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The following is a summary of the risks and uncertainties that could materially adversely affect our business, financial condition
and results of operations. You should read this summary together with the more detdlled descrlpnon of each risk factor
contained below. « #1If demand for solar energy projects diminishes
we—&ﬂt-rerp&te— we mdy not be dble toaehteve—etueafme&p&ted—level—e-ﬁgfewt-h» grow aﬂd-ewkbusrﬂess—wrﬂ-suffer—‘-l%we—f&ﬂ—te
, and or-our fatt-to-reeover-the-eosts-and
fmancml results, business dnd prospects could be materially

- the potential

adversely impacted; © If we fail to accurately estlmate
losses parts;inetuding-these-rclated to the wire insulation shrinkback matter, or fail to recover the costs and expenses incurred
by us from the suppller, our proﬁt marglns, ﬁnanclal results, busmess and prospects could be result-intoss-efeustomers;

al-materially adverse-adversely impacted effeeton-our

;® The we may experience delays, disruptions,...... and experienced
periodic downturns s the interruption of the flow of raw materials from international vendors has disrupted our supply chain,
including as a result of the imposition of additional duties, tariffs and other charges on imports and exports; * The imposition of
trade restrictions, import tariffs, anti- dumping and countervailing duties could adversely affect the amount or timing of
our revenue, results of operations or cash flows; * We have modified, and in the future may modify, our business strategy
to abandon lines of business or implement new lines of business. Modifying our business strategy could have an adverse
effect on our business and financial results; * Amounts included in our backlog and awarded orders may not result in
actual revenue or translate into profits; * Defects or performance problems in our products or their parts, whether due
to manufacturing, installation, or use, including those related to the wire insulation shrinkback matter, have a high
consequence of failure and can lead to equipment and systems failure, physical injury or death, and in the past have, and
in the future could, result in loss of customers, reputational damage and decreased revenue, and materially adversely
impact our business, financial condition and results of operations; * We have experienced, and may experience in the
future, delays, dlsruptlons, quallty control or reputatlonal problems in our manufacturmg operatlons in part due to our

v ; t tet we-fail to retain our
key pelsonnel dlld attrdet dddltlondl qualmed pe1s0nnel eﬁueeessquy—rﬂtegr&te—ew*ﬂew—Ghte{lE*eeutwe—efﬁeer—our business
strategy and prospects could suffer;* ear-OQur products are primarily manufactured and shipped from our production facilities in
Tennessee,and any damage or disruption at these facilities may harm our business;» We may face difficulties with respect to
the planned consolidation and relocation of our Tennessee- based manufacturing and distribution operations,and may
not realize the benefits thereof;e Safety issues may subject us to penalties,negatively impact customer relationships,result
in higher operating costs,and negatively impact employee morale and turnover;e The market for our products is
competitive,and we may-face increased competition as new and existing competitors introduce EBOS system solutions and
components,which could negatively affect our results of operations and market share;* eurrentmaeroeeonomie-Macroeconomic
events-conditions ,including high inflation,high interest rates, a-petential-reeessterrand geopolitical instability eetld-impaet
impacts our business and financial results;» We eurindustry-has-are subject to risks associated with the patent infringement
complaints that we filed with the U. S. International Trade Commission (* ITC ) and twe-District Courts; * #If we fail to, or
incur significant costs in order to ;-obtain, maintain, protect, defend or enforce our intellectual property portfolio and other
propnetmy rights, mcludmg, > those-—- the t-h&t—patents we arc subjeetto-the-asserting in ongoing patent infringement litigation

, our business and results of operations could be materially harmed; ¢
aequsittons-Acquisitions , joint ventures and / or inv estments and the failure to integrate acquired businesses, could disrupt our
business and %—negatlvely 1mpact or-our results d-rl-u-te—eﬁd-vers-eb'—a-ffeet—t-he—pﬂee—of operatlons e%eer&meu—steele A our

1ndb111ty to peIform under their COHtl‘stS or their default in payment could hclll]l our business and negdtn ely 1mpdct revenue,
results of operations, and cash flow; * a-A significant drop in the price of electricity setd-may harm our business, financial
condmon results of opemtlons and prospects . The unauthorlzed access to a—fuﬁhemerease—m—mterest—ra-tes—erour @

ut-rhze—lnfonnanon teehnolog,y systems or -rm-p-lemeﬁt—ﬂew—teehﬁe-legies—&ﬂd-the uﬂaut-heﬂifed-dhclosure of pelsondl or sensitive
data or confidential information, whether through a breach of our computer system or otherwise, could severely disrupt our
business or reduce our sales or profitability; « Failure eempromises;interruptions-orshutdowns-of our information technology
systems, including those managed by third parties, whether intentional or inadvertent, could lead to delays in our business
operations and, if significant or extreme, affect our results of operations; ¢ eur-Qur expansion outside the U. S. could subject us
to additional business, financial, regulatory and competitive risks; * etr-Our indebtedness could adversely affect our financial
ﬂex1b1l1ty , restrict our current and future operatlons, dnd our competltwe posmon - amountsineladed-inour-baeldog-and
d-ord 6 0 A s-Existing clectric utility industry, federal
state and mun1c1pal renewable energy and solar energy pOllCleS and reéulcmons including zoning and siting laws, and any




subsequent changes, may-present technical, regulatory and economic barriers to the purchase and use of solar energy systems
that ‘may s1gn1tlcantly reduce demdnd for our products or harm our ab1llty to compete . eh&nges—Changes -rn—t-he—U—S—tfade

price -fer—of our C lass A common stock te-may decline and may contlnue to be subject to s1gn1ﬁcant volatility ; * previstons

Provisions in our amended and restated certificate of incorporation and amended and restated bylaws may have the effect of
delaying or preventing a change of control or changes in our management; and  et-Our amended and restated certificate of

incorporation also provides that the Court of Chancery of the State of Delaware will be the exclusive forum for substantially all

dlsputes between us dnd our stockholders which could limit our stockholdels ab1llty to obtdm a fdvomblejudwlal forum for

R1sl<s Related to OLII Busmess and Our lndustly If demdnd f01 soldr energy prOJects dlmlnlshes dees—net—eeﬁﬁﬂue—te—gfew—ef
grows-at-a-slowerrate-tharrwe-antteipate-, we may not be able to achieve-ourantieipated-Hevelofgrowth-—- grow, and our
financial results, business wilt-saffer-and prospects could be materially adversely impacted . Our solutions are utilized in
solar energy projects. As a result, our future success depends on eentirred-demand for solar energy solutions and the ability of
solcn equlpment Vendms to meet this demand. The solar mdustry 1s—has hlstorlcally been cycllcal aﬂ—and eve-l-vmg—md-usﬁey—t-ha-t

. In 2023
and 2024 , the domestlc utlhty scale solar mcnket exper1enced pro;ect delays pushlng pro;ect executlon beyond 2024 and
slowing growth and demand. These trends, which are expected to persist in the near- term are the result of various
factors, including permitting issues; project financing; lingering uncertainty about whether, or to what extent, the new
U. S. presidential administration will seek, and be able to obtain, new legislation that modifies or repeals the application
of the Inflation Reduction Act of 2022 to solar projects; supply chain constraints; uncertainty regarding changes in the
U. S. trade environment including actual and proposed increased tariffs on foreign imports in the U. S. by the incoming
Trump administration; and anti- dumping and countervailing complications. Further, challenging industry conditions,
such as a reduction of governmental subsidies, contributed to a demand decrease for solar energy projects. While we
expect the global demand for solar power to 1ncrease asa result of the eests—needs of emerglng pfejeet—ﬁﬂ&nemg—l-rﬂgefmg

