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FACTORS-An investment in shares of our common stock involves a high degree of risk.You should carefully consider the risks
described below,as well as the other information in this Annual Report,including our consolidated financial statements and the
related notes and “ Management’ s Discussion and Analysis of Financial Condition and Results of Operations ” before deciding
whether to purchase,hold or sell shares of our common stock.The occurrence of any of the risks described below could harm our
business,financial condition,results of operations,growth prospects,and / or stock price or cause our actual results to differ
materially from those contained in forward- looking statements we have made in this Annual Report and those we may make
from time to time.You should consider all of the risk factors described when evaluating our business.Certain statements below
are forward- looking statements.See also ““ Cautionary Note Regarding Forward- Looking Statements ” and ““ Risk Factor
Summary ” in this Annual Report . Risks Related to Our Business and Industry «<-We have incurred significant net losses since
our inception in 2014 and anticipate that we will continue to incur thisAnntatReport-net losses for the foreseeable future .\We
are a ehmeal—stage-pharmaceutical company founded in 2014 .Prior to the recent suspension of our development activities
for mavodelpar announced on December 14 . and-2023, our operations te-date-have-focused primarily on raising
capital,establishing and protecting our intellectual property portfolio,organizing and staffing our company,business planning,and
conducting preclinical and clinical development of,and manufacturing development for,our only product candidate,mavodelpar.
As Additionallysas-an organization,we have not yet demonstrated an ability to successfully complete clinical
development,obtain regulatory approvals,manufacture a commeludl scale plOdULt or conduct sales and marketms_ activities
necessary for successful commercialization. Further As-w oft-,we have not yet
demonstrated an ability to overcome many of the risks and uncertainties frequently encountered by LOIDde]QS in new and
rapidly evolving fields,particularly in the pharmaceutical area.Consequently,any predictions about our future performance may
not be as accurate as they would be if we had a history of successfully developing and commercializing pharmaceutical
products.Investment in pharmaceutical product development is highly speculative because it entails substantial upfront capital
expenditures and significant risk that any potential product candidate will fail to demonstrate adequate effectiveness in the
targeted indication or an acceptable safety profile,gain regulatory approval and become commercially viable.We have no
products approved for commercial sale and have not generated any revenue to date,and we continue to incur stgaifteantreseareh
and-development-and-other-cxpenses related to our ongoing operations.As a result,we are not profitable and have incurred
significant net losses since our inception. We may never generate any revenue. For the years ended December 31, 2023
and 2022, we reported a net loss of $ 77. 4 million and $ 52. 0 million, respectively. As of December 31, 2023, we had an
accumulated deficit of $ 218. 5 million. We expect to continue to incur significant losses for the foreseeable future. We may
encounter unforeseen expenses, difficulties, complications, delays, and other unknown factors that may adversely affect
our business. The size of our future net losses will depend, in part, on the rate of future growth of our expenses and our
ability to generate revenues. Our prior net losses and expected future net losses have identified-eonditions-had and will
continue to have and-- an adverse effect on our stockholders’ equity and working capital. Because of the numerous risks
and uncertainties associated with our business, we are unable to accurately predict the timing or amount of increased
expenses, or when, if at all, we will be able to achieve profitability. Our activities to evaluate and pursue potential
strategic alternatives may not result in any definitive transaction or enhance stockholder value. Following the suspension
of development activities of our only product candidate, mavodelpar, we have begun evaluating and exploring a variety
of strategic alternatives focused on maximizing stockholder value, including, but not limited to, a merger, sale, other
business combination, a strategic partnership with one or more parties, or the licensing, sale or divestiture of our assets.
Our ability to successfully execute on a strategic alternative is dependent on a number of factors and we may not be able
to execute upon a transaction or other strategic alternative upon favorable terms within an advantageous timeframe and
recognize significant value for these assets, if at all. Additionally, the negotiation and consummation of a transaction or
other strategic alternative may be costly and time- consuming. Any executed strategic alternative may not result in
anticipated savings or other economic benefits, could result in total costs and expenses that are greater than expected,
could make it more difficult to attract and retain qualified personnel and may disrupt our operations, each of which
could have a material adverse effect on our business. The current market price of our common stock may reflect a
market assumption that a strategic alternative will occur, and a failure to complete a strategic alternative could result in
negative investor perceptions and could cause a decline in the market price of our common stock, which could adversely
affect our ability to access the equity and financial markets, as well as our ability to explore and enter into different
strategic alternatives. There can be no certainty that any strategic alternative will be completed, be on attractive terms,
enhance stockholder value or deliver the anticipated benefits, and successful integration or execution of the strategic
alternatives will be subject to additional risks. In addition, potential strategic alternatives that require stockholder
approval may not be approved by our stockholders. If we do not successfully consummate a strategic alternative, our
Board of Directors may decide to pursue a dissolution and liquidation of our company. In such an event, the amount of
cash available for distribution to our stockholders will depend heavily on the timing of such liquidation, the amount of
cash that will need to be reserved for commitments and contingent liabilities. Depending on these factors, the amount
available for distribution to our common stockholders could be as low as $ 0. 00 and result in a total loss of investment to
our stockholders. If we fail to achieve the expected financial and operational benefits of our recent cash preservation




activities, our business and financial results may be harmed. Following the suspension of development activities of our
only product candidate, mavodelpar, we implemented a reduction in workforce in December 2023 and February 2024,
which resulted in approximately $ 4. 1 million in severance and continuation of benefit expenses. The estimates of the
costs we expect to incur, and the successful implementation of the restructuring activities pursuant to the cash
preservation activities, are subject to a number of assumptions, risks and uncertainties, and actual results may differ
from the above- described estimates. We may also incur additional costs not currently contemplated due to cvents that
raise-substantial-dotubtabeutmay occur as a result of, or that are associated with, the cash preservation activities.
Restructuring activities may also result in a loss of continuity, accumulated knowledge and inefficiency during
transitional periods and thereafter. In addition, restructurings can require a significant amount of time and focus from
management and other employees, which may divert attention from our core business activities. As a result of the
negative data from our STRIDE clinical study and the reductions in our workforce that we implemented in December
2023 and February 2024, we may not be successful in retaining key employees. If we are unable to retain our remaining
staff, our ability to eentinte-identify and evaluate and pursue strategic alternatives and consummate any strategic
alternative will be seriously jeopardized. We implemented a reduction in workforce in December 2023 and February
2024, and currently have eight full- time employees remaining. Our cash preservation activities may yield unintended
consequences, such as a-going-eoneern-attrition beyond our reductions in workforce and reduced employee morale which
may cause our remaining employees to seek alternate employment . —-We-Competition among biotechnology companies
for qualified employees is intense. Following the suspension of development activities for mavodelpar, our ability to
retain our key employees is critical to our ability to effectively manage our resources to consummate a potential strategic
transaction. In addition, as a result of the workforce reductions, we face an increased risk of employment litigation. If we
pursue further development of any other product candidates, we will need substantial additional capital to develop and
commercialize such product candidates and implement any such operating plan. If we fail to raise additional capital, we
may be unable to begin or forced to delay, reduce or eliminate any product development programs or commercialization
efforts. Our operations have consumed substantial amounts of cash since our inception. In December 2023, we suspended
the development activities of our only product candidate, mavodelpar, and implemented cash preservation activities,
including substantial workforce reductions. However, if we pursue further development of any future product candidates ,
we will require significant additional amounts of capital in order to prepare for commercialization, and implement, if
approved, to launch and commercialize such product candidates. As of December 31, 2023, we had cash, cash
equivalents and short- term investments of $ 103. 0 million. We anticipate having approximately $ 82. 0 million in cash,
cash equivalents, and short- term investments as of March 31, 2024. Based on our current operating plan , —H-we fai
believe that our cash, cash equivalents and short- term investments as of December 31, 2023 will enable us to eemplete
willenableuste-fund our operating expenses and capital expenditure requirements through at least the next 12 months eur
plannednear—termehntealmilesterres- However,changing circumstances may cause us to consume capital significantly faster
than we currently anticipate,and we may need to spend more money than currently expected because of circumstances beyond
our control.Our future capital requirements will depend on many factors,including:e the success of our activities to evaluate
and pursue strategic alternatives;e the scope,progress,results and costs of clinical trials and preclinical studies for mavedelpar
any product candidates ;° the scope,prioritization and number of our research and indications we pursue;e the costs and timing
of manufacturing for ewr-any product eandidate-candidates smavedelpar; the costs,timing,and outcome of regulatory review of
mavedelpar-any product candidates ;- the timing and amount of the-any future milestone or other payments we-mastmake-to
#V—"Phefapeuﬁes—&ﬂd-&ﬂy—ft&ufe—llunsols * the terms and timing of establishing and maintaining collaborations,licenses and
other similar arrangements;* the costs of preparing,filing and prosecuting patent applications,maintaining and enforcing our
intellectual property rights and defending intellectual property- related claims;e the extent to which we acquire or in- license
other product candidates and technologies;e the costs of securing manufacturing arrangements for commercial production;e our
ability to achieve sufficient market acceptance,coverage and adequate reimbursement from third- party payors and adequate
market share and revenue for any approved products;and ¢ the costs of establishing or contracting for sales and marketing
capabilities if we obtain regulatory approvals to market ear-any product eandidate-candidates .In any event,we will require
additional-eapitat-additional capital for the development and commercialization of any product candidates. In addition, we
may seek additional capital due to favorable market conditions or strategic considerations even if we believe we have
sufficient funds for our current or future operating plans. Until such time as we can generate significant revenue from
sales of any product candidates, if ever, we expect to finance our operations through pubhc or private equity offermgs or
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one or more of these funding sources.Additional funds may not be available to us on acceptable terms or at all.In May
November 2622-2023 ,we entered into an at- the- market equity offering sales agreement (Sales Agreement) with S¥B
Seeurittes-Leerink Partners LLC ( Leerink AFM-faetlity-) under which we may offer and sell,from time to time,at our sole
discretion,up to $26-100 .0 million in shares of our common stock (2023 ~Fhe-remaining-eapaetty-underthe-ATM faethity
Facility ) svas-approximately $18- S-millionin-As of December 31,2023,we had not sold any shares of our common stock
under the 2023 ATM Facility and on March 25,2024,we provided notice to Leerink of our election to terminate the Sales
Agreement,effective as of Mareh2+-April 8 , 2023-2024 .Our ability to raise additional funds may be adversely impacted by
potential worsening global economic conditions and disruptions to,and volatility in,the credit and financial markets in the
United States and worldwide,including those resulting from armed conflicts,infectious diseases the-engoing-COVAD-—15
pandemte- bank failures,actual or perceived changes in interest rates and economic inflation. H-we-are-anable-We also could be




required to seek collaborators for any product candidates at an earlier stage than otherwise would be desirable or on
terms that are less favorable than might otherwise be available or relinquish or license on unfavorable terms our rights
to product candidates in markets where we otherwise would seek to pursue development programs-or commercialization
efforts-ourselves . «-\Ve are not currently pursuing further clinical development depend-entirely-on-thesaeeess-of
mavedelpar-whieh-is-our only product candidate , mavodelpar . If we or a third party pursues further development of
mavodelpar or any future product candidates and are unable to advance mavedelpatr-such product candidates tnouuh
clinical development, obtain regulatory approvals, and ultimately commercialize mavedelpar-such product candidates ,
experience significant delays in doing so, our business will be materially harmed. We are not currently pursuing further
clinical development of our only product candidate, mavodelpar. The success of mavodelpar, if further development is
pursued, and any future product candidates will depend on several factors, including the following: - Our-successful
enrollment in any future clinical trials may-fattand completion of such clinical trials with favorable results and passing
applicable GCP inspections; * acceptance by the FDA and EMA of data from such future clinical trials; * demonstration
of a positive risk / benefit profile for such product candidate in the relevant patient population, to the satisfaction of
applicable regulatory authorities;* meeting chemistry,manufacturing and controls (CMC) requirements and passing applicable
‘GEP-GMP inspections;* the outcome,timing,and cost of meeting regulatory requirements established by the FDA,EMA ,and
other comparable foreign regulatory authorities;® receipt of marketing approvals from applicable regulatory authorities,including
one or more NBAs—- NDA from the FDA and marketing authorizations from the European Commission (based on the opinion
of the Committee-for-Medtetnal-Produetsfor- HamanYse--CHMP j-of the EMA . and maintaining such approvals);* establishing
commercial manufacturing relationships and receiving / importing commercial supplies approved by the FDA and other
regulatory authorities from any future third- party manufacturer;e establishing sales,marketing,and distribution capabilities and
commercializing mavedelparsuch product candidate .if approved,whether alone or in collaboration with others;® acceptance,if
and when approved,by patients,the medical community and third- party payors;* obtaining and maintaining third- party
coverage and adequately—- adequate demeonstrate-the-reimbursement; ¢ establishing and maintaining patent and trade
secret protection and regulatory exclusivity for such product candidate; * maintaining an acceptable risk / benefit safcty
profile of such product candidate following approval; and * maintaining and growing and-- an effieaey-organization of
mavedelparpeople who can develop and commerecialize such product candidate. If we or a third party does not achieve
one or more of these factors many of whicl 1 are beyond our control in a timely manner or at all, we or a third party
A 7 A xperience significant delays or an inability
to develop, oblam 1wulalow approvals or commercialize mavedel-pa-r—any product candidates .Even if regulatory approvals are
obtained,we or a third party may never be able to successfully commercialize mavedelpar-any product candidates .In
addition,we will need to transition at some point from a company with a histerical development focus to a company capable of
supporting commercial activities. We may not be successful in such a transition.Accordingly,we may not be able to generate
sufficient revenue through the sale of mavedelpar-any product candidates to continue our business. Use Before-obtaining
regulatory-approvalsfor-the-eommeretalsate-of a-any product eandidate-candidates could be associated with side effects ,
adverse events or other properties that could delay or prevent erdetay-regulatory approval and-eemmeretalization-or result
in significant negative consequences following marketing approval, if any . As - Prechnteal-and-elinieal-drag-development-is
the case alengthy-and-expensiveproeess-with uneertain-otteomes-pharmaceuticals generally . it is likely that there and
results-ofearlierstudies-and-trials-may be side effects and adverse events associated w1th the use of any product candldates
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clinical trials could reveal a high and unacceptable severity and prevalence of side effects or unexpected characteristics.
Undesirable side effects caused by such product candidates could cause us or regulatory authorities to interrupt, delay or
halt clinical trials and could result in inereased-eosts-te-a more restrictive label or the delay or denial of regulatory
approval by the FDA or other comparable foreign authorities. If drug- related SAEs are observed, such trials could be
suspended or terminated, and the FDA or comparable foreign regulatory authorities could order us to cease further
development of or deny approval for such product candidates for any or all targeted indications. The drug- related side
effects could affect patient recruitment or the ability of enrolled patients to complete the trial or result in potential
product liability claims. Any of these occurrences may harm our business , detay-financial condition, results of operations
and prospects significantly. Additionally, if any product candidates receive marketing approval, and we or others later
identify undesirable side effects caused by such product candidate, a number of potentially significant negative
consequences could result, including: * we may be forced to suspend marketing of that product, or decide to remove the
product from the marketplace; * regulatory authorities may withdraw approvals or change their approvals of such
product; ¢ regulatory authorities may require additional warnings on the label or limit access of that product to selective
specialized centers with additional safety reporting and with requirements that patients be geographically close to these
centers for all etir— or ability-part of their treatment;  we may be required to generate-revenue;and-adversely-create a
medication guide outlining the risks of such side affeet-effects for distribution to patients; * we may be required to change
the way the product is administered; * we could be subject to fines, injunctions, et or eemmeretal-the imposition of
criminal or civil penalties, or sued and held liable for harm caused to subjects or patients; and * the product may become
less competitive, and our reputation may suffer. Any of these events could prevent us from achieving or maintaining
market acceptance of a product candidate, if approved, and could significantly harm our business, results of operations,
and prospects. =The regulatory approval process is lengthy, expensive and uncertain, and we may be unable to obtain




regulatory approval for our product candidates under applicable regulatory requirements. The denial or delay of any such
approval would delay commercialization of our or any third party’ s product candidates and adversely impact our ability to
generate revenue, our business and our results of operations. The clinical development,manufacturing,labeling,storage,record-
keeping,advertising,promotion,import,export,marketing,and distribution of mavedetpar-any product candidates is subject to
extensive regulation by the FDA in the United States and by comparable foreign regulatory authorities in foreign markets.In the
United States,we are not permitted to market mavedelparand-any futare-product candidates until we receive regulatory approval
from the FDA.The process of obtaining regulatory approval is expensive,often takes many years following the commencement
of clinical trials and can vary substantially based upon the type,complexity,and novelty of the product candidates involved,as
well as the target indications and patient population. Approval policies or regulations may change,and the FDA has substantial
discretion in the drug approval process,including the ability to delay,limit,or deny approval of a product candidate for many
reasons.Despite the time and expense invested in clinical development of product candidates,regulatory approval is never
guaranteed.Neither we nor any future collaborator is permitted to market mavedelpar-and-any future-product candidates in the
United States until we receive approval of an NDA from the FDA.We have not previously submitted an NDA to the FDA,or
similar drug approval filings to comparable foreign authorities.Prior to obtaining approval to commercialize a product candidate
in the United States or in foreign markets,we must demonstrate with substantial evidence from adequate and well- controlled
clinical trials,and to the satisfaction of the FDA or comparable foreign regulatory authorities,that such product candidates are
safe and effective for their intended uses.Results from nonclinical studies and clinical trials can be interpreted in different
ways.Even if we believe the nonclinical or clinical data for mavedelpar-any product candidates arc promising,such data may
not be sufficient to support approval by the FDA and comparable foreign regulatory authorities. The FDA or comparable foreign
regulatory authorities,as the case may be,may also require us to conduct additional preclinical studies or clinical trials for
mavedelparand-any futare-product candidates either prior to or post- approval,or may object to elements of our clinical
development program. Any Mavedelparand-any-fatare-product candidates could fail to receive regulatory approval for many
reasons,including the following: < H—=-serious and unexpected drug- related side effects may be experienced by participants in
eur-any future clinical trials or by people using drugs similar to mavedelpar-and-any-fatare-or in the same class as such
product candidates;e the population studied in the clinical trial may not be sufficiently broad or representative to assure safety in
the full population for which we seek approval;s the FDA or comparable foreign regulatory authorities may not accept clinical
data from trials which are conducted at clinical facilities or in countries where the standard of care is potentially different from
that of the United States;» we may be unable to demonstrate to the satisfaction of the FDA or comparable foreign regulatory
authorities that a product candidate is safe and effective for any of its proposed indications;® the results of clinical trials may not
meet the level of statistical significance required by the FDA or comparable foreign regulatory authorities for approval;s we may
be unable to demonstrate that a product candidate’ s clinical and ether-benefits-outwetgh-the-other benefits outweigh its safety
risks;e the FDA or comparable foreign regulatory authorities may disagree with our interpretation of data from preclinical
studies or clinical trials;* the data collected from clinical trials of such mavedelparand-any-fatare-product candidates may not be
sufficient to satisfy the FDA or comparable foreign regulatory authorities to support the submission of an NDA or other
comparable submissions in foreign jurisdictions or to obtain regulatory approval in the United States or elsewhere;e the FDA or
comparable foreign regulatory authorities may fail to approve the manufacturing processes or facilities of third- party
manufacturers with which we contract for clinical and commercial supplies;and ¢ the approval policies or regulations of the
FDA or comparable foreign regulatory authorities may significantly change in a manner rendering our clinical data insufficient
for approval. Any of the above events could prevent us from achieving market eppertanities-approval of any product
candldates and could substantlally increase the costs of commerc1allzmg such product candldates The demand for date

eandidates vodelpa an tare-product candidates could also be negatlvely 1mpacted by any adverse
effects of a competltor s product or treatment Of the large number of drugs in development,only a small percentage
successfully complete the FDA or foreign regulatory approval processes and are commercialized. The lengthy approval process
as well as the unpredictability of future clinical trial results may result in our failing to obtain regulatory approval to market
mavedelparand-any futare-product candidates,which would significantly harm our business,financial condition,results of
operations and prospects.Even if we eventually complete clinical trials and receive approval of an NDA or foreign marketing
application for mavedelparand-any fatare-product candidates,the FDA or comparable foreign regulatory authority may grant
approval contingent on the performance of costly additional clinical trials,including Phase 4 clinical trials,and / or the
implementation of a REMS which may be required to ensure safe use of the drug after approval. The FDA or the comparable
foreign regulatory authority also may approve a product candidate for a more limited indication or patient population than we
originally requested,and the FDA or comparable foreign regulatory authority may not approve the labeling that we believe is
necessary or desirable for the successful commercialization of a product.Any delay in obtaining,or inability to obtain,applicable
regulatory approval would delay or prevent commercialization of that product candidate and would materially adversely impact
our business and prospects. Our-business-Preliminary,interim and topline data from our clinical trials that we announce or
publish from time to time may change has-- as beerrmore patient data become available and are subject to audit and
verification procedures that could eentinte-to-be-result in material changes in the final data.We are not currently
pursuing further clinical development of our only product candidate, mavodelpar and-. However, if we or a third party
decides to pursue further development of mavodelpar or of any future product candidates , we may publicly disclose, from
time to time, interim, topline, or preliminary data from such clinical trials, which is based on a preliminary analysis of
then- available data, and the results and related findings and conclusions arc smaHerthan-we-believe-subject to change
following a more comprehensive review of they— the data related to the particular study or trial. We also make



assumptions,estimations,calculations,and conclusions as part of our analyses of data,and we may not have received or had the
opportunity to fully and carefully evaluate all data.As a result,the interim,topline,or preliminary results that we report may differ
from future results of the same studies,or different conclusions or considerations may qualify such results,once additional data
have been received and fully evaluated.Interim,topline,and preliminary data also remain subject to audit and verification
procedures that may result in the final data being materially different from the preliminary data we previously published.As a
result,such data should be viewed with caution until the final data are-are available. Adverse differences between preliminary

, interim, er-we-face-substantial-eompetitiorrin-otr— or markets-topline data and final data could significantly harm our
business prospects. Further , others, including regulatory agencies, may not accept our—- or agree with our
assumptions,estimates,calculations,conclusions,or analyses or may interpret or weigh the importance of data differently,which
could impact the value of the particular program,the approvability,or commercialization of the particular product candidate or
product and our company in general.In addition,the information we choose to publicly disclose regarding a particular study or
clinical trial is based on what is typically extensive information,and you or others may not agree with what we determine is the
material or otherwise appropriate information to include in our disclosure,and any information we determine not to disclose may
ultimately be deemed significant with respect to future decisions revente-may-be-adversely-affeeted-, and-conclusions, views,
activities or otherwise regarding a particular product, product candidate, or our business may-suffer- If the interim,
topline, - We-maynotbe-steeesstul-trour— or efforts-to-expand-preliminary data that we report differ from actual results,
ot or ptpehﬂe—by—tdeﬁ&fymg—add-r&eﬁal—rﬂd-tea&eﬂs—lf others, 1nclud1ng regulatory authorltles, dlsagree w1th the
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prospects, or financial condition. Obtammg and maintaining regulatory approval for a product candidate in one
jurisdiction does not mean that may-we will be mere-profitable-er-successful in obtaining regulatory approval for that
product candidate in other jurisdictions.Obtaining and maintaining regulatory approval for a product candidate in one
jurisdiction does not guarantee that we will be able to obtain or maintain regulatory approval in any other jurisdiction,while a
failure or delay in obtaining regulatory approval in one jurisdiction may have a negative effect on the regulatory approval
process in others.For example,even if the FDA grants marketing approval for a product candidate,comparable regulatory
authorities in foreign jurisdictions must also approve the manufacturing,marketing and promotion of the product candidate in
those countries before we can begin to commercialize it . Approval procedures vary among jurisdictions and can involve
requirements and administrative review periods different from,and greater than,those in the United States,including additional
preclinical studies or clinical trials as clinical trials conducted in one jurisdiction may not be accepted by regulatory authorities
in OIhGI‘JUIlSdlCthHS In nldllyJUIISdlCtIOHS outs1de the United States,a product Cand1date must be dpplO\ ed for le1mbulsement

