	equity	securities	or
debt	securities,	modifying	our	existing	credit	facilities	or	obtaining	new	facilities,	or	through	a	combination	of	these	methods.
We	may	not	be	able	to	obtain	capital	when	we	want	or	need	it,	and	capital	may	not	be	available	on	satisfactory	terms.	If	we
issue	additional	equity	securities	or	convertible	securities	to	raise	capital,	it	may	be	dilutive	to	shareholders’	ownership	interests;
we	may	not	be	able	to	offer	our	securities	on	attractive	or	acceptable	terms	in	the	event	of	volatility	or	weakness	in	our	stock
price.	Furthermore,	any	additional	financing	may	have	terms	and	conditions	that	adversely	affect	our	business,	such	as
restrictive	financial	or	operating	covenants,	and	our	ability	to	meet	any	current	or	future	financing	covenants	will	largely	depend
on	our	financial	performance,	which	in	turn	will	be	subject	to	general	economic	conditions	and	financial,	business	and	other
factors.