-mtefeeﬂﬂeeﬁeﬂ—eefﬂpheaﬁeﬂs—developmg economies, the rapld prollferatlon of data centers for the development and use of
artificial intelligence, industry shifts from fossil fuels to renewable energy and increased domestic manufacturing in the
U . We-expeetS., these trends-sources of increased demand may take years to develop and mature persistin2024—In
addition-, everrthough-and there is no guarantee that they will materialize for the industry or that we will be able to
benefit from them. Our future performance will depend, in part, on the successful development, introduction and
deployment of these new power consuming facilities, including market acceptance of artificial intelligence. If these
opportunities do not develop as we expect , et or if we do not accurately forecast the growth rate te-deeline-from-for data

centers, the-their timeline for development extremety-highlevels-ofthetastfew-years-, the role of solar energy with respect
to such opportunities, or if we believe-that-fail to be prepared to take advantage of these opportunities, our growth

domestie-ttility-seate-business-will be impacted eontinte-growing-at-an-attraetiverate-. Our historic significant growth and
expansion and more recent slowdown , combined with the rapidly evolving and competitive nature of our industry, makes it
difficult to predict our future prospects. We have encountered and will continue to encounter risks and difficulties frequently
experienced by growing companies in rapidly changing industries, including unpredictable and volatile revenue and increased
expenses as we continue to attempt to grow our business. Some of the factors outside of our control that may impact the
viability and demand for solar energy projects include: (i) cost competitiveness, reliability and performance of solar energy
systems compared to conventional and non- solar renewable energy sources and products, and cost competitiveness, reliability
and performance of our products compared to our competitors; =-(ii) availability, scale and scope of government subsidies and
incentives to support the development and deployment of solar energy solutions; «(iii) prices of traditional carbon- based
energy sources; +(1v) levels of investment by end users of solar energy projects, which tend to decrease when economic growth
slows; and =«(v) the emergence, continuance or success of, or increased government support for, other alternative energy
generation technologies and products. H#Given our concentration in solar energy, if demand for solar energy and solar energy
projects deesnot-continues to decline and solar projects continue to devetep-be delayed , demand for our products will
continue to decrease, whiteh-would-have-an-and adverse-impaetonour financial results, ability-to-inerease-ourrevente-ane
grow-outr-business and prospects could be materially adversely impacted . If we fail to accurately estimate the potential
losses related to the wire insulation shrinkback matter, or fail to recover the costs and expenses incurred by us from the supplier,
our profit margins, financial results, business and prospects could be materially adversely impacted. As previously disclosed,
the Company was notified by certain customers that a subset of wire harnesses used in its EBOS solutions is presenting
unacceptable levels of contraction of wire insulation (“ wire insulation shrinkback *) . Based upon the Company’ s ongoing
assessment, the Company currently believes the wire insulation shrinkback is related to defective red-wire manufactured by
Prysmian Cables and Systems USA, LLC (* Prysmian ). As-efDeeember-34;2023;-based-Based on the Company” s continued

analysis ;whieh-ineladed-better-visibility-inte-the-seepe-of available information obtained throughout the remediation



process 4 , the Company
determined that a potential range of 1oss was both probable and redsombly estlmdble dnd updated its estlmdte of potential losses
during the quarter ended September 30, 2024 from previously provided estimates. Based on the Company’ s continued
analysis of information available as of the date of this Annual Report on Form 10- K, the estimate of potential losses remains
unchanged from the estimate provided as of September 30, 2623-2024 . As no amount within the current range of loss appears to
be a better estimate than any other amount, the Company recorded a warranty liability and related expense representing the low
end of the range of potential loss of $ 59-73 . 7-0 million. The high- end of the range of potential loss is $ +84-160 . 9-0 million,
which is $ +25-87 . 2-0 million higher than the amount we-recorded. As-ef Deeember31+;2023;-wereeorded-a-warranty ability
of $-549-millterrrelated-to-thismatter—The revised cstimated range is based on several assumptions, and as additional
information becomes available, the Company may increase or decrease its estimated warranty liability from its current estimate,
and such increase or decrease may be material. .Our warranty liability for this matter is based on a number of
assumptions,including the potential magnitude of EPC’ s labor cost to perform the repair and replacement of impacted
harnesses,estimated failure rates,materials replacement cost,planned remediation method staspeetierreests-,and other various
assumptions.We do not have a long history of making assumptions relating to warranties.As a result,these assumptions could
prove to be materially different from our current estimate,causing us to incur substantial unanticipated expenses-- expense to
identify,repair or replace the defective wire or to compensate customers.Additionally,changes to the planned remediation
method could also have a mdterldl impact on the Wdlranty llablllty As additional mformatlon becomes available, ineluding-with

Company may increase or decrease its estimated warranty lldblllty from its current estlmdte and such increase or decrease may
be material.Our failure to accurately estimate this liability could result in unexpected volatility to our €lassA-common stock
and have a material adverse effect on , our financial condition The Company does not maintain insurance for product warranty
and has commenced a lawsuit against Prysmian, as discussed in more detail under Litigation in Note +6-15 - Commitments and
Contingencies in our consolidated financial statements included in this Annual Report on Form 10- K. Because the lawsuit
against Prysmian is ongoing, potential recovery from Prysmian is not considered probable as defined in Accounting Standards
Codification (“ ASC ”) 450, and has not been considered in our estimate of the warranty liability as of December 31, 2623-2024
. Our warranty liability for this matter...... adverse effect on, our financial condition . In addition, results of the litigation we have
commenced against Prysmian are inherently uncertain and we cannot guarantee the outcome of that litigation. Litigation can be
expensive and time consuming and will divert the efforts of our management and other personnel, which could harm our
business, whether or not such litigation results in a determination favorable to us. If we fail to recover the costs and expenses
incurred by us in connection with the identification, repair and replacement of the defective Prysmian wire, our financial results,
business and prospects could be materially adversely impacted. Our actual loss in this matter is uncertain and may have a
material adverse effect on our business, financial condition and results of operations. Similar to our other products, the defective
wires associated with the wire insulation shrinkback matter expose us to potential product liability claims. See “ Risk Factors-
Defects or performance problems in our products or their parts, whether due to manufacturing, installation, or use, including
those related to the wire insulation shrinkback matter, have a high consequence of failure and can lead to equipment and
systems failure, physical injury or death, and in the past have, and in the future could, result in loss of customers,
reputational damage and decreased revenue, and materially adversely impact our business, financial condition and
results of operations. ” The interruption of the flow of raw materials from international vendors has disrupted our
supply chain, including as a result of the imposition of additional duties, tariffs and other charges on imports and
exports. We purchase some of our raw materials required to manufacture our components and system solutions outside
of the U. S. through arrangements with various vendors. In 2023 and 2024, we experienced challenges related to our
global supply chain which impacted our ability to obtain raw materials as well as secure inbound logistics. Changes over
the last few years in the international relations and tariff regimes between the U. S. and China in response to various
political issues and heightened uncertainty regarding China- Taiwan relations could significantly adversely impact the
availability of parts and components to us, and, correspondingly, our ability to produce our components at targeted
levels. We cannot predict whether there will be additional trade restrictions imposed by the U. S. or other foreign
governments such as increased border taxes, embargoes, safeguards and customs restrictions against the raw materials
we use. Sustained uncertainty about, or worsening of, current global economic conditions and further escalation of trade
tensions between the U. S. and its trading partners, especially China, could result in disrupt-In addition,changes in our
products or changes in export and import laws and 1mplement1ng regulatlons may create delays in the mtroductlon of
new products in international markets ,prevent 4 ; d 3 P
restit-inrmore-difftenlty-or-our customers from deploying our products mternatlonally or,in some cases,prevent the
inability-export or import of our products to ebtatrrneeded-certain countries altogether.Any such event could have a
materials— material -Further-adverse effect on our business , #f-financial condition and results of operations.Changes in the
U.S.trade environment,including the imposition of trade restrlctlons,lmport tariffs inerease-signifieantly-, we-may-be
ﬂﬁab-}e—te—seufee-antl- dumpmg and countervalhng duties could adversely affect the amount eur- or timing of required-raw
6 v our delay-the-sapply-revenue,results of
operatlons or cash ﬂows faw—mﬁte&a-}s—ava-r}ab-}e—te—us— Escalatmo tr’lde tensions,particularly between the U.S.and China ever
thedastseveralyears- have led to increased tariffs and trade restrictions,including tariffs applicable to certain materials and
components for our products or for products used in solar energy projects more broadly,such as transfermers-and-module supply
and availability. Fhese-More specifically,in March 2018,the U.S.imposed a 25 % tariff on steel imports and a 10 % tariff
on aluminum imports pursuant to Section 301 of the Trade Act of 1974 and has imposed additional tariffs have-direetly-on

steel and aluminum imports pursuant to Section 232 of indireetly-inereased-our-matertals-eostsInpartienlar;there—- the




Trade Expansion Act of 1962 hav ; € stry-. In-Additionally,in
January 2018,the U.S.adopted a tariff on 1mported solar modulei and cell% pur%uant to Sectlon 201 of the Trade Act of 1974

,which was extended in February 2022 for another four years .The tariff was initially set at 30 %,with a gradual reduction
over four years to 15 %.This tariff may 1nd1rectly affect us by 1mpact1ng the ﬁnan01al V1ab1hty of solar energy prOJect% which
could in turn reduce demand for our p y strard