( ommission, based on the opinion of the CHMP of the EMA,ls a s1m11arly lengthy and expenswe process.Regulatory
authorities in jurisdictions outside of the United States and the EU also have requirements for approval for product
candidates with which we must comply prior to marketing in those jurisdictions. Obtaining foreign regulatory approvals
and compliance with foreign regulatory requirements could result in significant delays, difficulties and costs for us and
could delay or prevent there--- the introduction is-a-greaterlikelthood-of sueeess-any product candidates in certain
countries . «If we fail to comply with the regulatory requirements in international markets and / or receive applicable
marketing approvals, our target market will be reduced and our ability to realize the full market potential of any
product candidates will be harmed, which would adversely affect our business, prospects, financial condition, and results
of operations. We currently have no marketing and sales organization. If we are unable to establish marketing and sales
capabilities or enter into agreements with third parties to market and sell mavedelparand-any fatare-product candidates, we may
not be able to generate product revenues. Risks Related to Our Reliance on Third...... any dose level. Sales and Marketing We
currently do not have a commercial organization for the marketing, sales, and distribution of pharmaceutical products. We plan
are not currently pursuing further clinical development of our only product candidate, mavodelpar. However, if we or a
third party decides to pursue further development of mavodelpar or any future product candidate, which obtains
approval for marketing, we will have to build our marketing, sales, distribution, managerial and other non- technical
capabilities or make arrangements with third parties to perform these services. The establishment and development of
our own sales force or the establishment of a fullyintegratedrare-genetie-mitochondrial-disease-contract sales force to
market any product candidates will be expensive and time- consuming and could delay any commercial launch.
Moreover, we may not be able to successfully develop this capability. We will have to compete with other pharmaceutical
and biotechnology eompany-companies to recruit, hire, train, and retain marketing and sales personnel. We will also face
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candidates, if approved, we may have little or no control over the marketing and sales efforts of such third parties and
our revenues from product sales may be lower than if we had commercnahzed such product candidates ourselves. In the
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experlence unantlclpated problems w1th any product We are not currently pursumg further cllmcal development aise

fhfeshe-lels—e-ﬁt-he—l-ieeﬁsed-n oduct candldate —l-n—add-rt—teﬁ— o

produetsuehas-mavodelpar. However
of orphan-drug-exeltustvity-, if we 4

to pursue further development an

approved-orphantses-of mavodel pal for—- or th

P h e 6 pat;-any luluu )1oducl candidates, aﬁd-any regulatory
approvals recelved may be sub]ect to llmltatlons on etheie—— the approved indicated uses for which the preprietary

o o€ product eandidates-and-may be marketed or to ether—- the
pfepﬂe’f&ry—teehnol-egies-condltlons of approval pfeeesses—&ﬂd-leﬁew—or contain requirements for potentially costly post -
marketing testing, including post- market studies how-through-a-variety-of methods—Inregard-to-our— or clinical trials, and

surveillance to monitor safety and effectiveness. The FDA may also require us to adopt a REMS to ensure that the

benefits of treatment w1th such pmduct eandidates— candldate outweigh —We—seele&ﬂd-mamt&rfrpafeﬂts-rﬂteﬂded-&reevemﬁ

othu things, swhieh-a commumcatlon plan to health care practltloners, patlent educatlon, extenswe patlent momtormg, or
distribution systems and processes that arc highly controlled expeetedto-expire-in2626-, absentrestrictive and more costly
than what is typical for the industry. We or our collaborators may also be required to adopt a REMS or engage in
similar actions, such as patient education, certification of health care professionals, or specific monitoring, if we or

others later 1dent1fy undesnrable 51de effects caused by any product that pateﬁt—term—&djﬁstmeﬁt&ereﬁermeﬁs—z*d%eﬂaﬂy
we develop have-teensed § ; d alonepeﬁd-xﬂg

d-toexpirein absent-any paten el itstm )1exteusteﬂs—w1thcollaborators ln
he i d teatio igto otdelpar-, we-have-fited-if the FDA our- or
ewn—pa-teﬂt—&pp-l-reat-roﬂs-a comparable forelgn regulatory authorlty approves a product candidate, the manufacturing,
quality control, labeling, packaging, distribution, adverse event reporting, storage, advertising, promotion, import,




export, and recordkeeping for the approved product will be subject to extensive and ongoing regulatory requirements .
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Compllame w 1th C(JMP quunements dnd adeqﬂ-ate—te—assttre—eeﬂsts’feﬂt—pre&ueﬁeﬁ—GCP for any cllnlcal trlals that we

conduct post- approval. Later discovery of the-previously unknown problems with a product candidate, including adverse
events of unanticipated severity or frequency, or within-—- with our third- party manufacturers or manufacturing
processes, or failure to comply with regulatory requirements, may result in, among other things: ¢ issue warning letters
or untitled letters; * mandate modifications to promotional materials or require us to provide corrective information to
healthcare practitioners, or require other restrictions on the labeling or marketing of such products; * require us to enter
into a consent decree, whlch can 1nclude 1mp051t10n of various ﬁnes, relmbursements for 1nspect10n costs, 1equlred due

fhe—dﬂtg—wrt-}wpeerﬁﬂareseﬂbmg—m-fefmaﬁeﬁ—for specmc actlons mdieaﬁeﬁsﬂéreeﬁrp}ete—Respeﬂse—Ee&eﬁtdteafes—th&t—the
fewew—eye}e—e%t-he—appheaﬁefﬁs—eemp-}eterand penaltles

: Y ; e-impose civil or criminal penalties or
monetary fines; ¢ suspend, w1thdraw or modify regulatory approval° « suspend or modify any ongoing clinical trials 5
preehinteal-studtes;; * refuse to approve pending applications or supplements to applications filed by us; * suspend or
impose restrictions on operations, including costly new manufacturing requirements;or ¢ seize or detain products,refuse to
permit the import or export of products,or require us to initiate a product recall. The occurrence of any event or penalty described
above may inhibit our ability to commercialize mavedelpar-and-any fature-product candidates and generate revenue and could
require us to expend significant time and resources in response and could generate negative publicity. Advertising and promotion
of any product candidate that obtains approval in the United States will be heavily scrutinized by the FDA the U.S.Federal Trade
Commission,the Department of Justice (the DOJ) , the Office of Inspector General of the U.S.Department of Health and Human
Services (HHS) , state attorneys general,members of the U.S.Congress,and the public.Additionally,advertising and promotion of
any product candidate that obtains approval outside of the United States will be heavily scrutinized by comparable foreign
entities and stakeholders. Violations,including actual or alleged promotion of our products for unapproved or off- label uses,are
subject to enforcement letters,inquiries,and investigations,and civil and criminal sanctions by the FDA,DOJ,or comparable
foreign bodies.Any actual or alleged failure to comply with labeling and promotion requirements may result in fines,warning
letters,mandates to corrective information to healthcare practitioners,injunctions,or civil or criminal penalties.The FDA’ s and
other regulatory authorities’ policies may change,and additional government regulations may be enacted that could prevent,limit
or delay regulatory approval for mavedelpar-and-any product candidates . [f we are slow or unable to adapt to changes in
existing requirements or the adoption of new requirements or policies,or if we are not able to maintain regulatory compliance,we
may lose any marketing approval that we may have obtained and we may not achieve or sustain profitability,which would
adversely affect our business,prospects,financial condition,and results of operations.Disruptions at FDA and other U.S.and
foreign government agencies caused by funding shortages or global health concerns could hinder their ability to hire and retain
key leadership and other personnel,or otherwise prevent new products and services from being developed or commercialized in
a CompleteResponseLetter-timely manner, which could negatively impact our business. The ability of the FDA and
comparable foreign regulatory authorities to review and approve new products can be affected by a variety of factors,
including government budget and funding levels, ability to hire and retain key personnel and accept the payment of user
fees, and statutory, regulatory, and policy changes. Average review times at the FDA have fluctuated in recent years as a
result. In addition, government funding of other government agencies that fund research and development activities is
issued-subject to the political process , which is inherently fluid and unpredictable. Disruptions at the FDA and the-other
appheant-may-ettherresubmit-U. S. and foreign agencies such as the NDA-EMA |, addressing-al-ofthe-defietenetestdentified
inr-the-tetter-following its relocation to Amsterdam and resulting staff changes ., may also slow the time necessary orfor
yrithdraw-new drugs to be reviewed and / or approved by necessary government agencies, which would adversely affect
our business. For example, over the applieation-last several years, including for 35 days beginning on December 22, 2018,
the U. S. government has shut down several times and certain regulatory agencies, such as the FDA, have had to



furlough critical FDA employees and stop critical activities. If a prolonged government shutdown occurs, it could
s1gn1ﬁcantly impact the ability of the FDA to tlmely rev1evv and process our regulatory subm1ss1ons, Whlch could have a

e &P eetves-regulatory dpploml for any product
candldates such product candldates may not gain market acceptance among physicians, patients, healthcare payors and
others in the medical community. We are not currently pursuing further clinical development of our only product
candidate, mavodelpar. However, if we or a third party decides to pursue further development of mavodelpar or any the
other product candidates that obtain regulatory approval , such product candidates may not be commercially successful.
The commercial success of such product candidates, if approved will depend significantly hmited-to-speetfie-diseases-on
the broad adoption and desages-use of such product by physicians and patients orfor approved indications. The degree of
market acceptance of such future products, if approved, w1ll depend on a number of factors, 1nclud1ng e the chnlcal

m(llcallons for use—may—ot-heﬁﬂse—be—l-uﬁtted—\\ hiche

s&me—drug—as—deﬁned—by—t-he—F—BA—efrﬁetuenodml (,dndlddlc is deterﬁned-te—be—eeﬁtarned-wrthrn—approved . phys1c1ans and
patients considering the eempetitors-product for-the-as a same-safe indieationor-disease—fanand erphan-designated

effectlve treatment; ¢ the potentlal and percelved advantages of the pmduct over feeewes—market-rng—amaroval—fer—&n




prevalence and severlty of appreval—any 51de effects; * product labeling or product 1nsert requlrements of the FDA may

y v i i ittotrfor— or other regulatory authorltles,
appreval—wlﬁeh—eeu-ld—ad-verse}y—rmpaet—l he Illlllll“ 0[ market 1ntr0ductlon the—eemmereta-l—}auﬂeh—o[ the product —T—he—Feed

-rnteﬁﬁve—F-BA—rnteraeﬁeﬁ—competltlve products, J the cost of treatment in relatlon to alternatlve treatments, * the
availability of coverage and guidanee—The-breakthrotgh-adequate reimbursement by third- party payors and government
authorities;  the willingness of patients to pay out- of- pocket in the absence of coverage and adequate reimbursement by
third- party payors and government authorities; * relative convenience and ease of administration, including as
compared to alternative treatments and competitive therapy-therapies designation; and ¢ the effectiveness of our sales
and marketing efforts and those of any collaboration or distribution partner on whom we rely for sales in foreign

]lll‘lSdlCthIlS If any product candldate is a—drsﬁﬂet—st&tus—frern—bet-lraeeelewted—&ppfeva-l-approved and—pﬂeﬂty—reﬂew—

among phy51c1ans, patlents, healthcare payors tiay

-fer— or others in ene—eﬁmere—ef—t-hese——— the pfegf&nas-medlcal commumty we t-he—F-BA—ﬁmy—later—deerde—t-hat—the—produet—no

We—may—e*plere—seﬁae—able to generate slgnlﬁcant revenues, whlch would have a materlal adverse effect on our busmess,
prospects, financial condition, and results of operations. In addition, even if a product candidate gains acceptance, these—
- the epportanities markets for our-the treatment of patients with indications we may pursue may not be as significant as
we estimate. If any product eandidates— candidate as-appropriate—Postis approved for marketing, and we are found to
have improperly promoted off - ApprovatRequirementsAny-druglabel uses, we may become subject to prohibitions on
the sale or marketing of such product candidate, significant fines, penalties, sanctions, or product liability claims, and
our image and reputation within the industry and marketplace could be harmed. The FDA, DOJ, and comparable
forelgn authorltles strlctly regulate the marketlng and promotlonal clalms that are made about pharmaceutical products

.rne-l-ud-mg—lf approved In particular , a

desertbed—rn—approved by the d-rug—FDA or comparable forelgn authorltles as reflected in the product ' s approved labeling
thnown-as—off—. However, if we receive marketing approval for any product candidates, physicians can prescribe such
product to the1r patlents ina manner that is 1ncons1stent with the approved abcl in usei)—l-nﬁtta-t-teﬂs-eﬂ—mdustw-




eemmtrmea-ﬁeﬁs—eﬂ—the—subluu e-ﬁe-ff-—l-abel—use—e%t-herﬁpfeéuefs—to s1gn1ﬁcant llablllty, whlch would materlally harm our
business . The federal government has levied large civil and criminal fines against companies for alleged improper promotion of
effJabeluse-and has enjoined several companies from engaging in off- label promotion. If we become the target of such an
investigation or prosecution based on our marketing and promotional practices, we could face similar sanctions, which
would materially harm our business. In addition, management’ s attention could be diverted from our business
operations, significant legal expenses could be incurred, and our reputation could be damaged. The FDA and other
regulatory-agenetes-U. S. and foreign governmental authorities have also required that companies enter into consent decrees
or 1mposed pumdmnl 1n|ullulom undu which spuu 1ui plOmOllOlldl L()lldLlLl is. Lhdnud or LLllldllCd —H-ewever—eeﬁﬁ-p&mes

fhe—other &ppfev&I-e-PU S and forelgn governmental authorltles to have engaged in the &pphe&t—teﬁ—promotlon of any
product candidate for examp d oftS off an-existing-drag—This-three— year-exelustvity
eovers-onty-label use, we could be subJect to certaln prohlbltlons or the-other modifieation-restrictions on the sale or
marketing and other operations or significant fines and penalties, and the imposition of these sanctions could also affect
our reputation and position within the industry. Coverage and reimbursement may be limited or unavailable in certain
market segments for any product candidates, which the-drgreeetved-could make it difficult for us to sell such product
candidates profitably. Successful sales of any product candidates, if approval-approved , depend on the basis-availability
01 coverage {-he—ﬂew—ehn-tea-l—rm%es{-rga-t-teﬂs—and adequate relmbursement &ees—net—pfehrbtt—&re—F-BA—h om aeeep{-rng—PrN-BAs—ef




generally rely on thlrd- party payors to relmburse all or part of the costs associated with the-their delivery-oforpayment
-fer—prescrlptlon drugs. Coverage and adequate relmbursement from governmental healthcare beﬁeﬁts—rtems—eﬁeﬁﬂees—

programs,
such as Mcdmuc and MLdlLdld Tﬂjﬂﬂeﬁeﬂs-and commerclal payors is critical to new product acceptance and we may not
obtain such coverage or adequate reimbursement. Government authorities and third- party payors, such as private “¢ut
tant"aetions-brought-health insurers and health maintenance organizations, decide which drugs they will cover and the
amount of reimbursement they will provide. Reimbursement by ndividual-whisteblowersinthe-name-a third- party payor
may depend upon a number of factors, including, but not limited to, the third- party payor’ s determination that use of a
product is: * a covered benefit under its health plan; ¢ safe, effective, and medically necessary; * appropriate for the
specific patient; ¢ cost- effective; and ¢ neither experimental nor investigational. Obtaining coverage and reimbursement
approval for a product from a government ;-or refusat-to-aow-other third- party payor is a time- consuming and costly
process that could requlre us to eﬂfeﬁl‘ﬁe—ge’b‘efﬁﬂ‘leﬁt—eeﬂtf&efs—pfOVlde to the payor supporting scientific , clinical

: and cost- effectiveness data for the use of
our pmduus W mdy not be able to provide data xul[lucnl to obtain coverage and adequate reimbursement. Assuming we obtain
coverage for a given product,the resulting reimbursement payment rates might not be adequate or may require co- payments that
patients find unacceptably high.Patients are unlikely to use a mavedelparor-any-fatare-product candidate unless coverage is
provided,and reimbursement is adequate to cover a significant portion of the cost.Additionally,the reimbursement rates and
coverage amounts may be affected by the approved label for such mavedelparer-anyfatare-product candidate. If coverage and




reimbursement of our futurc products are unavailable earnings;and-the-eurtattment-or restraeturing-of our— or limited in
scope eperations;any-of- which-eotld-adversely-affeetotir— or amount, ability-to-operate-our— or if business-and-ourresultsof
operations—Pharmaeeutteal-Coverage Prieing-pricing andReimbursement-Stgnifieant uneertainty-exists-as-is set at

unsatisfactory levels, we may be unable to achleve or sustain proﬁtablhty In addltlon, the market for eeverage—&né
feu%ursefnen-t—sta-tﬂs—e%dnv pmduct candidates for-w 2 -

eemmereta—l—sa-le—\\ ill dcpcnd s1gn1ﬁcantly —rn—part—on access fhe—e*teﬁt—lo thlrd- party payors drug formularles or hsts of
medications for which third- party payors provide coverage y-and establish-adeguate-rcimbursement fevelsfor-. The industry
competition to be included in such drag-produets-formularies often leads to downward pricing pressures on
pharmaceutlcal companles Also-l-n—the—U-mted—States— 1111d pam payors may refuse to include federal-and-state-healtheare

g A vid and-a particular branded drug in
thelr formularles or otherw1se restrlct patlent access through formulary controls or otherw1se to a branded drug when a
less costly generic equivalent or ether-another organizations-alternative is available. In the United States, no uniform
policy of coverage and reimbursement for drug products exists among third- party payors . Third- party payors are
inereasingly-challenging-often rely upon Medicare coverage policy and payment limitations in setting the-their priee-own
reimbursement rates , examining-but also have the-their medieal-neeessity-own methods and reviewingthe-eost-
effeetiveness-ofmedieal-approval process apart from Medlcare determmatlons Therefore, coverage and relmbursement
for drug products can differ significantly from ofthg A

payets— payor may—l-nﬁrt—to payor As a result, the coverage determmatlon process is often te—speeiﬁe—dﬂrg-preéuets-en—&n

P ets; 4 § he-eos e atir-the A-approvals—Nonetheless product candidates may-to
each payor separately, with net- no assurance that coverage and adequate relmbursement will be obtained eensidered
medieally-neeessary-oreost—effeetive-. Coverage policies and Mereover;-the-proeessfor-determining-whether-a-third- party
payor reimbursement rates may change at any time. Therefore, even if favorable coverage and reimbursement status is
attained, less favorable coverage policies and reimbursement rates may be implemented in the future. If we obtain
approval in one or more foreign jurisdictions for a product candidate, we will provide-eoverage-be subject to rules and
regulations in those jurisdictions. In some foreign countries, including those in the EU, the pricing of prescription
pharmaceuticals and biologics is subject to governmental control. In these countries, pricing negotiations with
governmental authorities can take considerable time after obtaining marketing approval for a drug candidate and in

some countrles, pfeéuet—products -ma-y—cannot be marketed until after separa-te—freﬂa—the—pfeeess—fer—sef&ng—the—pﬂee-ef—a

has been agreed. Fo-In addltlon, market acceptance and sales of a product w1ll depend s1gn1ﬁcantly on the avallablhty of
coverage and adequate reimbursement from third- party payors for a product and may be affected by existing and
future health care reform measures. Recently enacted legislation, future legislation and healthcare reform measures may
increase the difficulty and cost for us to obtain marketing reimbursement-erprieing-approval -for and commercialize any
product candidates and may affect the prices we may set. In the United States and some efforeign jurisdictions, these
there eountries-mayrequire-have been, and we expect the-there eempletion-will continue to be, a number of elinteat-trials
that-eompare-legislative and regulatory changes to lhc healthcare system, 1ncludmg cost- containment measures that may

reduce or limit coverage and relmbursement e

s-for newly approved med-ternes—but—memter—zmd—eeﬁtrel-eemp&ny
alp ption-drugs and affect our ability ;has



retmbursement. [n ﬁdd-tﬁe-n-partlcular empha&ts—eﬂ—maﬁaged-eﬂfe-rn—ﬂ%e—there have been Hﬁrted—S’fafes—has—tﬂefeased-and we
expeetwitl-continue to be a number of 1n1t1at1ves i

have—&&emp’eed—te—eeﬁ&e-l-costs by—l-hﬁ-'rﬁﬁg—eever&ge—dnd 1mpr0ve of ret semen partietta teatp ets
f i greduetions dieare-and- - the quallty ofhealthcqre funding-and-applying-newpayment
mefhe&e}eg-tes— F01 example in March 2010 the Patient Protection and Affordable Care Act, as amended by the Health Care
and Education Reconciliation Act (collectively, the Affordable Care Act) was enacted in the United States. Among the
provisions of the Affordable Care Act of importance to our potential product candidates , which-affeeted-existing
governmenthealtheare-the Affordable Care Act: established an annual, nondeductible fee on any entity that
manufactures or imports specified branded prescription drugs and biologic agents; expands eligibility criteria for
Medicaid programs ; increased and-resulted-n-the development-ofstatutory minimum rebates a manufacturer must pay
under the Medicaid Drug Rebate Program; created a new Medicare Part D coverage gap discount programs— program -
Sinee-tts-enaetment; established a new Patient- Centered Outcomes Research Institute to oversee , identify priorities in
and conduct comparative clinical effectiveness research, along with funding for such research; and established a Center
for Medicare and Medicaid Innovation at the Centers for Medicare & Medicaid Services (CMS) to test innovative
payment and service delivery models to lower Medicare and Medicaid spending. there-There have been judicial , executive
and Congressional challenges to certain aspects of the Affordable Care Act. For-By way of example, on June 17, 2021 , the U.
S. Supreme Court dismissed a challenge on procedural grounds that argued the Affordable Care Act is unconstitutional in its
entirety because the * individual mandate ” was repealed by Congress. Further, on August 16, 2022, President Biden signed the
Inflation Reduction Act of 2022 (IRA) into law, which among other things, extends enhanced subsidies for individuals
purchasing health insurance coverage in Affordable Care Act marketplaces through plan year 2025. The IRA also eliminates the
4% donut hole - under the Medicare Part D program beginning in 2025 by significantly lowering the beneficiary maximum
out- of- pocket cost and creating a new-newly established manufacturer discount program. The IRA has been subject to
]lldlClal challenges clalmmg that certaln pr0v1smns of IRA are unconstltutlonal [t is pesstble-thatthe-Affordable-Care-Aet
ojtd 0 alse-unclear how amy such challenges and the
hedlthcme reform measures of the Blden admlmstmtlon will 1mpdct the Affordable Care Act ot IRA and our business. In
addition, Other-other legislative changes have alse-been proposed and adopted inthe-United-States-since the Affordable Care
Act was enacted. On August 2, 2011, the Budget Control Act of 2011 was signed into law, which , among other things,
included aggregate reductions to Medicare payments to providers of 2 % per fiscal year, which went into effect on April 1, 2013
and , due to subsequent legislative amendments to the statute , including the Infrastructure Investments and Jobs Act and

Consohdated Approprlatlons Act of 2023 w111 remdm in etfect until %93—1—2032 —uﬂ-}ess—&dd-r&eﬂa-l—eeﬂgfessteﬁa-l—&eﬁeﬂ—ts

-ffem—t-hfee—te—ﬁ-ve—yea-fs— Addmondlly, on March 1 1 2021, Preﬂdent Blden s1s_ned the Amellcdn Rescue Plan Act of 2021 into
law, which eliminates the statutory Medicaid drug rebdte cap, currently set at 100 % of a drug’ s average manufacturer price, for
single source and innovator multiple source drugs, beginning-effective January 1, 2024. In addition, on January 2, 2013, the
American Taxpayer Relief Act of 2012 was signed into law, which, among other things, reduced Medicare payments to
several providers, including hospitals, and increased the statute of limitations period for the government to recover
overpayments to providers from three to five years. Further, There-there has alse-been heightened governmental scrutiny
reeently-overthe-manter-in whieh-the United States of pharmaceutical pricing eempaniesset-priees-practices for-in light of
their—- the marketed-produets;-whieh-rising cost of prescription drugs. Such scrutiny has resulted in several recent
Congressional-congressional inquirics, Presidential-presidential exccutive orders ;-and proposed and enacted federal and state
legislation sas-wel-as-state-efforts;-designed to, among other things, bring more transparency to product pricing yreduee-the
eostofpreseription-drugs-underMedieare-, review the relationship between pricing and manufacturer patient programs, and
reform government program reimbursement methodologies for dragproducts. Ferexampte-At the federal level , in July 2021,
the Biden administration released an executive order, *“ Promoting Competition in the American Economy, ” with multiple
provisions aimed at prescription drugs. In response to Biden’ s executive order, on September 9, 2021, the- 5—S-—Department-of
Health-and-Human-ServieesHHS Jreleased a Comprehensive Plan for Addressing High Drug Prices that outlines principles
for drug pricing reform and sets out a variety of potential legislative policies that Congress could pursue as well as potential
administrative actions HHS can take to advance these principles. Further, the IRA, among other...... can take to advance these
principles. In addition, the IRA, among other things, (1) directs HHS to negotiate the price of certain high- cost, single- source
drugs and biologics covered under Medicare and (2) imposes rebates under Medicare Part B and Medicare Part D to penalize
price increases that outpace inflation. The IRA permits HHS to implement many of these provisions through guidance, as
opposed to regulation, for the initial years. These provisions will take effect progressively starting in fiscal year 2023 . On