U. S adopted a 10 % arlff ona long list of products unported from China under Section 301 of the Trade Act of 1974 ,including
inverters and power optimizers,which became effective on September 24,2018.In June 2019,the U.S.Trade Representative
increased the rate of such tariffs from 10 % to 25 %.These tariffs could impact the solar energy projects in which our products
are used,which could lead to decreased demand for our products.On January 15,2020,the U.S.and China entered into an initial
trade deal that preserves the bulk of the tariffs placed in 2018 and maintains a threat of additional tariffs should China breach the
terms of the deal.In December 2021,President Biden signed the Uyghur Forced Labor Prevention Act (*“ UFLPA ”) into
law,which became effective on June 21,2022.The UFLPA seeks to block the import of products made with forced labor in
certain areas of China and has identified a list of suppliers from which products are subject to a presumption of import denial. As
a result,some suppliers of solar modules have seen shipments detained by U.S.Customs and Border Patrol pursuant to the
UFLPA.These detainments have not significantly impacted any of our customers’ projects to date;however,continued or future
detainments could affect the industry and impact solar energy projects more broadly,which in turn could affect our business.We
are continuing to monitor developments in this area.In addition,the U.S.currently imposes antidumping and countervailing duties
on certain imported crystalline silicon PV cells and modules from China and Taiwan.Such antidumping and countervailing
duties can change over time pursuant to annual reviews conducted by the U.S.Department of Commerce (“ USDOC ”),and an
increase in duty rates could have an adverse impact on our operating results.On August 23,2023,as a result of an
investigation,the USDOC determined that imports of certain crystalline silicone PV that have been completed in
Cambodia,Malaysia, Thailand,or Vietnam,using parts or components produced in the People’ s Republic of China are
circumventing the antidumping and countervailing orders on solar cells and modules from China.However,on June
6,2022,President Biden issued Proclamation 10414 that declared an emergency with respect to U.S.electricity generation
capacity and stated that immediate action was needed to ensure access to a sufficient supply of solar cells and modules to assist
in meeting the U.S.” electricity generation needs temporarily waiving for 24 months (through June 2024) the collection of
antidumping and countervailing duties for certain cells and modules subject to USDOC’ s investigation. FhetFEc-made-a
preliminary-affirmative-As the timing and progress of many of our customers’ projects depend upon the supply of PV cells
and modules,our operating results could be adversely impacted by the USDOC’ s determination ,especially once the
temporary waiver explres In addltlon, on :}u-ne-October 7, %924—2022 ﬁ-ﬂd—the Blden Admlnlstratlon adopted export
controls related © ; i et Aot A ;
frembelow+%-to0 ahﬁest%@@%{rdepeﬁdmg—eﬂ—technology that could harm U S natnonal securlty Further export controls
related to technology could impact the relevanteompany-business,notably if the U.S.Government expands the restrictions
to more common technology . Tariffs and the possibility of additional tariffs in the future,including as a result of the petition

pending with the USDOC regarding circumvention of antidumping antteipated-tariffs-onforetgnimportsset by FTrump
admmrstr&&en—paﬁiet&aﬂyeﬁ—geeds—frem—ehma—and countervallmg duties any-international-respenses- have created

uncertainty in the industry.If the price of solar systems in the U.S.increases,the use of solar systems could become less
economically feasible and could reduce our gross profits or reduce the demand of solar systems manufactured and sold,which in
turn may decrease demand for our products.Additionally,existing or future tariffs or other trade restrictions may negatively
affect key customers,suppliers,and manufacturing partners.Such outcomes could adversely affect the amount or timing of our
revenue,results of operations or cash flows,and continuing uncertainty could cause sales volatility,price fluctuations or supply
shortages or cause our customers to advance or delay their purchase of our products.lt is difficult to predict what further trade-
related actions governments may take,which may include additional or 1ncrea§ed tariffs and trade re%trlctlonq and we may be
unable to qmckly and effectlvely react to %uch actions. We-have-m A-th e-may1 s-strateg

e-futs So-agatn-we-pre y S petrate-the-loss of customem our reput&&eﬁa-k reputatlon
&amage—bemg negatlvely 1mpacted and our fallure to fully recoup the investments made in those lines of business.

Implementing new lines of business also poses challenges including with respect to our ability to build a well- recognized
and respected and-brand deereased-revenue-in that specific industry , expanding our customer base, improving and may
maintaining operational efficiency for new lines of business, and anticipating and adapting to changing market
conditions, including technological development and changes in competitive landscape. Shifts in business strategy can
and have made it more difficult for us to collect data and accurately forecast our production and material needs, price
our goods and services, and estimate or margins. Failure to successfully manage the risks of modifying our business
strategy could have a material adverse effect on our bu%lnes@ ﬁnanc1al condition and results of opelatloni Lﬁew—eﬁeﬂhaneed

and awarded orders may not reqult in actual revenue or Uan%late into proﬁt% As of December 31, %92—3—2024 ,we had § 631-634 .
3-7 million of backlog and awarded orders.Backlog of $ 285-154 .8 million represents signed purchase orders or contractual
minimum purchase commitments with take- or- pay provisions and awarded orders of $ 425-479 . 5-9 million are orders we are
in the process of documenting a contract but for which a contract has not yet been signed. In 2024,backlog and awarded



orders increased compared to 2023 and 2022. We cannot guarantee that our backlog or awarded orders will maintain its
current growth levels,or that awarded orders will become backlog or that backlog will result in actual revenue in the
originally anticipated period or at all.In addition,the contracts included in our backlog or awarded orders may not generate
margins equal to our historical operating results.Our customers may-have experienee-experienced project delays er-and may
cancel orders as a result of external market factors and pelitical, economic ,supply chain or other factors beyond our control.If
our backlog and awarded orders fail to result in revenue at all or in a tlmely manner,we could expenence a reduction in revenue,
profltablhty and l1qu1d1ty EBOS componentq 1nclud1ng able-a ;

s—ystem—se-l-ut—tens—the wires related to the wire 1nqulat10n %hrmkback matter and-ecombine—as—you—go-EBOSsystemsolutions-,
whether manufactured by us or third party suppliers, are products and systems for which the thathave-a-high-eonsequenee

consequences of failure ;-are significant and can ineluding-include , among other issues, equipment damage, fire damage,
and even serious injury or death because of the high voltages involved and potential for fire. Further, a fault in the wiring of an
EBOS system, whether as a result of product malfunctions, defects or improper installation, may cause electrical failures in solar
energy projects. Faults typically occur when natural thermal expansion and contraction occurs at a point where two wires have
been joined, loosening the insulation, and allowing moisture into the joint. Faults can result in lost production for customers,
damage to the equipment, fire and injury or death depending on their severity and whether people are onsite. Although we
conduct quality assessments on our products and these products have-are manufactured according to stringent quality
requirements, they may contain undetected errors or defects, especially when first introduced or when new generations are
released. Errors, defects, product failures, destraetions— destruction or poor performance can arise due to design flaws, defects
in raw materials or components or manufacturing difficulties, installation or system failures, which can affect both the quality
and the yield of the product. Any actual or perceived errors, defects or poor performance in our products, including those related
to the wire insulation shrinkback matter, have resulted and could result in the future in the replacement or recall of our products,
shipment delays, rejection of our products, damage to our reputation, lost revenue, diversion of our engineering personnel from
our product development efforts , increases in expenses due to the identification, repair and replacement of the faulty
products, and increases in customer service and support costs, alefwhich eeuld-, with respect to the wire insulation
shrinkback matter, has had and may continue to have a material adverse effect on our business, financial condition and
results of operations , and with respect to other matters, could have such an effect . Furthermore, defective components may
give rise to warranty claims (such as those related to the w1re msulatlon shrlnkback matter) , or indemnity or product
liability claims against us , that may exceed any revenue or profit
we receive from the affected products Our llmlted warranties cover defectq in matenals and workmanship of our products under
normal use and service conditions. As a result, we bear the risk of warranty claims long after we have sold products and
recognized revenue. While we accrue reserves for warranty claims, our estimated warranty expense for previously sold products
may change to the extent future products are not compatible with earlier generation products under warranty. Our warranty
accruals are based on our assumptions and we do not have a long history of making such assumptions. As a result, these
assumptions could prove to be materially different from the actual performance of our systems, causing us to incur substantial
unanticipated expense to repair or replace defective products in the future or to compensate customers for defective products.
Our failure to accurately predict future claims could result in unexpected volatility to our Class A common stock and have a
material adverse effect on sour financial condition. If one of our products, including those thateentain-involved in the defeetive
red-vwires— wire menttoned-above-insulation shrinkback matter , causes injury to someone or causes property damage,
including as a result of product malfunctions, defects or improper installation, we could atse-be exposed to product liability
claims. We could incur significant costs and liabilities if we are sued and if damages are awarded against us. Further, any
product liability claim we face, including those related to the wires— wire mentioned-above-insulation shrinkback matter ,
could be expensive to defend and could divert management’ s attention. The successful assertion of a product liability claim
against us, including those related to the defeetive-wire harnesses-mentioned-above-installation shrinkback matter , could
result in potentially significant monetary damages, penalties or fines; subject us to adverse publicity; damage our reputation and
competitive position; and adversely affect sales of our products. In addition, product liability claims, injuries, defects or other
problems experienced by other companies in the solar industry could lead to unfavorable market conditions for the industry as a
whole and may have an adverse effect on our ability to attract new customers, thus harming our growth and financial
performance. We have experienced, and may experience in the future, delays, disruptions, quality control or reputational
problems in our manufacturing operations in part due to our vendor concentration. Our product development, manufacturing and
testing processes are complex , involve a number of precise steps from design to production, and require significant
technological and production process expertise, and therefore we depend on a limited number of vendors and suppliers. Any
vendor delay or disruption could cause a delay or dlqruptlon in our ablhty to meet customer requlrements which may result in a
loss of customers = oty S1) /- Any change in our processes
could cause one or more production errors, requiring a temporary suspension or delay in our production line until the errors can
be researched, identified and properly addressed and rectified. This may occur particularly as we introduce new products,
modify our engineering and production techniques, and / or expand our capacity. In addition, our failure to maintain appropriate
quality assurance processes could result in increased product failures, loss of customers, increased warranty reserve, increased
production and logistics costs and delays. Any of these developments could have a material adverse effect on our business,
financial condition, and results of operations. We Hradditiors=we-do not control our vendors or suppliers or their business
practices and our oversight of their actions is limited . Accordingly, we cannot guarantee that they follow quality control,
ethical or other desired business practices . If vendors or -the-divergenee-of-a-suppler-suppliers ~s-fail to comply with
applicable laws, regulations, quality standards, safety codes, employment practices, human rights standards,




environmental standards, production practices, or diverge from labor eretherpractices fremthose-generally accepted as
ethical in the U. S. or other markets in Wthh we do bu%rnes@ we could a-}se—attract negatlve pubhcrty feﬁus-and harm our
reputatlon and business - ; v W ;

eperat—teﬁs—&ﬂd—eash—ﬂews— It we farl to retain our key per%onnel and attract addltronal quahhed per%onnel e%sneeessfu-l—l—y
ntegrate-otrnew-Chief Exeettive-Offteers-our business strategy and prospects could suffer. Our future success and ability to

implement our business strategy depends, in part, on our ability to attract and retain key personnel, and on the continued
contributions of members of our senior management team ase, key technical personnel and other qualified employees , cach
of whom would be difficult to replace. All of our employees, including our senior management, are free to terminate their
employment relationships with us at any time. Competition for highly skilled individuals with technical expertise is extremely
intense, and we face challenges in 1dent1ty1ng, hrrlng and retarnrng qualified perqonnel n many areas of our bu%rnes@ Sinee-we

An 1nab111ty to attract and retaln senior and mlddle management eu%an
inability to effectively provide for the succession of senior management, and-et—- or an inability to attract and retain other key
or qualified personnel could limit or delay our ability to execute our business strategte-strategy efferts-, which could have a
material adverse effect on our business, financial condition, results of operations and prospects. Our products are primarily
manufactured and shipped from our production facilities in Tennessee, and any damage or disruption at these facilities may
harm our business. A significant portion of our operations is located in our Tennessee manufacturing facilities. Issues with our
workforce, including illness or absenteeism, unionization initiatives or difficulties in recruiting and retaining skilled workers
in the area may have -as-wel-as-a material adverse effect on our business. Further, our geographic concentration exposes
us to increased risk with regards to natural disaster-disasters , including tornados such as the ones recently experienced in the
state, fire, powe1 1nterrupt10n or other calamrty at any one of our fac111t1e§ or any comblnatron thereot Weu-}d-ﬁgm-ﬁeaﬁt-ly

cause significant 1nterrupt10n% or delays in our business and the reductlon or loqs ot 1nvent0ry may render us unable to fulfill
customer orders in a timely manner, or at all, and may result in lawsuits. We-have-Certain of the equipment used to
manufacture our products could be difficult, time consuming, or costly to replace or repair if damaged. Our property and

business disruption instranee-inplacefor-all-ofour-faetitiesrhowever,sueh-insurance coverage may not be sufficient to cover

all of our potentral losses and may not contlnue to be avarlable touson acceptable terms, or at all. {-n—add-rt-teﬁ—mz"-e%—we

e*pa-ns-teﬁ—We may face difficulties with respect to the planned con%ohdatlon and relocation of our Tennessee- based
manufacturing and distribution operations, and may not realize the benefits thereof. In fiscal OnFebraary245-2024, we
announced our intention to invest substantial capital appreximately-$-80-0-mithen-over the next five years to expand and
consolidate our existing Tennessee- based manufacturing and distribution operations to a new, larger facility in Portland,
Tennessee. As part of the expansion, we expect to relocate our Tennessee- based manufacturing operations to a larger sere
than-606;-060-square-foot-facility. Construction and development of the new facility is complicated and has in the past, and in
the future may , present significant challenges, including delays, cost overruns or other complications . It can also exacerbate
the geographic contraction risks described above . [n addition, there can be no assurance that we will be able to establish our
planned consolidated facility within the planned timeline, or at all. The expense and time required to bring this facility online
and to assure that our products manufactured at such faethittes-facility comply with our quality standards could be greater than
currently anticipated. Any of the foregoing could have a material adverse effect on our business, prospects, results of operations
and financial condition and could cause our results of operations to differ materially from our projections. Hnsatisfactory-safety
Safety performanee-issues may subject us to penalties, negatlvely 1mpact customer relatronthps re%ult in hlgher operatrng
costs, and negatrvely 1mpact employee morale and turnover —W 0 6

1ndu9tr1al %atety rlﬂkq that can lead to perional injury, loqs of life, and damage to property and equlpment Even with %ﬁe—we
talke-preeauttorrprecautions to avoid incidents, we have experienced accidents in the past and may again in the future, which
can negatively affect our safety record. A poor safety record can harm our reputation with existing and potential customers,
jeopardize our relationship with employees in a competitive labor market . increase our insurance and operating costs and
could adversely impact our business and results of operations. The market for our products is competitive, and we say-face
increased competition as new and existing competitors introduce EBOS system solutions and components, which could



negdtlvely dﬁect our results of opeldtlons and market share. The market for EBOS system solutlons and components —mel-udtﬂg

eﬂe&esafes—spﬁe&be*es—aﬂd—B-E—S—S—eabmefs-ls Competlme Our prmClpal competitors mclude TerraSdet LLC (formerly

SolarBOS, Inc.), Bentek Corporation, Voltage, LLC , Construction Innovation, Premier PV, and Hikam America, Inc. We
compete on the basis of product performance and features, installation cost, reliability and duration of product warranty, sales
and distribution capabilities, and training and customer support. Competition may-continues to intensify as new and existing
competitors enter the market. If our competitors introduce new technologies that are successful in offering price competitive and
technological attractive EBOS system solutions and components, it may become more difficult for us to maintain market share.
Several of our existing and potential competitors may have , or obtain , the financial resources to offer competitive products at
aggressive or below- market pricing levels, which could cause us to lose sales or market share or require us to lower prices for
our products #rerder-to compete effectively . In 2024, our revenue and gross profit were impacted, in part, by competitive
pricing and volume discounts in our key markets . [ we have to reduce our prices or effect discounts by more than we
antietpated— anticipate -or if we are unable to offset any future reductions in our average-sclling prices by reducing our costs
and expenses, increasing our sales volume, reduetng-enr-eosts-and-expenses-or introducing new products, our revenue and gross
profit will continue to suffer. In addition, competitors may be able to develop new products more quickly than us, may partner
with other competitors to provide combined technologies and competing solutions and may be able to develop products that are
more reliable or that provide more functionality than ours. A-Any failure by us to adopt alternative or enhanced technologies
or processes, such as other forms of EBOS systems, or to react to changes in existing technologies, could result in product
obsolescence, the loss of competitiveness of our products, decreased revenue and a loss of market share to competitors.
Further, a slow product innovation lifecycle and / or challenges to identify and invest in the appropriate research, development
and automation initiatives may result in loss of competitive differentiation and our inability to diversify revenue streams in the
future. Current-maeroeconomie-Macroeconomic events-conditions , including high inflation, high interest rates, a-petentiat
reeesstorrand geopolitical instability eeutd-mpaetimpacts our business and financial results. Global supply-ehatirissaes
markets have seen extensive volatility over the past few years owing to a variety of factors including , high inflation,
volatility in the capital markets, interest rate-and currency rate fluctuations, a-petentiat-reeesstorrlabor availability, supply
chain disruptions, global pandemics and public health crises and the responses thereto, weather catastrophes and
geopolitical instability, including growing tensions between China and the U. S., the Russia- Ukraine war and-theIsracl-Hamas
Wat-, conflict in the Middle East, and acts of terrorism that have significantly increased economic and-demand-uncertainty
resulting thathasresulted-in unfavorable macroeconomic conditions that eexdd-have negatively affeet-affected demand for our
products , elongated our sales cycle, made access to capital more difficult and costly and exaeerbate-exacerbated some of
the other risks that affect our business, financial condition and results of operations. For example, global Both-domestie-and

mfem&ﬁeﬂal—mﬁrkeﬁ—e*peﬂeﬂeed-ﬁgmﬁe&m—mﬂ&&eﬁ—mﬂatmnary pressures have m—ﬁse&l—ye&r%@%—&ﬂd—z-e%z—aﬂd-m-ﬂaﬁeﬂ