August 29, 2023, HHS announced the list of the first ten drugs that will be subject to price negotiations , although they—
the may-be-Medicare drug price negotiation program is currently subject to legal challenges . HHS has and will continue
toi issue and update gu1dance as these programs are 1mplemented It is curlently unclear how the IRA will be 1mplemented

response to the B1den admmlstmtlon fe}eased-&n—add-rﬁeﬁed- s October 2022 executive order , on eete-ber—February 14, %92%
2023 . direeting-HHS released te-submit-a report outlining three new models for testing by withinninety(90)-days-onhow
the Center for Medicare and Medicaid Innovation ean-which will be furtherdeveraged-evaluated on their ability to testnew
medelsfordowering---- lower drug-the eests— cost forMedieare-of drugs, promote accessibility, and Medieatd-benefietaries
improve quality of care . [t is unclear whether the models this-exeettive-order-orsimilarpottey-mitiatives-will be implemented
utilized in any health reform measures in the future. At the state level, individual states in the United States have also
increasingly passed legislation and implemented regulations designed to control pharmaceutical and biological product pricing,
including price or patient reimbursement constraints, discounts, restrictions on certain product access and marketing cost
disclosure and transparency measures, and, in some cases, designed to encourage importation from other countries and bulk
purchasing. Legally mandated price controls on payment amounts by third- party payors or other restrictions could harm our
business, results of operations, financial condition, and prospects. In addition, regional healthcare authorities and individual
hospitals are increasingly using bidding procedures to determine what pharmaceutical products and which suppliers will be
included in their prescription drug and other healthcare programs. We cannot predict the likelihood, nature, or extent of health
reform initiatives that may arise from future legislation or administrative action. We expect that the Affordable Care Act and
other healthcare reform measures, including those that may be adopted in the future may result in additional reductions in
Medicare and other healthcare funding, more rigorous coverage criteria, new payment methodologies and additional downward
pressure on the price that we receive for any approved product. Any reduction in reimbursement from Medicare or other
government programs may result in a similar reduction in payments from third- party payors. The implementation of cost
containment measures or other healthcare reforms may prevent us from bemg dble to genelate revenue, dttdln plohtablllty or
commercialize mave&el-pa—rany product candldates if dppIO\ ed - : : :




into additional licensing arrangements in the future, and we may not realize the benefits of such alliances or licensing



arrangements. We may form or seek strategic alliances, create joint ventures or collaborations or enter into additional licensing

arrangements with third parties thatwe-behleve-willeomplement-or-for the augmentour-development and commercialization of
efforts-with respeetto-mavodelparand-any-fature-product candidates that-we may choose to develop. We intend-to-may also

establish commercial partnerships outside of the United States and key European markets. Any of these relationships may
require us to incur non- recurring and other charges, increase our near- and long- term expenditures, issue securities that dilute
our existing stockholders, or disrupt our management and business. In addition, we face significant competition in seeking
appropriate strategic partners and the negotiation process is time- consuming and complex. If we license products or businesses,
we may not be able to realize the benefit of such transactions if we are unable to successfully integrate them with our existing
operations and company culture. Following a strategic transaction or license, we may not achieve the revenues or cash flows
that justifies such transaction. Any delays in entering into new strategic partnership agreements relatedto-mavedelparcould

delay the development and commercialization of such product candidates mavodelparineertain-geographtes-for-eertain
tneteations-, which would hdlln our business prospects, flllanudl condmon dnd results 01‘ operatlons —We-are-highly-dependent

employees, independent contmctms principal investigators, CROs, consultants and vendors may engage in misconduct or other
improper activities, including noncompliance with regulatory standards and requirements. We are exposed to the risk that
employees, independent contractors, principal investigators, CROs, consultants, and vendors may engage in fraudulent or other



illegal activity. Misconduct by these parties could include intentional, reckless and / or negligent conduct or disclosure of
unauthorized activities to us that violates: (i) the rules of the FDA and other similar foreign regulatory bodies, including those
rules that require the reporting of true, complete, and accurate information to the FDA and other similar foreign regulatory
bodies; (ii) manufacturing standards; (iii) healthcare fraud and abuse laws in the United States and similar foreign fraudulent
misconduct laws or (iv) laws that require the true, complete, and accurate reporting of our financial information or data. These
laws may impact, among other things, our current activities with principal investigators and research subjects, as well as
proposed and future sales, marketing, and education programs. In particular, the promotion, sales, and marketing of healthcare
items and services, as well as certain business arrangements in the healthcare industry, are subject to extensive laws designed to
prevent fraud, kickbacks, self- dealing, and other abusive practices. These laws and regulations may restrict or prohibit a wide
range of pricing, discounting, marketing and promotion, structuring and commission (s), certain customer incentive programs,
and other business arrangements generally. Activities subject to these laws also involve the improper use of information
obtained in the course of patient recruitment for clinical trials. If we obtain regulatory approval for mavedelpar-a product
candidate and begin commercializing these-such produets— product in the United States, the EU and other countries or
jurisdictions, our potential exposure under the laws of such countries and jurisdictions will increase significantly, and our costs
associated with compliance with such laws are also likely to increase. If any such actions are instituted against us, and we are
not successful in defending ourselves or asserting our rights, those actions could have a significant impact on our business,
including the imposition of significant civil, criminal and administrative penalties, damages, disgorgement, monetary fines,
imprisonment, possible exclusion from participation in Medicare, Medicaid and other federal healthcare programs and
equivalent foreign healthcare programs, additional reporting requirements and / or oversight if we become subject to a corporate
integrity agreement or similar agreement to resolve allegations of non- compliance with these laws, contractual damages,
reputational harm, diminished profits and future earnings, and curtailment of our operations. Our relationships with customers,
healthcare providers, and third- party payors may be subject, directly or indirectly, to federal, state and comparable foreign
healthcare fraud and abuse laws, false claims laws, and other healthcare laws and regulations. If we or our employees,
independent contractors, consultants, commercial partners, or vendors violate these laws, we could face substantial penalties.
Our relationships with customers, healthcare providers, and third- party payors may be subject, directly or indirectly, to federal
and state healthcare fraud and abuse laws, false claims laws, and other healthcare laws and regulations. These laws may impact,
among other things, ewr-any future clinical research pregram-programs . as well as our proposed and future sales, marketing,
and education programs. In particular, the promotion, sales and marketing of healthcare items and services is subject to
extensive laws and regulations designed to prevent fraud, kickbacks, self- dealing, and other abusive practices. These laws and
regulations may restrict or prohibit a wide range of pricing, discounting, marketing and promotion, sales commission, customer
incentive, and other business arrangements. The U. S. healthcare laws and regulations that may affect our ability to operate
include, but are not limited to: * the federal Anti- Kickback Statute, which prohibits, among other things, any person or entity
from knowingly and willfully, offering, paying, soliciting or receiving any remuneration, directly or indirectly, overtly or
covertly, in cash or in kind, to induce, or in return for, the purchasing, leasing, ordering or arranging for the purchase, lease, or
order of any item or service reimbursable under Medicare, Medicaid or other federal healthcare programs. The term
remuneration ” has been broadly interpreted to include anything of value. Although there are a number of statutory exceptions
and regulatory safe harbors protecting some common activities from prosecution, the exceptions and safe harbors are drawn
narrowly. Practices that may be alleged to be intended to induce prescribing, purchases or recommendations, include any
payments of more than fair market value, and may be subject to scrutiny if they do not qualify for an exception or safe harbor. In
addition, a person or entity does not need to have actual knowledge of this statute or specific intent to violate it in order to have
committed a violation; * federal civil and criminal false claims laws, including the federal civil False Claims Act, and civil
monetary penalty laws, which prohibit, among other things, individuals or entities from knowingly presenting, or causing to be
presented, claims for payment or approval from Medicare, Medicaid, or other federal government programs that are false or
fraudulent or knowingly making a false statement to improperly avoid, decrease or conceal an obligation to pay money to the
federal government, including federal healthcare programs. In addition, the government may assert that a claim including items
or services resulting from a violation of the federal Anti- Kickback Statute constitutes a false or fraudulent claim for purposes of
the federal civil False Claims Act and the civil monetary penalties statute; * the federal Health Insurance Portability and
Accountability Act of 1996 (HIPAA) which created new federal civil and criminal statutes that prohibit knowingly and willfully
executing, or attempting to execute, a scheme to defraud any healthcare benefit program or obtain, by means of false or
fraudulent pretenses, representations, or promises, any of the money or property owned by, or under the custody or control of,
any healthcare benefit program, including private third- party payors and knowingly and willfully falsifying, concealing or
covering up by any trick, scheme or device, a material fact or making any materially false, fictitious or fraudulent statements in
connection with the delivery of, or payment for, healthcare benefits, items or services. Similar to the federal Anti- Kickback
Statute, a person or entity does not need to have actual knowledge of the statute or specific intent to violate it in order to have
committed a violation; « HIPAA, as amended by the Health Information Technology for Economic and Clinical Health Act
(HITECH) , and their respective implementing regulations, which impose requirements on certain healthcare providers, health
plans, and healthcare clearinghouses, known as covered entities, and their respective business associates that perform services
for them that involve the use, or disclosure of, individually identifiable health information as well as their covered
subcontractors; and ¢ the federal Physician Payments Sunshine Act, which requires certain manufacturers of drugs, devices,
biologicals and medical supplies for which payment is available under Medicare, Medicaid or the Children’ s Health Insurance
Program (with certain exceptions) to report annually to CMS information related to payments or other transfers of value made to
physicians, (defined to include doctors, dentists, optometrists, podiatrists and chiropractors), other healthcare professionals
(such as physician assistants and purse practitioners), and teaching hospitals, as well as ownership and investment interests held



by such physicians and their immediate family members. We may also be subject to state and foreign equivalents of each of the
healthcare laws described above, among others, some of which may be broader in scope. For example, we may be subject to the
following: anti- kickback and false claims laws and regulations that may apply to sales or marketing arrangements and claims
involving healthcare items or services reimbursed by non- governmental third party payors, including private insurers, or that
apply regardless of payor; laws and regulations that require pharmaceutical companies to comply with the pharmaceutical
industry’ s voluntary compliance guidelines and the relevant compliance guidance promulgated by the federal government; laws
and regulations that require drug manufacturers to report information related to payments and other transfers of value to
physicians and other healthcare providers, marketing expenditures, or drug pricing; and laws and regulations requiring the
registration of pharmaceutical sales and medical representatives. Additionally, we may be subject to consumer protection and
unfair competition laws, which broadly regulate marketplace activities and activities that potentially harm consumers. Because
of the breadth of these laws and regulations and the narrowness of the statutory exceptions and regulatory safe harbors available,
it is possible that some of our business activities, or our arrangements with physicians, could be subject to challenge under one
or more of such laws and regulations. It is not always possible to identify and deter employee misconduct or business
noncompliance, and the precautions we take to detect and prevent inappropriate conduct may not be effective in controlling
unknown or unmanaged risks or losses or in protecting us from governmental investigations or other actions or lawsuits
stemming from a failure to be in compliance with such laws or regulations. Efforts to ensure that our business arrangements will
comply with applicable healthcare laws and regulations may involve substantial costs. It is possible that governmental and
enforcement authorities will conclude that our business practices may not comply with current or future statutes, regulations or
case law interpreting applicable fraud and abuse or other healthcare laws and regulations. If we or our employees, independent
contractors, consultants, commercial partners and vendors violate these laws and regulations, we may be subject to
investigations, enforcement actions and / or significant penalties, including the imposition of significant civil, criminal and
administrative penalties, damages, disgorgement, monetary fines, imprisonment, possible exclusion from participation in
Medicare, Medicaid and other healthcare programs, contractual damages, reputational harm, diminished profits and future
earnings, additional reporting requirements and / or oversight if we become subject to a corporate integrity agreement or similar
agreement to resolve allegations of non- compliance with these laws and regulations, and curtailment of our operations, any of
which could adversely affect our ability to operate our business and our results of operations. In addition, the-any approval and
commercialization of mavedelpar-any product candidates outside the United States will also likely subject us to foreign
equivalents of the healthcare laws and regulations mentioned above, among other foreign laws and regulations. We are subject
to stringent and ehanging-evolving U. S. and foreign laws, regulations, and rules , industry standards , contractual obligations,
policies and other obligations related to data privacy and security. Our actual or perceived failure to comply with such
obligations could lead to regulatory investigations or actions; litigation (including class claims) and mass arbitration
demands ; fines and penalties; disruptions of our business operations; reputational harm; loss of revenue or profits; and other
adverse business consequences. In the ordinary course of business, we collect, receive, store, process, generate, use, transfer,
disclose, make accessible, protect, secure, dispose of, transmit, and share (collectively, proeessing—--- process ) personal data
and other sensitive information, including proprietary and confidential business data, trade secrets, intellectual property, data we
collect about trial participants in connection with clinical trials, and sensitive third- party data (collectively, sensitive data). Our
data processing activities may-subject us to numerous data privacy and security obligations, such as various laws, regulations,
guidance, industry standards, external and internal privacy and security policies, contractual ebligatiens-requirements , and
other obligations , relating to data privacy and security. In the United States, federal, state, and local governments have enacted
numerous data privacy and security laws and-regilations-, including data breach notification laws, state and federal health
information privacy laws, personal data privacy laws, and federal-and-state-consumer protection laws (e. g., Section 5 of the
Federal Trade Commission Act), and other similar laws (e. g., wiretapping laws). In addition, we may obtain health data from
third parties (including research institutions from which we obtaln clinical trial data) that is @ubject to prlvacy and iecurlty
requirements under HIPAA, as amended by ; atter
HITECH ¥, and their respective implementing regulations. Depending on the fact% and mrcumstances we Could be subject to
civil, criminal, and administrative penalties if we knowingly obtain, use, or disclose individually identifiable protected health
information in a manner that is not authorized or permitted by HIPAA. In addition-the past few years, numerous U. S. states
— including California, Virginia, Colorado, Connecticut, and Utah — have enacted comprehensive privacy laws that
impose certain obligations on covered businesses, including providing specific disclosures in privacy notices and
affording residents with certain rights concerning their personal data. As applicable, such rights may include the right to
access, correct, or delete certain personal data, and to opt- out of certain data processing activities, such as targeted
advertising, profiling, and automated decision- making. The exercise of these rights may impact our business and ability
to provide our products and services. Certain states also impose stricter requirements for processing certain personal
data, including sensitive information, such as conducting data privacy impact assessments. These state laws allow for
statutory fines for noncompliance. For example , the California Consumer Privacy Act of 2018, as amended by the California
Privacy Rights Act of 2020 (5erthe-CPRA ) (collectively, the CCPA), applies to personal data of consumers, business
repreqentatlveq and employees who are California residents , and requires businesses to prov1de specific disclosures in
privacy notices and honor requests of €aliforntarestdents-such individuals to exercise certain privacy rights related-to-their
personatdata-. The CCPA provides for admintstrative-fines of ferneneemphaneeup to $ 7, 500 per intentional violation yand
allows prlvate htlgant% affected by Certaln data breaches to recover %1gn1ﬂcant itatutory damage% F&ﬁher—t-he—GP-Ibﬁ—s—feeeﬁ’f




eempfeheﬁswe—pfwaey—la-ws—&ﬂd-a&n-}ar&mllar laws are bemg conqldered in qeveral other qtateq ,as Well as at the federal
and local levels, and we expect more states to pass similar laws in the future . While these states, like the CCPA, also
exempt some data processed in the context of clinical trials, these developments may further complicate compliance efforts, and
increase legal risk and compliance costs for us and the third parties upon whom we rely. Outside the United States, an
increasing number of laws, and-regulations , and industry standards may govern data privacy and security. For example, the
EU GDPR, the UK GDPR, Canada’ s Personal Information Protection and Electronic Documents Act (PIPEDA), Australia’ s
Privacy Act, and New Zealand’ s Privacy Act, impose strict requirements for processing personal data. For example, under the
EU GDPR and UK GDPR, companies may face temporary or definitive bans on data processing and other eeeretwe— corrective
actions, fines of up to 20 million euros or 17. 5 million pounds &, respectively 3, or 4 % of annual global revenue , in each case ,
whichever is greater, or private litigation related to processing of personal data brought by classes of data subjects or consumer
protection organizations authorized at law to represent their interests. In additiorrthe ordinary course of business , we may be
tma-b}e—te—transfer personal data from Europe and other _]url%dlCthl’B to the United States or other countries d-ue—te—dat&

q 0 6 d ews-. Europe and other jurisdictions have enacted laws requiring
data to be localized or hmltmg the transfer of perqonal data to other countries. In particular, the European Economic Area (EEA)
and the United Kingdom ( UK ) have significantly restricted the transfer of personal data to the United States and other
countries whose privacy laws they-it generally believe-believes are inadequate. Other jurisdictions may adopt similarly
stringent interpretations of their data localization and cross- border data transfer laws. Although there are currently various
mechanisms that may be used to transfer personal data from the EEA and UK to the United States in compliance with law, such
as the EEA-European Commission’ s standard-Standard eentraetaal-Contractual elatses-Clauses and-, the UK’ s
international-International data-Data Transfer Agreement / Addendum, and the EU- U. S. Data Privacy Framework and
the UK extension thereto (which allows for transfer-transfers agreement-to relevant U. S.- based organizations who self-
certify compliance and participate in the Framework and / or extension thereto) , these mechanisms are subject to
potential legal challenges, and there is no assurance that we can satisfy or rely on these measures to lawfully transfer personal
data to the United States. If there is no lawful manner for us to transfer personal data from the EEA and-, the UK , or other
jurisdictions to the United States, or if the requirements for a legally- compliant transfer are too onerous, we could face
significant adverse consequences, including the interruption or degradation of our operations, the need to relocate part of or all
of our business or data processing activities to other jurisdictions (such as Europe) at significant expense, increased exposure to
regulatory actions, substantial fines and penalties, the inability to transfer data and work with partners, vendors and other third
parties, and injunctions against our processing or transferring of personal data necessary to operate our business. These
challenges and risks concerning cross- border transfers of personal data out of the EEA and UK to recipients in other
jurisdictions, notably recipients in the United States, may be of particular significance to us and our operations as the majority of
the trials we conduct take place in locations outside the United States, with a large number occurring in the EEA or UK.
Furthermore, companies that transfer personal data out of the EEA and UK to other jurisdictions, particularly to the United
States, are subject to increased scrutiny from regulators, individual litigants, and aetivities—-- activist groups. Some European
regulators have ordered certain companies to suspend or permanently cease certain transfers of personal data out of Europe for
allegedly violating the GDPR’ s cross- border data transfer limitations. In addition to data privacy and security laws, we are also
bound by contractual obligations related to data privacy and security, and our efforts to comply with such obligations may not be
successful. Our employees and personnel may use generative artificial intelligence (AI) technologies to perform their
work, and the disclosure and use of personal data in generative Al technologies is subject to various privacy laws and
other privacy or legal obligations (such as copyright infringement). Governments have passed and are likely to pass
additional laws regulating generative AL. Any use of this technology could result in additional compliance costs,
regulatory investigations and actions, and consumer lawsuits. If we are unable to use generative Al it could make our
business less efficient and result in competitive disadvantages. We publish privacy policies, marketing materials and other
statements, such as compliance with certain certifications or self- regulatory principles, regarding data privacy and security. If
these policies, marketing materials or statements are found to be deficient, lacking in transparency, deceptive, unfair, or
misrepresentative of our practices, we may be subject to investigation, enforcement actions by regulators or other adverse
consequences. Obligations related to data privacy and security (and consumers’ data privacy expectations) are quickly
changing, becoming increasingly stringent, and creating regetatory-uncertainty. Additionally, these obligations may be subject
to differing applications and interpretations, which may be inconsistent or conflict among jurisdictions. Preparing for and
complying with these obligations requires us to devote significant resources and may necessitate changes to our services,
information technologies, systems, and practices and to those of any third parties that process sensitive data on our behalf. We
may at times fail (or be perceived to have failed) in our efforts to comply with our data privacy and security obligations.
Moreover, despite our efforts, our personnel or third parties upon whom we rely es-may fail to comply with such obligations,
which could negatively impact our business operations. If we or the third parties upon which we rely fail, or are perceived to
have failed, to address or comply with applicable data privacy and security obligations, we could face significant consequences.
These consequences may include, but are not limited to, government enforcement actions (e. g., investigations, fines, penalties,
audits, inspections, and similar); litigation (including class- action claims) and mass arbitration demands ; additional
reporting requirements and / or oversight; bans on processing personal data; and orders to destroy or not use personal data. In
particular, plaintiffs have become increasingly more active in bringing privacy- related claims against companies,
including class claims and mass arbitration demands. Some of these claims allow for the recovery of statutory damages
on a per violation basis, and, if viable, carry the potential for monumental statutory damages, depending on the volume
of data and the number of violations. Any of these events could have a material adverse effect on our reputation, business, or




financial condition, including but not limited to: loss of customers; interruptions or stoppages in our business operations
(including future clinical trials); inability to process sensitive data or to operate in certain jurisdictions; limited ability to
de\ e]op or Commercmllze our ploduuts expendlture of time and resources to defend any claim or mquny, adv erse publluty or

ffeﬁa—t-he—E—U— If product lmblllty ldwsults are bIOLl(’ht against us, we may incur substantial lldbllmes and may be quuned to
limit commercialization of mavedelparand-any fatare-product candidates. We-Although we are not currently pursuing
further clinical development of our only product candidate, mavodelpar, we face an inherent risk of product liability as a
result of the clinical testing of mavodelpar we have conducted and any future clinical testing of mavodelpar and any other
product candidates and-we may conduct. We will face an even greater risk if we commercialize any products. For example, we
may be sued if mavodelpar or any future product candidates causes or is perceived to cause injury or is found to be otherwise
unsuitable during clinical testing, manufacturing, marketing, or sale. Any such product liability claims may include allegations
of defects in manufacturing, defects in design, a failure to warn of dangers inherent in the product, negligence, strict liability,
and a breach of warranties. Claims could also be asserted under state consumer protection acts. If we cannot successfully defend
ourselves against product liability claims, we may incur substantial liabilities or be required to limit commercialization of
mavedelpar-any product candidates . Even successful defense would require significant financial and management resources.
Regardless of the merits or eventual outcome, liability claims may result in: « decreased demand for mavedelparand-any fatare
product candidates; ¢ injury to our reputation; ¢ withdrawal of clinical trial participants; ¢ initiation of investigations by
regulatory authorities; * costs to defend the related litigation;  a diversion of management’ s time and our resources; ®
substantial monetary awards to trial participants or patients; * product recalls, withdrawals or labeling, marketing, or
promotional restrictions; * loss of revenue; ¢ exhaustion of any available insurance and our capital resources; * the inability to