ﬂe&f%eﬂﬂ—fn—%@%—aﬂd%@%%—s&gr&ﬁe&rﬁeve}s—e%ﬁrﬂaﬁeﬁ—resulted in 1nc1edsed energy prices, heloht premiums, qnd othe1
operatms_ costs —’Phese—rnefeases—for us, whlch are expected to persm in %9%4—2025 High fn-addition;-the-Federal Reserve-in

atserinterest rates irresponse-to-eoneerns
abeu{—have also 1mpacted our busmess, tnﬂaﬁea» 1nﬂat1ng costs related to borrowings , for both us whieh-eoupled-with

feéueed-geveﬂameﬂt—speﬂdmg—dnd ve%a-t—rl-tt—y—our customers. A reductlon in the avallablllty of prolect debt capltal in the

government actions taken to reduce inflation Could also result in a recession or...... capital in the global financial markets could
make it difficult for end customers to finance the cost of a solar energy system and eewtd-reduce the demand for our products.
Even thOUéh certain s_overnment subsidies and economic incentiv es are currently in place to encourage the adoption of solar

v ; , there is no guarantee that such incentives will
remain in place and many end users Stlll depend on fmdncms_ to fund the initial capital expendltme requned to construct a soldr

percentage of end- users construct solar energy prOJects as an investment, fundmg a s1s_mhcdnt portlon of the 1n1t1al Cdpltdl
expenditure with financing from third parties. High frereasestminterest rates could lower an investor’ s return on investment on
a solar energy project, increase equity requirements or make alternative investments more attractive relative to solar energy
projects and, in each case, could cause these end users to seek alternative investments. We continue to navigate, monitor and
evaluate our strategy to reduce the negative impact on our business of macroeconomic conditions, however, no assurance
can be given that if economic conditions worsen, that our business, financial results and liquidity would not be
materially adversely impacted. We are subject to risks associated with the patent infringement complaints that we filed
with the U. S. International Trade Commission (“ ITC ) and District Courts. As disclosed under Litigation in Note 15-
Commitments and Contingencies in our consolidated financial statements included in this Annual Report on Form 10-
K, in 2023, we filed patent infringement complaints at the ITC and in U. S. District Courts against Hikam America, Inc.



and its related foreign entities (together, “ Hikam ), and Voltage LLC, and a related foreign entity (together, “ Voltage
) (the “ 2023 IP Litigations ). Additionally, as disclosed under in Note 15- Commitments and Contingencies in our
consolidated financial statements included in this Annual Report on Form 10- K, we have filed patent infringement
complaints at the ITC and in U. S. District Court against Voltage and its related foreign entity (the « 2025 IP Litigations
). These complaints assert two new patents (the ¢ 375 and ¢ 376 Patents) that cover our BLA solutions. If we are
unsuccessful with respect to the patent infringement complaints against Hikam and Voltage, our patents or other
intellectual property could be at risk of being invalidated or interpreted such that the alleged infringing products may
continue to be imported and sold in the U. S. In such case, we could lose potential revenue to Hikam and / or Voltage as
well as other parties that may copy our technology. If we fail to, or incur significant costs in order to, obtain, maintain,
protect, defend or enforce our intellectual property portfolio and other proprietary rights, including the patents we are
asserting in ongoing patent infringement litigation, our business and results of operations could be materially harmed.
Our resuits-success depends to a significant degree on our ability to protect our intellectual property and other
proprietary rights. We rely on a combination of eperations-patent, trademark, copyright, trade secret and unfair
competition laws, as well as confidentiality and license agreements and other contractual provisions, to establish and
protect our intellectual property and other proprietary rights. Such means may fluetuate-afford only limited protection of
our intellectual property and may not (i) prevent our competitors from duplicating our processes quarter-to-quarter;whteh
eotld-make-our—- or future-performanee-diffienlt-technology; (ii) prevent our competitors from gaining access to prediet-our
proprietary information and eetld-eause-technology; eur-- or results-ofoperations-(iii) permit us to gain or maintain a
competitive advantage. We generally seek or apply for a-parttenlarpertod-to-fattbetow-expeetations-patent protection as
and if we deem appropriate , based on resulting-in-a-deelinetirthe-then - current facts priee-ofotr-Class-A-eommon-stoek:
eu%qu&ﬁer}yfeﬁts—e-ﬁeper&&eﬂs—&re—di%etﬂkte-pfedwﬁmd circumstances may—ﬂ-uetu&te—s*gmﬁe&nt-ly—rn—t-he—fuﬁtre— We have

fluetuations-may-have been masked—by—lssued We cannot guarantee that any of our pendlng patent applications eur—- or
reeentgrowthrates-other applications for intellectual property registrations will be issued or granted or that our existing
and eenseqtently-may-future intellectual property rights will be sufficiently broad to protect our proprietary technology.
While a presumption of validity exists with respect to U. S. patents issued to us, there can be no assurance that any of
our patents, patent applications, or other intellectual property rights will not be readily-apparentfront, in whole eur— or
histerieat-in part, opposed, contested, challenged, invalidated, circumvented, designed around, or rendered
unenforceable. Any such impairment or other failure to obtain sufficient intellectual property protection could impede
our ability to market our products, negatively affect our competitive position and harm our business and operating
results efeperations-, including by forcing us to, among other things, rebrand or redesign our affected products.
Moreover, our patents and patent applications may only cover partlcular aspects of our products, and competltors and
other third parties may be diffieait-able to circumvent p P .
and-eash-low-may-flaetaateand-our- or past-quarterty-design around our patents, or develop and obtam patent protection
for alternative technologies, designs or methods. There can be no assurance that third parties will not create new
products or methods that achieve similar or better results without infringing upon patents we own efeperations-maynot

. Any-substantial-deerease-inrevenue-If these developments occur, they would-could
have an adverse effect on our sales or market position .In countries where we have not applied for patent protection or
trademark or other intellectual property registration or where effective patent,trademark,trade secret,and other intellectual
property laws and judicial systems may not be available to the same extent as in the U.S.,we may be at greater risk that our
proprietary rights will be circumvented,misappropriated,infringed,or otherwise violated. We rely heavily on trade secrets and
nondisclosure agreements to protect our erpatented-proprietary know- how,technology,and other proprietary information,and
to maintain our competitive position,which we seek to protect,in part,by entering into nondisclosure and confidentiality
agreements with parties who have access to them,such as our employees,consultants,and other third parties.However,we cannot
guarantee that we have entered into such agreements with each party that has or may have had access to our proprietary
information,know- how and trade secrets.Moreover,no assurance can be given that these agreements will be effective in
controlling access to,distribution,use,misuse,misappropriation,or disclosure of our proprietary information,know- how and trade
secrets,or in preventing our competitors from independently developing technologies that are substantially equivalent or superior
to ours.The registered or unregistered trademarks or trade names that we own may be
challenged,infringed,circumvented,declared generic,lapsed or determined to be infringing on or dilutive of other marks.We may
not be able to protect our rights in these trademarks and trade names,which we need #-erderto build name recognition.In
addition,third parties may file for registration of trademarks similar or identical to our trademarks,thereby impeding our ability
to build brand identity and possibly leading to market confusion.If we are unable to establish name recognition based on our
trademarks and trade names,we may not be able to compete effectively.We have,and may in the future need to initiate
infringement claims or litigation in order to protect or enforce our intellectual property rights.Litigation,whether we are a
plaintiff or a defendant, is ean-be-expensive and time consuming and may divert the efforts of our management and other
personnel,which could harm our business,whether or not such litigation results in a determination favorable to us.Enforcing our
intellectual property rights in all countries throughout the world may be prohibitively expensive,and we may choose to forgo
such activities in some jurisdictions.Litigation,including the complaints discussed above,also puts our pdtents or other
intellectual property at risk of being invalidated or interpreted in a manner sa A




fer-other than intended inteHeetaalpropertyregistrations-atrisk-ef notissuing-.In such case,we could lose potential revenue to

the defendants as well as other parties who may sell similar products.Additionally,any enforcement of our patents or other
intellectual property may provoke third parties to assert counterclaims against us.Any of the foregoing could have a material
adverse effect on our business, financial condition, results of operations and prospects. Additional actions may be taken by
third parties , as-well-as-e.g.,at other—- the parties-whe-U.S.Patent and Trademark Office that may prevent sel-simitar
preduetsﬁdd-r&enal-ly;aﬂy—eﬁfereemeﬂt—e-ﬁour pateﬁts— patent apphcatlons e%etheihmtel-leetuﬂ-l-prepefﬁﬁ—mayhpreveke—thrré

or trademark

applications from issuing bust p Acqulsltlons,Jmm ventures and / or
investments and the failure to 1ntegrate acquired businesses,could d1srupt our busmess and +negatively impact or-our results
difute-or-adversely-affeetthe-priee-of operations eur-eemmon-stoek- Our success depends,in part,on our ability to expand our
product offerings and grow our business in response to changing technologies,customer demands and competitive pressures.In
some circumstances,we may pursue growth through the acquisition of complementary businesses,solutions or technologies or
through joint ventures or investments rather-than-through-internal-development- The identification of suitable acquisition or joint
venture candidates can be difficult,time- consuming and costly,and we may not be able to successfully complete identified
acquisitions or joint ventures.Achieving anticipated benefits and synergies from acquisitions is uncertain and subject to various
risks,including our ability to integrate or benefit from acquired technologies or services in a profitable manner;diversion of
capital and other resources,including management’ s attention;unanticipated costs or liabilities related to the acquisition;failure
to leverage the increased scale of the combined businesses quickly and effectively;the potential impact of the acquisition on our
relationships with employees,vendors,suppliers and customers;the impairment of relationships with,or the loss of,the acquired
entity’ s employees,vendors,suppliers or customers;adverse changes in general economic conditions in regions in which we
operate;potential litigation associated with the acquisition;difficulties in the assimilation of employees and culture;difficulties in
managing the expanded operations of a larger and more complex company;and challenges in attracting and retaining key
personnel.Many of these factors will be outside of our control and any one of them could result in increased costs,decrease in
expected revenues and diversion of management’ s time and attention,which could materially impact the combined
company.The full benefits of an acquisition may not be realized within the anticipated time frame or at all. All of these factors
could decrease or delay the expected accretive effect of acquisitions and negatively impact our eempany-results of operations .
Our-A loss of one or more of our significant customers,their inability to perform under their contracts,or their default in
payment could harm our business and negatively impact revenue,results of operations,and cash flews— flow. A small
number of customers have historically accounted for a material portion of our revenue. For the year ended December 31,
2024, our largest customer and steekfive largest customers constituted approximately 36-26.4 % and 54 .3 Y%-and-56:9-% of
total revenue,respectively.Further,the Company’ s trade accounts receivable are from companies within the solar industry,and as
such,the Company is exposed to snermat-industry credit risks.As of December 31, 26232024 ,our largest customer and five
largest customers constituted 3719 . 5-0 % and 65-50 . 5-8 % of trade accounts receivable,respectively. Accordingly,loss of our
largest customer or other significant customers,a significant reduction in pricing or order volume from our largest customer or
other significant customers,their inability to perform under their contracts,or their default in payment could adversely reduce net
sales and operating results in any reporting period.A significant drop in the price of electricity may harm our business,
financial condition, results of operations and prospects . Failure-to-effeetively-Significant decreases in the price of
electricity, whether in organized electric markets or with contract counterparties, may negatively impact owners of solar
energy projects or make the purchase of solar energy systems less economically attractive and would likely lower sales of
our products. The price of electricity could decrease as a result of: (i) constructlon ofa slgnlﬁcant number of new lower—
cost power generatlon plants, 1nclud1ng plants uﬁhze—utlhzmg W
0 g-natural gas, nuclear energy, renewable energy or other generation
technologms ‘—(11) relief of Uansnnsslon constraints that enable distant lower- cost generation to transmit energy less
expensively or in greater quantities; «~(iii) reductions in the price of natural gas or other fuels; «-(iv) subsidies impacting
electricity prices;(v) utility rate adjustment and customer class cost reallocation; -(vi) decreased electricity demand,including
from energy conservation technologies and public initiatives to reduce electricity consumption; =-(vii) developments in the
solar components allowing for electricity at costs lower than those that can be achieved by us and our customers,which
could result in reduced demand for our products;(viii) development of smart- grid technologies that lower the peak energy
requirements; =(ix) development of new or lower- cost customer- sited energy storage technologies that have the ability to
reduce a customer’ s average cost of electricity by shifting load to off- peak tlmes and 4—(x) development of new energy
generanon technologies that pr0V1de less expenswe energy v Z v s

installations mcorpOIatlng our systems is high relatlve to the cost of electr1c1ty from other sources,then our busmess financial
condition and results of operations may be harmed. A-The unauthorized access to our information technology systems or
implementnew-teehnologies-and-the unautherized-disclosure of personal or sensitive data or confidential information, whether
through a breach of our computer system or otherwise, could severely disrupt our business or reduce our sales or profitability.
We rely extensively on various information technology systems, including data centers, hardware, software and third- party
applications to manage many aspects of our business, including to operate and provide our products and services, to process and
record transactions, to enable effective communication systems, to track inventory flow, to manage logistics and to generate
performance and financial reports. We are-dependent—-- depend on the integrity, security and eensistent-consistency eperations

of these systems and related backup systems some of whlch are entrusted to —Guﬁeemputefaﬁd—mfeﬁnaﬁeﬂ—teehﬂelegy
systems-and-the-third- party sy 0 d




collection, receipt, use, storage, processing and transmission of pemonal 1nf0rmat10n (of our cu@tomerq and end users of our
customers’ solar energy systems, including names, addresses, e- mail addresses, credit information, energy production statistics),
consumer preferences as well as confidential information and personal data about our employees, our suppliers and us . Qur
facilities and information systems , seme-as well as those of the whieh-is-entrusted-to-third- parties party-serviee-providers
and-vendors—Despite-the-seeurity meastres-we rely on have-inplace-, are ourfaetlities-and-systems;and-those-of third-parties
wét-hdwhieh—we—ée—bttsiness,—may—be—vulnerable to seenrity-cybersecurity breachess-incidents; cyberattacks -5 acts of war,

terrorism, vandalism and theft ;-3 computer viruses and , malware, phishing or distributed denial- of- service attacks;
misplaced or lost data ; design , programming and / or other human usage errors by our employees or contractors; power
outages; computer and telecommunications failures; catastrophic events such as fires , floods, earthquakes, tornadoes,
hurricanes; or other similar events, and there is no guarantee that inadvertent or unauthorized use or disclosure will not occur or
that third parties will not gain unauthorized access to this-type-of-our and our third- party providers’ systems, confidential
information and personal data . The risk of a security breach or disruption, particularly through cyberattacks or cyber
intrusions, including by computer hackers, nation- state affiliated actors, and cyber terrorists, has generally increased as
the number, intensity and sophistication of attempted attacks and intrusions from around the world have increased as
well. We have been and expect to continue to be the target of fraudulent calls, emails and other forms of cyberattacks
and have experienced certain immaterial cybersecurity incidents. While we maintain network security and cyber liability
insurance, any such insurance coverage may be insufficient to cover all potential losses and may not continue to be
available to us on acceptable terms, or at all . Any perceived or actual unauthorized access to yer-our information systems,
or the use or disclosure of confidential s-sael-information could harm our reputation, substantially impair our ability to attract
and retain customers and have an adverse impact on our business, financial condition and results of operations. We-have-been

addition, as the regulatory enVlronment relating to companle@ obligations to protect s‘ueh—qenqltlve data and disclose certaln
cybersecurity incidents er-breaehes-becomes increasingly rigorous, with new and constantly changing requirements,
compliance with those requirements could result in additional costs, and a material failure on our part to comply could subject us
to fines or other regulatory sanctions and potentially to lawsuits. Any of the foregoing could have a material adverse effect on
our business, financial condition, results of operations and prospects. Failure Cempromises;interruptions-er-shutdowns-of our
information technology systems, including those managed by third parties, whether intentional or inadvertent, could lead to
delays in our business operations and, if significant or extreme, affect our results of operations. From time to time, our
information technology systems require modifications and updates, including by adding new hardware, software and
applications; maintaining, updatmg or replacmg legacy program@ and 1ntegrat1ng new qewwe prov1der§ and addlng enhanced or
new functlonahty 6 W vely de ;