commercialize mavedelpar-and-any fatare-product candidates; or * a decline in our share price. Our inability to obtain and retain
sufficient product liability insurance at an acceptable cost to protect against potential product liability claims could prevent or
inhibit the commercialization of products we may develop. We currently carry an aggregate of up to $ 7 . 0 million of product
liability insurance covering our clinical trials. Although we maintain such insurance, any claim that may be brought against us
could result in a court judgment or settlement in an amount that is not covered, in whole or in part, by our insurance or that is in
excess of the limits of our insurance coverage. If we determine that it is prudent to increase our product liability coverage due to
the commercial launch of any approved product, we may be unable to obtain such increased coverage on acceptable terms, or at
all. Our insurance policies also have various exclusions, and we may be subject to a product liability claim for which we have
no coverage. We will have to pay any amounts awarded by a court or negotiated in a settlement that exceed our coverage
limitations or that are not covered by our insurance, and we may not have, or be able to obtain, sufficient capital to pay such
amounts. Our ability to utilize our net operating loss (NOL) carryforwards and certain other tax attributes may be limited. We
have incurred substantial losses during our history and do not expect to become profitable in the near future, and we may never
achieve profitability. To the extent that we continue to generate taxable losses, unused losses will carry forward to offset future
taxable income, if any, until such unused losses expire (if at all). See Note +8-11 , Income Taxes of Notes to Consolidated
Financial Statements included in this Annual Report for further discussion. Under federal tax legislation enacted in 2017,
informally titled the Tax Cuts and Jobs Act ( the Tax Act), as modified by the Coronavirus Aid, Relief, and Economic
Security Act (the CARES Act), federal NOL carryforwards generated in tax years beginning after December 31, 2017 may be
carried forward indefinitely but, in the case of tax years beginning after 2020, may only be used to offset 80 % of our taxable
income annually. Our NOLs and tax credit carryforwards are subject to review and possible adjustment by the Internal Revenue
Service (IRS) and state tax authorities and may become subject to an annual limitation in the event of certain cumulative
changes in the ownership interest of significant stockholders over a rolling three- year period in excess of 50 percentage points
(by value), as defined under Section 382 of the Internal Revenue Code of 1986, as amended. Our ability to utilize our NOL
carryforwards and other tax attributes to offset future taxable income or tax liabilities may be limited as a result of ownership
changes. Similar rules may apply under state tax laws. Such limitations could result in the expiration of our carryforwards
before they can be utilized and, if we are profitable, our future cash flows could be adversely affected due to our increased
taxable income or tax liability. We may have experienced ownership changes in the past and may experience ownership
changes as a result of future offerings and / or subsequent changes in our stock ownership (some of which are outside our
control). In addition, at the state level, there may be periods during which the use of NOLs is suspended or otherwise limited,
which could accelerate or permanently increase state taxes owed. Changes in tax laws or regulations that are applied adversely
to us or our customers may have a material and adverse effect on our business, cash flow, financial condition or results of
operations. The Tax Act enacted many significant changes to the U. S. tax laws. Future guidance from the IRS and other tax
authorities with respect to the Tax Act may affect us, and certain aspects of the Tax Act could be repealed or modified in future
legislation. For example, the CARES Act modified certain provisions of the Tax Act. Changes in corporate tax rates, the
realization of net deferred tax assets relating to our U. S. operations, the taxation of foreign earnings and the deductibility of
expenses under the Tax Act or future tax reform legislation could have a material impact on the value of our deferred tax assets,
could result in significant one- time charges in the current or future taxable years and could increase our future U. S. tax
expense. For example, the recently enacted IRA includes provisions that will impact the U. S. federal income taxation of
corporations, including imposing a minimum tax on the book income of certain large corporations and an excise tax on certain
corporate stock repurchases that would be imposed on the corporation repurchasing such stock. The foregoing items, as well as
any other future changes in tax laws, could have a material adverse effect on our business, cash flow, financial condition or
results of operations. In addition, it is uncertain if and to what extent various states will conform to the Tax Act, the CARES
Act, the IRA, or any newly enacted federal tax legislation. Tax authorities may disagree with our positions and conclusions
regarding certain tax positions, resulting in unanticipated costs, taxes or non- realization of expected benefits. A tax authority
may disagree with tax positions that we have taken, which could result in increased tax liabilities. For example, the IRS H—5-
Internal-Revenue-Serviee-or another tax authority could challenge our allocation of income by tax jurisdiction and the amounts
paid between our affiliated companies pursuant to our intercompany arrangements and transfer pricing policies, including
amounts paid with respect to our intellectual property development. Similarly, a tax authority could assert that we are subject to
tax in a jurisdiction where we believe we have not established a taxable nexus, often referred to as a “ permanent establishment ”
under international tax treaties, and such an assertion, if successful, could increase our expected tax liability in one or more
jurisdictions. A tax authority may take the position that material income tax liabilities, interest and penalties are payable by us,
in which case, we expect that we might contest such assessment. Contesting such an assessment may be lengthy and costly and
if we were unsuccessful in disputing the assessment, the implications could increase our anticipated effective tax rate, where
applicable. Adverse developments affecting the financial services industry, such as actual events or concerns involving liquidity,
defaults or non- performance by financial institutions could adversely affect our current financial condition and projected
business operations. Events involving limitations to liquidity, defaults, non- performance or other adverse developments that
affect financial institutions, transactional counterparties or other companies in the financial services industry, or concerns or
rumors about any events of these kinds or other similar risks, have in the past and may in the future lead to market- wide
liquidity problems. For example, on March 10, 2023, Silicon Valley Bank (SVB) was closed by the California Department of
Financial Protection and Innovation, and the Federal Deposit Insurance Corporation (FDIC) was appointed as receiver.
Subsequently, the FDIC announced that all deposits with SVB are-would be fully insured. Similarly, on March 12, 2023,
Signature Bank Corp. and Silvergate Capital Corp. were each swept into receivership and on May 1, 2023, First
Republic Bank was swept into receivership. e maintain-operating-aceounts-have moved any cash or other deposits
previously held at SVB US (a division of First Citizens Bank) and SVB UK (a division of HSBC) to other financial



institutions. We did not have any material impact on our financial condition or operations as a result of SVB’ s
circumstances. Additionally, the failure of a bank, or other adverse conditions in the financial or credit markets
impacting financial institutions at which we maintain balances or with which we do business, could adversely impact our
liquidity and financial performance. There can be no assurance that our deposits in excess of the FDIC or other
comparable insurance limits will be backstopped by the U. S. or any applicable foreign government in the future or that
any bank or financial institution with which we do business will be able to obtain needed liquidity from whieh-other
banks, government institutions or by acquisition in the event of a future failure or liquidity crisis. In addition, if any of
our partners or parties with whom we conduct business are unable to access funds due to the status of their financial
institution, such parties’ ability to pay employees-and-other— their obligations to us or to enter into new commercial
arrangements requiring additional payments to us could be adversely affected. Investor concerns regarding the U. S. or
international financial systems could result in less favorable commercial financing terms, including higher interest rates
or costs and tighter financial and operating covenants, or systemic limitations on access to credit and liquidity sources,
thereby making it more difficult for us to acquire financing on acceptable terms or at all. Our inability to acquire
financing on acceptable terms or at all may materially harm our business, financial condition, results of operations and
prospects. Risks Related to Our Reliance on Third Parties We have in the past and may in the future rely on third parties

for-goods-and-serviees—Any-disruption-to conduct, supervise, SV
and other-monitor our chnlcal tr1als. If these thnd parties do not successfully carry out —We—depeﬁd-eﬁ—a—heeﬂse-agreeﬁreut-

' their contractual duties toss-ofsignifieantrights-,
whteh—wet&d—hﬁmmeet rlgorously enforced regulatory requlrements, our-- or business-meet expected deadlines, we may

not be able to obtam regulatory approval for or commerclahze any product candldates we may choose to develop We

eﬂﬁeﬂt-l-y—rely on —aﬂd—tﬂfeﬂd-te—eeﬁt—mtte—felrymg—eﬂ—thnd party C ROs in connection Wlth eufany future clinical t11dls f01

mavedelpar-any product candidates we may choose to develop . We control or will control only certain aspects of their
activities. Nevertheless, we are responsible for ensuring that each of our clinical trials that we have conducted and may
conduct in the future is conducted in accordance with applicable protocol, legal, regulatory, and scientific standards, and our
reliance on our CROs does not relieve us of our regulatory responsibilities. We and our CROs are required to comply with
GCPs, which are regulations and guidelines enforced by the FDA and comparable foreign regulatory authorities for product
candidates in clinical development. Regulatory authorities enforce these GCPs through periodic inspections of trial sponsors,
principal investigators and trial sites. If we or any of these CROs fail to comply with applicable GCP regulations, the clinical
data generated in our future clinical trials may be deemed unreliable and the FDA or comparable foreign regulatory authorities
may require us to perform additional clinical trials before approving our marketing applications. Upon inspection, such
regulatory authorities may determine that our future clinical trials do not comply with the GCP regulations. In addition, our
future clinical trials must be conducted with drug product produced under cGMP regulations and will require a large number of
test subjects. Our failure or any failure by our CROs to comply with these regulations or to recruit a sufficient number of
patients may require us to repeat clinical trials, which would delay the regulatory approval process. Moreover, our business may
be implicated if any of our CROs violates federal or state fraud and abuse or false claims laws and regulations or healthcare
privacy and security laws. ©ur-The CROs on whom we have historically relied and may in the future rely arc not our
employees and, except for remedies available to us under our agreements with such CROs, we cannot control whether or not
they devote sufficient time and resources to our ongoing preclinical, clinical and nonclinical programs. These CROs may also
have relationships with other commercial entities, including our competitors, for whom they may also be conducting clinical
trials or other drug development activities, which could affect their performance on our behalf. If esr-such CROs do not
successfully carry out their contractual duties or obligations or meet expected deadlines, if they need to be replaced or if the
quality or accuracy of the clinical data they obtain is compromised due to the failure to adhere to eur-the relevant clinical
protocols or regulatory requirements or for other reasons, our future clinical trials may be extended, delayed, or terminated and
we may not be able to complete development of, obtain regulatory approval for or successfully commercialize mavodelparand
any fatare-product candidates. As a result, our financial results and the commercial prospects for mavedelparand-any futare
product candidates would be harmed, our costs could increase and our ability to generate revenues could be delayed. Switching
or adding CROs involves substantial cost and requires extensive management time and focus. In addition, there is a natural
transition period when a new CRO commences work. As a result, delays occur, which can materially impact our ability to meet
the eur-desired-clinical development timelines we may establish for any product candidates . Although we carefully manage
our relationships with our CROs, we may encounter challenges or delays in the future and these delays or challenges may have a
material adverse impact on our business, prospects, financial condition, and results of operations. In addition, quarantines,
shelter- in- place, and similar government orders, or the perception that such orders, shutdowns or other restrictions on the
conduct of business operations could occur, related to €0V B-—3-erether-infectious diseases could impact personnel at our



CROs, which could disrupt our clinical timelines, which could have a material adverse impact on our bu%rnes% prospects,
financial condition, and results of operations be-s : stila ; ; : .+=We have
in the past and may in the future rely completely on third partres to manufacture our precllnlcal and clmrcal drug supplies and
we ntend-to-may in the future rely on third parties to produce commercial supplies of mavedelpar-and-any fatare-product
candidates that we may choose to develop .if approved,and these third parties may fail to obtain and maintain regulatory
approval for their facilities,fail to provide us with sufficient quantities of drug product or fail to do so at acceptable quality levels

or prices. We are not currently pursuing further cllmcal development of -Rtsks—Related—te—GtH&tel—leefual—Prepefweur

sueeess-depends-enour only product candidate, ability
mavodelpar sany-fatare-If we pursue development of other product candrdate% we w1ll likely rely on contract

manufacturers manufacture our cllmcal drug supplles for use 3 y y ; A
: atirg v d d-in the conduct of our chmcal trials . We do not currently have nor do
we plan o acquire the infrastructure or capability internally to manufacture our clinical drug supplies for use in the conduct of
our clinical trials, and we lack the resources and the capability to manufacture mevedelparand-any fature-product candidates on
a clinical or commercial scale. Instead, we have hlstorlcally and may in the future rely on contract manufacturers for such
productron Ave-o : : ; atertals; o

eommereial-produetion-with-third—party-sapphers—Our relrance on third- party quppllers and manufacturers, 1nclud1ng single-
source suppliers, could harm our ability to develop mavedelpar-any product candidates or commercialize #-any such product
candidates , if approved. Further, any delay in identifying and qualifying a manufacturer for commercial production could
delay the potential commercialization of meavedelparand-any fature-such product candidates, and, in the event that we do not
have sufficient product to complete our future clinical trials, it could delay such trials. The facilities used by our contract
manufacturers to manufacture meavedelparand-any fatare-product candidates must be approved by the applicable regulatory
authorities, including the FDA, pursuant to inspections that will be conducted after an NDA or comparable forelgn regulatory
marketing appllcatron is submitted —W ; ; e : atid 0 y

that conform% to our %pemﬁcatlons and the FDA’ s %trlet regulatory requirements, they will not be able to secure or maintain
FDA approval for the manufacturing facilities. In addition, we have no control over the ability of our contract manufacturers to
maintain adequate quality control, quality assurance and qualified personnel. If the FDA or any other applicable regulatory
authority does not approve these facilities for the manufacture efmavedelparer-any futare-such product candidates or if it
withdraws any such approval in the future, or if our suppliers or contract manufacturers decide they no longer want to supply or
manufacture for us, we may need to find alternative manufacturing facilities, in which case we might not be able to identify
manufacturers for clinical or commercial supply on acceptable terms, or at all, which would significantly impact our ability to
develop, obtain regulatory approval for, or market mavedelparand-any futare-such product candidates. In addition, the
manufacture of pharmaceutical products is complex and requires significant expertise and capital investment, including the
development of advanced manufacturing techniques and process controls. Manufacturers of pharmaceutical products often
encounter difficulties in production, particularly in scaling up and validating initial production and absence of contamination.
These problems include difficulties with production costs and yields, quality control, including stability of the product, quality
assurance testing, operator error, shortages of qualified personnel, as well as compliance with strictly enforced federal, state, and
foreign regulations. Furthermore, if contaminants are discovered in our supply of mavedelparor-any fatuare-product candidates or
in the manufacturing facilities, such manufacturing facilities may need to be closed for an extended period of time to investigate
and remedy the contamination. Any stability or other issues relating to the manufacture of mavedelpar-any product candidates
may occur in the future. In addition, quarantines, shelter- in- place, and similar government orders, or the perception that such
orders, shutdowns, or other restrictions on the conduct of business operations could occur, related to €OVID-—19-erother
infectious diseases could impact personnel at our third- party manufacturing facilities upon which we may rely in the future ,
or the availability or cost of materials, which could disrupt the supply chain for our product candidates. Additionally, eur-the
manufacturers whom we may rely on may experience manufacturing difficulties due to resource constraints or as a result of
labor disputes or unstable political environments. If earthe manufacturers we rely on were to encounter any of these
difficulties, or otherwise fail to comply with their contractual obligations, our ability to provide our product candidate to patients
in clinical trials would be jeopardized. Any delay or interruption in the supply of clinical trial supplies could delay the
completion of any future clinical trials, increase the costs associated with maintaining clinical trial programs and, depending
upon the period of delay, require us to commence new clinical trials at additional expense or terminate clinical trials completely.
If we or our third- party manufacturers use hazardous substances in a manner that causes injury or violates applicable law, we
may be liable for damages. Our-We are not currently pursuing further clinical development of our only product candidate,
mavodelpar. However, our historical research and development activities involved and future activities could involve the
controlled use of potentially hazardous substances by our third- party manufacturers. @u+-Such manufacturers are subject to
federal, state, and local laws and regulations in the United States governing the use, manufacture, storage, handling and disposal
of medical, radioactive and hazardous materials. Although we believe that the eurmanufaetarers=procedures for using,
handling, storing and disposing of these materials used by the manufacturers we historically relied on comply with legally
prescribed standards, we cannot completely eliminate the risk of contamination or injury resulting from hazardous materials. As
a result of any such contamination or injury, we may incur liability or local, city, state or federal authorities may curtail the use
of these materials and interrupt our business operations. In the event of an accident, we could be held liable for damages or



penalized with fines, and the liability could exceed our resources. We do not have any insurance for liabilities arising from
hazardous materials. Compliance with applicable environmental laws and regulations is expensive, and current or future
environmental regulations may impair our research, development, and production efforts, which could harm our business,
prospects, financial condition, or results of operations. Risks Related to Our Intellectual Property Our success depends on
our ability to obtain and maintain sufficient intellectual property protection for any product candidates and other
proprietary technologies. Our commercial success will depend in part on our ability to obtain and maintain a combination of
patents, trade secret protection and confidentiality agreements to protect the intellectual property related to mavedelpatr;-any
future-product candidates -and other proprietary technologies we develop. If we are unable to obtain or maintain patent
protection with respect to such mavedelpar,any-fatare-product candidates, and other proprietary technologies we may develop,
our business, financial condition, results of operations, and prospects could be materially harmed. We generally seek to protect
our products and product candidates and related 1nvent10ns and improvements that we Con51der important to our business —We

Pendmg patent appllcatlons cannot be enforced
against thlrd parties practlclng the technology claimed in such applications unless, and until, patents issue from such
applications, and then only to the extent the issued claims cover such technology. There can be no assurance that our patent
applications or the patent applications of our future licensors will result in patents being issued or that issued patents will afford
sufficient protection against competitors with similar technology, nor can there be any assurance that the patents issued will not
be infringed, designed around or invalidated by third parties. Even issued patents may later be found invalid or unenforceable or
may be modified or revoked in proceedings instituted by third parties before various patent offices or in courts. The degree of
future protection for our and our licensors’ proprietary rights is uncertain. Only limited protection may be available and may not
adequately protect our rights or permit us to gain or keep any competitive advantage. These uncertainties and / or limitations in
our ability to properly protect the intellectual property rights relating to our product candidates could have a material adverse
effect on our financial condition and results of operations. We cannot be certain that the claims in our U. S. pending patent
applications, corresponding international patent applications and patent applications in certain foreign territories, or those of our
future licensors, will be considered patentable by the United States Patent and Trademark Office (USPTO ), courts in the
United States or by the patent offices and courts in foreign countries, nor can we be certain that the claims in our future issued
patents will not be found invalid or unenforceable if challenged. In addition, although we enter into non- disclosure and
confidentiality agreements with parties who have access to patentable aspects of our research and development output, such as
our employees, outside scientific collaborators, CROs, third- party manufacturers, consultants, advisors, potential partners, and
other third parties, any of these parties may breach such agreements and disclose such output before a patent application is filed,
thereby jeopardizing our ability to seek patent protection. Given the amount of time required for the development, testing and
regulatory review of new product candidates, patents protecting such candidates might expire before or shortly after such
candidates are commercialized. As a result, our intellectual property may not provide us with sufficient rights to exclude others
from commercializing products similar or identical to ours. Obtaining and maintaining our patent protection depends on
compliance with various procedural, document submission, fee payment and other requirements imposed by governmental
patent agencies, and our patent protection could be reduced or eliminated for non- compliance with these requirements. The
patent application process is subject to numerous risks and uncertainties, and there can be no assurance that we or any of our
potential future collaborators will be successful in protecting our product candidates by obtaining and defending patents. The
USPTO and various foreign governmental patent agencies require compliance with a number of procedural, documentary, fee
payment, and other similar provisions during the patent process. Periodic maintenance fees, renewal fees, annuity fees and
various other governmental fees on any issued patents and / or applications are due to be paid to the USPTO and foreign patent
agencies in several stages over the lifetime of the patents and / or applications. We have systems in place to remind us to pay
these fees, and we employ an outside firm and rely on our outside counsel to pay these fees due to foreign patent agencies.
While an inadvertent lapse may sometimes be cured by payment of a late fee or by other means in accordance with the
applicable rules, there are situations in which noncompliance fnehad A58 ; :
result in abandonment or lapse of the patent or patent application, resultlng in part1a1 or Complete Tloss of patent rlghts in the
relevant jurisdiction. Non- compliance events that could result in abandonment or lapse of a patent or patent application include,
but are not limited to, failure to respond to official actions within prescribed time limits, non- payment of fees and failure to
properly legalize and submit formal documents. If such event were to occur, our competitors might be able to enter the market
with similar or identical products or technology earlier than should otherwise have been the case, which would have a material
adverse effect on our business, financial condition, results of operations, and prospects. Patent terms may be inadequate to
protect our competitive position on our product candidates for an adequate amount of time. Patent rights are of limited duration.
The term of any individual patent depends on applicable law in the country where the patent is granted. In the United States,
provided all maintenance fees are timely paid, a patent generally has a term of 20 years from its application filing date or earliest
claimed non- provisional filing date. Given the amount of time required for the development, testing and regulatory review of
new product candidates, patents protecting such candidates might expire before or shortly after such product candidates are




commercialized. Even if patents covering our product candidates are obtained, once the patent term has expired for a product,
we may be open to competition from generic products. As a result, our patent portfolio may not provide us with sufficient rights
to exclude others from commercializing product candidates similar or identical to ours. Upon issuance in the United States, the
term of a patent can be increased by patent term adjustment, which is based on certain delays caused by the USPTO, but this
increase can be reduced or eliminated based on certain delays caused by the patent applicant during patent prosecution. The term
of'a United States patent may also be shortened if the patent is terminally disclaimed over an earlier- filed patent. Extensions
may be available under certain circumstances, but the term of a patent and, correspondingly, the protection it affords is limited.
A patent term extension (PTE) based on regulatory delay may be available in the United States. However, only a single patent
can be extended for each marketing approval, and any patent can be extended only once, for a single product. Moreover, the
scope of protection during the period of the PTE does not extend to the full scope of the claim, but instead only to the scope of
the claim covering the product as approved. Laws governing analogous PTEs in foreign jurisdictions vary widely, as do laws
governing the ability to obtain multiple patents from a single patent family. Additionally, we may not receive an extension if we
fail to exercise due diligence during the testing phase or regulatory review process, apply within applicable deadlines, fail to
apply prior to expiration of relevant patents or otherwise fail to satisfy applicable requirements. If we are unable to obtain PTE
or restoration, or the term of any such extension is less than we request, the period during which we will have the right to
exclusively market our product will be shortened and our competitors may obtain approval of competing products following our
patent expiration and may take advantage of our investment in development and clinical trials by referencing our clinical and
preclinical data to launch their product earlier than might otherwise be the case, which could matetlally adversely affect our
business, ﬁnanelal condltlon re%ults of operations and pro%pect% ; :

obtain patents covering our product candidates, when the terms of all patents covering a product expire, our business may
become subject to competition from competitive products, including generic products. Given the amount of time required for the
development, testing, and regulatory review and approval of new product candidates, patents protecting such candidates may
expire before or shortly after such candidates are commercialized. As a result, our owned and licensed patent portfolio may not
pr0V1de us Wlth iufﬁment rlghtq to exclude others from Commetclathng productq 9111’111211 or 1dentlca1 to ours. We cannot ensure

patent apphcatloni ma—y—wﬂl issue or that patents based on our patent
appllcatlons will not be etigibte-challenged and rendered invalid and / or unenforceable. We have pending U. S.,
1nternat10nal (. e., PCT), and other forelgn patent appllcatlons and may submlt 51mllar patent appllcatlons for hmrted

-mavedel-p&r— However we cannot predlct . 1f and When patentq may issue “based on our patent apphcatlon% * the scope of
protection of any patent issuing based on our patent applications; * whether the claims of any patent issuing based on our patent
applications will provide protection against competitors, * whether or not third parties will find ways to invalidate or circumvent
our patent rights; * whether or not others will obtain patents claiming aspects similar to those covered by our patents and patent
applications; * whether we will need to initiate litigation or administrative proceedings to enforce and / or defend our patent
rights which will be costly whether we win or lose; and / or * whether the patent applications that we own or in- license will

result i in 19§ued patents Wlth claims that cover our product Candldates or uses thereof —aﬂd—#er—‘—whet-her—as—t-he—GGXH-B-—lQ

applications dlrected to our product candldate% as Well as technologies relating to our reiearch programs will be considered
patentable by the USPTO or by patent offices in foreign countries. One aspect of the determination of patentability of our
inventions depends on the scope and content of the *“ prior art, ” information that was or is deemed available to a person of skill
in the relevant art prior to the priority date of the claimed invention. There may be prior art of which we are not aware that may
affect the patentability of our patent claims or, if issued, affect the validity or enforceability of a patent claim relevant to our



business. There is no assurance that there is not prior art of which we are aware, but which we do not believe is relevant to our
business, which may, nonetheless, ultimately be found to limit our ability to make, use, sell, offer for sale or import our products
that may be approved in the future, or impair our competitive position. Even if the patents do issue based on our patent
applications, third parties may challenge the validity, enforceability or scope thereof, which may result in such patents being
narrowed, invalidated or held unenforceable. Furthermore, even if they are unchallenged, patents in our portfolio may not
adequately exclude third parties from practicing relevant technology or prevent others from designing around our claims. If the
breadth or strength of our intellectual property position with respect to our product candidates is threatened, it could dissuade
companies from collaborating with us to develop and threaten our ability to commercialize our product candidates. In the event
of litigation or administrative proceedings, we cannot be certain that the claims in any of our issued patents will be considered
valid by courts in the United States or foreign countries. Derivation proceedings may be necessary to determine priority of
inventions, and an unfavorable outcome may require us to cease using the related technology or to attempt to license rights from
the prevailing party. Derivation proceedings provoked by third parties or brought by us or declared by the USPTO may be
necessary to determine the priority of inventions with respect to our patents or patent applications or those of our future
licensors. An unfavorable outcome could require us to cease using the related technology or to attempt to license rights to it from
the prevailing party. Our business could be harmed if the prevailing party does not offer us a license on commercially
reasonable terms. Our defense of derivation proceedings may fail and, even if successful, may result in substantial costs and
distract our management and other employees. In addition, the uncertainties associated with such proceedings could have a
material adverse effect on our ability to raise the funds necessary to continue eur-any future clinical trials, continue our
development programs, license necessary technology from third parties or enter into development or manufacturing partnerships
that would help us bring our product candidates to market. If the scope of any patent protection we obtain is not sufficiently
broad, or if we lose any of our patent protection and / or other market exclusivity, our ability to prevent our competitors
from commercializing similar or identical product candidates may be adversely affected. The patent position of
biotechnology and pharmaceutical companies is highly uncertain and involves complex legal, scientific, and factual questions
and has been the subject of frequent litigation in recent years. As a result, the issuance, scope, validity, enforceability, and
commercial value of our patent rights are highly uncertain. Our patent applications may not result in patents being issued which
protect mavedelpar;any futare-product candidates ;-and other proprietary technologies we may develop or which effectively
prevent others from commercializing competitive technologies and products. Further, no consistent policy regarding the breadth
of claims allowed in pharmaceutical patents has emerged to date in the United States and in many jurisdictions outside of the
United States. Changes in either the patent laws or interpretations of patent laws in the United States and other countries may
diminish the value of our intellectual property. Accordingly, we cannot predict the breadth of claims that may be enforced in the
patents that may be issued from the applications we currently or may in the future own or license from third parties. Further, if
any patents we obtain or license are deemed invalid and unenforceable, our ability to commercialize or license our technology
could be adversely affected. Moreover, the coverage claimed in a patent application can be significantly reduced before the
patent is issued, and its scope can be reinterpreted after issuance. Even if patent applications we own or in- license in the future
issue as patents, they may not issue in a form that will provide us with any meaningful protection, prevent competitors or other
third parties from competing with us, or otherwise provide us with any competitive advantage. Any patents that we own or in-
license may be challenged or circumvented by third parties or may be narrowed or invalidated as a result of challenges by third
parties. Consequently, we do not know whether our product candidates will be protectable or remain protected by valid and
enforceable patents. Our competitors or other third parties may be able to circumvent our patents or the patents of our future
licensors by developing similar or alternative technologies or products in a non- infringing manner which could materially
adversely affect our business, financial condition, results of operations and prospects. The issuance of a patent is not conclusive
as to its inventorship, scope, validity or enforceability, and our patents or the patents of our future licensors may be challenged in
the courts or patent offices in the United States and abroad. We may be subject to a third- party pre- issuance submission of
prior art to the USPTO, or become involved in opposition, derivation, revocation, reexamination, post- grant review (PGR) and
inter partes review (IPR), or other similar proceedings challenging our owned patent rights. An adverse determination in any
such submission, proceeding or litigation could reduce the scope of, or invalidate or render unenforceable, our patent rights,
allow third parties to commercialize our product candidates and compete directly with us, without payment to us, or result in our
inability to manufacture or commercialize products without infringing third- party patent rights. Moreover, our patents or the
patents of our future licensors may become subject to post- grant challenge proceedings, such as oppositions in a foreign patent
office, that challenge our priority of invention or other features of patentability with respect to our patents and patent applications
and those of our future licensors. Such challenges may result in loss of patent rights, loss of exclusivity or in patent claims being
narrowed, invalidated or held unenforceable, which could limit our ability to stop others from using or commercializing similar
or identical technology and products, or limit the duration of the patent protection of our product candidates. Such proceedings
also may result in substantial cost and require significant time from our scientists and management, even if the eventual outcome
is favorable to us. In addition, if the breadth or strength of protection provided by our patents and patent applications or the
patents and patent applications of our future licensors is threatened, regardless of the outcome, it could dissuade companies from
collaborating with us to license, develop or commercialize current or future product candidates. The patent application process is
subject to numerous risks and uncertainties, and there can be no assurance that we or any of our actual or potential future
collaborators will be successful in protecting mavedelpar;-any fature-product candidates ;-and other proprietary technologies and
their uses by obtaining, defending and enforcing patents. These risks and uncertainties include the following: « the USPTO and
various foreign governmental patent agencies require compliance with a number of procedural, documentary, fee payment and
other provisions during the patent process, the noncompliance with which can result in abandonment or lapse of a patent or
patent application, and partial or complete loss of patent rights in the relevant jurisdiction;  patent applications may not result in