replacing Syqtemi and with new or changed relatlonthps 1nclud1ng accurately capturmg and malntamlng data, realizing the
expected benefit of the change and managing the potential disruption of the operation of the systems as the changes are
implemented. Potential issues associated with implementation of these technology initiatives could reduce the efficiency of our
operations in the short term. In addition, any interruption in the operation of our websites or systems could cause us to suffer
reputational harm or to lose sales if customers are unable to access our site or purchase merchandise from us during such
interruption. The efficient operation and successful growth of our business depends upon our information technology systems.
The failure of our information technology systems and the third- party systems we rely on to perform as designed, or our failure
to implement and operate them effectively, could disrupt our business or subject us to liability and thereby have a material
adverse effect on our business, financial condition, results of operations and prospects. Our expansion outside the U. S. could
subject us to additional business, financial, regulatory and competitive risks. We continue to work on enhancing our
geographic focus out51de of the U. S., with a prlmary focus on Southern Europe, Australia and the Pacific Region. Our
expansion strategy w-prod d-g 0 vertie-outside of the U. S. involves rineluding-in-Asta—Paeifie;
oatt tea; tes; eveloplng reglon ipemﬁc products; entering into joint- venture or licensing
arrangements with companies in certain markets; expanding our relationships with value- added resellers of our products in some
countries ; creating international subsidiaries to build credibility and market presence ; and utilizing locally sourced
components in our products in jurisdictions where locally sourced components are a regulatory or customer requirement. Our
products and services to be offered outside of the U. S. may differ from our current products and services in several ways, such
as the consumption and utilization of local raw materials, components and logistics, the reengineering of select components to
reduce costs, and region- specific customer training, site commissioning, warranty remediation and other technical services.
These markets have different characteristics from the markets in which we currently sell products, and our success will depend
on our ability to adapt properly to these differences. These differences include differing regulatory requirements, including tax
laws, trade laws, labor regulations, tariffs, export quotas, customs duties or other trade restrictions, limited or unfavorable
intellectual property protection, international political or economic conditions, restrictions on the repatriation of earnings, longer
sales cycles, warranty expectations, product return policies and cost, performance and compatibility requirements. In addition,




expanding into new geographic markets increases our exposure to presently existing risks, such as fluctuations in the value of
foreign currencies and difficulties and increased expenses in complying with U. S. and foreign laws, regulations and trade
standards, including the Foreign Corrupt Practices Act of 1977, as amended (the “ FCPA ). The FCPA generally prohibits
companies and their intermediaries from making improper payments to foreign government officials for the purpose of obtaining
or retaining business. Other countries in which we operate and may operate in the future may also have anti- bribery laws. Our
policies mandate compliance with these anti- bribery laws. However, we currently operate in and intend to further expand into,
many parts of the world that have experienced governmental corruption to some degree and, in certain circumstances, strict
compliance with anti- bribery laws may conflict with local customs and practices. It is possible that our employees,
subcontractors, agents and partners may take actions in violation of our policies and anti- bribery laws. Any such violation, even
if prohibited by our policies, could subject us to criminal or civil penalties or other sanctions, which could have a material
adverse effect on our business, financial condition, cash flows and reputation. Failure to manage the risks and challenges
associated with our potential expansion into new geographic markets could adversely affect our revenue and our ability to
achieve or sustain profitability. Our indebtedness could adversely affect our financial flexibility , restrict our current and
future operations, and our competitive position. As of December 31, 2023-2024 , we had $ 443-141 . 8 million eftermrtoans
aﬂd—$—49—9—m—1-1-1-teﬂ—revolv1ng efed-r-t—loans outqtandrng under the Senior Secured Credrt Agreement Our -}evel-e-f—tndebtedﬁes&

1ndebtedne%§ could have et-her—nnportant consequence% to you and %1gnrﬂcant effects on our bu%rne%s For example it could e
1ncrea§e our Vulnerabrhty to adverse change% in general economrc 1ndu§try and cornpetrtrve conditions; reduce ‘-requ-rre—us—te

avarlabrhty of our ca%h flow to fund Workrng caprtal caprtal expendrtures and other general corporate purpose% ~limit our
flexibility in planning for, or reacting to, changes in our business and the-our industry #-whieh-we-operate-; s-restrict us from
e*p}ett-mg—pursulng business opportunities; making «make-it more difficult to satisfy eur-financial obligations rineluding

s +place us at a disadvantage compared to our cornpetrtors that have less debt; and ‘—hmrt our
abrhty to borrow addrtronal funds We may also be unable to : al-eapita ;

any amounts due . ln addrtron the Senior Secured Credrt Agreement contains, and the agreements evidencing or governing any
other future indebtedness may contain, restrrctrve covenants that - imit our ab111ty to engage 1n activities that may be in our
long term beqt interests. Furthermore ; ; ottd v : ; ;

maintain compliance Wrth various ﬁnancral ratios in the Senior Secured Credrt Agreement A farlure by us to comply with the
covenants or to maintain the required financial ratios contained in the Senior Secured Credit Agreement could result in an event
of default under such indebtedness, which could adversely affect our ability to respond to changes in our business and manage
our operations. A Additienalya-default by us under the Senior Secured Credit Agreement or an agreement governing any other
future 1ndebtedne%§ may trrgger Cross- defaulti and acceleratlon under any other future agreement% governrng our indebtedness

feft-h—tn—t-he—agreements— If any of our 1ndebtedne%§ is accelerated there can be no assurance that our assets erl be %uffrcrent to
repay this indebtedness in full, which could have a material adverse effect on our ability to continue to operate as a going
concern. Developments in alternative technologies may have a...... in revenue, profitability and liquidity. Risks Related to
Regulatory Matters Existing electric utility industry, federal state and municipal renewable energy and solar energy policies
and regulations, including zoning and siting laws, and any subsequent changes, may—present technical, regulatory and
economic barriers to the purchase and use of solar energy systems that may significantly reduce demand for our products or
harm our ability to compete. Federal, state, local and foreign government regulations and policies concerning the broader
electric utility industry, as well as internal policies and regulations promulgated by electric utilities and organized electric
markets with respect to fees, practices, and rate design, heavily influence the market for electricity generation products and
services. These regulations and policies often affect electricity pricing and the interconnection of generation facilities, and can be
subject to frequent modifications by governments, regulatory bodies, utilities and market operators. For example, changes in fee
structures, electricity pricing structures, and system permitting, interconnection and operating requirements can deter purchases
of renewable energy products, including solar energy systems, by reducing anticipated revenue or increasing costs or regulatory
burdens for would- be system purchasers. Fe-Any resulting reductions in demand for solar energy systems could harm our
business, prospects, financial condition and results of operations. Chief among policies intended to promote renewable
electricity generally, or solar electricity in particular, are renewable portfolio standards ( “ RPS ) and clean energy standards (“
CES ”). Currently, over half of the U. S. states, the District of Columbia, and Puerto Rico have implemented some form of RPS /
CES policy, which mandates that a certain portion of electricity delivered by regulated utilities to customers come from a set of
eligible renewable or clean energy resources by a certain compliance date. Additionally, several states have set voluntary
renewable energy goals. RPS / CES policies vary widely by jurisdiction. In some areas, requirements have been satisfied and




utilities must only prevent reductions in qualifying energy purchases and sales, while in other jurisdictions, RPS / CES policies
continue to require substantial increases, up to 100 percent renewable electric generation, with final compliance dates typically
20 or more years out. Proposals to extend compliance deadlines, reduce renewable requirements or solar set- asides, or entirely

repeal RPS / CES policies emerge periodically in various jurisdictions. Whie-the-reeent-trend-has-been-forjurisdietions-with
RPS+EESpolietes-to-maintainor-expand-them;-there-There can be no assuranees— assurance that state RPS / CES policies or

other policies supporting renewable energy will continue. Additionally, states, counties, and municipalities have the ability
to slow or obstruct the development of new solar projects by using permitting, zoning and siting laws. Many states that
support the renewable energy sector have tried to limit the ability of counties or municipalities to block solar
development in this way. In some states, the public utility commissions or other State agencies have authority to preempt
local zoning decisions that unreasonably interfere with solar development. Other states effectively allow municipalities
and counties to exercise their standard land use powers. In the future, the approach taken in individual states may
change and will be driven by the political climate in those states. There is no guarantee that states will continue to enact
zoning and permitting laws that support the renewable energy sector. Net metering policies for on- site solar have also
promoted solar electricity by allowing solar PV system owners to only pay for power usage net of production from the solar PV
system. Under a net metering program, the customer typically pays for the net energy used or receives a credit against future
bills if more energy is produced than consumed. While most U. S. states have adopted some form of net metering for small
solar projects , these programs have recently come under regulatory scrutiny in some jurisdictions due to allegations that net
metering policies inequitably shift costs onto non- solar ratepayers. As-aresais-A number of states have made changes to net
metering programs that lessen the benefits associated with net metering. Net metering policies may in the future may-be
modified or even eliminated in some states . The absence of favorable net metering policies or of net metering entirely, or the
imposition of new charges that only or disproportionately affect end- users that use net metering would significantly limit
demand for our products and could have a material adverse effect on our business, financial condition, results of operations and
future growth. A-stgnifteant-Additionally, as new solar projects are planned and built, as part of the interconnection
process, the development— developers nrrenewable—energyprieing-typically are required to pay for any required upgrades
to the local distribution lines or to the electric transmission system. In particular areas, as the number of solar projects
increases, the costs of these upgrades are likely to increase. This may have the effect of reducing the economic benefits of
these projects and may lead to the cancellation of marginal projects. Certainly, federal and state regulatory policics may
have an impact irthe-U—S—eeeurred-on how July16;2020;-when-the-these Federal-EnergyRegulatory-Commisston(FERE
rissted-OrderNe-interconnection costs are calculated and on the amount of time needed to complete the necessary
interconnection studies . $72-amending-regulations-There may be risks that federal or state implementthePublie-Utility
Regulatory-regulators will develop interconnection rules or procedures PotieiesAet(“PURPA)—Amongother
requirements; PURPA-mandates-that are more burdensome than FERGm&p*emeﬁt—fegtﬂaﬁeﬂs—feqﬂtmrg—e}ee&te—tﬁﬁt&es—te

-ﬁﬂ&ﬂet&l—eeﬁdtﬁeﬂ—aﬂd-fest&ts—e-ﬁepef&ﬁeﬂs— ( hanges n other culrent laws or regulatlons dpphcable to us or the imposition of

new laws, regulations or policies in the U. S. or other jurisdictions in which we do business could have a material adverse effect
on our business, financial condition and results of operations. Any changes to government, utility or electric market regulations
or policies that favor electric utilities, non- solar generation, or other market participants, or that make construction or operation
of new solar generation facilities more expensive or difficult, could reduce the competitiveness of solar energy systems and
cause a significant reduction in demand for our products and services and adversely impact our growth. In addition, changes in
our products...... and effectively react to such actions. Changes in tax laws or regulations that are applied adversely to us , or our
customers could materially adversely affect our business, financial condition, results of operations and prospects. Changes in
corporate tax rates, tax incentives for renewable energy projects, the realization of net deferred tax assets relating to our U. S.
operations, the taxation of foreign earnings, and the deductibility of expenses under future tax reform legislation could have a
material impact on the value of our deferred tax assets, could result in significant one- time charges in the current or future
taxable years, and could increase our future U. S. tax expense or that of our customers ., which could have a material adverse
effect on our business, financial condition, results of operations, and prospects. Risks Related to Our Class A Common Stock
The market We-eannot-assure-yotrthatthe-price of our Class A common stock may wihnet-decline ernetand may continue
to be subject to significant volatility. The market price of our Class A common stock has , and could be , subject to significant
fluctuations. The price of our stock may-ehange-changes in response to fluctuations in our results of operations in-futare-pertods
, the wire insulation shrinkback matter, and-other factors specific to our eempany-Company , and alse-may-ehange-in response
to eﬂ&eﬁfaetefs,—rﬁe}ud-mg—mdcmecon01mc factors as well as factors specific to the solar energy industry and companies in our
industry, many of which are beyond our control. As a result, our share price may-has experienee-experienced significant
volatility and may not necessarily reflect the value of our expected performance —Faturesales-, er-which may prevent



investors from being able to sell the-their p G 3 ;
fer-eur-Class A common stock te-at or above thelr purchase price. deel-rne—Dechnes in our stock prlce can also decrease the
value of our equity compensation programs, which could make it hard to retain key personnel . The-Additionally, the sale
of shares of our Class A common stock in the public market, or the perception that such sales could occur, could harm the
prevailing market price of shares of our Class A common stock. These sales, or the possibility that these sales may occur, also
might make it more difficult for us to sell equity securities in the future at a time and at a price that we deem appropriate.
Furthermore fnaddition-, we have, and in the future, we may also issue securities in connection with investments, acquisitions
or capital raising activities —In-parttentar-, which would dilute our current stockholders and impact the price namber-of
shares—ot our Cla@ A common stock . Further ﬂsued—m—eeﬂneeﬁen—veﬁrﬂa—&n—mves&neﬂt—er—aeqtusr&en— ortoraise-additionat

ofo the repurchase -euts’fa-ﬂd-tﬁg—shafes-ot our Class A common

9tock pursuant —Any-stueh ditto of-{0 yotror-our may
adversely—rm—paet—Repurchase Program could affect the price of our Claiq A common stock and increase its volatility and

there can be no assurance that any share repurchases will enhance stockholder value because the stock price of our
Class A common stock may decline below the levels at which we effected repurchases. Pursuant to the Repurchase
Program announced by the Company on June 11, 2024, we are authorized to repurchase up to $ 150 million of
outstanding shares of our Class A common stock from time to time. As of December 31, 2024, we had repurchased $ 25
million under the program. We are not obligated to repurchase any additional shares, and the timing, manner, price, and
actual amount of future share repurchases will depend on a variety of factors, including stock price, market conditions,
other capital management needs and opportunities, and corporate and regulatory considerations. Further, our
Repurchase Program may be suspended or discontinued at any time and may reduce the amount of cash we have
available, impacting our liquidity. Because we do not expect to pay any cash distributions or dividends in the foreseeable
future, appreciation in the price of our Class A common stock, if any, may be your only source of gain on an investment
in our Class A common stock . Provisions in our amended and restated certificate of incorporation and amended and
restated bylaws may have the effect of delaying or preventing a change of control or changes in our management. Our amended
and restated certificate of incorporation and amended and restated bylaws contain provisions that could depress the trading
price of our Class A common stock by discouraging, delaying or preventing a change of control of our Company or changes in
our management that the stockholders of our Company may believe to be advantageous. These provisions include: =(i)
authorizing “ blank check ” preferred stock that our board ot directors Could issue to mCIea%e the number of outitandmg shares
to dlqcouraoe a takeover attempt (ii) aela A AEE a

cumulative Votlng in the election of dlrector% which limits the ab111ty ot minority stockholders to elect director candidates; »(iii)
limiting the ability of stockholders to call a special stockholder meeting; «-(iv) prohibiting stockholders from acting by written
consent; =-(Vv) establishing advance notice requirements for nominations for election to our board of directors or for proposing
matters that can be acted upon by stockholders at stockholder meetings; --(vi) the removal of directors only for cause and only
upon the affirmative vote of the holders of at least 66 2 /3 % in voting power of all the then- outstanding shares of common
stock of the Company entitled to vote thereon; --(vii) providing that our board of directors is expressly authorized to amend,
alter, rescind or repeal our amended and restated bylaws; and =(vii) requiring the affirmative vote of holders of at least 66 2 /
3 % of the voting power of all of the then- outstanding shares of Class A common stock to amend provisions of our certificate of
incorporation relating to the management of our business, our board of directors, stockholder action by written consent, calling
special meetings of stockholders, competition and corporate opportunities, Section 203 of the Delaware General Corporation
Law (the “ DGCL ), forum selection and the liability of our directors, or to amend, alter, rescind or repeal our amended and
restated bylaws. In addition, we are not governed by the provisions of Section 203 of the DGCL, which generally prohibits a
Delaware corporation from engaging in a broad range of business combinations with any “ interested ” stockholder for a period
of three years following the date on which the stockholder become% an “ intereqted ” itockholder -I-n—ad-d-rt-teﬁ—eu-leOur amended
and restated Certltlcate of'i 1nc0rp01 atlon prov1de§ that B~ d d 6 W v

we consent in writing to the qelectlon of'an altelnate forum, the C0u1t of Chancery of the State of Delaware er—shall to the
fullest extent permitted by applicable law, be the exclusive forum for any derivative action or proceeding brought on our behalf;
any action asserting a breach of fiduciary duty; any action asserting a claim against us arising pursuant to the DGCL, our
amended and restated certificate of incorporation or our bylaws; any action to interpret, apply, enforce or determine the
validity of our amended and restated certificate of incorporation or our bylaws; any action asserting a claim against us that is
governed by the internal affairs doctrine; or any action asserting an ““ internal corporate claim * as defined in Section 115 of the
DGCL. The choice of forum provision may limit a stockholder’ s ability to bring a claim in a judicial forum that it finds
favorable for disputes with us or our directors, officers or other employees, which may discourage such lawsuits against us and
our directors, officers and other employees. Alternatively, if a court finds the choice of forum provision contained in our
amended and restated certificate of incorporation to be inapplicable or unenforceable in an action, we may incur additional
costs associated with resolving such action in other jurisdictions, which could materially and adversely affect our business,
financial condition, and results of operations. Section 27 of the Securities Exchange Act of 1934, as amended (“ Exchange Act
) creates exclusive federal jurisdiction over all suits brought to enforce any duty or liability created by the Exchange Act or the



rules and regulations thereunder. In addition, Section 22 of the Securities Act creates concurrent jurisdiction for federal and state
courts over all suits brought to enforce any duty or liability created by the Securities Act or the rules and regulations thereunder.
To prevent having to litigate claims in multiple jurisdictions and the threat of inconsistent or contrary rulings by different courts,
among other considerations, our amended and restated certificate of incorporation provides that, unless we consent in writing
to the selection of an alternate forum, the federal district court for the District of Delaware will be the exclusive forum for the
resolution of any complaint asserting a cause of action arising under the federal securities laws. We note that there is uncertainty
as to whether a court would enforce the choice of forum provision with respect to claims under the federal securities laws, and
that investors cannot waive compliance with the federal securities laws and the rules and regulations thereunder. ¥We-do-net