any patents being issued; ¢ patents that may be issued or in- licensed may be challenged, invalidated, modified, revoked,
circumvented, found to be unenforceable, or may otherwise not provide any competitive advantage; ¢ our competitors, many of
whom have substantially greater resources than we do and many of whom have made significant investments in competing
technologies, may seek or may have already obtained patents that will limit, interfere with, or eliminate our ability to make, use
and sell our potential product candidates; ¢ other parties may have designed around our claims or developed technologies that
may be related or competitive to our platform, may have filed or may file patent applications and may have received or may
receive patents that overlap or conflict with our patent applications, either by claiming the same composition of matter, methods
or formulations or by claiming subject matter that could dominate our patent position; ¢ any successful opposition to any patents
owned by or licensed to us could deprive us of rights necessary for the practice of our technologies or the successful
commercialization of any products or product candidates that we may develop; * because patent applications in the United States
and most other countries are confidential for a period of time after filing, we cannot be certain that we or our licensors were or
will be the first to file any patent application related to mavedelpar;-any fatare-product candidates ;-and other proprietary
technologies and their uses; ¢ an interference proceeding can be provoked by a third party or instituted by the USPTO to
determine who was the first to invent any of the subject matter covered by the patent claims of our applications for any
application with an effective filing date before March 16, 2013;  there may be significant pressure on the U. S. government and
international governmental bodies to limit the scope of patent protection both inside and outside the United States for disease
treatments that prove successful, as a matter of public policy regarding worldwide health concerns; and ¢ countries other than
the United States may have patent laws less favorable to patentees than those upheld by U. S. courts, allowing foreign
competitors a better opportunity to create, develop, and market competing product candidates in those countries. The patent
prosecution process is expensive, time- consuming, and complex, and we may not be able to file, prosecute, or maintain all
necessary or desirable patent applications at a reasonable cost or in a timely manner. It is also possible that we will fail to
identify patentable aspects of our research and development output before it is too late to obtain patent protection. Although we
enter into non- disclosure and confidentiality agreements with parties who have access to patentable aspects of our research and
development output, such as our employees, corporate collaborators, outside scientific collaborators, CROs, contract
manufacturers, consultants, advisors and other third parties, any of these parties may breach such agreements and disclose such
output before a patent application is filed, thereby jeopardizing our ability to seek patent protection for such output. In addition,
our ability to obtain and maintain valid and enforceable patents depends on whether the differences between our inventions and
the prior art allow our inventions to be patentable over the prior art. Furthermore, publications of discoveries in the scientific
literature often lag behind the actual discoveries, and patent applications in the United States and other jurisdictions are
typically not published until 18 months after filing, or in some cases not at all. Therefore, we cannot be certain that we or our
licensors were the first to make the inventions claimed in any of our owned or licensed patents or pending patent applications, or
that we or our licensors were the first to file for patent protection of such inventions. Intellectual property rights are uncertain
and do not necessarily address all potential threats to our competitive advantage. The degree of future protection for our
proprietary rights is uncertain beeatsetegatmeans-and may only afford enty-limited protection and may not adequately protect
our rights or permit us to gain or keep our competitive advantage. If we do not adequately protect our intellectual property and
proprietary technology, competitors may be able to use mavedelpar;-any fatare-product candidates, and other proprietary
technologies and erode or negate any competitive advantage we may have, which could have a material adverse effect on our
financial condition and results of operations. For example:  others may be able to make eempeunds-products that are similar to
mavedelparand-any fatare-of our product candidates but that are not covered by the claims of our patents; « we might not have
been the first to make the inventions covered by our pending patent applications; * we might not have been the first to file patent
applications for these inventions; ¢ others may independently develop similar or alternative technologies or duplicate any of our
technologies; * any patents that we obtain may not provide us with any competitive advantages; ¢ it is possible that the pending
patent applications we own or license will not lead to issued patents;  issued patents that we own or license may be held invalid
or unenforceable, as a result of legal challenges by our competitors; * we may not develop additional proprietary technologies
that are patentable; * our competitors might conduct research and development activities in countries where we do not have
patent rights or where patent protection is weak and then use the information learned from such activities to develop competitive
products for sale in our major commercial markets; « we cannot ensure that any of our patents, or any of our pending patent
applications, if issued, or those of our licensors, will include claims having a scope sufficient to protect our products; ¢ countries
other than the United States may have patent laws less favorable to patentees than those upheld by U. S. courts, allowing foreign
competitors a better opportunity to create, develop and market competing product candidates; « we cannot ensure that we will be
able to successfully commercialize our products on a substantial scale, if approved, before the relevant patents that we own or
license expire; or ¢ the patents of others may have an adverse effect on our business. Others have filed, and in the future are
likely to file, patent applications covering products and technologies that are similar, identical or competitive to ours or
important to our business. We cannot be certain that any patent application owned by a third party will not have priority over
patent applications filed or in- licensed by us, or that we or our licensors will not be involved in interference, opposition or
invalidity proceedings before U. S. or non- U. S. patent offices. We cannot be certain that the claims in our issued patents and
pending patent applications covering mavedelparor-any future-product candidates will be considered patentable by the USPTO,
courts in the United States, or by patent offices and courts in foreign countries. Furthermore, the laws of some foreign countries
do not protect proprietary rights to the same extent or in the same manner as the laws of the United States. As a result, we may
encounter significant problems in protecting and defending our intellectual property internationally. The strength of patents in
the biotechnology and pharmaceutical fields involves complex legal and scientific questions and can be uncertain. The patent
applications that we own or in- license may fail to result in issued patents with claims that cover mavedelparand-any futare
product candidates in the United States or in foreign countries. Even if such patents do successfully issue, third parties may



challenge the ownership, validity, enforceability, or scope thereof, which may result in such patents being narrowed, invalidated,
or held unenforceable. Any successful opposition to our patents could deprive us of exclusive rights necessary for the successful
commercialization of mavedelparand-any future-product candidates. Furthermore, even if they are unchallenged, our patents
may not adequately protect our intellectual property, provide exclusivity for mavedelparor-any future-product candidates or
prevent others from designing around our claims. If the breadth or strength of protection provided by the patents we hold with
respect to mavedelpar-er-any future preduet-candidates is threatened, it could dissuade companies from collaborating with us to
develop, or threaten our ability to commercialize, mavedelparerany fatare-product candidates. Composition of matter patents
for pharmaceutical product candidates, in particular patents with claims covering the molecular structure of the active
pharmaceutical ingredient, often provide the strongest form of intellectual property protection for those types of products, as
such patents provide protection without regard to any variations in formulation, method of use, or manufacturing process of the

States-er-foretgneountries-. Method of use patents protect the use of a product for the specified method. This type of patent does
not prevent a competitor from making and marketing a product that is identical to our product for an indication that is outside
the scope of the patented method. Moreover, even if competitors do not actively promote their product for our targeted
indications, physicians may prescribe these products “ off- label. ” Although off- label prescriptions may infringe or contribute
to the infringement of method of use patents, the practice is common and such infringement is difficult to prevent or prosecute.
Method of synthesis patents protect the method used to manufacture a product. This type of patent does not prevent a competitor
from making and marketing a product that is identical to our product so long as it is made in a different way. Patent reform
legislation could increase the uncertainties and costs surrounding the prosecution of our patent applications or those of our
future licensors and the enforcement or defense of our issued patents or those of our future licensors. In September 2011, the
Leahy- Smith America Invents Act, or America Invents Act, was signed into law. The America Invents Act includes a number
of significant changes to U. S. patent law, including provisions that affect the way patent applications will be prosecuted and
may also affect patent litigation. In particular, under the Leahy- Smith Act, the United States transitioned in March 2013 toa
first inventor to file ” system in which, assuming that other requirements of patentability are met, the first inventor to file a
patent application will be entitled to the patent regardless of whether a third party was first to invent the claimed invention. A
third party that files a patent application in the USPTO after March 2013 but before us could therefore be awarded a patent
covering an invention of ours even if we had made the invention before it was made by such third party. This will require us to
be cognizant going forward of the time from invention to filing of a patent application. Furthermore, our ability to obtain and
maintain valid and enforceable patents depends on whether the differences between our technology and the prior art allow our
technology to be patentable over the prior art. Since patent applications in the United States and most other countries are
confidential for a period of time after filing or until issuance, we may not be certain that we or our future licensors are the first to
either (1) file any patent application related to our product candidates or (2) invent any of the inventions claimed in the patents
or patent applications. The Leahy- Smith Act also includes a number of significant changes that affect the way patent
applications will be prosecuted and also may affect patent litigation. These include allowing third- party submission of prior art
to the USPTO during patent prosecution and additional procedures to attack the validity of a patent by USPTO administered
post- grant proceedings, including PGR, IPR, and derivation proceedings. An adverse determination in any such submission or
proceeding could reduce the scope or enforceability of, or invalidate, our patent rights, which could adversely affect our
competitive position. Because of a lower evidentiary standard in USPTO proceedings compared to the evidentiary standard in
United States federal courts necessary to invalidate a patent claim, a third party could potentially provide evidence in a USPTO
proceeding sufficient for the USPTO to hold a claim invalid even though the same evidence would be insufficient to invalidate
the claim if first presented in a district court action. Accordingly, a third party may attempt to use the USPTO procedures to
invalidate our patent claims that would not have been invalidated if first challenged by the third party as a defendant in a district
court action. Thus, the Leahy- Smith Act and its implementation could increase the uncertainties and costs surrounding the
prosecution of our patent applications or those of our future licensors and the enforcement or defense of our issued patents or
those of our future licensors, all of which could have a material adverse effect on our business, financial condition, results of
operations and prospects. For U. S. patent applications in which claims are entitled to a priority date before March 16, 2013, an
interference proceeding can be provoked by a third party or instituted by the USPTO to determine who was the first to invent
any of the subject matter covered by the patent claims of our patents or patent applications. An unfavorable outcome could
require us to cease using the related technology or to attempt to license rights from the prevailing party. Our business could be
harmed if the prevailing party does not offer us a license on commercially reasonable terms. Our participation in an interference
proceeding may fail and, even if successful, may result in substantial costs and distract our management and other employees.
Changes in U. S. patent law, or patent laws in other countries, could diminish the value of patents in general, thereby impairing
our ability to protect mavedelpar;-any future-product candidates s-and other proprietary technologies. As is the case with other
biotechnology and pharmaceutical companies, our success is heavily dependent on intellectual property, particularly on
obtaining and enforcing patents. Obtaining and enforcing patents in the pharmaceutical industry involves a high degree of
technological and legal complexity, and is therefore costly, time- consuming and inherently uncertain. Therefore, our patent
rights may be affected by developments or uncertainty in U. S. or foreign patent statutes, patent case law, USPTO rules and



regulations or the rules and regulations of foreign patent offices. In addition, the United States may, at any time, enact changes
to U. S. patent law and regulations, including by legislation, by regulatory rulemaking, or by judicial precedent, that adversely
affect the scope of patent protection available and weaken the rights of patent owners to obtain patents, enforce patent
infringement and obtain injunctions and / or damages. For example, over the past several years the Court of Appeals for the
Federal Circuit and the Supreme Court issued various opinions, and the USPTO modified its guidance for practitioners on
multiple occasions, either narrowing the scope of patent protection available in certain circumstances or weakening the rights of
patent owners in certain situations. Other countries may likewise enact changes to their patent laws in ways that adversely
diminish the scope of patent protection and weaken the rights of patent owners to obtain patents, enforce patent infringement,
and obtain injunctions and / or damages. In addition to increasing uncertainty with regard to our ability to obtain patents in the
future, this combination of events has created uncertainty with respect to the value of patents, once obtained. We cannot predict
the breadth of claims that may be allowed or enforced in our patents or in third- party patents, and whether Congress or other
foreign legislative bodies may pass patent reform legislation that is unfavorable to us. Further, the United States and other
governments may, at any time, enact changes to law and regulation that create new avenues for challenging the validity of
issued patents. For example, the America Invents Act created new administrative post- grant proceedings, including post- grant
review, inter partes review, and derivation proceedings that allow third parties to challenge the validity of issued patents. This
applies to all efeurU. S. patents, even those issued before March 16, 2013. Because of a lower evidentiary standard in USPTO
proceedings compared to the evidentiary standard in U. S. federal courts necessary to invalidate a patent claim, a third party
could potentially provide evidence in a USPTO proceeding sufficient for the USPTO to hold a claim invalid even though the
same evidence would be insufficient to invalidate the claim if first presented in a district court action. In addition to increasing
uncertainty with regard to our ability to obtain patents in the future, this combination of events has created uncertainty with
respect to the value of patents, once obtained. Depending on decisions by the U. S. Congress, the federal courts, and the
USPTO, the laws and regulations governing patents could change in unpredictable ways that could weaken our ability to obtain
new patents or to enforce our existing patents and patents that we might obtain in the future. After March 2013, under the
America Invents Act, the United States transitioned to a first inventor to file system in which, assuming that the other statutory
requirements are met, the first inventor to file a patent application will be entitled to the patent on an invention regardless of
whether a third- party was the first to invent the claimed invention. A third party that files a patent application in the USPTO
after March 2013, but before we file an application covering the same invention, could therefore be awarded a patent covering
an invention of ours even if we had made the invention before it was made by such third party. This will require us to be
cognizant going forward of the time from invention to filing of a patent application. Since patent applications in the United
States and most other countries are confidential for a period of time after filing or until issuance, we cannot be certain that we or
our licensors were the first to either (i) file any patent application related to our product candidates and other proprietary
technologies we may develop or (ii) invent any of the inventions claimed in our or our licensor’ s patents or patent applications.
Even where we have a valid and enforceable patent, we may not be able to exclude others from practicing the claimed invention
where the other party can show that they used the invention in commerce before our filing date or the other party benefits from
a compulsory license. However, the America Invents Act and its implementation could increase the uncertainties and costs
surrounding the prosecution of our patent applications and the enforcement or defense of our issued patents, all of which could
have a material adverse effect on our business, financial condition, results of operations and prospects. We may not be able to
protect our intellectual property rights throughout the world. Patents are of national or regional effect. Filing, prosecuting,
and defending patents on mavedelparany fatare-product candidates s-and other proprietary technologies we develop in all
countries throughout the world would be prohibitively expensive. In addition, the laws of some foreign countries do not protect
intellectual property rights in the same manner and to the same extent as laws in the United States. Consequently, we may not be
able to prevent third parties from practicing our inventions in all countries outside the United States. Competitors may use our
technologies in jurisdictions where we have not obtained patent protection to develop their own products and further, may
export otherwise infringing products to territories where we have patent protection, but enforcement of such patent protection is
not as strong as that in the United States. These products may compete with our preduaets— product candidates and our patents
or other intellectual property rights may not be effective or sufficient to prevent them from competing. The requirements for
patentability may differ in certain countries. For example, unlike other countries, China has a heightened requirement for
patentability, and specifically requires a detailed description of medical uses of a claimed drug. In India, unlike the United
States, there is no link between regulatory approval for a drug and its patent status. In addition to India, certain countries in
Europe and developing countries, including China, have compulsory licensing laws under which a patent owner may be
compelled to grant licenses to third parties. In addition, some countries limit the enforceability of patents against government
agencies or government contractors. In those countries, we may have limited remedies if patents are infringed or if we are
compelled to grant a license to a third party, which could materially diminish the value of those patents. This could limit our
potential revenue opportunities. Accordingly, our efforts to enforce intellectual property rights around the world may be
inadequate to obtain a significant commercial advantage from the intellectual property that we own or license. Many companies
have encountered significant problems in protecting and defending intellectual property rights in foreign jurisdictions. The legal
systems of certain countries, particularly certain developing countries, do not favor the enforcement of patents, trade secrets, and
other intellectual property protection, particularly those relating to biotechnology or pharmaceutical products, which could make
it difficult for us to stop the infringement of our patents or marketing of competing products in violation of our proprietary rights
generally. As an example, European applications will-seen-have the option, upon grant of a patent, of becoming a Unitary Patent
which is w#H-be-subject to the jurisdiction of the Unitary Patent Court (UPC). The option of a Unitary Patent is swit-be-a
significant change in European patent practice. As the UPC is a new court system, there is no precedent for the court, increasing
the uncertainty. Proceedings to enforce our patent rights in foreign jurisdictions could result in substantial costs and divert our



efforts and attention from other aspects of our business, could put our patents at risk of being invalidated or interpreted
narrowly, and could provoke third parties to assert claims against us. We may not prevail in any lawsuits that we initiate and the
damages or other remedies awarded, if any, may not be commercially meaningful. Accordingly, our efforts to enforce our
intellectual property rights around the world may be inadequate to obtain a significant commercial advantage from the
intellectual property that we develop or license. Further, the standards applied by the USPTO and foreign patent offices in
granting patents are not always applied uniformly or predictably. As such, we do not know the degree of future protection that
we will have on our technologies, products and product candidates. While we will endeavor to try to protect our technologies,
products and product candidates with intellectual property rights such as patents, as appropriate, the process of obtaining patents
is time consuming, expensive and unpredictable. Further, geo- political actions in the United States and in foreign countries
(such as the Russia and Ukraine conflict) could increase the uncertainties and costs surrounding the prosecution or
maintenance of our patent applications or those of any current or future licensors and the maintenance, enforcement or defense
of our issued patents or those of any current or future licensors = ; ; ates-a g rt-a

ﬁtu%&venﬁeﬁs—rn—aﬁd—l-nte—l%ussta— Accordrngly, our competltrve posrtlon may be nnparred and our busrness flnancral
condition, results of operations and prospects may be adversely affected. We may become subject to claims challenging the
inventorship or ownership of our patents and other intellectual property. We may be subject to claims that former employees
(including former employees of our licensors), collaborators or other third parties have an interest in our patent rights, trade
secrets, or other intellectual property as an inventor or co- inventor. The failure to name the proper inventors on a patent
application can result in the patents issuing thereon being unenforceable. For example, we may have inventorship disputes arise
from conflicting views regarding the contributions of different individuals named as inventors, the effects of foreign laws where
foreign nationals are involved in the development of the subject matter of the patent, conflicting obligations of third parties
involved in developing mavedelpar-any product candidates, or as a result of questions regarding co- ownership of potential
joint inventions. Litigation may be necessary to resolve these and other claims challenging inventorship and / or ownership.
Alternatively, or additionally, we may enter into agreements to clarify the scope of our rights in such intellectual property. If we
fail in defending any such claims, in addition to paying monetary damages, we may lose valuable intellectual property rights,
such as exclusive ownership of, or right to use, valuable intellectual property. Such an outcome could have a material adverse
effect on our business, financial condition, results of operations and prospects. Even if we are successful in defending against
such claims, litigation could result in substantial costs and be a distraction to management and other employees. Our current and
future licensors may have relied on third- party consultants or collaborators or on funds from third parties, such that our
licensors are not the sole and exclusive owners of the patents we in- licensed. If other third parties have ownership rights or
other rights to our in- licensed patents, they may be able to license such patents to our competitors, and our competitors could
market competing products and technology. This could have a material adverse effect on our competitive position, business,
financial condition, results of operations and prospects. In addition, while it is our policy to require our employees and
contractors who may be involved in the conception or development of intellectual property to execute agreements assigning
such intellectual property to us, we may be unsuccessful in executing such an agreement with each party who, in fact, conceives
or develops intellectual property that we regard as our own. The assignment of intellectual property rights may not be self-
executing, or the assignment agreements may be breached, and we may be forced to bring claims against third parties, or defend
claims that they may bring against us, to determine the ownership of what we regard as our intellectual property. Such claims
could have a material adverse effect on our busrness flnancral condltlon results of operatrons and prospects We may not be
successful in obtarnrng or rnalntalnlng necessary tigh ;

ve 1ntellectua1 property rrghts for -t-hfettgh—l-teeﬂses—frem—t-h—rrd—paﬁ-tes—
atise-our program-future operations. Our future operations may

require the use of add-tt-tena-l—proprretary rlghts held by third parties —and the growth of our bus1ness will hkely depend in part on
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property-rights from third parties that we 1dent1fy as berng necessary for fﬁa-vedel-pa-r—our busmess In such event we may be
required to expend significant time and resources to develop or license replacement technology, which may not be available.
Even if we are able to obtain a license to such proprietary rights, it may be non- exclusive, thereby giving our competitors access
to the same technologies licensed to us. The patent protection and patent prosecution for any seme-efeur-product candidates
may be dependent on third parties. While we normatty-seek-historically have sought to obtain the right to control prosecution,
maintenance and enforcement of the patents relating to our product candidates, there may be times when the filing and
prosecution activities for patents and patent applications relating to our product candidates are controlled by our future licensors
or collaboration partners. When we obtain licenses from or collaborate with third parties, we may not have the right to control
the preparation, filing, and prosecution of patent applications, or to maintain the patents, covering technology that we license
from third parties, or such activities, if controlled by us, may require the input of such third parties. We may also require the



cooperation of our licensors and collaborators to enforce any licensed patent rights, and such cooperation may not be provided.
Therefore, these patents and applications may not be prosecuted and enforced in a manner consistent with the best interests of
our business, or in compliance with applicable laws and regulations, including by payment of all applicable fees for patents
covering our product candidates, which may affect the validity and enforceability of such patents or any patents that may issue
from such application. If any of our future licensors or collaboration partners fail to prosecute, maintain and enforce such patents
and patent applications in a manner consistent with the best interests of our business, including by payment of all applicable fees
for patents covering our product candidates, we could lose our rights to the intellectual property or our exclusivity with respect
to those rights, our ability to develop and commercialize those product candidates may be adversely affected and we may not be
able to prevent competitors from making, using and selling competing products. In addition, even where we have the right to
control patent prosecution of patents and patent applications we have licensed te-and-from third parties, we may still be
adversely affected or prejudiced by actions or inactions of our eensees-licensors , our future licensors , and their counsel that
took place prior to the date upon which we assumed control over patent prosecution. Moreover, if we do obtain necessary
licenses, we will likely have obligations under those licenses, including making royalty and milestone payments, and any failure
to satisfy those obligations could give our licensor the right to terminate the license. Termination of a necessary license, or
expiration of licensed patents or patent applications, could have a material adverse impact on our business. Our business would
suffer if any such licenses terminate, if the licensors fail to abide by the terms of the license, if the licensors fail to enforce
licensed patents against infringing third parties, if the licensed patents or other rights are found to be invalid or unenforceable, or
if we are unable to enter into necessary licenses on acceptable terms. Furthermore, if any licenses terminate, or if the underlying
patents fail to provide the intended exclusivity, competitors or other third parties may gain the freedom to seek regulatory
approval of, and to market, products identical or similar to ours. Moreover, our licensors may own or control intellectual
property that has not been licensed to us and, as a result, we may be subject to claims, regardless of their merit, that we are
infringing or otherwise violating the licensor’ s rights. In addition, while we cannot currently determine the amount of the
royalty obligations we would be required to pay on sales of future products, if any, the amounts may be significant. The amount
of our future royalty obligations will depend on the technology and intellectual property we use in products that we successfully
develop and commercialize, if any. Therefore, even if we successfully develop and commercialize products, we may be unable
to achieve or maintain profitability. Our rights to develop and commercialize etr-teehnetogy-and-product candidates may be
subject, in part, to the terms and conditions of licenses granted to us by others. Moreover, some of our owned and in- licensed
patents or patent applications in the future may be co- owned with third parties. If we are unable to obtain an exclusive license to
any such third- party co- owners’ interest in such patents or patent applications, such co- owners may be able to license their
rights to other third parties, including our competitors, and our competitors could market competing products and technology. In
addition, we may need the cooperation of any such co- owners of our patents in order to enforce such patents against third
parties, and such cooperation may not be provided to us. Furthermore, our owned and in- licensed patents may be subject to
retained rights by one or more third parties. Any of the foregoing could have a material adverse effect on our competitive
position, business, financial condition, results of operations and prospects. The licensing and acquisition of third- party
proprietary rights is a competitive area, and companies, which may be more established, or have greater resources than we do,
may also be pursuing strategies to license or acquire third- party proprietary rights that we may consider necessary or attractive
in order to commercialize mavedelpar-any product candidates . More established companies may have a competitive
advantage over us due to their size, cash resources and greater clinical development and commercialization capabilities. It is
possible that we may be unable to obtain licenses at a reasonable cost or on reasonable terms, if at all. Even if we are able to
obtain a license, it may be non- exclusive, thereby giving our competitors access to the same technologies licensed to us. In that
event, we may be required to expend significant time and resources to redesign eur-teehnotogy;-product candidates and
technology , or the methods for manufacturing them or to develop or license replacement technology, all of which may not be
feasible on a technical or commercial basis. If we are unable to do so, we may be unable to develop or commercialize the
affected product candidates, which could harm our business, financial condition, results of operations, and prospects
significantly. We cannot provide any assurances that third- party patents do not exist which might be enforced against our
enrrent-technology, manufacturing methods, product candidates, or future methods or products resulting in either an injunction
prohibiting our manufacture or future sales, or, with respect to our future sales, an obligation on our part to pay royalties and / or
other forms of compensation to third parties, which could be significant. In addition, companies that perceive us to be a
competitor may be unwilling to assign or license rights to us, either on reasonable terms, or at all. We also may be unable to
license or acquire third- party intellectual property rights on terms that would allow us to make an appropriate return on our
investment, or at all. If we are unable to successfully obtain rights to required third- party intellectual property rights on
commercially reasonable terms, our ability to commercialize our products, and our business, financial condition, and prospects
for growth, could suffer. We may enter into license agreements in the future with others to advance our existing-or-future
research or allow commercialization of eurexisting-er-futare-product candidates. These licenses may not provide exclusive
rights to use such intellectual property and technology in all relevant fields of use and in all territories in which we may wish to
develop or commercialize our technology and preduets-— product candidates ithe—futare-. For example, we may collaborate
with U. S. and foreign academic institutions to accelerate our preclinical research or development under written agreements with
these institutions. Typically, these institutions provide us with an option to negotiate an exclusive license to any of the
institution’ s proprietary rights in technology resulting from the collaboration. Regardless of such option to negotiate a license,
we may be unable to negotiate a license within the specified time frame or under terms that are acceptable to us. If we are
unable to do so, the institution may offer, on an exclusive basis, their proprietary rights to other parties, potentially blocking our
ability to pursue our program. In addition, subject to the terms of any such license agreements, we may not have the right to
control the preparation, filing, prosecution, maintenance, enforcement, and defense of patents and patent applications covering



the technology that we license from third parties. In such an event, we cannot be certain that these patents and patent
applications will be prepared, filed, prosecuted, maintained, enforced, and defended in a manner consistent with the best
interests of our business. If our future licensors fail to prosecute, maintain, enforce, and defend such patents or patent
applications, or lose rights to those patents or patent applications, the rights we have licensed may be reduced or eliminated, and
our right to develop and commercialize any of our future product candidates that are subject of such licensed rights could be
adversely affected. Our future licensors may rely on third- party consultants or collaborators or on funds from third parties such
that our future licensors are not the sole and exclusive owners of the patents we in- license. If other third parties have ownership
rights to our future in- licensed patents, they may be able to license such patents to our competitors, and our competitors could
market competing products and technology. This could have a material adverse effect on our competitive position, business,
financial conditions, results of operations, and prospects. If we fail to comply with our obligations in the agreements under
which we license intellectual property rights from third parties or otherwise experience disruptions to our business
relationships with our licensors, we could lose license rights that are important to our business. V¢ may enter into are-a

party-to-a-licensc agreement-agreements with-vFv—Therapenties-under which we are granted intellectual property rights that are
important to our business and ear-enty-product eandidate-candidates ;-mavedelpar- [f we fail to comply with our obligations

under the-such hcense agfeefnent—agreements such efwe—afe—subjeet—to—msehfeﬂey—t-he—hcense agreement-agreements may be
terminated ;¥ b . The agreements under
which we may hcense 1ntellectual property or technology from thlrd partles are—may be complex and certain provisions in such
agreements may be susceptible to multiple interpretations. The resolution of any contract interpretation disagreement that may
arise could narrow what we believe to be the scope of our rights to the relevant intellectual property or technology, or increase
what we believe to be our financial or other obligations under the relevant agreement, either of which could have a material
adverse effect on our business, financial condition, results of operations, and prospects. Moreover, if disputes over intellectual
property that we license in the future prevent or impair our ability to maintain our licensing arrangements on commercially
acceptable terms, we may be unable to successfully develop and commercialize the affected product candidates, which could
have a material adverse effect on our business, financial conditions, results of operations, and prospects. In spite of our best
efforts, our current and future licensor (s) might conclude that we materially breached our license agreements and might
therefore terminate the license agreements, thereby removing our ability to develop and commercialize products and technology
covered by these license agreements. If these in- licenses are terminated, or if the underlying patents fail to provide the intended
exclusivity, competitors would have the freedom to seek regulatory approval of, and to market, products identical to ours. This
could have a material adverse effect on our competitive position, business, financial conditions, results of operations, and
prospects. Disputes may arise between us and our licensors regarding intellectual property rights subject to a license agreement,
including: * the scope of rights granted under the license agreement and other interpretation- related issues; * whether and the
extent to which our technology and processes infringe on intellectual property rights of the licensor that are not subject to the
license agreement; ¢ our right to sublicense intellectual property rights to third parties under collaborative development
relationships; ¢ our diligence obligations with respect to the use of the licensed technology in relation to our development and
commercialization of mavedelpar-any product candidates , and what activities satisfy those diligence obligations; and « the
ownership of inventions and know- how resulting from the joint creation or use of intellectual property by our licensors and us
and our partners. We are generally also subject to all of the same risks with respect to protection of intellectual property that we
license as we are for intellectual property that we own, which are described herein. If we or our licensor (s) fail to adequately
protect this intellectual property, our ability to develop, manufacture or commercialize products could suffer. If disputes over
intellectual property rights that we have licensed prevent or impair our ability to maintain our current licensing arrangements on
acceptable terms, our business, results of operations, financial condition, and prospects may be adversely affected. We may enter
into additional licenses in the future and if we fail to comply with obligations under those agreements, we could suffer adverse
consequences. In the future, we may need to obtain additional licenses of third- party technology that may not be available to us
or are available only on commercially unreasonable terms, and which may cause us to operate our business in a more costly or
otherwise adverse manner that was not anticipated. From time to time, we may be required to license technologies relating to our
therapeutic research programs from additional third parties to further develop or commercialize our product candidates. Should
we be required to obtain licenses to any third- party technology, including any such patents required to manufacture, use or sell
our product candidates, such licenses may not be available to us on commercially reasonable terms, or at all. The inability to
obtain any third- party license required to develop or commercialize any of our product candidates could cause us to abandon
any related efforts, which could seriously harm our business and operations. Any collaboration arrangements that we may enter
into in the future may not be successful, which could adversely affect our ability to develop and commercialize our produets—
product candidates . Any future collaborations that we enter into may not be successful. The success of our collaboration
arrangements will depend heavily on the efforts and activities of our collaborators. Collaborations are subject to numerous risks,
which may include that:  collaborators have significant discretion in determining the efforts and resources that they will apply
to collaborations; « collaborators may not pursue development and commercialization of our preduets— product candidates or
may elect not to continue or renew development or commercialization programs based on trial or test results, changes in their
strategic focus due to the acquisition of competitive products, availability of funding, or other external factors, such as a business
combination that diverts resources or creates competing priorities; * collaborators could independently develop, or develop with
third parties, products that compete directly or indirectly with mavedelpar-and-any fatare-product candidates; * a collaborator
with marketing, manufacturing, and distribution rights to one or more products may not commit sufficient resources to or
otherwise not perform satisfactorily in carrying out these activities; * we could grant exclusive rights to our collaborators that
would prevent us from collaborating with others; ¢ collaborators may not properly maintain or defend our intellectual property
rights or may use our intellectual property or proprietary information in a way that gives rise to actual or threatened litigation




that could jeopardize or invalidate our intellectual property or proprietary information or expose us to potential liability; *
disputes may arise between us and a collaborator that causes the delay or termination of the research, development, or
commercialization of our current or future products or that results in costly litigation or arbitration that diverts management
attention and resources; * collaborations may be terminated, and, if terminated, may result in a need for additional capital to
pursue further development or commercialization of the applicable current or future products; ¢ collaborators may own or co-
own intellectual property covering our products that results from our collaborating with them, and in such cases, we would not
have the exclusive right to develop or commercialize such intellectual property; and ¢ a collaborator’ s sales and marketing
activities or other operations may not be in compliance with applicable laws resulting in civil or criminal proceedings. Third-
party claims alleging intellectual property infringement may prevent or delay our drug discovery and development efforts. Our
success depends in part on our avoiding infringement of the patents and proprietary rights of third parties. However, our
research, development and commercialization activities may be subject to claims that we infringe, misappropriate or otherwise
violate patents or other intellectual property rights owned or controlled by third parties. Other entities may have or obtain patents
or proprietary rights that could limit our ability to make, use, sell, offer for sale or import our product candidates and products
that may be approved in the future, or impair our competitive position. There is a substantial amount of litigation, both within
and outside the United States, involving patents and other intellectual property rights in the biotechnology and pharmaceutical
industries, as well as administrative proceedings for challenging patents, including inter partes review, post grant review,
interference and reexamination proceedings before the USPTO, or oppositions and other comparable proceedings in foreign
jurisdictions. The implementation of these procedures brings uncertainty to the possibility of challenges to our patents in the
future and the outcome of such challenges. Numerous U. S. and foreign issued patents and pending patent applications, which
are owned by third parties, may exist in the fields in which we are-develeping---- develop mavedelpar-any product candidates
. Litigation or other legal proceedings relating to intellectual property claims, with or without merit, is unpredictable and
generally expensive and time consuming and, even if resolved in our favor, is likely to divert significant resources from our core
business, including distracting our technical and management personnel from their normal responsibilities. Such litigation or
proceedings could substantially increase our operating losses and reduce the resources available for development activities or
any future sales, marketing or distribution activities. We may not have sufficient financial or other resources to adequately
conduct such litigation or proceedings. Some of our competitors may be able to sustain the costs of such litigation or
proceedings more effectively than we can because of their greater financial resources and more mature and developed
intellectual property portfolios. Uncertainties resulting from the initiation and continuation of patent litigation or other
proceedings could have a material adverse effect on our ability to compete in the marketplace. As the biotechnology and
pharmaceutical industries expand and more patents are issued, the risk increases that eur-any future activities related to
mavedelpar-any product candidates may give rise to claims of infringement of the patent rights of others. The biotechnology
and pharmaceutical industries have produced a proliferation of patents, and it is not always clear to industry participants,
including us, which patents cover various types of products or methods of use. Identification of third- party patent rights that
may be relevant to our operations is difficult because patent searching is imperfect due to differences in terminology among
patents, incomplete databases and the difficulty in assessing the meaning of patent claims. We cannot guarantee that any of our
patent searches or analyses, including the identification of relevant patents, the scope of patent claims or the expiration of
relevant patents, are complete or thorough, nor can we be certain that we have identified each and every third- party patent and
pending application in the United States and abroad that is relevant to our research and other operations or necessary for the
commercialization of our product candidates in any jurisdiction. We also cannot provide any assurances that third- party patents
do not exist which might be enforced against our current technology, including our research programs, product candidates, their
respective methods of use, manufacture and formulations thereof, and could result in either an injunction prohibiting our
manufacture or future sales, or, with respect to our future sales, an obligation on our part to pay royalties and / or other forms of
compensation to third parties, which could be significant. The coverage of patents is subject to interpretation by the courts, and
the interpretation is not always uniform. We cannot assure you that any of our current or future product candidates will not
infringe existing or future patents. We may not be aware of patents that have already 1ssued that a th1rd party mlght assert are
infringed by one of our current or future product candidates. Nevertheless v
preventus-frommarketing mavedelpar—Third parties, including our competltors in both the Umted States and abroad many of
which have substantially greater resources and have made substantial investments in patent portfolios and competing
technologies, may have applied for or obtained or may in the future apply for and obtain, patents that will prevent, limit or
otherwise interfere with our ability to make, use and sell our products. We do not always conduct independent reviews of
pending patent applications and patents issued to third parties. Third parties may assert that we are employing their proprietary
technology without authorization. There may be third- party patents of which we are currently unaware with claims to materials,
formulations, methods of manufacture or methods for treatment related to the use or manufacture of meavedelpar-any product
candidates . Because patent applications can take many years to issue and may be confidential for 18 months or more after
filing, there may be currently pending third- party patent applications which may later result in issued patents that mavedelpar;
any fatare-product candidates ;-and other proprietary technologies may infringe, or which such third parties claim are infringed
by the use of our technologies. Parties making claims against us for infringement or misappropriation of their intellectual
property rights may seek and obtain injunctive or other equitable relief, which could effectively block our ability to further
develop and commercialize mavedelpar-er-future-product candidates. Defense of these claims, regardless of their merit, could
involve substantial expenses and could be a substantial diversion of management and other employee resources from our
business. If we collaborate with third parties in the development of technology in the future, our collaborators may not properly
maintain or defend our intellectual property rights or may use our proprietary information in such a way as to invite litigation
that could jeopardize or invalidate our intellectual property or proprietary information or expose us to litigation or potential




liability. Further, collaborators may infringe the intellectual property rights of third parties, which may expose us to litigation
and potential liability. In the future, we may agree to indemnify our commercial collaborators against certain intellectual
property infringement claims brought by third parties. Any claims of patent infringement asserted by third parties would be
time- consuming and could: « result in costly litigation; ¢ cause negative publicity; ¢ divert the time and attention of our technical
personnel and management; ¢ cause development delays;  prevent us from commercializing mavedelpar-er-any fatare-product
candidates until the asserted patent expires or is finally held invalid, unenforceable, or not infringed in a court of law; ¢ require
us to develop non- infringing technology, which may not be possible on a cost- effective basis; * require us to pay damages to
the party whose intellectual property rights we may be found to be infringing, which may include treble damages if we are
found to have been willfully infringing such intellectual property; * require us to pay the attorney’ s fees and costs of litigation to
the party whose intellectual property rights we may be found to be willfully infringing; and / or * require us to enter into royalty
or license agreements, which may not be available on commercially reasonable terms, or at all, or which might be non-
exclusive, which could result in our competitors gaining access to the same technology. If we are sued for patent infringement,
we would need to demonstrate that our products or methods either do not infringe the patent claims of the relevant patent or that
the patent claims are invalid or unenforceable, and we may not be able to do either. Proving invalidity or unenforceability is
difficult. For example, in the United States, proving invalidity before federal courts requires a showing of clear and convincing
evidence to overcome the presumption of validity enjoyed by issued patents. Even if we are successful in these proceedings, we
may incur substantial costs and divert management’ s time and attention in pursuing these proceedings, which could have a
material adverse effect on us. If we are unable to avoid infringing the patent rights of others, we may be required to seek a
license, which may not be available, defend an infringement action or challenge the validity or enforceability of the patents in
court. Patent litigation is costly and time- consuming. We may not have sufficient resources to bring these actions to a successful
conclusion. In addition, if we do not obtain a license, develop or obtain non- infringing technology, fail to defend an
infringement action successfully or have infringed patents declared invalid or unenforceable, we may incur substantial monetary
damages, encounter significant delays in bringing mevedelpar-any product candidates to market and be precluded from
developing, manufacturing or selling mavedelpar-any such product candidates . We do not always conduct independent
reviews of pending patent applications and patents issued to third parties. We cannot be certain that any of our or our licensors’
patent searches or analyses, including but not limited to the identification of relevant patents, analysis of the scope of relevant
patent claims or determination of the expiration of relevant patents, are complete or thorough, nor can we be certain that we
have identified each and every third- party patent and pending application in the United States, Europe and elsewhere that is
relevant to or necessary for the commercialization of our product candidates in any jurisdiction, because: * some patent
applications in the United States may be maintained in secrecy until the patents are issued; * patent applications in the United
States and elsewhere can be pending for many years before issuance, or unintentionally abandoned patents or applications can
be revived; * pending patent applications that have been published can, subject to certain limitations, be later amended in a
manner that could cover our technologies smavedelpar;-and any fatare-product candidates or the use of mavedelparand-any
fature-such product candidates; ¢ identification of third- party patent rights that may be relevant to our technology is difficult
because patent searching is imperfect due to differences in terminology among patents, incomplete databases, and the difficulty
in assessing the meaning of patent claims; ¢ patent applications in the United States are typically not published until 18 months
after the priority date; and * publications in the scientific literature often lag behind actual discoveries. Furthermore, the scope of
a patent claim is determined by an interpretation of the law, the written disclosure in a patent and the patent’ s prosecution
history and can involve other factors such as expert opinion. Our interpretation of the relevance or the scope of claims in a patent
or a pending application may be incorrect, which may negatively impact our ability to market our products. Further, we may
incorrectly determine that our technologies, products, or product candidates are not covered by a third- party patent or may
incorrectly predict whether a third party’ s pending patent application will issue with claims of relevant scope. Our
determination of the expiration date of any patent in the United States or internationally that we consider relevant may be
incorrect, which may negatively impact our ability to develop and market our products or product candidates. Furthermore, we
cannot guarantee that any of our patent searches or analyses, including the identification of relevant patents, the scope of patent
claims or the expiration of relevant patents, are complete or thorough, nor can we be certain that we have identified each and
every third- party patent and pending application in the United States and abroad that is relevant to or necessary for the
commercialization of our product candidates in any jurisdiction. Our competitors may have filed, and may in the future file,
patent applications covering technology similar to ours, and others may have or obtain patents or proprietary rights that could
limit our ability to make, use, sell, offer for sale or import mavedelparand-future approved products or impair our competitive
position. Numerous third- party U. S. and foreign issued patents and pending patent applications exist in the fields in which we
are developing product candidates. There may be third- party patents or patent applications with claims to materials,
formulations, methods of manufacture or methods for treatment related to the use or manufacture of meavedelpar-any product
candidates . Any such patent application may have priority over our patent applications, which could further require us to
obtain rights to issued patents covering such technologies. If another party has filed a U. S. patent application on inventions
similar to ours, we may have to participate in an interference proceeding declared by the USPTO to determine priority of
invention in the United States. The costs of these proceedings could be substantial, and it is possible that such efforts would be
unsuccessful if, unbeknownst to us, the other party had independently arrived at the same or similar invention prior to our own
invention, resulting in a loss of our U. S. patent position with respect to such inventions. Other countries have similar laws that
permit secrecy of patent applications and may be entitled to priority over our applications in such jurisdictions. Some third
parties making claims against us may be able to sustain the costs of complex patent litigation more effectively than we can
because they have substantially greater resources. Furthermore, because of the substantial amount of discovery required in
connection with intellectual property litigation or administrative proceedings, there is a risk that some of our confidential



information could be compromised by disclosure. In addition, any uncertainties resulting from the initiation and continuation of
any litigation could have a material adverse effect on our business, results of operations, financial condition and prospects. If we
are found to infringe a third party’ s intellectual property rights, we could be forced, including by court order, to cease
developing, manufacturing or commercializing the infringing product candidate or product, we may have to pay substantial
damages, including treble damages and attorneys’ fees if we are found to be willfully infringing a third party’ s patents, obtain
one or more licenses from third parties, pay royalties or redesign our infringing products, which may be impossible or require
substantial time and monetary expenditure. We cannot predict whether any such license would be available at all or whether it
would be available on commercially reasonable terms. Furthermore, even in the absence of litigation, we may need to obtain
licenses from third parties to advance our research or allow commercialization of mavedelpar-our product candidates . We
may fail to obtain any of these licenses at a reasonable cost or on reasonable terms, if at all. In that event, we would be unable to
further develop and commercialize mavedelpar-any such product candidates , which could harm our business significantly.
Even if we were able to obtain a license, the rights may be nonexclusive, which may give our competitors access to the same
intellectual property. Although no third party has asserted a claim of patent infringement against us as of the date of this Annual
Report, others may hold proprietary rights that could prevent our product candidates from being marketed. It is possible that a
third party may assert a claim of patent infringement directed at any of our product candidates. Any patent- related legal action
against us claiming damages and seeking to enjoin commercial activities relating to our product candidates, treatment
indications, or processes could subject us to significant liability for damages, including treble damages if we were determined to
willfully infringe, and require us to obtain a license to manufacture or market our product candidates. Defense of these claims,
regardless of their merit, would involve substantial litigation expense and would be a substantial diversion of employee
resources from our business. We cannot predict whether we would prevail in any such actions or that any license required under
any of these patents would be made available on commercially acceptable terms, if at all. Moreover, even if we or our future
strategic partners were able to obtain a license, the rights may be nonexclusive, which could result in our competitors gaining
access to the same intellectual property. In addition, we cannot be certain that we could redesign our product candidates,
treatment indications, or processes to avoid infringement, if necessary. Accordingly, an adverse determination in a judicial or
administrative proceeding, or the failure to obtain necessary licenses, could prevent us from developing and commercializing
our product candidates, which could harm our business, financial condition and operating results. In addition, intellectual
property litigation, regardless of its outcome, may cause negative publicity and could prohibit us from marketing or otherwise
commercializing our product candidates and technology . We may be involved in lawsuits to protect or enforce our patents
or the patents of our licensors, which could be expensive, time- consuming, and unsuccessful. Further, our issued patents
could be found invalid or unenforceable if challenged in court, and we may incur substantial costs as a result of litigation
or other proceedings relating to patent and other intellectual property rights . Third parties including competitors may
infringe, misappropriate or otherwise violate our patents, patents that may issue to us in the future, or the patents of our licensors
that are licensed to us. To stop or prevent infringement or unauthorized use, we may need to or choose to file infringement
claims, which can be expensive and time- consuming. We may not be able to stop or prevent, alone or with our licensors,
infringement, misappropriation, or other violation of our intellectual property, particularly in countries where the laws may not
protect those rights as fully as in the United States. If we choose to go to court to stop another party from using the inventions
claimed in our patents, a court may decide that a patent we own or in- license is not valid, is unenforceable and / or is not
infringed by that third party for any number of reasons. In patent litigation in the United States, defendant counterclaims
alleging invalidity and / or unenforceability are commonplace. Grounds for a validity challenge include an alleged failure to
meet any of several statutory requirements for patentability, including lack of novelty, obviousness, obviousness- type double
patenting, lack of written description, indefiniteness, or non- enablement. Grounds for an unenforceability assertion could
include an allegation that someone connected with prosecution of the patent withheld relevant information from the USPTO or
made a misleading statement during prosecution, i. e., committed inequitable conduct. Third parties may also raise similar
claims before the USPTO, even outside the context of litigation, including re- examination, PGR, IPR, and derivation
proceedings. Similar mechanisms for challenging the validity and enforceability of a patent exist in foreign patent offices and
courts and may result in the revocation, cancellation, or amendment of any foreign patents we or our licensors hold now or in the
future. The outcome following legal assertions of invalidity and unenforceability is unpredictable, and prior art could render our
patents or those of our licensors invalid. If a defendant were to prevail on a legal assertion of invalidity and / or unenforceability,
we would lose at least part, and perhaps all, of the patent protection on such product candidate. Such a loss of patent protection
would have a material adverse impact on our business. There is also a risk that, even if the validity of our patents is upheld, the
court will decide that we do not have the right to stop the other party from using the invention at issue on the grounds that our
patent claims do not cover such invention, or decide that the other party’ s use of our patented technology falls under the safe
harbor to patent infringement under 35 U. S. C. § 271 (e) €1). With respect to the validity question, for example, we cannot be
certain that there is no invalidating prior art, of which we, our future licensors, and the patent examiners are unaware during
prosecution. There is also no assurance that there is not prior art of which we are aware, but which we do not believe affects the
validity or enforceability of a claim in our patents and patent applications or the patents and patent applications of our future
licensors, which may, nonetheless, ultimately be found to affect the validity or enforceability of a claim. If a third party were to
prevail on a legal assertion of invalidity or unenforceability, we would lose at least part, and perhaps all, of the patent protection
on our technology or platform, or any product candidates that we may develop. Such a loss of patent protection would have a
material adverse impact on our business, financial condition, results of operations and prospects. Interference or derivation
proceedings provoked by third parties or brought by us or declared by the USPTO may be necessary to determine the priority of
inventions with respect to our patents or patent applications or those of our licensors. An unfavorable outcome could require us
to cease using the related technology or to attempt to license rights to it from the prevailing party. Our business could be harmed



if the prevailing party does not offer us a license on commercially reasonable terms or at all, or if a non- exclusive license is
offered and our competitors gain access to the same technology. Our defense of litigation or interference proceedings may fail
and, even if successful, may result in substantial costs and distract our management and other employees. In addition, the
uncertainties associated with litigation could have a material adverse effect on our ability to raise the funds necessary to
commence and continue eur-any future clinical trials and ;eentimge-ourresearch programs, license necessary technology from
third parties, or enter into development or manufacturing partnerships that would help us bring mavedelparand-any fatare
product candidates to market. Even if resolved in our favor, litigation or other legal proceedings relating to our intellectual
property rights may cause us to incur significant expenses and could distract our technical and management personnel from their
normal responsibilities. In addition, there could be public announcements of the results of hearings, motions, or other interim
proceedings or developments and if securities analysts or investors perceive these results to be negative, it could have a
substantial adverse effect on the price of our common stock. Such litigation or proceedings could substantially increase our
operating losses and reduce the resources available for development activities or any future sales, marketing, or distribution
activities. We may not have sufficient financial or other resources to eendtet-prevail in such litigation or other legal
proceedings adeguately-. Some of our competitors may be able to sustain the costs of such litigation or proceedings more
effectively than we ean-could because of their greater financial resources. Uncertainties resulting from the initiation and
continuation of patent litigation or other proceedings could compromise our ability to compete in the marketplace. Our ability to
enforce our patent rights depends on our ability to detect infringement. It may be difficult to detect infringers who do not
advertise the components or methods that are used in connection with their products and services. Moreover, it may be difficult
or impossible to obtain evidence of infringement in a competitor’ s or potential competitor’ s product or service. We may not
prevail in any lawsuits that we initiate and the damages or other remedies awarded if we were to prevail may not be
commercially meaningful. In addition, if the breadth or strength of protection provided by our patents and patent applications or
the patents and patent applications of our future licensors is threatened, it could dissuade companies from collaborating with us
to license, develop or commercialize current or future product candidates. In addition, the issuance of a patent does not give us
the right to practice the patented invention. Third parties may have blocking patents that could prevent us from marketing our
own patented product and practicing our own patented technology. Because of the expense and uncertainty of litigation, we may
not be in a position to enforce our intellectual property rights against third parties. Because of the expense and uncertainty of
litigation, we may not be in a position to enforce our intellectual property rights against third parties and we may conclude that
even if a third party is infringing our issued patent, any patents that may be issued as a result of our pending or future patent
applications or other intellectual property rights, the risk- adjusted cost of bringing and enforcing such a claim or action may be
too high or not in the best interest of our company or our stockholders. In addition, the uncertainties associated with litigation
could compromise our ability to raise the funds necessary to continue eut-any future clinical trials, continue our internal
research programs, in- license needed technology or other product candidates, or enter into development partnerships that would
help us bring our product candidates to market. In such cases, we may decide that the more prudent course of action is to simply
monitor the situation or initiate or seek some other non- litigious action or solution. If we are unable to protect the
confidentiality of our trade secrets, our business and competitive position would be harmed. We rely on trade secrets, including
unpatented know- how, technology and other proprietary information, to protect our proprietary technologies and maintain our
competitive position, especially where we do not believe patent protection is appropriate or obtainable. However, trade secrets
are difficult to protect. We rely in part on confidentiality agreements with our employees, outside scientific collaborators, CROs,
third- party manufacturers, consultants, advisors, potential partners, and other third parties, to protect our trade secrets and other
proprietary information. In addition to contractual measures, we try to protect the confidential nature of our trade secrets and
other proprietary information using commonly accepted physical and technological security measures. Despite these efforts, we
cannot provide any assurances that all such agreements have been duly executed, and these agreements may not effectively
prevent disclosure of confidential information and may not provide an adequate remedy in the event of unauthorized disclosure
of confidential information. In addition, others may independently discover our trade secrets and proprietary information. For
example, the FDA, as part of its Transparency Initiative, is currently considering whether to make additional information
publicly available on a routine basis, including information that we may consider to be trade secrets or other proprietary
information, and it is not clear at the present time how the FDA’ s disclosure policies may change in the future, if at all. Costly
and time- consuming litigation could be necessary to enforce and determine the scope of our proprietary rights, and failure to
obtain or maintain trade secret protection could adversely affect our competitive business position. In addition, such commonly
accepted physical and technological security measures may not provide adequate protection for our proprietary information, for
example, in the case of misappropriation of a trade secret by an employee, consultant, advisor, or other third party with
authorized access. Our security measures may not prevent an employee, outside scientific collaborator, CRO, third- party
manufacturer, consultant, advisor, potential partner, and other third party from misappropriating our trade secrets and providing
them to a competitor, and recourse we take against such misconduct may not provide an adequate remedy to protect our interests
fully. Monitoring unauthorized uses and disclosures is difficult, and we do not know whether the steps we have taken to protect
our proprietary technologies will be effective. Unauthorized parties may also attempt to copy or reverse engineer certain aspects
of our products that we consider proprietary. Even though we use commonly accepted security measures, the criteria for
protection of trade secrets can vary among different jurisdictions. Further, we may need to share our proprietary information,
including trade secrets, with our current and future business partners, collaborators, contractors and others located in countries at
heightened risk of theft of trade secrets, including through direct intrusion by private parties or foreign actors, and those
affiliated with or controlled by state actors. Enforcing a claim that a party illegally disclosed or misappropriated a trade secret is
difficult, expensive and time- consuming, and the outcome is unpredictable. In addition, some courts inside and outside the
United States are less willing or unwilling to protect trade secrets. Moreover, third parties may still obtain this information or



may come upon this or similar information independently, and we would have no right to prevent them from using that
technology or information to compete with us. If any of these events occurs or if we otherwise lose protection for our trade
secrets, the value of this information may be greatly reduced, and our competitive position would be harmed. Our reliance on
third parties requires us to share our trade secrets, which increases the possibility that a competitor will discover them or that our
trade secrets will be misappropriated or disclosed. Elements of our product candidates, including processes for their preparation
and manufacture, may involve proprietary know- how, and other proprietary information that is not covered by patents, and thus
for these aspects we may consider trade secrets, including unpatented know- how, and other proprietary information to be our
primary intellectual property. Any disclosure, either intentional or unintentional, by our employees, the employees of third
parties with whom we share our facilities or outside scientific collaborators, CROs, third- party manufacturers, consultants,
advisors, and vendors that we engage to perform research, clinical trials or manufacturing activities, or misappropriation by third
parties (such as through a cybersecurity breach) of our trade secrets or proprietary information could enable competitors to
duplicate or surpass our technological achievements, thus eroding our competitive position in our market. Trade secrets,
including unpatented know- how, and other proprietary information, can be difficult to trace, protect and enforce. We require
our employees to enter into written employment agreements containing provisions of confidentiality and obligations to assign to
us any inventions generated in the course of their employment. We further seek to protect our potential trade secrets, proprietary
know- how and information in part, by entering into non- disclosure and confidentiality agreements with parties who are given
access to them, such as outside scientific collaborators, CROs, third- party manufacturers, consultants, advisors, and other third
parties. With our consultants, advisors, contractors and outside scientific collaborators, these agreements typically include
invention assignment obligations. Although we have taken steps to protect our trade secrets and unpatented know- how, we
cannot provide any assurances that all such agreements have been duly executed, and any of these parties may breach the
agreements and disclose our proprietary information, including our trade secrets and unpatented know- how, and we may not be
able to obtain adequate remedies for such breaches. Monitoring unauthorized uses and disclosures is difficult, and we do not
know whether the steps we have taken to protect our proprietary technologies will be effective. Trade secrets may be
independently developed by others in a manner that could prevent legal recourse by us. Trade secrets will over time be
disseminated within the industry through independent development, the publication of journal articles, and the movement of
personnel skilled in the art from company to company or academic to industry scientific positions. Though our agreements with
third parties typically restrict the ability of our employees, outside scientific collaborators, CROs, third- party manufacturers,
consultants, advisors, potential partners, and other third parties, to publish data potentially relating to our trade secrets, our
agreements may contain certain limited publication rights. If any of our trade secrets were to be lawfully obtained or
independently developed by a competitor, we would have no right to prevent such competitor from using that technology or
information to compete with us, which could harm our competitive position. Because from time to time we expect to rely on
third parties in the development, manufacture, and distribution of our products and provision of our services, we must, at times,
share trade secrets with them. Despite employing the contractual and other security precautions described above, the need to
share trade secrets increases the risk that such trade secrets become known by our competitors, are inadvertently incorporated
into the technology of others, or are disclosed or used in violation of these agreements. If any of these events occurs or if any of
our trade secrets were to be lawfully obtained or independently developed by a competitor or other third party, or if we
otherwise lose protection for our trade secrets, the value of this information may be greatly reduced and our competitive position
would be harmed and we would have no right to prevent them from using that technology or information to compete with us. If
we do not apply for patent protection prior to such publication or if we cannot otherwise maintain the confidentiality of our
proprietary technology and other confidential information, then our ability to obtain patent protection or to protect our trade
secret information may be jeopardized. We may be subject to claims that we or our employees, outside scientific collaborators,
CROs, third- party manufacturers, consultants, advisors, potential partners, and other third parties have wrongfully used or
disclosed alleged confidential information or trade secrets of their former employers. We have entered into and may enter in the
future into non- disclosure and confidentiality agreements to protect the proprietary positions of third parties, such as outside
scientific collaborators, CROs, third- party manufacturers, consultants, advisors, potential partners, and other third parties. We
may become subject to litigation where a third party asserts that we or our employees inadvertently or otherwise breached the
agreements and used or disclosed trade secrets or other information proprietary to the third parties. We may also be subject to
claims that we have wrongfully hired an employee from a competitor. Defense of such matters, regardless of their merit, could
involve substantial litigation expense and be a substantial diversion of employee resources from our business. We cannot predict
whether we would prevail in any such actions. Moreover, intellectual property litigation, regardless of its outcome, may cause
negative publicity and could prohibit us from marketing or otherwise commercializing our product candidates and technology.
Failure to defend against any such claim could subject us to significant liability for monetary damages or prevent or delay our
developmental and commercialization efforts, which could adversely affect our business. Even if we are successful in defending
against these claims, litigation could result in substantial costs and be a distraction to our management team and other
employees. Parties making claims against us may be able to sustain the costs of complex intellectual property litigation more
effectively than we can because they have substantially greater resources. In addition, any uncertainties resulting from the
initiation and continuation of any litigation could have a material adverse effect on our ability to raise additional funds or
otherwise have a material adverse effect on our business, operating results, financial condition and prospects. If our trademarks
and trade names are not adequately protected, then we may not be able to build name recognition in our markets of interest and
our business may be adversely affected. Our-eurrentorfuture-trademarks-Trademarks or trade names that we intend to use
may be challenged, infringed, circumvented or declared generic or determined to be infringing on other marks, and we may be
unable to obtain future-alternative trademarks or trade names thatwe-intend-te-use-. We may not be able to protect our rights to
these trademarks and trade names, which we need to build name recognition among potential partners or customers in our



markets of interest. At times, competitors may adopt trade names or trademarks similar to ours, thereby impeding our ability to
build brand identity and possibly leading to market confusion. In addition, there could be potential trade name or trademark
infringement claims brought by owners of other trademarks or trademarks that incorporate variations of our registered or
unregistered trademarks or trade names. During trademark registration proceedings, we may receive rejections of our
applications by the USPTO or in other foreign jurisdictions. Although we would be given an opportunity to respond to those
rejections, we may be unable to overcome such rejections. In addition, in the USPTO and in comparable agencies in many
foreign jurisdictions, third parties are given an opportunity to oppose pending trademark applications and to seek to cancel
registered trademarks. Opposition or cancellation proceedings may be filed against our trademarks, and our trademarks may not
survive such proceedings. Over the long term, if we are unable to establish name recognition based on our trademarks and trade
names, then we may not be able to compete effectively and our business may be adversely affected. We may license our
trademarks and trade names to third parties, such as distributors. Though these license agreements may provide guidelines for
how our trademarks and trade names may be used, a breach of these agreements or misuse of our trademarks and tradenames by
our licensees may jeopardize our rights in or diminish the goodwill associated with our trademarks and trade names. Our efforts
to enforce or protect our proprietary rights related to trademarks, trade names, trade secrets, domain names, copyrights, or other
intellectual property may be ineffective and could result in substantial costs and diversion of resources and could adversely
affect our financial condition or results of operations. Moreover, any name we have-propesed— propose to use with mavedelpar
any product candidates in the United States must be approved by the FDA, regardless of whether we have registered it, or
applied to register it, as a trademark. The FDA typically conducts a review of proposed product names, including an evaluation
of potential for confusion with other product names. If the FDA (or an equivalent administrative body in a foreign jurisdiction)
objects to any of our proposed proprietary product names, we may be required to expend significant additional resources in an
effort to identify a suitable substitute name that would qualify under applicable trademark laws, not infringe the existing rights
of third parties, and be acceptable to the FDA. Similar requirements exist in Europe. Furthermore, in many countries, owning
and maintaining a trademark registration may not provide an adequate defense against a subsequent infringement claim asserted
by the owner of a senior trademark. In addition, there could be potential trade name or trademark infringement claims brought
by owners of other registered trademarks or trademarks that incorporate variations of our registered or unregistered trademarks
or trade names. If we assert trademark infringement claims, a court may determine that the marks we have asserted are invalid
or unenforceable, or that the party against whom we have asserted trademark infringement has superior rights to the marks in
question. In this case, we could ultimately be forced to cease use of such trademarks. Risks Related to Ownership of Our
Common Stock If we fail to satisfy applicable listing standards, our common stock may be delisted from the Nasdaq
Global Market. Our ability to publicly or privately sell equity securities and the liquidity of our common stock could be
adversely affected if we are delisted from The Nasdaq Global Market or if we are unable to transfer our listing to
another stock market. The continued listing requirements of The Nasdaq Global Market include minimums for market
value of listed securities, closing prices and stockholders’ equity. Currently, our stock trades above these minimum
requirements, but we cannot assure that our stock will continue to meet these minimum requirements. If our common
stock is delisted by Nasdagq, it could lead to a number of negative implications, including an adverse effect on the price of
our common stock, increased volatility in our common stock, reduced liquidity in our common stock, the loss of federal
preemption of state securities laws and greater difficulty in obtaining financing. In addition, delisting of our common
stock could deter broker- dealers from making a market in or otherwise seeking or generating interest in our common
stock, could result in a loss of current or future coverage by certain sell- side analysts and might deter certain
institutions and persons from investing in our securities at all. Delisting could also cause a loss of confidence of our
customers, collaborators, vendors, suppliers and employees, which could harm our business and future prospects. If our
common stock is delisted by Nasdaq, the price of our common stock may decline, and although our common stock may
be eligible to trade on the OTC Bulletin Board, another over- the- counter quotation system, or on the pink sheets, an
investor may find it more difficult to dispose of their common stock or obtain accurate quotations as to the market value
of our common stock. Further, if we are delisted, we would incur additional costs under state blue sky laws in connection
with any sales of our securities. These requirements could severely limit the market liquidity of our common stock and
the ability of our stockholders to sell our common stock in the secondary market. An active, liquid and orderly trading
market for our common stock may not be sustained. Prior to the closing of our initial public offering (IPO) in April 2021, there
was no public market for shares of our common stock. An active trading market for our shares may not be sustained. You may
not be able to sell your shares quickly or at the market price if trading in shares of our common stock is not active. As a result of
these and other factors, you may be unable to resell your shares of our common stock at or above the price at which they were
purchased. Further, an inactive market may also impair our ability to raise capital by selling shares of our common stock and
may impair our ability to enter into strategic partnerships or acquire companies or products by using our shares of common stock
as consideration. The price of our stock may be volatile, and you could lose all or part of your investment. The trading price of
our common stock is likely to be highly volatile and could be subject to wide fluctuations in response to various factors, some of
which are beyond our control, including limited trading volume. For example, the market price of our common stock
declined significantly as a result of the announcement we made on December 14, 2023, regarding the topline results from
our pivotal STRIDE study and a decision to suspend all mavodelpar development activities. In addition to the factors
discussed in this ““ Risk Factors ”’ %ecuon and el@ewhere in thl% Annual Report, these factors include: ¢ the commencement,
enrollment or reqult% of ot : 8 preat-tria ; ny future clinical trials we may conduct for

3 e-product candidates; °

acceptance by the FDA and EMA of data from etu*eﬂge-'mg—p—'weta-l—S:PRI-DE—study—er—any future clinical trials we conduct; * any
delay in our regulatory filings for mavedelparand-any fatare-product candidates; ¢ adverse results or delays in clinical trials or




preclinical studies; ¢ our decision to initiate a clinical trial, not to initiate a clinical trial, or to terminate an existing clinical trial; ¢
announcements of significant changes in our business or operations, including the decision not to pursue one or more
drug development programs; ¢ adverse regulatory decisions, including failure to receive regulatory approval for mavedelpar
and-any fatare-product candidates; « changes in laws or regulations applicable to mavedelpar-and-any fatare-product candidates,
including but not limited to clinical trial requirements for approvals; ¢ our failure to commercialize mavedelparand-any fature
product candidates; ¢ the failure to obtain coverage and adequate reimbursement of mavedelparand-any fatare-product
candidates, if approved; ¢ changes in the structure of healthcare payment systems; * adverse developments concerning our
manufacturers; ¢ our inability to obtain adequate product supply for any approved drug product or inability to do so at acceptable
prices; * additions or departures of key scientific or management personnel; ¢ unanticipated serious safety concerns related to the
use of mavedelparand-any fatare-product candidates; « introduction of new products or services offered by us or our
competitors, or the release or publication of clinical trial results from competing product candidates; * announcements of
significant acquisitions, strategic partnerships, joint ventures or capltal commitments by us 0r our competltorq * the size and
growth, if any, of the markets for patients with PM-and ; are-ges al-diseases that we
may target; * publication of research reports about us or our mdu%try or positive or negatlve recommendations or withdrawal of
research coverage by securities analysts; * developments with respect to our intellectual property rights; ¢ our commencement of,
or involvement in, litigation; and ¢ general political and economic conditions, including those resulting from the-cEVD—9
pandemie-armed conflicts, infectious diseases, and bank failures. In addition, the stock market in general, and pharmaceutical
companies in particular, have experienced extreme price and volume fluctuations that have often been unrelated or
disproportionate to the operating performance of these companies. Broad market and industry factors may negatively affect the
market price of our common stock, regardless of our actual operating performance. We could be subject to securities class action
litigation. In the past, securities class action litigation has often been brought against a company following a decline in the
market price of its securities. This risk is especially relevant for us because pharmaceutical companies have experienced
significant stock price volatility in recent years. If we face such litigation, it could result in substantial costs and a diversion of
management’ s attention and resources, which could harm our business. Our principal stockholders and management own a
significant percentage of our stock and will be able to exert significant control over matters subject to stockholder
approval. Our executive officers and directors, combined with our stockholders who own more than 5 % of our outstanding
capital stock, beneficially own shares representing a significant percentage of our common stock. Therefore, these stockholders
will have the ability to influence us through this ownership position. These stockholders may be able to determine all matters
requiring stockholder approval. For example, these stockholders may be able to significantly influence elections of directors,
amendments of our organizational documents, or approval of any merger, sale of assets, or other major corporate transaction.
This may prevent or discourage unsolicited acquisition proposals or offers for our common stock that you may feel are in your
best interest as one of our stockholders . Our business could face adverse consequences as a result of the actions of activist
stockholders. We are and may in the future be subject to unsolicited attempts to gain control of our company, proxy
contests, and other forms of stockholder activism. For example, we have received unsolicited proposals from
stockholders to acquire all outstanding shares of our common stock. Our Board of Directors will carefully review and
evaluate each proposal in consultation with our independent financial and legal advisors. Our business could be
adversely affected because responding to an unsolicited offer, proxy contest or other actions by activist stockholders can
be costly and time- consuming, disruptive to our operations and divert the attention of management and our employees
from the execution of our potential strategic alternatives. In addition, actual or perceived uncertainties as to our future
direction caused by activist activities may cause or appear to cause instability, potentially making it more difficult to
retain qualified personnel and collaborators or leading to the loss of collaboration opportunities, and if individuals are
elected to our Board of Directors with a specific agenda, it may adversely affect our ability to effectively and timely
implement our strategic plans. Activist stockholder activities may also cause significant fluctuations in our stock price
based on temporary or speculative market perceptions, or other factors that do not necessarily reflect the fundamental
underlying value of our business. Finally, we might experience a significant increase in legal fees and administrative and
associated costs incurred in connection with responding to an unsolicited offer, proxy contest or related action. These
actions could also negatively affect the price of our common stock . Raising additional capital may cause dilution to our
existing stockholders, restrict our operations or require us to relinquish rights to our technologies or product candidates. We may
seek additional capital through a combination of public or private equity offerings or debt financings, credit or loan facilities,
collaborations, strategic alliances, licensing arrangements or a combination of one or more of these funding sources. To the
extent that we raise additional capital through the sale of equity or convertible debt securities, your ownership interest will be
diluted, and the terms of these securities may include liquidation or other preferences that adversely affect your rights as a
stockholder. The incurrence of indebtedness would result in increased fixed payment obligations and could involve certain
restrictive covenants, such as limitations on our ability to incur additional debt, limitations on our ability to acquire or license
intellectual property rights, and other operating restrictions that could adversely impact our ability to conduct our business. If we
raise additional funds through strategic partnerships and alliances and licensing arrangements with third parties, we may have to
relinquish valuable rights to our technologies or current or future product candidates, or grant licenses on terms unfavorable to
us. We are an emerging growth company and a smaller reporting company, and the reduced reporting requirements applicable to
emerging growth companies and smaller reporting companies may make our common stock less attractive to investors. We are
an “ emerging growth company " as defined in the Jumpstart Our Business Startups Act of 2012 (the JOBS Act). For as long as
we continue to be an emerging growth company, we may take advantage of certain exemptions from various public company
reporting requirements, including being permitted to provide only two years of audited financial statements, in addition to any
required unaudited interim financial statements with correspondingly reduced “ Management’ s Discussion and Analysis of




Financial Condition and Results of Operations ” disclosure in this Annual Report, not being required to have our internal control
over financial reporting audited by our independent registered public accounting firm under Section 404 of the Sarbanes- Oxley
Act of 2002 (Sarbanes- Oxley Act), reduced disclosure obligations regarding executive compensation in our periodic reports and
proxy statements, and exemptions from the requirements of holding a nonbinding advisory vote on executive compensation and
stockholder approval of any golden parachute payments not previously approved. We may take advantage of these exemptions
until December 31, 2026 or until we are no longer an emerging growth company, whichever is earlier. We will cease to be an
emerging growth company prior to the end of such five- year period if certain earlier events occur, including if we become a “
large accelerated filer ” as defined in Rule 12b- 2 under the Exchange Act, our annual gross revenues exceed $ 1. 235 billion or
we issue more than $ 1. 0 billion of non- convertible debt in any three- year period. Under the JOBS Act, emerging growth
companies can also delay adopting new or revised accounting standards until such time as those standards apply to private
companies. We have elected to use this extended transition period under the JOBS Act until the earlier of the date we (i) are no
longer an emerging growth company or (ii) affirmatively and irrevocably opt out of the extended transition period provided in
the JOBS Act. We are also a “ smaller reporting company  as defined in the Exchange Act. We may continue to be a smaller
reporting company even after we are no longer an emerging growth company, which would allow us to take advantage of many
of the same exemptions available to emerging growth companies, including not being required to comply with the auditor
attestation requirements of Section 404 of the Sarbanes- Oxley Act and reduced disclosure obligations regarding executive
compensation. We will be able to take advantage of these scaled disclosures for so long as our voting and non- voting common
stock held by non- affiliates is less than $ 250. 0 million measured on the last business day of our second fiscal quarter, or our
annual revenue is less than $ 100. 0 million during the most recently completed fiscal year and our voting and non- voting
common stock held by non- affiliates is less than $ 700. 0 million measured on the last business day of our second fiscal quarter.
Investors may find our common stock less attractive because we may rely on these exemptions. If some investors find our
common stock less attractive as a result, there may be a less active trading market for our common stock and our stock price
may be more volatile. If we fail to maintain proper and effective internal controls, our ability to produce accurate financial
statements on a timely basis could be impaired. We are subject to the reporting requirements of the Exchange Act, the Sarbanes-
Oxley Act, and the rules and regulations of The Nasdaq Stock Market LLC (Nasdaq). The Sarbanes- Oxley Act requires, among
other things, that we maintain effective disclosure controls and procedures and internal controls over financial reporting. Each
fiscal year, we are required to provide a report by our management on, among other things, our internal control over financial
reporting as discussed in our Annual Report on Form 10- K filing for that year. The reporting on our assessment of the
effectiveness of our internal control over financial reporting needs to include disclosure of any material weaknesses identified in
our internal control over financial reporting, as well as a statement that our independent registered public accounting firm has
audited the effectiveness of our internal control over financial reporting. While we qualify as an emerging growth company
under SEC rules for fiscal year 2623-2024 and therefore are not required to obtain such an audit for fiscal year 2623-2024 , in
the event that we qualify as a large accelerated filer or accelerated filer under SEC rules in future years, our independent
registered public accounting firm will be required to audit the effectiveness of our internal control over financial reporting
pursuant to Section 404 (b) of the Sarbanes- Oxley Act (Section 404 (b)). Any mandatory or voluntary compliance with Section
404 (b) will result in increased costs, expenses, and management resources. However, for as long as we remain an emerging
growth company as defined in the JOBS Act, we intend to take advantage of the exemption permitting us not to comply with the
independent registered public accounting firm attestation requirement. We may discover weaknesses in our system of internal
financial and accounting controls and procedures that could result in a material misstatement of our consolidated financial
statements. Our internal control over financial reporting will not prevent or detect all errors and all fraud. A control system, no
matter how well designed and operated, can provide only reasonable, not absolute, assurance that the control system’ s
objectives will be met. Because of the inherent limitations in all control systems, no evaluation of controls can provide absolute
assurance that misstatements due to error or fraud will not occur or that all control issues and instances of fraud will be detected.
We cannot assure you that the measures we have taken to date, and actions we may take in the future, will prevent or avoid
potential future material weaknesses. Moreover, our current controls and any new controls that we develop may become
inadequate because of changes in conditions in our business. Further, material weaknesses in our disclosure controls and
procedures and internal control over financial reporting may be discovered in the future. Any failure to develop or maintain
effective internal control over financial reporting or any difficulties encountered in their implementation or improvement could
harm our operating results or cause us to fail to meet our reporting obligations and may result in a restatement of our financial
statements for prior periods, which could cause the price of our common stock to decline. In addition, if we are not able to
continue to meet these requirements, we may not be able to remain listed on Nasdaq. We have incurred and will continue to
incur significant increased costs as a result of operating as a public company, and our management will be required to devote
substantial time to new compliance initiatives . As a public company, we have incurred and will continue to incur
significant legal, accounting, and other expenses that we did not incur as a private company . We are subject to the
reporting requirements of the Exchange Act, which requires, among other things, that we file with the SEC annual, quarterly,
and current reports with respect to our business and financial condition. In addition, the Sarbanes- Oxley Act, as well as rules
subsequently adopted by the SEC and Nasdaq to implement provisions of the Sarbanes- Oxley Act, impose significant
requirements on public companies, including requiring establishment and maintenance of effective disclosure and financial
controls and changes in corporate governance practices. Further, in July 2010, the Dodd- Frank Wall Street Reform and
Consumer Protection Act (Dodd- Frank Act) was enacted. There are significant corporate governance and executive
compensation related provisions in the Dodd- Frank Act that require the SEC to adopt additional rules and regulations in these
areas such as ““ say on pay ” and proxy access. Emerging growth companies and smaller reporting companies are exempted from
certain of these requirements, but we may be required to implement these requirements sooner than budgeted or planned and



thereby incur unexpected expenses. Stockholder activism, the current political environment and the current high level of
government intervention and regulatory reform may lead to substantial new regulations and disclosure obligations, which may
lead to additional compliance costs and impact the manner in which we operate our business in ways we cannot currently
anticipate. We expect the rules and regulations applicable to public companies to continue to substantially increase our legal
and financial compliance costs and to make some activities more time- consuming and costly. If these requirements divert the
attention of our management and personnel from other business concerns, they could have a material adverse effect on our
business, financial condition, results of operations and prospects. The increased costs will decrease our net income or increase
our consolidated net loss, and may require us to reduce costs in other areas of our business or increase the prices of our products
or services. For example, we expect these rules and regulations to make it more difficult and more expensive for us to obtain
director and officer liability insurance and we may be required to incur substantial costs to maintain the same or similar
coverage. We cannot predict or estimate the amount or timing of additional costs we may incur to respond to these requirements.
The impact of these requirements could also make it more difficult for us to attract and retain qualified persons to serve on our
board-Board of direeters-Directors , our board committees or as executive officers. Sales of a substantial number of shares of
our common stock in the public market could cause our stock price to fall. Sales of a substantial number of shares of our
common stock in the public market could occur at any time. These sales, or the perception in the market that the holders of a
large number of shares intend to sell shares, could reduce the market price of our common stock. As of December 31, 2022-2023
, there were 24-33 , 699-420 , 553-808 shares of our common stock outstanding. In addition, shares of common stock that are
either subject to outstanding options , restricted stock units or performance- based restricted stock units or reserved for future
issuance under our employee benefit plans will become eligible for sale in the public market to the extent permitted by the
provisions of various vesting schedules, and Rule 144 and Rule 701 under the Securities Act of 1933, as amended (the Securities
Act). If these additional shares of common stock are sold, or if it is perceived that they will be sold, in the public market, the
trading price of our common stock could decline. Further, the holders of +4-16 , 588242 , 254-841 shares of our common stock
are entitled to rights with respect to the registration of their shares under the Securities Act. Registration of these shares under
the Securities Act would result in the shares becoming freely tradable without restriction under the Securities Act, except for
shares held by affiliates, as defined in Rule 144 under the Securities Act. Any sales of securities by these stockholders could
have a material adverse effect on the trading price of our common stock. Future sales and issuances of our common stock or
rights to purchase common stock, including pursuant to our equity incentive plans, could result in additional dilution of the
percentage ownership of our stockholders and could cause our stock price to fall. We are not currently pursuing further
clinical development of our only product candidate, mavodelpar. If we resume such development or pursue development
of any product candldates in the future, we expect that we w111 need 51gn1ﬁcant addmonal cap1tal tn—t-he—fafufe—te-een{-rnue—euf

v W : y To raise capltal we may sell common stock convertible
securltles or other equity securities in one or more transactions at prices and in a manner we determine from time to time. If we
sell common stock, convertible securities or other equity securities, investors may be materially diluted by subsequent sales.
Such sales may also result in material dilution to our existing stockholders, and new investors could gain rights, preferences and
privileges senior to the holders of our common stock. In November As-efMareh24-2023, we entered into the remainitg
eapaeity-2023 ATM Facility with Leerink under the- ATM-faetlity-was-approximately-which we may offer and sell, from
time to time, at our sole discretion, up to $ +8-100 . 8-0 million in shares of eur common stock . As of December 31, 2023,
we had not sold any shares of our common stock under the 2023 ATM Facility and on March 25, 2024, we provided
notice to Leerink of our election to terminate the Sales Agreement, effective as of April 8, 2024 . Pursuant to our 2021
Equity Incentive Plan (the 2021 Plan), our management is authorized to grant stock options and other stock awards to our
employees, directors and consultants. Additionally, the number of shares of our common stock reserved for issuance under our
2021 Plan will automatically increase on January 1 of each year through and including January 1, 2031, by 5 % of the total
number of shares of our capital stock outstanding on December 31 of the preceding calendar year, or a lesser number of shares
determined by our beard-Board of direetors-Directors . [n addition, pursuant to our 2021 Employee Stock Purchase Plan, the
number of shares of our common stock reserved for issuance will automatically increase on January 1 of each calendar year
through and including January 1, 2031, by the lesser of (i) 1 % of the total number of shares of our common stock outstanding
on the last day of the calendar month before the date of the automatic increase, and (ii) 729, 174 shares; provided that before the
date of any such increase, our beard-Board of direetors-Directors may determine that such increase will be less than the amount
set forth in clauses (1) and (i1). Unless our beard-Board of direetors-Directors clects not to increase the number of shares
available for future grant each year, our stockholders may experience additional dilution, which could cause our stock price to
fall. We do not intend to pay dividends on our common stock so any returns will be limited to the value of our stock. We have
never declared or paid any cash dividend on our common stock. We currently anticipate that we will retain future earnings for
the development, operation, and expansion of our business and do not anticipate declaring or paying any cash dividends for the
foreseeable future. In addition, future debt instruments may materially restrict our ability to pay dividends on our common stock.
Any return to stockholders would therefore be limited to the appreciation, if any, of their stock. Anti- takeover provisions under
our charter documents and Delaware law could delay or prevent a change of control which could limit the market price of our
common stock and may prevent or frustrate attempts by our stockholders to replace or remove our current management. Our
amended and restated certificate of incorporation and amended and restated bylaws contain provisions that could delay or
prevent a change of control of our company or changes in our beard-Board of direetors-Directors that our stockholders might
consider favorable. Some of these provisions include: ¢ a board of directors divided into three classes serving staggered three-
year terms, such that not all members of the board will be elected at one time; * a prohibition on stockholder action through
written consent, which requires that all stockholder actions be taken at a meeting of our stockholders; ¢ a requirement that



special meetings of stockholders be called only by the chairman of the board of directors, the chief executive officer, the
president, or by a majority of the total number of authorized directors; * advance notice requirements for stockholder proposals
and nominations for election to our beard-Board of direetors-Directors ;  a requirement that no member of our beard-Board of
direetors-Directors may be removed from office by our stockholders except for cause and, in addition to any other vote required
by law, upon the approval of not less than two- thirds of all outstanding shares of our voting stock then entitled to vote in the
election of directors; ¢ a requirement of approval of not less than two- thirds of all outstanding shares of our voting stock to
amend any bylaws by stockholder action or to amend specific provisions of our certificate of incorporation; and ¢ the authority
of the board of directors to issue preferred stock on terms determined by the board of directors without stockholder approval and
which preferred stock may include rights superior to the rights of the holders of common stock. In addition, because we are
incorporated in Delaware, we are governed by the provisions of Section 203 of the Delaware General Corporate Law, which
may prohibit certain business combinations with stockholders owning 15 % or more of our outstanding voting stock. These anti-
takeover provisions and other provisions in our amended and restated certificate of incorporation and amended and restated
bylaws could make it more difficult for stockholders or potential acquirors to obtain control of our beard-Board of direetors
Directors or initiate actions that are opposed by the then- current board of directors and could also delay or impede a merger,
tender offer, or proxy contest involving our company. These provisions could also discourage proxy contests and make it more
difficult for you and other stockholders to elect directors of your choosing or cause us to take other corporate actions you desire.
Any delay or prevention of a change of control transaction or changes in our beard-Board of direetors-Directors could cause the
market price of our common stock to decline. Our amended and restated certificate of incorporation and amended and restated
bylaws provide that the Court of Chancery of the State of Delaware will be the exclusive forum for substantially all disputes
between us and our stockholders, which could limit our stockholders’ ability to obtain a favorable judicial forum for disputes
with us or our directors, officers or employees. Our amended and restated certificate of incorporation and amended and restated
bylaws provide that the Court of Chancery of the State of Delaware is the sole and exclusive forum for the following types of
actions or proceedings under Delaware statutory or common law: (i) any derivative action or proceeding brought on our behalf;
(ii) any action or proceeding asserting a claim of breach of a fiduciary duty owed by any of our current or former directors,
officers, or other employees to us or our stockholders; (iii) any action or proceeding asserting a claim against us or any of our
current or former directors, officers, or other employees, arising out of or pursuant to any provision of the Delaware General
Corporation Law, our amended and restated certificate of incorporation or our amended and restated bylaws; (iv) any action or
proceeding to interpret, apply, enforce, or determine the validity of our amended and restated certificate of incorporation or our
amended and restated bylaws; (v) any action or proceeding as to which the Delaware General Corporation Law confers
jurisdiction to the Court of Chancery of the State of Delaware; and (vi) any action asserting a claim against us or any of our
directors, officers, or other employees governed by the internal affairs doctrine, in all cases to the fullest extent permitted by law
and subject to the court’ s having personal jurisdiction over the indispensable parties named as defendants. These provisions
would not apply to suits brought to enforce a duty or liability created by the Exchange Act. Furthermore, Section 22 of the
Securities Act creates concurrent jurisdiction for federal and state courts over all such Securities Act actions. Accordingly, both
state and federal courts have jurisdiction to entertain such claims. To prevent having to litigate claims in multiple jurisdictions
and the threat of inconsistent or contrary rulings by different courts, among other considerations, our amended and restated
certificate of incorporation and our amended and restated bylaws provide that the federal district courts of the United States of
Anmerica are the exclusive forum for resolving any complaint asserting a cause of action arising under the Securities Act,
including all causes of action asserted against any defendant named in such complaint. While the Delaware courts have
determined that such choice of forum provisions are facially valid and several state trial courts have enforced such provisions
and required that suits asserting Securities Act claims be filed in federal court, there is no guarantee that courts of appeal will
affirm the enforceability of such provisions and a stockholder may nevertheless seek to bring a claim in a venue other than those
designated in the exclusive forum provisions. In such instance, we would expect to vigorously assert the validity and
enforceability of the exclusive forum provisions of our amended and restated certificate of incorporation and our amended and
restated bylaws. This may require significant additional costs associated with resolving such action in other jurisdictions and
there can be no assurance that the provisions will be enforced by a court in those other jurisdictions. If a court were to find either
exclusive forum provision in our amended and restated certificate of incorporation and our amended and restated bylaws to be
inapplicable or unenforceable in an action, we may incur further significant additional costs associated with litigating Securities
Act claims in state court, or both state and federal court, which could seriously harm our business, financial condition, results of
operations, and prospects. These exclusive forum provisions may limit a stockholder’ s ability to bring a claim in a judicial
forum that it finds favorable for disputes with us or our directors, officers, or other employees, which may discourage lawsuits
against us and our directors, officers and other employees. If a court were to find either exclusive forum provision contained in
our amended and restated certificate of incorporation or amended and restated bylaws to be inapplicable or unenforceable in an
action, we may incur further significant additional costs associated with resolving the dispute in other jurisdictions, all of which
could seriously harm our business. General Risk Factors We are subject to U. S. and certain foreign export and import controls,
sanctions, embargoes, anti- corruption laws and anti- money laundering laws and regulations. Compliance with these legal
standards could impair our ability to compete in domestic and international markets. We can face criminal liability and other
serious consequences for violations, which can harm our business. We are subject to export control and import laws and
regulations, including the U. S. Export Administration Regulations, U. S. Customs regulations, and various economic and trade
sanctions regulations administered by the U. S. Treasury Department’ s Office of Foreign Assets Controls, and anti- corruption
and anti- money laundering laws and regulations, including the FCPA, the U. S. domestic bribery statute contained in 18 U. S.
C. § 201, the U. S. Travel Act, the USA PATRIOT Act, and other state and national anti- bribery and anti- money laundering
laws in the countries in which we conduct activities. Anti- corruption laws are interpreted broadly and prohibit companies and



their employees, agents, clinical research organizations, contractors and other collaborators and partners from authorizing,
promising, offering, providing, soliciting or receiving, directly or indirectly, improper payments or anything else of value to
recipients in the public or private sector. We may engage third parties for clinical trials outside of the United States, to sell our
products internationally once we enter a commercialization phase, and / or to obtain necessary permits, licenses, patent
registrations and other regulatory approvals. We have direct or indirect interactions with officials and employees of government
agencies or government- affiliated hospitals, universities and other organizations. We can be held liable for the corrupt or other
illegal activities of our employees, agents, clinical research organizations, contractors and other collaborators and partners, even
if we do not explicitly authorize or have actual knowledge of such activities. Any violations of the laws and regulations
described above may result in substantial civil and criminal fines and penalties, imprisonment, the loss of export or import
privileges, debarment, tax reassessments, breach of contract and fraud litigation, reputational harm, and other consequences.
Business disruptions could seriously harm our future revenues and financial condition and increase our costs and expenses. Our
operations, and those of our €ROs-and-ether-contractors and consultants, could be subject to earthquakes, power shortages,
telecommunications failures, water shortages, floods, hurricanes, typhoons, fires, extreme weather conditions, medical
epidemics and other natural or man- made disasters or business interruptions, for which we are predominantly self- insured. The
occurrence of any of these business disruptions could seriously harm our operations and financial condition and increase our
costs and expenses. We rely on third- party manufacturers to produce mavodelpar. ©ur-We are not currently pursuing further
clinical development of our only product candidate, mavodelpar. If we resume such development or pursue development
of other product candidates, our ability to obtain clinical supplies of mavodelpar and any future product candidates could be
disrupted if the operations of these suppliers are affected by a man- made or natural disaster or other business interruption. Our
corporate headquarters is located in California near major earthquake faults and fire zones. The ultimate impact on us, our
suppliers and our general infrastructure of being located near major earthquake faults and fire zones and being consolidated in
certain geographical areas is unknown, but our operations and financial condition could suffer in the event of a major
earthquake, fire or other natural disaster. If our information technology systems er-data-, or those of third parties upon which we
rely, or our data are or were compromised, we could experience adverse consequences resulting from such compromise,
including but not limited to regulatory investigations or actions; litigation; fines and penalties; disruptions of our business
operations; reputational harm; loss of revenue or profits; loss of customers or sales; and other adverse consequences. In the
ordinary course of eur business, we and the third parties upon which we rely process sensmve data, and, as a result, we and the
third parties upon which we rely face a variety of evolving threats that : vare-atta whie
could cause security incidents. Cyberattacks, malicious internet- based activity, onhne and offline fraud, and other srrnrlar
activities threaten the confidentiality, integrity, and availability of our sensitive data and information technology systems, and
those of the third parties upon which we rely. Such threats are prevalent and continue to rise, are increasingly difficult to detect,
and come from a variety of sources, including traditional computer “ hackers,  threat actors, “ hacktivists, ”” organized criminal
threat actors, personnel (such as through theft or misuse), sophisticated nation- states, and nation- state- supported actors. Some
actors now engage and are expected to continue to engage in cyber- attacks, including without limitation nation- state actors for
geopolitical reasons and in conjunction with military conflicts and defense activities. During times of war and other major
conflicts, we and the third parties upon which we rely, may be vulnerable to a heightened risk of these attacks, including
retaliatory cyber- attacks, that could materially disrupt our systems and operations, supply chain, and ability to produce, sell and
distribute our services. We are not currently pursuing Further-further clinical development of our only product candidate ,
mavodelpar. If we resume such development or pursue development of the-other product candidates, any loss of clinical
trial data from completed or ongoing clinical trials could result in delays in, or cancellations of any regulatory approval or
clearance efforts and significantly increase our costs to recover or reproduce the data, and subsequently commercialize the-any
of our preduet-products . Additionally, theft of our intellectual property or proprietary business information could require
substantial expenditures to remedy. We and the third- parties upon which we rely are subject to a variety of evolving threats
including but net limited to social- engineering attacks (including through deep fakes, which may be increasingly more
difficult to identify as fake, and phishing attacks), malicious code (such as eemputer-viruses or-bags-and worms ) ;miseenduet
ererror-by-employees-oreontraetors-, malware (including as a result of advanced persistent threat intrusions), denial of service
attacks, credential stufﬁng attacks, credentlal harvestlng, personnel mlsconduct or error, ransomware attacks supply -
chain attacks ;na W d
as-eredential-stuffing);eredential-harvesting-, software bugs server malfunctrons software or hardware farlures 10ss of data or
other information technology assets, adware, telecommunications failures, earthquakes, fires, floods, attacks enhanced or
facilitated by Al and other similar threats. In particular, severe ransomware attacks are becoming increasingly prevalent and
severe-and-can lead to significant interruptions in our operations, ability to provide our products or services, loss of sensitive
data and income , reputational harm, and diversion of funds. Extortion payments may alleviate the negative impact of a
ransomware attack, but we may be unwilling or unable to make such payments due to, for example, applicable laws or
regulations prohibiting such payments. Remote work has become more common and has increased risks to our information
technology systems and data, as more of our employees utilize network connections, computers and devices outside our
premises or network, including working at home, while in transit and in public locations. Additionally, future or past business
transactions (such as acquisitions or integrations) could expose us to additional cybersecurity risks and vulnerabilities, as our
systems could be negatively affected by vulnerabilities present in acquired or integrated entities’ systems and technologies.
Furthermore, we may discover security issues that were not found during due diligence of such acquired or integrated entities,
and it may be difficult to integrate companies into our information technology environment and security program. In addition,
our reliance on third- party service providers could introduce new cybersecurity risks and vulnerabilities, including supply-
chain attacks, and other threats to our business operations. We rely on third- party service providers and technologies to operate




critical business systems to process sensitive data in a variety of contexts, including, without limitation, cloud- based
infrastructure, data center facilities, encryption and authentication technology, employee email, and other functions. We also
rely on third- party service providers to provide other products, services, parts, or otherwise to operate our business. Our ability
to monitor these third parties’ information security practices is limited, and these third parties may not have adequate
information security measures in place. If our third- party service providers experience a security incident or other interruption,
we could experience adverse consequences. While we may be entitled to damages if our third- party service providers fail to
satisfy their privacy or security- related obligations to us, any award may be insufficient to cover our damages, or we may be
unable to recover such award. In addition, supply- chain attacks have increased in frequency and severity, and we cannot
guarantee that third parties’ infrastructure in our supply chain or our third- party partners’ supply chains have not been
compromised. Any of the previously identified or similar threats could cause a security incident or other interruption that could
result in unauthorized, unlawful, or accidental acquisition, modification, destruction, loss, alteration, encryption, disclosure of,
or access to our sensitive data or our information technology systems, or those of the third parties upon whom we rely. A
security incident or other interruption could disrupt our ability (and that of third parties upon whom we rely) to provide our
products. We may expend significant resources or modify our business activities (including any future clinical trial activities)
to try to protect against security incidents. Additionally, certain data privacy and security obligations may require us to
implement and maintain specific security measures or industry- standard or reasonable security measures to protect our
information technology systems and sensitive data. While we have implemented security measures designed to protect against
security incidents, there can be no assurance that these measures will be effective. We take steps to detect , mitigate, and
remediate vulnerabilities in our systems (such as our hardware and / or software ., butincluding that of third parties upon
whlch we rely) We may not be-able-to-, however, detect and remedlate all w%nefabrh&es—beeaﬁse—ﬂae—ﬂafeats—aﬂd—teehﬂiques

: : G uch vulnerabilities
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’v‘u-}nefabthﬂes—pese—mateﬂe&—m*ks-te-etuebusmes‘s— Further we , and the third parties we rely on, may experience delays in
developing and deploying remedial measures and patches de51gned to address any-sueh-identified vulnerabilities .

Vulnerabilities could be exploited and result in a security incident . Applicable data privacy and security obligations may
require us to notify relevant stakeholders , including affected individuals, customers, regulators, and investors, of security
incidents. Such disclosures are costly, and the disclosures or the failure to comply with such requirements could lead to adverse
consequences. If we (or a third party upon whom we rely) experience a security incident or are perceived to have experienced a
security incident, we may experience adverse consequences such as government enforcement actions (for example,
investigations, fines, penalties, audits, and inspections); additional reporting requirements and / or oversight; restrictions on
processing sensitive data (including personal data); litigation (including class claims); indemnification obligations; negative
publicity; reputational harm; monetary fund diversions; diversion of management attention; interruptions in our operations
(including availability of data); financial loss; and other similar harms. Security incidents and attendant consequences may
prevent or cause customers to stop using our products or services, deter new customers from using our products or services, the
development and commercialization of mavedelpar-any product candidates could be delayed, and negatively impact our
ability to grow and operate our business. Likewise, we rely on third parties to conduct clinical trials, and similar incidents
relating to their information technology systems or data could also have a material adverse effect on our business. Our contracts
may not contain limitations of liability, and even where they do, there can be no assurance that limitations of liability in our
contracts are sufficient to protect us from liabilities, damages, or claims related to our data privacy and security obligations. We
cannot be sure that our insurance coverage will be adequate or sufficient to protect us from or to mitigate liabilities arising out of
our privacy and security practices, that such coverage will continue to be available on commercially reasonable terms or at all,
or that such coverage will pay future claims. In addition to experiencing a security incident, third parties may gather, collect, or
infer sensitive infermatterr-data about us from public sources, data brokers, or other means that reveals competitively sensitive
details about our organization and could be used to undermine our competitive advantage or market position. Additionally,
sensitive data of the Company could be leaked, disclosed, or revealed as a result of or in connection with our employees’,
personnel’ s, or vendors’ use of generative Al technologies. [f securities or industry analysts do not publish research or
publish inaccurate or unfavorable research about our business, our stock price and trading volume could decline. The trading
market for our common stock depends in part on the research and reports that securities or industry analysts publish about us or
our business. If one or more of the analysts who covers us downgrades our stock or publishes inaccurate or unfavorable research
about our business, our stock price may decline. If one or more of these analysts ceases coverage of our company or fails to
publish reports on us regularly, demand for our stock could decrease, which might cause our stock price and trading volume to
decline. H3




